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General Manager’s Comments by Wm. David Champion, Jr. 

SkyQuestSM is shooting 
for the stars 

In the past, we have briefly dis¬ 
cussed the cooperative’s latest ven¬ 
ture, and you have seen and heard 
about SkyQuestSM through our ad¬ 
vertisements. This new business is 
already proving to have the promise 
of success that we all expected. We 
are adding around 60 new dishes 
each week which is right on target 
with our goals. Word of mouth has 
been the best sales approach that 
anyone could ask for. When a cus¬ 
tomer buys a system, it nearly al¬ 
ways generates phone calls from and 
sales to the neighbors and relatives. 

Many people are saying that the 
product and service are too good to 
be true, but it doesn’t take long to 
discover that the system does exactly 
what it is designed to do. 

We have given you, our mem¬ 
bers, the first opportunity to receive 
the product when it was in short 
supply as RCA geared up their 
manufacturing plant. Only recently, 
did we open up our advertising cam¬ 
paign to the other 100,000 potential 
customers of SkyQuest. I want you 
to know that we appreciate your sup¬ 
port of the product, and we hope you 
will tell your friends and neighbors. 

The cooperative purchased the 

exclusive rights to provide 
DIRECTV™ programming in the fol¬ 
lowing eight counties: Champaign, 
Douglas, Ford, Iroquois, Livingston, 
McLean, Piatt and Vermilion. The only 
residents in any of these counties that 
do not benefit us when they buy 
DIRECTV programming are in the cit¬ 
ies of Champaign-Urbana, Blooming¬ 
ton-Normal and the Village of 
Rantoul. All other citizens in those 
counties are our potential customers, 
and we benefit no matter who sells 
them the programming. 

Many electronic stores and RCA 
dealers have the product for sale now. 
If these stores sell the DIRECTV pro¬ 
gramming, they show up on our 
SkyQuest computer as our program¬ 
ming customer from that point on. 
About half of our programming cus¬ 
tomers are coming to us by these 
types of sales. Of course, we would 
prefer to get the sale on the equip¬ 
ment as well as the programming so 
any business that you send to 
SkyQuest is ultimately going to ben¬ 
efit you as a member/owner of East¬ 
ern Illini Electric Cooperative. 

I would like to take this opportu¬ 
nity to wish you a very successful and 
safe 1995. 
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Clockwise from above: The del¬ 
egation had lunch at the Remem¬ 
brance Hall in Paxton, and posed 
for a group picture. Wm. David 
Champion, Jr., EIEC manager, left, 
and Laverl Byers, president, right, 
visit with Lei Mingwu, head of the 
Chinese delegation. The cameras 
came out when the equipment 
started working, and the visitors 
found bucket trucks and digger 
derricks interesting. They were 
interested in the Ludlow substa¬ 
tion, which was impressive for its 
size, robust construction and 
electronic monitoring equipment. 

Chinese rural electric leaders visit EIEC 
Eastern Illini Electric Coop¬ 

erative played host to 25 Chinese 
rural electric leaders on Decem¬ 
ber 2, and they found the visit 
interesting and informative, ac¬ 
cording to Lei Mingwu, head of 
the delegation. 

The day-long tour was part of 
a five-week learning experience 
for the engineers, who repre¬ 
sented 20 of China’s provinces, 
most of them rural. It was the 
first trip to America for all but one 
of the men. The tour was orga¬ 
nized by the America China Ex¬ 
ecutive Development Office 
(ACEDO) at the University of Illi- 
nois-Chicago. 

EIEC was chosen partly be¬ 
cause it is up-to-date in technol¬ 
ogy, makes good use of its 

SCADA (electronic monitoring) 
equipment, and is deeply in¬ 
volved in demand-side manage¬ 
ment. 

The visitors had undergone a 
thorough orientation before ar¬ 
riving at the co-op, and had dis¬ 
cussed American engineering 
practices with Illinois experts. 
The workings of a cooperative 
had been explained to them. 

They wanted to visit with 
Americans and learn how the 
U.S. organizes and manages ru¬ 
ral power distribution, the appli¬ 
cation of new distribution 
theories, management tech¬ 
niques and equipment. Also high 
on their list of things to learn was 
how American companies go 
about improving the analytic and 

evaluation skills of managers, 
how to lower the cost of power, 
how to improve reliability, eco¬ 
nomic policies, technical proce¬ 
dures, supervisory methods 
employee training, and customer 
relations. In addition to visiting 
EIEC and the Chicago area, they 
stopped in Los Angeles, Washing¬ 
ton, D.C., New York City and Se¬ 
attle, and visited other kinds of 
utilities. 

Laverl Byers, president, wel¬ 
comed the group to EIEC. He ex¬ 
plained how members are elected 
to the co-op’s board and how of¬ 
ficers are chosen. Wm. David 
Champion, Jr., manager, then 
discussed the relationship be¬ 
tween the board of directors, the 
manager, and other cooperative 
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Install System: GT* 
in 1995 and earn 

$500.00 Cash Rebate* 
*Rebate of $500.00 paid by Soyland Power Cooperative, Decatur, Illinois. Additional rebates 
may be available from your local electric cooperative. Rebate offer expires Dec. 31, 1995. See 
Rebate Certificate for terms and conditions. 



System :GT Geothermal Heating, Cooling and Water Heating 

Geothermal heating, cooling and water heating has firmly established itself as the 
best home energy system for many reasons. And its energy source is as close as the 
ground beneath your feet. With System:GT heating, cooling and water heating, you’ll 
find: 

* Unequaled efficiency 
* Free or low-cost water heating 
* Low-maintenance 
* Highest degree of safety 
* A variety of system options 

* Heating and cooling in a single system 
* Longer equipment life 
* Clean, quiet operation 
* Energy conservation 
* No outdoor equipment 

Geothermal heating and cooling — System:GT — taps into the energy stored 
within the ground and constantly renewed by the sun. 

In the winter, its electrically powered system collects this 
heat from a liquid circulated through pipes buried in the earth. 
This method concentrates the heat, then circulates comfortable, 
warm air throughout your home. This ability to move heat is the 
secret of System:GT’s incredible efficiency. In fact, even the most 
efficient gas and oil furnaces use four times as much energy to 
create heat as SystemiGT uses to move the same amount of 
heat. It’s simply the most efficient heating system available to¬ 
day. 

In the summer, System:GT reverses its heat-moving pro¬ 
cess — and the efficiency is just as amazing as its heating capa¬ 
bility. It can provide a 50% gain in air conditioning efficiency 
compared to other air conditioning methods. 

These energy-saving features mean you will heat and cool 
your home for less money than with any other system. 

winter 

summer 

And that’s not all. Look at these additional benefits. 

▲ Low-cost water heating: That’s right. System:GT can heat your water, too. It can 
meet virtually all of your summertime water heating needs at practically no cost. 
Winter savings can be as much as 40%. 

▲ Long compressor life: System:GT has no noisy outdoor compressor. Therefore, 
the compressor is not exposed to temperature extremes and severe weather. This 
stable environment will greatly extend its life. 

▲ Low maintenance: The only routine maintenance System:GT needs is a periodic 
cleaning or changing of filters. 

▲ Cleanliness: It doesn’t burn fossil fuel to produce heat. No byproducts of the 
combustion process come into your home — no fumes or flames in the house. 

▲ Safety: SysterrcGT1 uses safe, dependable electricity, so you don’t need combus¬ 
tible fuels. 
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Make Sure Your Dream Home Has 
SystemrGT Geothermal Heating, Cooling 

and Water Heating 

Earn $500.00 Cash Rebate 

Enjoy Low Cost Heating and Cooling 
Comfort Conditioning 

High comfort, low maintenance, easy control. System:GT will pave the way to house¬ 
hold comfort 365 days a year. Thousands of people in Illinois are already enjoying this 
economical, efficient system. 

Don’t wait any longer. Contact the Member Services Department at your electric 

Contact Your Electric Cooperative Today! 

cooperative and tap into the heating and cooling option thaCs right in your own 
back yard. 

Adams Electrical Co-Operative, Camp Point 
U.S. Highway 24 East-217/593-7701 

McDonough Power Cooperative, Macomb 
1210 West Jackson-309/833-2101 

Clay Electric Co-operative, Inc., Flora 
Old Route 50 West-618/662-2171 

Menard Electric Cooperative, Petersburg 
122 South Sixth Street-217/632-7746 

Clinton County Electric Cooperative, Inc., Breese 
475 North Main Street-618/526-7282 

Monroe County Electric Co-Operative, Inc., Waterloo 
901 North Market-618/939-7171 

Coles-Moultrie Electric Cooperative, Mattoon 
East Route 316 & Logan Street —217/235-0341 

Rural Electric Convenience Cooperative Co., Auburn 
East Route 104-217/438-6197 

Corn Belt Electric Cooperative Inc., Bloomington 
1502 Morrissey Drive —309/662-5330 

Shelby Electric Cooperative, Shelbyville 
Route 128 and North Sixth Street —217/774-3986 

Eastern Illini Electric Cooperative, Paxton 
330 West Ottawa-217/379-2131 

Southwestern Electric Cooperative, Inc., Greenville 
South Elm Street and Route 40-618/664-1025 

Edgar Electric Co-operative Association, Paris 
R.R. #6-217/463-4145 

Spoon River Electric Co-operative, Inc., Canton 
930 South Fifth Avenue —309/647-2700 

Farmers Mutual Electric Company, Geneseo 
1004 South Chicago Street —309/944-4669 

Tri-County Electric Cooperative, Inc., Mt. Vernon 
3906 West Broadway-618/244-5151 

Illinois Rural Electric Co., Winchester 
2-12 South Main-217/742-3128 

Wayne-White Counties Electric Cooperative, Fairfield 
Routes 15 & 45 West.-618/842-2196 

Illinois Valley Electric Cooperative, Inc. Princeton 
Route 6 & 34 West-815/875-4488 

Western Illinois Electrical Coop., Carthage 
524 North Madison Street-217/357-3125 

M.J.M. Electric Cooperative, Inc., Carlinville 
264 North East Street-2 17/854-3137 



employees. 
“We have 78 employees,” 

Champion said, “with 12,682 
members on 4,485 miles of line. 
Our service area is 100 miles 
from north to south, and about 
55 miles from east to west.” 

He went on to explain that 
there are two outposts and sev¬ 
eral area servicemen, to help pro¬ 
vide speedy and efficient service 
in the event that installations 
needed to be made, or storm 
damage repaired. 

Brandon Jackson, manager 
of financial services, talked about 
the co-op’s financing resources 
and billing procedures, and 
Wenona Gumbel, manager of hu¬ 
man resource services, dis¬ 
cussed employee selection and 
training, as well as insurance 
matters. Dale Kuhn, manager of 
marketing and member services, 
told of the co-op’s efforts involv¬ 
ing member relations and mar¬ 
keting. 

Questions arose several 

times about the number of em¬ 
ployees at the co-op, and finally 
one engineer spoke to the inter¬ 
preter, who translated. ‘They’re 
surprised at how few employees 
you have,” he explained, “be¬ 
cause a rural utility of this size 
in China would have from 200- 
400.” 

A good part of the disparity, 
the Chinese noted, stems from 
the difference in mechanization. 
While bucket trucks, digger der¬ 
ricks, trenchers and the like are 
common here, they’re almost un¬ 
heard of in rural China. 

With “a look at America” as 
one objective of the tour, the en¬ 
gineers were taken on a tour of 
Paxton, and treated to a buffet 
lunch. Jim Kingston, mayor, 
made a few welcoming remarks, 
and presented each member of 
the Chinese delegation with a 
“Paxton Pride” T-shirt. He is the 
husband of Jeannie Kingston, 
EIEC manager of information 
services, who conducted the 
downtown tour. 

While in town, they had a 
look at the decorated-for-Christ¬ 
mas streets and buildings, and 
stopped in at the offices of 
SkyQuest, the wholly-owned 
subsidiary designed to provide 
direct broadcast satellite TV pro¬ 
gramming to area residents. ‘The 
idea,” explained David Lithgow, 
DBS business manager, “is to 
enable us to serve members and 
non-members alike with the fin¬ 
est programming available. 
When we start turning a profit, 
that money will go to help keep 
our electric rates as low as pos¬ 
sible.” 

A trip to the countryside was 
next on the agenda, and was in¬ 
tended to enable the visitors to 
watch a pole changeout and a 
crossarm replacement. The crews 
on those jobs used different tech¬ 
niques, to give the visitors a feel 
for the different kinds of work that 
is undertaken at EIEC. 

Steve Hancock, manager of 
operations and engineering ser¬ 
vices, gave a running commen¬ 
tary on the activities, and noted 
that the co-op uses “rubber-glov¬ 

ing,” and “hotstick” techniques to 
work on energized lines. “Our 
members insist on a steady sup¬ 
ply of high-quality electricity,” he 
said, “and we work hard to see 
that they get it. While these tech¬ 
niques appear to be dangerous, 
they’re not if the workers are 
careful and follow the correct 
procedures. Sometimes we have 
to kill the lines anyway.” 

While watching the work, the 
visitors commented on the size 
of the equipment and the variety 
of tasks that a bucket truck or 
digger-derrick could do, and they 
took a lot of photos. 

The Ludlow Substation was 
veiy interesting to the engineers, 
who again took many pictures. 
They expressed some surprise at 
how large the sub was, and at the 
robustness of its construction. A 
crew from WICD in Champaign 
was there to film the visitors, and 
added a bit of interest to the pro¬ 
ceedings. 

After the substation visit, the 
Chinese were taken back to the 
EIEC offices, given a complete 
tour, and were treated to a “Live- 
Line” safety demonstration, 
again headed up by Hancock. 

While visiting with co-op per¬ 
sonnel, the Chinese noted that 
there are some similarities be¬ 
tween EIEC and Chinese electric 
utilities, but that there are also 
differences. “We have more 
mountains and less flat land,” 
one said, “and while we have a 
few really big cities, there are a 
lot of suburbs and small towns. 
There are also a lot of places that 
are very remote. 

“While your kilowatt-hour 
usage averages about 1,200 per 
member per month, ours is much 
lower. We have a few places in re¬ 
ally rural areas where consump¬ 
tion amounts to 10-20 kwh a 
month. We have many places 
where our density is about 2.8 
meters per mile, but there are 
some where it is even lower. One 
difference also is in the kind of 
electrical items people have. In 
rural areas, refrigerators are un¬ 
common, although almost every¬ 
one has a TV set.” 
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Board meeting 
report 

On November 22, 1994, the Eastern Illini Elec¬ 
tric Cooperative board of directors held its regular 
monthly meeting at the cooperative’s headquar¬ 
ters in Paxton. 

The minutes of the October 25, 1994, regular 
board meeting were approved by the board. 

The statement of revenues and expenses for 
the month ending November 22, 1994, including 
the following information was approved: Total Op¬ 
erating Revenues $1,672,266, Total Operating 
Expenses, $1,787,715, Total Cost of Electric Ser¬ 
vice $2,024,970, Operating Margins ($352,704), 
Total Margins ($289,990) and Year-To-Date Mar¬ 
gins $106,892. 

During October, 95 members joined the coop¬ 
erative and 88 terminated their memberships. 

A report of the November 7 Audit and Finance 
Committee meeting was given by director Bauer, 
chairman of the committee. In accordance with the 
cooperative’s bylaws, the committee examined the 
accounts of the cooperative and reviewed expense 
statements, disbursements and supporting data. 
All records were found to be in order. The board 
approved the report. 

President Byers reported that the Executive 
Committee had met November 10 to review em¬ 
ployees’ wages, salaries and fringe benefits. The 
committee recommended wage, salary and fringe 
benefit adjustments to be implemented on Janu¬ 
ary 1, 1995. The board approved the recommen¬ 
dations. 

Brandon Jackson, Manager of Financial Ser¬ 
vices, reported on activities in his department. He 
presented an amendment for consideration to the 
1993-94 work plan for new construction, service 
upgrades, and line relocations that will be com¬ 
pleted in 1995. After discussion, the board ap¬ 
proved the amendment. Jackson provided 
scenarios for financing the cooperative’s work plan 
and purchasing equipment for the subsidiaries. A 
line of credit is available through CFC and funds 
can be borrowed from CFC or the Rural Utilities 
Service (RUS), formerly REA. He provided an analy¬ 
sis of kilowatt-hours sold and revenues generated 
by the new rates that were implemented 10 months 
ago. He commended his department for their effi¬ 
cient processing of the massive paper work that 
was required to transfer accounts to the new rates. 
Jackson indicated that our revenues are under 
budget because of the mild summer and that our 
members must continue to use more electricity to 
sustain the new competitive rates. 

Manager Champion indicated that he did not 

have anything new to report on legal activities. He 
also provided the board with the following infor¬ 
mation: The cooperative’s November 2 annual 
truck and equipment sale was very successful: the 
Nominating Committee met November 1 and se¬ 
lected candidates for the December 1 Nominating 
Committee election that will be conducted by mail 
balloting and the director election that will be held 
at the March 18 annual meeting; details of an ac¬ 
cident where a motorist hit a transformer pole; a 
Fall CFC Report; an Illinois Electric Cooperative 
Accident and Injuries statistical report; and a writ¬ 
ten report on job training and safety activities. 
Manager Champion announced that a Chinese 
Rural Electric Delegation will be in Illinois to study 
electric cooperatives and they will visit EIEC on 
December 2. 

In other action, the board approved a Power 
Requirements study prepared by AIEC and denied 
a member’s request to be released from EIEC. 

Director Chesnut summarized the November 
17 Association of Illinois Electric Cooperatives 
board of directors meeting. For the first four 
months of the fiscal year, AIEC reported margins 
of $65,000. Stu Churchill, RUS Field Representa¬ 
tive, reported that the Rural Electrification Admin¬ 
istration (REA) and the United States Department 
of Agriculture (USDA) have been reorganized and 
are now called the Rural Utilities Service (RUS). In 
addition, reports were given on AIEC’s recent 
hotline and climbing school, the IEC Memorial 
Scholarship fund, and regulatory and legal activi¬ 
ties. 

A report of the November 16 Soyland Power 
Cooperative board meeting was given by director 
Warmbir. Joseph F. Firlit, Executive Vice President 
and General Manager of Soyland, updated the 
board on the new organizational structure and 
reviewed the activities of the Strategic Planning 
Task Force and Revenue Enhancement Task Force. 
The board was advised that megawatt sales for the 
month of October were the highest in Soyland’s 
history. The board approved the 1995 budget. 

David Lithgow, Business Manager for 
SkyQuestSM, reported that 515 individuals have 
subscribed to DIRECTV™ and that an advertising 
campaign will be launched in the near future. 

The board of directors of Eastern Illini Electric 
Cooperative will hold its next meeting at 12 noon 
on Friday, December 16, at the cooperative’s of¬ 
fice in Paxton. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 
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Eastern Mini Electric Cooperative 
Annual Meeting 

Saturday, March 18, 1995 
Paxton-Buckley-Loda High School 
Paxton, Illinois 

Prizes Prizes Prizes 

GRAND PRIZE 

18-inch DSS™ system 
donated by SkyQuestM 

Two SEPCO 80-gallon 
water heaters 

Kentucky fried chicken 
lunch served 

from 11 a.m. until 12 noon 

50 door prizes including 
$25 bill credits 

Guest speaker 
LELAND J. GLAZEBROOK 

of Sullivan 
Broadcaster, Speaker and Writer 

• The election of four directors 

• Free blood pressure checks 

• $5 diabetes screening 

• $5 cholesterol checks 

• Children’s I.D. program 

• Child care 

See the 
DSS™ system 4 

and DIRECTV™ S 
at the 

SkyQuest™ display 

Watch for the annual report in the March REN 

On Display: 

• Geothermal system 
• Air source heat pump 
• Radio-controlled water heaters 
• Wheel of value 

ILLINOIS RURAL ELECTRIC NEWS/February 1995 16a 



Ted Johnson 
Flying Farmer 

Eldon “Ted” Johnson is one 
of those lucky people who can 
farm and make it work—finally. 
But it wasn’t always that way. 
“Like a lot of others, I had to leave 
home and work 40 years before I 
could come back and farm the 
old home place,” he says. 

Ted, who has a farm and air¬ 
strip about five miles east of 
Paxton, was bom within a stone’s 
throw of where he lives now with 
his wife, Lila. He also serves as a 
Button Township supervisor. 

But while many people of his 
day went off to work in the auto 
assembly factories or meat pack¬ 
ing plants, Ted became an air¬ 
line flight engineer, sometimes 
flying the long routes over the 
South Pacific. His ports of call 
were often exotic places on the 
island-hopping route to Austra¬ 
lia and New Zealand. 

Even though it sounds as 
though it all happened easily, 
Ted put in a long apprenticeship 
before he climbed into the flight 
engineer’s seat for the first time. 

Like many boys growing up 
in the years before and during 
World War II, Ted was fascinated 
by airplanes and flying. “I re¬ 
member when I was just a kid,” 
he says, “and Chanute Field was 
already pretty busy. It was just a 
few miles south of us, and planes 
flew over often.” 

Even so, it took more than 
interest. Things started to jell 
when Ted joined the Navy just 
after turning 17, in 1944. “I had 
to get my dad to sign for me,” he 
says. He became a machinist’s 
mate, and was discharged in 
1946. “I got what I wanted out of 
the Navy—me!” he quips. 

Veterans by the thousands 
flocked to universities, colleges 
and trade schools all over the 
country to study under the GI 
Bill, which provided funding. Ted 

was one of them. He headed for 
Wichita, Kansas, to study busi¬ 
ness, then went to Tulsa, Okla¬ 
homa, to the Spartan School of 
Aeronautics. “I got what was then 
called an aircraft and engine 
mechanic’s rating, or an A&E. 
The title has since been changed 
to aircraft and powerplant me¬ 
chanic, or A&P, to reflect the fact 
that turboprops and turbojet en¬ 
gines differ from the earlier pis¬ 
ton engines.” 

At any rate, he went to work 
for American Airlines and began 
working his way up through the 
ranks. He became flight engineer, 
and a civilian pilot and flying in¬ 
structor, logging nearly 40,000 
hours in various capacities. 

“I did a lot of flying to Lon¬ 
don and to some German cities 
at first,” Ted says, “because 
American didn’t have any South 
Pacific routes. Then they traded 
some Caribbean destinations, 
mostly with Pan American Air¬ 
ways, or PAA. In about 1969 we 
got into the business of flying to 
Hawaii, Samoa, Fiji, New Zealand 
and Australia.” 

Ted notes, as might be ex¬ 
pected in all those hours of fly¬ 
ing, that there were some 
hair-graying, nail-biting, white- 
knuckle moments during his ca¬ 
reer. “I should emphasize that I 
was never injured,” he says, “al¬ 
though there were times when I 
thought I would be. There were 
times when we had blown cylin¬ 
ders, the engine cowling torn 
away, and oil all over the wing. 
We’d be limping along hoping for 
the best and sweating it out. That 
was when all the training and 
practice we’d had would pay off.” 

In those 35 or so years, Ted 
flew—or flew in—some of the 
classic piston-powered airliners, 
starting with the Douglas DC-6 
and DC-7 and going to the 

Lockheed Electra. The Boeing 
707 was the first of the pure jets 
he got into, then the Convair 990, 
the DC-10 and the massive 
Boeing 747. “The 747 is a 
beauty,” Ted says, “and was a 
wonderful plane to fly. It isn’t the 
biggest airplane in the world, but 
it’s pretty close. I really liked it.” 

“After all those years in vari¬ 
ous kinds of hardware, it was 
time to settle down into the old 
family farm,” Ted says. He had 
bought the place from his family 
in 1971. While the home spread 
covered 80 acres, the farm now 
totals some 533 acres, most of 
which is in grain. 

Ted and Lila had met years 
earlier when they were neighbors 
in Manhattan, Illinois. Ted and 
Lila’s husband. Art, were both 
involved in village government, 
and Art went on to become 
mayor, while Ted became village 
clerk. 

Ted, who was divorced, mar¬ 
ried Lila after Art passed away, 
and they set up Ted’s Place, a 
farm and airstrip operation that 
is home to their Cessna 182 
Skylane. With farming and flying 
being a big part of their lives, it 
followed that they’d get involved 
in the Illinois Flying Farmers, or 
IFF. The organization is made up 
of—not surprisingly—Illinois 
farmers who fly airplanes. Lila 
was queen of the organization in 
1989, and Ted was the 
organization’s State President in 
1991 and 1992 and “Man of the 
Year” last year. 

“We enjoy being in the orga¬ 
nization,” Ted says, “and it’s re¬ 
ally wonderful to be combining 
the best of what I always wanted 
to do—flying and farming the old 
home place.” 
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Clockwise from left: Ted and 
Lila in the hangar at Ted’s 
Place, a farm and airstrip just 
east of Paxton. Ted’s air¬ 
plane is a 182 Skylane, 
which is a deluxe model of 
that particular type. After 
working 40 years, Ted’s fi¬ 
nally back farming the home 
place; here, he’s getting 
ready to do some planting. 
Ted at the controls. 
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Board meeting report 
The Eastern Mini Electric Cooperative board 

of directors held its regular monthly meeting at 
the cooperative’s headquarters in Paxton on De¬ 
cember 16, 1994. 

The minutes of the November 22, 1994, regu¬ 
lar board meeting were approved by the board. 

The statement of revenues and expenses for 
the month ending November 30, 1994, including 
the following information was approved: Total Op¬ 
erating Revenues $2,194,458, Total Operating 
Expenses, $1,631,848, Total Cost of Electric Ser¬ 
vice $1,875,090, Operating Margins $319,368, 
Total Margins $336,257 and Year-To-Date Mar¬ 
gins $443,149. 

Seventy-two members joined the cooperative 
in November and 73 terminated their member¬ 
ships. 

Director Thompson indicated that the Annual 
Meeting Planning Committee had met December 
12 to finalize plans for the cooperative’s March 18, 
1995, annual meeting. The attendance gift wM be 
a 4-in-l screwdriver and the Grand Prize will be 
an 18-inch DSS™ system donated by SkyQuest”. 
At the end of the business meeting, two water heat¬ 
ers and 50 prizes including $25 bill credits wM 
also be given away. In order to reduce costs, the 
annual meeting booklet wM again be a 12-page 
center section in the March Illinois Rural Electric 
News magazine. The board approved the report. 

President Byers reported on the December 14 
Executive Committee meeting. The board went into 
Executive Session. 

Manager of Human Resource Services, Wenona 
Gumbel, reported on the activities in her depart¬ 
ment. She reviewed employee benefits and fur¬ 
nished the board with statistical information. 
Gumbel indicated that health insurance costs are 
stabilizing and that the flexible benefit plan has 
saved the cooperative money. She advised that the 
large volume of paperwork required to terminate 
the NRECA Defined Benefit Plan has almost been 
completed. 

Manager Champion indicated that he did not 
have anything additional to report on legal activi¬ 
ties and disputes. He also provided the board with 
the following information: The Chinese Rural Elec¬ 
tric Leaders’ visit on December 2 had been very 
successful and interesting, attorney French L. 
Fraker had supervised the tellers that morning 
while they counted the Nominating Committee 
ballots, and the cooperative has received a $49 divi¬ 
dend check from Mini F.S. 

The board reviewed the proposed operating 
budget and wM consider approving it at the Janu¬ 
ary board meeting. 

In other action, the board approved 1993 and 
1994 work orders totaling $1,407,358.82; making 
a concurrent loan application to the Rural UtM- 
ties Service (formerly REA) for $4.2 million and the 

National Rural Utilities Cooperative Finance Cor¬ 
poration for $1.8 miMon to finance partial reim¬ 
bursement of the two year construction work plan; 
and holding a strategic planning session in the 
spring of 1995. 

A report of the November 23 Safety Meeting was 
given by director Raber who represented the board 
at the meeting. Manager Champion also furnished 
the board with a written report on job training and 
safety activities. 

Director Chesnut indicated that the Associa¬ 
tion of Illinois Electric Cooperatives board of di¬ 
rectors had met December 15. The AIEC board 
reviewed financial reports, the meeting with the 
Chinese Rural Electrification Delegation, the IM- 
nois Cooperatives Workers’ Compensation Group, 
and regulatory and legislative matters. 

Director Warmbir advised that the Soyland 
Power Cooperative board wM meet December 21 
and he wM give a report at the January 24 EIEC 
board meeting. 

Business manager for SkyQuest9\ David 
Lithgow, reported that SkyQuest has 670 
DIRECTV” subscribers. Currently, SkyQuest is 
ranked 26 out of NRTC’s 250 businesses in the 
nation and also has the largest number of sub¬ 
scribers in Illinois. Lithgow and manager Cham¬ 
pion presented a proposed marketing plan and 
advertising budget for the board’s consideration. 
The marketing plan and budget were approved. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 

Buy an 18-inch DSS™ 
system in February 
and receive 
three months of DIR ECTV. 
DIRECTV™ programming 

DIRECTV offers up to 150 channels 
of digital quality pictures and CD qual¬ 
ity sound. You can watch hundreds 
of pay-per-view movies and events, 
professional sports, news and your fa¬ 
vorite shows. 

See the 18-inch DSS unit and 
DIRECTV at SkyQuest8*4, 119 S. Mar¬ 
ket in Paxton or call 1-800-236-9263 
or 1-217-379-2155 in Paxton. 
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Grand Prize 
18-inch DSS™ System 

» ,o inch Direct Satellite System 
it, IkvQuest5" will be given 

d0nfit thiendrf the meeting. You may 
Setc^embfthat^sithom. 

can enjoy v^i^xoirVni^ter niovles and 
“‘^""^stal-clear 
^li^sandCD^soumh 

he^edTs^s—ed 
territory. 

Annual 
Report 
Attend 
Eastern Illini Electric 

Cooperative’s 
Annual Meeting 

Saturday, March 18, 1995 
Paxton-Buckley-Loda High School 

Paxton, Illinois 
The 8th Annual Meeting of Members of East- 

1 ern Illini Electric Cooperative will be held on Satur¬ 
day, March 18, 1995, at 12:30 p.m., C.S.T. at the 

Paxton-Buckley-Loda High School Gymnasium, 700 
West Orleans, Paxton, Illinois. Registration will begin at 10 a.m. and will close at 

12:30 p.m. The meeting will be called to order at 12:30 p.m. 

Win 
SEPCO water heater 

Two 80-gallon SEPCO water heaters 

will b^given awayhWe,danUfaCtUring ComPany 
manu- 

Prizes and $25 bill credits 
Fifty prizes, including $25 bill 

credits, will be given at the close 
of the business meeting. Gifts 
are being furnished by Eastern 
Illini Electric Cooperative and 
cooperative vendors. 

• Eligibility for prizes: You 
must be registered for this 
year’s annual meeting by 
12:30 p.m. to be eligible for all 

prize drawings and you must be 
present to win. 

V 

Attendance Gift 
This year's attendance gift is a 4-in-1 screwdriver. 
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President’s 
Message 

Laverl Byers 

As you can see from this report, we have continued to utilize the Illinois 
Rural Electric News again this year for our annual report. By doing so we 
are able to present you with a complete report of the cooperative’s activities 
while saving several thousand dollars by not producing and mailing a sepa¬ 
rate report. This action is one of several that we have reviewed so we can 
hold our costs of providing service down. We are interested in keeping the 
costs down, but not at the risk of reducing service. The cooperative does 
pride itself with the good service we provide our members, and we certainly 
don’t want that to diminish. 

As you know, since we are a not-for-profit cooperative, the key driver of 
our rates is the cost of operation and not profits. A huge portion of our cost 
of operation is the wholesale power bill that we receive every month. Soyland 
Power Cooperative provides us with all of our wholesale power through 
long-term contracts. In 1993, Soyland revised its rate structure, which al¬ 
lowed us more flexibility at the retail level with our electric rates to you. We 
implemented our revised rate schedules in the fall of 1993. These new rates 
give our members some great opportunities to save on the operating costs 
at home. At the end of 1994, we were able to get a feel for whether these 
rates would be adequate. We have placed a great deal of faith in the idea 
that if the price goes down then you will use more electricity. If the price 
signal is correct, you will utilize the power during non-peak periods. Our 
faith is renewed by the results of operations this year. You have responded 
to the price breaks and have utilized more electricity at the right times. Our 
margins for 1994 are slightly below what we had budgeted; however, weather 
accounts for that variance. 

We need for you to keep this trend moving in that direction so we en¬ 
courage you to fully utilize the new rates to your advantage. 

I mentioned service earlier in this report. We are continuing our aggres¬ 
sive system rebuild so that we can remove the old, less reliable electric 
lines and replace them with new ones. This is a long-term and, in fact, a 
never-ending process that is accomplished through a systematic approach. 

As President of the cooperative, I have the pleasure of representing the 
organization and from time to time experience some really new and differ¬ 
ent opportunities. In December, the cooperative was chosen to host a group 
of 25 Chinese engineers and accountants who are rural electric leaders in 
their country. As your President, I had a first-hand interaction with these 
guests. The language was a minor barrier, but we were able to communi¬ 
cate through an interpreter. We found that we have many things in com¬ 
mon even with the vast differences in cultures. They learned as they came 
here to do, but we learned many things as well. For EIEC to have been 
chosen for this responsibility speaks very highly of our organization and 
the advanced manner in which your cooperative conducts its business. We 
can all take pride in this cooperative and its many accomplishments. I know 
I sure do. 

Your board of directors is getting the new year started off right by con¬ 
ducting a two-day Strategic Planning Session. There are many challenges 
out in the future of the utility industry, and we are compelled to evaluate 
the future direction of the cooperative in this changing environment. We 
hope to position the organization to not only adapt to these challenges, but 
to thrive so the cooperative can advance its services to you in a cost effec¬ 
tive manner. 

L. Dean Ward has decided to retire from the board after 14 years of 
service. We will miss Dean’s contributions at the board meetings. Our sin¬ 
cere best wishes go with Dean and Lelia. 

I hope you will be able to attend the annual meeting on Saturday, March 
18th. I look forward to seeing you there. 
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Each year I update you on the activities at Soyland Power Cooperative. This 
past year has been very busy and productive. Early in the year, we were able to 
complete a modified debt restructuring agreement with the Rural Utilities Ser¬ 
vice (formerly REA). This new agreement allowed us to stabilize our wholesale 
power costs at the current level. That was step one. Step two is now under way, 
which is an exhaustive search for ways to drastically reduce wholesale costs. I 
am guardedly optimistic that we will be successful in impacting the wholesale 
power costs. 

One of the most significant events at Soyland this year was the hiring of a 
new manager, Joe Firlit. Firlit has a strong nuclear background and has been 
involved in large utility upper management and consulting for many years. 

Internally, significant progress was made in the area of our three subsid¬ 
iary businesses. The oldest business, our C-band satellite service, has been 
profitable each of the last two years. It provides television programming to cus¬ 
tomers who have the larger dishes. 

The second subsidiary business, currently called Technical Services, does 
research and development in the area of utility operations and has specialized 
in Supervisory Control and Data Acquisition (SCADA) and in Demand Side 
Management (DSM). They have developed and implemented the system that 
the cooperative has utilized at a significant savings. They have marketed this 
product to several other electric cooperatives in Illinois and have continued 
development of the latest most advanced product available in this area which 
will be marketed in 1995. 

The latest of the three businesses is the hottest market and that is 
DIRECTV® and the small, 18-inch dish which is being marketed by our subsid¬ 
iary, SkyQuestSM. We are currendy ahead of our projected sales, and the prod¬ 
uct is so good that it sells itself through word of mouth. We look for the profit¬ 
ability of this project to stay right on target. 

All of these subsidiary operations have two goals: profitability to bring a 
return back to the parent cooperative and providing a service that has not been 
provided in the past. 

We are always looking for ways to reduce expenses at the cooperative. Last 
year, we reported that we had formed a statewide insurance pool to self-insure 
our electric cooperatives’ workmen’s compensation. This has worked so well 
that we are in the investigative stages of forming a statewide captive insurance 
company to handle our electric cooperatives’ other insurances. 

The electric utility industry is changing as we speak. Many of the investor- 
owned utilities in Illinois and around the country have formed holding compa¬ 
nies to position themselves to continue to do business on the regulated side 
which they do today, and also to do business on the unregulated side of the 
market. Some of them have opened branch offices outside of the state so they 
can diversify. Yes, the industry is changing. Where will it go from here? What 
can we expect to happen? What will the industry be like in the future? Where 
will I be buying my power? These are all questions that consumers will be ask¬ 
ing themselves for a while. 

One of the hottest topics being discussed in the industry today is “retail 
wheeling.” This is an environment in which the end use consumer chooses who 
will provide them with power. All other utilities between that end use consumer 
and the power company of choice would be required to “wheel” or pass the 
power through their electric lines, for a fee, from the company to the consumer. 
As a consumer that sounds great because the concept is that you get the lowest 
priced power sent to you. However, it’s not that simple. Many, many complica¬ 
tions set in with the erosion of customer base, which causes other customer 
costs to go up. In many cases, only the industrial customers will prevail. It is a 
concern to all electric utilities and everyone is strategizing and trying to be the 
leader by positioning their organization to transform with change. We are not 
an exception. 

This year we will see the retirement of long-term employees. Clyde "Burly" 
Bargmann and Donald "Donny" Brinegar will be retiring as line crew foremen 
at the cooperative after 31 and 35 years, respectively. Join me in thanking and 
congratulating Burly and Donny for their many years of loyal service. 

I hope to see you at the annual meeting on March 18. 

Manager’s 
Report 

Wm. David 
Champion, Jr. 
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Guest Speaker 
Leland J. 

Glazebrook 

A broadcaster, speaker 
and writer, Leland J. 
Glazebrook of Sullivan, 
will be our guest speaker. 
His message will be both 
informative and witty. 

Raised on a farm near 
Fisher, Glazebrook at¬ 
tended the U of I College 
of Agriculture, was in the 
feed and fertilizer busi¬ 
ness and with Country 
Companies for 12 years 
before going into broad¬ 
casting. 

As a broadcaster, 
Glazebrook produced and 
distributed “The Illinois 
Corn-Soybean Network” 
on 27 stations and coined 
the phrase, “If you eat, 
then you too are involved 
in agriculture.” Currently, 
he is producing and mar¬ 
keting a show about rural 
philosophy and humor 
called “Out Our Way.” 

Glazebrook has served 
19 years as a member of 
the Lake Land College 
Board of Trustees and 14 
years on the Illinois De¬ 
partment of Agriculture 
Board of Advisors. 

Candidates for 
Board of directors 

Gene P. Warmbir, Clifton 
Directorate District 3 

Gene P. Warmbir was elected to the Eastern Illinois Power Coopera¬ 
tive board in 1972. He served as board president for four years and is 
currently representing Eastern Illini Electric Cooperative on the Soyland 

Power Cooperative board of directors. Warmbir 
received the Professional Directors Certification 
from the National Rural Electric Cooperative As¬ 
sociation in 1989. 

A native of Clifton, Warmbir graduated from 
Central High. In 1964, he married the former 
Dolores Leonard and they have four children: 
Glenda, Kurt, Janell and Stacy. The Warmbirs also 
have two grandsons. 

Warmbir is a member of the Iroquois Farm Bu¬ 
reau and Trinity Lutheran Church of Herscher. 

He and his son, Kurt, operate a grain farm, 
have beef cows and feed out hogs. He is part owner of Clifton Grain Inc. 
and does grain hauling. Warmbir also serves as a commissioner of his 
local drainage district. 

Harold M. Loy, Beaverville 
Directorate District 4 

Harold M. Loy is a grain farmer and raises beef 
cows. Loy graduated from the University of Illi¬ 
nois with a BS in Agriculture. He has farmed for 
23 years. His wife Nancy is employed as a recep¬ 
tionist at the Donovan Farmers Coop. 

The Loys have three children: Mitch, 17, 
Brock, 15, and Haley, 11. 

Loy is secretary of the Donovan Farmers Coop., 
where he has been a director for 18 years. For¬ 
merly, he served eight years on the Donovan Com¬ 
munity Unit District 3 school board. 

Larry Knox, Dewey 
Directorate District 7 

Larry Knox has farmed in the Dewey-Rantoul area for the past 18 
years. Knox, who was raised on a farm near Dewey, and his wife, Priscilla, 
who was raised on a farm near Rantoul have three children: Andrew, 12, 

Karl, 9, and Noel, 3. Andrew and Karl attend school 
at Fisher. Knox graduated from Fisher High School 
and the University of Illinois with a BS in Agricul¬ 
ture. During the winter, he helps check in books 
for the Eastern Farm Business Farm Management 
Association. A graduate of Rantoul Township High 
School and Goshen College, Priscilla is a home- 
bound tutor for the Rantoul School System. 

Knox has been a member of the cooperative’s 
Member Advisory Committee for the past nine years 
and has served as a member of the Nominating 
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Committee. He also served on the Fisher Schools Citizen Finance Advi¬ 
sory Committee. 

A tenor in the Gibson City Music Club and a member of the Parkland 
Choral Union, Knox performs in the Messiah and other musical works. 

The Knox family attends the Twin City Bible Church in Urbana. 

Justin H. Kneeland, Dewey 
Directorate District 7 

Justin H. Kneeland retired as a Boy Scouts of America Executive 
with 29 years of service in June 1993. During his career, he directed and 
trained over 1,300 volunteers and developed and implemented a long 

range plan for membership growth, finance, train¬ 
ing and education for the future growth of the or¬ 
ganization. 

Kneeland and his wife, Maris, a Special Edu¬ 
cation teacher's aide in Rantoul, reside on a farm 
near Dewey. The Kneelands have two children: 
Monique Anderson is in the Counter Intelligence 
Division with the U.S. Army at Fort Bragg, North 
Carolina; and Justin Kneeland III is a Russian Lin¬ 
guist in the Intelligence Division of the U.S. Army 
at Fort Hood, Texas. 

Kneeland attended Atwood High School, Indi¬ 
ana Elmhurst College, the University of Maryland, 

Michigan State University and served in the U.S. Army. He received the 
Winner’s Circle award 27 out of his 29 years with the Boy Scouts, Paul 
Harris Award of Rotary, Outstanding Masonic Award and United Meth¬ 
odist Religious Award. 

He is a member of the Rantoul Rotary Club and Dewey Mennonite 
Church. 

Charles D. Day, Jr., Dement 
Directorate District 11 

Charles D. Day, Jr. has been on the Eastern Illini Electric Coopera¬ 
tive board since its inception in 1987. He previously served on the Illini 

Electric Cooperative’s board for two years. In 1990 
he received the Professional Directors Certifica¬ 
tion from the National Rural Electric Cooperative 
Association. 

Raised in the Bement area, Day started farm¬ 
ing in 1971. He is a corn and soybean grain 
farmer. His wife, Pam, is employed at St. Mary’s 
Hospital in Decatur. 

The Days have two sons, Mike and Bob. Mike 
graduated from the University of Illinois with a 
bachelor’s degree in Ag Economics and is em¬ 
ployed by Grand Prairie Co-op-Apex Plant at 

Tolono as a crop specialist. Bob is a freshman at Lake Land Junior 
College at Mattoon in Ag Business. 

Day is in his fifth term on the Piatt County Farm Bureau board. 
Formerly, he served four years on the Bement Grain Company board. 

Wheel off Value 
Have fun at the Wheel 

of Value. You can play the 
game and win prizes. 

Free Blood 
Pressure Checks 

$5 Diabetes 
Screening 

$5 Cholesterol 
Checks 

The Ford-Iroquois 
Health Department will 
check your blood pres¬ 
sure free of charge. 

They will also do dia¬ 
betes screening and cho¬ 
lesterol checks for a 
charge of $5 each. 

If you take advantage 
of the diabetes screening, 
please do it before you eat 
lunch. 

 y 
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Children’s 
ID program 

The Paxton Police De¬ 
partment will be available 
to take fingerprints and 
photos of your children 
and establish their ID 
records. 

Left to right: Day Eyer, Anchor, District 1; Richard Haag, Cullom, District 
2; Larry Roberts, Penfieid, District 8; Eugene Kamradt, Tolono, District 12; 
Lavon Blasey, Clifton, District 3; Loren W. Schable, Atwood, District 11; 
Shirley Schoolman, Gilman, District 5; John Wilkening, Cissna Park, Dis¬ 
trict 9; Wayne F. Apperson, Foosland, District 7; Jerry C. Douglass, 
Rossville, District 10; Richard D. LaFond, Donovan, District 4; and David 
Burklund, Paxton, District 6. 

Nominating Committee 
selects candidates 

The Nominating Committee met at the office of Eastern Illini Elec¬ 
tric Cooperative in Paxton on November 1, 1994. 

The Committee nominated candidates for four EIEC directorships: 
Gene P. Warmbir, Clifton, Directorate District 3; Harold M. Loy, 
Beaverville, Directorate District 4; Larry Knox, Dewey, and Justin 
Kneeland, Dewey, Directorate District 7; and Charles D. Day, Jr., Bement, 
Directorate District 11. 

The Committee also nominated two candidates in Directorate Dis¬ 
tricts 2, 6, 8, 9 and 13 for the Nominating Committee election. 

Eastern Illini Electric Cooperative 
Board of Directors 

William P. Raber 
Saybrook 
District 1 

Glenn R. Anderson 
(Secretary) 
Kempton 
District 2 

Gene P. Warmbir 
Clifton 

District 3 

Harold M. Loy 
Beaverville 
District 4 

Donald Reitz 
(Assistant Secretary) 

Gilman 
District 5 

Robert D. Thompson 
Paxton 

District 6 

L. Dean Ward 
Champaign 
District 7 

Bradley J. Ludwig 
Fithian 

District 8 

Robert W. Bauer 
Cissna Park 

District 9 

Marion Chesnut 
(Vice President) 

Rossville 
District 10 

Charles D. Day, Jr. 
Bement 

District 11 

Laverl Byers 
(President) 
Tuscola 

District 12 

Herbert L. Aden 
(Treasurer) 
Newman 

District 13 

French L. Fraker 
(Attorney) 

Champaign 

it Location 
cooperative facility 

”7 
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Tellers canvass the vote. 

Nominating Committee 
election results 

Tellers from Directorate Districts 2, 6, 8, 9 and 13 met at the 
cooperative’s headquarters on December 16, 1994, to count nominating 
committee ballots that had been mailed to members in those districts 
on December 1, 1994. French L. Fraker, attorney for the cooperative, 
supervised the tellers. 

Tellers were Edward Moritz of Kempton and Milton Bauerle of 
Kempton, District 2; Willard Pilcher of Loda and Donald L. Dillon of 
Melvin, District 6; Charles C. Cole of Rantoul and Doug Seimer of Fithian, 
District 8; Max Kaeb of Cissna Park and Bruce Ristow of Cissna Park, 
District 9; and Dennis Bosch of Newman and Jerry McGee of Longview, 
District 13. 

Out of4,003 ballots that were mailed to members, 1,208 ballots were 
returned or 30 percent. 

Elected to serve three-year terms on the nominating committee were: 

District 1 
District 6 
District 8 
District 9 
District 13 

Member 
Michael Kane, Cullom 
Darrell Abramhamson, Loda 
Richard Rademacher, Penjxeld 
John Wilkening, Cissna Park 
Malcom McIntyre, Newman 

Alternate 
Donald Johnson, Kempton 
James D. Ehmen, Paxton 
Mervin Frerichs, Armstrong 
William Drayer, Rankin 
James W. Young, Newman 

Sample Ballot — Election of Directors 
Eastern mini Electric Cooperative 
March 18, 1995 — Paxton, Illinois 

For Director from 
DIRECTORATE DISTRICT 3 
(3-Year Term) 

(Vote for one) 
□ Gene P. Warmbir, Clifton 
□ 

For Director from 
DIRECTORATE DISTRICT 4 
(3-Year Term) 

(Vote for one) 
□ Harold M. Loy, Beaverville 
□ : 

For Director from 
DIRECTORATE DISTRICT 7 
(3-Year Term) 

(Vote for one) 
□ Larry Knox, Dewey 
□ Justin Kneeland, Dewey 
□ 

For Director from 
DIRECTORATE DISTRICT 11 
(3-Year Term) 

(Vote for one) 
□ Charles D. Day, Jr., Bement 
□ 

Child care will be pro¬ 
vided from 12:15 p.m. to 
the end of the business 
meeting for all children 
ages two and older. 

LaFonda Evers, Li¬ 
brarian for the Paxton 
Carnegie Library, will en¬ 
tertain the children with 
music and other activities. 

Kentucky Fried 
Chicken 

Kentucky Fried Chic¬ 
ken will be served in the 
high school cafeteria from 
11:00 a.m. to 12 noon. 
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Minutes of 
Seventh Annual 

Meeting 
of Members 

March 19, 1994 
The Seventh Annual Meeting of Members of 

Eastern Illini Electric Cooperative was held in the 
gymnasium of the Paxton-Buckley-Loda High 
School, 700 West Orleans, Paxton, Illinois on Sat¬ 
urday, March 19, 1994, at 1:00 p.m. The meeting 
was called to order by President Robert D. Thomp¬ 
son who presided and acted as Chairman. Marion 
Chesnut, Secretary of the Cooperative, acted as 
Secretary of the meeting and kept the minutes 
thereof. 

The Chairman announced that the Credentials 
Committee, consisting of the registration staff, had 
informed him that there were 380 members present 
in person and 1 member present by proxy. There¬ 
fore, the attendance in person and by proxy being 
in excess of 200 members, as required by the By¬ 
laws, the Chairman announced that a quorum was 
in attendance and he declared the meeting duly 
constituted to transact business. All proxies were 
ordered to be filed in the records of the Coopera¬ 
tive. A list of members present in person and by 
proxy, as reported by the Credentials Committee, 
is attached to the minutes of this meeting. 

Presentation of Colors 
The presentation of the colors was conducted 

by the Paxton Boy Scouts of America and was fol¬ 
lowed by the recitation of the Pledge of Allegiance 
by the membership. This was followed by the sing¬ 
ing of the National Anthem by the choral group 
“The Other Guys”. 

Invocation 
The invocation was delivered by the Reverend 

Harold Bodeen of Paxton, Illinois. 

Notice of Meeting 
Secretary Marion Chesnut read the official no¬ 

tice of the meeting and the proof of mailing of said 
notice. The Chairman directed the Secretary to an¬ 
nex to the minutes of this meeting a copy of said 
notice together with the affidavit of mailing thereof. 

Approval of Minutes 
The minutes of the Sixth Annual Meeting of 

Members held March 13, 1993, as printed in the 
official annual meeting notice and brochure, were 
presented for consideration. It was moved that the 
rules be suspended, that the reading of the min¬ 
utes of the 1993 Annuql Meeting of Members be 
waived and that said minutes be approved as 
printed in the official annual meeting notice and 
brochure. This motion was seconded and was 
unanimously carried. 

Report of Treasurer 

Herbert L. Aden, Treasurer of the Cooperative, 
presented the annual financial reports for the cal¬ 
endar year 1993. He directed the members’ atten¬ 
tion to the financial reports as printed in the official 
notice of the meeting, including the Balance Sheet 
and the Statement of Receipts and Expenses. These 
reports included the following information: 

Total Receipts $20,755,770 
Total Cost of Electric Service $19,772,070 
Operating Margins $983,700 
Interest and Other 

Non-Operating Revenues ,.$236,667 
Total Margins  $1,220,367 

Mr. Aden also supplied information concern¬ 
ing the Balance Sheet as of December 31, 1993, as 
follows: 
Total Assets $45,281,794 
Total Liabilities $29,586,282 
Total Equity $15,695,512 
Total Liabilities and Net Worth $45,281,794 

At the conclusion of the Treasurer’s report. 
Member Ray Frick moved that the financial reports 
for the year 1993 be approved as presented. His 
motion was seconded by Member Ralph Johnson 
and was unanimously carried. 

Introduction of directors and guests 
President Thompson introduced the members 

of the Board of Directors and their wives and Gen¬ 
eral Manager Champion. Vice President Laverl 
Byers then introduced special guests attending the 
meeting. 

Report from winner of essay contest 
Ron Provine, who was the winner of the 1993 

Essay Contest, was unable to be present but his 
report of his trip to Washington was presented in 
the form of a video tape. In it, he related his expe¬ 
riences in Springfield and in Washington, D.C. re¬ 
porting a memorable trip full of interesting activities 
and learning opportunities. 

Entertainment by “The Other Guys” 
Director Glenn Anderson introduced “The Other 

Guys”, an octet from the University of Illinois Men’s 
Glee Club. This group entertained the members 
with a series of musical presentations with com¬ 
edy acts. The program presented by this talented 
group was received with enthusiasm and resound- 
ing applause by the membership. 

Report of president and general manager 
Following the format used by them at the 1993 

Annual Meeting, President Thompson and General 
Manager Champion used a video tape to present a 
joint report on the operations of the Cooperative and 
its future activities. During the course of this re¬ 
port, the members were advised that Soyland Power 
Cooperative, Eastern Illini’s power supplier, had 
completed its debt restructuring agreement with 
REA and that this agreement would serve to stabi¬ 
lize our wholesale power rates at or near 7 cents 
per kilowatt-hour for the next few years. The mem¬ 
bers were also advised that the rate differential be¬ 
tween the former Illini Electric members and 
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Eastern Illinois Power members has now been elimi¬ 
nated and that the two rates have been merged. 

Mr. Champion presented and explained the 
Cooperative’s new rate structure called, for mar¬ 
keting purposes, “The Affordable Five”. The rebate 
program for installation of geothermal systems 
(System GT) was discussed and explained. The 
members were also informed of the retirement of 
long time employees Schweighart, Watkins and 
Swenson. 

Finally, the President and Manager discussed 
and explained the proposed DBS Satellite Televi¬ 
sion Program which the Cooperative is sponsoring 
through its subsidiary, Unlimited Visions. The re¬ 
port closed with an optimistic appraisal of the 
Cooperative’s future and predictions of continued 
successful operations. 

Report of Nominating Committee 
The report of the Nominating Committee was 

presented by John Wilkening. He reported that the 
Nominating Committee had nominated the follow¬ 
ing candidates for directorships: 

District Candidate 
2 Glenn R. Anderson 
6 Robert D. Thompson 
8 Bradley J. Ludwig 
9 Robert W. Bauer 
13 Herbert L. Aden 

Mr. Wilkening also reported that the election of 
members of the Nominating Committee had been 
conducted by mail. The results of which were can¬ 
vassed on December 17, 1993, with the following 
results: 
District Member Alternate 
1 Dan Eyer Paul Ummel 

Anchor Saybrook 
5 Shirley Schoolman Gary L. Perkinson 

Gilman Onarga 
10 Jerry C. Douglass Melvin Hambleton 

Rossville Rankin 
12 Eugene Kamradt Douglas Bialeschki 

Tolono Sadorus 
Election of directors 

At the request of the Chairman, the election of 
Directors was conducted by French L. Fraker, at¬ 
torney for the Cooperative. Mr. Fraker presented 
the names of the candidates as nominated by the 
Nominating Committee. He then advised the mem¬ 
bership that the Cooperative’s Bylaws provide that 
if no more than one candidate has been nominated 
for each Director to be elected so that there is no 
contest for any directorship up for election, then 
the election of Directors may be held by voice vote 
if a majority of the members shall so determine. 
After discussion, on motion duly made by Member 
Ralph Johnson, seconded by Member Cecil 
Townsend and unanimously carried, the following 
resolution was adopted: 

WHEREAS no more than one candidate has 
been nominated for each Director to be elected at 
this meeting so that there is no contest for any Di¬ 
rectorship up for election, and 

WHEREAS the Bylaws of this Cooperative pro¬ 

vide that, in such event, the election of Directors 
may be by voice vote if a majority of the members 
present in person or proxy at this meeting shall so 
determine: 

NOW, THEREFORE, BE IT RESOLVED that the 
election of Directors by written ballot be waived and 
that said election shall be by voice vote; 

BE IT FURTHER RESOLVED that all of those 
Directors nominated by the Nominating Commit¬ 
tee shall be and the same are hereby declared to 
be duly elected to the Board of Directors of East¬ 
ern Illini Electric Cooperative to hold office for a 
term of three years until the 1997 Annual Meeting 
of Members or until their successors shall have 
been elected and qualified. 

The names of the Directors so elected are as 
follows: 
Name 
Glenn R. Anderson 
Robert D. Thompson 
Bradley J. Ludwig 
Robert W. Bauer 
Herbert L. Aden 

District 
District 2 
District 6 
District 8 
District 9 
District 13 

The Chairman thereupon announced that the 
following persons have been duly elected as Direc¬ 
tors of Eastern Illini Electric Cooperative, each for 
a term of three years or until their successors shall 
have been elected and qualified. 
Name 
Glenn R. Anderson 
Robert D. Thompson 
Bradley J. Ludwig 
Robert W. Bauer 
Herbert L. Aden 

District 
District 2 
District 6 
District 8 
District 9 
District 13 

Old and new business 
President Thompson announced that he will not 

be a candidate for re-election to his position as 
President and he expressed his appreciation to the 
membership, the Board of Directors and the em¬ 
ployees of the Cooperative for their cooperation and 
support during his terms as President. 

Drawing 
A drawing was conducted for the principal prize 

of the day, a water heater. The winner was Herman 
Bauer of Hoopeston. 

Questions from the floor 
Manager Champion, President Thompson and 

Vice President Byers responded to a number of 
questions submitted by the membership and dis¬ 
cussed the subjects raised by these questions. 

Adjournment 
There being no further business to come before 

the meeting, on motion duly made, seconded and 
unanimously carried, the meeting was adjourned. 

Drawing for prizes 
A drawing for prizes was conducted immedi¬ 

ately following the adjournment of the meeting. 

Secretary 
APPROVED: 

Chairman 
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Treasurer’s 
Report 

Herbert L. Aden 

Where your 
electric dollar 
went in 1994 

The enclosed financial information represents the cooperative’s op¬ 
eration for the full calendar year 1994. These reports were taken di¬ 
rectly from the cooperative’s books and records which are currently being 
audited by the auditing firm of R.L. Quint, Certified Public Accountants, 
Mission, Kansas. You may wonder at times why we use an auditing firm 
from Kansas rather than someone that is local. The board puts the au¬ 
dit out for bids on two-year intervals. R.L. Quint has been the success¬ 
ful bidder in recent years. The Rural Utilities Service (formerly the Rural 
Electrification Administration) defines the scope of the audit in addition 
to the American Institute of Certified Public Accountants’ requirements. 
The audit of the RUS Uniform System of Accounts has become very spe¬ 
cialized, and not all auditing firms are geared up for this type of audit. 
We feel that we receive very good quality bids from experienced and quali¬ 
fied firms; however, most of the firms that specialize in these audits are 
from outside our service area. 

Interesting information about 
your cooperative’s progress and 
what it means to local business 

1994 1993 

Total value of electric plant  ... $50,756,912 $48,682,700 
Total miles of distribution lines  4,486 4,485 
Average plant investment per mile  $11,315 $10,855 
Average number of consumers served  
Average number of consumers 

12,758 12,682 

per mile of line  
Average plant investment 

2.84 2.82 

per consumer served  $3,978 $3,839 
Total cost of purchased power  ... $13,235,753 $12,776,961 
Maximum monthly KW demand  46,786.1 49,352.8 
Total KWH purchased by cooperative  ... 202,267,684 199,987,248 
Total KWH purchased by members  
Average KWH used 

... 184,552,418 184,120,468 

per month per member  1,205 1,210 
Total operating revenue  
Average monthly electric 

... $20,433,171 $20,755,770 

bill per member  
Average monthly revenue 

$133 $135 

per mile of line  $380 $386 
Average ownership equity per member.... $1,240 $1,238 
Total taxes paid  ... $1,013,789 $997,893 
Number of Co-Op owned vehicles  54 50 
Miles traveled by Co-Op vehicles  697,750 621,882 
Total transportation costs  
Average cost per mile 

$393,032 $332,800 

traveled by Co-Op vehicles  56.33$ 53.51$ 
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Members’ financial report 
As of December 31, 1994, What We Own (Assets): 

Total cost of our system is  $50,756,912 
We estimate it has depreciated  12.980.062 
The net value of our system is  
We have cash on hand and in banks amounting to  
We have funds invested in short-term securities   
We have invested in CFC and associated organizations  
We have owing us for electric service furnished to members  
We have owing us for materials sold or other services rendered  
We have owing us for interest on invested funds  
The value of our stock of materials and supplies amounts to  
Our prepaid expenses; deferred charges and miscellaneous assets amount to 
Total Owned  

What We Owe (Liabilities): 
We borrowed from REA and CFC  $41,296,102 
We have paid back  14.551.818 
We still owe REA and CFC  
We owe for power, materials, taxes and interest  
Customer’s deposits paid  
Deferred credits and miscellaneous liabilities amount to  
Total Liabilities  

Our Equity (Net Worth): 
Membership fees and other capital  ($254,199) 
Patronage capital and operating margins  15,785,843 
Non-operating margins  287.498 
Total Equity  
Total Liabilities and Net Worth  

Statement of receipts and expenses 
Our Receipts: 

We sold electric service amounting to  
Other receipts amounted to  
Total receipts for the year  

Other Expenses: 
Electric power cost us  $13,235,753 
Operations and maintenance expenses   1,763,075 
Consumer accounting and collecting expenses  452,843 
Customer assistance expenses  292,473 
General office salaries and expenses  579,355 
Legal engineering and auditing services  33,152 
Insurance expenses  173,498 
Administrative and general expenses  945,524 
We estimate our system depreciated (this year)  1,420,082 
Our taxes were  175,379 
Our interest to REA and CFC was  1.264.573 
Our total cost of electric service was  
Operating margins for the year were  
Interest and other non-operating revenues were 
Total margins for the year were  

Operating statistics 
1994 

Cost of purchased power  $13,235,753 
Total KWH purchased  202,267,684 
Total KWH sold  184,552,418 
Average no. consumers served  12,758 
Average KWH*usage per month per consumer  1,205 
Average cost per IGVH to consumers  11.0717$ 

Long-term obligation to REA and CFC 
REA 

Total loans approved  $34.967.000 
Total funds advanced  $34,967,000 
Accrued-deferred interest  
Total obligation  $34.967.000 
Payments made on principal when due  $13,797,198 
Payments made on principal in advance  
Total payments  $13.797.198 
Net obligation  $21,169.802 
Total interest paid to date  $13.762.9ffi> 

1993 
$12,776,961 
199,987,248 
184,120,468 

12,682 
1,210 

11.2729$ 

CFC 
$6.329.102 
$6,329,102 

$6.329.102 
$754,620 

$754.620 

$37,776,850 
118,231 

7,555 
3,894,795 
1,841,970 

58,970 
16,694 

811,201 
196.690 

$44.722.956 

$26,744,284 
1,369,623 

199,763 
590.144 

$28.903.814 

$15.819.142 
$44.722.956 

$20,236,337 
196.834 

$20,433,171 

$20.335.707 
$97,464 
$28.952 

$126.416 

1992 
$12,876,093 
194,655,403 
174,432,526 

12,581 
1,155 

11.4499$ 

Total 
$41.296.102 
$4'i;296,102 

$41.296.102 
$14,551,818 

$14,551.818 
$26.744.284 
^1$.343.151 
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Board meeting report 
On January 24, 1995, the regular meeting of the 

board of directors of Eastern Illini Electric Coopera¬ 
tive was held at the cooperative’s headquarters in 
Paxton. 

The minutes of the December 16, 1994, regular 
board meeting and executive session were approved 
by the board. 

The statement of revenues and expenses for the 
month ending December 31, 1994, including the fol¬ 
lowing information was approved: Total Operating Rev¬ 
enues $1,786,049, Total Operating Expenses, 
$1,579,460, Total Cost of Electric Service $1,843,605, 
Operating Margins ($57,556), Total Margins ($24,393) 
and Year-To-Date Margins $418,756. 

In November, 66 members joined the cooperative 
and 59 terminated their memberships. 

Representatives of Interstate Water Company in 
Danville addressed the board and requested permis¬ 
sion to drill a five-inch test hole at the Jamesburg sub¬ 
station. The water company is looking for groundwater 
resources to dilute excessive nitrate levels in their cur¬ 
rent water supply. The Illinois Environmental Protec¬ 
tion Agency has mandated the company to reduce ni¬ 
trate levels by 1997. A representative of property owners 
in the Jamesburg area also addressed the board and 
asked that the request be denied. After discussion, the 
board denied Interstate Water Company’s request. 

Dale Kuhn, Manager of Marketing and Member 
Services, reported on the department’s activities. Kuhn 
recommended changing the department’s name to 
Marketing Services and changing position titles. The 
board approved these changes. Kuhn advised that the 
department is going to focus on “face to face” service 
with members. He also presented scenarios to enhance 
marketing activities. 

Manager Champion updated the board on legal 
activities. He also reported that we have received a 
letter from the Federal Emergency Management 
Agency (FEMA) advising that we must reimburse 
FEMA for approximately $180,000 of the $1.3 million 
we received for the 1990 ice storm. Their audit deter¬ 
mined that this portion of the FEMA funds we received 
was ineligible for the Public Assistance Program. Man¬ 
ager Champion reiterated that the request for FEMA 
funds was prepared with the assistance of a FEMA 
representative and Illinois Emergency Management 
Agency Representative. 

In other action, the board denied a member’s re¬ 
quest to be released to another power supplier and 
rescinded the loan application approved at the De¬ 

cember 16 EIEC board meeting. The board approved 
a concurrent loan application to the Rural Utilities 
Service (formerly REA) for $2.8 million and the National 
Rural Utilities Cooperative Finance Corporation for $1.2 
million to finance partial reimbursement of the two- 
year construction work plan; the 1995 operating bud¬ 
get; work orders for 1993 and 1994 totaling 
$1,253,306.86; increasing the note limit to Unlimited 
Visions for SkyQuestSM; and entering into contracts 
with Louis Wong, Cissna Park, for three phase service, 
BUT Pork, Chatsworth, for three phase and interrupt¬ 
ible service and with Richard Steidinger, Fairbury, for 
three-phase interruptible service; and purchasing some 
equipment for a research and development project 
which involves automated meter reading. 

Manager Champion furnished the board with a 
written job training and safety activities report. He in¬ 
dicated that director Thompson had attended the De¬ 
cember 28 safety meeting. 

Director Thompson was selected as the voting del¬ 
egate for NRECA’s annual meeting in Orlando, Florida. 
Director Anderson was selected as the alternate. Di¬ 
rector Day was selected as the delegate for the CFC 
annual meeting in Orlando and director Bauer was 
selected as the alternate. 

Director Chesnut summarized the January 19 As¬ 
sociation of Illinois Electric Cooperatives board of di¬ 
rectors meeting. Currently, AIEC has margins of over 
$86,000. Continued investigation is being conducted 
on forming a captive insurance group and a commit¬ 
tee has been established to analyze the Rural Electric 
News magazine. 

Director Warmbir reported on the December 21 
and January 18 Soyland Power Cooperative board of 
director meetings that he and manager Champion had 
attended. Soyland has hired a Director of Human Re¬ 
sources/Attorney. Financial, power supply, Clinton 
Power plant and economic development reports were 
given. Applied Energy, Soyland’s subsidiary, sold 770 
WaterFurnace geothermal units in 1994 with pre-tax 
earnings of $309,248. Comprehensive written reports 
of the meetings were provided by manager Champion. 

David Lithgow, business manager of SkyQuest, in¬ 
dicated that SkyQuest has 865 DIRECTV® subscribers. 
A commercial has been produced for SkyQuest and will 
be shown on WCIA Channel 3 during the 10 o’clock news. 

The next meeting of the board of directors will be 
held Monday, February 20, 1995. 

There being no further business to come before 
the board, the meeting was adjourned. 

I 1 
■ Proxy 1995 Annual Meeting i 

Eastern Illini Electric Cooperative 

As a member of Eastern Illini Electric Cooperative, an Illinois Corporation, I, the undersigned. 

hereby appoint:  my proxy to vote in my stead at 
the 1995 Annual Meeting of Members to be held at the Paxton-Buckley-Loda High School, Paxton, 
Illinois, on March 18, 1995. This proxy is unlimited as to matters on which it may be voted. 

Date    
(Signature of Member Giving Proxy) 

L 
Under the Bylaws, no member may vote as a proxy for more them three members and the 

presence of a member at the meeting revokes a proxy heretofore given. 
j 
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Consider a 
GEOTHERMAL HEATING, 

COOLING AND HOT WATER SYSTEM 
if you are planning to build a new 
home or remodel your present one 

Selecting your home’s energy source will be one of your 
most important decisions if you are planning to build a 
new home or remodel your present one. 

A geothermal heating, cooling and hot water system uses 
the constant warmth within the soil to move heat in or 
out of your home, depending on the season, and pro¬ 
vides domestic hot water all year long. It’s the most 

efficient heating and cooling system available and one piece of equipment does 
everything. A geothermal system provides two to three times more energy than it 
uses and can save up to 60 percent or even more on your monthly heating costs. 

With a geothermal system, you can enjoy safe, clean, convenient and pollution free 
energy and you can take advantage of EIEC’S 4$ electric heat rate. 

To finance a geothermal system in your present home, you can apply for an Energy 
Resource Conservation loan. If you qualify, you can borrow up to $8,000 for 
seven years at 5% interest. ERC loans are not available for new construction. 

EIEC’s wholesale power supplier, Soyland Power Cooperative, is again offering a 
$500 rebate for installing a geothermal system during 1995. 

Contact the Marketing Services Department for more information 
at 800-824-5102, Monday through Friday, except holidays. 

Choose ELECTRICITY as your 
total home energy source! 
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Bruce discusses construction with Wm. David Champion, Jr., Executive Vice President and General 
Manager of EIEC. 

Building a castle — dreaming big 
What’s enormous, enchant¬ 

ing, whimsical, and weighs more 
than four million pounds? 
There’s a mind-boggling home 
abuilding near Fisher that’s all 
that and more. The unique 
manse is being built in a five- 
acre forest by Bruce and Marcia 
Busboom, who still live in Fisher, 
while construction progresses. 

It is, in fact, a castle, com¬ 
plete with towers, crenellated 
walls and gargoyles. Busboom 
echoes the comments many 
people make when they see the 
place, noting that you have to be 
either crazy or a far-out dreamer 
to build such a home. 

“I think life’s too short not to 
do a little dreaming,” Bruce says, 
“and I’m just dreaming on a big¬ 
ger scale than some people do. 
I’ve always been fascinated by 
castles, and I’ve always wanted 
to have one, so we can live hap¬ 
pily ever after.” 

That’s about as much of a 
rational explanation as you’re 
likely to get. “But to put it sim¬ 
ply,” he continues, “building a 

12b 

castle like this is a lot like climb¬ 
ing mountains, traveling or any 
kind of adventuring: If you have 
to ask why, you probably 
wouldn’t understand anyway.” 

His castle is more than just 
a big house with castle-like ap¬ 
pendages stuck on. It is, in fact, 
built very much like some of the 
old castles, with heavy timbers, 
massive wooden doors and lots 
of masonry. 

The main support beams are 
white oak, and each section 
weighs 750 pounds. They’re 
notched and bolted to 8X8 red 
cedar posts. The drawbridge, or 
front door, is five feet wide, more 
than 10 feet tall, and 4 1/2 
inches thick. It weighs a third of 
a ton. It’s big enough and sturdy 
enough that a knight and his 
steed could go through it com¬ 
fortably—although they might 
well receive a chilly reception 
once they got inside. The door 
opens into the home, not into a 
courtyard. 

“It’s made of treated yellow 
pine,” Bruce says, “and it was 

soaked in sealer. I used 180 
stainless steel bolts to hold it to¬ 
gether.” 

All in all, there are some 
35,000 board feet of lumber in 
the place. In addition to the ce¬ 
dar and oak, Bruce used white 
pine, fir, redwood, red oak and 
larch. “I thought I heard the for¬ 
est moan when I was planning 
this project,” he quips. 

While the forests may have 
receded a bit during the castle’s 
construction, cement deposits 
were drawn down somewhat, 
too. The poured concrete footing 
is five feet deep and is three feet 
wide at the bottom. Bruce used 
some 170 cubic yards of con¬ 
crete, and that doesn’t include 
that used in the garage and side¬ 
walks. There are 8,040 water¬ 
proof concrete blocks in the 
shell. 

The place is the result of 
years of dreaming and plan¬ 
ning—and scrimping and sav¬ 
ing—Bruce emphasizes. “A lot of 
people think you have to be do¬ 
ing something illegal to be able 
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Left: Bruce with his dream home. Below: Bruce 
points out interior features to Champion and 
Jeannie Kingston, EIEC Manager of Information 
Services. 

to build a place like this, but 
that’s not the case at all. I’ve 
saved for years, and worked at 
two or three jobs at a time, just 
to put money away. And before 
the children came along, Marcia 
helped with the funding.” 

Now she stays home with 
Brittany, who’s 5, and David, 
who’s 3, since the Busbooms 
believe children need a mother’s 
care, especially when they’re 
young. 

A 15-year employee at the 
University of Illinois, Bruce is 
now a carpentry subforeman 
there. To help fund the dream, 
he had a disk jockey business 
for several years, in which he 
DJ’d at wedding receptions, re¬ 
unions, anniversaries and simi¬ 
lar functions. All in all, Busboom 
Power and Light performed some 
1,000 gigs in nine years. Bruce 
sold the business, which has 
since been renamed BBG Power 
& Light Co. 

After all the years of working 
and saving, the day finally came 
when it was time to start work¬ 
ing on a dream. Bruce still gets 
a catch in his voice as he de¬ 
scribes the joy of having several 
volunteer craftsmen show up 

and help put up some of those 
meticulously crafted beams that 
undergird the whole place. 

“It was one of the happiest 
days of my life,” he says simply. 

As time went by, the castle’s 
form took shape fairly quickly. 
The main structure is 48 feet 
square, and there’s a 34-foot 
tower about 12 feet square at 
each front corner, in addition to 
the one that houses the draw¬ 
bridge. 

The home will have four bed¬ 
rooms, three full and two half¬ 
baths, and 10 more rooms. It’s 
surrounded by 58 windows, and 
the great hall is 22 feet wide, 22 
feet tall and 48 feet long. The 
exterior walls are 15 inches 
thick, and are heavily insulated. 

There’s no moat, although he 
kind of laments that fact. “Maybe 
later, when the kids are bigger,” 
he says, “we’ll be able to have 
one. But for now, no way. The 
silly thing would require as 
much maintenance as an in- 
ground pool, and I just don’t 
want to be bothered. And it’d be 
a breeding ground for mosqui¬ 
toes, too.” 

But it does have a couple of 
“required” castle things. “There’s 

going to be a secret passage, be¬ 
cause all castles have to have 
them,” he chuckles, “and there’s 
going to be a dragon, too, even 
though it’s just inflatable plas¬ 
tic.” 

Bruce notes that he’s about 
60 percent finished with the 
place, with the wiring and dry- 
wall coming along especially 
well, even though an occasional 
funding shortfall tends to slow 
the process sometimes. “But I 
put in 350 sheets of half-inch 
chipboard, and I have to cover 
that with another 350 sheets of 
half-inch drywall. The place’ll be 
pretty solid when it’s finished.” 

So solid, in fact, that an en¬ 
gineer saw fit to mention the fact 
that the place was a smidge over¬ 
done. “He said,’I can tell you 
didn’t have an engineer design 
the place, because it’s way, way 
overengineered’,” Busboom 
chuckles, “and I told him I knew 
it was overengineered, and that 
I wanted it to last for generations. 
I wanted to make a statement for 
the future.” 

There’s no denying that he’s 
done that! 
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Board meeting report 
The regular meeting of the board of directors of East¬ 

ern Illini Electric Cooperative was held at the cooperative’s 
headquarters in Paxton on February 20, 1995. 

The minutes of the January 24, 1995, regular board 
meeting were approved by the board. 

The statement of revenues and expenses for the month 
ending January 31, 1995, including the following informa¬ 
tion was approved: Total Operating Revenues $1,704,960, 
Total Operating Expenses, $1,578,492, Total Cost of Elec¬ 
tric Service $1,841,021, Operating Margins ($136,061), and 
Total Margins ($118,914). 

During January, 60 members joined the cooperative and 
61 terminated their memberships. 

Dale Kuhn, Manager of Marketing and Member Services, 
provided details of proposed marketing enhancements. The 
proposals will be studied by the Rate Task Force before the 
board approves their implementation. Kuhn requested per¬ 
mission to share an employee on a 50/50 basis with 
WaterFurnace Midwest. One-half of the employee’s time 
will be spent promoting the cooperative’s marketing pro¬ 
grams and the remaining time will be spent selling 
WaterFurnace geothermal equipment. Approval was 
granted to share an employee. 

Manager Champion updated the board on economic de¬ 
velopment activities. He also advised that he and Manager 
of Financial Services Brandon Jackson had met with repre¬ 
sentatives of the Federal Emergency Management Agency 
(FEMA) and the Illinois Emergency Management Agency on 
February 16 to discuss the results of the audit and request 
by FEMA for reimbursement of approximately $187,000. 
The cooperative will file a formal appeal to refute FEMA’s and 
lEMA’s findings and request for payment. 

In other action, the board approved entering into con¬ 
tracts with Michael Shoemaker of Watseka for interruptible 
service and with Jeremiah Askew of Donovan for three- 
phase service: and making a donation to the Rantoul Town¬ 
ship High School Band to help with expenses for their Or¬ 
lando, Florida, competition. The board denied a request from 
the National Rural Electric Cooperative Association to make 
a donation to assist in fighting the potential sale of Power 

Marketing Agencies. 
Director Bauer reported that the January 25 safety meet¬ 

ing was very interesting. Safety equipment demonstrations 
were conducted and single point grounding was discussed. 
A written job training and safety activities report was pro¬ 
vided by Manager Champion. Directors Aden and Raber 
indicated that they had attended NRECA Course 519.2, 
Policymaker’s a Guide to New Technical Issues in Spring- 
field on February 14-15. The course was very informative. 
Retail wheeling and future changes in the electric utility busi¬ 
ness were discussed. 

In the absence of director Chesnut, manager Champion 
provided a written summary of the February 16 Association 
of Illinois Electric Cooperatives board meeting. Reports were 
given on the continuing study to form a captive property/ 
casualty insurance company, engineering studies and legis¬ 
lative activities. 

A report of the February 15 Soyland Power Cooperative 
board of directors meeting was given by director Warmbir. 
Alternate director Ludwig also attended. The board was ad¬ 
vised that the Rural Utilities Service and CFC have approved 
the internal management audit. Amendments to the bylaws 
were approved and litigation activities were discussed. 
Soyland’s annual meeting will be held March 15 at the Holi¬ 
day Inn Conference Center in Decatur. 

The EIEC board selected director Warmbir and manager 
Champion as the SPC directors and director Ludwig was 
selected as the alternate. 

David Lithgow, business manager for SkyQuestSM, indi¬ 
cated that SkyQuest has 985 DIRECTV® subscribers. Man¬ 
ager Champion and Lithgow requested that a marketing 
manager be hired to coordinate sales activities for SkyQuest. 
After discussion, the board approved the request. 

The board adopted a resolution thanking director L. Dean 
Ward for his dedicated service to the cooperative and to the 
rural electrification program. President Byers indicated that 
director Ward’s contributions and experience would be 
missed. 

There being no further business to come before the board, 
the meeting was adjourned. 

Rent your 18-inch dish 
and start DIRECTV® programming today 

It’s easy!! Here’s how... 

Call SkyQuestSM at 800-236-9263 and tell them you want to rent. 
Sit back and watch how the technicians professionally install your system for just $125. 

Your monthly payment depends on your programming 
With Economy Basic ($14.95/mo.) add $12 rental = $26.95/mo. 

With Total Choice ($29.95/mo.) add $10 rental = $39/95 mo. 

Plus!! 

If you don’t agree that this is the best thing that ever happened to your TV, we’ll take it back. 
If you don’t want to continue to make monthly payments, you can buy it outright. 
If you are more interested than ever, pick up the phone and call 800-236-9263. 

You can't lose!! 

DIRECHT® 

SkyQuest 
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Larry Knox of rural Dewey, second from left, is congratulated by General Manager Wm. David Champion, 
Jr., as the newest director on the EIEC board. Three incumbents were also re-elected during the annual 
meeting. They are, third from left, Gene P. Warmbir of rural Clifton, Charles D. Day, Jr., of rural Bement, 
and Harold M. Loy of rural Beaverville. 

Knox replaces Ward on EIEC board 
Deregulation in the electric in¬ 
dustry will step up competition 
among utilities, and Eastern 
Illini Electric Cooperative plans 
to be ready. EIEC General Man¬ 
ager Wm. David Champion Jr. 
talked about the coming era dur¬ 
ing the cooperative’s annual 
meeting of members, held March 
18, at Paxton-Buckley-Loda 
High School. 

“I believe that in the next five 
years or so we’re going to see a 
serious change in the way busi¬ 
ness is done in this industry,” 
Champion told members in a 
videotaped report. “Competition 
is going to be the name of the 
game. You as a consumer will be 

able to receive your electricity 
from whomever you can get the 
best price. That is going to have 
some drastic changes as far as 
distribution, transmission and 
generation of electricity is con¬ 
cerned.” 

Though no laws are yet in the 
works in Illinois to allow these 
changes, other states have taken 
the lead. Champion said that by 
the year 2000, California plans 
to let businesses and industries 
select their own electric supplier, 
with residential customers fol¬ 
lowing suit in the years after¬ 
ward. 

This creates a problem for 
cooperatives like Eastern Illini, 

ILLINOIS 

the manager noted. If their large 
consumers, such as local facto¬ 
ries, choose a distant electric 
company for service, the coop¬ 
eratives are left to serve only ru¬ 
ral consumers scattered over 
many miles of power line. The 
high cost of operating and main¬ 
taining this line must be spread 
over these remaining customers, 
raising their electric bills. 

Champion said, “It is our 
hope that we can remain com¬ 
petitive in the marketplace be¬ 
cause we think service reliability 
is going to be better through your 
rural electric distribution coop¬ 
erative than it would be from a 
much larger organization that 
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Clockwise from above: The Paxton Police Depart¬ 
ment provided a children’s fingerprint ID booth. 
Members attending the meeting. Drawing for atten¬ 
dance prizes. 

may not even have headquarters 
in Illinois.” 

The manager added that 
Eastern Illini officials intend to 
position the cooperative so it can 
compete in this newly structured 
utility field. 

“Your board and manage¬ 
ment are going to be doing some 
strategic planning in the next few 
weeks and months. This plan¬ 
ning is going to be crucial for us 
to get a feel for where we are and 
where the industry is going to go. 
The bottom line is long-term, 
stable, reliable power at the low- 
12b 

est possible cost to our mem¬ 
bers. That has always been our 
mission,” he said. 

In his report to members, 
Laverl Byers of rural Tuscola, 
president of the board, reviewed 
EIEC’s new set of retail rates es¬ 
tablished last year. These pro¬ 
grams allow members to select a 
rate that best fits their particu¬ 
lar needs. The goal is to have 
members shift their electricity 
use to hours that help the coop¬ 
erative lower its power supply 
costs. 

The success of the rate pro¬ 

grams depends on member par¬ 
ticipation. Enough members 
must join a particular program 
to have some effect on EIEC’s 
power use. 

“You have responded as we 
thought you would and the fi¬ 
nancial statements for 1994 
show we are on the right track,” 
Byers said. 

The programs include inter¬ 
ruptible rates that allow the util¬ 
ity to briefly shut off electricity 
at peak demand times, air con¬ 
ditioning and electric water 
heater programs in which those 
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Clockwise from left: David Lithgow talks 
satellite TV programming. Dale Kuhn dis¬ 
cuss electric heat. The mowers and barbe¬ 
cue grill were popular. L. Dean Ward, long¬ 
time EIEC director, who retired. A member 
stops by a health screening booth. 

appliances are briefly inter¬ 
rupted, and an electric heat rate. 

“We hope you will participate 
in our load management pro¬ 
grams, because this will hold 
down the cost to the cooperative 
and, in turn, hold down the cost 
to you,” Byers said. 

Also during the meeting, 
members re-elected three in¬ 
cumbent board directors and 
filled a seat left vacant by a re¬ 
tirement. Larry Knox of rural 
Dewey received more votes than 

Justin H. Kneeland of rural 
Dewey to win a three-year term. 
Knox replaces retiring director L. 
Dean Ward of rural Champaign. 
Re-elected were Gene P. Warmbir 
of rural Clifton, Harold M. Loy of 
rural Beaverville and Charles D. 
Day, Jr., of rural Bement. 

Reorganizing after the meet¬ 
ing, the directors retained their 
previous offices: Byers, presi¬ 
dent; Marion Chesnut of rural 
Rossville, vice president; Glenn 
R. Anderson of rural Kempton, 

secretary; Herbert L. Aden of ru¬ 
ral Newman, treasurer; and 
Donald Reitz of rural Gilman; as¬ 
sistant secretary. 

Many members attending 
the meeting won prizes in a 
drawing. The grand prize, an 18- 
inch digital satellite dish do¬ 
nated by SkyQuest, was awarded 
to Charles Muench of Onarga. 
John Hoskins of Collison and 
Wayne Riches of Watseka both 
won 80-gallon SEPCO water 
heaters. 
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Board meeting report 
On March 28, the regular meeting of the board of di¬ 
rectors of Eastern Illini Electric Cooperative was held 
at the cooperative’s headquarters In Paxton. 

The minutes of the February 20, 1995, regular 
board meeting and the March 18 organization board 
meeting were approved by the board. 

The statement of revenues and expenses for the 
month ending February 28, 1995, Including the fol¬ 
lowing information was approved: Total Operating Rev¬ 
enues $1,775,428, Total Operating Expenses, 
$1,374,843, Total Cost of Electric Service $1,595,827, 
Operating Margins $179,601, Total Margins $196,128 
and Year-To-Date Margins $77,213. 

In February, 54 members joined the cooperative 
and 50 terminated their memberships. 

President Byers announced new committee assign¬ 
ments. The Land Use and Facilities Committee will meet 
March 30 and the Audit and Finance Committee will 
meet April 7. 

President Byers indicated that the Rate Task Force 
had met March 21 to review the proposed 1995 Mar¬ 
keting Plan. The Rate Task Force recommended that 
the price of the 80-gallon Sepco water heater be re¬ 
duced to $125; the 50-gallon Sepco water heater be 
reduced to $100; a 52-gallon Freedom water heater be 
added to our product line for $75; water heaters be 
sold for $1 for new construction as long as the new 
facility meets the 500 kilowatt-hour per month mini¬ 
mum on total use; a $100 rebate be given toward the 
expenses of converting from a gas water heater to an 
electric one; the $6 per month water heater credit on 
the electric heat rates be given during June, July, Au¬ 
gust and September only and all other rates continue 
to receive the water heater credit (the change in the 
water heater credits will be implemented September 1, 
1995). The board approved the recommendation. 

Manager Champion advised that a formal protest 
has been filed with the Illinois Emergency Management 
Agency refuting the Inspector General’s decision that 
we return approximately $187,000 of the FEMA money 
we received for the 1990 ice storm. He also indicated 
that a transformer had failed at the Longview Substa¬ 
tion and is being repaired; provided a list of EIEC’s top 
101 revenue users; and updated the board on the sta¬ 
tus of our loan at the Rural Utilities Service and eco¬ 
nomic development activities. 

In other action, the board accepted the 1994 audit 
report conducted by R.L. Quint of Mission, Kansas. The 
board also approved an Energy Resource Conserva¬ 
tion Loan resolution; making a donation to the 
Mahomet-Seymour High School Band to help with ex¬ 
penses for their upcoming trip to the 1996 Rose Bowl 
Parade; soliciting bids for the 1995 audit; entering into 
interruptible contracts with Midwestern Gas Transmis¬ 
sion Co. and Russell Newlin; and selected Manager of 
Financial Services Brandon Jackson as the delegate to 
the April 5 Illinois Cooperative Workers Compensation 
Group Annual Meeting. 

Reports of the Februar' 22 all employees and safety 
meetings were given by di ector Day. Director Chesnut 
highlighted the March 22 all employees and safety 
meetings he had attended. Manager Champion provided 
the board with a job training and safety activities re¬ 
port for March. Directors Anderson, Byers, Chesnut, 
Day, Loy, Raber, Reitz, Thompson, manager Champion 
and attorney Fraker reported on the NRECA, CFC and 
NRTC annual meetings they had attended in Orlando, 
Florida, on February 26-March 1. 

The March 18 EIEC annual meeting was reviewed. 
The board approved holding the cooperative’s next an¬ 
nual meeting at the Paxton-Buckley-Loda High School 
in Paxton on March 16, 1996. 

Director Loy indicated that he had attended NRECA 
Course “Board Planning and Evaluating” in Springfield 
on March 7-8 and it was very enlightening. 

A summaiy of the March 16 Association of Illinois 
Electric Cooperatives board of directors meeting was 
given by director Chesnut. Financial reports and legis¬ 
lative activities were discussed. Delegates were selected 
for the April 5 Illinois Cooperative Workers Compensa¬ 
tion Group annual meeting. The Articles of Incorpora¬ 
tion and Bylaws Review Committee submitted proposed 
changes that will be considered at the April board meet¬ 
ing. 

Director Warmbir highlighted the March 15 Soyland 
board of directors meeting and the Soyland annual 
meeting. The Clinton Power Plant entered its fifth refu¬ 
eling outage on March 12 and is scheduled to be off 
line for 50 days. Power Supply, Applied Energy sales, 
legal activities and the 1994 audit prepared by Deloitte 
& Touche were discussed. New officers were elected 
during Soyland’s annual meeting. 

Business manager for SkyQuest3M, David Lithgow, 
reported that SkyQuest™ has 1,150 DIRECTV® sub¬ 
scribers. He indicated that a marketing manager has 
been hired. 

The next meeting of the EIEC board of directors 
will be held April 17. 

There being no further business to come before the 
board, so the meeting was adjourned. 

Rent your 18-inch dish 
and start DIRECTV® 
programming today 

E3Pn 
It’s easy!! Here’s how... 

Call SkyQueatSM at 800-236-9263 and 
tell them you want to rent. 

Sit back and watch how 
the technicians professionally 

Channel 

Your monthly payment depends on your programming 
Economy Basic ($14.95/mo.) + $12 rental = $26.95/mo. 

Total Choice ($29.95/mo.) + $10 rental = $39.95/mo. 

SkyQuest" 
Plus!! DIRECTV 

If you don’t agree that this is the best thing that ever 
happened to your TV, we’ll take it back. 

If you don’t want to continue to make monthly pay¬ 
ments, you can buy it outright. 

If you are more interested than ever, pick up the phone 
and call 800-236-9263. 
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Three students selected to represent 
EIEC on Washington, D.C. tour 

Three area high school students have been chosen as the grand prize winners of East¬ 
ern lllini Electric Cooperative’s 1995 “Youth to Washington” essay contest and have won 
all-expense-paid trips to Washington D.C., June 16-23. Phillip Langley, Anthony Derry and 
Anita Zavala were chosen as grand prize winners from a group of eight finalists at ElEC’s 
essay dinner on Monday, April 10, at Remembrance Hall in Paxton. In addition to winning 
the Washington trip, Langley won a $200 savings bond for having the highest score. The 
other two winners of the tour, Derry and Zavala, received $100 and $75 savings bonds, 
respectively. The other five finalists each won $50 savings bonds. Area students submitted 
essays entitled “Cooperatives — Meeting Tomorrow’s Challenges” in ElEC’s “Youth to Wash¬ 
ington” competition. The eight finalists represented EIEC on Illinois Electric and Telephone 
Cooperative Youth Day in Springfield on May 10. Nate Schweighart will go on the trips as a 
“Willie Wiredhand” student. “Willies” are sponsored by parents or other relatives, rather 
than being sponsored by the cooperative. From left are EIEC president Laverl Byers of 
Tuscola, Nate Schweighart of Paxton, Phillip Langley of Hoopeston, Becky Swearingen of 
Melvin, John Lockhart of Hoopeston, Stacey Merkel of Homer, Holly Bertsch of Hoopeston, 
Anita Zavala of Milford, Anthony Derry of Milford, Dawn Bohlmann of Milford, and EIEC 
general manager Wm. David Champion, Jr. 
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The Clappers with some of their popcorn. Curt, Kathie and their sons, Cole and Mitch, are at left (Mitch is 
holding the popcorn bag), while Mike is on the right. 

Popping up more income 
It’s no secret that the last 

couple of decades have been a bit 
rough on farmers. There are far 
fewer of them than there used to 
be, and many have seen their real 
income decrease a little each 
year. 

Curt Clapper had the same 
problem. Curt, his wife, Kathie, 
and his brother Mike farm with 
their father, Jim. They farm 
mostly corn and soybeans in 
their operation near Tuscola. 

“We realized that we needed 
more income per acre,” Curt 
says, “and we looked around to 
see what we could do to solve that 
problem.” 

It was understood that they 
would take advantage of one 

source of “off-farm” income: the 
beauty shop Kathie operates 
from the home. Then they set out 
to find other ways to improve the 
bottom line. 

“We tried a few different 
things,” Mike says, “Keeping in 
mind that it makes sense to try 
something on a small scale and 
see if it pays off without getting 
in the way of the corn and beans, 
and without having to buy a lot 
of new equipment.” 

Following that policy, they 
tried several specialty crops— 
white corn, seed beans, seed 
wheat, high-oil corn and second- 
crop sunflowers. 

“We’ve decided to try pop¬ 
corn,” Curt says, “and we’ve had 

some good success with it so far. 
It’s not as hardy as field corn, so 
you plant it a little later, so it 
doesn’t get in the way of that. And 
we plant it before the beans, so 
it doesn’t conflict there, either.” 

The Clappers note that it 
probably wouldn’t be too difficult 
to find another money-making 
crop, but that the trick is to find 
one that meshes well with their 
main operation. 

And popcorn seems to mesh 
well, and also offers them the 
opportunity to add some value to 
it before shipping it out. “We 
thought about growing it under 
contract,” Curt says, “but we 
thought it might make more 
sense to process and package it 
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At left, Wm. David Champion, Jr., 
EIEC manager, visits with Curt, 
left, and Mike. Below left, Curt 
heat seals bags, while Mitch and 
Cole apply labels. 

ourselves.” 
With that in mind, they 

planted some six-and-a-half 
acres in 1993 and set up a small 
processing operation. They 
cleaned out a bin and a work 
area, and took over a kitchen 
countertop that had been slated 
for replacement. It has since been 
replaced with a permanent 
counter. 

“Since popcorn is a food, 
product,” Kathie says, “it has to 
be handled more carefully than 
field corn. We’re very careful to 
clean out the combine, the grain 
wagons and the popcorn bin be¬ 
fore we start packaging it.” 

Curt remarks that popcorn is 
more sensitive than field corn 
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and has to be combined more 
carefully, although there is no 
need for any special attachments 
or the like. 

“A kernel won’t pop if it’s 
cracked, so the fewer times you 
handle it or auger it, the better 
your results will be. And you 
have to be careful with moisture, 
too. The ideal range is 13-14 per¬ 
cent moisture content. More or 
less, and the corn won’t pop as 
well as it should. We let it dry in 
the field as much as we can, and 
then use natural air to dry it the 
rest of the way in the bin.” 

Then the fun begins, as pro¬ 
cessing gets under way. The 
Clappers use equipment much 
like that used in the seed indus¬ 

try, using a rented 30 bushel- 
per-hour gravity table to do pri- 
maiy sorting. 

While the machinery dis¬ 
cards over-or-undersized ker¬ 
nels, it doesn’t get rid of those 
that are too dark or too light. 
Equipment is available for that, 
but is prohibitively expensive. 

“We package our popcorn in 
clear plastic bags,” Mike says, “so 
it’s important that it look good 
with uniformly colored kernels. 
We sort out the off-color kernels 
by hand.” 

Once cleaned and sorted, the 
popcorn is ready for weighing, 
bagging and heat sealing. About 
a year ago, the Clappers bagged 
a special order for EIEC’s 
SkyQuest subsidiary, to promote 
the popcorn and movie idea with 
SkyQuest’s satellite TV service. 

“We package a lot of 50- 
pound bags,” Curt says, “for sale 
to the concession stand at the 
local school, during the sports 
season. We’ve also had some suc¬ 
cess in getting it into a couple of 
nearby supermarkets. The 
Paxton IGA carries it, and so does 
The Corner Grocery, in Tuscola. 
And we’re always looking for 
other places to sell it.” 

While their popcorn opera¬ 
tion is helping make ends meet, 
the Clappers have other irons in 
the fire, too. They raise oats, hay 
and straw for nearby equine en¬ 
thusiasts and stables. While it 
provides that extra income that 
many farmers would enjoy, it 
does provide something of a con¬ 
flict, since it takes time away 
from other operations. 

“Even so,” Curt says, “we like 
it, because we’ve found a little 
market niche, just like we’ve 
found for our popcorn. I guess 
we’ll always be looking for things 
we can do to use our existing 
land, labor and equipment more 
efficiently during the off times.” 



Board meeting report 
The regular meeting of the board of directors 

of Eastern Illini Electric Cooperative was held April 
17, 1995, at the cooperative’s headquarters in 
Paxton. 

The minutes of the March 28, 1995, regular 
board meeting were approved by the board. 

The statement of revenues and expenses for 
the month ending March 31, 1995, including the 
following information was approved: Total Oper¬ 
ating Revenues $1,599,791, Total Operating Ex¬ 
penses, $1,377,503, Total Cost of Electric Service 
$1,633,275, Operating Margins ($33,484), Total 
Margins ($14,803) and Year-To-Date Margins 
$62,409. 

During March, 68 members joined the coop¬ 
erative and 83 terminated their memberships. 

Committee chairman Warmbir indicated the 
Land Use and Facilities Committee had met March 
30. The purpose of the meeting was to update the 
committee on the improvements that have been 
made to the headquarters facility in order to uti¬ 
lize space more efficiently and make it ADA com¬ 
pliant. The board approved the committee’s report. 

A report of the April 7 Audit and Finance Com¬ 
mittee meeting was given by committee chairman 
Loy. The committee examined the accounts of the 
cooperative and reviewed expense statements, dis¬ 
bursements and supporting data in accordance 
with the cooperative’s bylaws. All records were 
found to be in order. The report was approved. 

Committee chairman Ludwig announced that 
the Annual Meeting Planning Committee will meet 
May 30 to plan the cooperative’s 1996 annual 
meeting. 

Manager Champion advised that the Rural 
Utilities Service has approved the cooperative’s 
loan. In addition, he reported on economic devel¬ 
opment activities, testing of electronic drafting for 
members’ accounts will begin in May, volunteer 
employees participated in a public television fund 
drive, the Strategic Planning Session documents 
should be available by the May board meeting, and 
EIEC’s formal protest to the Federal Emergency 
Management Agency refuting their request to re¬ 
turn approximately $187,000 of the FEMA money 
we received for the 1990 ice storm is going through 
channels. 

In other action, the board approved allocating 
1994 capital credits to members in the amount of 
$418,756.42, adopting Rate 15 (Large Industrial) 
and Rider 4 (Incremental Load), entering into a 
three-phase contract with Jeffrey Savoie, contract¬ 
ing with the National Rural Electric Cooperative 
Association to perform a EASE 106 valuation of 
employees’ post retirement health insurance ben¬ 
efits and increasing the line of Credit with CFC. 

Manager Champion furnished the board with 

a comprehensive written job training and safety 
activities report for April. 

Director Anderson highlighted the 1995 
NRECA Director’s Conference he had attended in 
San Antonio, Texas, on April 8-12. It focused on 
competitiveness and was very enlightening. 

Since the board of the Association of Illinois 
Electric Cooperatives and Soyland Power Coopera¬ 
tive had not met since the last EIEC board meet¬ 
ing, no reports were given. 

David Lithgow, SkyQuestSM business manager, 
introduced Robert Dickey of Gibson City who is 
SkyQuest’s new marketing manager. Lithgow high¬ 
lighted marketing activities and reported that 
SkyQuest has 1,210 DIRECTVR subscribers. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 

ALL THIS ... 
AND MORE 

FOR UNDER A 
DOLLAR A DAY.* 

USA 
NETWORK 

OTNN 

5=n <&VBC § 

Channel 

DIRECTVR delivers the best in news and 
information, movies, sports and family 

programming with crystal clear digital video and 
audio. And all this excitement is brought to you 

for under a dollar a day — 18" dish included! No 
hidden costs, no extra charges. Watch what you 
want, when you want it. With other services, who 

knows what a dollar a day will get you. 

THE CHOICE IS CLEAR. DIRECTV. 

SkyQuest' 

800-236-9263 
DIRECTV" and DSS" are registered trademarks 

of DIRECTV, Inc., a unit of 
Hughes Electronics corporation. 

Equipment and programming sold separately. 

°NRTC1995 

*125 INSTALLATION FEE 
DIRECTV- A/OTINCLUDED 

*2355 

RJ 
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Convert your gas water heater to electric 
and receive a 

$100 REBATE 
that can be used toward 
your conversion costs 

Take advantage of our low 
water heater prices and 

demand side management 
credit. Enjoy the clean, safe, 

efficient comfort of an 
electric water heater. 

Are you building 
a new home? 

Purchase a water 
heater from EIEC 

For only $1.00 
The newly constructed facility must 

meet the 500 kilowatt-hour per month 
minimum to qualify. 
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Richard and Catherine Layden are pictured with their corn mailbox, which sits on a “cornstalk” post. 
They grow sweet corn and make and sell corn novelties. 

Corn, anyone? The Laydens have it! 
Richard and Catherine 

Layden have a farming operation 
a couple of miles west of 
Hoopeston, and he has a sideline 
business, too. He comes up with 
ideas for corn gadgets to sell, 
mostly by mail order. 

“We’ve been in the sweet corn 
business since 1967,” he says, 
“and we also have other products. 
We have asparagus, strawberries, 
tomatoes and green beans. We did 
have some wheat, but we dropped 
that not long ago. It doesn’t look 
like this is going to be our year 
for strawberries, with the weather 
being the way it’s been.” 

At any rate, the sweet corn is 
the backbone of the operation, 
and being around all that corn 
rubbed off on him. 

“I’d seen some corn novelties 

around, and liked some of what I 
saw, so I decided to try something 
of my own. I’d also seen some dif¬ 
ferent kinds of telephones, so I 
came up with the idea of a one- 
piece phone shaped like an ear of 
corn.” 

With that idea in mind, Rich¬ 
ard, along with some other enthu¬ 
siasts, set out to have a phone 
made. They learned first off that 
such a project was not a minor 
undertaking: they’d need to com¬ 
mit to order at least 3,000 of the 
phones in order to get a licensed 
importer and a manufacturer in¬ 
terested. 

They took a deep breath and 
got the ball rolling. “Our importer 
was a young woman, a farm girl 
from Indiana, “Richard says, “and 
she operates out of Detroit. She’s 

a real pro, and it’s a good thing, 
because if it hadn’t been for her. 
we’d never have gotten all those 
phones sold.” 

He notes that now that the 
corn phones are a going concern, 
he can place an order for as few 
as 200 of them and have them 
before long. “The large initial or¬ 
der is to make sure the importer 
and manufacturer don’t get stuck 
with the startup costs,” he says. 
“Of course, the main cost at first 
is getting the molds or dies made. 
Once you have them, you’re in 
pretty good shape as far as addi¬ 
tional production runs are con¬ 
cerned.” 

With the corn phone a suc¬ 
cess, the manufacturer has spun 
off a herd of other phones. “They 
have phones shaped like apples. 
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oranges, bananas, and pickles,” 
he says, “and one of the latest 
ones is a potato phone. I have a 
customer who does aerial appli¬ 
cation for potato farmers, and he 
buys them in bunches to give to 
his good customers. I sold a lot of 
my corn phones to various seed 
companies, and they gave them 
to farmers who bought a certain 
amount of seed.” 

While the phone was getting 
off the ground, Richard was get¬ 
ting into other ventures, too, es¬ 
pecially ceramic items. He has 
several different kinds of cookie 
jars, pitchers, salt and pepper 
shakers, coin banks and the like. 

Many of the items he carries 
are of his own design, and he 
chuckles at some of the problems 
that come from working with art¬ 

ists to make greenware molds and 
the like. “I send them an idea,” he 
says, “and they make a mold and 
send me a sample of the product 
from it. Then I work with them 
from there. They can fill or grind 
to change the mold, up to a point, 
and I’ve had to have them do that 
quite a bit. I want my item to look 
like an ear of corn, not what some 
artist thinks an ear of corn should 
look like, and that’s a problem 
sometimes.” 

Even so, he keeps at it until 
the bugs are worked out of the 
product and it looks like he wants 
it to. “I’m working on a serving 
dish and a relish dish,” he says, 
“and we’re making some progress 
on them. I’ll have them on the 
market soon.” 

Of course, there are other 

At left, Richard, left, shows EIEC 
manager Wm. David Champion, 
Jr., how corn shucking was done 
years ago. The lower photo shows 
a few of the items Richard has in 
his collection. He has added sev¬ 
eral since, and is constantly com¬ 
ing up with new products. 

items, too. The Laydens have a 
corn mailbox about the size of a 
nail keg, and the post it stands 
on is an enormous corn stalk. He 
has just come up with a couple of 
concrete yard ornaments. “They 
have some size to them,” he says, 
“and they’ll really catch your eye. 
One’s a big thing, and weighs 169 
pounds. The small ones weigh 75 
pounds. There’s a woman who’s 
coming here from New Jersey in 
a pickup truck to get a big one and 
two little ones. It turns out that 
they have 550 acres of corn, and 
they’re the biggest corn farmer in 
their county. We were going to 
ship them out, until we found out 
how much it would cost.” 

Some of the items he’s work¬ 
ing on will be a bit smaller. He has 
a new hummingbird feeder in the 
works, and a wren house. Both 
are nearly ready for production. 
Both, naturally, are shaped like 
ears of corn. There are ballpoint 
pens, too. 

While he has been doing all 
that, Catherine, who’s a nurse at 
United Samaritans Medical Cen¬ 
ter in Danville, has been doing the 
farming. “I’m actually her first 
assistant,” Richard says. They’ll 
have some 24 acres of sweet corn 
ready for sale about mid-July, he 
says, although it looks like it’s 
going to be a little later than usual 
because of the unusual weather 
this year. 

If you want to look for some 
good corn, talk to the Laydens. 
Richard, incidentally, emphasizes 
that you haven’t had good corn 
until you’ve had it uncooked. They 
are two and one-half miles west 
of Hoopeston on Thompson Av¬ 
enue, and you’ll know you’re there 
when you see the big corn mail¬ 
box. There’s also a mini-museum 
of old farm equipment. 
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Board meeting report 
On May 23, 1995, the regular meeting of the 

board of directors of Eastern Illini Electric Coop¬ 
erative was held at the cooperative’s headquarters 
in Paxton. 

The minutes of the April 17, 1995, regular 
board meeting were approved by the board. 

The statement of revenues and expenses for 
the month ending April 30, 1995, including the 
following information was approved: Total Oper¬ 
ating Revenues $1,512,912, Total Operating Ex¬ 
penses, $1,271,753, Total Cost of Electric Service 
$1,531,380, Operating Margins ($18,468), Total 
Margins $15,512 and Year-To-Date Margins 
$77,922. 

During March, 88 members joined the coop¬ 
erative and 76 terminated their memberships. 

Manager Champion advised that the National 
Rural Utilities Cooperative Finance Corporation 
has approved the cooperative’s concurrent long¬ 
term loan: the Federal Emergency Management 
Agency will reinstate $95,800 of the FEMA grant 
as a result of the formal protest filed by the coop¬ 
erative; Marketing Services employees are making 
“Face to Face” calls on members to sell marketing 
programs; and the cooperative is preparing for load 
control activities. He updated the board on eco¬ 
nomic development activities, the status of the 
Longview substation transformer, a member’s tele¬ 
phone call, and CFC activities. The board was pro¬ 
vided with the Strategic Planning Session 
documents. 

In other action, the board approved participat¬ 

ing in the Association of Illinois Electric 
Cooperatives' survey to obtain specific information 
about EIEC members, entering into a contract with 
McTaggart Brothers of Watseka for underground 
service to the Cloverdale Subdivision, increasing 
the amount of the ERC loan program from $60,000 
to $80,000, and increasing the CFC line of credit. 

President Byers reported that he had attended 
an all employees meeting and a safety meeting on 
April 26. An all-encompassing written job training 
and safety activities report for May was provided 
by manager Champion. 

Highlights of the NRECA Legislative Conference 
were given by president Byers, director Anderson 
and manager Champion. They indicated that they 
had good interaction with Illinois Senators and 
Congressmen while attending the conference. 

Manager Champion provided written summa¬ 
ries of the April 20 and May 18 AIEC board meet¬ 
ings and the April 13 Illinois Rural Electric News 
Study Committee meeting. 

Director Warmbir reported on the April 19 and 
May 17 Soyland board meetings. Committee as¬ 
signments were announced. The refueling of the 
Clinton Power Station was completed ahead of time 
and below budget. Financial, marketing and power 
supply reports were given. 

David Lithgow, SkyQuestSM business manager, 
outlined marketing strategies and indicated that 
SkyQuest has over 1,300 DIRECTV® subscribers. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 

FREE DIRECTV* 

THE LEARNING 
CHANNEL* TIME WELL SPENT 

n c o r 

The sales staff at SkyQuestSM would like to bring the 18-inch RCA satellite dish to your 
home. See DIRECTV the way it was meant to be seen ... on your television, in your home, at 
your convenience. The salesman will be willing to meet with you, demonstrate the system, 
and answer any questions you may have. There’s no obligation. We’re so convinced that 
you’ll agree it’s the best thing on TV, we’ll give you your first month of Total Choice absolutely 
free. ($29.95 value). Call SkyQuest Marketing and Sales Manager Bob Dickey to set up your 
in-home demonstration today. 

Channel 

DIRECIV (800)236-9263 SkyQuest 
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To help finance a geothermal sys¬ 
tem, you can apply for an Energy 
Resource Conservation loan. You 
can borrow up to $8,000 for 7 years 

at 5% interest if you qualify. ERC 
loans are not available for new con¬ 

struction. 

Soyland Power Cooperative, EIEC’s 
wholesale power supplier, is offering a $500 

rebate for installing a geothermal system 
during 1995. WaterFurnace Midwest is offer¬ 

ing an additional $300 rebate for 1995 
WaterFurnace geothermal installations. 

Plug into long-term savings with 
a geothermal system, 

the ultimate in comfort, safety 
and dependability. 

The system uses solar energy stored in the earth. In 
the winter, the fluid-filled pipes collect the solar heat in 
the ground. Heat is extracted from the fluid and con¬ 
densed to a temperature suitable for heating. In the 
summer, the process is reversed and indoor heat is 
removed from your home and sent back to the 
ground through the fluid-filled pipes. 

You can take advantage of EIEC’s 40 electric 
heat rate and enjoy safe, clean, convenient 
and environmentally friendly energy. A geo¬ 
thermal system provides two to three times 
more energy than it uses and you can save 
up to 60% or even more on your monthly 
heating costs. 

Eastern Mini— 
Electric News • Electric News • Electric News 217-379-2131 or 800-824-5102 

Plug into Earth’s energy 
A geothermal heating, cooling and hot water system provides total home com¬ 

fort, whether it's the coldest day or the hottest day of the year. 
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Bob and Kris Hauser are pictured with the canine exercise machine they have at their rural Tolono opera¬ 
tion. They make sure the pets they board get plenty of exercise. 

Hauser Kennel is full time job 
Bob and Kris Hauser of rural 

Tolono have a business that de¬ 
veloped from Bob’s interest in 
hunting dogs. The Hausers, who 
are from Central Iowa, moved to 
the area 13 years ago to take jobs 
at the University of Illinois. At the 
time. Bob was an assistant pro¬ 
fessor of agricultural marketing. 

As Bob worked with his hunt¬ 
ing dogs and built kennels for 
them, the idea gradually evolved 
that it might make sense to offer 
boarding space for people who 
might want a place to leave their 
pets while they were on vacation. 

“Since we were in the teach¬ 
ing profession,” Bob says, “we 
had some free time during the 
summer and over the Christmas- 
New Year’s holidays. We decided 
to build a few more kennels that 
I needed for my dogs and see how 
that worked out.” 

That was some seven years 
ago. Now, they have 50 kennels 
and admit that there are times 
when they wish there were more. 
It is now a full-time job for Kris. 

Kris notes that summertime 
is a particularly busy time, as is 
the end-of-year holidays. It’s in¬ 
teresting how people prepare for 
departure. “We have some people 
who have reservations for their 
dogs to stay over the Christmas 
holidays,” Kris says, “and they 
will have made their arrange¬ 
ments by August. Others call at 
the last minute and ask if we can 
find a place for their pets. We still 
try to accommodate them.” 

Bob notes that they did some 
advertising early in the venture, 
but that they do very little now, 
since most customers are re¬ 
ferred by pet owners who have 
been satisfied with the care their 

dogs received. 
“People are serious about 

quality care,” Kris says, “and they 
want to know, before they bring 
their dogs here, that they will re¬ 
ceive the best of care. Many 
choose a kennel very much like 
they would choose a baby sitter 
for their children. I assure them 
that we treat all the dogs just like 
we treat our own. We keep our 
kennels clean, we give the dogs 
attention, feed them a good ra¬ 
tion and exercise them.” 

“I have found that dogs are 
all different,” she continues. 
“Some of them get cranky if they 
are around strangers, or if they 
are in a strange situation, espe¬ 
cially if they have never been 
boarded. It takes them a while to 
get used to it. Once they learn 
that they are going to get some 
attention and walk once in a 
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while, they’re happy. For the 
most part, they enjoy the atten¬ 
tion we give them. 

While the Hausers have a ra¬ 
tion to feed their boarders, they 
do not insist that the dogs be fed 
that ration. If an owner has a 
special formulation they believe 
is beneficial for the dog, that is 
what the Hausers feed. “About 
half our customers have us feed 
our mix,” Kris says, “and the rest 
bring their own.” 

As the business grew, Kris, 
who had helped Bob train their 
hunting dogs for some time, be¬ 
gan to offer obedience training. 
The service became a hit. Their 
children, Ray, 13, and Maggie, 9, 
got called on to help, too. “I was 
eager for the kids to get out of 
school so they could help me this 
summer,” Kris says. 

She found that obedience 

training is something that comes 
and goes. “There will be a while 
when nobody seems interested, 
and then I may have three or four 
at once. A lot of times people will 
ask me, when they get ready to 
take their dog home, if I can do 
training for them. When they find 
that I can, they set it up so I do 
the training the next time the dog 
is in for boarding,” she says. 

She tries to schedule obedi¬ 
ence training during the warm 
months, and drills dogs for about 
two weeks. “I tell the customer 
that if the dogs give them prob¬ 
lems after they go home, to call 
me and I can tell them what to 
do to keep the dogs up to snuff. 
Very few people have any prob¬ 
lems, though.” 

Interestingly, the Hausers 
were concerned that their rural 
location might be a problem. “We 

Kris, left, explains the finer points 
of kennel operations to Jeannie 
Kingston, EIEC Manager of Infor¬ 
mation Services, and Wm. David 
Champion, Jr., manager. They 
board all kinds of dogs and do 
some obedience training. 

Some of the 50 kennels are pic¬ 
tured here. Bob and Kris are care¬ 
ful to keep everything clean and 
their children, Ray and Maggie, 
pitch in. 

were not sure people would come 
clear out here from Champaign- 
Urbana,” Bob says, but that is 
not a problem at all. Over 80 per¬ 
cent of the business is from 
Champaign-Urbana, and it is 
growing. 

“In fact,” Kris adds, “holidays 
and vacations keep us really 
busy.” 

While many people are dis¬ 
tressed to watch as their busi¬ 
ness “goes to the dogs,” the 
Hausers are happy that their 
enterprise has. They can be 
reached at 217-867-2266. 
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Board meeting report 
The regular meeting of the board of directors of East¬ 

ern Illini Electric Cooperative was held June 27, 1995, at 
the cooperative’s headquarters in Paxton. 

The minutes of the May 23, 1995, regular board meet¬ 
ing were approved by the board. 

The statement of revenues and expenses for the month 
ending May 31, 1995, including the following information 
was approved: Total Operating Revenues $1,391,653, Total 
Operating Expenses, $1,206,080, Total Cost of Electric 
Service $1,459,838, Operating Margins ($68,185), Total 
Margins ($48,114) and Year-To-Date Margins $29,808. 

In May, 80 members joined the cooperative and 66 
terminated their memberships. 

A report of the May 30 Annual Meeting Planning Com¬ 
mittee was given by committee chairman Ludwig. Mem¬ 
bers attending the March 16, 1996, annual meeting will 
receive an engraved stainless steel paring knife. Prizes will 
include a DSS® system donated by SkyQuestSM, two Sepco 
water heaters, bill credits and other prizes. A catered lunch 
of beef, chicken and ham will be served, and a barber shop 
quartet will provide entertainment. The committee’s rec¬ 
ommendations were approved. 

Dale Kuhn, Manager of Marketing Services and Eco¬ 
nomic Development, reported on activities in his depart¬ 
ment. Recently, employees have installed 112 air 
conditioner and water heater switches. Procedures for 
implementing load control were reviewed. He updated the 
board on economic development endeavors. Kuhn indi¬ 
cated he would like to add 250-watt and 400-watt direc¬ 
tional lights to the cooperative’s security lighting product 
line. The board approved offering the new products. 

Manager Champion updated the board on recent le¬ 
gal disputes. He indicated that the National Rural Utili¬ 
ties Cooperative Finance Corporation has approved the 
cooperative’s line of credit; and a routine civil rights in¬ 
spection will be conducted at the cooperative’s office on 
July 14. 

The board discussed the Strategic Planning Session 
held April 3-4, 1995. After reviewing the documents, the 
board approved the Strategic Planning Session goals and 
action agenda. 

In other action, the board approved a resolution for 
the Energy Resource Conservation Loan Program; enter¬ 
ing into a three-phase contract with Ronald Mueller of rural 
Melvin, a three-phase contract with Dale Hirstein near 
Cullom and a three-phase contract and interruptible con¬ 
tract with People’s Gas; adopting Regulation No. 21 (up¬ 

dated miscellaneous fees charged to members for spe¬ 
cific work), paying the 1995-96 Association of Illinois 
Electric Cooperatives’ dues assessment; accepting the 
proposal of Clifton, Gunderson & Co. of Champaign to 
perform the 1995, 1996 and 1997 audits; guarantee¬ 
ing loans for SkyQuest to the National Cooperative Ser¬ 
vices Corporation, and paying the IRS rate for mileage. 

Director Aden indicated he had attended an all 
employees meeting and a safety meeting on May 24. 
Manager Champion provided the board with a compre¬ 
hensive written job training and safety activities report 
for June. 

Voting delegates and alternates were selected for 
the AIEC annual meeting which will be held in Spring- 
field on August 22-24. President Byers was selected as 
the Director Designee and Chairman of Voting Delegates 
for the Illinois Statewide Power Cooperative. Director 
Chesnut was selected as the NR1SCA voting delegate and 
president Byers was selected as alternate. Director 
Chesnut was selected as the AIEC annual meeting del¬ 
egate and president Byers was selected as the alter¬ 
nate. 

A report of the June 7 NRECA Course, “The Ulti¬ 
mate Competitive Challenge” was given by directors 
Anderson and Byers. 

Director Chesnut highlighted the June 15 AIEC 
board meeting. As of May 31, 1995, AIEC had a net 
income of approximately $90,000. The budget was ap¬ 
proved. A delegate and alternate were selected for the 
NRECA meeting which will be held at the AIEC annual 
meeting. Reports were given on legislative matters, re¬ 
cent seminars, the “Youth to Washington” Tour and en¬ 
gineering activities. Director Chesnut also reported on 
the REN Committee meetings and changes they are pro¬ 
posing for the magazine. 

Alternate Soyland director Ludwig summarized the 
June 21 Soyland board meeting. Director Warmbir was 
unable to attend. Financial, marketing and power sup¬ 
ply reports were given. Manager Champion provided a 
written summary of the meeting. 

SkyQuest Marketing activities were reviewed by 
David Lithgow, SkyQuest business manager. Technical 
Services activities were outlined by Jeff Tankersley, 
project manager. Kuhn discussed the C-band satellite 
business objectives for Unlimited Visions. 

There being no further business to come before the 
board, the meeting was adjourned. 

FREE DIRECTV4 

The^^5»4£p Channel 
HAUnMOCJ 
iHgTOPlIOcL 

TIME WFLL STENT 

Di^nuerv 

The sales staff at SkyQuestSM would like to bring the 18-inch RCA satellite dish to your home, 
at your convenience. The sales staff member will be willing to meet with you, demonstrate the 
system, and answer any questions you may have. There's no obligation. We're so convinced that 
you'll agree it's the best thing on TV, we'll give you your first month of Total Choice absolutely free 
($29.95 value). Call SkyQuest's Marketing and Sales Manager Bob Dickey to set up your in-home 
demonstration today. 

DIRECTV. (800) 236-9263 —^ 
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Seeing is believing! 
Attend ElEC’s 
geothermal field 
day and see the 
premier heating, 
cooling and hot 
water system 

Thursday, Sept. 7 
1 p.m. to 7 p.m. 
at the Lee and 
Velma Wright 
home near 
St. Joseph 

See firsthand how a geothermal unit heats and cools your home and provides domes¬ 
tic hot water, too. With this system, you can take advantage of ElEC’s 4t electric heat 
rate and save up to 60% or more on your monthly heating bills. It’s safe, clean, conve¬ 
nient and environmentally friendly. 

Attend the field day and talk to EIEC employees about the geothermal advantage. Ed 
Hoveln of Thomasboro, installer of the Wright’s system, and WaterFurnace Midwest rep¬ 
resentatives are assisting with the event and will be available to answer your questions. 

Visit the Wrights on Sept. 7 and see for yourself that a geothermal system is the 
answer to your heating, cooling and hot water needs. 

Service 

Face-To-Face Service 
Excellence 
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Above, the order desk is the heart 
of an operation like Meier Broth¬ 
ers Tire Supply, and these are 
some of the women who make It 
work. From left are Debl Hemp, 
Tena Park, Alice Grammer and 
Joanie Ponton. In the photo at 
right, Darwin Meier, president, is 
at left, while Dennis Meier is In 
the center; Michael Yurkowskl, 
right, is general manager. 

Ashkum is home to tire business 
Ashkum, a small town in 

northern Iroquois County, is the 
home of a good-sized business 
that is getting bigger. 

Meier Brothers Tire Supply, 
Inc., was started in 1983 by Dar¬ 
win and Dennis Meier, and has 
been growing ever since. And 
there is good reason for the busi¬ 
ness to grow: the Meiers are ag¬ 
gressive and hard-working and 
they are careful planners. 

“Our grandfather was 
founder of Meier Oil Company,” 
says Darwin, who is president of 
the firm, “and our father and 
uncle took it over from him. We 
worked there, and when Dad 
decided to sell out and ‘retire,’ 
he helped us set up in the tire 
business. Even though he calls 
himself retired, he works harder 
now than he did before. 
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“The oil business did well 
because it was service-oriented, 
and we run this business the 
same way,” he adds. 

An orientation toward service 
seems to work well for the Meiers 
family, and they are always mak¬ 
ing an effort to find ways to make 
the operation more productive 
and efficient. 

“We like to keep a good-sized 
inventory,” says Dennis, “but we 
are careful of the kinds of tires 
we keep on hand. We like to have 
enough that we can fill incom¬ 
ing orders, but not so many that 
we have warehouses full of tires 
that do not move well. We track 
the sales and the seasons, be¬ 
cause some tire sales are sea¬ 
sonal, especially those for farm 
equipment.” 

While much of the firm’s vol- 
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ume is in sales of passenger car 
and light truck tires, there is a 
substantial amount of farm 
equipment and construction 
equipment tires, too. “Some of 
the big earthmover tires are re¬ 
ally expensive,” Darwin says, 
“and while the numbers are not 
all that great, they do provide 
some revenue.” 

Meier Brothers also provides 
on-farm tire service, and will 
travel for miles to service trac¬ 
tors, combines or other equip¬ 
ment. They also have contracts 
with trucking firms to “be there” 
when a truck loses a tire on the 
highway. 

“We cover about the north¬ 
ern one-third of Illinois,” Dennis 
says, “and the northwest corner 
of Indiana and southern Wiscon¬ 
sin. If there is a truck parked 



Darwin Meier, left, explains the finer points of performance tires to Wm. David Champion, Jr, manager of 
EIEC. 

beside the road with a tire out, 
it is likely that the service truck 
going to put on a new tire will be 
ours.” 

While some distributors are 
finicky about the kinds and sizes 
and volumes of tires they will 
deal with, the Meiers are not. “We 
have tires for those little carts 
deer hunters use to bring their 
kills out on," Darwin says, “and 
we have tires for the biggest of 
earth-moving equipment and 
everything in between. And we 
try to make it as easy as possible 
for our customers to buy. We do 
not have a big minimum order 
the customer must buy.” 

Darwin notes that the tire 
business, like most other indus¬ 
tries in the U. S., has come un¬ 
der increasing regulation over 
the last several years, and adds 

that some of the laws pertaining 
to tires and their disposal have 
not been well-thought-out. 

“As a member of the Illinois 
Tire Dealers Association,” he 
says, “I am involved in various 
efforts to defeat what we see as 
bad legislation, while offering 
creative input to the process. It 
is pretty well known that there 
is a real disposal problem with 
used tires, and legislators all over 
the country are trying to come 
up with solutions. We think there 
is a very simple solution: We be¬ 
lieve old tires should be burned 
in a controlled process to gener¬ 
ate electricity or for whatever else 
you need heat for. Tires are a 
great heat source, and it makes 
good sense to use them. With 
that in mind, we advocate the 
“Waste Tires to Energy” program, 
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which we think is a good solu¬ 
tion.” 

The organization has some 
34 employees, and it is a close- 
knit bunch. “We like to think of 
our company as a family,” Dar¬ 
win says. “There have been three 
babies born to employees in the 
last few months, and we have all 
celebrated them. We have a bul¬ 
letin board in the office where we 
have graduation pictures posted, 
engagement announcements, 
and things like that. We believe 
that if you hire good people and 
treat them like family, they will 
be good employees, and that is 
beneficial for us, them and our 
customers.” 

With a philosophy like that, 
and a good orientation toward 
real service, it is no wonder the 
firm has been growing. 
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Board meeting report 
The board of directors of Eastern Illini Electric Coopera¬ 

tive held its regular meeting July 25, 1995, at the cooperative’s 
headquarters in Paxton, 

The minutes of the June 27, 1995, regular board meeting 
were approved by the board. 

The statement of revenues and expenses for the month 
ending June 30, 1995, including the following information was 
approved: Total Operating Revenues $1,472,867, Total Operat¬ 
ing Expenses, $1,249,510, Total Cost of Electric Service 
$1,505,763, Operating Margins ($32,896), Total Margins 
($23,062) and Year-To-Date Margins $6,746. 

During June, 101 members joined the cooperative and 66 
terminated their memberships. 

Director Loy, Chairman of the Audit and Finance Commit¬ 
tee, announced that the committee will meet August 17. 

Manager Champion briefed the board on load control ac¬ 
tivities. Due to the severe hot weather, Soyland called for peak 
alerts on July 12, 13 and 14. On July 13, an all-time peak was 
established by the Soyland/IP pool between 4 p.m. and 5 p.m. 

In addition, manager Champion provided the board with 
the following Information: the 1994 Rural Utilities Service Bor¬ 
rower Statistical Profile; the outcome of the routine civil rights 
inspection conducted July 12 was positive; the Nominating 
Committee will be invited to the August board meeting; EIEC’s 
rates are 12th out of 30 electric utilities in the state when com¬ 
paring residential electric rates, versus being the highest when 
we consolidated in 1987; a drainage problem has been cor¬ 
rected; the EIEC annual equipment sale will be held late Sep¬ 
tember or early October at the cooperative’s headquarters; a 
group of members have requested the cooperative’s assistance 
in securing a water supply; and six EIEC linemen helped re¬ 
store service for a neighboring cooperative during a recent wind 
storm. 

In other action, the board approved contributing to the 
National Rural Utilities Cooperative Finance Corporation Sys¬ 
tem Integrity Fund; writing off certain accounts receivable to 

the accumulated provision for uncollectible accounts; and en¬ 
tering into three phase contracts with Veatch and Sons Corpo¬ 
ration of rural Roberts and the Forrest Apostolic Christian 
Church. The board also nominated manager Champion as a 
candidate for the Illinois Cooperative Recognition Award for Lo¬ 
cal Cooperative Manager and attorney Fraker as a candidate 
for Friend of Cooperatives. 

An all employees meeting and safety meeting were held 
June 28. Director Knox attended the meetings. Manager Cham¬ 
pion also furnished the board with a detailed written Job train¬ 
ing and safety activities report for July. 

Highlights of CFC’s Cooperative Finance Forum were given 
by president Byers. He and Brandon Jackson, Manager of Fi¬ 
nancial Services, attended the forum in Chicago on July 10-12. 
Director Ludwig advised that he had attended a very interest¬ 
ing and beneficial NRECA Course entitled “Board 2000" at Hilton 
Head Island, South Carolina, on July 16-18. 

Director Chesnut reviewed the July 20 Association of Illi¬ 
nois Electric Cooperatives board meeting. At the end of the fis¬ 
cal year, AIEC had a net income of approximately $82,600. The 
AIEC board approved the 1995-96 IEC Continuing Education 
courses and reviewed plans for the AIEC annual meeting. 

A summary of the July 19 Soyland Power Cooperative board 
meeting was given by director Warmbir. Financial, power sup¬ 
ply and marketing reports were given. A written synopsis of the 
meeting was provided by manager Champion. 

David Lithgow, SkyQuestsm business manager, updated 
the board on SkyQuest’s activities. Manager Champion pro¬ 
vided information on the Technical Services and C-band opera¬ 
tions. Board officers were authorized to execute the National 
Cooperative Services Corporation’s loan documents. 

The next meeting of the EIEC board ot directors will be 
held Monday, August 21, 1995. 

There being no further business to come before the board, 
the meeting was adjourned. 

DlS£puenj Channel 

The 18" dish has never been cheaper!! 
RCA Factory Rebate & 

Sky Quest's Nearly Yearly Sale 
The combination saves you 15 to 25% on DSS ® equipment depending on the model 

chosen. 

OR 
You can still rent your dish. Programming and equipment are less than 90$ per 

day. There’s nothing cheaper, nothing better and nothing else to consider. Call SkyQuest 
(800)236-9263. 

DIRECTV, 

SkyQuest" 
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Nominating Committee to meet 
November 1 

The 1996 Nominating Com¬ 
mittee was invited to attend the 
August 21 Eastern Illini Electric 
Cooperative board of directors 
meeting to observe the board in 
action. Charged with the tremen¬ 
dous responsibility of establish¬ 
ing policies, implementing rates 
and guiding the operation of a 
$47 million corporation, the 13 
member board is elected from 
each of the 13 directorate dis¬ 
tricts. 

On November 1, 1995, mem¬ 
bers of the Nominating Commit¬ 
tee will meet to select candidates 
for the nominating committee 
election in Districts 3, 4, 7 and 
11 which will be conducted by 
mail balloting during December. 
The committee will also nominate 
candidates for director elections 
in Districts 1,5, 10 and 12 which 
will be held at the March 16, 
1996, annual meeting in Paxton. 
Directors presently serving in 
those districts are William P. 
Raber of Saybrook, District 1; 
Donald Reitz of Gilman, District 
5; Marion Chesnut of Rossville, 
District 10; and Laverl Byers of 
Tuscola, District 12. If nomi¬ 
nated, the incumbent directors 
will seek reelection. 

The Nominating Committee 
process is conducted in accor¬ 
dance with the following provi¬ 
sions of the Cooperative’s bylaws. 
Article III, Section 3.7: Nomina¬ 
tions: 

“The Nominating Committee 
shall each year nominate candi¬ 
dates for the Board of Directors 
to be voted upon by the members 
at the next succeeding Annual 
Meeting of Members. Other can¬ 

didates for the Board of Directors 
may be nominated by petition 
signed by not less than 25 mem¬ 
bers and fled with the Secretary 
of the Cooperative not less than 
30 days prior to the Annual Meet¬ 
ing. Nominations from the floor 
shall not be permitted. 

“The Nominating Committee 
shall prepare and post at the prin¬ 
cipal office of the Cooperative at 
least 30 days before the annual 
meeting, a list of its nominations 
for directors; further, the Secretary 
shall post, at the same place, any 
nominating petitions filed with 
him or her. 

“A specimen ballot marked 
“Ballot for Directors” containing 
the names and addresses of all 
nominees listed in the order de¬ 
termined by lot conducted by the 
President and Secretary of the 
Cooperative shall be printed in or 
mailed with the notice of the meet¬ 
ing. The Secretary shall also have 
printed in or mailed with said 
notice of the meeting or sepa¬ 

rately, not less than 10 days prior 
to said annual meeting, a state¬ 
ment of the number of directors 
to be elected and the districts from 
which they are to be elected and 
showing separately the nomina¬ 
tions made by the Nominating 
Committee and the nominations 
made by petition. The members 
may, at any meeting at which a 
director shall be removed, as 
herein provided, elect his or her 
successor without compliance 
with the foregoing provisions with 
respect to nominations. Notwith¬ 
standing anything contained in 
this Section, failure to comply with 
any of the provisions of this Sec¬ 
tion shall not affect, in any man¬ 
ner whatsoever, the validity of 
any election of directors or any ac¬ 
tion taken by the Board of Direc¬ 
tors after the election of directors. ” 

If you are interested in serving 
on the Nominating Committee or 
being a director, please contact one 
of the following Nominating Commit¬ 
tee members: 

f \ 
Nominating Committee 

Dist. 1 - Dan Eyer, RR 1 Box 30, Anchor, IL 61720 
Dist. 2 - Michael Kane, 3257 N 1300E Rd., Cullom, IL 60929 
Dist. 3 - Lavon C. Blasey, RR 2 Box 109, Clifton, IL 60927 
Dist. 4 - Richard D. LaFond, RR 1 Box 146, Donovan, IL 60931 
Dist. 5 - Shirley Schoolman, RR 1 Box 195, Gilman, IL 60938 
Dist. 6 - Darrell Abrahamson, RR 1, Loda, IL 60948 
Dist. 7 - Wayne F. Apperson, 699 County Road 3600N, Foosland, 

IL 61845 
Dist. 8 - Richard Rademacher, 2850 County Road 2700E, 

Penfield, IL 61862 
Dist. 9 - John Wilkening, RR 1 Box 78, Cissna Park, IL 60924 
Dist. 10 - Jerry C. Douglass, 34045 N 1950E Rd., Rossville, IL 60963 
Dist. 11 - Loren W. Schable, RR 1 Box 121, Atwood, IL 61913 
Dist. 12 - Eugene Kamradt, 610 County Road 800N, Tolono, IL 61880 
Dist. 13 - Malcom Mclntryre, RR 2 Box 81, Newman, IL 61942 

V    / 
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The Lee and Velma Wright home near St. Joseph was the site of a Field Day to demonstrate the advan¬ 
tages of geothermal heating and cooling systems. Some 160 individuals came to look and learn. 

Field Day visitors learn about 
the geothermal advantage 

On September 7, EIEC held 
a field day at Lee and Velma 
Wrights’ new home near St. Jo¬ 
seph. Each year, the cooperative 
sponsors a field day so members 
can see firsthand the benefits of 
a geothermal heating, cooling 
and water heating system — and 
there are many. 

Around 160 area residents 
stopped by the Wrights to check 
out the premier system. EIEC 
Marketing Services representa¬ 
tives explained the value of a geo¬ 
thermal system and demon¬ 
strated how it works. Ed Hoveln, 
owner of Hoveln Heating and 
Cooling, Thomasboro, installer of 
the Wright’s system; and Water- 

Furnace representatives were 
also on hand to answer ques¬ 
tions. 

In the winter, the geothermal 
system absorbs heat from the 
antifreeze solution which is cir¬ 
culated through the under¬ 
ground loop and transfers it 
inside the home. The process is 
reversed in the summer, and the 
heat from the home is transferred 
to the solution. As the solution 
circulates through the under¬ 
ground loop, it is cooled by the 
earth. It even provides domestic 
hot water all year long. This safe, 
clean, comfortable and environ¬ 
mentally friendly system can 
save up to 60 percent on energy 

costs. 
Furthermore, geothermal 

systems work well in existing 
homes. EIEC offers an Energy 
Resource Conservation loan to 
qualifying members who install 
geothermal systems in their ex¬ 
isting homes. In fact, qualifying 
members can borrow up to 
$8,000 for seven years at 5 per¬ 
cent interest. Installations in new 
homes do not qualify for ERC 
loans. 

In 1991, the Wrights pur¬ 
chased a lot and began making 
plans to build a home. After re¬ 
searching the many options, they 
selected a geothermal heating, 
cooling and water heating sys- 
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Lee and Velma Wright. A self-proclaimed “tinkerer,” Lee did a lot of 
research before choosing a geothermal system. 

tem. “I’m a mechanic at Illini Lin- 
coln-Mercury in Champaign and 
I’ve always been a tinkerer,” Lee 
says. “I want to know what 
makes things work. For a num¬ 
ber of years, I have investigated 
alternative heating systems. I 
even looked at wind and solar 
units. Through my investigation, 
I determined that a geothermal 
system was the one for us. I want 
a system that has been proven 
and has a good reputation, and 
the geothermal unit has just 
that,” “My brother Don Kraft has 
one too,” Velma remarks, “and he 
is very pleased with it.” 

The Wrights will receive a 
$500 rebate from Soyland Power 
Cooperative and a $300 rebate 
from WaterFurnace Midwest for 
installing the unit. 

The Wrights 2,400 square 
foot home has a five ton horizon¬ 
tal loop WaterFurnace geother¬ 
mal unit. “It cost more to install,” 
Lee says, “but with EIEC’s 4 cent 
electric heat rate, the low oper¬ 
ating costs should more than 
make up for that.” The Wrights 
plan to move into their new home 
before the first snow flies. 

“I’m looking forward to mov¬ 

ing in our new home,” says 
Velma, “It’s just the two of us 
now, but we’ll have plenty of 
room to entertain our family. We 
are going to finish the basement 
and it will have a kitchen too, 
which will be convenient for big 
family get-togethers,” She also 
remarks, “In the morning, we will 
get the sun on the east side of 
the house and in the afternoon, 
the west side will be sunny. Our 
front porch will have a swing and 
I plan to spend a lot of time out 
there when I’m not working at 
Wal-Mart in Champaign.” The 
Wrights have five children: John 
of Mannsville, Oklahoma; 
Tammy Nearchou and Judy 
Clark of Kalamazoo, Michigan; 
Barb Mulrooney of St. Joseph; 
and Steve, who is in the U.S. 
Army and serving a tour of duty 
in Germany. They also have nine 
grandchildren. 

For more information on the 
geothermal advantage, contact 
the Marketing Services Depart¬ 
ment at 800-824-5102 or 217- 
379-2131 in Paxton between 
8 a.m. and 5 p.m., Monday 
through Friday, except holidays. 

\ 
coopezAwes 
EXPANDING . 
PEOPLE'S 
J-IORIZONS 

October 
is Co-op 
Month 

The nation’s 47,000 coop¬ 
eratives are big and small 
and they serve 120 million 
people in all 50 states. 
They’re located everywhere 
— cities, towns, suburbs 
and throughout rural 
America. 

Providing goods and ser¬ 
vices as economically and ef¬ 
ficiently as possible is their 
first order of business. As lo¬ 
cally owned and controlled 
businesses, co-ops are 
unique because of their 
commitment not only to the 
people they serve, but also 
to their communities. 

You’ll find co-ops for credit 
and financing, electric and 
telecommunication services, 
insurance, housing, day 
care, health care, food, farm 
marketing and supply, news 
services, florists and much 
more. 

For years, co-ops have 
been expanding horizons for 
the people they serve. In 
their own words: “It’s just 
good business, and it works 
for the benefit of our neigh¬ 
bors, our communities and 
for our country too.” That’s 
why Eastern Illini Electric 
Cooperative is proud to con¬ 
duct business the coopera¬ 
tive way. 

V_ J 
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Board meeting report 
On August 21, 1995, the board of directors of 

Eastern Illini Electric Cooperative held its regular 
meeting at the cooperative’s headquarters in Paxton. 

President Byers welcomed Nominating Commit¬ 
tee members Wayne Apperson of Foosland and John 
Wilkening of Cissna Park. The 1996 Nominating 
Committee was invited to attend the board meeting 
to observe the board in action. Wilkening asked di¬ 
rectors Byers, Chesnut, Raber and Reitz if they 
would run for reelection at the March 16, 1996, 
annual meeting. They responded that, if nominated, 
they would seek reelection. 

Hie minutes of the July 25, 1995, regular board 
meeting were approved by the board. 

The statement of revenues and expenses for the 
month ending July 31, 1995, including the following 
information was approved: Total Operating Revenues 
$1,623,637, Total Operating Expenses, $1,443,947, 
Total Cost of Electric Service $1,692,878, Operating 
Margins ($69,241), Total Margins ($37,730) and Year- 
To-Date Margins ($30,984). 

In July, 82 members joined the cooperative and 
64 terminated their memberships. 

Director Loy, chairman of the Audit and Finance 
Committee, reported that the committee had met Au¬ 
gust 17. In accordance with the cooperative’s bylaws, 
the committee examined the accounts of the coop¬ 
erative and reviewed expense statements, disburse¬ 
ments and supporting data. All records were found 
to be in order. The committee report was approved. 

Legal activities were summarized by manager 
Champion. He also provided the following informa¬ 
tion: a $100,000 Rural Utilities Service long-term 
loan has been paid in full, RUS has approved our 
long-term plan, a report on property taxes paid in 
1995, and a CFC Summer Report. Moreover, he ad¬ 
vised that Soyland Power Cooperative had called for 
a peak alert on August 14 and 18 and the coopera¬ 
tive had implemented load control activities. 

Furthermore, the board explored various sce¬ 

narios to competitively position the cooperative for 
the changing utility industry. 

In other action, the board approved entering into 
an agreement with James F. Keigher of rural Gilman 
for three-phase service and with Scott Wilken of rural 
Danforth for large power interruptible service; autho¬ 
rizing the cooperative’s officers to execute the con¬ 
current long-term loan documents in the amount of 
$4.1 million with the Rural Utilities Service and the 
National Rural Utilities Cooperative Finance Corpo¬ 
ration; and paying the National Rural Electric Coop¬ 
erative Association’s dues assessment for 1995-96. 

On June 28, an all-employees meeting and safety 
meeting were held. President Byers represented the 
board. During the safety meeting, operations employ¬ 
ees practiced pole-top rescuing procedures. A com¬ 
prehensive August written job training and safety 
activities report was furnished by manager Champion. 

President Byers was selected as the delegate and 
director Chesnut as the alternate for the NRECA 
Region V meeting which will be held September 12- 
14 in Green Bay, Wisconsin. Director Thompson was 
selected as the delegate and director Anderson as 
the alternate for the CFC meeting which will be held 
in conjunction with the Region V meeting. 

A synopsis of the August 16 Soyland Power Co¬ 
operative board meeting was given by director 
Warmbir and alternate director Ludwig. Financial, 
power supply and marketing reports were given 

SkyQuest5” business manager, David Lithgow, in¬ 
dicated that two additional customer service represen¬ 
tatives have been hired and that three full-time crews 
are installing the 18-inch DSS® systems. Currently, 
SkyQuest has more than 1,800 DIRECTV® subscrib¬ 
ers. Manager Champion announced that Utility Soft¬ 
ware Solutions has hired a business manager and an 
administrative assistant. Information was also fur¬ 
nished by manager Champion on C-band operations. 

There being no further business to come before 
the board, the meeting was adjourned. 

Headline 

HEWS THE LEARNING 
CHANNEL- 

1 USA araQ 
NETWORK COUNTRY MUSIC TELEVISION™ 

The 18" dish has never cost less!!! 
RCA Factory Rebate & SkyQuest’s Nearly Yearly Sale 

This combination saves you 15 to 25% on DSS® equipment 
depending on the model chosen. 

OR 
You can still rent your dish. Programming and equipment 
are less than 900 per day. There’s nothing cheaper, 

nothing better and nothing else to consider. 

SkyQuest- call SkyQuest (800)236-9263. 
DIRECTV. 
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Learn about the value of 
a geothermal heating, cooling 

and 
water 

Visit EIEC's 
geothermal open 
house at cooperative 

headquarters, 
330 W. Ottawa 
(Route 9 West) 
in Paxton, 
Thursday, November 
10 a.m. to 4 p.m. 

At EIEC we are following our own advice by installing the most energy efficient heating, cool¬ 
ing and water heating system available at our headquarters in Paxton. Please stop by EIEC and 
observe the six ton horizontal loop geothermal system. The pit will be open for inspection. 

With a geothermal system, you can take advantage of EIEC’s 4 cent electric heat rate and save 
up to 60 percent or more on your monthly heating bills. The system is safe and clean with no 
flame, chimney and odors. It provides total comfort with constant temperature and humidity 
control. Furthermore, there is no noisy, unsightly outdoor equipment. 

If you install a geothermal system before December 31, 1995, you will receive a $500 rebate 
from Soyland Power Cooperative, our power supplier. Moreover, you will receive a $300 rebate 
from WaterFurnace International for a WaterFurnace unit. 

To help finance a geothermal system in your existing home, you can apply for an Energy 
Resource Conservation loan. If you qualify, you can borrow up to $8,000 for seven years at 5 
percent interest. ERC loans are not available for new construction. 

Talk to our emplyees about the value of a geothermal system. Ed Hoveln of Hoveln Heating 
and Cooling, Thomasboro, installer of the co-op's system, and WaterFurnace Midwest 
representatitives are assisting with the open house and will be on hand to answer your questions. 

Visit EIEC's headquarters on November 16 and see the extraordinary geothermal system. 

Face-To-Face Service 

heating system 
Free pork chop 

sandwiches and 
drinks served 

Register for 
free electric grill 
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Cropsey’s Main Street is dominated by a grain elevator. Alliance Grain Company’s building is at left, with 
a park area between it and the downtown. 

Cropsey looks to the future 
road increased a town’s pros¬ 
pects dramatically, and Cropsey 
people wanted a railroad for their 
town. In 1877 efforts were made 

If it’s true that good things 
come in small packages, there’s 
no doubt in townspeoples’ minds 
that Cropsey is a good town. The 
small community is unusual in 
at least one respect: It is the only 
entire town served by Eastern 
Illini Electric Cooperative. 

But another unusual aspect 
is that it’s still there in a time 
when little towns are drying up 
and blowing away in record 
numbers, Cropsey’s hanging 
tough. The town, tucked into the 
area where McLean, Ford and 
Livingston counties join, is just 
beginning to s6e some growth 
again after years of decline. For¬ 
tunately, some of the growth is 
coming from former residents 
who had moved away for jobs. 
Some still have those jobs, but 
have elected to commute, rather 
than live in the city. 

The town got its name from 
an early resident, Colonel An¬ 
drew Jackson (A.J.) Cropsey, 

who came to the area in 1854 
from Joliet. He was later elected 
to the legislature. 

Then, as now, having a rail- 

i ■ 

When the elevator filled up, grain waa stored In the street 
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Above is the Belie Prairie Mutual Insurance building. Employees 
Maralee Crutcher, standing, and Kim Steidinger are at right. 

to get the Illinois Central Rail¬ 
road to extend its line from 
Kankakee to Bloomington 
through Cropsey Township. Lo¬ 
cal people gave generously to 
make it happen. 

The railroad opened up pos¬ 
sibilities that had not been avail¬ 
able before. Grain, which had 
previously been hauled by 
wagon, could be shipped much 
more efficiently by rail. And pas¬ 
senger and excursion services 
became available, too. By 1883, 
there were six trains a day going 
through Cropsey, and “excur¬ 
sions” were a popular pastime. 
A round-trip excursion ticket to 
Kankakee in June, 1886, cost 
$1.15. 

When the town was still just 
a gleam in its founders’ eyes, 
area people were getting together 
in mutually supportive ventures. 

One of the first was an in¬ 
surance company. It came to be 
known as Belle Prairie Mutual 
Insurance Company. Old docu¬ 
ments state, “On December 
20th, 1873, a group of men in¬ 
terested in forming a company 
to provide protection to their 
property from the hazards of Fire 
and Lightning met and dis¬ 
cussed the possibility. The idea 
met with favor and January 
20th, 1874, was the date set for 
a meeting to go about the cre¬ 
ation of such a company.” 

A nine-man board of direc¬ 
tors was chosen at the January 
meeting, and Belle Prairie Mu¬ 
tual Insurance Company was on 
its way. A couple of months af¬ 
ter the organizational meetings, 
the company was organized un¬ 
der an act by the General Assem¬ 
bly to incorporate and govern 
such businesses, and it had the 
authority to write insurance for 
Fire and Lightning in Indian 
Grove and Belle Prairie Town¬ 
ships in Livingston County, and 
Cropsey, Anchor and Lawndale 
Townships in McLean County. 
Agents were to be paid $1.50 for 
a 10-hour day of work. 

The first policy was issued on 
April 4, 1874. As times changed, 
the company changed with them. 
Records show that Anchor Town¬ 
ship petitioned to be added to the 
company’s territory in 1888, and 
that addition was approved. 
Martin Township petitioned to be 
admitted in 1907, and was 
added to the growing territory. 

While agreeing to some 
changes, the company did not 
allow itself to be stampeded by 
the onrush of the times. In 1927 
it voted not to insure tractors and 
gas engines. As times changed 
even further, Margaret Convis 
became the first woman to serve 
the company as an agent, work¬ 
ing out of her home. 

In 1971, Lloyd Rich became 

secretary, and Meralee Crutcher 
became assistant secretary. 
Lloyd retired in 1993. They both 
started working in the newly 
renovated building on Cropsey’s 
Main Street, where the company 
still does business. The office is 
now staffed by Brent L. 
Honegger, Meralee Crutcher and 
Kim Steidinger. 

There is another business 
that can trace its roots back to 
the time when the town was in 
its infancy, and it is still thriv¬ 
ing. Alliance Grain Co. has a his¬ 
tory that goes back to when 
people were living in isolated 
homes and the idea of building 
or moving into town was just be¬ 
ginning to take root. 

Warren Armington is said to 
have been the first grain buyer 
in town, and he had a 28 foot by 
48 foot warehouse built, to be 
followed soon by a corn crib 128 
feet long. Both were put up by a 
Mr. Browman. Meanwhile, Jeff 
Weatherby had also started buy¬ 
ing grain, and had a grain office 
built. He soon branched out into 
the lumber and implement busi¬ 
ness, moved his family into town 
and became a notary public. 

Henry L. Barnes became a 
buyer and shipper of cattle and 
hogs, and had an elevator put up 
in 1894-95. It was built from 
lumber reclaimed from the 
World’s Fair, which had been 
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Alliance Grain Company’s Cropsey office. 

held earlier in Chicago. There 
was also a grain buying coopera¬ 
tive known as Mid-Division, 
which was part of a venture with 
offices in both Cropsey and An¬ 
chor. The Barnes elevator 
burned down. Henry Pratt and 
William Blair owned an elevator 
for many years. 

By the time the dust had 
settled, a considerable part of the 
town was owned by the co-op. It 
had lumber, feed grain, hard¬ 
ware and most other things 
needed to farm. In the 1930s 
and ’40s, the elevator had its 
own trucks to bring grain from 
the sheller to the elevator. A feed 
mill was built in 1956, and 
there was an ear-corn crib. It 
was torn down in about 1965. 

The town was a livestock 
center, too. Many carloads of 
cattle were shipped in for feed¬ 
ing, and it was said that "more 
stock is shipped from here than 
from any other town in Central 
Illinois.” For many years, there 
were livestock pens next to the 
railroad tracks to accommodate 
the herds that went through. 

Bernard Convis, who still 
lives in Cropsey, remembers well 
that there were many hog and 
cattle drives down the main 
street of the town when he was 
young. “My father was one of the 
men who occasionally organized 
some of these drives,” he says, 
“and I recall him talking to 
friends and neighbors and try¬ 

Wm. David Champion, Jr., EIEC manager, left, re¬ 
ceives an Anchor Grain cap from Bill Kemmer, as¬ 
sistant manager. 

who wanted to drive down the 
street, “says Bill Kemmer, assis¬ 
tant manager, “and the towns¬ 
people were really wonderful 
about it. We tried to leave just 
enough room between the grain 
pile and the buildings that one 
car at a time could get by, but 
we were not completely success¬ 
ful.” 

Over the years, various merg¬ 
ers resulted in just one grain 
operation in the town. Alliance 
Grain, in all, has some 10.8 mil¬ 
lion bushels of storage capacity 
in nine locations, notes Steve 
Kelly, manager. “Anchor Grain, 
which had facilities in Anchor, 
Colfax and Cropsey, consoli¬ 
dated with Farmers Grain in 
Gibson City, which had facilities 
in Gibson and Saybrook. Other 
mergers and purchases brought 
elevators at Foosland, Bellflower, 
and Charlotte into the fold. 
While storage is an important 
part of any grain operation, dry¬ 
ing is important, too. Kelly says. 
“We have two dryers,” he adds, 
“and between them we are sup¬ 
posed to be able to dry some 
6,500 bushels an hour. It has to 
be fairly dry to begin with before 
we can get that much out of 
them, though.” 

Elevators, like much of farm¬ 
ing, has its ups and downs, he 
adds, and much of the work 
done there is accomplished dur¬ 
ing two hectic months following 
the harvest. “That is where 75 

ing to get a carload of hogs to¬ 
gether for shipment to Chicago.” 

Apparently such ventures 
were commonplace, and day la¬ 
bor was far more common than 
full-time steady jobs people are 
accustomed to now. A local his¬ 
tory notes, “In March 1880, H. 
L. Terpenning and H. L. Ward 
received a car load of coal which 
they sold for $2.75 per ton. 
Terpenning and Ward also 
bought hogs and shipped them 
to Chicago. They also opened a 
store in Cropsey in April, 1880.” 
Terpenning, who was also a di¬ 
rector of the Belle Prairie insur¬ 
ance business, was elected to the 
state legislature in 1888. 

But while the livestock busi¬ 
ness flourished for several years, 
it finally waned, leaving the co¬ 
op involved more in the grain 
business than anything else, al¬ 
though the lumber operation 
was viable for some time to come. 

The old elevator was razed, 
and a new one built. The exist¬ 
ing scale house was built in 
1965, and an annex was added 
ten years later. Two big new 
tanks were added in 1986, re¬ 
sulting in about 1.7 million 
bushels of storage capacity. 

While that sounds like a lot 
of capacity, it is not always 
enough. During last year’s har¬ 
vest season, Alliance Grain had 
some 45,000 bushels in the 
middle of Main Street! 

“It was a tight fit for people 
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Employees of Citizens State Bank include, from left, Steve Shaffer, 
manager, Joan Garmon and Rhonda Abbey. 

percent of our income comes 
from,” he says, “for drying and 
storage. There are some really 
heavy workloads then, and we 
use an awful lot of electricity. We 
have some eight 50-horsepower 
motors, 16 five-horsepower mo¬ 
tors, a 75-horsepower motor, and 
a 10-horsepower motor. We have 
a lot of horsepower, and we use 
an awful lot of electricity. We are 
on an interruptible rate with 
Eastern Illini Electric Coopera¬ 
tive,” he adds, “and that saves us 
a lot of money. In fact, our cost 
per kilowatt-hour at the Cropsey 
facility is the lowest of all our el¬ 
evators. At one time, we were one 
of EIEC’s biggest users. We are 
still in the top 10. We think of 
the Cropsey elevator as the flag¬ 
ship of our operation.” 

While businesses are impor¬ 
tant to any town, few are as im¬ 
portant as their financial 
institutions. In its early days, the 
town had two banks. One 
dropped out of the picture years 
ago, and the other, Citizens State 
Bank, is still in business. Located 
on Main Street, it is managed by 
Steve Shaffer. Like most farm- 
oriented small-town businesses, 
Citizens State is a frugal bank, 
and it is located in a building that 

had once been two structures. 
“One half used to be a grocery 
store,” he says, “and the two 
buildings were bought and 
joined together in 1966 to make 
this building. 

“I am originally from 
Bloomington,” Shaffer says, “and 
my wife teaches at Prairie Cen¬ 
tral. I came here when a job came 
open because it’s hard to beat 
the rural environment.” 

While the rural environment 
is a plus in deciding to locate in 
Cropsey, there is one disadvan¬ 
tage, too, he notes. “We’re really 
heavily tied in with farming,” he 
says, “and we have good years 
when farmers have good years, 
and bad years when they have 
bad years.” Even so, the bank 
has opened a branch at Fairbury 
and is a full-service bank. 

For many, churches are 
more important than just about 
anything else, and Cropsey has 
one that has been there longer 
than the town. 

The church dates back at 
least as far as 1860, when wor¬ 
shippers held Sunday school 
classes in a “school house.” A 
history notes that “Preaching 
services were also held when a 
minister could be obtained.” It 

is reported that there were “Tem¬ 
perance meetings” on a regular 
basis, and that they were well- 
attended. 

But the time came when a 
full-fledged building was needed, 
and Cropsey’s residents pitched 
in. A building committee an¬ 
nounced a call for bids for open¬ 
ing on July 2, 1881, and stone 
and lime for the foundation were 
sent for on July 30. 

As would be the case in any 
small town, the newspaper kept 
a close eye on the proceedings, 
and reported something just 
about every week. On August 13, 
the paper noted, “The masons 
are at work on the foundation of 
the church and are making 
steady progress.” 

The church was completed in 
good time, and an addition was 
built onto it later, to accommo¬ 
date the growing flock. The 
building was damaged in 1920, 
and repaired and rededicated in 
1921. It burned to the ground 
in 1938, and was quickly re¬ 
placed by the present brick 
structure. The Rev. Ray Hudson 
is pastor there now, He is the 
congregation’s 27th pastor. 

As time was passing, busi¬ 
nesses were springing up, 
changing, and folding pretty 
much on a regular basis. As the 
town was getting up to speed, 
carpentry firms were abundant, 
and a house moving business 
boomed as people who had built 
in the country decided to have 
their existing houses moved into 
town. A well drilling business 
flourished for a while, and in 
addition to the various ventures 
already mentioned, there were 
others. 

A tile factory was located just 
at the edge of town, and there 
were grocery stores, meat mar¬ 
kets, restaurants, two ice cream 
parlors, a shoe maker, and a 
drug store that later branched 
out into the dry goods and boot 
and shoe business. There were 
hotels, barber shops, banks, a 
watchmaking firm, blacksmith 
shops and stables. There was a 
waterworks, and a small pri- 
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Manager Champion, left, visits with the Rev. Ray Hudson at the church. 

vately owned light plant. The 
town had its fair share of doc¬ 
tors. And there were schools. 
Like the church, the schools 
were in operation before the town 
was really a town. The town was 
growing so fast that some stu¬ 
dents attended sporadically be¬ 
cause of chronic overcrowding. 
At first, all classes were held in 
one large room, but separate el¬ 
ementary and high schools were 
built later. The high school con¬ 
solidated with the Fairbury dis¬ 
trict in the 1950s, and the grade 
school consolidated with the 
same district in the early 1970s. 

Cropsey is like most towns 
in that it had a fire, and the fire 
of November 4, 1927, destroyed 
five buildings on Main Street. 

Bernard Convis, Jr., whose 
father reminisces about the hog 
and cattle drives, remembers 
that there were movies during 
his youth. ‘They’d put up a big 
sheet out in the middle of the 
square,” he says, “and they’d 
project the movies onto it. There 
was a frame out there that they 
left up. They’d bring tiles and 
planks over from the lumberyard 
for seats. The films we watched 
were mostly westerns, and there 
also were cartoons and serials. 
We enjoyed them all. They were 
sponsored by local merchants 
and attendance was free.” 

Many businesses adapted to 

changing times, and livery 
stables, which had stabled and 
fed horses for a fee, and perhaps 
rented out buggies to traveling 
salesmen and the like, often 
sprouted gas pumps in front. 
Perhaps a place to work on cars 
would be added later, and early 
day garages came into being. 

Everett Crabtree has a ga¬ 
rage that has been in operation 
in one form or another for about 
80 years, and is still going 
strong. Built in 1915, the build¬ 
ing had a blacksmith shop in it 
for several years, in addition to 
the garage and gas station. 

“Herb Lehmann and I leased 
the building from Harry Hall in 
1966,” Everett says, “and we 
operated it as C & L Service for a 
long time. It hasn’t changed 
much since the days when Model 
As and Studebakers came in 
here, except that the gas pumps 
are gone. 

“It used to really be a gath¬ 
ering place,” he adds, “and there 
would be eight or 10 men in here 
chatting and kibitzing. It’s not so 
much like that any more, but 
people still drop in fairly often. 
There is a big oak church pew 
and a glass candy case that’s a 
real antique.” 

From the moment people 
settled, they needed a way to 
communicate with others, and a 
post office was one of the early 

fixtures in the town. A newspa¬ 
per report at the time says that 
a man named Charles Rossier 
was set to become postmaster in 
1880, but that report proved 
untrue. Terpenning, the entre¬ 
preneur who was later elected to 
the legislature, was named in¬ 
stead. 

Marlyn Kaufman is postmas¬ 
ter now, and has served with the 
postal service for 22 years. She 
began a career as a teacher at a 
time when there was a glut. “A 
friend told me they were hiring 
at the post office,” she says, “so 
I decided to take the test, and 
here I am.” Originally from 
Chenoa, she now lives in 
Fairbury and commutes. There 
are some 55 boxes rented at the 
post office, and a short mail 
route. 

The local office is interesting 
in that the last four postmasters, 
dating back to the 1950s, were 
women. 

Like the Convis family, there 
are many people in town who can 
trace their roots back to when 
the town actually started to form. 
Local histories tell us that Mr. 
and Mrs. John Popejoy started 
business in a small restaurant 
and grocery store about the turn 
of the century. They dropped the 
restaurant after a few years, but 
kept the store. Mr. Popejoy died 
in 1927, and his three sons car- 

Everett Crabtree 
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Manager Champion visits with Myers Crop Service’s 
Tom Wurmnest. 

Bernard Convis, Sr., left, and George Popejoy, right, 
visit with manager Champion. 

ried on the business. 
Popejoy’s great-nephew, 

George, recalls that the town had 
a water and light plant for many 
years. “It was owned by a man 
named Kenny Slater,” he says, 
“and it had two big diesel en¬ 
gines. One ran all the time, and 
the other was just used morn- 

Postmaster, Maiiyn Kaufman 

ings and evenings, for peaking 
power. They needed water to 
keep the engines cool, so they 
drilled a well. That was how they 
got the town’s water system 
started.” 

But while the light plant pro¬ 
vided power for the entire town, 
only half the town had water, he 
notes. Eastern Illini Electric Co¬ 
operative bought the light plant 
operation in 1938, when it be¬ 
gan serving the area. 

“It was a good thing all 
around,” George says, “because 
by that time the engines and 

generators were getting old and 
were having some maintenance 
problems.” 

George went to work for the 
cooperative in 1951, and retired 
in 1989. He still serves as part- 
time EIEC meter reader and 
helps with the town’s water sys¬ 
tem. 

While George is descended 
from an early family, Lloyd 
Defries is a relative newcomer. He 
and his wife, Linda, lived in 
Sibley and took over a farm near 
Cropsey in 1957. He retired 
seven years later. “We had this 
house here,” he says, “and we 
liked the house, and the town, 
right from the start. There were 
two stores when we moved here, 
and they are both gone now. 
Things have changed quite a bit, 
but Cropsey is still a nice little 
town to live in.” 

Similarly, there are many 
businesses that can trace their 
beginnings back to the time the 
town was founded, while some 
came about later. Myers Crop 
Services is one. Tom Wurmnest, 
manager, says the business has 
been at its present location since 
the fall of 1986. “There was an¬ 
other business here before that,” 
he says, “but it had folded and 
Myers bought it out. We are do¬ 
ing real well, and were named 
one of the top 25 in the nation 
for independents, in one of the 
trade publications.” 

Myers, operating in an area 

about 60 miles in diameter, is a 
full-service operation, with fer¬ 
tilizer application, pesticides, 
and so on. They sell chemicals 
to farmers who want to apply 
their own, Tom says, and do cus¬ 
tom applications, too. “About 85 
percent of the chemicals that go 
out of here are custom-applied 

Lloyd Defries 

by us,” he says, “and the rest are 
applied by the farmer. We are 
busiest during the mid-summer 
time, and we will have some 
three full-time employees and 
three part-time employees work¬ 
ing then.” 

Tom notes that Myers offers 
different levels of service to farm¬ 
ers. “We’ll do what they need to 
have done,” he says, it is just a 
matter of how much they want 
to do and how much they are 
willing to spend.” 

The business, like the town, 
is adaptable. 
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Board meeting report 
The board of directors of Eastern Illini Electric Co¬ 

operative held its regular meeting on September 26, 
1995, at the cooperative’s headquarters in Paxton. 

The minutes of the August 21, 1995, regular board 
meeting and executive session were approved by the 
board. 

The statement of revenues and expenses for the 
month ending August 31, 1995, including the following 
information was approved: Total Operating Revenues 
$1,958,288, Total Operating Expenses, $1,495,947, 
Total Cost of Electric Service $1,763,518, Operating 
Margins $194,770, Total Margins $217,035 and Year- 
To-Date Margins $186,052. 

During August, 102 members joined the coopera¬ 
tive and 88 terminated their memberships. 

Manager Champion furnished the board with the 
following information: a Joint Legislative Committee on 
Electric Utility Regulation Reform report; an overview of 
the September 7 geothermal field day; patronage capi¬ 
tal refunds checks have been received from the National 
Rural Utilities Cooperative Finance Corporation for 
$44,856.49, Illinois Cooperative Workers Compensation 
Group for $13,347, Central Area Data Processing Coop¬ 
erative for $1,891.05 and United Utility Supply for 
$1,524; and EIEC has 100 percent board and key em¬ 
ployees enrolled in the 1995 Action Committee for Ru¬ 
ral Electrification. 

In other action, the board approved amending the 
disability portion of the retirement plan, supporting the 
IEC Continuing Education program, entering into a three 
phase contract with Joseph W. Francis, Jr. of rural 
Fairbury and sending members a form with their No¬ 
vember 1 bills which will give them the opportunity to 
pay their bills electronically. 

Director Ludwig indicated that he had attended the 
August 30 all employees meeting and safety meeting. A 
detailed written September job training and safety ac¬ 
tivities report was furnished by manager Champion. 

The August 22-24 Association of Illinois Electric 
Cooperatives annual meeting was reviewed. It was the 
board’s consensus that it was the best AIEC meeting 
they had attended. 

Directors Anderson, Byers, Chesnut, Thompson and 
manager Champion reported on the National Rural Elec¬ 
tric Cooperative’s Region V meeting they had attended 
in Green Bay, Wise., on September 11-13. 

The August 24 and September 21 AIEC board meet¬ 
ings were summarized by director Chesnut. During the 
August 24 reorganization meeting, incumbent officers 
were elected. The next AIEC annual meeting will be held 
August 1 and 2, 1996. Delegates and alternates were 
selected for the NRECA and CFC Region V meetings to 
be held in Green Bay, Wise. At the September 21 meet¬ 
ing, the audit report was given by the Illinois Agricul¬ 
tural Auditing Association for the fiscal year ending June 
30,1995. Following the report, the AIEC board autho¬ 
rized the IAAA to conduct the 1996 audit. RUS Field 
Representative Stu Churchill gave his final report to the 
board. He will retire September 30. Other departmental 
reports were given. The president of the Illinois Coop¬ 
erative Workers Compensation Group reported that the 
ICWCG is having a very successful year and that a spe¬ 
cial dividend of 10 percent of premium has been de¬ 
clared and will be returned to policy holders. Committee 
assignments for 1995-96 were announced. 

Directors Warmbir and Ludwig provided highlights 
of the August 22 and September 20 Soyland Power Co¬ 
operative board meetings. Financial, power supply and 
marketing reports were given. 

Paul Mariman, manager of Utility Software Solu¬ 
tions, gave a comprehensive activities report. The board 
approved the new trademarked product and company 
name, Utili-soft™, a new organizational chart and hiring 
an additional field technician later this year. SkyQuestSM 

manager David Lithgow indicated that SkyQuest has 
2,047 DIRECTV® subscribers. An agreement has been 
reached with Personal Finance Company in Champaign 
to offer customers a “no money down, 0% interest free” 
loan over six or 12 months. Manager Champion fur¬ 
nished information on Rural TV (C-band) operations. 

The next EIEC board meeting will be held at 8 a.m. 
on Tuesday, October 31, 1995. 

There being no further business to come before the 
board, the meeting was adjourned. 
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The manager and attor¬ 
ney for Eastern Illini Electric 
Cooperative, Paxton, have won 
top 1995 state awards from the 
Illinois Cooperative Coordinating 
Committee (ICCC) for their dedi¬ 
cation to the cooperative way 
of doing business. The Local 
Cooperative Manager Award 
went to Wm. David Champion, 
Jr., the general manager of EIEC. 
French L. Fraker, attorney for 
EIEC, received the Friend of 
Cooperatives Award. Their 
plaques were presented at 
EIEC’s Paxton headquarters on 
Tuesday, October 31. 

Champion has been EIEC’s 
manager since it was created in 
1987 and for three years before 
that he was manager of Illini 
Electric Cooperative. With his 
guidance. Eastern Illini has 
entered a number of varied fields 
to better serve its member- 
owners. In 1987 EIEC formed a 
subsidiary, Unlimited Visions, 

which now offers C-band satel¬ 
lite television services. More 
recently, the 18-inch dish Direct 
Broadcast Satellite services 
have been provided through 
SkyQuest. A third subsidiary 
division, Utili~soft, markets high- 
quality, low-cost software to 
other electric utilities to help 
them electronically manage 
their distribution systems. Last 
year. Champion was elected 
secretary-treasurer of the 
National Rural Telecommunica¬ 
tions Cooperative board, having 
been an NRTC director since 
1989. 

Fraker’s years with the 
Illinois electric cooperatives be¬ 
gan shortly after they came on 
the scene to improve life for rural 
residents a half century ago. In 
1942 he became the attorney for 
Illini Electric Cooperative, 
Champaign, and Eastern Illinois 
Power Cooperative, Paxton. 
Forty-five years later, he was 

instrumental in their consolida¬ 
tion to create Eastern Illini. In 
1963, Fraker was the attorney 
during the incorporation of 
Soyland Power Cooperative, now 
the power supplier to 21 electric 
cooperatives. He is a senior part¬ 
ner with the Dobbins, Fraker, 
Tennant, Joy & Perlstein law firm 
in Champaign. 

The ICCC originated in 1966 
to promote the growth of coop¬ 
eratives and create a better pub¬ 
lic understanding of their value. 
Its member organizations include 
the Illinois Farm Bureau, 
CoBank, GROWMARK, Inc., 
Farm Credit Services, the Uni¬ 
versity of Illinois, Illinois State 
University, Southern Illinois 
University, Western Illinois 
University, Illinois Valley Com¬ 
munity College, the Illinois 
Milk Producers’ Association, 
Interstate Producers Livestock 
Association and the Association 
of Illinois Electric Cooperatives. 
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From left, EIEC General Manager 
Wm. David Champion, Jr. and 
attorney French L. Fraker receive 
their plaques from Earl Struck, 
general manager of the Association 
of Illinois Electric Cooperatives and 
a member of the ICCC. 

ICCC honors Champion, Fraker 



Wm. David Champion, Jr., EIEC manager, left, demonstrates a “hot stick” to African and East European 
visitors to the co-op. The group toured EIEC October 11-18 to see how American electric cooperatives 
operate. From left are Champion, Gabriel Quain of Ghana, Valter Leppik and Valter Tender, both of Estonia, 
and Mandla Simelane of South Africa. 

International guests visit EIEC 
For the second time in less 

than a year, EIEC has been host 
to a group of international 
visitors seeking to learn how 
member-owned utilities operate. 
Four men from Eastern Euro¬ 
pean and African utilities visited 
the co-op October 11-18. Before 
coming to Paxton, they had 
toured several Indiana co-ops. 

Valter Leppik and Valter 
Tender both represent utilities in 
Estonia, a former Soviet republic, 
while Gabriel Quain was there on 
behalf of Ghana’s electricity 
business. Mandla Simelane rep¬ 
resented South Africa. Lauri 
Oovel, another Estonian, had 
become ill and remained in 
Indiana and was unable to visit 
EIEC. 

“Our national association, 
the National Rural Electric 
Cooperative Association, called 
us and asked if we would 
be willing to host another 

tour group,” said Wm. David 
Champion, Jr., EIEC manager, 
“since the Chinese had benefited 
a lot from their tour here last 
year, we accepted right away. 

“We believe we have a good 
co-op, and we’re glad to share our 
knowledge with others. We think 
it’s interesting to visitors that 
we’re also in the satellite TV busi¬ 
ness and that we have several 
other ventures. Our visitors are 
very interested in our diversified 
offerings to our members, and 
they all seemed to be especially 
interested in our load-control 
system, and the extent to which 
we’ve computerized some of 
those operations,” Champion 
noted. 

He added that the visitors 
came to America with different 
agendas. “The Africans were 
more interested in the mechanics 
of setting up and operating 
cooperatives, and how we inter¬ 

act with our members, while the 
Estonians wanted to learn the 
technical details of our electric 
plant, and how we maintain the 
system.” 

Quain and Simelane agreed 
and remarked that their coun¬ 
tries have quite a bit of electricity 
and a fairly well-developed dis¬ 
tribution network. “The main 
problem we have,” Quain said, “is 
that while there are power lines 
that go near the homes of many 
of our poorer people, they can’t 
afford to get hooked up. We 
understand that’s how America 
was when the co-ops started, and 
we want to see if we can do it, 
too. We’re interested in how you 
operate co-ops and how you got 
funding from your government.” 

Tender, one of the Estonian 
delegates, noted that they were 
interested in much of the elec¬ 
tronic monitoring that EIEC is 
involved in and the operation of 
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co-ops. “Our country was occu¬ 
pied by the Russians for over 50 
years,” he said, “and all the elec¬ 
tric operations were owned and 
run by the state. We’re trying to 
figure out which would be the 
best way to run them now. There 
are many ideas that are being 
tried, and we know that some of 
them will be discarded. But the 
co-op organization is one way of 
doing business that we’re looking 
at.” 

Since pole changeouts and 
crossarm repairs are such an 
important part of maintenance 
for any utility, EIEC staffers 
made it a point to show their 
visitors how those operations are 
performed at EIEC. 

“We wanted to show them 
that we do a lot of our work with 
the lines ‘hot’,” Champion said, 
“and we wanted to show them 
two techniques. We had a crew 
change out a crossarm with ‘hot 
sticks,’ while another changed 
out a pole using ‘rubber gloving’ 
techniques. And we took them to 
our Ludlow substation, to show 
them some of the electronic 
equipment we have there.” 

The group had an oppor¬ 
tunity to look at the Bell Sports 
operation in Rantoul. It was of 
interest because the entire load 
can be “shed” in the event that it 
becomes necessary to avoid a 
“peak” situation. A large self- 
contained diesel generator can be 

Clockwise from below: The 
visitors watch as a pole is 
changed out, using “hotstick” 
techniques, to enable crews to 
work on the line while it’s 
energized. They found the Ludlow 
substation interesting. Dustin 
Tripp, electrical engineer, shows 
the visitors a graph while Mike 
Anderson, electrical system 
coordinator, left background, 
looks on. 

started in a matter of seconds, if 
needed. 

Returning to the co-op head¬ 
quarters, the group toured the 
vehicle maintenance operation, 
the purchasing and materials 
warehouse, and the meter testing 
shop. 

They had lunch with the 
Paxton Rotary and shared some 
of their impressions of America 
with that group. The group spent 
the rest of the week exploring 
various aspects of EIEC’s 
operations. 

“It’s always interesting to 
have a group like this here,” 
Champion said, “and I believe we 
learn as much from them as they 
learn from us.” 
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Board meeting report 
On October 31, the board of directors of Eastern Ulini 

Electric Cooperative held its regular meeting at the 
cooperative’s headquarters in Paxton. 

The board approved the minutes of the September 26, 
1995, regular board meeting. 

The statement of revenues and expenses for the month 
ending September 30, 1995, including the following infor¬ 
mation was approved: Total Operating Revenues $2,015,146, 
Total Operating Expenses $1,273,098, Total cost of Electric 
Service $1,535,498, Operating Margins $479,648, Total 
Margins $551,418 and Year-To-Date Margins $737,470. 

In September, 95 members joined the cooperative and 
86 terminated their memberships. 

President Byers announced that the Land Use and 
Facilities Committee will meet November 17 and the Audit 
and Finance Committee and Executive Committee will meet 
November 21. 

Manager Champion provided the board with the following 
information: a letter has been received from the Rural Utilities 
Service on our civil rights compliance review; the annual truck 
and equipment sale brought in $35,122.50; the 1997 Farm 
Progress Show may be held in EIEC’s service area; a USDA 
Report on Investments, Loans and Guarantees by Electric 
Borrowers indicated EIEC is exempt from investment con¬ 
trols because of its strong financial statements; a report of 
EIEC’s postretirement benefits valuation as prepared by the 
National Rural Electric Cooperative Association in accordance 
with FASB 106; hosting four international visitors from 
Ghana, South Africa and Estonia in conjunction with the 
NRECA international program was very interesting and 
rewarding; a semi-annual interest payment of $33,179.36 
has been received on investments in CFC’s Capital Term 
Certificates; the Illinois “Super Fund” which finances under¬ 
ground fuel storage tank problems is out of money and needs 
additional state funding to continue; a report on retail 
wheeling activities in Illinois; an update on strategic plan 
activities; and a CFC board room report. 

In other action, the board approved executing a letter of 
agreement with the firm of Clifton, Gunderson & Co. of 
Champaign to perform the 1995 audit; amending the Mass 
Mutual 401(k) and Money Purchase plans, executing RUS 
Form 268, Report of Compliance and Participation; entering 
into three phase interruptible contracts with William R. Maul 
and Ronald Mueller; and entering into a contract with 
Cornerstone Community Radio, Inc. to use the Fisher Tower. 

Director Chesnut advised that he had attended the 
October 13 all-employee meeting. Prior to the meeting, he 
met with the international visitors to discuss the board’s 
responsibilities and relationship to the manager, employees 
and members. A safety meeting was also held that same day. 
Manager Champion provided a comprehensive written 
October job training and safety activities report. 

Activities of the Association of Illinois Electric 
Cooperatives were reviewed by director Chesnut. AIEC’s 
general counsel Mike Peters has resigned to accept the general 
manager’s position at the Michigan statewide. An IEC 
Memorial Scholarship Fund has been established. Two $ 1,000 
scholarships will be awarded to high school seniors each year. 
One will be awarded to a son or daughter of an Illinois elec¬ 
tric cooperative member and another will be awarded to a 
son or daughter of an Illinois electric cooperative employee 
or director. The first scholarships will be awarded in May 

$1,000 IEC Memorial Scholarship 
to be awarded to a high school 

senior, contact Jeannie Kingston 
at 800-824-5102 or 217-379-2131 

for more information. 

1996 for use in the school year beginning in Fall, 1996. 
Director Ludwig summarized the October 18 Soyland 

Power Cooperative board of directors meeting. Director 
Warmbir and manager Champion were unable to attend. The 
Pearl Power Station has been off-line for scheduled 
maintenance. Total kilowatt-hour sales for September were 
slightly over 207 million. Clinton Power Station, Finance 
Committee, Policy Committee, Applied Energy, and Marketing 
and Economic Development reports were given. 

Utili-soft™ manager Paul Mariman indicated that the 
company is participating in a number of trade shows to mar¬ 
ket its products. Mariman requested that Utili-soft be 
expanded to provide computer sales and service and to hire 
a personal computer specialist. The board approved the 
request. SkyQuestSM manager David Lithgow reported that 
SkyQuest has 2,437 DIRECTV® subscribers. Lithgow 
requested that the 1996 advertising budget be approved and 
asked for permission to hire two full-time installers. Approved 
was granted. Manager Champion reported that the Rural TV 
(C-band) business is doing very well. 

The next EIEC board meeting will be held at 8:30 a.m. 
on Wednesday, November 29, 1995. 

There being no further business to come before the board, 
the meeting was adjourned. 
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