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Attention ffiafb School Senior 
Apply for Eastern mini’s 

“Youth to Washington” Scholarship 

Two high school seniors will receive a 

$1,000 scholarship and a weeklong, 

expense paid trip to Washington, D.C. 

in June 2005. 

In addition to receiving the $1,000 

scholarships, the two students will attend 

Illinois Rural Youth Day in Springfield in 

April to see state government in action. 

Around 200 young people will be partici¬ 

pating in this annual event. 

Moreover, the scholarship winners will 

join more than 90 students from Illinois elec¬ 

tric and telephone cooperatives in Springfield 

on June 17 where they will board tour buses, 

travel to Washington and return June 24. 

They will tour the nation’s capital with more 

than 1,000 students representing coopera¬ 

tives from across the nation. During the week 

in the nation’s capital, these students get an 

up close, first-hand look at democracy in ac¬ 

tion. Students leam how government works 

and why it’s important for every citizen to get 

involved in government. 

To apply, contact Jeannie Kingston at 

(800) 824-5102, extension 131. 

Ill Applicants must be high school seniors whose parents are members 

of Eastern Illini Electric Cooperative. Immediate family members of 

employees and directors of Eastern Illini are not eligible. 

I Scholarships may be used for educational costs for an undergradu¬ 

ate course of study at an accredited two-year or four-year college or 

university, including vocational/technical schools. 

HI Scholarship winners will be expected to be “full time” students (at 

least 12 hours). Winners must submit evidence that they are enrolled 

as full time students before receiving the $1,000 disbursements. 

H Scholarships must be used within 12 months of high school gradua¬ 

tion and are for one year and are not renewable. 

I Scholarships will be awarded based on grade point average, college 

entrance test scores, work and volunteer experience, participation in 

school and community activities, biographical statement and knowl¬ 

edge of electric cooperatives as demonstrated by a short essay. 

Deadline for receipt of completed applications and submissions is 

February 28, 2005. 

I The “Youth to Washington” Scholarship Committee will select the 

winners. 

I Scholarship winners will be notified by April 1, 2005. 
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Herschberger 
Nestled in the countrywide sur¬ 

rounding quaint Tuscola, Il¬ 

linois, Herschberger Window 

Manufacturing has been beautifying 

homes with custom assembled win¬ 

dows and doors since 1993. First year 

sales were modest at 250 windows, 

but the business grew progressively 

from there. Today, owners Darrell 

and Judy Herschberger, son, Clint, 

and employee of nine years, Duane 

Gingerich, roll out an average of 

70 windows a week, or about 3,000 

windows a year. 

Herschberger starts with raw ma¬ 

terials, glass and 15 1/2-foot lengths 

of vinyl, then cuts and assembles each 

piece to the customer’s specifications. 

“We can make windows in any size a 

customer wants. We also make sliding 

patio doors, swinging French doors, 

and regular entrance doors,” says 

owner Darrell Herschberger. Also on 

the menu are “crank” windows, win¬ 

dows with vinyl grids or mini blinds 

between the panes. “We are starting 

to assemble our own casement aw¬ 

nings, and bow and bay windows too,” 

says Darrell. “They were outsourced 

“Vinyl is final,” asserts 

Darrell. “You don’t have 

to paint it. You don’t have 

to stain it. It won’t rot. 

There’s no maintenance. 

There s no comparison. ” 

items, but we hope that after the first 

of the year we will be making them 

inhouse.” 

What are the advantages of or¬ 

dering from Herschberger? “Every 

Cusion 
window we make is custom work. 

We don’t do any stock orders. In two 

to three weeks, our customers get 

exactly what they want.” 1 

Custom work can mean unique 

dimensions and shapes, and an oc¬ 

casional “misfit.” “Sometimes a cus¬ 

tomer measures a window or door 

incorrectly and orders the wrong size 

for their project, but it could be the 

right size for someone else’s,” muses i 

Darrell. “Rather than wasting these 

‘rejects,’ we sell them at discounted 

prices to whoever is able to use 

them.” 

Herschberger windows and doors 

come in 13 different exterior colors 

with stock white interiors and a va¬ 

riety of glass choices. Customers may 

also order an alternate interior color. 

“We have double-paned, low ‘e’ glass 

for energy efficiency. Triple-paned 

windows are also available,” says Dar- 

Judy (left) and Darrell Herschberger have 
been assembling custom windows like 
these since 1993. 
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indows 
rell. If glass block windows or stained glass 
are what you have in mind, Herschberger 
can help you with those too. 

Herschberger specializes in vinyl-trimmed 
windows and Darrell is adamant when cus¬ 
tomers ask the vinyl versus wood question. 
“Vinyl is final,” asserts Darrell. “You don’t 
have to paint it. You don’t have to stain it. It 
won’t rot. There’s no maintenance. There’s 
no comparison. 

The Herschbergers would be delighted 
to show you how their craftmanship 

can beautify your home. 

Herschberger Window Manufacturing 
Located at 

623 North C.R 250 East in Tucsola 
Phone (217) 543-2106 

Fax (217) 543-2107 
Or e-mail 

herschwindow@characterlink.net 

Darrell surrounds glass with vinyl pieces 
in his Tuscola workshop. 

These two homes were beautified with large custom 
windows from Herschberger Window Manufacturing. 
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Nominating 
Petitions 

Are Available for 
the March 12,2005 
Director Election 

Directors in Directorate Districts 2,3,6, and the 
Southern At Large District will be elected at 

the March 12, 2005, Annual Meeting. Incumbent 
directors William E Raber of Saybrook, District 2; 
Donald Reitz of Gilman, District 3; Marion Chesnut 
of Rossville, District 6; and Jay Hageman of Fair- 
mount, Southern At Large District, have indicated 
they will seek reelection. 

Nominating petitions can be picked up at Eastern 
Illini Electric Cooperative, 330 W. Ottawa, Paxton. 
Each member who desires to be elected to the board 
of directors must have their petition signed by not less 
than twenty-five (25) members of the cooperative. 
Petitions must be filed at the cooperative’s headquar¬ 
ters in Paxton no later than 5:00 p.m. on Wednesday, 
January7 26, 2005. 

The Credentials Committee will meet at the 
cooperative’s headquarters on January 27 to re¬ 
view the qualifications of all candidates who file 
nominating petitions to determine their eligibility 
to serve as directors of the cooperative. 

www.eiec.coop 

Visit 
Eastern mini’s 

Web site at 

The BOARD MEETING REPORT is 
located on Eastern mini’s Web site at 

www.eiec.coop. While there, check out 
the El HELP DESK and learn more 
about STANDBY GENERATORS and 

HOME SURGE PROTECTION. 
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There’s no place like home - and at nightfall, 
you’ll have peace of mind with a night light 

from your electric cooperative. 
Nothing discourages a would-be burglar or 

trespasser like a brilliant night light. Today’s 
night lights are brighter and more efficient than 
ever. And since the night light turns itself on at 
dusk and off at dawn, it’s there when you need it, 
automatically. 

A night light is an affordable way to add a little 
light to your night. 

Your cooperative offers the 
following night lighting: 

■ 100-watt high pressure 
sodium light  

■ 175-watt mercury 
vapor light  

■ 400-watt mercury 
vapor light  

■ 250-watt high pressure 
directional lighting   

■ 400-watt high pressure 
directional lighting   

.. $6.30 per month 

..$7.35 per month 

$12.00 per month 

$ 11.00 per month 

$14-00 per month 

Eastern mini 
Long Distance Rates 

Superior quality • competitive rates 
worry free long distance • local service 

NO MONTHLY FEE 

(BtW 
per minute in Illinois per minute state-to-state 

Calling card service -19( per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, 
call 1800) 824-5102 

Your Name...Our Water... 
Your Satisfaction... Guaranteed 

Personalized Bottled Water 
m Schools 
■ Special events PirrwHt JTWCU 
■ Fundraisers 
■ Churches 
■ Promote your business 
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Q ur AQUAlity Solutions 

systems have performed 

very well. I have used 

AQUAlity Solutions since 

1978 and would 

recommend them to anyone 

needing water treatment. 

Ed Gooding, Sheldon, IL 

4*444*4*4*4*4 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE-HALF 

TON OF FREE SALT! They will deliver it to you 
bagged and even load it into your system. 

4444444444444 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

Make owning a water softener easy. Call Dave 
Schippert and his knowledgeable staff at 
AQUALITY SOLUTIONS. They will install and 
maintain your water softener to ensure peak 
efficiency. Call 1-866-492-8371 for more details. 

1 -866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 

www.aqualitysolution.com 

AN - SCHIPPERT SERVICE 

FEEL THE DIFFERENCE 

Check out the advantages 
of a geothermal system 

You can heat and cool your home inexpensively, 

cleanly, efficiently and safely with the incredible geo- 

thermal system. It also provides domestic hot water 

and it’s good for the environment. Furthermore, there 

are no flames and no carbon monoxide. 

Warmth naturally stored within the soil is drawn 

into your home in the winter and the process is reversed 

to cool it in the summer. With a flick of a switch on the 

indoor thermostat, the system changes from a heating 

to a cooling mode. The system produces four times 

more energy than it uses, so you could save 40 to 70% 

or more on your monthly heating bills. 

By installing a geothermal system, you can control 

your future energy costs and take advantage of Eastern 

Illini’s 4-cent electric heat rate and guaranteed heating 

and cooling bill program. 

Low interest financing is also available for a geo¬ 

thermal system. 

Most efficient system for heating, 
cooling & domestic hot water 

High comfort level 
Easy to use 
Low maintenance 
Completely safe 
Superior humidity control 
No unsightly outdoor equipment 

Increased Property Value 
Environmentally Friendly 
Proven Track Record 
Qualifies for EIEC’s Residential 

Electric Heat Rate & 
Guaranteed Heating and Cooling 
Bill Program 
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GET OVER 125 
CHANNELS 

wcm 

For more information, call (888) 225-7929 

DIRECTV NOW BRINGS YOU LOCAL CHANNELS 
IN CHAMPAIGN/SPRINGFIELD/DECATUR, IL 

, CHAMPAIGN/SPRINGFIELD/DECATUR 

INCLUDING YOUR 
LOCAL CHANNELS 

fcr 
apwafepraeamawg 
an second .mdnacf! 
addfesai IV 

FOR 
JUST $3 9 .99 

A MOUTH 
P18STM 

taeu cimmEU rg» 

CHAMPAIGN 
SPRINGFIELD 

DECATUR 

CHS# FOX Q ^ 

Don’t wait another minute GET DIRECTV SERVICE NOW! 

Protect Your Assets and 
Preserve Your Lifestyle 

With Long Term Care Insurance 
Did you know your chance of needing long term care 

is 1 in 2? 1 Are you thinking about the long term 
care needs of you and your family? 

• Protect your assets - This year nine million 
Americans will need long term care services at 
an average cost of nearly $55,750 per year.2 Do 
the assets you have set aside for your retirement 
include a provision for long term care? 

• Preserve your lifestyle - Long term care insur¬ 
ance can help you enjoy your retirement, protect 
your standard of living and preserve your plans 
for retirement. 

A special offer from Eastern mini 
• No physical examination 
• Up to 50% discount for spouse 
• Fully portable coverage 
• Co-op member discount 15% to age 64; 

10% discount at age 65 and older 

Contact IlliCom today 
(800) 780-1174 

1 Health Insurance Association of America, 1995 
2 Long Term Care National Advisory Council, 2000 

Coverage provided by Policy Series MM-ZOO-P underwritten by Massachusetts Mutual Life Insurance Company, Springfield, MA. Benefits 

may vary by state. 

An Authorized DIRECTV Dealer. 
select markets. DIRECTV offers local channels. EiigiMity tor local channels based on service 

address. ACTIVATION Of PROGRAMMING MAY BE SUBJECT TO CREDIT APPROVAL AND REQUIRES 
VALID SERVICE ADDRESS. SOCIAL SECURITY NUMBER SNB/0R MAJOR CREDIT CARO. 
DEPOSIT/PREPAYMENT MAY BE REQUIRED FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 
DAYS OF PURCHASE MAY RESULT IN A CHARGE Of $150.80 U S. DOLLARS PER DIRECTV RECEIVER 
NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING COMMITMENT. DIRECTV MAY 
CHARGE A PRORATED FEE OF UP TO $150.00. IN LIEU OF PAYMENT. YOU HAVE AN 0PTIUN TO SEND 
YOUR DIRECTV SYSTEM EQUIPMENT TO DIRECTV VISIT DIRECTV COM OR CALI 1 800-0IRECTV FOR 
DETAIL! Programming, pricing, terms and conditions subiect to change. Taxes not included. 
Equipment specifications and programming options may vary m AK or HI OlftECTV services not 
provided outside the U.S. Receipt of DIRECTY programming is subject to the terms of the DIRECTV 

Customer Agreements a copy is provided at DIRECTV.com and in your first bill. ©2004 DIRECTV. Inc. 
DIRECTV and the Cyclone Design logo. TOTAL CHOICE and DIRECTV PARA TOOGS are registered 

trademarks of DRECTY. Inc. 
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Voluntary and open membership • Voluntary and open membership
 

• Voluntary and open membership
 

• Voluntary and open membership 

Local Internet access 
Electric Cooperative members 

Contact IlliCom today 
(877) 455-4266 

ILLI COM 
TELECOM MUNI CATIONS 

Kin* dinitu ni EU 

■ Patented Electraflame® technology lets you adjust 

the flame action and brightness to suit the moment. 

■ Authentic wood fire flame effect creates the look 

and feel of a real wood fire. 

■ No chimney or venting required. Installations are 

easy and usually take less than an hour. 

■ Completely portable, plugs into a standard wall 

receptacle offering instant fireplace ambiance for 

any room. 

■ Separate controls allow you to operate the flame with 

or without heat. 

■ Built-in thermostat controls room temperature. 

■ Clean, safe and efficient. No open flame, operates 

for about $5 per month. 

■ Order your new electric 
fireplace today! 

See Page 9 See Page 9 See Page See Page 9 See Page 9 See Page 9 
for more information on Eastern mini Electric Cooperative 

Eastern mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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East Bend Mennonite Church Receives 
Geothermal Grant Through Co-op 

Left to right are Eastern lllini Electric Cooperative President/ 
CEO Wm. David Champion, Jr., Pastor Mike Dean, church 
member and project coordinator Rick Rogers, AIEC Vice 
President of Operations John Freitag, Hoveln Heating and 
Cooling’s Jeff Hoveln, Waters Electrical Contracting, Inc.’s 
Ron Loy, and Hoveln Heating and Cooling’s Ed Hoveln. 

East Bend Mennonite Church in 

Fisher was recently awarded a 

$27,757 grant toward the completion 

of its new facility’s 27-ton geothermal 

heating and air conditioning system. 

Funded by the Illinois Clean Energy 

Community Foundation, and admin¬ 

istered by the Association of Illinois 

Electric Cooperatives (AIEC), the 

geothermal grant program was cre¬ 

ated to promote the installation of 

energy efficient geothermal systems to 

heat and cool public facilities served 

by Illinois’ electric cooperatives. 

The new geothermal system was op¬ 

erational in December and the check 

presentation was held at the church on 

Friday, December 10, 2004. 

Eastern lllini Electric Cooperative 

submitted the church’s geothermal 

project grant application earlier this 

year with the help of the leaders of the 

church. Eastern lllini Electric President/ 

CEO Wm. David Champion, Jr. said, 

“We were very pleased that East Bend 

Mennonite Church received this grant. 

Because of the energy- cost savings and 

environmental benefits, geothermal 

technology is an excellent match for 

many of our members, both commer¬ 

cial and residential.” 

The grants are available for any 

facility operated by a government or 

non-profit organization, and served 

by an Illinois electric cooperative. 

Eligible facilities, such as schools, 

community centers, libraries and j 

churches, may apply for a grant of up 

to $50,000 to help offset the higher 

initial cost of geothermal system in¬ 

stallations. 

“Geothermal heating and cooling 

systems are the most energy efficient 

available today,” said John Freitag, 

vice president of operations for the 

AIEC. The U.S. Environmental j 
Protection Agency, in a landmark i 

technical report entitled “Space ; 

Conditioning: the Next Frontier,” 

calls geothermal systems “the most 

energy efficient, environmentally 

clean and cost-effective space con¬ 

ditioning systems available.” 

Freitag points out that geother- ! 

mal systems can save 50 percent in 

energy costs, and have been proven 

to decrease maintenance costs as 

well. Geothermal systems recover 

the earth’s energy with loops of pipe 

installed underground. It is primarily 

the cost of installing this ground loop 

that creates the higher initial cost. 

While use of this energy-efficient 

technology has grown in the residential 

market, it has been underutilized in in¬ 

stitutional and commercial installations 

because of the higher installation cost. 

“Facility managers and boards 

are sometimes tempted to move 

forward with the lowest initial cost 

Continued on page 16b 
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Continued from page 16a 

alternatives, which mean less ef¬ 
ficient, traditional systems,” Freitag 
said. “Traditional systems will have 
increased energy usage, greater op¬ 
erating costs and a much greater total 
cost in the long run. By providing the 
upfront incentive, we hope to make the 
geothermal decision much easier.” 

“The Illinois Clean Energy1 Com¬ 
munity Foundation appreciates the 
leadership of AIEC and Eastern 
Illini Electric on this effort. The 
East Bend Mennonite Church will 
benefit from improved comfort in 

its new facility, lower operating and 
maintenance costs and reduced 
energy use, leading to less pollution 
in Illinois communities,” said James 
Mann, Executive Director of Illinois 
Clean Energy. “At the same time, 
churches like East Bend Mennonite 
Church can offer their peers and the 
wider commercial sector proof of the 
energy and maintenance savings dur¬ 
ing a building’s lifecycle that far out¬ 
weigh the initial capital investment 
for installing a geothermal system.” 

Illinois Clean Energy invests in 
clean energy development and land 
preservation efforts throughout Illinois. 
Facilities not serviced by Illinois elec¬ 
tric cooperatives can apply directly to 
ICECF for geothermal system funding. 
Information on ICECF’s other grant 
programs can be found on their Web 
site at www.illinoiscleanenergy.org. 

For more information about the 
geothermal system funding program, 
contact the local electric cooperative 
in your area or the AIEC at (217) 
529-5561, or go to www.aiec.coop. 

Thanksgiving Storm Recap 
The pre-Thanksgiving 

snowstorm that hit 
central Illinois Wednes¬ 
day, November 24, 
caused more than 3,000 
members of Eastern II- 
Uni Electric Cooperative 
to lose power. 

Counting repeat calls, 
the cooperative took 
more than 4,000 calls to 
its phone lines over the 
holiday weekend. East¬ 
ern Illini President/CEO 
Wm. David Champion, 
Jr. says, “Thank you to 
all our members for your 
patience while trying to 
call in. We were simply unable to 
handle the large volume of calls we 
received, and regret that many callers 
were unable to get through.” 

The cooperative’s line crews had to 
repair more than 3,000 outages spread 
out over more than 1,000 miles of line 
the cooperative owns. To aid in this 
effort, the co-op contacted the As¬ 
sociation of Illinois Electric Coopera¬ 

tives for help from other cooperatives 
through the Illinois Electric Coopera¬ 
tive Emergency Work Plan. Linemen 
from Shelby Electric Cooperative 
in Shelbyville and Coles-Moultrie 
Electric Cooperative in Mattoon 
arrived on Thanksgiving morning 
to help Eastern Illini line crews. The 
linemen worked from Wednesday af¬ 
ternoon to Friday afternoon with very 
little rest, and every member’s power 

was restored by 3:30 p.m. on Friday. 
“We realize the hardship a power 

outage causes, especially during the 
Thanksgiving holiday, and our line 
crews worked as quickly as possible 
to restore power,” said Alan Sch- 
weighart, EIEC Manager of Opera¬ 
tions and Engineering. 

There are several factors that con¬ 
tribute to such a large outage. The wet 
snow, which turned to ice on the power 
lines as the temperatures got colder, 
combined with winds approaching 50 
miles per hour caused lines to sag from 
the excess weight and break, causing 
the outages. A few trees and tree limbs 
weighted down by the heavy snow 
and ice caused some of the outages. 
Then as the snow melted, power lines 
“bounced” back up into each other 
and trees, causing outages even after 

some lines were repaired. 
“We have an extensive 
right-of-way program to 
help keep trees away from 
power lines. We encourage 
members to call us if they 
need trees trimmed, and 
we ask them to plant new 
trees far away from power 
lines,” Schweighart says. 

Some of the outages 
were also caused by dam¬ 
age to transmission lines 
serving the co-op’s substa¬ 
tions. Repairs were made 
to the transmission lines 
first. Next, major three 
phase distribution feeder 

lines coming out of the substations 
were repaired and then the single 
phase lines were repaired. Finally, 
if the service line coming from the 
meter to a member’s home was dam¬ 
aged, a qualified electrician had to be 
called to fix the problem because that 
is the member’s responsibility. 

“We know any power outage is an 
inconvenience to our members, and I 
am proud of the fact that our linemen, 
and those of our surrounding co-ops, 
gave up their Thanksgiving holiday to 
restore power as quickly as possible. 
But most of all, we appreciate the sup¬ 
port and understanding that we have 
received from the EIEC members who 
endured the cold and other inconve¬ 
niences associated with the timing of 
this storm,” says Champion. 
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Eastern mini Electric Cooperative’s 
Annual Meeting 

Saturday, March 12, 2005 
Paxton-Buckley-Loda High School 

Paxton, Illinois 

Registration begins at 10 a.m. and closes at 1 p.m. 
The meeting will be called to order at 1 p.m. 

Register for the prize drawing 
25 $100 cash awards will be given away 

Pick up your Eastern mini “stainless steel super spreader.” 

Take advantage of health screening services. 

Childcare will be provided during the business meeting for children 
two and older. Each child will receive a “goody bag” and a drawing 
will be conducted for two $25 Toys R Us gift cards. 

Enjoy a lunch of chicken, beef, ham, mashed potatoes and gravy, 
green beans, corn, coleslaw, noodles and cobbler. 

Elect four directors. 

Listen to ‘Jake’s Boys.” 

Watch for the annual report in the 
March Illinois Country Living magazine. 
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Automated Meters are Being Installed 

Electric System Technician Mike Bristle installs a new electronic meter. 

Eastern Illini representatives are currently replac¬ 

ing mechanical meters with state-of-the-art 

electronic meters to accounts that are served by the 

Paxton and Gilman substations. The meter exchange 

requires only a momentary loss in power, but you may 

have to reset your electric clocks. Once the meter 

has been installed and tested, you will be notified 

when you no longer need to read your meter. 

It will take around five years to completely imple¬ 

ment the new automated meter reading system to 

the cooperative’s more than 13,500 accounts. The 

first phase of the installation involves retrofitting 

each of the 25 substations with equipment that will 

transmit data over the cooperative’s power lines. 

This new technology provides many efficiencies 

and benefits. In addition to meter reading capabili¬ 

ties, we will be able to identify members who have 

blinking lights and monitor a member’s usage pat¬ 

terns for potential problems. During major outages, 

the automated meter reading system will assist us in 

identifying members who are out of power. When an 

outage occurs, the new system can assist with outage 

management and restoration as it has the ability to 

immediately identify7 electric lines that are energized 

and those that are not. Moreover, the system will 

enhance customer service regarding billing issues. 

If you have questions concerning the new auto¬ 

mated reading system, please contact the coopera¬ 

tive at (800) 824'5102. 

GET OVER 125 
CHANNELS 
INCLUDING YOUR 
LOCAL CHANNELS 
Add $4.99/mo. for 
separate programming 
on second and each 
additional TV. 

TELECDMMUN I CATIONS 

330 W. Ottawa, Paxton, IL 
(800) 780-1174 

A Subsidiary of Eastern Illini Electric Cooperative 

An Authorized DIRECTV Dealer 

*ln select markets. DIRECTV offers local channels. Eligibility for local channels based on service address. ACTIVATION OF PROGRAMMING MAY BE SUBJECT TO CREDIT 
APPROVAL AND REQUIRES VALID SERVICE ADDRESS. SOCIAL SECURITY NUMBER AND/OR MAJOR CREDIT CARD. DEPOSIT/PREPAYMENT MAY BE REQUIRED. FAILURE TO 
ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS OF PURCHASE MAY RESULT IN A CHARGE OF $150.00 U S. DOLLARS PER DIRECTV RECEIVER NOT ACTIVATED. IF YOU FAIL 
TO MAINTAIN AN ANNUAL PROGRAMMING COMMITMENT, DIRECTV MAY CHARGE A PRORATED FEE OF UP TO $150.00. IN LIEU OF PAYMENT. YOU HAVE AN OPTION TO SEND 
YOUR DIRECTV SYSTEM EQUIPMENT TO DIRECTV. VISIT 0IRECTV.COM OR CALL 1-800-DIRECTV FOR DETAILS. Programming, pricing, terms and conditions subiect to change. 
Taxes not included. Equipment specifications and programming options may vaiy in AK or HI DIRECTV services not provided outside the U.S. Receipt of DIRECTV programming 
is subiecf to the terms of the DIRECTV Customer Agreement; a copy is provided at DIRECTV.com and in your first bill. ©2004 DIRECTV, Inc. DIRECTV and the Cyclone Design 
logo, TOTAL CHOICE and DIRECTV PARA T000S are registered trademarks of DIRECTV. Inc. 

DIRECTV NOW BRINGS YOU LOCAL CHANNELS 

CHAMPAIGN/SPRINGFIELD/DECATUR 

when you subscribe to the TOTAL CHOICE' with Local Channels will 
be carried on our new satellite, which will require a second DIRECTV 
DISH AT NO CHARGE WHEN YOU COMMIT TO A YEAR OF ANY 
total choice WITH LOCAL CHANNELS PACKAGE 

i Jy 
1 
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“I ve owned a water 

softener from AQUAlity 

Solutions for twelve years. 

It's always worked great. 

I would recommend 

AQUAlity Solutions to 

anyone. 

Tim Young, Gibson City, IL 

The bargain brand softeners may have a low price, 
but there's no savings if it can’t keep up with the 
water demands at your house. Call Dave Schippert 
and his staff at AQUALITY SOLUTIONS for the 
right equipment to make sure your house has 
all the clean clear water you need. 
Call 1-866-492-8371 for more details. 

iikkikkkkikii 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE-HALF 

TON OF FREE SALT! They will deliver it to you 
bagged and even load it into your system. 

ikkiiiikkiiik 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1-866-4WATER1 

Fourth and Blaine * P.O. Box 430 ± Cissna Park, IL 60924 
www.aqualitysolution.com 

AN SCHIPPERT SERVICE 

TASTE THE DIFFERENCE 

New Service 
Available; 

Pay your bill and report 
your meter reading 

via the Internet or by phone 

Eastern Mini Electric Cooperative is pleased to 
provide you with the convenience of paying 

your bill for electric service and reporting a meter 
reading via the Internet or by phone, 24 hours a 
day, seven days a week. 

You can pay using your checking account or 
VISA, MASTERCARD and DISCOVER credit 
cards. The online system will show you a copy of 
your latest bill along with the past 13 months bill¬ 
ing, payment and kWh use. The system will retain 
your bank account or credit card information for 
your future use. 

Payments made by 8:00 a.m. are posted to your 
EIEC account and to your bank account or credit 
card no later than the next business day. This service 
places you in control as to when the payment is made 
or reading reported. 

For questions or assistance please give us a call 

at (800) 824-5102. 
Fast, simple and secure payment/reporting options 

are another powerful solution from Eastern Mini. 

For online options go to 
www.eiec.coop 
By phone, call 

(877) PAY-EIEC ■ (877) 729-3432 
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PLUG-IN CORD - 120 VOLTS 

canuEci 
Discover North America's most innovative line of heating solutions! 

Premium 
electnc heaters to warm 

any cold room 
Say goodbye to 
* Chilly bathrooms 
# Cold bedrooms 
# Cold floors 
★ Noisy heaters 
★ High heating costs 

Install a Standby 
Generator and 

Take Advantage 
of Our 50 

Interruptible Rate 
Eastern Illini has formed an alliance with Midwest 

Engine Warehouse to become a dealer for Briggs & 
Stratton standby generators in east central Illinois. 

We are offering 7 kw and 12 kw stationary generators 
powered by propane or natural gas with an automatic 
start. When the power goes off, these generators will 
automatically start turning on basic necessities such as 
heating or cooling, sump pump, refrigeration and light¬ 
ing. When the power comes back on, these generators 
will automatically shut off. 

Eastern Illini offers 
financing, installation, 

servicing, and maintenance 
on these generators. 

Look for the 
Energy Star® Label 

You can save energy and money if you look for the 
Energy Star® label next time you shop for appliances. 
The Energy Star label gives consumers an easy way to 
recognize the most efficient heating systems, cooling 
systems, appliances and electronics. There is even 
an Energy Star label for new homes. The Energy Star 
label means that the product is in the top 15 percent 
of efficiency compared to similar products. 

You can find out more information about Energy 
Star and advanced household appliances at the Energy 
Star Web site: www.energystar.gov. 
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Patented Electraflame® technology lets you adjust the 
flame action and brightness to suit the moment. 

Authentic wood fire flame effect creates the look 
and feel of a real wood fire. 

No chimney or venting required. Installations are 
easy and usually take less than an hour. 

Completely portable, plugs into a standard wall 
receptacle offering instant fireplace ambiance for 
any room. 

Separate controls allow you to operate the flame 
with or without heat. 

Built-in thermostat controls room temperature. 

Clean, safe and efficient. No open flame, oper¬ 
ates for about $5 per month. 

Order your new electric fireplace today! 

Looking for local Internet service? 
LOOK NO FURTHER! 

IlliCom has expanded its dial-up Internet service 
to communities throughout Central Illinois! 

Now offering: Customizable Spam Blocker, 
Pop-up Blocker and Web Accelerator 

Packages starting at $14.95 a month! 
Call (877) 455-4266 for more information or to sign-up today! 

ILLI COM 
TELECDMMUNI CAT I DNS 

330 W Ottawa Rd., Paxton • (877)455-4266 • www.illicom.net 
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Voluntary and open m
em

bership
 
• Voluntary and open m

em
bership • Voluntary and open m

em
bership

 
• Voluntary and open m

em
bership 

www.eiec.coop 

Visit 
Eastern mini’s 

Web site at 

The BOARD MEETING REPORT 
is located on Eastern mini’s 
Web site at www.eiec.coop. 

While there, learn more about the 
GUARANTEED HEATING AND 
COOLING BILL PROGRAM, 
REBATE CREDIT CARD and 

LOAN PROGRAMS. 

Bottled 
Water 
Your Name...Our Water... 

Your Satisfaction... Guaranteed 
Personalized Bottled Water 

■ Schools 
■ Special events 
■ Fundraisers 
■ Churches 
■ Promote your business 

See Page 9 See Page 9 See Page See Page 9 See Page 9 See Page 9 

for more information on Eastern mini Electric Cooperative 

Eastern mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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STERN lUMI 
ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.cooD A Touchstone Energy' Cooperative (217) 379-2131 or (800) 824 

J; 

5102 

OFFICIAL NOTICE 
Eastern Illini Electric Cooperative's Annual Meeting 

Saturday, March 12, 2005 
Paxtori'Buckley'Loda High School ■ Paxton, Illinois 

(Please use the doors on the east side of the building at the south end of the PBL complex.) Notice is hereby given that the 18th Annual Meeting of Members of Eastern Illini Electric Cooperative 
will be held on Saturday, March 12, 2005, at 1:00 p.m., C.S.T., at the Paxton-Buckley-Loda High School 
Gymnasium, 700 West Orleans, Paxton, Illinois. Registration will begin at 10:00 a.m. and will close at 
1:00 p.m. The meeting will be called to order at 1:00 p.m. and action will be taken on the following: 

1. The reports of officers, directors and President/CEO. 

2. The election of four directors (one each from Directorate Districts 2,3,6 and the Southern At Large District). 
In connection with the election of directors, the following candidates have been nominated: William P Raber, 
Saybrook, for Directorate District 2; Donald Reitz, Gilman, for Directorate District 3; Marion Chesnut, 
Rossville, for Directorate District 6; and Jay Hageman, Fairmount, for the Southern At Large District. 

3. To consider and transact all other business, which may properly come before said meeting or any adjournment 
or adjournments thereof. 

Dated at Paxton, Illinois, this 24th day of February, 2005. 
Robert Bauer 
Secretary 

MISSION STATEMENT 
Eastern Illini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under served rural community. 
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Executive Report 2005 

BRADLEY J. LUDWIG 

Chairman of the Board 

WM. DAVID 

President/CEO 

Eastern Illini Electric Cooperative 
finished 2004 with solid margins 
and in a very sound condition, 

i The mild summer with just a handful of 
days barely exceeding 90 degrees, the July 
severe wind storm and the Thanksgiving 
week freezing ice storm all negatively im- 
pacted the financial statements; however, 

| we managed to attain a reasonably good 
: financial report at year end. Our 2004 
' purchased power costs were less than 1 
! percent greater than 2003. 

This year marked the final sales of the 
I Pegasus stock. We completed the sale of 
I the second 25 percent of the stock and 

achieved the board’s goals with that sale. 
[ While we were making timely decisions 
j on goals for the remaining shares of stock, 

Pegasus became a very stressed company 
j due to the National Rural Telecommu- 
I nications Cooperative and DIRECTV 
i coming to agreement on transferring all of 
j the DIRECTV rights back to DIRECTV. 

So, EIEC sold all remaining shares of its 
I PGTV stock prior to the Pegasus collapse, 
j We had hoped to do much better on the 

stock transactions, but we were able to 
stay ahead of the Pegasus problems with 
the timing of our sales transactions. 

Our subsidiary companies remain 
focused on the job that the members 

i asked them to do in the way of providing 
products and services. AQUAlity Solu¬ 
tions is returning profits and IlliCom has 
become cash flow positive with the dial 
up and wireless Internet services. We 
have restructured the way we are doing 
business with El Bottled Water in an at¬ 
tempt to turn it cash flow positive by May 
2005. Conxxus is continuing to complete 
its fiber construction goal and we are now 
aggressively marketing the high-speed 
Internet service and the back haul capa¬ 

bility of the backbone fiber optic cables 
that we have between the headquarters 
and Champaign. 

One of our most important goals 
for 2005 is to continue our search for 
replacement power that will be in place 
on January 1, 2009, after our current 
contract expires the day prior to that. 
We are discovering through our extensive 
investigation that the wholesale market¬ 
place is continually changing. The 2009 
prices for any alternative that we have 
discovered to date look as though they 
will be much higher than our current 
contract. We haven’t locked into any 
of the options at this point because we 
believe that there is quite a bit of risk 
associated with the pricing included in 
the quotes. Soyland Power Cooperative 
and Continental Cooperative Services 
may ultimately end up participating in 
a coal-fired power construction project 
with several other partners. We will keep 
you informed as to the best options and 
which of those we are going to exercise. 

Currently, natural gas and propane 
prices appear to be very volatile and high 
this winter, which is really helping our 
heat pump installations and sales. 

We continue to be focused on our 
service mission to the members, and 
EIEC recently scored two points above 
the state cooperative average for ACSI 
(American Customer Satisfaction Index) 
scores. Our score is nine points higher for 
customer satisfaction than the national 
investor-owned utility average. We are 
saying that we must still improve that 
score and some of you will certainly 
agree. 

We invite you to attend YOUR an¬ 
nual meeting on March 12. We hope to 
see you there. 

Attendance Gilt 

This year’s attendance gift 
is an Eastern Illini stainless steel super spreader. 

your connection to powerful — 
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William R Raber, sa«hr«ok 
William P. Raber was elected 

to the Eastern Illinois Power 
Cooperative Board in 1977. Prior 
to the consolidation, he served as 
President of the board for two years. 
After the consolidation, he served 
two more years as President of the 
Eastern Illini Electric Cooperative 
board. He has also served as a di¬ 
rector of the Association of Illinois 
Electric Cooperatives. In 1991, he 
received the professional Directors 
Certification from the National Ru¬ 
ral Electric Cooperative Association 
(NRECA). In 2004, he also received 
the Credentialed Cooperative Direc¬ 
tor Certificate from NRECA. 

Raber and his wife Joyce live in 
Anchor Township on a grain farm. 
Joyce is a registered nurse and was 
employed by the Gibson City Clinic 
for 35 years and is now retired. 

They have two daughters, Janine 
Gerber of Raleigh, North Caro¬ 
lina and Karla Carson of Tampa, 
Florida. The Rabers have three 
granddaughters and one grand¬ 
son. 

Raber is a McLean County 
Farm Bureau member and served 
on the board for nine years. He 
has served on the McLean County 
Board of Appeals and was a 
member and past President of the 
McLean County Pork Producers. 
A member of St. John’s Lutheran 
Church in Anchor, he has served 
on the church council and as 
Sunday School Superintendent. 
In 1976, Raber was named the Jay- 
cee Outstanding Young Farmer of 
McLean County and Pantagraph 
Young Farmer Winner. 

WILLIAM P. 

Saybrook 

Donald Roitz, unman 
Donald Reitz, a retired farmer 

from Gilman who sells Asgrow 
and Dekalb seed, was first elected to 
the Eastern Illinois Power Coopera¬ 
tive Board in 1985. He has served 
on the Eastern Illini Electric Coop¬ 
erative Board since consolidation 
and was Assistant Secretary for a 
few years. In 1989, he received the 
Professional Directors Certification 
from the National Rural Electric Co¬ 
operative Association (NRECA). 

Reitz and his wife Gloria have a 
son and two daughters: Roger Reitz 
of Gilman, Gayle Lemenager of 
Loda, and Lynne Williams of Mari¬ 
etta, Georgia. The Reitz’s also have 
seven grandchildren. 

Reitz, a graduate of Gilman 
High School, is a member of Zion 
United Church of Christ, having 
served as President of the church 
board and also the Building Ad¬ 
dition Committee. He has also 
served as President of the Illinois 
Hampshire Association, the Il¬ 
linois Spring Barrow Show and 
the Ford-Iroquois Pork Produc¬ 
ers. He is an Assistant Swine 
Superintendent of the Iroquois 
County 4-H Fair and the Illinois 
State Fair. Reitz raised purebred 
Hampshire hogs for many years, 
and enjoys grilling pork chops for 
many organizations and fundrais¬ 
ers. 

DONALD REITZ 

Gilman 
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Illarion dies nut, Romme 
Marion Chesnut was elected 

to the Eastern Illinois Power 
Cooperative Board in 1985. He 
has served on the board of Eastern 
Illini Electric Cooperative since con¬ 
solidation and is a past Chairman. 
He completed the National Rural 
Electric Cooperative Association’s 
(NRECA) Professional Directors 
Training Courses and was certi¬ 
fied in 1988. He also received the 
Credentialed Cooperative Direc¬ 
tor Certificate and Board Leader¬ 
ship Certificate from the NRECA. 
Since 1992, he has served as the 
cooperative’s representative on the 
Association of Illinois Electric Coop¬ 
eratives Board of Directors and is a 
past Chairman of the board. 

Chesnut operates a grain farm 
and is a native of the Rossville/Po- 
tomac area where he resides with his 

wife Rita who is a Quality Office 
Manager at Provena Hospital in 
Danville. He is a graduate of 
Potomac High School and at¬ 
tended Illinois State University. 
The Chesnuts have a son Todd 
who is a paralegal and docketing 
supervisor for a law firm in San 
Francisco, California; a daughter 
Tara McGraw who is a speech pa¬ 
thologist in the Lexington School 
System; and two grandchildren, 
Brandon and Rachel. 

Chesnut is a former member 
of the Vermilion County VO- 
TEC Board, past President of the 
Potomac School Board, former 
Chairman of Potomac Church of 
Christ Board, and former Secre¬ 
tary of the Vermilion County FS 
Board. He also served on the Illini 
FS Board. 

Jay Hageman, Fairmount 
Jay Hageman, an Ag Economics 

graduate from the University 
ol Illinois, and his wife Tracy, an 
education graduate from Eastern Il¬ 
linois University, farm in the corner 
of Douglas, Champaign, Vermilion 
and Edgar counties. The Hageman’s 
daughter Jenny (Chris) Kirschner of 
Sidell is a Pharmacist at St. Joseph 
Apothecary. 

Hageman was elected in 2002 to 
the Eastern Illini Electric Coopera¬ 
tive Board of Directors and thanks 
the members for the honor and expe¬ 
rience of allowing him to do so. Dur¬ 
ing the past three years, Hageman 
has completed the required courses 
and has received the Credentialed 
Cooperative Director Certification 

from the National Rural Electric 
Cooperative Association. He 
currently serves as the Assistant 
Secretary of the cooperative. 

Hageman, a Vermilion County 
Farm Bureau member, served on 
its board for six years and is pres¬ 
ently its legislative committee 
chairman. He serves on the Sidell 
Township Board of Trustees and 
enjoys serving on two drainage 
district boards. The Hagemans 
are members of the Immanuel 
Lutheran Church in Broadlands 
where he serves on the board of 
Lay Ministry and has been teach¬ 
ing Sunday School classes for 20 
years. 

solutions 
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Credentials Committee Meets 

From left: David Free of Gilman, John Wilkening of Cissna Park, Greg 
Kerber of Anchor, John W. Clark of Rossville and Robert Siuts of 
Longview. 

The Credentials Committee met at 

the office of Eastern Illini Electric 

Cooperative in Paxton on January 27, 

2005, to determine the eligibility of 

candidates who filed nominating peti¬ 

tions for the March 12, 2005, director 

election. Directors will be elected in 

Directorate Districts 2, 3, 6 and the 

Southern At Large District. Attend¬ 

ing the meeting were Greg Kerber of 

Anchor, David Free of Gilman, John 

Wilkening of Cissna Park, John W. 

Clark of Rossville and Robert Siuts 

of Longview. In accordance with the 

cooperative’s bylaws, members of the 

Credentials Committee are appointed 

by the board of directors to serve a , 

one-year term. 

Greg Kerber was selected as the 

Chairman of the Committee and he | 

will report on the committee’s activi¬ 

ties at the March 12 annual meeting. 

John Wilkening was chosen as the 

Vice Chairman. 

Chairman Kerber noted that 

nominating petitions were available 

at Eastern Illini Electric Cooperative’s 

headquarters in Paxton at 8:00 a.m. 

on Monday, December 13, 2004, 

and that the deadline for filing was 

5:00 p.m. on Wednesday, January 26, 

2005. 

The committee reviewed the 

qualifications of William P Raber of 

Saybrook, District 2; Donald Reitz of 

Gilman, District 3; Marion Chesnut 

of Rossville, District 6; and Jay Hage- 

man of Fairmount, Southern At Large 

District, who had filed nominating 

petitions. No other candidates picked 

up or filed petitions. After reviewing 

the petitions, affidavits and qualifica¬ 

tions of incumbent directors Raber, 

Reitz, Chesnut and Hageman, the 

Credentials Committee determined 

that all of the candidates were eligible 

to serve as directors of the coopera¬ 

tive. 

There being no other business 

to come before the committee, the 

meeting was adjourned. 

SAMPLE BALLOT 
Election of Directors • Eastern Illini Electric Cooperative 

March 12, 2005 — Paxton, Illinois 
For Director from 

DIRECTORATE DISTRICT 2 (3-Year Term) 

For Director from 

DIRECTORATE DISTRICT 3 (3-Year Term) 

For Director from 

DIRECTORATE DISTRICT 6 (3-Year Term) 

For Director from 

SOUTHERN AT LARGE DISTRICT (3-Year Term) 

□ 
□ 
□ 
□ 
□ 
□ 
□ 
□ 

(Vote for One) 

William E Raber, Saybrook 

(Vote for One) 

Donald Reitz, Gilman 

(Vote for One) 

Marion Chesnut, Rossville 

(Vote for One) 

Jay Hageman, Fairmount 

A 

J 
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Eastern Illini Electric Cooperative 
Minutes of 
Seventeenth 
Annual Meeting 
of Members 

Mart h 13,21104 

The Seventeenth Annual Meeting of 
Members of Eastern Illini Electric Co¬ 

operative was held in the gymnasium of the 
Paxton-Buckley-Loda High School, 700 
West Orleans Street, Paxton, Illinois on 
Saturday, March 13, 2004, at 1:00 p.m. The 
meeting was called to order by Chairman 

| of the Board Bradley J. Ludwig who pre- 
i sided and acted as Chairman. Robert W. 

Bauer, Secretary of the Cooperative, acted 
as Secretary of the meeting and kept the 

1 minutes thereof. 
The Secretary announced that the Cre¬ 

dentials Committee, consisting of the reg¬ 
istration staff, had informed him that there 
were 347 members present in person and 1 
member present by proxy and, that the at¬ 
tendance being in excess of 200 members, 
as required by the Bylaws to constitute a 
quorum, the Chairman announced that a 
quorum was in attendance and he declared 
the meeting duly constituted to transact 
business. 
PRESENTATION OF COLORS 

The presentation of colors was con¬ 
ducted by Pack 32 of the Boy Scouts of 
America, Paxton, Illinois, followed by the 

j recitation by the membership of the Pledge 
of Allegiance. Following this, former Di¬ 
rector Larry Knox led the singing of the 
National Anthem. 
INVOCATION 

Director Kay Horsch delivered the 
invocation. 
READING OF NOTICE OF MEETING 
AND PROOF OF MAILING 

Secretary Robert W. Bauer read the of¬ 
ficial notice of the meeting and the affidavit 
of mailing of said notice. The Chairman 
directed the Secretary to annex to the min¬ 
utes of this meeting a copy of said notice 
together with the affidavit of mailing. 
APPROVAL OF MINUTES 

The minutes of the Sixteenth Annual 
Meeting of Members held March 15, 2003, 
as printed in the annual report distributed 
to all members, were presented for consid¬ 
eration. Member John Wilkening made a 
motion that the rules be suspended, that 
the minutes of the Annual Meeting held 
March 15, 2003, be waived and that said 
minutes be approved as printed in the of¬ 
ficial annual meeting notice of this meet¬ 
ing. His motion was seconded by Member 
Marlene Bokker and was unanimously 
carried. 
REPORT OF TREASURER 

Herbert L. Aden, Treasurer of the Co¬ 
operative, presented the annual financial 
reports outlining the Cooperative’s finan¬ 

cial operations for the year 2003 and con¬ 
firming its present financial position. He 
referred the membership to the financial 
statements appearing in the program of 
this meeting, including the balance sheet 
as of December 31, 2003, a statement 
of equities and liabilities and an income 
statement, including all subsidiaries, for 
the year ended December 31, 2003. 

The balance sheet reflected the follow¬ 
ing information: 
Net Utility Plant $43,403,248 
Total Assets 60,470,273 
Long Term Debt 39,311,209 
Total Members’ Equity and Liabilities 
 60,470,273 

The Treasurer further reported that 
the Cooperative, including all subsidiar¬ 
ies, showed a net operating margin for 
the year of $971,306 and a net margin of 
$1,153,218. 

The Treasurer indicated that the figures 
are as of the close of business Decem¬ 
ber 31, 2003. The Cooperative again used 
Olsen Thielen & Co., Ltd. as auditors. 

The Treasurer also reviewed the op¬ 
erating revenue, operating expenses and 
capital credits as stated in the financial 
report. The net operating revenue for 
2003 was $22,020,403, and operating 
expenses were $21,211,339. Director Aden 
remarked regarding the gain from the sale 
of Pegasus stock. 

It was noted that it has been a good year 
for the core business of the Cooperative, 
it being able to meet its financial indica¬ 
tors and other obligations. It is expected 
that the next year will be a stable year for 
wholesale rates, but that change may occur 
in 2009 when the current power supply 
contract expires. 

As to subsidiaries, the Board and Man¬ 
agement are monitoring their performance 
closely. The Treasurer reported that on the 
whole, the Cooperative is in sound finan¬ 
cial shape with 27% equity. The Treasurer 
then thanked President/CEO Champion 
for his work in 2003. 

Chairman Ludwig entertained a mo¬ 
tion to approve the Treasurer’s report. 
The motion was made by Member Lamar 
Baugher to approve the Treasurer’s report. 
The motion was seconded by Member 
Sandra Lehmann and was unanimously 
approved. 
INTRODUCTION OF BOARD OF DI¬ 
RECTORS, SPOUSES AND GUESTS 

Chairman Ludwig introduced mem¬ 
bers of the Board of Directors and 
spouses following which s 
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were introduced by Vice Chairman Loy. These included 
Association of Illinois Electric Cooperatives (AIEC) 
employees Michelle McNeal, Larry Elledge, Paul Dow, 
Michael Henry and Frank Seward; retired General Coun¬ 
sel French Fraker, Howard Schweighart, Marvin Wells of 
WIXY Radio and Barb Frobish on behalf of State Senator 
Dan Rutherford. 
PRESIDENT/CEO CHAMPION’S BIRTHDAY 

President/CEO Champion was wished a Happy Birth¬ 
day. 
ANNUAL REPORT OF CHAIRMAN OF THE 
BOARD AND PRESIDENT/CEO 

Chairman Ludwig and President/CEO Champion 
presented a joint annual report. Chairman Ludwig re¬ 
ported that the Board had closely monitored the status 
of Pegasus stock in 2003, and reported on the sale of a 
portion of the stock. He further reported regarding the 
status of the wholesale power supply contract and the 
long term likelihood of higher energy costs. 

President/CEO Champion reviewed the 2003 opera¬ 
tions results. He noted that there was a good margin even 
with purchases down 3%. 
SUBSIDIARIES 

President/CEO Champion reviewed the performance 
and activities of the Cooperative’s subsidiaries highlight¬ 
ing their service and commitment to the community. 
He further addressed issues related to rural broadband 
services and the WildBlue satellite service proposed 
program. 
FARM PROGRSS SHOW 

Chairman Ludwig reported regarding the 2003 farm 
progress show. Eastern Illini Electric Cooperative was a 
sponsor of the show with WCIA. The show had record 
attendance its first day. 
SUMMARY 

Chairman Ludwig reminded the membership of the 
usefulness of the Cooperative’s Web site; President/CEO 
Champion provided a summary of the Cooperative’s 
activities and Chairman Ludwig concluded by thanking ; 
the members for the opportunity to serve them. 
YOUTH TO WASHINGTON TOUR 

Members were also advised by Chairman Ludwig that 
Eastern Illini Electric Cooperative had once again con¬ 
ducted an essay contest with the winners being awarded 
a “Youth-To-Washington Tour” as sponsored by the state : 
association. There were two finalists who were selected 
to go to Washington, D.C., Michael Butler of Tolono 
and Scott Johnson of Watseka. In addition, two $1,000 
scholarships were given. A video presentation of the tour 
was shown to the membership. 
REPORT OF CREDENTIALS COMMITTEE 

The Chairman of the Credentials Committee, John 
Wilkening, presented the report of that Committee advis¬ 
ing that the Committee reviewed the qualifications of the 
nominees and determined the eligibility of the following 
candidates: from District 1, Kay J. Horsch of Dewey, 
Illinois; from District 4, Harold M. Loy of Beaverville, 
Illinois and from District 8, Charles D. (Dean) Day, Jr., 
of Bement, Illinois. The Chairman of the Committee 
reported that nominating petitions were available start- i 
ing December 15, 2003 with a deadline of January 28, 
2004- The Committee had reviewed the credentials of ! 
the nominees and determined that they are fit for election 
to the Board of the Cooperative. There were no other 

nominations received. 
ELECTION OF DIRECTORS 

The Chairman announced that the next item 
of business would be the election of Directors and 

: called upon Attorney Hall to conduct that election. 
Attorney Hall announced that because no other 
nominees other than those reviewed and approved 
by the Credentials Committee were eligible, the 
membership could waive the written ballot and 
elect the nominees who had filed the petitions as 

; duly noted. There was a motion by John Weber, 
which was duly seconded by Sheila Frank to waive 
the written ballot and elect the nominees Kay J. 
Horsch, Harold M. Loy and Charles D. (Dean) 
Day, Jr. The motion was carried by a voice vote, 
and the nominees were duly elected by the mem¬ 
bership. 
RELAXATION PERIOD 

After the election, the Chairman declared a re¬ 
cess to permit members to stand, stretch and relax 
for a brief period. During that period, President/ 
CEO Champion reported on a number of miscel¬ 
laneous items of interest to the membership. 
JAKE’S BOYS 

The membership was entertained by a musical 
program presented by Jake’s Boys. Director Reitz 
introduced the group and explained its history. The 
program was well received by the membership with 
resounding applause. 
QUESTION AND ANSWER PERIOD 

President/CEO Champion, Chairman Ludwig, 
and Vice Chairman Loy conducted a question 
and answer period, receiving questions from the 
audience and written questions submitted by the 
members. These included questions regarding 
CIPS, Nextel Services, subsidiaries, the relation¬ 
ship with Touchstone Energy and Eastern Illini 
Benefits Group (EIBG). Answers were furnished to 
the inquiries submitted and further information of 
interest was supplied to the membership regarding 
the electrical safety educational package and Magic 
School Bus program. 
OTHER BUSINESS 

Chairman Ludwig called for any additional un¬ 
finished business to be presented. Hearing none, 
he then asked for any new business. None was 
presented. 

I ADJOURNMENT 
There being no further business to come before 

the meeting, on motion duly made by Member and 
Director Jay Hageman, seconded by Member Ger¬ 
ald Weaver and unanimously carried, the meeting 
was adjourned. 
DRAWING FOR PRIZES 

Following the adjournment of the meeting, a 
drawing for prizes was conducted. 

Secretary 

APPROVED: 

Chairman 
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Treasurer's Report 

HERBERT L. ADEN 

Treasurer 

Where your 
electric dollar 
went in 2004 

Power Cost Taxes 

58.07% 0.26% 

7.68% / Operating 

Depreciation Expenses 
9.02% 24.97% 

I I Power Cost 

□ Taxes 

I I Operating Expenses 

I I Depreciation 

□ Interest 

The enclosed financial information represents the cooperative’s operation for the fiscal 

year ended December 31, 2004. These reports were taken directly from the cooperative’s 

books and records, which are currently being audited by the auditing firm of Olsen Thielen 

& Co., LTD. The American Institute of Certified Public Accountants sets the standards 

and scope of the audit. 

Inlcrcsling inlormation about your cooperative: 

Total miles of distribution line  

Average plant investment per mile  

Average number of members served  

Members per mile of line  

Plant investment per member served  

Maximum monthly KW demand  

Average monthly KWH used per member. 

Average monthly electric bill per member. 

Average monthly revenue per mile of line. 

Average equity per member  

General capital credit retirement  

Total taxes paid  

Number of co-op trucks  

Hours of operation - trucks  

Total transportation costs - trucks  

Average cost per hour by co-op trucks  

Operating Statist ics 

Total KWH sold  

Average number members served  

Average KWH usage per month per member. 

Average revenue per KWH sold to member... 

Oalancc Sheet 
December 31,2004 

Assets 
Utility plant 

Cost of electric plant  

Less: accumulated depreciation  

Current &. other assets 

Cash-general  
Investments  

Temporary7 cash investments  

Accounts receivable, net  

Materials and supplies  
Prepaid and other current assets 

Other assets  
Total assets  
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2004 2003 Members1 equity and liabilities 
Membership fees & other capital  
Patronage capital  
Operating margins  
Non-operating margins  
Unrealized gains or (losses) on investments 

Long-term debt to CFG  

Current & other liabilities 
Accounts payable  
Accrued expenses  
Notes payable - Line of credit  
Consumers’ deposits & prepayments  
Other non-current liabilities  
Total members’ equity and liabilities  

Slut of anil expense 

For the year ended December 31,2004 
Operating revenue 
Sale of electricity  
Other electric revenue  
Total operating revenue  

Operating expenses 
Cost of power  
Operations and maintenance expenses  
Consumer accounts expense  
Customer service and information expense  
General office salaries and expenses  
Legal engineering and auditing services  
Insurance expenses  
Administrative and general expense  
Depreciation & amortization expense  
Taxes  
Interest expense  
Other deductions  
Total operating expense  
Operating margins (loss)  
Capital credits  
Net operating margins (loss)  
Non-operating margins (loss)   
Net margins (loss) for the year   

309,830 $ 302,040 
21,339,687 20,393,580 

613,191 971,306 
(5,936,839) (6,176,964) 

981,342 

37,670,750 $ 39,311,209 

1,383,143 $ 1,321,572 
871,018 693,806 

212,732 184,260 
2,796,538 2,488,122 

59,260,050 $ 60,470,273 

2004 2003 

$ 21,984,278 $ 21,781,901 
251.042 238,502 

$ 22,235,320 $ 22,020,403 

$ 12,658,358 $ 12,496,942 
2,486,571 2,171,062 

661,866 640,951 
678,004 630,021 
866,108 857,425 

51,502 45,053 
112,264 100,615 
631,162 634,228 

1,965,288 1,924,374 
56,180 49,039 

1,674,284 1,707,397 
(43,440) (45,768) 

$ 21,798,147 $ 21,211,339 
437,173 809,064 
176,018 162,242 
613,191 971,306 
431,394 181,912 

$ 1.044.585 $ 1.153.218 

Cost Components 
0.08000 
0.07000 

^ 0.06000 

0.05000 

§. 0.04000 
0.03000 

09 0.02000 
o 

0.01000 

p-Power Cost 

■ - Dist Cost 

□ - Fixed Cost 

Year - 2000 2002 2003 2004 
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$n®o(ra) 
Cholesterol Checks 

1 DM DJI DM R\l 
JL^LEQJJMI 

Blood Pressure Check; 

Diabetes Screening 
Have your blood pressure checked free of charge by the Ford-Iroquois Health Department. 

They will also do cholesterol checks for $10.00 and diabetes screening for $5.00. If you plan 
to take advantage of the diabetes screening, please do not eat four hours prior to the screening. 

Jake s Boys 

over, the group wanted to continue 
singing. Since several of the group 
portrayed Jacob’s sons, they decided 
on the name of Jake’s Boys. They sing 
a wide variety of music that focuses on 
gospel, patriotic and old-time hymns, 
both a cappella and with piano ac¬ 
companiment. Since June 1997, 

the group has presented a variety of 
programs for numerous churches, 
local benefits, civic organizations, 
county fairs and state organizations. 
They have performed as far north as 
Chicago, as far south as Cairo, as far 
east as Columbus, Ohio and as far 
west as Quincy. 

Jake’s Boys, a group of eight men and 
one woman from the Gibson City 

area, are committed to sharing the 
Gospel of Jesus Christ, both by word 
and song. Initially, the group got its 
start while performing in the musical 
Joseph and the Amazing Technicolor 
Dreamcoat. When the musical was 



Eastern lllini Electric Cooperative 
Board of Directors 

Bradley J. Ludwig 
(Chairman) 

Fithian 

Harold M. Loy 
(Vice-Chairman) 

Beaverville 

Robert Bauer 
(Secretary) 
Cissna Park 

Herbert L. Aden 
(Treasurer) 
Newman 

Jay Hageman 
(Assistant Secretary) 

Fairmount 

Glenn R. Anderson 
Kempton 

Marion Chesnut 
Rossville 

Charles D. Day, Jr. 
Bement 

Kay Horsch 
Dewey 

William E Raber 
Saybrook 

Donald Reitz 
Gilman 

Guy C. Hall 
(Attorney) 

Children’s 
ID program 
The Paxton Police 

Department will be 
available to take inkless 
fingerprints and photos of 
your children and establish 
their ID records. 

Childcare Bring your children. Childcare 
will be provided from 12:45 

p.m. until the end of the business 
meeting for all children ages two 
and older. 

Each child will receive a goody 
bag and a drawing will be con¬ 
ducted for two $25 Toys R Us 
Gift Cards. 

Anne New¬ 
man, Paxton 
Carnegie Li¬ 
brarian, will 
entertain the 
children. 
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Eastern Illini Electric Cooperative Employees 

(Standing) Stacy Connor, Benefits Administrator; Gayle Ford- 
Rigsby, Accountant; Tami Kuester, Plant Accountant 
(Seated) Judy Plackett, Accounting Clerk; Brian Stagen, Con¬ 
troller; Cheryl Henson, Accountant 

(Standing) Debbie Laird, Electric System Administra¬ 
tive Assistant; Mike Anderson, Electric System Coor¬ 
dinator; Jan Hancock, Electric System Representative. 

(Seated) Alan Schweighart, Manager of Operations 
&. Engineering 

(Standing) Jeannie Kingston, 
Manager of Administrative 
Services; 
(Seated) Glenda Crego, 
Administrative Assistant 

(Standing) Brandon Jackson, Senior Vice 
President; Shannon Deck, Customer 

Services Representative; Susan Brown, 
Customer Services Representative; Brian 

Ronna, Customer Services Representative 
(Seated): Tricia Schroeder, Customer 

Services Representative; Mary Foley, Cus¬ 
tomer Services Supervisor; Jeannine Howe, 

Customer Services Representative 

Wm. David Champion, Jr. 
President/CEO 
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Dennis Kingren, Warehouseman; 
Matt Bachman, Service Technician; 
Luke Olmstead, Service Technician; 

Mike Zalaker, Manager of Physical Resources 

Mike Bristle, Electric System Technician; 
Rusty Snider, Electric System Engineering Foreman; 

Norman “Mac” McDonald, Electric System Technician 

Arnold “Junior” Price, Apprentice Forester; 
Don Gerdes, Forestry and Right-of-Way Specialist 

Paxton Line Crew 
Steve Moore, Foreman; Mike Batte, Journeyman Lineman; 
Jerry Haile, Subforeman; Brad Smith, Apprentice Lineman 

Keith Bergman, Underground Technician; 
Brad Weisenharn, Engineering Technician; 

Bill Hoffschneider, Engineering Technician/Serviceman 

Paxton Line Crew 
Scott Bayles, Foreman; Ken Mutchmore, 

Journeyman Lineman; Terry Riggins, Subforeman; 
Jeff Blackford, Journeyman Lineman 
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Paxton Servicemen 
John Mount, Mark Scheiwe, Tim Kulow 

Pesotum Line Crew 
Sean Miller, Journeyman Lineman; Graham Schmid, Ap¬ 

prentice Lineman; Matt Eisenmeneger, Line Foreman; 
Doug Elrod, Serviceman; Rod Blackburn, Serviceman 

Gary Van Gorden, 
Key Accounts 

Representative 

(Standing) Mike Wilson, Marketing Coordinator; Boh Dickey, Manager of Mar¬ 
keting &. Economic Development; Tim Frick, Marketing Representative 

(Seated) John Jeffers, Marketing Representative; Pat Gallahue, Marketing Advisor 

IlliCom Telecommunications/Conxxus 
(Back Row) Jason Kocher, Technician; Duane Cox, Technical Coordinator; John Lee, Technician; 

Chris Johnson, Computer/Technical Support Specialist; Kevin Osterbur, Manager 
(Front Row) Jeb Friedman, Technician; Tina Fleming, Customer Service and Accounting Supervisor; 
Melinda Kinney, Customer Services Representative; Karen Timm, Customer Services Representative 

ILLINOIS COUNTRY LIVING 



Gilman and Watseka Employees 
Cliff Miller, Gilman Serviceman; Scott McTaggart, 
Apprentice Lineman; Dan Fleming, Subforeman; 

Doug Vaughn, Foreman; Lyle Kofoot, Watseka Serviceman 

AQUAlity Solutions 
(Standing) Sandi Thompson, Customer Services 

Representative; Seiri Schippert, Office Supervisor; 
Dave Schippert, Business Manager; 
Dennis Smith, Water Consultant; 

Kent Schippert, Water Consultant and Serviceman 
(Seated) Linda Seidel, Secretary 

FI Bottled Water Employees 
Robert Piechaczek, Consumer Care Specialist; Jeff Stevens, Relationship Manager; 

Russell Howe, ManPower Employee 

Kyle Schippert, AQUAlity Solutions 
Water Consultant and Serviceman 

AQUAlity Solutions 
Brandon Sturm, Delivery Person; Kenny Raum, Serviceman/Technician; Eric Evans, Delivery Person; 

Jason Honeycutt, Delivery Person; Mario Trevino, Delivery Person; Tracy Scherf, Serviceman/Technician; 
Matt Clark, Delivery Person; Dave Geiken, Maintenance/Mechanic; Edgar Johnson, Delivery Person 
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Voluntary and open membership • Voluntary and open membership • Voluntary and open membership • Voluntary and open membership 

Chicken, beef, ham, mashed potatoes and gravy, 
green beans, corn, coleslaw, noodles and cobbler 
will be served from 11:00 a.m. until 12:30 p.m. 

Lunch i 

will be held at 
2005 Annual Meeting 

awards will be awarded!!! 
• Eligibility for $100 CASH AWARDS: 
To be eligible for cash awards, you must be regis' 
tered for this year’s annual meeting by 1:00 p.m. 
You must be present to win. 

10:00 a.m. 
“How to Make a House Energy 

Efficient and Comfortable Too.” 

11:00 a.m. 
“Is Geothermal Worth the 

Investment?” 
' V 

As a member of Eastern Illini Electric Cooperative, an Illinois Corporation, I, the undersigned, hereby 
appoint my proxy to vote in my stead at the 2005 
Annual Meeting of Members to be held at the Paxton-Buckley-Loda High School, Paxton, Illinois, on March 
12, 2005. This proxy is unlimited as to matters on which it may be voted. 

Date (Signature of Member Giving Proxy) 

Name:    

Address:     

Under the Bylaws, no member may vote as a proxy for more than three members and the presence of a 
member at the meeting revokes a proxy heretofore given. 

E23EJ] solutions 
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Trimming Trees Improves 
Safety and Reliability 

Eastern Illini Electric Co- 

operative is committed to 

providing you with the most 

reliable electric service pos- 

sible. As part of our overall 

maintenance program, a sys¬ 

tematic right-of-way program 

ir^’ -des the clearing or prun¬ 

ing of trees that grow into our 

ic lines. 

7hen electric lines come 

. or .tact with tree branches, 

_ usually causes a power out¬ 

age, and it may also result 

in a safety or fire hazard,” 

said Don Gerdes, Forestry 

and Right-of-Way Special¬ 

ist. Trees cause around 20 

percent of all electric service 

interruptions on the cooper¬ 

ative’s 4,500 miles of 

line.   

The cooperative’s 

forestry crew and line 

clearance contrac¬ 

tors use natural or 

directional trimming 

methods established 

by the National Ar¬ 

borist Association 

and recommended 

by professional for¬ 

esters as the best method for main¬ 

taining tree health. 

Gerdes added, “This method is 

utilized for pruning all limbs and 

branches back to a main limb/branch 

of the trunk and is done in a way that 

leaves only those limbs which will 

grow away from the overhead lines. 

In some areas, it may be necessary to 

remove a tree near the power lines if 

UFT-Pl-1- 

“When electric lines 

come in contact with tree 

branches, it usually causes 

a power outage, and it 

may also result in a safety 

or fire hazard/' 
Eastern Illini Electric Cooperative's Forestry Crew. (L-R) 
Forestry and Right-of-Way Specialist Don Gerdes and Ap¬ 
prentice Forester Junior Price. 

it poses repeated safety or reliability 

problems.” 

The cooperative’s forestry crew 

and professional line clearance con¬ 

tractors trim all trees up to the meter 

as well as perform right-of way clear¬ 

ing. The cooperative’s forestry' crew 

conducts all tree removal. Currently, 

the crews are working in areas served 

by the Cissna Park and Papineau 

substations. 

You can assist us with our long¬ 

term solution to tree trimming by 

planting low-growing trees near 

power lines. If newly planted trees 

are found close to power lines, you 

may be required to relocate the tree. 
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WANTED . Information Technology Specialist to set up communication and computer equip' 
ment for remote sites. Must be flexible and willing to travel. Willingness to dodge bullets and 
occasional bombs a plus. Helmet and armored jacket provided. Please call for information. 

Maybe not your forte, but 
for Vickey McDonald of 

Rankin, the plea was irresistible. 
“The Army Corps of Engineers 
was looking for help, and Vickey 
answered. She went over to Iraq 
in March of 2004,” says husband 
Norman “Mac” McDonald, Elec¬ 
tric System Technician for Eastern 
Illini Electric Cooperative. The 
McDonalds are also members of 
the co-op. 

Based in Mosul, Vickey is part 

of a team dedicated to rebuilding 
Iraq’s compromised infrastruc¬ 
ture. “The Corps of Engineers 
got the Baghdad water treatment 
plant going for the first time in 15 
years. Before that, everything was 
pumped straight into the river,” says 
Mac. “They’re also getting schools 
built and the power system back 
together. They just want to help 
the Iraqi people.” 

With all of the anti-American 
reports filtering through the me¬ 

dia, it may seem that the Iraqis 
don’t want our help. But^Vickey 
sees it otherwise. “Our young men 
and women in all of the military 
branches serve us proud and make a 
positive statement of what America 
is and what democracy can do for a 
nation. One day the Iraqis will know 
that feeling too.” 

Vickey should know; The Mc¬ 
Donalds’ story is all about inter¬ 
national relations. Mac, a Scottish 
lad, and Vickey, an all-American 

The McDonald Family. From left are Craig, 
Robert, Vickey, and Mac. Craig is an Army 
Sergeant currently stationed in Baghdad, Iraq; 
he is an electronics technician with the Apache 
Helicopters Squandron. Robert is a diesel 
mechanic currently working for a contrator 
in Kirkuk, Iraq. Vickey is an Information 
Technology Specialist with the Army Corps 
of Engineers, currently stationed in Mosul, 
Iraq. Mac is an Electric System Technician for 
Eastern Illini Electric Cooperative. 



b'.SJAMY 

Vickey is shown here with co-worker Heath 
Carr of Champaign. 
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girl, met while on assignment in 
Belgium in the ‘70s. He was a 
member of the British Air Force 
and she was in the U.S. Army. 
They married in 1978. 

After leaving the Army in 
1980, Vicky worked in Europe 
for the U.S. government until her 
husband retired in ’91. Vickey 
began her work with the Army 
Corps in Champaign shortly after 
the McDonalds settled in the 
States. 

Service to others is a tradition 
in the McDonald family. Mac 
and Vickey’s two sons are also 
in Iraq. “My oldest boy, Robert, 
works under contract as a me¬ 
chanic. He repairs and maintains 
military vehicles in Kirkuk,” says 
Mac. “My youngest son, Craig, 
is a sergeant in the Army and 
a technician who works with 
Apache helicopters. He just went 
over there in January and is north 
of Baghdad somewhere. [As of 
February 8] I haven’t heard from 
him yet.” 

The McDonalds expect to be 
reunited later this year. “Vickey 
is supposed to be home for good 
at the end of August,” says Mac. 
Until then, phone calls and 
emails keep the McDonalds 
close. “My wife called me just this 
morning. She calls when she can 
and lets me know what’s going 

r) on. 
Please join Eastern Mini in 

saluting the men and women 
like Vickey, Robert, and Craig 
who are helping the Iraqi people 
rebuild their lives. “It means a 
lot that the folks at home know 
how much good we are doing,” 
says Vickey. “It makes me proud 
to be an American and part of 
the Coalition forces serving in 
Iraq.” 

Secretary of Defense Donald H. Rumsfeld spoke with Vickey (center) 
during his visit to Mosul during the Christmas Holidays. 



Protect Your Assets 
And Preserve Your 

Lifestyle With Long Term 
Care Insurance 

Did you know your chance of needing long term 

1 in 2?1 Are you thinking about the long term care 

you and your family? 

■ Protect your assets - This year nine million Ai 
will need long term care services at an average cost of nearly 

$55,750 per year.2 Do the assets you have set aside for your 

retirement include a provision for long term care? 

■ Preserve your lifestyle - Long term care insurance 

can help you enjoy your retirement, protect your stan¬ 

dard of living and preserve your plans for retirement. 

A special offer from Eastern Illini 

■ No physical examination 

■ Up to 50% discount for spouse 

■ Fully portable coverage 

■ Co-op member discount 15% to age 

64; 10% discount at age 65 and older 

For more information, call 888-225-7929 

Health Insurance Association of America, 1995 
2 Long Term Care National Advisory Council, 2000 

Coverage provided by Policy Series MM-200-P underwritten 

by Massachusetts Mutual Life Insurance Company, Springfield, 

MA. Benefits may vary by state. 

Pay Your Bill and 
Report Your Meter 
Reading Via the 

Internet or by Phone 
Pay your electric bill and report a meter 

reading via the Internet or by phone, 24 
hours a day, seven days a week. 

You can pay using your checking account, 
VISA, MASTERCARD, or DISCOVER credit 
card. The online system will show you a copy 
of your latest bill along with the past 13 months 
billing, payment and kilowatt-hour use. The 
system will retain your bank account or credit 
card information for your future use. 

Payments made by 8:00 a.m. are posted to 
your EIEC account and to your bank account 
or credit card no later than the next busi¬ 
ness day. This service places you in control 
as to when the payment is made or reading 
reported. 

For questions or assistance, please give us 
a call at (800) 824-5102. 

Fast, simple and secure payment/reporting 
options are another powerful solution from 
Eastern Illini. 

For online options go to 
www.eiec.coop 

By phone, call 
(877) PAY-El EC 

(877) 729-3432 
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Take Advantage of Eastern mini’s 
Guaranteed Heating & Cooling Bill Program 

Eastern Mini will guarantee the heating and cooling por¬ 

tion of your electric bill for a three-year period with our 

lowest residential rate if you install an all-electric heating 

and cooling system. This includes an air source heat pump 

or geothermal system in a new or existing home. 

By properly insulating your home and utilizing an air 

source heat pump or geothermal system for your heating and 

cooling needs, you will experience significantly lower energy 

bills and be extremely satisfied utilizing electricity as your 

sole source of energy. Moreover, it’s clean, safe, efficient and 

pollution free - there’s no flame, fumes or carbon monoxide 

with electricity. 

The EPA has stated, “Geothermal systems are the most 

energy efficient, environmentally clean and cost-effective 

space conditioning system available.” (Source: “Space 

Conditioning” The Next Frontier,” EPA 430R-93-004, April 

1993). 

Eastern Mini will: 

■ Perform a blower door test and home energy rating on 

your home for the purpose of determining the heat loss and 

annual heating and cooling portion of your electric bill. 

■ Provide you with an Energy Star Rating Certificate that 

certifies the energy efficiency of your home. 

■ Guarantee that the annual electric bill for heating and 

cooling your home will not exceed a specific amount for 

each of the 12-month periods during the first three years. 

■ Pay you the difference between the guaranteed amount 

and the actual amount you are billed if the heating and 

cooling costs exceed the guaranteed amount. 

■ Make available a loan up to $10,000 at 6.9 percent 

interest for a period of seven years if you qualify. The loan 

may include the cost of heating, cooling and water heating 

equipment, insulation, service entrance upgrade, instal¬ 

lation work and the cost of submetering. Furthermore, 

payments can be added to your monthly electric bill. 

The agreement will be in effect for a three-year period 

and the heating and cooling costs will be evaluated at the 

end of each 12-month period. Once your home has been 

certified, the heating and cooling cost guarantee will become 

effective. The agreement is between you and Eastern II- 

lini and is not transferable if you move from the certified 

home. 

For more details, contact Eastern Mini’s Marketing De¬ 

partment at (800) 824-5102 or visit our Web site at www. 

eiec.coop. 

AQUALITY SOLUTIONS 
sent a courteous and 

informative installer. 

A neat installation. 

Vm very pleased. 

Don Bila, Watseka, IL 

Make owning a water softener easy. Call 
Dave Schippert and his knowledgeable staff 
at AQUALITY SOLUTIONS. They will install 
and maintain your water softener to ensure 
peak efficiency. Call 1-866-492-8371 for 
more details. 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE- 
HALF TON OF FREE SALT! They will deliver 

it to you bagged and even load it into 
your system. 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1 -866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 * Cissna Park, IL 60924 

www.aqualitysolution.com 

AN - SCHIPPERT SERVICE 
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Remember - there’s no flame, fumes, or 
carbon monoxide with electricity. 

Building a 
New Home 

Go Electric 
Plan ahead for lower energy bills 
Build an airtight home with proper 

insulation and install an efficient 
heating, cooling and hot water sys¬ 
tem to avoid high energy bills. 

The best heating, cooling and 
hot water system that you can 

purchase is a GEOTHERMAL 
SYSTEM. It uses the constant 
warmth within the soil to move 

heat in or out of your home 
depending on the season. In m 
addition, it provides a significant 

portion of your domestic hot water needs. One piece 

of equipment does it all and it can save 40 to 70 percent or 
more on your monthly heating costs. 

With a geothermal system, you can take advantage of 

EIEC’s electric heat rate and guaranteed heating and 
cooling program. 

Choose clean, safe, efficient and 
pollution free electric heat! 

Lease An El Home Surge 
Protection System For 
Only $10 Per Month 

(Purchase Options Available) 
Reasons To Install El Surge Protection: 
■ Protects your home from 
power surges caused by lightning 

strikes, downed power lines, ani¬ 

mals, electrical load fluctuations 
or contact with tree branches. 
■ Protects your “white appliances” such as dish¬ 

washer, refrigerator, washing machine, clothes 
dryer, freezer, air conditioner, furnace, stove and garbage 

disposal. 
■ Protects your investment in home entertainment sys¬ 
tems. 

■ Protects communication devices such as your computer, 
printer, fax, telephone and answering machine. 

■ Gives you an opportunity to reduce your homeowner’s 

insurance premiums. 
■ Gives you piece of mind knowing your home, appliances 
and electronics are protected. 
■ After installation, Eastern Illini provides service. 

■ Reduces your out-of-pocket replacement costs. 
■ A small investment for something that protects your 

home, appliances and electronics from 15 years to a life¬ 

time. 

The El Home Surge Protection system is placed at the 
electrical service entrance directly between the power com¬ 

ing to your home and your meter - the best place for home 
surge protection. 

ILL! 
TELECLJMMUNi CATI DNS 

Just pay $45.99 per month for 
TOTAL CHOICE PLUS programming and 
DIRECTV will upgrade you to its best package, 
TOTAL CHOICE PREMIER, (FREE)for the first 3 months. 

Activate the TOTAL CHOICE PREMIER package with your 
annual commitment to any TOTAL CHOICE programming. DIRECTV' 

rethink tv 

330 W Ottawa Rd. 

Paxton, IL 60957 

(800) 780-1174 
An Authorized DIRECTV Dealer 

Offer available starting 3/1/05. Subscription to 12 consecutive months of any 
DIRECTV TOTAL CHOICE ($41.99/mo. or above) or DIRECTV PARA T0D0S 
programming package ($29.99/mo. or above), or qualifying international 
services bundle, plus activation to the TOTAL CHOICE PREMIER package within 
30 days of equipment purchase required. In fourth month, customer's TOTAL 
CHOICE PREMIER package will continue at the regular payable monthly 
charge ($93.99/mo.). In certain markets, programming and pricing may 
vary. The DIRECTV System has a feature which allows restricted access to or 
blocking of entire channels. Professional and collegiate sports subscriptions 
sold separately. Blackout restrictions and other conditions apply to sports 
programming. FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS 
OF PURCHASE MAY RESULT IN A CHARGE OF SI 50 PER DIRECTV RECEIVER 
NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING 
COMMITMENT, DIRECTV MAY CHARGE A PRORATED FEE OF UP TO $150. 
IN LIEU OF PAYMENT, YOU HAVE AN OPTION TO SEND YOUR DIRECTV 
SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 1-800-DIRECTV FOR 
DETAILS. Programming, pricing, terms and conditions subjectto change. Taxes 
not included. Equipment specifications and programming options may vary in 
AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV 
programming is subject to the terms and conditions of the DIRECTV Customer 
Agreement; copy provided at DIRECTV.com and in your first bill. ©2005 DI¬ 
RECTV, Inc. DIRECTV and the Cyclone Design logo. TOTAL CHOICE and DIRECTV 
PARA TODDS are registered trademarks of DIRECTV, Inc. All other trademarks 
and service marks are the property of their respective owners. 
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Planning To Dig? 
It’s The Law — Call Julie 

Planning to dig or disturb the earth? IT’S THE LAW - CALL JULIE toll free at (800) 892-0123 
at least TWO working days prior to breaking ground. The call and the service are free to those 

planning to dig. Legislation provides for a significant penalty program to be enforced through the 
Illinois Commerce Commission, for failure to call. 

When requesting a JULIE locate, provide the name, telephone number, county, township or 
town, closest town and distance, section number, excavation site address, nearest crossroad and 
the type of work being performed. You will need to keep the dig number and other information you 
receive from the operator until the work is completed. Each request is in effect for 28 days. 

The location of Eastern Illini Electric Cooperative’s underground power cables 
will be marked with either red flags or red spray paint. It is the responsibility of the 
owner to inform the excavator of any underground power cables that are NOT 
owned by Eastern Illini. 

Want to learn more about JULIE, check out the Web site at www. 
illinoislcall.com. 

Be responsible and work safely — 
call JULIE at (800) 892-0123 before you dig. 

REMEMBER - IT S THE LAW! 

Call 
Before 
You Dig 

ILLINOIS 
ONE-CALL SYSTEM 

Looking for local 
Internet service? 

LOOK NO 
FURTHER! 

IlliCom has expanded its dial-up 
Internet service to communities 

throughout Central Illinois! 

Now offering: Customizable Spam Blocker, 
Pop-up Blocker and Web Accelerator 

Packages starting 
at $14.95 a month! 

Call (877) 455-4266 for more 
information or to sign-up today! 

ILLI COM 
TELECDMMUNI CAT I DNS 

330 W Ottawa Rd., Paxton 
(877) 455-4266 • www.illicom.net 

Eastern Illini 
Long Distance Rates 

Superior quality • competitive rates 
worry free long distance • local service 

NO MONTHLY FEE 

Calling card service-190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, 
call (8001824-5102 
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Voluntary and open membership
 
• Voluntary and open membership • Voluntary and open membership

 
• Voluntary and open membership 

is located on Eastern Illini’s Web site 
at www.eiec.coop. While there, 
learn about ECO ENERGY and 
how you can support Illinois-based 
environmentally friendly renewable 
resources to produce electricity. A 
growing number of individuals, busi¬ 
nesses and governmental agencies are 
demonstrating their environmental 
stewardship and social responsibility 
through the purchase of renewable 
energy certificates. 

We Support The Environment! 

Renewable Energy Certificates 
From Your Cooperative. Naturally. 

Your Name...Our Water... 
Your Satisfaction... Guaranteed 

Personalized Bottled Water 
Schools 
Special events 
Fundraisers 
Churches 
Promote your business 

See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 

for more information on Eastern mini Electric Cooperative 

Eastern mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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ELECTRIC NEWS 
ILLINI 
PAXTON, ILLINOIS 

Energy* Cooperative TM" (217) 379“2131 OF (800) 824<*5102 www.eiec.coop A Touchstone 

18th Annual Meeting 

Members of Eastern Illini Electric Cooperative (EIEC) re-elected four board members to serve three-year terms at 
the co-op’s 18th annual meeting, held Saturday, March 12, at the Paxton-Buckley-Loda High School in Paxton. 
Standing from left are co-op President/CEO Wm. David Champion, Jr., re-elected directors Jay Hageman of 
Fairmount, Donald Reitz of Gilman, Marion Chesnut of Rossville and William P. Raber of Saybrook. 

Members of Eastern Illini Elec¬ 

tric Cooperative (EIEC) heard 

reports on the co-op’s power supply 

contract, subsidiary operations, wind 

energy sales and plans for an automat¬ 

ed meter reading system at the co-op’s 

18th annual meeting held Saturday, 

March 12, at the Paxton-Buckley- 

Loda High School in Paxton. 

Members re-elected four board 

members to three-year terms. Re¬ 

elected were William P. Raber of 

Saybrook, Donald Reitz of Gilman, 

Marion Chesnut of Rossville, and Jay 

Hageman of Fairmount. 

Board Chairman Bradley J. Ludwig 

of Fithian updated members on the 

co-op’s wholesale power options. This 

is the third year of a six-year whole¬ 

sale power contract through Soyland 

Power Cooperative and Continental 

Cooperative Services. A new contract 

will be needed as of January 1, 2009. 

Ludwig said, “So far, we have looked 

at partial ownership in a new Illinois 

coal fired plant that will be built by 

(continued on page 16b) 

MAY 2005 ■ ILLINOIS COUNTRY LIVING 16a 

W
nh

m
ta

ru
 a

nr
l n

np
n 

m
em

he
rs

hi
n 

• 
U

nl
un

to
rv

 a
nd

 n
np

n 
m

pm
hp

rs
hi

n 
• 

V
ol

un
ta

ry
 a

n
d 

nn
an

 m
am

ha
rs

hi
n 

• 
V

ol
un

ta
ry

 a
n

d 
no

on
 m

am
be

rs
hi

o 



(continued from page 16a) 

2009, a purchase power contract that 
would be tied to a different power 
plant to be built in the same time 
frame and another contract option. 
The market price projections indi¬ 
cate that the price of electricity will 
continually increase annually through 
our study years that end in 2025. So, 
we will continue our research until 
we find a solution, or more likely a 
portfolio of solutions, that we can be 
reasonably comfortable with from a 
reliability and pricing perspective.” 

Ludwig said the co-op has made 
changes to allow members to pay their 
bills via the Internet or by telephone. 
He also reported that the co-op has 
begun to install new technology that 
will make it possible to automatically 
read meters remotely. Meter reading 
data will be sent from the meter to 
the co-op headquarters over the co¬ 
op’s power lines. The new automated 
meter reading system will also assist 
the co-op during power outages and 
make it possible in the future to 
provide cycle billing and a choice in 
billing dates for members. 

The co-op is also exploring cost 
saving options with a neighboring 
co-op Coles-Moultrie Electric Co¬ 
operative, headquarted in Mattoon. 
“Cooperation among cooperatives is 
one of the seven cooperative prin¬ 
ciples,” said Ludwig. “With that spirit 
in mind, the Eastern Illini board of 
directors has had several joint board 
meetings over the past few months 
with the Coles-Moultrie Electric 
Cooperative board of directors for the 
purpose of exploring opportunities to 
save money by working together.” 

Co-op President/CEO Wm. David 
Champion, Jr. said the co-op is now of¬ 
fering members the option of purchas¬ 
ing wind energy. He said, “For Eastern 
Illini Electric members and others who 
are interested in supporting renewable 
energy development, they can pur¬ 
chase renewable energy certificates for 
as little as $6.00 a month for a 200 kwh 
block. The program, called EcoEnergy, 
is a collaborative effort between East¬ 
ern Illini and its power supplier Soy- 
land Power Cooperative/Continental 
Cooperative Services and Community 
Energy, Inc. The wind energy7 for the 

Ti'HTimirmm 
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EcoEnergy program will be produced 
by the new Crescent Ridge wind farm 
near Princeton, Illinois in Bureau 
County.” Visit the co-op’s Web site at 
www.eiec.coop for more information. 

Champion said that the co-op had 
adequate net margins again in 2004, 
but warned that budget projections 
indicate a decrease in margins during 
2005. “But our current rates should 
be enough to allow us to accomplish 
the projections if we have a normal 
weather year,” said Champion. 

Unfortunately the weather wasn’t 
kind to the co-op in 2004, caus¬ 
ing extensive outages with summer 
storms and a Thanksgiving ice storm. 
Another ice storm in January will 
be reflected in the 2005 financials. 
Champion noted that other co-ops 
had it much worse this year with dev¬ 
astating hurricanes destroying several 
co-ops in the southeastern United 
States. Twelve Eastern Illini linemen 
and forestry personnel volunteered 
to go to the aid of Baldwin County 

MAY 2005 I 

Electric in southern Alabama. 
Champion reported that two co-op 

subsidiaries, AQUAlity Solutions and 
Illicom Telecommunications, have 
created positive cash flows. Cham¬ 
pion said, “Conxxus is continuing to 
complete its fiber construction goal 
and we are now aggressively market¬ 
ing high speed Internet services, video 
services and the back haul capabilities 
of the backbone fiber optic cables that 
we have between the headquarters 
and Champaign.” 

ILLINOIS COUNTRY LIVING 16c 



You’re Invited 

Geothermal Open House 
Saturday, May 7 • 9 a.m. - 2 p-m. 

We invite you to visit Ken and Sarah Mutchmore on May 7 
and enjoy the pork burgers, chips, dessert and soft drinks. 

Attend the geothermal open house and see the 

extraordinary geothermal system. A geother¬ 

mal system heats and cools your home and pro¬ 

vides domestic hot water all year long. This safe, 

clean, comfortable and environmentally friendly 

system will save you between 40 to 70 percent on 

your heating bills and you can take advantage of 

Eastern Illini’s 4-cent electric heat rate and guar¬ 

anteed heating and cooling bill program. 

Stop by the open house and learn how you can 

control your future energy costs. Eastern Illini 

representatives will be on hand to provide infor¬ 

mation and answer your questions. 
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Water + Electricity = 
Danger! 

You may not be thinking about electrocution risks when heavy 
rains and flooding hit, but it should be at the top of the list! Be 

alert to electrical equipment that could be energized and in contact 
with water, creating a serious danger of electrocution. 

Safety measures to keep in mind include: 
■ Never step into a flooded basement or other room if water may be 

in contact with electrical outlets, appliances or cords. 

■ Never attempt to turn off power at the breaker box if you must 
stand in water to do so. If you can’t reach your breaker box safely, 
call your electric utility to shut off power at the meter. 

■ Never use electric appliances or touch electric wires, switches or 
fuses when you are wet or when you are standing in water. 

■ Keep electric tools and equipment at least 10 feet away from wet 
surfaces. Do not use electric yard tools if it is raining or the ground 
is wet. 

■ If an electric appliance has been in contact with water, have a pro¬ 
fessional check it out before it is used. It may need to be repaired 
or replaced. 

■ Make sure outdoor outlets and outlets in wet areas of the home, 
such as bath, kitchen and laundry room are equipped with a ground 
fault circuit interrupter (GFCI). These devices can cut off power 
quickly if there is a problem. 

THERE MIGHT BE MORE THAN YOU CAN SEE IN THE WATER 
YOU DRINK. BUT YOU DON'T HAVE TO LIVE WITH IT! 

recently moved and had horrible water. AQUAlity 

showed us the difference they could make. It’s nice to 

know we didn’t have to live with it. 

Kimberly Brucker, Colfax, IL 

Iron and mineral deposits, odors and impurities affect the 
taste and clarity of your water. Get clear soft water in your 
home with a water softener from AQUALITY SOLUTIONS 
Dave Schippert and his expert staff will make your water 
soft and clear at a price that is fair and affordable. 

'Offer Expires 12/31/2005. 

Call 1-866-492-8371 today to schedule your 
FREE water test today! And, purchase a new 
water softener system before 12/31/2005 
and AQUALITY SOLUTIONS will give you 

ONE-HALF TON OF FREE SALT* 
delivered to your home! 

For the clearest, best tasting 
water, ask about our bottled 

water program. 

SEE THE DIFFERENCE 

AQUALITY 
SOLUTIONS- 

1 -866-4WATER1 
AN - SCHIPPERT SERVICE 

www.aqualitysolution.com 

Lease An El Home 
Surge Protection 
System For Only 
$10 Per Month 

El Surge Protection: 

■ Protects your home from power surges 
caused by lightning strikes, downed power 
lines, animals, electrical load fluctuations 
or contact with tree branches. 

■ Protects your “white appliances” such as 
dishwasher, refrigerator, washing machine, 
clothes dryer, freezer, air conditioner, fur¬ 
nace, stove and garbage disposal. 

■ Protects your investment in home enter¬ 
tainment systems. 

■ Protects communication devices such as 
your computer, printer, fax, telephone and 
answering machine. 

■ Gives you an opportunity to reduce your 
homeowner’s insurance premiums. 

■ Gives you piece of mind knowing your 
home, appliances and electronics are 
protected. 

■ After installation, Eastern Illini provides 
service. 

■ Reduces your out-of-pocket replacement 
costs. 

■ A small investment for something that 
protects your home, appliances and elec¬ 
tronics from 15 years to a lifetime. 

■ The El Home Surge Protection system is 
placed at the electrical service entrance 
directly between the power coming to your 
home and your meter - the best place for 
home surge protection. 
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Illinois Cooperative Balloon Associates 
Receive Touchstone Energy’s Top Award 

Pilot Cheri White (right) and 10 innovative Illinois Touchstone Energy co-ops make up CBA. 
Representatives of Shelby Electric Cooperative, Coles-Moultrie Electric Cooperative, Eastern 
lllini Electric Cooperative; Norris Electric Cooperative; Rural Electric Convenience Cooperative; 
McDonough Power Cooperative; Corn Belt Energy Corporation; Southern Illinois Power 
Cooperative; Jo-Carroll Energy; and Soyland Power Cooperative and Continental Cooperative 
Services joined White in accepting the award. 

Touchstone Energy’s highest honor was awarded 

to 10 Illinois co-ops that have been 

instrumental in the success of the Touch¬ 

stone Energy brand. The Cooperative 

Balloon Associates (CBA), a consortium 

of Illinois-based cooperatives that own and 

operate the Touchstone Energy hot- and 

cold-air balloons, were presented the 2005 

Touchstone Energy Distinguished Service 

Award in San Diego, Calif. 

The Distinguished Service Award is presented to 

individuals who have made exceptional contributions to the 

development, growth and success of the Touchstone Energy 

brand. 

“The leaders and founders of CBA, and General Manager 

Cheri White have been tireless advocates for the Touchstone 

Energy program since the first balloon took flight five years 

ago,” said Roger Clark, CEO of Boone Electric Cooperative in 

Columbia, Mo., and chair of the Touchstone Energy board of 

directors. “Their professional image and outstanding work in 

promoting the brand and its values make Touchstone Energy 

cooperatives across the country proud to feature the hot-air 

balloon at their events, in their publications, and on apparel 

and billboards. This, coupled with the balloon s me¬ 

dia coverage, has generated more than 68.5 

million impressions for the Touchstone 

Energy brand since 1999,” added Clark, 

who presented the awards. 

More than 200 Touchstone Energy co¬ 

ops in 23 states have used the balloon, 

reaching 11.5 million people. And CBA, 

like all Touchstone Energy co-ops, has 

given back to the community. Donations from 

CBA of nearly $8,000 have been made to everything 

from the American Cancer Society to the Special Olym¬ 

pics Scholarship Fund. For more information, go to www. 

cbaballoon.com. 

Touchstone Energy is a national alliance of local, con¬ 

sumer-owned electric cooperatives providing high standards 

of service to customers large and small. More than 600 

Touchstone Energy cooperatives in 44 states are delivering 

energy and energy solutions to approximately 17 million 

consumers every day. Touchstone Energy cooperatives serve 

their members with integrity, accountability, innovation 

and a longstanding commitment to communities. For more 

information, go to www.touchstoneenergy.coop. 
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lust pay $45.99 per month for 
TOTAL CHOICE PLUS programming and 
DIRECTV will upgrade you to its best package, 
TOTAL CHOICE PREMIER,(FREE)for the first 3 months. 

Activate the TOTAL CHOICE PREMIER package with your 
annual commitment to any TOTAL CHOICE programming. DIRECTV 

rethink tv 

□ ILLI 
TELECD M M U N I C AT IONS 

330 W Ottawa Rd. 
Paxton, IL 60957 

(800) 780-1174 
An Authorized DIRECTV Dealer 

Offer available starting 3/1/05. Subscription to 12 consecutive months of any 

DIRECTV TOTAL CHOICE ($41.99/mo. or above) or DIRECTV PARA TODOS 

programming package ($29.99/mo. or above), or qualifying international 

services bundle, plus activation to the TOTAL CHOICE PREMIER package within 

30 days of equipment purchase required. In fourth month, customer's TOTAL 
CHOICE PREMIER package will continue at the regular payable monthly 
charge ($93.99/mo.). In certain markets, programming and pricing may 

vary. The DIRECTV System has a feature which allows restricted access to or 

blocking of entire channels. Professional and collegiate sports subscriptions 

sold separately. Blackout restrictions and other cohditions apply to sports 

programming. FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS 
OF PURCHASE MAY RESULT IN A CHARGE OF $150 PER DIRECTV RECEIVER 
NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING 
COMMITMENT, DIRECTV MAY CHARGE A PRORATED FEE OF UP TO $150. 
IN LIEU OF PAYMENT, YOU HAVE AN OPTION TO SEND YOUR DIRECTV 
SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 1-800-DIRECTV FOR 
DETAILS. Programming, pricing, terms and conditions subject to change. Taxes 

not included. Equipment specifications and programming options may vary in 

AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV 

programming is subject to the terms and conditions of the DIRECTV Customer 

Agreement; copy provided at DIRECTV.com and in your first bill. ©2005 DI¬ 

RECTV, Inc. DIRECTV and the Cyclone Design logo, TOTAL CHOICE and DIRECTV 

PARA TODOS are registered trademarks of DIRECTV, Inc. All other trademarks 

and service marks are the property of their respective owners. 

Pay Your Bill and Report 
Your Meter Reading Via 
the Internet or by Phone 
Pay your electric bill and report a meter reading via the In¬ 

ternet or by phone, 24 hours a day, seven days a week. 
You can pay using your checking account, VISA, 

MASTERCARD, or DISCOVER credit card. The online 
system will show you a copy of your latest bill along with 
the past 13 months billing, payment and kilowatt-hour 
use. The system will retain your bank account or credit 
card information for your future use. 

Payments made by 8:00 a.m. are posted to your EIEC 
account and to your bank account or credit card no later 
than the next business day. This service places you in con¬ 
trol as to when the payment is made or reading reported. 

For questions or assistance, please give us a call at 
(800) 824-5102. 

Fast, simple and secure payment/reporting options are 
another powerful solution from Eastern Illini. 

For online options go to 
www.eiec.coop 

By phone, call 
(877) PAY-EIEC 

(877) 729-3432 

Your Name...Our Water... 
Your Satisfaction ...Guaranteed 

Personalized Bottled Water 

Contact El Bottled Water 
at (800) 824-5102 

V 

A Handshake 
Still Means Something 

Remember when a handshake was all it took to seal a deal? It’s 
still that way at your local electric cooperative. 

The Touchstone Energy® logo you see on ourtrucks, hats and on our 
sign outside, along with our co-op name, stand for our promise to you 
that you’ll receive the best electric service at the best possible price. 

We are here only to serve you. And in a world where not much is 
certain, you can count on that. 

We are the power of human connections. 

Touchstone Energy ' 
The power of human connections 
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Voluntary and open membership
 
• Voluntary and open membership

 
• Voluntary and open membership

 
• Voluntary and open membership 

Looking for 
local Internet service? 

Look no further! 

See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 

for more information on Eastern mini Electric Cooperative 

Eastern lliini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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IlliCom has expanded its dial-up Internet service to 

communities throughout Central Illinois! 

Packages starting at 
$14.95 a month! 

Call (877) 455-4266 for more 
information or to sign-up today! Now offering: 
Customizable Spam Blocker, Pop-up Blocker 

run lai-igi 
TELECOM MUNI CATIONS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 

Visit Eastern 
mini’s Web 
The BOARD MEETING REPORT 

is located on Eastern Illini’s Web 
site at www.eiec.coop. While there, 
learn about ECO ENERGY and 
how you can support Illinois-based 
environmentally friendly renewable 
resources to produce electricity. A 
growing number of individuals, busi¬ 
nesses and governmental agencies are 
demonstrating their environmental 
stewardship and social responsibility 
through the purchase of renewable 
energy certificates. 

We Support The 

ENE 
Renewable Energy Certificates 

From Your Cooperative. Naturally. 

• Never go into an electric substation for any reason. 
Electric substations contain high-voltage equip¬ 
ment, which can kill you. Never retrieve a kite or 
ball that lands inside a substation fence. Call your 
electric utility instead. 

/'before you send your kites soaring, review and practice 
these rules for fun-filled flying: 

• Fly kites in large open areas like 
a park or a field, safely away from 
trees, overhead power lines and other 
electrical equipment. 

Never use metallic flying line. 

If a kite gets stuck in a tree that is near power lines, 
don’t climb up to get it. Contact your electric utility 
for assistance. 

Never fly kites in storms or with 
wet lines. 



Senator Dale Righter met with Jack Fombelle of At¬ 

wood, a student representing Eastern Illini Electric 

Cooperative during the Illinois Electric and Telephone 

Cooperatives’ Youth Day on Wednesday, April 13, in 

Springfield. While in the state capital, Fombelle had an 

opportunity to view state government in action, speak 

with Secretary of State Jesse White, and tour the State 

Capitol, Lincoln’s Tomb and the Illinois Supreme Court. 

From left are Fombelle, chaperone Glenda Crego and Sena¬ 

tor Righter. The day was sponsored by the Illinois electric and 

telephone co-ops and is designed to introduce young rural leaders 

to state government. 

YOUTH DAY 
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Are Electrical Hazards Cooking 
In Your Kitchen? 

From coffeemakers to toasters, 
blenders to waffle irons, micro¬ 

waves to ovens - today’s modern 
kitchen sports more electrical appli¬ 
ances than ever before. These appli¬ 
ances, like other electrical devices in 
your home, need to be operated safely 
and conscientiously in accordance 
with manufacturers’ guidelines. To en¬ 
sure you don’t have a potential safety 
hazard brewing in your kitchen, please 
follow these important safety tips: 

• If food you are preparing catches 
on fire, unplug the cord immediately 

but do not open the door. This will 
only feed oxygen to the fire. Wait for 
the fire to extinguish, then remove the 
contents from the oven. 

• Always use caution when removing 
items from your microwave. While 
your microwave stays cool, what’s be¬ 
ing cooked inside becomes very hot. 

• Unplug kitchen appliances when 
you are not using them and never 
allow appliances like a stove or mi¬ 
crowave to remain running when you 
leave home. 

• Never use a fork, knife, or other 
metal object that conducts electricity 
to clean debris from “live” kitchen 
appliances such as toasters or toaster 
ovens. For routine cleaning, make sure 
these appliances are switched off and 
disconnected before you clean their 
internal parts. 

• Avoid using electricity near wa¬ 
ter and other liquids. Clean up the 
spillage in or around an electrical 
appliance after making sure the power 
supply has been disconnected. Never 
submerge an appliance or its electri¬ 
cal cord or plug in water or any other 
liquid. 

• Install a sufficient number of 
Ground Fault Circuit Interrupters 
(GFCIs) in your kitchen. GFCIs are 
designed to prevent shock hazards by 
interrupting power if electrical current 
leaks from a damaged cord or appli¬ 
ance. 

• Never let power cords or plugs dan¬ 
gle over the edge of counters or come 
in contact with hot surfaces. Dangling 
cords are a danger to small children 
who might pull them. Kitchen appli¬ 
ances should never be placed near a 
hot burner. 

• Always check your kitchen appli¬ 
ances for damaged cords or plugs 
before you use them. Contact with a 
faulty or frayed power cord or a broken 
appliance can cause electric shock. If 
an appliance malfunctions or appears 
to be damaged in any way, make sure 
the appliance is disconnected from 
the power outlet and have it repaired 
or replaced immediately. 

Tips for Using Your 
Microwave Oven 

• To prevent facial burns or expo¬ 
sure to radiation from a defective 
appliance, microwaves should be kept 
high above the reach and eye level of 
children. 

• Use only containers and tableware 
stamped “microwave safe.” Cooking 
trays made of metal or aluminum 
should never be used to heat meals. 
Never put aluminum foil in a micro- 
wave since it can ignite. m 

iA 
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Your Name... Our Water... 
Your Satisfaction... Guaranteed 

Personalized Bottled Water 

Contact El Bottled Water 
at (800) 824-5102 
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Tullers Are Enjoying Their 
Geothermal Home 

When Pam and Aaron Toiler built their home in 1997, their 

heating system choice was an easy one. Aaron worked for 

a local propane company. Three short years later, though, Aaron 

upgraded it to a highly efficient geothermal heating and cooling 

system. 

Tuller noted, “I love it, I think it is great! It is very quiet and 

clean. There is less dust in the house, and we can tell things are 

cleaner. Since there is no gas in our home now, we don’t have to 

worry about carbon monoxide or an open flame, either.” 

Aaron estimates his savings to be about $1,300 per year since 

he installed the geothermal system in his 2,500 square foot log 

home. 

Would Aaron have done anything differently with his heating 

choices? He noted, “The only thing I would have done differently 

is I would have put in the geothermal system FIRST, instead of a 

propane furnace.” 

Geothermal systems provide extremely efficient heating and 

cooling. In fact, the Environmental Protection Agency has stated, 

“Geothermal systems are the most energy efficient, environmen¬ 

tally clean and cost effective space conditioning systems available.” 

- “Space Conditioning: The Next Frontier” EPA 430-R-93-004, April 

1993. 

For more information about geothermal heating and cooling, 

please visit www.eiec.coop or call the Eastern Illini marketing depart¬ 

ment at (800) 824-5102. 

“I love it, I think it is 
great! It is very quiet 
and clean. There is 

less dust in the house, 
and we can tell things 

are cleaner. Since 
there is no gas in our 
home now, we don’t 
have to worry about 
carbon monoxide or 

an open flame, either.” 
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Install Compact Fluorescent Lights 
Lighting accounts for almost one- 

fifth of all the electricity consumed 
in the United States. Common in¬ 
candescent bulbs are very inefficient 
and waste 90 percent of their energy- 
producing heat instead of light. This 
wasted heat contributes to your cool¬ 
ing bill in the summer. 

Compact fluorescent lights (CFLs) 
are one solution. They use one-quarter 
to one-third the electricity of common 
incandescent bulbs, and screw into 
standard light sockets. CFLs can save 
60 percent or more on lighting costs. 
They’re available in a wide range of 
light output and in a pleasing range 
of colors. 

A CFL will cost about 10 times the 
price of an incandescent bulb, but it 
will last about 10 times longer. This 
makes their long-term cost about the 

same. The savings on your electric bill 
will begin immediately. 

Start by installing CFLs in the 
rooms you use the most, like the 
kitchen, bathroom and living room. 
Choose CFLs with a much lower watt¬ 
age than the incandescent bulbs they 
replace. For example, replace 100-watt 
incandescents with 26 to 30-watt CFLs 
to get the same light output, replace 
75-watt incandescents with 20 to 
23-watt CFLs, and replace 60-watt in¬ 
candescents with 15 to 20-watt CFLs. 
Using the higher watt CFLs ensures 
that you won’t get complaints about 
loss of light. 

Standard CFLs are slightly larger 
than incandescent light bulbs and 
may not fit in all fixtures. The smallest 
CFLs, called sub-compact fluorescent, 
may work in these cases. Check your 

fixtures before purchasing CFLs. 
If you are building a home or plan 

to replace existing built-in fixtures, 
look for fixtures that are designed 
especially for CFLs. Recessed CFL 
fixtures - those that fit into the ceiling 
- are an especially good replacement 
for the recessed incandescent fixtures 
that allow large amounts of air to leak 
into the home. 

One of the best sources of informa¬ 
tion about compact fluorescent lights 
is the Web site www.BetterBulbsDi- 
rect.com. They have good informa¬ 
tion about the sizing and potential 
savings from CFLs, as well as an online 
store. 

Source: John Krigger, Saturn Resource 
Management, www.residential-energy. 
com. 

Protect your assets and 
preserve your lifestyle with 
Long Term Care Insurance 

• Protect your assets - This year nine million Americans will 

need long term care services at an average cost of nearly $55,750 
per year.2 Do the assets you have set aside for your retirement include a 

provision for long term care? 

Did you know your chance of needing long 
term care is 1 in 2? 1 Are you thinking 

about the long term care needs of you and 
your family? 

• Preserve your lifestyle - Long term care insurance can help you enjoy your retirement, protect your 

standard of living and preserve your plans for retirement. 

A special offer from Eastern mini 
• No physical examination • Up to 50% discount for spouse 
• Fully portable coverage • Co-op member discount 15% to age 

64; 10% discount at age 65 and older 

For more information, call (888) 225-7929 
1 Health Insurance Association of America, 1995 
2 Long Term Care National Advisory Council, 2000 
Coverage provided by Policy Series MM-200-P underwritten by Massachusetts Mutual Life Insurance Company, Springfield, MA. Benefits may vary by state. 
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We Hear You Loud and Clear 

A Touchstone Energy9 Cooperative 

At your local electric cooperative, we listen to what you have to say. 
Whether you are a big or small consumer, we are committed to providing you with afford¬ 

able, reliable power using state-of-the art technology and service. 
We are part of our community because co-op employees not only work here - we live here 

too. We are your neighbors and friends. 
You have a voice with us. 

TELECOMMUNIC AT IONS 

330 W Ottawa Rd. 
Paxton, IL 60957 

(800) 780-1174 
An Authorized DIRECTV Dealer 

Offer available starting 3/1/05. Subscription to 12 consecutive months of any 
DIRECTV TOTAL CHOICE ($41.99/mo. or above) or DIRECTV PARA TODOS 
programming package ($29.99/mo. or above), or qualifying international 
services bundle, plus activation to the TOTAL CHOICE PREMIER package within 
30 days ot equipment purchase required. In fourth month, customer's TOTAL 
CHOICE PREMIER package will continue at the regular payable monthly 
charge ($93.99/mo.). In certain markets, programming and pricing may 
vary. The DIRECTV System has a feature which allows restricted access to or 
blocking of entire channels. Professional and collegiate sports subscriptions 
sold separately. Blackout restrictions and other conditions apply to sports 
programming. FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS 
OF PURCHASE MAY RESULT IN A CHARGE OF $150 PER DIRECTV RECEIVER 
NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING 
COMMITMENT. DIRECTV MAY CHARGE A PRORATED FEE OF UP TO SI 50. 
IN LIEU OF PAYMENT, YOU HAVE AN OPTION TO SEND YOUR DIRECTV 
SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 1-800-DIRECTV FOR 
DETAILS. Programming, pricing, terms and conditions subject to change. Taxes 
not included. Equipment specifications and programming options may vary in 
AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV 
programming is subject to the terms and conditions of the DIRECTV Customer 
Agreement; copy provided at DIRECTV.com and in your first bill. ©2005 DI¬ 
RECTV, Inc. DIRECTV and the Cyclone Design logo, TOTAL CHOICE and DIRECTV 
PARA TODOS are registered trademarks of DIRECTV, Inc. All other trademarks 
and service marks are the property of their respective owners. 

Just pay $45.99 per month for 
TOTAL CHOICE PLUS programming and 
DIRECTV will upgrade you to its best package, 
TOTAL CHOICE PREMIER, (FREpfor the first 3 months. 

Activate the TOTAL CHOICE PREMIER package with your 
annual commitment to any TOTAL CHOICE programming. 
Offw ends 7/31/05 New residential customers only. Hardware sold separately. 
Add 14.99/mo. tor separate programming on 2M! and each additional TV 

DIRECTV 

rethink tv 
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Take Advantage of Eastern lllini’s 
Guaranteed Heating & Cooling Bill Program 

For the clearest best tasting 
water, ask about our bottled 

water program. 

Eastern Illini will guarantee the 

heating and cooling portion of 

your electric bill for a three-year period 

with our lowest residential rate if you 

install an all-electric heating and cool¬ 

ing system. This includes an air source 

heat pump or geothermal system in a 

new or existing home. 

By properly insulating your home 

and utilizing an air source heat pump 

or geothermal system for your heating 

and cooling needs, you will experience 

significantly lower energy bills and be 

extremely satisfied utilizing electricity 

as your sole source of energy. More¬ 

over, it’s clean, safe, efficient and pol¬ 

lution free - there’s no flame, fumes 

or carbon monoxide with electricity. 

The EPA has stated, “Geothermal 

systems are the most energy efficient, 

environmentally clean and cost-effec¬ 

tive space conditioning system avail- 

AQUALITY 
SOLUTIONS. 

Your Water Quality Source 

1 -866-4WATER1 

AN - SCHIPPERT SERVICE 

able.” (Source: “Space Conditioning” 

The Next Frontier,” EPA 430R-93- 

004, April 1993). 

Eastern Illini will: 

• Perform a blower door test and 

home energy rating on your home for 

the purpose of determining the heat 

loss and annual heating and cooling 

portion of your electric bill. 

• Provide you with an Energy Star 

Rating Certificate that certifies the 

energy efficiency of your home. 

• Guarantee that the annual electric 

bill for heating and cooling your home 

will not exceed a specific amount for 

each of the 12-month periods during 

the first three years. 

• Pay you the difference between the 

guaranteed amount and the actual 

amount you are billed if the heating 

and cooling costs exceed the guaran¬ 

teed amount. 

• Make available a loan up to $ 10,000 

at 6.9 percent interest for a period of 

seven years if you qualify. The loan 

may include the cost of heating, cool¬ 

ing and water heating equipment, 

insulation, service entrance upgrade, 

installation work and the cost of sub¬ 

metering. Furthermore, payments 

can be added to your monthly electric 

bill. 

The agreement will be in effect for 

a three-year period and the heating 

and cooling costs will be evaluated 

at the end of each 12-month period. 

Once your home has been certified, 

the heating and cooling cost guarantee 

will become effective. The agreement 

is between you and Eastern Illini and 

is not transferable if you move from 

the certified home. 

For more details, contact Eastern 

Illini’s Marketing Department 

at 800-824-5102 or visit our Web site 

at www.eiec.coop. 

THERE MIGHT BE MORE THAN YOU CAN SEE IN THE WATER 
YOU DRINK. BUT YOU DON'T HAVE TO LIVE WITH IT! 

It’s difficult to find a company 1 trust enough to refer to my 

customers. However, I have been very pleased with AQUALITY 

SOLUTIONS’ products, service, knowledge, and pricing. They 

are the only water treatment company I trust enough to refer to my 

CUSt°merS- JOwneCrhRo'd™n?s Plumbing, Danvi.lu, 1L 

There might be more than you can see in the water you 
drink. Impurities affect the taste and quality but you don’t 
have to live with it. Get clear soft water in your home with 
a water softener from AQUALITY SOLUTIONS. Dave Schippert 
and his expert staff will make your water soft and clear at a 
price that is fair and affordable. 

*Offer Expires 10/31/2005. 

Call 1-866-492-8371 today to schedule your 
FREE water test! And, purchase a new 
water softener system before 10/31/2005 
and AQUALITY SOLUTIONS will give you 

ONE-HALF TON OF FREE SALT* 
delivered to your home! 

SEE THE DIFFERENCE www.aqualitysolution.com 
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Lease An El Home Surge 
Protection System For 
Only $10 Per Month 

(Purchase Options Available) 

Reasons To Install El Surge 
Protection: 

• Protects your home from power surges caused 

by lightning strikes, downed power lines, animals, 

electrical load fluctuations, or contact with tree 

branches. 

• Protects your “white appliances” such as dish¬ 

washer, refrigerator, washing machine, clothes 

dryer, freezer, air conditioner, furnace, stove, and 

garbage disposal. 

• Protects your investment in home entertain¬ 

ment systems. 

• Protects communication devices such as your 

computer, printer, fax, telephone, and answering 

machine. 

• Gives you an opportunity to reduce your 

homeowner’s insurance premiums. 

• Gives you piece of mind knowing your home, 

appliances, and electronics are protected. 

• After installation, Eastern Illini provides ser¬ 

vice. 

• Reduces your out-of-pocket replacement 

costs. 

• A small investment for something that protects 

your home, appliances, and electronics from 15 

years to a lifetime. 

The El Home Surge Protection system is placed 

at the electrical service entrance directly between 

the power coming to your home and your meter 

- the best place for home surge protection. 

MmmmmmmmmmmmmmmmmmmmmmmmmmmmMwmMmmmmmmmmm 

Pay Your Bill and 
Report Your Meter 

Reading Via the 
Internet or by 

Phone 
Pay your electric bill and report a meter reading via 

the Internet or by phone, 24 hours a day, seven days 

a week. 

You can pay using your checking account and VISA, 

MASTERCARD and DISCOVER credit cards. The online 

system will show you a copy of your latest bill along with 

the past 13 months billing, payment and kilowatt-hour use. 

The system will retain your bank account or credit card 

information for your future use. 

Payments made by 8:00 a.m. are posted to your EIEC 

account and to your bank account or credit card no later 

than the next business day. This service places you in con¬ 

trol as to when the payment is made or reading reported. 

For questions or assistance, please give us a call at (800) 

824-5102. 

Fast, simple and secure payment/reporting options are 

another powerful solution from Eastern Illini. 

For online options go to www.eiec.coop 

By phone, call (877) PAY-EIEC 
(877) 729-3432 

Looking for 
local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet service to 

communities throughout Central Illinois! 

Packages starting at 
$14.95 a month! 

Call (877) 455-4266 for more 
information or to sign-up today! Now offering: 
Customizable Spam Blocker, Pop-up Blocker 

ILLI 
TELECOM MUNICATI DNS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 
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• Voluntary and open m

em
bership

 
• Voluntary and open m
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bership 

The BOARD MEETING REPORT 

is located on Eastern Illini’s Web site 

at www.eiec.coop. While there, learn 

more about the ConvectAir heating 

units, air-source heat pumps, and rebate 

credit cards. 

Eastern lllini Long Distance Rates 
Superior quality * competitive rates * 

worry free long distance ■ local service 

NO MONTHLY FEE 

4.90 per minute in Illinois 
6.90 per minute state-to-state 

Calling card service -190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

See Page 9 See Page 9 See Page 9 
. m 

t 
See Page 9 See Page 9 See Page 9 

for more information on Eastern lllini Electric Cooperative 

Eastern lllini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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STERN ILUNI 
ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.org A Touchstone Energy* Cooperative (217) 379-2131 or (800) 824-5102 

Mutchmores Build An Energy Efficient Home 
As Eastern Illini employee Ken Mutch- 

more prepared to have a home built 
for his family, he realized the cooperative’s 
in-house energy advisors were available, as 
they are for all cooperative members. They 
assisted and recommended the most energy 
efficient and cost-effective home building 
solutions for the Mutchmores to consider. 
Ken notes, “It was great being able to talk 
face-to-face with the guys who know energy 
efficiency and are up-to-date with the latest 
techniques and options.” 

While working with their contractor Jim 
McCray, the Mutchmores decided to build 
a ranch style home with a full walkout base¬ 
ment. When it comes to lowering utility bills, 
the two most important aspects to consider 
are the insulation and the heating and cool¬ 
ing system. The Mutchmores 3,275 square 
foot home of conditioned space features sev¬ 
eral important energy- efficient 
measures in these two areas. 

The main floor, attic area 
and a portion of the base¬ 
ment are insulated with cel¬ 
lulose insulation. Cellulose 
consists of mainly recycled 
newspaper, which is ground 
up and treated with anti-fire 
and anti-insect chemicals. The insulation is then sprayed 
into wall cavities and blown into attic space. The result 
is a safe, sound-dampening insulation that dramatically 
reduces air infiltration and saves approximately 40 percent 
on heating and cooling costs. 

Instead of a traditional poured concrete basement, 
the Mutchmores decided to utilize insulated concrete 
forms (ICE) in their basement. ICFs consist of two layers 
of 2.5 inches of heavy-duty polystyrene foam insulation 
surrounding six inches of concrete to form an incredibly 
sturdy, quiet and tightly sealed envelope. 

For their heating and cooling needs, the Mutchmores 
chose a geothermal system. Geothermal systems use the 
50 to 55 degree constant ground temperatures to heat and 
cool a home. Utilizing the earth for heating and cooling 

makes a geothermal system incredibly efficient (350 percent 
compared to a 90 percent gas, forced air system) and envi¬ 
ronmentally friendly. 

But why make these energy efficient upgrades? Are they 
really worth it? According to the Home Energy Rating 
conducted by Eastern Illini’s certified rater Tim Frick, the 
Mutchmore s monthly heating and cooling costs will average 
less than $50 per month. After looking at several cost studies, 
it was a simple choice for the Mutchmores. Ken summed it 
up by saying, “We wanted to make a home that we would be 
comfortable in for many years. We will also save more than 
$1,000 each year on our utility bills!” 

For more information on any of these energy efficiency 
techniques, please contact us at (800) 824-5102 or www. 
eiec.coop. 
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Dale Ihnen creates unique neon signs 

You’ve seen his work, perhaps even 
purchased it, though you may not have 
known it. Dale has been contracting 
with local sign companies to complete 
any neon work their customers order. 
So if you’ve ordered a neon display, you 
just might own a Dale original. And 
anyone who’s driven past a Famous 
Barr department store at night has seen 
Dale’s work. He created all the neon 
inside their signs. 

But signs such as Famous Barr can 
now be lit with a newer technology 
known as LED (Light Emitting Di¬ 
odes). These lights are used in your 
digital clock, remote controls and 
watches. They are much cheaper to 
make and companies building new 
stores are choosing this less expen¬ 
sive option. This shift has created a 
problem for many neon signs artists 
as they are losing much of their busi¬ 
ness. “That was easy work that paid 
the bills,” says Dale. 

Every small business owner knows 
you have to change with the times 

ale Ihnen is an artist. He doesn’t paint with colors 
or sculpt with clay, but instead creates images with 

neon lights. Dale is the owner of Illinois Neon near 
Penfield. Always an artist at heart, evidenced by wood 
carvings adorning his shop, Dale has spent more than 

14 years bending glass and charging gases to make neon 
light displays. 

m 

Dale Ihnen, left, recently showed his studio 
to Eastern lllini President/CEO Wm. David 
Champion, Jr. 
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Illinois Neon • Dale Ihnen, Owner • (217) 202'6273 
and find new ways to market your 
product. Dale is doing just that, 
switching his focus from work¬ 
ing with sign companies, to doing 
more work directly with customers. 
Though he never expected to be a 
retail business, Dale is jumping in 
with both feet. He recently purchased 
a bucket truck so he can install his 
signs. He’s also working on a Web 
site, and has already taken custom 
orders. 

“I can make anything you want,” 
Dale says. His shop is currently filled 
with Fighting Illini logos, a John 
Deere sign, a rooster, Chicago Cub 
signs, a lighted Dale Earnhardt, Jr. 
display, giant candy canes, a pig, a 
wolf, a shamrock and other lighted 
items. 

Recently, Dale received an order 
for a number of Budweiser signs for 
a marketing campaign that will be 
launched in August. “Most of the 
signs will be given away to the public 
so watch for these signs,” says Dale. 

Making such a sign is a compli¬ 
cated, technical process of glass tubes, 
electricity, argon and neon gases, plus 
a whole lot of imagination and skill. 
The art has been around since before 
light bulbs were invented, but it’s an 
elite few persons who have taken on 
the challenges. 

“I had to go to Florida to learn 
this. Around here, there are so few 
of us that no one wants to train 
someone who will be competition,” 
Dale says. “I learned the newest 
techniques in Florida and worked 
there for several years.” In Florida, 
Dale perfected his technique before 
moving back home to Penfield. He is 
UL listed, which means that his neon 
signs have passed the rigorous safety 
testing of Underwriters Laboratories 
Inc. The UL logo is present on many 
of the electronic items you buy. 

If you would like to commission 
a personalized neon sign from Dale, 
just give him a call. He can help 
with your project from the planning 
through the installation phases. But 
please keep in mind that Dale needs 
two weeks to complete a project, so 
start planning now for upcoming 
birthdays, holidays, business events, 
etc. 

The Craft of Neon ... 
Was once like a secret coven. If you 
managed to get into a neon shop the 
glassblowers stopped whatever they 
were doing and sometimes even hid 
their tools. Craftsmen would guard their 
techniques in fear of competition. 

• A Pattern 
Dale uses his artistic skills to draw 
a pattern of the image he wishes 
to create. 

• Glass Blowing 
Dale takes 10 mm glass tubes and 
heats them over a flame until they’re 
hot enough to bend. He bends the 
glass according to his pattern, and 
then blows into the glass to quickly 
cool it to keep its new shape. He 
can make about any shape from the 
glass. 

• Adding Gases 
Using electronic readings, gauges 
and precise mathematical formu¬ 
las, Dale then fills the glass tubes 
with just the right amount of neon, 
argon or krypton gases. 

• Charging It 
There are metal electrodes located 
at both ends of the tube. Dale 
charges the gases with a 24 KVA 
transformer that transmits more 

My Neon Quest ... 
Began with lust and determination. 
Undaunted by closed doors, I finally 
wedged my way into a neon shop. 
With that I felt as if I just signed on 
to years of hard labor, which in fact 
turned out to be true. 

than 280,000 volts into the glass 
tubes. The molecules heat and 
change, causing the gas to ionize 
and the atoms in the gas to emit 
the desired color. 

• Aging It 
Once the image has been 
“zapped,” Dale takes it to an ag¬ 
ing table, where the neon lights 
first begin to glow. 

• Framing It 
The glass tubes have to sit atop 
buildings, rest on poles or hang 
on walls, which requires fram¬ 
ing. Dale cuts metal and welds 
together frames to securely hold 
the glass neon image. 

• Adding Power 
After the image is aged and attached 
to its frame, it needs electricity to 
shine. Dale creates a small trans¬ 
former and attaches it to the frame 
to give the neon light its energy. 
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“Youth to Washington” 
Scholarships Awarded 

Jack Fombelle, son of Joann and Reed Fombelie of At> 

wood; and Matthew Fferriott, son of Steven and Diana 

Herriott of Sidney, have been selected as the recipients 

of the 2005 “Youth to Washington” $1,000 Scholar- 

ships and trips to Washington, D.C. “The purpose of the 

scholarship program is to assist Eastern Illini’s youth and 

to demonstrate our commitment to community,” says 

President/CEO Wm. David Champion, Jr. 

The two students competed for the scholarships with 

other students who are the sons and daughters of Eastern 

Mini members. Candidates were judged on academic 

achievement, work and volunteer experience, school and 

community activities, goals and knowledge of electric 

cooperatives. 

On June 17-24, the two students toured the nation’s 

capital. “While in Washington, the students got an up 

close, first-hand look at democracy in action and learned 

why it is important for every citizen to get involved in 

government,” President/CEO Champion adds. 
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The Fombelle family, from left: 
Reed, Will, Jack and Joann. 

Steven, Diana and Matthew Herriott are 
shown with President/CEO Champion. 

President/CEO Champion presented the 
award to Matthew Herriott on May 19 at Unity 
High School’s awards ceremony in Tolono. 

THE if 

Jeannie Kingston, Manager of Administrative 
Services, (right) presented the scholarship to 
Jack Fombelle on May 10 at Atwood-Hammond 
High School’s award ceremony in Atwood. 



Reduce 
Your Air 

Conditioning 
Costs 

The trick to reducing your summer air condi¬ 
tioning costs is to reduce the amount of time 

that your air conditioner runs. There are basic 
ways to reduce operating hours. The first is to 
make sure your system is running properly with 
good maintenance and service. The second is to 
increase your thermostat setting either manually 
or automatically. And the third is to employ low- 
cost cooling methods. 

Your system’s filters and coils should be 
cleaned periodically. A dirty system deteriorates 
air conditioning performance and increases 
operating time. Ask your service technician how 
to change filters and how to clean your outdoor 
coil. The filters should be changed every one to 
three months and the outdoor coil should be 
cleaned every year. 

If your home is vacant for part of the day, use 
a programmable thermostat to turn the tempera¬ 
ture up before you leave and down before you 
return. You will need to experiment with different 
time settings to test how long it takes the system 
to recover from the higher temperature. 

By the way, closing registers in unused rooms 
doesn’t usually help to reduce operating hours 
and may reduce your system’s efficiency. 

For low-cost cooling methods, try these 
effective improvements to reduce air condition¬ 
ing operating hours. 

• Set your thermostat up 4 degrees and run 
room fans to move the air and cool your 
family by the wind chill effect. Fans can 
counteract the higher thermostat setting. 

• Install shades, blinds, awnings, sunscreens, or 
window films on your sunny-side windows. 

• Insulate your attic to the maximum practi¬ 
cal depth of insulation. 

• Line-dry your clothes if possible. 

• Don’t use your oven on hot days. 

• Install compact fluorescent lamps in the 
fixtures you use the most. Old-fashioned 
incandescent lamps produce 10 percent 
light and 90 percent heat. 

Thanks to the military personnel 

who have fought for all of us, 

the star-spangled banner yet waves 

o’er the land of the free and the home 

of the brave. Brought to you by your 

local cooperative. 

Touchstone Energy 
The power of human connections 
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Pay Your Bill and Report 
Your Meter Reading 
Via the Internet or 

by Phone 
Pay your electric bill and report a meter reading via 

the Internet or by phone, 24 hours a day, seven days 

a week. 

You can pay using your checking account and VISA, 

MASTERCARD and DISCOVER credit cards. The on' 

line system will show you a copy of your latest bill along 

with the past 13 months billing, payment and kilowatt- 

hour use. The system will retain your bank account or 

credit card information for your future use. 

Payments made by 8:00 a.m. are posted to your EIEC ac¬ 

count and to your bank account or credit card no later than 

the next business day. This service places you in control as 

to when the payment is made or reading reported. 

For questions or assistance, please give us a call at (800) 

824-5102. 

Fast, simple and secure payment/reporting options are 

another powerful solution from Eastern Mini. 

For online options go to www.eiec.coop 

By phone, 
call (877) PAY-EIEC 

(877) 729-3432 

Looking for 
local Internet service? 
Look no further! 

IlliCom has expanded its 
dial-up Internet service to communities 

throughout Central Illinois! 

Packages starting at 
$14.95 a month! 

Call (877) 455-4266 for more 
information or to sign-up today! 

Now offering: Customizable 
Spam Blocker, Pop-up Blocker 

COM 
TELECOMM UNI CATIONS 

330 W Ottawa Rd, Paxton (877) 455-4266 
www.illicom.net 

hS£!& 

Just pay $45.99 per month for 
TOTAL CHOICE PLUS programming and 
DIRECTV will upgrade you to its best package, 
TOTAL CHOICE PREMIER, (FREE)for the first 3 months. 

Activate the TOTAL CHOICE PREMIER package with your 
annual commitment to any TOTAL CHOICE programming. 

LLI 

DIRECTV 

rethink tv 

TELECDMMUNIC AT IONS 

330 W Ottawa Rd. 
Paxton, II 60957 

(800) 780-1174 
An Authorized DIRECTV Dealer 

Offer available starting 3/1/05. Subscription to 12 consecutive months of any 
DIRECTV TOTAL CHOICE ($41.99/mo. or above) or DIRECTV PARA TODOS 
programming package ($29.99/mo. or above), or qualifying international 
services bundle, plus activation to the TOTAL CHOICE PREMIER package within 
30 days of equipment purchase required. In fourth month, customer's TOTAL 
CHOICE PREMIER package will continue at the regular payable monthly 
charge ($93.99/mo.). In certain markets, programming and pricing may 
vary. The DIRECTV System has a feature which allows restricted access to or 
blocking of entire channels. Professional and collegiate sports subscriptions 
sold separately. Blackout restrictions and other conditions apply to sports 
programming. FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS 
OF PURCHASE MAY RESULT IN A CHARGE OF S150 PER DIRECTV RECEIVER 
NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING 
COMMITMENT, DIRECTV MAY CHARGE A PRORATED FEE OF UP TO SI 50. 
IN LIEU OF PAYMENT, YOU HAVE AN OPTION TO SEND YOUR DIRECTV 
SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 1-800-DIRECTV FOR 
DETAILS. Programming, pricing, terms and conditions subjectto change. Taxes 
not included. Equipment specifications and programming options may vary in 
AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV 
programming is subject to the terms and conditions of the DIRECTV Customer 
Agreement; copy provided at DIRECTV.com and in your first bill. ©2005 DI¬ 
RECTV, Inc. DIRECTV and the Cyclone Design logo, TOTAL CHOICE and DIRECTV 
PARA TODOS are registered trademarks of DIRECTV, Inc. All other trademarks 
and service marks are the property of their respective owners. 
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Eastern lllini Long Distance Rates 
Superior quality - competitive rates * worry free long distance 

local service 

NO MONTHLY FEE 

4.90 per minute in Illinois 
6.90 per minute state-to-state 

Calling card service -190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, call (800) 824-5102 
MMMMNMMil 

THERE MIGHT BE MORE THAN YOU CAN SEE 
IN THE WATER YOU DRINK. 

BUT YOU DON'T HAVE TO LIVE WITH IT! 

SEE THE DIFFERENCE www.aqualitysolution.com 

Line Clearance School 

Call 1-866-492-8371 today to schedule 
your FREE water test today! And, purchase 
a new water softener system and 
AQUALITY SOLUTIONS will give you 

ONE-HALF TON 
OF FREE SALT* 
delivered to your home! 

For the clearest best tasting 
water, ask about our bottled 

water program. 

AQUALITY 
SOLUTIONS. 

Your Water Quality Source 

1 -866-4WATER1 

AN 

Arnold (Junior) Price recently attended a line 
clearance tree trimming school. The school, 

which was hosted by the Association of Illinois 
Electric Cooperatives, focused on pruning tech¬ 
niques that will prevent diseases and train trees to 
grow away from power lines. 

QUAlity Solutions has supplied us 

ith great working products along with 

ccellent service. I would recommend 

QUAlity Solutions for your home. 

Aimce Thomas, Mahomet. IL 

iere might be more than you can see in the 
ater you drink. Impurities affect the taste 
id quality but you don t have to live with it. 
et clear soft water in your home with a 
ater softener from AQUAliry Solutions, 
ave Schippert and his expert staff will make 
jur water soft and clear at a price that is 
ir and affordable. 
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Your Name...Our Water... 

Your Satisfaction ...Guaranteed 

Personalized Bottled Water 

Contact El Bottled Water 
at (800) 824-5102 

See Page 9 See Page 9 See Page 9 
for more information on 
Eastern mini Electric Cooperative 

We are looking forward to seeing you at the fair. 
Stop by, register for the prize drawing and visit with 
us at the southwest comer of the commercial build¬ 
ings. Eastern Illini marketing representatives will be 
demonstrating the many ways you can become more 
energy efficient. Be sure and ask us about our three- 
year Guaranteed Heating and Cooling Bill Program 
and check out our automatic stand-by generators. 

See you at the fair! 

Visit Eastern 
mini’s Web 

www.eiec.coop 
The BOARD MEETING REPORT 
is located on Eastern Illini’s Web 
site at www.eiec.coop. While there, 
learn about HOME ENERGY RAT- 
INGS, STANDBY GENERATORS, 
El LONG DISTANCE and HOME 
SURGE PROTECTION. 

■ 

Eastern iilini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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tLturtlC NEWS PAXTON, ILLINOIS 
www.eiec.org A Touchstone Energy' Cooperative ’AT (217) 379“2131 Of (800) 824"51 02 

Students Visit Washington D.C. 
mi ^ 

IlilNI 

Pictured 
from left are 

Matthew Herriott, 
Congressman 
Johnson and 

Jack Fombelle. 

Herriott, 
second from 

right stops for 
a group photo 

while on a boat 
cruise of the 

Potomac river. 

Fombelle, 
second from 

right poses 
with several 

other students 
at the Franklin 

Roosevelt 
Memorial 

Jack Fombelle of Atwood and Matthew 
Herriott of Sidney represented Eastern 

Illini Electric Cooperative in Washington, 
D.C., during the annual “Youth to Washington” 
Tour, June 17-24. This event, sponsored by the 
electric and telephone cooperatives of Illinois, 
began in the late 1950s to introduce rural 
youths to our democratic form of government 
and cooperatives. 

The students met with Congressman Tim 
Johnson on Capitol Hill and were among 61 
rural Illinois youth leaders selected for the trip. 
In addition to the Capitol, they also visited 
Arlington National Cemetery, the National 
Cathedral, the Smithsonian Museums, the 
U.S. Holocaust Memorial Museum, the World 
War II Memorial, the newly dedicated Native 
American Indian Museum and a number of 
other historical sites. Fombelle and Herriott 
were also recipients of EIEC’s $1,000 Youth to 
Washington Scholarships. 
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I og homes have come a long way since the 
1 fishing cabin in the woods. Log homes 

^Itoday are custom-built with updated inte¬ 
riors. In many cases they’re dream houses. 

In the middle of 15 wooded acres, set 
between Mahomet and Fisher, Larry and 
Jan Wood have built the log home of their 
dreams. Using red and white pine, aspen, 
beech, redwood, and cedar, the 3,500 square 
foot home is wood from the footings to the 
roof including cedar showers, which Jan says 
are easier to clean than traditional showers. 

The home has a traditional 2 x 6-inch 
frame insulated wall with half logs on the 
interior and exterior of the walls. Jan says this 
half-log style is more energy efficient than the 
traditional whole-log style “where you pile log 
upon log upon log.” 

“We’ve always been interested in alterna¬ 
tive housing and we’ve considered different 
types,” says Jan. “I always loved the look of 
log homes and have heard that conventional- 
frame log buildings were more energy efficient. 
So when we were transferred back here we 
decided to give it a try.” 

The home took two years to complete and 
the Woods did much of the work themselves. 
Jan stripped the bark from the logs by hand, 
using a draw knife and power washer, in order 
to protect the character of the wood and keep 

ILLINOIS COUNTRY LIVING AUGUST 2005 

Larry and Jan Wood are completely 
at home in their natural log house. 



a natural look. She says, “It took 
the whole summer really. It was | 
hard work but it keeps the knots \ -J||SH 
and natural look of the tree, so it 
was worth it.” 

They customized the home 
with stairs made from slices of log 
and with many levels, making -~|p rfc J 

the home seem like more than its . , ji-j— j 
two stories. They built in alcoves 
throughout the house for storage ] 
and display. They built custom ijH |i ; 
lighting to keep the rustic natural 
feel in the house. They even added ;| jj 
a shower for their dog. 1' 

In the kitchen, the cabinets , ^ L 
were hand made and built in | L. 1 
around all modern appliances. 
They carved hand pulls into the 
cabinet doors instead of adding 
handles to keep the natural look. 
The floors throughout the house 
are aspen, which Jan says is beau- 
tiful but shows wear. “But that is lllllllilllllM 
OK with us. It adds character,” 
she says. 

This is the second log home the Woods have 
designed and built for themselves. They have also 
designed 15 log homes for other people. They are 
happy to take people on a tour of their home to 
show them the possibilities of a log home and to 
correct any negative images people have about log 
homes. For instance, some people think they can’t 
hang pictures, which is not true. The Woods have 
art and pictures hung throughout the house. 

Another common misconception is that log 
homes are drafty and hard to heat. However, the 
Woods say that their log home is very energy ef¬ 
ficient and comfortable. 

“Log homes are more expensive than traditional 
homes,” says Larry. “Our home cost about $110 per 
square foot. There are also design considerations we 
made to protect the exterior logs.” Because logs are 
susceptible to rot if not protected from moisture, it 
helps if they are protected with 3 ft roof overhang in 
addition to the type of stain and protective coatings 
you use. “But we think the character of a log home 
is worth the extra cost and effort,” says Larry. 

If you are interested in talking with Larry and 
Jan Wood about building a log home you can 
contact them at (217) 897-6278. 

Jeannie Kingston, Manager of Administrative 
Services at EIEC (left), walks with Jan 
through the many levels of the log home. 



e invite you to visit the Leerkamps 
on August 4 to enjoy pork burgers, 
chips, dessert and soft drinks. 

Eastern Illini is proud to conduct an 
open house designed to demonstrate 
the most energy efficient methods 
available for building a home. The 
Leerkamps have utilized Structural 
Insulated Panels (SIPs) instead of 
conventional framing and Insulated 
Concrete Forms (ICE) for their home’s 
basement. They have also included ceb 
lulose insulation and the most energy 
efficient heating and cooling system 
available - a geothermal system. 

Stop by the Leerkamps on August 
4 to learn how you can control your 
future energy costs. Representatives 
from Eastern Illini and each of the 
contractors displaying energy efficient 
methods will be available to answer all 
of your questions. 

N 

Thursday, w s ' 
August 4 C 

1 n.m. - 7 p.m. s 
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Matthew Kreeb, right, is a member of the Guard 

of Honor of the Tomb of the Unknown Soldier. 

Becoming a guard is considered one of the highest 

honors a U.S. soldier can be granted. He spoke with 

students attending this year’s Youth to Washington 

Tour (see page 16a) about the strict requirements of 

being a guard, and what the honor means to him. His 

parents, Gary and Kay Kreeb, are members of Eastern 

Illini Electric Cooperative. 

H 

Poles Aren’t 
For Posting 

aving a yard 

sale? Try ad¬ 

vertising it in 

the local paper 

instead of on the 

local utility pole. 

It seems every¬ 

thing but linemen 

are hanging from 

utility poles these 

days. You can find 

birdhouses, signs, 

basketball hoops, 

satellite dishes, 

and even a deer 

stand. This creates a virtual maze for a lineman to 

climb around. 

The stuff hanging on the power poles can hinder a 

lineman’s ability to do his job. The nails and staples 

used to post announcements could catch on a boot 

and cause the lineman to fall, or puncture an insu¬ 

lated glove and create a chance for electrocution. 

Also, remember to keep landscaping and fencing 

at least 15 feet away from utility poles. 

TELECOMM UNICATID NS 

330 W OTTAWA 
PAXTON IL 60957 
217-379-2155 

An Authorized DIRECTV Dealer 

Otter available starting 5/1/05. Subscription to 12 consecu¬ 
tive months of any DIRECTV TOTAL CHOICE ($41.99/mo. 
or above) or DIRECTV PARA TODOS programming package 
($29.99/mo. or above), or qualifying international services 
bundle, plus activation to the TOTAL CHOICE PREMIER 
package within 30 days of equipment purchase required. 
In fourth month, customer's TOTAL CHOICE PREMIER 
package will continue at the regular payable monthly 
charge ($93.99/mo.). In certain markets, programming 
and pricing may vary. The DIRECTV System has a feature 
which allows restricted access to or blocking of entire 
channels. Professional and collegiate sports subscriptions 
sold separately. Blackout restrictions and other conditions 
apply to sports programming. FAILURE TO ACTIVATE THE 
DIRECTV SYSTEM WITHIN 30 DAYS OF PURCHASE MAY 
RESULT IN A CHARGE OF $150 PER DIRECTV RECEIVER 
NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL 
PROGRAMMING COMMITMENT, DIRECTV MAY CHARGE A 
PRORATED FEE OF UP TO $150. IN LIEU OF PAYMENT, YOU 
HAVE AN OPTION TO SEND YOUR DIRECTV SYSTEM TO 
DIRECTV. VISIT DIRECTV.COM OR CALL 1-800-DIRECTV 
FOR DETAILS. Programming, pricing, terms and conditions 
subject to change. Taxes not included. Equipment specifi¬ 
cations and programming options may vary in AK or HI. 
DIRECTV services not provided outside the U.S. Receipt of 
DIRECTV programming is subject to the terms and condi¬ 

tions of the DIRECTV Customer Agreement; copy provided 
at DIRECTV.com and in your first bill. ©2005 DIRECTV, 
Inc. DIRECTV and the Cyclone Design logo, TOTAL CHOICE 
and DIRECTV PARA TODOS are registered trademarks of 
DIRECTV, Inc. All other trademarks and service marks are 
the property of their respective owners. 
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Bottled Water 

Your Name...Our Water... 

Your Satisfaction... Guaranteed 

Personalized Bottled Water 

Contact El Bottled Water 
at (800) 824-5102 

GCMS 5th 
Graders Learn 

About Farm Safety 

Ninety Gibson City-Melvin-Sibley 5th graders re¬ 
cently gained an increased consciousness of potential 

hazards associated with living in a rural environment. 
Students went home with a heightened knowledge of 
possible dangers that could occur while working and 
playing on the farm. 

“Eastern Illini is focused on raising the electrical 
safety awareness of our young people by demonstrating 
potential electrical hazards,” said Pat Gallahue, Market¬ 
ing Advisor for Eastern Illini Electric Cooperative. 

Eastern Illini Long Distance Rates 
Superior quality - competitive rates * worry free long distance 

local service 

NO MONTHLY FEE 

4.90 per minute in Illinois 
6.90 per minute state-to-state 

Calling card service -190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, call (800) 824-5102 
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Slow the Energy Loss 
From Your Pool Or Spa 

There is no way to avoid it. Pools and spas use a lot of 

energy to heat water and run filtration systems. Here 

are a few tricks that will help you reduce consumption 

and save money. 

The very best way to lower costs for your pool or 

spa is to install a blanket or cover. This can reduce 

your heating expense by up to 70 percent. Heating a 

pool without a cover is like heating a house without 

a roof. 

A pool cover saves energy mostly by slowing evapo¬ 

ration from the surface of the water. This evaporation 

cools the water, just as a breeze cools a swimmer w'hen 

he or she gets out of the water. A pool cover also slows 

the evaporation of pool chemicals so they don’t have 

to be added as often. And it keeps leaves and other 

debris out of the pool so the filtration system doesn’t 

have to run as long. 

If you have a heated outdoor pool, consider short¬ 

ening the heating season by a few weeks in the spring 

or fall to decrease heating costs. 

Check with a pool serviceman to determine how 

long your filtration system needs to run to effectively 

clean your pool. You may be able to shorten the 

cleaning cycle. Consider installing a high-efficiency, 

two-speed pump. These can be set to run at a slower 

speed for a periodic check-up. Clogged filters cause 

your pump to work harder and use more electricity. 

Finally, set your filtration system so it does not run 

during the “peak” hours of 12 noon to 6 p.m. Electrical 

demands are the highest during these afternoon hours, 

causing strain on the electrical supply grid. Your pool 

ill 

will be just as clean if you run the filtration system in the 

morning or late evening. 

Source: John Krigger, Saturn Resource Management, 

wivw. residential'energy. com. 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet service to communities throughout Central Illinois! 

Packages starting at $14.95 a month! 
Call (877) 455-4266 for more information or to sign-up today! 

Now offering: Customizable Spam Blocker, Pop-up Blocker 

L L l] 
TELECOM MUNI CATIONS 

330 W Ottawa Rd., Paxton (877) 455-4266 www.illicom.net 
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• Voluntary and open membership 

Install A Standby 
Generator And 

Take Advantage 
Of Our 50 

Interruptible Rate 

Eastern Mini has formed an alliance with Midwest 
Engine Warehouse to become a dealer for Briggs & 

Stratton standby generators in east central Illinois. 
We are offering 7 kw and 12 kw stationary genera¬ 

tors powered by propane or natural gas with an auto¬ 
matic start. When the power goes off, the 7 kw and 12 
kw generators will automatically start turning on the 
basic necessities such as heating or cooling, sump pump, 
refrigeration and lighting. When the power comes back 
on, the 7 kw and 12 kw generators will automatically 
shut off. 

Eastern Mini offers financing, installation, servicing 
and maintenance on these generators. 

See Page 9 See Page 9 See Page 
for more information on 
Eastern lllini Electric 
Cooperative 

1 5 S l □ N 
STATE M E NT 
Eastern lllini Electric Cooperative’s mission is to provide 
member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the 
quality of life in the under-served rural community. 

THERE MIGHT BE MORE 
THAN YOU CAN SEE IN THE WATER 
YOU DRINK. BUT YOU DON'T HAVE 

TO LIVE WITH IT! 

It’s difficult to find a company I trust 
enough to refer to my customers. 
However, I have been very pleased 
with AQUAlity Solution’s products, 
service, knowledge and pricing. They 
are the only water treatment company 
I trust enough to refer to my 
customers. 

Jaci Schaumburg 
Owner Rodmans Plumbing. Danville, IL 

There might be more than you can see in 
the water you drink. Impurities affect the 
taste and quality but you don’t have to 
live with it. Get clear soft water in your 
home with a water softener from 
AQUAlity Solutions. Dave Schippert 
and his expert staff will make your water 
soft and clear at a price that is fair 
and affordable. 

Call 1-866-492-8371 today to 
schedule your FREE water test 
today! And, purchase a new 
water softener system and 
AQUALITY SOLUTIONS will 
give you ONE-HALF 
TON OF FREE SALT 
delivered to your home! 

For the clearest, best tasting 
water, ask about our bottled 

water program. 

AQUALITY 
SOLUTIONS- 

Your Water Quality Source 

1 -866-4WATER1 
SCHIPPERT SERVICE 

SEE THE DIFFERENCE www.aqualitysolution.com 

Visit Eastern mini’s 
Web site at 

www.elec.coop 
The BOARD MEETING REPORT is lo¬ 

cated on Eastern Illini’s Web site at www.eiec. 
coop. Learn how you can pay your electric 
bill online and make sure you check out the 
information on the rebate credit card, loan 

programs and the ConvectAir heating units. 
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www.eiec.org A Touchstone Energy' Cooperative (217) 379-2131 or (800) 824-5102 

Eastern lllini Aids Alabama Co-op 
After Hurricane Dennis 

Eastern lliini 
linemen (L to R) 

Graham Schmid, 
Mark Scheiwe, 

Mike Batte, Rod 
Blackburn, Cliff 

Miller, Jerry Haile, 
Matt Eisenmenger, 

Arnold “Junior” 
Price and Steve 
Moore traveled 

to Southern Pine 
Electric Cooperative 
in Brewton, Alabama 

to assist crews 
restore electric 

service following 
the destruction of 
Hurricane Dennis. 

Nine linemen from Eastern lllini 

Electric Cooperative volun¬ 

teered to travel to Alabama on July 

10 to aid crews trying to rebuild 

electric lines and restore power fol¬ 

lowing the destruction of Hurricane 

Dennis. The linemen included 

Graham Schmid, Tolono; Mark 

Scheiwe, Loda; Mike Batte, Pax¬ 

ton; Rod Blackburn, Sadorus; Cliff 

Miller, Gilman; Jerry Haile, Paxton; 

Matt Eisenmenger, Tolono; Arnold 

“Junior” Price, Paxton; and Steve 

Moore, Paxton. The cooperative also 

sent two digger trucks with pole trail¬ 

ers, two bucket trucks and a pickup 

to assist the crews. 

The request for help came just 

after Alabama co-ops realized the 

hurricane was headed their way. The 

Alabama Rural Electric Association 

of Cooperatives asked the Associa¬ 

tion of Illinois Electric Cooperatives 

(AIEC) for help on July 9. 

Eastern Illini’s linemen were 

among 39 Illinois electric cooperative 

linemen, representing nine electric 

cooperatives, who committed to 

leaving their homes and families to 

assist Alabama electric cooperative 

members. 

SEPTEMBER 2005 ■ 

The volunteers were based at 

Southern Pine Electric Cooperative 

in Brewton, Alabama, which serves 

approximately 19,000 members. 

Once in Brewton, the linemen 

began restoring power to homes and 

individual accounts and returned 

home on July 15. 

“Cooperatives helping coopera¬ 

tives is one of the seven principles that 

guide Eastern lllini Electric Coopera¬ 

tive,” said President/CEO Wm. David 

Champion, Jr. “We are proud of those 

linemen who volunteered to make this 

sacrifice to help another Touchstone 

Energy® cooperative.” 
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Must Be Artistic Genes 
Gary and Curt Walter share a passion for art, 

both painting and sculpture 

Qn a rural road in Dewey, 

passersby might look twice 

when they catch a glimpse 

je chair that looks as if it is 

waiting for Jack’s giant to come down 

from his beanstalk. The chair is part 

of Curt Walker’s sculpture garden on 

his family’s farm. 

The chair is accompanied by sev¬ 

eral other sculptures including one of a 

bird in flight suspended in a red, metal 

heart that Curt says he created in his 

mother’s memory. In the backyard, 

a nest so large Curt needs a stool to 

peek inside cradles eggs that look as 

though they could possibly hatch baby 

Brontosauri. 

Curt “grows” his family garden with 

“junk” he comes across that he thinks 

might be a part of something beautiful 

he has yet to create. “I see something 

and I pick it up and then wait to see 

what it will be part of,” he says. 

The artist’s palette for his found art 

includes old barrels, wire, branches, 

pipes, springs, wheels and fencing. 

with a sculpture Curt created 
in honor of his mother. Above: 
Curt shows EIEC President/ 
CEO Wm. David Champion, Jr. 
his giant bird’s nest sculpture. 

Curt keeps the supplies near the bam 

he and his father Gary Walker, also an 

artist, use as a workshop. 

He says found art appeals to him 

because he is giving new life to some¬ 

thing that society has tossed aside. 

“When the material becomes some¬ 

thing else it is rejuvenated,” he says. “I 

also enjoy carving. I feel that working 

with a broad variety of materials is 

important.” 

Curt comes by his artistic nature 

through his father. Gary, a painter, 

quit painting in 1972 when the 

demands of family and work made 

him too busy. He decided to get back 

into painting after he retired and has 

shown his paintings in Gordyville. 

“Painting has been very therapeutic 

for me. I’m thrilled to be doing it 

again and I’ve been trying new things 

with sketches and even wood pieces,” 

says Gary. 

“I’m thrilled to see Dad painting 

again,” says Curt, who seems just as 

proud of his Dad’s paintings as Gary 
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seems of Curt’s sculptures. They are 

very supportive of each other’s pas¬ 

sion for art. 

Curt began working as an artist 

after he took an art class at Parkland 

College in Champaign. He started 

painting but later he took some classes 

in sculpture that intrigued him. The 

teacher, Chris Berti, “ignited a pas¬ 

sion” in him. He found he really en¬ 

joyed working in 3-D and for the last 

seven years has focused on sculpture. 

In one of the sculpture classes Curt 

was supposed to incorporate a design 

element into a chair. He chose to work 

with scale and made the chair very 

large. He continued to experiment 

with scale and made a larger than life 

dragonfly, mousetrap, and the bird 

nest in his yard. 

Curt is currently working on a 

sculpture of a man holding the world 

engulfed in flames. He says the sculp¬ 

ture represents his feeling that “life 

can knock you back, but you can’t let 

it knock you down.” 

Curt has a day job at Taylor Studios 

in Rantoul, a company that designs 

and builds exhibits for museums, 

where he is a structural model fabri¬ 

cator. He began working there while 

he was taking classes at Parkland 

College. A representative from the 

company came to the school looking 

for models to be molded for exhibits. 

He volunteered, inquired about work, 

and was offered a job there. 

Curt says the job helps train him 

for the art he creates for himself. “I 

work with and around a wide variety 

of materials and cover a broad range 

of challenges. I am always learning 

something,” he says. “It has helped 

me become more proficient at my 

own work.” 

One example of his work overlap¬ 

ping into his art is an ornithopter 

based on Leonardo da Vinci’s design 

that Curt and a team created for a 

traveling exhibit for Taylor Studios. 

They enjoyed building it and one of 

his coworkers found out about Red 

Bull Flugtag, a human powered flying 

machine competition, in Chicago in 

2003. They decided to enter it with 

an ornithopter of their own, and 

placed fourth. The ornithopter now 

resides at the family farm. 

Curt says he enjoys his art but 

it also takes a lot of discipline. “It’s 

work, but the process of creation is 

the fun part.” 

To contact Curt or Gary Walker 

about commission work, call (217) 

897-1822 or write 2532 County Road 

600 East, Dewey, IL 61840. 
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Above: Gary proudly describes his paintings, which are mostly nature 
and wildlife scenes. Photos at right: A few of Curt’s sculptures. 



East Bend Mennonite Church 
Geothermal Open House 

You are invited to a geothermal open 

house Saturday, September 10, 2005, 

from 9:00 a.m. to 2:00 p.m. at the East 

Bend Mennonite Church north of Fisher. 

Eastern Mini Electric Cooperative joins 

East Bend Mennonite Church, a member 

of the cooperative, in celebrating the re- 

placing of their worn out heating system 

with a highly efficient geothermal system, 

which also provides cooling during the 

hot summer months. 

Eastern Mini and the Association of 

Illinois Electric Cooperatives were able 

to provide a grant from the Illinois Com¬ 

munity Clean Energy Foundation to help 

pay for the geothermal system. 

K9HEH1EEH1 

Leaders at East Bend Mennonite Church received a 
$27,757 grant toward the installation of a geothermal 
heating and air-conditioning system. Left to right are 
Eastern lllini Electric Cooperative President/CEO 
Wm. David Champion, Jr., Pastor Mike Dean, church 
member and project coordinator Rick Rogers, AIEC 
Vice President of Operations John Freitag, Hoveln 
Heating and Cooling’s Jeff Hoveln, Waters Electrical 
Contracting, Inc.’s Ron Loy, and Hoveln Heating and 
Cooling’s Ed Hoveln. 

Saturday, 
September 10 

9 a.m. to 2 p.m. 
East Bend Mennonite Church 

702 County Road 3300 N 
Fisher, Illinois 

A lunch of 
grilled pork burgers, 

hot dogs, salads 
and drinks 

will be provided. 
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Operate Computers Efficiently 
If you have a home computer, your 

family may spend hours a day doing 
homework, checking e-mail or surling 
the Web. Although computer equip¬ 
ment uses less electrical energy than 
many other home appliances, there 
are a few things you can do to reduce 
your computer’s electrical consump¬ 
tion to a minimum. 

Most types of computers use similar 
amounts of electricity, but monitors 
vary in their consumption depending 
on their size, with small screens using 
less. Compare the consumption figures of competing 
equipment when you purchase your next computer equip¬ 
ment and be sure to look for the Energy Star® logo as you 
shop because this is your assurance that your computer 
will use the minimum power necessary. 

Follow these tips to reduce the energy consumption 
and operating cost of your computer equipment: 

• Activate your computer’s sleep setting. This shuts down 
your computer and monitor after any period of inactiv¬ 

ity. This is the single most important 
step you can take to reduce consump¬ 
tion since most equipment uses almost 
no power during sleep. 
• If your printer doesn’t automatically 
sleep between jobs, shut it off manually 
when you are not using it. 
• Do not print any more documents 
that you need to since printers use 
electricity, paper and ink or toner. A 
computer can save a lot of time and 
energy if you use it efficiently. Try read¬ 
ing documents on screen and saving 

them to electronic files instead of printing and filing 
unimportant documents. 

• If you need to send documents to someone, send an 
e-mail. It’s quicker, it saves energy and doesn’t require 
postage. 

• For more information on energy saving computer 
equipment, visit www.energystar.gov. 

Source: John Krigger, Saturn Resource Management 

(www.srmi.biz) 

Having salt delivered to 

our home is easy and 

convenient. The softener is 

always fidl and it’s one less 

thing we have to worry 

about. We definitely 

recommend it.^^ 

Amy Hood, Gibson City, IL 

Make owning a water softener easy. Cali Dave Schippert 
and his knowledgeable staff at AQUALITY SOLUTIONS. 
They will install and maintain your water softener to ensure 
peak efficiency. Call 1-866-492-8371 for more details. 

4A4«**4A*4**A 

Purchase a new softener system and AQUALITY SOLUTIONS 
will give you ONE- HALF TON OF FREE SALT! They will 

deliver it to you bagged and even load it into your system. 

AQUALITY 
SOLUTIONS® 

Your Water Qualify Source 

1-866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 

www.aqualitysolution.com 

SCHIPPERT SERVICE 

SEE THE DIFFERENCE 

Your Name...Our Water... 

Your Satisfaction... Guaranteed 

Personalized Bottled Water 

Contact El Bottled Water 
at (800) 824-5102 
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Touchstone Energy® 
Cooperatives of Illinois Co-Sponsor 

Farm Progress Show 

FARM 

August 30 - September 1, 2005 
Decatur, Illinois 

Eastern Illini Electric Cooperative, 

along with the 24 Touchstone 

Energy Cooperatives in Illinois, will 

be sponsoring the daily opening 

festivities of the 2005 Farm Progress 

Show. The nationally recognized 

Touchstone Energy Hot Air Balloon 

will be carrying the American Flag 

while the “Swingsations” from Mt. 

Zion will be singing the National 

Anthem. 

More than 250,000 people are ex¬ 

pected to attend this year’s three-day 

farm show starting Tuesday, August 

30 through Thursday, September 1, 

2005. Daily opening ceremonies start 

at 7:15 each morning. 

Doug Rye, the “King of Caulk 

and Talk,” will be presenting daily 

energy efficiency seminars promoting 

electrical safety and energy efficiency 

throughout the three-day event. 

There will be several displays in the 

Touchstone Energy tent focusing on 

the four core values of Touchstone 

Energy: Innovation, Accountability, 

Integrity and Commitment to Com¬ 

munity. 

Each day, Kyle Finley and his “Live 

Line Demo” will be demonstrating 

the dangers of working around 7,200 

volt electrical lines. Seeing the “Live 

Line Demo” could save the life of 

someone you know. 

For more information concerning 

the Farm Progress Show, log on to 

Eastern Mini’s Web site at www.eiec. 

coop or www.farmprogressshow.com. 

Looking forward to seeing you at the 

Farm Progress Show! 

ILLICOM TELECOMMUNICATIONS INC 
330 W OTTAWA 

PAXTON IL 60957 
217-379-2155 

An Authorized DIRECTV Dealer 

Offer available starting 5/1/05. Purchase of 12 consecutive months of any DIRECTV TOTAL CHOICE ($41.99/mo. or above) or DIRECTV PARA TODOS program¬ 
ming package ($29.99/mo. or above), or qualifying international services bundle, plus activation to the TOTAL CHOICE PLUS package within 30 days of equip¬ 
ment purchase required In fourth month, customer's TOTAL CHOICE PLUS package will continue at the regular payable charge ($45.99/month). In cer¬ 
tain markets, programming and pricing may vary. FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS OF PURCHASE MAY RESULT IN A CHARGE 
OF $150 PER DIRECTV RECEIVER NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING COMMITMENT, DIRECTV MAY CHARGE A PRORAT¬ 
ED FEE OF UP TO $150. IN LIEU OF PAYMENT, YOU HAVE AN OPTION TO SEND YOUR DIRECTV SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 
1-800-DIRECTV FOR DETAILS. Programming, pricing, terms and conditions subject to change. Taxes not included. Equipment specifications and program¬ 
ming options may vary in AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV programming is subject to the terms of the DIRECTV 
Customer Agreement: copy provided at DIRECTV.com and in your first bill. ©2005 DIRECTV, Inc. DIRECTV and the Cyclone Design logo, TOTAL CHOICE and 
DIRECTV PARA TODOS are registered trademarks of DIRECTV, Inc. All other trademarks and service marks are the property of their respective owners. 
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Exercise Caution 
During The Busy 
Harvest Season! 

Nationwide, an average of 60 agricultural workers are 

electrocuted and hundreds more injured in electri- 

cal accidents each year. Equipment contacting overhead 

power lines is the leading cause of farm electrocution 

accidents in the Midwest, and many of these accidents 

occur near grain bins when augers make contact with 

power lines. 

Farm workers need to be sure to keep equipment 10 

feet from power lines at all times. That is 10 feet above, 

below and to the sides of the lines. Lower all equipment 

before moving it and use a spotter for large equipment. 

Please take these extra precautions as you get busy with 

your farming operation: 

• Always lower portable augers or elevators to their low¬ 

est possible level before moving or transporting and use 

care when raising them. 

• When moving large equipment or high loads near a 

power line, always use a spotter, or someone to ensure 

that contact is not made with a line. 

• Be aware of increased height when loading and trans¬ 

porting larger modern tractors with higher antennas. 

• Never attempt to raise or move a power line to clear a 

path! 

If equipment comes in contact with power lines, stay 

inside the cab and call for help. Tell others to stay away 

until a lineman disconnects the line. If there is a risk of 

fire, jump - not step - with both feet hitting the ground 

at the same time. Do not allow any part of your body to 

touch the equipment and the ground at the same time 

and continue to hop or shuffle to safety, keeping both 

feet together. Never attempt to get back on or touch the 

equipment. Many electrocutions occur when an operator 

dismounts and, realizing nothing has happened, tries to 

get back on the equipment. 

It is very important that all workers are informed of 

electrical hazards and trained in proper safety procedures. 

For more information on farm and home electrical safety, 

visit www.SafeElectricity.org. 

ami duuui el m 
deeiiie lii enlace 

Patented Electraflame® technology lets you adjust 

the flame action and brightness to suit the mo¬ 

ment. 

Authentic wood fire flame effect creates the look 

and feel of a real wood fire. 

No chimney or venting required. Installations 
are easy and usually take less than an hour. 

Completely portable, plugs into a standard wall 

receptacle offering instant fireplace ambiance for 

any room. 

Separate controls allow you to operate the flame 

with or without heat. 

Built-in thermostat controls room tempera¬ 

ture. 

Clean, safe and efficient. No open flame, oper¬ 

ates for about $5 per month. 

Order your new electric 
fireplace today! 
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Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet service to communities throughout Central Illinois! 

Packages starting at $14.95 a month! 
Call (877) 455-4266 for more information or to sign-up today! 

Now offering: Customizable Spam Blocker, Pop-up Blocker 

ILLI I 
TELECOMMUNICATIONS 

330 W Ottawa Rd., Paxton (877) 455-4266 www.illicom.net 

Eastern lllini Long Distance Rates 
Superior quality ■ competitive rates 

worry free long distance * local service 

NO MONTHLY FEE 

4.90 per minute in Illinois 
6.90 per minute state-to-state 

Calling card service -190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, call (800) 824-5102 

See Page 9 See Page 9 See Page 
for more information on 
Eastern lllini Electric 
Cooperative 

MISSION 
STATE M E NT 
Eastern lllini Electric Cooperative’s mission is to provide 
member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the 
quality of life in the under-served rural community. 

Visit Eastern mini’s 
Web site at 

www.eiec.coop 
The BOARD MEETING REPORT is lo 

cated on Eastern Illini’s Web site at www.eiec. 
coop. While there, learn more about home 
surge protection equipment, home energy 
ratings and energy efficiency tips. 
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STERN IllN 
ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.coop A Touchstone Energy' Cooperative (217) 379-2131 or (800) 824-5102 

October is “National Co-op 
Month” for the nation’s 40,000- 

plus cooperatives. Eastern Illini 
Electric Cooperative is part of the 
network of nearly 1,000 member- 
owned electric distribution coop¬ 
eratives providing electricity to 37 
million people in 47 states. The 
cooperative form of business is 
making a difference in all aspects of 
life - utilities, housing, agriculture, 
health care, banking, insurance 
and childcare - and range in size 
from small storefronts to Fortune 
500 companies. Cooperatives serve 
120 million members, or four in 10 
Americans. 

Your co-op is a local business, 
owned by the people it serves. That 
means conducting business through 
a board of directors that is elected 
by its member-owners. It’s the 
“people” part - the personal involve¬ 
ment, the grassroots activities, the 

Businesses People Trust 

commitment to community - that 
characterizes what electric co-ops are 
all about. 

Your co-op’s commitment to you 
begins with helping you keep your 
electric bill as low as possible and 
delivering electricity to you at the 
cost of service. There are no hidden 
fees and no profits for investors in 
faraway cities. Local people who 
know the community resolve ques¬ 
tions about service and billing. 

Because your electric co-op is 
staffed by local professionals, it is 
in a good position to listen and 
respond to your needs. All these 

things - helping members save 
energy, economic development and 
volunteerism - point to one thing: 
your electric co-op and its staff are 
more than just an electric utility. 
They are an integral part of the com¬ 
munity. That’s why electric co-ops 
will continue to do everything they 
can to improve the quality of life for 
its members and the community. 

Service means helping friends, 
neighbors and business colleagues 
on Main Street and nearby - the 
people you see on a day-to-day ba¬ 
sis. Service means reaching toward 
new horizons to make life better for 
everyone. 

Your local electric co-op cares 
about you, the people it serves. 
That service goes a long way beyond 
keeping the lights on. It’s neighbors 
helping neighbors. That’s what it’s 
all about - that’s the electric co-op 
tradition. 
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SATURDAY, 
OCTOBER 8 
9 a.m. — 2 p.m. 

NATURE S LANDING 
SUBDIVISION 

OPEN HOUSE 
561 B County Road 2550N 

Fisher, Illinois OPEN HOUSE 
(Sponsored by Developers Alvin & Michael Brock, 

Julie Carter of RE/MAX Realty Associates and 
Eastern Illini Electric Cooperative) 

■ 4.5 miles S. of Fisher, 3.25 miles W. 
of the Dewey-Fisher Rd. and 2 miles 
from Rte. 47 

■ Less than 15 minutes from Mahomet, 
Fisher and the north side of Champaign 

■ 12 Lots Sized From 1.45 to 5.08 Acres 
■ Located in the Fisher School District 
■ Lower Taxes 
■ High Speed Wireless Internet Attend the Nature’s Landing Subdivision 

Open House near Fisher on October 8 
from 9 a.m. to 2 p.m. Visit the energy ef¬ 

ficiency display and learn how you can have an 
energy efficient home. HVAC and Eastern Illini 
representatives and building contractors will be 
available to answer your questions. Discover 
how you can have a heating and cooling bill 
for less than $50 per month and up to $10,000 
of additional financing is available to qualified 
homeowners for a geothermal heating and cool¬ 
ing system. Lunch will be provided. 

Check out Nature’s Landing Subdivision at 
www.eiec.coop. 
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IMVITED 

SATURDAY, 

OCTOBER 15 
9 a.m. - 2 p.m. 

DENNIS AND 
DONNA LEE HOME 

1413 N 900E Rd. 
Melvin, Illinois 

We invite you to visit the Lees on October 1. 
(Lunch will be provided.) 

An open house will be held 
at the home of Dennis and 
Donna Lee near Melvin 

on Saturday, October 15. Learn 
how a “Hot” air-source heat 
pump can heat your home when 
it is 15 degrees outside and is 250 
percent efficient when compared 
to a 92 percent efficient gas 
furnace. 

Stop by the Lees on October 
15 and check out the energy 
efficiency display. You can talk 
to HVAC and Eastern Illini 
representatives and learn how 
you can dramatically cut your 
heating bills this winter. 

OCTOBER 2005 ■ ILLINOIS COUNTRY LIVING 16c 



I6d ILLINOIS COUNTRY LIVING ■ OCTOBER 2005 

Passion for 'wildlife leads 
U of I veterinary professor 

to elk and deer farming 
f I asked you to think about alternative livestock farm- 

i ing in Illinois, what animal first comes to your mind? 
| Does the question conjure up images of the so-called 
| exotic animals you may have seen while traversing II- 
I linois’ highways, byways or country roads? You know 
| what I mean, don’t you? Those animals that make 
I you (and especially any little ones you might have 

mmwumJ strapped into the back seat of the car) look twice, or 

maybe even three times at the meadow dotted with 
grazing animals that sometimes just don’t look as if they “fit 
in” on the Illinois landscape. 

Many Illinois farmers are looking for and have found 
interesting and alternative ways to make a profit with non- 
traditional stock. Dr. Cliff Shipley found his niche in raising 
elk and white tailed deer. 

As a University of Illinois veterinary medicine professor 
and veterinarian, Dr. Shipley could advise a farmer concerning 
almost any animal species found in Illinois. Throughout his 
23 year career as a veterinarian in private practice, and later 
as a professor in both Virginia and Illinois, he has experience 
with just about any animal you could think of, traditional, 
tame, wild or otherwise. A “critter list,” that his daughter 
once asked him to create, includes past experience working 
on foxes, wolves, snakes, turtles, lions, tigers and bears (oh, 
my). 

Through his work at the University of Illinois Farm Ani¬ 
mal Reproduction Medicine and Surgery division (FARMS), 
Dr. Shipley says he does a lot of deer and wildlife work. So, 
when he and his family moved onto a 15-acre farm south of 
St. Joseph to set up a personal livestock farming operation, 
he took his experience along with a love for deer and wildlife 

Dr. Cliff Shipley says elk and deer farming 
in Illinois is unique but not new. 
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and setded upon a native approach. 
Raising elk and white tailed deer isn’t just the latest fad 

in non-traditional livestock farming. Deer and elk farming 
have quite a notable and lengthy history. Professor Shipley 
reports that both elk and deer have been farmed for sev¬ 
eral thousand years. “If you look at ancient records, the 
Romans and Greeks were farming deer; and the kings of 
England had deer parks where the deer were farmed for 
hunting purposes. Game farming was done here in the 
United States in the late 1800s and then kind of fell out 
of favor.” 

As one of the founding Directors and current Vice- 
President of the Illinois Deer Farmers Association, Dr. 
Shipley calls deer and elk farming a “viable industry,” 
adding that there are approximately 800 deer farms in 
Illinois. Dr. Shipley’s elk operation is a fairly new one 
and currently consists of a biull 
and three cows (female elk) with 
several whitetail deer as well. 
Presently his farming enterprise 
is in its second calf crop with the 
original herd of elk having been 
purchased as “excess animals” 
from the Wildlife Prairie State 
Park near Peoria. 

Though it is obvious that 
Professor Shipley is setting up 
his elk and deer operation for 
personal enjoyment, remarking 
that he “enjoys having them 
around because they’re fun to 
work with and they are differ¬ 
ent,” he also says he is “trying 
to make money with them.” On 
the elk side of things, the market 
for antlers could be a good one, 
he says, because of “studies that 
shows that there is some medicinal value to elk velvet 
antler. It’s not an aphrodisiac, but has some qualities that 
help with arthritis and other things.” 

Some of the elk and deer have been sold by Dr. Shipley 
for breeding stock, while others have been sold for the 
meat, which is better known as venison. Dr. Shipley says, 
“There’s a very good meat market for venison in higher 
quality restaurants.” Venison is becoming increasingly 
popular with today’s health conscious consumers because 
of its rich taste and low fat properties. 

He goes on to say, “Deer and elk farming is one of those 
things where when you get associated with it, you realize 
there’s more going on than you thought. There are the 
‘pet of the month’ type things. We’ve gone through pot¬ 
bellied pigs, llamas, and those types of crazes. We saw the 
ostrich craze where everyone was going to get rich raising 
ostriches. Everybody is looking to get rich quick. 

“Whereas the white tailed deer raising industry I think 
is for real for several reasons. One, everybody just likes 
them; so I see a lot of hobby farms where they’re just pets. 
Then there’s a deer urine industry out there, where people 
are selling deer urine for lures to hunters. I don’t think 
that will ever go away as long as they have white tails to 

hunt. Then there’s an industry demand for breeding stock 
and hunt ranches.” 

Dr. Shipley keeps extremely busy practicing as a veteri¬ 
narian board certified in Theriogenology (animal repro¬ 
duction), consulting with fellow veterinarians, teaching 
classes and conducting research at the University of Illinois 
Veterinary Teaching Hospital. He also readily admits that 
one of his shortcomings is in not knowing how to say “no.” 
When people call wanting an animal looked at, more often 
than not, Dr. Shipley finds himself saying, “Sure, I’ll try it.” 
That may explain why he isn’t advertising or promoting his 
budding deer and elk operation. 

As with any specialty or niche, it seems the deer and elk 
industry is a relatively small world. He says, “A lot of the 
information in the industry is word of mouth.” This leads 
Dr. Shipley to receive several elk or deer inquiries per day. 

As busy as he is, Dr. Shipley 
! doesn’t mind the time spent. 

He is a man that understands 
; what people travelling Illinois 

roads already know - Some¬ 
thing as unusual as tame deer 

1 and elk grazing in a fenced 
I pasture is definitely worth the 

time it takes for a second, or 
even a third look. 



Thermostat Myths Your home’s thermostat controls how long your heating or 
cooling system operates. You can save energy and money by 

learning how this simple device operates. 

■ One common myth is that the higher you set your thermostat 
when you return home, the faster your furnace 

will heat up your house. This is not true since 

most furnaces deliver heat at the same rate no 
matter how high the thermostat is set. So just set 
your thermostat at the temperature you would 
like and your furnace will heat your home as fast 

as it can. 
■ Another myth concerns the efficiency of setting 

your thermostat down when you do not need 
heating or cooling, such as at night or when no 
one is home. This myth indicates that a furnace 

works harder than normal to heat your home back to a com¬ 

fortable temperature after the thermostat has been set back, 

resulting in little or no savings. This is not true and has been 
proven by years of research and field observations. The longer 
your house stays at a reduced temperature when heating - or at 
an increased temperature when cooling - the more energy and 

money you will save. 
■ Your heating or cooling cost depends mostly 

on the temperature difference between indoors and 
outdoors. When you adjust your thermostat down 
in the winter - or up in the summer - you simply 

reduce this temperature difference. If you set your 
temperature back 10 to 15 degrees for eight hours 

while you are asleep or at work, your energy savings 
can be 5 percent to 15 percent on your energy bill. 

You can install a setback thermostat that auto¬ 

matically adjusts your home’s temperature at pre-set 

times or you can achieve the same savings if you faithfully remember 

to change your thermostat whenever you leave home or go to bed. 

Install A Standby 
Generator And 

Take Advantage 
Of Our 50 

Interruptible Rate 

Eastern Illini has formed an alliance with Mid¬ 
west Engine Warehouse to become a dealer 

for Briggs & Stratton standby generators in east 
central Illinois. 

We are offering 7 kw and 12 kw stationary gen¬ 
erators powered by propane or natural gas with an 
automatic start. When the power goes off, the 7 kw 
and 12 kw generators will automatically start turning 
on the basic necessities such as heating or cooling, 
sump pump, refrigeration and lighting. When the 
power comes back on, the 7 kw and 12 kw generators 
will automatically shut off. 

Eastern Illini offers financing, installation, servic¬ 
ing and maintenance on these generators. 

■ Patented Electraflame® technology lets you adjust the 
flame action and brightness to suit the moment. 

■ Authentic wood fire flame effect creates the look and 
feel of a real wood fire. 

■ No chimney or venting required. Installations are 

easy and usually take less than an hour. 

■ Completely portable, plugs into a standard wall re¬ 
ceptacle offering instant fireplace ambiance for any 

room. 

■ Separate controls allow you to operate the flame with 

or without heat. 

■ Built-in thermostat controls room temperature. 

■ Clean, safe and efficient. No open flame, operates 
for about $5 per month. 

Order your new electric 
fireplace today! 
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ILLICOM TELECOMMUNICATIONS INC 
330 W OTTAWA 

PAXTON IL 60957 
217-379-2155 

An Authorized DIRECTV Dealer 

Offer available starling 5/1/05. Purchase of 12 consecutive months of any DIRECTV TOTAL CHOICE ($41.99/mo. or above) or DIRECTV PARA TODOS program¬ 
ming package ($29.99/mo. or above), or qualifying international services bundle, plus activation to the TOTAL CHOICE PLUS package within 30 days of equip¬ 
ment purchase required. In fourth month, customer's TOTAL CHOICE PLUS package will continue at the regular payable charge ($45.99/month). In cer¬ 
tain markets, programming and pricing may vary FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS OF PURCHASE MAY RESULT IN A CHARGE 
OF $150 PER DIRECTV RECEIVER NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING COMMITMENT, DIRECTV MAY CHARGE A PRORAT¬ 
ED FEE OF UP TO $150. IN LIEU OF PAYMENT. YOU HAVE AN OPTION TO SEND YOUR DIRECTV SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 
1-800-DIRECTV FOR DETAILS. Programming, pricing, terms and conditions sub)ect to change. Taxes not included. Equipment specifications and program¬ 
ming options may vary in AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV programming is subject to the terms of the DIRECTV 
Customer Agreement: copy provided at DIRECTV.com and in your first bill. ©2005 DIRECTV. Inc. DIRECTV and the Cyclone Design logo. TOTAL CHOICE and 
DIRECTV PARA TODOS are registered trademarks of DIRECTV, Inc All other trademarks and service marks are the property of their respective owners 

ur softener has worked 

real well. The water stays 

clear and soft and uses very 

little salt. We have been 

well satisfied. 

Bob Neal, Crescent City, IL 

If you want clear soft water from your faucet, call 
the professionals at AQUALITY SOLUTIONS. 
Dave Schippert and his experienced staff have 
taken the rust and impurities out of water for 
thirty-nine years. They will fix your water 
problems at a price that is fair and affordable. 
Call 1-866-492-8371 for more details. 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE-HALF 

TON OF FREE SALT! They will deliver it to you 
bagged and even load it into your system. 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1-866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 

www.aqualitysolution.com 

AN - SCHIPPERT SERVICE 

FEEL THE DIFFERENCE 
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Voluntary and open membership
 

• Voluntary and open membership
 

• Voluntary and open membership
 
• Voluntary and open membership 

Looking for local Internet service? 
LOOK NO FURTHER! 

Call (877) 455-4266 for more information or to sign-up 

TELECOMM UN 1C ATID NS 

330 W Ottawa Rd., Paxton • (877)455-4266 • www.illicom 

IlliCom has expanded its dial-up Internet service 
to communities throughout Central Illinois! 

Now offering: Customizable Spam Blocker, 

Pop-up Blocker and Web Accelerator 

Packages starting 
$14.95 a month! 

See Page 9 See Page 9 See Page 9 
for more information on 
Eastern mini Electric 
Cooperative 

Eastern lllini Electric Cooperative’s mission is to provide 
member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the 
quality ot life in the under-served rural community. 

Visit Eastern mini’s 
Web site at 

www.eiec.coop 
The BOARD MEETING REPORT is located on East¬ 

ern Illini’s Web site at www.eiec.coop. While 
there, you can pay your 
electric bill on line, learn 
about the rebate credit 
card and download 
a copy of “BUILD-       i ijliikniL 
ING THE HOME YVl 
OF YOUR DREAMS g g 
- CERTIFIED COM- ■■ 
FORT HOME.” 
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ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.coop A Touchstone Energy' Cooperative {217) 379~2131 Of (800) 824”5102 

$1,250 IEC Memorial Scholarships 
To Be Awarded To Five High School Seniors 

^ Five $1,250 scholarships will be awarded each year. 

Three scholarships will be awarded to students who are 
the sons or daughters of Illinois electric cooperative members who 
are currently receiving service from the cooperative at the time the 
scholarship applications are submitted. 

A fourth Scholarship will be awarded to a student who is 

the son or daughter of an Illinois electric cooperative employee or 

director. 

A scholarship applicant is eligible for consideration in only one 
of the two above categories, and is eligible to apply through only 
one electric cooperative. The above scholarships may be used for 
educational costs at any two-year or four-year accredited college 

or university in the United States, including vocational/technical 
schools. 

A fifth scholarship (new for 2006) will be awarded to 

a high school senior who will be enrolling full-time at a two-year 
Illinois community college. Sons and daughters of Illinois electric 
cooperative members, employees and directors are eligible to 

apply. 

& Scholarship winners must begin undergraduate studies within a year 
of being notified that they have won. 

^ Scholarship winners will be expected to be “full time” students (at 
least 12 hours). 

4 Scholarships are for one year and are not renewable. 

^ Scholarships will be awarded based on grade point average, college 

entrance test scores, work and volunteer experience, participation 
in school and community activities, biographical statement and 

knowledge of electric cooperatives as demonstrated by a short 

essay. 

^ Deadline for receipt of completed applications and submissions is 

JANUARY 1. 2006. 

^ Scholarship winners will be notified by May 1, 2006. 
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At Taylor Studios Inc. in Rantoul, Betty 
Brennan and Joseph Taylor have given 

new meaning to the phrase “tailor-made.” The 
company’s mission is to “create products and 
experiences that inspire and educate people.” 
In-house studio artists, designers, illustrators 
and historians do just that through their work 
of planning, designing and creating models, 
murals and mock environments for museums, 
aquariums, zoos and nature centers through¬ 
out the United States and even the world. 

In 2000, Taylor Studios Inc. won a spot 
on the distinguished Inc 500 list, which is 
comprised solely of the nation’s fastest growing 
privately held companies. Whether 
browsing TaylorStudios.com or ac¬ 
tually seeing one of their products 
up close at a museum or nature 
center, it is obvious why Brennan 
was able to achieve such success. At 
Taylor Studios Inc. all 35 employees 
seem to agree with the old adage 
of “it’s all in the details.” Brennan 
states, “Accuracy is everything.” 

Therefore, any time an 
exhibit requires a lush and 
green tree, the artists at Taylor 
Studios not only manually 
make molds of an actual tree 
growing in nature but also 
mold real leaves, cutting out 
each leaf reproduction indi¬ 
vidually by hand. When a re¬ 
cent exhibit project called for 
specific twelve-foot trees that 
couldn’t be found growing in 
Illinois, the project manager 
actually traveled to Montana 
to get molds of the species. 

With this extra effort 
and strict attention to detail, 
Taylor Studios’ designs make 
it sometimes difficult to dis¬ 
tinguish the original from the 
reproduction. The company 
took it as a compliment when 
a client once told them that 
while inspecting an exhibit, 
a Georgia state fire marshal 
actually mistook one of their 

“It s all in 
the details. 
Accuracy is 
everything. 

ILLINOIS COUNTRY LIVING 

President Betty Brennan's creative 
and flexible workplace enviornment 
allows her dog to be “at work” too! 

NOVEMBER 2005 

A Native American figure stands ready 
to find his place in a museum exhibit. 

Taylor Studios keep viewers 
guessing with incredible custom 
built exhibits. 



creations for a living indoor tree. 
In another instance, Taylor Studios 

found a situation where it was possible 
to be too accurate. Trying to save cli¬ 
ents money on time consuming and 
expensive recreations, the artists often 
make miniature models to send out for 
pre-approval. When one such minia¬ 
ture was heading through Canadian 
customs, an agent there apparently 
had a dislike for spiders. Catching 
sight of Taylor Studio’s realistic model 
of a wolf spider in a box, he did what 
any spider-fearing guy would do - he 
stomped it! 

A little closer to home, in Utica, 
Illinois, Taylor Studios developed 
exhibits for Starved Rock State Park 
Visitors Center. Brennan explains, 
“The focal point of the exhibit is a re¬ 
creation of the first European contact 
with the native inhabitants of the area. 
The exhibit encourages visitors to peek 
inside a wigwam, while live cast figures ! 
representing Father Marquette and 
a Native American chief are shown 
exchanging gifts. 

“For exhibits where we have done 
Native Americans, we had the tribes 
actually come to Rantoul. We mold 
their faces individually so we can make 
sure we get the correct features of the 
people.” 

Current research shows that chil¬ 
dren and adults alike don’t always 
learn best by simply seeing. Active 
learners need to actually “do some¬ 
thing” to grasp and retain meaning, 
while tactile learners need to touch 
and explore. Museums, zoos and na¬ 
ture centers are putting these learning 
style concepts to the test with Taylor 
Studios’ exhibits and environments. 
Brennan says, “Clients want interac¬ 
tivity and something visitors can do. 
Museums all want something that is 
unique to them and want us to think 
of new things.” 

Therefore, a large part of the new 
creations at Taylor Studios are exhibits 
that allow the viewer to interact with 
the exhibit they are observing. Think 
tree trunks containing concealed 
computer monitors, 16 feet hollow 
logs that can be crawled through, and 
exploration rooms lined with drawers 
and cabinets, filled with materials that 
can be picked up, examined, and then 
routinely changed out by museum 
curators. 

As the “interpreter” at Taylor Stu¬ 
dios, Pete Salmon develops the content 

and writes the manuals for some rather 
elaborate interactive exhibits. Salmon 
adds, “The whole point behind inter¬ 
activity is this: Visitors remember 10 
percent of what they are told, 30 per¬ 
cent of what they read, 50 percent of 
what they see and 90 percent of what 
they do.” 

Keeping those figures in mind, it 
is guaranteed that future visitors to 
the Fort Sheridan Nature Preserve 
in Fake County will leave with some 
real knowledge about one of Illinois’ 
most prominent predatory birds. Pete 
says, “One of our current interactive 
exhibits, still in the design phase, is 
a gigantic red-tailed hawk nest. The 
actual nest will be approximately 8 
feet deep and 40 feet in diameter. 
The exhibit will let visitors know that 
entering the bird’s nest is something 
that few species have ever done (and 
still lived to talk about it). 

“Once inside, exhibit panels inform 
visitors about such things as mating 
behavior, diet, wingspan, and the like. 
Visitors can even look through a red- 
tailed hawk’s head to see what it would 
be like to have lOx vision.” 

One can easily imagine the differ¬ 
ence here compared to what a visitor 
would have taken away in a visit to 
a museum of long ago. Once upon 
a time even the most modern day 
museum would have only offered a 
photograph or at best, a preserved red¬ 
tailed hawk accompanied by related 

hawk facts. 
Taylor Studios enjoys taking educa¬ 

tional exhibits to new heights. “During 
the creation of any product, Taylor 
Studios closely defines the subject 
matter and the take away message that 
you want the visitor to have. You have 
to ask yourself, what do you want the 
kids to walk away with! So, it’s all very 
educational and inspirational,” says 
Brennan. 

Taylor Studios’ staff plans to con¬ 
tinue to awe and inspire their clients 
with exceptional products. Brennan 
says, “Our team of professionals and 
cooperative artists have the experience 
and talent to coordinate, communi¬ 
cate, research, plan, design, manage 
and produce exhibits of the highest 
quality.” 

Whatever world a client can envi¬ 
sion, Taylor Studios is ready and willing 
to create it. Whether it is immersing 
a viewer into prehistoric times, Native 
American life, or simply the Illinois 
prairie, Taylor Studios has previous 
experience. Worlds complete with 
dinosaurs, wooly mammoths, giant 
ground sloths, ancient tools, wigwams, 
or simply native grasses and trees, are 
all in the Taylor Studios portfolio. 

When a client comes to Taylor 
Studios for design and fabrication, 
they are sure to leave satisfied. The end 
product is sure to impress because not 
only will it be custom made - it will be 
“Taylor made.” 



Eastern mini Aids Mississippi Co-op 
Following Hurricane Katrina 

I6d ILLINOIS COUNTRY LIVING ■ NOVEMBER 2005 

Nine linemen from Eastern Illini Elec- 

trie Cooperative returned home on 
September 10 after spending 12 days in 

Mississippi assisting electric cooperatives 
in the complete rebuilding of electric 

systems and restoring power following the 

horrific devastation of Hurricane Katrina. 
On September 8, Eastern Illini sent 10 

linemen to replace those individuals 
who were returning home from Missis¬ 

sippi. Those linemen returned home on 

September 21. 
“We are proud of those linemen who 

have volunteered to make this sacrifice to 

aid the unfortunate victims of the hurri¬ 
cane and for demonstrating their commit¬ 

ment to community,” said Eastern Illini 
President/CEO Wm. David Champion, 

Jr- 

The Eastern Illini team joined more 
than 1,000 other volunteering linemen 

aiding the more than 400,000 members 

of Mississippi electric cooperatives who 

were without electric service. Eastern 
Illini also sent four bucket trucks, one 
digger with a pole trailer and a pickup 
truck. 

When the Eastern Illini linemen ar¬ 

rived in Mississippi, they began assisting 
in the service restoration to members 
of Tippah Electric Power Association in 

Ripley, Mississippi, and then moved to 
Picayune, Mississippi, located about 30 
miles or so northeast of New Orleans, 
Louisiana. Once there, they began 
restoring electricity to the members of 
Coast Electric Power Association, which 
is headquartered in Bay St. Louis, Missis¬ 
sippi. 

El Bottled Water in Paxton, a sub¬ 

sidiary of Eastern Illini, has also been 

producing bottled water that has been or¬ 

dered for the victims of the hurricane. 

Eastern Illini Linemen rushed to the 

aid of a Mississippi co-op after Hur¬ 

ricane Katrina. Back Row: Jerry Haile, 

Brad Smith, Ken Mutchmore and Jeff 

Blackford. Middle Row: Steve Moore, 
Rod Blackburn, Matt Eisenmenger, Cliff 

Miller, Mike Batte, Graham Schmid, Bill 

Hoffschneider, Doug Elrod, Dan Fleming 

and Doug Vaughn. Front Row: Scott Mc- 

Taggart, Sean Miller, Terry Rigins, Mike 

Bristle and Don Gerdes. 



Director Horsch Earns NRECA 
Board Leadership Certificate 

Kay Horsch of Dewey, a director for Eastern Illini Electric 

Cooperative (EIEC), received the Board Leadership 

certificate from the National Rural Electric Cooperative 

Association (NRECA). 

Director Horsch was recognized September 13 at 

NRECA’s Region V meeting in Dubuque, Iowa, for her 

commitment to education and attainment of the certificate 

before an audience of more than 1,000 electric cooperative 

officials from 14 states, including Illinois. 

Today’s electric utility environment imposes new 

demands on electric cooperative directors, particularly 

increased knowledge of changes in the electric utility 

business, new governance skills and a working knowledge 

of the cooperative principles. EIEC’s Board of Directors 

has a commitment to work 

through NRECA to sharpen 

its body of knowledge for the 

benefit of its electric coopera¬ 

tive member-owners. 

The NRECA Board 

Leadership certificate rec¬ 

ognizes individuals who 

continue their professional 

development after becoming 

a Credentialed Cooperative 

Director. Directors who have 

attained the Board Leadership certificate have completed 

10 credits in advanced, issues-oriented courses. 

■ Patented Electraflame® technology lets you adjust the 

flame action and brightness to suit the moment. 

■ Authentic wood fire flame effect creates the look and 

feel of a real wood fire. 

■ No chimney or venting required. Installations are 

easy and usually take less than an hour. 

■ Completely portable, plugs into a standard wall re¬ 

ceptacle offering instant fireplace ambiance for any 

room. 

■ Separate controls allow you to operate the flame with 

or without heat. 

■ Built-in thermostat controls room temperature. 

■ Clean, safe and efficient. No open flame, operates 

for about $5 per month. 

Order your new electric fireplace today!. 

JLlaving salt delivered to 

our home is easy and 

convenient. The softener is 

always full and it*s one less 

thing we have to worry 

about. We definitely 
% f 

recommend it. 

Amy Hood, Gibson City, IL 

Make owning a water softener easy. Call 
Dave Schlppert and his knowledgeable staff 
at AQUALITY SOLUTIONS. They will Install 
and maintain your water softener to ensure 
peak efficiency. Call 1-866-492-8371 for 
more details. 

ikkkikkkkkkki 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE- 
HALF TON OF FREE SALT! They will deliver 

it to you bagged and even load it into 
your system. 

kkkkkkkkkkkkk 

AQUALITY 
SOLUTIONS. 

Ybur Water Quality Source 

1-866-4WATER1 
Fourth and Blaine k P.O. Box 430 k Cissna Park, IL 60924 

wwwaqualltysolutloacom 

AN SCHIPPEFTr SERVICE 
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Lee Attends 
Climbing School 

John Lee of Paxton, an Apprentice Lineman for East¬ 
ern Illini Electric Cooperative, was instructed on his 

climbing skills during an electrical lineman climbing 
school held September 12-23 at Lincoln Land Com¬ 
munity College in Springfield. 

The school, hosted by the Association of Illinois 
Electric Cooperatives, was part of a two-week training 
program that demonstrated electric pole climbing, elec¬ 
trical theory and safety techniques. 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet ser¬ 

vice to communities throughout Central Illinois! 

Packages starting 
at $14.95 a month! 

Call (877) 455-4266 for 
more information or to sign-up today! 

Now offering: Customizable Spam Blocker, 
Pop-up Blocker 

III]] 
TELECOM MU NICATI DNS 

330 W Ottawa Rd., Paxton (877) 455-4266 

www.illicom.net 

PLUG-IN CORD - 120 VOLTS 

CDIWECT W 
Discover North America's most innovative line of heating solutions! 

Premium 
electric heaters to warm 

any cold room 
Say goodbye to 
* Chilly bathrooms 
* Cold bedrooms 
* Cold floors 
* Noisy heaters 
* High heating costs 
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140 CHANNELS 
FOR ABOUT 

Just activate the TOTAL CHOICE PLUS package with your annual commitment to any TOTAL CHOICE programming. 
Offer available on approved credil. New residential customers only. 

Hardware said separately. Add U.Wm. for separate programming on 2nd and each additional TV. 

D RECTV 

ILLICOM TELECOMMUNICATIONS INC 
330 W OTTAWA 

PAXTON IL 60957 
217-379-2155 

An Authorized DIRECTV Dealer 

Otter available starting 5/1/05. Purchase ot 12 consecutive months of any DIRECTV TOTAL CHOICE ;$41.99/mo. or above) or DIRECTV PARA TODOS program¬ 
ming package ($29.99/mo. or above), or qualifying international seivices bundle, plus activation to the TOTAL CHOICE PLUS package within 30 days of equip¬ 
ment purchase required. In fourth month, customer's TOTAL CHOICE PLUS package will continue at the regular payable charge ($45.99/month). In cer¬ 
tain markets, programming and pricing may vary. FAILURE TO ACTIVATE THE DIRECTV SYSTEM WITHIN 30 DAYS OF PURCHASE MAY RESULT IN A CHARGE 
OF $150 PER DIRECTV RECEIVER NOT ACTIVATED. IF YOU FAIL TO MAINTAIN AN ANNUAL PROGRAMMING COMMITMENT, DIRECTV MAY CHARGE A PRORAT¬ 
ED FEE OF UP TO SI50. IN LIEU OF PAYMENT. YOU HAVE AN OPTION TO SEND YOUR DIRECTV SYSTEM TO DIRECTV. VISIT DIRECTV.COM OR CALL 
1-800-DIRECTV FOR DETAILS. Programming, pricing, terms and conditions subiect to change. Taxes not included. Equipment specilications and program¬ 
ming options may vary in AK or HI. DIRECTV services not provided outside the U.S. Receipt of DIRECTV programming is subject to the terms of the DIRECTV 
Customer Agreement; copy provided at DIRECTV.com and in your first bill. ©2005 DIRECTV. Inc. DIRECTV and the Cyclone Design logo. TOTAL CHOICE and 
DIRECTV PARA TODOS are registered trademarks of DIRECTV, Inc. All other trademarks and service marks are the property of their respective owners. 

v;:
v : 

FOR THE FIRST 3 MONTHS WITH 

THE TOTAL CHOICE® PLUS PACKAGE 

HOIIEIYIBER 11 
On November 11 we celebrate Veterans Day to 

honor all veterans, living and deceased, who 
have served our country during war and peacetime. 

Remember all those individuals 
who can’t be with 
their families because 
they are serving our 

country and be thank¬ 
ful for all the people 
who sacrificed their 
lives to protect our 
freedom. 

■ Most efficient system for heating, 
cooling & domestic hot water 

■ High comfort level 
■ Easy to use 

■ Low maintenance 
Completely safe 

■ Superior humidity control 
■ No unsightly outdoor equipment 

Increased Property Value 
Environmentally Friendly 

Proven Track Record 
Qualifies fur ElEC's Residential 

Electric Heat Rate B Guaranteed 
Heating and Coaling Bill Program 

You can heat and cool your home inexpensively, 
cleanly, efficiently, and safely with the incred¬ 

ible geothermal system. It also provides domestic 
hot water and it’s good for the environment. 
Furthermore, there are no flames and no carbon 
monoxide. 

Warmth naturally stored within the soil is 
drawn irito your home in the winter and the 
process is reversed to cool it in the summer. With 
a flick of a switch on the indoor thermostat, the 
system changes from a heating to a cooling mode. 
The system produces four times more energy than 
it uses, so you could save 40 to 70 percent or more 
on your monthly heating bills. 

By installing a geothermal system, you can con¬ 
trol your future energy costs and take advantage 
of Eastern Illini’s 4-cent electric heat rate and 
guaranteed heating and cooling bill program. 

Low interest financing is also available for a 
geothermal system. 
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Voluntary and open membership • Voluntary and open membership • Voluntary and open membership
 
• Voluntary and open membership 

Long Distance Rates 
superior quality ■ competitive rates 

worry free Ions distance ■ local service 

NO MONTHLY FEE 
4.90 PER MINUTE 

800 Number - 

5.90 PER MINUTE 

See Page 9 See Page 9 See Page 9 

ILLINOIS COUNTRY LIVING 

No Contracts! No Hidden 
Fees! Just Plain & Simple! 

Mlater <>o\f T 

-■.y 

Your Name... Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 

Eastern lllini Electric Cooperative’s mission is to provide 
member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the 
quality of life in the under-served rural community. 

NOVEMBER 2005 

for more information 
on Eastern lllini 
Electric Cooperative 

Visit Eastern Mini’s 
Web site at 

The BOARD MEETING 
REPORT is located on 
Eastern mini’s Web site 
at www.eiec.coop. While 
there, learn more about 
standby generators, se¬ 
curity lights and home 
surge protection. 



® ELECTRIC NEWS PAXTON, ILLINOIS 

Eastern mini Electric Cooperative 

“Youth to Washiogtoo” Scholarship 
OFFICIAL RULES 

■ Two high school seniors will receive a $ 1,000 scholar¬ 
ship and a weeklong, expense paid trip to Washington, 
D.C. in June 2006. 

■ Applicants must be high school seniors whose parents 
are members of Eastern Illini Electric Cooperative. Im¬ 
mediate family members of employees and directors of 
Eastern Illini are not eligible. 

■ Scholarships may be used for educational costs for an 
undergraduate course of study at an accredited two-year 
or four-year college or university, including vocational/ 
technical schools. 

■ Scholarship winners will be expected to be “full time” 
students (at least 12 hours). Winners must submit evi¬ 
dence that they are enrolled as full time students before 
receiving the $1,000 disbursements. 

■ Scholarships must be used within 12 months of 
high school graduation, are for one year and are not 
renewable. 

■ Scholarships will be awarded based on grade 
point average, college entrance test scores, work and 
volunteer experience, participation in school and 
community activities, biographical statement and 
knowledge of electric cooperatives as demonstrated 
by a short essay. 

■ Deadline for receipt of completed applications and 
submissions is February 28, 2006. 

■ The “Youth to Washington” Scholarship Committee 
will select the winners. 

■ Scholarship winners will be notified by April 1, 
2006. 

To apply, contact Glenda Crego at 
(800) 824-5102. 
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Shoemaker’s Ridge Road Tree Farm 
JK Ithough many department stores 

 ■M paay want you to believe that 
J^lithe Christmas season begins in 
October, it really only begins for many 

^damilies on the day their house is lit up 
by the all important symbol of the sea¬ 
son, the Christmas tree. And for many, 
buying a live tree at Shoemaker’s Ridge 
Road Tree Farm in Urbana is a family 
Christmas tradition. 

“It’s an event. It’s all about the 
experience,” says Monica Shoemaker. 
Monica and her husband Dave own the 
cut-your-own tree farm with help from 
their sons Todd, Brian and Chris. 

The Shoemakers have diligently 
tried to make the experience as memo¬ 
rable and easy as possible. Grass and 
woodchips surround the trees, keeping 
mud to a bare minimum. But everyone 
heads out equipped with a hand saw, 
a tree trailer, and a piece of cardboard 
just in case. “One thing Monica didn’t 
like about buying a tree was dragging it 
back to the barn and tearing it up. So 
we found these hand-pulled trailers to 
eliminate that,” Dave says. He also offers 
services such as baling (wrapping the tree 
in netting) and shaking (removing all 
the lingering, loose needles). Free hot 
chocolate, an offering of baked goods 
and local handmade items, along with 
a gas stove to warm up by complete the 
experience. 

16b ILLINOIS COUNTRY LIVING 

Unique to the Shoemaker farm is a 
selection of golf carts. “We have people 
come every year to ride the golf carts 
to pick out their trees. It’s part of their 
Christmas now,” says Monica. “Our first 
family last year was from miles and miles 
away. They found us on the Internet and 
had two kids who thought golf carts 
would be fun. That’s why they came 
here.” 

After five years of 
selling trees, Monica has 
enjoyed watching fami¬ 
lies come in year after 
year. “It’s the most fun 
now because people have 
come back every year and 
you know them. You’re 
part of their Christmas. 
My Christmas experi¬ 
ence now is watching 
everyone enjoy theirs,” 
says Monica. 

For Christmas this year, the farm 
has 5 to 8 foot trees available in Scotch 
Pine, White Pine, Red Pine, White Fir, 
Blue Spruce, White Spruce and Norway 
Spruce. Eight more varieties are growing 
strong and will be ready in future years. 
“I want to offer people a nice va- r i ety 
of trees,” says Dave. And 
perhaps most sur¬ 
prising, is that * 
each variety and 

I DECEMBER 

size is the same price, $21.95. 
“I remember when I was a kid and 

my family would go look for a tree. We’d 
pick one out that we liked, and it would 
be too expensive, and so we’d go home 
disappointed because we had to take 
home a cheaper tree. I wanted to avoid 
that for our customers if I could,” says 
Dave. He also says that other tree farms 
have had problems with disappointed 
customers who have cut down a tree 

they thought measured shorter and 
therefore cheaper, or have 



brought back a much more expensive 
variety than they had intended. He’s 
avoided all of those problems with a 
single price. 

And this year, the farm will open the 
weekend before Thanksgiving. “Last year 
we had a number of people who wanted 
their trees for Thanksgiving because they 
had people coming to celebrate Christ¬ 
mas that weekend,” says Monica. 

Another trend the Shoemakers 
have noticed is that more and more 
people are buying multiple trees for 
their homes. “Someone said to me a few 
days ago that they’ll need three trees this 
year for their home,” says Monica. She 
says some customers have said they have 
theme trees in different rooms, others 
have one on each level of their home, 
and some have trees in their children’s 
bedrooms. 

j WHY BUY A REAL TRIE? 

^ “There’s an emotional aspect of hav¬ 
ing a real Christmas tree in your house,” 
says Dave. He says that some people 
are conflicted between this emotional 
longing and with guilt over cutting 
down a living tree. “That’s based on * 
the idea that ttees come from the forest. 
But we’re raising them commercially 
just for sale at Christmas time. People 
come here and see the rows and rows 
of trees, 150 in each row, thousands 
of them, and they quickly understand 
that this is a farm - not a forest. If they 
don’t cut down the trees, we won’t grow 
them. We’ll go back to growing corn and 
soybeans.” 

If the thought of cutting down a 
living tree still bothers you, consider 
a tree that can be replanted right after 
Christmas. The trees are dug up, roots 
and all, and wrapped up for use in your 
home for a few weeks at Christmas. 
Then you can plant the tree in your yard. 
“They’re very hardy plants,” says Dave. 
These trees run about $70. 

The Shoemakers are also environ¬ 
mentalists, using no pesticides or herbi¬ 
cides on their trees. They’ve welcomed 
graduate students from the University 
of Illinois to their farm to study birds. 
“This was all corn fields out here before 
we planted tr&es. When the trees began 
maturing, graduate students came out 
to study and found hundreds of birds’ 
nests here. The students were surprised 
to learn that birds will adapt that quickly 
to new situations,” says Dave. More in¬ 
formation about all the graduate studies 
being done on the farm is available on 
the farm’s Web site (www.ridgeroadtreef- 
arm.com). 

Dave and Monica Shoemaker 
help make the Christmas 
season a little brighter for 
hundreds of families every 
year with their hand-cut 
Christmas tree farm. 

WHAT'S INVOLVED IN RUNNING 
A CHRISTMAS TREE FARM? 

The Shoemakers planted 
2,000 seedlings in 1994. 
They’ve planted 2,000 or 
more every year since. One 
acre contains about 1,000 
trees, and the Shoemakers 
now have 22 planted acres. But it takes 
six years for even the fast maturing va¬ 
rieties to be tall enough for Christmas 
trees. So in 2000, they were finally 
ready to sell. “We didn’t know what 
to expect that first year. So we put an 
ad in the paper and put up some signs 
and waited. We sold a couple hundred 
trees, and that was a good start,” re¬ 
members Dave. “Every year since it’s 
grown. Last year we sold 1,400 trees. 
We’re hoping to sell close to 1,800 a 
year.” 

But it is definitely farm work. “Some 
people think we just put a tree in the 
ground and come back six years later 
and cut it down. But there is a lot more 
to it than that,” says Dave. “It I had re¬ 
ally understood how much work there 
was, I’m not sure I would have started 
this. 

Each spring Dave plants seedlings. 
Then he places a scoop of woodchips 
around each one of them to help them 
survive. Then he mows. And mows. 
And mows. Around every tree all 
spring and summer. That’s why there 
isn’t much mud when Christmas sea¬ 
son approaches. 
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Volunteers help Monica prepare the shop for 
making holiday wreaths. Wreath-makers are Katy 
Panfil, Monica Shoemaker, Amanda Mechum and 
Marla Shoemaker. 

Then the trimming starts. “Every 
tree, every year, has to be cut back or 
it will grow bushy and not look like a 
Christmas tree. I have several imple¬ 
ments I use to shape them. If you don’t 
trim every year, you may not be able 
to recover a tree’s shape the next year. 
We’ve got some 20,000 trees out there, 
and each one is trimmed by hand every 
year,” Dave says. 

Shoemaker’s Ridge Road Tree Farm 
is the official name. If you ever forget, 
just drive down State Highway 130 
from Urbana to Philo and you will see 
a state highway sign pointing the way to 
the local landmark. “We knew we had 
arrived when they put up that sign,” 
says Dave. 

-A ^ i 
Shoemaker's Ridge Road Tree |armv | 

1128 County Road 1500 E ? ^ / 
Urbana, IL 61802 
(217) 684-2535 

dshoemaker @ prairieinet. net 
www.ridgeroadtreefarm.com 
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Make Your 
olidays Safe 

and Sparkling! 
We want your holiday season to sparkle. Glowing 

Christmas tree lights and festively decorated houses 

are magical parts of the season. But remember to keep 
your tree watered, use only UL approved lights that are in 

good condition, place extension cords out of traffic and 
not under rugs and unplug lights before you go to bed. If 
you decorate outside, use only lights rated for outdoor use, 
keep cords off walkways and use portable GFCI outlets to 
protect you and your family from shock. And make sure 

you don’t overload your electric circuits, a major cause of 

electrical fire. 

HAPPY HOLIDAYS! 

*Our AQUAlity Solutions 

systems have performed 

very well. I have used 

AQUAlity Solutions since 

1978 and wotdd 

recommend them to anyone 

needing water treatment?^ 

Ed Gooding, Sheldon, IL 

Make owning a water softener easy. Call Dave 
Schippert and his knowledgeable staff at 
AQUALITY SOLUTIONS. They will install and 
maintain your water softener to ensure peak 
efficiency. Call 1-866-492-8371 for more details. 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE-HALF 

TON OF FREE SALT! They will deliver it to you 
bagged and even load it into your system. 

4444444444444 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1-866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 

www.aqualitysolution.com 

AN - SCHIPPERT SERVICE 

FEEL THE DIFFERENCE 
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Order your new electric fireplace today! 

Patented Electraflame® technology lets you adjust the 

flame action and brightness to suit the moment. 

Authentic wood lire flame effect creates the look and 

feel of a real wood fire. 

No chimney or venting required. Installations are 

easy and usually take less than an hour. 

Completely portable, plugs into a standard wall re¬ 
ceptacle offering instant fireplace ambiance for any 

room. 

Separate controls allow you to operate the flame with 

or without heat. 
Built-in thermostat controls room temperature. 

Clean, safe and efficient. No open flame, operates 
for about $5 per month. 



(L to R) Jeff Blackford, Terry Riggins, Sean Miller, Ken Mutchmore, Scott Bayles, Doug Elrod, Arnold ‘Junior’' 
Price and John Lee traveled to Louisiana to assist hurricane victims. 

Co-ops Rise 
to the Occasion 

As we enter the Christmas season, our electric coop 
colleagues in the Gulf States are still assessing the 

devastation created by the recent hurricanes. During 
that horrendous time, we witnessed Mother Nature at its 
worst - and human nature at its best. 

Nowhere was the spirit of giving, sacrifice and coopera- 
tion more evident than in the community of electric coops 
that responded to virtually unprecedented destruction. 
They demonstrated what coops are capable of doing 
during times of great need - offering assistance wherever 
it is needed. 

Coop linemen were on the ground in Louisiana, Mis¬ 
sissippi and Alabama in only the time it took to drive there 
- bringing food, water, equipment and hope. The crews 
headed into unfamiliar territory with few available hotel 
rooms and short supplies of food, fuel and fresh water. 

Coop members from the Gulf States helped to sustain 
our linemen with home-cooked meals in the midst of great 
personal loss, and we are grateful for their generosity and 
commitment to helping others. 

The electric coops’ emergency plans played a vital 
role in recovery efforts, but the greatest resource is the 
dedicated coop employees who worked under extremely 
difficult conditions. 

“Our Co-op’s mission energizes us during trying 
times,” said Wm. David Champion, Jr., President/CEO 
of Eastern Illini. “We show that the coop spirit cannot 
be dimmed; it shines brightly even in the face of darkness 
and despair, and for that, we are truly thankful.” 
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Eastern lllini Linemen 
Attend Training Programs 

The Association of Illinois Electric Co¬ 
operatives hosted a training program 

demonstrating electric pole climbing, 
electrical theory and safety techniques 
at Lincoln Land Community College in 
Springfield. 

Apprentice Lineman John Lee of 
Paxton was instructed on lineman skills 
during an electrical lineman first year dis¬ 
tribution school held October 17-21. Ap¬ 
prentice Lineman Brad Smith of Paxton 
attended a safety rubber gloving school on 
October 17-21 and Apprentice Lineman 
Graham Schmid of Tolono participated 
in the underground school on October 
31-November 4. 

Apprentice Lineman Graham Schmid 

Apprentice Lineman Brad Smith Apprentice Lineman John Lee 
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Holiday Gift-Giving Ideas 
Holiday gift-giving is heart-warming, full of surprises 

and fun. It also creates an extra 1 million tons of waste 
between Thanksgiving and New Year’s Eve every year! 

Why not consider giving presents that use less energy 
and help the environment? Some suggestions are: 
■ Give energy-efficient small appliances like kitchen aids 
and grooming devices. 
■ Stuff stockings with compact fluorescent light bulbs. 
■ Look for clothes and products made from recycled 
materials. 
■ Purchase blankets, sweaters or scarves that help to hold 
down heating costs. 
■ Create a hand-made gift, like a basket of baked goods 
or fruit, a collection of your family’s favorite recipes, a 
videotape of family members sharing their favorite stories, 
or a wreath strung with holly and pinecones. 
■ Buy something you know the individual will use: tickets 
to a ball game or concert: a gift certificate to the video 
store or grocery store; or a membership in a health club. 

As you celebrate the season of joy and giving, give and 
use wisely. Who knows how far the benefits will spread! 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet ser¬ 

vice to communities throughout Central Illinois! 

Packages starting 
at$14.95amentli! 

Call (877) 455-4266 for 
more information or to sign-up today! 

Now offering: Customizable Spam Blocker, 
Pop-up Blocker 

ILLI 
TELECOMM UNICATID NS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 
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See Page 9 See Page 9 See Page 9 

www.eiec.coop 

Contact El Bottled Water at (800) 824-5102 

for more information 
on Eastern lllini 

Electric Cooperative 

Visit Eastern mini’s 
Web site at 

matejr 
Your Name...Our Water... 

Your Satisfaction...Guaranteed 
Personalized Bottled Water 

The BOARD MEETING 
REPORT is located on East¬ 

ern Illini’s Web site at www. 

eiec.coop. While there, check 

out the El Help Desk and 

learn more about convenient 

payment options, standby 

generators and security lights. 

ILLINOIS COUNTRY LIVING 

Contracts! No 
No Hidden Fees! 

Just Plain & Simple! 
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Superior quality • Competitive rates 
Worry free long distance - Local service 

NO MONTHLY FEE 

Eastern lllini Electric Cooperative’s mission is to provide 

member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the 

quality of life in the under-served rural community. 


