
Two-way TV turns living room 
into shopping center 

It’s not too hard to imagine 
sinking into the sofa after a 
too-long work day, too tired 
to cook dinner or shop for the 
baby shower gift you need on 
Saturday. You know the bank 
closes at 7, and you just don’t 
have the energy to get there. 

It would be heaven to pick up 
the remote control and let the 
television take over for a while. 
But you’re hungry, and you 
have to buy that gift. And if you 
don’t transfer some money into 
your checking account tonight, 
the mortgage check will bounce. 

Enter interactive television, 
which, when it becomes avail¬ 
able in some locations sometime 
this year, will do the work while 
you sit on the couch. With a 
tap on a TV remote control, 
you could order a pizza (your 
favorite toppings would be pre¬ 
programmed so you don’t even 
have to choose); buy a baby gift 
(using either a credit card or 
checking account number); and 
take care of your banking. 

And that’s not all. Do you 
guess the letters on the Wheel of 
Fortune gameboard faster than 
Vanna White can flip them over? 
This two-way TV set-up will let 
you play along with other home 
viewers. Do you know more 
than the color analyst who calls 
professional football games? 
You’ll be able to spew sports 
trivia with other fans, right from 
your living room. 

With interactive television, a 
viewer can click a remote control 
button in response to choices 
that appear on a TV screen. If a 
commercial for a new car ap¬ 
pears, you might be asked 
whether you’d like to get a 
brochure in the mail. If you click 
on “yes,” the company will add 
you to its mailing list. Your 
name and address would be pre¬ 

programmed into your TV set. 
Likewise, a spot for a pizza 

company might come on and 
ask if you’d like to order your 
usual pie. Click on yes, and it 
will arrive at your door in 30 
minutes. 

Or you could select “banking” 
from an on-screen menu of 
options. You would be allowed to 
pay bills, transfer funds between 
accounts and conduct other 
business, right from your living 
room. If you’d like to order 
groceries, you’d point and shoot 
at a shopping “icon” and place 
your order. Likewise, you could 
order merchandise from cata¬ 
logs, choose movies and answer 
opinion polls, all with your 
remote control. 

“Instead of calling an 800 
number,” explains Paul Sturiale, 
public relations manager for the 
EON Corp., “you’ll have an icon 
that appears on the screen. If 
you click on this, you’ll be able 
to order this product. You don’t 
have to copy down an 800 num¬ 
ber and you don’t have to go to 
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the telephone and dial. All you 
have to do is point and click.” 

The Reston, Va.-based EON 
Corp. plans to offer this tech¬ 
nology in several cities in 1994. 

The technology will use low- 
powered radio waves to transmit 
satellite signals to a box that will 
be hooked to the viewer’s TV set. 
Anyone who buys the $500 box 
will see graphic overlays along 
with the regular picture when 
they watch television shows and 
commercials. The overlays will 
give the viewer the option of 
playing along with a show or 
ordering merchandise. Overlays 
will appear only on shows and 
commercials whose producers 
have paid a fee to the interactive 
TV provider. 

Once the viewer pays for the 
box, there is no subscription fee. 
Viewers will pay only if they 
order merchandise or participate 
in a for-fee service or game. 

Viewers in nine cities — New 
York, Los Angeles, Chicago, 
Philadelphia, Boston, San 
Francisco, Washington, Dallas, 
and Houston — soon will be able 
to use the two-way technology. 
Other highly populated areas 
will eventually get the service. 

Sturiale predicts that because 
of their sparse populations, rural 
areas will be the last to have 
access to interactive TV, but that 
eventually they will. “People in 
rural areas are going to find this 
to be an excellent system be¬ 
cause it’s going to allow them 
convenience and fun that they 
haven’t had before,” he said. 

Two-way TV could save rural 
residents even more time than{ 

their city counterparts, Sturiale' 
predicts: “They won’t have to 
take the long trek into town to go 
to the bank and live their lives 
around banker’s hours.” 
— Rural Electric News Service 
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Rural Hilights 
Board of directors: Jim Ayers, John Beatty, Richard Carpani, George Hart, Curtis Hays, 
Melvin Repscher, David White, and Lyle Yeaman. 
Manager: Del England. 

RURAL ELECTRIC CONVENIENCE COOPERATIVE CO. 217-438-6197 AUBURN, ILLINOIS 

Demand Side Management: 
water heater/air conditioning 
To request this program, fill out this 
page, tear it out and send it to RECC 
with your bill. 

Rural Electric Convenience Cooperative offers the qualifying member the opportunity to 
have a Peak Switch installed which allows the member’s electric domestic water heater or 
air conditioning system electrical supply to be interrupted during Peak Demand periods. The 
effect of this program is to assist in controlling Peak Demand, thus assisting in controlling 
power cost. 

WHO QUALIFIES? Members with an electric water heater equal to or greater than 30 gallons 
in capacity and requiring a 240 volt circuit or central or room type air-conditioning system 
on a dedicated electrical current are eligible. Members enrolled in the Dual Fuel program 
are not eligible as they receive the benefit of a lower rate. The member’s electric service must 
be installed and wired in a safe and orderly fashion in accordance with the National Elec¬ 
trical Code. 

HOW DOES IT WORK? The Peak Switch is installed either on the water heater/air- 
conditioner or at the electrical panel, whichever is most accessible. At the time of Peak 
Demand, the electrical supply to the equipment is interrupted for short periods of time until 
the Peak Demand period is past. 

COST? The member incurs no cost for the installation of the Peak Switch and receives 
a monthly credit of $3.50 for an installation for water heating or $25 per month on billing 
statements received in July, August or September. The peak switch must be installed on 
an operational electric water heater/air-conditioner before the first of a month to receive full 
credit for the usage month. Disconnect of service anytime during a month will cause credit 
to stop with final billing. This credit is an estimated savings for the interruption of the water 
heater/air-conditioner at Peak Demand. 

EMERGENCY? In the event a member feels their water heater/air-conditioner has malfunc¬ 
tioned due to the Peak Switch, contact the Cooperative 1-800-245-7322 work days 8 a.m. 
to 4:30 p.m. Other times, call (217) 438-6197 and give the dispatcher your name, account 
number, and telephone number. A serviceman will call you as soon as possible. 

Name:  

Account Number: 

Phone Number: _ 

Date: 

Water Heater □ 

Air-Conditioner 
□ Window 

Central □ 
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New law means changes for REA 
Federal assistance for rural electric cooperatives 

will be fundamentally changed under legislation 
signed into law by President Clinton in November. 

The new rules will raise the interest rate that 
rural electric systems pay the government to bor¬ 
row money, increasing costs to the consumer- 
owned electric systems, and reducing federal 
spending. 

Under the law, the subsidy for rural electric 
utilities from the Rural Electrification Administra¬ 
tion, will be reduced from about $117 million in 
the fiscal year that ended September 30, to about 
$66 million this year. 

The law also encourages rural electric utilities 
to help their communities beyond providing elec¬ 
tricity by making them eligible for water supply 
and waste water treatment loans from the federal 
government. It also makes co-ops eligible for other 
rural community development programs, and 
directs the Secretary of Agriculture to encourage 
all eligible organizations to use those programs. 

“The legislation sets the stage for a profound 
change in the relationship between electric 
cooperatives and the communities they serve,” 
says Bob Bergland, executive vice president of the 

SCADA 1994 - 
The 500 peak switches that were ordered 

several months ago will be arriving any day. RECC 
is accepting applications for the peak switches on 
members electric water heaters and air-condi¬ 
tioners. The water heater is eligible for a monthly 
credit of $3.50. The air-conditioner is eligible for 
a $25 credit for the billing months of July, August 
and September if the switch is installed before 

Short takes 
Safety accreditation — RECC has been in¬ 

spected and has passed the safety accreditation 
test for 1993. The inspection takes place every 
three years and keeps us up to date on the neces¬ 
sary safety regulations. This is a voluntary pro¬ 
gram, and has enabled us to enjoy a good safety 
record in the past. In addition, our safety program 
pays for itself in lower insurance premiums. 

Soyland rebates — Soyland Power Cooperative 
has announced that they will have the $500 rebate 
on geothermal systems installed in 1994. For 
more information contact the co-op office. 

Youth to Washington — We’ll soon send out 
information to anyone who is interested in send¬ 
ing their child to Washington, D.C. in June. This 
well-chaperoned tour is made available through 
our national and statewide organizations. The cost 

National Rural Electric Cooperative Association, 
the Washington, D.C.-based organization that 
represents the nation’s 1,000 nonprofit, con¬ 
sumer-owned rural electric cooperatives providing 
electric service to more than 25 million people in 
46 states. 

Bergland notes that the new legislation will 
reduce the taxpayers’ cost of the program by more 
than 40 percent. At the same time, he says, “The 
new Rural Electrification Administration loan pro¬ 
gram acknowledges what we’ve known for a long 
time: electric cooperatives are a ready-made, 
community-based delivery system for business 
and human needs; they are the natural choice for 
getting things done.” 

Beyer to head REA 
Wally Beyer, manager of Verendrye Electric 

Co-op in Velva, North Dakota, is President 
Clinton’s choice to head the Rural Electrification 
Administration. If confirmed by the Senate, Beyer 
would become the 12th administrator of the REA, 
an agency of the U.S. Department of Agriculture. 

June 1. If you have both you could receive a total 
of $117 in credits annually. 

For members with electric heat and water heat¬ 
ing, the Dual Fuel program is available, allowing 
you to heat, cool and heat your water for $.04 per 
kilowatt-hour. Come by or call the cooperative 
office, and read the information in the Rural 
HiLights for more information. 

will be announced with the rest of the information. 
1994 Annual meeting —The 1994 an¬ 

nual meeting will be held in Raymond at the 
Lincolnwood Junior-Senior High School. The meal 
will start at about 5 p.m. and the meeting at 7 p.m. 
A speaker will entertain, educate and make you 
some money all at the same time. Be sure to put 
June 16 on your calendar. See you there! 

JUNE 1994 
s M T W T F S 

1 2 3 4 
5 6 7 8 9 10 11 
12 13 14 15 16 17 18 
19 20 21 22 23 24 25 
26 27 28 29 30 

Peak switches are here! 
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Attention snowmobilers: Guy wires on 

utility poles can be hard to spot as 

you speed across the countryside. 

When skimming over the white land¬ 

scape this winter, be alert for ob¬ 

stacles such as trees, fences, other 

snowmobilers and utility pole guy 

wires. Keep alert, because these guys 

can be trouble. 

Electric Cooperatives of Illinois 

Getting the job done .. . TOGETHER 
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Use the earth to your 
advantage 

Your most efficient energy 
source for home heating and 
cooling isn’t oil, gas or wood. 
It’s the Earth. Your most 
efficient heating and 
cooling system is the 
geothermal system. It 
gets its energy from the 
sun’s heat stored within 
the soil around your 
house — a constant 
energy supply. In the 
winter, the system absorbs 
warmth from the soil and 
transfers it to your home 
through a simple coil of liquid- 
filled pipe buried in your yard. 
This exchange is reversed in the 
summer to cool the house. Take 
advantage of a safe, clean and efficient 
option that’s 3 to 4 times more efficient than 
fossil-fuel. It’s to your advantage to contact your electric 
cooperative today. 

Electric Cooperatives of Illinois 

Good for ALL Illinois 

©NRECA 
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Rural Hilights 
Board of directors: Jim Ayers, John Beatty, Richard Carpani, George Hart, Curtis Hays, 
Melvin Repscher, David White, and Lyle Yeaman. 
Manager: Del England. 

RURAL ELECTRIC CONVENIENCE COOPERATIVE CO. 217-438-6197 AUBURN, ILLINOIS 

Peak Switch Referral Promotion 
Peak Switches installed in 1993 helped to keep 

power costs low in 1994. The program was a suc¬ 
cess. However, there is a need for more help by the 
members to lower costs for the years to come. Please 
talk to your neighbors and friends about the Peak 
Switch program. In return for your help, for every 
peak switch requested before July 1. 1994, S5 will 
be deducted from your electric bill. If you use the 
coupons between pages 2 and 3 in your Februaiy. 
1994 issue of Rural Highlights, you. your friends 
and RECC will all be able to keep track of who gets 
the $5 credit. 

The referral process is simple. If you talk to a 
member that does not have a peak switch on their 
water heater, air-conditioner, or wishes a dual fuel 
system, you can receive the S5 credit. Take the cou¬ 
pon and fill it out and have the member requesting 
the peak switch attach it to the request form. When 
the peak switch is installed, the credit will appear 

Is three-phase for you? 
Most members require only single-phase elec¬ 

trical service for their home or small business. Larger 
businesses with motorized equipment may require 
three-phase service. Three-phase service offers a 
member the ability to operate motors in excess of 
15 horsepower or other large equipment. The rea¬ 
son that three-phase electrical service is not avail¬ 
able everywhere, is the higher cost of construction 

on your next electric bill. Only one credit per new 
installation will be accepted. Example; if you have a 
peak switch on your water heater and wish to in¬ 
clude the air-conditioner the credit is not allowed 
because the peak switch is installed already. You 
may not sign yourself up and receive both the $5 
credit and the credit for demand reduction. This 
program will be available through June 30, 1994. 
Any coupon received after that will not be valid. All 
switches will be installed as soon as possible to help 
with the demand reduction needed between June 
15 and September 15. The $5 credit will be trans¬ 
ferred to the member providing the information no 
matter when the switch is installed. 

Switches installed after June 1. will have the 
S3.50 for water heaters or the $25 for air-condition¬ 
ing prorated by the number of days for the month 
installed. If you have any questions or require addi¬ 
tional coupons contact the cooperative office. 

and materials to build the power lines. 
To assist RECC in planning for the future and 

better serve you the member a brief survey is pro¬ 
vided. If you have an interest in three-phase power 
please fill out the survey form, remove it and return 
it to the cooperative office. Every returned survey 
form will be followed by a phone call or personal 
visit by a cooperative employee. 

Three Phase Electrical Survey 
1) If three-phase electrical service were available would this encourage expansion of your current 

business operations?   Yes  No 

2) Estimate the horsepower of equipment you would convert from single-phase to three-phase if 

available.   Horsepower 

3) Estimate the horsepower of additional equipment you would add with in twenty four months of 

receiving three-phase electrical service.   Horsepower 

4) Reason you presently do not have three phase electrical service. 

 Not available   Power rate   Cost of line construction  Other explain:  

Name:  Account Number:  

Address: Town:  ZIP:  

Telephone Number:   



Demand Side Management: 
Water Heater/Air Conditioning 

To request this program, Jill out this 
page, tear it out and send it to RECC 
with your bill. 

Rural Electric Convenience Cooperative offers the 
qualifying member the opportunity to have a Peak 
Switch installed which allows the member's electric domestic water heater or air 
conditioning system electrical supply to be interrupted during Peak Demand peri¬ 
ods. The effect of this program is to assist in controlling Peak Demand, thus assist¬ 
ing in controlling power cost. 

WHO QUALIFIES? Members with an electric water heater equal to or greater 
than 30 gallons in capacity and requiring a 240 volt circuit or central or room type 
air-conditioning system on a dedicated electrical current are eligible. Members en¬ 
rolled in the Dual Fuel program are not eligible as they receive the benefit of a 
lower rate. The member's electric service must be installed and wired in a safe and 
orderly fashion in accordance with the National Electrical Code. 

HOW DOES IT WORK? The Peak Switch is installed either on the water 
heater/air -conditioner or at the electrical panel, whichever is most accessible. At 
the time of Peak Demand, the electrical supply to the equipment is interrupted for 
short periods of time until the Peak Demand period is past. 

COST? The member incurs no cost for the installation of the Peak Switch and 
receives a monthly credit of $3.50 for an installation for water heating or $25.00 per 
month on billing statements received in July, August or September. The peak 
switch must be installed on an operational electric water heater/air-conditioner 
before the first of a month to receive full credit for that usage month. Disconnect 
of service anytime during a month will cause credit to stop with final billing. This 
credit is an estimated savings for the interruption of the water heater/air condi¬ 
tioner at Peak Demand. 

EMERGENCY? In the event a member feels their water heater/air-conditioner 
has malfunctioned due to the Peak Switch, contact the Cooperative at 1-800-245-7322 
work days 8:00 a.m. to 4:30 p.m. Other times, call (217)438-6197 and give the dis¬ 
patcher your name, account number, and telephone number. A serviceman will call 
you as soon as possible. 

Name: Date: 

Account Number: 

Phone Number: 

Water Heater □ 
Air-Conditioner: 

Window □ 
Central □ 
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On-line computer services 
are 'global connectivity' 

There was a time when chil¬ 
dren neatly printed requests to 
Santa Claus, addressed them to 
the North Pole, and dropped 
them in the nearest mailbox. 
That’s a method that today’s 
computer-savvy kids dismiss as 
“snail mail.’’ It’s quicker to 
pound their pleas for presents on 
a computer keyboard and send 
them, posthaste, to Santa’s elec¬ 
tronic mailbox. 

Millions of Americans sub¬ 
scribe to consumer-oriented, 
on-line computer services rang¬ 
ing from small, single-topic 
“bulletin boards” to commer¬ 
cial giants such as Prodigy, 
CompuServe, America OnLine 
and GEnie to the massive 
Internet, a web of computer net¬ 
works that links more than two 
million computers and 20 mil¬ 
lion individual users in about 60 
countries. 

Subscriptions to on-line ser¬ 
vices have been growing at a 
rate of 20 percent a year, ac¬ 
cording to the Information & 
Interactive Services Report. 

The boom is fueled by low-cost 
computers. 

About 25 million households 
have personal computers, and 
it’s estimated that up to 10 
million use some form of network 
— either Internet, a commercial 
service or a bulletin board 
system. 

Many of them — especially 
bulletin board users — are look¬ 
ing for new friends. 

The popular on-line bulletin 
boards, or newsgroups, are 
usually topic specific and run by 
hobbyists with interests ranging 
from the Kennedy assassination 
to religion to chess. There are 
more than 45,000 local bulletin 
boards in the US. 

Users communicate via elec¬ 
tronic mail — on which mes¬ 
sages are sent back and forth via 

computers like letters — and 
on “chat lines.” Also called 
citizen’s bands or people con¬ 
nections, chat lines are like 
on-line conference calls in which 
individual computer users can 
talk, by computer screen, one- 
on-one with another user or with 
a group. Those messages are 
received instantaneously. 

Once on-line, you can read the 
news, make airline reservations, 
shop, play games, use data¬ 
bases, pay bills, post your views 
on bulletin boards or just chat 
with whomever happens to be 
there. To get access, you need a 
computer, a modem, communi¬ 
cations software and a sub¬ 
scription. These comprehensive 
services typically charge $7 to 
$15 a month for two to five 
hours of basic services. Some 
bulletin boards are free; others 
charge up to $10 an hour. 
Usually, phone access is through 
a local number, so you don’t pay 
long distance charges. 

And some users have serious 
business to conduct: Vice 
President Gore, a computer 
aficionado, held an interactive, 
computerized “electronic town 
meeting.” And the Clinton 
White House has a director of 
E-mail, who answers the 4,000 
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pieces of electronic mail sent to 
the First Computer each month. 

In the grim aftermath of 
California’s January earth¬ 
quake, victims who still had 
electricity flicked on their com¬ 
puters to commiserate on¬ 
line with others caught in the 
disaster. Out-of-staters, unable 
to get through to loved ones by 
telephone, signed on to ask for 
help from locals. 

Prodigy and CompuServe, the 
nation’s largest computer-linked 
systems, set up earthquake 
bulletin boards. Prodigy re¬ 
ported its users logged on to its 
earthquake bulletin board more 
than 800,000 times the day of 
the quake. 

And thousands of children last 
December sent E-mail messages 
to Santa — and got replies. 

But not everyone is taken with 
what they see as the imper¬ 
sonal nature of this form of 
communication. 

“It’s chilling,” says author 
and psychologist Michael 
Broder. “For a lot of people, it’s 
a fantasy life. No real person can 
measure up to personalities one 
sees in computer messages.” 

Still, its broad applications are 
removing boundaries that once 
limited interaction and the 
exchange of information. 

“Being out of touch is no 
longer an accident of geography,” 
says Paul Saffo of the Institute 
for the Future in Menlo Park, 
Calif. “Our age-old desires for 
romance, affection and connec¬ 
tion are now being expressed in 
a new medium — the computer.” 

“It’s really global connec¬ 
tivity,” agrees Howard Funk, 
executive director of the Reston, 
Va.-based Internet Society. “It’s 
really remarkable that anyone 
can talk to anyone they want at 
any time.” 

— Rural Electric News Service 
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STOP! 

Lots of 
things to 

do. Winter 
was hard on 

the roof. And 
there are tree limbs 

to cut. But before you 
start, STOP! Stop and 

look up to make sure there 
are no electric lines above 

your work area. When you’re 
moving the grain auger, raising an 

antenna, cleaning the pool...anytime 
you are using tall equipment, make sure you will be well clear of power 
lines. Whether you’re outside your home or out in the farm field, get 
your jobs done the safe way... 

Stop, look and live. 

Electric Cooperatives of Illinois 

Getting the job done ... TOGETHER 
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55kcE Rural Hiliyhts 
— M“couPin COOPERATIVE W 

Board of directors: Jim Ayers, John Beatty, Ted Dowson, George Hart, Curtis Hays, 
Melvin Repscher, David White, and Lyle Yeaman. 
Manager: Del L. England 

RURAL ELECTRIC CONVENIENCE COOPERATIVE CO. 217-738-6197 AUBURN, ILLINOIS 

57th Annual Meeting of Members 
June 16, 1994 

Lincolnwood High School, Raymond, IL 

Meal 5:00 - 7:00 p.m. 
Meeting 7:00 p.m. 

Featured speaker - Doug Rye, a humorous, intelligent and provocative 
building and energy consultant. 

Election of three board members for Districts 7, 8 and 9 

Payment of Capital Credits - $121,904.82 in Capital Credit checks available 
for members to pick up 

Cooperative business meeting 

Door prizes and a grand prize drawing 

Free dinner, educational displays and much more 

Be part of your electric cooperative. Be involved. 

If you plan to attend... 
the RECC annual meeting of members on 

Thursday, June 16, please send in this notification to help our planning. 

YES RECC, we're coming to the 57th annual meeting of members. Count on us to participate in the Free 
Evening Meal. Please help us plan for the evening meal by indicating in the blank how many from your 
family will be coming. 

Member signature  

Address  City  Zip 

Please cut out and mail to RECC, P.O. Box 19, Auburn, IL 62615 
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Demand Side Management: 
Water Heater/Air Conditioning 

To request this program, Jill out this 
page, tear it out and send it to RECC 
with your bill 

Rural Electric Convenience Cooperative offers the 
qualifying member the opportunity to have a Peak 
Switch installed which allows the member's electric domestic water heater or air 
conditioning system electrical supply to be interrupted during Peak Demand peri¬ 
ods. The effect of this program is to assist in controlling Peak Demand, thus assist¬ 
ing in controlling power cost. 

WHO QUALIFIES? Members with an electric water heater equal to or greater 
than 30 gallons in capacity and requiring a 240 volt circuit or central or room type 
air-conditioning system on a dedicated electrical current are eligible. Members en¬ 
rolled in the Dual Fuel program are not eligible as they receive the benefit of a 
lower rate. The member's electric service must be installed and wired in a safe and 
orderly fashion in accordance with the National Electrical Code. 

HOW DOES IT WORK? The Peak Switch is installed either on the water 
heater/air -conditioner or at the electrical panel, whichever is most accessible. At 
the time of Peak Demand, the electrical supply to the equipment is interrupted for 
short periods of time until the Peak Demand period is past. 

COST? The member incurs no cost for the installation of the Peak Switch and 
receives a monthly credit of $3.50 for an installation for water heating or $25.00 per 
month on billing statements received in July, August or September. The peak 
switch must be installed on an operational electric water heater/air-conditioner 
before the first of a month to receive full credit for that usage month. Disconnect 
of service anytime during a month will cause credit to stop with final billing. This 
credit is an estimated savings for the interruption of the water heater/air condi¬ 
tioner at Peak Demand. 

EMERGENCY? In the event a member feels their water heater/air-conditioner 
has malfunctioned due to the Peak Switch, contact the Cooperative at 1-800-245-7322 
work days 8:00 a.m. to 4:30 p.m. Other times, call (217)438-6197 and give the dis¬ 
patcher your name, account number, and telephone number. A serviceman will call 
you as soon as possible. 

Name: Date: 

Account Number: 

Phone Number: 

Water Heater □ 
Air-Conditioner: 

Window □ 
Central □ 
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Technology visionaries 
propose 

communications 'skyway' 
You’ve heard of the infor¬ 

mation superhighway. Now, 
computer visionary Bill Gates 
and telephone titan Craig 
McCaw have teamed up to 
create an information super 
“skyway.” 

They’ve each invested in 
Teledesic, a company that plans 
to spend $9 billion to launch 840 
refrigerator-sized satellites into 
space to create a global network 
that could link rural areas that 
might otherwise be left out of the 
digital revolution created by the 
fiber optics-based information 
highway. 

Planned for 2001, the system 
would form a digital, wireless 
network to transmit phone calls, 
interactive TV, computer data, 
and video anywhere on Earth. It 
sounds like the land-based infor¬ 
mation superhighway — but 
without wires. 

Its targets are remote cus¬ 
tomers, such as hospitals, 
schools and businesses re¬ 
quiring sophisticated data 
communications, said a com¬ 
pany spokesman. 

The system would use small 
satellite dish antennas to receive 
and send signals and would tie 
into the closest phone network 
available, he said. 

“We hope to play a small but 
significant role in bridging the 
gap between the information 
haves and have-nots,” Russell 
Daggatt, Teledesic’s president, 
said in a statement. 

Among its services would 
be instant fax capability from 
hospitals, teleconferencing 
between businesses, and in¬ 
teractive learning between city- 
based teachers and remote 

classrooms. 
Clients would use personal 

computers and a small converter 
box to connect to the satellite 
system. 

The satellites would float 435 
miles above Earth, low enough 
to make communications 
clearer and quicker than other 
satellites stationed 23,000 miles 
up. 

Each satellite would contain a 
switch that could receive and 
transmit phone calls, video and 
other data. 

On land, there would be relay 
stations to connect the satellites 

to regular phone or cable TV 
lines. 

Although Teledesic says its 
service will be affordable, a 
wireless phone call on a smaller- 
scale network proposed by 
Motorola is expected to cost $3 
a minute. Transmitting some¬ 
thing much more complicated, 
like a TV show, should cost 
much more. That could make 
the system too expensive to 
compete against land lines. 

Several satellite telecom¬ 
munications systems are under 
development including the 
Motorola project and a Hughes 
Aircraft small-dish system for 
video and entertainment services. 

Hughes launched a direct- 
broadcast satellite in December, 
and television service for its first 
customers began in April. Those 
customers use 18-inch satellite 
dishes to pick up satellite signals 
for TV channels. Programming 
can be purchased through many 
rural electric and telephone 
cooperatives that are members 
of the National Rural Telecom¬ 
munications Cooperative. 

Teledesic would not offer 
television programming or 
telephone service. It would 
sell use of its network to other 
companies that would service 
consumers. 

Some experts are skeptical 
about Teledesic’s chances for 
success. 

There has never been a satel¬ 
lite project proposed that is this 
extensive,” not even by the U.S. 
government, said Mike French, 
managing editor of Satellite 
Week, a Washington, D.C.-based 
trade publication. 

— Rural Electric News Service 
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Light sleeper 

T 

hat leads to a 

good night's sleep? A big 

pillow, warm milk, a long book... 

Most important is the feeling 

of security. Today's homeowner 

can find comfort in a dusk-to- 

-f dawn electric security light. ^ 
Ask your electric cooperative 

about installing one. 
V i 

costs just pennies a 

day. And, a strong 

light shining over your property 

during the dark hours has been known to lead to hours 

' of carefree, pleasant dreams. A big pillow doesn't hurt, 

either. -f 
i —y<^ 
\V /i\ 

i T 
Electricity. A source of comfort. 

“ -^le 

4- 

Electric Cooperatives of Illinois 

Getting the job done ... TOGETHER 
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Three directors were 
elected to the RECC board 
during the 57th annual 
meeting of members, held 
Thursday, June 16, at 
Lincolnwood High School, 
Raymond RECC general 
manager Del L. England, 
standing, congratulates, 
from left, Thomas T. “Ted” 
Dowson of rural Auburn, 
Lee W. Marten of rural 
Waggoner and R. Steven 
Gage of rural Girard. 

No rate hike for 1994 
Efforts to control expenses are paying off for 

Rural Electric Convenience Cooperative Co. and 
its members. The not-for-profit utility plans no 
rate increase for 1994. Members received a sta¬ 
tus report on their organization during RECC’s 
57th annual meeting on Thursday, June 16, at 
Lincolnwood High School, Raymond. 

Board president Jimmy L. Ayers of rural Roch¬ 
ester told the members and guests that the past 
year settled several conflicts and provided good 
financial news. He said the board and manage¬ 
ment believe the cooperative can look forward to 
a long period of rate stability. 

Ayers mentioned factors that should bring 
future stability. For example, member participa¬ 
tion in cost-saving programs have helped control 
the cost of wholesale power that RECC purchases. 
In fact, by decreasing peak electric demand last 
summer, members will not have to pay $140,000 
in power costs during 1994. Many members have 
had radio-control switches installed on their wa¬ 
ter heaters and air conditioners. The switches 
briefly shut off these appliances during local high 
energy use times — usually the hottest days of 
summer. Wholesale power costs are largely deter¬ 
mined by the cooperative’s peak use of electricity 

during the summer. 
Ayers also noted that the cooperative’s power 

supplier, Soyland Power Cooperative, restructured 
its debt load last year after lengthy negotiations 
with its financial lenders. “As a result our whole¬ 
sale power cost will remain stable at least through 
the end of 1996 and we may see only minimal in¬ 
creases after that.” 

1993 saw the end of a long-running lawsuit 
between RECC and Soyland. “That ended the 
costly litigation that many of us thought was mis¬ 
guided, and closed a costly chapter in the history 
of our cooperative,” Ayers said. With the litigation 
concluded, RECC’s main financial lenders ap¬ 
proved loans to the cooperative for a two-year sys¬ 
tem plan and to pay the cost of outstanding obli¬ 
gations to Soyland. 

Another legal matter ended last year when 
RECC filed suit against the City of Chatham to 
fight the town’s annexation plans. Chatham 
sought to annex 40 parcels of land currently 
served by the cooperative. Ayers said, “Had the 
annexation been successful, Chatham’s munici¬ 
pal electric system would have attempted to take 
over service to the homes within the area. This 
would have led to higher rates for our members 
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Clockwise from below: Doug Rye 
gave an interesting presentation. 
Members of the Harvel-Raymond 
Ambulance District did blood 
pressure tests. There was a good 
crowd. President Jim Ayers and 
manager Del England speak. Mrs. 
John Lansford gave out capital 
credit checks. Mr. and Mrs. 
Harold Johnson, Raymond, won 
a 25-inch Zenith color TV. 

m 
Osl 

outside the annexed area.” 
The president added, “RECC and all electric 

cooperatives vigorously defend their right to serve 
the territories assigned to them under the Elec¬ 
tric Supplier Act. We believe it is grossly unfair 
when cities with municipal electric systems can 
annex co-op territory. They take away the most 
rapidly growing portions of cooperative service 
area when it was the investment of the electric 
cooperative and its early members who made the 
development possible.” 

At the end of 1993, RECC members were able 
to enjoy one of the benefits of cooperative mem¬ 
bership. They received the largest rebate in the 
utility’s history, totaling approximately $524,000. 
“Because overall consumer demand last year was 
up significantly more than expected due to the 
weather, all members received credits over a five- 
month period based on kilowatt-hours used dur¬ 
ing those months,” Ayers reported. “These credits 
demonstrate our commitment to the cooperative 
way of doing business. It allowed members to 
share in the good financial fortune of RECC dur¬ 
ing 1993.” 

In his report, general manager Del L. England 

listed the happenings that made 1993 “probably 
the most positive year for us in recent history.” 

Among them: 
•Kilowatt-hour sales were 74,543,505, a 9.8 

percent increase over 1992. 
•The cooperative’s operation expenses de¬ 

creased. 
•The average outage hours for members 

dropped from 1.71 to 1.49 hours. 
•New members were added, many power lines 

were improved, and new equipment was pur¬ 
chased, while the maintenance of existing facili¬ 
ties was kept up to schedule. 

Manager England also noted that the average 
cost per kilowatt-hour for members was less in 
1993 than it was seven years earlier. “Is there 
another product you purchased for less last year 
than in 1986?” he asked. 

Also during the meeting, members elected 
three directors to the cooperative's board. Tho¬ 
mas T. “Ted” Dowson of rural Auburn, who has 
been filling an unexpired term, was elected to a 
three-year term. Newcomers to the board are Lee 
W. Marten of rural Waggoner and R. Steven Gage 
of rural Girard. 
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makes 
a difference 

You may not have given it much thought, but 
you have complete control over how you use your 
electricity. You choose the ingredients that are 
necessary for you to maintain your standard of 
living. 

The way you live and the way you use your elec¬ 
trical appliances have a greater impact on your 
consumption of electricity than the number of 
appliances you have. 

We in Illinois enjoy relatively good lifestyles, and 
we tend to use more energy than the national 
average. This applies to all forms of energy, not 
just electricity. 

Let’s take a look at some of these “lifestyle 
considerations” that can make your electric bill 
appear to be higher than “normal.” 

Family size 

Let’s face it, there is a direct relationship 
between the number of people living at home and 
the amount of energy that is used. That’s es¬ 
pecially true if you have teenagers at home. In 
addition, if friends and relatives are visiting, 
you can expect to use more energy for cooking, 
baking, laundry and hot water. 

Space heating and cooling 

From a comfort standpoint, most of us prefer to 
be relatively cool in summer and warm in winter. 

Others prefer temperature extremes. In Illinois, 
humidity plays an important part in our year- 
round comfort, too. If we operate dehumidifiers 

in summer (and to lesser degree, humidifiers, 
in winter), this contributes to our household 
energy consumption because they tend to 
run continuously. Portable space heaters, air 
conditioners, and fans in such places as the garage 
and basement also contribute to our energy 
consumption. 

By taking a look at our “comfort” lifestyle 
in terms of maintaining relative humidity and 
temperature, we can use energy wisely in many 
ways. These range from adding insulation, 
weatherstripping and caulking to simply turning 
down the heat and turning off the air conditioning 
in a room not being used. 

Water heating 

About 15 percent of the energy used in the 
average American home is for water heating. Hot 
water plays a very important role in everyone’s 
lifestyle — but many lifestyles require substantial 
quantities of hot water, and that results in higher 
energy use. 

Ask yourself some of the following questions: 
“When I take a bath, do I use hot water 

sparingly, or is the tub completely full of water?” 
“Do I take short showers, or do I stay in the 

shower until the hot water gets cold?" 
“Do I repair leaky faucets, or simply let them 

drip and waste hot water?” 
“Do I operate automatic washers and dish¬ 

washers with a full load, or just whenever it's 
convenient? (Like with a pair of jeans or just a few 
dishes)?” 

Appliance use 

We have a host of time- and labor-saving 
appliances available to help us do our work 
whenever we need their service. Your appliances 
work for you around the clock, whenever you 
choose to use them. Wise use of appliances can 
have a positive effect on your energy consumption. 

For example, ask yourself questions like these: 
“Do I turn off lights when a room is not in use, 

or do I leave them on?” “Does my television set 
entertain the entire family, or does it entertain an 
empty room?” 

“Do I leave the oven on ‘warm’ for an extended 
period of time, or do I cook many dishes at once 
and then turn the oven off?” 

These are prime considerations that affect the 
amount of electricity you use to maintain your 
lifestyle. All Americans are part of the residential 
sector, and spirited energy management con¬ 
sciousness is likely to start at home. 

The effects of a home and farm energy manage¬ 
ment program can pay big dividends! 
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Creature comforts 

That’s what 

spend much of our lives ac- 

they’re called. Most of us 

cumulating them. A lounge 

chair, a great stereo, a soft shag carpet beneath your feet. 

What about atmosphere? The actual “feel” of your home. 

Steady warmth in the winter and constant cooling in the summer. 

No hot or cold spots as you go from room to room. 

w 
11 isely, families are turning to electric heating and cooling when 

they build their new homes. It means efficient comfort all four sea¬ 

sons, and it’s clean and safe. Your electric cooperative 

has special rates that make these ad¬ 

vantages low-cost for you. 

Lounge chairs will come and go, 

but your home energy source will be 

around a long time. Choose right 

BEFORE you build. 

Electric Cooperatives of Illinois 

Electricity. A source of comfort. 
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RECC will blow your doors off! 
RECC, in partnership with Menard Electric 

Cooperative, Petersburg, Illinois, has purchased a 
blower door. The blower door — a device used to 
check homes for air infiltration — is one of the el¬ 
ements for a complete energy audit. RECC is ac¬ 
cepting appointments from members to have their 
homes checked at no cost. If time permits, non¬ 

member requests will be ac- 
it a cost of 
per set-up. 
some states, 
the cost os 
$300 per 
test. Ap¬ 
pointments 
are based 
on first 
come, first 

serve, and equipment availability. 
It doesn’t take much time to set up the blower, 

and the results are quite impressive. The blower 
door is used to take measurements of air infiltra¬ 
tion at various levels. We men pull the air out of 
the house to simulate a 20 mile per hour wind 

blowing on all sides, even the roof and floor. A few 
members have had their homes checked already, 
and all the regular spots of air infiltration were 
found, along with a few new ones. Some of the 
anticipated areas are recessed lights, interior and 
exterior wall receptacles, along with chimneys. The 
readings will tell you how large a hole you have in 
your home, and the negative pressure helps locate 
the problems. 

The test itself takes about 30 minutes, depend¬ 
ing on how many questions you may have. This is 
another example of how RECC attempts to work 
for you, the member. Call the cooperative office for 
your appointment and be prepared for winter. 

The unit is not very big: This is the equipment our 
personnel will bring into your home. 
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Here, the blower door is set up and ready to run. It 
enables us to find air leaks in many places in the 
home: both expected and unexpected. 



New and reduced rates 

The “R” word has resurfaced at RECC. That’s 
right, we are talking about rates. You have been 
told that our power supplier, Soyland Power Coop¬ 
erative, has changed how they are billing us. Now 
that some stability and continuity has been estab¬ 
lished with Soyland, RECC can begin working on 
its rates. 

Now, before everybody says here we go up again, 
be advised that is not absolutely the case. Instead, 
two new rates have been developed. One is for grain 
processing and drying on the farm, and the other is 
for accounts that can be interrupted and have trans¬ 
former capacity of 50 kva or below. Two commer¬ 
cial rates have been changed to bring them into line 
with their cost of service. 

Finally, the Residential and Farm Service — 
Electric heat rate was reduced. That’s right you saw 
the other “R” word, REDUCED. This is a word most 
members thought they would never see. Granted in 
the final analysis it may be a small step, but it is in 
the right direction. 

These rate changes are the result of RECC tak¬ 
ing advantage of the options and requirements 
stipulated by our power suppliers. In conjunction, 
the growth of adding new members and selling ad¬ 
ditional power have helped significantly. By increas¬ 
ing electrical usage during off peak demand, our 
cost for power is reduced, with those savings passed 
to the membership in rates and power cost adjust¬ 
ment credits. 

To explain the new rates, let’s take a look at the 
“On Farm Grain Processing and Drying” rate first. 
This rate is designed for on-farm grain processing 
and drying, using a separately metered electrical 
service dedicated to only that type of usage. It in¬ 
cludes service of a single-phase or three-phase 
transformer capacity, up to and including 75 kva. 
The rate is two staged, with one rate for the peak 
period season, June 1 through Sept. 30, and a sepa¬ 
rate rate for non-peak season, October 1 through 
May 31. The rate is as follows: 
Peak Period Season 

Facility Charge: 
Single-phase: $14.00 
Three-phase: $35.00 

Energy Charge: 
First 1,200 kilowatt-hours @ 12.410/kwh 
Next 1,800 kilowatt-hours @ 10.160/kwh 
Over 3,000 kilowatt-hours @ 6.050/kwh 

Non-Peak Period Season 
Facility Charge: 

Single-phase: $14.00 
Three-phase: $35.00 

Energy Charge: 
All kilowatt-hours @ 4.00/kwh 

Minimum charges are dependent on trans¬ 

former capacity. The Farm and General Service In- <3 
terruptible rate is the other new rate. This rate al¬ 
lows a member with a single or three-phase electrical 
service, with a transformer capacity of 50 kva and 
under, and is willing to interrupt their electrical 
service, to be on the following rate: 
Facility Charge $35.00 

Energy Charge: 
First 3,000 kilowatt-hours @ 12.00/kwh 
Over 3,000 kilowatt-hours @ 5.50/kwh 

Minimum charges are dependent on trans¬ 
former capacity and whether single or three-phase. 
Members will be required to disconnect from RECC 
service when requested by the cooperative. This re¬ 
quest will be between June 15 and September 15, 
or possibly during emergency situations. Members 
on this rate will be given advance notice when to 
disconnect, with the disconnected time not to ex¬ 
ceed six hours in a 24-hour period, or more than 
200 hours in a calendar year. 

The two commercial rates with changes are the 
Economic Development rate and the Municipal 
Pump Service rate. The Economic Development rate 
change is in wording only. The change will stream¬ 
line the rate and make it consistent with other rates. 
The Municipal Pump Service rate will receive an 
increase in its demand charges to make it consis¬ 
tent with other demand rates. The big news is for 
members having residential electric space heating. 
The reduction in this rate is a step in the right di¬ 
rection that we hope to continue. The rate change 
involves not only the cost per kilowatt-hour, but the 
rate block as well. 
Old Electric Heat rate: 

Facility Charge: $14.00 
Energy Charge: 

First 1,200 kilowatt-hours @ 12.410/kwh 
Next 1,800 kilowatt-hours @ 9.160/kwh 
Over 3,000 kilowatt-hours @ 4.850/kwh 

New Electric Heat rate: 
Facility Charge: $14.00 
Energy Charge: 

First 1,500 kilowatt-hours @ 12.00/kwh 
Next 1,500 kilowatt-hours @ 8.90/kwh 
Over 3,000 kilowatt-hours @ 5.000/kwh 

The new rates, rate word changing, rate in¬ 
crease, and rate decrease, are all part of making as 
level a playing field for the members of RECC as 
possible. When and if possible, further rate changes 
will be studied for consideration. The situations that 
put rates at their current point will not be over¬ 
come quickly, but at a slow and steady pace. 

RECC will continue to exercise every option pos¬ 
sible to reduce cost and increase productivity to the 
betterment and fiscal responsibility for the mem¬ 
ber. Complete copies of the new, reworded or exist¬ 
ing rates can be obtained by members either by 
calling or stopping by the cooperative office. RECC 
is owned by those we serve! 
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Power outages can 
frustrate personal 

computer users 
If you own a personal com¬ 

puter, you have probably experi¬ 
enced the frustration of having 
your power supply suddenly 
flicker or go off completely with a 

resulting loss of data. 
Rapid changes in the amount 

of electricity going into your com¬ 
puter can result in damaged cir¬ 
cuitry, loss of important data and 
plenty of aggravation. 

What can you do to protect 
your computer equipment from 
power fluctuations and outages? 

There is equipment available 
for home (or office) use that is de¬ 
signed to eliminate or filter out 
surges of electricity or provide a 
back-up supply of power should 
your power go off. 

Protector or suppressor de¬ 

vices provide protection from 
brief but intense voltage in¬ 
creases (often called spikes or 
surges). It’s this type of equip¬ 
ment that may save your 

computer’s life should a lightning 
bolt hit nearby and enter your 
home’s wiring system. 

According to a computer 

sales/service/applications com¬ 
pany, a surge protector’s “re¬ 
sponse time” to incoming power 
surges is a critical factor to con¬ 
sider when choosing a unit. The 
faster the response time, the bet¬ 
ter the unit is at preventing the 
power surge from entering your 
computer and causing damage. 
Also consider the amount of 
power the unit can dissipate 
when a surge occurs. Cheaper 

units that can’t handle higher 
surge levels may not provide the 
protection you need. Some qual¬ 
ity units can handle as much as 
2,000 amps for one millisecond. 
Surge protectors can vary in 
price from $40 to over $120. 

But it’s the loss of data, not 
equipment damage, that most 
often causes concern among 
computer operators. 

If you can’t shut down your 
home computer during periods 
when power interruptions are 
likely (such as during intense 
lightning storms), then an 
Uninterruptible Power Supply 
(UPS) system may be for you. A 
UPS system operates with a bat- 
teiy backup that supplies instant 
power to your computer should 
the outside voltage suddenly 
drop. Because the backup sys¬ 
tem takes over quickly, your 
computer doesn’t notice. The 
batteries normally supply 
enough power to continue oper¬ 
ating 15 to 20 minutes, but each 
system’s reserve time will vaiy. 
Battery backup systems can cost 
$400 to $2,000. 

Some additional thoughts. If 
the expense of a battery backup 
system is too much for your bud¬ 
get, consider copying your data 
frequently. Then, if the power 
does go off you lose only that por¬ 
tion of your data which has not 
been copied. If the data you’re 
putting into your home computer 
is extremely important, make 
copies of it on a separate disk and 
place it in a proper storage facil¬ 
ity. 

If you’re thinking about pur¬ 
chasing a surge protector or bat¬ 
tery backup system for your 
home computer, make sure the 
equipment you choose meets the 
precise needs of your computer. 

If power surges and outages 
concern you, surge protectors 
and battery backup systems may 
be just the thing your computer 
needs for important protection. 
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Use the earth to your 
advantage 

Your most efficient energ 
source for home heating 
cooling isn’t oil, gas or 
It’s the Earth. Your most 
efficient heating and 
cooling system is the 
geothermal system. It 
gets its energy from the 
sun’s heat stored within 
the soil around your 
house — a constant 
energy supply. In the 
winter, the system 
warmth from the soil anc 
transfers it to your home 
through a simple coil 
filled pipe buried in your yard. 
This exchange is reversed in the 
summer to cool the house. Take 
advantage of a safe, clean and efficient 
option that’s 3 to 4 times more efficient than 
fossil-fuel. It’s to your advantage to contact your electric 
cooperative today. 

Electric Cooperatives of Illinois 

Good for ALL Illinois 



RURAL 
Auburn* ELECTRIC 
:  CONVENIENCE 

Macoupin COOPERATIVE 
Rural Hilights 
Board of Directors: Jim Ayers, John Beatty, Ted Dowson, R. Steven Gage, Curtis Hays, 

Lee Marten, Melvin Repscher, David White, and Lyle Yeaman. 

Manager: Del L. England 

RURAL ELECTRIC CONVENIENCE COOPERATIVE CO. 217-738-6197 AUBURN, ILLINOIS 

;Vv * 

wlHmg 
ml# 

• . .# 

srtatf 

anb boarb of btrectors; 
of &ural Clrctric 

Conbeniente Cooperatibe 

Co. tooulb like to Im^b all 
our members a jopousf 

holibap sfea^on. 



RECC goes to school 
Rural Electric Convenience 

Cooperative went to school twice 
in the last 30 days. RECC was 
asked to give electrical safety 
demonstrations to the students 
of the third, fourth and fifth 
grades at Ball Elementary school 
near Chatham. The demonstra¬ 
tion includes a short science les¬ 
son on what electricity is, how it 
is made, and a few of its proper¬ 
ties. A health lesson is included 
on what effects electricity has on 
the human body and why. Math 
is used to show the power and 
speed of electricity. The students 
were then treated to a miniature 
depiction of several electrical 
safety problems and shown why 
and how to avoid them. Approxi¬ 
mately 800 students and teach¬ 
ers saw the demonstration 
during the four days at Ball El¬ 
ementary. The main message of 
the demonstration is to teach 
children how to avoid becoming 

a path for electricity. 
Members who wish to have 

this demonstration presented in 
their school are asked to have a 
teacher contact the cooperative 
and request it. The demonstra¬ 

tion is free and can be presented 
as part of a science lesson or as 
an information presentation. The 
children and teachers that have 
seen it will attest that we have fun 
and learn with the display. 

John Lansford, director of member and public relations for RECC, 
addressed 3rd, 4th and 5th grades at Ball Elementary School. 

Outdoor Holiday Lighting Contest rules 
1. Contest will be restricted 

to Rural Electric Convenience 
Cooperative connected account 
locations. 

2. All participants will be 
grouped into one category. Any 
type or style of holiday lighting 
is eligible. 

3. Contestants must register 
on or before December 5, 1994. 
Registration may be made by 
phone or by mail. Information 
needed is: 

A. Name of account as shown 
on billing card. 
B. Address 

C. Phone number 
D. Is this a residence? yes no 
E. Is this the applicant’s resi¬ 
dence or property? yes no 
4. Judging will be based on 

creativity, workmanship, overall 
effect and effort. The display must 
be visible at night and from a 
passable road to qualify. 

5. Judging will be conducted 
on the evenings of December 5- 
15 between the hours of 5 p.m. 
and 10 p.m., weather permitting. 

6. Participants will be indi¬ 
vidually judged in each director 
district and winners selected in 

each of the nine districts. First 
place winners will be eligible for 
the grand prize judging. Grand 
prize winner will be awarded 
$100. Eight district winners of 
first place will be awarded $25 
each. Nine second place winners 
will receive $15 each. Each win¬ 
ner will be denoted with a yard 
sign and pictured in the Rural 
HiLights. Presentation of awards 
will be December 16. 
7. Grand prize winner will 

not be eligible for grand prize the 
following year. 

I  

i Name    

Account number of location to be judged  

I Address Residence yes no 

| Is this the applicant’s residence or property? yes no 
I 
I  

I 
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Kitchen and cooking 
energy savers 

• Use cold water rather than 
hot to operate your food 
disposer. This saves the energy 
needed to heat the water, is 
recommended for the appliances, 
and aids in getting rid of grease. 
Grease solidifies in cold water 
and can be ground up and 
washed away. 

• Install an aerator in your 
kitchen sink faucet. By reducing 
the amount of water in the flow, 
you use less hot water and save 
the energy that would have 
been required to heat it. The 
lower flow pressure is hardly 
noticeable. 

• Keep range-top burners and 
reflectors clean. They will reflect 
the heat better and you will save 
energy. 

• Water will come to a boil 
faster and use less energy in a 
kettle or covered pan. 

• Match the size of the pan 
to the heating element. More 
heat will get to the pan; less 
will be lost to surrounding 
air. 

• If you cook with electricity, 
get in the habit of turning off 
the burners several minutes 
before the allotted cooking time. 
The heating element will stay 
hot long enough to finish the 
cooking for you without using 
more electricity. The same prin¬ 
ciple applies to oven cooking. 

• When using the oven, make 
the most of the heat from that 
single source. Cook as many 
foods as you can at one time. 
Prepare dishes that can be 
stored or frozen for later use or 
make all oven-cooked meals. 

• Watch the clock or use 
a timer; don’t continually open 
the oven door to check food. 
Every time you open the door, 
heat escapes and your cooking 
takes more energy. 

• Use small electric pans 
or ovens for small meals rather 
than the kitchen range or oven. 
They use less energy. 

Energy 
savers 

In the 
kitchen, laundry 

and bath 

When buying appliances 
such as refrigerators, 
freezers, dishwashers, 
washing machines and 
dryers, compare the 

Energy Guide labels of 
competing models of 
the same capacity to 

determine their annual 
energy cost ranges. Over 
time, the energy-thrifty 
machines will be more 
economical purchases. 

• Use pressure cookers and 
microwave ovens if you have 
them. They can save energy 
by reducing cooking time. 

• If you purchase a gas oven 
or range, look for one with an 
automatic (electronic) ignition 
system instead of pilot lights. 
You’ll save an average of up to 
a third of your gas use — 41 per¬ 
cent in the oven and 53 percent 
on the top burners. 

• If you have a gas stove, 
make sure the pilot light is 
burning efficiently — with a 
blue flame. A yellowish flame 
indicates an adjustment is 
needed. 

• When cooking with a gas 
range-top burner, use moderate 
flame settings to conserve gas. 

• When you have a choice, 
use the range-top rather than 
the oven. 

Dishwashing 
energy savers 

When buying a dishwasher, 
look for an energy-efficient 
model with air power and/or 
overnight dry settings. These 
features automatically turn off 
the dishwasher after the rinse 
cycle. This can safe you up to 10 
percent of your dishwashing 
energy costs. The typical dish¬ 
washer uses 14 gallons of hot 
water per load. Use it energy 
efficiently. 

• If you need to rinse dishes 
before putting them in the 
dishwasher, use cold water. 

• Be sure your dishwasher is 
full, but not overloaded, when 
you turn it on. 

• Let your dishes air dry. 
If you don’t have an automatic 
air-dry switch, turn off the con¬ 
trol knob after the final rinse. 
Prop the door open a little and 
the dishes will dry faster. 

• Don't use the “rinse hold” 
on your machine for just a few 
soiled dishes. It uses three to 
seven gallons of hot water each 
time you use it. 

—U.S. Dept, of Energy 


