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Singing his swan song
The following is an excerpt of a speech given by Duane 
Noland during the annual meeting of the Association 
of Illinois Electric Cooperatives (AIEC) on July 28, 2022. 
This was Noland’s � nal address to Illinois electric 
cooperatives as AIEC’s CEO. After 17 years in this 
position, he is set to retire January 2023.

T H E  A N C I E N T  G R E E KS  B E L I E V E D  swans were silent 
birds that only found a voice to sing a lovely 
song immediately before death. Consequently, 
“singing a swan song” is now a metaphor for a 
last message or pronouncement before death or 
retirement.

� is is not my dying swan song, hopefully. 
But, a� er 17 years, this will be my � nal speech 
to our association’s membership. � ank you for 
a� ording me this wonderful opportunity. 

With my farm upbringing and co-op back-
ground, love of politics and organizational work, 
this position has been a wonderful � t for me and 
the capstone to my career. I am so thankful my 
predecessor, Earl Struck, encouraged me to con-
sider this position. 

Incorporated on July 1, 1942, the AIEC has 
only had four CEOs. � e � rst was Abe Becker, 
who was selected 80 years ago to coordinate 
the activities of this new state association, while 

continuing his duties as manager 
of Menard Electric Cooperative in 
Petersburg.

As work of the association 
increased, in 1949, the o�  ce moved 
to Spring� eld and Becker became 
the � rst full-time sta�  member.

With his retirement in 1960, 
Tom Moore was hired, who 
expanded sta�  ng and services dra-
matically, as well as the new o�  ces. 
He served in that role for 33 years.

Moore’s successor, Earl Struck, 
was a highly e� ective and respected 
lobbyist for our co-ops and was 
promoted to CEO in 1994, retired 
in 2005, then passed, sadly much 
too soon.

I am grateful for their vision, e� orts and the 
foundation they helped lay for this association.

I have been blessed to work with engaged 
and supportive boards of directors. � e relation-
ship between board chair and CEO is vitally 

important, and I have had the pleasure of work-
ing with outstanding leaders.

As with your cooperative, the lifeblood of 
this association is our employees. We have excel-
lent sta�  and the AIEC has truly done more with 
fewer employees. During my tenure, the o� ering 
of services, programs, trainings and conferences 
has continued to grow, while headcount has 
reduced from 43 employees to 26. Kudos to our 
dedicated sta� .

� e � nal component for the continued suc-
cess of our cooperative program is good gover-
nance. When asked why co-ops aren’t regulated 
by the Illinois Commerce Commission like the 
investor-owned utilities, I always respond, “We 
are regulated, self-regulated at the local level by 
boards of directors elected by their members, 
who are their owners and their consumers.” 

You don’t get more scrutiny than that!
To maintain this opportunity to be controlled 

locally, you must be diligent to exhibit openness 
and transparency, ethical conduct, accountability, 
innovation, and open to change. 

Illinois cooperatives are on the front page 
of local newspapers for being engaged in their 
communities and doing things for the right rea-
sons. Good governance will a� ord our co-ops 
the blessing to be controlled locally by member-
elected boards versus a politically appointed 
commission.

In closing, by embracing good governance, 
maintaining a strong government relations pro-
gram and grassroots advocacy, and unifying 
through our bedrock cooperative principles, elec-
tric co-ops have a bright future. 

We are a cooperative family. � e spirit 
that binds us, that was � rst set out in 1844 in 
Rochdale, England as seven ideals is alive, well 
and just as relevant today. First embraced by our 
forefathers more than 80 years ago, those values 
resonate equally today with baby boomers and 
millennials. 

Now more than ever, we need to come 
together and work cooperatively to make a posi-
tive and meaningful impact in the communities 
we serve. � ank you for allowing me the oppor-
tunity to serve alongside you in our cooperative 
program. 

Duane Noland is the President/
CEO of the Association of Illinois 
Electric Cooperatives and a 
member of Shelby Electric 
Cooperative.
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Old Man Winter’s wrath is nearly 
upon us, but it’s not too late to protect 
your home against his icy winds and 
driving snow. A few simple tips can 
help lower your energy consumption 
and heating bills.

No ma�er if you’re buying a new 
home or wanting to reduce energy 
use in an existing one, proper home 
weatherization can pay big dividends 
for the few dollars spent.

Weatherization means installing 
proper insulation, caulking around 
doors and windows, adding weather 
stripping, installing storm doors 
and windows and se�ing back the 
thermostat.

For more information about 
weatherizing your home, contact your 
local Touchstone Energy cooperative.

Weatherize 
today 

and save 
tomorrow
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SEPTEMBER
C H E C K L I S T

Be prepared. September 
is National Preparedness 
Month. Talk to 
your family about 
plans if a disaster 
strikes, and make 
sure you have 
an emergency kit on hand. 

Share the road. Harvest 
season is an especially 
dangerous time for farmers 
as they need to operate large 

equipment 
on public 
roadways. If 
you encounter 

a farmer driving machinery, 
be patient and share the road 
so everyone stays safe. 

Register to vote. National 
Voter Registration 
Day is Sept. 20. 
Exercise your civic 
duty and register 
to vote if you 
have not done so already.  

Tip of the month. Placing 
hot food in the 
fridge makes the 
appliance work 
harder to keep 
things cool. Let 
food cool down 

before you place it in the fridge. 

Illinois electric co-ops award three 
legislators for public service
�e Association of Illinois Electric Cooperatives’ (AIEC) board of directors selected three 
Illinois legislators to receive its 2022 Illinois Electric Cooperative (IEC) Public Service Award. 
�e award is given annually to those who support electric cooperatives, consumer-members, 
and cooperative principles and through their work on key commi�ees. 

State Senator Bill Cunningham (D-18) has been a friend of electric co-ops. 
He served one term in the Illinois House (2011-12) before being elected to the 
Illinois Senate in 2013. He serves as the assistant majority leader/president pro 
tempore as well as vice chair of the assignments, executive and appropriations 
commi�ees. He is also a member of the energy and public utilities, agriculture, 
ethics, executive appointments and higher education commi�ees.

State Senator Don Harmon (D-39) has served in the legislature since 
2003 when he was �rst elected to the Illinois Senate and has been a friend 
and supporter of the electric cooperative program. He was appointed assistant 
majority leader in 2009, and in 2011 was named senate president pro tempore. In 
January 2020, his colleagues elected him to be the 39th president of the Illinois 
Senate. He is a member of the executive commi�ee.

State Representative Charlie Meier (R-108) was �rst elected to the Illinois 
House in 2013. He serves as the Republican spokesperson on the agriculture 
and conservation and international trade and commerce commi�ees. He is also 
a member of the energy and environment, mental health and addiction, human 
services, and appropriations-human services commi�ees. �e 108th district 
includes the service territory of Clinton County Electric Cooperative, Breese; 

Southwestern Electric Cooperative, Greenville; Egyptian Electric Cooperative Association, 
Murphysboro; and Tri-County Electric Cooperative, Mt. Vernon. 

Association of Illinois Electric Cooperatives (AIEC) CEO Duane Noland (left) and AIEC Vice President of Government Relations Nick 
Reitz (right) present Illinois Senate President Don Harmon with a gold hardhat as a recipient of a 2022 IEC Public Service Award. 
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Sudoku
by Myles Mellor and Susan Flanagan

Complete the grid so every row, 
column and 3x3 cube contains 
every digit from 1 to 9 inclusive 
with no repetition. Solution on 
page 33.

Level: Medium Ury elected chairman
�e Association of Illinois Electric 
Cooperatives’ (AIEC) board of directors 
held a reorganizational meeting on July 
29, directly following the AIEC’s annual 
meeting, and unanimously elected Sco� 
Ury as its new board chairman.

Ury is the secretary-treasurer on the board 
of directors for Southern Illinois Electric 
Cooperative (SIEC), Dongola, and serves as 
the SIEC representative on the AIEC board. 
Ury was elected to represent Union County 
in August 1999 to fill the unexpired two-year 
term of his late father, Bob Ury. 

He is a lifetime resident of Union 
County where he owns a livestock farm. 
He retired as an electrician from Choate 
Mental Health Center.

Kevin Brannan was the AIEC board 
chairman from 2020-2022 and serves as 
secretary for Illinois Electric Cooperative, 
Winchester. During the meeting, Ury 
(le�) presented Brannan with a framed 
image of the capitol as appreciation for his 
service as board chairman. 

Hoosier Energy joins 
federal agreement to 
conserve monarch
Hoosier Energy’s sprawling service territory 
includes the migratory path and habitat of 
the monarch bu�er�y, but the Indiana-based 
generation and transmission (G&T) coop-
erative is not worried about the likelihood of 
federal protection for the popular pollinator.

�at’s because Hoosier Energy, 
which serves Wayne-White Counties 
Electric Cooperative in Fair�eld, recently 
became the �rst G&T co-op to receive a 
“certi�cate of inclusion” (COI) from the 

U.S. Fish and Wildlife Service (USFWS) 
to join the Candidate Conservation 
Agreement with Assurances (CCAA) for 
the monarch bu�er�y. 

�e voluntary agreement ensures 
enrollees will face no conservation 
requirements beyond those provided for in 
the CCAA, should the monarch one day be 
listed under the Endangered Species Act.

“With the certi�cate of inclusion, we 
will know what to expect,” said Dave Appel, 
Hoosier Energy’s environmental team lead. 
“Even if the monarch is listed, we will not be 
subject to any greater regulation than what 
the COI requires.”

USFWS is expected to decide whether to 
list the monarch as threatened or endangered 
in the coming years, possibly as early as �scal 
year 2024. If listed, opportunities to enroll in 
the CCAA would remain available to those 
with operations in monarch habitat until an 
e�ective listing date.

�e monarch bu�er�y has long been 
a species of concern due to its dwindling 
population. Along the monarch’s migratory 
corridor, which stretches from Texas through 
the Midwest to Canada, many electric 
co-ops have put conservation plans in place.

�e nearly two-year certi�cation 
process involved investment in signi�cant 
conservation activities and a lot of support 
from the board and management, but 
Hoosier o�cials say they see a lot of upsides 
to the e�ort.

Enrollment in the CCAA “validates 
what we have done and gives us con�dence 
moving forward,” said Appel. 

�e CCAA recognized the integrated 
vegetation management methods of the 
co-op, which involves targeted applications 
of herbicides to only the woody-stemmed 
plants that pose the risk of interrupting 
electric service in rights of way. �is allows 
for minimal disturbance to monarch habitat 
when compared to widespread mowing and 
indiscriminate chemical spraying of foliage.

Jared Murphy, vegetation management 
coordinator at Hoosier Energy, said, 
“Most of the conservation measures in our 
agreement are things that we were already 
doing, so it wasn’t a big shi� for us to meet 
the requirements of the CCAA.”

Cathy Cash, NRECA

CURRENTS
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Eye Doctor Helps
Legally Blind To See

High Technology For Low Vision Patients Allows Many To Drive Again

F
or many patients with 
 macular degeneration 
and other vision-related 
 conditions, the loss of  central 
visual detail also  signals 

the end to one of the last bastion of 
 independence:  driving. A Mascoutah 
 optometrist, Dr. Marianne McDaniel, 
is using  miniaturized telescopes that 
are mounted in glasses to help people 
who have lost vision from  macular 
 degeneration and other eye conditions.
 “Some of my patients consider me 
the last stop for people who have vision 
loss,” said Dr. Weingart, one of only a 
few doctors in the world who  specialize 
in fi tting bioptic telescopes to help those 
who have lost vision due to  macular 
degeneration, diabetic  retinopathy, and 
other debilitating eye diseases.
 Imagine a pair of glasses that can 
improve your vision enough to change 
your life. If you’re a low vision patient, 
you’ve probably not only imagined 
them, but have been searching for 
them. Bioptic telescopes may be the 
breakthrough in optical technology that 

will give you the independence you’ve 
been looking for. Patients with vision 
in the 20/200 range can many times be 
improved to 20/50 or better.
 Macular degeneration is the 
 leading cause of blindness and vision 
loss in people over 50. Despite this, 
most adults are not familiar with the 
 condition. As many as 25% of those 
over the age of 50 have some degree 
of macular degeneration. The macula 

reported that 56% of patients treated 
with a high-dose combination of vita-
mins experienced improved vision 
after six months.
 While age is the most signifi cant 
risk factor for developing the disease, 
heredity, smoking, cardiovascular 
 disease, and high blood pressure have 
also been identifi ed as risk factors.
 Macular degeneration accounts 
for 90% of new legal blindness in the 
U.S. While there is currently no cure, 
 promising research is being done on 
many fronts. “My job is to fi gure out 
everything and anything possible to 
keep a person functioning, especially 
driving,” says Dr. McDaniel.
 “Bioptic telescopes can cost over 
$2,000,” said Dr. McDaniel,  “especially 
if we build them with an automatic 
sunglass.”
 “The major benefi t of the bioptic 
telescope is that the lens  automatically 
focuses on whatever you’re  looking 
at,” said Dr. Weingart. “It’s like a 
self- focusing camera, but much more 
precise.”
 To learn more about  bioptic 
 telescopes or to schedule a 
 consul tation, give Dr. McDaniel or 
Dr. Weingart a call. You can also visit 
our websites.

www.mascoutaheyecare.com
1-618-566-8899

Offi  ce located in Mascoutah, Illinois

Marianne McDaniel, O.D.

www.FoxValleyLowVision.com
1-800-341-8498
Located in Oswego, IL

Ronald Weingart, O.D.

Illinois

A scene as it might be viewed by a person 
with age-related macular degeneration.
A scene as it might be viewed by a person 

is only one small part of the retina; 
however, it is the most sensitive and 
gives us sharp central vision. When 
it degenerates, macular  degeneration 
leaves a blind spot right in the  center 
of vision, making it diffi  cult or 
 impossible to recognize faces, read a 
book, or pass the driver’s vision test.
 Nine out of 10 people who have 
macular degeneration have the dry 
form. New research suggests vitamins 
can help. The British medical jour-
nal BMC Ophthalmology recently 

ADVERTISEMENT
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Across
 1 Students’ gathering place
 7 Large spreading tree
 9 School’s internet address

ending
 10 Gain knowledge
 11 Educator
 14 “Mighty” tree
 15 Type of school
 18 Famous poet’s initials
 19 Embrace as part of
 21 Hawaiian wreath
 23 Topmost point
 24 Flag football score, abbr.
 25 Big sandwich
 27 Eat between meals
 28 Students’ carriers

 32 Compass direction, abbr.
 33 Understand
 34 Bird that’s an American

symbol
 35 Spring month
 36 Two, in Spanish

Down
 1 Academy
 2 Pertaining to an institute 

of learning
 3 Strings of words
 4 Road, for short
 5 No longer trendy
 6 Business degree, abbr.
 7 Sound comeback
 8 Grades, by another name
 12 Chapter in history

 13 Have something
 16 _____drive: way to store

digital information
 17 GPS suggestion, abbr.
 20 Sant Fe’s state
 21 Gained new knowledge
 22 Printers
 23 Promotion piece
 24 Multiplication ____
 26 George Washington’s

dream
 27 Bold
 29 Piece of a machine
 30 ___ schooler
 31 URL end

Solution on page 33.

Where is it? 
The winners of the July hidden 
object contest were Andrea 
Workman of Coles-Moultrie Electric 
Cooperative and Kim Holt of 
Eastern Illini Electric Cooperative. 
Congratulations! Your ICL Tervis 
tumblers are on their way!   

September’s pencil was hidden on 
the grape vine on page 3. Winners’ 
names will be drawn and they will be 
noti� ed. Visit Illinois Country Living 
on Facebook after each month’s 
deadline for a closeup of the object’s 
location and winners’ names. 

It’s time for a new hidden object 
search. This month, in honor of 
National Drive Electric Week held 
Sept. 23-Oct. 2, be on the lookout 
for the electric car pictured above. 
The symbol can vary in size and will 
never be on this page, a lettered 
page or in an ad.    

Entries must include your name, 
address, name of your electric 
co-op (non-members are also 
eligible), and the page number 
and location of the symbol. Visit 
icl.coop/hiddenobject and � ll out 
the entry form, use the link under 
Contact Us on the website, or mail 
a postcard to Illinois Country Living, 
Hidden Objects, 6460 S. 6th Street 
Frontage Road East, Spring� eld, 
IL 62712. We will NOT accept 
letters or entries via phone call. 
All entries for that month must 
be postmarked or received 
digitally by the 15th. Winners’ names 
and the location of the symbol will be 
published in each month’s issue of 
Illinois Country Living. 
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Social Security 
accelerates decisions 
for those with severe 
disabilities
Kilolo K�akazi, acting commissioner 
of  the Social Security Administration 
(SSA), announced 12 new Compassionate 
Allowances conditions.
 The Compassionate Allowances 
program quickly identi�es claims where 
the applicant’s condition or disease 
clearly meets SSA’s statutory standard 
for disability. Due to the severe nature 
of many of these conditions, these 
claims are often allowed based on 
medical con�rmation of the diagnosis 
alone. To date, more than 800,000 
people with severe disabilities 
have been approved through this 
accelerated, policy-compliant disability 
process, which has grown to include 
266 conditions.
 “The SSA is committed to reducing 
barriers and ensuring people who are 
eligible for bene�ts receive them,” said 
K�akazi. “Our Compassionate Allowances 
program allows us to strengthen that 
commitment by accelerating the 
disability application process for people 
with the most severe disabilities.”
 When a person applies for 
disability bene�ts, SSA must obtain 
medical records to make an accurate 
determination. The agency incorporates 
leading technology to identify potential 
Compassionate Allowances cases and 
make quick decisions. SSA’s Health 
IT brings the speed and e�ciency 
of electronic medical records to the 
disability determination process. 
With electronic records transmission, 
SSA can obtain a claimant’s medical 
information, review it and make a fast 
determination.
 For more information about 
the program, including a list of all 
Compassionate Allowances conditions, 
please visit socialsecurity.gov/
compassionateallowances. 

Social Security Administration

Staying one step ahead 
of scammers
In 2021, the Federal Trade Commission (FTC) 
received 5.7 million incident reports in the con-
sumer marketplace. About half were identi�ed as 
fraud and a quarter as identity the�. �ose statis-
tics don’t tabulate utility fraud speci�cally, but the 
Be�er Business Bureau says it receives about 1,000 
complaints of utility scams annually. 

While most do the right thing and hang up the 
phone or contact their utility rather than handing 
over money or private information, more than $6 
billion in losses to various scams were reported in 
2021. According to Utilities United Against Scams, 
the average victim loses about $500.

Avoiding a utility scam isn’t as simple as it 
sounds. Scammers can take you by surprise. �ey 
might be the most charming people you ever met. 
�ey might bully you into acting. It can be hard to 
say “no” in the moment. 

Scammers are notorious for recognizing when 
people are vulnerable. Fraud reports skyrocketed 
during the COVID-19 pandemic. FTC �gures 
show complaints rising from 3.5 million in 2019 to 
more than 5.5 million in 2021.

�e best way to avoid being a victim of a 
utility scam is to call your electric co-op directly. 
Scammers will try to rush you into acting, but no 
billing situation is so urgent you can’t check on it.

If you lose money on a scam, don’t be 
embarrassed. Report it to your electric co-op. �e 
state a�orney general is responsible for going a�er 
fraud and will want to know about any suspicious 
schemes. You might even be able to get your 
money back. 

Le�ing the appropriate contacts know about a 
scamming operation can help protect others and let 
you feel secure in enjoying your electric service. 

Paul Wesslund, NRECA

Summer heat, economic 
growth cause big jump in 
electricity consumption
A scorching summer and more economic activ-
ity have caused a big jump in electricity consump-
tion across the nation, according to the Energy 
Information Administration (EIA).

In its August 2022 Short-Term Energy 
Outlook, EIA said it expects electricity 
consumption to rise 2.4 percent this year over 
2021. However, sales are expected to decline by 
0.3 percent in 2023, according to the forecast.

“�is summer has been ho�er in the U.S. 
than normal, even in the context of the pre�y 
hot summers of the last few years,” said EIA 
Administrator Joe DeCarolis. “High temperatures 
have contributed to more air conditioning load, 
which is a signi�cant driver in our forecast for 
more electricity consumption this year compared 
to last year.”

Higher consumption of natural gas has helped 
meet this year’s higher demand for electricity to 
the point where the U.S. has consumed “more 
natural gas to meet electricity demand so far this 
summer than the previous �ve-year average,” said 
the Aug. 9 report. Renewable energy sources are 
also helping meet increased demand. 

Victoria A. Rocha, NRECA
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Monarch Migration Festival
SEPTEMBER

10
Celebrate all things monarch butter� y and attend the 8th 
annual Monarch Migration Festival for special workshops, 
activities and informational presentations. Rain or shine, 

visitors will have the opportunity to rotate through educational 
stations that will include learning about the monarch’s life cycle 
stages, migration information, tagging live adult butter� ies, and 
butter� y, pollinator and milkweed inspired crafts. A butter� y 
release will be held each hour. 

Sept. 10, 2022; 10 a.m.-3 p.m.
Lakeside Nature Center, 1033 S Lake Storey Rd, Galesburg
Cost: Free, but pre-registration required
Extension.illinois.edu/events/2022-09-10-monarch-migration-festival

Fall Festival
SEPTEMBER

17
The Design Shed is a cute unique country gift and floral 
shop in the country near Murrayville. It opened in 2019 and 
hosts an annual Fall Festival. At its 3rd annual event, there 

will be several craft booths, Nana’s Kettle Korn and Brickey’s Junction 
Cabin BBQ, along with the scents and ambiance of the season 
throughout the store. Hardy mums and pumpkins will also be for sale.

Sept. 17, 2022; 9 a.m.-4 p.m.
The Design Shed, 2114 Nortonville Rd, Murrayville
Free admission
217-291-3231 or facebook.com/The-Design-Shed-342143860059171

Nature Trails Day
There is something for everyone at Nature Trails Day. Hike 
the trails, visit vendors, and see live animals from Wildlife 
Prairie Park and the University of Illinois veterinary school. 

Enjoy demonstrations on blacksmithing, woodturning and citizen 
science. Learn about bee and pollinator programs. Visit the Imagination 
Grove nature playground and go on guided tree walks. Attendees 
are welcome to pack a picnic or grab food from a food truck.

Sept. 17, 2022; 10 a.m.-3 p.m.
Sugar Grove Nature Center, 4532 N 725 East Rd, McLean
Free admission
309-874-2174 or sugargrovenaturecenter.org

Bos Brothers Old Fashioned Fall Harvest Show
SEPTEMBER

23-25
Enjoy a working farm show and watch the harvest of corn and 
beans. Demonstrations will include plowing stalks and stubble, 
corn shelling, corn meal milling and corn bread baking using 

corn harvested at the show. Other demonstrations involve rock crushing, 
blacksmithing, sawmilling, wood working, rug weaving, spinning, pottery 
throwing and much more. There will be plenty for the whole family. There 
will also be a Sunday church service at 9:30 a.m. Food and modern 
restrooms will be available. 

Sept. 23-24, 2022; 8 a.m.-5 p.m. and Sept. 25, 2022; 8 a.m.-3 p.m.
Bos Brothers Historical Farm, 8105 Springhill Rd, Erie
Free parking and admission
309-781-6394 or facebook.com/Bos.Bros.Historical.Farm

S E P T E M B E R

17

LET’S GO!

For more 
information, a 

complete listing 
of events or to 

submit an event, 
visit icl.coop/

datebook.
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You don’t need a telescope to find intelligent life . . . it’s closer than you think. A WaterFurnace 

geothermal comfort system taps into the clean, renewable energy found in your own backyard to 

provide savings of up to 70% on heating, cooling and hot water. Contact your local WaterFurnace 

dealer today, and show your neighbors that intelligent life is right next door. 

YOUR LOCAL WATERFURNACE DEALERS

Bloomington/Normal
Design Air
(217)423-4713
Hinrichsen Htg & A/C
(309)965-2604

Carbondale
D&C Htg & Clg
(618)997-6577 

Damiansville
Toennies Service Co.
(618) 248-5130

Decatur
Design Air
(217) 423-4713

Delevan
Jeckel Plmb & Htg
(309) 244-8265

Gi�ord
Duden & Silver
(217) 568-7954

Goodfield
Hinrichsen Htg & A/C
(309) 965-2604

Harrisburg
D&C Htg & Clg
(618)997-6577

Macomb
Arnold Bros. Htg & Clg
(309) 833-2852

Marion
D & C Htg & Clg
(618) 997-6577

Parker Htg & Clg
(618) 357-8951

Paxton/Gibson City
Houston Plmb, 
Htg & A/C
(217) 379-2329

Springfield/Petersburg
Collins Plmb, Htg & Clg
(217) 793-8031

Thomasboro
Hoveln Htg & Clg
(217) 643-2125

visit us at waterfurnace.com
WaterFurnace is a registered trademark of 
WaterFurnace International, Inc. ©2021 WaterFurnace 
International, Inc.

*26% through 2022 and 22% through 2023 

WATERFURNACE UNITS QUALIFY FOR A 26% FEDERAL TAX CREDIT THROUGH 2022*



Prepare now and thank yourself later
S E P T E M B E R  M A R KS  T H E  S TA R T  of 
National Preparedness Month. One 
of the best ways to stay one step 
ahead of storms, power outages and 
other emergencies is to plan ahead. 
Being prepared for severe storms 
and knowing what to do in the 
a� ermath can mean the di� erence 
between survival and a tragedy.

Prepare with an emergency kit
� e � rst step in preparation? 

Put together an emergency kit. � e 
exact contents of kits may vary, 
but Ready.gov recommends every 
emergency kit contain these basic 
items:
• Water, one gallon of water per per-

son per day for at least three days, 
for drinking and sanitation

• Food, at least a three-day supply of 
non-perishable food

• Ba� ery-powered or hand crank 
radio and a NOAA weather radio 
and extra ba� eries 

• Flashlight and extra ba� eries

• First aid kit

• Moist towele� es, garbage bags and 
plastic ties for personal sanitation

• Cell phone with chargers, inverter 
or solar charger

Prepare with knowledge
Just as important as know-

ing how to prepare is 
knowing what to do 
during and immedi-
ately a� er an emer-
gency. No place 
outside is safe when 
thunderstorms are in 
the area. If you are 
outside, head inside 
immediately to avoid 
being caught in a 
storm. Stay away from 
windows, go to the 
lowest level in your 
house, avoid corded 
electrical equipment 
and have your emer-
gency kit within easy 
reach. 

Even a� er a storm 
passes, it can leave 
hazards in its wake. 
Stay far away from all 
downed lines and any 

objects they are touching. If you 
see a downed power line, call 911 
to notify emergency personnel and 
the utility immediately. 

Some tips to keep in mind 
should severe weather or � ooding 
occur include:
• Never step into a � ooded base-

ment or room if water is cover-
ing electrical outlets, appliances 
or cords.

• Don’t a� empt to turn o�  power at 
the breaker box or touch an elec-
trical appliance if you are wet or 
in standing water. Call your elec-
tric co-op to shut o�  power at the 
meter.

• If an electrical appliance has been 
in contact with water, have a pro-
fessional check it out before it is 
used. It may need to be repaired 
or replaced.

Do not venture out on roads 
a� er a storm unless you must. If 
you encounter a downed power 
line while driving, do not drive over 
it and stay in your car. Downed 
power lines can still carry electric-
ity, and while you are safe inside 
your vehicle, creating two points of 
contact by touching the surround-
ing ground could result in shock or 
electrocution. Wait for utility and 
emergency professionals to make 
sure the power line is de-energized 
before exiting the car. 

Prepare to be patient
� e time it takes to restore 

power can vary widely depending 
on the extent of the storm’s destruc-
tion, the number of outages and 
when it becomes safe for utility per-
sonnel to get to the damaged areas. 
Power restoration could be a ma� er 
of hours or even days depending on 
the extent of damage.

Lineworkers are o� en called 
storm heroes or storm soldiers 
because they have the knowledge, 
training and courage to head into 
the immediate a� ermath of a severe 
storm to help others. � ey face 
numerous dangers as they restore 
power to communities by clearing 
any lines or equipment that pose a 
risk to public safety, reconnecting 
downed lines and repairing dam-
aged equipment. 

For additional safety tips, visit 
SafeElectricity.org. As Executive Director at Safe 

Electricity, Erin Hollinshead
has a profound passion for 
saving lives through education. 
She holds a master’s degree in 
public administration from the 
University of Illinois and a grad 
certi� cate in management of 
nonpro� t organizations. 
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“To you, it’s the perfect lift chair.
To me, it’s the best sleep chair I’ve ever had.”

— J. Fitzgerald, VA

3 CHAIRS
IN ONE:

SLEEP/RECLINE/LIFT    

Pictured is Luxurious & Lasting Brisa™.
Ask about our 5 Comfort Zone chair.

You can’t always lie down in bed and sleep.  
Heartburn, cardiac problems, hip or back aches 
– and dozens of other ailments and worries.
Those are the nights you’d give anything for a 
comfortable chair to sleep in: one that reclines 
to exactly the right degree, raises your feet and 
legs just where you want them, supports your 
head and shoulders properly, and operates at 
the touch of a button.  

Our Perfect Sleep Chair® does all that and 
more.  More than a chair or recliner, it’s 
designed to provide total comfort.  Choose 
your preferred heat and massage settings, 
for hours of soothing relaxation.  Reading or 
watching TV?  Our chair’s recline technology 
allows you to pause the chair in an infinite 
number of settings.  And best of all, it features 
a powerful lift mechanism that tilts the entire 
chair forward, making it easy to stand.  You’ll 
love the other benefits, too.  It helps with 
correct spinal alignment and promotes back 
pressure relief, to prevent back and muscle 
pain.  The overstuffed, oversized biscuit style 
back and unique seat design will cradle you 

in comfort.  Generously filled, wide armrests 
provide enhanced arm support when sitting or 
reclining.  It even has a battery backup in case 
of a power outage.  

White glove delivery included in shipping 
charge.  Professionals will deliver the chair 
to the exact spot in your home where you 
want it, unpack it, inspect it, test it, position 
it, and even carry the packaging away!  You 
get your choice of Luxurious and Lasting 
Brisa, Genuine Italian Leather, stain and liquid 
repellent Duralux with the classic leather look, 
or plush MicroLux microfiber, all handcrafted 
in a variety of colors to fit any decor.  Call now!

1-888-815-3488
Please mention code 601291 when ordering.

4
6

6
2
2

Because each Perfect Sleep Chair is a made-to-order bedding product it cannot be returned, but if it 
arrives damaged or defective, at our option we will repair it or replace it.  © 2022 Journey Health and Lifestyle.

ACCREDITED
BUSINESS A+

Because each Perfect Sleep Chair is a made-to-order bedding product it cannot be returned, but if it 

enjoying life never gets old™mobility | sleep | comfort | safety

REMOTE-CONTROLLED 
EASILY SHIFTS FROM FLAT TO 

A STAND-ASSIST POSITION

Now available in a variety 
of colors, fabrics and sizes. 

MicroLux™  Microfi ber
breathable & amazingly soft

Long Lasting DuraLux™
stain & liquid repellent

Burgundy Tan Chocolate Blue 

Genuine Italian Leather
classic beauty & style

Chestnut

Brisa™
luxurious & lasting

Light Gray Saddle Chocolate



Driving toward the future
AC C O R D I N G  TO  T H E  U . S .  Department 
of Energy, electric vehicle (EV) 
sales doubled from 2020 to 2021, 
reaching a record high of 608,000 
sales. Sales of internal combustion 
engine vehicles grew by only 3 per-
cent the same year.

�e number of EVs on the road 
will continue to grow over the next 
�ve to 10 years, and many brands 
have pledged to convert to manu-
facturing only EVs within the next 
three to 12 years.

Part of this sales growth stems 
from more choices in the EV mar-
ket. Today, more than 80 base 
models of sedans, SUVs and mini-
vans are available. �e number of 
automakers that are exclusively 
manufacturing plug-in vehicles 
is also increasing, from recogniz-
able brands like Tesla to growing 
brands like Rivian, Polestar, Karma 
and Lucid. Ford introduced its now 
sold-out F-150 Lightning in April 
and is already taking orders for 
2023.

While the EV market is grow-
ing, it has some challenges to 
overcome before broader adop-
tion takes place. �e upfront cost 
of an EV is more expensive than a 

comparable gas-powered vehicle, 
and many EVs are limited to a driv-
ing range of 250 miles on average – 
though there are exceptions. Some 
automakers o�er EV models with 
ranges more than 300 miles and a 
handful are approaching 400.

Ford, Hyundai, Kia and Nissan 
o�er EV models that are priced 
around $30,000, and available fed-
eral tax credits can bring the initial 
costs down considerably. EV range 
numbers are approaching those of 
a tank of gas, but EVs require more 
time to charge compared to a gas-
powered vehicle’s quick �ll-up. Even 
at the fastest charging level, it takes 
approximately 20 minutes to charge 
80 percent capacity. �is makes EVs 
suitable for daily driving needs like 
commuting or running errands but 
less suitable for longer road trips.

Access to publicly available 
charging stations is not as plenti-
ful or as geographically accessible 
as gas stations, which makes using 
an EV for an extended road trip 
less straightforward. However, the 
Department of Transportation and 
the Department of Energy have 
teamed up to o�er grants to help 
states and local partners, including 

electric cooperatives, to develop a 
national charging network with EV 
chargers located every 50 miles on 
interstates. �e goal is to place EV 
chargers where they make the most 
sense in terms of business or rec-
reational activities. National parks, 

convenience stores and local busi-
nesses could be popular stops for 
EV charging.

Compared to a standard wall 
outlet, charging times can be short-
ened by using a Level 2 charger. 
Level 1 chargers are the standard 
charger that come with an EV and 
provide about 40 miles of range 
a�er eight hours of charging. Level 
2 chargers provide about 25 miles 
per charging hour. �ey consume a 
lot of power over a short amount of 
time and require local electric infra-
structure to support the increased 
energy load.

If you’re considering a Level 
2 charger, make sure your home’s 
electrical system is in good shape 
and give your electric co-op a heads 
up. �is allows the utility to ensure 
the transformer in your neighbor-
hood can safely and reliably provide 
power – and your neighbors will 
thank you. 

Katherine Loving writes on 
consumer and cooperative 
affairs for the National 
Rural Electric Cooperative 
Association, the national trade 
association representing 
more than 900 local electric 
cooperatives.

Many EVs are limited to a 
driving range of 250 miles 
on average—though there 
are exceptions. Some 
automakers offer EV models 
with ranges more than 300 
miles and a handful are 
approaching 400. Photo 
courtesy of Ford.
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According to the Centers for Disease Con-
trol and Prevention, more than 54 million 

Americans are suffering from joint discomfort.

This epidemic rise in aching joints has led 
to a search for alternative treatments—as many 
sufferers want relief without the harmful side 
effects of conventional “solutions.”

Leading the way from nature’s pharmacy is 
the new “King of Oils” that pioneering Florida 
MD and anti-aging specialist Dr. Al Sears calls 
“the most signi�cant breakthrough I’ve ever 
found for easing joint discomfort.”

Biblical scholars treasured this “holy oil.”  
Ancient healers valued it more than gold for its 
medicinal properties.  Marco Polo prized it as 
he blazed the Silk Road.  And Ayurvedic prac-
titioners, to this day, rely on it for healing and 
detoxi�cation.

Yet what really caught Dr. Sears’ attention is 
how modern medical �ndings now prove this 
“King of Oils” can powerfully…

Deactivate 400 Agony-Causing Genes
If you want genuine, long-lasting relief for 

joint discomfort, you must address in�amma-
tion.  Too much in�ammation will wreak havoc 
on joints, break down cartilage and cause un-
ending discomfort.  This is why so many natu-
ral joint relief solutions try to stop one of the 
main in�ammatory genes called COX-2.

But the truth is, there are hundreds of agony-
causing genes like COX-2, 5-LOX, iNOS, TNK, 
Interleukin 1,6,8 and many more—and stopping 
just one of them won’t give you all the relief 
you need.

Doctors and scientists now con�rm the “King 
of Oils”—Indian Frankincense—deactivates not 
one but 400 agony-causing genes.  It does so 
by shutting down the in�ammation command 
center called Nuclear Factor Kappa Beta.

NK-Kappa B is like a switch that can turn 
400 in�ammatory genes “on” or “off.”  A study 
in Journal of Food Lipids reports that Indian 
Frankincense powerfully deactivates NF-Kappa 
B.  This journal adds that Indian Frankincense 
is “so powerful it shuts down the pathway trig-
gering aching joints.”

Relief That’s 10 Times Faster…
 and in Just 5 Days

Many joint sufferers prefer natural solutions 
but say they work too slowly.  Take the best-
seller glucosamine.  Good as it is, the National 

Institutes of Health reports that glucosamine 
takes as long as eight weeks to work.

Yet in a study published in the International 
Journal of Medical Sciences, 60 patients with 
stiff knees took 100 mg of Indian Frankincense 
or a placebo daily for 30 days.  Remarkably, In-
dian Frankincense “signi�cantly improved joint 
function and relieved discomfort in as early as 
�ve days.”  That’s relief that is 10 times faster 
than glucosamine.

78% Better Relief Than
the Most Popular Joint Solution

In another study, people suffering from 
discomfort took a formula containing Indian 
Frankincense and another natural substance or 
a popular man-made joint solution every day 
for 12 weeks.

The results?  Stunning!  At the end of the 
study, 64% of those taking the Indian Frank-
incense formula saw their joint discomfort go 
from moderate or severe to mild or no discom-
fort.  Only 28% of those taking the placebo got 
the relief they wanted.  So Indian Frankincense 
delivered relief at a 78% better clip than the 
popular man-made formula.

In addition, in a randomized, double blind, 
placebo controlled study, patients suffering 
from knee discomfort took Indian Frankincense 
or a placebo daily for eight weeks.  Then the 
groups switched and got the opposite interven-
tion.  Every one of the patients taking Indian 
Frankincense got relief.  That’s a 100% success 
rate—numbers unseen by typical solutions.

In addition, BMJ (formerly the British Medi-
cal Journal) reports that Indian Frankincense is 
safe for joint relief — so safe and natural you 

can take it every day.

Because of clinically proven results like this, 
Dr. Sears has made Indian Frankincense the 
centerpiece of a new natural joint relief formula 
called Mobilify.

Great Results for Knees, Hips,
Shoulders and Joints

Joni D. says, “Mobilify really helps with 
soreness, stiffness and mild temporary pain.  
The day after taking it, I was completely back to 
normal—so fast.”  Shirley M. adds, “Two weeks 
after taking Mobilify, I had no knee discomfort 
and could go up and down the staircase.” Larry 
M. says, “After a week and a half of taking Mo-
bilify, the discomfort, stiffness and minor aches 
went away… it’s almost like being reborn.” And 
avid golfer Dennis H. says, “I can attest to Mo-
bilify easing discomfort to enable me to pursue 
my gol�ng days. De�nitely one pill that works 
for me out of the many I have tried.”

How to Get Mobilify
To secure the hot, new Mobilify formula, 

buyers should contact the Sears Health Hotline 
at 1-800-305-1303 TODAY. “It’s not available 
in retail stores yet,” says Dr. Sears. “The Hot-
line allows us to ship directly to the customer.” 
Dr. Sears feels so strongly about Mobilify, all 
orders are backed by a 100% money-back guar-
antee.  “Just send me back the bottle and any 
unused product within 90 days from purchase 
date, and I’ll send you all your money back.”

Use Promo Code ICLMB0922 when you call 
to secure your supply of Mobilify. Lines are fre-
quently busy and due to heightened demand, 
supplies are limited. To secure your suppy to-
day, call 1-800-305-1303.

ADVERTISEMENT

Biblical Bush Relieves Joint 
Discomfort in as Little as 5 Days

Legendary “special herb” gives new life to old joints without
clobbering you. So safe you can take it every day without worry.

THESE STATEMENTS HAVE NOT BEEN EVALUATED BY THE FOOD AND DRUG ADMINISTRATION. THIS PRODUCT IS NOT INTENDED TO DIAGNOSE, TREAT, CURE OR PREVENT ANY DISEASE.  RESULTS MAY VARY FROM PERSON TO PERSON. NO INDIVIDUAL RESULT SHOULD BE SEEN AS TYPICAL.  9 

Scienti�c Discovery Stuns Doctors

The active ingredient in Mobilify soothes aching joints in as little as 5 days



Miranda Boutelle is the director 
of operations and customer 
engagement at Eciency 
Services Group in Oregon, a 
cooperatively owned energy 
eciency company.

Becoming more neighborly saves energy
I ’ M  A  F I R M  B E L I E V E R  that saving 
energy helps the environment 
as well as the pocketbook. I also 
believe in helping others improve 
energy savings at home.

Helping people feels good. 
Supporting community is sewn 
into the fabric of your electric 
co-op, which is guided by the Seven 
Cooperative Principles that put the 
needs of members �rst. 

On National Good Neighbor 
Day, which is Sept. 28—or any day 
this month—join in the coopera-
tive spirit and help your neighbors, 
friends and family save at home 
with these do-it-yourself energy-
saving tips.

Change lightbulbs
Prioritize changing lights used 

the most, such as incandescent 
porch lights le� on all night. LEDs 
use about 75 percent less energy 
and last up to 25 times longer 
than incandescent bulbs. Some 

neighbors can’t climb step stools or 
ladders, so help them out if you are 
able. Be sure to check for overhead 
power lines when using ladders 
outside. 

Swap the 
lter
Furnace �lters 

should be checked 
regularly and replaced 
when dirty. Simply 
writing down the 
dimensions of the 
furnace �lter can 
help your neighbor 
so they can purchase 
replacements. 

If you �nd a 
dirty �lter, don’t 
remove it until you 
have a replacement. 
Operating your system 
without a �lter allows 
dirt and dust in the 
system to go directly 
to the heating and 
cooling components, 
which can damage the 
system and necessitate 
costly repairs. 

Open the dampers
Register dampers allow heated 

and cooled air to properly circulate 
throughout the home. If you have 
a central air heating or cooling sys-
tem, dampers should be le� open. 
�e idea that closing registers saves 
energy is a common misconcep-
tion. If furniture is on top of damp-
ers, move it to a new permanent 
spot so it does not block air �ow.

Adjust the water heater
Check the water heater and set it 

to 120 degrees. Use a kitchen ther-
mometer to test the water tempera-
ture. At the faucet nearest the water 
heater, turn only the hot water on 
and wait until it gets hot. Let the 
water run into a glass and place a 

kitchen thermometer in it. Wait 
until it registers the highest temper-
ature. If the water heater is set too 
high, you can save energy by lower-
ing the se�ing. 

Keep outdoor units clear
Clean brush and debris from 

around the air conditioner or heat 
pump. If leaves or brush pile up 
around the outdoor unit, it can 
reduce the air�ow, making the sys-
tem work harder than it should. 
�at uses more energy and can 
reduce the life of the unit.  

Remove the window AC
By removing the unit before 

wintertime, the window can close 
properly. �is prevents heat from 
escaping and wasting energy. It 
also keeps the room more comfort-
able. Window AC units are heavy 
and awkward. �is project is best 
done with a buddy. Get that person 
to commit to helping put the unit 
back next spring. 

Share energy-saving programs
Information is a great way to 

help, and it’s free. Look into pro-
grams your co-op o�ers and share 
that information with your neigh-
bor. Don’t forget to check the U.S. 
Department of Energy for federal 
tax credits for upgrades. 

Offer to clean up leaves and 
debris around your neighbor’s 
air conditioner or heat pump. 
This will keep the system 
running e ciently. Photo 
courtesy of Mark Gilliland.
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Brittnay Haag is a Horticulture 
Educator for the University 
of Illinois Extension serving 
Livingston, McLean and Woodford 
counties. Her work focuses on 
youth horticulture education 
through school gardens and Jr. 
Master Gardener programs.

O R N A M E N TA L  G R AS S E S  C R E AT E  A 

dynamic space � lled with move-
ment and sound in any home land-
scape or garden. Captivate your 
garden visitors while establish-
ing a low-maintenance, tough and 
dependable plant. Ornamental 
grasses enhance the architecture of 
an outdoor space and grow into a 
living screen or fence for an added 
sense of privacy. A once motionless 
foundation will transform into an 
a� ention grabbing and welcoming 
space with an added layer of beauty. 
You will achieve an airy structure 
impossible with any other shrub, 
plus the added curb appeal.

Grasses are classi� ed as either 
warm season or cool season, depend-
ing on when they start to grow. Cool 
season grasses start to grow in early 
spring when temperatures are mild. 
� ey do best when watered during 
dry periods and may go dormant, or 
develop brown foliage, during excess 
heat or drought. � ey should be cut 
back in late winter or early spring, 
leaving a few inches of foliage above 
the ground. Examples of cool season 
grasses are blue fescue, feather reed 
grass or autumn moor grass. 

Warm season grasses do not 
begin to grow until the soil warms up 
in late spring. � ey are drought and 
heat tolerant once established. Many 
warm season grasses will have gor-
geous brown or burgundy fall color 
lasting into the winter. Cut these 
grasses back to 4-6 inches above the 
ground in the spring before new foli-
age develops. Examples of warm 
season grasses for the landscape are 
switch grass, li� le bluestem, fountain 
grass, hakone grass, Northern Sea 
oats or Japanese silver grass. 

Ornamental grasses can develop 
two di� erent growth habits depend-
ing on the grass, either clump form-
ing or rhizome forming. As the name 
suggests, the clump forming grasses 
will grow in orderly clumps or 
mounds. Rhizome forming grasses 
are typically not enjoyed in the land-
scape because they can become 
aggressive and invasive. � ey repro-
duce through underground stems 
which can develop quickly and are 
di�  cult to control. Use caution 
when planting these types of grasses 
or avoid them entirely. Examples 
include blue lyme grass, cordgrass 
and reed canary grass. 

Caring for ornamental grass is 
simple. Supplemental fertilization 
is not necessary, but they can ben-
e� t from a slow-release fertilizer 
application in the spring as the new 
foliage starts to grow. Ornamental 
grasses should be divided every 
few years to keep the plants actively 
growing and healthy. Plants that do 
not get divided regularly will die-
out in the center, creating a donut-
shaped plant. Divide plants in the 
early spring before new growth 
begins and plant divisions in new 
garden beds. 

Ornamental grasses add move-
ment to a rigid landscape. � e tall 
stems and blades, and airy seed 
heads create a wave of foliage in the 
wind. � ese grasses can vary widely 
in height, color, texture, structure 
and seed head shape. With four 
seasons of interest, they are a must 
for any landscape. Whether edging 
along a path, designing a focal plant 
in the landscape, or growing a row 
of plants for a screen, ornamental 
grasses can be a valuable addition to 
gardens. 

Enrich gardens with movement and sound
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AS  A  F O R M E R  L I E U T E N A N T  governor, Sheila Simon has 
seen a lot of Illinois – through a windshield, from the 
air and even onboard passenger trains. But Simon’s 
favorite way to appreciate the state is perched on two 
wheels. Simply put, Simon is an avid bicyclist.

“� ere are just so many beautiful parts of the 
state and so many beautiful discoveries. I’ve driven 
around the state a lot, but every time my family 
explores on our bike rides, I discover more things 
that I haven’t seen before, beauty that I did not know 
existed,” she says.

Simon says Illinois has something to o� er all types 
of bicyclists. “� ere are just so many opportunities for 
bikes,” Simon says. “If you’re not excited about biking 
on a road, there are miles and miles of trails through-
out the state, there are mountain bike-speci� c trails 
and there are places with bicycle lanes, but generally, 
the roads are wide enough for bicycles, too.”

Simply put, Illinois is in almost any bicyclist’s 
wheelhouse. From mountain biking to racing and 
leisurely recreational rides to cross-country tours, 
all genres of cycling can be found across the state. 
Illinois has dozens of bicycle clubs, and the League 
of American Bicyclists has designated nearly 20 
Illinois cities as “Bicycle Friendly Communities,” 
including Carbondale, Champaign, DeKalb, 
Normal, Spring� eld, Urbana, Washington and many 
Chicagoland area municipalities. 

Bicycles are rolling into the forefront not only for 
recreation but also as a form of transportation , thanks 
to higher fuel prices and a renewed focus on bicycle 
lanes, “complete street” programs and e� orts of advo-
cacy groups, cities and state government agencies.

� e state is home to dozens of o� -road trails 
designed exclusively for mountain bikes, com-
plete with rocks, limbs and other obstacles and 

challenges for riders to negotiate. For those prefer-
ring paved roads, organized rides and tours hap-
pen across the state practically every weekend , and 
two national coast-to-coast routes cross through 
Illinois: � e TransAmerica Trail (originally called 
the Bikecentennial Trail) was established in the 
1970s and runs through the southern part of the 
state from Chester to Elizabethtown. � e other, the 
Grand American Rail-Trail , now under development, 
utilizes multi-use paths and trails spanning from the 
Quad Cities to just south of Chicago. 

Bicycle trails
Trails and paths, developed speci� cally for use 

by bicycles, runners and pedestrians , are growing 
in number and  popularity across Illinois. Some are 
paved ; others feature crushed stone riding surfaces. 
Many have been converted from railroad beds, 
o� ering riders sweeping curves and gentle slopes. 
Novice cyclists seem to love the trails because of the 
lack of motorized tra�  c, but many seasoned riders 
prefer trails, too.

Oswego’s Mike Bentley remembers growing up 
on a bicycle. “I went everywhere on my bike,” the 
62-year-old recalls. “We all lived on our bikes as 
kids because moms and dads didn’t take you any-
where back then.”

He said he fell in love with bicycling as a teen, rid-
ing the bicycle routes in Downers Grove and nearby 
trails with friends. He says he’s not stopped pedaling 
since and  rides almost daily, still taking advantage of 
the network of trails in his region.

“� e Fox River Trail is just about 100 yards 
from my house. I jump on that and take it up to 
the Gilman Trail , which runs out to Waubonsee 

Bicycle through Illinois
By Les O’Dell

Blazing
a trail
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View a map of select 
Illinois bike trails.
icl.coop/bike-trails-2022
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Community College and back. It’s about 26 
miles – the perfect ride. I like the trails,” he says, 
adding that he has ridden trails throughout 
much of Illinois  and has plans to pedal on those 
he hasn’t tried yet.

Many of the trails in the northern part of 
the state interconnect, making longer tours 
possible. � ere are visions of connecting other 
trails to one another, making for an even larger 
network,  perhaps some  of which will reach 
across the state.

“We’ve got to � ll in those gaps to have a 
continuous  network across Illinois,” says Dave 
Simmons, executive director of Ride Illinois, a 
statewide advocacy group for bicycles as rec-
reation and transportation. “� at’s something 
we’ve been working on and it would really be a 
great destination for people. Some people don’t 
want to ride just � ve miles, they want to ride 
across the state.”

One such linked trail is the Grand Illinois 
Trail, a 500-plus-mile loop across the state from 
Chicago westward to East Moline, then north 
to Galena and then eastward back to Chicago’s 
Navy Pier. About 200 miles of the route is on 
paved roads with the remainder on paths or 
limestone trails. 

Other networks of connected trails – just not 
as long – can be found in other parts of the state, 
too, as can many “stand -alone” trails such as the 
Madison County Transit Nickel Plate Trail in 
southwestern Illinois, the Rock Island Trail in 
Peoria and Stark Counties, the Tunnel Hill Trail 
in southeastern Illinois, the Constitution Trail 
through Bloomington-Normal and the 104-mile 
Hennepin Canal Parkway in Bureau, Henry and 
Whiteside Counties.

Simmons says trails – and the expansion of 
trails – present a great opportunity for com-
munities. “Riders on these trails need calories, 
they need beverages and other things to do,” 
he explains. “Without the trails and the con-
nections between trails, towns are missing out 
on revenues.” 

He cautions, however, that trails require 
money for construction, upgrades and mainte-
nance. “We’d like to see more funding to pro-
mote and maintain these trails.”

� at’s one area his group is working on – 
additional funding for bicycle-related projects 
throughout the state. He says promotion of 
bicycle activities can be a key in drawing visi-
tors from other states. “In our opinion, it needs 
to be a focus from a tourism angle , and it’s one 

of those chicken-and-egg things. Do you get 
the funding that brings the tourists or does the 
funding come a� er the tourists? I think it has 
to be a multi-faceted approach to get people to 
think of Illinois as a destination when it comes 
to biking,” he says.

Riders like Bentley appreciate the trails and 
the focus that organizations and the state are 
giving to them. “� e trail systems are good and 
Ride Illinois is  big with pursuing towns to get 
bike routes  and to clean up and  maintain trails,” 
Bentley says. “Plus, there are a lot of places put-
ting in bike-safe lanes. It’s all really improved 
over the last 20 or 30 years.”

Pedaling together
Simmons says the mission of Ride Illinois 

simply is to make Illinois be� er through biking. 
He explains it does that  by educating riders and 
drivers as well as by lobbying and pushing for 
more people to take up riding and  do so safely.

Bikes also have become a primary focus 
 for both the Illinois Department of Natural 
Resources – which overseas a majority of trails 
across the state – and the Illinois Department of 
Transportation.

“Since the late 1990s and early 2000s, we 
have tried to create a  statewide  network of trails , 
on-road and o� -road greenways and bikeways 
by partnering with counties or multiple county 
areas,” explains Amy Madigan of the Illinois 
Department of Natural Resources. She says bicy-
cles are a perfect � t for the department. “O� en, 
bicycle trails are a great way without a lot of 
space to create some transportation corridors 
and recreation corridors. We’re both just trying 
to open up new means of recreation and trans-
portation, and, in many cases , linking communi-
ties for non-motorized tra�  c.”

In the case of IDOT,  that focus has put more 
resources into bicycle transportation in recent 
years. Complete streets legislation requires that 
the department consider all roadway users – not 
just cars, trucks, motorcycles and buses – but 
also pedestrians and bicyclists in roadway con-
struction and design.

“Sometimes it’s just an improvement of cur-
rent accommodations for bicycles ; other times 
it is the creation of protected lanes separate 
from the roadway ;  other times they are bicycle 
lanes,” explains Lee Ann Prather, bicycle/pedes-
trian coordinator for the Illinois Department of 
Transportation’s Bureau of Planning.

Bike trail at Pere Marquette State Park 
PHOTO COURTESY OF THE ILLINOIS
DEPARTMENT OF NATURAL RESOURCES.

Tunnel Hill State Trail in southeastern Illinois
PHOTO COURTESY OF THE ILLINOIS
DEPARTMENT OF NATURAL RESOURCES.

Kickapoo Rail Trail runs from east
Urbana to Kickapoo State Park 
PHOTO COURTESY OF THE ILLINOIS
DEPARTMENT OF TRANSPORTATION. 22 ILLINOIS COUNTRY LIVING • WWW.ICL.COOP 



“� ose recreational trails, as they grow, are 
actually becoming transportation networks 
themselves from community to community,” 
 IDOT Bureau of Programming Special Programs 
Unit Chief John Paris adds. “� at’s exactly what’s 
happening. More people are ge� ing out , and we 
see that more people begin bicycling. As more 
bikeways become available, it’s easier to build 
that into a lifestyle where people commute to 
work, they ride to the grocery store or a medical 
appointment , and that’s exciting.”

Prather says bicycling and the needs of bicy-
clists bring  a variety of governmental agencies 
and other organizations together , ranging from 
transportation and tourism to natural resources 
and economic development and transportation. 

One example of intra-agency cooperation 
which bene� ts bicyclists is the development 
of a series of trails and routes which eventu-
ally will result in a continuous path through 
Jackson and Williamson Counties in southern 
Illinois, stretching from Murphysboro to Marion. 
Part of the plan includes the Crab Orchard 
Greenway, an 18-mile route from Carbondale 
to Marion, using a variety of bicycle thorough-
fares. Much will be a mixed-use path near or 
alongside Illinois Route 13, under the auspices 
of the Department of Transportation. Dedicated 
bicycle lanes will lead riders through the City 
of Carbondale , and bicycle paths will cross the 
Crab Orchard Natural Wildlife Refuge operated 
by the federal Fish and Wildlife Service.

“Regional and inter-agency cooperation 
yields results. � is project would not have hap-
pened without the input and active participation 
of each of the federal, state and local agencies 
involved,” Joe Zdankiewicz, Southern Illinois 
Metropolitan Planning Organization’s director of 
transportation planning, said in a media release 
about the project last year.

E-bikes gaining speed
Improved places to ride are not the only fac-

tor pushing more people to ride bikes, says for-
mer professional bicycle racer Bryce Mead. He 
says new developments in bikes themselves, 
especially power-assisted cycles known as 
e-bikes, are pu� ing more people on two wheels.

“� e fastest-growing category of bicycles we 
see is the electric category,” Mead, who owns 
bicycle shops in Peoria, Rockford and Sterling, 
says. “More people are riding electric bikes , and 
they are here to stay.”

E-bikes come in a variety of styles , includ-
ing traditional road bikes, mountain bikes and 
hybrids or recreational bikes that fall between 
road and mountain con� gurations. Depending 
on style and amenities, they run about $1,000 
and up in price and can go 25 to 100 miles on a 
single charge.

Most use pedal-assist technology – outside of 
short periods of coasting, riders still must pedal. 
“� ere’s no thro� le,” Mead says. “If you want the 
bike to move you have to pedal.” Riders control 
how much assistance the ba� ery-driven motor 
provides, from none to most of the power neces-
sary to move the bicycle forward. � ink of the 
technology as being similar to a self-propelled 
push lawnmower.

E-bikes are becoming popular, Mead says. 
“How many times do people not go for a ride 
because they don’t want to ba� le a hill or they 
think it’s too windy? � e e-bikes take those 
excuses out of the equation.”

Even seasoned and experienced cyclists are 
joining the e-bike movement. “E-bikes are bring-
ing a lot of older people back onto the roads and 
 especially the trails because they feel a li� le safer 
on them,” Bentley explains. “It’s helping those 
with knee or other injuries who felt they couldn’t 
go up the hills .  Now they can.”

Mead says he � rst started carrying  e-bikes 
in his shop a few years ago. “One of our brands 
wanted to put a few e-bikes on our sales � oor to 
see how it would go,” he recalls. “I doubted they 
would sell, but now we dedicate 50 spots on the 
sales � oor to them , and I expect they’ll take up 
most of our showroom in the next two years. 
I also think prices will keep coming down and 
there will be even more options available.”

With the advent of  e -bikes and the growing 
miles of trails, Mead says bicycl ing is perfect for 
most everyone. “� ere’s no reason not to ride 
now,” he says. 

For the former lieutenant governor riding is 
as much about being able to stop as  it is to go. 
“Bicycling is just a perfect way to be able to stop 
anywhere you’d like to see anything,” says Simon. 
“You don’t have to worry about � nding a parking 
spot , and by going slower, it’s easier to stop and 
se e anything , and it’s very easy to say hello to 
those people you pass along the way.”

Bentley says two wheels reminds him of his 
childhood. “� ere’s just something about being 
on a bike,”  he says. “It just releases all  your ten-
sion, your worries and your stresses. It’s the free-
dom of it and the feeling of being a kid again.” 

North Shore Channel Trail  runs 
from Chicago to Evanston   

PHOTO COURTESY OF THE ILLINOIS
DEPARTMENT OF TRANSPORTATION. 

Kickapoo Rail Trail runs from east
Urbana to Kickapoo State Park 
PHOTO COURTESY OF THE ILLINOIS
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DA D  Y E L L S  T H AT  I T ’ S  time to go. � e kids pile in the backseat 
with their blankets, and the family hits the road. � ey later 
turn into the driveway of their destination, hearing the crunch 
of gravel beneath the car’s tires as it joins a long line of other 
cars. Dad pulls up to the booth. “Four, please,” he says. � ey 
proceed slowly, choosing their spot carefully. � e sky is twi-
light as dad dials in the radio station and mom grabs goodies 
at the snack bar. Soon the screen comes alive, and they watch 
together, entranced under a starlit sky.

For those looking for a nostalgic family-fun activity, drive-in 
theaters are an a� ordable way for all ages to come together and cre-
ate memories. � ese theaters, once incredibly popular, are seeing a 
resurgence since the onset of the COVID-19 pandemic.

 Mindy Pastrovich, who owns the Skyview Drive-in in 
Litch� eld with her husband and in-laws, says they are seeing an 
increase in a� endance at their location.

“I think people are appreciating the fun side of nostalgia 
right now, taking kids back to see movies that were important 
to them when they were younger. Yeah, you might be able to 
catch them on TV, but it’s not the same as ge� ing out there and 
si� ing under the stars where it’s nice and cool,” she says.

At one time, more than 4,000 of these outdoor theaters 
could be found in the U.S., but as of September 2021, that 
number dwindled to 318, according to the United Drive-In 
� eatre Owners Association (UDITOA). Eight of those cur-
rently operate in the state of Illinois. 

The decline of drive-ins can be attributed to increases in land value 
and a shift from single-screen theaters to multiplexes. And, because 
many of these theaters were family-owned, many closed when younger 
generations weren’t interested in running the business.

Nights,camera,action!
                                         

By Lisa Cherry

 The show is about to begin at the Skyview Drive-in located in Litch� eld. 
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Ben Harroun and his brother recently took over the 
Harvest Moon Twin Drive-In in Gibson City. � eir 
father, a former dinner theater operator and indoor the-
ater owner, reopened the 
Harvest Moon in 1989. 

“One of the biggest 
trends I’ve seen, unfortu-
nately, is that more drive-
ins are for sale right now 
than there has been, prob-
ably since the ‘70s,” Ben 
says, likening the trend 
to the shopping malls of 
the late 1980s and ‘90s. 
“People’s consumer trends 
change over the years.”

� e Skyview is one 
of those theaters up for 
sale. Mindy says that it’s 
time for a fresh infusion of 
ideas for the drive-in, and 
that it’s challenging for the 
family, who owns other 
businesses as well, to con-
tinue to devote the time 
and energy it deserves. 
� at desire to breathe new 
life into the drive-in was 
what drove the Pastrovich 
family to go into the busi-
ness seven years ago. 

“We had talents we 
could infuse into some-
thing and make it be� er, 
because it was in danger of 
disappearing,” she says. “We’ve really worked to build it 
up to what it is now.”

Ben, who is a member of UDITOA, says these out-
door theaters have made a comeback more than once.

“We’ve seen two renaissances with drive-ins. � e 
� rst one happened in the ‘90s, [with] amazing mov-
ies such as ‘Twister,’ ‘Jurassic Park’ and ‘Titanic,’” he 
says. “� en the same thing happened in the early 2000s 
before we hit the recession. � at was another rebirth of 
drive-ins because a lot of new people got into the drive-
in business who hadn’t been there before.”

He agrees that the most successful drive-ins are 
those whose owners are able to reimagine the business. 
“Luckily, a lot of them are smart enough to do research, 
and they get ahold of someone who owns a drive-in, or 
they get referred to UDITOA, which is basically like a 
giant family. Everybody wants to help somebody else, 
and because our overall goal is to see drive-ins survive 
and thrive, we are more than happy to lend expertise, 

opinions, advice and hopefully push people in the right 
direction so they can succeed.” 

Ben says another challenge drive-in owners can face, 
other than inclement 
weather and limited hours 
of darkness, is the � lm 
industry’s release sched-
ule. Doug Knight, owner 
of the Route 66 Twin 
Drive In in Spring� eld, 
agrees that the lack of 
movie availability was 
a key factor in low box 
o�  ce numbers during 
the pandemic.

Like the Pastrovich 
family, the Knight fam-
ily made the decision to 
invest their energies in a 
drive-in theater, this one 
adjacent to another of 
the family’s businesses, 
Knights Action Park. “It 
was contiguous, a natu-
ral � t for family enter-
tainment,” says Doug, as 
well as other events. For 
example, Rural Electric 
Convenience Cooperative 
held its annual meeting 
there the past two years.

Ben says there are a few 
ways people can support 
drive-ins. “First, go to the 
drive-in more than once 

a year. I know it’s not in everybody’s budget, and that’s 
100 percent understandable,” he says, adding that a lot 
of people aren’t even aware of the drive-ins in their area, 
even in Gibson City, which was established years ago. “It’s 
kind of mind blowing. Spreading awareness that there is a 
drive-in in a community for people to come and enjoy—
that’s the best way they can support them. Oh, and buy 
food while there, which actually pays the bills.”

He also mentions that it helps tremendously if 
owners are active on social media and are able to 
promote themselves well. “� at’s another downside for a 
lot of older drive-in owners—they don’t have the ability 
because they don’t know how to operate social media.”

For people looking for an authentic drive-in 
experience, Ben advises visiting authenticdriveins.com 
and making sure theaters are open before hi� ing the 
road. “If you’re looking for something di� erent to do 
in a way you’ve never experienced before, make sure to 
give it a shot,” he says. 

LET’S GO!

Skyview Drive-in
1500 N Historic Route 66, 
Litch� eld, 
litch� eldskyview.com, 
217-324-4451

Route 66 
Twin Drive In
1700 Recreation Drive, 
Spring� eld, 
Route66-drivein.com, 
217-698-0066

Skyview Drive-In
5700 North Belt West, 
Belleville, 
skyview-drive-in.com, 
618-233-4400

Route 34 Drive-In
4468 E 12th Rd, 
Earlville, 
815-246-9700

Harvest Moon 
Twin Drive-In
1175 S Sangamon Ave, 
Gibson City, 
harvestmoondrivein.com, 
217-784-8770

McHenry Outdoor 
Theater
1510 N Chapel Hill Road, 
McHenry, 
goldenagecinemas.com

Drive ‘N Theatre
16045 E Hwy 33, 
Newton, 
Driventheatre.com, 
618-455-3100

Midway Drive-In
91 Palmyra Road, 
Sterling, 
themidwaydrivein.net, 
847-647-3124

Nights,camera,action!
                                         

The marquee at the entrance of the Route 66 Twin Drive In shows the 
two double features presented each week.
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Jack Spaulding is an outdoors 
writer. Readers can contact 
the author by writing to 
this publication or email 
jackspaulding@hughes.net. 
“The Best of Spaulding 
Outdoors,” a compilation of 
74 of Spaulding’s best articles 
written over the past 30 years 
is available on Amazon.com. 

Top Gun returns
L E A P I N G  F R O M  A  TA L L  building 
and diving through the sky over 
Chicago at a speed of 200 mph 
… the fastest animal in the air is 
back. No, it’s not Superman or Tom 

Cruise in the movie sequel of “Top 
Gun,” its nature’s most awesome 
predator, the peregrine falcon.

Once on the endangered spe-
cies list, extirpated throughout the 
Midwest, and absent in Illinois from 
1951 until 1986, the peregrine falcon 
has returned. Its population through 
reintroduction and careful conserva-
tion now exceeds historic levels.

�e peregrine falcon’s status in 
Illinois has improved over the years 
from endangered to threatened, and 
now the bird has been removed 
altogether from the state list of spe-
cies needing aid. Peregrine falcons 
are still federally protected but no 
longer on the edge of extinction.

But there was a time when the 
sound of these raptors’ cries went 
silent along the riverside cli�s of 
Illinois.

By the 1960s, humans had 
taken a toll. Pesticides, like the now 
banned DDT, thinned the bird’s 
eggshells, so parents crushed their 

chicks before they hatched. Season 
a�er season, fewer and fewer falcon 
chicks survived.

However, humans helped them 
return. It has taken close to 30 
years, but conservation and the 
bird’s own adaptability put it back 
on the map, albeit the center of 
recovery in a di�erent and unusual 
spot: Chicago. Now, there are more 
falcons in Illinois than ever.

Mary Hennen, director of the 
Chicago Peregrine Program, was 
quoted saying, “We have exceeded 
our historic population levels. … To 
be fair, Illinois never had many fal-
cons to begin with. It used to share 
about 50 pairs of peregrines with 
the entire Midwest. … �e birds 
longed for height and traditionally 
lived in cli�s like the few along the 
Mississippi and Illinois rivers.

“But there was something about 
the city. It has no cozy, rocky blu�s, 
but it is �lled with potential perches 
— skyscrapers, high-rises, even the 
water intake cribs on Lake Michigan; 
and plenty of prey, like pigeons. So, 
they se�led and multiplied.”

Angelo Capparella, an Illinois 
State University zoology profes-
sor was quoted saying, “�ough 
the restoration e�ort spanned the 
entire Midwest, Chicago ended up 
being the center for recovery. In 
Illinois alone, there are now 29 fal-
con nesting territories. Twenty of 
those territories are in the city, the 
Chicago Peregrine Program reports. 
… It’s a conservation success story. 
Sometimes you delist because a 
species is extinct, which is not a 
good thing. Delisting in this case is 
a good thing. It’s pre�y exciting.”

Peregrine populations have con-
tinued to grow and thrive. What 
began with a single breeding pair in 
Chicago in 1988 has grown to more 
than 20 pairs in more than 30 ter-
ritories. �ese are known locations 
holding one or two birds.

�rough a process called hack-
ing, peregrines began to return 
to the wild. From 1986 to 1990, 
the Chicago Peregrine Program 
released 46 peregrines at four hack 
sites. With reintroductions through-
out the Midwest, it was hoped 
some birds would return to Illinois 
to breed.

�e birds average 15-20 inches 
in length. Like all falcons, it has 
pointed wings and a thin tail. �e 
peregrine’s dark “sideburns” are dis-
tinctive. �e adult has a blue-gray 
back, while the chest and belly are 
white to orange with darker spots 
and bars. �e immature falcon has 
the same head and facial pa�erns as 
the adult but is brown on the upper 
side. �e lower side of the imma-
ture bird is cream-colored with 
brown streaks. Male peregrines 
weigh up to 2.3 pounds while the 
females are slightly larger and aver-
age a weight of 3.3 pounds.

�ree or four white eggs with 
dark markings are deposited by the 
female, and she incubates them for 
the entire 33- to 35-day incubation 
period. Fall migrants begin arriving 
in Illinois in August.

Nesting and perching peregrine 
falcons can be observed at several 
webcam links in Illinois at 
chicagoperegrineprogram.squarespace.
com/webcams-illinois.

With continued diligence and 
conservation, the state’s peregrine 
falcon population will remain steady 
and continue to grow. Move over 
Tom Cruise … there is another 
“Top Gun” in the sky over Illinois. 
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Own the �rst-ever 

Chevy Bel Air™

Cuckoo Clock 

Hand-crafted wooden  
cuckoo features the  

'55, '56 and '57 Bel Air and  
a speedometer-inspired  

clock face

•
Hand-painted, high-gloss �nish  

with gleaming  
accents and sculpted  

“tail �ns”

•
Accurate quartz movement  
powers the swinging metal  

pendulum bearing the  
Chevrolet logo 

At the top of every hour, the 
“garage” light turns on to reveal a 

sculptural 1957 Chevy Bel Air  
accompanied by the sound  

of an engine revving
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by our unconditional 365-day money-
back guarantee. Send no money now. 
Just mail the Reservation Application 
today, or you could miss out! 

©2021 BGE       01-12886-001-BIS2

A Timeless 
American Classic

2 
FEET
HIGH

Hurry!
Limited to 

only 
10,000!

RESERVATION APPLICATION                     
  SEND NO MONEY NOW

Where Passion Becomes Art

The Bradford Exchange
9345 Milwaukee Avenue, Niles, IL 60714-1393

Mrs. Mr. Ms.
                                                  Name (Please Print Clearly)

Address

City                                    State             Zip

Email (optional)
 01-12886-001-E38502

ORDER TODAY AT 
BRADFORDEXCHANGE.COM/BELAIR

01_12886_001_BIS2.indd   1 1/13/21   2:58 PM



Rural Cyclery
By Colten Bradford

CAT T Y- C O R N E R  F R O M  I L L I N O I S  E L E C T R I C  Cooperative’s head-
quarters in Winchester sits a small shop. � e front windows 
display bicycles for sale. Upon entering, visitors are met with 
an eclectic mix of new and used furniture arranged under a 
chandelier of bike rims. A barista works behind the counter, 
grinding co� ee beans and making drinks to order, and shop 
owner Colin Kuchy repairs a bicycle amid the cha� er of cof-
fee-drinking patrons. 

Rural Cyclery isn’t just a bicycle shop. It o� ers much more. 
It is a bike service shop, a co� ee shop that also serves cra�  beer, a 
gathering place for the community and cyclists alike, and the area 
above the shop is an Airbnb rental cleverly named “The Bike Flat.”

“We decided in order to survive in a small community, 
we needed to be multifaceted, and I think that’s where things 
he loves and things I want for this community converge. We 
came up with this concept to make this place unique,” says 
Jackie Kuchy, who owns the business with her husband Colin.

Born and raised in Winchester, Jackie became involved in 
a local civic group commi� ed to restoring and enhancing the 
community. � e couple has always been interested in contrib-
uting to those pursuits and discussed opening a co� ee shop 
a decade ago, and “it just seemed like suddenly all the pieces 
came together, and an opportunity presented itself,” Jackie says. 

 “I grew up riding bikes,” Colin says, who has always been 
involved with athletics. “I always ran, played soccer and rode bikes.”

Years ago, he began working for a bike shop in Decatur, the 
town where he met Jackie, to further his interest and love for 
cycling. He later worked for Scheels in Spring� eld and then 
with Trek Bicycle, which took him and his family to Madison, 
Wis. A� er traveling around the Midwest as a sales representa-
tive for Trek, he was able to shi�  territories and move back to 
Jackie’s hometown of Winchester.

“When COVID hit and things shut down, it was really 
a blessing in disguise for us because my travel schedule was 
demanding. It allowed me to be home more for our kids,” 
Colin explains. “One thing led to another, and the pieces [to 
open Rural Cyclery] just fell into place for us.”

He noticed a trend in the bike industry. “More and more 
[bike] shops have become multifaceted in communities that 
aren’t in large metropolitan areas,” he explains. Co� ee, cra�  beer 
and wine are popular among cyclists. “� ey are components 

Shop owners 
Jackie and 
Colin Kuchy

The bicycle service area of Rural Cyclery 
is located just beyond and within view 
of customer seating.
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that go well together. Cyclists like beer a�er a ride, 
and we like co�ee before a ride, so it all matches up.”

“We were looking for ways to best serve the 
community, and we felt like those made sense,” 
Jackie adds. “It just diversi�es what we o�er.”

 �e building home to Rural Cyclery was 
vacant for more than a decade before the Kuchys 
purchased it in February 2021. �e couple cel-
ebrated Valentine’s Day by beginning demolition. 
“We really had to gut it,” Jackie says.

�e original hardwood �oor could only 
be salvaged in the entryway, and concrete was 
poured throughout the rest of the building to 
replace the ro�ed �oor joists. However, they did 
discover several gems. Plaster and paneling covered 
brickwork and a drop ceiling hid decorative tin tile. 
“I was so excited that I was in tears,” Jackie says of 
the discovery. “It was so beautiful.”

 �ey added a convenient drive-thru window 
on the side of the building for those who need to 
grab a co�ee and go. �e Kuchys also purchased the 
building next door, which currently serves as storage 
while they decide what to do with it.  

A�er seven months, they opened for business. 
On Sept. 17, 2022, Rural Cyclery will celebrate its 
one-year anniversary with an event called Brew Bash. 
Check out its Facebook page for up-to-date details.

How has the �rst year gone? Colin explains it in 
one word: chaotic.

“We’re learning as we go,” Jackie says. “I’m not sure 
you’re ever really prepared. We learned a lot. We’ve 
made mistakes and grew from them. But we’ve 
been really blessed by the community support.”

�e Kuchys say customers for the co�ee side of 
the business tend to be local, while the geographic 
area for the cycling side is slowly growing.  

“You have to travel 50 miles in any direction 
to get to the closest bike shop,” Colin says. “We 
knew there was a need and a desire. �e cycling 
community is here. With any business, it takes a 
li�le massaging to get business. But it is constantly 
expanding. … We’re ge�ing a li�le more known 
on the bike side in the surrounding communities.”

Rural Cyclery has full co�ee service and utilizes 
co�ee beans from Course Co�ee Roasters, located 
in St. Charles, Mo. One of the owners there is a 
Sco� County native, and that local connection is 
not a coincidence. “We just like that Sco� County 
businesses owners are supporting one another,” 
Jackie says. 

�e co�ee menu is standard with a variety of 
co�ee brews, cappuccinos, la�es and teas. Each 
month, a drink special is o�ered, which is created 
by and named a�er a sta� member. One of the 

shop’s all-time best sellers is one of these specials. 
�e “T-Lash” la�e is your milk of choice, toasted 
marshmallow �avoring, French vanilla �avoring, a 
shot or two of espresso, and topped with whipped 
cream.

While the co�ee menu stays the same, the 
beer menu changes depending on availability. 
Rural Cyclery exclusively sells cra� beer from 
microbreweries. Current beer comes from Spring�eld 
brewery Anvil and Forge, Millpond Brewing in 
Millstadt, and several breweries in the St. Louis metro 
area. �e shop recently picked up brews from White 
Rooster, located in Sparta.  

Weather permi�ing, the bicycle shop o�ers 
group rides every Saturday and hosts visiting 
bicycle clubs. “We are starting to see more cyclists 
coming out this way who hear about us and come 
to ride in the area,” Colin says.

For cyclists, Colin has painted three bicycle 
routes on the surrounding paved country roads, 
including 5-, 25- and 45-mile routes. He also 
recommends the multitude of gravel roads for 
those looking to increase the di�culty level.

“All [paved] routes are marked with arrows, 
so you know exactly where you are going,” Colin 
says. “For the most part, they are on roads with 
less tra�c so people can get a good ride in. … You 
don’t have to worry about having a map or a GPS 
if you are a casual cyclist. You can go out and �nd a 
course easy for you to ride.” 

LET’S RIDE!
Rural Cyclery 
21 S Main St, Winchester

(217) 742-4025

Facebook.com/ruralcyclery

HOURS:

Mon.-Tue. 6-10 a.m.

Wed.-Thu. 6-10 a.m. and 3-8 p.m.

Fri. 6-10 a.m. and 3-9 p.m.

Sat. 7 a.m.-9 p.m.

Sun. 8 a.m.-3 p.m.

Rural Cyclery offers a variety of 
coffee brews, cappuccinos, lattes, 
teas and craft beer.
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WE NEED RECIPES! 
Upcoming monthly topics
Thanksgiving sides
Christmas cookies
Meal prep for lunch

Please email submissions to 
� nestcooking@icl.coop or mail them 
to Finest Cooking c/o Illinois Country 
Living, 6460 S. 6th Street Frontage 
Road East, Spring� eld, IL 62712. 
Please include your name, address, 
phone number (for questions), and 
the name of your electric cooperative. 
Recipes not included in the magazine 
can be found on our website at 
icl.coop/� nestcooking.

Recipes prepared, tasted 
and photographed 
by lllinois Country 
Living staff. For more 
recipes and photos go to 
www.icl.coop. Questions? 
Email � nestcooking@
aiec.coop.

Visit www.icl.coop to see 
more Illinois Country Living 
recipes.

Garden-fresh 
tomatoes
FORGET WINTER, SPRING, SUMMER and fall. 
� e best season is tomato season, 
and that’s a fact. Canned or store-
bought tomatoes just don’t com-
pare to fresh tomatoes straight from 
the garden. While a sliced tomato 
seasoned lightly with salt and pep-
per is near perfection, here are great 
recipes that will do your garden 
tomatoes justice.
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BRUSCHETTA
Cheesy Italian Tomato Casserole
Submi� ed by: Dee Hinrichsen, Corn Belt Energy Corporation
Servings: 10-12
 4 tomatoes, sliced
 8 cups cubed bread 

(approximately 
16 slices)

 1/2 cup onion, chopped
 1/2 cup celery, chopped
 2 eggs, well beaten

 1/2 cup margarine, melted
 1/2 cup bacon bits
 1/2 teaspoon garlic salt
 1/2 teaspoon dried oregano
 3 cups shredded mozzarella, 

divided

Preheat oven to 350 F. Line a greased 2-1/2-quart baking dish with tomato 
slices. Don’t use all the slices as some will be used on top of the casserole. 
Combine bread cubes, onion, celery, eggs, margarine, bacon bits, seasonings 
and 2 cups cheese. Mix well and pour over tomatoes. Top with remaining 
tomato slices and cheese. Bake 20 minutes. Nutrition information: 159 
calories; 11.7g fat; 477mg sodium; 6g carbohydrates; 7.5g protein.

Fresh Sliced Tomato Salad
Submi� ed by: Lynne� e Knepp, Corn Belt Energy Corporation
Servings: 16
 6 large tomatoes, thickly sliced
 1/4 cup � nely chopped onion
 2 tablespoons fresh basil, 

chopped
 1/4 cup wine vinegar
 1 large clove garlic

 2 teaspoons salt
 1/2 teaspoon fresh ground pepper
 1 teaspoon Worcestershire 

sauce
 3/4 cup vegetable oil

Layer tomatoes in a 9x13-inch pan. Mix all other ingredients together and 
pour over tomatoes. Chill in refrigerator 2-3 hours. Serve. Nutrition 
information: 104 calories; 10.4g fat; 301mg sodium; 3.2g carbohydrates; 
0.6g protein. 

Bruschetta
Submi� ed by: Sherry Reuter, 
Egyptian Electric Cooperative Association
Servings: 10
 1 pound ripe tomatoes, 

cored and diced
 1/2 cup fresh basil, chopped
 1/3 cup onions, diced (optional)
 1/4 cup shredded parmesan cheese
 2 tablespoons olive oil
 3/4 teaspoon salt
 1/2 teaspoon black pepper
 1 large baguette, thinly sliced
 2 cloves garlic

Preheat oven to 400 F. In bowl, combine 
diced tomatoes, basil, onion, olive oil, 
parmesan, a pinch of salt and black 
pepper. Cover and refrigerate for at least 
15 minutes. Thinly slice bread and brush 
lightly with olive oil and place on baking 
sheet. Bake 7-10 minutes until toasted 
and crispy. Slice off the end of the garlic 
cloves and rub cut end over tops of bread
slices to add as much garlic � avor as you 
prefer. Add a spoonful of tomato mixture
to each slice of bread. Drizzle with a 
hint of olive oil and serve. Nutrition 
information: 321 calories; 3.3g fat; 
922mg sodium; 62.5g carbohydrates;
11.1g protein. 
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Tomato Pie
Submi� ed by: Be� y Bushue, Eastern Illini Electric Cooperative
Servings: 6
 1 9-inch pie shell, baked 

and cooled
 2-3 large tomatoes, thickly 

sliced
  Pepper to taste
  Fresh basil, chopped

  Fresh chives, chopped
 2-3 green onions, chopped
 1 cup mayonnaise
 1 cup cheddar cheese, 

grated

Preheat oven to 350 F. Slice tomatoes, sprinkle with salt, place 
in a strainer and let drain. Pat dry. Place drained tomatoes in 
the baked pie shell and sprinkle with pepper to taste. Sprinkle 
with basil, chives and green onions. Combine mayonnaise 
and cheddar cheese and spread over tomatoes. Bake for 
30 minutes. Note: use 1/4 teaspoon dried herbs if fresh 
aren’t available. Nutrition information: 267 calories; 20.8g 
fat; 417mg sodium; 15.2g carbohydrates; 6.1g protein. 

Corn and Tomato Casserole
Submi� ed by: Sarah Cannon, Eastern Illini Electric Cooperative
Servings: 6
 3 strips bacon
 1/3 cup minced onion
 3 tablespoons chopped 

green pepper
 3 cups corn (fresh or frozen)
 2-1/2 cups peeled, chopped, 

drained fresh tomatoes
 1 tablespoon brown sugar

 1/2 teaspoon salt
 1/4 teaspoon black pepper
 1 teaspoon dried basil

Topping:
 1/2 cup Italian breadcrumbs
 2/3 cup shredded cheddar 

cheese

Preheat oven to 350 F. Fry bacon until crisp. Drain and save 
drippings in skillet. Add onion and green pepper to bacon grease 
and cook until tender. Add corn, brown sugar, salt, pepper, 
basil and tomatoes. Simmer 10-15 minutes. Add bacon and 
stir. Pour into a greased 1-1/2-quart casserole dish. Top with 
breadcrumbs. Bake for 30 minutes. Top with cheese and bake 
5 more minutes. Note: tastes best with fresh ingredients but 
can use canned or frozen vegetables. Nutrition information: 224 
calories; 9.7g fat; 572mg sodium; 26g carbohydrates; 11g protein.

Tomato, Bacon and Onion Fettucine
Submi� ed by: Valerie Cheatham
Servings: 2
 4 ounces uncooked 

fettucine
 3 slices bacon
 1/4 cup chopped onion

 1 cup chopped tomatoes 
(2 medium)

 3 teaspoons chopped 
fresh basil

In large saucepan, cook fettucine according to package 
directions. Drain and return to saucepan and cover to keep warm. 
Meanwhile, cook bacon in skillet until crisp. Remove bacon from 
skillet. Drain, return 1 tablespoon bacon grease to skillet. Add 
onion to the bacon grease and cook until crisp tender. Crumble 
bacon. Add bacon, tomatoes and basil to onions and cook until 
heated. Add to cooked fettucine and toss gently to mix. Add 
salt and pepper, if desired. Nutrition information: 291 calories; 
13.7g fat; 665mg sodium; 48.4g carbohydrates; 18.8g protein.
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DON’T CUT 
CORNERS
USE  POWER 
TOOLS  SAFELY

Use extra care when operating power tools. 
Dangerous scenarios that can cause serious 
injury or death include:

• Having incorrect or insufficient 
electrical wiring

• Using equipment or cords in disrepair
• Misusing electrical tools

IF  USING 
EXTENSION  CORDS:

• Do not daisy-chain them 
together

• Use heavy-duty cords 
rated for the job 

• Use them as a temporary 
solution

• Wear proper personal 
protective equipment 

• Examine cords and plugs for 
signs of damage 

• Read the instruction manual 
• Hire a licensed contractor to 

ground a metal workbench 
• Make sure the area is clean 

and dry
• Store flammable liquids away 

from work area

     BEFORE USING THEM:

• Plug into outlets equipped with 
GFCIs (ground fault circuit interrupters)

• Operate as intended and 
within design limitations 

• Do not use in damp or wet 
locations 

• Unplug before changing 
accessories or blades

• Do not hold fingers on switch 
button while carrying 

• Keep a steady stance and 
maintain good balance 

• Do not remove safety guards 
• Keep cords and hoses away from 

heat, oil, and sharp edges

    WHEN USING THEM:

• Unplug before servicing or 
cleaning

• Unplug and store in a dry 
place 

      AFTER USING THEM:

LEARN  MORE: 

POWER TOOL SAFETY:
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September 9th 10th 11th
(Weekend after Labor Day each year)
Parade, Carnival, Polka Pace Race,

Live Music, Great Food

49th Oktoberfest

Downtown  Havana, Illinois

ILLINOIS PROPERTIES NEEDED: Horse or Hobby 
Farms, Land, Country Estates, Log Homes, Resorts & 
Lake Houses. Area’s #1 Specialist- Winner of Top Client 
Service & Sales Awards! Unprecedented Rural Market-
ing Program reaches more buyers. #1 country website- 
FarmAndLakeHouses.com. Reach 36,000+ agents 
in huge MLS- includes Chicagoland to Champaign to 
Bloomington. Exposure on more websites & ads in 
equine, rec & outdoor magazines. My Exclusive Real 
Estate Booth will showcase your property to 40,000+ 
attendees at sport, horse & outdoor shows across Il-
linois! Since 1991, Hundreds of Millions SOLD  with Farm 
and Lake Houses Real Estate designated managing 
broker Jerry Grodesky (217) 386-4220.

DIMENSION BUILDINGS
Best Buildings at the Best Price
For a Complete 30x50

Deluxe Pole Barn Package
CALL (618) 997-9568

www.dimensionbldgs.com
All Sizes Available        Marion, IL

$3,650only
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not building pictured

Robert Halleran
Timber Buyer all Species

Logging
Timber Consulting

I buy Storm damaged timber
618-528-8088 DeSoto, Illinois

Insulation. 4x8 sheets, foil-
backed foam. All  factory 
 seconds. www.nichols5.com.
Contact Ken Nichols, 
800-424-1256. 

WANTED STANDING TIMBER
Cash in while

prices are good.

CALL: (618) 423-9285 
Sudoku Solution

5 3 8 6 7 2 1 9 4
9 2 4 5 8 1 7 3 6
7 1 6 4 9 3 8 2 5
8 7 5 3 1 9 6 4 2
6 9 2 7 5 4 3 1 8
1 4 3 8 2 6 9 5 7
4 5 1 9 6 7 2 8 3
3 6 9 2 4 8 5 7 1
2 8 7 1 3 5 4 6 9

To advertise in
Illinois Country Living 
email info@icl.coop

Connect with us
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SUBMIT A PHOTO

Online: icl.coop/snapshots 
Email: cbradford@aiec.coop 
Rules: Include high-quality digital 
	les. When submitting, include details 
about the photo, artist’s name and the 
co-op name.

Deadlines: Submissions are due 30 
days before the publication month.

Terms of use: By submitting any 
photos to Snapshots, whether online 
or email, you agree to grant Illinois 
Country Living and icl.coop royalty-
free, perpetual and nonexclusive rights 
to use, display, edit, publish or archive 
it in whole or in part online or in print. 
You further warrant that you have 
all legal, moral and other rights that 
may be necessary to grant the license 
speci	ed above.

Visit icl.coop/snapshots for full 
terms and conditions.

Oh, deer
1. SUSAN RODGERS

Rock Energy Cooperative

2. KEN RUDD
Jo-Carroll Energy

3. SALLY UNDERWOOD
Rural Electric Convenience 
Cooperative 

4. JOHN RICHARDSON
Menard Electric Cooperative 

5. JOHN TOBIAS
Corn Belt Energy Corporation 

6. JENNY LENZ
McDonough Power Cooperative

UPCOMING THEMES
November – Color orange
December – Snow scenes
January – Windows/glass
February – Trains
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Preorder  

ILLINOIS COUNTRY LIVING’S 

2023 CALENDAR!
Featuring photos by readers submitted to our Snapshots page!

$800, plus tax 
Shipping included 

Order online at icl.coop/calendar
Available while supplies last.



WE SELL LAND

• Over $296 Million in Illinois land sales the past two years • Over 43,877 Illinois acres 
sold in the past two years • Over 531 Illinois transactions in the past two years

WHITETAILPROPERTIES.COM
Whitetail Properties Real Estate, LLC DBA Whitetail Properties, DBA Whitetail Properties Real Estate In the States of Nebraska & North Dakota DBA Whitetail Trophy Properties Real Estate LLC. Licensed in IL & KS - Dan Perez, Broker. Licensed in CO, MN, ND, SD, & WI - Jeff Evans, 
Broker. Licensed in FL, MO, & PA - Jefferson Kirk Gilbert, Broker. Licensed in TX & NM - Joey Bellington, Broker. Licensed in IN - Bill Minor, Broker. Licensed in AL, GA, LA, & MS - Sybil Stewart, Broker. Licensed in TN - Tim Burnette, Broker. Licensed in TN - David Pritchard, Broker. 
Licensed in AR - Anthony Chrisco, Broker. Licensed in NC, SC, VA - Chip Camp, Broker. Licensed in IA, NC - Richard F. Baugh, Broker. Licensed in MI - Edmund Joel Nogaski, Broker. Licensed in MD, WV - Debbie S. Laux, Broker. Licensed in ID, MT, OR, UT, WA, & WY - Aaron Milliken, 

Broker. Licensed in NY - John Myers, Real Estate Broker. Licensed in OK - Dean Anderson, Broker. Licensed in KY - Derek Fisher, Broker. Licensed in OH - Jeremy Schaefer, Broker. Licensed in NE - Jason Schendt, Broker.

TODD HENRY
Broker, Land Specialist
(815) 997-2256

BRENT RENEAU
Broker, Land Specialist
(309) 337-0348

BRENT 
RENEAU

&
JASON 

ENDRES

TYLER SELLENS
&

JOE CEBUHAR

TYLER SELLENS
Broker, Land Specialist
(217) 440-4624

JOE CEBUHAR
Broker, Land Specialist
(309) 333-5133

CLYDE HUTCHINSON
Broker, Land Specialist
(618) 581-6265

CLYDE HUTCHINSON
Broker, Land Specialist
(618) 581-6265

JEFF HEIL
Broker, Land Specialist
(573) 880-6150

JUSTIN MASON
Broker, Land Specialist
(618) 638-5031

ADAM CRUMRIN
Broker, Land Specialist
(217) 276-2334

JOSHUA MALONE
Broker, Land Specialist
(618) 292-9183

JOSHUA MALONE
Broker, Land Specialist
(618) 292-9183

JASON ENDRES
Broker, Land Specialist
(309) 224-9135

MARK LEONARD
Broker, Land Specialist
(630) 746-8468
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• Over $296 Million in Illinois land sales the past two years • Over 43,877 Illinois acres 
sold in the past two years • Over 531 Illinois transactions in the past two years
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WE SELL LAND

• Over $296 Million in Illinois land sales the past two years • Over 43,877 Illinois acres 
sold in the past two years • Over 531 Illinois transactions in the past two years

WHITETAILPROPERTIES.COM
Whitetail Properties Real Estate, LLC DBA Whitetail Properties, DBA Whitetail Properties Real Estate In the States of Nebraska & North Dakota DBA Whitetail Trophy Properties Real Estate LLC. Licensed in IL & KS - Dan Perez, Broker. Licensed in CO, MN, ND, SD, & WI - Jeff Evans, 
Broker. Licensed in FL, MO, & PA - Jefferson Kirk Gilbert, Broker. Licensed in TX & NM - Joey Bellington, Broker. Licensed in IN - Bill Minor, Broker. Licensed in AL, GA, LA, & MS - Sybil Stewart, Broker. Licensed in TN - Tim Burnette, Broker. Licensed in TN - David Pritchard, Broker. 
Licensed in AR - Anthony Chrisco, Broker. Licensed in NC, SC, VA - Chip Camp, Broker. Licensed in IA, NC - Richard F. Baugh, Broker. Licensed in MI - Edmund Joel Nogaski, Broker. Licensed in MD, WV - Debbie S. Laux, Broker. Licensed in ID, MT, OR, UT, WA, & WY - Aaron Milliken, 

Broker. Licensed in NY - John Myers, Real Estate Broker. Licensed in OK - Dean Anderson, Broker. Licensed in KY - Derek Fisher, Broker. Licensed in OH - Jeremy Schaefer, Broker. Licensed in NE - Jason Schendt, Broker.

TODD HENRY
Broker, Land Specialist
(815) 997-2256

BRENT RENEAU
Broker, Land Specialist
(309) 337-0348
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Broker, Land Specialist
(217) 440-4624

JOE CEBUHAR
Broker, Land Specialist
(309) 333-5133

CLYDE HUTCHINSON
Broker, Land Specialist
(618) 581-6265

CLYDE HUTCHINSON
Broker, Land Specialist
(618) 581-6265

JEFF HEIL
Broker, Land Specialist
(573) 880-6150

JUSTIN MASON
Broker, Land Specialist
(618) 638-5031

ADAM CRUMRIN
Broker, Land Specialist
(217) 276-2334

JOSHUA MALONE
Broker, Land Specialist
(618) 292-9183

JOSHUA MALONE
Broker, Land Specialist
(618) 292-9183

JASON ENDRES
Broker, Land Specialist
(309) 224-9135

MARK LEONARD
Broker, Land Specialist
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