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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Let us hear from you 
We often hear from members when a bill seems 

too high, the power is off, or some other type of 
problem exists. This is good because we are here 
to serve our members, and if they are having a 
problem with their service we want to know about 
it so we can get it corrected. 

We also occasionally hear from members as a 
result of the good service we provide: “The service¬ 
man was there within 30 minutes,” “Weatheriza- 
tion assistance really helped,” or “Received help¬ 
ful and courteous service when I called in.” 

This is good, too, because it lets us know we 
are doing our jobs well, and everyone appreciates 
a pat on the back. 

Regardless of whether you have a complaint 

or a compliment, we want to hear from you. We 
want to continue to do the things we are doing right, 
while at the same time, we want to work on areas 
of our service that may need improvement. 

Keep in mind that we supply electricity to about 
9,500 meters over a five-county area. For this rea¬ 
son, we operate under a set of guidelines that must 
apply equally to all members. Also keep in mind 
that we are here to serve you, so you need to tell 
us if we are doing a good job. 

There are several ways you can go about let¬ 
ting us know what kind of a job we are doing. If 
you know the board director in your area, you can 
talk with him. He is one of the people you have 
elected to help set policy concerning how the co¬ 
operative is run. You can also call the cooperative’s 
main office in Winchester. Simply explain your 
concern to the switchboard operator, and she will 
connect you with the person who can help you. 
One other avenue you have for communication is 
to write a letter. This remains one of the least ex¬ 
pensive and most effective ways to express your 
thoughts. 

Once again, we are here to serve you, but you 
have a responsibility to let us know how we can 
best do that. Let us hear from you. 

Water Heaters For Sale 
40-, 50- & 80-gallon American 

electric water heaters 

$125.00 plus tax 
to IREC members 

Price includes delivery Installation available 
• R-16.7 insulation • Built-in lime fighter 
• 10-year tank warranty • T/P valve included 

Call 1 -800-HOT-IREC 
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Save your energy and money 
in the laundry room 

Use your automatic washer and dryer less 
often and more efficiently if you want to save 
energy and some of your hard-earned dollars. 
For starters: 

• Wash clothes in warm or cold water; rinse 
in cold. 

• Don’t use too much detergent; oversudsing 
makes your machine work harder and use more 
energy. 

• Keep lint screen clean because lint impedes 
the flow of air and requires the machine to use 
more energy. 

• If your dryer has an automatic dry cycle, 
use it; overdrying merely wastes energy. 

There’s even more you can do; simply con¬ 
tact us for more energy-saving and money-sav¬ 
ing tips. 

IREC 
Member Services 

Department 
Start your new year off with a 

new washer and dryer 

We sell Admiral, Hotpoint 
and Maytag 

Financing available 

■ heavy-duty automatic dryer with 
Sensi-Dry automatic dryness control 
■ 5 cycles ■ timed cycle up to 50 
minutes ■ end-of-cycle signal ■ press 
guard option ■ up-front lint filter 
■ porcelain enamel finish drum with 
interior light ■ 4 drying selections. 

extra large capacity 

2-speed washer 

■ extra large capaaty washer 
■ variable watei level selection 
■ 3 wash/nnse temperatures 

■ 2 wash/spin speeds ■ 6 wash 
cycles ■ bleach and fabric softener 
dispenser. 

Special pricing on all washers and 
dryers in stock through 

January 31,1995 

Get “More For Less” on Maytag Washers & Dryers! 

[VALUE 
_ ON m m. 
Admiral 
Better Waahablllty & Bigger Capacity 

Than Kenmore & KitchanAldi* 
*B—d on Indapendont lab t—to on in avrof togd . 

WASHERS • DRYERS 

JjBL 
* Admiral * 

SO/SO 
20 LB. CAPACITY 

20 YEAR WARRANTY 

• Heavy duty J/« h.p. motor 

• Easy load lid 

• Heavy duty, extra-large capacity 

• Extra power lor drying speed 

We service what we sell and do our best with the rest 
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Moonlight is nice 
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but you can depend on 
an electric security light. 

The moon was the original night light, good for as far as it went. Trouble was, 
about every month its light dimmed as it shrank to a sliver in the sky. Even 
on its fullest, brightest night, a few stray clouds could leave folks in the dark. 

You don’t have to depend on the uncertain light of the silvery moon when 
you install an electric security light at your home, farm or business. For a few 
cents a night, your property can be bathed in bright light. Security studies have 
shown that outdoor lighting reduces the chance of burglary and vandalism. And 
electricity is not wasted — the light automatically turns on at dusk and shuts 
off at dawn. 

A moonlit night is great for a lot of things, but for peace of mind, contact your 
electric cooperative and have an electric security light installed. You’ll take a 
shine to it. 

A security light from IREC 
Costs only $8.00 per month (plus WPCA) 

Call 1-800-HOT-IREC 
(1-800-468-4732) 

RECA 

ILLINOIS RURAL ELECTRIC NEWS/January 1995 16c 



Board meeting report 

The IREC board held its monthly meeting on 
Monday, November 7, 1994, at the office in Win¬ 
chester. Ten directors were present, along with four 
staff members and the cooperative’s attorney. 

After the minutes of the previous meeting were 
approved, the financial report was given. The mar¬ 
keting report and the engineering report were given. 
It was noted that there are 1,290 services on the 
grain handling rate. 

The board then discussed a general liability 
insurance pool that the statewide organization is 
contemplating, some economic development activi¬ 

ties in Morgan County and possible agenda items 
for the 1995 board/manager retreat. 

Reports were given concerning the DBS board 
meeting, the AIEC board meeting, AIEC dues, the 
Continuing Education Program and the Soyland 
board meeting. 

Plans were made for attending the 1995 NRECA 
annual meeting in Februaiy. the legal report was 
given. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 

DON'T TAKE 
YOUR HOME WIRING FOR 

GRANTED. 
Wiring in your home can wear out, so it's 

important to check your system regularly. 

• Make sure plugs and prongs aren't loose 
or worn. 

• Never attempt to make home wiring 
improvements yourself — hire a qualified 
electrician. 

• Turn off any appliance that sputters or 
gives the slightest shock, and have it 
repaired. 

• Check electrical cords for frays or nicks, 
and have them repaired or replaced. 

Contact us for more tips on heading off 
trouble before it starts. It's the smart thing to do. 

16d ILLINOIS RURAL ELECTRIC NEWS/January 1995 



High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Geothermal 
rebate 

available in 1995 
Those members who have heard about geother¬ 

mal heating and cooling know it is the most en- 
ergy-efficient system on the market. Those who 
have not heard about the geothermal system might 
want to read the article on page 12C of this center 
section to learn more about it. 

The article mentions that some electric utili¬ 

ties offer cash back to consumers who install this 
type of system. Illinois Rural is one of those utili¬ 
ties. Members installing a geothermal system could 
receive a $599 rebate from IREC. In addition, they 
could qualify for a $500 rebate from Soyland Power 
Cooperative, Inc., for a total of $1,099 cash back. 

Rebates like these are offered to encourage 
consumers to purchase a product. In this case, 
the product might be considered a heating and 
cooling system. But it might also be thought of as 
a home comfort system. A geothermal system will 
not only keep you warm in the winter and cool in 
the summer, but it is easy to maintain (change the 
filters), it’s clean, it will be trouble-free for many 
years and you can afford to operate it. 

Illinois Rural does not sell or install geother¬ 
mal systems, but we can certainly talk to you about 
the advantages of owning one. We can also pro¬ 
vide you with WaterFurnace dealer’s names for 
your area. Call your Member Service Department 
(1-800-HOT-IREC) to find out more about this 
highly efficient heating, cooling and water heating 
system. 

Come home to a 
great reception! 

News, music, movies, sports, 
weather, special events... 

A big technological revolution is 
here. And this time, state-of-the-art 
TV is available to rural and city resi¬ 
dents alike. 

Would you like to own America's 
best Television System? 

Then contact Illinois Rural Tele¬ 
communications Co. at 217-742- 
3128 or 800-468-4732 to learn 
more. With equipment starting at 
$699.00 and great program pack¬ 
ages as low as $14.95 per month, 
you can’t go wrong. 

Just Wait Till You 
See DIRECTV™ 
• 18-inch receiving dish 
• Affordable, easy-to-use 
• State-of-the-art receiver 

and remote control 
• Crystal-clear digital 

pictures and sound 
• Approximately 

150 channels 

IRTC 
2 S. Main 
Winchester, IL 62694 

217-742-3128 
DIRECTV Is a trademark of DIRECTV. 
Inc., a unit of GM Hughes Electronics. 
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Protect your family 
from carbon monoxide 

It happens every year in many communities — 
a family is hospitalized because a propane or natu¬ 
ral gas water heater or furnace backdrafts and fills 
a home with carbon monoxide. 

In some cases the odorless, colorless gas is 
detected in time and a tragedy can be averted. 
However, even then it cam take several days to re¬ 
cover from the effects of carbon monoxide poison¬ 
ing. 

Carbon monoxide is a common byproduct of 
appliances that burn propane or natural gas. Car¬ 
bon monoxide is created by propane, natural gas 
and other fuel-burning appliances including fur¬ 
naces, clothes dryers, water heaters, fireplaces, 
ranges and even wood stoves, charcoal grills and 
kerosene space heaters. 

When carbon monoxide is breathed into your 
system, it eventually replaces the oxygen in the 
blood, causing your body to literally suffocate from 
the inside out, resulting in brain damage or death. 

As more homes are designed to be super en¬ 
ergy efficient and airtight, carbon monoxide-pol¬ 
luted air is more easily trapped inside. 

Everyone in your home is susceptible to car¬ 
bon monoxide poisoning, but the hazard increases 
for unborn babies, infants, senior citizens and 
people with coronary or respiratory problems. 

There are several ways you can protect your¬ 
self and your family from carbon monoxide poi¬ 
soning: 

• Read and follow manufacturers’ operating 
and maintenance instructions on all appli¬ 
ances and equipment. Have a qualified pro¬ 
pane technician check the system periodi¬ 
cally and make any necessary adjustments 
to ensure proper combustion. 

• Remodeling or repair work around the 
home may affect how a furnace or appli¬ 
ance performs. Before you do any insula¬ 
tion, caulking or sealing — or before add¬ 
ing an exhaust fan, wood stove or fireplace 
— call a qualified propane service techni¬ 
cian to correct anything that could create 
carbon monoxide problems. 

• Install carbon monoxide detectors in the 
house. 

Battery-powered and plug-in carbon monox¬ 
ide detectors are now available from many home 
improvement stores. The detectors constantly 
monitor the amount of carbon monoxide in the air 
and sound an alarm as an early warning when 
carbon monoxide is present. Detectors should be 
installed near the bedrooms and also near the 
home’s heating source. 

The units are about the size of a smoke detec¬ 
tor, and if you heat your home with propane or 
natural gas they are just as important to your 
safety. 

Because it’s odorless and colorless, carbon 
monoxide is difficult to detect, and the symptoms 
of carbon monoxide poisoning are difficult to rec¬ 
ognize. Often they resemble the flu or a bad cold. 
Symptoms of low-level poisoning can include head¬ 
aches, fatigue, nausea, dizzy spells and confusion. 

Here are some warning signs to look for. 

• Axe you experiencing chronic symptoms 
such as headaches, fatigue, nausea? 

• Are other members of your family also feel¬ 
ing ill? 

• Do you feel better when you are away from 
home for a period of time? 

If so, you may be suffering from carbon mon¬ 
oxide poisoning. To be sure, see your physician 
and request a carboxyhemoglobin test. This de¬ 
termines the percentage of carbon monoxide in 
your blood. 

If you think your home may contain carbon 
monoxide, get out of the house immediately. Have 
an emergency plan so all family members can be 
accounted for. Don’t go back into the house. Most 
fatalities occur when people re-enter a home in 
search of loved ones. Call the fire department from 
a neighbor’s home. 

What can cause carbon monoxide 
formation and infiltration: 

• Anything that plugs the vent system: a bird 
nest, an internal collapse of a masonry chim¬ 
ney, or damage to the vent piping, for example. 

• Vent pipes rusting through inside the build¬ 
ing 

• A leaking heat exchanger in a furnace or 
space heater. 

• Plugged fresh-air vents in crawl spaces, 
basements, utility rooms, or closets housing a 
gas appliance. 

• Excessive caulking, insulating or sealing 
or use of taped plastic storm windows can re¬ 
duce the natural influx of fresh air and “starve” 
an appliance of oxygen, causing excessive levels 
of carbon monoxide to form. 

• Improper air adjustment, wrong orifice size, 
or misalignment within burner systems, which 
can create excessive amounts of carbon monox¬ 
ide that may infiltrate indoors if the vent system 
isn’t working properly. 
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Heat pump 
uses earth 
for energy 

A new electric technology — the geothermal 
heat pump — now uses the earth’s energy to heat 
and cool a home. The geothermal heat pump of¬ 
fers year-round energy savings compared with 
other systems. And, many electric utilities offer 
their customers cash back when they install this 
new system, according to the Edison Electric In¬ 
stitute and the National Rural Electric Coopera¬ 
tive Association, two national electric utility trade 
associations. 

Electric utilities do this because geothermal 
heat pumps have high energy-efficiency ratings. 
These heat pumps also return a more even year- 
round demand on utility power plants. Both of 
these factors can help a utility delay the need for 
building more plants. 

Air-to-air and geothermal heat pumps can pro¬ 
vide heating and cooling from a single unit. They 
do so because they transfer heat instead of creat¬ 
ing it. For this reason, electric heat pumps cam 
return more in heating or cooling comfort than it 
costs in electricity to operate the system. 

The now traditional air-source heat pump. 

Horizontal pipe layout 

which dates back to the 1950s, exchanges heat 
with the outdoor air via the familiar compressor 
unit that sits in the background. Instead of an 
outdoor compressor, the relatively new ground 
source heat pump exchanges heat with the ground 
via underground plastic piping. 

Energy savings 
Geothermal heat pumps work less to exchange 

than air-source heat pumps do. That’s because 
the ground’s temperature in most parts of the 
country remains a year-round 55 to 60 degrees, 
while the air temperature can fluctuate much more 
widely. The earth’s stable temperature translates 
into bigger energy savings for the home owner. In 
fact, you can get up to $4 in heating or cooling 
from each dollar of electricity. 

Other advantages 
Geothermal heat pumps offer other advantages 

as well. Some systems can provide year-round hot 
water. During the air conditioning mode, the wa¬ 
ter heating is “free”; the system takes the house’s 
heat, and puts it into the water heating tank. 

The compressor is permanently sealed, like 
your refrigerator, and normally doesn’t require re¬ 
frigerant refills. Since it has no outdoor compres¬ 
sor, you and your neighbors will appreciate its quiet 
operation. 

A geothermal heat pump’s piping configura¬ 
tion can be laid out in a horizontal trench, or a 
vertical hole, depending on soil conditions. The cost 
to install either geothermal heat pump makes the 
system costlier than a regular air-to-air heat pump, 
but the energy savings will pay you back the dif¬ 
ference in three to five years. 

For more information on this exciting new tech¬ 
nology, contact Illinois Rural Electric Co. 
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Board meeting report 
The IREC board held its monthly meeting on 

Friday, December 2, 1994, at the office in Win¬ 
chester. Ten directors were present, along with four 
staff members and the cooperative’s attorney. 

The minutes of the previous meeting were ap¬ 
proved, and the financial report was given. Hie 
marketing report and engineering report were also 
given. 

A power requirements study for IREC was ap¬ 
proved by the board. A report was given on an eco¬ 
nomic development grant application. Tom 
Camerer gave a report on the IRTC board meet¬ 
ing. 

Plans for the board/manager retreat were dis¬ 
cussed. Six months of delinquent accounts cover¬ 
ing a period from July 1, 1993, through December 
31, 1993, were written off. Reports were given on 

the November AIEC board meeting, the upcoming 
NRECA annual meeting and the November Soyland 
board meeting. 

The attorney gave the legal report. Fifty appli¬ 
cations for membership in the cooperative were 
approved. There were no accidents to report for 
November 1994. 

Under other business, the board approved a 
$2,000 contribution to the Illinois Electric Coop¬ 
eratives’ Memorial Scholarship Fund. The finance 
committee was to meet on December 22, 1994, and 
the policy committee was to meet on December 30, 
1994. 

The board went into executive session. Upon 
returning to the general session, and there being 
no further business to come before the board, the 
meeting was adjourned. 

Save the watts! 
You can manage your energy use and 

make the most of your energy dollars using 
those precious watts as wisely and 
economically as possible. 

It’s easy and involves only some 
common sense along with tried-and-true 
guidelines. For example: 

• Set the thermostat at 55 degrees 
when you’re away from home for a 
few days; pipes won’t freeze at this 
temperature. 

• Vacuum the coils of your refrigerator 
every three months to help the 
condenser run better. 

• Drain a gallon of water once a year 
through the bottom of your water 
decreases energy efficiency. 

heater; that removes sediment that 

There’s lots more you can do, of course. Simply contact us, and we’ll be glad to 
help you increase your list of ways to watch your watts and get your money’s 
worth of home energy use. 

Illinois Rural Electric Co. 
2-12 South Main 

Winchester, IL 62694 

1-800-HOT-IREC 
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Have you increased your 
electric load? 

When electricity came to the farm some sixty 
years ago, it was for a few light bulbs and maybe a 
refrigerator to replace the icebox. Farmers soon 
came to realize that electricity could be used to 
move grain, milk cows and heat water. It was like 
having more hired hands on the farm that were 
there when you needed them, but you didn’t have 
to provide a house for them to live in. Electricity 
became almost a necessity. 

Now we have microwave ovens, televisions, ste¬ 
reo systems, computers and all of the “standard” 

electrically operated kitchen appliances in our 
homes. Just stop and think about how many things 
you use that plug into an electric receptacle. And 
we are adding more and more things all the time. 

But what about the wiring in our homes? Do 
we consider the power supply each time we add a 
convenience to the home or shop? Or do we just 
plug it in and use it? 

Many of the homes in our service area are more 
than fifty years old. Consequently, some of the wir¬ 
ing in those homes may be just as old. And it may 
not be the proper size to handle the load we are 
putting on it. 

That’s where your electric co-op can help. We 
can visit your farm or home and, with your help, 
determine what your demand for electricity might 
be and help you decide if your wiring system is 
adequate to handle that demand. 

So if you are considering a change in your elec¬ 
tric usage, call Illinois Rural Electric Co. A signifi¬ 
cant increase might even require a change in trans¬ 
former size. We want to be able to supply you with 
all the electricity you need. 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest rates 
that will assure the financial sound¬ 
ness of the cooperative. 

Mark your calendar. IREC annual 
meeting is Wednesday, July 12. 
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Thank 
you! 

The board of Illinois 
Rural Electric Co. says 
“Thank You” to the 
members for their pa¬ 
tience during the Janu¬ 
ary 19 snowstorm. 
High wind during the 
storm created large 
snow drifts that hin¬ 
dered travel and blew 
limbs onto lines, caus¬ 
ing widespread out¬ 
ages. 

Service restoration priorities 
In this part of the country, any day of the year 

can bring severe weather followed by widespread 
outages followed by complaints from some mem¬ 
bers about the length of time it took us to get them 
back in service. 

How do we prioritize service restoration? Illi¬ 
nois Rural Electric’s policy is like that of every util¬ 
ity in the nation — to restore power to as many 
members as possible in the shortest time and then 
to repair the damage at individual homes and farm¬ 
steads. This is the logical , economical and the most 
accommodating method of repair during and/or 
after a major storm. 

The accompanying sketch depicts an area 
downstream from a substation after an ice storm. 
A three-phase feeder line has been put out of ser¬ 
vice by a fallen tree. A single-phase tap line that 
serves two homes also is out of service due to 
downed wire. House 1 has a snapped service drop. 
All outages have been reported to Illinois Rural 
Electric. Where do we start the repair work and 
what is the order of priority? 

Since a tree has taken out the three-phase line 
along the main road, many more homes than are 
shown in the drawing are affected. Crews would 
be dispatched to the substation to start working 
their way along this line to repair it and put as 
many members back in service as quickly as pos¬ 
sible. The tree would be removed, wires would be 
spliced, and the leaning pole would be straight¬ 
ened. Once this has been accomplished, this three- 
phase line would be energized: House 2, House 3 
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and many houses beyond would have power; and 
our first priority is met. 

The second priority is to restore the single¬ 
phase tap line that serves House 4 and House 5. 
Neither can receive service until the ice-damaged 
line is rejoined. This could have been done first, 
but no power would have been available anyway 
since the main distribution line was down. The line 
will be spliced, allowing House 4 and House 5 to 
immediately have power. Crews would then be dis¬ 
patched to House 1 to repair or replace the service 
drop. 

This scenario is not exact, but it does repre¬ 
sent the restoration priorities used after major 
storms by the electric utility industry nationwide 
— that is, to reestablish service quickly to as many 
consumers as possible. Individual members such 
as House 1 are usually the last to regain service. 

One important factor in restoring service 
quickly is your help. If you know that your wires 
are down and the reason, or if the transformer has 
failed or a pole has broken, tell the dispatcher when 
you phone in the outage. It saves time when we 
know what and where the problem is. Another great 
time-saver is for each member to know his map 
location number. That will speed up the response 
time of the crew. 

But, before you call in an outage, check your 
own breakers or fuses and also check to see if your 
neighbors are out of service. 

Your assistance is invaluable and allows us to 
give you prompt repair service. 



Standby power: Insurance against Mother Nature 
Purchasing a standby generator is comparable 

to buying fire insurance — you may never need it, 
but it is invaluable when trouble arrives. 

Although our electrical system is highly de¬ 
pendable and reliable, it is subject to the whims of 
Mother Nature — tornadoes, ice storms or destruc¬ 
tive high winds. 

How well are you prepared to handle a pro¬ 
longed outage? Now is the time to take inventory 
of your home and farm. Determine how you would 
pump water, move grain, handle feed, keep pipes 
from freezing, as well as provide heat and ventila¬ 
tion for livestock. How will you heat your own home, 
keep frozen and perishable foods from spoiling and 
operate sump pumps and other necessary equip¬ 
ment? 

Now is the time to sit down and carefully in¬ 

ventory your electrical needs. Assume that you will 
experience extended outages that could cause you 
not only inconvenience, but also financial loss. The 
cooperative does not sell standby generators, but 
we do have personnel available to help you ana¬ 
lyze your load and make proper recommendations. 
And also remember, that standby generators are 
not normally stocked in any quantity, so don’t plan 
on purchasing one after an outage occurs. 

Remember, too, the installation of any standby 
equipment requires a positive double-throw type 
of switch. Operating a standby generator without 
a properly installed double-throw switch is ex¬ 
tremely dangerous and could result in financial 
liability. 

Let us help you guard against any of those “acts 
of God” no one can foresee. 

If you depend on life-support 
equipment, we need to know 

While Illinois Rural Electric Co. strives to maintain the best 
possible service with a minimum of outage time, occasional out¬ 
ages, either planned or uncontrolled, do occur. 

Your cooperative needs to know the names and location of co¬ 
operative members who depend on life-support equipment. We keep 
a registry of members who are on life-support equipment, and it is 
important that this information be current and accurate. We will 
make every effort to give priority to restore service to members on 
life-support systems. 

If you or a member of your family depend on life-support equip¬ 
ment, please fill out the form below and mail to us as quickly as 
possible. 

Name  

Phone no.  

Address   

Location no.   

Type of support equipment 

Days of use  

Name of doctor  

Address   

Do you have an emergency stand-by generator to operate this equipment? 

Yes No 

Mail this to: Illinois Rural Electric Co., ATTN: Engineering 
Department, 2-12 South Main, Winchester, IL 62694 

i 1 
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Time of use 



Board meeting report 
The IREC board held its monthly meeting on 

Tuesday, January 3, 1995, at the office in Win¬ 
chester. Ten directors were present, along with four 
staff members and the cooperative’s attorney. 

The minutes of the previous meeting were ap¬ 
proved, and the financial report was given. The 
marketing report and engineering report were also 
given. 

The board reviewed the proposed 1995 oper¬ 
ating budget, the member service department bud¬ 
get, the energy conservation budget, the market¬ 
ing budget and the capital expenditures budget. 
After thorough discussion, the board approved the 
financial committee’s recommendation to adopt the 
budgets as presented. 

Bob Brown reported that the policy committee 

had met and would be making several suggested 
revisions to the policy manual in the near future. 

A report was given on the DBS board meeting 
where it was noted that there were 628 customer’s 
receiving programming as of December 29, 1994. 

Plans were finalized for the board/manager 
retreat and the NRECA annual meeting. Reports 
were given on the December meetings of the AIEC 
and the Soyland boards. 

Wednesday, July 12, 1995, was chosen as the 
day for the IREC annual meeting. There was one 
accident to report for December. 33 applications 
for membership in the cooperative were approved. 

Under other business, the attorney gave the 
legal report. There being no further business to 
come before the board, the meeting was adjourned. 

Come home to a 
great reception! 

News, music, movies, sports, 
weather, special events... 

A big technological revolution is 
here. And this time, state-of-the-art 
TV is available to rural and city resi¬ 
dents alike. 

Would you like to own America's 
best Television System? 

Then contact Illinois Rural Tele¬ 
communications Co. at 217-742- 
3128 or 800-468-4732 to learn 
more. With equipment starting at 
$699.00 and great program pack¬ 
ages as low as $14.95 per month, 
you can’t go wrong. 

Just Wait Till You 
See DIRECTV™ 
• 18-inch receiving dish 
• Affordable, easy-to-use 
• State-of-the-art receiver 

and remote control 
• Crystal-clear digital 

pictures and sound 
• Approximately 

150 channels 

IRTC 
2 S. Main 
Winchester, IL 62694 

217-742-3128 
DIRECTV is a trademark of DIRECTV, 
Inc., a unit of GM Hughes Electronics. 

Safety is as safety does! 
Make electrical safety a top 

priority for you and your family. 
It’s easy to do and costs very little 
or nothing at all. To get started, 
here are some tips: 

• Don’t use an electric appli¬ 
ance if you’re standing in water, 
on damp ground or metal, or 
even if your hands or feet are wet, 
and you’re near sinks and water 
pipes. 

• Before you dig into the 
ground, check with us to see if 

electric lines are buried under¬ 
ground. 

• Replace appliance cords 
that are frayed or broken. Never 
place cords through doorways, 
under rugs, or anywhere they 
might receive excessive wear. 

There’s lots more you can do 
for “free” or next to no cost. Con¬ 
tact us for more suggestions to 
make electrical safety part of your 
everyday routine. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Tips to help you save 
on lighting costs 

It’s easy to use more light than you need. More 
than 16 percent of the electricity we use in our 
homes goes into lighting. Most Americans over- 
light their homes, so lowering lighting levels is an 
easy conservation measure. Consider these ideas: 

• Turn off lights in any room not being used. 
• Light-zone your home and save electricity. 

Concentrate lighting in reading and work¬ 
ing areas and where it’s needed for safety 
(stairwells, for example). Reduce lighting in 
other areas, but avoid very short contrasts. 

• Consider installing solid-state dimmers or 
high-low switches. 

• Use one large bulb instead of several small 

ones in areas where bright light is needed. 
• Use long-life incandescent lamps in hard- 

to-reach places. 
• Always turn three-way bulbs down to the 

lowest lighting level when watching televi¬ 
sion. 

• Use low-wattage night-light bulbs. 
• Try 50-watt reflector floodlights in direc¬ 

tional lamps. 
• Try 25-watt reflector flood bulbs in high-in¬ 

tensity portable lamps. 
• Use fluorescent lights whenever you can. 

They give out more lumens per watt. 
• Consider fluorescent lighting for the kitchen 

sink and counter top areas. 
• Fluorescent lighting also is effective for make 

up and grooming areas. 
• Keep all lamps and lighting fixtures clean. 
• You can save on lighting energy through 

decorating. 
• Have decorative outdoor gas lamps turned 

off unless they are essential for safety or 
convert them to electricity. 

• Use outdoor lights only when they are 
needed. 

The Member Service Department has 
compact fluorescent light bulbs for sale. 

Mark your calendar. 
The Illinois Rural 

Electric Co. 
annual . 

^meeting is 
Wednesday, 
July 12. 

/   > 

Closed Good Friday 

The offices of Illinois Rural Electric Co. 
will be closed on Friday f April 14, 

in observance of Good Friday. 
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Farm electrical safety checklist 
Service pole and service entrance 
YES NO 
   Do farm family members and all 

hired farmhands know where and 
how to disconnect power in the case 
of an electrical emergency? 

   Are disconnects, especially main 
breakers, regularly turned off and 
turned back on to ensure free action 
and good contact? (Manufacturers of 
circuit breakers claim that they 
should be opened and reclosed once 
per month.) 

    In case of fire, can the electricity be 
shut off to that particular building 
on fire without shutting off electric¬ 
ity to the water pump? 

Animal housing 
YES NO 
   Do animals enter a building or 

drink at the stock tanks without 
hesitation? 

    Is the water piping (metallic) and ser¬ 
vice entrances of buildings properly 
grounded? (NOTE: Check for corro¬ 
sion of grounding system by animal 
waste.) 

    Is the farmer using an industry-made 
electric fencer which bears the UL la¬ 
bel? 

   Are heat lamps in farrowing houses 
hanging by the cord only'? In case of 
drop, are there guards on the fix¬ 
ture? 

   Are the lights enclosed in globes and 
guards (where required)? 

    Is the wiring suitable for wet condi¬ 
tions (because of the humidity cre¬ 
ated by the animals’ respiration)? 

    Does all wiring appear to be in good 
condition and free from damage by ro¬ 
dents? 

Grain-handling equipment 
YES NO 
   Are overhead lines out of the way of 

augers and winged-type farm 
equipment? 

    Do all motors have correctly sized 
overcurrent protection? 

    If magnetic starters are used, are 
heater coils of the proper size? 

Machine shed 
YES NO 

    Is the grounding bayonet on drop 
cords, power tools, etc., intact? 

    Is the service entrance properly 
grounded? 

   Are all receptacles in use properly 
grounded? 

   Are drop cords of adequate size for 
the appliance or machine it is serv¬ 
ing? 

   Are drop cords put away after use 
so machinery can’t run over them? 

   Are power tools such as circular 
saws, table saws, drills, jig saws, 
etc., left unplugged when not in use 
so that a child couldn’t accidentally 
turn them on? 

   Is it adequately lighted? 

   Are drop cords in good condition with 
no sign of insulation damage? 

General 
YES NO 
  Do children know whom to call in 

case of an electrical emergency? 
    Do family members know first aid for 

electrical shock and/or burns? 
   Are GFI’s installed where required? 

    Do appliances function satisfactorily 
without giving a tingle to user when 
turned on? 

    If lightning protection is installed, are 
all wires leading to ground? 

   Are all electrical fittings on the gas 
pump of explosion-proof type? 

    Before trees are planted, has proper 
siting been provided to avoid 
nearby overhead and underground 
power lines? 

   Are trees free and clear of overhead 
electrical lines? 

   Before new buildings are con¬ 
structed, have the buildings been 
cleared of nearby overhead and un¬ 
derground power lines? 

    Can tractors equipped with end load¬ 
ers be raised to the most upper posi¬ 
tion and clear all overhead electrical 
lines? 

    Items checked NO indicate a poten¬ 
tial electrical safety hazard. Proper 
action should be taken immediately 
to ensure safety.  
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WERE 
SERVING UP 

THE HOTTEST 
DISH IN TOWN. 

90 Days FREE 
TOTAL CHOICE 

PACKAGE! 
An $89.85 value 

with 
purchase off DSS™ 

equipment from 
IRTC. 

Offer expires 
April 15, 1996. 

DIRECTV" 
is available to ALL 

households, 
cabled or 
uncabled. 
Financing 

available with 
approved credit 

COME IN TODAY FOR A TASTE OF DIRECTV. 

DIRECTV gives you access to 150 channels of the very 
best in entertainment, sports, movies, and information — 

all through an affordable 18-inch receiving dish the 
size of a large pizza. Come in today for a sample. 

THE CHOICE IS CLEAR. DIRECTV. 

Illinois Rural Telecommunications, Co. 
2 South Main — Winchester, IL 62694 
Ph. 1-800-468-4732 or 217-742-3128 

DIRECTV and DSS are trademarks of DIRECTV, Inc., a unit of GM Hughes Electronics. 
Equipment and programming sold separately. © NRTC 1995 
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Board meeting report 
The IREC board of directors met on February 

6, 1995. One of the items discussed at the meet¬ 
ing was the center section of the REN magazine. 
Several of the directors felt that the part of the 
newsletter that is now being used as a report of 
the board meetings (i.e. this part) could be better 
utilized for other purposes. Therefore, unless we 
hear from a lot of members saying that they want 
the report of the board meetings left in the center 
section, this will be the last one. Board meeting 
agenda items that may merit special attention will 
be placed as separate news stories within the news¬ 
letter. 

This month, this space will be used to report 
on three agenda items. (1) The board heard from 
Jim Kaufman with CFC who reported on the key 
ratio trend analysis (KRTA). The KRTA compares 
Illinois Rural Electric Co. with other rural electric 
cooperatives in about all aspects of the business. 

This report helps show directors areas that IREC 
is strong as well as areas where there is room for 
improvement. (2) IREC is still in the process of 
applying for a $400,000 grant from Rural Utilities 
Service (RUS) with the intent of lending the money 
to the City of Pittsfield for economic development 
improvements at the City’s Industrial Park Plaza. 
As the loan is repaid, the proceeds would be used 
to form a revolving loan fund for other economic 
development activities in our area. (3) A commit¬ 
tee has been formed to analyze the REN magazine. 
The magazine was first printed in 1943 and now 
has a circulation of 142,000 throughout Illinois. It 
was noted that a recent survey showed 68 percent 
of the members receiving the magazine read four 
of the last four issues. Several suggestions were 
made as possible ways to make the magazine even 
better. 

Safety is 
LOOKING 

UP 
Springtime, and things 

are looking up. Snow and 
cold are behind you. And 
you’ll be up for home projects 
— UP in a tree cutting out 
dead limbs, UP on the roof 

cleaning out gutters, UP a ladder scraping old paint off your house. 
In the midst of these busy weekend chores, safety is top prior¬ 

ity. So, when you’re climbing that tree, walking on the roof and 
moving that ladder — LOOK UP. Make sure you and your work 
tools clear any overhead electric power lines. A moment of caution 
can add up to a longer life. 

Sporting clays and hunt club opening 
Sandy Creek Ranch Clay Sports and Hunt Club a fishing contest. Prizes will be awarded in the com- 

has scheduled a grand opening April 1-2 with sev- petitions. The club is located 2.4 miles south of 
eral special activities. There will be a two-day Lewis Glasgow. 
class fun shoot, a tower subcourse challenge and 
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ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Controlled air conditioning 
rate to be available 

The purpose of this article is to reintroduce 
IREC’s controlled air conditioning rate for mem¬ 
bers with central air conditioning. But before I get 
into the rate, perhaps a little background infor¬ 
mation is in order to help explain why we con¬ 
sider this type of incentive rate. 

We are now a summer peaking utility, and a 
good deal of our cost for electricity is based on 
how much demand for it there is during the peak 
season. The more electricity we must supply dur¬ 
ing the peak demand period, the more it will cost 
us. And that cost stays with us all year. On the 
other hand, the less electricity we have to supply 
during the peak demand period, the less it will 
cost us. And, again, that lower cost will stay with 
us all year. Seventy percent of our cost for elec¬ 
tricity is based on what our summer demand is, 
so it only makes sense that if we can keep the sum¬ 
mer demand down we have gone a long way to¬ 
ward controlling our cost of power. 

More than 1,400 of you have already installed 
a radio-controlled switch on your electric water 
heater. The Choose and Save water heater program 
is one that is designed to help shave this peak 
demand, which helps save the co-op money while 
at the same time causing no inconvenience and 
helping save money with a special controlled elec¬ 
tric water heating rate. 

The next logical step to shaving the summer 
peak demand was to look at air conditioning. The 
same type of radio-controlled switch, and in some 
cases the same switch, can be used to cycle the 
compressor and the air handler during peak de¬ 
mand time. And, as with the water heater program. 

we foresee very little inconvenience to the mem¬ 
bers. 

Here’s what we came up with. The program 
will be available to all members having central air 
conditioning in their personal residence. Partici¬ 
pating members shall allow IREC to install a ra¬ 
dio-controlled switch to cycle the air conditioner 
during “peak alerts” (usually the hottest days of 
the year). Members can choose to have electric 
power to the air conditioner interrupted for either 
10 minutes out of 30 minutes (Program 33) or 7.5 
minutes out of 15 minutes (Program 50). Under 
Program 33, a $10 credit will be given for each ton 
of installed air conditioner capacity. For Program 
50, the credit is $15 per ton of installed air condi¬ 
tioner capacity. The credit will be split: Half of it 
will be seen on the July usage bill, and half of it 
will be seen on the August usage bill. As an ex¬ 
ample, if a member with a three-ton air conditioner 
signed up for Program 33, the total credit would 
be $30. There would be a $15 credit on the Sep¬ 
tember bill (July usage) and a $15 credit on the 
October bill (August usage). 

Here are a few definitions. The “peak season” 
is the period of the year when IREC may control 
loads to reduce demand. That period is from June 
15 to September 15, excluding weekends and holi¬ 
days. A “peak alert” is a notice given by our power 
supplier for a day when the peak demand may be 
set. We hope to use local radio stations to announce 
these “peak alerts.” During 1993 there were six 
“peak alerts.” A “peak period” is from noon to 8 
p.m. on a peak alert day. Normally the “peak” will 
occur some time between 3 p.m. and 6 p.m. And 
finally, one ton of air conditioner capacity equals 
12,000 BTU. Air conditioner capacities will be 
rounded to the nearest 0.5 ton for the purpose of 
calculating the credit. 

Both the controlled air conditioner rate pro¬ 
gram and the Choose and Save water heater pro¬ 
gram are volunteer programs that are designed to 
benefit the members and their cooperative. There 
are other things that you, as a member, can do to 
help control costs. Listen for announcements of 
“peak alert” days this summer and, then, think 
about when you use your electric appliances. Per- 
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Nominating Committee to meet 
In accordance with IREC’s bylaws, the nomi- Rockport (Silas Lemons, alternate); and August 

nating committee will meet in the Winchester of- Nolte, Golden Eagle (John Nolte, Jr., alternate), 
flee at 10 a.m. on Monday, May 15, 1995. The com- They will meet to make nominations for four 
mittee consists of: Robert Pembrook, Greenfield positions on the IREC board of directors. Those 
(Eugene Rawlings, alternate); Holly Ash, whose terms expire in 1995 are: Ron Myers, Dis- 
Murrayville (Eric Lakin, alternate); Charles Powell, trict 2; J.M. Sapp, District 4; Bob Brown, District 
Winchester Norman Vortman, alternate); Jim Gay, 6; and John Early, District 8. 

Water Heaters For Sale ■ 40-, 50- & 80-gallon American 
electric water heaters 

$125.00 plus tax to IREC members 
Price includes delivery Installation available 
• R-16.7 insulation • Built-in lime fighter 
• 10-year tank warranty • T/P valve included 

Call 1 -800-HOT-IREC 

Mark your calendar. 
The Illinois Rural 

Electric Co. 
/ft annual 

meeting is 
Wednesday, 
July 12. 

haps you could bake early in the day or use your 
microwave instead of the range when preparing 
supper. You might want to delay washing dishes 
or using your clothes diyer until later in the 
evening. These are volunteer programs that you 
can design. 
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Illinois Rural Electric Co. 

Mailing address: 
2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128— 1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and Holi¬ 

days 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas 

For more information about the controlled air 
conditioner rate, or anything else mentioned in this 
article, please call the office at 1-800-468-4732 or 
217/742-3128. It’s not too early to get signed up 
for this program. 



Explaining substations 
Here’s how the Michigan statewide explains the 

function of substations in its monthly magazine. 
They dot our countryside in a most obvious 

way, each framed by a network of power lines and 
enclosed by a chain link fence. When cooperative 
members turn on the lights or television, it’s be¬ 
cause hundreds of substations are working to en¬ 
sure them reliable power. And since they are part 
of your electric cooperative, you might say you own 
one — or at least part of one. 

What is a substation’s function? 
Substations are needed for system support. 

They are the points of delivery in a transmission 
system. They meter distribution equipment and 
power lines, step down voltage for distribution to 
homes, and make sure that voltage is maintained 
at a constant level. 

Why can’t power be transmitted at the same 
voltage it’s generated? 

For long-distance transmission, the voltage of 
electric power must be higher than a power plant 
can generate. Power leaves the plant at about 
22.000 volts, then is increased to as much as 
765.000 volts. The higher the voltage, the lower 
the line loss and voltage drop — thus, the greater 
the system’s efficiency. As the power gets closer to 
its destination, voltage is gradually decreased to a 
rating safe for consumers. 

What’s the difference between a transmis¬ 
sion and a distribution substation? 

Transmission substations give the power its 
first step-down, and distribution substations step 
it down even further so that it may be sent on to 
the consumer. 

The lines leaving a distribution substation are 
owned and maintained by the distribution coop¬ 
erative. These lines cany the power to homes, busi¬ 
nesses, schools and industries. 

What kind of equipment is found in a sub¬ 
station? 

Substations are mazes of step-down trans¬ 
formers, switches, insulators, circuit breakers, 
lightning arresters and relaying and metering fa¬ 
cilities. A transformer performs the main substa¬ 
tion function of changing transmission voltage to 
distribution voltage. One of the busiest pieces of 
equipment in the station is the voltage regulator, 
which maintains a constant outgoing voltage. 
Reclosers are used to sectionalize the system when 
faults occur 

What is a switching station? 
Switching stations are not substations — they 

don’t contain power transformers. Switching sta¬ 
tions (or breaker stations) exist for the protection 
and reliability of the system. They allow any faults 
in the system to be sectionalized so that outages 
will be limited to fewer consumers. 

How do co-ops know when a new substation 
is needed? 

Substations are built to eliminate overload, 
improve voltage, reduce line loss and generally 
improve quality of service in a particular area. 

When an area experiences substantial growth, 
the load on the existing lines becomes so great that 
the lines can no longer serve the area without help. 
A substation is then built to increase the system’s 
capacity in that area. Each new substation re¬ 
quires an investment of approximately $250,000, 
excluding property cost. 

What is the purpose of a transformer? 
“The thing that looks like a garbage can” near 

the top of a pole is, in fact, a steel tank containing 
thousands of feet of wire coiled around a special 
laminated steel core, and filled with an insulating 
oil. Transformers increase voltage for efficient long¬ 
distance transmission and then lower voltage for 
use by consumers. 

When electricity is generated at a power plant, 
its voltage is fairly low. To be sent over transmis¬ 
sion lines for long distances, the voltage must be 
given a boost. Transformers at generating stations 
may increase it to as much as 765,000 volts. 

When electricity reaches the area where it is 
to be used, the voltage is reduced through sub¬ 
station transformers. Electricity travels at 7,200 
volts through the rural electric cooperative’s dis¬ 
tribution lines to your farm, home or business. 
There, electricity encounters another transformer, 
where the voltage is reduced to your requirements 
— 240/120 volts for most services. 

Transformers vaiy in size and style. It is not 
unusual to find one rated 1,000 kilovolt amperes 
(kva) or more serving a big power user, while a 
typical new home is usually rated 10 to 15 kva 
(roughly 10 or 15 horsepower). The pole-mounted 
“garbage can” style is the most recognizable, but 
pad-mounted transformers can be found at ground 
level on sites where electricity is provided through 
underground lines. They look like big green boxes. 

Source: Michigan Country Lines, August 1993. 
Michigan Electric Co-op Association, 400 N. Wal¬ 
nut St., Lansing, MI 48933. Contact Mike Buda, 
editor, (517)484-5022. 
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Cooperative services 
Budget Billing 

Our Budget Billing Plan is designed to equal¬ 
ize your monthly electric bills. It is available to all 
members with a good payment record. 

Security Lighting 
For a nominal monthly rental charge, the Co¬ 

operative will install a high-pressure sodium light 
and will be responsible for the maintenance of the 
light. 

Electric Safety and Energy Education 
Your Cooperative is ready and willing to assist 

in safety and energy programs for any interested 
group, club or school. 

Energy Audits 
The Member Services Department of your Co¬ 

operative can recommend and provide you with 
information on energy saving tips on weatheriza- 
tion, new construction and/or remodeling you 
home. 

Heat Loss/Heat Cain Calculations 
Your Member Services Department can assist 

you in calculating how much heat your house will 
lose in the winter and gain in the summer. Once 
this calculation is complete, we can help estimate 
the annual cost for running any particular sys¬ 
tem you may be interested in. 

Water Heater Program 
Illinois Rural Electric Co. offers members 40-, 

50-and 80-gallon electric water heaters for $125 
plus tax. Installation is available and so are spe¬ 
cial water heating rates. 

They steal from you, too! 
Cooperatives maike no profit in the sale of 

power and we have to pay for every kilowatt of 
power members use. If some of that power is 
used dishonestly, we still have to pay the bill. 

Reporting such dishonest actions may pre¬ 
vent the death or injury of someone who is tam¬ 
pering with something they know little or noth¬ 
ing about. 

Don’t pay more for electricity than neces¬ 
sary. If you know of anyone involved in meter 
tampering, notify Illinois Rural Electric Co. at 
once. 

Load Management Program 
Illinois Rural Electric Co. offers a Load Man¬ 

agement Program on electric water heaters and 
central air conditioners that will enable the Coop¬ 
erative, to a certain extent, to control its whole¬ 
sale power cost, as well as provide the member 
with a rate reduction on a monthly basis. 

Electric Heat Rebate 
For members who are installing electric heat 

as their primary source of heat, Illinois Rural Elec¬ 
tric Co. offers a rebate of $599. In addition, Soyland 
is presently offering a $500 rebate to members who 
install a geothermal heating and cooling systems. 

Crime Watch Program 
Illinois Rural Electric Co. is part of a “Crime 

Watch” Program that is aimed at reducing rural 
crime. 

Rural Electric News 
The REN magazine is a primary source for get¬ 

ting pertinent information to our members. Read¬ 
ing the center section of the REN each month helps 
inform Cooperative members of operations and 
activities of its Cooperative. 

Smoke Alarms 
At your Cooperative office, smoke alarms are 

available for sale to any member for $7.99. 

If you would like more information on any 
of the above programs, please contact 

Illinois Rural 
Electric Co. at 1-800-HOT-IREC. 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive's service area at the lowest rates 
that will assure the financial sound¬ 
ness of the cooperative. 
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Manager’s Desk 

by Robert E. Gant 

Thinking about buying 
an air conditioner? 

An important way to use energy efficiently and 
wisely, as well as minimize cooling costs, is to pur¬ 
chase a more energy-efficient air conditioner. Be¬ 
fore buying an air conditioner, you should be able 
to answer these questions for the dealer: 

How large is the area to be cooled? 
Is it well insulated? 
How many windows (including sizes) are there 

and are they weather stripped? 
Remember, when buying an air conditioner the 

secret is to spend less on the purchase, get maxi¬ 
mum comfort for your dollar and spend less to 
operate the unit. 

What do efficiency ratings mean? The purpose 

of rating the efficiency of an air conditioner is to 
indicate the relative amount of energy needed to 
provide a specific cooling output. The more effi¬ 
cient the equipment, the less energy used for 
equivalent cooling requirements. 

The energy efficiency ratio (EER) is a math¬ 
ematical ratio involving the cooling output mea¬ 
sured in British thermal units per hour (BTU/hr.) 
divided by the electrical power input (watts). The 
greater the EER, the more efficient the unit, the 
more cooling capacity available for each kilowatt- 
hour (kwh) of electricity. For example, a window 
air conditioner unit with an 8,000-BTU/hr. capac¬ 
ity rating and an EER of 8.0 will cost about 33 
percent less to operate than a model with an EER 
of 6.0. 

The Member Service Department at Illinois 
Rural Electric Co. has new air conditioners for sale. 
These G.E. and Fedders models range in size from 
5,800 BTU/hr. to 22,500 BTU/hr. with EERs from 
8.2 to 10.0. Prices start at less than $250, and 
that includes delivery. All appliances, including 
air conditioners, will be on sale during the annual 
meeting on July 12. So if you’re not sure your unit 
will make it through another summer, stop by the 
Member Service Department or call 1-800-HOT- 
IREC for a hot deal on a new air conditioner. 

Illinois Rural Electric Co. 

Mailing address: 
2-12 South Main 
Winchester, Illinois 62694 
Ph: (217)742-3128— 1-800-468-4732 

Main office hours: 7:30 a.m. - 4:30 p.m. 
Closed all day Saturday, Sunday and 
Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and 
Christmas. 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market 
and maintain good electric ser- 
vices and other services that 
meet the needs and expectations 
of all members and that enhance 
the welfare and economic devel¬ 
opment of the cooperative’s ser¬ 
vice area at the lowest rates that 
will assure the financial sound¬ 
ness of the cooperative. 
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IREC 
serves 
new 
hunt 
club 

David Koch, second from left, and Steve Wheeler, third from left, visit 
with two shooters about to start the sporting clays course. 

Illinois Rural Electric Co. serves the area’s new¬ 
est outdoor sporting recreation facilities, Sandy 
Creek Ranch, a new hunting and shooting asso¬ 
ciation located south of Winchester and one mile 
from the Illinois River bluffs. 

The ranch consists of 1,000 acres. Streams, 
creeks, ponds and water springs are common 
across the 600 acres of timber, 300 acres of till¬ 
able ground and 100 acres of pasture. The ranch 
was purchased by Steven Wheeler in May 1994 
and is being operated by Wheeler and partner 
David Koch as Sandy Creek Sportsman Associa¬ 
tion Ltd. 

Sandy Creek offers a 10-station, 100-shot 
sporting clays course with novice blue station and 
advanced red station capabilities. The course pro¬ 
vides a good variety of shot presentations such as 
“springing teal,” “racin rabbits,” “diving doves,” and 
“fenceline pheasants.” The club also features 
rocked pathways, gun racks, tables, and seating 
at all stations. A tower and a waterfowl subcourse 
are scheduled to open soon. Loaner guns, shells 
and instruction are also available. 

The ranch has half-day upland game bird 
hunts featuring pheasant, quail and chukkar. 
These birds are fully mature and flight conditioned. 
These hunts must be scheduled well in advance. 
Also, there will be three dove fields with five shoot¬ 
ing stands each. Wing and clay packages will be 
offered and guides with dogs are available. 

The club’s whitetail deer hunting operation will 
be strictly archery. The habitat and terrain that 
the ranch provides is excellent for whitetail popu¬ 

lations and veiy conducive for trophy animals. The 
property has been divided into hunting zones that 
are rotated and rested every other hunt. All zones 
have roadway access and a combination of high 
ground, low ground, water, timber and crop field 
edges. Intensive habitat management practices and 
selective harvesting policies are in place to assure 
stable animal populations and hunting success. 

Two-day spring turkey hunts include a guide, 
two nights lodging, all meals, one (100) round of 
sporting clays and fishing access to several ponds. 
Each hunter is allowed two turkeys. As a rule there 
are additional permits available for Greene and 
Scott counties after the January lottery. 

Sandy Creek specializes in private events. This 
may include any combination of upland game, 
sporting clays, meeting room facilities, meals, 
camping, fishing, shooting instruction or tourna¬ 
ments. 

The club has other services including guides 
for deer and bird hunts, as well as hunt video ser¬ 
vices and animal field services. 

The club features a 24-foot-by-56-foot club¬ 
house constructed near the sporting clay courses. 
There are also overnight accommodations avail¬ 
able with full kitchen and restroom facilities. Wa¬ 
terfront primitive camping is available with full 
shower and restroom access. Electrical R.V. hook¬ 
ups are also available by reservation. 

The club conducted a grand opening April 1-2, 
involving only clays and fishing. After snow on April 
1, the weather improved for Sunday and the park¬ 
ing lot was full. IREC was one of the sponsors. 
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We’re serving up the hottest 
dish in town. 

Come in today for a 
taste of DIRECTV ™ 

DIRECTV gives you access to 150 channels of the very best entertainment, sports, movies, 
and information — all through an affordable 18-inch receiving dish the size of a large pizza. Come 
in today for a sample. 

The choice is clear. DIRECTV. 
For as little as $1.00 per day you may receive the Economy Choice programming, lease of the 

DSS equipment and FREE maintenance. Purchase the equipment and receive Economy Choice 
for only 50 cents per day. 

DIRECTV is available to ALL households in the IRTC territories of Cass, Morgan, Scott, Greene, 
Calhoun and Pike counties. 

DIRECTV and IRTC .... 
for your money whether you lease or purchase. ” 

IRTC 
2 S. Main 
Winchester, IL 62694 ntDSS 
1-800-713-IRTC (4782) or 217-742-9581 

“Delivering more 

Dl RECTV- 

Window air conditioner sale 
Hot prices for the hot season! 

Stop by our office, or visit us at our annual meeting, and look over our selection of window air 
conditioners. Those shown here represent a good range of our in-stock models, but there are 
others. Delivery is free and installation and service are available. We also have dehumidifiers. 

Model AMH06LA 

HI-EFFICIENCY 
ROOM AIR CONDITIONER 
• Hi-efficiency, 10.0 EER. 
•5,800 BID cooling, 

115 volts, 5.2 amps. 
•2 cooling/2 fan only speeds. 
• 10-position thermostat. 
•Easy mount window 

installation. 

 / 

Model AVM22DA 

HI-EFFICIENCY 
ROOM AIR CONDITIONER 
• Hi-efficiency, 8.2/8.2 EER. 
•22,000/21,700 Bill. 
•230/208 volts, 11.5/12.7 amps. 
•3 cooling/2 fan only speeds. 
• 10-position thermostat. 
•Easy-to-clean, 

slide-out filter. 

V  J 

 \ 

Model AMV12AB 

HI-EFFICIENCY 
ROOM AIR CONDITIONER 
•Hi-efficiency, 9.1 EER. 
• 12,000 BID cooling, 

115 volts, 11.7 amps. 
•2 cooling/2 fan only speeds. 
•8-position thermostat. 
•Easy mount window 

installation. 

   J 
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Do you have a central air conditioner? 
Save money with controlled rate 

If you do, you can sign up for the controlled air 
conditioner rate. The rate is actually a credit to 
your electric bill based on the size of your air con¬ 
ditioner and the amount of time you allow it to be 
controlled. 

The control part of the program works like the 
Choose and Save water heater program, where a 
radio-controlled switch is used to temporarily in¬ 
terrupt power to the heater or, in this case, the air 
conditioner. The switch can be programmed to 
cycle the compressor to be on for 7 1/2 minutes 
then off for 7 1/2 minutes or on for 20 minutes 

then off for 10 minutes. This cycling will occur 
during the periods of highest demand for electric¬ 
ity between June 15 and September 15, not count¬ 
ing weekends and holidays. 

The Choose and Save water heater program has 
been successful at helping both the cooperative and 
the members save some money with little or no 
inconvenience to the member. We think the con¬ 
trolled air conditioner program will work the same 
way. For more information or to get signed up for 
this program, call the engineering department at 
1-800-468-4732. 

Mark your calendar. 
The Illinois Rural Electric Co. 

annual meeting is 
Wednesday, July 12. 

At work, at play, 
stay safe outdoors 

Summer’s here! While you work 
and play outdoors during the 
summer months, keep in mind a 
few safety tips, such as: 

• When power lines are 
nearby, use wooden or 
fiberglass ladders — not 
metal. 

• Never use an electric 
mower on wet grass. 

• Fly kites with dry string 
only; never fly kites or 
model airplanes near power 
lines. 

• Tell children to stay away from utility substation fences 
and pad-mounted transformers. 

Make electrical safety part of your daily routine. And, 
contact us for more guidelines to help you work and 

play safely all summer long. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Your invitation to the 57th annual meeting 
Dear Member: 

Your Board of Directors joins me in extending 
to you an invitation to attend our big 57th Annual 
Meeting and Electrical Fair to be held at the Scott 
County 4-H Fair Association Building, Winches¬ 
ter, starting at 9:30 a.m., C.D.T., July 12, 1995. 

Registration will start at 8 a.m. and end at 
noon. 

There will be a high voltage demonstration on 
stage in the morning and musical entertainment 
in the afternoon. 

We hope that each of you will find time to come 
to our Annual Meeting this year, so that by your 
interest and cooperation we directors, who have 

tried in the past year to guide your cooperative, 
will find that you are supporting us. It will be a 
chance to meet old friends and acquaintances and, 
in general, have a good time. 

Around July 1, you will receive the program 
of the meeting. On the back cover, you’ll find a 
registration card, which will save you time and 
possibly eliminate standing in line to register An¬ 
nual Meeting Day. 

We’re hoping to see you! 

William Griswold, President 

Frontier will be 
musical entertainment 

This four-member band will perform in 
the afternoon. They play top 40 country and 
some traditional country and consists of steel 
guitar, lead guitar, bass guitar, drums and 
two-part harmony. 

High voltage demonstration 
will be shown 

Illinois Rural Electric Co. has made arrange¬ 
ments with Eastern Illini Electric Cooperative to 
present a high voltage demonstration in the morn¬ 
ing. You will learn about how electricity is brought 
to your home and how natural and unnatural oc¬ 
currences can affect your electric service. 

Health screening tests to be available 
Blood pressure testing and cholesterol screen¬ 

ing will be available at your annual meeting this 
year through Baker’s Pharmacy in Winchester and 

Lunch 
available on 
the grounds 

Members’ Bargain Table 
Once again, there will be bargains galore at 
the Members’ Bargain Table during the an¬ 
nual meeting. Things like energy-efficient 
light bulbs and small appliances will be avail¬ 
able at special prices. 

Illini Community Hospital of Pittsfield. These spe¬ 
cial services will be available to all IREC mem¬ 
bers, so we hope you will take advantage of them. 

ALL MAJOR APPLIANCES ON 
SALE 

ANNUAL MEETING DAY 
WEDNESDAY, JULY 12, 1995 

DRAWINGS FOR PRIZES from 
Exhibitors & IREC All Day Long! 

For Co-op Members Only 
Early Bird Award 

Illinois Rural Electric Co. 
sells Admiral, Fedders, G.E., 

Hotpoint and Maytag products. 
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large capacity 

dryer 

1 p§ 
1 

HOTPOINT 
Model DLB 38005 

■ heavy-duty automatic dryer with 
Sensi-Dry automatic dryness control 
■ 5 cycles ■ timed cycle up to 50 
minutes ■ end-of-cycle signal ■ press 
guard option ■ up-front lint filter 
■ porcelain enamel finish drum with 
interior light ■ 4 drying selections. 

extra large capacity 

2-speed washer 

■ extra large capacity washer 
■ variable water level selection 
■ 3 wash/rinse temperatures 
■ 2 wash/spin speeds ■ 6 wash 
cycles ■ bleach and fabric softener 
dispenser. 

large capacity 

refrigerator 

■ 18.2 cu. ft. capacity; 5.13 cu. ft. 
freezer* adjustable shelves ■ snack 
pan ■ twin vegetable/fruit pans ■ door 
shelves hold gallon containers in fresh 
food and freezer ■ equipped for optional 
icemaker. 

HI-EFFICIENCY 
ROOM AIR CONDITIONER 

• Hi-efficiency, 9.0 EER. 
•8,000 BTU cooling, 

115 volts, 7.9 amps. 
•2 cooling/2 fan speeds. 
• 8-position thermostat. 
•Easy mount window 

installation. 
•Easy-to-clean slide-out 

filter. 

CENTENNIAL 
MAYTAG 

StyleLine "RANGES 
• Easy-clean upswept top 

• Large capacity oven 

DEPENDABILITY TESTED 

REFRIGERATORS 

• No-Break™ bins 

• High impact liner 

MAYTAG 

ANNUAL MEETING DAY 
0^:> WEDNESDAY, JULY 12, 1995 

C DRAWINGS FOR PRIZES from Exhibitors & 
IREC All Day Long! 
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ALL MAJOR APPLIANCES ON SALE 
• Extra-large 4.0 cu. ft. oven 
• Easy-clean cooktop 

Admiral 

REFRIGERATORS 

• 18.6 cu. ft. capacity 

• Adjustable glass shelves 

• Gallon-wide door shelves 

• Humidity-controlled crispers 

• Meat drawer 

• Adjustable freezer shelf 

MAYTAG 
WASHER 

MAYTAG 
DRYER 

MODEL LAT9804 

Lasts longer than any other brand 
Heavy Duty, Super Capacity 

MODEL LDE9804 

• Commercially proven 
• Heavy Duty, Super Capacity 

• Based on consumer brand preference surveys 

EVERY MAYTAG IS ON SALE! 

Register for a $150 gift 
certificate toward the 

purchase of an Admiral 
or Maytag appliance. 

•Must be present to win 
•Good for 30 days 
• Non-t ransf errable 

CHEST FREEZER! 
■ 15.0 cu. ft. food freezer 
■ built-in lockHglJdingwire 
basket ■ defrost water drain 
■ adjustable temperature 
control ■ textured lid. 

JETCLEANu DISHWASHERS 

• No pre-washing 
• Unsurpassed capacity 
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Savings realized from new billing invoice 
by Mark Aeilts, Data Processing Manager 

We performed a detailed study of all of the costs 
involved and found it necessaiy to change the bill 
form to better serve our members. With the new 
bills in place and the billing software converted, 
savings are being realized each month. We are bill¬ 
ing customers with multiple meters on one bill 
and will soon be including material sales as well. 
By phasing in the new billing process we were able 
to meet the demands of our dwindling forms sup¬ 
ply in November, software upgrade in January and 
customized group billing program in April. The 
billing change has been a lengthy process but the 
outcome is now becoming worth all of our efforts 
and we appreciate your patience as we continue 
to seek ways to serve your needs better. 

There are three areas of direct savings which 
include less costs per form, less forms being used 
and better handling of cash receipts. The new bill 
form does not require stuffing into an envelope; 
therefore, the processing time is greatly reduced. 
Ten thousand bills and as many as a thousand 
disconnects had to be stuffed, which took two 
employees three days. The former invoice was con¬ 
structed with an expensive heavier card stock and 
two-way envelope. As it turns out, previously we 
were spending 12 cents for the form, envelope and 

additional labor for stuffing. Now our cost is only 
9.5 cents for the one form and the employees are 
able to use their time more efficiently to learn the 
advantages of the new computer system. 

Secondly, we are now able to reduce the 
amount of total paper consumed by grouping 
multiple meters on one bill. The size of each bill 
has obviously increased to allow for these mul¬ 
tiple meters, messages and miscellaneous mate¬ 
rial sales transactions but less paper will actually 
be used now that we have these combination bill¬ 
ings in place. Each month the billing process will 
require 2,000 less billing forms and fewer mate¬ 
rial sales invoices. The combined savings from 
reducing the forms cost and the number of forms 
required will exceed $4,500 annually. 

The final savings involves a more efficient pro¬ 
cessing of payments on the 2,000 meters being 
grouped and any corresponding material sales 
payments. Instead of data entry for 10,000 indi¬ 
vidual receipts plus additional material sales re¬ 
ceipts only 8,000 group billings including their 
material sales will need to be processed. All new 
ideas have their pros and cons but this change 
saves money each and every month, which is just 
one of our many efforts to maintain stable electric 
rates. 

Come home to a 
great reception! 

News, music, movies, sports, 
weather, special events... 

A big technological revolution is 
here. And this time, state-of-the-art 
TV is available to rural and city resi¬ 
dents alike. 

Would you like to own America's 
best Television System? 

Then contact Illinois Rural Tele¬ 
communications Co. at 217-742- 
9581 or 1-800-713-4782 to learn 
more. With equipment starting at 
$699.00 and great program pack¬ 
ages as low as $14.95 per month, 
you can’t go wrong. 

INE CHOICE IS CLEM. 
URECir 
■ 18-inch receiving dish 

■ Affordable, easy-to-use 

■ Crystal-clear digital 
pictures and sound 

■ Up to 150 channels 

■ Hit movies at the touch 
of a button 

IRTC 
2 S. Main 
Winchester, IL 62694 

217-742-9581 
1-800-713-4782 

DIRECTV 

DIRECTV is a trademark of DIRECTV, 
Inc., a unit of GM Hughes Electronics. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Member responsibilities, 
rights and advantages 

We hate to admit it, but sometimes we have a 
tendency to forget that all of our members haven’t 
always received their electricity from an electric 
cooperative. You may not all know about the ad¬ 
vantages of receiving electricity from an electric 
cooperative—your rights, your privileges and your 
responsibilities. 

If you receive your electric service from an elec¬ 
tric cooperative, you should know: 

•You are a member of the cooperative and as 
a member your are legally part-owner of it. 

•You have a right to attend your annual mem¬ 
bers’ meeting and to vote on co-op directors. 

•You have a responsibility to keep up with 
developments affecting your cooperative. 

•Your cooperative was established by local ac¬ 
tivists at a time when existing utilities refused or 
neglected to serve the area where you live now. 

•Most electric cooperatives have received loans 
from the federal government to build and extend 
their systems. Some subsidy is involved, but this 
is not unique in the utility business. All types of 
electric utilities, including the investor-owned 
utilities (IOU) and municipally owned utilities, 
benefit in one way or another. In fact, studies show 
that federal subsidies to electric cooperatives are 
not as large as those to the lOUs and municipal 
utilities. 

Why do I receive REN magazine? 
Electric cooperatives began publishing periodicals 
such as this in the 1940s to communicate with 
their members when the cooperatives were being 
attacked in extensive advertising and publicity 
campaigns. Today, distorted and otherwise inac¬ 

curate information is still a problem and the at¬ 
tacks by our competition continue today. 

Your electric cooperative relies on the REN 
magazine not only to relay information about your 
business, but also to encourage you to use elec¬ 
tricity wisely and safely. Promoting electrical safety 
can help save the lives of cooperative members 
and can save money. 

Promoting wise use of energy can benefit you 
in a number of ways, including these: 

•Helping shave electricity use during peak pe¬ 
riods of the day or season. Lowering peak demand 
helps hold the line on everyone’s rates. We here at 
Illinois Rural Electric Co. and participating mem¬ 
bers will be doing that by using load management 
controls on electric water heaters and central air 
conditioners. 

•Helping our members make informed deci¬ 
sions in purchasing new, efficient technology, such 
as the ground source heat pump and the new en- 
ergy-efficient air source heat pump. These two 
comfort conditioning systems operate three to four 
times more efficiently than the highest efficiency 
fossil fuel furnace. Both systems can do this be¬ 
cause instead of burning a fuel to make heat, 
they simply move existing heat from one place to 
another. The ground source heat pump moves heat 
from the earth, where the temperature is a con¬ 
stant 50 degrees year round, into your home. The 
air source heat pump moves heat molecules from 
the air into your home. 

When something comes up, 
IREC won’t let you down 
Wind, rain, summer or winter storms are just a 
few things that can cause damage and interrupt 
your electric service. Our professional and expe¬ 
rienced crews are trained to put things back in 
order as fast as possible. As your locally owned 
electric cooperative, we take pride in serving our 
members. Our commitment to you and our com¬ 
munity is to never let you down, no matter what. 
In fact, all members of the co-op staff—-from line¬ 
men to receptionists and manager—are there to 
assist you. So when trouble pops up, so do we. 
It’s all part of being a co-op. And we wouldn’t have 
it any other way! 
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Four students representing Illinois Rural Electric Co. recently took in a full week of experiences around 
the nation’s capital. Among the highlights of the 1995 “Youth to Washington” Tour was a meeting with 
their congressman. The students, who met Congressman Dick Durbin of Springfield on Capitol Hill, 
were among 78 rural youth leaders and chaperones from downstate Illinois who toured Washington, 
D.C., June 16-23. The annual trip is sponsored by the electric and telephone cooperatives of Illinois. 
From left are Suzanne Kircher of Chapin, Scarlett Meyer of Hull, Congressman Durbin, Sherri Wood of 
Pittsfield and Emily Bergschneider of Franklin. The trip’s agenda included stops at many of the capital’s 
monuments and memorials, Arlington National Cemetery, Smithsonian museums, National Cathedral, 
Royal Embassy of Saudi Arabia, U.S. Holocaust Memorial Museum, and U.S. Supreme Court. The group 
also attended a performance at Ford’s Theater and cruised on the Potomac River. The tour began with a 
visit to the Civil War battlefield at Gettysburg, Pa. 

Is your home wiring safe? 
Electricity has become such a part of our lives that 
people take it for granted. 

This can be costly and dangerous thinking. 
The wiring in your home requires maintenance and 

regular inspection. Wiring wears out just like anything 
else. 

Each time any new electrical load is added to your 
home, you should review^ the part of your electrical 
system that will handle the new load. 

If your home’s electric wiring hasn’t been profes¬ 
sionally inspected within the past several years, con¬ 
tact a qualified electrician . 

Indoor checklist 
I check electrical cords for frays and nicks. 
I make sure plugs and prongs aren’t loose or worn. 
I don’t place cords where they could be tripped over 

or receive excessive wear {like under rugs). 
I never use an electric tool or appliance if my hands 

or feet are wet or if I’m standing in water or on damp 

ground. 
I know the location of my fuse box or cir¬ 

cuit breaker panel. 
I equip my home with an approved fire 

extinguisher for electrical fires and check it 
periodically. 

I never attempt to do home wiring im¬ 
provements myself. 

I insert specially designed plastic caps in 
low wall outlets when not in use to protect 
small children. 

I teach my children these safety rules of 
in-home electrical safety. 

I look for Underwriter’s Laboratory label 
on every appliance I buy. 

I don’t risk overloading wall outlets with 
adapters. 

I turn off and repair any appliance that 
sputters, stalls, or gives the slightest shock. 
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makes 
a difference 

You may not have given it much thought, but 
you have complete control over how you use your 
electricity. You choose the ingredients that are 
necessary for you to maintain your standard of 
living. 

The way you live and the way you use your 
electrical appliances have a greater impact on your 
consumption of electricity than the number of 
appliances you have. 

We in Illinois enjoy relatively good lifestyles, 
and we tend to use more energy than the national 
average. This applies to all forms of energy, not 
just electricity. 

Let’s take a look at some of these “lifestyle con¬ 
siderations” that can make your electric bill ap¬ 
pear to be higher than “normal.” 

Family size 
Let’s face it, there is a direct relationship be¬ 

tween the number of people living at home and 
the amount of energy that is used. That’s espe¬ 
cially true if you have teenagers at home. In addi¬ 
tion, if friends and relatives are visiting, you can 
expect to use more energy for cooking, baking, 
laundry and hot water. 

Space heating and cooling 
From a comfort standpoint, most of us prefer 

to be relatively cool in summer and warm in win¬ 
ter. Others prefer temperature extremes. In Illi¬ 

nois, humidity plays an important part in our year- 
round comfort, too. If we operate dehumidifiers 
in summer (and to a lesser degree, humidifiers, 
in winter), this contributes to our household en¬ 
ergy consumption because they tend to run con¬ 
tinuously. Portable space heaters, air condition¬ 
ers, and fans in such places as the garage and 
basement also contribute to our energy consump¬ 
tion. 

By taking a look at our “comfort” lifestyle in 
terms of maintaining relative humidity and tem¬ 
perature, we can use energy wisely in many ways. 
These range from adding insulation, 
weatherstripping and caulking to simply turning 
down the heat and turning off the air condition¬ 
ing in a room not being used. 

Water heating 
About 15 percent of the energy used in the 

average American home is for water heating. Hot 
water plays a very important role in everyone’s 
lifestyle — but many lifestyles require substantial 
quantities of hot water, and that results in higher 
energy use. 

Ask yourself some of the following questions: 
“When I take a bath, do I use hot water spar¬ 

ingly, or is the tub completely full of water?” 
“Do I take short showers, or do I stay in the 

shower until the hot water gets cold?” 
“Do I repair leaky faucets, or simply let them 

drip and waste hot water?” 
“Do I operate automatic washers and dish¬ 

washers with a full load, or just whenever it’s con¬ 
venient? (Like with a pair of jeans or just a few 
dishes)?” 

Appliance use 
We have a host of time- and labor-saving ap¬ 

pliances available to help us do our work when¬ 
ever we need their sendee. Your appliances work 
for you around the clock, whenever you choose to 
use them. Wise use of appliances can have a posi¬ 
tive effect on your energy consumption. 

For example, ask yourself questions like these: 
“Do I turn off lights when a room is not in use, 

or do I leave them on?” “Does my television set 
entertain the entire family, or does it entertain an 
empty room?” 

“Do I leave the oven on ‘warm’ for an extended 
period of time, or do I cook many dishes at once 
and then turn the oven off?” 

These are prime considerations that affect the 
amount of electricity you use to maintain your 
lifestyle. All Americans are part of the residential 
sector, and spirited energy management con¬ 
sciousness is likely to start at home. 

The effects of a home and farm energy man¬ 
agement program can pay big dividends! 

ILLINOIS RURAL ELECTRIC NEWS/August 1995 12c 



Services offered by the IREC 
Member Service Department 

# Complete line of Hotpoint, 
Maytag, Admiral, and GE appliances. 

•Craftmaster Service Saver elec¬ 
tric water heaters. $125.00 plus tax, 
delivered. (Installation available). 

•All kinds of home and farmstead 
wiring. 

• Computer sizing of 
WaterFurnace heating, central air 
conditioning and water heating sys¬ 
tems. 

•Installation and repair of under¬ 
ground wiring. 

•Repairs on all major appliances. 

•Electric baseboard heat installa¬ 
tions. 

•Recommendation of proper insu¬ 

lation and ventilation. 

•All service calls in our service 
area include 30 minutes of work and 
“no mileage charge.” $25.00 for one- 
man service call, $35.00 for two-man 
service call. After first 30 minutes, 
$20.00 per hour per man. 

•Repair of inoperable equipment 
and wiring. 

•Complete electric installation for 
grain drying and grain feed handling 
equipment. 

•Over-the-counter sales of wiring 
equipment to IREC members. 

•Special sale on all major appli¬ 
ances at our annual meeting. 

•Financing available to qualified 
members. 

ARE YOU A FAN OF FANS? 
You can enjoy energy savings when those hot, scorching 

days arrive by using fans along with your air conditioning. 

■ Portable fan — place it facing away from your window air 
conditioner to help spread the cool air. Put the fan on the floor 
for best results because cool air sinks. 

■ Window and exhaust fan — in open areas, they are very 
effective and can be used for exhausting moist air from 
bathrooms or kitchen. 

■ Ceiling fan — by moving air, the effect of evaporation makes 
you feel more comfortable at warmer temperatures. 

■ Whole house fan — they exhaust warm, stale air either by 
placing one in your attic or in a central hallway. 

There are more ways to save on cooling costs. Just contact us for 
helpful tips on keeping your cool during the hot months. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Grain handling rate 
still available 

September 1, 1995, will mark the beginning of 
the sixth harvest season that this special grain han¬ 
dling rate has been offered. 

During the months of September, October, No¬ 
vember and December, farmers with grain bins may 
qualify for the 6 cent/kwh rate to dry, maintain 

Is your crop dryer ready? 
Don’t wait until you start harvesting to find out 

if your crop dryer is going to operate properly. Take 
a few minutes now and run through the following 
checklist. It may save you hours or even days of 
harvest delay. 

• Inspect all wiring and panels for worn insula¬ 
tion, loose connections and worn-out circuit break¬ 
ers. Also, check to be sure grounding wires are 
properly connected and not broken. 

• Make sure all guards, shields and overcurrent 
devices are properly installed and secured. 

• Check for worn bearings, pulleys, gear boxes, 
belts, shafts, etc. Pay particular attention to ex¬ 
cess play in motor bearings. Bad bearings can ruin 
a motor. 

and move their on grain the farm. This rate applies 
to all kilowatt-hours used over your base usage. 
Individual base usage figures can be obtained by 
calling the office. 

If you have signed up for this rate in the past, 
you don’t need to reapply. If you have not partici¬ 
pated in this program before, a phone call is all it 
takes. 

We feel this incentive rate has been beneficial 
to both the members and the cooperative. One 
change in the rate this year is that it will be avail¬ 
able for four months during the harvest season, 
but it will not be available this spring. If you want 
to sign up for this rate or want to find out what 
your base usage is or just have questions about 
this program, call the office in Winchester at 1-800- 
HOT-IREC. 

• Lubricate all equipment before you start it. If 
you are not sure of where to lubricate or what type 
of lubrication to use, consult your equipment dealer. 

• Test it. Run through a complete drying cycle 
to see that all timers and switches operate prop¬ 
erly. Let the motors run for several minutes to heat 
and distribute the new lubricant. Start the dryer 
at least twice to be sure the starting capacitors per¬ 
form properly. 

• If you have added motors, it would be a good 
idea to check with the Engineering Department of 
Illinois Rural Electric Co. to make sure the electri¬ 
cal service is adequate to handle the additional load. 

• Don’t forget to check over any fossil fuel-fired 
equipment used in conjunction with the dryer. 

Illinois Rural Electric Co. 
Mission Statement 

To provide, market and maintain quality electric service and other services 
which meet the needs and expectations of all members and enhances the wel¬ 
fare and economic development of the cooperative's service area at the lowest 
rates that will ensure the financial soundness of the cooperative. 
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Four members of Illinois Rural Electric Co. have been elected to three-year terms on the cooperative’s 
board. The election took place July 12 during the cooperative’s annual meeting in Winchester. Seated 
from left are Ronald K. Myers of Griggsville, Michael A. Painter of White Hall, J.M. Sapp of Pleasant Hill 
and Robert A. Brown of Winchester. Myers, Sapp and Brown were incumbents. Standing is Robert E. 
Gant, Illinois Rural Electric manager. 

Flood recovery is slow going 
Illinois Rural Electric Co. continues its slow 

recovery from the effects of the Flood of 1993. Offi¬ 
cials reported during IREC’s 57th annual meeting 
July 12 that total membership reached 9,644 at 
the end of 1994. That was up from a total of 9,351 
at the close of 1993. 

Manager Robert E. Gant said, “This fluctuation 
in total connections was due to the 1993 flooding 
of our territory on both the Mississippi and Illinois 
rivers. A good deal of these services that are going 
back into the flood plain are for machine sheds, 
grain bins and farm shops. Residences in the area 
are not being rebuilt, and we are losing that resi¬ 
dential load in the flood plain area.” 

Gant added that the cooperative set a record 
for new connections during 1994, noting that much 
of that was part of the recovery from the flooding in 
1993. “We did record 198 new services while re¬ 
vamping another 150 services to increase the ca¬ 
pacity for those members. We installed some 140 
security lights on a rental basis and replaced some 
1,242 poles. Again, the pole replacement was un¬ 
usually high, but most of it is in the flooded area.” 
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Gant said. 
President William Griswold of Rockbridge told 

the large crowd attending the meeting at the Scott 
County 4-H Fairgrounds in Winchester that elec¬ 
tric cooperatives, including IREC, have taken on 
new tasks in recent years. “Though our original 
purpose was to bring electricity, our mission has 
always been to improve the lives of our members. 
Today, this mission includes pursuing water and 
sewer treatment, communications and rural eco¬ 
nomic development. 

“Electric cooperatives are a logical tool to help 
provide these improvements. Ours is a proven suc¬ 
cess story and we make up a system already in place 
across the United States to support our members. 
Your electric cooperative is also a logical voice for 
your concerns. This isn’t a faraway utility company. 
It is part of your community,” Griswold said. 

Gant noted the rapid growth of the cooperative’s 
broadcast satellite television programming opera¬ 
tion. The cooperative received its first shipment of 
receiver equipment in July of 1994, he said, add¬ 
ing, “Today, we have more than 1,000 customers 



Registration was conducted in the 
new, air-conditioned Cooperative 
Extension Service building at the 
fairgrounds. 

In our six-county area, in which we are providing 
‘best of cable service.’ This is an exciting service to 
offer to our members.” 

Treasurer Brown reported that the cooperative 
had total revenue in 1994 of $12,977,862, of which 
$8,305,337 was used to purchase power. Total 
margins for the year were $392,079. The coopera- 

Sixteen employees and directors of Illinois Rural 
Electric Co. received service and safety awards dur¬ 
ing the cooperative’s annual meeting July 12 in Win¬ 
chester. Seated, from left, are: Francis J. Toppmeyer 
of Golden Eagle, 10-year director; Glenn Pulliam of 
New Canton, 25-year director; John T. Early of White 
Hall, 17-year director; Russell Neff of Winchester, 
25-year safety; William Griswold of Rockbridge, 20- 
year director; Joann Stice of Winchester, 25-year 
employee and 25-year safety; and Dan Little of New 
Canton, 30-year employee. Standing, from left, are: 

tive paid $614,824 in taxes during 1994, he added. 
Following the members’ meeting, the board met 

in a reorganizational session and elected officers. 
They are: Griswold, president, Jeral A. Miller of 
Milton, vice president; F. Alan Heaton of 
Murrayville, secretary; Brown, treasurer; Sapp, 
assistant secretary; and Myers, assistant treasurer. 

Joe Killday of Winchester, five-year employee; Kevin 
Baird of Winchester, 15-year employee; Ronald K. 
Myers of Griggsville, 20-year director; Robert E. 
Gant, IREC manager; Gary Furniss of Barry, 15-year 
safety; David Gant of Carrollton, 15-year employee 
and 15-year safety; Gary Harbison of Winchester, 
20-year employee; and Lynn Rimbey of Greenfield, 
20-year employee. Two employees who received 
safety awards were unavailable for the photograph: 
Lucien Nash of Winchester, 27 years, and David 
McKinney of Winchester, 25 years. 
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Be alert during harvest season 
This fall farmers throughout the Cooperative 

service area will be hard at work bringing in this 
year’s crop. This is a happy and anxious time as 
farmers prepare to reap the benefits of their hard 
work during the summer months. Unfortunately, 
this is also the time of year when the Cooperative 
sees an increase in guy wire, pole and line damage. 

We realize you have important tasks on your 
mind, and we share in your concern to complete 
these tasks. However, today’s equipment is larger 
and puts the operator of the vehicle further away 

from hazards and obstacles around the perimeter 
of the field. This makes it easier to overlook guy 
wires and other objects hiding near the edge of the 
field. 

This year do yourself and Illinois Rural Electric 
Co. a favor. Take time to check for hidden obstacles 
as you go about your farm work. This is even more 
important if you have a new employee helping out 
during the harvest season. Don’t let a guy wire or 
pole hitch a ride on your equipment, damaging both 
the machinery and Cooperative facilities. 

f   

r ^ 

It’s back-to-school time! 
  S 

Water Heaters For Sale 

40-, 50- & 80-gallon American 
electric water heaters 

$125.00 plus tax to IREC members 
Price includes delivery Installation available 
• R-16.7 insulation • Built-in lime fighter 
• 10-year tank warranty • T/P valve included 

Call 1 -800-HOT-IREC 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

duct work for possible leaks. Do not vent a wood- 
burning stove or fireplace in the same flue as a 
gas, oil burner, or space heater. Check fireplaces 
for obstructions or creosote buildup — clean at 
least once a year. Leave the damper slightly open 
at all times if you have a gas log or gas starter. 

Plumbing and water heaters 

Start winterizing 
your home now 

Even though we may have a 
few more relatively warm fall 
days ahead of us, now is the 
best time to start planning for 
the cold winds of November and 
the subsequent northern Illinois 
winter weather. Since many of 
us haven’t used our furnaces 
since, oh, perhaps last April, 
this may be the best place to 
start. 

Heating systems 
and humidifiers 

If you have a humidifier at¬ 
tached to your furnace, it 
should be cleaned and chlori¬ 
nated. Replace filters, making 
sure the water is turned on and the drain is clear. 
Make sure the humidifier is not leaking into the 
furnace. 

Check all furnace filters to make sure they are 
clean. If not, either clean them or replace them. In 
some systems, filters should be replaced on a 
monthly basis during the regular heating period. 
Check your owner’s manual for recommended re¬ 
placement time and other maintenance require¬ 
ments. 

If you have a wood-burning stove, check all 

Locate your main water shut-off valves and 
know how to use them. 

Turn off any water lines going to outside fau¬ 
cets and drain the pipes to prevent winter freeze 
up. 

Insulate water lines in your basement or outer 
walls exposed to cold drafts; 
however, do not use heat tapes 
in hard-to-reach areas. 

Install a temperature pres¬ 
sure relief valve and metal over¬ 
flow line on your electric water 
heater. Consider insulating your 
heater to prevent unwanted 
heat loss. 

“Snow Birds” 
If you plan on taking an ex¬ 

tended vacation over a period of 
months, consider draining your 
entire water system and shut¬ 
ting the water off to your home 
until you return. 

Unplug any large appli¬ 
ances not in use: range, washer, 
dryer, refrigerator (if empty and 

defrosted, leave door ajar), television, etc. 
Set your thermostat at a minimum of 45 de¬ 

grees to prevent freeze-up. 
Ask a friend or neighbor to periodically check 

your home in case of some unforeseen emergency. 
Call the Illinois Rural Electric Co. office for more 

winterizing tips. 
By reviewing your winterization needs now, 

you’ll be ready later — when you really need to be 
— as Old Man Winter is knocking on your door. 
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Cornered by the high 
cost of 

heating and cooling? 

System:GT is the 
efficient alternative. 
GeoThermal Heating, Cooling and Water Heat¬ 

ing. We call it System:GT. 
In the winter, an underground system of pipes 

collects heat from the soil and brings it into your 
home—a method four times more efficient than gas 
or oil furnaces. 

In the summer, the system is reversed, provid¬ 
ing a 30% gain in air conditioning efficiency com¬ 
pared to other methods. 

- System: GT can heat your water, too — for sig¬ 
nificant savings on your year-round energy bill. 

In short, System:GT... 
has low operating cost 
provides comfort all year 
uses energy resources wisely ... and it’s safe, 

clean, convenient. 

It’s the latest in heating and cooling technol¬ 
ogy. To find out more about System:GT, contact 
your electric cooperative or your local heating and 
air conditioning contractor. 

1 -800-HOT-IREC 

{ WaterFurnace dealers serving IREC area A 
South Side Hardware 

Greenfield 
(217) 368-2705 

Winters Energy Systems 
Alton 

(618) 463-7799 

Kaiser Plumbing & Heating 
Carrollton 

(217) 942-5258 

Hurt Plumbing & Heating 
Manchester 

(217) 587-2921 

Little’s Heating & 
Air Conditioning 

Winchester 
(217) 742-9251 

Peters Heating & 
Air Conditioning, Inc. 

Quincy 
(217) 222-1368 

Peters Heating & 
Air Conditioning, Inc. 

Pittsfield 
(217) 285-1600 

Mel’s Refrigeration 
Hardin 

(618) 576-9318 

Peters Heating & 
Air Conditioning, Inc. 

Hannibal, MO 
(314) 221-0093 

May we say thanks to our members 
• Who call promptly to notify the office when a power outage occurs, telling us exactly where the 

trouble is located and the cause. 
• Who grant right-of-v/ay for construction and maintenance of line to serve your neighbors, provid¬ 

ing adequate and reliable electric service to everybody on the system. 
• Who are careful when using trucks and farm machinery around poles, lines and guy wires. 
• Who keep television antennas, silo-filling pipes and other equipment clear of falling distance on 

all electric lines. 
• Who teach children all the rules of electric safety, both indoors and outdoors. 
• Who use extreme catre when cutting trees near your electric lines. 
• Who notify the office when moving so electric service can be transferred to the new owner or 

disconnected if no one will be using power. 
• Who report anything that is wrong with the lines such as bad pole, broken buy wires, broken 

strands on the line conductors and cracked or broken insulators. 
• Who keep signs, fence wires, nails and other hazards off the poles for the safety of our linemen. 
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COOP PEOPLE 
TAKING CHARGE 

by Glenn English 

During the past few 
years customer service has 
become one of the hot busi¬ 
ness buzz words. It’s all the 
rage because companies 
are responding to people 
who have figured out that 
they don’t have to take what 
they get. We have more 
choices today. Our horizons have expanded. 
Instead of taking what we get, we expect to 
get what we need and what we want. 

But customer service is old news for con¬ 
sumer-owned cooperative businesses. Since 
co-ops are owned by the users, customer ser¬ 
vices is not something we do, it’s what we are. 
Customer service is our sole reason for exist¬ 
ence. 

Those of us involved with consumer- 
owned electric co-ops learned a long time ago 
about expanding our horizons. In the 1930s, 
after decades of having to settle for no elec¬ 

tric service because no one 
saw profits in rural 
America, rural people fig¬ 
ured out they didn’t have to 
take what they got. They 
banded together to form 
their own utilities so that 
today, we’re 25 million 
people strong, and keeping 

power and opportunity flowing to virtually 
every acre of the country. 

Millions of other Americans are expand¬ 
ing their horizons every day through co-ops, 
whether they are housing co-ops or child care 
centers, credit unions or co-op health main¬ 
tenance organizations. 

Through co-ops we don’t have to limit our¬ 
selves. We can take charge, we can change 
our expectations, we can change what we 
think about ourselves. Co-ops give us choices. 
Co-ops give us the freedom to expand our 
horizons. 

Glenn English, 
Executive Vice President 

& General Manager, 
National Rural 

Electric Cooperative 
Association 

COOPERATIVES 
EXPANDING i . 
PEOPLES 
E-IORIZONS 

V 
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Common-sense health tips 
can ease harvest-time stress 

Harvest time is one of the most dangerous 
times of the year for one of the country’s most dan¬ 
gerous occupations—farming. 

“Increased pressure to get crops out of the fields 
may cause additional stress to farmers and in¬ 
crease the risk for injuries caused by carelessness,” 
says Paul Gunderson, a safety specialist at the 
National Farm Medicine Center. 

American farmers have to cope with more 
stress than an average worker, according to the 
National Safely Council. Droughts, floods, pests, 
long hours, money problems and other complica¬ 
tions can lead to frustration for farmers and their 
families and contribute to agriculture-related work 
accidents and illness. In 1991, U.S. farmers suf¬ 
fered 1,400 deaths and 140,000 disabling injuries, 
according to the Council. These statistics place 
farming among the three most dangerous occupa¬ 
tions. 

Here are some tips from the National Farm 
Medicine Center and National Safety Council that 
may help ward off unnecessary problems: 

• Acknowledge that stress exists in your life. 
That’s your first line of defense. 

• Don’t minimize your reactions to stress. 
Buried stress can cause problems. 

• Discuss problems with family, friends, 
clergy or a professional counselor to help 
reduce anxiety. 

• Eat a well-balanced diet and limit caffeine, 
alcohol and tobacco. 

• Get enough sleep. 
• Keep machinery in good condition to reduce 

breakdown that can result in stressful 
days. 

—Rural Electric News Service 

Play it safe during harvest 
Look up and live safely! 

Come in under the wire 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Serving west-central Illinois 
for more than a half a century 

We still occasionally hear from members who 
can recall the day the electricity was turned on at 
their farm. In several cases, that was more than 
50 years ago. Many of our younger members to¬ 
day have no experiences of life without electricity, 
other than perhaps a temporary outage. 

In order to enable farm people to secure elec¬ 
tric service for themselves at a price they could 
afford to pay, the United States Congress passed 
the Rural Electrification Act of 1936. As a result, 
Illinois Rural Electric Co. was organized on May 
21, 1936, incorporated on July 6, 1936, and en¬ 
ergized its first 606 miles of line to serve 675 mem¬ 
ber-owners in Greene, Morgan, Pike and Scott 
counties on June 29, 1938. The cooperative pres¬ 
ently maintains approximately 2,800 miles of dis¬ 
tribution line to serve nearly 9,700 local farms, 
homes and businesses with dependable electric 

power at the lowest rates that will ensure the fi¬ 
nancial soundness of the cooperative. 

Your locally owned electric business provides 
year-round employment for 53 area citizens with 
an annual payroll of more than $2,000,000, which 
flows into the economy of the area the cooperative 
serves. In addition to other contributions to the 
economic and social well being of the area, Illi¬ 
nois Rural pays more than $1,000,000 annually 
in direct and indirect tax payments to local, state 
and federal units of government. 

While the majority of our business still cen¬ 
ters around the sale of electricity, IREC is also 
involved in some other activities in our continued 
efforts to improve the standard of living of the 
people we serve. Some of these other activities in¬ 
clude participation in several community and eco¬ 
nomic development projects, providing energy ef¬ 
ficiency information to help make members’ lives 
more comfortable and affordable, and the sale and 
service of satellite TV equipment and program¬ 
ming. 

Finally, as a reminder, today’s mission is to 
provide, market and maintain quality electric ser¬ 
vice and other services that meet the needs and 
expectations of all members and enhances the 
welfare and economic development of the 
cooperative’s service area at the lowest rates that 
will ensure the financial soundness of the coop¬ 
erative. 

Chronology of debuts 
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Consumers first began 
cooking with electricity 

brought by a utility into homes 
in 1881. The electric 

household products we now 
take for granted were 

subsequently introduced at a 
gradual pace that has picked 

up during the past two 
generations. 
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Often-overlooked 
energy-saving measures 

Some ways to protect the environment — recycling, 
composting, switching to environmentally safe prod¬ 
ucts — have become popular choices for homeowners. 
The following home energy-saving tips — even though 
they’re often overlooked — help protect the environ¬ 
ment too, because they help you use your energy more 
efficiently, according to the National Rural Electric 
Cooperative Association and the Edison Electric Insti¬ 
tute, two national electric utility trade associations. 

Insulating doors and windows 
Start with your home’s biggest energy wasters — 

the windows and exterior doors. You lose more of your 
heating and cooling dollars through these — per square 
inch — than through any other part of your home. For 
instance, heat passes through a window with a single 
pane of glass 14 times faster than through a well-insu¬ 
lated wall. So, even with an attic full of insulation, you 
still can be wasting money and energy through your 
windows and doors. 

Install storm or double-pane windows to cut this 
energy drain in half. Add storm doors to create the 
same insulation effect there. 

Caulking and weatlherstripping 
After insulating your windows and doors, don’t over¬ 

look their caulking and weatherstripping needs. Almost 
40 percent of your monthly heating and cooling bill 
could be going through cracks due to poorly caulked 
and weatherstripped doors and windows. 

Caulking is a rubber-like material that can expand 
or contract and seals air leaks around each pane of 
window glass and between the door and window frames 
and the house. Weatherstripping is a flexible material 
(foam rubber, felt, or aluminum) that helps to assure a 
snug fit between the parts of windows and doors that 
open and close. Caulking and weatherstripping keep 
outside air out, and inside air in. 

Duct sealing 
These are the ducts that carry heated or cooled air 

to the registers in each room of your house. Doing a 
checkup here can save 10 to 15 percent on your en¬ 
ergy bill. All ductwork should be sealed at the joints to 
prevent leakage. Ducts located in unconditioned areas 
of your home (attic or crawlspaces) should be insu¬ 
lated. 

Water heating 
In the average American house, water 

heating is the second largest energy user. 
Save water and the energy needed to keep it 
hot by maintaining an energy-efficient water 
heating system and conserving hot water. 

Start with the water heating tank itself: 
• Get the right size water heater. Keeping 

more hot water on hand than you need can 
waste energy. 

• For every 10 degrees you can lower the 
temperature, you can save about 6 percent 
of your water heating energy. 

• If the sides of your water heater feel 
warm to the touch, you may need more in¬ 
sulation. Wrap a water heater blanket around 
the water heater, especially if the water heater 
is located in an unheated area of your home. 

• In addition to insulating the water 
heater, you will also save money by insulat¬ 
ing the hot water pipes leaving the water 
heater. 

Low-flow shower heads and faucet aera¬ 
tors reduce water flow, saving both water and 
energy. Aerated showerheads and faucets mix 
air with water to maintain pressure, and low- 
flow showerheads pulse the water flow. These 
simple devices are easily installed, and can 
reduce the amount of water and energy used 
by 50 percent. 

Thermostat set-back 
A set-back thermostat allows you to 

change the temperature setting or turn off 
your heating or cooling system at preset 
times. Each morning when you leave and 
each evening when you return, the tempera¬ 
ture changes to save energy, automatically. 
Heating or cooling is done only when some¬ 
one is home. 

By using these easy and cost-effective, 
energy-saving guidelines, you can stay com¬ 
fortable all year-round and still save money. 

For more information on saving energy 
all around your house, call Illinois Rural Elec¬ 
tric Cooperatives Member Services depart¬ 
ment. 

Office closings 
Our office will be closed on Friday, November 10, in observance of Veteran’s Day 

and Thursday, November 23, in observance of Thanksgiving. 
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A Guide to Energy Efficient 
Construction Standards 

That’s the name of the book that is now available 
to IREC members who might be building a new 
home. It gives tips for construction standards for 
walls, ceilings, floors, windows and doors. It also 
discusses moisture control in the home, heating, 
ventilation and air-conditioning systems and do¬ 
mestic hot water. 

The intent of the book is to provide the new 
home builder with some alternatives to conven¬ 
tional construction methods that are designed to 
make the home more energy efficient. In many 
cases, these alternative methods add little or noth¬ 
ing to the cost of building the home, but they can 
significantly reduce energy consumption once the 
home is built. For example, by making sure there 
is adequate insulation and that it is properly in¬ 
stalled, you can reduce air infiltration, which helps 
lower heating and cooling costs. 

These construction-standard guides are avail¬ 
able to IREC members at no charge. So if you are 
considering building a house, you really should 

Are you planning to go 
If you are planning to head to a warmer cli¬ 

mate this winter such as Arizona, California, or 
Florida, please make arrangements for payment 
of your electric bill. You can call, stop by or drop 
us a note to notify us that you will be gone and 
how long you plan to stay. 

While you are away, payment of your electric 
bill can be handled in various ways. You can make 
a pre-payment or arrangements can be made with 

Ttirkey time! 
Family, friends, home gatherings and, of 

course, good eats — all the ingredients for a grand 
Thanksgiving celebration. 

But, there’s some hard work involved to make 
the big day a success. So, here are some tips to 
help you reach your goals and use energy wisely 
too: 

• Turn the oven on just before you use it. Pre¬ 
heating is not necessary for most foods. 

• Do not open the oven door to peek too often 
because you’ll lose valuable heat. 

• Open refrigerator door only when necessary; 
and when you do, shut it as quickly as possible. 

• Match the size of the pan to the heating ele¬ 
ment; more heat will get to the pan, and less will 
be lost to the surrounding air. 

And, finally, take a little break to think about 
some of the things that you’re thankful for. After 
all that’s what Thanksgiving is really all about! 

look at this book. A little time well-spent now could 
mean a lot of savings in your pocket later. 

away this winter? 
a friend or relative to pay your bill for you. If you 
know the address of where you will be staying, we 
can mail your bill to you. 

In any case, we would like to know how to get 
in touch with you or whomever is taking care of 
your farm or home while you are away. If there is 
an emergency or problem with service while you 
are gone, it would be a big help to know whom to 
contact. 
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^J'fi'REASONS 
TO BE THANKFUL 

With so many channels to choose from, DIRECTV® viewers all across America are 
especially grateful this Thanksgiving for the crystal clear television pictures and 

sound they are experiencing through the amazing Digital Satellite System. 
That’s because they can feast their eyes on 175 channels of their favorite cable 
networks, top Hollywood movies, exclusive sports packages and a wide variety of 

family entertainment programming, all at a price that doesn’t strain their holiday budget. 

Want your slice of the future of television? 

We’re serving it up today. 

The Choice is Clear. DIRECTV. 

DIRECTV. 

Illinois Rural Telecommunications Co. (IRTC) 
2-12 South Main 

Winchester, Illinois 62694 

1-800-713-4782 or 217-742-9581 

DIRECTV® and DSS ® are registered trademarks of DIRECTV, Inc., a unit of Hughes Electronics Corporation. Equipment and programming sold separately. © NRTC 1995 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Need help with 
winter heat bills? 

Members who could use help paying their elec¬ 
tric bills this winter should know that we once 
again have some programs in place to give income- 
eligible households some assistance with their win¬ 
ter energy bills. 

The primary program available to our mem¬ 
bers is LIHEAP, or Low Income Home Energy As¬ 
sistance Program. LIHEAP began five years ago 
with state and federal funding. Assistance is based 
on the number of people in your household and 
your gross income. To see if your household quali¬ 
fies, please refer to the “Income Eligibility” chart 
that accompanies this article. 

LIHEAP is coordinated by several organizations 
in the IREC service area. The areas served by each 

of these agencies, addresses and phone numbers 
accompany this story. If the income chart shows 
you are eligible for assistance under LIHEAP, you 
should contact the agency that serves your geo¬ 
graphic area to apply. 

The guidelines for the 1995-96 LIHEAP pro¬ 
gram are as follows: 

1. Grants are being awarded on a first-come, 
first-served basis as long as the funding holds out. 
You should apply immediately. 

2. To apply, you will need Social Security cards 
for each member of your household and proof of 
income (check stubs, unemployment records or 
employer verification). If you are on welfare, please 
take your green card. Also, take your current en¬ 
ergy bill, if paid directly, or your current rent re¬ 
ceipt if energy costs are included in your rent. An 
overdue bill or cut-off notice is not required. 

More details on the LIHEAP program are avail¬ 
able from the coordinating agencies, or call Illinois 
Rural Electric Co. at 1-800-HOT-IREC. 

Income Eligibility: 
Family Size 

1 
2 
3 
4 
5 
6 
7 
8 

30-day Income 
$ 778 
1,045 
1,312 
1,579 
1,846 
2,113 
2,380 
2,647 

County Office Locations Phone 

Adams Two Rivers Regional Council Franklin Sq., Quincy 217-224-8171 
Brown Two Rivers Regional Council Mt. Sterling 217-773-2422 
Calhoun 111. Valley Econ. Dev. Corp. P.O. Box 553 Hardin 618-576-2218 
Cass MCS Jacksonville, Beardstown 217-243-9404 
Greene 111. Valley Econ. Dev. Corp. Courthouse Carrollton 217-942-6824 
Jersey 111. Valley Econ. Dev. Corp. Courthouse Jerseyville 618-498-3210 
Macoupin 111. Valley Econ. Dev. Corp. Gillespie 217-839-4431 
Morgan MCS 345 E. State Jacksonville 217-243-9404 
Pike Two Rivers Regional Council Pittsfield 217-285-5424 
Scott MCS Jacksonville, Winchester 217-243-9404 
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erry. nslmas 
from ike directors and employees 

of (fJlhnois dfJ\ura l &leclnc Qo. and 

Sllinois ddR ural d'elecommunicahons (So. Linois 

DIRECTORS 
William Griswold, president 
Jeral A. Miller, vice president 
F. Alan Heaton, secretary 
Robert A. Brown, treasurer 
J.M. Sapp, assistant secretary 
Ronald K. Myers, assistant treasurer 

Thomas H. Camerer 
Thomas D. Meehan, III 
Merton L. Pond 
Glen Pulliam 
Francis J. Toppmeyer 

EMPLOYEES 
Robert E. Gant, general manager 

Mark E. Aeilts 
Ronald K. Coultas 
Donald L. Long 
Mark E. Martin 
Lucien Nash 
Steven L. Wisdom 
Dwight Ala 
Kevin E. Baird 
Terry S. Barnard 
James L. Bettis 
James V. Bigelow 
Larry Black 
Sandra Brown 
Matthew J. Clayton 

Julie A. Day 
Clayton E. DeHart 
C. Robert Dolen 
Edward L. Dolen 
Jerry R. Faulkner 
Melvin L. Funk 
Gary L. Furniss 
D. David Gant 
Michael C, Gregory 
Gary L. Harbison 
Darrell R. Harshman 
Charles Huffines 
Charles W. Jefferson 
Louis D. Kemper 

Jamie P. Killday 
Joseph M. Killday 
Albert W. Kirchner 
Donna J. Lawson 
Walter D. Lewis 
Ronald D. Little 
Craig S. Long 
Herbert L. Long 
Randall B. Long 
Timothy S. Mason 
David E. McKinney 
Perry L. Moore 
Marilyn B. Neff 
Russell D. Neff 

William R. Patton 
Lynn E. Rimbey 
David J. Roth 
Kenneth C. Roundcount 
Sabrina K. Schnake 
Charles L. Settles 
Danny E. Smith 
Sandra J. Smith 
Joann Stice 
Ronnie T. Stice 
Dennis W. Taylor 
Jenissa Thompson 
Larry C. Weder 

Services offered by the 
Member Service Department 

1. Complete line of Hotpoint, Maytag, Admiral and GE appliances. 
2. Craftmaster Service Saver electric water heaters. $125 plus tax, delivered. (Installation available). 
3. All kinds of home and farmstead wiring. 
4. Computer sizing of WaterFurnace heating, central air conditioning and water heating systems. 
5. Installation and repair of underground wiring. 
6. Repairs on all major appliances. 
7. Electric baseboard heat installations. 
8. Recommendation of proper insulation and ventilation. 
9. All service calls in our service area include 30 minutes of work and “no mileage charge.” $25 for 

one-man service call, $35 for two-man service call. After first 30 minutes, $20 per hour per man. 
10. Complete electric installation for grain drying and grain and feed handling equipment. 
11. Over-the-counter sales of wiring equipment to IREC members. 
12. Special sale on all major appliances at our annual meeting. 
13. Financing available to qualified members. 
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A PRICE 
THAT EUEN 

• « 

WOULD 
LOUE. 

Illinois Rural Telecommunications 
2-12 South Main 

Winchester, IL 62694 

1-800-713-4782 

Looking for an affordable entertain¬ 

ment system to brighten your holiday 

spirits? You’ll be startled by the afford¬ 

ability of DIRECTV® and the Digital 

Satellite System. And you’ll 

think you’re dreaming when you 

experience the digital brilliance of 

175 channels of your favorite 

cable networks, top Hollywood 

movies, exclusive sports packages 

and a free month of Total 

Choice programming. 

Still settling for the ghosts of television past? 

Bah humbug! 

The future of television is here — today! 

Come see for yourself. 

The Choice is Clear. DIRECTV. 
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College scholarship competition 
Applications for the Illinois Electric 

Cooperatives Memorial Scholarship are available 
at the IREC office in Winchester. A $1,000 schol¬ 
arship will be awarded each year to a son or daugh¬ 
ter of an Illinois electric cooperative member. 
Applicants must be high school seniors, and win¬ 
ners will be expected to be full-time students (at 
least 12 hours) and must begin undergraduate 
studies within one year of being selected as the 
winner. 

Scholarships will be awarded based on grade 

point average, college entrance test scores, work 
and volunteer experience, participation in school 
and community activities, biographical statement 
and knowledge of electric cooperatives as demon¬ 
strated by a short essay. 

Winners of the scholarship must attend an 
accredited Illinois college or university or an Illi¬ 
nois vocational/technical school. Mark Martin of 
IREC has more information (1-800-HOT-IREC) and 
application forms, which must be submitted by 
Januaiy 1, 1996. 

Holiday office closing 

The offices of Illinois Rural 
Electric Co. will be closed 
Monday, December 25, and 

Monday, January 1. The board 
and employees wish you the 

best of holidays. 

Are you ready for winter? 
No denying, the cold months are on their 

way. And it’s never too soon to plan what you 
can do to make the most of your home heat¬ 
ing. 

Here are some helpful suggestions: 
• Lower your thermostat to 55 degrees if 

everyone is out of the house for four or more 
hours. 

• Close off unused space such as the attic 
and rooms that are not in use. 

• Open shades and drapes during the day 
to let your house absorb the sun’s heat. 

• Dress more warmly; set the thermostat 
as low as is comfortable for your family. But, 
remember that infants and older people need 
a warmer environment for good health. 

Contact us for more tips on how to prepare 
for winter. We’ll be glad to help you ease into 
the winter season as smoothly as possible. 
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