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Welcome to your new 
cooperative 
publication, 

Illinois Country 
Living! 

We hope you enjoy it. Let us know if 
you have any comments. We’d like to 
improve the Shelby center section, too, 
and we’d appreciate any suggestions 
you might have. And keep in mind that 
we’re always on the lookout for 
interesting members to feature in these 
pages. If you know someone with an 
interesting hobby, sideline business, or 
whatever, please let us know. 

Thanks, and Happy New Year! 
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Now you can rent 
our single unit for 

just $1.00 per day!!! 

This program includes the rental of 
the basic unit ($699), receiver, remote 
control, and surge suppressor. Cost of 
the installation of the equipment is just 
$149. The monthly programming fee 
will include the cost of the program 
package you choose plus an additional 
$15 monthly fee for the rental of the 
equipment. 

DBS Program Packages 
Economy Basic Package 

$14.95 per month 
A&E 
Cartoon Network 
Country Music TV 
CNBC 
CNN 
Discovery 
Disney 
ESPN 
ESPN 2 
Headline News 
Nashville Network 
TBS 
TNT 
Turner Classic Movies 
USA Network 
Weather Channel 
Family Channel 
Home Shopping Network 

Plus $2.50 Direct Ticket Coupon 

Total Choice Package 

$29.95 
AMC 
A&E 
Bloomberg 
BET 
Bravo 
C-Span 
C-Span 2 
Cartoon Network 
CNBC 
CNN 
CNN International 
Country Music TV 
Court TV 
Discovery 
Disney (E&W) 
E! Entertainment 
ESPN 1 & 2 

per month 
Headline News 
History Channel 
Home & Garden TV 
Home Shopping Network 
Learning Channel 
Much Music 
Sci-Fi Channel 
Nashville Network 
Newsworld International 
TBS 
TNT 
Travel Channel 
Trio 
Turner Classic Movies 
USA 
Weather Channel 
Family Channel 

Plus ... Encore (7 channels of movies from the 
60s, 70s, and 80s.) 
Local Regional Sports Network 
Music Choice (25 channels of audio) 

Plus $2.50 Direct Ticket Coupon 
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A speciaC note to our 
DIRECTV" customers: 

- rwuaay season past ns, 
fave made iHe DigitalSateCCiu Si 

in History. 
is many units in their first year of 

™TZZ72,uCi,w'DI^ d °J te-kvision viewing 

And it's all because ofucm 

■y/ oetterpicture 

customer service 
worked to earn 

an<I sound quality, 
were Heard By 

^ trust you have 

—v yeur, we promise to 

you want and dest 
: TOre P’-Wnmmuy, and pricing opt 

fezu<year- 
’and tkantyou fc L°r waking teCevisi 

SincereCy, 
SbeCby Xlectric Cooperative 

DIGITAL SATELITE SYSTEM 
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Coping with a winter outage 
Winter outages can be mis¬ 

erable. It’s almost always dark, 
always cold, always dismal. Try 
as we might, they’ll always be 
with us. 

But a winter outage doesn’t 
have to be disastrous, and you 
can be relatively cozy if you do 
some planning and take a few 
precautions. 

When the power goes off, 
the first thing to do is discon¬ 
nect those electric circuits that 
serve delicate electronic appli¬ 
ances and entertainment equip¬ 
ment. This will protect them from 
any surges that may occur when 
the power is restored. When it is 
restored, wait for 15 to 30 min¬ 
utes to ensure that the outage is 
over, then reconnect those cir¬ 
cuits. 

And, if the lights go dim and 
stay that way, disconnect those 
circuits that serve motor oper¬ 
ated appliances. Dim lights 
mean that the voltage coming 
into the home is not high enough 
to adequately serve motors—a 
low voltage situation. Operating 
motors at low voltage may dam¬ 
age them. 

For warmth 
1. Several layers of light¬ 

weight clothing will keep a body 
warmer than one heavy piece. 

2. A backup heater can be 
used in good stead, but carefully. 
If the heater has a flame, venti¬ 
lation must be provided. 

3. During an extended out¬ 
age, use one room (preferably 
one on the sunny side of the 

house 
with few 
windows) in 
the house to conserve as much 
heat as possible. Open curtains 
during the day and close them at 
night. 

For light 
1. Know where the flashlight 

and fresh batteries are. 
2. For safety, place lighted 

candles in containers such as 
coffee cans. 

3. Have extra lantern fuel on 
hand if lanterns are used for 
light. Refill the lanterns out¬ 
doors. 

For food 
1. Stock supplies of food such 

as canned meat, tuna, powdered 
milk and juices, cereal, peanut 
butter and crackers. 

2. Fill plastic jugs with wa¬ 
ter. 

3. Have throwaway plates. 

plastic silverware and a manual 
can opener on hand. 

During an extended outage 
1. Shut off the water supply 

(and the electricity to the pump, 
if you have one) and drain the 
system. Pour antifreeze into the 
plumbing fixtures in the bath¬ 
room and the kitchen. 

Have the following general 

items on hand 
1. Wind-up alarm clock 
2. Battery powered radio 
3. Extra blankets 
Prepare as if every winter 

outage will be a long one and 
you’ll not be caught short of crea¬ 
ture comforts. You can be confi¬ 
dent and rest assured that your 
employees will work around the 
clock to restore service to all 
members as ouickly as possible. 

1996 Holiday office closings 
New Year’s Day 
Good Friday 
Memorial Day 
Independence Day 
Labor Day 
Veterans’ Day 
Thanksgiving 

Christmas Eve 

V 

Monday, January 1 
Friday, April 5 
Monday, May 27 
Thursday, July 4 
Monday, September 2 
Monday, November 11 
Thursday, November 28 
Friday, November 29 
Tuesday, December 24 
Wednesday, December 25 
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Plugging those little air leaks 
Now that winter is here and we’ve enjoyed a 

couple of sieges of howling winds and blowing 
snow, many of us have learned—again—that our 
houses aren’t as snug as they might be. 

While it would have been better to have tack¬ 
led all those little chores when it’s nice, 
it’s a good bet that a lot of homeowners 
have let the lessons of last winter go by. 

Many people have found to their dis¬ 
may that their house, which seemed to be 
nice and snug during last year’s fairly mild 
winter, is susceptible to cold and drafts. 

Even so, there are some things that 
can be done, besides just turning up the 
thermostat and hoping for the best. Even 
well-built houses can have “problem” walls, usu¬ 
ally on the north side, and also on the side facing 
the prevailing winds. Or both. 

If you’ve found that you have a 
problem room, or if your entire house is 
harder to heat than you remembered, 
you may be able to achieve greater com¬ 
fort and lower costs with a few simple 
remedial steps. You can do some of these 
repairs inside the house, no matter what 
the weather is like outside. For others, you may be 
wise to wait for a warm spell. 

Even the best of houses will often let an amaz¬ 
ing amount of cold air in around the electrical out¬ 
lets on the outside walls. If you suspect that your 
outlets are leaky, wait until there’s a good stiff 
breeze blowing outside and put your hand near 
the outlet. Chances are, you’ll be able to feel that 
draft like the wall wasn’t there. 

Almost any home-supply store anywhere has 
little foam rubber backing plates that act as gas¬ 
kets to minimize that problem. They are inexpen¬ 
sive and simple to install. All you need is a 
screwdriver and a few minutes. You simply take 
off the switch or outlet cover, place the gasket be¬ 
hind it, and screw the cover back on. Since this 
little chore is so simple and inexpensive, it prob¬ 
ably should be your first step. If you can’t do all 
the switches and outlets, be sure to take care of 
the problem ones first. 

Windows can present problems, too. Often, all 
you need to do to check your windows is be in the 
same room they’re in, and that’ll be confirmation 

enough! Since they perform contradictory func¬ 
tions, they’re fairly complex structures. They have 
to seal out the elements during some times, yet 
they need to be opened at others. Many of the prob¬ 
lems windows give you are related to this open/ 

shut nature. 
One of the first steps you need to take 

to cure your window drafts is to add 
weatherstripping, if there is none already 
there, or if what’s there is no longer doing 
the job. You can buy little strips of adhe¬ 
sive-backed stripping, and they’re also in¬ 
expensive. You just cut the strip to length 
where the window closes, peel off the tape 
that covers the adhesive, and apply it 

carefully. You’ll probably need to do this at the top 
of the window, also. 

If you feel around the outer edges of the win¬ 
dow, inside the frame, you may still find 
that there’s leakage. You can minimize 
that by putting in a shrink-fit film on 
the inside. While it looks like a daunt¬ 
ing chore, it really isn’t. You can buy kits 
at hardware and home-supply stores, 
and they usually include double-sided 

tape and enough film to do one or two windows. 
They come in different sizes, so you’ll need to know 
how big your windows are. The kits are generic, so 
you may need to buy a larger film than you actu¬ 
ally need and cut it to fit with scissors. 

While it looks like a difficult task, the hardest 
part actually is peeling the backing off the silly 
double-sided tape! 

After you get the tape up and the plastic cut to 
size, you apply the film, carefully, and press it 
against the tape, which you’ve peeled the backing 
off of, naturally. If it’s not perfect, you’re still okay. 
You can shrink it to fit with a hair dryer. Even a 
mediocre craftsman can do a presentable job. 

Once you get that taken care of, your windows 
may still leak. The area around the outer edge of 
the window frame is often a source of difficulty, 
and that’s a problem you’ll have to go outside to 
take care of. 

Actually, that’s caused by a lack of caulking 
around the outside of the exterior window frame, 
and can be cured by the judicious application of a 

(Continued on page 16c) 
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Answers to billing questions 
We are often asked about our billing and col¬ 

lection policies. Following are some answers to our 
most asked questions. We hope you will take time 
to read through what is presented. You may even 

want to pull out this center section and file it away 
for future reference. As always, if some questions 
come to mind, please feel free to call the office for 
clarification. 

Dates to remember 
• Read your meter on the 26th 

of the month. 
• Make your payment on or be¬ 

fore the 7th of the following 
month. 

• Your bill is past due after the 
7th, and you must pay penalty. 

• The penalty amount to pay is 
listed as “gross” on your rate 
chart. 

• The tax column on the rate 
chart is included in net and 
gross figures. 

f Pay this 
Amount 

KWH NET TAX GROSS 

0 13.50 0.00 14.18 
10 14.60 0.09 15.33 
20 15.70 0.06 16.49 
30 16.81 0.10 17.65 
40 17.91 0.13 18.81 
50 19.01 0.16 19.96 
60 20.11 0.19 21.12 
70 21.21 0.22 22.27 

80 22.32 0.26 23.44 
90 23.42 0.29 24.59 

100 24.52 0.32 25.75 
110 25.62 0.35 26.90 
120 26.72 0.38 28.06 
130 27.83 0.42 29.22 
140 28.93 0.45 30.38 
150 30.03 0.48 31.53 
160 31.13 0.51 32.69 
170 32.23 0.54 33.84 
180 33.34 0.58 35.01 
190 34.44 0.61 36.16 

200 35.54 0.64 37.32 
210 36.64 0.67 38.47 
220 37.74 0.70 39.63 
230 38.85 0.74 40.79 
240 39.95 0.77 41.95 
250 41.05 0.80 43.10 
260 42.15 0.83 44.26 
270 43.25 0.86 45.41 
280 44.36 0.90 46.58 
290 45.46 0.93 47.73 

  
Pay this 
amt. 26th- 
the 7th 

Pay this 
amt. after 
the 7th 

(Continued from page 16a)  

bead of caulk around the window. Occasionally 
people have tried to do a temporary interior fix with 
masking tape around the window frame. That 
works, but it’s visible, unattractive, and will peel 
the paint off if it’s left on too long. Don’t do it un¬ 
less there’s a really horrendous draft, and you ex- 
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pect to be able to remove the tape and do a proper 
caulking job when the weather improves. 

These few simple steps, most of which can be 
done inside the house, will help you cut your heat¬ 
ing costs, and will make your house more com¬ 
fortable, too. 
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The bill card 
SHELBY ELECTRIC COOPERATIVE 

Route 128 S North 6.h ^ O. Box 560 

SHELBYVILLE. ILLINOIS 62565 

TELEPHONE (217) 774-3986 

SHELBY ELECTRIC COOPERATIVE 
p O Box 5T»0 

SHELBYVILLE. ILLINOIS 62565 

FORWARDING S ADDRESS 
CORRECTION REQUESTED 

Account NumbOT 

j AS PREVIOUS READING 
LONREVERSESIDE 

42E THIS BALXNCE TO CUHXENTBILL 
^TBACT IF-C AFTER BALANCE 

RETURN THIS PORTION 

NIP*-6 

KEEp FOR YOUR RECORDS 

SHELBY ELECTRIC COOPERATIVE 

SHELBY VILl^JLLHVOlS 62565 * 

TELEPHONE (217) 774 3986 

KEEP THIS PORTION FOR YOUR RECORDS 

COOES 

A _ Annual or Seasonal 
C - Changed Meier 
£ — Estimated Bill 
f — Final Bill 
G — Grouped Meter Bill 
j — inactive With 

Balance 
K _ KVA Minimum 
L — Line Retention 

Minimum 

M — Minimum Bill 
N — New Account 
p _ Prorated Bill 
R - Regular Bill 
S - Security Light Only 

FOR YOUR 
INFORMATION 

• RETURN WITH YOUR PAYMENT 

. Bill DUE AT THIS Mb 

■ FAILURE TO RECEIVE BLL DOES NOT AVOID PAYMENT 

. YOUR KVA MINIMUM IS SHOWN ON REVERSE SIDE 

"I IURENT BILL 

IF A POWER FAILURE OCCURS 

1 Check your fuses or cwcurt 
breakers both inside and out on 
meter pole 

2 H cause is not located 
Check with your neighbors to see 
it they are also out 

3. ThenCAl77* 39B6IO..(Wilt* 
outage 
GIVE YOUR NAME AN0 

MAPh'jMBERIotFHusAboye 

on iever»e side) 

AMOUNT 
(tiom rale chart) 

CHAHGES/CBEDIT 

1 BALANCE FROM 
FRONT SIDE 

PAY THIS 
AMOUNT — 

KWH S USED 
THIS MONTH 
(Ruler to Hate Cltart^ 

AMOUNT 

(limn rate ihail)* 

To the left is your bill card. You 
will have it in time to read your 
meter on the 26th of the month. If 
you do not receive a bill card by 
the 26th, call the office. The left 
side of the card is your previous 
month's information. Always 
check for a balance or credit in the 
box marked “balance”. 

On the right side of the card, 
1 you will fill in the current month’s 

information. The back side of the 
billing card should be filled out 
with current information from 
the front. If you fill out each box 
on both sides of the card, you will 
have filled out your bill properly. 

You will notice that instructions and 
reminders are listed on the right 
back portion of the card. 
• Return that half of the card with 
your payment 
• Your bill is due when you received 
a bill card 
• Failure to receive a bill card 
DOES NOT MEAN YOU DO NOT 
OWE A BILL 
• Your minimum monthly 
amount is shown on the front of 
the card 

■J55BAEANCEONALL1 HE HU 
SUBTRACT IF 'C APPEAHS 
ACTFR BALANCE    

Remember: You are a mem¬ 
ber of a cooperative. In order to 
help keep our rates as low as 
possible, all members are re¬ 
quired to read their own meters 
and send in their payments on 
time. Our Billing Department is 

here to help you. If you have any ques¬ 
tions t all, please call (1-800-677-2612) for assistance. If you have problems paying your bill, let 

us know. Above all. when you call us, please have a valid meter reading to give the Billing Department. 
Please don’t make us make a collection trip to your location. 

RETURN THIS PORTION 

The final notice 

After the 8th of the month, a “final no¬ 
tice” (red), shown below, will be mailed if pay¬ 
ment has not been received in the office. This 
is the only notification you will receive in the 
mail to tell you your account is unpaid. 

(A) Your account number should be used in 
all correspondence and phone conversations with 
the office. 

(B) Map number gives us your location 

(Continued on page 16d) 

SHELBY ELECTRIC COOPERATIVE 
* NOT ICE OF DEUNQUENT 

ELECTRIC BILL 
p ° Box 560 
Shelbyville. IL 62565 
Telephone: (217)774-3986 

800 677-2612 
ESTIMATED READING t 

ACCORDING TO OUR RECORDS.YOUR 
BILL HAS NOT BEEN PAID. IF PAYMENT 
IS NOT RECEIVED PRIOR TO THE 
DISCONNECT DATE INDICATED 
BELOW. YOUR SERVICE IS SUBJECT 
TO DISCONNECTION WITHOUT 
FURTHER NOTICE. 

PREVIOUS READING 

ESTIMATED BILL $ 

2 
3 

PREVIOUS BAL. OR CR. $ 

TOTAL AMOUNT DUE $ 
(ESTIMATED) 

4 
5 

ACCOUNT NUMBER 

MAP NUMBER 

ACCOUNT NUMBER A 

MAP NUMBER B 

DATE OF NOTICE C 

DISCONNECT DATE D 

COLLECTION FEE E 

SAMPLE 

FINAL NOTICE 
If you Feet This Reminder is In Error 

Ptease Contact Our Office 
Please Return Thk Portion 

With Youi Payment 
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(Continued from page 16c) 
when calling in an outage 

(C) Date of notice is the date the “final notice” 
is mailed. 

(D) Disconnect date is the day that our crews 
will come to your location to collect. If payment is 
not made and a crew is at your location, they will 
disconnect the service without further notice. Col¬ 
lection fees and reconnect fees will then be added 
to amount of the bill. 

(E) A $30.00 collection fee will be added to your 
bill if it is necessary for the linemen to make a trip 
to your location to collect or read the meter. 

(1) Estimated Reading: If we have not received 
a valid reading from you, our computer system will 
fill in an estimated reading based on your past 12 
months readings. 

(2) Previous Reading: Is the last valid reading 
we have for your account. 

(3) Estimated bill: Is the result of the sub¬ 

traction of your previous reading from the reading 
the computer has estimated for you. 

A WORD OF ADVICE: Do not use this esti¬ 
mated information unless absolutely necessary. It 
is historically low; and can cause you to fall be¬ 
hind in your readings and payments. If we receive 
two or more estimated payments, we will have the 
meter read; and a $30.00 charge will be added to 
your bill. 

(4) Previous balance or credit: Any discrep¬ 
ancy in readings, payments, or penalties from the 
previous month will be reflected here. A credit will 
have a minus (-) sign before the amount. A bal¬ 
ance will appear as a straight figure. 

(5) Total Amount Due: The amount from the 
estimated readings (minus a credit or plus a bal¬ 
ance from line 4). 

Please remember: It is always best to call the 
office with your questions or problems. We are most 
willing to work with you! 

Lighting... 
Your Way 

From dusk to dawn, for security, safety and 
attractiveness, outdoor lights 

cost just pennies a day. 

Lighting for... 

Security Outdoor lighting protects 
your family and property from 
criminals. 

Extending 
the Day 

Lighting stretches the daylight 
hours for barbecues, driveway 
basketball and after-dusk chores. 

Safety Lighting illuminates a door for 
your late-night arrival home, and 
makes dark steps safer. 

Curbside 
Appeal 

Lighting accents distinctive 
features of your home or 
business. 

Economy Outdoor lighting is easy, efficient, 
and costs just pennies a day. 

YOUR Way Home, Farm or business: outdoor 
lighting can soon be 
lighting...YOUR Way. 
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Cold and wind damage Shelby system 

Shelby Electric Cooperative members across 
the system have experienced electric outages due 
to the recent zero temperatures and high winds. 
With low temperatures and high winds raging at 
over 40 mph, the electric system began being hit 
by outages at approximately 6 p.m. on Thursday, 
Jan. 18. By 7 p.m. every Shelby Electric crew was 
out in the field trying to restore power. 

Damage was caused by the super-cold electric 
conductor being hit by high winds. Lines were 
downed at stress points by vibrating conductor. 
Crews Thursday found it impossible to make head¬ 
way; as they would put one line back up, it would 
fall in another place. 

Early Friday morning Shelby Electric called for 
help from two neighboring cooperatives. Norris 
Electric at Newton responded with two crews (four 
men and two bucket trucks) as did Southwestern 
Electric Cooperative from Greenville. 

All crews were out with Shelby Electric men by 
early Friday morning. By 7 a.m. Friday, the crews 
found they were beginning to make headway in 
repairing the wind and cold damage. As the wind 
decreased, it became easier to get lines back up 
and restore power to members. 

Damage was scattered across the Shelby Elec¬ 
tric system, from Decatur to Effingham, and from 
Morrisonville to Mattoon. 

We very much appreciate the patience and un¬ 
derstanding of our members during a very diffi¬ 
cult situation. We also commend the perseverance 
and dedication of our line crews and that of the 
crews assisting from other cooperatives. 

May we say thanks to our members 
• Who call promptly to notify the office when a 

power outage occurs, telling us exactly where the 
trouble is located and the cause. 

• Who grant right-of-way for construction and 
maintenance of lines to serve your neighbors, pro¬ 
viding adequate and reliable electric service to ev¬ 
erybody on the system. 

• Who are careful when using trucks and farm 
machineiy around poles, lines and guy wires. 

• Who keep television antennas, silo-filling 
pipes and other equipment clear of falling distance 
on all electric lines. 

• Who teach children all the rules of electric 

safety, both indoors and outdoors. 
• Who use extreme care when cutting trees near 

your electric lines. 
• Who notify the office when moving so electric 

service can be transferred to the new owner or dis¬ 
connected if no one will be using power. 

• Who report anything that is wrong with the 
lines such as bad poles, broken guy wires, broken 
strands on the line conductors and cracked or bro¬ 
ken insulators. 

• Who keep signs, fence wires, nails and other 
hazards off the poles for the safety of our linemen. 
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Get DirecTV! 

kWWWW 
February & March Specials 

on Advanced Units. Dual LNB! 
Rental Free Installation 

Purchases: 
1. $799 Unit for $634 w/Free 

Installation! or 
$600 w/Free Self-Install Kit 

2. $899 Unit for $734 w/Free 
Installation! or 

$700 w/Free Self-Install Kit 

Extra Decoder $525 
Call Shelby Electric 774-3986 
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ENERGY SAVERS 

When you flip a switch, you’re buying power 

As you walk into a room in your house, the 
first thing you’re likely to do when you pass through 
the door is to hit the light switch. As you sit 
and begin to read, you realize things would be 
a little easier if you had more light, so you turn 
on the lamp next to your chair. Most 
of us do those little things with¬ 
out thinking about them at all. 

As a matter of fact, though, 
you’re making a buying decision 
each time you turn on an elec¬ 
trical switch. You make a buy¬ 
ing decision when you pick 
something off the shelf at the supermarket, or 
at the boutique in the mall, or when you put gas in 
your car. We often fail to realize we also do it just 
by flipping an innocuous little switch on the wall. 

If you keep that realization in mind, you also 
have a way to exercise a certain amount of control 
over your electricity bill. There are simple things 
you can do if you think before you buy. You can 
purchase electricity wisely, without losing any of 
the comfort and convenience it provides. Keep these 
factors in mind as you go about your routine at 
home. 

Water heating 
It’s hard to believe, but about 15 percent of 

the energy we use in our homes goes to heat wa¬ 
ter. Hot water plays a very important role in 
everyone’s lifestyle, and many lifestyles require 
quite a bit of hot water. Naturally, that results in 
higher energy use, which means that you’re going 
to buy more electricity. 

Ask yourself these questions: 
“When I take a bath, do I use water sparingly, 

or do I fill my tub clear to the top?” 
“Do I take short showers, or do I stay in the 

shower until the last drop of hot water’s gone from 
the water heater?” 

“Do I repair leaky faucets, or do I let them drip 
and waste hot water?” 

“Do I operate automatic washers and dish¬ 
washers with a full load, or just whenever it’s con¬ 
venient?” 

Space heating and cooling 
Let’s face it: Nobody likes to be too hot or too 

cold. That fact is reflected in our energy usage. 
Nearly half the energy used in American homes 
goes for heating and cooling. If we use dehumidifi¬ 
ers in the summer, or humidifiers in the winter, 
we’re making a fairly substantial energy purchase, 
because such units tend to run continuously. Por¬ 
table space heaters, air conditioners, and garage 

and basement fans also contribute to our energy 
consumption. 

If we take a look at our 
“comfort” lifestyle in terms of main¬ 
taining relative humidity and tem¬ 
perature, we can use energy wisely 
in many ways. These range from 
adding insulation where it’s 
needed, to caulking and weather¬ 
stripping, to simply turning down 
the heat and turning off the air 
conditioning in a room that’s not 
being used. When you do that, 
of course, you’re making a deci¬ 

sion to buy a little less electricity. 

Family size 
There is a direct relationship between the num¬ 

ber of people living in a home and the amount of 
energy used, and that’s especially true if some of 
the residents are teenagers. In addition, if friends 
and relatives are visiting, you can expect to use 
more energy for cooking, baking, laundry and hot 
water. And if you’ve opened up a spare room, it 
will cost a little extra to light it and provide heat¬ 
ing or cooling. 

Appliance use 
America is a nation of gadget-lovers, and we’re 

all looking for an appliance that will do something 
for us. But we need to remember: when we open a 
can with an electric can opener, we’re making the 
decision to buy just a tiny bit of electricity. And 
when we roast a turkey in our electric oven, we’re 
also buying energy. The truth is, though, most of 
us are firmly convinced that the convenience is 
worth the cost, and we use such appliances cheer¬ 
fully. 

Your appliances work for you around the clock, 
whenever you choose to use them, and wise use of 
these helpers can cut your costs. 

For example, ask yourself questions like these: 
“Do I turn off the lights when a room is not is 

use, or do I leave them on?” “Does my television 
set entertain the entire family, or does it play to an 
empty room?” 

“Do I leave my oven on ‘warm’ for an extended 
period of time, or do I cook many dishes at once 
and then turn the oven off?” 

All these considerations affect your lifestyle, 
and the cost of maintaining it. All Americans are 
part of the residential sector, and real energy man¬ 
agement consciousness is likely to start at home. 

A conscientious home and farm energy man¬ 
agement program can pay big dividends! 
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BIG DISH Rural TV by Kascom, Inc. 
P. O. Box 166 • Shelbyville, IL 62565 
1-800-677-2612 (7:00 a.m.-4:00 p.m.) & 
1-800-333-9711 after 4:00 p.m. 

If you have a big dish we offer the following 
package: 

Economy: 21 channels—$10.00 Top Choice- -39 Channels, 1 premium, Encore— 
A&E HEADLINE NEWS $28.50 
CARTOON HOME & GARDEN AMC ENCORE SCI-FI 
CMT MTV ATLANTIC 3 ESPN TCM 
CNN NICK A&E ESPN-2 TNN 
CNN-FN SCI-FI BRAVO FAM TNT 
CNN-1 TNN CARTOON fxM USA 
DISC USA CMT HEADLINE NEWS VH-1 
E! VH-1 CNBC HISTORY WEATHER 
ESPN WGN CNN KDVR WGN 
ESPN-2 WTBS CNN-FN KTLA WPIX 
FAM CNN-1 LIFETIME WSBK 

COMEDY CENTRAL MTV WTBS 
Basic: 29 Channels- $12.50 DISC NICK WWOR 
AMCHOME & GARDEN E! 
A&E KTLA 
CARTOON LIFETIME Sports Channel Package: 9 Channels- $12.50 
CMT 
CNBC 
CMMCNN 
CNN-FN 
CNN-1 
DISC 
E! 
ESPN 
ESPN-2 
FAM 
HEADLINE NEWS 
HISTORY 

MTV 
NICK 
TNN 
USA 
VH-1 
WEATHER 
WGN 
WPIX 
WSBK 
WTBS 
WWOR- 

Star Pack: 30 Channels—$15.00 
A&E 
CARTOON 
CMT 
CNBC 
CNN 
CNN-FN 
CNN-1 
DISC 
E! 
ESPN 
ESPN-2 
FAM 
HEADLINE NEWS 
HISTORY 
KTLA 

MTV 
NICK 
PRIMETIME E or W 
SCI-FI 
TCM 
TNN 
TNT 
USA 
VH-1 
WEATHER 
WGN 
WPIX 
WSBK 
WTBS 
WWOR 

Chicago 
Cincinnati 
Florida 
National 
New England 

New York 
Ohio 
Pacific 
Philadelphia 

Satellite Sports Network: 14 
Home Team Sports Prime 

Madison Square Garden 
New England Sports Network 
PASS Sports 
Prime Network—National 
Sports South 
Sunshine Network 

a al carte Services 

Prime 
Prime 
Prime 
Prime 
Prime 
Prime 

Channels—$12.50 
Sports -Intermountain 

West 
Sports - Midwest 
Sports -Rocky Mountain 
Sports -Southwest 
Sports -Upper Midwest 
Sports -West 
Sports -Northwest 

Power Plus-Prime Time Combo 39 Channels— 
$21.00 
AMC ESPN-2 TCM 
A&E FAM TNN 
BRAVO fxM TNT 
CARTOON HEADLINE NEWS USA 
CMT HISTORY VH-1 
CNBC KTLA WEATHER 
CNN LIFETIME WGN 

A&E    $0.75 Playboy  $9.00 
AMC   $0.75 Prime Network   $1.00 
Bravo    $0.70 Prime Net Combo  $5.00 
Cartoon   $0.75 •Prime Time—East  $3.95 
CMT   $0.55 •Prime Time—West  $3.95 
CNBC   $1.00 Romance  $0.50 
Comedy Central  $0.70 Sci-Fi  $0.75 
•Denver 5   $5.95 TCM   $1.25 
Encore    $2.25 TNT   $2.00 
fxM $0.90   Travel $0.50 
Game Show Net  $1.00 Weather (basic)   $0.75 
Golf Channel ....  $6.00 WFLD   $0.90 
HIST   $0.75 WPIX   $0.60 
Home & Garden  $0.75 WPIX/WGN  $1.50 
KDVR   $0.90 WTBS   $1.25 
KTLA   $1.05 *WWOR/WSBK  $2.00 
Lifetime   $0.70 

Premium Services Available: 
HBO  

Channel.... 

CNN-FN MTV WPIX One Premium $7.95 
CNN-1 NICK WSBK Two Premiums $12.95 
DISC PT-E& W WTBS Three Premiums $19.95 
E! SCI-FI WWOR Four Premiums $25.95 
ESPN Five Premiums $31.95 

Power Plus- -Denver 5—38 Channels- $20.00 
AMC ESPN TCM 
A&E ESPN-2 TNN 
BRAVO FAM TNT 
CARTOON fxM USA 
CMT HEADLINE NEWS VH-1 
CNBC HISTORY WEATHER 
CNN KTLA WGN 
CNN-FN LIFETIME WPIX 
CNN-1 MTV WSBK 
DENVER 5 NICK WTBS 
DISC 
E! 

SCI-FI WWOR 

* Denver 6:KMGA(ABC), KCNC(CBS), KWGN (ND.).KUSA(NBC) 
KRMA(PBS) 

*PT EAST: WJLA(ABC), WRAL(CBS), WNBC(NBC) 
*PT WEST: KOMO(ABC), KPIX(CBS), KNBC(NBC) 
*WSBK: INDEPENDENT. BOSTON 
•WWOR: INDEPENDENT, NEW YORK 

Not for DIRECTV. 
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Shelby Electric News 
SHELBY ELECTRIC COOPERATIVE 217-774-3986 SHELBYVILLE, ILLINOIS 

Your Total Energy Supplier 

Lincoln Prairie stalled as funding dries up 
Lincoln Prairie Water Company is in an awkward 

position, notes Jim Coleman, manager of Shelby 
Electric Cooperative and president of the Lincoln 
Prairie board. The company has wound up as if to 
heave a mighty pitch—and stopped in mid-windup. 

The project, which got off to a quick start in 
1993, built up a customer base and obtained rights 
to Lake Shelbyville’s water. It was intended to dis¬ 
tribute as much as 20 million gallons of water a day 
to customers in parts of Shelby, Christian and Mont¬ 
gomery counties. But the project, which had aston¬ 
ished onlookers by the quick and timely way it got 
off the ground, bogged down. 

“We applied for a package of federal grants and 
low-interest loans,” Coleman says, “but the prob¬ 
lem is that much of the government has come to a 
standstill as the budget debate and election cam¬ 
paigns work their way through the system. With this 
being an election year, Washington isn’t getting much 
done.” 

What is frustrating about all this, he notes, is 
that the water project should prove to be an eco¬ 
nomic boost for the area, much as the rural electri¬ 
fication program did half a century ago, and such 

delays are stifling badly needed area growth. 
Now, it looks like it will be late summer before 

there’s any word on the loans, and construction on 
the project, which was hoped to begin by early 
spring, will more than likely have to be delayed be¬ 
yond that point. 

In the hopes of getting the project moving, 
Coleman suggested that communities that will ben¬ 
efit from the system might be asked to apply for 
grants on behalf of the water company. “If we can 
get several $400,000 grants going,” he says, “that 
will give us enough money to make a small start. 
While several small grants don’t look like much when 
compared to the $7 million the project is expected 
to cost, it’ll at least get us started laying pipe, and 
I’m ready for that.” 

Such communities as Wenonah, Ohlman, 
Coalton, Witt, Oconee, Tower Hill and Shelbyville 
might be able to get state grants through the Com¬ 
munity Development Assistance Program. 

“I’m convinced that if we can get construction 
started, even if it’s a small project, there will be more 
customers. I believe federal funding will then fol¬ 
low,” he said. 

The challenge of providing power to 
sparsely populated areas 

Before local rural electric cooperatives like 
Shelby Electric were created, most rural homes did 
not have power, even though homes in city areas 
were electrified. The reason: Existing power com¬ 
panies could not or would not serve the sparsely 
populated rural areas. 

The rest is history and today, people are fortu¬ 
nate enough to live almost anywhere knowing elec¬ 
tricity will be available. 

Living in the country certainly has its advan¬ 
tages, but it can also have a few drawbacks. Since 
rural areas are sparsely populated, your electric 
cooperative maintains 2,100 miles of power line to 
serve almost 9,000 cooperative members. That is 
a lot of wire! In fact, if you’d stretch it one direc¬ 

tion, it would reach from Shelbyville to San Fran¬ 
cisco. In comparison, to serve the same number of 
consumers, investor-owned utilities would only 
need to maintain between 200 to 300 miles of power 
lines, depending upon their consumer density. 

Consequently, the size of Shelby Electric’s ser¬ 
vice territory is more susceptible to wind and 
storms. However, when Mother Nature does make 
an occasional outage occur, your cooperative com¬ 
mands all its resources to get service restored as 
quickly as possible. We know you depend on us, 
so we will work day and night until the power is 
restored.Shelby Electric maintains 2,100 miles of 
lines to serve almost 9,000 members. 
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At right, Jim Coleman, manager 
of Shelby Electric, shows the en¬ 
gineers through a substation. De¬ 
spite the bitter cold, the engineers 
spent quite a bit of time touring 
the system. Above, members of 
the Chinese delegation have their 
picture taken in front of the co-op 
building. 

Thirty rural electric engi¬ 

neers from China spent a week 

in downstate Illinois, learning 

how their American counter¬ 

parts provide service to rural 

areas. They spent one of those 

days, Thursday, Feb. 1, visit¬ 

ing Shelby Electric Cooperative 

to learn how we deliver electric 

service to our sparsely popu¬ 
lated area. 

The group was the third to 

visit Illinois electric coopera¬ 
tives through professional 
training programs sponsored 

by the University of Illinois-Chi- 

cago. The engineers arrived in 

the U.S. in mid-January and 

spent part of their time in 

southern Illinois, where they 

visited a cooperative-owned 

power plant before traveling to 

Shelbyville. 

“The visitors wanted to tour 

Shelby Electric,” notes Man¬ 

ager Jim Coleman, “because 

they wanted to see some of the 
operations we’ve diversified into 

in the last few years. Even 
though we were in the midst of 

some record-breaking cold 

weather, they wanted to see a 

real variety of things, and we 

tried to oblige them. We took 

them out to show them our pro¬ 

pane operation, our radio ser¬ 

vice, and our 
large-and-small-dish satellite 

TV businesses. 

“They were also interested 

in how we handle both under¬ 

ground and overhead residen¬ 

tial connections, and we 

showed them several different 
kinds, from residential to farm 
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Clockwise from above: Delegates had their picture taken with their hosts. From left are Nan Jun Xing; 
John Freitag of the Association of Illinois Electric Cooperatives; Xian Chang; Fusheng Wang; Jim Coleman, 
manager of Shelby Electric; Robert Primmer, Shelby director; Xu Fang Ping, engineer and assistant di¬ 
rector for China’s Department of Rural Electrification; and John Scott, Lawrence Oiler and Darrell Shumard, 
Shelby directors. Lianying Zhang, left, gives a gift to Damien Coleman, son of Shelby Electric Manager 
Jim Coleman; Tina Coleman, right, looks on. Coleman shows visitors a radio-controlled switch. 

urShelby’s system 
to industrial. 

"11167 were interested in our 
billing procedures, too, and 
how we determine our rates. 
They were fascinated by the 
system map on the wall of our 
Operations Department, be¬ 
cause it shows where every 
member lives, and what kinds 
of equipment we have and 
where it is. They were aston¬ 
ished at how few people we had 
working here, because the way 
they work requires more man¬ 
power than we utilize. 

“We were pleased to partici¬ 
pate in this program with the 
Chinese engineers,” Coleman 
said, “and while they seemed to 
learn a lot from us, I think we 
learned a lot from them as 
well.” 

Several of the staffers of 
Shelby Electric took part in the 
program, and board members 
Lany Oiler, Bob Primmer, John 
Scott and Darrell Shumard vis¬ 
ited with the engineers during 
their tour of the co-op. 

The Chinese were im¬ 

pressed with Shelby’s willing¬ 
ness to share their knowledge, 
and Coleman noted that staff¬ 
ers made a sincere effort to an¬ 
swer every question they were 
asked. “We enjoyed spending 
the day with them,” he said, 
“and we shared information 
about all facets of Shelby 
Electric’s operations. I think we 
opened a lot of eyes. They 
seemed pleased that we’d share 
information and take the time 
to demonstrate how we provide 
services to our members.” 
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Isn’t progress wonderful? 

Early, crude 
communication. 
Information often 

blurred and 
incomprehensible. 

More efficient, 
but required large, 

temperamental 
equipment. 

Very inconvenient. 

New, wire-based 
technology. 

Not available to 
everyone at first. 

Messages still riddled 
with static. 

The world at your 
fingertips. Convenient, 
instant, state-of-the- 

art, crystal clear. 

All this...and more 

The Channel QTNN 
immMmnuMmpmom 

Discovery THE 
WEATHER 
CHANNEL Tint WELL STINT 

jEsunfi 

HE3B. USA 
NKTWOMK 

CQRQOHH 
□enwEiin <|§f! am 

And...Action! Get DIRECTV! 

February & March Specials 
on Advanced Units. Dual LNB! 

Rental Free Installation 

Purchases: 
1. $799 Unit for $634 w/Free 
Installation! or 
$600 w/Free Self-Install Kit 

2. $899 Unit for $734 w/Free 
Installation! or 
$700 w/Free Self-Install Kit 

Extra Decoder $525 
Call Shelby Electric 774-3986 

DIRECTV delivers the best in news and information, movies, 
sports and family programming 

with crystal clear digital video and audio. 
The choice is clear. DIRECTV. DIRE CUT. 
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Service cuts not for cooperatives 
SERVICE: That’s the name of the game for 

America’s consumer-owned electric cooperatives! 
Strong, reliable service in an increasingly unreli¬ 
able world is what’s most important. All too often 
these days, hard working American families are 
getting the runaround from big business and big 
government. Corporate mergers are creating huge 
businesses that seem to get further and further 
away from the people they are supposed to serve. 

That’s not the way it ought to be. The men and 
women who work for Shelby Electric remain firmly 
committed to providing the best possible electric 
service at the lowest possible price to our owners- 
-our members. We live and work in the communi¬ 
ties we serve. Our commitment to providing reliable 
service to you has never been stronger. 

Shelby Electric is also looking forward to the 
future. Changes in the way the electric utility in¬ 
dustry is regulated must not ignore consumers. 
Families like yours and ours must not be hurt by 
change. We must not let that happen. You can be 
sure that we will be there on the front lines of battle 
making sure your interests are well served. How 
can we be sure of that? Every year, you and your 
neighbors elect the Cooperative’s Board of Direc¬ 

tors to represent your interests. That is why it is 
so important that you plan now to attend your 
annual meeting on Friday, June 21. 

As in the past, it is being held at the Shelby 
County 4-H grounds in Shelbyville. A pork chop 
dinner prepared by the Shelby County Pork Pro¬ 
ducers will be served beginning at 11 a.m. The 
meeting will convene promptly at 1 p.m. This year’s 
speaker will be Bob Murray, popular WAND-TV 
weatherman. Mark your calendar now so you won’t 
miss the activities of the day. 

You will find that service is not as important to 
many other utilities. How many local offices and 
service centers have we seen close in the recent 
past? The human contact has gone from many of 
the big businesses. At your cooperative, we have 
employees ready and willing to listen to your prob¬ 
lems—and to provide real solutions for them. 

We have a full staff to answer your questions 
and to provide what you deserve: SERVICE! That 
will always be the name of our game. All of us at 
Shelby Electric Cooperative are dedicated to your 
needs and requirements—we are your local home¬ 
town electric utility. 

Mark your calendar for Friday, June 21 - 
Plan to attend your annual meeting! 
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Shelby Energy Company celebrates 
two years of service 

On April 4, 1996, Shelby Energy Company cel¬ 
ebrated its second anniversary as a wholly-owned 
subsidiary of Shelby Electric Cooperative. As a di¬ 
vision of Shelby Electric, Shelby Energy is owned 
by the members of the Cooperative, and all profits 
derived are retained in our service area. 

Steve Shoaff, gas superintendent, reports that 
Shelby Energy now serves more than 680 custom¬ 
ers. As propane suppliers, it provides complete gas 
services to homes, farms, and businesses in the 
entire Cooperative service area. 

Shoaff explains that Shelby Energy always of¬ 
fers competitive prices and budget billing. He and 
his staff provide 24-hour emergency services win¬ 
ter and summer. New propane tanks may be rented 
for the price of $1.00 per year, with no charge for 
installation of the tank. 

They are also pleased to offer free safety checks 
of your system at the time of installation and de¬ 
livery. A special incentive for new tank instal¬ 
lations is now being offered. Shoaff recommends 
you call the office for further details. 

Contract gas for residential use is offered for 
200-2,000 or more gallons. By taking advantage 
of the contract offer, a customer can lock in the 
price at summer rates that will remain in effect 
until March of the following year. Summerfi.ll con¬ 

tracts are also now available. 
Information about these services and specials- 

-and more—is available by stopping by the Energy 
office located in the new annex at the Cooperative 
headquarters in Shelbyville. You may also call 774- 
2311 for all the details. 

Wayne Bunch, Janet Orr, and Steve Shoaff have a 
total of 62 years experience in the propane indus¬ 
try. They will be happy to answer any questions you 
might have. 

Shelby Electric announces 
two scholarships 

The Board of Directors and Manager James 
Coleman, are pleased to announce that Shelby 
Electric has begun a scholarship grant for chil¬ 
dren of Cooperative members. 

Two $1,000 scholarships will be awarded in 
1996 to graduating seniors who plan to attend 
an Illinois college, university, or trade school. 
The only requirement for entry is that the stu¬ 
dent be a child of a Cooperative member and be 
enrolled in an area high school. 

Applications were distributed to all area high 
schools in mid-March. The deadline for return 
was April 30, with announcement of the two 
winners scheduled for mid-May. We will an¬ 
nounce the winners to you on the pages of this 
magazine in the near future. 

Shelby Electric believes these grants go 
hand-in-hand with its commitment to the ad¬ 
vancement of educational goals of students in 
the service area. In the past, the Cooperative has 
sponsored the “Youth to Washington” contest 

sending many students on an all-expenses trip 
to Washington, D.C. to observe their government 
in action. 

In 1995, the first two Illinois Electric 
Cooperatives Memorial Scholarships were 
awarded. Shelby Electric is proud to be a spon¬ 
sor of these two grants: one to a child of a Coop¬ 
erative member and one to an Illinois Electric 
Cooperative employee’s child. With the addition 
of our two scholarships, your Cooperative feels 
a great satisfaction in helping the young people 
of our area learn and grow through higher edu¬ 
cation. 

The 1997 Shelby Electric Cooperative schol¬ 
arship applications will be sent to the area 
schools in conjunction with the applications for 
the IEC Memorial Scholarships in the fall of 
1996. If you have a child who will graduate in 
1997, and are interested in the scholarship pro¬ 
grams, please feel free to contact the office for 
more information. 
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CHflnnas 
TOTAL (UOICC 
S29.95/Month 

KLCCTCHOICt 
$19.95/month 

PLUL DIRCCTV 
$14.95/month 

economy (HOitti 

S14.95/month 

economy CHOICE ii 
$14.95/month 

A&E ✓ ✓ 
American Movie Classics ✓ 
America's Talking A ✓ ✓ ✓ 
Black Entertainment Television rwV ✓ 
Bloomberg Information TV ^ ✓ ✓ ✓ 
Bravo J The 

• 1 la*0 

JSIPj 
Cartoon Network N. ✓ ✓ ✓ 
 7 ✓ 

CNN Z-—i ✓ ✓ ✓ 

CNN International / \ /Xss/ ✓ ✓ ✓ ✓ 

Country Music Television V ✓ ✓ ✓ ✓ 

Court TV ✓ ✓ ✓ 

C-SPAN 1 ✓ ✓ 
C-SPAN 2 ✓ ✓ ✓ 
Direct Ticket Pay Per View access 
(Up to 60 channels of movies & special events) 

✓ ✓ ✓ ✓ ✓ 
The Discovery Channel ✓ ✓ ✓ 
The Disney Channel ✓ ✓ ✓ ✓ 
E! Entertainment Television ✓ ✓ ✓ 
ENC0RE1:'60s, 70s and'80s ✓ 
ENC0RE2: Love Stories ✓ 
ENCORES: Westerns ✓ 
ENC0RE4: Mystery ✓ 
ENC0RE5: Action ✓ 
ENC0RE6: True Stories and Drama ✓ 
ENC0RE7: WAM! ✓ 
ENC0RE+ SAMPLER (One day each of Encore I 7) ✓ 
ESPN ✓ ✓ ✓ ✓ 
ESPN2 ✓ ✓ ✓ ✓ 
The Family Channel ✓ ✓ 
Headline News ✓ ✓ ✓ ✓ 

The History Channel ✓ 

Home and Garden Television ✓ ✓ 

Home Shopping Network ✓ ✓ ✓ ✓ ✓ 

The Learning Channel ✓ ✓ ✓ 

MuchMusic ✓ ✓ 

Music Choice {29 channels of digital audiol ✓ ✓ 

MlJSiC Choice (5 channel sampler) ✓ 

The Nashville Network ✓ ✓ ✓ 

Newsworld International ✓ 

Sci-Fi Channel ✓ 

Superstation TBS ✓ ✓ ✓ ✓ 

TNT ✓ ✓ ✓ ✓ 

The Travel Channel ✓ ✓ 

TRIO ✓ 

Turner Classic Movies ✓ ✓ ✓ ✓ 

USA Network ✓ ✓ ✓ ✓ 

The Weather Channel ✓ ✓ ✓ ✓ 

Local regional sports network ✓ 

Out-of-market regional sports networks ✓ 

ABC, CBS, NBC, Fox, and PBS ✓ 
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NOTHING BEATS 
DIRECTV 

FOR FAMILY 
ENTERTAINMENT. 
TLC 
THE LEARNING 

CHANNEL® 

CQRDOQN 
□EDWHRQ The^)1s^c^ Channel 

Looking for television programs the whole family can watch? 
Look no further. DIRECTV brings you the very best in family 
viewing...with as many as 150 channels to choose from. 

If you want programming that satisfies every member 

of the family, nothing compares to DIRECTV. 

THE CHOICE IS CLEAR. DIRECTV. 

ODSS- 

DIRECTV 

Shelby Electric Cooperative 
P. O. Box 560 

Shelbyville, IL 62565 

1-800-677-2612 

DIRECTV and DSS are trademarks of DIRECTV, Inc., a unit of GM Hughes Electronics. 

Equipment and programming sold separately. © NRTC 1995 
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China 
tour 
The Great Wall was just one of 
many historic sites visited by 
the 21-member Illinois electric 
cooperatives’ delegation that 
toured the People’s Republic of 
China in early March. The group 
included Jim Coleman, man¬ 
ager of Shelby Electric Coop¬ 
erative. The group toured China 
from March 3-19 as guests of 
the country’s Ministry of Elec¬ 
tric Power and Department of 
Rural Electrification. 

Even though it’s halfway around the world, 
China moved closer to central Illinois in early 
March. Jim Coleman, Manager of Shelby Electric 
Cooperative, was part of a 21-member group that 
toured the People’s Republic of China as an in¬ 
formational exchange. 

“We had a fantastic tour of their country. We 
were astounded by the progress that they’ve made 
in their nation. They have a long way to go, but 
they have made major strides,” Coleman noted. 
“During the trip we met with many of the key lead¬ 
ers of their country’s electric programs and toured 
their power systems. We were impressed with the 

progress they’ve made towards meeting the power 

needs of their people and their growing indus¬ 
trial base.” 

The group, hosted by China’s Ministry of Elec¬ 
tric Power, and was sponsored to tour the nation. 
The invitation was extended after three groups of 
Chinese rural electric leaders visited Illinois 
through an international training program devel¬ 
oped by the University of Illinois-Chicago. One of 
the groups visited Shelby Electric Cooperative for 
a day in January. The Chinese government ex¬ 
tended the invitation as a way of thanking its 
American friends and showing them how far the 
country has progressed. 

Through the training program with the U.S., 

Continued on page 12b 
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Above, the group paused for a 
picture at the Great Wall. Jim 
Coleman, manager of Shelby 
Electric Cooperative, is next to 
last at the right edge of the photo. 
At right, a McDonalds provided a 
welcome break from unfamiliar 
foods: Pictured from left are Bud 
S. Walls of Edgar Electric Co-op¬ 
erative Association, Lynn Gu, in¬ 
terpreter, Joan Freitag, Dickson 
L. Dunsworth, manager of 
McDonough Power Cooperative, 
and Coleman. 

Continued from page 12a 

more than 100 key Chinese rural power officials, 
primarily electrical engineers, have visited 

America to learn more about how electric co-ops 

provide service to rural areas. During their visits 

to the U.S. the group has toured several Illinois 

cooperatives, gaining a first-hand look at all fac¬ 

ets of co-op operations. 

The Illinois group left the U.S. early on March 

3 and arrived in Hong Kong, spending three days 

touring the island nation. From there they flew to 

Shanghai for several days of touring this rapidly- 

growing metro area. The group then spent a day 

visiting the Pudong area, one of China’s desig¬ 

nated economic development zones. 

“We were amazed by the amount of construc¬ 

tion in China, especially in the rapidly expanding 

cities and the economic development zones. We 

saw hundreds of new high-rise buildings under 

construction, as well as new bridges and high¬ 

ways and factories,” Coleman said. 

The group proceeded to the rural area of 

Taicang, where they met with 80 leaders of 

China’s growing rural power program. During the 

meeting, Coleman and other electric co-op lead¬ 

ers exchanged information and met with Chinese 

rural power leaders. Following several days of 

business meetings and exchanges, the group 

toured Taicang area power transmission and dis¬ 

tribution systems and visited schools, businesses 

and a farm. 

The visitors then spent two days in Suzhou, 

the capital of China’s silk industry, and flew to 

Xi’an, the country’s historic old capital. After two 

days there, the delegation flew to Beijing, where 

they met again with rural power leaders. During 

these meetings, Illinois electric co-op leaders 

shared their expertise with their Chinese coun¬ 

terparts and provided ideas about how to better 
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Clockwise from left: It wasn’t all 
touring; Coleman speaks to a 
group through an interpreter. 
Photographing a wiring installa¬ 
tion, Chinese style. The Chinese 
use “rubber gloving” and 
“hotstick” techniques to work on 
energized lines, to a certain ex¬ 
tent, just as Shelby does. Here, 
Coleman models a rubber glove, 
while a wooden hotstick stands 
ready for use. 

improve their electrical distribution systems. 
Coleman noted that much of the electric distri¬ 
bution system in China was poorly engineered and 
badly maintained. At the same time, some of the 
primary transmission systems in the country were 
state of the art, he added. “They’re obviously mak¬ 
ing major capitol investments in electric system 
infrastructure,” he said, “They have made great 
strides but they have a long way to go.” 

During the trips to Xi’an and Beijing, the group 
was able to visit some of the key cultural and his¬ 
toric sites of China. They toured the Terra-Cotta 
Warriors archeological site near Xi’an. In Beijing, 
the group visited the Forbidden City, a Summer 

Palace, the Ming Tombs and the Great Wall of 
China. 

The Great Wall visit was both breathtaking and 
inspiring. “When you’re standing on the Great 
Wall, you can’t help but think about the millions 

of people who have worked to build this massive 
construction project through the mountains. Our 
guide told us that it would take several years just 
to walk one entire Great Wall—and that the wall 
is still being built in some areas. 
The entire trip provided a great opportunity for 
meeting leaders of other cultures—and to see the 
role of rural electrification in emerging Third 
World countries,” Coleman said. About 10 per¬ 
cent of China’s people are still without electric¬ 

ity- 
“The Chinese understand the importance of 

the rural electric program. They know that elec¬ 
tricity in their rural areas will help improve the 
quality of life for their rural people. It will also 
help to drive China’s economic growth and the 
country’s push to a free market economy. We 
learned a great deal from the visit.” 
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Roger (left) and Lyle Bruns admire their work while helping hitch up their 500th trailer. 

“TVailers For Sale or Rent....” 
The Roger Miller song may not quite apply to 

this article, but the “for sale” line certainly ap¬ 
plies to Ly-Mar Manufacturing of rural Tower Hill. 
Lyle Bruns, a very busy man who runs an exca¬ 
vating company, auctioneer service and western 
wear store, explains how the family began the 
trailer manufacturing business: “We started the 
business in the spring of 1989. My son, Roger, 
graduated from the University of Illinois and re¬ 
turned to the area. I had started the business in 
the winter when I wasn’t busy dozing; and it has 
expanded to year-round!” 

Lyle says that Roger runs the business and 
he helps when he’s not bulldozing. Roger’s wife, 
Janie, runs the entire business end of the opera¬ 

tion from the western wear shop in Tower Hill. 
With five full-time employees, Ly-Mar manu¬ 

factures every trailer from scratch. Their machine 
shop receives deliveries of steel one or two times 
a week and axles about every two weeks. Bruns 
says it takes an average of three days to build a 
trailer: one day in the machine shop, one day in 

the paint shop, and one day in the wiring shop. 
Ly-Mar builds standard trailers for sale when 

time permits. Most of their time is scheduled on 
special orders. They are pleased to build to the 

Continued on page 12b... 

New custom 6,000-pound trailer is taken to the wir¬ 
ing shop to be outfitted with brake lights, etc. 
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Peak Alert Season June 15 — September 15 
The wholesale rate schedule 

of our power supplier, Soyland 
Power Cooperative, focuses on 
Soyland’s system demand peaks 
between June 15 and Sept. 15. 

During these dates, Shelby 
Electric Cooperative members 
should be alerted for peak de¬ 
mand periods. 

Several factors contribute to 
Soyland’s peak. The most impor¬ 
tant of these will be tempera¬ 
tures. We believe that the days 
when the temperatures exceed 
90 degrees are the days most 
likely for Soyland to peak. Be¬ 
cause of Soyland’s loads, the 
time of day for the peaks to oc¬ 
cur will be between 2 p.m. and 
8 p.m. 

When peak conditions are 
near, Soyland will notify Shelby 
of a peak alert situation. On days 
when peak alerts are called by 
Soyland, Shelby will attempt to 

notify our members through 
brief radio announcements. 

Shelby members should be 
conscious of these periods and 
attempt to control their indi¬ 
vidual demands by using wisely 
their air conditioning, major ap¬ 
pliances and other electrical 

equipment. 
By working together coop¬ 

eratively and lowering our sys¬ 
tem peak, we can continue to 
have a positive effect on our 
present and future power costs 
from Soyland. 

Trailers Continued from page 12a... 

customer’s specifications right down to the color 
of paint. The Brunses said that there is usually a 
waiting list of three to four weeks. On the day we 
visited, Roger said he had 19 trailers to build on 
the list. 

Lyle says it is amazing how many people use 
trailers for various purposes. “We build anything 
from a trailer for a lawnmower to the big ones to 
haul construction equipment. We have orders for 
outfits for a standard bumper hitch, gooseneck 
hitch, or the pintel hitch.” Bruns also said that 
they will install hitches, wire trailers, or install 
load controllers for customers. 

Lyle and Roger say a lot of their business 
comes over the phone. “People will see a trailer 
we have built somewhere in the United States and 
call to see if we can build one for them. We have 
trailers going out all over the country.” 

If you’re out on the road and spot a trailer 
bearing the Ly-Mar logo, you’ll know that it came 
from Bruns’ shop south of Tower Hill. Maybe 
someday, they will be the “King of the Road”-trailer 
wise, anyhow! 

Notice of closing... Shelby Electric Cooperative will be closed 
Thursday, July 4, in observance of Independence Day. 

We will resume normal business hours on Friday, July 5. Have a safe holiday. 

Lyle Bruns demonstrates equipment in the machine 
shop used to manufacture Ly-Mar trailers from 
scratch. 
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Darrell Shumard of Stewardson, Director of Shelby Electric presents a check to Katie Roley and her 
parents at Stewardson-Strasburg High School on May 22. Left to right: Mr. and Mrs. Robert Roley, Katie, 
and Shumard. 

Scholarship winners announced 
Shelby Electric Cooperative has announced the 

winners of the new Cooperative Scholarship pro¬ 
gram. Grants of $1,000 each were made to two 
children of Cooperative members. We are pleased 
to announce the 1996 scholarship recipients are 
Erin Ollech and Kathleen Roley. 

Erin Elizabeth Ollech of rural Edinburg, the 
daughter of Dianne Fulton, graduated as class 
valedictorian this spring from Edinburg High 
School. Erin plans to attend Western Illinois Uni¬ 
versity in the fall majoring in special education. 
She says she is interested in teaching the learn¬ 
ing disabled and also working in speech pathol¬ 
ogy. “That is my goal, to serve others,” saids Erin. 

Kathleen Rachele Roley, from Stewardson- 
Strasburg High School, is the daughter of Mr. and 
Mrs. Robert Roley of rural Windsor. Katie is very 
active in her church’s activities as well as many 
school and social projects. In the fall of 1996, she 
will attend Concordia University in River Forest, 
Illinois, with a double major of secondary English 
and vocal performance. 

The Cooperative is very pleased that its new 
scholarship program was so well received. Entries 
were received from most area high schools. Judg¬ 
ing was done by making all applications totally 
anonymous (with names, schools, and addresses 
blocked out); and was done by judges who were 
unfamiliar with any area high school students. 
Every entry received was excellent and the judges 
reported they had no easy decision. 

We will be sending out information on the 1997 

scholarship program in this magazine and to all 
area high schools at the first of the year. 

Shelby Electric sends its congratulations and 
best wishes for the future to our current winners, 
Katie Roley and Erin Ollech. 

Erin Ollech is awarded a check for $1,000 by Shelby 
Electric’s Member and Public Relations Advisor 
Suzanne Tate at the Edinburg High School awards 
night on May 21. 
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Rate 
relief 
conning 
James E. Coleman, left, manager 
of Shelby Electric, congratulates 
Kenneth Kensil of Shelbyville, 
center, and Darrell Shumard 
of Stewardson, right, on their 
reelection to the board of di¬ 
rectors during the co-op’s an¬ 
nual meeting Friday, June 21, in 
Shelbyville. 

Shelby Electric Cooperative 
members should start seeing 
lower electric rates by the end of 
this year. The surprise announce¬ 
ment was made at the consumer- 
owned utility’s annual meeting, 
Friday June 21, at the 4-H Club 
Fairground at Shelbyville. On a 
very hot summer day, this was 
welcome news to the crowd of 
nearly 470 member/owners. 

The day before the meeting, 
Joe Firlit, CEO for Soyland Power 
Cooperative, Inc. had reached a 
tentative cost lowering agreement 
with representatives from Rural 
Utilities Service (RUS), formerly 
known as the Rural Electrification 
Administration (REA). The agree¬ 
ment will allow Soyland Power, 
provider of wholesale electricity to 
Shelby Electric and 20 other 
Illinois electric cooperatives, to 
write down and refinance nearly 
$1 billion in loans. 

Firlit said, “The agreement is 
in the hands of the attorneys right 
now. They are working to get the 

right wording in there, but by next 
week that agreement could be 
signed subject to financing. It 
will probably take three or four 
months to get all that money 
together to pay off the new debt. 
There are a lot of things that we 
still have to cover, but by the end 
of this year we believe we will start 
seeing rates go down. The in¬ 
teresting thing is we are going to 
be able to pay off that new debt in 
four or five years. In four or five 
years rates are going to go from a 
wholesale power cost of about 6.5 
cents per kWh down to competi¬ 
tive levels. That is a substan¬ 
tial decrease in the price of 
electricity.” 

Soyland’s debt skyrocketed 
when expenses for the Clinton 
nuclear plant went from $400 
million to $4 billion. For that 
reason Firlit said Illinois electric 
cooperatives have suffered with 
the highest wholesale electric 
rates in the United States since 
1982. “It has stifled economic 

growth in central and southern 
Illinois,” said Firlit. 

Firlit thanked Shelby Elec¬ 
tric’s general manager, Jim 
Coleman, for his leadership on the 
team that renegotiated Soyland’s 
debt. He also thanked Congress¬ 
man Richard Durbin for his help. 

Robert Primmer, president of 
Shelby Electric’s board of direc¬ 
tors also cumounced there would 
be no local retail rate increase for 
the coming year. “Many problems 
must be resolved and many 
hurdles must be overcome, 
but we have good reason for 
optimism. Rate reduction is a 
term we are not really familiar 
with and it may take some getting 
used to, but I’m sure willing to 
try,” he said with a smile. 

Primmer also noted that both 
of Shelby’s subsidiary busi¬ 
nesses were doing well. Both the 
satellite TV and propane sub¬ 
sidiaries do business with the co¬ 
operative members, who own 

(Continued on page 12b) 
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As the photo above shows, 
there was a good turnout for the 
meeting, even as hot as the 
weather was. In the cluster of 
photos at right, clockwise 
from the upper photo, Manager 
Coleman gives his report. Jim 
Matlock, electrical engineer, 
works the tabletop safety dem¬ 
onstration for an appreciative 
audience. Robert Primmer of 
Findlay, president, gives his 
report. 

(Continued from page 12a) 
the businesses, but also with 
the general public, he said. 
Primmer urged the members to 
help promote these enterprises. 
“The profits stay in your own 
community. They aren’t sent to 
some distant corporate head- 
quarters,” he said. 

In other business treasurer 
Richard Boggs reported on the 
financial condition of Shelby 
Electric and it’s two subsidiaries. 
For the year Shelby Electric had 
sales of $16,622,000 and ex¬ 
penses of $12,065,621. Boggs 
said, “The equity per member is 
an average of $1,328 invested in 
the cooperative. The average plant 
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investment per consumer served 
is $2,827. This means that the 
cooperative has invested almost 
twice as much to get service to 
each member as the member has 
invested in the cooperative.” 

Boggs said Shelby Energy, a 
propane gas subsidiary, now has 
over 700 customers and 1996 
sales of nearly $228,000. Shelby 
Energy was showing a profit as of 
May 31st he said. The DBS satel¬ 
lite business has over 1,850 cus¬ 
tomers and programming sales 
of over $270,000 and is also 
showing a profit. 

“The board is very happy with 
the progress of these businesses 
to date, especially since they are 
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both under three years old. They 
are way ahead of schedule,” said 
Boggs. 

Manager Jim Coleman said 
that the DirectTV satellite service 
would also have new program¬ 
ming soon. “Later this year 
DirectTV will begin offering Farm 
Data and DTN features. Since we 
serve in an agricultural area we 
are happy to be providing these 
additional programs. Also, prob¬ 
ably after the first of the year, 
DirectTV will be offering Internet 
access utilizing the high speed 
data port on the DSS satellite 
receiver,” said Coleman. 

Coleman also reported on a 
recent trip he made to China that 



Clockwise from left: Using the pedal power 
demonstrator, a youngster learns how much work 
it takes to generate a kilowatt-hour of electricity. 
Joe Firlit, manager of Soyland Power Cooperative, 
gives his good news message about lower rates in 
the future. Bob Murray, weatherman for WAND-TV, 
gives his humorous message. Katie Rolley, 
Shelby Electric’s representative on the Youth to 
Washington tour and Illinois representative on the 
National Rural Electric Cooperative Association’s 
Youth Consulting Board, sings the National 
Anthem. 

was paid for by the Chinese 
government. The trip was orga¬ 
nized through the University of 
Illinois with the goal of helping 
strengthen economic ties and to 
help China improve rural elec¬ 
trification. “It was my observation 
that the rural areas of China are 
where our cooperatives were in 
the 1940’s. They have much to 
do before the rural areas have 
adequate electric power,” said 
Coleman. 

Closer to home, Coleman 
spoke about deregulation of the 
electric industry here in Illinois. 
“There is a real danger that in a 
deregulated future, the residen¬ 
tial customers will bear the bur¬ 
den of higher rates while large 
industrial customers, who are 
pushing for deregulation, see a 
reduction in rates. Tomorrow’s 
customer will have to become 
energy literate. To have the right 
to choose also means that you 
have the right to choose wrong. 
The phone industry was forced to 
break apart. Now it’s building up 

again. Is it cheaper or just more 
confusing? CIPS is being merged 
with Union Electric in St. Louis. 
Many local offices are closed 
and service centers are farther 
away. The cooperatives are be¬ 
coming the only true local energy 
providers,” he said. 

Katie Rolley, Youth Tour win¬ 
ner from Shelby and National 
Youth Consulting Board (YCB) 
Representative from Illinois, 
thanked Shelby Electric for 
opening new vistas to her, adding 
that she went to NRECA National 
Meeting in Houston, with the 
YCB. 

“Shelby has installed Direct 
TV in my school.” she said, “and 
gave me a scholarship for my 
college education in vocal per¬ 
formance scholarship and sec¬ 
ondary English education.” 

“My experiences in Washington, 
D.C. and on as the Youth Con¬ 
sulting Board representative will 
stay with me my whole life. I have 
acquired so much knowledge of 
the cooperative business that I 

now have a great respect for its 
accomplishments. I am evidence 
of the time and energy that Shelby 
Electric spends on its youth 
today,” she said. 

In addition to hearing the good 
news about electric rates, nearly 
2,000 people, including members 
and their guests, also enjoyed a 
barbecue pork chop lunch pre¬ 
pared by the pork producers of 
Shelby County. For entertain¬ 
ment, Bob Murray, weatherman 
for WAND-TV, kept the crowd 
laughing despite the summer 
heat. Explaining how he makes 
his weather forecast, Murray said, 
“I have ten people at work. If four 
say it is going to rain then I predict 
a 40 percent chance of rain.” 

Near the end of the meeting, 
after votes were counted, it was 
reported that Kenneth Kensil, 
Shelbyville and Darrell Shumard, 
Stewardson were reelected to 
three year terms on the Shelby 
Electric Board of Directors. The 
meeting ended with a drawing for 
prizes. 
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Light right to save money 
Don’t use more light than you need. About 15 

percent of the electricity we use in our homes goes 
into lighting. Most Americans over-light their 
homes, so using lighting efficiently is an easy 
conservation measure. The U.S. De¬ 
partment of Energy has these 
suggestions. Some may be appro¬ 
priate for your situation. 

Indoor lighting 
"«► Turn off lights in any 

room not being used. 
"'*• Light-zone your home 

and save electricity. Concentrate 
lighting in reading and working ar¬ 
eas and where it’s needed for safety 
(stairwells, for example). 

"«► To reduce overall lighting in non¬ 
working spaces, remove one bulb out of 
three in multiple light fixtures and replace it with 
a burned-out bulb for safety. Replace other bulbs 
throughout the house with bulbs of the next lower 
wattage. 

'u* Consider installing solid state dimmers or 
high-low switches when replacing light switches. 
They make it easy to reduce lighting intensity in 
a room and thus save energy. 

n* Use one large bulb instead of several small 
ones in areas where bright light is needed. 

'"* Use compact fluorescent lights whenever 
you can; they give out more lumens per watt. 
These lights can fit into many incandescent lamp 
sockets and provide the same quality of light. With 
efficiencies of 50-60 lumens per watt, the com¬ 
pact fluorescent lamps are three to four times 
more efficient than conventional bulbs and last 
10 times as long. For example, an 18-watt com¬ 
pact fluorescent lamp produces the same amount 
of light as a 75-watt incandescent lamp. Although 
the initial cost is higher, the savings in electricity 
costs could pay for the compact fluorescent bulb 
in about a year. 

"«* Consider fluorescent lighting for the kitchen 
sink and counter-top areas. These lights, set 
under kitchen cabinets and over counters, are 
pleasant and energy efficient. 

"'* Fluorescent lighting also is effective for 
makeup and grooming areas. Use 20-watt deluxe 
warm white lamps for these areas. 

"i* Need new lamps? Consider the advantages 
of those with three-way switches. 
They make it easy to keep lighting 
levels low when intense light is not 
necessary. Use the high switch only 

for reading or other activities that re¬ 
quire brighter light. 

"'* Always turn three-way 
bulbs down to the lowest 
lighting level when watching 

television. You’ll reduce the glare 
and use less energy. 

'"* Use low-wattage night-light 
bulbs. These come in 4-watt as well as 7- 

watt sizes. The 4-watt bulb with a clear fin¬ 
ish is almost as bright as the 7-watt frosted 

bulb, but uses about half as much energy. 

"'* Try 50-watt reflector floodlights in direc¬ 
tional lamps (such as pole or spot lamps). These 
floodlights provide about the same amount of light 
as the standard 100-watt bulb but at half the watt¬ 
age. 

"'* Try 25-watt reflector flood bulbs in high- 
intensity portable lamps. They provide about the 
same amount of light but use less energy than 
the 40-watt bulbs that normally come with these 
lamps. 

m* Keep all lamps and lighting fixtures clean. 
in* You can save on lighting energy through 

decorating. Light colors for walls, rugs, draper¬ 
ies, and upholstery reflect light and therefore re¬ 
duce the amount of artificial light required. 

Outdoor lighting 
'"* Use outdoor lights only when they are 

needed. One way to make sure they’re off during 
the daylight hours is to put them on a photocell 
unit or timer that will turn them off automati¬ 
cally. 

'"* Consider installing solar-powered outdoor 
pathway lamps or high-efficiency sodium lamps 
for outdoor security lighting. 
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Heat pumps — Not just for keeping warm 
Now that hot weather’s here, 

it’s time to talk about heat 
pumps. Now, you need to cool 
your home. Before long, you’ll 
need to heat it. A heat pump is 
called a heat pump because in 
the winter months it pumps 
heat into your home and in the 
summer months it pumps heat 
out of your home. It’s designed 
for year-round comfort. 

What is a heat pump? 
A heat pump is an electric 

device that captures the heat 

that occurs naturally in the air 
or ground. 

How do heat pumps 
work? 

All types of heat pumps 
transfer heat from one place to 
another. Heat is absorbed by the 
heating unit located outside 
your home. It is then sent to the 
inside unit and circulated 
throughout your home by a fan. 

During the summer, the flow 
in the heat pump reverses itself. 
The heat in your home is ab¬ 
sorbed and sent outside. The 
outside unit releases the warm 
air, which leaves your home 
feeling cool and comfortable. 

What types of heat 
pumps are available? 
There are two basic types of 

heat pumps, air-to-air and geo¬ 
thermal. Air-to-air pumps ex¬ 
tract heat from the atmosphere 
and geothermal pumps extract 
heat from underground. 

How can a heat pumps 
keep your home warm 

in the winter? 
Even on the coldest winter 

days, the outside air has heat 
in it (all the way down to -460 
degrees F), so there’s always 
heat available to be extracted 

from the air and ground. How¬ 
ever, most heat pumps have a 
balance point (the temperature 
at which the heat pump’s out¬ 
put equals the heating needs of 
the house) which is when a 
back-up heating system kicks 
on to maintain the desired tem¬ 
perature. 

How long will 
a heat pump last? 

Recent surveys of the own¬ 
ers of nearly 4,500 heat pumps 
indicate that units will last an 
average of 15 to 20 years and 
some units surveyed were still 
working after 26 years of use. 
New units are expected to last 
even longer. 

Are heat pumps 
environmentally friendly? 

Heat pumps are one of the 
most environmentally friendly 
ways of heating and cooling 
your home because they don’t 
cause pollution or use up natu¬ 
ral resources. It is a clean 
source of energy because it 
burns no fuel (like oil or gas). It 
is a very safe form of energy be¬ 
cause there are no open flames 
or combustible products near 
your home to cause an explo¬ 
sion or fire. 

Don’t lock out your cooperative 
Many members need to keep 

their property secure from un¬ 
wanted intruders, so they have 
locks on their gates. But Shelby 
Electric Cooperative needs ac¬ 
cess to our electric lines and 
metering equipment in order to 
maintain and operate the sys¬ 
tem. 

For instance, cooperative 
personnel may need access to 
read the meter. Or, personnel 
may need access to lines in an 
outage or for other maintenance 
work. 

Locked gates pose no prob¬ 

lem when a “cooperative lock” 
is installed between your pad¬ 
lock and a link in the chain. 

Only authorized cooperative 
personnel have keys to these 
locks. Employees are diligent in 
locking the gate when they leave 
so your property remains se¬ 
cure. 

If you are one of the few who 
have a chained gate without a 
cooperative lock, we urge you to 
call and authorize installation of 
a cooperative lock. There is no 
charge or inconvenience to you. 

Cooperative access to the 

co-op's iock 

lock 

electric lines on your property 
is important for quality service, 
especially in emergencies. Call 
the member service department 
for more details at (217) 774- 
3986. 
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Come Join us at the 
following locations!!! 

Effingham County Fair 
Altamont, IL 

August 4-10 

Cowden Pioneer days  
Cowden, IL 

Pana Tri-County Fair  
Pans, IL 

Chatauqua Days  
Shelbyville, IL 

 August 23-25 

August 28- September 1 

t 
September 21-22 

D I R E C T V. 
SATELLITE TV AT ITS BEST 

Shelby Electric Cooperative 
P.O. Box 560 

Shelbyville, IL 62565 
1-800-677-2612 

DIRECTV is a registered trademark of DIRECTV, Inc., a unit of Hughes Electronics Corporation. Equipment and programming sold separately. ©1996 NRTC. 
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Shelby Electric Cooperative 
P.O. Box 560 

Shelbyville, IL 62565 
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CO-OP PEOPLE 
Co-ops offer a special kind of service 

by Glenn English 

A guest editorial by Glenn En¬ 
glish, CEO, National Rural Elec¬ 
tric Coopeative Association 

Cyberspace.. .inirastructure.. .fiber 
optics. Today’s highly technical 
world is being defined by words 
that couldn’t be found in the dic¬ 
tionary just a few years, and 
even months, ago. The electric 
utility industry, along with other 
businesses and industries 
throughout America, is redefin¬ 
ing itself with these terms and 
many more in order to keep pace 
with the rapidly changing and 
highly competitive environment 
in which we must operate. 

No matter what the future 
brings, electric co-ops are work¬ 
ing hard to meet the challenges 
of fast-paced changes to their 
industry. However, your electric 
cooperative has one character¬ 
istic not shared by other elec¬ 
tric utilities that will help it meet 
those challenges. It is locally 
owned and operated by the 
people it serves. That means 
conducting business the coop¬ 
erative way through a locally 
elected board and an annual 
meeting where policy is set forth 
and voted on by the member- 
owners. It’s the “people” part— 
the personal involvement, the 
grassroots activities—that char¬ 
acterizes what electric co-ops 
are all about. 

Chief Executive Officer 
National Rural Electric 

Cooperative Association 

Because electric co-ops are 
so closely linked to their com¬ 
munities, there are countless 
examples of activities that have 
the “co-op touch.” Conducting 
safety programs at schools and 
at the local library, helping eld¬ 
erly citizens repair their homes, 
sponsoring local fairs, working 

coopezAwes 
EXPANDING 
PEOPLE'S 
4-IORIZONS 

with community organizations 
to get new businesses or new 
housingstarted, participating 
with civic groups in developing 
and improving health-care and 
crime-watch programs, contrib¬ 
uting computers or satellite 
dishes to schools, community 
colleges and the local hospi¬ 
tals—the list goes on and on. 

Why would an electric util¬ 
ity be involved in these kinds of 
activities? Because coopera¬ 
tives, since their very begin¬ 
nings, have always played an 
important role in their commu¬ 
nities. Service means not only 
making sure the electricity is 
flowing but also making sure 
that the community and its citi¬ 
zens are thriving and prosper¬ 
ing. Service means helping 
friends, neighbors and business 
colleagues on Main Street and 
nearby, the people you see on a 
day-to-day basis. Service means 
reaching toward new horizons to 
make life better for everyone. 

Every October, cooperatives 
of every kind celebrate “Coopera¬ 
tive Month.” Their common bond 
is conducting business the co¬ 
operative way. For electric co¬ 
ops, that means continuing their 
proud record of service to 30 
million people all across the na¬ 
tion and a commitment to con¬ 
tinue expanding their horizons 
every way they can. 
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Is your crop dryer ready for harvesting? 

This is the time of year when 
the concerns of farming weigh 
heavily on your mind, and you 
start getting in the crops you’ve 
worked all the last year to pro¬ 
duce. Before you actually need 
your crop dryer to work, check 
it over to make sure it’s going to 
work properly. Take a few min¬ 
utes now and check out the fol¬ 
lowing points. You may save 
hours or even days of precious 
time, when you have a lot of 
things on your mind and little 
time to spend on them. 

First, inspect all wiring and 
panels for worn insulation, loose 
connections and worn-out cir¬ 
cuit breakers. Also, check to be 
sure grounding wires are prop¬ 
erly connected and not broken. 

Make sure all guards, 
shields and overcurrent devices 
are properly installed and se¬ 
cured, and check for worn bear¬ 
ings, pulleys, gear boxes, belts, 
and shafts. Pay special attention 
to excess play in motor bearings. 
Bad bearings can ruin a motor, 
fast. 

Lubricate all equipment be¬ 
fore you start it. If you’re not 
sure of where to lube or what 
type of oil or grease to use, con¬ 
sult your equipment dealer. 

Test the equipment. Run 
through a complete drying cycle 
to see that all timers and 
switches operate properly. Let 
the motors run for several min¬ 
utes to heat and distribute the 
new lubricant. Start the dryer at 
least twice to be sure the start¬ 
ing capacitors perform perfectly. 

If you have added motors, 
be sure to check with Shelby’s 
engineering department to make 
Sure the electrical service is ad¬ 
equate to handle the additional 
load. 

Don’t forget to check over 
any fossil fuel-fired equipment 
used in conjunction with your 
dryer. That side of your system 
is as important as the electrical 
part. 

And as you go into the har¬ 

vest season, keep in mind that 
it is full of hazards just waiting 
to nail a tired, unwary farmer. 
You’re bound to be hauling your 
grain somewhere, and you’re 
very likely to be in a hurry. 
There’s a very real possibility 
that you’ll be using “that old 
truck” that you never use any 
other time, or the disused trac¬ 
tor that you use only to pull the 
grain wagons. Give them a look¬ 
ing over, too. Chances are, some¬ 
body important to you will be 
driving them. Give their belts 
and hoses a looking over, and be 
sure they have working brakes. 
Check and make sure their 
safety lights work. 

Naturally, you’ll be getting 
friendly again with your com¬ 
bine, and it will need the usual 
checking over to be sure it’s 
ready to go. Aside from lubrica¬ 
tion, belts and hoses and so on, 
you’ll need to make sure it’s run¬ 

ning lights are going, too. And 
while you’re in your fields, re¬ 
member that combines are big¬ 
ger than they used to be. 
<bold>Keep an eye out for guy 
wires and power lines that may 
pose a threat. <text>Remember 
that most power lines run down 
property lines, but some don’t. 
You need to be alert at all times, 
and especially so if you’re using 
a new combine that may be big¬ 
ger than the one you’re used to. 
The lines to your grain bins may 
be a hazard, too. 

And then there’s the auger. 
It’s astonishing how long those 
things have grown, and how 
high they’ll reach. Be especially 
careful with them near power 
lines. They’re good conductors, 
and can be very dangerous when 
near power lines. Don’t even 
think of moving one without tak¬ 
ing a good, hard look at where 
you’ll be moving it to! 

A brief safety checklist 

✓ Watch for overhead power lines 

✓ Wear appropriate protective equipment 

✓ Make sure helpers are familiar with the 
equipment they’re using 

✓ Shut off power before fixing or unclogging 
machines 

✓ Keep extended machinery away from power pole 
guy lines. 
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DIRECTV. 

Channel Guide 
For DIRECTV/USSB Subscribers 

287 ABC (East) 

288 ABC (West) 

221 A&E 

219 American Movie Classics 

217 Black Entertainment 
Television 

245 Bloomberg 
Information TV 

258 Bravo 

227 Cartoon Network 

282 CBS (East) 

283 CBS (West) 

305 Classic Sports Network 

246 CNBC 

202 CNN 

252 CNN International/CNNfn 

236 Country Music Television 

203 Court TV 

242 C-SPAN 

243 C-SPAN 2 

101-199 Direct Ticket Movies 

100,200 Direct Ticket Previews 

225 Discovery Channel 

223 The Disney Channel (East) 

224 The Disney Channel (West) 

215 E! Entertainment 
Television 

313 Empire Sports Network 

271 ENCORE 1,60s,70s&,80s 

272 ENCORE 2 Love Stories 

273 ENCORE 3 Westerns 

274 ENCORE 4 Mystery 

275 ENCORE 5 Action 

276 ENCORE 6 True Stories 

277 ENCORE 7 WAM! 

206 ESPN 

208 ESPN2 

232 The Family Channel 

289 Fox 

304 The Golf Channel 

204 Fleadline News 

222 The History Channel 

214 Home & Garden Television 

213 Home Shopping Network 

316 Home Team Sports 

266 Independent Film Channel 

315 KBL Sports 

226 The Learning Channel 

310 Madison Square Garden 

324 Midwest Sports Channel 

247 MSNBC 

216 MuchMusic 

284 NBC (East) 

285 NBC (West) 

235 The Nashville Network 

311 New England Sports 
Network 

303 NewSport 

250 Newsworld International 

307 Outdoor Life 

402 Playboy TV 

286 PBS 

326 Prime Sports 

330 Prime Sports-Northwest 

325 Prime Sports-Southwest 

331 Prime Sports-West 

320 Pro-Am Sports System 

240 Sci-Fi Channel 

306 Speedvision 

323 SportsChannel-Chicago 

322 SportsChannel-Cincinnati 

309 SportsChannel- 
New England 

312 SportsChannel-New York 

321 SportsChannel-Ohio 

332 SportsChannel-Pacific 

314 SportsChannel- 
Philadelphia 

317 SportSouth 

318 Sunshine Network 

233 Superstation TBS 

270 STARZ! (East) 

269 STARZ! (West) 
212 TNT 

254 The Travel Channel 

230 TRIO 

220 Turner Classic Movies 

298 TV Asia 

229 USA Network 

248 The Weather Channel 

; USSB CHANNELS 

963 All News Channel 

973 Cinemax (East) 

975 Cinemax (West) 

974 Cinemax 2 

990 Comedy Central 

970 Flix 

980 Home Box Office (East) 

983 Home Box Office (West) 

981 Home Box Office 2 (East) 

984 Home Box Office 2 (West) 

982 Home Box Office 3 

967 Lifetime 

977 The Movie Channel (East) 

978 The Movie Channel (West) 

989 MTV 

968 Nickelodeon 

985 Showtime (East) 

987 Showtime (West) 

986 Showtime 2 

995 Sundance Channel 

960 TV Land 

999 USSB Preview Channel 

965 Video Hits-1 

DIGITAL AUDIO SERVICES 
MUSIC CHOICE: 24-hour 

commercial-free digital audio 

501 Hit List 
502 Dance 
503 Rap 
504 R&B Hits 
505 Reggae 
506 Blues 
507 Jazz 
508 Lite Jazz 
509 New Age 
510 Eclectic Rock 
511 Alternative Rock 
512 Metal 
513 Classic Rock 
514 The 80’s 
515 70’s Super Hits 
516 Solid Gold Oldies 
517 Soft Rock 
518 Today’s Country 
519 Country Horizons 
520 Classic Country 
521 Easy Listening 
522 Big Bands 
523 Singers & Standards 
524 Showtunes 
525 Classical Favorites 
526 Classics Masterpieces 
527 Contemporary Christian 
528 For Kids Only 
529 Sounds of the Season 
530 Spectrum 1 
531 Spectrum 2 
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NHL Center Ice: over 700 games 

“He shoots and scores!” 

This month, get ready to hear 

that cat! — a lot. With NHL 

Center Ice on DIRECTV you 

can see and hear all the goals 

— not to mention the hits, 

checks and saves — from as 

many as 500 regular season 

NHL contests — games you 

won’t find on cable or network 

television! As many as 20 

different games each week, and all for only $129. 

Catch all the drama of the 1996-97 NHL season as the 

Colorado Avalanche defend the Stanley Cup, Wayne 

Gretzky checks out life in New York, and the Phoenix 

Coyotes get accustomed to life in the NHL. If you haven’t 

signed up for NHL Center Ice, call us today for details. 

Hoops are hopping next month! 

November will rock on 

DIRECTV with the premiere of 

NBA League Pass and ESPN 

Full Court. Up to 1,000 regu¬ 

lar-season NBA games are available with League Pass. 

All your favorite teams, all your favorite stars! And if you 

subscribe before Oct.15, you can watch all the action for 

only $129. (That’s less than what Shag will make per 

dribble this year with the Lakers!) 

College hoops also tip off 

with ESPN Full Court, a spe¬ 

cial package with hundreds 

of top games from across the 

country. The nation’s best 

teams from the biggest conferences are all coming to 

play, and you can bring them home for only $79. Call us 

today for full package details. 

This Month _ 1 
Qfi iJiTcct 1 icket 

Choose from 55 different movies available every night 

on DIRECTV for only $2.99 each! Here are just 

three of the new movies premiering this month: 

Up Close & Personal 
Starring Robert Redford and Michelle Pfeiffer 

Michelle Pfeiffer and 

Academy Award winner Robert 

Redford star in this unlikely love 

story about a young reporter 

who rises to fame with the aid 

of a veteran newscaster. 

Muppet Treasure Island 
A Jim Henson Production 

Mary Reilly 
Starring Julia Roberts and John Malkovich 

Ordering Direct Ticket movies and events is as simple 

as picking up your remote control: 

• Make certain your DSS unit has a continuous 

phone line connection. 

Point to the desired program and time on 

the Program Guide and press Select. 

Confirm the program information and the 

starting time you want on the Program 

Details screen. If you want to purchase this program, 

point to "Buy" and press Select. 

• To review your purchase, go to the Past Purchases 

screen under the Options menu on the DSS 

Main Menu. 

• To cancel your purchase, go to the Upcoming 

Purchases screen under the Options menu on the DSS 

Main Menu. Point to the program you wish to Cancel 

and press Select. Then Point to "Remove" and 

press Select. 
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Soyland completes debt buyout, 
preliminary power supply contract 

Soyland Power Cooperative has achieved a 
major breakthrough in its long struggle to restruc¬ 
ture its long term debt and lower the cost of whole¬ 
sale power for its 21 distribution cooperative 
members, including Illinois Rural Electric Co. 
(IREC). The end result will be stable retail rates 
for IREC members. 

Joe Firlit, Soyland president and CEO, said 
the power cooperative has bought out its nearly 
$1.2 billion debt with the Rural Utilities Service 
for a one-time payment of $235 million. The debt 
buy out was financed by the National Rural Utili¬ 
ties Cooperative Finance corporation. The financ¬ 
ing package and debt buy out was completed in 
mid-September. 

At the same time, Soyland and Illinova, the 
parent company of Illinois Power, announced a 
preliminary agreement that says a subsidiary of 
Illinova will acquire Soyland’s part ownership of 
the nuclear Clinton Power Station in exchange 
for a minimum 10-year contract to supply 
Soyland’s bulk power needs. 

We credit the support of Congressman Dick 
Durbin and other members of the Illinois con¬ 
gressional delegation for breaking a deadlock in 
Soyland-RUS negotiations. Attending the meet¬ 
ing besides Rep. Durbin were representatives of 
U.S. Senators Paul Simon and Carol Moseley- 
Braun, along with representatives of U.S. Repre¬ 
sentatives Glenn Poshard, Thomas Ewing and Ray 
LaHood. 

“We basically laid out our concerns that our 
extraordinarily high costs of debt service were 
hurting our member-cooperatives’ rural service 
areas and stifling economic development,” Firlit 
explained. With some form of electric utility de¬ 
regulation expected within a few years, he added, 
Soyland leaders made it clear the cooperative had 
to obtain some form of debt cost reduction. The 
Rural Utilities Service responded to Soyland’s 
concerns a short time later with the buy out pro¬ 
posal that met cooperative leaders’ goals. 

Soyland’s debt load climbed rapidly in the late 
1970s and early 1980s after cooperative leaders 

decided to purchase a share of the nuclear Clinton 
Power Station. That decision was made by good 
people with good intentions and the RUS, then 
known as the Rural Electrification Administra¬ 
tion (REA), encouraged Illinois cooperatives to join 
in the clinton project as the lowest cost source of 
bulk power at a time when electricity use was 
climbing rapidly. No one could have predicted that 
the plant would cost 10 times original estimates 
after the federal government and anti-nuclear 
activists began their attacks on nuclear projects 
within the electric utility industry. 

The result was Soyland saw its debt load climb 
to approximately $1 billion before the buyout. 
Clinton debt represented 96 percent of Soyland’s 
investment costs while the plant provided only 
17 percent of its generation needs. That imbal¬ 
ance of investment cost to generation caused 
Soyland to have the highest wholesale electric 
rates of any generation and transmission coop¬ 
erative in the nation. 

The Soyland-Illinova agreements are an im¬ 
portant second step in Soyland’s long-term plan 
to reduce local cooperatives’ wholesale power 
costs. Those agreements call for Illinova or an 
unregulated subsidiary to acquire Soyland’s 
Clinton plant ownership. Illinova Power Market¬ 
ing, Inc., (IPMI) will provide Soyland with firm 
power requirements and energy needs. The power 
supply agreement is proposed to run for 10 years 
with an option to extend for another 10-year pe¬ 
riod. 

Firlit said many Illinois cooperative leaders 
contributed to the successful negotiations with 
RUS and Illinova. “Our negotiating teams, our 
board of directors and the leadership of our Illi¬ 
nois congressional delegation all helped to make 
RUS understand our problems and to realize we 
had to have some debt relief,” Firlit said. He es¬ 
pecially thanked Shelby representatives Jim 
Coleman, Robert Primmer and Richard Boggs for 
their service on the Soyland board of directors. 
“They are making a valuable contribution,” he 
concluded. 
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News from the Lincoln Prairie Water Company 
The 'Lincoln 

Prairie Water Com¬ 
pany was orga¬ 
nized on Aug. 9, 
1993, for the 

purpose of 
producing 
and sup¬ 
plying po¬ 

table water to Shelbyville, Pana, 
Taylorville and the surrounding 
rural areas. The system area 
covers several small villages, 
livestock farms, and a large 
number of rural residences that 
are dependent on an inadequate 
or nonexistent well water sup¬ 
ply. Many of these wells have 
been tested by the Illinois De¬ 
partment of Public Health; and 
have been found to be contami¬ 
nated. 

After a great deal of study by 
Lincoln Prairie board members 
and their engineering firm, a 
decision was made to begin with 
a phased approach to serving 
the area. In this way better use 
could be made of the funding 
agencies’ resources and would 
allow the water company to be¬ 
gin to generate income on its 
own. This preliminary engineer¬ 
ing report calls for Phase I 
Project to serve approximately 
220 users. 

The service area for Phase I 
lies in Shelby County within the 
following townships: Ridge, 

Windsor, Rose, Shelbyville, 
Richland, and Ash Grove. The 
villages of Westervelt, Sexson 
and Middlesworth would also be 
served by Phase I. 

The rural areas have shown 
support of Lincoln Prairie’s ru¬ 
ral water system demonstrated 
by the fact that over 550 user 
contracts have been signed. 
Phase I of the project consists 
of about 66 miles of water main, 
a 50,000 gallon elevated storage 
tank, and the purchase of 
treated water from the City of 
Shelbyville. This storage tank 
will be located at Westervelt; and 
will provide more than 125 per¬ 
cent of the system’s one day de¬ 
mand. 

The design of the system will 
conform to the requirements of 
the Illinois EPA and Rural De¬ 
velopment agency. The trans¬ 
mission main is sized at 8, 6, 
and 4 inches in diameters to pro¬ 
vide adequate peak flows. Plans 
are to construct the pipeline on 
private property with easements 
being donated by the land 
owner. No easement cost pay¬ 
ments to the landowner have 
been considered in the cost es¬ 
timates. Should easement on 
private property be unavailable, 
the pipeline will be installed on 
the public right-of-way. 

Lincoln Prairie Water Com¬ 
pany is a private not-for-profit 

corporation and is not owned or 
funded in any part by Shelby 
Electric Cooperative. It is the 
goal of the cooperative to help 
this water company in its forma¬ 
tion. After the initial start-up 
and construction, Lincoln Prai¬ 
rie will be staffed by its own 
employees and not employees of 
Shelby Electric. 

At present, we at the coop¬ 
erative are pleased to provide 
information on the water com¬ 
pany, and you may direct any 
questions you might have to the 
Shelby Electric office. It is also 
possible to obtain a contract 
from our office and pay your ini¬ 
tial sign-up fees at Shelby Elec¬ 
tric. The Lincoln Prairie board 
members listed above are more 
than willing to provide you with 
answers to your questions or 
more information. Please feel 
free to contact any of these 
gentlemen or Christy Cook at 
the cooperative office in 
Shelbyville. 

Boards of Directors: 

Jim Coleman President 

Noel Wagner Vice President 

Dean McWard Secretary 

Paul Van Deursen Treasurer 

Jim Centko Board Member 

Orville Johnson Board Member 

George Jamison Board Member 

Scholarships available from Shelby Electric 
Two different scholarship 

opportunities are available 
through your cooperative. 

In February, Shelby Electric 
will send information packets 
and applications to all area 
schools for the annual Shelby 
Electric Scholarships. Two 
$1,000 grants will be made at 
graduation time to two children 
of Cooperative members. 

Also, another Scholarship 
program to assist students 
among electric cooperative 

members is seeking applications 
for the 1997 awards. Shelby 
Electric is a participant in the 
Illinois Electric Cooperatives 
(IEC) Memorial Scholarship Pro¬ 
gram. 

Two scholarships of $1,000 
each are to be awarded. One 
goes to the son or daughter of 
an electric cooperative director 
or employee and one goes to the 
son or daughter of a co-op mem¬ 
ber. The application deadline is 
Jan. 1, 1997. 

Recipients are selected ac¬ 
cording to grade point average, 
work and volunteer experience, 
school and civic activities, and 
knowledge of electric coopera¬ 
tives as demonstrated by a short 
essay. 

Information on the IEC Me¬ 
morial Scholarship is available 
through Shelby Electric or the 
counselors of the local high 
schools. If you have any ques¬ 
tions, contact Suzanne Tate at 
the Cooperative office. 
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The Digital Satellite 
System - now only $199*! 
Buy your family a DSS system and prepay the annual $355 fee 
for DIRECTV Total Choice™ programming and you'll receive 
$200 cash back, bringing the price of your DSS system to as 
low as $199! For the only small-dish system that delivers up to 
200 channels of entertainment and information, and the only 
service that offers so much value, it's got to be DIRECTV. Call 
us today for full details. 

Shelby Electric Cooperative 
P.O. Box 560 

Shelbyville, IL 62565 
1-800-677-2612 

’ $199 price after $200 cash back from DIRECTV. Limited-time offer on selected DSS models for new residential DIRECTV subscnbers who purchase a non-refundable one-year 
subscription to the DIRECTV Total Choice programming package at $29.95/month. Customer must retain a continuous Total Choice subscription for 12 months. One per 
household Offer details will appear on first DIRECTV bill Offer can be redeemed as a $200 DIRECTV programming credit or a $200 check from DIRECTV. Offer valid 

between 8/29/96 and 12/31/96 and may not be combined with any special DIRECTV offer Hardware and programming sold separately. DIRECTV, DSS, Total Choice and 
"DIRECTV. Satellite TV at its Best." are official trademarks of DIRECTV. Inc., a unit of Hughes Electronics Corp. © 1996 NRTC. 

DIRECTV® 

SATELLITE TV AT ITS BEST 
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DIRECTV. 

Channel Guide 
For DIRECTV/USSB Subscribers 

287 ABC (East) 

288 ABC (West) 

221 A&E 

219 American Movie Classics 

217 Black Entertainment 

Television 

245 Bloomberg 

Information TV 

258 Bravo 

227 Cartoon Network 

282 CBS (East) 

283 CBS (West) 

305 Classic Sports Network 

246 CNBC 

202 CNN 

252 CNN International/CNNfn 

236 Country Music Television 

203 Court TV 

242 C-SPAN 

243 C-SPAN 2 

101-199 Direct Ticket Movies 

100,200 Direct Ticket Previews 

225 Discovery Channel 

223 The Disney Channel (East) 

224 The Disney Channel (West) 

215 E! Entertainment 

Television 

313 Empire Sports Network 

271 ENCORE 1'60s, 70s &'80s 

272 ENCORE 2 Love Stories 

273 ENCORE 3 Westerns 

274 ENCORE 4 Mystery 

275 ENCORE 5 Action 

276 ENCORE 6 True Stories 

277 ENCORE 7 WAM! 

206 ESPN 

208 ESPN2 

232 The Family Channel 

289 Fox 

304 The Golf Channel 

204 Fleadline News 

222 The History Channel 

214 Home & Garden Television 

213 Home Shopping Network 

316 Home Team Sports 

266 Independent Film Channel 

315 KBL Sports 

226 The Learning Channel 

310 Madison Square Garden 

324 Midwest Sports Channel 

247 MSNBC 

216 MuchMusic 

284 NBC (East) 

285 NBC (West) 

235 The Nashville Network 

311 New England Sports 

Network 

303 NewSport 

250 Newsworld International 

307 Outdoor Life 

402 Playboy TV 

286 PBS 

326 Prime Sports 

330 Prime Sports-Northwest 

325 Prime Sports-Southwest 

331 Prime Sports-West 

320 Pro-Am Sports System 

240 Sci-Fi Channel 

306 Speedvision 

323 SportsChannel-Chicago 

322 SportsChannel-Cincinnati 

309 SportsChannel- 

New England 

312 SportsChannel-New York 

321 SportsChannel-Ohio 

332 SportsChannel-Pacific 

314 SportsChannel- 

Philadelphia 

317 SportSouth 

318 Sunshine Network 

233 Superstation TBS 

270 STARZ! (East) 

269 STARZ! (West) 

212 TNT 

254 The Travel Channel 

230 TRIO 

220 Turner Classic Movies 

298 TV Asia 

229 USA Network 

248 The Weather Channel 

USSB CHANNELS 

963 All News Channel 

973 Cinemax (East) 

975 Cinemax (West) 

974 Cinemax 2 

990 Comedy Central 

970 Flix 

980 Home Box Office (East) 

983 Home Box Office (West) 

981 Home Box Office 2 (East) 

984 Home Box Office 2 (West) 

982 Home Box Office 3 

967 Lifetime 

977 The Movie Channel (East) 

978 The Movie Channel (West) 

989 MTV 

968 Nickelodeon 

985 Showtime (East) 

987 Showtirfie (West) 

986 Showtime 2 

995 Sundance Channel 

960 TV Land 

999 USSB Preview Channel 

965 Video Hits-1 

DIGI1AL AUDIO SERVICES 
MUSIC CHOICE: 24-hour 

commercial-free digital audio 

501 Hit List 

502 Dance 

503 Rap 

504 R&B Hits 

505 Reggae 

506 Blues 

507 Jazz 

508 Lite Jazz 

509 New Age 

510 Eclectic Rock 

511 Alternative Rock 

512 Metal 

513 Classic Rock 

514 The 80’s 

515 70’s Super Hits 

516 Solid Gold Oldies 

517 Soft Rock 

518 Today's Country 

519 Country Horizons 

520 Classic Country 

521 Easy Listening 

522 Big Bands 

523 Singers & Standards 

524 Showtunes 

525 Classical Favorites 

526 Classics Masterpieces 

527 Contemporary Christian 

528 For Kids Only 

529 Sounds of the Season 

530 Spectrum 1 

531 Spectrum 2 
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The two cabins sit in a peaceful, wooded area. A third cabin is now under construction, and will be 
ready for occupancy in the spring of 1997. 

For rent: 
rustic charm and elegance 

How many times have you wanted to get 
away from it all? Perhaps the bustling rush of 
town traffic is getting you down, or the work 
and pressures of life on the farm are building 
up. Two things most of us desire and seek in 
our busy lives these days are peace and quiet. 

Chuck and Cheryl Ford of rural Shelbyville 
have lived the rushed, stressed life. In 1990, 
they built their beautiful log home at the edge 
of Lake Shelbyville. There they enjoy the quiet 
of a wooded setting and the pleasure of being 
surrounded by all forms of wildlife. When 

Chuck began thinking of retirement, he wanted 
to find a way of keeping busy, but at his own 
pace. He investigated several business oppor¬ 
tunities in the area. One article he read started 
him thinking about the tourism around the 
lake. The report indicated that Shelby County 
has a great need for tourist housing; one of 
the most requested accommodations is cab¬ 
ins. 

Having the ideal location and some experi- 

Continued on 12b... 
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Cheryl and Chuck Ford enjoy a sunny morning on the porch of one 
of their cabins. 

For rent: 
rustic charm and 

elegance 
Continued from 12a... 

ence in log home construction, 
the Fords launched Lithia Log 
Village. Chuck has, almost 
single-handedly, built the two 
cabins that are now ready for 
occupancy. A conversation 
with Chuck Ford is an educa¬ 
tion in log construction. For 
instance, the log cabins are 
ordered as a package from the 
manufacturer. Chuck says, 
“It’s rather like a Lincoln Lx>g 
set.” First, the concrete slab, 
basement, or crawl space is 
poured. When the cabin ar¬ 
rives, he gets a truck load of 
logs, rafters, and ridgebeams. 
The windows and doors also 
are sent. Each log is num¬ 
bered, and the builder has a 
schematic drawing to follow. 

Chuck maintains that 
“they are fun and interesting 
to build.” Experience does 
seem to be an added plus in 
cabin construction. For in¬ 
stance, Chuck details the wir¬ 
ing and plumbing process: “It 
may sound simple, but all of 
the wiring and plumbing 
starts in the crawl space and 
is run up through the log 
walls. That means that every 
course of logs must have a hole 
drilled in the exact same spot 
to run the wiring and pipes. 
We have to use a checklist be¬ 
fore starting to lay another 
course of logs.” 

Chuck and Cheryl have 
put a great deal of thought into 
the building and furnishing of 
their cabins. The front porch 
of each cabin (perfect for sittin’ 
and rockin’) faces the woods 
for privacy. The Fords say their 
porches are perfect for wildlife 
watching-birds, deer, foxes 
and wild turkey all live within 
footsteps of the cabin door. 

Inside that door is a cabin 
that is both luxuriously fur- 
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nished and very well planned 
for the convenience of the 
guest. Each cabin is, of course, 
heated and air conditioned, 
has two full bedrooms, a fully 
equipped kitchen, and a large 
bath complete with linens and 
towels. The living and dining 
area is large, open and sur¬ 
rounded by windows. For ex¬ 
tra sleeping accommodation, 
the living room sofa makes out 
into another full bed. Satellite 
television is provided. In 
fact,Chuck says, “We provide 
everything. All you need to 
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bring is your charcoal and 
food. Oh! No, we do not have 
telephones in the cabins. If you 
want a phone, please bring 
that, too!” 

Lithia Log Resort is ideally 
located for all sorts of outdoor 
activities. It is on the Lithia 
Road, just one mile east of 
Lithia Springs marina for wa¬ 
ter sports. Just four miles from 
the resort, one can enjoy the 
pleasures of the Ninth Street 
beach. For golf enthusiasts 
(Both Cheryl and Chuck are 
avid golfers), there are six 



courses located just a short 
drive away. 

The Fords invite you to 
stop by and decide for your¬ 
self. If you want to get away 
from it all and enjoy the rural 
peace and quiet of their resort, 
or if you are interested in va¬ 
cationing in the heart of the 
Lake Shelbyville recreation 
area, they have it all-don’t 
they? 

A fully equipped kitchen gives 
the guest the option of cooking 
full meals or snacks. Barbecue 
grills are provide for outdoor 
cooking. 

A cozy living room has windows 
on both sides that wash the room 
in sunshine and provide beauti¬ 
ful views. 

Iffl ir1^ Office closed 1 for the holidays 
Shelby Electric 

Cooperative offices 
|| will be closed 

Tuesday and Wednesday, 
Dec 24 and 25, 

and Wednesday, Jan. 1. 
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The Digital Satellite 
System - now only $199*! 
Buy your family a DSS system and prepay the annual $355 fee 
for DIRECTV Total Choice™ programming and you'll receive 
$200 cash back, bringing the price of your DSS system to as 
low as $199! For the only small-dish system that delivers up to 
200 channels of entertainment and information, and the only 
service that offers so much value, it's got to be DIRECTV. Call 
us today for full details. 

Shelby Electric Cooperative 

P.O. Box 560 

Shelbyville, IL 62565 
1-800-677-2612 

• $199 pnce after $200 cash bar* from DIRECTV. Umited-Ume otter on selected DSS models for new residential DIRECTV subscribers who purchase a non-retundable one-year 
subscription to the DIRECTV Total Choice programming package at $29 9S/month Customer must retain a continuous Total Choice subscnption tor 12 months One per 
household Otter details will appear on first DIRECTV bill Otter can be redeemed as a $200 DIRECTV programming credit or a $200 check from DIRECTV Offer valid 

between 8/29/96 and 12/31/96 and may not be combined with any special DIRECTV otter Hardware and programming sold separately. DIRECTV, DSS, Total Choice and 
"DIRECTV. Satellite TV at its Best." are official trademarks ot DIRECTV. Inc., a unit of Hughes Electronics Corp. © 1996 NRTC. 

DIRECTV, 

SATELLITE TV AT ITS BEST 
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