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HIGH sen 
Apply for East 

“Youth to Washington” 
high school seniors will receive a $1,000 scholar¬ 

ship and a weeklong, expense paid trip to Washington, 
D.C. in June 2004. 

In addition to receiving the $1,000 scholarships, the 
two students will attend Illinois’ Youth Day in Springfield 
on April 21 to see state government in action. Around 200 
young people will be participating in this annual event. 

Moreover, the scholarship winners will join more than 90 
students from Illinois electric and telephone cooperatives in 
Springfield on June 11, where they will board tour buses, travel to 
Washington and return June 18. They will tour the nation’s capital 
with more than 1,000 students representing cooperatives from across the 
nation. During the week in the nation’s capital, these students get an up-close, 
first-hand look at democracy in action. Students learn how government works and why 
important for every citizen to get involved in government. 

To apply, contact Jeannie Kingston at (800) 824-5102, extension 131. 

it s 

OFFICIAL RULES 
■ Applicants must be high school seniors whose parents are members of Eastern lllini Electric Cooperative. Immediate 
family members of employees and directors of Eastern lllini are not eligible. 

■ Scholarships may be used for educational costs for an undergraduate course of study at an accredited two-year or 
four-year college or university, including vocational/technical schools. 

Scholarship winners will be expected to be “full time” students (at least 12 hours). Winners must submit evidence that 
they are enrolled as full time students before receiving the $1,000 disbursements. 

Scholarships must be used within 12 months of high school graduation and are for one year and are not renewable. 

Scholarships will be awarded based on grade point average, college entrance test scores, work and volunteer experi¬ 
ence, participation in school and community activities, biographical statement and knowledge of electric cooperatives as 
demonstrated by a short essay. 

Deadline for receipt of completed applications and submissions is February 27,2004. 

The “Youth to Washington” Scholarship Committee will select the winners. 

Scholarship winners will be notified by April 1,2004. J 
JANUARY 2004 ■ ILLINOIS COUNTRY LIVING 16a 

Vo
lu

nt
ar

y a
nd

 op
en

 m
em

be
rs

hi
p 

• 
Vo

lun
tar

y a
nd

 op
en

 m
em

be
rs

hi
p 

• 
Vo

lu
nt

ar
y a

nd
 op

en
 m

em
be

rs
hi

p 
• 

Vo
lu

nt
ar

y a
nd

 op
en

 m
em

be
rs

hi
p 



Classic Travel makes internation: 
and domestic travel easy 

,' 

e like te build 
memories that 
travelers will 

always treasure. It is 
said that 5D percent 
□f a trip's enjoyment is 
the anticipation before 
you leave, 30 percent 
is the trip itself and 20 
percent is the memories 
of the experience. 

mmm. mm 

Imagine this. You’re taking the trip of a lifetime abroad. Your 

luggage is handled throughout your travels. You don’t have to 

worry about speaking the language. You don’t have to rent a car 

and navigate unfamiliar roads. You don’t have to plan every detail 

of your trip. You can simply sit back and enjoy the experience as 

your personal guide imparts all sorts of interesting details. 

Sound like a fantasy? It isn’t. It’s a group tour designed by Classic 

Travel. 

ILLINOIS COUNTRY LIVING JANUARY 2004 



Classic Travel is a small travel agency in Paxton specializing 
in group tours. Joyce Meyer, founder of the company, offers 
many domestic and international tours to members and 

customers of banks, hospital foundations, churches and affin¬ 
ity groups. Currently, she’s preparing to escort a Panama Canal 
Cruise scheduled to depart January 21 that is offered by several 
area banks. In March, she’s on to Australia and New Zealand, 
in June to Alaska, in July to the Mediterranean and Greek Isles, 
and in October to the New England states. 

Joyce handles all of the travel arrangements needed for an 
international trip. From the moment you step onto the bus, 
everything is taken care of for you, including your baggage. “On 
our trips we handle everything. We have a lot of senior citizen 
travelers that may not be able to go on such a trip without the 
security we offer,” says Joyce. 

And many of her travelers consider one of her trips the ex¬ 
perience of a lifetime. “It seems people need an excuse to take 
their first big trip. We have a lot of 25th and 50th anniversary 
vacations, and some people who know they are ill and this is 
their last chance to do this. I’m glad we can do that for them 
but I encourage people not to wait, enjoy it now while you can. 
You don’t know what the future will bring.” 

Joyce encourages everyone to travel outside of the country. 
“You can learn what the rest of the world is like and see how 
others live. It puts your life in perspective. Every place is differ¬ 
ent. Some trips offer real opportunities for personal growth, like 
a tour to the Holy Land, and others offer beautiful, scenic and 
educational experiences, like the tours to many of the European 
countries.” 

A special touch you’ll enjoy on all Classic Travel group tours 
is that an employee of the company travels with the group to 
handle any problems or illnesses that may occur. It’s one of the 
perks of the job for Joyce. “I love to travel. I always have. And the 
people on these trips I get to know and enjoy them very much. 
It’s a people oriented business. I get to see people’s responses 
to things, the awe in their eyes.“ 

Joyce’s husband Dale is retired now and helps her with the 
business. He often jokes with her, saying, “You have never 
worked a day in your life,” to which Joyce always responds, 
“That’s right and I’m never going to.” But as much fun as Joyce 
says the business is, it really is work to be sure 50 or more people 
are all in the right places at the right times and that everything 
runs smoothly. And Joyce has a lot of experience at doing just 
that. 

Joyce first began working with group tours at Conlin Dodds 
Group Tours in Champaign. When her children were grown, she 
decided to go back to work and knew that her former profes¬ 
sion as a registered nurse no longer fit her life. She immediately 
fell in love with the travel industry business. During her 7-1/2 
years at Conlin Dodds, Joyce worked on numerous group tours 
including trips to the Rose Bowl with as many as 6,000 people. 
Joyce eventually decided she would like more input in the deci¬ 
sion making process and in 1994 she started her own company, 
Classic Travel Inc. Now, 10 years later, the business is a family 
affair. “My husband Dale helps me quite a bit, and our daughter, 
Susan, works for us out of Aurora. She is responsible for our 
marketing, and designs all of our brochures and collateral mate¬ 
rial, as well as escorts some trips.” Susan also handles vacation 
plans for individual travelers to a wide variety of destinations. 

Tahiti is just one of the beautiful vacation spots 
guests of Classic Travel can visit. 

The Meyer's daughter Susan Rasmus, an agent for 
Classic Travel, poses during a tour of Venice. 

Joyce (with a camera on the right) was part of this 
African safari when a travel magazine took this 
photo for their brochure. Africa is now one of the 
group tours she offers. 

Classic Travel 
President Joyce A. Meyer 
368 M. 1500 E Paxton, IL 60957 
Phone (217) 379-2028 
Fax (217) 379-4184 
e-mail cla55ic@illicom.net 
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Patented Electraflame® technology lets you adjust the flame 
action and brightness to suit the moment. 

Authentic wood fire flame effect creates the look and feel of 
a real wood fire. 

No chimney or venting required. Installations are easy and 
usually take less than an hour. 

Completely portable, plugs into a standard wall receptacle 
offering instant fireplace ambiance for any room. 

Separate controls allow you to operate the flame with or 
without heat. 
Built-in thermostat controls room temperature. 

Clean, safe and efficient. No open flame, operates for about $5 per month. 

Order your new electric fireplace today 

Everyone at your local electric coopera- 
tive is committed to listening to what 

you - our neighbors - have to say. Your ideas 
are helping us to provide you with affordable 
power using state of the art technology and 
service. 

You have a voice with us 

Nominating Petitions for the March 13, 2004, 
director election are available 

Directors in Directorate Districts 
1, 4 and 8 will be elected at the 

March 13, 2004, annual meeting. 
Incumbent directors Kay Horsch 
of Dewey, District 1; Harold Loy of 
Beaverville, District 4; and Charles, 
D. Day, Jr. of Bement, District 8 
have indicated that they will seek 
re-election. 

Nominating petitions can be 
picked up at Eastern Illini Electric 
Cooperative, 330 W. Ottawa, Pax¬ 
ton. Each member who desires to 
be elected to the board of directors 
must have their petition signed by 
not less than twenty-five (25) mem¬ 
bers of the cooperative. Petitions 
must be filed at the cooperative’s 
headquarters in Paxton no later than 

5:00 p.m. on Wednesday, January 28, 
2004. 

The Credentials Committee will 
meet at the cooperative’s head¬ 
quarters on January 29 to review 
the qualifications of all candidates 
who file nominating petitions to 
determine their eligibility to serve as 
directors of the cooperative. 



Add a little 
light to your 
night 

T 
I v< 

ere’s no place like home - and at nightfall, you’ll have peace of mind with a security light from 
your electric cooperative. 

Nothing discourages a would-be burglar or trespasser like a brilliant security light. Today’s security 
lights are brighter and more efficient than ever. And since the security light turns itself on at dusk and 
off at dawn, it’s there when you need it, automatically. 

A security light is an affordable way to provide safety and protection for your family and possessions. 

Your cooperative offers the following security lighting 
■ 100-watt high pressure sodium light - $6.30 per month 

■ 175-watt mercury vapor light - $7.35 per month 

■ 400-watt mercury vapor light - $12.00 per month 

■ 250-watt high pressure directional lighting - $11.00 per month 

■ 400-watt high pressure directional lighting - $14.00 per month 

You will receive the first two months free 
for any new security light rental! 

n-tact El Bottled Water at 

(800) 824-51 02 

fm®% tn^fi 
Your Name...Our Water... 

Your Satisfaction... Guaranteed 
Personalized Bottled Water 
Schools 
Special events 
Fundraisers 
Churches 
Promote your business 
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Make your home office safe 
With the growth of telecommut¬ 

ing, more Americans are set¬ 
ting up shop at home and equipping 
their home offices with computers, 
fax machines, modems and other 
office equipment. However, many 
homes - especially older ones 
- are not really equipped for all 
these heavy-duty electronics. Look 
carefully around your home office 
for these hazards: 

■ Insufficient outlets: Don’t resort 
to a tangle of extension cords to 
hook up all your equipment. Use 
a safety-rated power strip or surge 
suppressor to connect and protect 
your computer, fax machine, copier 
and printer. 

■ Ungrounded outlets: Many 
older homes may not have three- 

prong outlets to ensure that your 
equipment is safely grounded. Make 
sure to have an electrician come in 
and install grounded outlets where 
they’re needed. Do not cut off the 
third prong to make the plug fit! 

■ Don’t overload the circuits. 
Check your breaker or fuse box 
to determine which outlets are on 
the same circuit, and be sure that 
all the equipment you have on a 
single circuit draw no more than 
1,500 watts. 

■ In a lightning storm, unplug your 
computer directly from the wall out¬ 
let. Also, unplug and unhook your 
modem. 

■ If you lose power while working 
on your computer, turn the com¬ 
puter off. When the power comes 

back on, a voltage spike could damage 
your equipment. 

Source: National Electrical Safety 
Foundation 

"Preferred Member Benefits" For 

Eastern lllini ^ 
Electric Cooperative 
Members 

Comprehensive Water Testing 
Softened Water 
Whole House Water Filtering 
Reverse Osmosis Drinkirfp/Vat€ii 
Bottled Water 

• Six months same as cash 
Discounted financing interest rates 

• Free installation 
• Free startup supply of salt 

Your Water Quality Source 
1(866) 492-8371 

Visit Eastern mini’s 
WebLsitMt 

The BOARD MEETING 

REPORT is located 
on Eastern mini’s Web 
site at www.eiec.coop. 
While there, you can 
learn more about HOME 

SURGE PROTECTION 

and the REBATE CREDIT 
CARD. Moreover, you can 
download the CERTIFIED 

COMFORT HOME BOOK. 
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Grants money available for geothermal energy systems 
Communities and non-profit organizations 

served by an Illinois electric cooperative 
can now receive up to $50,000 to help with the 
installation of geothermal heating and cooling 
systems through a grant program administered by 
the Association of Illinois Electric Cooperatives 
(AIEC) and funded by the Illinois Clean Energy 
Community Foundation. 

The U.S. Environmental Protection Agency 
calls geothermal heating and cooling systems 
“the most energy efficient, environmentally 
clean and cost-effective space conditioning sys¬ 
tems available.” 

Eastern Illini President/CEO Wm. David 
Champion, Jr. says, “We are very excited about 
the availability of this grant because this will re¬ 
ally help some of our local schools or churches 
save money on their monthly energy bills. 
Geothermal systems on average can cut energy 
expenses by 50 percent, and have been proven 
to decrease maintenance costs as 
well. 

“Eastern Illini looks forward 
to collaborating with the Illinois 
Clean Energy Community Foun¬ 
dation on this program, which will 
promote a proven, under-utilized, 
energy-saving clean technology.” 

’’The Illinois Clean Energy Community Foundation 
appreciates the leadership of the electric cooperatives 
on this effort,” says James Mann, Executive Director of 
Illinois Clean Energy Community Foundation. “We see 

Eastern mini's President/CEO Wm. David Champion, Jr. 
speaks with local news media about the effect 
the new grant will have on local communities. 

GEO ALLIANCE 
Promoting the installation of energy efficient geothermal systems 

this as a breakthrough opportunity for 
public and non-profit organizations. 
They can benefit from improved com¬ 
fort in their facilities, lower operating 
and maintenance costs and reduced 
energy use, leading to less pollution 

in Illinois communities.” 
For more information about the geothermal system 

funding program, contact Eastern Illini at (800) 824- 
5102 or the Association of Illinois Electric Cooperatives 
at (217)529-5561, or go to www.aiec.coop. 

Local Internet access available to 

bnly $14.95 per month 
Contact llliCom today 

(877) 455-4266 

COM 
TELECOMM UNICATIDNS 

Customers receive local Internet access for $14.95 per 
month when subscribing to a one-year subscription. Local 
access numbers are not available for members in Iroquois 
County, except for Thawville and Ludlow. 
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Voluntary and open m
em

bership
 
• Voluntary and open m

em
bership

 
• Voluntary and open m

em
bership • Voluntary and open m

em
bership 

For more ioformatioo, 

call (OOO) 024-5102 

Superior quality • competitive rates 
worry free long distance • local service 

NO MONTHLY FEE 

Calling card service -190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

See Page 9 for more information on 
Eastern mini Electric Cooperative 

Eastern mini Electric Cooperative’s mission is 
petitively priced services and products and to enhance the 

.Sr irr 

with extraordinary value through corn- 
life in the under-served rural community. 
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STERN IlllNI 
ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.org A Touchstone Energy5 Cooperative (217) 379-2131 or (800) 824-5102 

tjcur C'^le-n^r! 
Eastern mini Electric 

Hi, 

Cooperative’s Annual Meeting 
Saturday, March 13, 2004 

Paxton-Buckley-Loda High School 
Paxton, Illinois 

Registration begins at 10 a.m. 
and closes at 1 p.m. 

The meeting will be called 
to order at 1 p.m. 

Register for the drawing 
25 $100 cash awards will be given 

■ Pick up your Eastern iiiini “stainless steel granny paring knife.” 
■ Take advantage of health screening services. 
■ Childcare will be provided during the business meeting for 

children two and older. Each child will receive a “Goody Bag” and 
a drawing will be conducted for two $25 Toys R Us Gift Cards. 

■ Enjoy a lunch of chicken, beef, ham, mashed potatoes and gravy, 
green beans, corn, coleslaw, noodles and cobbler. 

■ Elect three directors. 
■ Listen to ‘Jake’s Boys.” 

Watch for the annual report in the 
March Illinois Country Living magazine. 
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Mary Ann and Bob Clark had the support of their family in restoring the schoolhouse. Pictured 
with them are their children and grandchildren in the schoolhouse. Back row from left are Carol, 
Abby, Cory, Bob, Mary Ann, Jassen, Julie and Ericka. Front row from left are Doug, Natalie, Beth, 
Brooke, Stan and Andy. 

The Clark Schoolhouse 
A one-room schoolhouse offers experiences of yesterday 

s she turned the porcelain 

knob on the whitewashed 

wooden door and walked 

into the building from 

the cold winter air, 

she could imme¬ 

diately feel warmth. And along 

with the heat came the sounds and 

scents of a crackling fire. She found 

its source in a black wood-burning 

stove squatting in the far corner of 

the room. She walked quickly past 

the tiny wooden school desks towards 

the stove. After warming her hands, 

much as she had as a child, she turned 

around to survey the small room. 

The familiar smells of chalk dust, 

oil lamps and old books mingled with 

the aroma of charred wood. And as 

she gazed about, she could almost 

“see” the eager young faces that 

once sat at the rows of desks, boys 

and girls of all ages, each with their 

own tiny slates, joined together in this 

The Clark Schoolhouse is open to the public for tours at its new 
location at the residence of Mary Ann Clark. 
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one room to learn. 
Turning, she sought out the teach- 

er’s podium and could visualize her 
schoolmistress standing there, stern 
faced and appareled in her checkered 
schoolmarm dress. Sternly she’d ring 
the school bell, which announced the 
end of recess. 

Turning, she imagined a student 
sitting in the corner with a dunce cap. 
She recalled that teachers in those 
days were so strict, the saying went 
that if you saw your teacher smile 
at Christmas, you had been good all 
year. Miss Kitty Lowe had been the 
first teacher at the school and had 
ruled over her students firmly, teach¬ 
ing them reading, writing, arithmetic, 
geography and other skills, as did the 
teachers who followed. 

As she recalled more of her school 
memories, the woman could envision 
the children pulling out lunch pails 
containing hard-boiled eggs and thick 
slices of bread. She could imagine 
them singing songs and saying the 
Pledge of Allegiance, she could see 
their intent faces as the teacher read 
from the Bible or perhaps Laura Ingell 
Wilder’s Little House on the Prairie. 

The woman almost laughed out 
loud as her childhood memories 
came streaming back to her. She 
remembered having her hair pulled 

by the older boy who sat behind 
her; and the tacks she had 
helped put on the teach- j|| 
er’s chair as a prank. She flj 
also remembered the fun 
of recess, playing games 
such as dodge ball, 
fox and geese, 
kick the can, 
London bridges 
and hide and seek 
until called in by the 
teacher’s bell. 

She hoped her children would 
come here to visit, to see how she 
lived and learned; hoped her grand¬ 
children would come on a school 
field trip to experience one-room 
schoolhouses. She knew this was pos¬ 
sible now, thanks to the family who 
restored this one-room schoolhouse. 

The Restoration of Clark 
School House 

The Clark Schoolhouse first 
opened its doors in 1864. As a young 
boy of six, Bob Clark attended the 
one-room schoolhouse in Iroquois 
County. In 1945, the school closed 
and Bob was taught at a new school. 
But his memories of his first school 
remained vivid in his mind. In 1997, 
Bob and his wife Mary Ann had the 
opportunity to buy the old school, 

which had been turned into a 
mechanic’s garage. They decided 

to purchase the building and moved 
it to their property to restore it. In 
time, and with the help of family and 
friends, the Clarks restored the old 
schoolhouse and made it available for 
tours. 

The school contains original fur¬ 
niture, books, oil lamps, and other 
artifacts from the time period the 
school was open. The blackboards 
in the schoolhouse are the original 

painted ones used in 1864. 
Mary Ann, a lifetime member 

of her local Historical Society, has 
continued her preservation of the 
schoolhouse after Bob’s death from 
cancer several years ago. The school 
is open for tours and you can contact 
Mary Ann for more information at 
(815) 429-3554. Last year’s open 
house brought more than 150 visi¬ 
tors to the schoolhouse. 

1 
■■Pir 

The chalkboard on the 
wall of the schoolhouse 
is original. Also notice the 
small slates and chalk on 
each student’s desk used 
instead of paper and 
pencil 
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You can build a certifiably comfortable home 
■or many years electric cooperative energy advi¬ 
sors across the state have been helping members 

who are building new homes make sure their homes 
are energy efficient and comfortable. Several years ago 
these co-op energy experts put their heads together 
and produced an easy to read manual called “The 
Certified Comfort Home.” Now that manual has been 
updated and is available free of charge to electric co¬ 
op members. 

“We know there is a lot of information out there on 
energy efficiency and building techniques and materi¬ 
als, but we wanted to distill that down into practical 
advice that all of the co-op energy advisors have learned 
over the years,” says Pat Gallahue, Marketing Advisor 
for Eastern Illini Electric 
Cooperative. “One of 
the problems we’ve found 
is even some builders and 
contractors don’t always 
understand that building 
energy efficiency into a 
new house really doesn’t 
take much more money or 
effort. If we can help both 
the member and the builder 
understand what we’ve 
learned about energy effi¬ 
ciency building techniques 
our members are going to 
be happier with their new 
home. They’re going to 
be comfortable and their 
energy bills are going to be 
lower.” 

Although the “Certified 
Comfort Home” manual 
contains fairly detailed in¬ 
structions and diagrams it is 
also easy for the consumer 
without any construction 
background to understand. 

Gallahue says, “Even 
though we wanted this 
manual to be complete 
and have plenty of detail, 
we know that people often 
just want the simple facts. 
So right up front near the 
index we boiled it all down 
into a simple bulleted list of 
the main facts we want our 
members to remember when 

Pat 

If you don’t remember 
anything else remember 

this... 
■ Though some of the items presented in this 

booklet seem insignificant, it is the use of the 
total concept that provides for large energy 
savings. 

I Corner and partition construction should 
minimize air pockets and allow for full in¬ 
sulation. 

■ It is recommended that cellulose insulation 
be used in ceilings and walls. 

I When insulating the basement or crawl 
space, do not forget to insulate the box 
sill. 

■ Caulking and sealing of the exterior wall 
and its components is very important to the 
overall efficiency of the home. 

■ The attic area should be insulated to a 
minimum R-40. 

■ Basements have more heat loss than most 
people realize. 

I Geothermal and air to air heat pumps, 
which move heat energy rather than 
create it, can be three times more 
efficient than gas furnaces. 

I Because windows and glass 
doors are major areas of heat 
loss and gain, they should be 
sized so they are no more than y 
10 percent of the floor area. 

For the complete Certified Com¬ 
fort Home manual just call your local 
cooperative. 

hue talks to a 
member about ways to 
make their home more 
energy efficient. 

they build a new home.” 
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Install a standby 
generator and take 
advantage of our 50 

interruptible rate 
Eastern Illini has formed an 

alliance with Midwest Engine 

Warehouse to become a dealer for 

Briggs & Stratton standby genera¬ 

tors in east central Illinois. 

We are offering 10 kw and 12 

kw stationary generators powered 

by propane or natural gas with an 

automatic start. When the power 

goes off, the 10 kw and 12 kw 

generators will automatically start 

turning on the basic necessities 

such as heating or cooling, sump 

pump, refrigeration and lighting. 

When the power comes back on, 

the 10 kw and 12 kw generators 

will automatically shut off. 

Eastern Illini offers financing, 

installation, servicing and main¬ 

tenance on these generators. 

Visit Eastern mini’s 
^Meb site at m 

The BOARD MEETING 

REPORT is located on 

Eastern mini’s Web site at 

www.eiec.coop. Visit the 

El HELP DESK and ask 

us a question. Moreover, 

you can also learn more 

about the GUARANTEED 

HEATING & COOLING 

PROGRAM and convenient 

PAYMENT OPTIONS. 

;r^r r 
rfrvfrr 

larmth 
eplace 

Patented Electraflame® technology lets you adjust the flame 
action and brightness to suit the moment. 

Authentic wood fire flame effect creates the look and feel of 
a real wood fire. 

No chimney or venting required. Installations are easy and 
usually take less than an hour. 

Completely portable, plugs into a standard wall receptacle 
offering instant fireplace ambiance for any room. 

Separate controls allow you to operate the flame with or 
without heat. 

Built-in thermostat controls room temperature. 

Clean, safe and efficient. No open flame, operates for about $5 per month 

Order your new electric fireplace today 
FEBRUARY 2004 ■ ILLINOIS COUNTRY LIVING 16e 



Saving energy with refrigerators 
and freezers 

The technology of manufactur¬ 
ing refrigerators and freezers has 
progressed rapidly over the past 10 
years. The best new refrigerators 
use less than 500 kilowatt-hours 
per year compared to the 1,000 to 
1,500 annual kilowatt-hours used 
by older models. A new refrigera¬ 
tor may save you at least 500 kilo¬ 
watt-hours if you buy one that has 
an Energy Star® label, indicating 
the Department of Energy’s and 
Environmental Protection Agen¬ 
cy’s seal of approval. 

Refrigerators with side-by-side 
doors use more energy than units 
with upper and lower doors be¬ 
cause the side-by-side units have 
more linear feet of door seals. If 
you defrost your refrigerator when 
it collects 1/8 inch of ice, a manual 
defrost unit uses less energy than 
one with automatic defrost. 

Refrigerators normally have an 
energy-saver switch somewhere 

inside. When the energy-saver 
switch is on, it turns off the door 
rim heaters. These heaters prevent 
frost formation between the door 
and the door opening during hu¬ 
mid weather. In dryer climates, 
the energy-saver switch can be 
permanently engaged. 

The operating cost of a refrig¬ 
erator or freezer is usually some¬ 
where between $80 and $140 
annually. Therefore, you should 
have a defensible reason for run¬ 
ning two refrigerators or a freezer. 
If you don’t really need that sec¬ 
ond refrigerator or freezer, sell it, 
or recycle it at your local landfill. 
The landfill should have a special 
area for recycling refrigerators 
where the refrigerant liquid is 
removed before the refrigerator is 
transported to its final destination. 
If you keep your old refrigerator, 
dust the coils once or twice each 
year. 

Bfetllleii W liter 
Your Name...Our Water... 

Your Satisfaction... Guaranteed 
Personalized Bottled Water 

■ Churches 
■ Promote your business 

■ Schools 
■ Special events 
■ Fundraisers 

ptfUmmlixed Watrr 
for «il occasion \ 
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Eastern 
(llini Long 
Distance 

Rates 
■ Superior quality 
■ Competitive rates 

■ Worry free long distance 
■ Local service 

NO MONTHLY FEE 

4.90 per minute in Illinois 
6.90 per minute state-to-state 

Calling card service -190 
per minute 

800 Number - 6.90 per 
minute 

No Contracts! 
No Hidden Fees! 

Just Plain & Simple! 

For more information, call 
(800) 824-5102 

Remember when a handshake was all it took to seal a deal? 
It’s still that way at your local electric cooperative. 

The Touchstone Energy® logo you see on our trucks, hats, 
and on our sign outside stands for our promise to you that 

you’ll receive the best electric service at the best possible price. 

We’re here only to serve you. And in a world 
where not much is certain, you can count on that. 

We are the power of human connections. 

Touchstone Energys 

The power of human connections 

Local Internet access available to 
Eastern mini Electric Cooperative me 

Contact IlliCom today 
(877) 455-4266 

LL 
TELECOMMUNICATIONS 

*Customers receive local Internet access for $14.95 per 
month when subscribing to a one-year subscription. 
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Voluntary and open membership
 

• Voluntary and open membership
 
• Voluntary and open membership

 
• Voluntary and open membership 

Low interest 
loan 

program 
available 

for energy 
efficiency 
upgrades 

Finance an electric heating system, 
a standby generator or a service en- 
trance upgrade through Eastern Illini’s 
low interest loan program of 6.9%. 

You can reduce your energy bills 
through the installation oi more 
energy efficient equipment and take 
advantage of Eastern Illini’s new 
guaranteed heating and cooling bill 
program. Other money saving options 
include our competitive 4d electric 
heat rate or the 5y interruptible rate. 

Moreover, you can improve the 
safety, reliability and value of your 
home. 

If you qualify, Eastern Illini will lend 
you the money at the low rate of 6.9% 
and add the payments to your monthly 
electric bills. 

Borrow up to the following 
amounts: 

• $10,000 for a geothermal system 
• $5,000 for an all-electric heat 
installation 
• $3,000 for an add-on heat pump 
• $10,000 for a standby generator* 
• $600/$ 1,200 for a service entrance 
upgrade** 

• Account must be on interruptible single¬ 

phase or interruptible large poiver rate 

** Must accompany electric heat or water 

heater installation 

See Page 9 
for more 

information on 

Eastern 
Illini Electric 
Cooperative 

• Six months same as cash 
Discounted financing interest rates 

• Free installation 
• Free startup supply of salt 

Your Water Quality Source 
1(866) 492-8371 

"Preferred Member Benefits" For 

Eastern Illini ^ 
Electric Cooperative 
Members 

■ Comprehensive Water Testincjtee 
■ Softened Water 
■ Whole House Water Filtering^lB 
■ Reverse Osmosis Drinkifflwgen 
■ Bottled Water |■||k 

trie Cooperative’s mission is to provide me 
services and products and to enhance the petitively 

com- 
in the under-served rural community. 
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OFFICIAL NOTICE OF 2004 
Annual Meeting 

Saturday, March 13, 2004 Notice is hereby given that the 17th Annual Meeting of Members of Eastern Illini Electric 
Cooperative will be held on Saturday, March 13, 2004, at 1:00 p.m., C.S.T, at the Paxton- 
Buckley-Loda High School Gymnasium, 700 West Orleans, Paxton, Illinois. Registration 
will begin at 10:00 a.m. and will close at 1:00 p.m. The meeting will be called to order 

at 1:00 p.m. and action will be taken on the following: 

1. The reports of officers, directors and President/CEO. 

2. The election of three directors (one each from Directorate Districts 1, 4 and 8). In connection 
with the election of directors, the following candidates have been nominated: Kay J. Horsch, 
Dewey, for Directorate District 1; Harold M. Loy, Beaverville, for Directorate District 4; and 
Charles D. Day, Jr., Bement, for Directorate District 8. 

3. To consider and transact all other business which may properly come before said meeting or 
any adjournment or adjournments thereof. 

Dated at Paxton, Illinois, this 24th day of February, 2004. 

Robert Bauer 
Secretary 

MISSION STATEMENT 
Eastern Illini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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Executive Report 2004 

Bradley J. Ludwig 
Chairman of the Board 

Wm. David Champion, Jr. 
President/CEO 

It appears that the economy is beginning 
to rebound. Many economic indicators 
are showing positive signs. We were 

able to see some of those signs this year 
in the EIEC business activities, but the 
2003 sales for the cooperative were down 
slightly from the prior year. Most of this 
was attributable to mild summer weather 
as compared to 2002. However, we were 
able to meet our budget expectations and 
we ended the year with good margins 
that help to build financial strength for 
the organization. 

Our Pegasus stock reached a board es¬ 
tablished target level that allowed us to sell 
25 percent of our stock. That transaction 
is reflected on the financial statements and 
it consequently helped the margins for the 
year. The board continues to have sales 
targets for the remaining shares and those 
shares will be sold as the target levels are 
achieved or revised. 

Our subsidiary businesses are continu¬ 
ing to provide the products and services 
that our members have asked us to pro¬ 
vide. We have continued to expand the 
areas where we provide these services 
without taking on new challenges. Our 
staff is fully deployed at our current level 
of offerings so we don’t plan to add any 
new business offerings at this time. The 
businesses are discussed each month as 
the board reviews the business reports. 
Of course, profitability is critical and we 
continue to make reasonable progress to 
that end while growing these businesses. 

Our power supply costs are the larg¬ 
est portion of the EIEC budget and we 
continue to work with our generation and 
transmission cooperative, Soyland Power/ 
Continental Cooperative Services, to con¬ 
trol those costs. The six-year contract that 

was put in place on January 1, 2003, is an 
extremely good contract. As we reported 
last year, this contract will keep our whole¬ 
sale power rates stable through the end of 
2008. Therefore, we are already looking 
at options for power supply through our 
G&T cooperative for 2009 and beyond. 
With the natural gas prices currently go¬ 
ing so high and future anticipated high 
prices, the long-term prognosis for pric¬ 
ing of all energy sources looks unstable 
to say the least. It is anticipated that 
natural gas prices could be five times the 
2002 levels by 2010. We will continue to 
explore our options and attempt to find 
the best source of power supply. So many 
of the generating plants that have been 
brought on line over the past few years 
have involved natural gas. This creates 
vulnerability in the marketplace to high 
natural gas prices. Consequently, there is 
a need for some coal fired power plants 
to be built in the near future to diversify 
some of that exposure and risk. The good 
news about our current contract is that we 
have isolated ourselves from the natural 
gas pricing exposure. 

It seems that the business of operat¬ 
ing the cooperative becomes more com¬ 
plicated with each year that passes. You 
are probably experiencing this with your 
work as well. We want to reassure you that 
the board and employees are continuing 
to stay focused on the mission and that 
you, the member, are always considered 
first and foremost in all decisions that are 
made. 

We hope that you will be able to at¬ 
tend the March 13th annual meeting. It is 
important that you come and participate 
in your organization’s largest meeting of 
the year. 

Attendance Gift 

This year’s attendance gift 
is an Eastern Illini stainless steel granny paring knife. 

your connection to powerful 
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KcHJ) J. Horsck, Dewey 

Kay J. Horsch was elected as a 
director of Eastern Illini Electric 

Cooperative in 2001 and currently 
serves as the alternate director on 
the Association of Illinois Electric 
Cooperatives Board. She became an 
NRECA Credentialed Cooperative 
Director in 2001. 

Horsch resides on a farm near 
Dewey and is employed at the Dewey 
State Bank. In 1994 Horsch retired af¬ 
ter teaching junior high school English 
for 15 years at Fisher. She grew up in 
the Dewey area and graduated from 
Fisher High School. In 1959 she gradu¬ 
ated from the U of I with a bachelor’s 
degree in Liberal Arts and Science. 
Horsch has four sons: Craig and Grant 
are employed at the Dewey State Bank 
in Saybrook and Dewey; Scott is the 
Ohio Grade and High School principal 
in Ohio, Illinois; and Eric is in the in¬ 
formation technology field in Chicago. 
Horsch also has eight grandchildren. 

An active participant of the com¬ 
munity, Horsch is a member of the 
Fisher United Methodist Church 
where she has served on various 
committees, the Dewey Home Ex¬ 
tension, the Family Services Senior 
Health Advisory Committee, the 
Fisher High School Alumni Asso¬ 
ciation Scholarship Committee, the 
Dewey State Bank Board of Direc¬ 
tors, the Champaign County Farm 
Bureau and a retired Teachers Life 
Time Member. A proponent of sub¬ 
stance abuse prevention, Horsch is 
a member of the Champaign Coun¬ 
ty Regional Prevention Group and 
Pray for the Children. Additionally, 
she is a State Board member of the 
Illinois Drug Education Alliance. 
Previously, she was a member of 
the Community Services Center 
of Northern Champaign County 
Board of Directors and participated 
in many school activities. 

Harold kl. LoiJ, Beaverville 

Harold M. Loy has served on the 

Eastern Illini Electric Coopera¬ 

tive Board since 1992 and currently 

holds the position of Vice Chairman. 

He also serves as the alternate direc¬ 

tor on the Soyland Power Coopera¬ 

tive Board. 

Loy graduated from the University 

of Illinois with a BS in Agriculture. 

In 1998 he completed the National 

Rural Electric Cooperative Associa¬ 

tion’s Professional Directors Certi¬ 

fication courses. Additionally, Loy 

became an NRECA Credentialed 

Cooperative Director in 1999. 

Loy has operated a grain farm 

for 33 years and also raises beef 

cows. His wife, Nancy, is em¬ 

ployed as a receptionist at the 
Donovan Farmers Co-op. 

The Toys have three children: 

Mitch, Brock and Haley. 

Loy is President of the Dono¬ 

van Farmers Cooperative Elevator, 

Inc., where he has been a director 

for 23 years. Formerly, he served 

eight years on the Donovan Com¬ 

munity Unit District 3 School 

Board. 
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Ckarles D. Day, Jr., Bement 
Charles D. Day, Jr. has served on 

the Eastern Illini Electric Coop¬ 
erative Board since its inception in 
1987. Previously, he served on the 
Illini Electric Cooperative board for 
two years. In 1990 he received the 
Professional Directors Certification 
from the National Rural Electric 
Cooperative Association. Addi¬ 
tionally, Day became an NRECA 
Credentialed Cooperative Director 
in 2003. 

Raised in the Bement area, Day 
started farming in 1971. He is a corn 
and soybean grain farmer. His wife 
Pam is employed as an Inventory 
Specialist at St. Mary’s Hospital in 
Decatur. 

Childcare Bring your children. Childcare will be provided 
from 12:45 p.m. until the end of the business 

meeting for all children ages two and older. 
Each child will receive a "Goody Bag" and 

a drawing will be conducted for two $25 

Toys R Us Gift Cards. 
Anne Newman, Paxton Carnegie 

Librarian, will entertain the children. 

The Days have two sons, Mike 
and Bob. Mike is a Locations 
Manager and a Crop Special¬ 
ist with Van Horn Ag Center. 
His wife Cheryl is an Executive 
Director for the Illinois Associa¬ 
tion of Drainage Districts. They 
have a daughter Sierra and a son 
Chayton. Bob is a graduate of 
Illinois State University in Agri¬ 
culture Business and has joined 
the farming operation. 

Day served five terms on the 
Piatt County Farm Bureau Board. 
He also served four years on the 
Bement Grain Company Board. 

Charles D. Day, Jr. 
Bement 
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Credentials Committee meets 

(L to R) Terry Bose of Anchor, Michael Caise of Beaverville, Wayne 
Apperson of Foosland, David Schmidt of Ivesdale and John Wilken- 
ing of Cissna Park. 

The Credentials Committee met 
at the office of Eastern Illini 

Electric Cooperative in Paxton on 
January 30, 2004, to determine 
the eligibility of candidates who 
filed nominating petitions for the 
March 13, 2004, director elec¬ 
tion. Directors will be elected in 
Directorate Districts 1,4 and 8. At¬ 
tending the meeting were Wayne 
Apperson of Foosland, Terry 
Bose of Anchor, Michael Caise 
of Beaverville, John Wilkening of 
Cissna Park and David Schmidt of 
Ivesdale. In accordance with the 
cooperative’s bylaws, members of 
the Credentials Committee are ap¬ 
pointed by the board of directors to 
serve a 1-year term. 

John Wilkening was selected as 
the Chairman of the Committee and 
he will report on the committee’s 
activities at the March 13th annual 
meeting. Michael Caise was selected 
as the Vice Chairman. 

Chairman Wilkening noted 
that nominating petitions were 
available at Eastern Illini Electric 
Cooperative’s headquarters in 
Paxton at 8:00 a.m. on Monday, 

December 15, 2003, and that the 
deadline for filing was 5:00 p.m. 
on Wednesday, January 28, 2004. 

The committee reviewed the 
qualifications of Kay Horsch of 
Dewey, District 1; Harold Toy 
of Beaverville, District 4; and 
Charles D. Day, Jr. of Bement, 
District 8; who had filed nominat¬ 
ing petitions. No other candidates 
picked up or filed petitions. After 

reviewing the petitions, affidavits 
and qualifications of incumbent 
directors Horsch, Toy and Day, 
the Credentials Committee deter¬ 
mined that all of the candidates 
were eligible to serve as directors 
of the cooperative. 

There being no other business 
to come before the committee, the 
meeting was adjourned. 

r 

Sample Ballot 
Election of Directors • Eastern Illini Electric Cooperative 

March 13, 2004 — Paxton, Illinois 

For Director from 
DIRECTORATE DISTRICT 1 (3-Year Term) 

(Vote for One) 

□ Kay J. Horsch, Dewey 

□   

For Director from 

DIRECTORATE DISTRICT 4 (3-Year Term) 

For Director from 

DIRECTORATE DISTRICT 8 (3-Year Term) 

(Vote for One) 

EH Harold M. Loy, Beaverville 

□  

(Vote for One) 

EH Charles D. Day, Jr., Bement 

□   
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Eastern Illini Electric Cooperative 
Minutes of 

Sixteentk 

Annual Meeting 

of Members 

Marck 15,2005 

The Sixteenth Annual Meeting of Members 
of Eastern Illini Electric Cooperative was 

held in the gymnasium of the Paxton-Buckley- 
Loda High School, 700 West Orleans Street, 
Paxton, Illinois on Saturday, March 15, 2003, 
at 1:00 p.m. The meeting was called to order 
by Chairman of the Board Bradley J. Ludwig 
who presided and acted as Chairman. Robert 
W. Bauer, Secretary of the Cooperative, acted 
as Secretary of the meeting and kept the min¬ 
utes thereof. 

The Secretary announced that the Creden¬ 
tials Committee, consisting of the registration 
staff, had informed him that there were 330 
members present in person and three members 
present by proxy, and that the attendance being 
in excess of 200 members, as required by the ! 
Bylaws to constitute a quorum, the Chairman 
announced that a quorum was in attendance 
and he declared the meeting duly constituted 
to transact business. 
PRESENTATION OB CC TORS 

The presentation of colors was conducted 
by Pack 32 of the Boy Scouts of America, 
Paxton, Illinois, followed by the recitation by 
the membership of the Pledge of Allegiance. 
Following this, former Director Larry Knox led 
the singing of the National Anthem. 
INVOCATION 3?? 

Director Harold Loy delivered the invoca¬ 
tion. 
REA 
AND 

Secretary Robert W. Bauer read the offi¬ 
cial notice of the meeting and the affidavit of 
mailing of said notice. The Chairman directed 
the Secretary to annex to the minutes of this 
meeting a copy of said notice together with the 
affidavit of mailing. 
APPROVAL OF MD 

The minutes of the 15th Annual Meeting of 
Members held March 16, 2002, as printed in 
the annual report distributed to all members, j 
were presented for consideration. Member 
Melvin Coulter made a motion that the rules 
be suspended, that the minutes of the Annual 
Meeting held March 16, 2002, be waived and 
that said minutes be approved as printed in the 
official annual meeting notice of this meeting. 
His motion was seconded by Member Diana 
Iversen and was unanimously carried. 
REPORT OF TREASURER 

Herbert L. Aden, Treasurer of the Co¬ 
operative, presented the annual financial 
reports outlining the Cooperative’s financial 
operations for the year 2002 and confirming 
its present financial position. He referred 
the membership to the financial statements 
appearing in the program of this meeting, in¬ 
cluding the balance sheet as of December 31, 
2002, a statement of equities and liabilities and 
an income statement, including all subsidiaries, 
for the year ended December 31, 2002. 

The balance sheet reflected the following 
information: 
Net Utility Plant $42,547,430 
Total Assets 60,224,259 
Long Term Debt 40,736,416 
Total Members’ Equity and Liabilities 

60,224,259 
The Treasurer further reported that 

the Cooperative, including all subsidiaries, 
showed a net operating margin for the year 
of $1,266,505 and a net loss of $37,504,180. 

The Treasurer indicated that the figures are 
as of the close of business December 31, 2002. 
The Cooperative has hired Olsen Thielen & 
Co., Ltd. as its new auditors, noting that the 
auditors do change from time to time. 

The net operating revenue for 2002 is 
$22,612,652, a 7.6 percent increase. Operat¬ 
ing expenses were $21,488,701, a .8 percent 
decrease. The net operating loss for the year 
was substantially impacted by the write-down 
of Pegasus stock in the amount of $37,504,180. 
Director Aden explained the issue of the stock 
situation, and the decline in its value. 

President/CEO Champion concluded by 
indicating that the power supply is stable, as 
there is a contract in place for several years. 
The performance of the subsidiaries is improv¬ 
ing. The Treasurer thanked President/CEO 
Champion for his efforts in 2002. 

Chairman Ludwig entertained a motion to 
approve the Treasurer’s report. The motion 
was made by Member Marlene Bokker to ap¬ 
prove the Treasurer’s report. The motion was 
seconded by Member Eldor Henrichs and was 
unanimously approved. 

iLiCTION OF BOARD OF DIREC- 
liilSg SPOUSES AND GUESTS 

Chairman Ludwig introduced members of 
the Board of Directors and their spouses, fol¬ 
lowing which special guests were introduced 
by Vice Chairman Loy. These included Illinois 
Representative Shane Cultra who took a few 
moments to make remarks to the membership. 
He also introduced retired General Counsel 
French Fraker, Ron Frenn of Farm Credit 
Services, Mike Bereen, Howard Schweighart, 
Dave Fricke, Mike Henry (Comptroller) and 
other employees of the Association of Illinois 
Electric Cooperatives. 
ANNUAL REPORT OF CHAIRMAN OF 
THE BOARD AND PRESIDENT/CEO 

Chairman Ludwig and President/CEO 
Champion presented a joint annual report. 
Chairman Ludwig reported on the services 
provided by the Cooperative and the six- 
year contract for power supply, with a special 
thanks to Continental Cooperative Services 
(CCS) indicating that the membership should 
see stable prices. There are five years remain¬ 
ing on the six-year contract. Chairman Ludwig 
reported on last year’s retirement of French L. 
Fraker as general counsel and the retirement 
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dinner and plaque that was presented to Mr. Fraker. Chairman 
Ludwig thanked the membership and indicated his appreciation 
for the opportunity to serve them. 

President/CEO Champion described the slowing economy 
and trickle down effect on interest rates and supply costs. He 
also indicated that the same slowing economy had a substantial 
impact on the Pegasus stock, like much of the down turn in 
other stocks on Wall Street. He reported that the Cooperative 
was unable to sell the stock for two years by law, and that the 
plan had been to sell the stock, but, by the time it was permis¬ 
sible, the value had declined substantially. While in 2000 there 
was a tremendous gain in the value of stock, the same Generally 
Accepted Accounting Principle (GAAP) rules required that 
the Cooperative recognize the loss in 2002. President/CEO 
Champion further discussed capital credits and reported on the 
progress of subsidiaries, particularly in the telecommunication 
area, including services offered by IlliCom Telecommunica¬ 
tions, Inc. 
YOUTH TO WASHINGTON TOUR 

Members were also advised by Chairman Ludwig that 
Eastern Illini Electric Cooperative had, once again, conducted 
an essay contest with the winners being awarded a “Youth- 
To-Washington Tour” as sponsored by the State Association. 
There were three finalists who were selected to go to Wash¬ 
ington, D.C. In a video, Zackary Spear of Hoopeston, one of 
the winners of the contest, described the trip to Washington 
and thanked the Cooperative for the opportunity to go on the 
tour. 
CONSIDERATION OF BYLAW 

At the request of the Chairman, Mr. Hall presented to the 
membership the proposed Bylaw Amendment as approved by 
the Board and recommended for passage by the membership. 
He summarized the contents of the Bylaw Amendment advis¬ 
ing that it made changes to the number of members required 
for a quorum and the reasons for the proposed change arising 
out of a concern that attendance at annual meetings has ex¬ 
hibited a decline, and that it is necessary to have a quorum in 
order to conduct business. There were no questions raised as 
to the reasons for the proposed change. After discussion was 
completed, the Chairman called for a vote on the adoption of 
the proposed Bylaw Amendment, and, thereafter, on motion 
duly made by Member Virgil Suits, seconded by Member Nelda 
Dietz and approved and carried, the following resolution was 
adopted: 

RESOLVED that Bylaws of Eastern Illini Electric 
Cooperative shall be and they are hereby amended in 
the following manner: 
Amend Article II - Meetings of Members as follows: 
Delete Section 2.4: Quorum, and substitute in its 
stead the following: 
Section 2.4: Quorum. Business may not be transacted 
at any meeting of the members unless there are pres¬ 
ent in person or by proxy at least 100 members of 
the Cooperative except that, if less than a quorum is 
present at any meeting, a majority of those present 
in person or by proxy may, without further notice, 
adjourn the meeting to another time, not earlier than 
9:00 a.m. nor later than 8:00 p.m., and date, not less 
than 40 days thereafter, to any place in one of the 
counties in which the Cooperative serves. At all meet¬ 
ings of the members, whether a quorum be present or 
not, the Secretary shall annex to the minutes of such 
meeting, or incorporate therein by reference, a list of 
those members who were registered as being present 
in person or by proxy. 

i REPORT OF CREDENTIALS COMMITTEE 
The Chairman of the Credentials Committee, Michael 

Caise, presented the report of that Committee advising that 
the Committee reviewed the qualifications of the nominees 
and determined the eligibility of the following candidates: from 
District 5 Robert Bauer; from District 7 Bradley J. Ludwig; from 
District 9 Herbert L. Aden and from the Northern District at 
Large Glenn R. Anderson. The Chairman of the Committee 
reported that nominating petitions were available starting 
December 16, 2002, with a deadline of January 29, 2003. The 
Committee had reviewed the Credentials of the nominees and 
determined that they are fit for election to the Board of the 
Cooperative. There were no other nominations received. 
ELECTION OF DIRECTORS 

The Chairman announced that the next item of business 
would be the election of Directors and called upon Mr. Hall 
to conduct that election. Mr. Hall announced that because no 
other nominees other than those reviewed and approved by the 

I Credentials Committee were eligible, the membership could 
waive the written ballot and elect the nominees who had filed 
the petitions as duly noted. There was a motion by Member 
Jayne Whynott that was seconded by Member Jeanne Walsh to 
waive the written ballot and elect the nominees Robert Bauer, 
Bradley J. Ludwig, Herbert L. Aden and Glenn R. Anderson. 
The motion was carried by voice vote, and the nominees were 
duly elected by the membership. 
RELAXATION PERIOD 

After the election, the Chairman declared a recess to per- 
! mit members to stand and stretch and relax for a brief period. 

During that period, President/CEO Champion reported on 
| a number of miscellaneous items of interest to the member- 
I ship. 
j HIGHER GROUND 

The membership was entertained by a musical program 
I presented by Higher Ground consisting of Richard Richter, 
I Steve Wheeler, Jim Wallace and Brad Groves. The program 
j was enthusiastically received with resounding applause from 

the audience. 
QUESTION ANjyiNSWLR PERIOD 

President/CEO Champion, Chairman of the Board Ludwig, 
and Vice Chairman Loy conducted a question and answer pe¬ 
riod receiving questions from the audience and written ques- 

| tions submitted by the members. They furnished answers to 
i the inquiries submitted and supplied further information of 

interest to the membership. 
j|pTHER BUSINESS - 

The Chairman called for any additional unfinished business 
to be presented. Hearing none, he then asked for any new 
business. None was presented. 
ADJOURNMENT 

There being no further business to come before the meet¬ 
ing, on motion duly made by Member George Ford, seconded 
by Member Elmer Fox and unanimously carried, the meeting 
was adjourned. 
DRAWING FOR PRIZES 

Following the adjournment of the meeting, a drawing for 
prizes was conducted. 

Secretary 

APPROVED: 

Chairman 
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Herbert L. Aden 
Treasurer 

Where your 
electric dollar 
went in 2003 

Power Cost Taxes 

58.92% 0.23% 

□ Power Cost 

□ Taxes 

I I Operating Expenses 

I I Depreciation 

CH Interest 

Treasurer s Report 
The enclosed financial information represents the cooperative’s operation for the fiscal 

year ended December 31, 2003. These reports were taken directly from the cooperative’s 

books and records which are currently being audited by the auditing firm of Olsen Thielen 

&Co., LTD. The American Institute of Certified Public Accountants sets the standards 

and scope of the audit. 

Interesting information about your cooperative: 
2003 2002 

Total value of electric plant   $ 65,891,436 $ 63,691,771 

Total miles of distribution line  4,515 4,515 

Average plant investment per mile   $ 14,594 $ 14,107 
Average number of members sen ed  13,360 13,313 

Members per mile of line |    2.96 2.95 

Plant investment per member served     $ 4,932 $ 4,784 
Maximum monthly KW demand WPi «... 43,507 44,093 

Average monthly KWH used per member    1,248 1,268 

Average monthly electric bill per member   $ 137 $ 141 
Average monthly revenue per mile of line   $ 416 $ 417 
Average equity per member   $ 1,233 $ 1,078 

General capital credit retirement      $ $ 6,113 

Total taxes paid   $ 980,535 $ 969,579 

Number of co-op trucks  27 27 
Hours of operation - trucks  37,288 34,416 

Total transportation costs - trucks   $ 459,242 $ 436,606 

Average cost per hour by co-op trucks     $ 12.32 $ 12.69 

Operating Statistics 

2003 2002 

Cost of purchased power   $ 12,496,942 $ 12,852,159 

Total KWH purchased    ....... 219,386,740 225,391,463 

Total KWH sold      200,080,256 202,560,657 

Average number members served  13,360 13,313 

Average KWH usage per month per member  1,248 1,268 

Average revenue per KWH sold to members   $ 0.110058 $ 0.11163 

Balance Sheet 

For the years ended December 31 

Assets 
2003 2002 

Utility plant 
Cost of electric plant   $ 65,891,436 $ 63,691,771 
Less: accumulated depreciation    22,488,188 21,144,341 
Net utility plant   $ 43,403,248 $ 42,547,430 

Current & other assets 
Cash-general   $ 205,344 $ 130,554 
Investments    11,282,332 10,395,613 
Temporary cash investments  777,680 1,386,064 
Accounts receivable, net  2,020,508 2,204,185 

Materials and supplies  498,410 476,989 

Prepaid and other current assets  1,600,451 2,339,024 
Other assets  682,300 744,400 
Total assets   $ 60,470,273 $ 60,224,259 
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Members1 equity and liabilities 2003 2002 
Membership fees & other capital    $ 302,040 $ 294,990 

Patronage capital  20,393,580 17,825,210 

Operating margins  971,306 1,266,505 

Non-operating margins  (6,176,964) (5,034,508) 

Unrealized gains or (losses) on investments  981,342 

Long-term debt to CFG    $ 39,311,209 $ 40,736,416 

Current & other liabilities 
Accounts payable    $ 1,321,572 $ 2,007,621 

Accrued expenses  693,806 632,958 

Consumers’ deposits & prepayments  ,    184,260 160,718 

Other non-current liabilities  2,488,122 2,334,349 
Total members’ eauitv and liabilities         $ 60.470.273 $ 60,224,259 1 ^4  

Statement of revenue and expense 

For the years ended December 31 2003 2002 

Operating revenue 
Sale of electricity      ■■f.    $ 21,781,901 $ 22,413,122 

Other electric revenue   238,502 199,530 

Total operating revenue   jH   $ 22,020,403 $ 22,612,652 

Operating expenses 

Cost of power     $ 12,496,942 $ 12,852,159 

Operations and maintenance expenses    2,171,062 2,051,040 

Consumer accounts expense       640,951 598,395 

Customer service and information expense    630,021 652,389 

General office salaries and expenses    857,425 828,303 

Legal engineering and auditing services  45,05.3 82,783 

Insurance expenses    wM 100,615 92,107 

Administrative and general expense  634,228 599,475 

Depreciation & amortization expense    1,924,374 1,887,007 
Taxes       49,039 47,685 

Interest expense     1,707,397 1,845,056 

Other deductions  |-4» 1      (45,768) (47,698) 

Total operating expense       $ 21,211,339 $ 21,488,701 
Operating margins (loss)     809,064 1,123,951 
Capital credits | & |s IRM  162,242 142,554 
Net operating margins (loss)    971,306 1,266,505 
Non-operating margins (loss)  181,912 (38,770,685) 
Net margins (loss) for the year    $ 1,153,218 $ (37,504,180) 

0.08000 

0.07000 

^ 0.06000 

^ 0.05000 

n. 0.04000 

0.03000 

« 0.02000 
o 

0.01000 

Cost Components 
] - Power Cost 

■ - Dist Cost 

□ - Fixed Cost 

Year- 1999 2000 2001 2002 2003 
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solutions 

Have your blood pressure checked free of charge by the Ford-Iroquois Health Department. 
They will also do cholesterol checks for $10.00 and diabetes screening for $5.00. If you plan 

to take advantage of the diabetes screening, please do not eat four hours prior to the screening. 

ake’s Boys, a group of eight men 
and one woman from the Gibson 

City area, are committed to sharing 
the Gospel of Jesus Christ, both by 
word and song. Initially, the group 
got its start while performing in 
the musical Joseph and the Amai' 
ing Technicolor Dreamcoat. When 
the musical was over, the group 

wanted to continue singing. Since 
several of the group portrayed 
Jacob’s sons, they decided on the 
name of Jake’s Boys. They sing a 
wide variety of music that focuses 
on gospel, patriotic and old-time 
hymns, both a cappella and with 
piano accompaniment. Since June 
1997, the group has presented a 

variety of programs for numer¬ 
ous churches, local benefits, civic 
organizations, county fairs and 
state organizations. They have 
performed as far north as Chicago, 
as far south as Cairo, as far east as 
Columbus, Ohio and as far west 
as Quincy. 

FRE 
Blood P ressure Cliecks 

$10.00 
Cholesterol Checks 

$5.00 
Diabetes Screening 

Jake s Boys 

I6j ILLINOIS COUNTRY LIVING ■ MARCH 2004 



Eastern Illini Electric Cooperative 
Board of Directors 

Bradley J. Ludwig 
(Chairman) 

Fithian 

Donald Reitz 
(Assistant Secretary) 

Gilman 

jay Hageman 
Fairmount 

Fiarold M. Loy 
(Vice-Chairman) 

Beaverville 

Glenn R. Anderson 
Kempton 

Robert Bauer 

Marion Chesnut 
Rossville 

Kay Horsch 
Dewey 

William E Raber 
Saybrook 

Herbert L. Aden 
(Treasurer) 
Newman 

Charles D. Day, Jr. 
Bement 

Children s 
ID program 
Robert Bane, Youth 

Officer with the Paxton 
Police Department, will 
be available to take inkless 
fingerprints and photos of 
your children and establish 
their ID records. 

§01 IlillUila 
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Eastern Illini Electric Cooperative Employees 

(L to R) Judy Plackett, Accounting Clerk; Cheryl Henson, 
Accountant; Gayle Ford, Accountant; Tami Kuester, Plant 
Accountant; Brian Stagen, Accounting Supervisor; Stacy 
Connor, Benefits Administrator. 

(L to R Standing) Alan Schweighart, 
Manager of Operations & Engineering; 

Mike Anderson, Electric System Coordinator; Jan Han¬ 
cock, Electric System Representative; (Seated) Debbie 

Laird, Electric System Administrative Assistant. 

(Standing) 
Jeannie Kingston, 
Manager of 
Administrative Services; 

(Seated) 
Glenda Crego, 
Administrative Assistant. 

Wm. David Champion, Jr. 
President/CEO. 

(L to R) Susan Brown, Customer Services 1 
Representative; Mary Foley, Customer | 

Services Supervisor; Tricia Schroeder, Cus- j 
tomer Services Representative; Jeannine ! 

Howe, Customer Services Representative; | 
Brandon Jackson, Sr. Vice President. 
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(L to R Standing) Norman “Mac” McDonald, 
Electric System Technician; Mike Bristle, Elec¬ 
tric System Technician; (Seated) Rusty Snider, 

Electric System Foreman. 

(L to R) Brad Weisenbam, Engineering Technician; Bill Hoff- 
schneider, Engineering Technician/Serviceman; Keith Bergman, 

Underground Technician. 

Paxton Line Crew 
(L to R) Scott Bayles, Foreman; 

Terry Riggins, Subforeman; 
Jeff Blackford, Journeyman Lineman; 

Ken Mutchmore, Journeyman Lineman. 

Paxton Line Crew 
(L to R) Steve Moore, Foreman; 

Mike Batte, Journeyman Lineman; 
Jerry Haile, Suhforeman; 

Brad Smith, Apprentice Lineman. 

(L to R) Matt Bachman, Service Technician; 
Luke Olmstead, Service Technician; Mike Zalaker, Manager 

of Physical Resources; Dennis Kingren, Warehouseman. 

(L to R) Don Gerdes, Forestry and 
Right-of-Way Specialist; Arnold “Junior” 

Price, Apprentice Forester. 
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(L to R Standing) Pat Gallahue, Marketing Advisor; Gary Van Gorden, Key Accounts Representative; 
Tim Frick, Marketing Representative; John Jeffers, Marketing Representative; (Seated) Bob Dickey, Manager of Marketing 

& Economic Development; Mike Wilson, Marketing Coordinator. 

Gilman Employees 
(L to R) Dan Fleming, Subforeman; Doug Vaughn, Foreman; 

Scott McTaggart, Apprentice Lineman; 
Cliff Miller, Gilman Serviceman. 

Pesotum Employees 
(L to R) Sean Miller, Apprentice Lineman; 

Doug Elrod, Serviceman; Matt Eisenmenger, 
Subforeman; Joe Heyen, Line Foreman; 

Rod Blackburn, Serviceman. 

Lyle Kofoot, 
Watseka Serviceman. 

(L to R) Tim Kulow, Paxton Serviceman; 
John Mount, Cropsey Serviceman; 
Mark Scheiwe, Paxton Serviceman. 



El Bottled Water Employees 
(L to R) Jennifer Pitman, Consumer Care Specialist; 

Bob Piechaczek, Quality Control Operator; Brian Ronna, 
Consumer Care Specialist; Russell Howe, ManPower Employee; 

David Lithgow, Manager; Jeff Stevens, Relationship Manager. 

AQUAlity Solutions 
(L to R Standing) Sandi Thompson, Customer Services 

Representative; Seiri Schippert, Office Supervisor; 
(Seated) Linda Seidel, Secretary. 

c/' .-i W 
; fpF , i& 

MARCH 2004 ■ ILLINOIS COUNTRY LIVING 160 

HliCom Telecommunications/Conxxus 
(L to R Front Row) Tina Fleming, Customer Service and Accounting Supervisor; Kelly Glazik, Customer Services 

Representative; Melinda Kinney, Customer Services Representative; Karen Timm, Customer Services Representative; 
Kevin Osterbur, Manager; (L to R Back Row) Chris Johnson, Computer/Technical Support Specialist; Jason Kocher, Techni¬ 

cian; John Lee, Technician; Duane Cox, Technical Coordinator; Graham Schmid, Technician. 

AQUAlity Solutions 
Dennis Smith, Water Consultant and Serviceman; 

Tracy Scherf, Serviceman/Technician; Kenny Raum, 
Serviceman/Technician; Kyle Schippert, Water 

Consultant and Serviceman; Kent Schippert, Water 
Consultant and Serviceman; Dave Schippert, Business Manager; 

Dave Geiken, Maintenance/Mechanic. 

AQUAlity Solutions 
(L to R) Delivery Persons Brandon Sturm, Robert Bolton, 
Edgar Johnson, Jason Honeycutt, Eric Evans, Rusty Gray. 



Voluntary and open membership
 
• Voluntary and open membership • Voluntary and open membership • Voluntary and open membership 

$100 CASH 
awards will he 

awarded!!! 
• Eligibility for $100 CASH AWARDS: 
To be eligible for cash awards, you must be regis¬ 
tered for this year’s annual meeting by 1:00 p.m. 
You must be present to win. 

TWO 
SEMINARS 
will be held at the 

2004 Annual Meeting 

10:00 a.m. 
“Is Geothermal Worth 

the Investment?” 

11:00 a.m. 
“Hoiv to Make a 

House Energy Efficient 
and Comfortable Too. ” 

LUNCH 
Chicken, beef, ham, mashed potatoes and gravy, green beans, corn, coleslaw, noodles and 

cobbler will be served from 11:00 a.m. until 12:30 p.m. 

2004 Annual Meeting - Eastern mini Electric Cooperative 

As a member of Eastern Illini Electric Cooperative, an Illinois Corporation, I, the undersigned, hereby ap¬ 
point  my proxy to vote in my stead at the 2004 
Annual Meeting of Members to be held at the Paxton-Buckley-Loda High School, Paxton, Illinois, on March 
13, 2004. This proxy is unlimited as to matters on which it may be voted. 

Date (Signature of Member Giving Proxy) 

Name: 

Address: 

Under the Bylaws, no member may vote as a proxy for more than three members and the presence of a 
member at the meeting revokes a proxy heretofore given. 

your connection to powerful itions 
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Suits Enjoy Their Geothermal Home 

Rosetta and Ken Suits (right), 
chose a geothermal heating 
system for their new home. 
They've never regretted their 
decision. 

Building a new home can be a 
stressful event for a family. Fortu¬ 
nately, when Ken and Rosetta Suits 
had their home built three years ago, 
choosing their heating and cool¬ 
ing system was among their easiest 
choices. Ken noted, “We liked the 
energy efficiency of a geothermal 
system.” 

The Suits, who just celebrated 
their 45th anniversary as members of 
Eastern Illini, heated their old home 
with fuel oil. When asked how their 
new geothermal system compares, 
Ken said, “We are spending about 
one-half of the money we used to 
spend for heating our old house. 
Now, though, our new house is twice 
as big.” The Suits are averaging just 
under $40 per month for their heating 
and cooling bills in their 4,800 square 

feet home including a full basement. 
“Ed Hoveln, the HVAC contractor 
who installed our geothermal system, 
told us to expect a three to four year 
payback on our geothermal invest¬ 
ment. With the price of propane 
recently, I think we’ve already got 
our system paid for, and then some,” 
noted Ken. 

Rosetta pointed out, “We are very 
pleased with the comfort level in our 
home. Also, we never have to run a 

humidifier. The geothermal system 
takes care of that for us.” The Suits 
have enjoyed the benefits of their geo¬ 
thermal system so much that when 
they helped their daughter remodel 
her home, a geothermal system was 
immediately installed. Ken summed 
up their experience with geothermal 
heating and cooling by saying, “We 
now have an efficient, clean and 
simple heating system.” 
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Offered by Benefits Group 

Why Settle for 
Someone Else's Dream? 

Call today and ask about our 
Construction-to-Permanent Loan. 

• 6, 9 or 12 month construction periods available 

• Loans to S3 million 

• One set of closing costs for construction phase and 
permanent financing 

• No fee to roll to a permanent loan when construction is 
complete. It's automatic! 

Great service. Great rates. Fast approval. 
Call today! We'll help make your dream home a reality. 

Home Construction Lending”' 

(? T*" 200 East Court St., Suite 505 • Kankakee, IL 60901 
Local 815/928-9900 

Toll Free 866/588-3605 www.cfrefi.com 

** Interest rates shown are subject to change without notice and assume excellent credit. Consolidated Financial. LLC is 
not responsible for any rates that may change prior to lock confirmation. Your rate is not guaranteed until written 
confirmation is received from the lender.** Consolidated Financial is an Illinois. Minnesota, and Washington Residential 
Mortgage Licensee. 
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environmentally clean and cost-effec¬ 
tive space conditioning system avail¬ 
able.” (Source: “Space Conditioning” 
The Next Frontier,” EPA 430R-93- 
004, April 1993). 

Eastern Illini will: 

• Perform a blower door test and home 
energy rating on your home for the 
purpose of determining the heat loss 
and annual heating and cooling por¬ 
tion of your electric bill. 

• Provide you with an Energy Star 
Rating Certificate that certifies the 
energy efficiency of your home. 

• Guarantee that the annual 
electric bill for heating and cool¬ 
ing your home will not exceed a 
specific amount for each of the 
12-month periods during the first 

I three years. 

• Pay you the difference between 
the guaranteed amount and the 
actual amount you are billed if the 
heating and cooling costs exceed the 
guaranteed amount. 

• Make available a loan up to 
$10,000 at 6.9 percent interest for a 
period of seven years if you qualify. 
The loan may include the cost of 
heating, cooling and water heat¬ 
ing equipment, insulation, service 
entrance upgrade, installation work 
and the cost of submetering. Further¬ 
more, payments can be added to your 
monthly electric bill. 

The agreement will be in effect for 
a three-year period and the heating 
and cooling costs will be evaluated 
at the end of each 12-month period. 
Once your home has been certified, 
the heating and cooling cost guaran¬ 
tee will become effective. The agree¬ 
ment is between you and Eastern 
Illini and is not transferable if you 
move from the certified home. 

For more details, contact Eastern 
Illini’s Marketing Department at 
(800) 824-5102 or visit our Web site 
at www.eiec.coop. 

Eastern Illini will guarantee the 
heating and cooling portion of your 
electric bill for a three-year period 
with our lowest residential rate if 
you install an all-electric heating 
and cooling system. This includes an 
air source heat pump or geothermal 
system in a new or existing home. 

By properly insulating your home 
and utilizing an air source heat pump 
or geothermal system for your heating 
and cooling needs, you will experi¬ 
ence significantly lower energy bills 
and be extremely satisfied utilizing 
electricity as your sole source of 
energy. Moreover, it’s clean, safe, 
efficient and pollution free - there’s 
no flame, fumes or carbon monoxide 
with electricity. 

The EPA has stated, “Geothermal 
systems are the most energy efficient, 



HARD WATER 
PROBLEM? 

All those minerals in your water do more than give it a 
bitter taste. They erode the life of your plumbing and water 
heater. They prevent cleansers from working well, forcing 
you to use up to twice as much detergent soap and 
shampoo. They make water harder to heat, increasing your 
water heater power costs by about a third. They wear away 
fabric as your clothes wash. 

Let AQUALITY SOLUTIONS show you how to knock those 
money-eating minerals out of your water. Call AQUALITYat 
1-866-492-8371 for a FREE water quality test and discover 
how much soft water will save you. 

EQUALITY 
SOLUTIONS™ 

Your Water Quality Source 

1-866-4WATER1 
And Ask the AQUALITY WIZARD! 

Fourth and Blaine * P.O. Box 430 * Cissna Park, IL 60924 
www.aqualitysolution.com 

AN SCHIPPERT SERVICE 

FEEL THE DIFFERENCE AQUALITY CAN MAKE. 

Planning to dig? 
It's the law - 
CALL JULIE 

Planning to dig or disturb the earth? IT’S THE LAW 

- CALL JULIE toll free at (800) 892-0123 at least TWO 

working days prior to breaking ground. The call and the 

service are free to those planning to dig. New legislation 

provides for a significant penalty program to be enforced 

through the Illinois Commerce Commission. 

When requesting a JULIE locate, provide the name, 

telephone number, county, township or town, closest 

town and distance, section number, excavation site ad¬ 

dress, nearest crossroad and the type of work being per¬ 

formed. You will need to keep the dig number and other 

information you receive from the operator until the work 

is completed. Each request is in effect for 28 days. 

The location of Eastern Illini Electric Cooperative’s 

underground power cables will be marked with either red 

flags or red spray paint. It is the responsibility of the owner 

to inform the excavator of any underground power cables 

that are NOT owned by Eastern Illini. 

Want to learn more about JULIE, check out the Web 

site at www.illinoislcall.com. 

Be responsible and work safely — call 
JULIE at (800) 892-0123 before you dig. 

REMEMBER - IT’S THE LAW! 

Eastern Illini Long Distance Rates 

Superior quality 

Competitive rates 
Worry free long distance 

Local service 

NO MONTHLY FEE 

4.90 per minute in Illinois 

6.90 per minute state-to-state 

Calling card service - 190 per minute 

800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, call (800) 824-5102 
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Prepare Your if y> 
Central Air Conditioner 

for Summer 
Spring is a good time for main¬ 

taining your air conditioner. If you 

keep the coils of your air condi¬ 

tioner clean, it will improve your 

comfort and reduce your electricity 

costs this summer. 

Start by inspecting the outdoor 

condensing unit. The large outdoor 

coil - it looks like a car radiator - is 

where heat is dissipated from your 

home. The fan in the condensing 

unit has to move a whole lot of air 

through the coil, so make sure that 

there are no airflow restrictions around 

the condensing unit. Cut nearby grass, 

shrubs, and tree branches so they are 

at least three feet away at the sides and 

five feet away overhead. 

Most condenser coils are loaded with 

pollen and dust even when you can’t see 

it. The longest a condenser should go 

without cleaning is two or three years, 

depending on how much it operates dur¬ 

ing the summer. If your cooling season is 

four months or more, annual cleaning is 

an excellent idea. Turn off the power to 

the unit, and remove any visible grass 

and lint from the fins and/or louvers with 

an old hairbrush or whiskbroom. Then 

put on a pair of rubber gloves and spray 

biodegradable outdoor coil cleaner into 

the coil. Wait five or 10 minutes and 

flush the coil with a gentle water spray. 

Your indoor coil might also 

need cleaning, even though 

you can’t easily see it. If your 

air conditioner’s filter or blower 

is dirty, then your indoor coil is 

probably dirty, too. Cleaning the 

indoor coil is usually a job for 

professionals, unless you have 

easy access, as with a central 

heat pump. To help keep your 

indoor coil clean, make sure your 

filter fits well, is easy to change, 

and that you change it regularly. 

Have your air conditioning contractor 

make improvements to the filter, if 

needed, so it is easy to get to. Change 

the filter often to help keep your indoor 

air conditioner coil clean and reduce 

energy consumption. 

Source: John Krigger, Saturn Re¬ 

source Management, www.residential- 

energy.com. 

Patented Electraflame® technology’ lets you adjust the flame 
action and brightness to suit the moment. 

Authentic wood fire flame effect creates the look and feel of i 

a real wood fire. 

No chimney or venting required. Installations are easy and 
usually take less than an hour. 

Completely portable, plugs into a standard wall receptacle 
offering instant fireplace ambiance for any room. 

Separate controls allow you to operate the flame with or 
without heat. 

Built-in thermostat controls room temperature. 

Clean, safe and efficient. No open flame, operates for about $5 per month. 

Order your new electric fireplace today 

an electric fireplace or stove for as little as $449 
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Those Strange Outlets Protect You 
Have you ever wondered why you 

have different outlets in the bathroom.7 

Those outlets are Ground Fault Cir¬ 
cuit Interrupters (GFCIs). More than 
two-thirds of 300 electrocution deaths 
could have been prevented with the 
use of GFCI outlets, according to the 
U.S. Consumer Product Safety Com¬ 
mission. 

The GFCI is able to shut off when a 
small fluctuation in current is detected. 
These outlets are much more sensitive 
to current fluctuations than a fuse or 
your circuit breaker. 

These GFCI outlets should be 
installed anywhere an appliance 
might come in contact accidentally 
with water, typically in the bathroom, 

kitchen, laundry room or garage. 
Don’t take your GFCI for granted. 

The Underwriters Laboratory suggests 
testing your GFCI monthly to make 
sure it is working properly with the 
following steps: 
• Push the “Reset” button 

located on the GFCI 
receptacle. 

• Place a nightlight (with 
an “ON/OFF” switch) 
or other product (such 
as a lamp) into the GFCI 
receptacle and turn the 
product “ON.” 

• Push the “Test” button 
located on the GFCI receptacle. 
The nightlight or other product 

should go “OFF.” 
• Push the “Reset” button again. The 

light or other product should go 
“ON” again. 

If the light or other product 
remains “ON” when the “Test” but¬ 

ton is pushed, the GFCI is not 
working properly or has been 
incorrectly installed (miswired). 
If your GFCI is not working 
properly, call a qualified, certi¬ 
fied electrician who can assess 
the situation, rewire the GFCI if 
necessary or replace the device. 

Source: Underwriters Laboratory, 
Inc.: www.safeelectricity.com. 

i 1 

Lease An El Home Surge Protection 
System For Only $10 Per Month 

(Purchase Options Available) 

Reasons To Install El Surge 
Protection: 

• Protects your home from power 
surges caused by lightning strikes, 
downed power lines, animals, elec¬ 
trical load fluctuations or contact 
with tree branches. 

• Protects your “white appliances” 
such as dishwasher, refrigerator, 
washing machines, clothes dryer, 
freezer, air conditioner, furnace, 
stove and garbage disposal. 

• Protects your investment in home 
entertainment systems. 

• Protects communication devices 
such as your computer, printer, fax, 
telephone and answering machine. 

• Gives you an opportunity to reduce 
your homeowner’s insurance pre¬ 
miums. 

• Gives you peace of mind knowing 
your home, appliances and elec¬ 
tronics are protected. 

• After installation, Eastern Mini 
provides service. 

• Reduces your out-of-pocket re¬ 
placement costs. 

• A small investment for something 
that protects your home, appli¬ 
ances and electronics from 15 
years to a lifetime. 

The El Home Surge Protection 
system is placed at the electrical 
service entrance directly between 
the power coming to your home and 
your meter - the best place for home 
surge protection. 

Contact El Bottled Water at (800) 824-51 02 

* fesQ'ltlreti \ * 
Your Name...Our Water... 

Your Satisfaction... Guaranteed 
Personalized Bottled Water 

■S Schools 
Special events 
Fundraisers 
Churches 
Promote your business 
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Protect Your Assets and Preserve Your 
Lifestyle With Long Term Care Insurance 

Did you know your chance of 
needing long term care is 1 in 
2? 1 Are you thinking about the 

long term care needs of you and 

your family? 

• Protect your assets - This year 

nine million Americans will need 

long term care services at an average 

cost of nearly $55,750 per year.2 Do 

the assets you have set aside for your 

retirement include a provision for 

long term care? 

• Preserve your lifestyle - Long 

term care insurance can help you 

enjoy your retirement, protect 

your standard of living and pre¬ 

serve your plans for retirement. 

A special offer from Eastern Illini 

• No physical examination 

• Up to 50% discount for spouse 

• Fully portable coverage 

• Co-op member discount 15% to 

age 64; 10% discount at age 65 

and older 

For more information, call (888) 

225-7929 

1 Health Insurance Association of 

America, 1995 
2 Long Term Care National Advisory 

Council, 2000 

Coverage provided by Policy Series 

MM'200-P underwritten by Mas¬ 

sachusetts Mutual Life Insurance 

Company, Springfield, MA. Benefits 

may vary by state. 

Install a 
Standby 

Generator 
and Take 

Advantage 
of Our 50 

Interruptible 
Rate 

Eastern Illini has formed an 

alliance with Midwest Engine 

Warehouse to become a dealer for 

Briggs <St Stratton standby genera¬ 

tors in east central Illinois. 

We are offering 10 kw and 

12 kw stationary generators 

powered by propane or natural 

gas with an automatic start. 

When the power goes off, the 

10 kw and 12 kw generators 

will automatically start turning 

on the basic necessities such as 

heating or cooling, sump pump, 

refrigeration and lighting. When 

the power comes back on, the 

10 kw and 12 kw generators will 

automatically shut off. 

Eastern Illini offers financing, 

installation, servicing and main¬ 

tenance on these generators. 

We’re helping tomorrow’s leaders by providing local schools 

with the Discover Channel Get Charged! Electricity and You 

program, and the Energy Detectives and Energy Audit program from 

EnergyNet. That is the cooperative way. 

For more information about these programs, contact your electric 

cooperative. 

We are the power of human connections. 

Touchstone Energy " 
The power of human connections 
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Visit Eastern mini’s Web site at 

The BOARD MEETING 
REPORT is located 

on Eastern mini’s Web 
site at www.eiec.coop. 
Learn about the HOME 
ENERGY RATING and 
how you can EARN A 
3% REBATE on your 
electric bill. While there, 
you can also download 
a CERTIFIED COMFORT 
HOME BOOK. 

See Page 9 
for more 

information on 

Eastern 
mini Electric 
Cooperative 

R 
ry value through com- 

the under-served rural community. 
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Members of Eastern Mini Elec¬ 

tric Cooperative (EIEC) 

received good news on the 

power supply contract and subsidiary 

operations that will take the co-op suc¬ 

cessfully into the future. The reports 

were made during the co-op’s 17th an¬ 

nual meeting held Saturday, March 

13, at the Paxton-Buckley-Loda High 

School in Paxton. 

Co-op President/CEO Wm. David 

Champion, Jr. informed members that 

the co-op’s goal is for the subsidiaries 

to become cash flow positive this year. 

“We continue to be excited about the 

potential that these subsidiaries bring 

to our members in the way of services 

and revenues, particularly in the area 

of services because commitment to 

community is one of the key ele¬ 

ments behind all Touchstone Energy 

Cooperatives,” Champion said. 

Champion also stated that the 

co-op is in good financial shape. “We 

had a good solid margin even though 

purchases were down about 3 percent 

because of the mild summer weather,” 

he said. The positive financial mar¬ 

gins were boosted partially by the 

rebounding stock market. The co-op 

sold 25 percent of its shares in Pega¬ 

sus stock for proceeds of $688,489 in 

2003. Already this year, the co-op 

was able to sell additional shares for 

proceeds of $1,091,800. 

Board Chairman Bradley J. Ludwig 

expanded on the co-op’s good finan¬ 

cial standing. He said that the co-op’s 

power supply contract with Soyland 

Power Cooperative has enabled the 

co-op to lock in stable rates. Though 

Members of Eastern lllini Electric Cooperative (EIEC) re¬ 
elected three board members to serve three-year terms at the 
co-op’s 17th annual meeting. Standing from left are Harold Loy 
of Beaverville and co-op President/CEO Wm. David Champion, 
Jr. Seated from left are Charles D. Day, Jr. of Bement and Kay 
Horsch of Dewey. 
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many rumors of increasing natural gas prices next year have been 
causing utilities concern, Eastern Illini will not be subjected to price 
increases. “Our power contract relieves us of the risk of those price 
increases. We were able to lock in market rates at an extremely 
low point that will take us through 2008,” said Ludwig. 

He also told members of the cooperative’s commitment to its 
members’ youth. Two $ 1,000 scholarships and a youth leadership 
tour to Washington, D.C., were offered to all students in the co- 
op’s territory. “This program is less expensive than the previous 
program, but we believe that we are having more impact on 
members’ families,” said Ludwig. 

Members also re-elected three board members to serve three-year terms. They 
are Kay Horsch of Dewey, Harold Loy of Beaverville and Charles D. Day, Jr. of Bement. 
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Albins Enjoy 
Their Geothermal Home 

Dale and Kathy Albin (right), 
realized they needed a new heating 
and cooling system when they 
remodeled their home in 1997. 

As Dale and Kathy Albin re¬ 

modeled their home in 1997, 

they realized they needed a 

new heating and cooling system. Their 

search for a cost effective and energy 

efficient unit led them to a geothermal 

heating and cooling system. “We have 

had it about seven years now and are 

very pleased with how it's working out, 

especially since the price of propane is 

going up,” noted Dale. 

The Albin’s two-story home, built 

in the late 1800s, is more than 3,000 

square feet. Kathy pointed out, “It’s 

great because the whole house is 

a constant temperature. When we 

had the one big furnace, there were 

hotspots in the house while another 

room might be cold.” 

“We have had it 

about seven years 

now and are very 

pleased with how it's 

working out, espe* 

daily since the price 

of propane is going 
up,” noted Dale, 

Another benefit for the Albins is 

that a geothermal unit also provides 

air conditioning. “It’s a much more 

comfortable cooling system, because 

we had window air conditioners be¬ 

fore and now we have central air,” 

Dale said. 

The Albins are very happy they 

decided to install a geothermal sys¬ 

tem. Kathy said, “It’s a much more 

comfortable type of heating.” While 

Dale concluded, “We’re very satisfied 

with it.” 
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Why Settle for 
Someone Else's Dream? 

Call today and ask about our 
Construction-to-Permanent Loan. 
• 6, 9 or 12 month construction periods available 

* Loans to $3 million 

* One set of closing costs for construction phase and 
permanent financing 

• No fee to roll to a permanent loan when construction is 
complete. It's automatic! 

Great service. Great rates. Fast approval. 
Call today! We'll help make your dream home a reality. 

** Interest rates shown are subject to change without notice and assume excellent credit. Consolidated Financial, LLC is 
not responsible for any rates that may change prior to lock confirmation. Your rate is not guaranteed until written 
confirmation is received from the lender.** Consolidated Financial is an Illinois, Minnesota, and Washington Residential 
Mortgage Licensee. 

Offered by Benefits Group 

Home Construction Lending” 

sr 
% 

200 East Court St., Suite 505 • Kankakee, IL 60901 
Local 815/928-9900 

Toll Free 866/588-3605 www.cfrefi.com 
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Prepare Your 
Home for Hot 

Weather 

Improving your attic insulation, providing shade for your 
windows, and controlling moisture around your home are 
good ways to prepare your home for summer heat. Your air 

conditioner will cool your home better and use less electricity 
if you have a well insulated, well shaded and dry home. 

Solar energy transmitted through your roof and ceiling 
is one of the largest causes of summer overheating. If your 
attic has less than six inches of insulation, consider having 
another six to ten inches installed. In addition, either you 
or your contractor should seal air leaks in the attic before 
insulating. Since attic insulation itself doesn’t stop air, the 
gaps around chimneys, plumbing vents and light fixtures 
should always be sealed before installing attic insulation. 

Solar energy entering windows also contributes to summer 
overheating. Awnings and solar screens provide excellent 
window shade because they stop the solar heat before it enters 
the home. Interior window treatments aren’t quite as efifec- 
tive since they dissipate some heat into the home, although 
opaque roller shades and reflective Venetian blinds can reflect 
up to half of the solar heat back through the window. 

Dampness around your home reduces summer comfort 
and increases air-conditioning costs. Air conditioning is 
a very expensive way to dry out a damp home. Instead, 
install plastic sheeting as a ground-moisture barrier on the 
floor of your crawl space, install gutters and downspouts 
where needed, and consider installing a sump pump if you 
have an extremely wet basement or crawl space. You can 
also help dry7 your home by cutting shrubs and plants away 
from your foundation to encourage air circulation. 

Source: John Krigger, Saturn Resource Management, 

www. residential' energy, com. 

Planning to dig? 
It's the law - 
CALL JULIE 

'hampion Homes has 

used AQUAlity Solutions for 

two and a half years and 

my customers have had no 

complaints. They are very 

easy to work with and 

priced very well. ^ ^ 

Joel Rasche, Dewey, IL 

Home builders in this area know to call the 
professionals at AQUALITY SOLUTIONS for a job 
done right. Dave Schippert and his staff have the 
knowledge and experience to recommend the best 
water softening options for every kind of water 
problem. Call 1-866-493-8371 for more details. 

iikkkkkkiikkk 

Purchase a new softener system before 
june 30, 2004 and AQUALITY SOLUTIONS will 

give you ONE-HALF TON OF FREE SALT 

4444444*4444* 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1-866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 

www.aqualitysolution.com 

AN -SCHIPPERT SERVICE 

SAVE THE DIFFERENCE 
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Looking for local 
Internet service? 

Look no further! 

Pool Safety It’s prime time for installing swimming pools. So if 
you’re considering adding a pool this year, make sure 
that you choose your site carefully, with an eye to 

any power lines that may be overhead or underground. 
When doing so, consider these key safety points: 

• Make sure overhead electrical lines do not pass over 
the pool. In fact, it’s best to keep your pool at least 
25 feet away from power lines in all directions. 

• Allow at least 18 feet of clearance between overhead 
power lines and a diving board, deck, platform, slide 
or observation area. 

• Never build an in-ground pool or set up an above¬ 
ground pool over underground electric cables. Pools 
and pool decking should be installed at least five feet 
away from all underground utility lines. 

• Except for specially designed lighting fixtures, don’t 
put electrical fixtures or receptacles within five feet 
of a pool. Any electrical wiring that is within 20 feet 
of a swimming pool should have protection from a 
Ground Fault Circuit Interrupter. 

IlliCom has expanded its dial-up 
Internet service to communities 

throughout Central Illinois! 

Now offering: 
Customizable Spam Blocker 

Pop-up Blocker 
"Zippin Fast" Web Accelerator 

Packages starting at 
$14.95 a month! 

Call (877) 455-4266 for more 
information or to sign-up today! 

ILLI COM 
TELECOM MUNI CATIONS 

330 W Ottawa RdPaxton (877) 455-4266 
www. illicom .net 
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Eastern lllini Long Distance Rates 

* NO MONTHLY FEE 

4.90 per minute in Illinois 

‘I 
Superior quality 

6.90 per minute state-to-state 

Calling card service - 190 per minute 

800 Number - 6.90 per minute 

Competitive rates No Contracts! No Hidden Fees! 
Worry free long distance Just Plain & Simple! 

Local service For more information, call (800) 824-5102 

www.eiec.coop 
Visit Eastern mini’s Web site at 

The BOARD MEETING REPORT is located on 
Eastern mini’s Web site at www.eiec.coop. Learn 

about PAYMENT OPTIONS, the GUARANTEED 
HEATING AND COOLING BILL PROGRAM, HOME 
SURGE PROTECTION and much more. 

See 
age 9 
for more 

information on 

Eastern 
mini Electric 
Cooperative 

MISSION STATEMENT 
Eastern lllini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the quality of life in the under-served rural community. 

16h ILLINOIS COUNTRY LIVING MAY 2004 



YOUTH 
□AY* 

SPRINGFIELD, ILLINOIS 

vo students represented Eastern Mini Electric Coop- 
erative and met with area legislators during the Illi¬ 

nois Electric and Telephone Cooperatives’ Youth Day on 
Wednesday, April 21, in Springfield. The students had an 
opportunity to watch government in action, speak with 
State Treasurer Judy Baar Topinka, and tour the Illinois 
State Capitol, Lincoln’s Tomb and the Illinois Supreme 
Court. The students are pictured with Representative 
Shane Cultra of Onarga. From left are chaperone Glenda 
Crego, Shana Clatterbuck of Donovan, Representative 
Cultra and Sarah Motsinger of Urbana. The day was 
sponsored by the Illinois electric and telephone co-ops 
to introduce young rural leaders to state government. 

Eastern Mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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Bam 

Antiques are displayed in the 
four bedrooms. Between them, 
Janet and Ron have three 
teenage sons. 

lives in our new home. I thought our 
first wedding anniversary was a good 
goal. Our first night in the barn was 
April 19, 2003.” 

Janet’s determination is understand- 
able when you listen to Ron. “I built a 
log house years ago and I was three years 
working on it,” says Ron. 

Janet says, “I told him we’re not 
doing this for three years. Hire some 
stuff done.” 

“So we hired a plumber, an electri¬ 
cian, and a carpenter to frame up the 
dormers and walls. I did all the heating 
work and we did all the carsiding, cabi¬ 
nets, stairs, trim and doors ourselves,” 
says Ron. The bam is the fourth house 
he’s worked on. 

The great room on the second floor 
is the barn’s showplace. A huge room 
with a two-story ceiling, it contains 
the kitchen, dining area and family 

Living 

Ron and Janet Cler have worked together to turn an old barn into 
their dream home. Ron and Janet Cler live in a barn 

outside of Philo. The couple 
decided on a whim that they 
wanted to turn a barn into a 

home, making it a labor of love-and pa¬ 
tience. “I’ve always wanted to live in the 
country,” says Janet. “My grandparents 
were fanners. Growing up, a log cabin or 
an old farm house was my dream.” 

Ron, an ironworker from Pesotum, 
has done much of the work himself. 
Janet, a Shelbyville native and ad¬ 
ministrator of the library in Tolono, is 
in charge of the decorating. “I think 
that Ron and I have done between 
75 and 80 percent of the work,” says 
Janet. One of the things they didn’t do 
themselves was move the barn. They 
bought the barn without a place to put 

ILLINOIS COUNTRY LIVING 

it. Ron says, “It took four months to 
find a farmer who would sell us five 
acres of ground.” 

After having the barn moved 
seven and a half miles in four hours, 
they set to work. They moved the 
structure in the middle of July 2002 
and Janet wanted to move into it by 
their first wedding anniversary on 
April 20, 2003. Ron says, “It was 
painted and the carpet was down but 
none of the oak was on, the stairways 
were all rough, and no doors, railings 
or curtains were hung. But we were 
in by the 20th.” 

Janet explains, “There were 
many long days and nights working 
on the barn. I was ready to get the 
project completed and start our new 
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room. Large windows at the former 
loft opening give a commanding view 
of nearby farmland. 

Understandably house-proud, the 
Clers have filled their home with a 
mixture of heirlooms and antiques. 
Janet says, “I am not a decorator and 
we didn’t have anyone come in. We 
work together very well.” 

So do the antiques they’ve placed 
around the house; the antiques fit to¬ 
gether even though it seems like they 
shouldn’t. In just one example, the 
couch in the great room has two end 
tables. One is an old barrel and the 
other is a miniature wood stove, but 
the look still works. The farm theme 
permeates the house, right down to the 
bam-shaped notepad by the phone - the 
modem phone, not the old-fashioned 
one mounted on the wall. 

“I’ve collected antiques for 30 years 
and now I get to display them in our 
home,” says Ron. “I got Janet interested 
in them; she couldn’t have cared less 
when we first got married but it’s a bug 
that she caught. If it’s old, we like it.” 

Janet adds, “Ron has refinished 
several antiques that we have, and we 
keep adding to the collection. I love go¬ 
ing into antique stores and seeing what 
I can find. We even went back to my 
grandparents’ farm hoping to find the 
old windmill I remember as a kid, but 
it was already gone. We’re still looking 
for an old windmill for the barn.” 

Janet says, “We still have two decks, 
the sidewalk and a clothesline left to do. 
I tease Ron about getting the clothesline 
done. I love clothes hung out to dry and 
summer is almost here.” 

“People have been turning bams into 
houses for a number of years,” says Ron. 
“I think it’s getting more popular just 
because of the nostalgic part of it.” For 
others who wish to convert barns into 
homes, Ron advises, “Plan ahead, it’s a 
lot of work, but you’ll be happy when 
you’re done and very satisfied. There’s 
a lot of aggravation, a lot of headaches, 
but it’s worth it.” 

A high, arched roof makes for a dramatic great room. Bottom photo: 
Wm. David Champion, Jr. and Jeannie Kingston from Eastern mini 
visit with Janet Cler near the stairs to the master suite. 
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500th Installation of a Geothermal System 

Celebration and Open House! 

When and Where 

Wed., June 23 and Thun, June 24 
11:00 a.m. until 8:00 p.m. (both days) 

Eastern lllini Electric 
Cooperative’s Headquarters 

West Ottawa Street, Paxton 

Food 

Cotton candy, popcorn, hot dogs 
and beverages will be provided. 

Prizes 

Those who attend will be eligible for 
five $500 cash prizes 

and five $50 bill credits. 

Every family receives an 
appreciation gift. The member who 

installs the 500th geothermal system 
and the member who brings in the 

serial and model number of the oldest 
geothermal system installed in their 
home will win special prizes to be 

announced at the event. 

Activities 

Tour your cooperative and learn what goes on behind the scenes. 

Enjoy activities for the 
whole family including the 

“Incredible Hulk Bounce House” and 
“The Obstacle Course” for the kids. 

Participate in energy efficiency 
displays and seminars. 

Get your picture taken behind the 
wheel of a real racecar. 

Watch an amazing electrical 
safety demonstration 

under the big tent. 

Pick up your free National Child 
Identification Program kit. 
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Houtzels Enjoy Many Benefits 
From Their Geothermal Home 

Everyone enjoys simple deci- 

sions. As soon as Ed and 

Peggy Houtzel received their 

cost analysis for different types of heat¬ 

ing and cooling systems, they knew 

that a geothermal heating and cooling 

system was the way to go. “The geo¬ 

thermal system is very cost effective. 

Over a five year period, it will more 

than pay for itself,” noted Ed. 

Comfort level is also a key with 

their geothermal system. Peggy said, 

“We set the thermostat at 72 degrees 

in winter and are very comfortable. 

We used to set it at 78 degrees with 

our old boiler heater, and we were 

still cold.” Ed followed up by saying, 

“The temperature level in our home 

is much more even than it was with 

the old oil furnace.” 

Peggy enjoys many practical ben¬ 

efits of the geothermal system, “I 

don’t have to dust as much because 

it is such a clean heat. We never run 

out of hot water, and 1 never have to 

put my clothes on a line because it 

is so cheap to run the electric dryer.” 

The Houtzel’s also got an added bonus 

with their geothermal system. They 

installed an open loop system, which 

runs water to their cattle’s water tank 

after it conditions their home. 

The Houtzel’s recommended a 

geothermal system to their son and a 

friend, who both decided to purchase 

a system. Ed summed up his enjoy¬ 

ment of his geothermal system by say¬ 

ing, “I’d never go back to anything but 

a geothermal system.” 

Ed summed up his enjoyment of his geothermal system by saying, 

‘Td never go back to anything but a geothermal system/' 

JUNE 2004 ILLINOIS COUNTRY LIVING 

Ed and Peggy Houtzel (right), 
knew that a geothermal 
heating and cooling system 
was the way to go. 



Representatives from Eastern Illini Electric Cooperative met with more 
than 2,500 cooperative directors and officials from across the country 

May 2-5 at the National Rural Electric Cooperative Association (NRECA) 

2004 Legislative Conference in Washington, D.C. 

Eastern Illini representatives 
met with Congressman Jerry 
Weller to remind him of the pur¬ 
pose of electric cooperatives and 
the need for legislation to help 
maintain and improve the electric 
transmission grid built under the 
Rural Utilities Service. Pictured 
with the congressman (L to R) are 
Eastern Illini Electric Cooperative 
(EIEC) President/CEO Wm. 
David Champion, Jr., Corn Belt 
Energy President/CEO Jeffrey 
D. Reeves, Gloria Reitz, Con¬ 
gressman Weller, EIEC Director 
Donald Reitz, EIEC Director 
Kay Horsch, Esther Anderson 
and EIEC Director Glenn R. 
Anderson. 

Source: article in Electric Co-op 
Today by George Stuteville. 

Take Advantage of Eastern mini’s Guaranteed 
Heating and Cooling Bill Program 

Eastern Illini will guarantee the heating and cooling 
portion of your electric bill for a three-year period with 

our lowest residential rate if you install an all-electric heat¬ 
ing and cooling system. This includes an air source heat 
pump or geothermal system in a new or existing home. 

By properly insulating your home and utilizing an air 
source heat pump or geothermal system for your heating 
and cooling needs, you will experience significantly lower 
energy bills and be extremely satisfied utilizing electricity 
as your sole source of energy. Moreover, it’s clean, safe, 
efficient and pollution free - there’s no flame, fumes or 
carbon monoxide with electricity. 

The EPA has stated, “Geothermal systems are the most en¬ 
ergy efficient, environmentally clean and cost-effective space 
conditioning system available.” (Source: “Space Condition¬ 
ing” The Next Frontier,” EPA 430R-93-004, April 1993). 

Eastern Illini will: 

• Perform a blower door test and home energy rating 
on your home for the purpose of determining the 
heat loss and annual heating and cooling portion of 
your electric bill. 

• Provide you with an Energy Star Rating Certificate 
that certifies the energy efficiency of your home. 

• Guarantee that the annual electric bill for heating 
and cooling your home will not exceed a specific 
amount for each of the 12-month periods during 
the first three years. 

• Pay you the difference between the guaranteed 
amount and the actual amount you are billed if the 
heating and cooling costs exceed the guaranteed 
amount. 

• Make available a loan up to $10,000 at 6.9% 
interest for a period of seven years if you qualify. 
The loan may include the cost of heating, cooling 
and water heating equipment, insulation, service 
entrance upgrade, installation work and the cost of 
submetering. Furthermore, payments can be added 
to your monthly electric bill. 

The agreement will be in effect for a three-year period and 
the heating and cooling costs will be evaluated at the end of 
each 12-month period. Once your home has been certified, 
the heating and cooling cost guarantee will become effective. 
The agreement is between you and Eastern Illini and is not 
transferable if you move from the certified home. 

For more details, contact Eastern Illini’s Marketing 
Department at (800) 824-5102 or visit our Web site at 
www.eiec.coop. 
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KNOW THE DIFFERENCE 

ppfSOOJMM-ed 
for #»«<•< as 

Your Name...Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 
■ Schools 
■ Special events 
■ Fundraisers 
■ Churches 
■ Promote your business 

ILLINOIS COUNTRY LIVING JUNE 2004 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1-866-4WATER1 
Fourth and Blaine 4 P.O. Box 430 A Cissna Park, IL 60924 

www.aqualitysolution.com 

AN - SCHIPPERT SERVICE 

Climbing School 
Brad Smith, Apprentice Lineman for Eastern Illini 

Electric Cooperative, Paxton, was instructed on 
his climbing skills during an electrical lineman climb¬ 
ing school held April 12-16, 2004, at Lincoln Land 
Community College in Springfield. The school, which 
was hosted by the Association of Illinois Electric 
Cooperatives, was part of a two-week-long training 
program that demonstrated electric pole climbing, 
electrical theory and safety techniques. 

hanks for making our 

water service easy to 

manage and maintain. I 

would recommend AQUAlity 

to anyone looking for their 

water solution needs.' ' 

Make owning a water softener easy. Call Dave 
Schippert and his knowledgeable staff at 
AQUALITY SOLUTIONS. They will install and 

maintain your water softener to ensure peak 

efficiency. Call 1-866-493-8371 for more details. 

iiiiiiiiikiki 

Purchase a new softener system before 
June 30, 2004, and AQUALITY SOLUTIONS will 

give you ONE-HALF TON OF FREE SALT 
and deliver it to you bagged and even load it. 

Tom Michael 

St. Joseph, IL 
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Looking for local 
Internet service? 

Look no further! 

eiec.coop 

Visit Eastern mini’s 
Web site at 

The BOARD MEETING REPORT 

IlliCom has expanded its dial-up 
Internet service to communities 

throughout Central Illinois! 

Now offering: 
Customizable Spam Blocker 

Pop-up Blocker 
"Zippin Fast" Web Accelerator 

Packages starting at 
$14.95 a month! 

is located on Eastern mini’s Web site 

at www.eiec.coop. Learn about the 

EFFICIENT AND EFFECTIVE SPACE 
HEATING OPTIONS, the COMPETITIVE 

LONG DISTANCE RATES and 
download a copy of the CERTIFIED 

COMFORT HOME BOOK. 

Call (877) 455-4266 for more 
information or to sign-up today! 

ILLI C DM 
TELECOM MUNI CATIONS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 

Prevent High- 
Voltage Spikes! 
Lease An El Home Surge Protection 

System Today for Only $10 Per Month 

(Purchase options are also available) 

The El Home Surge Protection “Home Guard” 
prevents external, high voltage spikes and surges from 
entering your home. The Home Guard is placed at the 
electrical service entrance directly between the power 
coming to your home and your meter - the best place 
for home surge protection. 

Call (800) 824-5102 for complete details about 
El Home Surge Protection. 

age 9 
for more information on 

Eastern mini Electric 
Cooperative 
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ELECTRIC NEWS 

ILUNI 
PAXTON, ILLINOIS 

www.eiec.coop A Touchstone Energy' Cooperative (217) 379-2131 or (800) 824-5102 

A formula for the future. 

“Youth to Washington” 
Scholarships Awarded 

From left: Proud parents Lawrence and Karen Motsinger 
support their daughter Sarah as grandparents Eunice and 
John Campbell stand proudly beside EIEC President/CEO 
Wm. David Champion, Jr. 

From left: Proud parents Lynn and Pamela Wilken look on as 
their son Jeremy receives his scholarship from EIEC Mgr. of 
Marketing and Economic Development Bob Dickey. 

Sarah Motsinger, daughter of Karen 

and Lawrence Motsinger of Urbana, 

and Jeremy Wilken, son of Pamela and 

Lynn Wilken of Ashkum, have been 

selected as the recipients of the 2004 

“Youth to Washington” $1,000 Scholar- 

ships and trips to Washington, D.C. “The 

purpose of the scholarship program is to 

assist Eastern Illini’s youth and to dem¬ 

onstrate our commitment to community,” 

said President/CEO Wm. David Cham¬ 

pion, Jr. 

The two students competed for the 

scholarships with other students who 

are the sons and daughters of Eastern II- 

lini members. Candidates were judged on 

academic achievement, work and volun¬ 

teer experience, school and community 

activities, goals and knowledge of electric 

cooperatives. 

On June 11-18, the two students 

toured the nation’s capital. “While in 

Washington, the students got an up close, 

first-hand look at democracy in action 

and learned why it is important for every 

citizen to get involved in government,” 

President/CEO Champion added. 

President/CEO Champion presented 

the award to Motsinger on June 3 at Judah 

Christian School, Champaign. Manager of 

Marketing and Economic Development 

Robert Dickey presented the award to 

Wilken on June 4 at Central High School 

awards ceremony in Clifton. 
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Rescue, Inc. 
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AnnMarie has spent a lot of time with Miata as he recovers 
from injuries sustained in an accident. She has given Miata, 
and many other horses like him, a second chance. 

AnnMarie Cross runs Crosswinds 
Equine Rescue, Inc. with her 
husband Mike and help from 

their daughter Tory and very dedicated 
volunteers like Marcy Lawhead, Steve 
Downey, Glynis Reeves and Bill Clem¬ 
ons. This safe haven for horses devel¬ 
oped in 2001 and became a non-profit 
foundation just a year ago. After plans 
to become an equine vet fell through 
due to other responsibilities, AnnMarie 
never gave up her dream to work with 
horses someday. At Cornell University 
she had worked with a very aggressive, 
abused, underweight racehorse to 
overcome the animal’s fears of men. 
AnnMarie says, “I spent six months 
with her and we placed her with a male 
college student playing polo and it was 
just the most rewarding thing.” 

After moving into rural Douglas 
County, AnnMarie started planning 
to help horses. “I said all I wanted is 
someplace I could have horses again. 
Mike didn’t realize quite how many I 
meant. Neither did I. We can hold 12 
here now.” 

“She started running this full time 
about a year ago,” says Mike. “We 
started playing with finances and de¬ 
cided we could just barely do this.” 

The Cross family is able to help 
the horses because of tax deductible 
sponsorships, donations and adoption 
fees. “We charge adoption fees. The 
way we figure that is, if this horse had 
never been in a rescue situation, what 
would we expect it to sell for, and then 
we set our adoption fee at half that,” 
says AnnMarie. Sponsors make regular 
donations and can offer to pay all of a 
particular horse’s expenses or offer a 
specific amount each month for general 
use. AnnMarie says she is very lucky 
to have a sponsor for Miata. “Without 
his sponsor, we couldn’t do everything 
we do for him. She pays his expenses 
every month.” Miata also receives free 

chiropractic care from King Equine 
Chiropractic in Tolono. 

Other organizations and horse 
lovers donate cash, feed and vet¬ 
erinarian services. A store in Ogden 
donates 250 pounds of feed a month. 
A horse lover picks up several bags of 
feed each time she buys for her own 
horses. A farmer near Paxton donat- 

I ed 450 bales of hay. Other farmers 
have donated what hay they have left 
over. All donations and sponsorship 
money is tax deductible. 

AnnMarie buys many of the 
horses she rescues from auctions. 
“It’s usually just me and the meat 
buyers interested in them. And the 
buyers don’t make any effort to let 
me have them cheap, they bid up to 
their top dollar.” AnnMarie worries 
that if the proposed horse slaughter 
plant opens up in Dekalb, the meat 

| buyers will be able to pay more for 
horses because shipping charges will 
be considerably less. 

“Last year, 57,000 American 

horses went through the two plants 
I in Texas, to be shipped to Europe and 

Japan for ‘fine cuisine,’ despite how 
the American people feel about our 
horses, as part of our heritage and as 
companion animals, not food,” says 
AnnMarie. 

The rescue is currently seeking 
useable lumber, or funds to purchase 
new lumber, for a new hay storage 
facility. “We have nearly 600 bales of 
hay waiting to come onto the farm, 
but nowhere to store them. Even single 
2x4x10’ boards, or donations as small 
as $5, would help us to get this project 
rolling so we can properly store the do¬ 
nated hay. Storing it outside wastes a 
huge proportion of its nutritional value, 
so it is important we get this structure 
built soon,” says AnnMarie. 

If you would like to help AnnMarie 
save more horses, contact her at: (217) 
832-2010; crosswindseqresq@aol.com; 
www.crosswindseqresq.org; or Cross- 

winds Equine Rescue, Inc., 1476 
NCR 1350 E, Tuscola, IE 61953. 



Dome 

Miata shows off how good he is feeling as he runs around the pasture. AnnMarie was at an auction with her 
oldest daughter Gerry when they 

spotted Miata, a huge red horse that 
was hundreds of pounds underweight 
and badly injured. “My daughter said, 
‘Mom, you can t let him go back with 
the man who brought him, he’s going 
to starve and he won’t even live long 
enough to be here next month.’ So we 
paid what we call his ransom, the price 
the man insisted on for him, and we 
brought him home,” says AnnMarie. 

Miata’s recovery has been a slow, 
painstaking process. “We weren’t sure 
he was going to make it when he came. 
We weren’t sure he would ever be nor- 

Sandv 

Sandy and Tory are best buds 
after Tory taught her that 
humans aren’t so bad after ail. 

Sandy was brought into an auction 
ring terrified of all humans. Spunky 

and proud, not even knowing how to 
lead, she didn’t interest most buyers at 
the auction. AnnMarie outbid the meat 
buyer and brought her home. “She saw 

mal again,” confides AnnMarie. His 
back was injured in a car accident 
and his wound was badly infected. 
He was starving, had a horrible case 
of mange, and moved stiffly be¬ 
cause his shoulder dislocates. “He’s 
an incredible horse, incredible to 
ride when his back isn’t hurting. 
He moves beautifully. He’s got real 
personality. He’s pretty silly. When 
he runs around and plays he is the 
most gorgeous thing to see,” says An¬ 
nMarie. “We hope by fall Miata will 
be a normal horse again and ready 
to go on to a new home.” 

me and decided I was too little to be 
scary so she liked me,” says 11-year- 
old Tory Cross. The two became fast 
friends. For a year, Tory was the only 
one who could handle Sandy. “A few 
summers ago I went to New York for 
a month and she missed my human 
attention so she decided that all hu¬ 
mans were all right then.” Last year 
when Tory was ill, AnnMarie would 
let Sandy out of the pasture and 
Sandy would run to the living room 
window to tap on it and visit with her 
buddy Tory. 

“Sandy is Tory’s baby. She is here 
as long as Tory wants her to be.” And 
she is faster than any of the draft 
horses. She will run full out side by 
side with a draft horse and come out 
ahead. “Mike says it’s all heart, she 
doesn’t want to be left behind,” says 
AnnMarie. 

Doiiie has been a challenge 
for rider Mike, but he is 
slowly winning her over with 
his gentle hand. 

AnnMarie took on another 
challenge when she brought 

Dollie, a Percheron draft horse, 
home. “She was horribly over¬ 
weight when she came here. She 
suffered from a very common draft 
illness called EPSM, also known as 
tying up disease. If draft horses are 
fed the same rich feed when they 
aren’t working as when they are, it 
is like when an athlete has lactic 
acid build up in their muscles, it 
just ties up their whole body.” It 
took about six weeks for Dollie 
to recover and master more than 
one tiny step at a time. Now she 
is learning to be a riding horse. 
Dollie is the only draft horse to 
throw Mike more than once; she 
has incredible power and is very 

intelligent. 
“We’ve really found that draft 

horses are a niche for us. There are 
an awful lot of throw-away drafts 
out there and Mike does so well 
with them. Dollie has been the 
hardest challenge for him,” says 
AnnMarie. Dollie is now nearly 
ready to go to her new home in 
Kentucky. 
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Offered by Benefits Group 

Why Settle for 
Someone Else's Dream? 

Call today and ask about our 
Construction-to-Permanent Loan. 

• 6, 9 or 12 month construction periods available 

• Loans to S3 million 

• One set of closing costs for construction phase and 
permanent financing 

• No fee to roil to a permanent loan when construction is 
complete. It's automatic! 

Great service. Great rates. Fast approval. 
Call today! We'll help make your dream home a reality. 

Home Construction Lending9' 

O 

200 East Court St., Suite 505 • Kankakee, IL 60901 
Local 815/928-9900 

Toll Free 866/588-3605 www.cfrefi.com 

** Interest rates shown are subject to change without notice and assume excellent credit. Consolidated Financial. LLC is 
not responsible for any rates that may change prior to lock confirmation. Your rate is not guaranteed until written 
confirmation is received from the lender.** Consolidated Financial is an Illinois, Minnesota, and Washington Residential 
Mortgage Licensee. 
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See you at the Iroquois County Fair 
July 14-18 at Crescent City 

Stop by Eastern Illini’s booth, register for prizes and 

visit with us at the southwest corner of the com¬ 

mercial building. Our marketing representatives will be 

demonstrating the many ways you can make your home 

more energy efficient. Be sure and ask us about our three- 

year “Guaranteed Heating & Cooling Bill Program” and 

check out our automatic stand-by generators. 

Once again, we will be sponsoring the informative and 

entertaining Kyle Finley and the “Live Line Demo.” See 

what happens when an object comes in contact with 7,200 

volts. What you learn may save the life of someone you 

know. Demonstrations will be conducted throughout the 

day on Saturday and Sunday, July 17 and 18. 

Eastern Illini, a Touchstone Energy® Cooperative in 

Illinois, will also be co-sponsoring the ITPA Tractor and 

Truck Pull on Sunday, July 18. 

See you at the fair! 

Install a Standby Generator and 
Take Advantage of our 50 Interruptible Rate 
Eastern Illini has formed an alliance with Midwest 

Engine Warehouse to become a dealer for Briggs & 

Stratton standby generators in east central Illinois. 

We are offering 10 kw and 12 kw stationary generators 

powered by propane or natural gas with an automatic start. 

When the power goes off, the 10 kw and 12 kw generators 

will automatically start turning on the basic necessities 

such as heating or cooling, sump pump, refrigeration and 

lighting. When the power comes back on, the 10 kw and 

12 kw generators will automatically shut off. 

Eastern Illini offers financing, installation, servicing and 

maintenance on these generators. 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet service to communities 

throughout Central Illinois! 

Now offering: Customizable Spam Blocker, Pop-up Blocker 
"Zippin Fast" Web Accelerator 

Packages starting at $14.95 a month! 
Call (877) 455-4266 for more information or to sign-up today! 

□ □M 
TELECOMMUNICATIONS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 
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An Action Plan for 
Air Conditioning Efficiency 

You can make home improve¬ 
ments that will keep your home 

cooler in the summer and reduce 
air conditioning costs. Take a few 
minutes to inspect your home and 
then create an action plan of energy 
improvements: 

• How much attic insulation is in¬ 
stalled in your home? When solar 
energy heats your attic, it also 
moves through the ceiling and 
heats your home. Attic insulation 
slows this heat flow and will also 
slow heat flow out of your home 
in the winter. 

Action: Attic insulation in our cli¬ 
mate should have an R40+ rating. 
A radiant barrier is also beneficial. 

• Do you have shade over your south 
and west windows? Bare windows 
allow the sun to pour into your 
home and shade reduces this solar 
overheating. 

Action: Install awnings, sunscreens 
or curtains over the windows that 
receive the most sun. 

• Are there leaves or other debris 
surrounding the outdoor unit of 
your air conditioner? These ob¬ 
structions reduce the airflow over 
the condenser coil, lowering the 
efficiency of your system. 

Action: Use a garden hose to re¬ 
move leaves or debris from the out¬ 
door unit and cut back any bushes 
that could slow airflow. Make sure 

you change your filter at the start 
of the air conditioning season. 

• When did you have your central air 
conditioner serviced? Air condition¬ 
ers are complicated and need to be 
cleaned and serviced periodically. 

Action: Have a professional 
inspect and service your system. 
Be sure they check the refrigerant 
charge and airflow. 

• How well are your ducts sealed? 
Duct leaks can allow cool air to 
leak out into your attic or crawl 
space, or they can draw hot air 
and moisture into your home. 

Action: Seal the seams in your ducts 
with duct mastic. Don’t use “duct 
tape” since it tends to come loose. 

Protect Your Assets and 
Preserve Your Lifestyle 

With Long Term Care Insurance 

Did you know your chance of needing long term care is 1 in 2?1 Are you 
thinking about the long term care needs of you and your family? 

• Protect your assets — This year 9 million Americans will need long 
term care services at an average cost of nearly $55,750 per year.2 Do 
the assets you have set aside for your retirement include a provision 
for long term care? 

• Preserve your lifestyle - Long term care insurance can help you 
enjoy your retirement, protect your standard of living and preserve 
your plans for retirement. 

A special offer from Eastern Illini 

• No physical examination 

• Up to 50% discount for spouse 

• Fully portable coverage 

• Co-op member discount 15% to age 64; 

10% discount at age 65 and older 

For more information, call (888) 225-7929. 
1 Health Insurance Association of America, 1995 

' Long Term Care National Advisory Council, 2000 

Coverage provided by Policy Series MM-200-P underwritten by Massachusetts Mutual Life 
Insurance Company, Springfield, MA. Benefits may vary by state. 

Eastern 
Illini Long 
Distance 

Rates 
Superior quality 
competitive rates 

worry free long distance 
local service 

NO MONTHLY FEE 

4.9^ per minute in Illinois 
6.9<f per minute state-to-state 

Calling card service - 
19^ per minute 

800 Number - 6.9^ per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, call 

(800) 824-5102 
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have been very satisfied Itvith both the product and 

the service given by 

I AQUAlity Solutions. They 

have been a great compan 

to refer to my customers. 

nb 
Paul Phillips 

Armstrong Construction 

Home builders in this area know to call the 
professionals at AQUALITY SOLUTIONS for a job 
done right. Dave Schippert and his staff have the 
knowledge and experience to recommend the best 
water softening options for every kind of water 
problem. Call 1-866-492-8371 for more details. 

Purchase a water treatment system 
through AQUALITY SOLUTIONS and 

get six months same as cash. 

AQUALITY 
SOLUTIONS® 

Your Water Quality Source 

1-866-4WATER1 
Fourth and Blaine ^ P.O. Box 430 ♦ Cissna Park, IL 60924 

www.aqualitysolution.com 

AN - SCHIPPERT SERVICE 

DISCOVER THE DIFFERENCE 

Shedding Light 
on Nightlight 

Safety 

Nightlight fires are ignited when bedding, pillows 

or toilet paper are close to and touch the hot 

bulb of the nightlight fixture. The U.S. Consumer 

Product Safety Commission (CPSC) recommends 

placing nightlights away from flammable material. 

So when using nightlights, place them away from the 

bed and near a walkway. Buy only nightlights with the 

Underwriters Laboratories Inc. certified mark (UL), 

which indicates it has been tested and approved to 

industry standards. Consider buying nightlights with 

a mini neon bulb or LED that illuminates at cool 

temperatures and routinely check www.recall.gov to 

be sure your nightlight was not recalled. Every year 

more than 12,000 nightlights are recalled for serious 

electrocution, electric shock, burn and fire hazard 

according to CPSC. 

Source: CPSC; Elumina Lighting Technologies 

BiOittilecI 
Your Name...Our Water... 

Your Satisfaction...Guaranteed 
Personalized Bottled Water 

■ Schools 
■ Special events 
■ Fundraisers 
■ Churches 
■ Promote your business 

Contact El Bottled Water at (800) 824-51 02 
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Visit Eastern mini’s 
Web site at 

www.eiec.coop 

The BOARD MEETING REPORT 

is located on Eastern mini’s Web site 
at www.eiec.coop. While there, check 

out GUARANTEED HEATING AND 

COOLING BILL PROGRAM, 
the REBATE CREDIT CARD and 

HOME ENERGY TIPS. 

Lease An El Home 
Surge Protection 
System For Only 
$10 Per Month 
(Purchase Options Available) 

Reasons To Install El Surge Protection: 

• Protects your home from power surges caused by light' 
ning strikes, downed power lines, animals, electrical 
load fluctuations or contact with tree branches. 

• Protects your “white appliances” such as dishwasher, 
refrigerator, washing machines, clothes dryer, freezer, 
air conditioner, furnace, stove and garbage disposal. 

• Protects your investment in home entertainment 
systems. 

• Protects communication devices such as your 
computer, printer, fax, telephone and answering 
machine. 

• Gives you an opportunity to reduce your homeown¬ 
er’s insurance premiums. 

• Gives you piece of mind knowing your home, appli¬ 
ances and electronics are protected. 

• After installation, Eastern Mini provides service. 

• Reduces your out-of-pocket replacement costs. 

• A small investment for something that protects your 
home, appliances and electronics from 15 years to a 
lifetime. 

The El Home Surge Protection system is placed at 

the electrical service entrance directly between the 
power coming to your home and your meter - the 
best place for home surge protection. 

See Page 9 * See Page 9* See Page 9* See Page 9 

for more information on 

Eastern mini Electric Cooperative 

Eastern Mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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ELECTRIC NEWS 
IlllNI 
PAXTON, ILLINOIS 

www.eiec.coop : Energy*Cooperative (217) 379~2131 OF (800) 824~5102 

Youth to Washington 
Shana Clatterbuck of Donovan, 

Sarah Motsinger of Urbana, and 
Jeremy Wilken of Ashkum repre¬ 
sented Eastern Illini Electric Coop¬ 
erative in Washington, D.C., during 
the annual “Youth to Washington” 
Tour, June 11-18. This event, spon¬ 
sored by the electric and telephone 
cooperatives of Illinois, began in the 
late 1950s to introduce rural youths 
to our democratic form of government 
and cooperatives. 

The students met with Congress¬ 
man Tim Johnson on Capitol Hill 
and were among 64 rural Illinois 
youth leaders selected for the trip. 
In addition to the Capitol, they also 
visited Arlington National Cemetery, 
the National Cathedral, the Smith¬ 
sonian Museums, the U.S. Holocaust 
Memorial Museum, the newly dedi¬ 
cated World War II Memorial, and a 
number of other historical sites. 
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Broken Oak Gallery Features 
the Works of Local Artists 

estled among 

25 acres of 

rolling pasture, 
beautiful woods, and a pond 

with a trickling fountain, is a 

wealth of small treasures collected 

and contained in the Broken Oak 

Gallery in White Heath. Next to the 

gallery sits the home of owners Judie 

and Lyn Barrows. 

As artists, the Barrows have a real 

appreciation for the beauty of the 

nature that surrounds them. Judie 

photographs the birds, flowers, and 

scenes around her and Lyn creates 

natural wood turnings. The couple 

now shares their beautiful paradise 

and artwork with others. 

A few years ago they made the 

decision to turn their seldom-used 

guest loft into a gallery to showcase 

their own artwork. “After we opened 

the first year, local artists found out 

about us and asked if we would show 

their art as well. It just kind of grew 

from there. We probably have 15-20 

artists’ work on display, and I would 

say two-thirds of those are local. It’s 

surprising the number of local art¬ 

ists that are trying to find places 

to show their art. I’m glad we can 

help them in that way. We’ve met 

other artists whose items we display, 

as we’ve done some traveling while 

we’re closed for the winter,” says 

Judie. 

Now in its fourth season, the 

Broken Oak Gallery is open Sat¬ 

urday, 10-4 p.m., from May 15 to 

January 15. The Barrows will open at 

other times by appointment. 

The surrounding property is just 

as much of a guest’s experience as 

the gallery itself. Beside a large pond, 

the garden features plenty of places to 

sit and enjoy nature. “We like people 

to come out and enjoy the garden. 

That’s why I wanted to incorporate it 

with the gallery. Guests can wander 

through the gallery, then come out, 

sit, and watch the birds a while. On 

Lyn and Judie Barrows 
have created peaceful 
surroundings indoors 
and out for Broken 
Oak Gallery visitors. 
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Saturdays we try to have refreshments 
out here so they can relax. We are also 

working on getting some garden stat¬ 

ues,” says Judie. 

Judie and Lyn Barrows were both 

self-employed business owners before 

retiring a few years ago. Judie was part 

owner in a family business, Association 

Transfer and Storage, and when the 

opportunity came to sell it, the family 

did. “It gave me time to do the things 

I really love. Lyn thought I was having 

too much fun retired so he sold his 

business as well. We’re very fortunate 

things worked out that way.” 

But now the Barrows are busier 

than they’ve ever been. “But, it’s a 

good busy. We’re doing things that 

we’re enjoying. Since we opened the 

gallery, it’s been tough to get back to 

our own work because we’re busy with 

the gallery7. But we’re very fortunate. 

We’ve met some wonderful people by 

having the gallery. It’s been a lot of 

fun,” Judie says. 

And the fun will continue as the 

Barrows add new art pieces and dis¬ 

cover new artistic talent, both locally 

and out of state, to showcase. 

If you haven’t heard of Broken 

Oak Gallery, it’s because the Bar- 

rows don’t advertise its existence 

Pieces from local 
artists include 
paintings, ironwork, 
paper mache, stained glass, 
ceramic vases, wooden bowls 
and sculptures, and photography 
and many other items. 

much. “It’s really more word of mouth. 

We want to keep this place unique so 

it’s more of a discovery for people,” says 

Judie. And now that the word is out, stop 

by and discover Broken Oak Gallery for 

yourself. 

(QaA (ij'al/em 

(217) 762-4907 
Open Saturdays from 10-4 p.m. from 

May 15 through January 15. 

Located 1-1/2 miles south of White Heath. 
From Interstate 72 West, take the White 
Heath exit and take the first hard right in 
White Heath onto Meridian Street. Then 
just look for the signs featuring Lyn’s 
bright red 1951 Ford Truck and the Bro¬ 
ken Oak Gallery logo. 
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/ Eastern mini Electric Cooperative 
hosted an open house June 23 and 24, at the 
cooperative’s office in Paxton, to celebrate 
the installation of their 500th geothermal 

heating and cooling system 
Missy and Vic Jennings 

were the co-op members 

who purchased the system for 

their new home in Mahomet. 

Steve Hancock with Advan¬ 

tage Comfort Systems in Pax¬ 

ton installed the unit. He says, 

“Geothermal systems have the 

ability to heat and cool a home 

and save the owner more than 

60 percent on annual heating 

and cooling bills.” 

The Jennings were awarded 

a $500 check by co-op’s 

President/CEO Wm. David 

Champion, Jr. He says, “We 

were proud to present the Jen¬ 

nings with this check to show 

our appreciation for their busi¬ 

ness. We also plan to award a 

check to the owners of the first 
geothermal system installed on 

our lines. Additionally we will 

have a drawing for two more 

$500 checks as well as 10 $50 

utility bill credits.” 

During the open house chil¬ 

dren gathered tor a go at the In- 
(Continued on 16e) 

* TH GEOTHERMAL 
CELEBRATION AND 

OPEN HOUSE 
WF^THURS yrO^j'M 

From left Wm. David Champion, Jr., President/ 
CEO of Eastern lllini, congratulates Vic and 
Missy Jennings, along with geothermal 
installer Steve Hancock of Advantage Comfort 
Systems. 
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credible Hulk Fun House, while 
kids of all ages enjoyed dressing 
in lineman’s gear and getting 
their pictures taken on a min¬ 
iature utility pole. Guests were 
treated to a variety of free food, 
including hot dogs, pork burgers, 
chips and cookies. Former EIEC 
lineman, Kyle Findley, owner oi 
Live Line Demos, Inc., presented 
electrical safety demonstrations. 
“Safety is our top priority, so we 
take every opportunity to educate 
our members about the dangers 
associated with electricity,” says 
Bob Dickey, Manager of Market¬ 
ing and Economic Development 
at EIEC. 

Among many other activities, 
guests were invited to tour the 
co-op’s facilities. “We also hosted 
seminars in the boardroom for 
anyone that wanted to learn 
more about cutting their energy 
costs,” says Dickey. 

Anyone interested in install¬ 
ing a geothermal system can call 
the co-op at (217) 739-2131 and 
talk to the marketing depart¬ 
ment, or visit www.eiec.coop. 
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Take the hassle out of maintaining your 
water softnening and filter systems. 
Avoid hard and rusty water at an 
affordable price with our premium 

“SERVICE SALT” program. 

* Regular & dependable schedule 
4 Check fill your salt keeper 
4 Check time setting 
4 Check for leaks bridging 
4 Check brine tank 
* Resin bed cleaner added as needed 
4 Check filters change as needed 
4 99,5% pure Solar Salt 
4 Affordability 
4 Safe & Secure “Key Bank” option for 

your house key 
4 Trusted, reliable service from 

local experts 

AQUALITY 
SOLUTIONS™ 

® 
Your Water Qualify Source 

1 -866-4WATER1 
(1-866-492-8371) 

Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 
www.aqualitysolution.com 

AN SCHIPPERT SERVICE 

SEE THE DIFFERENCE 

lor oiore information, 

call 1800) 824-5102 

Calling card service -190 per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

Eastern mini 
Long Distance Rates 

Superior quality • competitive rates 
worry free long distance • local service 

NO MONTHLY FEE 

You’re Number One 
Webster’s Dictionary defines integrity as an adherence 

to a code of values. It’s also one of the four core 

values your Touchstone Energy Cooperative follows every 

day. Your co-op is here to serve you and your community. 

You are always number one with us. 

We’re your Touchstone Energy Cooperative, the power 

of human connections. 

Touchstone Energy 
The power of human connections 
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It Just Takes 
a Second 

Summer is a “happy-go-lucky” 
time, a time when everyone is 

out of the house, soaking up every 
bit of the warm summer sun that 
they can. Summer is also the time 
when many people are fixing their 
gutters, freshening up their outside 
paint and washing windows. Don’t 
let these projects turn deadly by let¬ 
ting your ladder come into contact 
with an electric line. Always look up 
before you start working. What just 
takes a second can make the differ¬ 
ence between life and death. 

Everyday Tips to Save Energy 

■ Replace incandescent bulbs with compact fluorescents. 
■ Air-dry dishes instead of using your dishwasher’s drying cycle. 
■ Use a microwave oven instead of a conventional electric range or oven. 
■ Turn off your computer and monitor when not in use. 
■ Plug home electronics, such as TVs and VCRs, into power strips and turn 
power strips off when equipment is not in use. 
■ Lower the thermostat on your hot water heater; 115° is comfortable for 
most uses. 
■ Take showers instead of baths to reduce hot water use. 
■ Wash only full loads of dishes and clothes. 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet service to communities 

throughout Central Illinois! 

Now offering: Customizable Spam Blocker, Pop-up Blocker 

Packages starting at $14.95 a month! 
Call (877) 455-4266 for more information or to sign-up today! 

TELECOM MUNICATIDNS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 
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Visit 
Eastern mini’s 

Web site at 
www.eiec.coop 

The BOARD MEETING 
REPORT is located on 

Eastern mini’s Web 
site at www.eiec.coop. 
While there, use the El 
HELP DESK to ask us a 

question, log a comment 
or request information 
about our products and 

services. 

See Page 9 See Page 9 See Page See Page 9 See Page 9 See Page 9 
for more information on Eastern mini Electric Cooperative 

Eastern mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 

ILLINOIS COUNTRY LIVING AUGUST 2004 

Your Name... Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 
■ Schools 
■ Special events 
■ Fundraisers 
■ Churches 
■ Promote your business 

water 
occasions 



Winner 

)f chatsworth: 
Briana and B 

Winner 

STERN ILUNI 
ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.coop A Touchstone Energy’ Cooperative *£> (217) 379-2131 or (800) 824-5102 

500th Geothermal Celebration and 
Open House Winners Announced 

Herbert and Mary Ireland 
of Gilman. 

;soo 
Vinner 

EIEC President/CEO 
Wm. David Champion, 
Jr. congratulates Vic 
and Missy Jennings 
of Mahomet. 
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Members who won prizes at the June 23 and 24 
500th Geothermal Celebration and Open House are: 

$500.00 - 500th Geothermal System - 
Vic & Missy Jennings of Mahomet 

$500.00 - Oldest Geothermal System - 
Herbert Ireland of Gilman 

$500.00 - Brian Koener of Chatsworth 

Electric Grill - Daniel Kupferschmid of Paxton 

$50.00 - Philip Carlson of Donovan 

$50.00 - Don Gray of Milford 

$50.00 Edgar Hurliman of Martinton 

$50.00 Dan Schumacher of Buckley 

$50.00 Aaron Johnson of Penfield 

$50.00 James Gigl of Chebanse 

$50.00 Martin Cutter of Sidney 

$50.00 Shirley Peterson ofWatseka 

$50.00 Wesley Johnson of Paxton 

$50.00 Randi Allen of Paxton 

To All at the Eastern lllini in Paxton 
What can we say except thank- 

you, thank-you, from the bot¬ 
tom of our hearts! 

We had such a good time getting to 
know all of you at the geothermal cel¬ 
ebration. Pat was very, very informative 
on the tour and made my husband’s day 
when he gave him an EIEC hat. Boh 
(the man who did the spot on WCIA 
News) was a lot of fun to get to know 
and was very caring and proud of the 
company he works for. 

I have to tell you a story and give a 
long over due thank-you. We moved 
out to the country7 after living many, 
many years in the city and the suburbs. 
As many of you know, it took some time 
getting to know all the quirks and perks 
of moving into a 115 year old home, 
having your own well, hearing cows 
over cars, letting the birds wake you, 
and the funny thing for my husband 
was reading his own meter. 

Well our first winter of course had 
to be the learning one. We had an ice 
storm and the kids had the flu really 
bad. It seemed like one after another 
within a 48 hour period got it includ¬ 
ing mom. My husband who had left for 
work before this all hit (the ice storm) 
knew it was coming so he left early. He 
works at a bakery in Orland Park. So 
anyway, my husband was gone and the 
kids are tossing their cookies and I’m 
just praying that this comes to an end. 

Later in the wee hours of the morn¬ 
ing about 4:30 a.m., I was awoken by 
the eerie sound of silence. “Oh no” I 
said, “The electricity went out!” So 
for us when the power goes out we 
lose everything and that means water 
for the well and the toilets. And then 
to make matters worse, I didn’t even 
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Children’s pictures top to 
bottom - Ashley 17, Paul 11, 

Austin 8 and Melissa 4. 

know who our power company was so 
I could call and report it. Well as I 
was walking around the home making 
sure the children were ok, I enjoyed the 
beauty of the ice on all the trees and 
how the moon just lit it all up (you don’t 

see that when you live in town). After 
calling several power companies in the 
yellow pages and being told “no” your 
account is not with us, I finally came 
upon EIEC’s number and was very re¬ 
lieved to know I finally contacted the 
right place. The operator sympathized 
with me for a minute or two and told 
me they had several calls for our area 
and that you all were on the way. 

■ SEPTEMBER 2004 

Well within an hour what a com¬ 
forting site to see the flashing lights 
from your work trucks and the men 
getting busy working hard to restore 
power. So as I watched from a dis¬ 
tance under some blankets, I prayed 
for our children to sleep until the 
power came back. I also prayed for 
the men that got out of their warm 
beds, away from their families, to risk 
their lives to restore power for us in 
the areas. Yes, I understand that is 
their job and some of the linemen 
just love what they do, but it doesn’t 
hurt to send a prayer to our Heavenly 
Father of thanks and protection for 
the men that in a sense take care of 
us in all kinds of weather. Needles 
to say, our power was restored in a 
few hours and I was able to deal with 
four sick children a lot better. What 
a learning experience that was and 
how grateful our family was that you 
all came to the rescue!! 

My dad who lives up north once 
said to me that “things are different 
out here.” How right he is. People 
care about people and companies care 
about their customers. To all those 
linemen, God bless you in all your jobs 
in good and bad weather and to EIEC 
for showing your customers you care. 
We all learned a lot and we all thought 
the demo from the live wire man was 
very well done. Sorry the letter is so 
long. I just needed to tell you how glad 
we are to be a part of EIEC. 

With grateful hearts, 

Dennis, Kathleen, Ashley, 
Paul, Austin & Melissa 
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Representatives of Eastern iilini Electric Cooperative were on hand when Congressman 
Tim Johnson of Sidney received the Illinois Electric Cooperatives’ Public Service Award on 
July 30. The award was presented during the 63rd annual meeting of the Association of Illinois 
Electric Cooperatives in Springfield. Johnson was honored for his public service to Illinois and 
his support of the electric cooperative program. 

Pictured with Congressman Johnson are members of the board of directors of Eastern 
Iilini Electric Cooperative. From left are Harold M. Loy of Beaverville, Robert Bauer of 
Cissna Park, Donald Reitz of Gilman, Kay Horsch of Dewey, William P. Raber of Saybrook, 
Congressman Johnson, Glenn R. Anderson of Kempton, Bradley J. Ludwig of Fithian, Marion 
Chesnut of Rossville, Charles D. Day, Jr. of Bement and Jay Hageman of Fairmount. 

Experience the elegance, warmth and 
charm of an electric fireplace 

Eastern IIHni members can purchase an 
electric fireplace or stove for as little as $449 

■ Patented Electraflame® technology lets you adjust the flame ac¬ 
tion and brightness to suit the moment. 

■ Authentic wood fire flame effect creates the look and feel of a 

real wood fire. 

■ No chimney or venting required. Installations are easy and usu¬ 

ally take less than an hour. 

■ Completely portable, plugs into a standard wall receptacle offer¬ 

ing instant fireplace ambiance for any room. 

■ Separate controls allow you to operate the flame with or without heat. 

■ Built-in thermostat controls room temperature. 

■ Clean, safe and efficient. No open flame, operates for about 

$5 per month. 

Order your new electric fireplace today! 
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Some passions sneak up and grab 
you. But Joanna Ivester’s passion 
literally grew on her. “My first job 

out of college was with a landscaper 
in Maine. His wife was into peren¬ 
nials (plants that bloom year after 
year). She introduced me to them 
and I have been focused on them 
ever since. I got bit by the “garden¬ 
ing bug” and just had to plant more,” 
says Joanna. She turned her pesky 
problem into Perennial Passions, 
Inc., a thriving landscaping business 
in Donovan. 

“I started out just planting pe¬ 
rennial gardens for people,” muses 
Joanna, “Then my clients decided 
that they wanted more, so I got into 
shrubs, hardscaping (patios and walls) 
and trees too. We also offer seasonal or 
monthly maintenance.” She beautified 
Chicago for 18 years before bringing 
her passion to Donovan three years 
ago. “I feel like we re in paradise here, 
and that’s also what we do for our 
clients. We create little paradises.” 

But even paradise has its pests. 
“Everybody has to weed,” concedes 

Joanna, “It’s just a reality. If you 

have any kind of garden at all, 
there are weeds. Light weeding is a 
weekly job.” Fortunately, there are 
ways to keep the job to a minimum. 
“The thicker the perennials get, and 
the more I mulch, the less and less 
weeding I have to do,” she says. 

Before you get to the weeding 
stage, you have to create your gar¬ 
den. Joanna uses several techniques 
to formulate the perfect garden for 
her clients. “First I do thorough 
interviews of prospective clients 
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to determine what their wishes and 

desires are. I really try not to push 

all of my ideas on my clients. I would 

rather get their ideas and customize 

the garden design to their wishes.” 

After Joanna has an idea of what 

her clients are looking for, they decide 

which plants are good options for cre¬ 

ating the perfect garden. “I have a list 

that divides the plants according to 

height and another list that organizes 

them according to bloom time, early, 

mid, or late,” says Joanna. “Between 

the two lists, we can formulate a plan 

that is aesthetically appealing and will 

be blooming throughout the season.” 

“I try to use unusual plants that 

are easy to take care of and bloom 

throughout the season. The Perennial 

Passions’ gardens look completely dif¬ 

ferent in the summer than they do in 

the spring,” says Joanna. “That’s one of 

the beautiful things about perennials, 

they change colors. In the spring the 

gardens are mostly pinks and blues, 

but in the summertime we see more 

yellows, purples and reds.” 

After Joanna lays out the plan for 

the new garden, the client determines 

the next step. “I give my clients esti¬ 

mates of what each area of the land¬ 

scape will cost and then they call me 

when they are ready for the next step. I 

have found that it works out best that 

way. It can be financially, emotionally 

or physically overwhelming for clients 

to do everything at once. I understand 

that.” Adds Joanna, “Not only is there 

the expense of new landscaping, but 

then there is the aftercare to consider- 

weeding and watering, for example.” 

Joanna is just as conscientious of 

keeping her home well-planted as she 

is about her clients’ homes. “We have 

been here for three years and the first 

thing I did was finish my pond. The 

inside of the house doesn’t really inter¬ 

est me as much as the outside.” Her 

property is a wonderland of garden 

spaces including a gurgling waterfall 

and water feature. The property is 

open by appointment for prospective 

clients wanting to get a glimpse of the 

magic Joanna can work for them. 

Joanna can help you create a para¬ 

dise ofyour own. Just call her at (815) 

486-7247 to add a bit of her passion 

for perennials to your 

piece of Eden. 
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Take Advantage of 
Eastern mini’s Guaranteed 

Heating < 
Eastern Mini will guarantee the 

heating and cooling portion of 

your electric bill for a three-year pe¬ 

riod with our lowest residential rate 

if you install an all-electric heating 

and cooling system. This includes an 

air source heat pump or geothermal 

system in a new or existing home. 

By properly insulating your home 

and utilizing an air source heat pump 

or geothermal system for your heating 

and cooling needs, you will experi¬ 

ence significantly lower energy bills 

and be extremely satisfied utilizing 

electricity as your sole source of 

energy. Moreover, it’s clean, safe, 

efficient and pollution free - there’s 

no flame, fumes or carbon monoxide 

with electricity. 

The EPA has stated, “Geothermal 

systems are the most energy efficient, 

environmentally clean and cost-effec¬ 

tive space conditioning system avail¬ 

able.” (Source: “Space Conditioning” 

t Cooling Bill 
The Next Frontier,” EPA 430R-93- 

004, April 1993). 

Eastern Mini will: 

• Perform a blower door test and home 

energy rating on your home for the 

purpose of determining the heat loss 

and annual heating and cooling por¬ 

tion of your electric hill. 

• Provide you with an Energy Star 

Rating Certificate that certifies the 

energy efficiency of your home. 

• Guarantee that the annual electric 

bill for heating and cooling your 

home will not exceed a specific 

amount for each of the 12-month 

periods during the first three years. 

• Pay you the difference between 

the guaranteed amount and the 

actual amount you are billed if the 

heating and cooling costs exceed 

the guaranteed amount. 

• Make available a loan up to 

$10,000 at 6.9 percent interest 

Program 
for a period of seven years if you 

qualify. The loan may include 

the cost of heating, cooling and 

water heating equipment, insula¬ 

tion, service entrance upgrade, 

installation work and the cost 

of submetering. Furthermore, 

payments can be added to your 

monthly electric bill. 

The agreement will be in effect for 

a three-year period and the heating 

and cooling costs will be evaluated 

at the end of each 12-month period. 

Once your home has been certi¬ 

fied, the heating and cooling cost 

guarantee will become effective. 

The agreement is between you and 

Eastern Mini and is not transferable if 

you move from the certified home. 

For more details, contact Eastern 

Mini’s Marketing Department at 

(800) 824-5102 or visit our Web site 

at www.eiec.coop. 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up 
Internet service to communities 
throughout Central Illinois! 

Now offering: Customizable 
Spam Blocker, Pop-up Blocker 

Packages starting at $14.95 a 
Call (877) 455-4266 for more information or to sign-up today! 

ILL! COM 
TELECOMMUNICATIONS 

330 W Ottawa Rd., Paxton (877) 455-4266 • www.illicom.net 
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I Him, 

Your Name... Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 
■ Schools 
■ Special events 
■ Fundraisers 
■ Churches 
■ Promote your business 

(Joif 

Contact El Bottled Water at 

If you are getting ready to insulate your home, 
here are some tips to follow: 

Different insulation requires spe¬ 

cial installation techniques - fol¬ 

low your recommendations. 

Blown in wet cellulose or high- 

density foam insulation can stop 

infiltration better than fiber¬ 

glass. 

Proper installation of insulation 

should prevent moisture in your 

walls. 

Perimeter insulation around 

crawl spaces, basements and 

ceiling insulation are the most 

important places to have ad¬ 

equate insulation. 

During construction, seal all 

openings, plates and walls with 

foam or caulk. 

Insulate and seal ducts in attics, 

crawl spaces, garages and other 

unheated areas. 

Use home remodeling projects as 

a convenient means to add more 

insulation to existing cavities. 

Ceiling insulation should be rated 

R-40 or above. 
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Make This 
Harvest A 
Safe One 

Be Alert/ Be Careful! Be Safe! 

September, October and November 

Ware among the busiest months of 

the year for farmers. Portable grain 

augers, oversized wagons, large com¬ 

bines and other tall or cumbersome 

equipment can easily contact over¬ 

head power lines. Please take extra 

precautions by following these safety 

tips as you get busy with your farming 

operation: 

• Always lower a portable grain auger 

before you move it, even if only a 

few feet. 

• Keep all objects at least 10 feet 

away from overhead lines. Know 

where all overhead power lines 

are located on your property and 

inform all workers about them. 

• Plan your route between fields, to 

bins and elevators, and on public 

roads so that you avoid low-hang¬ 

ing power lines. If someone else 

transports large equipment, always 

specify a safe route and explain why 

certain routes must be taken. 

• Make sure that all machinery and 

trucks operated on the highway are 

properly lit and marked. 

• Be sure you and everyone else in 

your operation know what to do 

in an emergency. 

• If equipment gets hung up on a 

power line, the operator should 

NOT get off the machinery un¬ 

less in immediate danger. If the 

operator touches the ground and 

the equipment at the same time, 

the individual will become a chan¬ 

nel for electricity. 

• If you must leave the equipment, 

jump as far away from the machin¬ 

ery as possible. Never get back on 

machinery that touches a power 

line until the utility company 

disconnects the line. 

• Investigate the possibility of bury¬ 

ing power lines in heavily used 

areas on the farm, such as around 

grain bins. 
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SEE THE DIFFERENCE 

www.eiec.coop Take the hassle out of maintaining your 
water softening and filter systems. 
Avoid hard and rusty water at an 
affordable price with our premium 

“SERVICE SALT” program. 

Regular 8^ dependable schedule 
Check 8^ fill your salt keeper 
Check time setting 
Check for leaks 8< bridging 
Check brine tank 
Resin bed cleaner added as needed 
Check filters 8^ change as needed 
99.5% pure Solar Salt 
Affordability 
Safe 8^ Secure “Key Bank” option for 
your house key 

A Trusted, reliable service from 
local experts 

AQUALITY 
SOLUTIONS,. 

.. ® 
Your Water Qualify Source 

1-866-4WATER1 
(1-866-492-8371) 

Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 
www.aqualitysolution.com 

- SCHIPPERT SERVICE 

Visit 
Eastern mini’s 

Web site at 

The BOARD MEETING REPORT is 
located on Eastern mini’s Web site 
at www.eiec.coop. Check out our 
convenient PAYMENT OPTIONS 

and learn more about 
HOME ENERGY RATINGS and 

the REBATE CREDIT CARD. 

See Page 9 See Page 9 See Page See Page 9 See Page 9 See Page 9 

for more information on Eastern mini Electric Cooperative 

Eastern mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 

petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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Credentials Committee Selected 
Nominating Petitions for the March 12, 2005, Director 

Election will be Available December 13, 2004 

Greg Kerber of Anchor, Da- 
vid Free of Gilman, John 

Wilkening of Cissna Park, 
John W. Clark of Rossville and 
Robert Suits of Longview have 
been appointed by the Board 
of Directors to a serve a one- 
year term on the Credentials 
Committee. The Credentials 
Committee will meet at the 
cooperative’s headquarters 
on January 27 to review the 
qualifications of all candidates 
who file nominating petitions 
to determine their eligibility 
to serve as directors of the 
cooperative. 

Directors in Director¬ 
ate Districts 2, 3, 6 and the 
Southern At Large District 
will be elected at the March 
12, 2005, Annual Meeting. 
Incumbent directors Donald 
Reitz of Gilman, District 3; 
Marion Chesnut of Rossville, 
District 6; and Jay Hageman of 
Fairmount, Southern At Large 
District have indicated they 
will seek reelection. William 
P. Raber of Saybrook, District 
2, will not seek reelection. 

Nominating petitions can 
be picked up at 8:00 a.m. on 
Monday, December 13, 2004, 
at Eastern Mini Electric Coop¬ 
erative, 330 W. Ottawa, Pax¬ 
ton. Each member who desires 
to be elected to the board of 
directors must have a petition 

signed by not less than twenty- 
five (25) members of the coop¬ 
erative. Petitions must be filed 
at the cooperative’s headquar¬ 
ters in Paxton no later than 
5:00 p.m. on Wednesday, 
January 26, 2005. 

The nominating process 
is conducted in accordance 
with the following provision 
of the Cooperative’s bylaws, 
Article III, Section 3.5: Nomi¬ 
nations: 

“Airy member of the cooperative 
in good standing who desires to be 
elected to its Board of Directors 
may be nominated by petition 
signed by not less than twenty-five 
(25) members and filed with the 
Secretary of the Cooperative not 
less than forty-five (45) days prior 
to the annual meeting of members. 
Nominations from the floor shall 
not be permitted. The Secretary 
of the Cooperative shall cause 
to be prepared and posted at the 
principal office of the Cooperative 
at least thirty (30) days before 
the annual meeting, a list of the 
nominations for Directors thus 
filed with him or her. 

“A specimen ballot marked 
“Ballot for Directors” containing 
the names and addresses of all 
nominees listed in the order 
determined by lot conducted by 

OCTOBER 2004 ■ 

the Board of Directors of the 
Cooperative shall be printed in 
or mailed with the notice of the 
meeting. The Secretary shall also 
have printed in or mailed with 
the said notice of the meeting or 
separately not less than ten (10) 
days prior to said annual meeting, 
a statement of the number of 
directors to be elected and the 
district from which they are to be 
elected. ” 
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Tyler Hahn (right) Holds Ruby while Donna and Calin look on. 

Shorthorn National Grand Champion Heifer 
One family’s hard work brings great reward 

Donna, Doug, Tyler and Calin 

Hahn have raised a champion. 

Their female calf, Ruby, was recently 

named the Shorthorn National Grand 

Champion Heifer. 

“When he was eight years old, Tyler 

decided he wanted to show cattle. And 

that kind of started a whole second 

business for us,” says Donna. Donna, 

a stay at home mom, and her husband 

Doug, an auto auctioneer, were very 

supportive of their son’s ambitions 

and soon had some angus cattle on 

their farm. Younger sister Calin soon 

caught the cattle showing bug as 

well. 

“We got our first shorthorn cow 

the year Calin began showing cattle. 

We just kind of fell in love with him 

and fell in love with the breed. We’ve 

only been involved in the shorthorn 

breed for six years now. This breed is 

wonderful for children. They’re so 

docile they make great projects for 

4-H kids,” says Donna. 

The whole family is very involved 

in the breed now. Donna comments, 

“There are a lot of families involved 

in the shorthorn breed and I’ve never 

met a nicer group of people. It’s won¬ 

derful, and the best thing is that the 

kids have made friendships that will 

last a lifetime.” 

So why did Donna and Doug en¬ 

courage their children’s love of live¬ 

stock? “I know one thing, any child 

who is involved in livestock definitely 

knows how to work and has a high 

sense of compassion. I always think 

those are two good things to make 

great adults later in life,” says Donna. 

“And it’s nice to see your children get 

involved in something and love it so 

much.” 

But the family had a lot to learn 

to make breeding and showing short¬ 

horn cattle a success. “Luckily, we’re 

kind of in the heart of shorthorn 

country here. Some of the best ani¬ 

mals in the country come from Indi¬ 

ana, Illinois, Ohio and Kentucky. We 

didn’t get here all by ourselves; there 

are too many people to thank. Cattle 

breeders all across the country are just 

wonderful with sharing advice.” 

And though Donna and Doug have 

final say in some matters on the farm, 

they let Tyler, 18, and Calin, 16, make 

many of the decisions. “The last three 

years the kids have picked all the cattle 

that go into the show ring. Doug and 

I have stayed out of it. They were able 

to take the skills they learned in 4-H 

livestock judging competitions, walk 

the pasture, and use their knowledge 

to pick out the animal they wanted.” 

Tyler chose Ruby last year to be 

in the show ring this year. His choice 

certainly was the right one. Ruby was 

born March 23, 2003, on the Hahn’s 

farm. Tyler showed her July 3, 2004, 

at the Junior National Championship 

in Sioux Falls, Iowa. More than 500 

other heifers entered, and contestants 

hailed from everywhere from Maine to 

Oregon, and from Texas to Minnesota. 

Ruby was chosen as the 2004 National 

Grand Champion Heifer. (Tyler will 
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proudly show you the livestock trailer 
he received as part of the prize, though 
he has yet to purchase a truck to pull 
it.) 

Donna says, “I tease everybody all 
the time; I say the stars just aligned. 
There were quite a few heifers there 
that were of the quality that they could 
have been National Champion Heifer. 
I think we were just lucky that day.” 

But what makes a champion? 
“Champions don’t have office hours. 
Hard work makes a champion. You 
have good breeding, that starts in the 
beginning, and then you have a lot of 
hard work,” says Donna. 

“What makes a champion is every- 
one being out here working with the 
cattle. It’s checking the heat in the 
barn during the summer at 5:30 in the 
morning. It’s the kids in the barn at 
6:00 every single morning. Our cows 
get rinsed three times a day, so if you 
break it down, our kids are spending 
eight hours in the barn every single 
day,” she says. 

In addition to working in the 
barn, Tyler and Calin are both very 
involved in 4-H. And Donna and 
Doug have both been advisors with 

“I know one thing, 
any child who is 

involved in livestock 
definitely knows 
how to work and 
has a high sense 
of compassion. I 

always think those 
are two good things 
to make great adults 

later in life. ” 

the organization. Tyler, who is on a 
judging team with 4-H, is well aware 
of what cattle judges are looking for. 
“All their bone work is supposed to be 
ideal; calves need to have level heads, 
be level topped, have deep bodies, and 
females need to be wide sprung, so 
they have the capacity to carry a calf,” 
says Tyler. 

“What we’re trying to produce 
is muscle, so judges look for muscle 
shape. Heifers should be clean fronted 
and long necked to have lots of femi¬ 
ninity, because they’re females and 
they should be long and pretty. And 
Ruby has all that,” he adds. 

Showing cattle takes a lot of work, 
even for the family of a champion. 
Donna says, “The kids do most of 
it really. I’m basically support, taking 
care of entries, hotels, navigating, driv¬ 
ing, and the breeding.” And Donna 
has plenty of help determining who to 

artificial insemination is that instead 
of having one bull here for all our fe¬ 
males, we are able to pick and choose 
which bull we think will cross well 
with our female,” says Donna. “Even 
though you have a very small herd, 
you can have a very high quality herd. 
I’m glad the technology is available to 
us.” 

The transplanting also enables 
Donna to be very selective of bulls 
and plan for calving ease. “When the 
kids go back to school, it’s often just 
me out here and when you’re only 110 

Donna shows EIEC President/CEO Wm. David Champion, Jr. a 
photo of one of the family's winning shows. 

breed. “It’s usually a heated discussion 
on who will be bred. The kids’ opin¬ 
ions are taken into account. I think 
Tyler’s arguments won out about half 
the time last year.” 

The Hahns use embryo transplant¬ 
ing to improve their herd. “If you have 
one female with outstanding genetics, 
she can only have one calf per year. By 
doing embryo flushing, she could have 
several calves a year. It improves your 
breed quicker.” 

Donna learned about embryo 
transplanting during a seminar a few 
years ago. The process enables breed¬ 
ers to take embryos from a female, 
semen from a bull, and put them 
together in a recipient cow. “You can 
sell the frozen embryos or you can put 
them into recipient cows and sell the 
calf. It gives you flexibility for different 
opportunities. 

“And the really nice part to using 

pounds, it’s pretty hard to help birth 
calves. So we’re really careful.” 

Donna has no fears that the short¬ 
horn cattle on their farm will leave 
one day. It seems Tyler’s desire to 
show cattle at eight years old was his 
destiny. He plans to return to the farm 
and manage his cattle after college. His 
degree from Kentucky State University 
in feed sciences will help him manage 
the farm as well. 

You may have seen Ruby at the IL 
State Fair Junior Show and Open 
Show this year. She placed as Grand 
Champion Female in the Open 
Show. Now she’s preparing for the 
North American show in Louisville. 
We wish her and the Hahn’s lots of 
luck. 
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Walking the Talk on Community. 
!§ 

Lots of businesses talk about their commitment to 

community. For cooperatives, it's more than talk. 

It's what we're all about. 

We're owned by our members, and our mission is to 

serve them and the communities in which they live, 

work and shop. 

We're in it for the long haul...strengthening communities 

through jobs, service and community involvement. 

Co-op Month celebrates the many ways people work 

together to create better businesses for their communities. 

Come on and join us. 

C®<£>P Cooperatives. 
Owned by Our Members, 
Committed to Our Communities. 

— 

Eastern lllini Electric Cooperative 
Celebrating Co-ops and Their Contributions 

This month, the nation’s 900 electric cooperatives join the more than 40,000 cooperatives around the 
country to celebrate National Co-op Month. The cooperative form of business is making a differ¬ 

ence in all aspects of life - utilities, housing, agriculture, health care, banking, insurance and childcare. 
Cooperatives serve 120 million members, or four in 10 Americans. 

Electric cooperatives, like all cooperative forms of business, are locally owned and operated. The 
fact that we are a locally owned company - owned by the members we serve - keeps us focused on your 
needs and local priorities. 

Your co-op is a local business owned by the people it serves. That means conducting business through 
a board of directors that is elected by its member-owners. It’s the “people” part - the personal involve¬ 
ment, the grassroots activities - that characterizes what electric co-ops are all about. 

Your co-op’s commitment to you begins with helping you keep your electric bill as low as possible. 
We deliver electricity to you at the cost of service. There are no hidden fees and no profits for investors 
in faraway cities. Local people who know the community resolve questions about service and billing. 

Because your electric co-op is a member-owned business and staffed by local professionals, it is in a good 
position to listen and respond to your needs. All these things - helping members save energy, economic 
development and volunteerism - point to one thing: your electric co-op and its staff are more than just 
an electric utility. They are an integral part of the community. That’s why electric co-ops will continue 
to do everything they can to improve the quality of life for their members and the community. 

Service means helping friends, neighbors and business colleagues on Main Street and nearby - the 
people you see on a day-to-day basis. Service means reaching toward new horizons to make life better 
for everyone. 

Your local electric co-op cares about you, the people it serves. That service goes a long way beyond 
keeping the lights on. It’s neighbors helping neighbors. That’s what it’s all about - that’s the electric 
co-op tradition. 
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Protect 
trick-or-treaters 

By following some simple suggestions, you can 
help ensure trick-or-treating is a safe and fun 

event for children. 

• Clear your yard of objects difficult to see in 
the dark. 

• Secure your pets. They may be frightened 
by the “monsters” that invade your yard. 

• Light jack-o-lanterns with battery powered 
candles so costumes won’t catch fire. 

• Drive slowly. Children often dart between 
parked cars and most wear dark colored 
costumes. 

• Make sure your children’s costumes are 
flame resistant and decorate them with 
reflective tape. 

• Make sure costumes fit properly and 
children can see well through masks. 

• Remind children to only go up to houses 
with porch lights on. 

• Never allow your children to eat un 
wrapped candy. 

These suggestions should help you and your 
little cowboys and princesses have a safe Hal¬ 
loween. 

   

Take the hassle out of maintaining your 
water softening and filter systems. 
Avoid hard and rusty water at an 
affordable price with our premium 

“SERVICE SALT” program. 

Regular dependable schedule 
Check 8. fill your salt keeper 
Check time setting 
Check for leaks fk bridging 
Check brine tank 
Resin bed cleaner added as needed 
Check filters change as needed 
99.5% pure Solar Salt 
Affordability 
Safe 8^ Secure “Key Bank” option for 
your house key 

A Trusted, reliable service from 
local experts 

AQUALITY 
SOLUTIONS™ 

® Your Water Qualify Source 

1-866-4WATER1 
(1-866-492-8371) 

Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 
www.aqualitysoIution.com 

AN - SCHIPPERT SERVICE 

SEE THE DIFFERENCE 

Linemen can restore 

power after a storm 

in the blink of an 

eye, scale a pole in 

seconds flat, and still 

find time to retrieve 

Mrs. Murphy’s cat 

from the tree. Linemen 

are supermen without 

capes, and they are 

the power of human 

connections. 

Brought to you by your local Touchstone Energy* Cooperative 

Touchstone Energy” 
The power of human connections 
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Experience The Elegance, Warmth 
And Charm Of An Electric Fireplace 

Eastern mini members can purchase an electric 
fireplace or stove for as little as $449 

• Patented Electraflame® technology lets you adjust the flame 
action and brightness to suit the moment. 

• Authentic wood fire flame effect creates the look and feel 
of a real wood fire. 

• No chimney or venting required. Installations are easy 
and usually take less than an hour. 

• Completely portable, plugs into a standard wall receptacle offering instant 
fireplace ambiance for any room. 

• Separate controls allow you to operate the flame with or without heat. 

• Built-in thermostat controls room temperature. 

• Clean, safe and efficient. No open flame, operates for about $5 per month. 

Order your new electric fireplace today! 
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Take Advantage 
of Eastern' 

mini’s 
Guaranteed 
Heating & 

Cooling Bill 
Program 

Eastern Illini will guarantee the 

heating and cooling portion of your 

electric bill for a three-year period with 

our lowest residential rate if you install 

an all-electric heating and cooling sys¬ 

tem. This includes an air source heat 

pump or geothermal system in a new 

or existing home. 

By properly insulating your home 

and utilizing an air source heat pump 

or geothermal system for your heating 

and cooling needs, you will experience 

significantly lower energy hills and be 

extremely satisfied utilizing electricity 

as your sole source of energy. More¬ 

over, it’s clean, safe, efficient and pol¬ 

lution free - there’s no flame, fumes 

or carbon monoxide with electricity. 

The EPA has stated, “Geothermal 

systems are the most energy efficient, 

environmentally clean and cost-effec¬ 

tive space conditioning system avail¬ 

able.” (Source: “Space Conditioning” 

The Next Frontier,” EPA 430R-93-004, 

April 1993). 

Eastern Illini will: 

• Perform a blower door test and 

home energy rating on your home for 

the purpose of determining the heat 

loss and annual heating and cooling 

portion of your electric bill. 

• Provide you with an Energy Star 

Rating Certificate that certifies the 

energy efficiency of your home. 

• Guarantee that the annual electric 

bill for heating and cooling your home 

will not exceed a specific amount for 

each of the 12-month periods during 

the first three years. 

• Pay you the difference between the 

guaranteed amount and the actual 

amount you are billed if the heating 

and cooling costs exceed the guaran¬ 

teed amount. 

• Make available a loan up to $ 10,000 

at 6.9% interest for a period of seven 

years it you qualify. The loan may in¬ 

clude the cost of heating, cooling and 

water heating equipment, insulation, 

service entrance upgrade, installation 

work and the cost of submetering. 

Furthermore, payments can be added 

to your monthly electric bill. 

The agreement will be in effect for 

a three-year period and the heating 

and cooling costs will be evaluated 

at the end of each 12-month period. 

Once your home has been certified, 

the heating and cooling cost guarantee 

will become effective. The agreement 

is between you and Eastern Illini and 

is not transferable if you move from 

the certified home. 

For more details, contact Eastern 

Illini’s Marketing Department 

at (800) 824-5102 or visit our Web site 

at www.eiec.coop. 

Your Name... Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 
■ Schools 
■ Special events 
■ Fundraisers 
■ Churches 
■ Promote your business 

Contact El Bottled Water at 
(BOO) 824-5 1 02 
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'oluntary and open m
em

bership • Voluntary and open m
em

bership • Voluntary and open m
em

bership
 
• Voluntary and open m

em
bership 

AUTHORIZED REPRESENTATIVE 

■ Nextel Direct 
Connect®, the 
Digital Walkie- 
Talkie 

■ Multiple Rate 
Plans 
Available 

Visit 
Eastern mini’s 

Web site at 
www.eiec.coop 

The BOARD MEETING 
REPORT is located on 

Eastern mini’s Web site 
at www.eiec.coop. While 
there, learn more about 
El SURGE PROTECTION 
EQUIPMENT, ELECTRIC 
CONVECTION HEATERS, 

El LONG DISTANCE 
and much more... 

Call now for current EIEC member discounts & promotions! 

Contact IlliCom today! 
_ (877) 455-0445 

COM 
TELECOM MU NICATIDNS 

330 W. Ottawa Rd. 
Paxton 

www.illicom.net 

©2004 Nextel Partners, Inc. All rights reserved. Nextel, the Nextel logo, Nextel Direct Connect and Get right through, are registered 
trademarks and/or service marks of Nextel Communications, Inc. Motorola, the Stylized M logo and all other trademarks indicated 
as such herein are trademarks of Motorola, Inc.® Reg. U.S. Pat. & Tm. Off. 

See Page 9 See Page 9 See Page 
for more information on 

See Page 9 See Page 9 See Page 9 
lliini Electric Cooperative 

itric cooperative’s mission is to provide member-owners with extraordinary value through corn- 
services and products and to enhance the quality of life in the under-served rural community. 

ILLINOIS COUNTRY LIVING OCTOBER 2004 

■ No Roaming 
Charges 

■ Local Number 
Portability 

■ Plus More!!! 



(Back row, from left) Ken Mutchmore, Brad Smith, Rusty Snider, Terry Riggins, Tim Kulow, Doug Vaughn and 
Dan Fleming. (Front row, from left) Arnold ‘Junior” Price, Scott McTaggart, Sean Miller, Doug Elrod and Don 
Gerdes. 

Eastern lllini Aids Alabama Co-ops 
After Hurricane Ivan 

Twelve linemen from Eastern 
lllini volunteered to travel to 

coastal Alabama on September 16 
to aid Alabama electric cooperative 
crews trying to rebuild electric lines 
and restore power after the severe 
destruction of Hurricane Ivan. The 
linemen included Doug Elrod, Dan 
Fleming, Don Gerdes, Tim Kulow, 
Scott McTaggart, Sean Miller, Ken 
Mutchmore, Arnold Price, Terry 
Riggins, Brad Smith, Rusty Snider 
and Doug Vaughn. The cooperative 
also sent seven trucks to aid crews. 

The request for help came just 
after Alabama co-ops realized the 
hurricane was headed their way. 
The Alabama Rural Electric As¬ 
sociation of Cooperatives asked 
the Association of Illinois Electric 
Cooperatives (AIEC) for help on 
September 15. 

Eastern Illini’s linemen were 
among 100 Illinois electric coop¬ 
erative linemen, representing 18 
electric cooperatives, who com¬ 
mitted to leaving their homes and 
families to assist Alabama electric 

NOVEMBER 2004 ■ 

cooperative members. 
The volunteers were based at 

Baldwin Electric Membership Cor¬ 
poration, a cooperative with head¬ 
quarters in Summerdale, Alabama, 
located between Mobile, Alabama 
and Pensacola, Florida. Baldwin 
EMC serves approximately 54,000 
members. 

Once in Summerdale, the line¬ 
men hooked up power lines to the 
most centrally located places first, 
such as hospitals or gas stations. 

■ (Continued on 16b) 
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Eastern lllini employees Cheryl Henson of Paxton (left) and Susan Brown 
of Loda (right) helped with the El Bottled Water’s effort to bottle and ship 
more than 63,000 bottles of water to Florida hurricane victims. 

u ir n t r I gw J J 

For Florida 
[[JI Bottled Water, contracted 
iii by another company, sent two 
semi-loads of water to victims of 
the Florida hurricane. 

Twenty-three cooperative 
employees and their spouses vol¬ 
unteered their services to fulfill 

Hk 
a effort. the humanitarian 

They bottled 63,360 bottles 
of water that were shipped in 
less than a week. 

“We started at 7:00 a.m. on Sep¬ 
tember 9 and concluded all bottling 
at 2:30 p.m. on September 10-31 

Vi hours straight with employees 
and volunteers,” said Dave Lith- 
gow, El Bottled Water Manager. 
“We bottled another 16 hours 
over the weekend, which was an 
all-volunteer effort.” 

Lithgow said the job was 
confirmed September 7, the 
labels came in the morning on 
September 9, and later that day 
the artwork was finished and the 
company was ready to roll. 

El Bottled Water donated all 
the labor to keep down the cost. 

The bottled water was shipped 
to the American Red Cross, which 
was in charge of distributing it to 
those in need. 

Lithgow said the company saw 
a need to help. “Part of the seven 
principles of being an electric 
cooperative includes a concern 
for community, and what the 
employees and volunteers did 
was to step up to the plate and 
helped the people of Florida.” 

The large shipment was pro¬ 
duced in the quickest turnaround 
time in the company’s history. 
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They began restoring power 
to homes and individual ac¬ 
counts and returned home on 
September 25. 

“Cooperatives helping co¬ 
operatives is one of the seven 
principles that guide Eastern 
lllini Electric Cooperative,” 
said President/CEO Wm. David 
Champion, Jr. “We are proud 
of those linemen who volun¬ 
teered to make this sacrifice 
to help another Touchstone 
Energy® cooperative.” 

Eastern lllini also took 
2,000 bottles of water to 
Summerdale. The bottled 
water was donated to the 
Baldwin Electric Coopera¬ 
tive and later distributed 
to residents. 



1,000 
C Memorial Scholarships 

to be awarded to four high school seniors 
OFFICIAL RULES 
■ Four $1,000 scholarships will be awarded each year. 

♦ Three scholarships per year will he awarded to students who are the sons or daughters of Illinois 
electric cooperative members who are currently receiving service from the cooperative at the time 

the scholarship applications are submitted. 

♦ One scholarship a year will be awarded to a student who is the son or daughter of an Illinois 
electric cooperative employee or director. 

♦ A scholarship applicant is eligible for consideration in only one of the two above categories, 

and is eligible to apply through only one electric cooperative. 

■ The applicant must be a high school senior. 

♦ Scholarships may be used for educational costs at any two-year or four-year accredited college or 

university in Illinois, including vocational/technical schools. 

♦ Scholarship winners will be expected to be “lull time” students (at least 12 hours). 

■ Scholarships are for one year and are not renewable. 

♦ Scholarships will be awarded based on grade point average, college entrance test scores, work and 
volunteer experience, participation in school and community activities, biographical statement and 
knowledge of electric cooperatives as demonstrated by a short essay. 

♦ Deadline for receipt of completed applications and submissions is TANUARY 1, 2005. 

■ Scholarship winners will be notified by May 1, 2005. 

Contact Jeannie Kingston at (800) 824-5102 or 
(217) 379-2131 for more information 

Visit Eastern mini’s Web site at 
www.eiec.coop 

The BOARD MEETING REPORT is located on Eastern mini’s Web site at 
www.eiec.coop. While there, check out the EFFICIENT AND EFFECTIVE 

SPACE HEATING OPTIONS, HOME SURGE PROTECTION and you may 
want to download a copy of the CERTIFIED COMFORT HOME BOOK. 

Eastern lllini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 
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ears ago, ranch style 
homes, complete 
with load-bearing 
walls dividing the 

middle, were the popular choice 
in American housing. Contractors 
normally built the house trusses 
(a rigid framework of beams that 
supports a roof) on site. At that 
time, they were limited to 16 and 
18 foot joist-spans, which is the 
distance between supports. 

Today, many homes are being 
built completely different from 
the simple design of the ranch. 
Today’s modern blueprints often 
incorporate 40 and 50 foot spans 
that allow more open areas in the 
houses. Now, through technolo¬ 
gy, large span trusses can be built 
that tie into a girder (a large beam 
that supports the framework), 
thus transferring some of the 
roof weight away from these open 
spaces. Bear Creek Truss in Tuscola keeps 
busy supplying these trusses for both resi¬ 
dential and commercial construction. 

Dave Rocke, President and Owner, 
believes “If you think it, we can build it.” 
This company, which has grown from the 
original 14 employees to its current 40, 
produces approximately 130,000 board 
feet per week. The office staff of Bear 
Creek Truss consists of a secretary, two " . B m 
estimators, a production manager, and „ A k 
three designers, along with Dave and his *■**»*««■ 
partner, Andy Gingerich. The partners 
purchased the business in 1992, and Andy’s responsibili¬ 
ties include buying lumber and overseeing the hiring of 
production workers. 

Although Bear Creek’s two salespeople cover only about 
a 120-mile radius of Tuscola, Bear Creek trusses travel as 

“If you 
think it, 
we can 
build it.” 

far as Houston, North Carolina and New 
Mexico. Dave explains that satisfied 
commercial contractors in Iowa and 
Missouri were willing to pay the addi¬ 
tional freight to have the quality-built 
trusses on the job in New Mexico. “It’s 
not like there wasn’t a truss company 
between here and there,” Dave adds. 

The Tuscola plant manufactures 
the trusses from No. 1 yellow pine, the 
hardest level of pine available. Although 
Dave acknowledges that they could use 
a lower grade lumber, he notes that the 
resulting product quality would be lower 
as well. Some of the lumber they use ar¬ 

rives by rail, but the majority travels by truck. 
The design process is crucial, especially because of the 

large variety of home styles available. According to Dave, 
a lot of styles can be constructed today that couldn’t be 
done 20 years ago. A good truss design will help ensure 
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Thanks to computers, more elaborate trusses can be made for today’s 
unique building practices, 

Each board is inspected before it is used in a truss. 
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that sagging ceilings and floors do not 

become a problem in the future for the 

residences being built today. 

Many steps are required before the 

final product is ready for shipment. The 

designers use a software program to en¬ 

ter the house plan dimensions. Specifics 

of roof planes, wall planes and necessary7 

angles must be input into the program. 

The software technical support group 

seals the engineered drawings. Dave re¬ 

marks, “We do all that by e-mail now. 

It actually goes to California and then 

comes back.” 

After the jobs are engineered, a cut 

sheet shows the individual pieces and 

angles needed. Employees cut the wood 

to these requirements, and the wood 

then goes to the plant for production. 

The wood is measured in board footage; 

the more complex the plans, the more 

board footage needed. After the trusses 

are finished, the contractors receive 

placement layouts so that they know 

how to place each piece. Dave says, 

“It’s like putting a puzzle together.” 

Bear Creek Truss builds trusses for 

20 to 50 houses per week depending on 

the design complexity. The production 

crew was able to work all season this 

past winter thanks to the mild weather. 

“It’s really weather related. It the con¬ 

crete crews can’t get in that pretty much 

shuts us down, too,” says Dave. 

The company remains in constant 

contact with contractors, hut they 

only build on wholesale. If you or your 

contractor would like more information 

about products from Bear Creek Truss, 

please contact (217) 543-3329. 



^ Our sojtner was installed 

in 1988 and it has worked 

| perfectly ever since. It 

generates on demand, and 

is so easy on salt we only 

have to add it every four 

months, and AQUAlity does 

that for us too. 

Paul Hustedt, Watseka, IL 

If you want clear soft water from your faucet, call 
the professionals at AQUALITY SOLUTIONS. Dave 
Schippert and his experienced staff have taken the 
rust and impurities out of water for thirty-nine 
years. They will fix your water problems at a price 
that is fair and affordable. Call 1-866-492-8371 for 
more details. 

4*4***44*4444 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE-HALF 

TON OF FREE SALT! They will deliver it to you 
bagged and even load it into your system. 

4444444444444 

AQUALITY 
SOLUTIONS. 

Your Water Quality Source 

1-866-4WATER 1 
Fourth and Blaine 4 P.O. Box 430 4 Cissna Park, IL 60924 

www.aqualitysoIution.com 

AN -SCHIPPERT SERVICE 

SEE THE DIFFERENCE 

LLI COM 
TELECOMMUNICATIONS 

Contact IlliCom today! - (877) 455*0445 
330 W. Ottawa Rd. • Paxton 

www.illicom.net 

NEXTEL 
■ Nextel Direct 

Connect*’, the 
Digital Walkie-Talkie 

■ Multiple Rate Plans 
Available 

■ No Roaming Charges 
■ Local Number 

Portability 
■ Plus More!!! 

Call now for current 
EIEC member discounts 

& promotions! 

©2004 Nextel Partners, Inc. All rights reserved. Nextel, the Nextel logo, Nextel Direct Connect and 
Get right through, are registered trademarks and/or service marks of Nextel Communications, Inc. 
Motorola, the Stylized M logo and all other trademarks indicated as such herein are trademarks of 
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Experience the elegance, warmth and 
charm of an electric fireplace 

Eastern IHini members can purchase an electric fireplace or stove for as little as $449 
■ Patented Electraflame® technology lets you adjust the flame action and 

brightness to suit the moment. 
■ Authentic wood Are flame effect creates the look and feel of a real wood 

fire. 
■ No chimney or venting required. Installations are easy and usually take 

less than an hour. 
■ Completely portable, plugs into a standard wall receptacle offering instant 

fireplace ambiance for any room. 
■ Separate controls allow you to operate the flame with or without heat. 
■ Built-in thermostat controls room temperature. 
■ Clean, safe and efficient. No open flame, operates for about $5 per 

month. 

Order your new electric fireplace today! 
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Graham Schmid 
Completes Climbing 

School 

Graham Schmid of Tolono, Apprentice Lineman for 
Eastern Illini, was instructed on his climbing skills dur¬ 

ing an electrical lineman climbing school held September 

13-24 at Lincoln Land Community College in Springfield. 
Hosted by the Association of Illinois Electric Cooperatives, 
the school was part of a two week-long training program 
that demonstrated electric pole climbing, electrical theory 
and safety techniques. 

William P. Raber 
Receives Credentialed 
Cooperative Certificate 

Chairman of the Board Bradley]. Ludwig of Fithian (left) 
presents Director William E Raber of Saybrook (right) 

with the National Rural Electric Cooperative Association’s 
(NRECA) Credentialed Cooperative Director (CCD) 
certificate. Raber completed the required five courses of 
the CCD curriculum including Director Duties and Li¬ 
abilities, Understanding the Electric Business, Board Roles 
and Relationship, Business Planning and Understanding 
Financial Planning. Today’s electric utility environment 
imposes new demands on electric cooperative directors, 
particularly increased knowledge of changes in the elec¬ 
tric utility business, new governance skills and a working 
knowledge of the cooperative principles. Eastern Illini has 
a commitment to work through the Association of Illinois 
Electric Cooperatives and NRECA to sharpen this body 
of knowledge for the benefit of their electric cooperative 
consumer-members. 

Your Name... Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 
Schools Special events 

Churches Fundraisers 
Promote business your 
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Install A Standby 
Generator And Take 

Advantage Of Our 5( 
Interruptible Rate 

Eastern Illini has formed an alliance with Mid¬ 

west Engine Warehouse to become a dealer in 

east central Illinois for Briggs & Stratton standby 

generators. 

We are offering 10 kw and 12 kw stationary 

generators powered by propane or natural gas with 

an automatic start. When the power goes off, the 

10 kw and 12 kw generators will automatically start 

turning on the basic necessities such as heating or 

cooling, sump pump, refrigeration and lighting. 

When the power comes back on, the 10 kw and 12 

kw generators will automatically shut off. 

Eastern Illini offers financing, 
installation, servicing and 

maintenance on these generators. 

Eastern Illini 
Long Distance Rates 

Superior quality • competitive rates 
worry free long distance • local service 

NO MONTHLY FEE 

per minute in Illinois 1 per minute state-to-state 

Calling card service - 19C per minute 
800 Number - 6.90 per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, 

call (8001824-5102 

Looking for local Internet service? 

Look no further! 
IlliCom has expanded its dial-up Internet service to communities 

throughout Central Illinois! 

Now offering: Customizable Spam Blocker, Pop-up Blocker 

Packages starting at $14.95 a month! 
Call (877) 455-4266 for more information or to sign-up today! 

ILLI COM 
TELECOM MU NICATIDNS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 

See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 
for more information on Eastern Illini Electric Cooperative 
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STERN ILUNI 
ELECTRIC NEWS PAXTON, ILLINOIS 

www.eiec.coop A Touchstone Energy" Cooperative ^ (217) 379-2131 or (800) 824-5102 

Eastern lllini Begins Installing Automated Meters 
Eastern lllini has begun installing an automated meter 

reading system known as a Two Way Automatic Com- 

munication System (TWACS). “TWACS will enable the 

cooperative to reduce costs, improve customer service and 

achieve improved operating efficiencies,” said President/ 

CEO Wm. David Champion, Jr. 

The first phase of the TWACS installation involves ret¬ 

rofitting each substation with equipment that will transmit 

data over the cooperative’s power lines. The next step is to 

install electronic solid-state meters at each account served 

by that substation. 

“It will take five years to completely implement TWACS 

and retrofit the cooperative’s 25 substations and more 

than 13,500 accounts,” said Alan Schweighart, Manager 

of Operations and Engineering. “The Paxton and Gilman 

substations will be the first to be completed because it will 

be more efficient to resolve any challenges that may be 

associated with implementing TWACS.” 

The cooperative will notify each member by mail that 

the substation serving his/her account has been retrofitted 

and that the installation of a new electronic meter will take 

place in the near future. 

TWACS is a multi-functional power communication 

system with full two-way access to and from the meter. 

Not only will TWACS read meters, it will also conduct 

load monitoring of the distribution system. Instantaneous 

monitoring of line load and voltage on the distribution 

system can help in determining where load and voltage 

adjustments might be necessary. When an outage occurs, 

TWACS can assist with outage management and restora¬ 

tion as it has the ability to immediately identify 

which electric lines are energized and which 

are not. Moreover, the system will enhance 

customer service on billing issues. 

“Utilizing TWACS will assist the coopera¬ 

tive in achieving its goal to constantly improve 

performance and reliability to its member-own¬ 

ers,” said Champion. 

Once the TWACS installation has been 

completed, you will be notified that you no 

longer need to read your meter. The cooperative 

will be able to access meter readings without 

entering an individual’s property. 

As the installation of TWACS progresses, 

we will continue to provide you with updates. If 

you have questions concerning TWACS, please 

contact the cooperative at (800) 824-5102. 

Electric System 
Technician Norman 
(Mac) McDonald 
prepares to install a 
new electronic meter. 

Electric System 
Engineering Foreman 
Rusty Snider (left) 
stands beside new 
substation equipment 
with McDonald. 
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t looks just like any other 

farm, hut Ken and Carllene 

Elliott’s farm has a secret. Nes¬ 

tled among the cornfields, main 

house and barn is an unassuming 

single-story structure. A sign over 

the door immediately draws your at¬ 

tention. “Welcome to the Country 

General Store,” it calls out. 

The Elliotts built the barn addi¬ 

tion that houses the store in 1977. A 

Cigar Store Indian greets you at the 

doorway. A step over the threshold 

is a step into the era of Edgeworth 

Tobacco Products, Dr. J.H. McLean’s 

Strengthening Cordial and Blood 

Purifier, and brown sugar for ^ 

$0.05 a pound. Your eyes dart | 

around the room, making a new 

discovery at every pass. “Every¬ 

thing was in the old country 

stores,” points out Carllene. 

“Usually the post office was 

in the back. The pot-bellied 

stove was in the middle of the 

room and had chairs around it 

for customers to gather. The 

store was just like a supermar¬ 

ket. The grocer put things you 

didn’t need, like candy, up front 

so that you had to walk through 

the whole store to get to the 

necessities like flour and sugar, 

which were in the back.” 

The walls and shelves of the 

Elliotts’ store are lined with 

priceless relics of advertising 

history. “The tins,” ex 

Carllene, holding up a Prince Al¬ 

bert Prime Cut tin, “were reused for 

things like quilting squares or stor¬ 

ing paper money so mice couldn’t 

get to it. The brand name was always 

prominent, so the next time the lady 

of the house went to the store, that 

Carllene and Ken Elliott 
created an old country 
store in their barn to bet¬ 
ter enjoy their collections 

reminisces. When we first 

moved here, you had to crank 

A; the phone to ring the operator 

to place a call for you. It was 

■■I a party line so usually the op¬ 

erator would tell you that the 

line was busy. There were two 

phone lines then...” 

“Actually,” breaks in hus¬ 

band Ken, laughing, “Well, 

when you got here, there was 

only one line...” 

“Oh! They put in another 

one because I talked so much?” 

asks Carllene to the hilarity of 

everyone in the store. 

“Yeah. That’s what they did.” con¬ 

firms Ken with a grin. “After we were 

married they had to put the second 

ains 

brand would stick in her mind. There 

was no way to advertise, like television 

or magazines; the product had to sell 

itself. That’s why these old tins are so 

colorful.” 

Spying the old-fashioned wooden 

phone hanging on the wall, Carllene The lively banter has been ongoing 
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El Paso mall. The auction from the 

store took place at Fricker's in LeRoy. 

We’ve had about five or six auctions 

already. It’s hard to believe that the 

store was a lot fuller than it is now.” 

The Elliotts won’t be buying a 

beachfront condo in Florida either. 

“We have everything we need here,” 

affirms Ken. “We are so comfortable. 

I don’t know what it is to move. I was 

born in the same room I’m sleeping 

in. That was 76 years ago, if you can 

believe that. When I leave here, I 

want it to be in a box.” 

since the Elliotts married in 1948. Ken 

bought his first tin the next year. “My 

92'year-old grandmother had just 

died,” recalls Carllene. “She had all 

sorts of collectibles but didn’t want 

them auctioned off, so my mother and 

I took all of her things and fixed up a 

bedroom with them in it. Ken decided 

that the room needed something else 

so he wandered into his first antique 

shop.” 

Ken walked out of that shop with 

his first tobacco tin. “I thought,” says 

Carllene, “this tin collecting business 

will be OK. There is no end to glass 

collecting, but surely there is an end 

with the tins. Well, 55 years later...” 

The Elliotts decided to do more 

than just put their treasures up on a 

few shelves, or relegate them to clos- 

ets as many of us do. They added on 

to their barn and began reconstruct¬ 

ing an old-fashioned country store to 

showcase the goods. From the antique 

cash register situated behind the 

gleaming display-filled countertops 

lining one wall, to the replica post 

office tucked away in the back of the 

store, to the mannequins sporting 

the “latest” fashions, every detail is 

exquisite. Visitors feel as though they 

have stepped back a century and can 

expect to see an apron-clad shop¬ 

keeper emerge, ready to 

fill their orders. 

Sadly, this as¬ 

semblage of antique 

Americana will also be a 

memory by the time this 

story prints. After many 

years of opening their 

store to the Rotary Club, 

the Lion’s Club, school 

tours, and a myriad of 

sightseers, the Elliotts 

have decided that it 

is time to dismantle 

their collection. “The 

maintenance has just 

become too difficult,” 

explains Carllene. Illinois 

Country Living magazine is honored 

to photograph and publish a story 

about the store. “We have turned 

down two newspapers and everyone 

else that has wanted to write about 

us before,” says Ken. “But with the 

dismantling, we decided it was just 

time (to let the story be told).” 

Don’t expect this feisty couple to 

settle into retirement. “We will still 

be in business,” states Ken. “This,” he 

says, gesturing around him, “will be 

auctioned off, but we will continue 

to collect. We sell our goods at the 

The country store was arrangeo with time penoo rur- 
niture, mannequins, price signs, and “purchaseable” 
items. 
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Eastern lllini Linemen Participate in Lineman’s 
Safety Rodeo and Attend Training Programs 

From left: Rodeo winners Blackford, Elrod and Smith 
are congratulated by AIEC Manager of Safety Roger 
Larkin. A team of Eastern lllini Electric Cooperative linemen 

participated in the Eighth Annual Lineman’s Safety 
Rodeo, held at Lincoln Land Community College (LLCC) 
in Springfield on October 1. Pesotum Serviceman Doug 
Elrod, Paxton Journeyman Lineman Jeff Blackford and 
Paxton Apprentice Lineman Brad Smith received second 
in the rope-splicing event and third in 
the egg climb (linemen climbing a 
30-foot pole with a raw egg in their 
mouths). 

The Lineman’s Safety Rodeo 
coincided with a series of schools de¬ 
signed to help electric line personnel 
improve their work skills in safe and 
efficient ways. Several electric suppli¬ 
ers joined the Association of Illinois 
Electric Cooperatives (AIEC) and 
LLCC in co-sponsoring the event. 

Three apprentice linemen at¬ 
tended safety schools October 11-15 
at LLCC. Scott McTaggart of Onarga 
attended a rubber gloving techniques 
school and Graham Schmid of Tolono 
and Brad Smith of Paxton learned 
first-year distribution skills. Service¬ 
man Lyle Kofoot of Sheldon was 
an instructor for the rubber gloving From left: Kofoot instructs McTaggart, Schmid and Smith on 
school. lineman skills. 
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Nominating Petitions 
Will Be Available 

December 13, 2004, 
for the March 12,2005, 

Director Election 
Directors in Directorate Districts 2, 3, 6 and the 

Southern At Large District will be elected at the 
March 12, 2005, Annual Meeting. Incumbent directors 
Donald Reitz of Gilman, District 3; Marion Chesnut of 
Rossville, District 6; and Jay Hageman of Fairmount, 
Southern At Large District, have indicated they will 
seek re-election. William E Raber of Saybrook, District 
2, will not seek re-election. 

Nominating petitions can be picked up at 8:00 a.m. 
on Monday, December 13, 2004, at Eastern Illini Electric 
Cooperative, 330 W. Ottawa, Paxton. Each member who 
desires to be elected to the board of directors must have 
their petition signed by not less than 25 members of the 
cooperative. Petitions must be filed at the cooperative’s 
headquarters in Paxton no later than 5:00 p.m. on 
Wednesday, January 26, 2005. 

The Credentials Committee will meet at the cooper¬ 
ative’s headquarters on January 27 to review the quali¬ 
fications of all candidates who file nominating petitions 
to determine their eligibility to serve as directors of the 
cooperative. 

Make owning a water softener easy. Call 
Dave Schlppert and his knowledgeable staff 
at AQUALITY SOLUTIONS. They will install 
and maintain your water softener to ensure 
peak efficiency. Call 1-866-492-8371 for 
more details. 

4*444444**44* 

Purchase a new softener system and 
AQUALITY SOLUTIONS will give you ONE- 
HALF TON OF FREE SALTI They will deliver 

it to you bagged and even load it Into 
your system 

4444444444444 

AQUALITY 
SOLUTIONS. 

Water Quality Source 

1 >866-4 WATER 1 
Fourth and Blaine 4 P.O. Box 430 4 Clssna Park, IL 60924 

www.aqualltysolutlon.com 

AN SCHIPPERT SERVICE 

Order your new electric fireplace today! 

Patented Electraflame® technology lets you adjust the flame action 
and brightness to suit the moment. 
Authentic wood fire flame effect creates the look and feel of a real 
wood fire. 
No chimney or venting required. Installations are easy and usu¬ 
ally take less than an hour. 
Completely portable, plugs into a standard wall receptacle of¬ 
fering instant fireplace ambiance for any room. 
Separate controls allow you to operate the flame with or without 
heat. 
Built-in thermostat controls room temperature. 
Clean, safe and efficient. No open flame, operates for about 
$5 per month. 
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It’s time to decorate for the holidays! To play 
it safe, keep these tips in mind. 
As you unpack your electric decorations, 

carefully inspect them for cracked sockets, 
frayed wires and loose connections that could 
cause a shock or fire. 

If you buy new lights or other electric decora¬ 
tions, be sure that a national laboratory such as 
UL approves them, and that they’re appropriate 
for the use you intend - indoors or outdoors. 

When decorating your home with lights, be 
careful not to nail or staple through the light 
cords or any extension cords you’re using. You 
could damage the wire or insulation, which 
could lead to an electrical shock or fire. But 
do fasten outdoor lights securely to trees, your 
house, walls or other firm support to protect 
from wind damage. Wide staples that hold the 
cord without puncturing it will do the job. 

Don’t overload extension cords or allow 
them to run through water or snow. Be sure to 
use extension cords approved for outdoor use 
when you decorate outside. And use no more 
than three standard-size sets of lights per single 
extension cord. 

Always turn off all electrical lights and deco¬ 
rations before leaving home or going to bed. 

Source: National Electrical Safety Foundation 
www.nesf.org and Consumer Product Safety 
Commission www.cpsc.gov. 

Charles D. Day, Jr. Earns 
Credentialed Cooperative 

Director Certificate Director Charles D. Day, Jr. of Bement has 
earned the National Rural Electric Coop¬ 

erative Association’s (NRECA) Credentialed 
Cooperative Director (CCD) certificate. Day 
completed the required five courses of the CCD 
curriculum including Director Duties and Liabili¬ 
ties, Understanding the Electric Business, Board 
Roles and Relationships, Business Planning and 

Understanding Financial Planning. Today’s electric utility envi¬ 
ronment imposes new demands on electric cooperative directors, 
particularly increased knowledge of changes in the electric utility 
business, new governance skills and a working knowledge of the 
cooperative principles. Eastern Illini has a commitment to work 
through the Association of Illinois Electric Cooperatives and 
NRECA to sharpen this body of knowledge for the benefit of their 
electric cooperative consumer-members. 

Eastern Illini has formed an alliance with Midwest Engine Ware¬ 
house to become a dealer for Briggs & Stratton standby genera¬ 

tors in east central Illinois. 
We are offering 10 kw and 12 kw stationary generators powered 

by propane or natural gas with an automatic start. When the power 
goes off, the 10 kw and 12 kw generators will automatically start 
turning on the basic necessities such as heating or cooling, sump 
pump, refrigeration and lighting. When the power comes back on, 
the 10 kw and 12 kw generators will automatically shut off. 
Eastern Illini offers financing, installation, servicing and mainte¬ 

nance on these generators. 

q' Eastern Illini 
Long Distance Rates 

Superior quality • competitive rates 
worry free long distance • local service 

NO MONTHLY FEE 

Calling card service -19$ per minute 
800 Number - 6.9$ per minute 

No Contracts! No Hidden Fees! 
Just Plain & Simple! 

For more information, 
call [8001824-5102 

Install A Standby Generator 
And Take Advantage Of Our 5( 

Interruptible Rate 
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Fourth Graders Receive “Magic School Bus” 
and “Electric Field Trip” Books 

The “Magic School Bus” and the “Electric Field 

Trip” books were presented to 39 fourth grade 

students at Fisher Grade School on September 16, 

and 54 fourth graders at Ridgeview Grade School 

in Colfax on October 6. The focus of the hooks is 

defining electricity and being safe around electric¬ 

ity. The presentations were a joint effort between 

Eastern Illini and the Dewey State Bank. Eastern 

Illini’s Deb Laird, Bob Dickey, Mike Wilson and 

Rusty Snider made the presentations. Kay, Craig 

and Grant Horsch represented the bank. Kay 

Horsch is an Eastern Illini director. 

During the October 6 presentation at Ridgeview Grade School, 
Eastern Illini Electric System Engineering Foreman Rusty 
Snider and Ridgeview student Sam Harden demonstrated 
the protective equipment used by linemen. 

— 

AUTHORIZED REPRESENTATIVE 

■ No Roaming Charges 

■ Local Number Portability 

■ Plus More!!! 
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Looking for local 
Internet service? 

Look no 
further! 

IlliCom has expanded its dial-up 
Internet service to communities 

throughout Central Illinois! 

Now offering: Customizable 
Spam Blocker, Pop-up Blocker 

Packages starting at 
$14.95 a month! 

Call (877) 455-4266 for more information 
or to sign-up today! 

ILLI COM 
TELECOMM UNI CATI DNS 

330 W Ottawa Rd., Paxton (877) 455-4266 
www.illicom.net 

See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 See Page 9 
for more information on Eastern mini Electric Cooperative 

Contact El Bottled Water 
at (800) 824-5102 

Visit Eastern mini’s Web site at 

The BOARD MEETING REPORT is located on Eastern mini’s Web 
site at www.eiec.coop. While there, check out the GUARANTEED 

HEATING & COOLING BILL PROGRAM, REBATE CREDIT CARD 
and the ELECTRIC CONVECTION HEATERS. 
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Eastern mini Electric Cooperative’s mission is to provide member-owners with extraordinary value through com¬ 
petitively priced services and products and to enhance the quality of life in the under-served rural community. 

Your Name... Our Water... 
Your Satisfaction...Guaranteed 

Personalized Bottled Water 
■ Schools ■ Special events 
■ Fundraisers ■ Churches 
■ Promote your business 


