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Let us hear from you 
We often hear from members when a bill seems 

too high, the power is off, or some other type of 
problem exists. This is good because we are here 
to serve our members, and if they are having a 
problem with their service we want to know about 
it so we can get it corrected. 

We also hear occasionally from members as a 
result of the good service we provide: “The ser¬ 
viceman was there within 30 minutes,” Weather- 
ization assistance really helped,” or “Received 
helpful and courteous service when I called in.” 

This is good, too, because it lets us know we 
are doing our jobs well, and everyone appreciates 
a pat on the back. 

Regardless of whether you have a complaint 

or a compliment, we want to hear from you. We 
want to continue to do the things we are doing 
right, while at the same time, we want to work on 
areas of our service that may need improvement. 

Keep in mind that we supply electricity to 
about 10,000 meters over a five-county area. For 
this reason, we operate under a set of guidelines 
that must apply equally to all members. Also keep 
in mind that we are here to serve you, so you need 
to tell us if we are doing a good job. 

There are several ways you can go about let¬ 
ting us know what kind of a job we are doing. If 
you know the board director in your area, you can 
talk with him. He is one of the people you have 
elected to help set policy concerning how the co¬ 
operative is run. You also can call the cooperative’s 
main office in Winchester. Simply explain your 
concern to the switchboard operator, and she will 
connect you with the person who can help you. 
One other avenue you have for communication is 
to write a letter. This remains one of the least ex¬ 
pensive and most effective ways to express your 
thoughts. 

Once again, we are here to serve you, but you 
have a responsibility to let us know how we can 
do that best. Let us hear from you. 

Portable heaters?—Use care 
Portable heaters, whatever the fuel used, are 

fine for taking the chill off those spaces or rooms 
that the central heating system just can’t keep 
quite comfortable enough. However, they all pose 
some danger to the user. First of all, parts of any 
portable heater are hot! So they shouldn’t be 
touching anything that will burn—including hu¬ 
man skin. Keep flammable materials like curtains, 
draperies or cardboard boxes at least two feet away 
from them. And (need it be said?) portable electric 
heaters should be kept away from water in any 
form. As we all know, water and electricity are a 
lethal combination when a human gets in between. 

Otherwise, review the following checklist when 
preparing to use one of these useful appliances: 

Do inspect last year’s heater inside and out 
before using it. 

Do choose a certified heater. 
Do make sure it is properly connected. 
Do read labels, follow instructions and heed 

all warnings. 
Do keep clear space around heater. 
Do keep a window or door partially open at all 

times when using a portable fossil fuel heater. 
Do store flammable liquids outside the living 

space and certainly not around a heat source. 
Do not attempt to dry clothing by draping it 

over a portable heater. 
Do not stand close to a kerosene heater while 

wearing long nightgowns or robes. 
Do not let children play around the heater. 
Do not place the heater in a traffic pattern 

where someone can bump into it and tip it over. 
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Service restoration priorities 
In this part of the country, any day of the year 

can bring severe weather followed by widespread 
outages, followed by complaints from some mem¬ 
bers about the length of time it took us to get them 
back in service. 

How do we prioritize service restoration? Illi¬ 
nois Rural Electric’s policy is like that of every 
utility in the nation—to restore power to as many 
members as possible in the shortest time and then 
to repair the damage at individual homes and 
farmsteads. This is the logical, economical and 
most accommodating method of repair during 
and/or after a major storm. 

The accompanying sketch depicts an area 
“downstream” from a substation after an ice storm. 
A three-phase feeder line has been put out of ser¬ 
vice by a fallen tree. A single-phase tap line that 
serves two homes is also out of service due to 
downed wire. House 1 has a snapped service drop. 
All outages have been reported to Illinois Rural 
Electric. Where do we start the repair work and 
what is the order of priority? 

Since a tree has taken out the three-phase line 
along the main road, many more homes than are 
shown in the drawing are affected. Crews would 
be dispatched to the substation to start working 
their way along this line to repair it and put as 
many members back in service as quickly as pos¬ 
sible. The tree would be removed, wires would be 
spliced, and the leaning pole would 
be straightened. Once this has been accomplished, 
this three-phase line would be energized: House 

2, House 3 and many houses beyond would have 
power, and our first priority is met. 

The second priority is to restore the single¬ 
phase tap line that serves House 4 and House 5. 
Neither can receive service until the ice-damaged 
line is rejoined. This could have been done first, 
but no power would have been available anyway 
since the main distribution line was down. The 
line will be spliced, allowing House 4 and House 
5 to immediately have power. Crews then would 
be dispatched to House 1 to repair or replace the 
service drop. 

This scenario is not exact, but it does repre¬ 
sent the restoration priorities used after major 
storms by the electric utility industry nationwide— 
that is, to reestablish service quickly to as many 
consumers as possible. Individual members such 
as House 1 are usually the last to regain service. 
One important factor in restoring service quickly 
is the help you provide. If you know that your wires 
are down and the reason, or if the transformer 
has failed or a pole has broken, tell the dispatcher 
when you phone in the outage. It saves time when 
we know what and where the problem is. Another 
great time-saver is for each member to know his 
map location number. That will speed up the re¬ 
sponse time of the crew. 

But, before you call in an outage, check your 
own breakers or fuses and also check to see if 
your neighbors are out of service. 

Your assistance is invaluable and allows us to 
give you prompt repair service. 
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Have you increased 
your electric load? 

When electricity came to the farm some sixty 

years ago, it was for a few light bulbs and maybe a 
refrigerator to replace the icebox. Farmers soon 

came to realize that electricity could be used to 

move grain, milk cows and heat water. It was like 

having more hired hands on the farm that were 

there when you needed them, but you didn’t have 

to provide a house for them to live in. Electricity 

became almost a necessity. 

Now we have microwave ovens, televisions, 

stereo systems, computers and all of the “stan¬ 

dard” electrically operated kitchen appliances in 

our homes. Just stop and think about how many 

things you use that plug into an electric recep¬ 

tacle. And we are adding more and more things 

all the time. 

But what about the wiring in our homes? Do 

we consider the power supply each time we add a 

convenience to the home or shop? Or do we just 

plug it in and use it? 
Many of the homes in our service area are more 

than fifty years old. Consequently, some of the 

wiring in those homes may be just as old. And it 

may not be the proper size to handle the load we 

are putting on it. 

That’s where your electric co-op can help. We 

can visit your farm or home and, with your help, 

determine what your demand for electricity might 

be and help you decide if your wiring system is 

adequate to handle that demand. 

So if you are considering a change in your elec¬ 

tric usage, call Illinois Rural Electric Co. A signifi¬ 

cant increase might even require a change in 

transformer size. We want to be able to supply you 

with all the electricity you need. 

It’s lonely at the top. 

1:20 a.m. A lot of things would be 

more comfortable than perching 30feet 

atop a utility pole in a wind chill of 20 

below. Dozing under a thick quilt 

comes to mind...But there’s a lot of 

people down there who need heat in 

their homes, lights that shine and 

clocks that run. When the call comes, 

it doesn’t matter if there’s snow or 

sunshine. Electric service must be re¬ 

stored. 

Even before the snowstorm has stopped 

howling, the line crews of your electric co¬ 

operative are working with all the speed and 

skill of their many years’ experience. Power 

must be brought back quickly, but safety 

must be the top priority. Our crews do their 

best in all weather conditions so that you 

have all the necessities and comforts that 

electricity provides. 
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Only one satellite TV service can bring you the entertainment and value 
your family is looking for - DIRECTV. With 55 different pay-per-view mov¬ 
ies every night, exclusive pro and college sports action, and nearly 200 
fully-digital channels of the most popular cable programming, no service 
can match the variety and value of DIRECTV. And now, you can get DIRECTV 
and the Digital Satellite System at the lowest prices ever. For the most 
movies, sports and cable channels available anywhere, it's got to be SATELLITE TV AT ITS BEST 
DIRECTV. 

Illinois Rural Telecommunication Co. 
2-12 South Main • Winchester, IL 62694 • 217-742-9581 

940 West Morton • Jacksonville, IL 62650 • 217-245-7097 or 1-800-713-4782 

Dl RECW® 
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ILLINOIS RURAL ELECTRIC CO. 

217-742-3128 

High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Illinois Rural Electric 
Co. will reduce 
electricity rates 

Effective Jan. 1, the retail rates for electricity to 
members of Illinois Rural Electric Co. (IREC) were 
decreased. Due to a more favorable power supply 
contract with Soyland Power, IREC’s wholesale price 
for electricity will be going down. All of the savings 
that IREC realizes will be seen at the retail level. In 
other words, the entire reduction that IREC receives 
from Soyland will be passed along to the members of 
IREC. 

IREC presently has several different rates avail¬ 
able to its users. We will continue to offer our all¬ 
electric rate, controlled electric water heating rate, 
irrigation rate in the summer and grain handling rate 
in the fall. There is also an interruptible rate avail¬ 
able to large power users. To reiterate that means 
that all of the retail rates will be lowered. 

The new rate schedule will enable IREC to con¬ 
tinue to meet the financial requirements of its lend¬ 
ers, RUS and CFC, while maintaining financial 
stability. IREC is able to make this move because of 
its continuing efforts to reduce operating costs while 
still providing quality service. These ideals have been 
part of the mission of the cooperative since its incep¬ 
tion in 1936. 

Members should have received a copy of the new 
rate schedule around Jan. 15, describing the new 
lower rates. Those who still have questions after re¬ 
ceiving the new schedule should call Illinois Rural 
Electric Co. in Winchester at (800) 468-4732. This 
number can also be used to find out about signing 
up for any of the rates mentioned in this article or to 
ask about how you can use electric energy more effi¬ 
ciently. 

We appreciate your patronage in the past and 
look forward to being your electricity provider in the 
future. 

IREC announces appliance center opening 
At the Jan. 6 Illinois Rural Electric Co. board 

meeting, the directors approved opening the appli¬ 
ance sales and service center to the public. The big¬ 
gest change that IREC members will notice is in the 
name of the business. The Member Service Depart¬ 
ment will now be known as Appliance Plus. Mem¬ 
bers can still call or stop by to purchase major 
appliances or wiring materials. Appliance Plus will 
continue to provide top-quality service on all brands 
of appliances as well as complete farm and home 
wiring jobs. Special member pricing on the full line 
of Maytag’s family of products (which includes 
Maytag, Admiral, Jenn-Air and Magic Chef) and GE 
and Hotpoint appliances will continue. As always, 
repair service is offered on all brands. 

The new business opened its doors to the public 

on January 7. For the time being, business hours 
will continue to be 7:30 a.m. to 4:30 p.m. on Monday 
through Friday. However, you may be able to make 
an appointment if another time is more convenient. 

Don’t forget, members are eligible to participate 
in the free water heater program that is still in effect. 
Appliance Plus will continue to handle this program 
offering free 50-gallon water heaters to members who 
replace their existing gas water heater with an elec¬ 
tric one or who install an electric water heater in a 
new home. 

Steve Wisdom, manager of Appliance Plus says 
that, “By opening this division of IREC to the public, 
we hope to be able to offer a greater variety of appli¬ 
ances from which to choose. With the added sales to 

(Continued on page 12b) 
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IREC hosts 
Chinese 

engineers 
Twenty-six rural electric en¬ 

gineers from China spent several 
days in December learning how 
their American counterparts 
from western Illinois provide 
electric service to rural areas. 
The group members were a long 
way from home, but right in 
their element as they visited Il¬ 
linois Rural Electric Co., Win¬ 
chester on December 13. 

The group of engineers is the 
fourth in a series to visit the Illi¬ 
nois electric cooperatives 
through professional training 
programs coordinated by the 
University of Illinois-Chicago. 
The 26 member group arrived in 
the United States in early De¬ 
cember and spent the week of 
December 9 in central and west- 
central Illinois. The group vis¬ 
ited the McDonough Power Cooperative, Macomb, 
Illinois Rural Electric Co., Winchester; the Asso¬ 
ciation of Illinois Electric Cooperatives, Springfield; 
and the electric generating facilities operated by 
City, Water Light and Power, Springfield. 

“We were extremely pleased to participate in 
this educational program with the Chinese engi¬ 
neers,” noted Robert E. Gant, Illinois Rural gen¬ 
eral manager. “While they seemed to learn a great 
deal from their visit to our co-op, we learned from 
them as well.” While at Illinois Rural the group 
toured the cooperative’s electric distribution fa¬ 
cilities, learned about load management and 
toured the business office. 

The Chinese toured several substation facili¬ 
ties and had a day-long overview of the distribu¬ 
tion cooperative’s operations. Illinois Rural Electric 
staff members demonstrated how modern tech¬ 
nology helps co-op employees provide quality ser- 

Twenty-six Chinese rural electric engineers learned more about their 
American counterparts during a visit to central Illinois. As part of their 
week-long tour of downstate Illinois, they toured Illinois Rural Elec¬ 
tric Co. on Friday, Dec. 13. Robert “Ed” Gant, manager of IREC, wel¬ 
comed the group. With Gant, from left, are Liang Jia Le, leader of the 
Chinese delegation, and Jeff Wang, interpreter with the University of 
Illinois-Chicago, which coordinates the program. The engineers spent 
the day with the co-op staff, learning how American electric coopera¬ 
tives utilize technology in providing service to rural areas. 

vice to the cooperative’s member-owners. The co¬ 
op staff demonstrated the use of many high-tech 
engineering devices, modern line vehicles and 
computers and other modern equipment. 

The Chinese engineers were impressed by the 
sincerity of their Illinois counterparts and their 
willingness to share their knowledge. “It was our 
honor to spend the day with them. We shared in¬ 
formation about all facets of our cooperative’s op¬ 
erations. I think we opened a lot of eyes. They were 
impressed that we would share this information 
and take the time to demonstrate how we provide 
service to our members,” Gant said. “This was our 
first opportunity to host a group from a foreign 
country. We tried to make the most of the experi¬ 
ence and enjoyed learning about their nation and 
their culture, as well as how they provide electric 
service in rural China,” he added. 

IREC announces appliance center opening — 

the general public, we should eventually be able to 
keep more product in our inventory, both from an 
appliance and wiring supplies standpoint.” With that 
in mind, an extensive remodeling project is sched¬ 
uled for later in the year. A grand opening will be 
held following the completion of the remodeling. 

To launch the new business, an Open House will 
be held on Saturday, February 22, from 8 a.m. until 
noon at 15 South Walnut St. in Winchester. There 

will be prizes, refreshments and special pricing on 
select appliances. Watch your local newspapers for 
further details. Wisdom adds that, “We want to as¬ 
sure IREC members that they will continue to re¬ 
ceive the same top-quality sales and service that 
they’ve been used to getting.” Call IREC at (217) 742- 
3128 or (800) 468-4732 and ask for Steve Wisdom 
or Jim Bigelow. They can help you with all your ap¬ 
pliance and electrical needs. 
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Protect your family 
from carbon monoxide 

It happens every year in many communities 
— a family is hospitalized because a propane or 
natural gas water heater or furnace backdrafts and 
fills a home with carbon monoxide. 

In some cases the odorless, colorless gas is 
detected in time and a tragedy can be averted. 
However, even then it can take several days to re¬ 
cover from the effects of carbon monoxide poison¬ 
ing. 

Carbon monoxide is a common by-product of 
appliances that burn propane or natural gas. Car¬ 
bon monoxide is created by propane, natural gas 
and other fuel-burning appliances including fur¬ 
naces, clothes dryers, water heaters, fireplaces, 
ranges and even wood stoves, charcoal grills and 
kerosene space heaters. 

When carbon monoxide is breathed into your 
system, it eventually replaces the oxygen in the 
blood, causing your body to literally suffocate from 
the inside out, resulting in brain damage or death. 

As more homes are designed to be super en¬ 
ergy efficient and airtight, carbon monoxide-pol¬ 
luted air is more easily trapped inside. 

Everyone in your home is susceptible to car¬ 
bon monoxide poisoning, but the hazard increases 
for unborn babies, infants, senior citizens and 
people with coronary or respiratory problems. 

There are several ways you can protect your¬ 
self and your family from carbon monoxide poi¬ 
soning: 
• Read and follow manufacturers’ operating 

and maintenance instructions on all appli¬ 
ances and equipment. Have a qualified pro¬ 
pane technician check the system 
periodically and make any necessary adjust¬ 
ments to ensure proper combustion. 

• Remodeling or repair work around the home 
may affect how a furnace or appliance per¬ 
forms. Before you do any insulation, caulk¬ 
ing or sealing — or before adding an exhaust 
fan, wood stove or fireplace — call a quali¬ 
fied propane service technician to correct 
anything that could create carbon monox¬ 
ide problems. 

• Install carbon monoxide detectors in the 
house. 

Battery-powered and plug-in carbon monox¬ 
ide detectors are now available from many home 
improvement stores. The detectors constantly 
monitor the amount of carbon monoxide in the 
air and sound an alarm as an early warning when 
carbon monoxide is present. Detectors should be 
installed near the bedrooms and also near the 
home’s heating source. 

The units are about the size of a smoke detec¬ 

tor, and if you heat your home with propane or 
natural gas they are just as important to your 
safety. 

Because it’s odorless and colorless, carbon 
monoxide is difficult to detect, and the symptoms 
of carbon monoxide poisoning are difficult to rec¬ 
ognize. Often they resemble the flu or a bad cold. 
Symptoms of low-level poisoning can include 
headaches, fatigue, nausea, dizzy spells and con¬ 
fusion. 

Here are some warning signs to look for. 
• Are you experiencing chronic symptoms such 

as headaches, fatigue, nausea? 
• Are other members of your family also feel¬ 

ing ill? 
• Do you feel better when you are away from 

home for a period of time? 
If so, you may be suffering from carbon mon¬ 

oxide poisoning. To be sure, see your physician 
and request a carboxyhemoglobin test. This de¬ 
termines the percentage of carbon monoxide in 
your blood. 

If you think your home may contain carbon 
monoxide, get out of the house immediately. Have 
an emergency plan so all family members can be 
accounted for. Don’t go back into the house. Most 
fatalities occur when people reenter a home in 
search of loved ones. Call the fire department from 
a neighbor’s home. 

What can cause carbon monoxide 
formation and infiltration: 

• Anything that plugs the vent system: a bird 
nest, an internal collapse of a masonry 
chimney, or damage to the vent piping, for 
example. 

• Vent pipes rusting through inside the build¬ 
ing. 

• A leaking heat exchanger in a furnace or 
space heater. 

• Plugged fresh-air vents in crawl spaces, 
basements, utility rooms, or closets hous¬ 
ing a gas appliance. 

• Excessive caulking, insulating or sealing or 
use of taped plastic storm windows can re¬ 
duce the natural influx of fresh air and 
“starve” an appliance of oxygen, causing ex¬ 
cessive levels of carbon monoxide to form. 

• Improper air adjustment, wrong orifice size, 
or misalignment within burner systems, 
which can create excessive amounts of car¬ 
bon monoxide that may infiltrate indoors if 
the vent system isn’t working properly. 
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If you have an electric water heater, you may have an opportunity to increase your 
savings account balance. Because there are a few simple things you can do to 
control the cost of heating water. Shorter showers aren’t the only answer. One 
money-saving idea is to install a simple device provided by Illinois Rural Electric 
Co. Using this device, your co-op can better control the demand for power, saving 
you money. So call us for more information. Chances are you’ll be eligible for a 
rebate on your bill. And that’s money you can put in the bank. Instead of your 
water heater. 

Illinois Rural Electric Co. 
We Get Our Power From You. . .Our Consumer-Owners. 

How to save money with your 
electric water heater. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Member responsibilities, 
rights and advantages 

We hate to admit it, but sometimes we have a 
tendency to forget that all of our members haven’t 
always received their electricity from an electric 
cooperative. You may not all know about the ad¬ 
vantages of receiving electricity from an electric 
cooperative—your rights, your privileges and your 
responsibilities. 

If you receive your electric service from an elec¬ 
tric cooperative, you should know: 

• You are a member of the cooperative and as 
a member you are legally part-owner of it. 

• You have a right to attend your annual mem¬ 
bers’ meeting and to vote on co-op directors. 

• You have a responsibility to keep up with 
developments affecting your cooperative. 

• Your cooperative was established by local 
activists at a time when existing utilities refused 
or neglected to serve the area where you live now. 

• Most electric cooperatives have received 
loans from the federal government to build and 
extend their systems. Some subsidy is involved, 
but this is not unique in the utility business. All 
types of electric utilities, including the 
investor-owned utilities (IOU) and municipally 
owned utilities, benefit in one way or another. In 
fact, studies show that federal subsidies to elec¬ 
tric cooperatives are not as large as those to the 
lOUs and municipal utilities. 

Why do I receive ICL magazine? 
Electric cooperatives began publishing peri¬ 

odicals such as this in the 1940s to communi¬ 
cate with their members when the cooperatives 
were being attacked in extensive advertising and 

publicity campaigns. Today, distorted and other¬ 
wise inaccurate information is still a problem and 
the attacks by our competition continue. 

Your electric cooperative relies on the ICL 
magazine not only to relay information about your 
business, but also to encourage you to use elec¬ 
tricity wisely and safely. Promoting electrical 
safety can help save the lives of cooperative mem¬ 
bers and can save money. 

Promoting wise use of energy can benefit you 
in a number of ways, including these: 

• Helping shave electricity use during peak 
periods of the day or season. Lowering peak de¬ 
mand helps hold the line on everyone’s rates. We 
at Illinois Rural Electric Co. and participating 
members will be doing that by using load man¬ 
agement controls on electric water heaters, and 
central air conditioners. 

• Helping our members make informed deci¬ 
sions in purchasing new, efficient technology, 
such as the geothermal heat pump and the air 
source heat pump. These two comfort condition¬ 
ing systems operate three to four times more effi¬ 
ciently than the highest efficiency fossil fuel 
furnace. Both systems can do this because in¬ 
stead of burning a fuel to make heat, they simply 
move existing heat from one place to another. The 
ground source heat pump moves heat from the 
earth, where the temperature is a constant 50 
degrees year round, into your home. The air 
source heat pump moves heat molecules from the 
air into your home. 

If something comes up, we won’t let you down 
Wind, ice, summer or winter storms are just 

a few things that can cause damage and inter¬ 
rupt your electric service. Our professional and 
experienced crews are trained to put things back 
in order as fast as possible. As your locally owned 
electric cooperative, we take pride in serving our 
members. Our commitment to you and our com¬ 
munity is to never let you down, no matter what. 
In fact, all members of the co-op staff—from line¬ 
men to receptionists and manager—are there to 
assist you. When trouble pops up, so do we. It’s 
all part of being a co-op. And we wouldn’t have it 
any other way! 
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We’re here to serve you 
Since the 1930s, Illinois Rural Electric Co. has 

provided people in west-central Illinois with elec¬ 
tricity for their farms, homes and businesses. In 
the years to come, we want to continue to be your 
electricity provider, but we also want to be more. 

That’s why we formed Illinois Rural Telecom¬ 
munication Co., a subsidiary of IREC. In this 
high-tech age in which we live, it seemed unfair 
that many of our members had little or no access 
to a good television signal. With satellite technol¬ 
ogy, they now can watch more than 200 chan¬ 
nels of news, weather, sports, movies, educational 
and other programming, all with digital clarity. 
It’s not only entertaining, but it helps people keep 
up with what’s going on in the world around them. 

We have also made some changes in the mem¬ 

ber service department. The thing that members 
will notice right away is the name change. That 
portion of the business will now be called Appli¬ 
ance Plus. Members can still stop in and pur¬ 
chase appliances or wiring materials, and they 
can still arrange to have wiring done on the farm 
and in the home. The big change in the business 
is that now nonmembers can receive these ser¬ 
vices, also. The added sales should eventually al¬ 
low Appliance Plus to maintain a larger inventory 
and remain price-competitive. 

Illinois Rural Electric Co. wants to continue 
to be your electricity provider. And we can also 
provide other services that our members want and 
need. At IREC, we never forget that we get our 
power from you. 

Call ahead for meter installation 
The electric meter that is on the side of your 

house or on a pole in your yard is an important 
piece of equipment to your electric cooperative. It 
measures the amount of electricity that you use 
so that we know how much to bill you. 

So, naturally, you would think that we would 
want to get as many of these electric meters in¬ 
stalled as quickly as possible. And you would be 
right on the money, so to speak. 

However, it is not always possible for us to 
get a meter installed the same day that it is re¬ 
quested. Your serviceman schedules his work a 
day or two in advance, so chances are that on 

any given day that you might call in to have a 
meter installed, he already has several other jobs 
lined up. 

For that reason, we ask that you call at least 
a day or two in advance of when you actually want 
a meter installed. This gives your serviceman the 
opportunity to know ahead what work needs to 
be done the next day, so he can schedule accord¬ 
ingly, and work more efficiently for you. 

So, if you ever do need a meter installed, let 
us know in advance. We want you to have electric 
service when you are ready for it. Just let us know 
a little ahead of time when that will be. 

Properly used dishwasher saves energy 
Studies show the dishwasher can actually be 

an energy saver. 
Dishwashers, like clothes washers, use en¬ 

ergy for water- heating and to actually run the 
dishwasher. So it was assumed by many people 
that washing dishes by hand was more economi¬ 
cal. It might surprise you to know that an effi¬ 
cient automatic dishwasher, when used properly, 
can consume less hot water than washing dishes 
by hand. The savings on water heating can more 
than make up for the power consumed by the 
running of the dishwasher. 

The amount of energy used in washing dishes 
is largely determined by the dishwashing style. 
For instance, it’s easy to see that a dishwasher 
would be more efficient than the running-water- 

rinse technique, which wastefully allows water to 
run during washing and rinsing. 

On the other hand, the dishpan-wash/dish- 
pan-rinse technique is very efficient in terms of 
energy and water. 

To run your dishwasher most efficiently: 
• Run it only with full loads. 
• Do not use the prewash or scrub cycles un¬ 

less absolutely necessary. 
• Do not waste hot water rinsing dishes be¬ 

fore loading them into the dishwasher. A prop¬ 
erly operating dishwasher should clean even very 
dirty dishes. 

• Use the energy miser or air-dry feature. 
Wise use of your dishwasher can yield ben¬ 

efits beyond convenience. 

The Illinois Rural Electric Co. offices 
will be closed on March 28 

in observance of Good Friday. 
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Call Illinois Rural Electric Today 
And Get A FREE 52-Gallon 

Electric Water Heater! 

Would you like to replace your 
old gas water heater? Are you 
building a new home? Call 
IREC today and get set up 
with a FREE 52-gallon elec¬ 
tric water heater and partici¬ 
pate in our special Choose 
and Save Program!* The 
Choose and Save Program 
gives you our best electric 
water heating rate and five 
years of maintenance on ele¬ 
ments and thermostats. En¬ 
joy the clean, safe, efficient 
comfort of an electric water 
heater with an affordable 
price! 

Illinois Rural Electric Co. 
2-12 South Main 

Winchester, IL 62694 
217-742-3128 or 1-800-HOT-IREC 

♦Restrictions Apply. The special program includes the 5 2-gallon electric water heater only, a 
5-year minimum usage at a location served by IREC, 1 per residence, must participate in the 
Choose and Save Program and must be installed within 30 days. Installation available at 
member’s expense (including plumbing, electrical work, and disposal of the heater being 
replaced). If self-installed, an IREC employee will check the installation. Ten year warranty on 
water heater tank and five-year warranty on all other parts. Offer expires December 31, 1997. 
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THIS IS NO PLACE TO 

DETERMINE WHAT YOU 

PAY FOR ELECTRICITY. 
As a consumer-owner of your co-op, your rates are 
determined locally. Because co-ops are actually 
owned by the people they serve. But the investor- 
owned power companies are owned by outside in¬ 
vestors. And big corporations. And even people in 
foreign countries. So, their concern is profits. Not 

keeping your electric rates as low as possible. Nor 
the quality of service you receive. That’s why co-op 
consumer-owners feel so strongly about their util¬ 
ity. They know that their co-op will do what’s best 
for them. And worry more about Main Street than 
Wall Street. 

Illinois Rural Electric Co. 

We Get Our Power From You. . .Our Consumer-Owners. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Who to call in 
case of an outage 

This issue contains four pieces of information 
in what we hope is an easy-to-read, easy-to-un- 
derstand format. First of all, on this page, you will 
see a map of our service territory which is broken 
down into nine service areas. Each area lists the 
name of the serviceman who patrols that area and 
his phone number. Along with the map, there are 
some suggestions for when you experience a power 

outage as well as some additional phone numbers 
that you could call. You should keep these num¬ 
bers handy in case you have any electrical prob¬ 
lems. 

On page 16b is information regarding our sub¬ 
sidiary, Illinois Rural Telecommunication Co. They 
are adding to their already long list of available 
programming channels, and one of those channels 
looks especially interesting for farmers. 

Page 16c contains information about our lat¬ 
est endeavor, Appliance Plus. This division will con¬ 
tinue to offer the same great sales and service 
expertise that the member service department pro¬ 
vided for over 30 years. Stop in or call them for 
your appliance and electrical needs. 

Finally, page 16d sends a message about a 
subject that always concerns us. . .your safety. As 
the weather warms up and you start to get outside 
more, we want to remind you and your family to 
be careful around power lines. 

As always, if we can be of service to you, please 
feel free to give us a call. 

Power outage 
If your power goes off, we offer 

these suggestions 
1. Check the fuses or circuit breakers in your service 

panels. If you have breakers, make sure they are in the “ON” 
position. 

2. If you have a meter pole, check the main breaker 
panel just below the meter socket. If the breaker is in the 
“OFF” position, check all of your wiring from the meter pole 
to your various buildings. If the wiring appears to be okay, 
reset the breaker to the “ON” position. 

3. If you still do not have power, check with neighbors 
to see if they have power. 

4. To report a power failure or other emergency, please 
phone (800) 468-4732 or (217) 742-3128. 

5. In the event that you are unable to contact the coop¬ 
erative at either of the above numbers, you may call the 
home of your area serviceman on weekdays (from 4:30 p.m. 
through 7:30 a.m.) or on weekends to report outages or 
emergencies. If you do not receive an answer or if the phone 
is busy, please call (217) 248-1184 or (217) 829-4291 to 
report your outage or emergency situation. 

6. Please be prepared to give the party answering your 
call the account name and location number as it appears 
on the envelope that contains your billing tickets. 

1 (800)468-4732 
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Your  

~—grandfathers 
most important 

piece of farm equipment. 

most important 
piece of 

farm equipment. 
There was a time when hard work and reliable machinery 

gave you the edge in farming But, today, you need more 
Information is now the tool that makes the critical difference 

between having a good year and a great year in this 
highly competitive global marketplace 

Your 

That's where DIRECTV® comes in. It’s the only television 

service offering a channel devoted exclusively to agricultural 
news, weather, markets and more — every day of the week 

And, like everything else on DIRECTV, Channel Earth brings 

you the best. Including the best agricultural news team, led by 

the most recognized and respected names in agricultural 
broadcasting, Orion Samuelson and Max Armstrong 

Reliable, hard-working, dependable DIRECTV. It could be 

the most important piece of equipment you buy this year. 

Television that works for you — 
all day, every day. 

Onon Samueison and Max Armstrong tead a veteran 
agricultural broadcast team on Channel Earth, 
prerrwemg this spring exciusivety on DIRECTV 

WtUfTt TV Aim MU Illinois Rural Telecommunication Co. 
2-12 South Main 940 West Morton 

Wincester, IL 62694 Jacksonville, IL 62650 
(217) 742-9581 (217) 245-7097 or (800) 713-4782 
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Sales • Service • Parts 
See us for dependable Maytag Appliances 

,  —N. at Competitive Prices 
Check out our prices ' 

on appliances 
and electrical 

supplies V 
Parts & Service for ALL major brands 

Admiral • Amana • Frigidare • GE 
Magic Chef • Maytag • Whirlpool 
White Westinghouse • Kenmore 

and other brands 
quality service available to 

everyone-not 
just IREC members! 

Appliance Plus 
A division of Illinois Rural Electric Co. 

15 S. Walnut 
Winchester, IL 
(800) 468-4732 

or (217) 742-3128 Financing available 

For your Wiring Needs! 
Electric Service upgrades; Service Panel Replacements Farm Wiring: 
Grain Bins; Replace that bad light switch or add more receptacles. 

Appliance Plus 
A division of Illinois Rural Electric Co. 

15 S. Walnut St. 
Winchester, IL 

Professional Service 
Guaranteed 

(FULLY INSURED) 

Cutler-Hammer 

(800) 468-4732 or (217) 742-3128 
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Have A Safe Flight. 
Spring is here. And as sure as spring flow¬ 

ers will bloom, kites will fly. To make sure your 
youngsters’ kites fly safely, remind them of a 
few simple rules: 

• Always use cloth string. 
• Never fly a kite near power lines. 

• Don’t try to retrieve kites caught in trees, 
on power lines, or on utility poles. 

Better yet, go along for the flight. It’ll be 
great fun. You’ll have some quality time with 
your youngsters. And it’s much better than 
telling them to go fly a kite. 

Illinois Rural Electric Co. 

We Get Our Power From You. . .Our Consumer-Owners. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Building stronger communities 
For more than 60 years electric cooperatives across 

the country have been making a positive difference in 
communities they serve. As Congress and various state 
legislatures consider new laws to change the electric 
utility industry, it is appropriate that electric coopera¬ 
tives across the country point to their strong commit¬ 
ment to community. Co-ops and the communities they 
serve will face new challenges as the industry continues 
to change. 

Electric cooperatives are meeting those challenges 
by forming new business alliances with each other to 
increase their buying power and lower the cost of the 

electricity you buy from them. For years Illinois Rural 
Electric Co. has offered a variety of services to help you 
use electricity more efficiently. 

Whether it is an energy audit to evaluate the insula¬ 
tion in your home and how effectively your appliances 
are working or providing information in IREC publica¬ 
tions on how you can lower your electricity bill, we are 
committed to providing you with a superior level of ser¬ 
vice. 

The added benefit of co-op service, however, comes 
in the local commitment IREC and its employees make 
to building stronger communities. The large impersonal 
corporate energy companies are too far away from their 
customers to be able to understand these needs or re¬ 
spond to them. Because we are a local company, staffed 
by local people, we are in a much better position to be 
able to listen and respond to you. 

I am continually impressed when I hear reports of 
what our employees are doing beyond their jobs to help 
strengthen the quality of life in their neighborhoods. IREC 
employees are involved in a wide variety of activities that 

(Continued on page 16b) 

Power outage 
If your power goes off, we offer 

these suggestions 
1. Check the fuses or circuit breakers in your service 

panels. If you have breakers, make sure they are in the “ON” 
position. 

2. If you have a meter pole, check the main breaker 
panel just below the meter socket. If the breaker is in the 
“OFF” position, check all of your wiring from the meter pole 
to your various buildings. If the wiring appears to be okay, 
reset the breaker to the “ON” position. 

3. If you still do not have power, check with neighbors 
to see if they have power. 

4. To report a power failure or other emergency, please 
phone (800) 468-4732 or (217) 742-3128. 

5. In the event that you are unable to contact the coop¬ 
erative at either of the above numbers, you may call the 
home of your area serviceman on weekdays (from 4:30 p.m. 
through 7:30 a.m.) or on weekends to report outages or 
emergencies. If you do not receive an answer or if the phone 
is busy, please call (217) 248-1184 or (217) 829-4291 to 
report your outage or emergency situation. 

6. Please be prepared to give the party answering your 
call the account name and location number as it appears 
on the envelope that contains your billing tickets. 

1 (800)468-4732 
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include coaching Little League to help local children, 
working at a local food bank to feed the less fortunate, 
and volunteering in local schools to help young people 
learn. Co-ops are also working to attract new business 
and jobs to the community. We participate in the Crime 
Watch program to keep streets safe, and also keep an 
eye on the welfare of the senior citizens in our area as 

part of the Gatekeeper program. 
The staff at Illinois Rural Electric Co. knows that 

paying attention to the details and the little things is 
important. That’s the added benefit of being served by a 
local electric cooperative. That’s why we’ll continue to 
do everything we can to help improve the quality of life 
in your community. 

Energy saving tips 
May is the month when members could be us¬ 

ing heating and air conditioning. These energy sav¬ 
ing tips can help save money on your electric bill 
by: 

• Use kitchen, bath, and other ventilating fans 
sparingly. In just one hour these fans can blow 
away a houseful of warmed or cooled air. Turn them 
off as soon as they have done their job. 

• Also, keep your fireplace damper closed un¬ 
less you have a fire going. An open damper in a 
48-inch square fireplace can let up to 8 percent of 
your heat out through the chimney. 

• Turn up that air conditioning thermostat. 78 
to 80 degrees will feel cool when it’s 95-100 out¬ 

side. Also, use fans to increase the air movement. 
Ceiling fans are great and don’t cost much to pur¬ 
chase or to operate. Small portable fans are also 
useful. Attic fans are also great when you are not 
using your air conditioning, especially in the early 
summer when it’s not really too hot yet. Just keep 
that air moving! 

• Keep your windows shaded during the day to 
keep your house as cool as possible. When the sun 
is not overhead and the outside air begins to cool, 
open the windows and exchange that warm air for 
cool outside air. It doesn’t take very long. 

• You could put in a new high efficiency heat 
pump (maybe even a geothermal heat pump). 

Make your home electrically safe 
Here are ten simple ways to help you use electric¬ 
ity more safely around your home. 
1. Put safety covers on all unused wall outlets so 
children can’t explore them with tiny fingers. Re¬ 
place any broken wall plates. 
2. If cords are frayed or cracked, replace them. 
Never nail or staple cords to the wall or floor. Keep 
furniture off cords, even if they’re hiding beneath 
carpet. 
3. Extension cords are meant to be used tempo¬ 
rarily. It’s not safe to use them as permanent 
household wiring. 
4. Use three-prong plugs in three-prong outlets. 
Never cut the third prong off to fit into a two-prong 
outlet. Don’t force plugs into outlets if they don’t 
fit easily. 
5. Install ground fault circuit interrupters in bath¬ 
rooms and kitchens. They help prevent electrocu¬ 

tions where water and electricity might meet. 
6. Make sure your light bulbs are the proper watt¬ 
age for the fixtures they’re used in. If you don’t 
know the proper wattage (lamps and light fixtures 
often have it stamped or etched-in), check with the 
manufacturer. 
7. Circuit breakers and fuses should be of the cur¬ 
rent sizes for your circuit. If you’re not sure, call 
Illinois Rural Electric Co. or an electrician. 
8. Keep water away from appliances. If you dry your 
hair in the bathroom, unplug your dryer when it’s 
not being used. If it gets wet, unplug it and have it 
checked by a qualified repair person. 
9. If an appliance consistently trips a circuit or if it 
shocks you, get rid of it. 
10. Protect yourself and your computer and en¬ 
tertainment equipment. Look for cracks in wiring, 
plugs and connectors. 

Mark your calendars 
IREC’s annual meeting 

will be on Thursday, July 10 at 
Pittsfield High School 

Registration starts at 5 p.m. Meeting begins at 6:30 p.m. 
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Your 
granaramer s 

ifitfsl important 
piece of farm equipment. 

CHANNEL EARTH 
Exclusively on 

V DIRECTV y 

most important 
piece of 

farm equipment. 
There was a time when hard work and reliable machinery 

gave you the edge in farming But, today, you need more 
Information is now the tool that makes the critical difference 
between having a good year and a great year in this 

highly competitive global marketplace 

Your 

That's where DIRECTV* comes in. It's the only television 

service offering a channel devoted exclusively to agricultural 

news, weather, markets and more — every day of the week 

And, like everything else on DIRECTV, Channel Earth brings 
you the best. Including the best agricultural news team, led by 

the most recognized and respected names in agricultural 
broadcasting, Orion Samuelson and Max Armstrong 

Reliable, hard-working, dependable. DIRECTV. It could be 

the most important piece of equipment you buy this year 

Television that works for you — 
all day, every day. 

Orion Samueteon and Max Armstrong lead a veteran 
agricultural broadcast toam on Channel Earth, 
premiering the spring exclusively on DiRECTV 

DIRECTV 
SArtum rv AI <u MM 

Illinois Rural Telecommunication Co. 
2-12 South Main 940 West Morton 

Winchester, IL 62694 Jacksonville, IL 62650 
(217) 742-9581 (217) 245-7097 

(800) 713-4782 

* Price & programming only available in Calhoun, Cass, Greene, Morgan, Pike and Scott counties. 
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Sales • Service • Parts 

r 
See us for dependable Maytag Appliances 
 N at Competitive Prices 

V 

Check out our prices 
on appliances 
and electrical 

supplies 

Parts & Service for ALL major brands 
Admiral • Amana • Frigidare • GE 
Magic Chef • Maytag • Whirlpool 
White Westinghouse • Kenmore 

and other brands 
quality service available to 

everyone-not 
just IREC members! 

Appliance Plus 
A division of Illinois Rural Electric Co. 

15 S. Walnut 
Winchester, IL 
(800) 468-4732 

or (217) 742-3128 

MAYTAG 
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Financing available 

For your Wiring Needs! 
Electric Service upgrades; Service Panel Replacements Farm Wiring: 
Grain Bins; Replace that bad light switch or add more receptacles. 

Appliance Pius 
A division of Illinois Rural Electric Co. 

15 S. Walnut St. 
Winchester, IL 

Professional Service 
Guaranteed 

(FULLY INSURED) 

Cutler-Hammer 

(800) 468-4732 or (217) 742-3128 
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Winchester 

ILLINOIS RURAL ELECTRIC CO. 

217-742-3128 

High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Costs going up 
Due to rising construction costs Illinois Rural 

Electric Co. has adopted a policy of increased 
charges for new services and line extensions to new 
services. These costs can be paid as a part of the 
member electric bill over a period of 5 years. An 
analysis of costs for services constructed cfuring a 
15-month period showed that the average cost to 
construct a new service was $2,000. At the cur¬ 
rent average usage rate and the average margin 
per kilowatt-hour that IREC makes on each kilo¬ 
watt-hour sold, the construction cost for the aver¬ 
age new service is not recovered for over 50 years 
at 4 percent interest or 23 years at 0 percent in¬ 
terest. By requiring members to pay the majority 
of the construction costs for the installation of their 
new services IREC will eventually be able to re¬ 
duce the interest costs which are a significant part 
of the cooperatives operating expenses. If you are 
planning to add a new service, please contact the 
engineering department for an estimate and more 
information. 

What is retail 
wheeling? 

Just what exactly is retail wheeling? Is it a place 
to buy wheels or hubcaps for your car or truck? Is 
it what we do when we go shopping from mall to 
mall? Or perhaps it’s a new game show on televi¬ 
sion. Actually it doesn’t even come close to any of 
the above. Retail wheeling—let’s see. A more accu¬ 
rate name might be—electricity dealing. 

The definition of retail wheeling (electricity deed¬ 
ing) is the process of allowing any electric utility to 
provide electrical service to any customer using 

another electric utility’s power lines. What does 
that mean to you and me? No one is really quite 
sure. A little history might be appropriate at this 
time. Right now each electric utility has an assigned 
area in which it serves. If your home, farm or busi¬ 
ness falls within this territoiy you have a desig¬ 
nated electric utility service provider. There is no 
choice—that is the electric utility provider you are 
stuck with. It appears that retail wheeling got its 
start when large businesses and manufacturers 
pressured the federal government for open com¬ 
petition in which they would be able to purchase 
bulk electricity at the lowest cost possible. This all 
boils down to profits and the possible deregula¬ 
tion of the electric utility industry. 

Some of you will remember back in the 1930s 
and 1940s when electric companies refused to 
serve the rural areas because there was no chance 
for a profit. That’s when electric cooperatives were 
born. Today, electric cooperatives still continue to 
serve the rural communities, as well as the out¬ 
skirts of expanding urban areas. The expanding 
urban areas seem to be the target of deregulation. 
Deregulation of the electric utility industry would 
allow all electric utilities (cooperatives as well as 
investor-owned companies) to compete with each 
other to be your electric service provider. The prob¬ 
lem with this lies in several areas: 

1. Will all consumers (residential and business) be 
treated equally? 
2. Will all rural areas continue to receive quality 
electric service? 
3. Will all electric utilities be treated equally? 
4. Will residential consumers have to foot the sav¬ 
ings passed on to the large businesses and manu¬ 
facturers? 
5. What about the safety and reliability of that cho¬ 
sen service provider? Who is going to come out at 
3 a.m. when we report a power outage due to a 
storm? And, how long will it take for someone to 
be on the job? On a local scale, we have seen and 
read about a large investor-owned utility closing 
their local offices and combining them into dis¬ 
trict offices farther away. 

We all want to buy the best possible product at 
the lowest possible price. In order to get that, some- 
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times service and reliability fall to the wayside. Past 
deregulations have cost us all money at one time 
or another. The deregulation of the airline indus¬ 
try has meant fare increases, service and safety 
reductions and the discontinuance of services in 
some of our towns. Cable television deregulation 
meant that the average monthly bill saw a hefty 
increase while there was a decrease in the num¬ 
ber of stations local cable companies carried. As 
for telephone deregulation, we are all reminded 
every time we sit down to dinner when the phone 
rings and the voice on the other end wants you to 
switch long distance carriers. Will we ever get 
through the dinner hour without a phone inter¬ 
ruption from someone trying to woo your telephone 
service as well as electric service? As it is now, we 
have enough trouble trying to interpret our phone 
bill—now, we may have to interpret the electric bill! 

The member-owned electric cooperatives 
throughout the nation are fighting for the rural 
communities they were born to serve. Several 
states are trying test programs to see how these 
different changes to the electric utility industry will 
affect the cooperative members. The cooperatives 
will not rush into deregulation because a large 

business might benefit by increasing its profits to 
stockholders. Instead they want to make every ef¬ 
fort to assure the co-op consumer that they will 
receive the maximum benefit possible from these 
changes. Your Illinois electric cooperatives have 
adopted a position on deregulation to guide their 
legislative efforts and not those of investor-owned 
utilities. Their position is as follows: 

“Support deregulation/direct access of the elec¬ 
tric utility industry so long as such action ensures 
benefits to all electric cooperatives and their mem¬ 
bers, and guarantees adequate and reliable ser¬ 
vice to all present and future members.” 

There will be a lot of legislative changes made 
to the electric utility industry in the year ahead. 
Whatever changes occur, you can be assured that 
your local member-owned cooperative remains 
committed to maintaining a high level of quality 
service that rural families and businesses have 
come to expect over the years. You, our members, 
are our reason for being. 
This article was written by Larry Lovell, manager 
of Southern Illinois Electric Cooperative, and ap¬ 
peared in that co-op's publication, the Jamup. 

TVuckload of new models... 
LARGE SELECTION! 

GREAT PRICES! MAYTAG 

Happy Fathers Day 
from all of us at 

Appliance Plus 
CALL US FOR EXPERT 
SALES AND SERVICE 

^MagicChef 
tscscsueiMfNi./\m 

Appliance Plus 
A division of Illinois Rural Electric Co. 

15 S. Walnut Street • Winchester, IL 
1-800-468-4732 • 217-742-3128 
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How A Co-op Works For You. 

CRIME FIGHTER. ROADSIDE 
MECHANIC. TRAFFIC DIRECTOR. 
TOURISM PROMOTER. OH, AND 

ELECTRIC CO-OP LINE WORKER. 
You’d think our line crews would have enough 
to do. With storms and lightning strikes. 
Downed power lines. Equipment repair. And 
delivering service to new customers. But line 
crews have never been the kind of people who 
let their job description describe all of what 
they do. That’s why they’ve been known to 
report crimes in progress. Repair tires for se¬ 

nior citizens. Direct traffic around accidents. 
Even guide visitors to hotels and local attrac¬ 
tions. You see, our line crews are committed 
to bringing you the best electric service pos¬ 
sible. But they’re also committed to this com¬ 
munity. And to doing whatever it takes to 
make life here just a little better. The result is 
often someone we can all look up to. 

Illinois Rural Electric Co. 
We Get Our Power From You. 
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DIRECTV is America’s most popular satellite TV 
service, with more than 2.3 million satisfied subscribers 

DSS* mini-dish system is the most popular home 
entertainment product in history, manufactured by 
the most recognized names in consumer electronics 

DIRECTV delivers crystal-clear digital pictures and 
CD-quality sound 

DIRECTV and DSS offer 200 channels to choose 
from, including 55 movies every night, with quality 
programming to suit every taste 

Want TV worth watching? 

It's got to be DIRECTV. 

SATELLITE TV AT ITS BEST 

f!| i! ■f' 
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Thursday, July 10,1997 • Registration 5:00 to 

Pittsfield High School • 



Official meeting notice 

The annual meeting of the Illinois Rural Electric Co. will be held in the auditorium building of 

Pittsfield High School in Pittsfield, Pike County, Illinois, on Thursday, July 10, 1997, at 6:30 p.m., 

Central Daylight Time, to take action on the following matters: 

1. To hear reports of officers, directors, employees and committees. 

2. Ratification, approval and confirmation of the action taken at the meeting of members held 

July 13,1996. 

3. The election of four (4) directors of the cooperative. In connection with the election of four 

(4) directors scheduled for this meeting, the following members have been nominated for 

directors by the committee on nominations appointed by the board of directors of the 

cooperative pursuant to the bylaws. 

District Name 

5 Jeral Miller 

9 Francis Toppmeyer 

10 Thomas Camerer 

11 William Griswold 

Address 
R.R. 1, Box 112, Pittsfield, IL 62363 

R.R. 1, Box 110A, Golden Eagle, IL 62036 

90 N. Main, Carrollton, IL 62016 
R.R.1, Box 8, Rockbridge, IL 62081 

4. All other business which may come before the meeting or any adjournment or adjournments, 

thereof. 

Dated: May 12,1997 

F. Alan Heaton, Secretary 

dominating committee 
After due consideration, there was a motion by Silas Lemons and seconded by Robert Pembrook 

that the following resolution be adopted: 

RESOLVED that the nominating committee hereby nominate the following to run for 

directors of Illinois Rural Electric Co. for terms as determined by the By-laws: 

District 

5 

9 

10 
11 

Name 
Jeral Miller 

Francis Toppmeyer 

Thomas Camerer 

William Griswold 

Address 
R.R. 1, Box 112, Pittsfield, IL 62363 

R.R. 1, Box 110A, Golden Eagle, IL 62036 

90 N. Main, Carrollton, IL 62016 

R.R.1, Box 8, Rockbridge, IL 62081 

Dated: May 12,1997 

Winchester, IL 

Si9ned: 

7 Chairman Secretary 

... 



Annual meeting program 

5 p.m. - 6:30 p.m. 

6 p.m  

Registration 

IRTC Video 

6:30 p.m. 

Call meeting to order and welcome  

Invocation  

Early bird award (DSS satellite system)  

Announce that we have a quorum present  

Reading of notice of meeting  

Approval of this agenda  

Approval of minutes of last meeting as mailed  

President’s Report & General Manager’s Report  

Treasurer's Report  

Approval of actions of directors  

Report of nominating committee  

Election of directors  

Report of Springfield trip and Washington, D.C., trip winners 

Director-Employee safety and length of service awards  

Unfinished business  

New business  

Attendance prizes  

 William Griswold, President 

Jim Bigelow, Barry Church of Christ 

 William Griswold, President 

 F. Alan Heaton, Secretary 

 F. Alan Heaton, Secretary 

 William Griswold, President 

 Robert V. Bonjean, Jr., Attorney 

 Video 

 Robert A Brown, Treasurer 

 William Griswold, President 

 August Nolte, Chairman 

 Robert V. Bonjean, Jr., Attorney 

 Mark E. Martin, 

Director, Member & Public Relations 

... Robert E. Gant, General Manager 

 William Griswold, President 

 William Griswold, President 

 Mark Aeilts, Office Manager 

Gant to retire from Illinois Rural Electric to. 
Robert E. “Ed” Gant, manager of Illinois 

Rural Electric Co. (IREC), Winchester, has 

announced his intention to retire at the end of 

the year. Gant’s retirement winds up a 31-year 

career with Illinois Rural. He has been a co-op 

employee since 1966, when he was hired as staff 

assistant. 

A Calhoun County native, Gant is a 

graduate of University of Illinois, with a degree 

in Agriculture. Prior to joining Illinois Rural in 

1966, he was treasurer of the Sny Island Levee 

Drainage District. 

He was named assistant manager in 

January 1973, and was promoted to manager 

after the death of previous manager, William F. 

Hanback, in 1977. 

During his years at Illinois Rural, Gant also 

served as a leader in rural electric organizations 

that extend beyond IREC’s 10-county service 

area. He held several board positions with 

Western Illinois Power Cooperative (WIPCO) 

before its merger with Soyland Power Cooperative 

in 1989. Gant served as a longtime director of 

WIPCO and Soyland. He was president of WIPCO 

from 1983 to 1989 and treasurer of Soyland, 

serving from 1989 to 1997. He also served on the 

board of directors of the Association of Illinois 

Electric Cooperatives from 1983 to 1989. 

Gant is currently serving as a director of 

United Utility Supply Cooperative (UUSC), a 

material supply organization owned by more than 

200 co-ops in 17 states. Over the years, he has 

held several UUSC leadership positions, and 

serves as chairman of UUSC’s board of directors. 

Gant and his wife Janet live in Winchester. 

They have three children. 

“We honor Ed for his 31 years of service to 

the cooperative and hope for many rewarding 

years of retirement for the Gants,” said Bill 

Griswold, president of the board of directors of 

IREC. 

Rikert fi. Cut 
Manager 
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Report to members 
The 58th Annual Meeting of Members of 

Illinois Rural Electric Co. will be held on July 10, 

1997 at the Pittsfield High School in Pittsfield, 

Illinois. Our registration will open at 5:00 p.m. 

with the Annual Meeting beginning at 6:30 p.m. 

We will be giving away prizes as usual as we go 

through the meeting. We urge you to attend our 

Annual Meeting and exercise your rights and 

responsibilities as a member to conduct the 

business of your electric cooperative. 

This year’s Annual Meeting is being moved 

from Winchester to Pittsfield in an effort to bring 

the Annual Meeting to the members. Our theme 

“Rooted In Our Communities” is a theme that 

we want to bring to every community in our 

service territory. Our service territory is about 

100 miles long and 100 miles 

wide. In this geographic area, 

we have a number of 

communities that we are rooted 

in and we are going to continue 

to be rooted in your community 

to provide the services that you 

as members wish for us to 

provide. As we go through the 

deregulation process, we are 

going to continue to be rooted 

within our local communities. 

We want to be competitive in 

providing power supply to all of 

our service territory. 

One of the most critical 

issues for your electric cooperative in trying to 

be competitive in a deregulated atmosphere is 

that of power supply. Currently we spend 64 

cents of every dollar to provide power to distribute 

to our members. We buy our wholesale power 

from Soyland Power Cooperative through a long 

term wholesale power contract. This power is 

generated from Soyland’s own generation 

capacity and the balance of power is purchased 

from Central Illinois Public Service Company and 

from Illinois Power to provide the capacity 

needed by our members. As you know, Soyland 

Power was part owner of Clinton Nuclear Plant 

and our power costs have been one of the 

highest in the nation. During 1996 we were able 

to do two things that will help us to reduce our 

power costs in the near future. First of all, 

Soyland was able to negotiate with the federal 

government a settlement of the federal debt of 

1.1 billion dollars that Soyland owed for the 

building of the Clinton Nuclear Plant. Soyland 

Power owned 13.2 percent of a constructed 

nuclear plant that cost 4.2 billion dollars. The 

debt that was associated with the building of that 

nuclear plant was settled with the government for 

235 million dollars. With the new agreement, 

Soyland would have savings on interest and 

principal that would lower its overall operating 

costs. The second element of the lower power 

costs was the signing of a new wholesale power 

contract with Illinois Power which involved the 

cooperative trading its interest in the Clinton 

Nuclear Plant for a lower cost power contract. 

Under this new contract, Soyland would not have 

any liability for the Clinton Nuclear Plant in the 

future. Unbundling of the debt from RUS and the 
new power contract with Illinois 

Power will result in a 7 percent 

reduction in wholesale power 

cost. With the signing of those 

contracts and approval by the 

Federal Energy Regulatory 

Commission, your Board of 

Directors reduced our retail rates 

by 1.2 cents on January 1997. 

What about the future of 

power costs? Soyland is 

projecting that after the 235 

million dollar debt is paid off in 

five years, this would further 

reduce the cost of power to about 

3.6 cents. Again, this power cost 

reduction will be passed along to our members 

through cheaper retail rates. We will continue to 

lower our wholesale power costs through our load 

management and marketing program. 

LOAD MANAGEMENT AND MARKETING 

We are continuing to monitor our loads at the 
substation level by controlling water heaters, air 

conditioners and irrigation systems. We are able 

to reduce our overall system peak during the 

months of June 15th through September 15th. 

We also have a number of small power loads that 

voluntarily shut down on the three or four peak 

days that we control loads. Usually this controlling 

of loads is for a four to five hour period during the 

hottest day of the summer. This in turn saves our 

demand cost on our wholesale power bill. In the 

marketing side of our business, we need to sell 

more kilowatt hours during the off peak season 

to lower the cost per kilowatt hour by spreading 

the fixed cost over more kilowatt sales. In our 

We irge yu to attend 
oirAinal Meeting 
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marketing program, we are attempting to expand 

our electric loads within our territory. Secondly, 

we are trying to retain our current loads, especially 

our large commercial loads. Our third marketing 

factor is to reduce the demand while increasing 

kilowatt sales. This in turn improves the overall 

load factor of our system and makes it much more 

efficient. To meet these marketing goals, we are 

continuing to promote the energy efficient 

geothermal heating and cooling System GT, the 

ground source heat pump. We are continuing to 

offer special rates for heating, cooling and water 

heating in the home as well as lower electric rates 

to larger loads. By controlling the system demand 

and offering lower rates, we are in turn selling more 

kilowatt hours to our membership. 

KILOWATT HOUR SALES AND COST OF 

SERVICE: In 1996, our kilowatt hour sales 

increased from 104,685,091 to 109,109,273 

kilowatt hours. These additional sales are due to 

our increase in membership from 9,890 up to 

10,000 members. However, the average use by 

members also increased which resulted in the 

additional sales. We also increased the number 

of large power services which resulted in 

considerably more kilowatt hour sales. 

120,047,383 kilowatt hours were purchased from 

Soyland Power Cooperative. The difference 

between purchases and sales is what we call 

system line loss. With the purchase of the 

additional kilowatt hours, our power cost at 

Soyland was $8,410,169. This is by far the most 

significant expense of our total expenses 

associated with providing electric service. This 

expense increased because we purchased over 

4,000,000 kilowatt hours more in 1996 than we 
did in 1995. If we look at all of the fixed costs, 

which are taxes, interest, depreciation and power 

costs, they make up about 81 percent of the total 

cost to distribute electricity. This means we control 

about 19 percent of our total operating costs. We 

can assure you we will continue to look for ways 

to make further cuts in costs without jeopardizing 

the reliability of service. If we look at the operating 

statement, we would note that we had 

$13,059,238 in operating revenues with all 

operating expenses at $12,012,224. After taking 

off the long term interest expense of $738,574 we 

end up with an operating margin of $308,440 we 

then add other operating revenue to give us an 

operating margin of $340,277. After adding on 

our non-operating margins, our total margins come 

to $333,832 for the year. Each year the margins 

(revenue in excess of expenses) are allocated 

to the membership prorated according to use of 

electricity. These capital credits are the members 

investment in their member-owned cooperative. 

If the financial condition of the cooperative 

warrants, the Board of Directors may elect to 

return a portion of the capital credits allocated to 

you. In 1997, our Board of Directors have 

authorized the return of capital credits for the year 

1966 amounting to $99,622.96. If you were 

receiving electric service in 1966, you will receive 

a capital credit check. With this payment of 

capital credits this year, it will make a total of 

$503,280.40 that has been returned to members 
or former members of the cooperative. 

NEW CONSTRUCTION AND 

MAINTENANCE: During 1996, your cooperative 

continued to expand its distribution system. Our 

construction crews installed 207 new services 

on our system and revamped an additional 189 

existing services to increase the carrying 

capacity. We also installed an additional 117 

security lights. We replaced 1,190 poles on our 

distribution system in 1996. We continued to 

work on our 1995 engineering work plan with our 

own crews as well as using contractors on certain 

items on line extensions and upgrades of 

services. We are also replacing special 

equipment such as meters, transformers, oil 

circuitry closures and regulators. As we have 

continued growth in the area, we must maintain 

our current lines as well as build capacity into 

the system in order to maintain good continuity 

of service. This is business as usual, while the 

utility industry is moving toward deregulation. 

FUTURE OF THE UTILITY INDUSTRY: As 

the utility industry moves to deregulation, we 

must be ready to compete in this deregulated 

market. Currently our State Legislature is 

considering a restructuring of the utility industry 

in Illinois. With this deregulation, it would mean 

that commercial customers as well as residential 

customers would have choice in their electric 

supplier. We expect this deregulation to occur 

over the next three years. 

What is your electric cooperative doing to 

get ready for the deregulation of the electric 

industry? First and foremost we must get our 

costs down to a competitive price for the rural 

area. In 1996, we signed agreements for our 

power supply which is our largest expense. 

Fdlian GriswiU 
President 

Kitert E. Gut 
Manager 



Within the next four years, we expect that power 

supply cost to be at a competitive level. The 

Board of Directors sanctioned a Best Practices 

Study performed by NRECA. This study looked 

at the most efficient organizational structure. It 

looked at the overall operation and we are 

participating in a benchmarking program to 

compare our operation with cooperatives of our 

size throughout the United States. This study 

also looked at financial issues such as our long 

term debt pricing, our billing process, accounting 

and auditing. There were a number of Board of 

Director functions compared with other like 

organizations and there is a number of customer 

initiatives in the areas of economic development 

and marketing that we will be pursuing. We have 

looked at the diversification of our business to 

provide more services such as Direct TV of which 

we are already heavily involved. We have looked 

at other services that we might provide in our 

Appliance Plus business and we have allied 

ourselves with water and sewer districts that are 

being expanded in our service territory. In other 

areas of our operation, we will be contracting 

some of our maintenance work as it applies to 

our forestry department and in the areas of 

maintaining special equipment. In further efforts 

to try to get our overall distribution costs down, 

we are investigating mergers and consolidations 

with other distribution cooperatives in our area. 

Even the sharing of some services is another 

option that will be pursued to become more 

efficient as we move toward the deregulated 

industry. 

AT OUR STRATEGIC PLANNING RETREAT 

THIS YEAR: The management team reviewed the 

strength and weaknesses of the cooperative and 

set specific goals to meet the needs and 

expectations of the members. In looking at those 

goals, they kept in mind the revised mission 

statement. 

The mission statement is “To provide 

competitively priced, quality electric service for 

the benefit of our members and to enhance the 

welfare and the economic development of the 

cooperative’s service area.” 

As your cooperative moves into this 

deregulated era, I wish to inform you of the 

planning that is going on so that we may be 

competitive in the future and meet the challenge 

of being your electric supplier. It is true that it 

takes planning to get ready for the future, but you 

also need people to execute those plans. The 

people who execute these plans are our 

employees and we have a dedicated, 

conscientious group of employees that want to 

provide the best possible service to our member- 

owners in our territory. I hope that we will see all 

of you at the 1997 Annual Meeting of Illinois Rural 

Electric Company. 

 ! > 

Registration opens at 5:0I) p.m. 



Regular Annual Meeting of Members 

Meeting Minutes 
Illinois Rural Electric Co. 

Held on July 13, 1996 

The annual meeting of members of Illinois 

Rural Electric Co. was held at the Scott County 4- 

H Association grounds at the north edge of 

Winchester, III., on July 13, 1996, at 9:30 a.m. 

President William Griswold, acted as the chairman 

of the meeting and F. Alan Heaton acted in his 

capacity as secretary. 

President Griswold called the meeting to 

order and welcomed the members present, 

thanking them for their attendance. 

The chairman called upon Secretary Heaton 

to report upon the registration of members, both 

those attending and those represented by proxy, 

to determine if a quorum existed. Secretary 

Heaton reported that a quorum was present. The 

chairman declared the meeting duly convened and 

he asked the secretary to read the notice of the 

meeting. The secretary then read the notice of 

the meeting and the proof of mailing of the notice 

to the members. The chairman directed that a copy 

of the notice of the meeting and of the proof of the 

mailing of that notice be annexed to the minutes 

of this meeting. 

The chairman next asked for a motion to 

approved the agenda as set forth in the meeting 

booklet as the agenda for the meeting. This motion 

was made, seconded and approved unanimously 

by the members. Likewise, upon request by the 

chairman, the membership, upon motion duly 

made and seconded, approved Roberts Rules of 

Order as the rules of the meeting and the 

cooperative’s attorney, Robert Bonjean, as 

parliamentarian of the meeting. 

The chairman then called upon Attorney 
Bonjean to present the minutes from the last 

meeting for approval by the membership. Attorney 

Bonjean asked for a motion to dispense with the 

reading of the minutes in light of the fact that they 

were printed in the annual meeting booklet. 

Whereupon a motion was made to dispense with 

the reading of the minutes of the last meeting, 

that motion was seconded and approved 

unanimously. Attorney Bonjean then asked if there 

were any additions or corrections to the minutes 

as mailed to the membership. After hearing none, 

Attorney Bonjean asked for a motion to approve 

the minutes as mailed and such a motion was duly 

made, seconded and approved unanimously 

approving the minutes of the 1995 Annual 

Meeting of Members as mailed. 

President Griswold, in his report, 

commented on the annual meeting theme: “We’re 

Main Street, Not Wall Street.” He said changes 

will be coming to the electric business with 

deregulation. Those changes may result in much 

less local control, unlike cooperatives where 

employees and directors are neighbors and 

friends of its members. President Griswold 

expressed concern that the big commercial 

consumer may well be better served by 

deregulation and retail wheeling, but the smaller 

consumer may be forced to pay more for electric 

service because of these changes. 

He said the cooperative has been working 

to become more efficient in its own operation 

locally. In addition, President Griswold said, 

Soyland Power Cooperative and the Rural 

Utilities Service have reached a tentative 

agreement that should result in lower wholesale 

power costs to the cooperative. President 

Griswold ended his report by reviewing the work 

of the staff and directors to efficiently serve each 

cooperative member. 

The chairman then introduced Treasurer 

Robert Brown, who reviewed and commented 

upon the auditor’s statement, which is a part of 

the financial reports of the cooperative. He then 

reviewed the assets, equities and liabilities of the 

cooperative as reflected on the balance sheet. 

Next, Treasurer Brown provided a step-by-step 

analysis of the operations statement for the 

members. He then reviewed the pie charts and 

commented on the reduction of the percentage 

of the wholesale power costs over the last several 

years. Finally, Treasurer Brown commented on 

the taxes paid and the long-term debt of the 

cooperative. 

The chairman then introduced Robert E. 

Gant, general manager of the cooperative. Mr. 

Gant gave his annual report to the members. He 

began by asking the members to fill out the 

survey cards with respect to the new annual 

meeting format that was employed this year. He 

reported that 1995 was a good financial year for 
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the cooperative. Mr. Gant then informed the 
members that the cooperative would be paying 

capital credits again this year for the year 1965. 

The total amount of capital credits would be 

$88,378.09. 

Mr. Gant went on to report on the success 

of the DirecTV subsidy. There are now over 2,000 

subscribers to the programming. The 

programming will soon include new services 

including farm data and the ability to go on line 

through the Internet. The equipment prices 

continue to be reduced. 

Mr. Gant then reported to the members on 

the efforts that have been made over the last 

months to reduce the wholesale power rate the 

cooperative is paying to Soyland Power 

Cooperative. Mr. Gant then talked about the 

efforts management had been making within the 

coop itself to reduce expenses. He highlighted 

the fact that there had been no lost-time 

accidents for the past year and that the 

cooperative benefited in many ways by this 

record including lesser worker’s compensation 

premiums. Mr. Gant said he expected 

deregulation to occur in the next three to five 

years. As President Griswold mentioned in this 

report, Mr. Gant also commented that he believes 

that the large commercial services in the range 

of at least 3 to 5 megawatts will benefit from 
deregulation. Mr. Gant reported that there was 

not a service that large in our cooperative. Mr. 

Gant concluded his report by noting the good 

work of the cooperative’s employees to the 
benefit of the membership. 

The chairman next introduced the members 

of the board of directors to the members. 

The chairman then called upon Attorney 

Bonjean who informed the members that the 

cooperative by-laws require the members to 

approve and ratify the actions and deeds of the 

officers and board of directors during the past 

fiscal year. Such motion was duly made, 

seconded and approved unanimously to ratify 

and approve the actions and deeds of the board 

of directors for the 1995 fiscal year. 

The chairman then called upon Eric Lakin, 

the chairman of the nominating committee, for 

its report. Mr. Lakin reported committee selected 

nominees for directors in Districts 1, 3 and 7. 

The nominees are as follows: Glen Pulliam for 

District 1; Merton Pond for District 3; and F. Alan 

Heaton for District 7. 

The chairman then called upon Attorney 

Bonjean to conduct the election of directors. 

Attorney Bonjean first described the nomination 

process, which includes nomination either by 

committee or by petition. There being no 

nominations by petition, the attorney called for a 

vote for director for District 1, at which time Glen 

Pulliam was elected. The attorney next called for 

a vote for director for District 3, at which time 

Merton Pond was elected. The attorney called for 

a vote for director for District 7, at which time F. 

Alan Heaton was elected. 

The chairman next called upon Mark Martin, 

director of member and public relations to report 

on the 1996 Youth To Washington tour. Mr. Martin 

described to the members the Youth To 

Washington tour competition and announced the 

winners of the contest. One of the winners of that 

competition, David Eberlin of Brussels, III., spoke 

to the membership describing both the Springfield 

and Washington trip and thanked the members 

for sponsoring the program. 

The chairman then called upon the general 

manager to make the director/employee safety 

and length-of-service awards. Mr. Gant made 

those presentations with the exception of his own 

length-of-service award, which was presented to 

him by President Griswold. 

The chairman then asked for any unfinished 

business that might come before the annual 

meeting. There was no unfinished business. 

The chairman then asked for any new 

business that might come before the annual 

meeting. There was no new business. 
The chairman then stated that a motion 

would be in order to adjourn the meeting, at which 

time there was a motion and a second to adjourn 

the meeting and the meeting was so adjourned. 

Secretary 

ATTEST: 

President 
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Treasurer’s report 

The report of our auditors, Bennett & 
Middendorf, Ltd., for the year 1996 states that the 

balance sheet and related statement of 

operations shown on this report presents 

fairly the financial position of the Illinois 

Rural Electric Co. on Dec. 31, 

1996, and the results of the 

cooperative’s operations 

for the 12-month period 

ended are in conformity with 

generally accepted accounting 

principles applied on a basis 

consistent with that of the preceding 

period. 

You will note from the statement of 

operations on the following pages that the 

cooperative’s operating margin for the year was 

$340,277 with a non-operating margin of ($6,445). 

This combined total resulted in a net margin of 

$333,832 for the year. 

In addition to the interest on our long-term 

debt paid in 1996 in the amount of $780,433, we 

paid $587,885 on principal when due, making a 

total debt service payment during the year 

1996 of $1,368,318. Funds to meet the debt 

service payments, in addition to current 

interest charges included in the 

operating expenses, came from the 

net margins for the year and from 

depreciation reserves. 

Through the year 1996, 

Illinois Rural Electric Co. has 

assigned capital credits to the 

member-consumers in the total 

amount of $6,721,811. 

Elbert A. Brtwi 

Taxes paid 191 
Real estate $ 12,295.30 

Invested capital 62,579.69 

U.S. unemployment 3,767.28 

State unemployment 3,216.89 

S.S. employer’s share 170,201.44 

Sales tax — state and local 21,443.19 

State energy tax  344.475.25 

$ 617,979.04 

Statement of long-term obligation 
Is if Ju. 1,1997 

Principal amount borrowed $29,321,346 

Principal repayments to date 14,612,961 

Net obligation as of Jan. 1,1997 14,708,385 

Amount of unadvanced loan funds as of Jan. 1,1997 3,950,000 

In addition to the above principal repayments up to Jan. 1, 1997, your cooperative has paid REA and 

CFC $15,404,835 in interest on its loans. 
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Meii Pillian 
New Canton 

Jeral 1. Hiller 
Vice President 

Milton 

J.M. Sapp 
Assistant Secretary 

Pleasant Hill 

KnaM L Myers 
Assistant Treasurer 

Griggsville 

Tkius D. Meekai ID 
White Hall Frucis J. Toppaeyer 

Golden Eagle 

Yonr neighbors serving 
as your 

cooperative’s directors 



Director districts will have elections at the following Annual Meeting dates: 

1997 Annual Meeting — Districts 5, 9,10 and 11 

1998 Annual Meeting — Districts 2, 4, 6 and 8 

1999 Annual Meeting — Districts 1, 3 and 7 

Kikert i. Brawi 
Treasurer 

Winchester 

Riktrt E. But 
General Manager 

Winchester 

Robert l Boojean, Jr. 
Attorney 

Jacksonville 

Unas I. Caierer 
Eldred 

President 

Rockbridge 
Illinois Rural tledric Co. 

Noyland Power Cooperative, Inr 

E. Hu Deaton 
Secretary 

Murrayville 

Mertoi L Pond 
Bluffs 



Statement of operations 
ii if DM. 11, IMS 

Operating revenue  

Operating expenses 

Cost of power purchased  
Distribution: 

Operations  

Maintenance  

Member accounts  

Sales expense (Marketing & Economic Development) 
Administrative and general  

Provisions for depreciation — net  

Property, payroll and other taxes  

Total operating expenses  

Operating margin before interest  

Interest on long-term debt  

Operating margin (after fixed charges)  

Capital Credits  

Net Operating Margins  

Non-operating margins 

Interest  

Appliance Plus Division  

Illinois Rural Telecommunications Co  

Total non-operating margin  

Net margins  

$ 13,059,238 

 $ 8,410,169 

$ 389,766 

663.267 $ 1,053,033 
  382,117 

  261,557 

  779,921 

  907,100 

  218.327 

8 12.012.224 

$ 1,047,014 

738.574 

$ 308,440 

831.837 

340,277 

$ 58,447 

(24,330) 

(40,562) 
  $ <6.445> 

  S 333,832 

How eoch revenue dollar was divided 
Other Operating 

Taxes 2% 

Depreciation 7% 

Interest Expense 6% 

Other Operating 
Expense 

19% 

Wholesale Power 

64% 

Net Margins 2% 



Balance sheet 
Is of DM. 11,1991 

Assets 
Utility plant 

In service-at cost  $28,796,137 

Construction work in progress  76.424  $ 28,872,561 

Less: accumulated depreciation  8.866.659 

Net utility plant  

Investment and fund accounts  
$ 20,005,902 

$ 2,007,692 

Current assets 

Cash-general   $ 296,067 
Accounts receivable: 

Member, less allowance for 

doubtful accounts  

Others  
 $ 1,239,980 

  247.892    $ 1,487,872 
Interest receivable  9,368 
Inventories: 

Materials and supplies  

Merchandise  
  471,897 

  118.406    $ 590,303 
Prepaid expenses and other  96.437 
Total current assets  $ 2,480,047 

Deferred charges 

Total assets  
81.440 

$ 24.575.081 

Liabilities and Equities & Margins 
Equities & Margins 

Memberships $ 147,254 
Patronage capital  6,721,811 
Other equities  615.732 

Total equities  $ 7,484,797 

Long-term debt  
Current liabilities 
Line of credit loan $ 200,000 

Accounts payable  1,016,269 

Member deposits  74,047 

Accrued expenses  430,405 

Deferred revenue  627,498 

Current maturities of long-term debt  689.645 

Total current liabilities  

$ 14,018,740 

$ 3,037,864 

Deferred credits  $ 33,680 
Total equities and libiliaties   $ 24.575.081 
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Appliance Plus 
■ Complete line of Maytag, Magic Chef, Jenn-Air, GE and 

Hotpoint appliances. 

■ A. O. Smith electric water heaters. $125.00 plus tax, delivered. 
(Installation available). 

■ All kinds of home and farmstead wiring. 

■ Computer sizing of WaterFurnace heating, central air 
conditioning and water heating systems. 

■ Installation and repair of underground wiring. 

■ Repairs on all major appliances. 

■ Electric baseboard heat installations. 

■ Recommendation of proper insulation and ventilation. 

■ Appliance service calls are $35.00 for 30 minutes of work with 
one service man. Wiring service calls are $40.00 for 30 minutes 
of work with one service man. After first 30 minutes, calls 
are$30.00 per hour, per man. 

■ Complete electric installation for grain drying and grain feed 
handling equipment. 

■ Over-the-counter sales of wiring equipment. 

■ Special sale on all major appliances at our annual meeting. 

■ Sales and service available to both IREC members and non¬ 
members. 

■ Financing available to qualified members through American 
General Finance. 

r Length of Serrice - hire date A 

5 years Safety - 
Tim Mason 

11 years 

5/1/92 Charles Settles 

1st award 

1/3/67 

Robert Bonjean 8/4/86 

Alan Heaton 8/4/86 Tim Mason 5/1/92 
Merton Pond 7/15/87 

Mark Martin 

15 years 

1/16/87 

Craig Long 

Ird award 
LT 7/8/82 

Jeral Miller 

25 years 

7/9/82 

Larry Weder 

4th award 
LT 7/26/76 

Edward Dolen 6/1/72 5th award 
Albert Kirchner 9/1/71 

Edward Dolen 6/1/72 

Herbert Long LT 7/12/72 
11 years 

(th award 
Terry Barnard 4/17/67 

Charles Settles 1/3/67 
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Director districts 
The territory served by the cooperative shall be divided into director districts. Each district shall be 

represented by one director wit the districts described as follows: 

Director 

District Townships County 

1. Hadley, Kinderhook, Cincinnati, Barry, Levee, Pleasant Vale, 

and part of Atlas 

Parts of Fall Creek and Payson 

Pike 

Adams 

2. Fairmont, Perry, Chambersburg, Flint, New Salem and Griggsville 

Parts of Buckhorn, Elkhorn and Versailles 
Pike 

Brown 

3. Hagener, Arenzville and Beardstown 

Exeter-Bluffs and Merritt 

T.16, R.13; T.16, R.12andT15, R.12 

Cass 

Scott 

Morgan 

4. Derry, Pittsfield, Atlas, Martinsburg, Ross and Pleasant Hill, 

Belleview 
Pike 

Calhoun 

5. Newberg, Detroit, Hardin, Montezuma, Pearl and Spring Creek 

Carlin and E. Belleview 
Pike 

Calhoun 

6. Alsey, Winchester, Manchester, Bloomfield and Glasgow 

T.15, R,11; T.14, R.11 andT14, R.11 
Scott 

Morgan 

7. T15,R.10; T.15, R.9; T14, R.10; T.14, R.9; T.13, R.10 

and T.13, R.9 Morgan 

8. White Hall, Patterson, Roodhouse and Athensville Greene 

9. Calhoun, Hamburg, Crater Hardin, Gilead, Richwood and Point Calhoun 

10. Northern Jersey Co. 

Walkerville, Bluff Dale, Carrollton, Woodville and West Kane 
Jersey 

Greene 

11. Wrights, Rubicon, Linder, Rockbridge and East Kane 

Parts of Barr and Western Mound 
Greene 

Macoupin 

Notwithstanding the foregoing director district descriptions, every three years the board of directors, 

not less than ninety (90) days prior to the earliest date on which the annual member meeting may be 

scheduled by these bylaws to be held, shall review the districts and, if the board determines that they 

should be altered so as to correct any substantially inequitable factors regarding the residence of members, 

or the geographic location of districts, and/or the number of directors to be elected from such districts 

accordingly, in which event all districts as so changed shall be noticed with specificity in writing to the 

members not later than five (5) days prior to the date on which the committee on nominations for the 

annual meeting shall first convene. After such notice, these bylaws shall have been effectively amended 

accordingly until at least after the succeeding annual member meeting; PROVIDED, that no such change 

shall be made by the board as to compel the vacancy of any director’s office prior to the time such 

director’s term would normally expire unless such director consents thereto in writing. 



Annual A/leetin 
Optimum Food Protection 
And Quality With 
More Features J 

For Less Money! 
lfa-..:CTS=;fo~es|gned to Reduc* 

Du^C^T:; | 
iWitolt+^iS Of* * 

MAYTAG 
REFRIGERATOR 

SAVE + 19 Cubic Foot Capacity 
+ High-Efficiency Design 
+ EQ Plus Sound Silencing System 
+ No-Clean:'Commercial-Duty 

Condenser 
^Limited time otter. See dealer for details. 

fi Magic Chef 

Magio Chef 
REFRIGERATOR 
•21 cu. ft. capacity 

• Adjustable, glass shelves 

• Tilt-out freezer basket 

• Gallon door storage 

Magic Chef* 

MAYTAG 
STACKED PAIR 

SAVE 

Several models of high efficiency 

GE air conditioners available. 

Hie Super Sale 
will begin at 4:00 pm and continue to 8:00 pm, July 10,1997, at Pittsfield High School in Pittsfield, II. 
ALL appliances will be drastically reduced. Come meet your experienced sales and service staff at Appliance Plus. Steve Wisdom, 
Jim Bigelow, David Roth, Darrell Harshman, Chris Taylor and Tina Weder look forward to meeting you.The Super Sale will continue 
on Friday, July 11th at Appliance Plus in Winchester. 



uper Sale 

MAYTAG 
HEAVY DUTY/LARGE CAPACITY 

MAYTAG 

SAVE 
WASHERS 

• Consumer Rated # 1* 

• Last Longer Than Any 
Other Brand 

1'Based on brand preference surveys in the U.S. & Canada. 

HEAVY DUTY/SUPER CAPACITY 

MAYTAG 

SAVE 
DRYERS 

Consumer Rated # 1 * 

Commercially Proven 

Regular & Perm. Press Cycles 

SAVE 

MAYTAG 
JETCLEAN® 

DISHWASHERS 
• Stop Pre-Washing 

• 6-Tier™ Wash System 

• # 1 Racking Capacity 

SAVE 

MAYTAG 
30" ELECTRIC 

RANGES 
> FREE 5 Year Burner 
Replacement** 

■ Super 4.0 Cu. Ft. 
Oven Capacity 

■ Oven Window, Oven Light 

Apptnnce Plus 

RANGES 
n§ 

MAYTAG pssrj 

■ s 

FREES YEAR 
BURNER 

\REPLACEMENT 
(Ask for details) 

SAVE 

A division of Illinois Rural Electric Co. 

15 South Walnut Street • Winchester, IL 62694 • 1-800-468-4732 or 217-742-3128 



CHANNEL EARTH 
All about our growing world " 

Because growing conditions in Europe, Australia and Canada are just as 
important to U.S. farm prices as the situation right here at home, televi¬ 
sions newest channel - CHANNEL EARTH - reports from every corner of 
the globe with agricultural news you can use. 

Veteran farm broadcasters Orion Samuelson and Max Armstrong lead 

an experienced team of agricultural reporters who deliver national and 
international news, weather, markets, human interest features and more 
- ever)' working day on DIRECTV - satellite TV at its best.* 

Wherever things are growing, CHANNEL EARTH will be there to cover 

it all. From our satellite to your DSS* dish, every Monday through 
Saturday - only on DIRECTV. 

Illiimis Kural THmiimiiiiiiiiiiliiiii, Co. 
2-12 South Main 

Winchester, IL 62694 

217-742-9581 

940 West Morton 
Jacksonville, IL 62650 

217-245-7097 or 1-800-713-4782 

* Prices and programming available in Calhoun, Cass, Greene, Morgan, Pike, and Scott counties. 



Statement of in-discrimination 

Illinois Rural Electric Co. is the recipient of Federal financial assistance from the Rural Utilities 

Services, an agency of the U.S. Department of Agriculture, and is subject to the provisions of Title VI of 

the Civil Rights Act of 1964, as amended, Section 504 of the Rehabilitation Act of 1973, as amended, the 
Age Discrimination Act of 1975, as amended, and the rules and regulations of the U.S. Department of 

Agriculture which provide that no person in the United States on the basis of race, color, national origin, 

age, or handicap shall be excluded from participation in, admission or access to, denied the benefits of, 

or otherwise be subjected to discrimination under any of this organization’s programs or activities. 

The person responsible for coordinating this organization’s nondiscrimination compliance efforts is 

Robert E. Gant. Any individual, or any specific class of individuals, who feels that this organization has 

subjected them to discrimination may obtain further information about the statutes and regulations listed 

above from and/or file a written complaint with this organization; or the Secretary, U.S. Department of 

Agriculture, Washington, D.C. 20250; or the Administrator, Rural Utilities Services, Washington, D.C. 

20250. Complaints must be filed within 180 days after the alleged discrimination. Confidentiality will be 

maintained to the extent possible. 

Ming of pim 
NOTE: Under the bylaws, no person may vote as proxy for more than three members and the 

presence of a member at the meeting revokes a proxy heretofore given. 

IMPORTANT: EXPLANATION OFPROXIES:V\le are hoping every member of our Cooperative will 

be able to come to the annual meeting. If you cannot come, be sure to sign your proxy and give it to a 

member who is coming, so he can vote for you. The proxy form is shown below; date your proxy, sign it, 

and give it to a member. No person may vote more than three proxies. 

Proxy 
As a member of the Illinois Rural Electric Co., an Illinois Corporation, I, the Undersigned, hereby 

appoint my proxy to vote in my stead at the meeting of the members to be held at Pittsfield, Illinois, on 

July 10, 1997. 

I realize that it is my duty as a member of this Cooperative to take an active interest in its affairs and to 

exercise my voting privilege in person. However, as I find it impossible to attend the meeting in person, 

I have carefully considered the business, which to my knowledge is to be acted upon, have discussed 
it with my neighbors who are also members, and have decided to give my proxy to the person named 

above, who is a member in his own right and who has agreed to vote this proxy on all matters as he 

honestly believes I would vote if I were present. I hereby ratify and confirm my proxy’s vote in my stead. 

Witness my hand and seal this day of, 1997. 

(Signature of Member Giving Proxy) 



Keep these numbers handy 

Important notice 

Telephone Numbers to Call in Case of Service Interruption 
from Illinois Rural Electric Co. 

Effective July 10,1997 ■ Destroy Your Old Card 

Serviceman Area Telephone 

Clayton DeHart 

Craig Long 

David Gant 

Lynn Rimbey 

Jamie Killday 

Perry Moore 

Herb Long 

Randy Long 

Larry Weder 

Barry 

Bluffs 

Carrollton 

Greenfield 

Griggsville 

Hardin 

Milton 

Murrayville 

Winchester 

335-2973 

754-3534 

942-9222 

368-3258 

833-2756 

618/576-2441 

723-4425 

673-6921 

742-9291 

In case you are unable to contact a serviceman in your area, try the next nearest one or you may 

call the following person except during regular office hours. 
Edward Dolen Winchester (home) 217/742-5281 or (moblie) 217/248-1184 

Call our office in Winchester during office hours. Phone toll free 1-800-HOT-IREC or 217/742- 

3128. Office hours are 7:30 a.m. — 4:30 p.m., Monday through Friday. Office will be closed Saturdays, 

Sunday and legal holidays. 
At times other than our regular hours, you may call Soyland Power Cooperative Plant, Pearl 

Station at Pearl, Illinois. Phone Area Code 217/829-4291. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Electricity shortage possible this summer 
Many of you have heard or read about the pos¬ 

sible shortage of electricity this summer. The pos¬ 
sibility for these shortages exists because there 
are several power plants down at the same time. 
Hopefully, most of these plants can be brought 
back on line in time to provide the electricity that 
would be required in extremely hot weather con¬ 
ditions. We will do our best to inform members 
about any “Peak Alerts” and would ask that if there 
are any very hot days this summer that you vol¬ 
untarily reduce your electricity usage, especially 
during the afternoon hours. 

There are people who require electricity all the 
time, perhaps because of a medical reason. For 
that reason, we keep a critical need list on file. 

Should any type of outage occur, we try to insure 
that those members have electric power restored 
as quickly as possible. We constantly try to keep 
this list current, but we need your help. If you are 
a member who needs electricity even in critical 
conditions, please complete the critical need re¬ 
quest form below and return it to us as quickly as 
possible. Even if you think you are already on our 
list, you should fill out the form and send it back 
to us. This lets us know that you should still be 
on the critical need list. 

As always, feel free to call us if you have ques¬ 
tions or comments about how we can better serve 
you. 

CRITICAL NEED REQUEST FORM ! 
Illinois Rural Electric Co. { 

Name   Date   

Address    

Telephone Number TyPe °f Need  

Special Need    

If Medical need please provide the following: 

Doctor Name  

Doctor’s Telephone Number  

Special Equipment, Requirements, etc.   

Signed 

I  J 
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Illinois Rural Electric members 
get good news on rates 

Robert “Ed” Gant, who is retiring as general manager of Illinois 
Rural Electric Co. in Winchester, congratulates William Griswold 
on his re-election to the board of directors and as president of 
the board. With them, from left, are Francis Toppmeyer of Golden 
Eagle and Thomas Camerer of Carrollton, both newly re-elected 
to the board. The election was held at the electric cooperative’s 
Anual Meeting, held Thursday, July 10, at Pittsfield High School. 
Jeral Miller of Pittsfield also was re-elected to the board and re¬ 
elected as its vice president, but was unable to attend. 

In his 31 years with the Illinois 
Rural Electric Co., 20 of them as its 
general manager, retiring General 
Manager Robert “Ed” Gant, told 
members at the 58th Annual Meet¬ 
ing of Members, Thursday, July 10, 
that he and the co-op had come full 
circle. 

The utility’s wholesale power 
costs, the largest portion of its bud¬ 
get, have gone from 59 percent in 
1976 to 72 percent in 1986, and now 
are about 64 percent, a downward 
trend the cooperative expects to con¬ 
tinue. 

Wholesale power costs are on the 
decline following a major debt re¬ 
structuring by Soyland Power Coop¬ 
erative, IREC’s wholesale power 
supplier. Soyland also traded its in¬ 
terest in the Clinton Nuclear Power 
Station and negotiated a new whole¬ 
sale power contract with Illinois 
Power. 

Board of trustees President Will¬ 
iam Griswold noted that members 
saw a 10 percent decrease in their electric rates 
as of the first of the year, thanks to the settle¬ 
ment. “We hope to keep costs at this level for three 
to four years and see a large reduction in whole¬ 
sale power costs that can be passed on to the con¬ 
sumers when we retire this debt that we acquired 
through the 70s,” Griswold said. “We are work¬ 
ing, the staff, management and directors of IREC, 
to keep your rates as cheap as possible.” 

When the debt is paid off in 2000, Gant said, 
“I want to see that wholesale power cost go down 
to about 3.6 cents,” about where it was when he 
joined IREC. “I have seen it go full circle. I hope 

Robert E. “Ed” 
Gant, manager 
of IREC since 
1977 and a 30- 
year employee 
of the co-op, re¬ 
ceived a clock 
made from an 
electric meter as 
a retirement gift. 

that you members will enjoy having and electric 
costs go back to that 70s’ price.” 

In his report, Treasurer Robert A. Brown noted 
the cooperative ended the year with a net margin 
of nearly $334,000. Members on cooperative lines 
in 1996 were able to pick up a capital credits check 
at the meeting. Through 1996, IREC has assigned 
more than $6.7 million in capital credits to its 
members. 

Also at the meeting, held at Pittsfield High 
School, members re-elected four directors: Jeral 
Miller of Pittsfield, Francis Toppmeyer of Golden 
Eagle, Thomas Camerer of Carrollton and Griswold 
of Rockbridge. In a brief reorganizational meeting 
following the meeting, the board of directors re¬ 
elected Griswold as president; Miller, vice presi¬ 
dent; F. Alan Heaton, secretary; Robert A. Brown, 
treasurer. The board then named Ronald K. 
Coultas, the cooperative’s manager of engineer¬ 
ing and operations, as interim general manager, 
while the cooperative conducts a search for Gant’s 
replacement. 

A video presentation on Illinois Rural Electric’s 
history and services was a highlight of the meet¬ 
ing. IREC offers special rates for special circum¬ 
stances to control energy demands at peak times, 
and provides DIRECTV and an array of appliance 
sales and service through its Appliance Plus divi¬ 
sion. 

■ AUGUST 1997 16b ILLINOIS COUNTRY LIVING 



Two area high school seniors who were se¬ 
lected to represent IREC on the recent Youth to 
Washington tour, Sara Geddings of Carrollton High 
School, and Joe Young of Pleasant Hill High 
School, reported on their experiences in the 
nation’s capitol. 

To thank Gant for nurturing IREC into a thriv¬ 
ing and diversified cooperative, Griswold gave him 
two gifts. The first was a lamp fashioned from an 
electrical meter. “Ed has been watching our meters 
for years and years and we didn’t want him to go 
home and not be able to watch a meter, so when 
this light is on, the meter will record the usage,” 
Griswold said. 

The second was a timepiece that Griswold said 
reflected many of Gant’s attributes. “It’s very solid 
and strong, standing tall and proud, as you have 
always been in representation of the co-op. It’s a 
grandfather clock, characterizing your leadership 
and caring ways for our members just as you do 

Patty Brogden, IREC administrative assistant, 
hands a member his capital credits check. 

A member registers for an appliance drawing. 

with your children and grandchildren. Last but 
not least, this clock will hopefully become an item 
which you will proudly pass down to future gen¬ 
erations, which you are doing now as you pass 
your responsibilities on to the next generation.” 

Gant has held several board positions with 
Western Illinois Power cooperative (WIPCO) before 
its merger with Soyland Power Cooperative in 
1989. Gant served as a long-time director of 
WIPCO and Soyland, and he was president of 
WIPCO from 1983 to 1989 and treasurer of 
Soyland from 1989 to 1997. He also served on the 
board of directors of the Association of Illinois Elec¬ 
tric Cooperatives from 1983 to 1989. 

He continues to serve as a director of United 
Utility Supply Cooperative, a material supply or¬ 
ganization owned by more than 200 co-ops in 17 
states, and chairs its board of directors. 

Gant and his wife, Janet, have three children 
and live in Winchester. 

IREC employee Barbara Hill Nowak, hands a mem¬ 
ber her attendance prize. 

A young pork producer was one of several who 
helped serve the meal. 
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When you look at the facts, the choice is clear. If the dish 
doesn’t say “DSS” and the programming isn’t from 
DIRECTV, you’re not experiencing everything satellite tele¬ 
vision has to offer. Like 200 fully-digital channels of pro¬ 
gramming and up to 55 different hit movies every night. 
And exclusive sports packages like NFL Sunday Ticket, 
MLB Extra Innings and ESPN GamePlan. And an alliance 
with dependable companies like AT&T, Sony, RCA, Uniden, 
Microsoft and General Motors. And local service from 
people you know and trust. Don’t settle for second rate. 
Call us for DIRECTV today. 

Illinois Rural Telecommunication Co. 
2-12 South Main 940 West Morton 

Winchester, IL 62694 Jacksonville, IL 62650 

(217) 742-9581 (217) 245-7097 or (800) 713-4782 

* Price and programming available in Calhoun, Cass, Greene, Morgan, Pike and Scott counties. 

D I R ECTV® 
SATELLITE TV AT ITS BEST 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Interim Manager’s 

Desk 

Proper grounding 
of mobile homes 
There are a lot of mobile homes in our service 

territory. . .some old, some new. One thing they 
all have in common is that they must all be prop¬ 
erly grounded. The National Electric Code (NEC) 
has certain requirements which will help make 
your trailer a safer home. 

To determine if your trailer is in compliance 
with the NEC, you should check the following 
items: 
1. An exterior wall of the trailer must be within 

30 feet of the meter pole or a second weatherproof 

disconnect of the same amperage as the trailer 
service box breakers must be installed at the 
trailer. 1996 NEC 55-23 (a). 

2. Four conductors must be run from the meter 
pole to the trailer. Two conductors are energized 
to supply 240 volts from the meter pole breakers 
to the service entrance box breakers in the trailer. 
One conductor is the neutral from the neutral lug 
in the meter loop on the pole to the neutral lug or 
neutral bar in the service entrance box in the 
trailer. The remaining conductor is the fourth wire 
safety ground and should be bonded to the pole 
ground lug on the frame of the trailer or the safety 
ground bar in the service entrance box of the 
trailer, provided that this safety ground bar has a 
bonding screw installed. All of the mentioned con¬ 
ductors must be sized to the amperage rating of 
the trailer service entrance box breakers. 

3. All underground conductors coming from 
the meter loop must be in conduit from the meter 
loop to two feet below the ground and again in 
conduit when the conductors come out of the 
ground at the load point. Call us for more infor¬ 
mation. 

Frequently asked questions 
about electrical safety 
Question: How can a bird sit on a 
power line and not be affected? 
Answer: Electricity will take the 
quickest path to the ground to com¬ 
plete its circuit. While atop a power 
line, a bird is actually part of the 
electric circuit and does not pro¬ 
vide a path to ground. 

Question: Since the service line 
running from the pole to my 
house contains less voltage 
than a distribution line along 

the road, does that mean it’s not as dangerous? 
Answer: Absolutely not. Co-op distribution lines 
along the road carry 7,200 volts, while your ser¬ 

vice loop carries a 120/240-volt service. Even with 
the lower voltage, the service loop can still kill or 
seriously injure a human being. As a matter of 
fact, low-voltage lines kill more people annually 
than do high-voltage lines. 

Notice of closing 
Illinois Rural Electric Co. 

offices will be closed 
Monday, Sept. 1, in observance of 

Labor Day. 
We will resume normal operations on 
Tuesday, Sept. 2. Enjoy your holiday! 
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Why do IREC members 
receive the ICL magazine? 

Electric co-ops began publishing newsletters 
in the 1940s to communicate with their members 
when they were being attacked by the lOUs, and 
to help members learn how to make the best of 
the new things electricity had made possible. To¬ 
day, while our members don’t seem to have much 
trouble figuring out electrical things, distorted and 
otherwise inaccurate information is still a prob¬ 
lem. And attacks continue in the political arena. 

Illinois Country Living magazine is mailed to 
you monthly at a cost to the co-op of less than a 
first-class postage stamp. The magazine is almost 
entirely funded by the advertisers. It is chock-full 
of articles dealing with horticulture, home projects, 
recipes, safety, energy efficiency, technology, and 
personal finance —all good, wholesome family 
magazine topics. And, from time to time, Illinois’ 
leaders provide commentary on matters important 
to rural Illinois. 

While the magazine articles are interesting, 
useful and informative, that isn’t the primary rea¬ 
son you receive it. Presenting news about your 
own electric utility is. Illinois Rural Electric Co. 
news is located in the center section of the maga¬ 
zine every month. Our pages are produced with 
the intention of informing the membership about 
the operations of their cooperative. 

Of course, some issues are more newsy than 
others. But each is written to inform. Most ar- 

Is your crop 
Don’t wait till you start harvesting to find out 

if your crop dryer is going to operate properly. Take 
a few minutes now and run through the following 
checklist. It may save you hours or even days of 
harvest delay. 

• Inspect all wiring and panels for worn insu¬ 
lation, loose connections and worn-out circuit 
breakers. Also, check to be sure grounding wires 
are properly connected and not broken. 

• Make sure all guards, shields and 
overcurrent devices are properly installed and se¬ 
cured. 

• Check for worn bearings, pulleys, gear boxes, 
belts, shafts, etc. Pay particular attention to ex¬ 
cess play in motor bearings. Bad bearings can ruin 
a motor. 

tides used in our section of the magazine pro¬ 
mote strategies and programs that can save the 
member money. Safety, the efficient use of energy, 
peak shaving, system efficiency, all can contrib¬ 
ute to lowering our operating costs and to help 
maintain rate stability. Promoting electrical safety 
can help save the lives of co-op members and save 
money for ratepayers by moderating insurance 
premiums and court claims. Illinois Rural Elec¬ 
tric keeps you informed of new, efficient electric 
technologies such as geothermal heating and cool¬ 
ing systems; of peak-shaving programs aimed at 
saving you and the co-op money; of the progress 
of research into the effects of electric and mag¬ 
netic fields (EMF), deregulation of the electric util¬ 
ity industry; of the introduction of new electric 
processes that are more efficient than their “other 
fuel” counterparts and friendlier to the environ¬ 
ment as well. 

With more than 7,600 members, printed com¬ 
munications are the most cost-effective method 
keeping you informed. If we were a stock-issuing 
company and failed to communicate the news and 
progress of the company to you as a stockholder, 
you would be disappointed at the least. We don’t 
issue shares of stock but you are an owner of the 
cooperative nonetheless. As an owner you are 
entitled to be informed and we are obligated to 
keep you abreast of its operation. 

dryer ready? 
• Lubricate all equipment before you start it. 

If you are not sure of where to lubricate or what 
type of lubrication to use, consult your equipment 
dealer. 

• Test it. Run through a complete drying cycle 
to see that all timers and switches operate prop¬ 
erly. Let the motors run for several minutes to heat 
and distribute the new lubricant. Start the dryer 
at least twice to be sure the starting capacitors 
perform properly. 

• If you have added motors, it would be a good 
idea to check with the Engineering Department of 
Illinois Rural Electric to make sure the electrical 
service is adequate to handle the additional load. 

• Don’t forget to check over any fossil fuel-fired 
equipment used in conjunction with the dryer. 
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Ready for the future 
In the scheme of things, it has not been that 

long since the first leaders of electric co-ops turned 
the lights on in rural America just a little more 
than fifty years ago. But today, in terms of where 
technology has taken us, and when nearly every¬ 
one in the country has electricity, those days seem 
awfully far away. In the coming months, you will 
be hearing a lot about the future of the electric 
utility business. You will hear from 
your electric cooperative, Illinois 
Rural Electric—a company commit¬ 
ted to local service. You will also 
hear from our competition—Wall 
Street companies, looking to make 
bigger profits, will someday try to 
get you to sign on to their vision of 
the future. 

All across America, locally 
owned electric cooperatives are pre¬ 
paring for the future. Our future, 
backed by a long history of com¬ 
munity service, has two very important parts. 

First, it is commitment to the very best elec¬ 
tric utility company you can find anywhere. Illi¬ 
nois Rural Electric is dedicated to providing 
modern, state-of-the-art service to our members. 
We understand how important reliable service is 
to you in an increasingly unreliable world. 

Second, we have an unbreakable commitment 
to the communities we serve. Our competition’s 
first loyalty must be to its investors, who expect a 
share of the profits they take out of the communi¬ 
ties they serve. Our loyalty is to our members and 

the local community. Locally controlled electric 
companies keep the profits and resources they 
earn in the community to benefit the people they 
serve. 

This vision of the future is also captured in 
our “neighbor-helping-neighbor” philosophy. 
Whether helping with a neighborhood watch pro¬ 
gram to keep our children and homes safe, put¬ 

ting up lights at the baseball field, 
or working in bad weather to restore 
your power during a storm, Illinois 
Rural Electric’s first priority is to its 
community. 
As we enter the world of customer 

choice, you will hear a lot about, and 
from, your locally owned electric co¬ 
operative. We will provide you with 
information you need to make wise 
choices regarding your energy sup¬ 
plier. We will provide information re¬ 
garding the changes at your electric 

Illinois Rural Electric is committed 
to the future, and that commitment includes low¬ 
ering your electric rates. Watch future issues of 
this monthly publication to learn more about the 
future of Illinois Rural Electric. 

The demands of the changing electric utility 
marketplace will be challenging. But it is a future 
that has all of us just as excited as the pioneers of 
electric cooperatives must have been when they 
first turned on the lights more than sixty years 
ago. The staff of Illinois Rural Electric look for¬ 
ward to serving you for another fifty years. 

cooperative. 

More than 100 million Americans 
belong to cooperatives 

Cooperatives—not-for -profit, member -owned 
businesses—comprise an important part of the 
American economy with annual sales of more than 
$100 billion. For example, about 30 percent of 
farmers’ products in the U.S. are marketed 
through cooperatives. Electric cooperatives pro¬ 
vide service to 30 million member-consumers. In 
fact, more than 100 million Americans belong to 
more than 47,000 cooperatives in the United 
States, according to the National Cooperative Busi¬ 
ness Association (NCBA). 

Co-ops are of three types: producer-owned, 
consumer-owned and worker-owned. Farmers, 

producers, or small businesses own producer- 
owned co-ops. consumer co-ops—electric co-ops, 
for example—buy and sell services or commodi¬ 
ties. In addition to electric co-ops, consumer co¬ 
ops may buy and sell food or heating fuel or even 
operate childcare facilities. Worker-owned co-ops 
are businesses owned and controlled by their 
employees; in the U.S. these include food stores, 
restaurants and taxi cab companies, as well as 
other examples in both light and heavy industry. 

Source: National Cooperative Business Associa¬ 
tion 
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DIRECTV and DSS are official trademarks of DIRECTV. Inc., a unit of Hughes Electronics Corp, <01997 NRTC 

Don’t turn off your TV this school year! Tune in to one of the 
many educational channels on DIRECTV® to help your child 
make the grade! The Learning Channel, Discovery Channel, The 
History Channel, Eye On People, Animal Planet, C-Span — and 
so much more — all help your family understand subjects more 
clearly and get the most from “study time”. Make learning fun 
and move to the head of the class with DIRECTV — Satellite TV 
at its best! Call today for special back-to-school savings. 

Illinois Rural Telecommunication Co. 
2-12 South Main 940 West Morton 

Winchester, IL 62694 Jacksonville, IL 62650 
(217) 742-9581 (800) 713-4782 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Prepare now for winter 
Now is the time to start thinking about 

what you can do to be prepared for the winter 
heating season. Most people think that they 
have to spend thousands of dollars to make 
their home more energy efficient. It is true that 
items such as electric heat pumps, geothermal 
systems, better insulation and new windows 
will pay for themselves as they will make your 
home much more efficient to operate. However, 
many people are not able to spend that kind of 
money. If you cannot spend much money on 
making your home more energy efficient, don’t 
give up. There are several ways to make inex¬ 
pensive improvements that will save you money. 
Following are some recommendations that can 
save you money on your home energy costs. 

Furnace filters 
Replace your furnace filter every month. If 

you have not been changing those dirty filters, 
now is the time to stock up on new ones. Get 
into the habit of changing furnace filters every 
month. A dirty furnace filter can increase the 
cost of heating your home by as much as 10 
percent, which means if your heating costs 
amounted to $100 for the month, that dirty 
filter costs you $10. Furnace filters are very 
inexpensive, especially when you realize just 
how much a dirty one can cost you. So be sure 
to keep a clean filter in your furnace. 

Air leaks 
• Seal and caulk around all windows and doors 

on the outside of the home. 
• Remove switch plates and outlet plates and 

install foam seals around them. 
• Install new weather stripping around doors 

leading to the outside. 
• Be sure that openings to the attic are well 

sealed. 

Thermostats 
Replace that old thermostat with a new one. 

New thermostats are more accurate and re¬ 
spond much faster than the older ones. Ex¬ 
perts seem to be divided as to whether or not 
you should adjust the setting on your thermo¬ 
stat. Some say that you should find a setting 
that is comfortable and leave it there. Others 
say that you should turn it down at night and 
also when you are not at home. If you choose 
to adjust the thermostat setting at night and/ 
or when you are gone during the day, consider 
using a programmable thermostat. Programmable 
thermostats automatically lower and raise the 
thermostat setting for you. 

Energy audit 
Contact Illinois Rural Electric Co. for a home 

energy audit. A home energy audit will help 
analyze how your electricity is being used. 

Mission Statement 
(Revised February 1997) 

IREC’s mission is to provide competitively priced quality 
electrical services for the benefit of our members and to 
enhance the welfare and economic development of the 
Cooperative’s service area. 
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Across the 
Interim 

Manager’s Desk 
by Ronald K. Coultas 

Grain handling rate still available 

Sept. 1, 1997 marked the beginning of the 
eighth harvest season that this special grain 
handling rate has been offered. 

During the months of September, October, 
November and December, farmers with grain 
bins may qualify for the 5 1/2 cent/kwh rate 
to dry, maintain and move their grain on the 
farm. This rate applies to all kilowatt-hours 
used over your base usage. Individual base usage 
figures can be obtained by calling the office. 

If you have signed up for this rate in the 
past, you don’t need to reapply. If you have not 
participated in this program before, a phone 
call is all it takes. 

We feel this incentive rate has been benefi¬ 
cial to both the members and the cooperative. 
Once again, the rate will be available for four 
months during the harvest season, but it will 
not be available 
this spring. If 
you want to sign 
up for this rate 
or want to find 
out what your 
base usage is or 
just have ques¬ 
tions about this 
program, call the 
office in Win¬ 
chester at (800) HOT-IREC. 

Students encouraged to apply for 1998 
IEC memorial scholarships 

For the third consecutive year, Illinois Ru¬ 
ral Electric Co. will participate in the Illinois 
Electric Cooperative (IEC) memorial scholarship 
program. Two academic scholarships in the 
amount of $1,000 each will be awarded to two 
Illinois high school students. 

High school seniors pursuing a college edu¬ 
cation in the state of Illinois are eligible to 
participate in the program. One of the two schol¬ 
arships will be awarded to the child of an elec¬ 
tric cooperative member. The other $ 1,000 award 
will go to the child of an electric cooperative 
director or employee. Deadline for application 
is January 1, 1998. 

“The purpose of the scholarship program is 
to assist the children of electric cooperative 
members while honoring past rural electric lead¬ 

ers through memorial gifts,” said Ron Coultas, 
interim manager. “IREC wants to make a differ¬ 
ence in the community. One of the best ways 
we can do that is by lending a hand to our 
youth.” 

Candidates are judged on the basis of grade 
point average, college entrance exam scores, 
work and volunteer experience, school and civic 
activities, and a short essay which demonstrates 
their knowledge of electric cooperatives. 

The IEC memorial scholarship program was 
established in 1994 by the board of directors 
for the Association of Illinois Electric Coopera¬ 
tives. For further information on the IEC me¬ 
morial scholarship program, contact Illinois Rural 
Electric Co. at (800) HOT-IREC, or ask your 
high school guidance counselor. 

Guide to Energy Efficient Construction Standards 
That’s the name of the book that is now 

available to IREC members who might be build¬ 
ing a new home. It gives tips for construction 
standards for walls, ceilings, floors, windows 
and doors. It also discusses moisture control 
in the home, heating, ventilation and air-con¬ 
ditioning systems and domestic hot water. 

The intent of the book is to provide the new 
home builder with some alternatives to con¬ 
ventional construction methods that are de¬ 
signed to make the home more energy efficient. 
In many cases, these alternative methods add 
little or nothing to the cost of building the 

ILLINOIS COUNTRY LIVING 

home, but they can significantly reduce energy 
consumption once the home is built. For ex¬ 
ample, by making sure there is adequate insu¬ 
lation and that it is properly installed, you can 
reduce air infiltration, which helps lower heat¬ 
ing and cooling costs. 

These construction-standard guides are avail¬ 
able to IREC members at no charge. So if you 
are considering building a house, you really 
should look at this book. A little time well 
spent now could mean a lot of savings in your 
pocket later. 
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What’s up with my electric bill? 
(Don’t blame the meter) 

First, you’ve noticed that your electric bills 
have been noticeably higher the past few months. 
But it doesn’t make any sense because you 
just read in your electric co-op newsletter that 
rates are down — again. “What’s going on?” 
you ask. “Is my meter wrong? Were my rates 
raised in error?” Chances are you are using 
more electricity. 

Remember that air conditioning is one of 
the biggest users of electricity. Did your bills 
go up dramatically at the beginning of summer 
when you began running the air conditioning 
on a regular basis? Perhaps temperatures were 
extreme for the time of year, or you may have 
had a problem with your system, such as a 
defective thermostat. Check the things you can. 
Change filters and check window caulking, for 
example. Then call your co-op or heating/air¬ 
conditioning professional for help with more 
complicated things such as thermostat opera¬ 
tion and compressor cycling. 

Next, check your electric water heater for 
problems. For example, a defective thermostat 
can cause the heating element to fail to cut off, 
causing continuous operation. In two-element 
heaters, the failure of one element can cause 
the other to operate more. 

Do you live in a rural area and have a 
domestic well? A problem often found with wells 
is a condition called “waterlogged.” The cush¬ 
ion of air above the water in the pressure tank 
is lost causing the tank pressure to drop rap¬ 

idly when the pump cycles off. When this oc¬ 
curs, the pump continuously cycles on and off, 
causing much higher-than-normal electric us¬ 
age. 

Remember to check your living habits, too. 
Do you love gadgets? Most are powered by elec¬ 
tricity. Perhaps you have a growing family and 
you recently purchased a computer and a dish¬ 
washer. Do you love to cook (and clean up)? 
Do you and your family spend hours at a time 
surfing the Internet? Did you have summer 
guests who stayed for weeks on end and who 
left on the lights and did innumerable loads of 
laundry? All these activities take electricity. 

To get a better understanding of how you 
use your electric energy dollar, you can begin 
to read your meter on a daily basis. By sub¬ 
tracting the previous day’s reading from the 
current reading at the same time each day, you 
can see how many kilowatt hours you are us¬ 
ing during a 24-hour period. 

As for the accuracy of your electric meter, 
it’s a finely calibrated device that is almost 
always within the plus or minus 2 percent tol¬ 
erance range. However, if you believe it could 
be malfunctioning, don’t hesitate to call Illinois 
Rural Electric Co. 

Please call us at 1 (800) HOT-IREC regard¬ 
ing any questions you may have about your 
electric bill. We will be glad to answer your 
questions, explain your rates and help you find 
ways to cut your electric bill. 

Farm electrical accidents: 
When help is miles away 

Frequently, farm accidents occur when emer¬ 
gency help is not readily accessible. An injured 
worker may have to walk to a distant farm¬ 
house for first aid. Or the closest hospital may 
be more than 20 miles away. Harsh winter 
weather can create conditions that make travel 
difficult, too. That is why it’s important for farm¬ 
ers and ranchers to know the proper steps to 
take in case of an electrical accident. The Na¬ 
tional Food and Energy Council, an association 
of electric co-ops and companies, makes these 
recommendations: 
• Call for help immediately. Give the emer¬ 

gency operator your name, address, the num¬ 
ber of victims, and type of accident. Do not 
hang up. 

• Always assume a downed power line is hot. 

Keep others away and call the power sup¬ 
plier. 

• Do not attempt to move a downed power 
line with anything. 

• If you are in a piece of machinery that is in 
contact with a power line, remain inside 
and wait for help. 

• If the threat of fire exists when machinery 
is in contact with a power line, jump out 
and away from the machinery, so that no 
part of your body touches the equipment 
and the ground simultaneously. 

• Don’t touch or move someone in contact 
with a downed power line. 
Questions about electrical safety around your 

farm? Call Illinois Rural Electric Co. We’ll be 
glad to help you. 
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DIRECTV. 

at its best 

C-SPAN 

■aviis 

DIRECTV®is Satellite TV at its Best for the whole family... 
it provides educational programming, news, movies, sports, 

and Channel Earth™ - a channel exclusively for farm 
families. For the best in family entertainment, education 

and information - call us today! 

Illinois Rural Zelecommmication, Co. 
2-12 South Main 940 West Morton 
Winchester, IL 62694 Jacksonville, IL 62650 
(217) 742-9581 (217) 245-7097 Dl RECTV. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Interim 

Manager’s Desk 
by Ronald K. Coultas 

What makes a 
great utility? 

People make utilities great. Electric coopera¬ 
tive employees have consistently delivered a 
higher level of customer service than any other 
electric utility company in the country. Even 
research conducted by our competition gives us 
higher ratings than the investor-owned and mu¬ 
nicipal utility companies. 

That fact alone makes us good providers of 
electric service. It is the spirit of cooperation 
between people, however, that makes your elec¬ 
tric cooperative unique and a great utility. 

Consumers all across the country give their 
local co-op employees high marks for under¬ 
standing their local needs and for having the 
flexibility to meet their individual needs. Co-op 
employees also get high marks for delivering 
state-of-the-art service, for caring about con¬ 
sumers, for their commitment to local service, 
for innovation and for being active in their com¬ 
munities. 

Today, in state capitals across the country 
and in Washington, D.C., there are dozens of 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128- 1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, Independence Day, Labor 
Day, Thanksgiving, the day after and 
Christmas Eve and Christmas Day 

big corporations working on plans that could 
ultimately damage the ability of local co-ops to 
provide the great service you have a right to 
expect. Those plans could also end up costing 
you money. 

All electric co-op employees, in one way or 
another, are fighting to protect you from these 
damaging proposals. In some states the rules 
have already been changed, and in some cases 
those changes will give cooperatives an oppor¬ 
tunity to expand the high level of service they 
are already providing. In other parts of the coun¬ 
try, the jury is still out on whether or not resi¬ 
dential consumers will benefit. 

The trust and loyalty electric cooperatives 
have earned gives them the ability to continue 
to work for your best interests. Electric coop¬ 
erative employees are united in their effort to 
provide you with the best service available any¬ 
where in the country. They will fight for change 
that helps them do that. 

But changing the electric utility industry is 
shaping up to be a classic David and Goliath 
struggle. It is a struggle between greedy corpo¬ 
rations out to make a fast buck at your ex¬ 
pense and your electric cooperative fighting for 
changes that will help you. 

Electric cooperatives have known all along 
that to be a great utility company you have to 
make people your first priority. To be success¬ 
ful in this business you have to care about the 
people you serve. 

America’s electric cooperatives have a strong 
record of caring about people. That record can¬ 
not be disputed. That record makes a great 
utility. 

^The office 
will be 
closed 
November 
27 and 28 
in observance of 

^Thanksgiving 
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Meter Treaters® for sale 
If you have been thinking about what you 

can do to provide your home with some surge 
protection, you should talk to the member ser¬ 
vices department about installing a Meter Treat¬ 
ers®. The Meter Treater® fits right in the meter 
socket and helps provide surge protection to 
the service on the member’s side of the meter. 

While there are no guarantees against light¬ 
ning strikes, the Meter Treater® helps protect 
your equipment from surges that might come 

across IREC lines. And it comes with one plug¬ 
in type surge suppressor to help protect an 
appliance in the home. 

The price for this whole-house protector is 
$157.75 plus tax. Like other types of insur¬ 
ance, you hope you never have to use it, but if 
this works one time, it will have paid for itself. 

Call the member service department about 
a Meter Treater®. 

Students encouraged to apply for 
1998 IEC memorial scholarships 

For the third consecutive year, Illinois Rural 
Electric Co. will participate in the Illinois Elec¬ 
tric Cooperative (IEC) memorial scholarship pro¬ 
gram. Two academic scholarships in the amount 
of $1,000 each will be awarded to two Illinois 
high school students. 

High school seniors pursuing a college edu¬ 
cation in the state of Illinois are eligible to par¬ 
ticipate in the program. One of the two 
scholarships will be awarded to the child of an 
electric cooperative member. The other $1,000 
award will go to the child of an electric coopera¬ 
tive director or employee. Deadline for applica¬ 
tion is January 1, 1998. 

“The purpose of the scholarship program is 
to assist the children of electric cooperative mem¬ 
bers while honoring past rural electric leaders 
through memorial gifts,” said Ron Coultas, in¬ 

terim manager. “IREC wants 
to make a difference in the 
community. One of the best 
ways we can do that is by lend¬ 
ing a hand to our youth.” 

Candidates are judged on the ba¬ 
sis of grade point average, college entrance exam 
scores, work and volunteer experience, school 
and civic activities, and a short essay which 
demonstrates their knowledge of electric coop¬ 
eratives. 

The IEC memorial scholarship program was 
established in 1994 by the board of directors 
for the Association of Illinois Electric Coopera¬ 
tives. For further information on the IEC me¬ 
morial scholarship program, contact Illinois Rural 
Electric Co. at (800) HOT-IREC, or ask your 
high school guidance counselor. 

Electricity: 
The all-around good 

Clean — With electricity there are no unpleas¬ 
ant odors and no mess. It’s also clean for the 
environment. 

Safe — Electricity requires no fire and 
releases no toxic fumes in the air that 
you breathe. That’s safer and healthier 
for you. 

Convenient — Plug it in, flip it on. Elec¬ 
tricity is there when and where you need 
it. Electricity helps make your life a little 
more comfortable. Because it is so convenient, 
it’s easy to take electricity somewhat for 
granted. 

Productive — Electricity has played a major 
role in making farming operations and other 

businesses more productive — efficiently. 
Overall, that’s a good thing for the 
economy. 

Versatile — Electricity heats and cools 
our homes and businesses, heats water, 
cooks food, helps with inside and outside 
chores and even entertains. 

Good value — When you think about every¬ 
thing electricity does for you, it’s a little more 
clear that electricity is a good value. For cents 

a day, it operates all your major appliances. 
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At your local electric cooperative 

we listen to what you have to say. 

Whether you are a big or small consumer, 

we are committed to providing you with 

affordable, reliable power using state-of- 

the-art technology and service. 

We are a part of our community because 

co-op employees not only work here — 

we live here too. We are your neighbors 

and friends. 

Illinois Rural Electric Co. 
2-12 South Main 
Winchester, Illinois 62694 
217-742-3128 or 
800-HOT-IREC 
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DIRECTV^ 

at ilsbest. 

C-SPAN 

CHANNEL EARTH 

CHANN E L 

W<^M 

DIRECTV®is Satellite TV at its Best for the whole family... 
it provides educational programming, news, movies, sports, 

and Channel Earth™ - a channel exclusively for farm 
families. For the best in family entertainment, education, 

information, and programming - call us today! 

Illinois Rural Telecommunication, Co. 
2-12 South Main 940 West Morton 
Winchester, IL 62694 Jacksonville, IL 62650 
(217) 742-9581 (217) 245-7097 Dl RECTV. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

CD 

Need help with 
winter heat bills? 

Members who could use help paying their 
electric bills this winter should know that we 
once again have some programs in place to 
give income-eligible households some assistance 
with their winter energy bills. 

The primary program available to our mem¬ 
bers is LIHEAP, or Low-Income Home Energy 
Assistance Program. LIHEAP began seven years 
ago with state and federal funding. Assistance 
is based on the number of people in your house¬ 
hold and your gross income. To see if your 
household qualifies, please refer to the income 
eligibility chart that accompanies this article. 

LIHEAP is coordinated by several organiza¬ 
tions in the IREC service area. The areas served 
by each of these agencies, addresses and phone 
numbers accompany this story. If the income 
chart shows you are eligible for assistance un¬ 
der LIHEAP, you should contact the agency 
that serves your geographic area to apply. 

The guidelines for the 1997-98 LIHEAP pro¬ 
gram are as follows: 

1. Grants are being awarded on a first-come, 
first-served basis as long as the funding holds 
out. You should apply immediately. 

2. To apply, you will need Social Security 
cards for each member of your household and 
proof of income (check stubs, unemployment 
records or employer verification). If you are re¬ 
ceiving AFDC, please take your “Medical Eligi¬ 
bility Card.” Also, take your current energy bill, 
if paid directly, or your current rent receipt if 
energy costs are included in your rent. An over¬ 
due bill or cut-off notice is not required. 

More details on the LIHEAP program are 
available from the coordinating agencies, or call 
Illinois Rural Electric Co. at 800-468-4732. 

Income Eligibility: 

Family Size 

1 
2 
3 
4 
5 
6 
7 
8 

30-day Income 

$ 822 
1,106 
1,390 
1,674 
1,958 
2,242 
2,526 
2,810 

County Office Locations 
Adams Two Rivers Regional Council Franklin Sq., 
Brown Two Rivers Regional Council 
Calhoun 111. Valley Econ. Dev. Corp. P.O. Box 553 
Cass MCS 
Greene 111. Valley Econ. Dev. Corp. Courthouse 
Jersey 111. Valley Econ. Dev. Corp. Courthouse 
Macoupin 111. Valley Econ. Dev. Corp. 
Morgan MCS 345 W. State 
Pike Two Rivers Regional Council 
Scott MCS 

Quincy 
Mt. Sterling 
Hardin 
Jacksonville, Beardstown 
Carrollton 
Jerseyville 
Gillespie 
Jacksonville 
Pittsfield 
Jacksonville, Winchester 

Phone 
(217)224-8171 
(217)773-2422 
(618)576-2218 
(217)243-9404 
(217)942-6824 
(618)498-9521 
(217)839-4431 
(217)243-9404 
(217)285-5424 
(217)243-9404 

Holiday office closing 
The offices of Illinois Rural Electric Co. will be closed Wednesday, Dec 24 and Thursday, 

Dec. 25 for Christmas and Thursday, Jan. 1 for New Year’s Day. 
Happy holidays! 
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Billy Cook Memorial Hitch 
Kenneth & Carla Wise (IREC members) have 

a team of Belgian horses with a trolley avail¬ 
able for reunions, weddings or any other social 
functions. The total cost is donated to support 
the local area’s VFW or American Legion. This 
is being done in memory of Kenneth’s best friend, 

Billy Cook, who was killed in the line of duty 
in Vietnam. Kenneth stated that he feels very 
positive in doing this because it allows him to 
support veterans and helps keep his friend’s 
memory alive. For more information, please 
contact Kenneth or Carla at (217) 927-4209. 

Jvtmv Ckrisbrns 
Jnw. tkt directors and mptsym 

vftJiLinoij CfLurat 'Eltdric Co. and 

CitiKOis j^nrat 'Telecowmnication Co. 

DIRECTORS 
William Griswold, president 
F. Alan Heaton, secretary 
Robert A. Brown, treasurer 
J. M. Sapp, assistant secretary 
Ronald K. Myers, assistant treasurer 
Thomas H. Camerer 

Gary K. Clark 
Thomas D. Meehan, III 
Merton L. Pond 
Robert L. Reed 
Francis J. Toppmeyer 

EMPLOYEES 

Bruce Giffin, Bob Dolen 
general manager Ed Dolen 

Mark Aeilts Jenissa Ezard 
Dwight Ala Nick Freeman 
Kevin Baird Melvin Funk 
Terry Barnard Gary Furniss 
Jim Bettis David Gant 
Jim Bigelow Chad Gregory 
Larry Black Gary Harbison 
Patty Brogdon Darrell Harshman 
Vicki Brown Darren Hayn 
Matt Clayton Jennifer Heady 
Kim Conover Linda Hickey 
Ron Coultas Stacey Holmes 
Julie Day Brad Kemper 
Clayton DeHart Jamie Killday 

Joe Killday Kenny Roundcount 
Albert Kirchner Sabrina Schnake 
Donna Lawson Danny Smith 
Dave Lewis Joann Stice 
Craig Long Ronnie Stice 
Herb Long Sam Surratt 
Randy Long Chris Taylor 
Mark Martin Dennis Taylor 
Tim Mason Andy Webster 
Sean Middleton Larry Weder 
Perry Moore Tina Weder 
Andy Nash Lisa White 
Barb Nowack Steve Whitton 
Michele Peters Steve Wisdom 
Lynn Rimbey 
David Roth 

Sandy Wynn 
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Meter Treaters® for sale 
If you have been thinking about what you 

can do to provide your home with some surge 
protection, you should talk to Appliance Plus 
about installing a Meter Treaters®. The Meter 
Treater® fits right in the meter socket and helps 
provide surge protection to the service on the 
member’s side of the meter. 

While there are no guarantees against light¬ 
ning strikes, the Meter Treater® helps protect 
your equipment from surges that might come 

across IREC lines. And it comes with one plug¬ 
in type surge suppressor to help protect an 
appliance in the home. 

The price for this whole-house protector is 
$157.75 plus tax. Like other types of insur¬ 
ance, you hope you never have to use it, but if 
this works one time, it will have paid for itself. 

Call Appliance Plus at 800-468-4732 about 
a Meter Treater®. 

Students encouraged to apply for 1998 
I EC memorial scholarships 

For the third consecutive year, Illinois Ru¬ 
ral Electric Co. will participate in the Illinois 
Electric Cooperative (IEC) memorial scholarship 
program. Two academic scholarships in the 
amount of $1,000 each will be awarded to two 
Illinois high school students. 

High school seniors pursuing a college edu¬ 
cation in the state of Illinois are eligible to 
participate in the program. One of the two schol¬ 
arships will be awarded to the child of an elec¬ 
tric cooperative member. The other $ 1,000 award 
will go to the child of an electric cooperative 
director or employee. Deadline for application 
is January 1, 1998. 

“The purpose of the scholarship program is 
to assist the children of electric cooperative 
members while honoring past rural electric lead- 

Clark is new 
director 

ers through memorial gifts,” said Bruce Giffin, 
general manager. “IREC wants to make a differ¬ 
ence in the community. One of the best ways 
we can do that is by lending a hand to our 
youth.” 

Candidates are judged on the basis of grade 
point average, college entrance exam scores, 
work and volunteer experience, school and civic 
activities, and a short essay which demonstrates 
their knowledge of electric cooperatives. 

The IEC memorial scholarship program was 
established in 1994 by the board of directors 
for the Association of Illinois Electric Coopera¬ 
tives. For further information on the IEC me¬ 
morial scholarship program, contact Illinois Rural 
Electric Co. at 800-468-4732, or ask your high 
school guidance counselor. 

Reed elected to 
board 

Gary Clark is one of 
two new directors at 
IREC. He is employed 
by the U.S. Army Corps 
of Engineers at Lock & 
Dam 22, and farms on 
the side. A graduate of 
West Pike High School, 
he has worked at vari¬ 
ous construction jobs. 

He is active in the 
Masonic Lodge, a mem¬ 
ber of the fire depart- Gary Clark 
ment and emergency 
corps, and is financial secretary of his church. 

Gary and his wife Becky have three daugh¬ 
ters and six grandchildren. 

Robert Reed of Nebo 
is a new member on the 
IREC board. A gradu¬ 
ate of Pleasant Hill High 
School, he attended 
Gem City College in 
Quincy before joining 
the army, where he 
spent two years in Viet¬ 
nam. On his return, he 
received a degree in 
agribusiness from 
Southern Illinois Uni- Robert Reed 
versity. 

He is president of the Calhoun County Farm 
Bureau, founding member of Twin Pikes YMCA 
in Louisiana, Missouri, and has served on the 
Agricultural Extension Board, 4-H. He farms 
with his brother. 
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DIRECTV* 
is one gift Santa 

can leave on the roof! 
Make it easy on everyone, and ask for 

DIRECTV this Christmas. You’ll be thrilled with 

the quality and variety of DIRECTV’S 200 chan¬ 

nels of crystal clear digital audio and video, 
including 55 pay-per-view movie channels, 

and more sports choices than any other tele¬ 
vision service. And while the DSS dish is small 

enough to fit under the tree, just tell Santa to 

leave it on the roof! For satellite TV at its best, 

call us today. 

DIRE CTV® 
SATELLITE TV AT ITS BEST 

Illinois Rural Telecommunication Co. 
2-12 South Main 940 West Morton 

Winchester, IL 62694 Jacksonville, IL 62650 

(217) 742-9581 (800) 713-4782 
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