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and it isn’t just corn.

You may not realize it, but your home is sitting on a free and renewable supply of energy. A WaterFurnace 
geothermal comfort system taps into the stored solar energy in your own backyard to provide savings of up 
to 70% on heating, cooling and hot water. That’s money in the bank and a smart investment in your family’s 
comfort. Contact your local WaterFurnace dealer today to learn how to tap into your buried treasure.

visit waterfurnace.com
WaterFurnace is a registered trademark of WaterFurnace 
International, Inc. ©2018 WaterFurnace International, Inc.

YOUR LOCAL WATERFURNACE DEALERS

Damiansville
Toennies Service Co.
(618) 248-5130

Decatur
Design Air
(217) 429-1105

Delevan
Jeckel Plmb & Htg
(309) 244-8265

Flora/Fairfield
Electro-Electric
(618) 662-4520

Gifford
Duden & Silver
(217) 568-7954

Goodfield
Hinrichsen Htg
(309) 965-2604

Lawrenceville
Tracy Electric
(618) 943-2243

Macomb
Arnold Bros. Htg & Clg
(309) 833-2852

Marion
D & C Htg & Clg
(618) 997-6577

Mt. Vernon
Toennies Service Co.
(618) 248-5130

Paxton/Gibson City
Houston Plmb
(217) 379-2329

Springfield/Petersburg
Collins Plmb, Htg & Clg
(217) 793-8031

Thomasboro
Hoveln Htg & Clg
(217) 643-2125

Virden
Snells Plmb
(217) 965-3911
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Commentary

The power of community

Duane Noland is the 
President/CEO of the 
Association of Illinois Electric 
Cooperatives, Springfield, 
lives on the family farm near 
Blue Mound and is a Shelby 
Electric Cooperative member.

 Priests, grocery store owners, engi-
neers, attorneys, Farm Bureau and 
Cooperative Extension (the County 
agent) employees and, most certainly, 
farmers were the community leaders 
that helped birth rural electri� cation. 
Only 1 percent of Illinois’ farms had 
central station power 100 years ago. 
Once the community got organized 
with the passage of the “REA” in 
1936, 21 cooperatives across down-
state Illinois would join more than 
800 counterparts across our great 
country to build power lines over the 
next three years.
 � is is the power of community. 
� is is the cooperative story. � is is 
commitment to community, one of 
the seven guiding principles of rural 
electri� cation. � is continues today 
locally throughout Illinois and the 
United States.
 Electric cooperatives have a great 
heritage as democratically-controlled, 
nonpro� t organizations. But it is the 
community aspect that really breaks 
through. � at was true 82 years ago in 
1936 and it is still true and � ourish-
ing today. Being local, community-
focused organizations sets us apart. 
We are better equipped to do our 
job because we know, care about and 
understand our communities. Our 
co-op employees and leaders live in 
these very same communities and 
have a vested interest to build and 
grow thriving communities for your 
family and theirs.
 No two electric cooperatives are 
exactly alike, just like no two families 
are identical. Every co-op is shaped 
over time by the community it serves, 
each with speci� c needs. For some, it 
is forming a rural water cooperative to 
supply potable water. For others, it’s 
developing broadband internet service 
to � ll an unmet need. 
 All cooperatives are focused on 
building the economic base of their 
communities. � e United States 
Department of Agriculture (USDA) 

has a wonderful program 
through the Rural Utility 
Service to grow rural invest-
ment and create more jobs. 
� is program is called 
“REDLG” or the Rural 
Economic Development 
Loan and Grant Program. 
USDA provides zero-inter-
est loans to local electric 
cooperatives which, in turn pass those 
funds through to local businesses for 
projects that will create and retain 
employment in rural areas.
 � is has happened recently in 
communities such as Pana, which 
is building an addition to its com-
munity hospital. With assistance of a 
REDLG loan from Shelby Electric 
Cooperative, and funds from commu-
nity banks, this project is on its way 
to completion. Shelby Electric has 
also assisted with a REDLG expan-
sion loan for local manufacturer IHI 
Turbo America. Once complete, it 
will result in additional jobs and boost 
the local economy. Egyptian Electric 
Cooperative recently assisted the 
Degognia-Fountain Blu�  Levee and 
Drainage District with a REDLG 
loan to repair and replace existing 
pump systems to protect 12,000 acres 
from � ood events, such as one in 
2011-12 that resulted a net income 
loss of more than $19 million. 
 Another area where our coopera-
tives are committed to community is 
youth development. � is can be in the 
form of college scholarships, summer 
internships and numerous contribu-
tions to 4-H Clubs, school and youth 
events, including the CEO Program. 
Since 1964, through our national 
association, more than 60,000 stu-
dents have been selected for the Youth 
to Washington summer tour, includ-
ing 1,800 this past summer. 
 Seventy Illinois students boarded 
a bus from our Spring� eld o�  ce for 
a long overnight ride to Washington, 
D.C. at the start of a 10-day tour. It’s 

more than a sight-seeing trip to our 
nation’s capital – they come back with 
great friendships, experiences and 
broader horizons. Bethanny Lawson 
was sponsored by EnerStar Electric 
Cooperative from Paris and wrote 
about her experience on this very page 
in the September issue. She closed her 
commentary by saying, “I came home 
with a hundred new ideas on how to 
change the world.”

In a recent issue of Prairie Farmer 
magazine, Charlie Hensley from 
Bushnell, whose family farm is served 
by McDonough Power Cooperative, 
was also one of the participants. He 
gushed about making new friends 
all over our state. His takeaway was 
that our cooperatives are working 
together to accomplish common goals 
that bene� t everyone involved. What 
a great experience for young people 
that will bene� t our communities for 
years to come. 
 As per our goal years ago, our coop-
eratives are now providing quality 
electric service to every mile and to 
that last farm and home in the coun-
try. But today it’s other investments 
in our communities that drive our 
cooperatives. I can think of no bet-
ter investment than in our youth and 
good paying jobs in rural Illinois.
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 Two receive IEC Public Service Award
 During the Association of Illinois Electric Cooperative’s 
(AIEC) annual meeting, held July 26-27, State Senator 
Jason Barickman, R-53rd District, and State Representative 
Terri Bryant, R-115th District, received the 2018 Illinois 
Electric Cooperatives’ Public Service Award. � e awards 
were made in recognition of their dedicated public service 
to all citizens of the state of Illinois and for outstanding 
contributions to the rural electri� cation program.
 Senator Barickman has served in the Illinois Senate 
since 2013 and serves as the Assistant Republican Leader. 
He previously represented the 105th District in the Illinois 

House of Representatives from 2011 to 2013.
 Representative Bryant has served in the Illinois House 
since 2015. She serves on several committees, including: 
appropriations-public safety, judiciary-criminal; tourism and 
conventions; youth and young adults and veterans’ a� airs. 
  “Senator Barickman and Representative Bryant are great 
supporters of rural Illinois and responsive to the needs of 
its residents,” said Duane Noland, AIEC president/CEO. 
“� ey understand the importance of the electric cooperative 
program and we appreciate the leadership they provide.” 

After Rep. Terri Bryant received her award, she took time to 
meet with AIEC President/CEO Duane Noland (l) and V.P. 
of Government Relations Nick Reitz.

He previously represented the 105th District in the Illinois 

Sen. Jason Barickman expresses his appreciation for being 
selected to receive the IEC Public Service Award from 
AIEC Board President Dennis Fredrickson.  

OCTOBER IS NATIONAL CO-OP MONTH 

SAFE, 
RELIABLE, 
AFFORDABLE 
ENERGY. 

THEN. NOW. 
ALWAYS. 
We are proud to 
power your life.
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What is Co-ops Vote?
 America’s Electric Cooperatives understand what’s 
important to our homes and our communities, and we 
understand that registering to vote and voting in every 
election is vital to protecting our way of life. 
 Co-ops Vote is a non-partisan campaign focused on 
enhancing the political strength of electric cooperatives 
through relationship building and voter engagement. � e 
main goal of the campaign is to boost voter turnout in 
cooperative areas, making sure that our consumer-members 
exercise one of their most basic rights – the right to vote. 
Working in collaboration with states and local co-ops, 
this e� ort educates and engages candidates and voters 
on important issues like expanding broadband cover-
age throughout rural America, ensuring continued access 
to reliable electricity and promoting the work of co-ops 
within the communities they serve. 
 � e program is important because we must elect public 
o�  cials who identify with America’s electric cooperatives 
and will vote to support the issues important to 42 million 
electric cooperative consumer-members across the nation. 
Electric cooperatives are a trusted resource in the commu-
nities we serve. For more information visit vote.coop.
 Are you registered to vote? 

Shelby Electric helps secure REDLG monies 
for local manufacturer
 IHI Turbo America, a designer and manufacturer of 
diesel, gasoline and natural gas turbocharger products, will 
be expanding thanks in part to a $2 million loan, part of 
the USDA Rural Economic Development Loan and Grant 
(REDLG) program through Shelby Electric Cooperative. 
 � e interest-free loan will help the manufacturer fund a 
250,000-square-foot $40 million expansion and result in 
an additional 90 jobs for the area including manufactur-
ing, engineering and management positions. Beginning in 

2020, the company will assemble turbochargers for Honda 
North America. 
 Josh Shallenberger, president and CEO of Shelby 
Electric Cooperative, said, “USDA has provided a tool to 
enable the co-op to be proactive and help with the multiple 
expansions. It forti� es the relationship as a business com-
munity partner.” 
 � is is the third plant expansion supported by REDLG 
monies. 

"I want to play 

an active role

 in shaping 

my future"

-Maria, 20, 
Illinois
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Farm Bill Conference: 
Electric Co-op Priorities

Strengthen RUS electric 
loan program

Support House 
broadband provisions

Promote innovative rural 
development programs

Top three co-op priorities for the fi nal 
version of the Farm Bill
 � e House and Senate each passed versions of the Farm 
Bill earlier this summer and are seeking to reach a compro-
mise on the legislation in the fall.
 NRECA is urging lawmakers on the Farm Bill confer-
ence committee, tasked with coming up with the � nal ver-
sion of the bill, to consider electric co-ops’ priorities.
 “We are encouraging Congress to pass a � nal Farm 
Bill that supports several key policy issues for electric co-
ops and their member-consumers in rural America,” said 
NRECA CEO Jim Matheson.

Here are the top priorities for co-ops: 
Remove Senate changes to Rural Electrifi cation Act loan program
 � e House Farm Bill retains existing escrow accounts for 
co-op loan repayments and treatment of deposits into those 
accounts. � e Senate-passed version eliminates the escrow 
or “cushion of credit” program that allows greater � nancial 
� exibility to co-ops and bene� ts the government by having 
funds pre-deposited toward loan payments.
 “Cooperatives depend on the USDA’s electric loan 
program and its escrow treatment to serve the most rural, 
hardest-to-serve areas of the country,” said Matheson.

Promote true high-speed broadband for rural areas
 � e House version provides for signi� cant � nancial 
investment in broadband development by electric co-ops 
and other providers in rural areas that have either no inter-
net service or substandard service.
 � e Senate Farm Bill increases funds for rural broad-
band but provides only limited support for projects in areas 

with existing but inadequate service.
 “Deployment of rural broadband is essential to keeping 
rural communities competitive,” said Matheson. “NRECA 
is working to ensure co-op member-consumers get high-
speed internet service on par with the rest of the country.”

Include funds for rural economic development and innovation
 Co-ops use the Rural Economic Development Loan 
and Grant Program (REDLG) to � nance economic devel-
opment projects, such as refurbishing a library or buying 
emergency response vehicles. Both bills reauthorize and 
improve the program through 2021. NRECA supports the 
Senate provision, which also provides $5 million for the 
program each year.  

Source: Cathy Cash, NRECA

Why choose a 
career with an 
electric co-op?
•  LOCAL, community- 

focused organization

•  DYNAMIC and exciting 
industry

•  COMPETITIVE WAGES 
and excellent benefits

•  VARIETY of job 
opportunities 

Why choose a 
career with an 
electric co-op?
•  LOCAL, community- 

focused organization

•  DYNAMIC and exciting 
industry

•  COMPETITIVE WAGES 
and excellent benefits

•  VARIETY of job 
opportunities 

Did you know?
More than 90 percent of the nation’s canning 
pumpkins grow in Illinois. Mmmm, pumpkin pie!



Eye Doctor Helps
Legally Blind To See

High Technology For Low Vision Patients Allows Many To Drive Again

F
or many patients with 
 macular degeneration 
and other vision-related 
 conditions, the loss of  central 
visual detail also  signals 

the end to one of the last bastion of 
 independence:  driving. A Mascoutah 
 optometrist, Dr. Marianne McDaniel, 
is using  miniaturized telescopes that 
are mounted in glasses to help people 
who have lost vision from  macular 
 degeneration and other eye conditions.
 “Some of my patients consider me 
the last stop for people who have vision 
loss,” said Dr. Weingart, one of only a 
few doctors in the world who  specialize 
in fi tting bioptic telescopes to help those 
who have lost vision due to  macular 
degeneration, diabetic  retinopathy, and 
other debilitating eye diseases.
 Imagine a pair of glasses that can 
improve your vision enough to change 
your life. If you’re a low vision patient, 
you’ve probably not only imagined 
them, but have been searching for 
them. Bioptic telescopes may be the 
breakthrough in optical technology that 

will give you the independence you’ve 
been looking for. Patients with vision 
in the 20/200 range can many times be 
improved to 20/50 or better.
 Macular degeneration is the 
 leading cause of blindness and vision 
loss in people over 50. Despite this, 
most adults are not familiar with the 
 condition. As many as 25% of those 
over the age of 50 have some degree 
of macular degeneration. The macula 

that 56% of patients treated with a 
high-dose combination of vitamins 
experienced improved vision after six 
months.
 While age is the most signifi cant 
risk factor for developing the disease, 
heredity, smoking, cardiovascular 
 disease, and high blood pressure have 
also been identifi ed as risk factors.
 Macular degeneration accounts 
for 90% of new legal blindness in the 
U.S. While there is currently no cure, 
 promising research is being done on 
many fronts. “My job is to fi gure out 
everything and anything possible to 
keep a person functioning, especially 
driving,” says Dr. McDaniel.
 “Bioptic telescopes can cost over 
$2,000,” said Dr. McDaniel,  “especially 
if we build them with an automatic 
sunglass.”
 “The major benefi t of the bioptic 
telescope is that the lens  automatically 
focuses on whatever you’re  looking 
at,” said Dr. Weingart. “It’s like a 
self- focusing camera, but much more 
precise.”
 To learn more about  bioptic 
 telescopes or to schedule a  consul tation, 
give Dr. McDaniel or Dr. Weingart a 
call. You can also visit our websites.

www.lowvisionofsouthil.com
1-802-350-6599

Offi ce located in Mascoutah, Illinois
Marianne McDaniel, O.D.

www.FoxValleyLowVision.com
1-800-341-8498
Located in Oswego, IL

Ronald Weingart, O.D.

Illinois

A scene as it might be viewed by a person 
with age-related macular degeneration.
A scene as it might be viewed by a person 

is only one small part of the retina; 
however, it is the most sensitive and 
gives us sharp central vision. When 
it degenerates, macular  degeneration 
leaves a blind spot right in the  center of 
vision, making it diffi cult or  impossible 
to recognize faces, read a book, or pass 
the driver’s vision test.
 Nine out of 10 people who have 
macular degeneration have the dry 
form. New research suggests vitamins 
can help. The British medical journal 
BMC Ophthalmology recently reported 

ADVERTISEMENT

ADVERTISEMENT
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Harvest season often means 
putting in long hours, which can 
make it di�  cult to stay alert and on 
the lookout for potential hazards. 
Safe Electricity provides safety tips 
to help farmers make this harvest 
season a safe one.  

Be prepared for potential 
emergencies before the rush of 
harvest season begins. Be sure that 
you can see well in work areas. 
Consider adding extra lighting 
around grain bins and augers. 

Take the time to look up and look 
out for electrical lines. Always be 
aware of where they are in relation to 
your equipment. Keep a minimum 
of 10 feet away from all electrical 
equipment, and lower extensions 
before moving equipment. If you see 
a power line that is sagging or low, 
contact your utility. Also keep an eye 
out for guy wires. While these wires 
are not energized, they can bring 
down live lines. 

In equipment with auto-guidance 
systems, less focus is needed on 
steering, which may lead some 
drivers to think that they do not need 
to be as aware of navigation issues. 
Yet, even while using a GPS with 
auto-steering, farm workers need to 
keep safety in mind and stay focused 
on their surroundings. Recognize 
when you need to take breaks so that 
you can be active and engaged in the 
farm work.

Additional electrical safety tips 
include: 

  Use a spotter when operating 
large machinery near lines.

  Inspect the height of farm 
equipment to determine 
clearance.

  Look up and use care when 
moving any equipment such 
as extending augers or raising 
the bed of grain trucks around 
power lines.

  Always set extensions to the 
lowest setting when moving 

Make time for safety this harvest season

Safety&Health

loads to prevent contact with 
overhead lines. Grain augers 
should always be positioned 
horizontally before being 
moved. 

  Never attempt to move a 
power line out of the way or 
raise it for clearance.

If the machinery you are operating 
does make contact with a power line, 
stay on the equipment. Immediately call 
911, warn others to stay away, and wait 
for the utility crew to cut the power. 

Only on the rare occasion that 
the machinery catches � re should 
you leave the vehicle after contact is 
made. If this is the case, jump o�  the 
equipment with your feet together 
and without touching the ground and 
machinery at the same time. � en, 
still keeping your feet together, hop 
to safety as you leave the area. Never 

touch anything that is in contact with 
a power line.

For more information on electrical 
safety, visit SafeElectricity.org. 

Molly Hall is a public 
awareness program of 
the Energy Education 
Council. www.
EnergyEdCouncil.org

icl



DOCTOR DESIGNED | AUDIOLOGIST TESTED | FDA REGISTERED

ADVANCED
HEARING AID 
TECHNOLOGY

The answer:  Although tremendous strides 
have been made in Advanced Hearing Aid 
Technology, those cost reductions have 
not been passed on to you. Until now...

MDHearingAid® uses the same 
kind of Advanced Hearing Aid Technology 
incorporated into hearing aids that cost 
thousands more at a small fraction 
of the price.

Over 300,000 satisfi ed MDHearingAid 
customers agree: High-quality, 
FDA-registered hearing aids don’t 
have to cost a fortune. The fact is, 
you don’t need to spend thousands 
for a hearing aid. MDHearingAid 
is a medical-grade hearing aid 
offering sophistication and high 
performance, and works right out 
of the box with no time-consuming 
“adjustment” appointments. You 
can contact a licensed hearing 
specialist conveniently online or 
by phone — even after your 
purchase at no cost. No other 
company provides such extensive 
support. Now that you know...why pay more?   Use Code  HZ10

and get FREE Batteries for 1 Year 
Plus FREE Shipping

How can a hearing aid that costs 
less than $200 be every bit as good as 
one that sells for $2,250 or more?

Proudly assembled in America!

For Less Than $200

For the Lowest Price Call
BATTERIES 
INCLUDED! 

READY TO USE RIGHT 
OUT OF THE BOX! 

TAKE ADVANTAGE OF OUR 
45-DAY RISK-FREE TRIAL!

Hearing is believing and we invite you to try 
this nearly invisible hearing aid with no 
annoying whistling or background noise for 
yourself. If you are not completely satisfi ed 
with your MDHearingAid, return it within 45 
days for a FULL REFUND.
 

1-800-935-3420
www.GetMDHearingAid200.com

BUY A PAIR 
AND SAVE!

A study by the National Institute on Aging 
suggests older individuals with hearing loss are 
signifi cantly more likely to develop Alzheimer’s 
and dementia over time than those who retain their 
hearing. They suggest that an intervention — such 
as a hearing aid — could delay or prevent this by 
improving hearing!

Can a Hearing Aid Delay or Prevent 
Alzheimer’s and Dementia?

Nearly Invisible

“The MDHearingAid ® is the BEST® is the BEST®

hearing aid I have used at ANY price!”
   — Edward S., Wayne, NJ
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Tips to stay comfortable this winter
By Pat Keegan and Brad � iessen 

Dear Pat: Last year, we spent our 
� rst winter in our new place, which is 
actually an older home. Even with the 
heat turned up, it always felt chilly 
indoors. � is year, we added insula-
tion, but we’re wondering if there are 
additional steps we can take to make 
the house more comfortable this win-
ter. Can you o� er any advice? – Emily

Dear Emily: When we talk about 
comfort in our homes, we usually 
think about where the thermostat 
is set. But, as you’re � nding, there’s 
more to the picture than just the 
indoor temperature. 
 An important piece of the com-
fort puzzle is radiant heat, which 
transfers heat from a warm surface 
to a colder one. A person sitting in 
a room that’s 70 degrees can still 
feel chilly if there’s a cold surface 
nearby, like a single-pane window, a 
hardwood � oor or an exterior wall.  
Covering these cold surfaces can 
help. Try using area rugs, wall quilts 
or tapestries, bookcases and heavy 
curtains to help prevent heat loss and 
make your home feel more comfort-
able. Keep in mind, radiant heat can 
really work in your favor. A dark-
colored tile � oor that receives several 
hours of direct sun can retain heat 
during the day and radiate it into the 
room during the evening.  
 Another possible cause of dis-
comfort during the winter is air 
movement. We recognize this when 
weather forecasts report chill factor, 
which is a calculation of air tempera-
ture and wind speed. 
 Moving air makes us feel colder, 
which is why we use fans in the sum-
mer. But during the winter, cold out-
door air can in� ltrate our homes. 
 On average, a typical home loses 
about half its air every hour, and 
that amount can increase when 
outdoor temperatures are extremely 
cold and the wind is blowing. In 

this case, the best way to 
keep your home toasty 
is to minimize air leaks. 
You can easily locate air 
leaks in your home with a 
blower door test, which is 
typically conducted by an 
energy auditor. � ese are 
some of the most common 
spots air leaks occur:

  Penetrations and 
cracks around win-
dows and doors

   Exterior cracks in 
brickwork and siding

   Plumbing and wir-
ing penetrations 
from the exterior to 
the interior of the 
home

   Mail slots or pet 
doors

 A variety of products like 
caulk, weather stripping, outlet cover 
gaskets and dryer vent covers can be 
used to seal these leaks.
 A � replace can also be a major 
source of air leakage. If you don’t use 
the � replace, you can seal the open-
ing or install an in� atable chimney 
balloon. Before using the � replace, 
consider this: unless you have a high-
e�  ciency insert, your � replace will 
suck heated air from the room out 
through the chimney. Always close 
the � replace � ue when it’s not in use.
 Your pursuit of comfort should also 
include a careful look at your home’s 
heating system. Is it distributing heat 
evenly and e�  ciently? Forced-air 
systems distribute air through sup-
ply ducts and registers. Small rooms 
may only have one register, but large 
rooms could have several. You may 
� nd some supply registers are blow-
ing copious amounts of warm air and 
others little at all.  
 Ideally, every room should have 
return air registers. If you see 

possible shortcomings with your 
forced-air system, enlist the help of a 
certi� ed contractor that really knows 
how to improve ductwork.  
 Ensure your furnace is running 
at peak e�  ciency by scheduling an 
annual inspection. Check your � lter 
monthly and replace or clean it as 
necessary. If you heat your home 
with radiators, bleed them at the 
beginning of the season so they � ow 
more e�  ciently. 
 Beyond that, you can always warm 
yourself by wearing heavier clothing, 
doing some light exercise throughout 
the day, and snuggling with a pet or 
under a blanket.
 By taking some of these small 
steps, I hope you will enjoy a more 
comfortable winter in your new 
(older) home! � 

� is column was co-written by Pat Keegan and 
Brad � iessen of Collaborative E�  ciency. For 
more information on staying comfortable in 
winter, please visit: www.collaborativee�  ciency.
com/energytips.

During the winter, covering cold surfaces like hardwood 
� oors can improve comfort. An area rug can be visually 
appealing while helping retain indoor heat. 
Photo Credit: Pixabay.com
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October is cooperative month, and we salute you, our consumer-member. 
You matter to us. When you call our office, you talk to people who attend 

your church, whose kids attend school with your kids and whose homes lose 
power when yours does. We celebrate when you celebrate and grieve when you 
grieve. We are right here where we always have been, and always will be. We are 
your local electric cooperative, and our only purpose is to serve you. 

Brought to you by your Touchstone Energy Cooperative.

Cooperative month



It was a hot, humid July day in 2015. As usual, Gerry and Denice 
Kinney reported for work at Wayne-White Counties Electric 
Cooperative (WWCEC). Gerry was a lineman, and Denice worked 

in the records department. Around 10 a.m., Denice received a call from a 
friend who told her a lineman had been injured.
 Her heart sank. She soon learned the injured lineman was Gerry.
 “It was supposed to be an easy day,” Gerry recalls. He was in the 
bucket truck working with his crew to put up a neutral line that had been 

A new
perspective
        on life

Lineman shares his story  
of perseverance 

By Colten Bradford
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Gerry and Denice Kinney
              Photo courtesy of Arm Dynamics
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knocked down during a storm. “I was 
making a motion to tie in… a finger 
in the air in a circular motion.”
 Gerry didn’t realize his bucket was 
higher than it should have been. He 
remembers two occasions when he 
boomed the bucket up: once for a 
passing car and once to help his vis-
ibility. When he made that motion to 
tie in, his right index finger brushed 
the 7,200-volt power line.
 Electricity entered his right hand, 
traveled through his chest and exited 
his left hand. The 
incident happened 
so fast it didn’t blink 
the system. Gerry 
himself didn’t know 
what had happened. 
 “Honestly, it prob-
ably took me 30 to 
45 seconds to realize 
I got into a wire,” he 
remembers. “I reached 
down to move my 
bucket, and I couldn’t 
figure out why my 
hand wasn’t work-
ing… I couldn’t make 
it do anything.”
 So, he pulled his 
hand off the control-
ler and tried his other 
hand. It wouldn’t 
work either. That’s 
when he saw his skin 
peeking between his 
long-sleeved shirt and 
gloves. It was a beet 
red, brownish color. 
That’s when he under-
stood what happened. 
Then the pain set in.
 “The pain came down my arms and 
was horrendous,” he recalls. “I remember 
I was screaming at the top of my lungs 
for them to get me down, and they said 
when they got me to the ground, I was 
just barely whispering.”
 Gerry was told it didn’t take long 
for the three men in his crew to real-
ize something was wrong. They low-
ered the bucket, got Gerry out and 
called for help. 
 “All three of them guys that day… I 
can’t imagine the panic and stress they 

were under,” Gerry says. “But they did 
everything right.”
 Fortunately for Gerry, the co-op 
provided the Air Evac helicopter with 
exact coordinates of his location, and 
the chopper was already warmed up 
for an event that day when the call 
came in.
 “I don’t know how many minutes 
that saved, but in a situation like this, 
minutes mean a lot.” Gerry says. “If the 
minutes didn’t save my life, it probably 
saved inches or lengths of my arms.”

they were going on a 10-day vacation 
the next day. The months ahead were 
far from a vacation for the Kinneys. 
 Before seeing Gerry for the first 
time, Denice knew what would hap-
pen. “I knew he was going to lose his 
hands, so I was mentally preparing 
myself, but when I saw they were 
black, I knew for sure,” she says. “Of 
course, you’re always hopeful they can 
save them.”
 Three days later, doctors handed 
Denice a consent form to authorize 

the removal of her 
husband’s hands. 
“That’s the toughest 
thing I’ve ever done,” 
Denice says. “But it 
was either that or he 
was going to die.”
 Gerry spent five 
weeks in the burn 
unit at Mercy and 
underwent eight 
surgeries. “All three 
surgeons that worked 
on me said they 
had no idea how I 
survived,” he recalls. 
“They had never seen 
injuries like that 
because [patients 
with those injuries] 
never make it there. 
That’s a sign I’m 
pretty blessed.”
   After his surger-
ies, Gerry spent two 
more weeks in rehab. 
He wasn’t released 
to go home until he 
could get himself 
off the floor without 

assistance. “That’s hard to do without 
hands,” Gerry says. “What you’ve  
got left is tender and bandaged up to  
the hilt, and so for two weeks it was  
pretty miserable.”
 He went home in September, and 
Denice took care of him. Her back-
ground in animal medicine helped 
prepare her. She cared for his wounds 
and kept track of medications – he 
had 27 at one point. Nine months 
after his accident, Gerry went off his 
pain medications, and nine months 

 He was flown to Mercy Hospital in 
St. Louis and, despite his pain and inju-
ries, stayed conscious the entire flight. 
He credits that to the anger he felt.
 “I could not believe that I allowed 
that accident to happen. I was just 
mad,” he says. “How in the world 
could I do something so simple and 
have this kind of accident? I’m not 
going to lie, I think about it today.”
 During the flight, he thought about 
Denice. “My wife is going to kill me,” 
Gerry said to the flight nurse because 

              Photo courtesy of Arm Dynamics



Gerry Kinney always has a project at home. Last summer, he laid more than 1,700 bricks 
for a patio and built a � re pit. Above: With a special attachment on his steering wheel, he 
can drive again.
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after that, he stopped his nerve meds. 
“I’ve not taken any since, and I don’t 
ever plan on it,” he says.
 “He was a good patient,” Denice 
says. “He never complained. For 
husband and wife to be able to 
survive that, there’s a bit to say there, 
especially about him.”
 “I don’t believe I would be in the 
position I’m in if it wasn’t for my wife,” 
Gerry says. “She’s never complained. 
You can imagine what she had to do 
for me. She just did it, didn’t say a word 
about it and kept going.”
 In January 2016, he was healed 
enough to be � tted for prosthetic 
arms, and today he has two di� erent 
kinds. One is body powered and the 
other is battery-operated.
 � e body powered is operated 
with a harness that goes around 
his shoulders, and Gerry rolls his 
shoulders to operate his hooks. � e 
battery-operated hands aren’t as 
physically demanding. His arm � ts 
into a socket, and a sensor inside will 
detect muscle movement and will 
open and close on demand. 
 “I still feel like I have my hands,” 
Gerry demonstrates. “If you tell me to 
move my fore� nger, I use the muscle that 
used to operate my fore� nger… when I 
rotate my hands, I think in my mind that 
I am bending my wrist to the right.”
 Gerry has three di� erent hand 
attachments to go with the battery-
operated prostheses, and he can select 
di� erent grip patterns with a push of 
a button. Gerry admits it takes a lot of 
practice. For example, if he’s in a hurry 
to shake someone’s hand, his hand 
may rotate instead.
 “I’m considered a high user,” Gerry 
explains. “I can’t tell you how many 
hands I’ve broken.” He’s broken at 
least eight � ngers, both wrists and one 
set of hands. “It doesn’t hurt to break 
a � nger. All I do is pop my hand o� , 
send it o�  and they put a new � nger 
on there. I don’t have to wear a splint 
while it’s getting repaired.”
 While grateful for his prostheses, 
he admits their weight can get tiring. 
“When I get in the house for the eve-
ning, I can’t wait to take my arms o� ,” 

Gerry says. “It’s like getting home and 
taking o�  a pair of shoes.” 
 At home, he has learned to do most 
everyday tasks without his hands. He 
has devices that slip over his stub, so 
he can feed himself or brush his teeth. 
Denice puts food in special bowls, so 
he can easily pop the lids o� . Gerry 
describes his bathroom as a carwash 
for himself. It is equipped with three 
shower heads, strategically placed 
sponges and a full body dryer. 
 Getting used to his new way of life 
hasn’t been easy. “You can’t believe 
how many times I’ve failed, but you 
can’t believe how many successes I’ve 
had either,” Gerry says. “Some of my 

goals now are just doing things I used 
to do all the time.”
 It was hard for Denice to watch 
and allow him to struggle, but they 
both knew it was the only way he 
could learn to be independent. 
 “You can’t be afraid to learn a new 
way,” Gerry says. “I get frustrated, and 
I’m not above having a � t. I don’t let 
that frustration get me to the level 
that I quit… I might lose the battle 
for that day, but I’m not going to 
lose the war.”
 At the same time, he isn’t afraid 
to ask for help. “Believe me, there’s a 
lot of awesome people in this world,” 
he says. “You cannot believe the 
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Gerry and Denice Kinney on vacation at the 
Hat� eld-McCoy Trails where they rode four wheelers.

generosity and help I’ve received since 
my accident.”
 After the accident, the Kinneys 
received much support from family, 
friends, community members and 
strangers, but their electric coopera-
tive and employer WWCEC helped 
in a big way.
 “Denice and I will never ever be 
able to thank them enough,” Gerry 
says. “� ey went way above and 
beyond. I don’t know how they could 
have done any more.”
 While Gerry was in the hospital, 
WWCEC sent two or three co-op 
employees on company time almost 
every day to be with the Kinneys. 
Every morning before his surgeries, 
the sta�  would gather in prayer. When 
they returned home, fellow employees 
brought out supper every night for six 
weeks. Denice was even allowed to 
work from home, so she wouldn’t have 
to take time o�  to care for Gerry. 
 Because of all the help he’s received, 
Gerry has gained his independence back.
 “He is so versatile and � uent with 
his prosthetic arms,” Denice says. “I 
live with him and sometimes I forget 
he doesn’t have hands because he does 
everything like he always did. It might 
take him longer or he might do it a 
di� erent way, but he does what he 
wants to do.”
 For example, with his prosthetic 
hands and a special attachment on his 
steering wheel, he’s able to drive again.

 He still feels his hands. “� ey 
always feel like they’re burning. � at 
never goes away,” he explains. “It feels 
like a chemical burn. � e only time I 
notice that they’re not hurting is when 
I’m busy.” So, Gerry stays busy. 
 He speaks at many events and goes 
to schools to talk to children. “I love 
kids. � ey will ask you anything,” Gerry 
says. Kids ask the obvious questions. 
Can you write? Can you feed yourself? 
How do you go to the bathroom? 
 “One kid put his hand up and 
asked, ‘What does it feel like to be a 
superhero?’” Gerry remembers. He 
replied that he didn’t feel like a super-
hero. “� en the same kid asked, ‘If you 

were going to become a superhero, 
what would you call yourself ?’ I’ve 
been called everything from a pirate 
to a cyborg to a superhero.”
 Occasionally, Gerry will do stud-
ies for di� erent prostheses, and he’s 
enjoyed every minute of it. “You get to 
play with the new stu� ,” he says.
 Gerry explains that he will always 
have a project at home. He mows the 
lawn, trims shrubs and power washes 
buildings. Last summer, he laid more 
than 1,700 bricks for a patio and built 
a 120-stone � re pit to go with it. He’s 
been working on updating an old barn 
and has installed all the wiring. 
 Last September, Gerry and Denice 
� nally went on that vacation they 
planned before the accident. � ey 
rode four wheelers at the Hat� eld-
McCoy Trails in West Virginia, and 
they plan to do it again. 
 Gerry also started to help with 
the lineman’s program at Frontier 
Community College in Fair� eld where 
the co-op now sponsors a full ride 
scholarship every year in Gerry’s name. 
 “I loved my job. I miss linework 
terribly, and I loved all the people I 
worked with,” Gerry says. “But on July 
16, 2015, that path ended abruptly. 
� at day, I started down a new path. 
At times, I thought that path was 
impassable, but now I’m optimistic 
about the one I’m on. I’ve gotten to 
do and see things I never would have 
otherwise… To me, every day is a new 
day with the simple fact that I wonder 
what each day will hold.”
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H igh in protein and low in calories, 
  eggs are an excellent and inexpensive choice 
when it comes to feeding your family. Packed 

        with 6 grams of protein and only 70 calories, they 
provide a variety of essential vitamins and minerals. Once 
mainly considered a breakfast food, eggs today can be found 
topping burgers and even pizzas. A great way to use up 
leftover meat or vegetables is making burritos. Just heat up 
those leftovers, add some beaten eggs and scramble. Put the 
mixture in a warmed � our tortilla with a bit of cheese and 
salsa and you’ve a quick snack or dinner on the go. 

WE NEED RECIPES!  Upcoming monthly topics include recipes using potatoes, pork, maple syrup and pie. Please email 
submissions to � nestcooking@icl.coop or mail them to Finest Cooking c/o Illinois Country Living, P.O. Box 3787, Spring� eld, 
IL 62708. Please include your name, address, phone number (for questions), and the name of your electric cooperative. Recipes 
not included in the magazine can be found on our website at icl.coop/� nestcooking.  

Breakfast Pizza 
Submitted by Connie Carlyle, Rural Electric 
Convenience Cooperative

2 cans crescent rolls
2-3 c. shredded hash browns, 
 thawed
1 lb. ground sausage, browned 
 and drained

2 c. cheddar cheese, shredded
10 eggs, beaten well
1/2 c. milk
1/2 t. dry mustard
1/2 t. pepper

Press crescent rolls into bottom of a jelly roll pan. Layer on hash 
browns, sausage and cheese. Mix together eggs, milk, dry mustard and 
pepper. Pour mixture over top of layers. Bake at 350 degrees for 40 
minutes or until � rm in the middle. � is is my family’s favorite and it’s 
great for a brunch.  

 Huevos Divorciados
10 eggs
10 corn tortillas
2 – 15 oz. cans black beans
1 T. oil, plus extra for frying 
 tortillas
1 clove garlic, minced
1 med. onion, � nely diced

Pinch of baking soda
Salt, to taste
1-16 oz. jar Herdes salsa verde
1-16 oz. jar Herdes red salsa
Queso fresco, crumbled
Green onions, chopped
Cilantro, chopped

In a medium pan, heat oil. Add onions and garlic and cook until 
translucent and lightly browned. Put undrained black beans in a food 
processor and lightly process. Pour into pan with onions, stir and 
add baking soda and salt. Turn heat to medium high and let it heat, 
stirring occasionally. Once it starts boiling, reduce heat to low and let 
it reduce for 10 minutes. Warm the salsas. Meanwhile, in a separate 
skillet, cook each egg over easy. While eggs are cooking, heat oil in skillet 
for tortillas. Dip each tortilla in the hot oil to soften. � ey usually start 
in� ating and that means they are ready. Put on paper towel to absorb 
excess oil. Finish by spreading bean mixture on each tortilla. Top with 
one egg and put green salsa over half of egg and red salsa over other half. 
Sprinkle with queso fresco, green onions and cilantro. Serve immediately. 

E G G S
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Recipes prepared, tasted and photographed 
by Valerie Cheatham. For more recipes and 
photos go to www.icl.coop. Questions? 
Email finestcooking@aiec.coop.

Visit www.icl.coop to see more 
Illinois Country Living recipes.

Asparagus Swiss Quiche 
10 strips bacon, diced
1/2 c. chopped onion
1 lb. fresh asparagus, trimmed
1 c. shredded Swiss cheese
1 T. � our

1/4 t. salt
1/8 t. pepper
1 – 9” unbaked pie shell
3 eggs
1/2 c. half and half

In a skillet, cook bacon over medium heat until crisp. Remove with a 
slotted spoon to paper towels; drain, reserving 1 tablespoon drippings. 
In drippings, saute onion until browned; drain. Cut eight asparagus 
spears into 4-inch long spears for garnish. Cut remaining asparagus 
into 1-inch pieces. In a saucepan, cook all of the asparagus in a small 
amount of boiling water until crisp tender; drain. In a bowl, toss the 
bacon, onion, asparagus pieces, cheese, � our, salt and pepper. Pour into 
pastry shell. In a bowl, beat eggs and half and half; pour over bacon 
mixture. Top with asparagus spears in a pinwheel design. Bake at 
400 degrees for 30-35 minutes or until a knife inserted near center 
comes out clean and crust is golden brown. Let stand 10 minutes 
before serving. 

Apple Baked French Toast 
1 lg. loaf French or Italian bread
8 large eggs
3-1/2 c. milk
1 c. sugar
1 T. vanilla

3 t. cinnamon
1 t. nutmeg
6-8 medium cooking apples 
 (we used Granny Smith)
2 T. butter

Slice bread into 1-1/2-inch slices. Spray a 9x13” pan with cooking 
spray. Place bread in baking dish with sides touching (snug � t). In a 
bowl with a whisk, beat together eggs, 1/2 c. sugar, milk and vanilla for 
about 30 seconds. Pour one half of egg mixture over bread. Peel, core 
and slice apples. Place apples on top of bread to cover. Pour rest of egg 
mixture evenly over bread. Mix remaining 1/2 c. sugar with cinnamon 
and nutmeg and sprinkle evenly over top of apples. Dot with butter. 
Cover and refrigerate overnight. In morning, preheat oven to 350 
degrees. Uncover dish and bake in oven for 1 hour or until center is set . 
Remove from oven and allow to rest for 5 to 10 minutes before serving. 
Cut into squares and serve with warm syrup or powdered sugar. 

Scrambled Eggs with Goat Cheese
16 extra-large eggs, beaten
1-1/4 c. milk or half and half
1-1/2 t. kosher salt
3/4 t. pepper

4 T. butter, divided
6 oz. goat cheese, crumbled
2 T. minced chives

Whisk eggs with milk, salt and pepper. Heat 2 T. butter, add eggs and 
cook to desired doneness. O�  the heat, add goat cheese, chives and 
remaining butter. Stir and allow to set for 30 second. Serves 6. 



Yard&Garden

Candice Hart is a Horticulture 
Educator with University of 
Illinois Extension serving 
DeWitt, Macon and Piatt 
 counties. She is also a Certifi ed 
Floral Designer, Illinois 
Certifi ed Professional Florist 
and is an award winning fl oral 
designer.

Now that fall has arrived and the 
winter season is approaching, many of 
us start to notice various insect critters 
trying to � nd shelter inside our homes.

� e good news is that most of these 
insects are perfectly harmless and 
are simply a nuisance. In fact, many 
of them are actually quite bene� cial 
because they eat other soft bodied 
pests that we’re not big fans of, like 
aphids. Now that the season is ending, 
these insects are simply just looking 
for a place to survive the winter.

Some of the common pests that 
we see trying to � nd shelter include 
Asian lady beetles, elm leaf beetles 
and boxelder bugs. Asian lady beetles, 
for example, spend the winter in 
cracks and crevices of cli� s in their 
native areas of Japan. Since we’re 
absent of many cli� s here in Illinois, 
they look for other cracks and crev-
ices to hide in, including the ones in 
our homes.

� ese insects may enter through 
cracks in the foundation, around 
windows or air conditioning units, 
or may simply just hitch a ride as we 
come in the door. � e good news is 
that elm leaf beetles, boxelder bugs 
and ladybugs don’t reproduce or feed 
while they are indoors, so you only 
have to deal with the ones that make 
it indoors.

A quick method of cleanup is to 
vacuum up the insects or scoop them 
up and send them back outside. In 
order to help prevent this problem 
further, it’s advised to try and � ll up 
any cracks outside the home using 
caulking materials.

One pest to keep an eye out for 
is the brown marmorated stink bug 
(BMSB). � is pest has been found in 
many counties in Illinois at this point. 
BMSB is a pest that can cause seri-
ous feeding damage to many of our 
agricultural crops and then becomes 
a nuisance as it starts to enter our 
homes in the fall.
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Typically, the adults will begin 
to move to overwintering locations 
in September, with peak movement 
in late September and October. 
Homeowners may start to see BMSB 
begin gathering on homes, barns and 
garages during this time.

If you see a stink bug that you think 
may be BMSB, you can bring it to your 
local Extension o�  ce for identi� cation.

Cooler weather brings indoor pests

Boxelder bug

Asian lady beetles

Brown marmorated stink bug
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Hailing from a line of distinguished bears dating back to the 1900s, when 
the CUBS™ adopted the bear as its very fi rst mascot, Clark™ has been greeting 
fans at Wrigley Field™ since 2014! Now, this ALL-NEW Precious Moments® 
“Side By Side With CUBS™ Pride” fi gurine celebrates this unbearably cute 
mascot, along with an excited pair of  CUBS™ fans with big, camera-ready 
smiles — just like you and your own favorite CUBS™ fan.

Offi cially licensed by Major League Baseball® and Precious Moments®!

Wearing his backwards baseball cap, pinstripe shirt, and gesturing the “We’re 
#1” sign, every Clark™ detail is handcrafted in fi ne bisque porcelain. Plus two 
devoted fans join in the fun holding a “W” pennant and waving a #1 Fan “foam” 
fi nger! Your issue is skillfully painted by hand assuring you a true one-of-a-kind 
work of art. And because it’s licensed by Major League Baseball®, each team 
logo is an offi cial CUBS™ logo.

This Limited Edition is not available in any store!

Limited to only 120 fi ring days, your issue arrives hand-numbered with a 
Certifi cate of Authenticity. Reserve yours now for just three installments of 
$33.33*. Only your fi rst installment is due prior to shipment. Your satisfaction 
is guaranteed for one full year or your money back! Mail today!

09-07428-001-BI

Team up with Clark™ — the 
CUBBIES™ biggest fan!

Name_________________________________________

Address_______________________________________

City________________________State_____Zip______

Email (optional) __________________________________

Signature______________________________________

(Please print clearly.)
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9204 Center For The Arts Drive, Niles, Illinois  60714-1300

MAIL TO:

��YES! Please accept my order for “Side By 
Side With CUBS™ Pride” as explained in 
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LIKE US ON

 * Add a total of $13.00 for shipping and
 service.  Deliveries to FL and IL will be 
billed appropriate sales tax.  For information on sales tax you may ow to your state, 
go to HamiltonCollection.com/use-tax. All orders are subject to product availability and 
credit approval.  Allow 6 to 8 weeks after your initial payment for shipment.

Precious Moments ® ©2018 Precious Moments, Inc.Authorized 

Licensee, The Hamilton Collection. All Rights Reserved 

Worldwide. Major League Baseball trademarks and copyrights 

are used with permission of Major League Baseball Properties, 

Inc.  Visit MLB.com
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• Damascus steel blade & bolster • Buffalo horn & colored bone handle • Liner lock

• Overall length, open : 7 ½” • Includes genuine leather sheath

Stauer… Afford the Extraordinary.®

For centuries, a Damascus steel 
blade was instantly recognizable 

and commanded immediate respect. 
Recognizable because the unique 
and mysterious smelting process 
left a one-of-a-kind, rippled texture 
on the steel, and respected because 
Damascus steel’s sharp edge and 
resistance to shattering were the stuff 
of legend. If you carried Damascus 
steel, you were ahead of the curve. 
Today, you can own the legend.
The Damascus Curva Knife 
celebrates those legendary blades. 
It uses modern Damascus steel, with the same rippled texture 
pattern on the blade, to create a curved folding knife that’s 
7 ½” in total length. With a liner lock mechanism, which 
allows the knife to be opened and closed using just one hand, 
and a ergonomic handle made of buffalo horn and colored 
bone, this $79 knife is a trophy for any hunter or collector.
Your satisfaction is 100% guaranteed. Feel the knife in 
your hands, wear it on your hip, inspect the impeccable 
craftsmanship of Damascus steel. If you don’t feel like we 
cut you a fair deal, send it back within 30 days for a complete 
refund of the item price. But we believe that once you hold the 

Damascus Curva Knife, you’ll be 
ready to throw a curve of your own.
Limited Reserves. Damascus steel 
blades are a lost art form that only a 
handful of artisan bladesmiths have 

mastered. These legendary blades take time to forge and only a 
few are crafted each month. Don’t let this beauty slip through 
your fingers. Call today!

Damascus steel forged to throw them for a curve at only $79 

Ahea
d o

f the Curve

Limited 
Collector’s 
Edition 

BONUS! Call today and you’ll also 
receive this genuine leather sheath! 

1-800-333-2045
 Your Insider Offer Code: CFK185-01 
 You must use the insider offer code to get our special price. 

Damascus Curva Folding Knife  $179*

 Offer Code Price Only $79 + S&P  Save $100

14101 Southcross Drive W., Ste 155, Dept. CFK185-01 
Burnsville, Minnesota 55337  www.stauer.comStauer®

*Discount is only for customers who use 
the offer code versus the listed original 
Stauer.com price. Rating of A+

What customers are saying 
about Stauer knives...
êêêêê
“Very hefty, well-built knife 
and sheath. Extremely good-
looking and utilitarian.”
— R., Lacey, Washington

Not shown 
actual size.

“The most common aspects of Damascus steel knives 
that enthusiasts consider ideal are the aesthetics and 
high performance.” –– Knife Informer
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Dan Gerard, CISSP, is 
the Chief Technology 
Officer for the 
Association of Illinois 
Electric Cooperatives in 
Springfield.

Comment on this column

Visit icl.coop and click on Powered Up to respond. Your 
response might even be included in a future column.

Cryptocurrency
 By now, most everyone has heard 
of cryptocurrency or at the very least 
Bitcoin, a speci� c type of cryptocur-
rency. If you have been unfortunate 
enough to experience ransomware, you 
know that cryptocurrency is the form 
of payment that is usually required. If 
you have ever wondered what Bitcoins 
are and how cryptocurrency works, 
hang in there with me while I attempt 
to explain without diving into the 
crunchy technical details. 

Cryptocurrency seems to have a 
negative connotation associated with it 
because it tends to be the form of pay-
ment widely used for the black market, 
ransomware and may other illegal 
activities. However, although this form 
of currency is appealing to criminals, 
it also has many advantages over paper 
currency. So, what is cryptocurrency?
 Cryptocurrency is a form of digital 
money created from code. Unlike our 
U.S. dollars and cents, there is no phys-
ical form of cryptocurrency. You cannot 
hold it in your hand. More importantly, 
it is a decentralized transaction system 
unlike our traditional centralized 
transaction system used by banks. 
Any payment network is made up of 
accounts, balances and transactions. 

To prevent what is called double 
spending, your bank (the central 
transaction system) is the authority on 
validating what transactions are made 
on your account that a� ect your bal-
ance. � is is not the case in the decen-
tralized system used by cryptocurrency. 
 Cryptocurrency uses a peer system 
made up of computers all over the 
world. Every peer in the network 
needs to have a list of all transactions 
to validate future transactions. If the 
peers disagree even with one transac-
tion, everything is broken. To achieve 
consensus without a central author-
ity, a man by the name of Satoshi 
Nakamoto devised a system that 
uses a network of nodes (computers) 
that validate the transactions and the 
users making the transaction by using 

cryptographic algorithms. 
 To my knowledge, the system 
used for cryptocurrency has held 
its integrity and has not been com-
promised. � is is mainly due to the 
blockchain process, which makes a 
new transaction record with the nodes 
permanent and unalterable, along with 
the strong encryption techniques used 
for authentication. Once a transaction 
is con� rmed, it is there permanently 
and cannot be reversed. So how are 
transactions con� rmed, you might ask.
 You may have heard the term 
cryptomining or bitcoin mining. � is 
is a process by which a person sets 
up a computer to be used for mining 
cryptocurrency. A mining node is 
what con� rms the transactions that 
take place. Once a transaction is con-
� rmed by a miner, all nodes must add 
that transaction to its database and it 
has become a permanent part of the 
blockchain. Miners then get rewarded 
with a token of the cryptocurrency, 
this could be bitcoin. Now you 
understand how people make money 
by crypto mining and why it is an 
important part of the system. 
 Cryptocurrency is fast and available 
worldwide. Transactions propagate 
within minutes across the network 

from anywhere in the world. As far as 
electronic payments go, it is probably 
the only pseudonymous payment 
available, which is why it is appealing 
to criminals. It is irreversible. Once 
a transaction has taken place and is 
con� rmed, it is there to stay, and no 
one, I mean NO ONE, can change 
it. Cryptocurrency is secure to say the 
least. It is controlled by a public key 
cryptographic system by which only 
the owner of the private key can send 
the currency. It is basically impossible 
to hack the system. 
 Hopefully I have answered more 
questions about cryptocurrency than 
I have created and you have a little 
better understanding of what it is and 
how it works. I’ll let you decide if it 
might be the next revolutionary cur-
rency of the future. 



618-529-4451
carbondaletourism.org

AOPA FLY-IN:
CARBONDALE, ILLINOIS

October 5-6, 2018
Southern Illinois Airport (KMDH)

Take a weekend away and explore 
the AOPA exhibit hall and aircraft 
display, meet AOPA staff and 
enjoy family-friendly activities, 
food and live entertainment.

ExploreExplore

12” bar†

MSA 120 C-BQ
BATTERY SAW

$29999

Lightweight & capable of long run times
Includes battery & charger

MS 170
GAS CHAIN SAW

$17999

A gas-powered chain saw designed for 
woodcutting tasks around the home

16” bar†

BGA 45
BATTERY BLOWER

$12999

A lithium-ion blower with an integrated 
battery and the performance of STIHL

BG 50 
GAS BLOWER

$13999

The lightest gasoline-powered 
handheld blower in the STIHL lineup

STIHLdealers.comLIMITED TIME  OFFERS VISIT YOUR STIHL DEALER OR SHOP NOW AT:

HAPPENING NOW THROUGH NOVEMBER 30TH!

PICK YOUR

$12999
BLOWERS FROM

†The actual listed guide bar length can vary from the effective cutting length based upon which powerhead it is installed. 
  Prices are CDC-SRP. At participating dealers while supplie last. © 2018 CDC STIHL REV18CDC-ILCO22-139159-5
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The statistics are daunting. Once 
considered a land of opportunity, 
Illinois is losing population at 

a record rate. People are leaving in 
search of jobs, lower taxes and a better 
quality of life. According to the Illinois 
Census Bureau, from July 2016 to July 
2017, 83 of 102 Illinois counties lost 
population, primarily in the rural areas 
served by the state’s electric and tele-
phone cooperatives. 
 Population loss affects nearly every 
aspect of life, and the American dream 
of achieving a better quality of life 
through hard work is fading. Job pros-
pects are diminishing, as is hope. No 
one sees this reality more than young 
people – our future business leaders. 
But what is their incentive to stay in 
the state? 
 “Up until the Industrial Revolution, 
kids from down the street could 
be apprentices,” says Sand Roads 
Consulting CEO Bruce Giffin, who 
manages Illinois Electric Cooperative 
in Winchester. “Kids learned the 
trade there. They were nurtured in the 

community and were kept in the com-
munity. Now we just export them. If 
we don’t nurture and grow our own, 
we’re just going to continue to have all 
of this population decline.” 
 With the purpose of helping the 
younger generation find more value 
and potential in their home communi-
ties, Illinois Electric and many other 
electric and telephone cooperatives 
are now participating in the Creating 
Entrepreneurial Opportunities (CEO) 
program through Midland Institute 
for Entrepreneurship in Effingham. 
Of the communities that offer the 
program, 98 percent fall within the 
U.S. Census Bureau definition of rural 
areas.
 While traditional education pro-
vides the tools for students to use in a 
future career, CEO’s unique business 
model integrates entrepreneurial edu-
cation into the traditional high school 
curriculum and teaches practical appli-
cation of those tools. For 90 minutes 
each school day, a trained program 
facilitator helps students ascertain how 

to become an 
entrepreneur. A 
significant por-
tion of the class 
includes meeting 
with area busi-
ness leaders to 
learn how their 
businesses oper-
ate and the skills 
necessary to be 
an owner or a 
manager. 
   During each 
class, students 

 Michelle Cordes, owner of Michelle Cordes Photography in Carrollton, 
presents her business to Greene-Calhoun CEO students.

 On a business visit to SPECS in 
Carthage through Hancock CEO, Dr. 
Dan Hayden, left, instructs student 
Trevor Sandidge on giving an eye 
exam to a fellow student.
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receive assistance from community 
mentors to start their own businesses. 
This provides a great opportunity for 
them to experience starting a business 
without the risk normally associated 
with such a venture. Illinois Electric 
Cooperative employees act as the 
facilitators for three programs in west 
central Illinois. Classes are only held 
at businesses or community organiza-
tions. Other electric and telephone 
co-ops also provide this level of lead-
ership or space for classes, funding 
and/or serve on the board of their 
local CEO program.
 According to Giffin, the CEO pro-
gram teaches skills students are not 
learning anywhere else. In his opinion, 
one of the most important is social 
capital, or as he puts it, “a really diverse 
and productive network.” By having 
access to so many businesses and busi-
ness leaders, students can find help 
for nearly any issue that arises with 
their own businesses and this provides 
indelible ties to the community. “So, 
a kid who finishes the CEO program 
knows everybody who knows anything 
in the community. If they don’t have 
the answer, they know someone who 
does,” explains Giffin. 
 CEO alum Trevor Sandidge, a 
native of Warsaw who participated in 
the Hancock County CEO program, 

agrees. “More than anything, I think 
the network that provides access to the 
amount of people I know back in my 
hometown today, who I didn’t know 
before, is unreal. Anything I need, I 
know that I can call and get in touch 
and they’ll help me out in that aspect, 
and likewise from me to them.” 
 Another area addressed through 
the program is social skills. So much 
of today’s communication, especially 
among young people, is on a screen 
rather than face-to-face and doesn’t 
foster a true social connection. “It 
might sound crazy, but it’s unreal just 
how many young people can’t hold 
a conversation with an adult,” says 
Sandidge. Giffin and Gina Hamilton, 
owner of Hamilton’s Catering in 
Jacksonville, team up for every class 
addressing every aspect of social eti-
quette – conversational skills, how to 
greet people, when and where to sit, 
and proper table manners. 
 CEO is underwritten in part by 
Midland Bank in Effingham, but 
considerable funding comes from local 
businesses. Rather than depending on 
large donations from a few donors, 
each CEO class relies on $1,000 
donations from 30-50 community 
leaders. These funds underwrite costs 
to run the program and ensures that a 
substantial number of businesses have 

a vested interest in its success. The 
businesses also participate as present-
ers and offer business tours as part of 
the CEO curriculum. 
 To apply for the CEO program, 
students must write an essay express-
ing their interest in the program and 
include recommendations from a 
teacher or guidance counselor and an 
employer or someone they know from 
the community. They must undergo a 
rigorous selection process as competi-
tion for program seats is fierce. Grades 
are not a consideration for acceptance 
to the program but being trustwor-
thy and having good work ethic is a 
requirement. Giffin says he has one 
spot for every two applicants, and sib-
lings of former CEO participants are 
now vying for class slots. Given the 
experience gained, one would think 
the cost to participate would be high, 
but there is no cost to students.
 There are potential financial rewards 
for CEO students. At the end of each 
class, $5,000 in college scholarship 
money is divided based on the success 
of each student’s business. 
 The CEONext National Trade 
Show, through the Midland Institute 
for Entrepreneurship, is held annu-
ally for students to showcase their 
businesses. Students participate in 
the trade show on an invitation-only 

 Morgan-Scott CEO students tour 
Arends-Awe, Inc. John Deere Dealership in 
Riggston with Owner Marsha Awe.
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basis, and three exhibitors are awarded 
$2,500 to invest in their businesses. 
 Illinois colleges are recogniz-
ing the value of the CEO program. 
For instance, Illinois College in 
Jacksonville, John Wood Community 
College in Quincy, Lewis and Clark 
College in Godfrey and Lincoln Land 
Community College in Springfield 
give college credits for students who 
have successfully completed the CEO 
program. Sandidge says that because 
of this, he was able to save the cost 
of a year of tuition.
 Among others, Illinois College 
and Millikin University in Decatur 
offer entrepreneurship programs. 
Trevor May, enrollment manage-
ment, network strategist, adjunct 
faculty in Tabor School of Business 
at Millikin, says, “Millikin sees the 
CEO program as the first entre-
preneurship program in the high 
schools currently producing some 
top-notch students who are think-
ing outside the box and pushing the 
envelope when it comes to entre-
preneurial thinking.” 
 Millikin offered $10,000 schol-
arships for the first time in 2018 
to students who exhibited in the 
CEONext trade show, and 14 
scholarships were awarded. May 
explains, “We want to see students 
who are in this environment of entre-
preneurialism and creativity come 
to a place that has the same feel and 
the same opportunities to really grow 
their entrepreneurial spirit. It’s kind 
of like the CEO program but with 
more autonomy, more traction and 
more resources.” He adds, “When the 
university started looking at all these 
high performing students who came 
out of the CEO program, we knew 
we needed to get them to Millikin. 
They’re the kind of students who need 
to be here.” Millikin’s next step will 
be offering college credit for students 
who complete the CEO program.
 How successful is CEO? Although 

it is still in its infancy, the fruits of its 
labor are evident. As he works toward 
a degree in business management and 
management information systems at 
Creighton University in Omaha, Neb., 
Sandidge continues to operate Legacy 
Conversions, the business he started 
through the CEO program. The com-
pany specializes in converting VHS 
tapes to DVDs, slides to digital photos 
and Super 8 film to DVDs. 
 Some other businesses that can 

attribute their start to the CEO 
program include Mette’s Distinctive 
Lighting in Effingham, an upscale 
lighting company; and DKJ Designs 
and Show Clothing in Moweaqua, 
which creates upscale jackets for 
showing horses.
 Because Sandidge and other CEO 
alums have already experienced writ-
ing business plans, running a business, 
and have support from the contacts 
they’ve made through the program, 
they have more confidence as they 
look to the future. Since local business 
leaders work directly with the stu-
dents, they can see their potential and 
work ethic first-hand. It’s not unusual 
for a local business owner to tell a 
participant that when he/she finishes 

Zach Mette proudly poses at Mette’s 
Distinctive Lighting in Effingham, the 
business he started through the 2015 
Effingham CEO program.

college, to return to the community 
and work for him/her. Sandidge has 
already received three job offers. 
 Since its inception, CEO has grown 
to 45 communities in Illinois, Indiana, 
Minnesota and Colorado with the 
goal of having a national presence. The 
formula works – people are investing 
in the community, growing it and cre-
ating opportunity for generations to 
come. But, it’s not just about growing 
a community; it’s about growing hope. 

For more information about the CEO 
program, visit www.midlandinstitute.com.
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Taste of the Prairie

Firefl y Grill: Farm and table, not farm to table
 What diners can expect on the menu at Fire� y Grill is 
local, sustainable and honest, as well as some great food.
 Chef Niall and Kristie Campbell have blended their 
experiences from Illinois, Maine, Puerto Rico, Alaska and 
San Francisco to create an eating destination that’s the sum 
of its parts: gardens, irrigation, cover crops, mulching, plot 
rotation and a look to the future with hoop houses and a small 
wagyu cattle herd for a uniquely local eating experience.
 Chef Niall stresses the restaurant is “not farm to table. 
We are farm and table.” 
 Yet it was a combination of family roots and a request 
that landed them in E�  ngham. While Kristie spent time 
with her grandparents in E�  ngham, it was Jack Schultz 
of Agracel, a commercial real estate � rm, and others who 
asked them to open the � ne dining restaurant around 2006, 
well before the farm-to-table trend and “have a place to 
recruit quality people to our community,” Kristie explained.
 “You don’t say no to that kind of opportunity,” Niall said.
 Walking up to the front door says plenty about the 
eatery before one can sit down with a menu. � e exterior 
is surrounded with garden plots and that’s reclaimed and 
reused barn wood and galvanized metal constructing the 
building’s exterior shell.
 Some of Kristie’s fondest memories are the trips to her 
grandparent’s home in E�  ngham and catching � re� ies in 
their backyard. A picture of her late grandmother, Lucille 
Samuel, hangs in the dining room.
 Why garden plots? Niall and Kristie recalled the process 
to get fresh tomatoes, peppers and herbs to the Vieques 
island restaurant, o�  the coast of Puerto Rico. � ey had 
to drive to the San Juan airport to pick up crates of fresh 
produce from the U.S. mainland and then drive back to 
Vieques via ferry. 

 “It was ridiculous. We had a lot of sun there. It’s hard 
to get fresh herbs on islands and we started growing herbs 
ourselves,” Niall said.
 “Let’s not kid, a tomato you grow versus a tomato you 
purchase is a totally di� erent experience,” Kristie added. 
“We want that for our customers.”
 More than a half dozen gardens surround the restaurant, 
including an herb patch at the front door and a raised bed 
garden that’s � lled with 30 or so heirloom tomato varieties.
 � ey also have plans for more garden space, an orchard and 
a small wagyu cattle herd at their 12-acre residential property.
 As small specialty farmers, the Campbells are essentially 
organic growers but without “all the paperwork, cost and 
government involvement” of USDA certi� cation, Niall 
said. Making the biggest impact on their plots is the use of 
mushroom compost to rebuild their soils and planned vegetable 
rotations to limit disease and rebuild soil nutritive value.
 � e restaurant was named in 2008 by Bon Appétit 
magazine as the second-best eco-friendly restaurant in the 
nation. “We don’t do it for the sake of being green. We do 
it because they are smart decisions,” Kristie said.
 At the core of Niall’s creative process as a chef is his 
ability to adapt to what’s going on with the farmers.
 “(Restaurants) are used to trucks just showing up and 
bringing boxes in perfect squares that � t into your walk-in 
(cooler). It’s really about working with the farmers” he said.
 “You have to make a commitment to this kind of food 
as guarantee of quality and taste. Everyone � ghts for 
the bottom line. We spend more time working on doing 
the right thing and the bottom line ends up hashing out 
anyway. Yes, it’s more work but it’s worth it.”
 What this means for diners is a seasonal menu that 
regularly changes with fresh ingredients. It also means that 

By Karen Binder

Reused and upcycled materials offer Firefl y Grill a comfortable and welcoming look. Chef Niall Campbell and his wife and partner Kristie
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Reused and upcycled materials offer Firefl y Grill a comfortable and welcoming look. 

Niall tends to think about menu six months in advance. 
“� e fact that we’ve added a whole di� erent element to it 
with the farm and the garden, is really fun. I’m thinking 
about spring and summer in January as we’re buying seeds,” 
Niall said.
 Among the restaurant’s mainstay menu items are fried 
green tomatoes, Montana mignon, caprese salad and squash 
blossoms as well as a fall display of pumpkins, squash and 
gourds that shrinks as diners enjoy their dishes.

American Burger

About Firefl y Grill

Where: 1810 Avenue of 
 Mid-America in Effi ngham
Hours: Open daily for lunch, 
 dinner and brunch
Reservations: 217-342-2002 
Website: www.fi refl ygrill.com 
Illinois purveyors: Cahokia 
Rice, McClure; Kilgus 
Farmstead Milk, Fairbury; 
Little Egypt Alliance of Farmers, 
various Southern Illinois; Marcoot 
Creamery, Greenville; Paw Paw Ridge 
Farms, Teutopolis; Prairie Fruit Farms, 
Champaign; and River to River 
 Farm, Ozark.

Why not support them?

Fried Fish

Fish Tacos

Herb Patch
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Outdoors

The baby foxes                   By Jim Gillespie as told to Patty Gillespie

 � e temperature was hovering at 
a few degrees above freezing. � e 
sun had set, and I had just � nished 
feeding a bottle of milk supplement 
to the orphaned calf. I was closing 
the pasture gate at the road when 
a movement to the east drew my 
attention. I caught just a glimpse of 
a fox as it ran across the road. 
 I began walking a short distance 
downhill, hoping to see the fox 
scouting for food in the bottom 
� eld, east of the barnyard. 
 I heard an abrupt raspy sound 
and saw the source – a baby fox! No, 
� ve baby foxes. � ey were hurry-
ing along on the road, most likely 
trying to follow their mother. � e 
closest fox kit turned and saw me. 
It scurried up the embankment on 
the south side of the road. � at roly-
poly fellow had scampered as fast as 
its short legs could go, and I knew 
in an instant where it was headed.
 Yet the others were still precari-
ously positioned. I moved quietly 
to the north side and tried to herd 
them o�  the road, hoping to con-
vince them to go the way the � rst 
one had gone.
 � ey went scooting o� , occasion-
ally yapping their funny barks as 
they ducked under the fence and ran 
through the pasture. All went scam-
pering westward, except one. � at 
one stood its ground.
 Its small furry reddish face peered 
at me. � e little fox’s body was gray, 
with black legs and its bushy tail 
was white-tipped. It approached me 
as if I were an oddity and laid back 
its pointed black ears at the sight 
of me. It began moving hesitantly 
westward, but it insisted on traveling 
the roadway. I followed behind.
 � en that pup of a fox stopped, 
turned to face me and barked a 
warning. I couldn’t help but chuckle 
out loud. It dashed away.

 � e kit’s destination I could easily 
surmise. I knew of a game trail that 
ended at a gap in the barn’s founda-
tion. � rough that opening, small ani-
mals could access a secluded dry-dirt 
area. During many winter trapping 
seasons, I had been catching raccoon, 
opossum or even skunk by setting a 
body-gripping trap at that gap.
 It was likely that during this cold 
wet spring, the vixen had chosen to 
slip in and give birth there beneath 
the wooden � oor of the barn. 
 I smiled as I envisioned those � ve 
little rambunctious foxes safely tucked 
together in that sheltered earthen 
den, waiting for their mother’s return.
 Years ago, other baby foxes had 
also been waiting for their mother’s 
return. Probably 50 years ago. I had 
been a young teenager then and 
lived in the city with my parents, 
but my home was the farm. Every 
summer since I was probably 6 years 
old, I had been tramping over every 
inch of woodland, splashing through 
puddle and creek, and exploring hill 
and dale on my grandparent’s land. 
Most days, I’d be hunting in the 
wilds. My gun was a stick, a cowboy 
ri� e toy or a BB gun, and � nally a 

410 shotgun.
 Each day I’d do chores on the 
farm too. I liked helping my grand-
mother take care of her chickens. 
� e money Grandma obtained from 
the sale of eggs was the grocery 
money, buying whatever she couldn’t 
raise in her garden. Every day at 
dusk when all the chickens were in 
at roost, I’d shut the henhouse door 
to keep them safe from predators.
 One spring evening as I came 
in from shutting up the chickens, 
Grandma said, “Jimmy, I saw a fox 
today, carrying a hen in its jaws and 
heading east. � at fox is probably 
feeding babies. It will be back again 
and again for another and another. 
Will you take care of that for me?”
  � at spring, so many years ago, I 
had been hunting the groundhogs 
that were destroying our crop by 
eating the newly-emerged beans 
and had discovered the groundhogs’ 
tunnels. I knew that foxes often used 
those burrows as their dens. So, the 
next day I went there and killed two 
of those baby foxes. I have always 
regretted it. 



THE ULTIMATE WOOD HEAT

More comfort for your entire home

Burn less wood than an indoor stove, 
deliver more heat

Keep the � re and mess outside -
long burn times (24 hours or more)

CentralBoiler.com
800-248-4681

More convenience, 
safety and savings than 

any other method of 
wood heat.

It’s important that your outdoor furnace and system be 
properly sized and installed. See your local dealer for more 

information. ©2018 Central Boiler • ad7479

Find your local Central Boiler Dealer:

Classic Edge™ 
Titanium HD Series

EPA-Certi� ed

Outdoor Wood Furnaces

Models available 
for any size home or 

application.

Features a Titanium-Enhanced 
Stainless Steel Firebox



34      ILLINOIS COUNTRY LIVING

 To submit a photo
 Online: 

icl.coop/snapshots 
 Email:

cbradford@aiec.coop 

 Mail:
Illinois Country Living 
Attn: Colten Bradford
PO Box 3787 
Springfield IL 62708 

 Rules:
 Please include high-quality digital files or an original 
we can scan. When submitting, include details about the 
photo, artist’s name and the co-op name.
 If you would like us to return your work, include a 
self-addressed, stamped envelope. We are not respon-
sible for photos lost in the mail.
 We retain reprint and online rights. 
Visit icl.coop/snapshots for full terms and conditions.
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Happy Halloween!
1 Brittney Royse
Norris Electric Cooperative
My son is all boy and obsessed with everything 
farming!

2 Karen Storm
Eastern Illini Electric Cooperative
My great-nephew is the sweetest Dracula ever.

3 Jill Kirts
Norris Electric Cooperative
We have the Scarecrow, the Cowardly Lion, the Good 
Witch and Uncle Steve.

4 Christen Parks
Spoon River Electric Cooperative
The Table Grove Fire Department Dalmatian.

5 Jane Kaisner
Corn Belt Energy Corporation
I made these fox and hound costumes for my 
granddaughters.

6 Mary St. Clair
EnerStar Electric Cooperative
This is my favorite photo of my 1-year-old grandson 
trying to decide what these orange things are. 

*photo descriptions have been edited for clarity and space

Upcoming themes
December – Winter wonderland
January – Wildlife
February – Reflections
March – Going green



Members contribute equitably to, 
and democratically control, the 
capital of their cooperative. At least 
part of that capital is usually the 
common property of the 
cooperative. Members usually 
receive limited compensation, if 
any, on capital subscribed as a 
condition of membership. Members 
allocate surpluses for any or all of 
the following purposes: developing 
the cooperative, possibly by setting 
up reserves, part of which at least 
would be indivisible; benefitting 
members in proportion to their 
transactions with the cooperative; 
and supporting other activities 
approved by the membership.

Cooperatives are autonomous, self
help organizations controlled by their 
members. If they enter into 
agreements with other organizations, 
including governments, or raise 
capital from external sources, they do 
so on terms that ensure democratic 
control by their members and 
maintain their cooperative autonomy.

AUTONOMY AND 
INDEPENDENCE

to more than 42 million consumers in 47 states and 
whose retail sales account for approximately 12 
percent of total electricity sales in the United States. 
Learn more at NRECA.coop

The National Rural Electric Cooperative Association 
(NRECA) is the national service organization for more 
than 900 not-for-profit rural electric cooperatives and 
public power districts providing retail electric service 

Cooperatives are voluntary 
organizations open to all persons 
able to use their services and 
willing to accept the responsibilities 
of membership, without gender, 
social, racial, political or religious 
discrimination.

VOLUNTARY AND 
OPEN MEMBERSHIP

Cooperatives are democratic 
organizations controlled by their 
members, who actively participate in 
setting policies and making decisions. 
The elected representatives are 
accountable to the membership. In 
primary cooperatives, members have 
equal voting rights (one member, one 
vote), and cooperatives at other levels 
are organized in a democratic manner.

DEMOCRATIC
MEMBER CONTROL

MEMBERS’ ECONOMIC
PARTICIPATION

Cooperatives provide education and 
training for their members, elected 
representatives, managers and 
employees so that they can 
contribute effectively to the 
development of their cooperatives. 
They inform the general public, 
particularly young people and 
opinion leaders, about the nature 
and benefits of cooperation.

EDUCATION, TRAINING
AND INFORMATION

While focusing on member needs, 
cooperatives work for the 
sustainable development of their 
communities through policies 
accepted by their members.

CONCERN FOR 
COMMUNITY

Cooperatives serve their members 
most effectively and strengthen the 
cooperative movement by working 
together through local, national, 
regional and international structures.
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Insulation. 4x8 sheets, foil-
backed foam. All  factory 
 seconds. www.nichols5.com.
Contact Ken Nichols, 
800-424-1256. 

Authorized Rainbow distributor. Repairs, 
supplies and service. Living air purifi ers.

L&L Distributing,
116 S. VanBuren St., Newton, IL 62448.

618-783-3755 or 217-254-5731

$3,650only

DIMENSION BUILDINGS
Best Buildings at the Best Price
For a Complete 30x50

Deluxe Pole Barn Package
CALL (618) 997-9568

www.dimensionbldgs.com
All Sizes Available        Marion, IL

Wanted to buy: Standing 
timber, all species except 
pine. Lumber & Pallet 
material for sale. Southern 
Illinois Area. 618-893-4223.

WINDMILL Service
Paul’s

• Old Fashioned, Pumping Type
• New & Reconditioned Windmills
• Complete Installation & Repair 

 Service
• Specialize in Large Mills to Fill Ponds

217-897-6699
millfi xr1@aol.com

www.paulswindmillservice.com

Call the Roof King for your 
Mobile Home Roofing Needs!

1-800-748-0645
Mobile Home Super Insulated

Roof Over Systems

Factory Direct from Roof King
40 Year Warranty

 — Since 1982 —

www.roofking.net

 

mother
nature

looks like

protect what matters

DIY KIT 30 x 36 

Starting at $8,559

Check out  our new 3D
designer on our website!

Visit WorldwideSteelBuildings.com for more information.Visit WorldwideSteelBuildings.com for more information.

Put your message 
in over 189,000 

Illinois mailboxes

Contact Us info@icl.coop

Advertise in



Wanted: Standing timber. 
This cash crop needs 
 harvested like any other 
crop. Cash in while prices 
are good. Call 618-423-9285.

 

 
  

 

Open Monday - Friday
8 a.m. to 5 p.m.

 

 
 

 

 
 

Free EstimatesCall Toll Free

MODERN LIVING IN
THE WOODS

Architect-Designed home
in Menard County

Contact: gkcf@springnet1.com 

 ○Open fl oor plan
 ○Four bedrooms
 ○ Three-car garage 
 ○Separate
heated and 
airconditioned 
workshop

 ○Enclosed
courtyard
 ○ In-ground pool
 ○Geothermal
 ○ Three wooded 
acres
 ○Access to lake

Call: 877-695-0245
Dryden-Kamis Insurance Agency

Christian owned and operated

Relax we’ve got your back.

ATTN: Seniors
HEALTH INSURANCE IS

COMPLICATED and CONFUSING

We sell for
Over 30 Supplement
companies

Five Medicare Advantage
companies

Eight Drug Plan Companies

We have answers
Supplements-Medicare
Advantage-Drug plans

Home health care- Dental 
&Vison- Indemnity plans

To speak to a licensed health insurance agent who will 
help you select the plan for you based on your unique 

needs and situation with no obligation,

� � �
CONNECT WITH US

RVING | TAILGATING | CAMPING | TRUCKING | CABIN

DISH HD TV Goes Everywhere

QUAD CITIES • 563-265-2450 
4038 Utica Ridge Road, Bettendorf, IA

WESTERN IL • 217-212-2074 
101 N. Industrial Park Drive, Pittsfield, IL

NORTHERN IL • 815-200-1255 
320 John St., Pecatonica, IL

SOUTHERN IL • 618-205-6998 
11580 IL Route 37, Marion, IL

CENTRAL IL • 309-215-9595 
1103 Martin Luther King Unit 3A, Bloomington, IL 

Call your DISH Premier Retailer today!

PR
EM

_3
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8



38      ILLINOIS COUNTRY LIVING  |  WWW.ICL.COOP 38      ILLINOIS COUNTRY LIVING  |  WWW.ICL.COOP 

        

For a complete listing of Events, visit our website www.icl.coop
 

 

Date Book October

39th Annual Harvest Daze
WHEN: October 5-7, 2018 – all day
WHERE: Old Courthouse Museum Lawn, 

103 W. Cherry Street, Watseka
COST: Free
CONTACT: Iroquois County Historical Society  

815-429-3595 or go to 
www.iroquoiscountyhistoricalsociety.com 

Join us for a � sh fry on Friday evening, a craft show 
with 100 vendors, car show on Saturday and tractor 
show on Sunday. � e Victorian Room has a bake 
sale and the Red Barn is open with barbeque and 
much more. Free entertainment will be ongoing in 
the big tent on Sat. and Sun. and museum exhibits 
will be open. � ere will also be a multi-faceted 
pumpkin decorating contest. See the website for 
more information.

Kampsville Knap-In
WHEN: October 13-14, 2018 – 9 a.m. 
 Oct. 13 til noon Oct. 14
WHERE: McCully Heritage Project, 
 592 Crawford Creek Rd., Kampsville
COST: Free
CONTACT: McCully Heritage Project 618-653-4687
Enjoy � intknapping demonstrations and tutorials, 
vendors, an atlatl range, artifact id, native plant walks 
and demonstrations of primitive skills. Tent camping, 
� shing and hiking are available at the 940-acre site 
and a shower house and restroom are available. � e 
event is not for buying, selling or trading of relics. No 
local chert collections are allowed without property 
owner permission. 

Candlelight Tour of Lincoln’s New Salem
WHEN: October 5-7, 2018 – 7-9 p.m.
WHERE: 15588 History Lane, Petersburg
COST: Free
CONTACT: 217-632-4000 or email 

hpa.newsalem@illinois.gov

� is candlelight walk o� ers the only opportunity to see 
the village at night. Period clothed interpreters will be 
inside many of the log homes and shops in the village 
to talk about life in the 19th century. Gingerbread and 
cider will be served in the Rutledge Tavern. � e site is 
located 2 miles south of Petersburg on Rt. 97.

Highlights

Pulaski Pecan Bonanza
WHEN: October 20, 2018 – all day
WHERE: Pulaski County Fairgrounds, 
 497 W. Commercial St., Pulaski
COST: Free
CONTACT: 618-342-6700
Come join us at this annual fall festival for pecan 
chili, pecan cooko� , parade, pageant, bingo, musical 
entertainment, prizes and the barbeque pork butts and 
chicken smoked with pecan wood by Rex Wilburn. 
We also take orders for the pork butts in advance. 



Bloomington, IL
Master Brothers
309-661-0400
Carbondale, IL
Jacobs Air  Conditioning 

&  Heating, Inc.
618-529-2989
Carlinville, IL
Gibbel Home Services
217-854-9454
Champaign, IL
Lanz Heating & Cooling
217-202-6858

Fairfi eld, IL
Hayes Plumbing and 

Heating
618-847-3121
Harrisburg, IL
Cannan Htg & Clg
618-273-4476
Jacksonville, IL
Little Heating & Air 

Conditioning
217-742-3332

Pana, IL
Holthaus Heating & 

Appliance
217-562-3631
Pekin, IL
Central Heating & A/C
309-346-6100
Steeleville, IL
Williams Heating & A/C
618-965-2040
Taylorville, IL
Yard Heating & Cooling
217-824-4737

Toluca, IL
Energy Specialists Co.
800-782-7491

Warren, IL
B&R Plumbing
815-541-8031

Winchester, IL
Little Heating & Air 

Conditioning
217-742-3332

Visit at: climatemaster.com

Cut your energy bills. ClimateMaster geothermal sys-
tems tap the constant temperature of the earth to pro-
vide heating, cooling, and hot water. Your home stays 
comfortable year-round while trimming your energy 
use by up to 80%. And now with new federal tax cred-
its, you will save an additional 30% on the total instal-
lation. Best of all, ClimateMaster systems are not only 
a good investment, they are a cleaner choice for the 
environment. To learn more about how the geothermal 
technology leader can help you cut your energy bills, 
visit climatemaster.com or call 877-436-6263 today.

Cut your heating and cooling
costs up to 80%.



LT TAYLOR 
815.441.9750 

LT@landguys.net

NATHAN CUMPTON
815.878.6780 

nathan@landguys.net

MATT COX 
309.221.1764 
matt@landguys.net

TOBY STAY
217.257.6096 
toby@landguys.net

CHASE BURNS
217.257.6096 
toby@landguys.net

ADAM FENCIK
217.242.0716 
adam@landguys.net

ILLINOIS, IOWA, INDIANA  
& WISCONSIN MANAGING BROKER 
SCOTT WHITTINGTON
217.341.8526 | scott@landguys.net

GEORGE CHANDLER 
309.371.8004 
george@landguys.net

TONY SMOTHERMAN
615.828.8900 

tony@landguys.net

DON FALLER 
217.556.8358 

dfaller@landguys.net

JARED WILLIAMS 
217.741.5234 

jared@landguys.net

DON WAGNER
309.335.2894 

don@landguys.net

IOWA (NORTHEAST)  
LAND BROKER 
ZACK SISK
309.840.1182 | zack@landguys.net

WISCONSIN (NORTHWEST CENTRAL)  
LAND BROKER 
BRADY JENNEMAN
715.933.0329 | brady@landguys.net

WIWIWIIAIA

LOCAL BROKERS
WITH

NATIONAL REACH

The Land Experts
www.LandGuys.net

LANDGUYS, LLC, 2925 S. Meadowbrook Rd. | Suite G Springfield, Illinois 62711 | Corporate Office: 217.899.1240




