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Across the 
Manager’s Desk 

by Robert E. Gant 

Let us hear from you 
We often hear from members when a bill seems 

too high, the power is off, or some other type of 
problem exists. This is good because we are here 
to serve our members and if they are having a 
problem with their service, we want to know about 
it so we can get it corrected. 

We also occasionally hear from members as a 
result of the good service we provide: The ser¬ 
viceman was there within 30 minutes, weatheriza- 
tion assistance really helped, or received helpful 
and courteous service when I called in. 

This is good, too, because it lets us know we are 
doing our jobs well, and everyone appreciates a 
pat on the back. 

Regardless of whether you have a complaint or 

a compliment, we want to hear from you. We want 
to continue to do the things we are doing right, 
while at the same time, we want to work on areas 
of our service that may need improvement. 

Keep in mind that we supply electricity to about 
9,500 meters over a five-county area. For this 
reason, we operate under a set of guidelines that 
must apply equally to all members. Also keep in 
mind that we are here to serve you, so you need 
to tell us if we are doing a good job. 

There are several ways you can go about letting 
us know what kind of a job we are doing. If you 
know the board director in your area, you can 
talk with him. He is one of the people you have 
elected to help set policy concerning how the 
cooperative is run. You can also call the coopera¬ 
tive’s main office in Winchester. Simply explain 
your concern to the switchboard operator, and 
she will connect you with the person who can 
help you. One other avenue you have for.com¬ 
munication is to write a letter. This remains 
one of the least expensive and most effective 
ways to express your thoughts. 

Once again, we are here to serve you, but you 
have a responsibility to let us know how we can 
best do that. Let us hear from you. 

Services offered by the 
Member Service Department 

1. Complete line of Hotpoint, Maytag, and Admiral appliances, and Fedders air conditioners. 
2. Craftmaster Service Saver electric water heaters. $125 plus tax, delivered. (Installation available). 
3. Complete home and farmstead wiring. 
4. Computer sizing of WaterFumace heating, central air conditioning and water heating systems. 
5. Installation and repair of underground wiring. 
6. Repairs on all major appliances. 
7. Electric baseboard heat installations. 
8. Recommendation of proper insulation and ventilation. Also, sale of insulation. 
9. All service calls in our service area include 30 minutes of work and “no mileage charge.” $25 for 

one-man service call, $35 for two-man service call. After first 30 minutes, $15 per hour per man. 
10. Repair of inoperable equipment and wiring. 
11. Complete electric installation for grain drying and grain and feed handling equipment. 
12. Satellite TV programming and equipment sales. 
13. Over-the-counter sales of wiring equipment to IREC members. 
14. Special sale on all major appliances at our annual meeting. 
15. Financing available to qualified members. 
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Direct Broadcast Satellite 

In-home system 
includes channel 
selector box and 
remote control 

Service starts Spring ’94. 
Digital picture and sound. Dish/receiver costs start at $700. High definition TV ready. 

f ■ 

V 1   I 

For information contact: Illinois Rural Telecommunications Co., 2-12 S. 
Main, Winchester, IL 62694. Ph. 217-742-3128 or 1-800-468-4732. 

Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, November 1, 
1993, at 1:30 p.m. All directors were present, 
along with the general manager, the office man¬ 
ager, the chief engineer, the director of member 
and public relations, the sales and promotion 
manager for IRTC and the Cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the October 4, 1993, regular 
board meeting were reviewed and approved. 

2. The general manager gave the financial 
report, which was approved after all questions 
were answered. 

3. The accounts paid report was reviewed and 
approved. 

4. The director of member and public relations 
gave the appliance sales report, the Member 
Service Department report and discussed the 
1994 power use budget. He then asked for, and 
received, approval to participate in the 1994 
Youth to Washington program. 

5. The chief engineer reported that the SC AD A 
system is working well. He also said he has been 
working on an interruptible rate and that IREC 
may temporarily provide electricity for the Village 
of Pearl. 

6. The sales and promotion manager for IRTC 
reported on sales for October and work he has 

been doing to line up installers for the DBS 
systems. The president of the IRTC board reported 
on their October meeting and, after some discus¬ 
sion, the IREC board passed a motion to transfer 
the business of providing C band programming to 
IRTC. 

7. The board discussed group health insurance 
for the employees and tabled the item until later 
in the meeting. 

8. The general manager informed the board 
about a workmen’s compensation pool that the 
statewide organization is trying to establish. They 
were asked to attend an informational meeting on 
the subject. 

9. The manager then updated the board on 
work being done in the parts of our service area 
that were flooded this year. 

10. A report was given regarding the further 
development of the industrial site in Greene 
County as well as the status of the Greene 
County Economic Development Corporation’s 
outstanding loan. 

11. The board approved the repricing of two 
long-term CFC notes, which lowered the interest 
rates on those loans. 

12. The board reviewed the report of the 
October 20, 1993, regular Soy land board meeting. 

13. The board reviewed the report of the 
October 21, 1993, regular AIEC board meeting. 
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14. Plans were made to attend the NRECA 
annual meeting in February, 1994. 

15. The attorney gave the legal report. 
16. The board discussed plans for a board/ 

management retreat in January, 1994. 
17. Under other business, the board refunded 

one membership, according to the bylaws. There 
was one accident to report, with no loss of time. 
The board allowed subrogation of surface rights 
for IDOT to widen a bridge. The board authorized 
the manager to attend a meeting relative to the 
reorganization of Cecil Daffron and Associates. 
The December meeting date was changed to 
November 29, 1993. 

18. 52 applications for membership in the 
cooperative were approved. 

19. The board went into executive session. 
Upon returning to the regular session, the board 
passed a resolution regarding the 1994 wage and 
salary plan. There was also a resolution passed 
authorizing the manager to solicit group health 
insurance through another carrier. 

20. The board then went into executive session 
to discuss the manager’s contract. 

21. Upon returning to the general session, and 
there being no further business to come before the 
board, the meeting was adjourned. 

• Who call promptly to notify the office 
when a power outage occurs, telling us 
exactly where the trouble is located and 
the cause. 

• Who grant right-of-way for construction 
and maintenance of line to serve your 
neighbors, providing adequate and re¬ 
liable electric service to everybody on the 
system. 

• Who are careful when using trucks and 
farm machinery around poles, lines and 
guy wires. 

• Who keep television antennas, silo-filling 
pipes and other equipment clear of falling 
distance on all electric lines. 

Who teach children all the rules of electric 
safety, both indoors and outdoors. 

• Who use extreme care when cutting trees 
near your electric lines. 

• Who notify the office when moving so elec¬ 
tric service can be transferred to the new 
owner or disconnect if no one will be using 
power. 

• Who report anything that is wrong with 
the lines such as bad pole, broken buy 
wires, broken strands on the line conduc¬ 
tors and cracked or broken insulators. 

• Who keep signs, fence wires, nails and 
other hazards off the poles for the safety 
of our linemen. 

May we say thanks to our members 

Water Heaters For Sale 
80-gallon Mor-Flo electric water heaters 

$125.00 plus tax 
to 1REC members 

Price includes delivery Installation available 
O R-20 insulation O Built-in lime fighter 
O 10-year tank warranty e T/P valve included 

Call 1-800-HOT-IREC 

Illinois Rural Electric Co. members can now call the Cooperative 
toll free by using our new hot line. 

In Illinois, call 1-800-HOT-IREC (1-800-468-4732) 
You may also still call (217)742-3128. 
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but you can depend on 
an electric security light. 

The moon was the original night light, good for as far as it went. Trouble was, 
about every month its light dimmed as it shrank to a sliver in the sky. Even 
on its fullest, brightest night, a few stray clouds could leave folks in the dark. 

You don’t have to depend on the uncertain light of the silvery moon when 
you install an electric security light at your home, farm or business. For a few 
cents a night, your property can be bathed in bright light. Security studies have 
shown that outdoor lighting reduces the chance of burglary and vandalism. And 
electricity is not wasted — the light automatically turns on at dusk and shuts 
off at dawn. 

A moonlit night is great for a lot of things, but for peace of mind, contact your 
electric cooperative and have an electric security light installed. You’ll take a 
shine to it. 

A security light from IREC 
Costs only $8.00 per month (plus WPCA) 

Call 1-8OO-HOT-IREC 
(1-800-468-4732) 

©NRECA 

ILLINOIS RURAL ELECTRIC NEWS/January 1994 



Across the 
Manager's Desk 

by Robert E. Gant 

Geothermal Rebate 
available in 1994 

Those members who have heard about geo¬ 
thermal heating and cooling know it is the most 
energy-efficient system on the market. Those who 
have not heard about the geothermal system 
might want to read the article on page 12C of this 
center section to learn more about it. 

The article mentions that some electric utilities 
offer cash back to consumers who install this type 

of system. Illinois Rural is one of those utilities. 
Members installing a geothermal system could 
receive a $599 rebate from IREC. In addition, they 
could qualify for a $500 rebate from Soyland 
Power Cooperative, Inc., for a total of $ 1,099 cash 
back. 

Rebates like these are offered to encourage con¬ 
sumers to purchase a product. In this case, the 
product might be considered a heating and cool¬ 
ing system. But it might also be thought of as a 
home comfort system. A geothermal system will 
not only keep you warm in the winter and cool in 
the summer, but it is easy to maintain (change the 
filters), it’s clean, it will be trouble-free for many 
years and you can afford to operate it. 

Illinois Rural does not sell or install geothermal 
systems, but we can certainly talk to you about 
the advantages of owning one. We can also pro¬ 
vide you with WaterFurnace® dealer’s names for 
your area. Call your Member Service Department 
to find out more about this highly efficient 
heating, cooling and water heating system. 

Successful launch! 
Programming announcement 
February 15 

The world’s first digital satellite system will 
soon be broadcasting over 150 channels 
to your home. Hughes Communication’s 
DBS-1 satellite was successfully launched 
by Arianespace December 17, 1993. The 
integrated receiver, 18-inch dish, and remote 
are available from $699. Call or write: 

Illinois Rural Telecommunication Co. 
Subsidiary of Illinois Rural Electric Co. 
2-12 S. Main, Winchester, 111. 62694 
Phone 217-742-3128 or 1-800-468-4732 

As a member/affiliate of NRTC, we are an authorized 
distributor of DirecTv and Digital Satellite System are 
registered trademarks of Hughes Communications Inc., 
a unit of GM Hughes Electronics. 
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Co-ops help consumers take charge 
By Bob Bergland 

Executive Vice President 
and General Manager, 

National Rural Electric 
Cooperative Association 

As the world gets more complicated and every¬ 
thing seems to move at a faster pace, we tend to 
look for ways to take more control of our lives. 

Cooperatives are providing millions of people 
with ways to be in charge. 

A cooperative is a corporation organized so that 
the customers own the company, rather than 
investors. In this way the people who use the 
services of the co-op share in owning something 
that affects their lives. And that can be a signifi¬ 
cant part of their lives, such as their electric and 
telephone utilities and where they keep their 

money. This ownership grants the consumers a 
right to vote for a member to the board that over¬ 
sees the co-op, or to run for the board themselves. 

In this way, this ownership provides very real 
control over a part of life. 

Through electric and telephone co-ops, people 
were able to bring and maintain service to large¬ 
ly rural areas ignored for decades by investor- 
owned utilities. Through housing co-ops people 
were able to bring affordable housing to largely 
urban areas. Credit unions are co-ops, too, pro¬ 
viding control over financial services. Farmers 
have found ways to have more control over how 
they get products to the people by organizing 
marketing co-ops for their products, such as 
Sunkist for oranges and Ocean Spray for 
cranberries. 

DON'T TAKE 
YOUR HOME WIRING FOR 

GRANTED. 
Wiring in your home can wear out, so it's 

important to check your system regularly. 

• Make sure plugs and prongs aren't loose 
or worn. 

• Never attempt to make home wiring 
improvements yourself — hire a qualified 
electrician. 

• Turn off any appliance that sputters or 
gives the slightest shock, and have it 
repaired. 

• Check electrical cords for frays or nicks, 
and have them repaired or replaced. 

Contact us for more tips on heading off 
trouble before it starts. It's the smart thing to do. 
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Heat pump 
uses earth 
for energy 

A new electric technology — the geothermal 
heat pump — now uses the earth’s energy to heat 
and cool a home. The geothermal heat pump 
offers year-round energy savings compared with 
other systems. And, many electric utilities offer 
their customers cash back when they install this 
new system, according to the Edison Electric 
Institute and the National Rural Electric Coop¬ 
erative Association, two national electric utility 
trade associations. 

Electric utilities do this because geothermal 
heat pumps have high energy-efficiency ratings. 
These heat pumps also return a more even year- 
round demand on utility power plants. Both of 
these factors can help a utility delay the need for 
building more plants. 

Air-to-air and geothermal heat pumps can 
provide heating and cooling from a single unit. 
They do so because they transfer heat instead of 
creating it. For this reason, electric heat pumps 

Vertical pipe layout 

Horizontal pipe layout 

can return more in heating or cooling comfort 
than it costs in electricity to operate the system. 

The now traditional air-source heat pump, 
which dates back to the 1950s, exchanges heat 
with the outdoor air via the familiar compressor 
unit that sits in the background. Instead of an out¬ 
door compressor, the relatively new ground 
source heat pump exchanges heat with the 
ground via underground plastic piping. 
Energy savings 

Geothermal heat pumps work less to exchange 
than air-source heat pumps do. That’s because the 
ground’s temperature in most parts of the country 
remains a year-round 55 to 60 degrees, while the 
air temperature can fluctuate much more widely. 
The earth’s stable temperature translates into 
bigger energy savings for the home owner. In fact, 
you can get up to $4 in heating or cooling from 
each dollar of electricity. 
Other advantages 

Geothermal heat pumps offer other advantages 
as well. Some systems can provide year-round hot 
water. During the air conditioning mode, the 
water heating is “free”; the system takes the 
house’s heat, and puts it into the water heating 
tank. 

The compressor is permanently sealed, like 
your refrigerator, and normally doesn’t require 
refrigerant refills. Since it has no outdoor com¬ 
pressor, you and your neighbors will appreciate 
its quiet operation. 

A geothermal heat pump’s piping configuration 
can be laid out in a horizontal trench, or a vertical 
hole, depending on soil conditions. The cost to 
install either geothermal heat pump makes the 
system costlier than a regular air-to-air heat 
pump, but the energy savings will pay you back 
the difference in three to five years. 

For more information on this exciting new 
technology, contact Illinois Rural Electric Co. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, November 29, 
1993, at 1:30 p.m. Ten directors were present, 
along with the general manager, the office man¬ 
ager, the chief engineer, the director of member 
and public relations and the Cooperative’s 
attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the November 1, 1993, reg¬ 
ular board meeting were reviewed and approved. 

2. The general manager gave the financial 
report, which was approved after all questions 
were answered. 

3. The accounts paid report was reviewed and 
approved. 

4. The director of member and public relations 
gave the appliance sales report, the Member 
Service Department report and talked about some 
of his other activities during the month of 
November. 

5. The chief engineer reported on the SC AD A 
system, flood damage work and the office 
remodeling. 

6. The manager then gave the board a more 
detailed report on the flood damage work being 
done. In Pike County, crews are working to rebuild 
the tie line between East Hannibal and the New 
Canton sub as well as reconnecting members 
upon request. In Greene County, IDOT is involved 
in the pumping of water in order to get it off the 
highways. 

7. After hearing a report from the manager, the 
board approved a resolution to join the Illinois 
Workmen’s Compensation Pool as a charter 
member. 

8. A report was given on the reorganization of 
Daffron & Associates. This was of interest to the 
board because IREC works with this computer 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph: (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m.-4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas. 

software company. 
9. Tom Camerer reported on the IRTC board 

meeting. Over 500 people have signed up for 
equipment and programming. The satellite is 
scheduled to be launched on December 17, 1993, 
but receiving equipment could be in short supply 
through 1994. 

10. A brief report was made giving information 
about the work being done on the employee’s 
group health insurance plan. 

11. Plans and a tentative agenda were dis¬ 
cussed for the board/manager retreat in January, 
1994. 

12. The board reviewed the report of the 
November 18, 1993, regular AIEC board meeting. 

13. Plans were outlined for those directors who 
would be attending the NRECA annual meeting 
in February, 1994. 

14. The board reviewed the report of the 
November 17, 1993, regular Soyland board 
meeting. 

15. The attorney gave the legal report. 
16. One membership fee was refunded, accord¬ 

ing to the bylaws. 
17. 37 applications for membership in the coop¬ 

erative were approved. 
18. There were two accidents to report in 

November, neither of which resulted in any loss 
of time. 

19. Under other business, it was reported that 
IREC’s share of the REC flood relief fund was just 
under $8,000. The board felt the money should 
go to organizations that would know how to put 
it to best use, such as the local Red Cross and 
Salvation Army. Also under other business, the 
finance committee decided to meet on December 
30, 1993, to review the 1994 budget. 

20. There being no further business to come 
before the board, the meeting was adjourned. 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest 
rates that will assure the financial 
soundness of the cooperative. 
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Electric power 
in your home 

Electricity provides power that will serve you in 
countless ways the rest of your life. It is a con¬ 
trolled energy that your power supplier channels 
into homes and industries in a safe and de¬ 
pendable manner. At that point, it becomes your 
responsibility to use this controlled power safely. 

One point always to remember — never give this 
electricity an opportunity to strike you through 
some unthinking, careless act in your daily 
routine. Exercise Responsible Electric Accident 
Control Today (REACT) by respecting this power 
through the safe and efficient use of the many 
labor-saving devices powered by man-made 
lightning. 

The practice of operating or touching a plugged- 
in appliance when working in or around your 

kitchen sink is an invitation for man-made light¬ 
ning to strike. Those water faucets and sewer con¬ 
nections provide an excellent path to the ground 
for electricity to follow — don’t let it pass through 
your body to get there! 

Radios or similar small appliances that are 
within reach of the bathtub or shower make 
bathrooms an excellent place for accidents. 
Exercise caution when utilizing appliances in the 
bathroom. 

Laundry room areas, where water and its 
associated pipes are ever-present, require safe 
practices. Be sure that three-wire appliance cords 
are used and that the appliance cases are bonded 
to the ground wire of the electric circuit. 

Almost all power tools are equipped with three- 
wire cords to be used in three-wire outlets. But too 
frequently work to be done is out of reach of such 
an outlet. Extension cords are needed, and to 
avoid a jolt of man-made lightning, make sure 
they are of the three-wire variety and are con¬ 
nected to a ground fault interrupter-protected 
circuit. 

Outdoor patio living has become enriched with 
the use of the dependable servant, electricity. 
Don’t let this man-made energy go astray by 
failing to use three-wire cords and ground fault 
interrupters on all outdoor electrical circuits. 

IREC Annual Meeting 

Will be 
July 13 

at Scott County 
4-H Fairgrounds in Winchester 
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Direct Broadcast Satellite 
Program Packages Announced! First Equipment to be Shipped Soon! 

^ H0W 

VCV Would 4- 

You Like X* 

TO Own 
% AMERICA'S 

Best Television System 

SIGN UP TODAY 
Illinois Rural Telecommunication Co. 

2-12 S. Main, Winchester, IL 62694 
Ph. 217-742-3128 or 800-468-4732 

Electricity usage up during the winter? 
As the winter winds down (finally!) and spring 

shows signs of making a welcome arrival, do you 
look back on your winter electricity bills and think 
that they might be higher than they should have 
been? Many people do. As a matter of fact, many 
of our members comment on the size of their 
winter bills. 

While we have some idea of why members’ 
bills are higher during the winter —ours are 
too — we do not know specifically why a particular 
individual’s electricity usage is up We do not 
know because we are npt the ones who used the 
power. 

It is sometimes difficult to determine where all 
that power went, because we use electricity for so 
many things, so many times a day, that we take 

it for granted and are not really conscious of the 
fact that we are using it. 

For those who may be questioning why their 
electric energy usage is up in the winter months, 
here is a list of some of the easily overlooked uses 

for electricity during the cold, dark season: 
1. Holidays — Thanksgiving, Christmas and 

New Year’s Day — cooking and baking. 
2. More use of lighting because days are shorter. 
3. Most heating systems require the use of elec¬ 

tric power and run almost continuously 
during extremely cold periods. 

4. Many use space heaters here and there in 
their homes and buildings. 

5. Stock tank heaters and fountains are in use. 
6. Engine heaters are being used for cars and 

trucks. 
7. Electric blankets and heating pads are being 

used more. 
8. Clothes dryers are used more, and those in 

unheated rooms use more energy. 
9. Forgetting to shut off a light or turn an oven 

off and noticing several hours — or a day or 
two — later. 
10. Christmas tree lights and outdoor decorations 

are left on during the evening. 
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Before you shop for light bulbs 
Consider a brighter idea 

Incandescent bulbs waste 90 percent of their electricity use making heat 
instead of light. New energy-efficient light bulbs give you more light for 
your money, save energy, and are good for the environment. Many energy- 
efficient bulbs are designed to give off a warm, soft light just like 
incandescents. While they may cost more initially, energy-efficient light 
bulbs save you money in the long run with lower bills and fewer 
replacements. 

The four main types of energy efficient bulbs 

Energy efficient 
incandescent 
Best for: Lamps that are on 
less than 15 minutes per day 
or where halogen or com¬ 
pact fluorescent bulbs won't 
fit. Gives light similar to a 
standard incandescent. 

Energy use: 10 percent more 
efficient than a standard 
incandescent bulb. 

Compact fluorescent 
Best for: Where usage exceeds 
one hour a day. Floor lamps, 
hanging fixtures, and some ceiling 
sockets are easiest to fit. Gives 
light similar to an incandescent. 

Energy use: 400 percent more 
efficient than a standard incandes¬ 
cent bulb. 

Lifespan: 9,000-12,000 hours 

Lifespan: 750 hours 

High intensity discharge 
Best for: Outdoors, espe¬ 
cially security lighting, and 
where usage occurs over 
extended periods. Gives a 
different color light than an 
incandescent. 

Energy use: 400 percent 
more efficient than a stan¬ 
dard incandescent bulb. 
Lifespan: 10,000-24,000 
hours 

Halogen 
Best for: Recessed or 
“canned" fixtures, track 
lights, and outdoor lights. 
Produces whiter light than 
standard incandescents. 

Energy use: Up to 200 per¬ 
cent more efficient than a 
standard incandescent 
bulb. 

Lifespan: 2,000 hours 

Make the switch to compact fluorescents 
New compact fluorescent bulbs are some of the most efficient 

and convenient of all energy-efficient lights. Three types are 
available: 

Single Unit: Discarded when the bulb burns out. Available in dif¬ 
ferent models, including decorative globes, outdoor flood lights, and 
reflector bulbs designed for recessed fixtures. 

Packaged Kit: A twin tube or double twin tube bulb, attached 
to a base. Only the bulb needs replacing when it burns out — the 
base can be reused. 

Circular Type: Some brands have a reusable base, others must 
be discarded when the bulb burns out. 

Save money, help the environment 
Replacing one 60-watt incandescent bulb with a comparable 18-watt fluorescent will save 

the typical household about $40 in energy costs over the life of the new bulb (10,000 hours). 
It will also save the energy equivalent of 400 pounds of coal and help reduce air pollution. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, January 3, 1994, 
at 1:30 p.m. All directors were present, along with 
the general manager, the office manager, the chief 
engineer, the director of member and public 
relations and the Cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the November 29, 1993, 
regular board meeting were reviewed and approved. 

2. The general manager gave the financial 
report, which was approved after all questions 
were answered. 

3. The accounts paid report was reviewed and 
approved. 

4. The director of member and public relations 
gave the appliance sales report, the Member 
Service Department report and discussed the 
Youth to Washington program and the 1994 
annual meeting. The board set July 13, 1994, as 
the date for the annual meeting. 

5. The chief engineer reported on the SC AD A 
system and presented an interruptible rate 
proposal, which the board approved. It was 
decided that the load building and sales promo¬ 
tion committee would meet with the rates and 
board policy committee in January to discuss 
implementation of the interruptible rate. 

6. The 1994 operating budget was presented by 
the general manager. After all questions were 
answered, and following discussion, the budget 
was unanimously approved. 

7. The Member Service Department portion of 
the operating budget was explained in detail. 

8. The energy conservation portion of the 
operating budget was also discussed. 

9. The marketing portion of the operating 
budget was presented and discussed as well. 

10. The board approved writing off six months 
of delinquent accounts that were more than 

one year old. 
11. The president of the IRTC board reported 

on the subsidiary’s recent board of directors 
meeting. 

12. A report was given on the status of Daffron 
and Associates, the company that provides com¬ 
puter software and training to IREC. 

13. The board reviewed the report of the 
December 16, 1993, regular AIEC board meeting. 

14. The general manager announced that IREC 
was a charter member of the Illinois Cooperative 
Workers Compensation Group. 

15. A report was given on the employee’s group 
health insurance plan. The plan will stay with 
Blue Cross/Blue Shield but the coverage will 
change. 

16. Plans were finalized for the board/manager 
retreat in January. 

17. The board reviewed the report of the 
December 15, 1993, regular Soyland board 
meeting. 

18. Plans were discussed for those directors 
who would be attending the NRECA annual 
meeting in February 1994. 

19. There were no accidents to report for the 
month of December, 1993. 

20. 43 applications for membership in the 
cooperative were approved. 

21. Under other business, the next regular 
board meeting was rescheduled to January 31, 
1994, due to a conflict with the NRECA annual 
meeting in February. 

22. Manager evaluation forms were distributed 
to the directors, who would complete them for 
discussion during executive session at the next 
board meeting. 

23. The board did not go into executive session 
at this meeting. 

24. There being no further business to come 
before the board, the meeting was adjourned. 

Save your energy and money in the laundry room. 
Use your automatic washer and dryer less often and more efficiently if you want to 

save energy and some of your hard-earned dollars. For starters: 
• Wash clothes in warm or cold water; rinse in cold. 
• Don’t use too much detergent; oversudsing makes your machine 

work harder and use more energy. 
• Keep lint screen clean because lint impedes the flow of air and 

requires the machine to use more energy. 
• If your dryer has an automatic dry cycle, use it; overdrying 

merely wastes energy. 
There’s even more you can do; simply contact us for more energy¬ 

saving and money-saving tips. 
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by Robert E. Gant 

Controlled air conditioning 
rate to be available 
The purpose of this article is to introduce IREC’s 
new controlled air conditioning rate for members 
with central air conditioning. But before I get into 
the rate, perhaps a little background information 
is in order to help explain why we consider this 
type of incentive rate. 

We are now a summer peaking utility, and a 
good deal of our cost for electricity is based on 
how much demand for it there is during the peak 
season. The more electricity we must supply dur¬ 
ing the peak demand period, the more it will cost 
us. And that cost stays with us all year. On the 
other hand, the less electricity we have to supply 
during the peak demand period, the less it will 
cost us. And, again, that lower cost will stay with 
us all year. Seventy percent of our cost for elec¬ 
tricity is based on what our summer demand is, 
so it only makes sense that if we can keep the 
summer demand down we have gone a long way 
toward controlling our cost of power. 

More than 1,400 of you have already installed 
a radio-controlled switch on your electric water 
heater. The Choose and Save water heater pro¬ 
gram is one that is designed to help shave this 
peak demand, which helps save the co-op money 
while at the same time causing no inconvenience 
to the members. And it helps save them money 
with a special controlled electric water heating 
rate. 

The next logical step to shaving the summer 
peak demand was to look at air conditioning. The 
same type of radio-controlled switch, and in some 
cases the same switch, can be used to cycle the 
compressor and the air handler during peak de¬ 
mand time. And, as with the water heater pro¬ 
gram, we foresee very little inconvenience to the 

members. 
Here’s what we came up with, the program 

will be available to all members having central air 
conditioning in their personal residence. Partici¬ 
pating members shall allow IREC to install a ra¬ 
dio-controlled switch to cycle the air conditioner 
during “peak alerts” (usually the hottest days of 
the year). Members can choose to have electric 
power to the air conditioner interrupted for either 
10 minutes out of 30 minutes (Program 33) or 7.5 
minutes out of 15 minutes (Program 50). Under 
Program 33, a $10 credit will be given for each 
ton of installed air conditioner capacity. For Pro¬ 
gram 50, the credit is $15 per ton of installed air 
conditioner capacity. The credit will be split: Half 
of it will be seen on the July usage bill and half of 
it will be seen on the August usage bill. As an ex¬ 
ample, if a member with a three-ton air condi¬ 
tioner signed up for Program 33, the total credit 
would be $30. There would be a $15 credit on the 
September bill (July usage) and a $15 credit on 
the October bill (August usage). 

Here are a few definitions. The “peak season” 
is the period of the year when IREC may control 
loads to reduce demand. That period is from June 
15 to September 15, excluding weekends and holi¬ 
days. A “peak alert” is a notice given by our power 
supplier for a day when the peak demand may be 
set. We hope to use local radio stations to an¬ 
nounce these “peak alerts.” During 1993 there 
were six “peak alerts.” A “peak period” is from noon 
to 8 p.m. on a peak alert day. Normally the “peak” 
will occur some time between 3 p.m. and 6 p.m. 
And finally, one ton of air conditioner capacity 
equals 12,000 BTU. Air conditioner capacities will 
be rounded to the nearest 0.5 ton for the purpose 
of calculating the credit. 

Both the controlled air conditioner rate pro¬ 
gram and the Choose and Save water heater pro¬ 
gram are volunteer programs that are designed 
to benefit the members and their cooperative. 
There are other things that you, as a member, can 
do to help control costs. Listen for announcements 
of “peak alert” days this summer and, then, think 
about when you use your electric appliances. Per¬ 
haps you could bake early in the day or use your 

Continued on page 12b 
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Electricity purchases by agriculture 
If recent trends are any indication, U.S. farm¬ 

ers will continue to purchase more than 2.6 bil¬ 
lion dollars worth of electricity each year to 
maintain our nation’s agricultural output. These 
figures come from the USDA Economic Research 
Service, which surveys hundreds of farmers each 
year and asks them to list electricity expenditures 

for farm use, excluding the home. The results of 
these surveys, combined with input from the Cen¬ 
sus of Agriculture, provide an excellent measure¬ 
ment of electricity purchases by the U.S. farm 
sector. The figures shown below are revised esti¬ 
mates from USDA, reflecting an increase in ear¬ 
lier reported figures. 

To many, this trend of in¬ 
creasing expenditures may 
seem to contradict reports of 
declining farm numbers. But 
electricity expenditures are 
linked to total farm sector 
output, not to total number 
of full-time operators. Even 
with fewer farmers, the in¬ 
crease in the size of individual 
farms, level of mechanization, 
and commodity output is as 
large or larger than ever. 
Therefore, agriculture’s total 
purchase of electricity will 
continue to grow as long as 
there are more bushels of 
grain to be dried, gallons of 
milk to be produced, acres of 
land to be irrigated, and 
pounds of beef, pork and 
poultry to be grown. 

Electricity Expenditures 
for U.S. Farm Production 

2.24 billion 

2.16 billion 

2.36 billion 

2.65 billion 

2.61 billion 

2.63 billion 

2.61 billion 

2.7 billion estimate 

Controlled air conditioning rate 
Continued from page 12a 
microwave instead of the range when preparing 
supper. You might want to delay washing dishes 
or using your clothes dryer until later in the 
evening. These are volunteer programs that you 

can design. 
For more information about the controlled air 

conditioner rate, or anything else mentioned in 
this article, please call the office at 1-800-468- 
4732 or 217/742-3128. It’s not too early to get 
signed up for this program. 

Illinois Rural Electric Co. 

Mailing address: 
2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128— 1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and Holi¬ 

days 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest rates 
that will assure the financial sound¬ 
ness of the cooperative. 
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$699 Satellite Equipment 
and Great Programming Values 

NRTC — DirecTv™ Programming Packages: 

Economy Basic 
w/o Networks 

Economy Basic 
with Networks 

Personal Choice 1 

NRTC exclusive NRTC exclusive April-Summer 1994 

Sug. Retail $ 14.95/month Sug. Retail $ 14.95/month Fall ’94 —more choice and 
selection 

A&E ABC A&E 
Cartoon Network Cartoon Network Cartoon Network 
Country Music Television CBS Country Music Television 
CNBC NBC CNBC 
CNN CNN CNN 
Discovery Channel Discovery Channel Discovery Channel 
ESPN ESPN ESPN 
The Family Channel Fox The Family Channel 
Headline News Headline News Headline News 
The Nashville Network The Nashville Network The Nashville Network 
TNT TNT TNT 
The Weather Channel The Weather Channel The Weather Channel 
USA Network USA Network USA Network 
Superstation TBS Superstation TBS Superstation TBS 
Turner Classic Movies* Turner Classic Movies* Sci-Fi Channel 
Plus: Plus: E! Entertainment 
♦Disney Channel East* ♦Disney Channel East* C-Span 
♦Access to Direct Ticket ♦Access to Direct Ticket CourtTV 
*A La Carte subscriptions *A La Carte subscriptions The Learning Channel 
available available Bloomberg Direct 

Turner Classic Movies* 
Encore* 

■ Fall 1994: Consumers will receive even more choices, selec¬ 
tions and added value. 

Plus: 
♦Disney Channel East 
A $3.95/month pay-per-view 
credit on Direct Ticket 

■ Direct Ticket: DirecTV’s pay-per-view (PPV) service will offer Direct Ticket movie 
a wide array of movies, sports and special events. Movies will preview channel 
be value priced from $1.95-$3.95 and appear on Direct Ticket A La Carte subscriptions 
well before they appear on premium cable services. available 

■ Equipment: Programming will be offered to all subscribing households equipped with the 
RCA-brand DSS (Digital Satellite System) equipment consisting of an 18 inch dish, digital re¬ 
ceiver and a remote control that will retail from $699 plus installation. DSS equipment is in 
limited supply through 1994. 

*Contact: Illinois Rural Telecommunication Co.t 
Kent Carnes, Sales Manager, 

2-12 S. Main, Winchester, IL 62694. 
Ph. 217-742-3128 or 800-468-4732. 

As a member/affiliate of NRTC, we are an authorized distributor of DirecTv™. DirecTv*™ and Digital Satellite System 
are registered trademarks of Hughes Communications INC., a unit of GM Hughes Electronics. Prices may vary. Pricing 
and packaging subject to change. ESPN and TNT may not be available in all areas. 

•Indicates movie channels or premium movie and programming services. 
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Board meeting report 
The IREC board held its monthly meeting on 

January 31, 1994, one week earlier than the nor¬ 
mal first Monday of each month. Ten directors 
were present, along with four staff members and 
the attorney. 

As part of the financial report, it was noted 
that the business realized a deficit margin of 
$181,234 for 1993. 

After hearing reports from the department 
heads, the board approved a controlled air condi¬ 
tioning rate. The board will also be considering a 
new policy to provide underground electric ser¬ 
vice to subdivisions. 

Plans were made for IREC to be represented 

at the National Rural Electric Cooperative 
Association’s annual meeting in February. Plans 
were also discussed for attending Soyland’s an¬ 
nual meeting in March. A report was then given 
on initial plans for IREC’s annual meeting on July 
13, 1994. 

Following the approval of 19 applications for 
membership in the cooperative and the discus¬ 
sion of some items under other business, the 
board went into executive session. Upon return¬ 
ing to the general session, and there being no fur¬ 
ther business to discuss, the meeting was 
adjourned. 

IREC Annual Meeting 
Will be 

July 13 
at Scott County 

4-H Fairgrounds in Winchester 

SAFE AT HOME! 

Springtime means baseball time — and it's also time for 
an outdoor electrical safety check-up. 

Here are a few tips to keep in mind: 
• Make sure extension cords used outside are specifically 

marked for such use. 
• When you're using electrical cleaning equipment and 

power tools outdoors, be sure cords are the three-wire 
Kind. 

• Make sure your outdoor work area is dry when you use 
electrical appliances and tools. 

• Check outdoor receptacles — does each outlet have its 
own waterproof cover? 
For more tips on playing it safe, please contact us. We'll 

be happy to help you make it safe at home! 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Nominating committee to meet on May 16 
One of the principles of the cooperative form 

of business is that the business is governed by an 
elected board of directors. These directors are 
elected by the members of the cooperative and 
serve to represent their interests. The IREC board 
is made up of one representative from each of the 
11 districts in our territory. These representatives 
serve three-year terms and are elected during the 
annual meeting. 

Candidates for these positions can be deter¬ 
mined by one of two ways. One way is to be se¬ 
lected by the nominating committee. This 
committee is made up of members from each of 
the five major counties that we serve. They, along 
with their alternates, are selected by the board of 
directors and are charged with finding qualified 
people to fill any upcoming vacancies on the board. 
This year, the nominating committee consists of: 
John Nolte, Jr., (Calhoun) with August Nolte as 
alternate; Eugene Rawlins (Greene) with Robert 

Pembrook as alternate; Eric Lakin (Morgan) with 
Holly Ash as alternate; Silas Lemons (Pike) with 
Jim Gay as alternate; and Charles Powell (Scott) 
with Norman Vortman as alternate. The commit¬ 
tee will meet May 16 at 10 a.m. at the IREC head¬ 
quarters in Winchester. 

The other way for a person to become a candi¬ 
date is by petition. With this method, any 15 or 
more members may make a nomination for direc¬ 
tor in the respective director districts scheduled 
for election, in writing, over their signatures not 
less than 45 days, prior to the meeting. These 
nominations will be posted at the cooperative’s 
office, along with the nominations made by the 
nominating committee. 

Districts where directors will be elected this 
year are: District 5 (southeastern Pike/northern 
Calhoun); District 9 (Calhoun); District 10 (south¬ 
western Greene); and District 11 (southeastern 
Greene). Present directors in those positions are 
Jeral Miller, Francis Toppmeyer, Tom Camerer, 
and William Griswold, respectively. 

You, as members, will be mailed a statement 
indicating the number of directors to be elected 
from each district along with the nominations 
made by the nominating committee and those 
made by petition. This will come with your notice 
of the annual meeting. So plan now to attend your 
annual meeting in Winchester on July 13 and take 
part in this democratic process. 

e e, 

JULY 1 

13 
IREC Annual Meeting 

Will be 

July 13 
at Scott County 

4-H Fairgrounds in Winchester 

FOR SALE: 80-gallon water heaters for $125 

That’s right! Illinois Rural Electric Co. is offer¬ 
ing these high-efficiency, large-capacity, electric 
water heaters to our members for just $125, plus 
tax. That is a delivered price and installation is 
available. 

Since this program began in late 1986, the 

cooperative has sold more than 800 water heat¬ 
ers at this price. These water heaters have an in¬ 
sulation value of R-17, and the heat is retained 
for a long period of time, so operating costs should 
not be much different with this heater than a 50- 

(Contimied on page 12d) 
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When you think about electric utilities, remember . .. 

There Is a Difference! 
Even though all electric utilities face common problems—and often arrive at the 

same, or similar, solutions to those problems—there are still major differences be¬ 
tween electric cooperatives and investor-owned and municipal electric utilities. 

Illinois electric cooperatives serve only 5% of the state’s electric con¬ 
sumers. Cooperatives receive 4% of the electric revenues, yet they 
maintain 34% of the total miles of electric distribution lines 
serving consumers in Illinois. System investment and main¬ 
tenance costs are primarily related to miles of distribution 
line; ability to pay increased cost is primarily a function 
of consumer density, or meters per mile of line. 

Electric cooperatives are working closely with other 
electric suppliers to meet their common problems. 
At the same time, when urbanized areas grow into 
cooperative service areas or new commercial or 
industrial loads offer potential to increase a 
system’s revenue density, electric coopera¬ 
tives are capable of serving those loads 
and stand ready to use all legiti¬ 
mate avenues to maintain the 
territorial integrity of service 
areas they have developed. 
To do less would be to 
abandon the interests of 
member-owners of the 
electric cooperatives. 

Consumers per Mile of Line 
Low consumer density means high investment per consumer served by an electric distribu¬ 

tion system. This is a built-in handicap which electric cooperatives have had to overcome as 
they seek to achieve rate parity between their members and the customers of investor-owned 
and municipal electric utilities. 

Revenue per Mile of Line 
With about 10 times the consumer density, investor-owned public utilities receive approxi¬ 

mately 13 times the revenue per mile received by electric cooperatives. Municipal electric 
utilities have approximately 21 times the consumer density of electric cooperatives, according 
to published reports, and receive approximately 20 times the revenue per mile of line. 

Consumers (Per Mile Of Line) 

Distribution 
Cooperatives 

Investor-Owned 
Utilities 

Municipal 
Utilities 

4 43 83 

Revenue (Per Mile of Line) 

Distribution 
Cooperatives 

Investor-Owned 
Utilities 

Municipal 
Utilities 

$6,066 $80,474 $119,732 

Density Compared with Size of 
Distribution System 

While serving 5% of electric consumers and receiving 
only 4% of electric energy revenues, electric distribution 
cooperatives have constructed and maintain 34% of the 
electric lines spread over approximately 80% of the land 
mass of Illinois. These numbers demonstrate dramati¬ 
cally the handicap electric cooperatives face as they seek 
to improve the quality of life within their service areas. 

Consumers Miles 

Served Revenue of Line 

5% 4% 34% 

Electric Cooperatives of Illinois 
Good for ALL Illinois 

12b ILLINOIS RURAL ELECTRIC NEWS/May 1994 



Call us before digging 
or bulldozing near power lines 

Any utility will tell you to call the company 
before you do any digging so you don’t dig through 
any of the utility’s lines. This is true whether you 
are talking about telephone cable, water mains, 
or electric service lines. We want you to call not 
only to avoid the inconvenience and expense of 
cutting a line, but also for your own safety. Ener¬ 
gized electric lines can be dangerous or even 
deadly if you make contact with them with a spade 
or a backhoe. We have trained personnel who can 
mark underground electric lines so you will know 
exactly where they are buried; so before you do 
any digging, give us a call. 

Another form of digging is the rearranging of 
the earth’s surface with a bulldozer. They can 
make quite a cut in the ground, which could re¬ 
sult in contact with a buried line. But earthmoving 
machines can also affect overhead lines as well. 
With the cutting and filling they can do, they can 

change the distance between the surface of the 
ground and the wires in the air. These wires are 
initially strung to meet certain standards and 
specifications according to the original ground 
conditions. 

There are also standards that apply to setting 
the poles that hold up the wire. For example, a 
pole may be set in the ground five and a half feet 
with 29 1 /2 feet in the air. If someone does some 
earthmoving around the pole, it may wind up with 
only three feet in the ground and 32 feet in the 
air. The pole may then have to be reset to five and 
a half feet in the ground or replaced with a 40- 
foot pole. Either option would be done at the 
landowner’s expense. 

As you can see, you could save yourself some 
headache and expense and perhaps a life by plan¬ 
ning ahead. If you are considering doing some dig¬ 
ging or earthmoving, give us a call. 

Scholarship fund to be established 
At its meeting on January 20, the Association 

of Illinois Electric Cooperative’s (AIEC) board of 
directors approved a recommendation to estab lish 
an Illinois Electric Cooperative Memorial Schol¬ 
arship Fund. The board authorized the AIEC to 
enter into a scholarship agreement with the North¬ 
ern Illinois University (NIU) Foundation. The NIU 
Foundation will administer the endowment for this 
scholarship program, which is designed to pro¬ 
vide financial assistance to deserving students in 
the “electric cooperative family” and to provide a 
vehicle by which cooperatives and individuals can 
honor deceased members of the “Willie Wiredhand 
Family” and others through memorial gifts. 

Illinois Rural Electric Co. 

Mailing address: 
2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas 

Plans are to offer annually two $1,000 schol¬ 
arships funded by interest earned on the endow¬ 
ment — one to a son or daughter of an Illinois 
electric cooperative member and one to a son or 
daughter of an Illinois electric cooperative em¬ 
ployee or director. It is anticipated that the first 
awards would be made in May 1995 for the 1995- 
96 school year. If you have questions concerning 
the scholarship fund or would like to make a tax- 
deductible donation, call Illinois Rural Electric Co. 
at 1-800-HOT-IREC or contact Don Wood at the 
AIEC in Springfield. That phone number is 1-217- 
529-5561. 

Office Closing 
Our office will be closed May 30 — 

Memorial Day 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and main¬ 
tain good electric services and other ser¬ 
vices that meet the needs and expectations 
of all members and that enhance the wel¬ 
fare and economic development of the 
coopera-tive’s service area at the lowest 
rates that will assure the financial sound¬ 
ness of the cooperative. 
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Board meeting report   : 

The IREC board held its monthly meeting on 
March 7, 1994, at the office in Winchester. Nine 
directors were present, along with four staff mem¬ 
bers and the attorney. 

Following approval of the previous meeting’s 
minutes, the board went into executive session. 

Upon returning to the general session, the 
board heard the financial report, accounts paid 
report, marketing and economic development re¬ 
port and the engineering report. 

The annual meeting nominating committee 
was appointed. See “Across the Manager’s Desk” 
for more on this. 

A date of March 24, 1994, was set for a meet¬ 
ing of members from eastern Morgan County and 
the northeastern part of Greene County. 

Reports were given on the IRTC board meet¬ 

ing, the Soyland board meeting, the AIEC board 
meeting, the NRECA annual meeting and the 
RELCO annual meeting. Plans were made to at¬ 
tend Soyland’s annual meeting and the Legisla¬ 
tive Planning Conference. 

Twenty-three applications for membership 
were approved, capital credits were refunded to 
settle an estate and three memberships were re¬ 
funded. It was noted that the REA loan fund and 
accounting review had been completed with IREC 
receiving good marks. 

The board went into executive session. Upon 
returning to the general session there was some 
discussion regarding the annual appraisal of the 
general manager. 

The meeting was then adjourned. 

(Continued from page 12a) 
gallon tank with standard insulation. And these 
80-gallon heaters have a 10-year warranty on the 
tank. 

Another benefit of these heaters is that they 
fit right in with the load-control program the co¬ 
operative has in place. With 80-gallons of hot water 
being kept hot by R-17 insulation, it would be un¬ 
likely that you would experience any inconve¬ 
nience if the power were shut off to your heater 
for three or four hours. This would also be an ad¬ 

vantage should you experience an unplanned 
outage caused by weather, animal, auto accident, 
etc. 

So, if you are in the market for a new water 
heater, you should definitely consider the pur¬ 
chase of one of these energy efficient models avail¬ 
able from Illinois Rural Electric Co. To find out 
more about them, call the Member Service De¬ 
partment at 1-800-HOT-IREC. 

Celebrate “Electrical Safety Month” 
in May! 

The calendar tells us it’s the month to observe 
and learn about electrical safety rules. And we 
offer some tips that you and your family can fol¬ 
low any month of the year: 

*Don’t restrict air flow around a TV set. It can 
overheat without proper ventilation. 

*Don’t put materials that can burn, such as 
clothing, curtains, paper and flammable liquids, 
near lamps, heating appliances and hot surfaces. 

♦Plug in portable appliances only when you 
intend to use them. Otherwise, keep them dis¬ 
connected and stored away. Keep motors or their 

protective covers free from lint, dust and dirt so they don’t overheat. 
There are many more tips to add to the list. Just contact us for additional infor¬ 

mation on how to make every day and every month time to follow electrical safety 
rules. 
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by Robert E. Gant 

Thinking about buying 
an air conditioner? 

An important way to use energy efficiently and 
wisely, as well as minimize cooling costs, is to 
purchase a more energy-efficient air conditioner. 
Before buying an air conditioner, you should be 
able to answer these questions for the dealer: 

How large is the area to be cooled? 
Is it well insulated? 
How many windows (including sizes) are there 

and are they weather stripped? 
Remember, when buying an air conditioner, 

the secret is to spend less on the purchase, get 
maximum comfort for your dollar and spend less 
to operate the unit. 

What do efficiency ratings mean? The purpose 

of rating the efficiency of an air conditioner is to 
indicate the relative amount of energy needed to 
provide a specific cooling output. The more effi¬ 
cient the equipment, the less energy used for 
equivalent cooling requirements. 

The energy efficiency ratio (EER) is a math¬ 
ematical ratio involving the cooling output mea¬ 
sured in British thermal units per hour (BTU/hr.) 
divided by the electrical power input (watts). The 
greater the EER, the more efficient the unit, the 
more cooling capacity available for each kilowatt- 
hour (kwh) of electricity. For example, a window 
air conditioner unit with an 8,000-BTU/hr. ca¬ 
pacity rating and an EER of 8.0 will cost about 33 
percent less to operate than a model with an EER 
of 6.0. 

The Member Service Department at Illinois 
Rural Electric Co. has new air conditioners for 
sale. These G.E. and Fedders models range in size 
from 5,000 BTU/hr. to 22,500 BTU/hr. with EERs 
from 8.0 to 9.5. Prices start at less than $250, 
and that includes deliveiy. 

All appliances, including air conditioners, will 
be on sale during the annual meeting on July 13. 
So if you’re not sure your unit will make it through 
another summer, stop by the Member Service 
Department or call 1-800-HOT-IREC for a hot deal 
on a new air conditioner. 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and 
Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and 
Christmas 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services 
and other services that meet the 
needs and expectations of all 
members and that enhance the 
welfare and economic develop* 
ment of the cooperative’s service 
area at the lowest rates that will 
assure the financial soundness of 
the cooperative. 
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IREC student representatives in Springfield 

Wednesday, April 13, was “Illinois Rural Electric and Telephone Youth Day,” a chance for 275 downstate Illinois 
students and chaperones to get a close-up look at state government in action. Twenty-nine area students repre¬ 
senting Illinois Rural Electric Co. met with Representatives Art Tenhouse and Tom Ryder at the State Capitol in 
Springfield. Also during the day, the group toured the Capitol and met with Governor Jim Edgar. Guest speaker 
during a noon luncheon for the group was Representative Dan Rutherford of Pontiac. In the afternoon the stu¬ 
dents also toured the Old State Capitol, the Illinois Supreme Court and Lincoln’s Home and Neighborhood. Rep¬ 
resenting Illinois Rural Electric Co. were: Lisa Knepper, Barry, Barry High School; Jan Nolle, Golden Eagle; and 
Kristi Fortschneider, Brussels, Brussels Community High School; Josh Fox and Phillip Martin, Baylis, Perry High 
School; Matt Powell and Angela Worrell, Winchester, Winchester High School; Jason Pool, Chambersburg, and 
Stacie Johnson, Meredosia, Meredosia-Chambersburg High School; Cindy Bland, Eldred, and Adam Meyer, 
Carrollton, Carrollton High School; Christine Reid and Jaime Goode, Greenfield, Greenfield High School; Valerie 
Bergschneider and Emily Bergschneider, Franklin, Franklin High School; Stephanie Henderson, Woodson, Jack¬ 
sonville High School; Kelly Beck, Arenzville, and Jamie Nickel, Concord, Triopia High School; Jennifer Braden, 
Jacksonville, and Brock Gregory, Loami, Westfair Christian Academy; Karen Comerford and Joel Freeman, 
Bluffs, Bluffs High School; Carly Kintzler and Sarah Toepke, Griggsville, Griggsville High School; Kindra 
Seymour, Baylis, Pittsfield High School; Joe Heafner and Jennifer Hill, Pleasant Hill, Pleasant Hill High School; 
Amy Gates, Barry, and Lindsay Stolte, Hull, West Pike High School; Ellen Lowe, Pleasant Hill High School guid¬ 
ance counselor; and Mark Martin, Tim Mason, and Steve Wisdom, chaperones from Illinois Rural Electric Co. The 
day-long activities were sponsored by the electric and telephone cooperatives of Illinois. Lisa Knepper and Matt 
Powell were selected as winners of all-expenses-paid trips on the Youth to Washington Tour, which is scheduled 
June 17-24. 

Illinois Rural Electric Co. 
Annual Meeting 

July 13 • Scott County 4-H Fairgrounds • Winchester 
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Board meeting report 
The IREC board held its monthly meeting on 

April 4, 1994, at the office in Winchester. All di¬ 
rectors were present, along with three staff mem¬ 
bers and the attorney. 

The financial report was given, which included 
a good deal of discussion, followed by reports from 
the department heads. The audit report was pre¬ 
sented and the board members took it home for 
further review. 

A report was given on the member meeting 
held in March. A report was then given on the sta¬ 
tus of the employee pension plan. 

Low bids were accepted for the purchase of 
three service trucks with aerial units. The direc¬ 
tors then discussed the goals and objectives that 
were developed at the board/manager retreat. A 
report was then given on the March IRTC board 
meeting. 

Reports were made on the March Soyland 
board meeting, the Soyland annual meeting and 
the March AIEC board meeting. Plans were made 
for attending the Legislative Planning Conference 
in May. 

There was one accident to report for March. 
54 applications for membership were approved. 
Two membership fees were refunded. 

Under other business, a large power agree¬ 
ment was approved with a member in Greene 
County and a large power agreement was ap¬ 
proved with a member in Pike County. The legal 
report was given. 

The board went into executive session. Upon 
returning to the general session, the general 
manager’s employment agreement was approved 
for 1994. 

The meeting was then adjourned. 

Aeilts Harshman Anders 

Newest employees 45 year employee 
Mark Aeilts became the data processing 

manager effective March 8. His most recent 
employment was with Association of Illinois 
Electric Cooperatives, where he was an ac¬ 
countant. Mark and his wife, Nina, have two 
sons. Nate is almost eight and Andrew is six. 
The family is active in their church and enjoys 
playing chess. They are looking for a house to 
buy in Winchester. 

Darrell Harshman became a member ser¬ 
viceman on March 14. Darrell lives south of 
Pittsfield and enjoys hunting and fishing. He 
has two sons and two daughters ranging in 
age from 4 to 14. He was born and raised in 
Pike County and most recently worked at 
James Refrigeration and Electric in Pittsfield. 

Welcome to Mark and Darrell. 

Tom Anders recently completed 45 years 
of employment with IREC! Tom was hired on 
March 21, 1949, to work on a brush crew. He 
worked as a groundman during the heavy con¬ 
struction era when many farms in our service 
area first received electricity. He then went to 
work in the meter department for about nine 
years. From there he worked as a lineman on 
one of the line crews. Then he went back to the 
meter department where he is still working to¬ 
day. Congratulations to Tom Anders on the 
completion of his first 45 year of service with 
the co-op. 
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Do you have a central air conditioner? 
Save money with controlled rate 

If you do, you can sign up for the controlled 
air conditioner rate. The rate is actually a credit 
to your electric bill based on the size of your air 
conditioner and the amount of time you allow it 
to be controlled. 

The control part of the program works like the 
Choose and Save water heater program, where a 
radio-controlled switch is used to temporarily in¬ 
terrupt power to the heater or, in this case, the 
air conditioner. The switch cam be programmed 
to cycle the compressor to be on for 7 1/2 min¬ 
utes then off for 7 1/2 minutes or on for 20 min¬ 

utes then off for 10 minutes. This cycling will oc¬ 
cur during the periods of highest demand for elec¬ 
tricity between June 15 and September 15, not 
counting weekends and holidays. 

The Choose and Save water heater program 
has been successful at helping both the coopera¬ 
tive and the members save some money with little 
or no inconvenience to the member. We think the 
controlled air conditioner program will work the 
same way. For more information or to get signed 
up for this program, call the engineering depart¬ 
ment at 1-800-468-4732. 

AT WORK, AT PLAY, 
STAY SAFE OUTDOORS. 

Summer’s here! While you 
work and play outdoors 
during the summer months, 
keep in mind a few safety 
tips, such as: 

• When power lines are 
nearby, use wooden or 
fiberglass ladders - 
not metal. 

• Never use an electric 
mower on wet grass. 

• Fly kites with dry 
string only; never fly 
kites or model 
airplanes near power 
lines. 

• Tell children to stay away from utility substation 
fences and pad-mounted transformers. 

Make electrical safety part of your daily routine. And, 
contact us for more guidelines to help you work and 
play safely all summer long. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Your invitation to the 56th annual meeting 
Dear Member: 

Your Board of Directors joins me in extend* 
ing to you an invitation to attend our big 56th 
Annual Meeting and Electrical Fair to be held 
at the Scott County 4-H Fair Association Build* 
ing, Winchester, starting at 9:30 a.m., C.D.T., 
July 13, 1994. 

Registration will start at 8 a.m. and end at 
noon. 

There will be musical entertainment on 
stage throughout the day, in which our mem¬ 
bers have always displayed much interest. 

We hope that each of you will find time to 
come to our Annual Meeting this year, so that 
by your interest and cooperation we directors, 
who have tried in the past year to guide your 

cooperative, will find that you are supporting 
us. It will be a chance to meet old friends and 
acquaintances and, in general, have a good 
time. 

Around July 1, you will receive the pro* 
gram of the meeting. On the back cover, you’ll 
find a registration card, which will save you 
time and possibly eliminate standing in line 
to register Annual Meeting Day. 

We’re hoping to see you! 

William Griswold, President 

Country Express is annual meeting entertainment 
They entertained you two years ago, and they 

will be back for this year’s annual meeting. Coun¬ 
try Express plays the songs you like to hear. And 
they will be playing them for two shows, one in 
the morning and one in the afternoon. Our mem¬ 

bers have always enjoyed a good country perfor¬ 
mance, and this band will give it to you. So plan 
to attend your annual meeting to hear some good 
country music. 

Health screening tests to be available 
Blood pressure testing and cholesterol screen¬ 

ing will be available at your annual meeting this 
year through Illini Community Hospital of 

LUNCH 
available on the grounds 

Pittsfield. These special services will be available 
to all IREC members, so we hope you will take 
advantage of them. 

Office closing 
Illinois Rural Electric Co. offices will close Mon¬ 
day, July 4, to observe Independence Day. 

Members’ Bargain Table 
Once again, there will be bargains galore at and small appliances will be available at spe- 

the Members’ Bargain Table during the annual cial prices, 
meeting. Things like energy-efficient light bulbs 
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ALL MAJOR APPLIANCES ON SALE 

30" self-cleaning oven 

electric range 

HOTPOINT 
Model RB767GN 

■ easy to clean upswept cooktop 
■ electronic oven touch pad controls 
with clock and timer, displays both time 
and temperature ■ two 8” and two 6" 
surface heating units ■ black glass oven 
door with window ■ storage drawer 
■ cooktop night light ■ oven light. 

HOTPOINT 
CHEST FREEZER! 

■ 15.0 cu. ft. food freezer 
■ built-in lock ■ gliding wire 
basket® defrost water drain' 
■ adjustable temperature 
control ■ textured lid. 

Model FH15CK 

HOTPOINT 

Model WIW38005 

■ extra large capacity washer 
■ variable water level selection 
■ 3 wash/rinse temperatures 
■ 2 wash/spin speeds ■ 6 wash 
cycles ■ bleach and fabric softener 
dispenser. 

FEDDERS 
WORLD CLASS 
ROOM AIR CONDITIONERS 

12b 

5-year limited warranty 
on compressor 
Adjustable automatic 
thermostat 
Air Exchanger 

JETCLEAN v DISHWASHERS 



Illinois Rural Electric Co. also sells Admiral products. 

large capacity 

dryer 

Model DLB 38005 

■ heavy-duty automatic dryer with 
Sensi-Dry automatic dryness control 
■ 5 cycles ■ timed cycle up to 50 
minutes ■ end-of-cycle signal ■ press 
guard option ■ up-front lint filter 
■ porcelain enamel finish drum with 
interior light ■ 4 drying selections. 

built-in 

dishwasher 

Model HDA750SBA 

■ 4 cycles and 14 options: Pots and 
Pans, Normal, Water Saver and Rinse 
& hold cycles. ■ heated dry on/off 
option ■ water heat option ■ Super 
upper rack ■ 3-level wash action 
■ 6-hour delay start. 

large capacity 

refrigerator 

Model CTX18EAS 

■ 18.2 cu. ft. capacity; 5.13 cu. ft. 
freezer* adjustable shelves* snack 
pan * twin vegetable/fruit pans * door 
shelves hold gallon containers in fresh 
food and freezer * equipped for optional 
icemaker. 

Model ASV08AA 

HI-EFFICIENCY 
ROOM AIR CONDITIONER 

• Hi-efficiency, 9.0 EER. 
•8,000 BTU cooling, 

115 volts, 7.9 amps. 
•2 cooling/2 fan speeds. 
• 8-position thermostat. 
• Easy mount window 

installation. 
•Easy-to-clean slide-out 
filter. 

CENTENNIAL 
MAYTAG 

"RANGES SfyleLim 
Easy-clean upswept top 
Large capacity oven 

- o*' vVi 

DEPENDABILITY TESTED 

REFRIGERATORS 

Strong Box™ door hinges 

‘ask for details 

G° ANNUAL MEETING DAY 
V'sc°'0< 

WEDNESDAY. JULY 13. 1994 
DRAWINGS FOR PRIZES from Exhibitors 

& IREC All Day Long! 
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Board meeting report 
The IREC board held its monthly meeting on 

May 9, 1994, at the office in Winchester. All di¬ 
rectors were present, along with four staff mem¬ 
bers and the cooperative’s attorney. 

After the minutes were approved, the finan¬ 
cial report and the accounts paid report were given 
and approved. The marketing report was given, 
which included a discussion of the Youth to Wash¬ 
ington program. The engineering report was then 
given. 

The board revised the electric heat rebate pro¬ 
gram to include a rebate for replacing electric heat 
with electric heat. A report was given on the NRTC 
board meeting and the legislative planning con¬ 

ference was discussed. 
Reports were made on the AIEC board meet¬ 

ing and the Soyland board meeting. The legal re¬ 
port was given and there were no accidents to 
report. Forty-four applications for membership 
were approved. 

Under other business, a line of credit with CFC 
was established. Insurance coverage with Feder¬ 
ated Insurance was renewed. The June board 
meeting will begin at 4 p.m. to allow extra time for 
discussion with CFC representatives who will be 
present. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 

« 

Compact fluorescent light bulb will be 
annual meeting attendance prize 

These energy-efficient light bulbs use just 20 
watts of electricity to give you about the same 
amount of light as a 75-watt incandescent bulb. 
Just take out the old bulb, screw in the compact 
fluorescent and start saving right away. 

Each member who registers before noon at the 
annual meeting on July 13, 1994, will receive one 

of these bulbs. But that’s not all. You will also 
have a chance to win any of a number of prizes to 
be given away. If you register by 9:30 a.m., you 
will be eligible for the Early Bird Award — a color 
TV. 

So plan to attend your annual meeting on 
Wednesday, July 13, 1994, in Winchester. 

Come home to a 
great reception! 

News, music, movies, sports, 
weather, special events... 

A big technological revplution is 
here. And this time, state-of-the-art 
TV is available to rural and city resi¬ 
dents alike. 

WOULD YOU LIKE TO OWN 
AMERICA’S BEST TELEVISION SYS¬ 
TEM? 

Then contact Illinois Rural Tele¬ 
communications Co. at 217-742-3128 
or 800-468-4732 to learn more. With 
equipment starting at $699.00 and 
great program packages as low as 
$14.95 per month, you can’t go wrong. 

DIRECTV" 
■ 18-inch receiving dish 
■ Affordable, easy-to-use 

■ State-of-the-art receiver 
and remote control 

■ Crystal-clear digital 
pictures and sound 

■ Approximately 
150 channels 

Just Wail Till 
Yon See 

IRTC 
2 S. Main 
Winchester, IL 62694 

217-742-3128 

DIRECTV™ 

DIRECTV is a trademark 
of DIRECTV, Inc., a unit of 

GM Hughes Electronics. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Member responsibilities, 
rights and advantages 

We hate to admit it, but sometimes we have a 
tendency to forget that all of our members haven’t 
always received their electricity from an electric 
cooperative. You may not all know about the ad¬ 
vantages of receiving electricity from an electric 
cooperative—your rights, your privileges and your 
responsibilities. 

If you receive your electric service from an elec¬ 
tric cooperative, you should know: 

• You are a member of the cooperative and as 
a member your are legally part-owner of it. 

• You have a right to attend your annual mem¬ 
bers’ meeting and to vote on co-op directors. 

• You have a responsibility to keep up with 
developments affecting your cooperative. 

• Your cooperative was established by local 
activists at a time when existing utilities refused 
or neglected to serve the area where you live now. 

• Most electric cooperatives have received loans 
from the federal government to build and extend 
their systems. Some subsidy is involved, but this 
is not unique in the utility business. All types of 
electric utilities, including the investor-owned 
utilities (IOU) and municipally owned utilities, 
benefit in one way or another. In fact, studies show 
that federal subsidies to electric cooperatives are 
not as large as those to the lOUs and municipal 
utilities. 

Why do I receive REN magazine? 
Electric cooperatives began publishing peri¬ 

odicals such as this in the 1940s to communicate 
with their members when the cooperatives were 
being attacked in extensive advertising and pub¬ 
licity campaigns. Distorted and otherwise inac¬ 

curate information is still a problem and the at¬ 
tacks by our competition continue today. 

Your electric cooperative relies on the REN 
magazine, not only to relay information about your 
business, but also to encourage you to use elec¬ 
tricity wisely and safely. Promoting electrical safety 
can help save the lives of cooperative members and 
can save money. 

Promoting wise use of energy can benefit you 
in a number of ways, including these: 

• Helping shave electricity use during peak pe¬ 
riods of the day or season. Lowering peak demand 
helps hold the line on eveiyone’s rates. We here at 
Illinois Rural Electric Co. and participating mem¬ 
bers will be doing that by using load management 
controls on electric water heaters, and air condi¬ 
tioners. 

• Helping our members make informed deci¬ 
sions in purchasing new, efficient technology, such 
as the ground source heat pump and the new en¬ 
ergy efficient air source heat pump. These two com¬ 
fort conditioning systems operate three to four 
times more efficiently than the highest efficiency 
fossil fuel furnace. Both systems can do this be¬ 
cause instead of burning a fuel to make heat, they 
simply move existing heat from one place to an¬ 
other. In the case of the ground source heat pump; 
it moves heat from the earth, where the tempera¬ 
ture is a constant 50 degrees year round, into your 
home. The air source heat pump moves heat mol¬ 
ecules from the air into your home. 

When something comes up, 
IREC won’t let you down 

Wind, rain, summer or winter storms are just 
a few things that can cause damage and interrupt 
your electric service. Our professional and experi¬ 
enced crews are trained to put things back in or¬ 
der as fast as possible. As your locally owned elec¬ 
tric cooperative, we take pride in serving our mem¬ 
bers. Our commitment to you and our community 
is to never let you down, no matter what. In fact, 
every member of the co-op staff—from linemen to 
receptionists and managers—are there to assist 
you. So when trouble pops up, so do we. It’s all 
part of being a co-op. And we wouldn’t have it any 
other way! 
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A meeting with Congressman Dick Durbin was one of many highlights as four students representing 
Illinois Rural Electric Co. spent a week in Washington, D.C., June 17-24. The students, who met Durbin 
of Springfield on Capitol Hill during the 1994 Youth to Washington Tour, were among 63 outstanding 
rural youth leaders from downstate Illinois who participated in the tour of the nation’s capital. The 
annual trip is sponsored by the electric and telephone cooperatives of Illinois. From left are chaperone 
Mark Martin, Lisa Knepper of Barry, Angela Worrell of Winchester, Jan Nolle of Golden Eagle, Matt 
Powell of Winchester, and Congressman Durbin. Chaperones Steve and Ellen Lowe of Pleasant Hill are 
not pictured. During the tour, which began with a visit to the Civil War battlefield at Gettysburg, PA, the 
young people saw such points of interest as the Smithsonian museums, National Cathedral, U.S. 
Holocaust Memorial Museum, Arlington National Cemetery, U.S. Supreme Court and many of the 
capital’s monuments and memorials. The group also attended a performance at Ford’s Theater and a 
reception at the Royal Embassy of Saudi Arabia. 

Is your home wiring safe? 
Electricity has become such a part of our lives 

that people take it for granted. 
This can be costly and dangerous thinking. 
The wiring in your home requires maintenance 

and regular inspection. Wiring wears out just like 
anything else. 

Each time any new electrical load is added to 
your home, you should review the part of your elec¬ 
trical system that will handle the new load. 

If your home’s electric wiring hasn’t been pro¬ 
fessionally inspected within the past several years, 
contact a qualified electrician. 

Indoor checklist 
□ I check electrical cords for frays and nicks. 
□ I make sure plugs and prongs aren’t loose or 
worn. 
□ I don’t place cords where they could be tripped 
over or receive excessive wear (like under rugs). 
□ I never use an electric tool or appliance if my 

hands or feet are wet or if I’m standing in water 
or on damp ground. 
□ I know the location of my fuse box or circuit 
breaker panel. 
□ I equip my home with an approved fire extin¬ 
guisher for electrical fires and check it periodi¬ 
cally. 
□ I never attempt to do home wiring improve¬ 
ments myself. 
□ I insert specially designed plastic caps in low 
wall outlets when not in use to protect small chil¬ 
dren. 
□ I teach my children these safety rules of in- 
home electrical safety. 
□ I look for Underwriter’s Laboratory label on 
every appliance I buy. 
□ I don’t risk overloading wall outlets with 
adapters. 
□ I turn off and repair any appliance that sput¬ 
ters, stalls, or gives the slightest shock. 
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Local TV Star 

because I’m helping my organiza¬ 

No, I’m not on television, but I’ve 

television programming to this 

area through DIRECTV.™ 

sure become a local TV star. That’s 

tion bring the very best in quality 

Recognize me? Well, you might. 

Kent Carnes 

“DIRECTV is amazing. It can deliver about 150 channels of digital televi¬ 
sion to your home using an 18-inch receiving dish ... a dish about the size of 
a pizza. The programs you can watch are incredible and the quality of the 
pictures and sound is unbelievable. 

‘That’s why, every time I show someone the dish and the DIRECTV pro¬ 
gramming lineup, I become an instant celebrity. When customers see it, 
they all agree: Nothing compares to DIRECTV. 

“Only one thing, though. No one has asked for my autograph yet.” 

Visit our Winchester office or Coultas Electronics in 
Pittsfield for a DIRECTV demonstration 

Illinois Rural Telecommunications Co. 
2-12 S. Main 
Winchester, IL 62694 
217-742-3128 or 800-468-4732 D I R E CTV 
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Board meeting report 
The IREC board held its monthly meeting on 

June 6, 1994, at the office in Winchester. All di¬ 
rectors were present, along with two staff mem¬ 
bers and the attorney. 

The financial report was given, as were the load 
building report and the engineering report. 

A good deal of time was spent discussing the 
key ratio trend analysis, which compares IREC to 
other rural electric cooperatives throughout the 
state, as well as those of similar size nationwide. 

There was a report of the nominating commit¬ 
tee meeting and plans were discussed for IREC’s 

1994 annual meeting. 
Reports then followed on the Illinois Rural Tele¬ 

communications Co. board meeting, the Soyland 
board meeting and the Association of Illinois Elec¬ 
tric Cooperatives’ board meeting. 

There were no accidents to report. The legal 
report was heard and 47 applications for mem¬ 
bership in the cooperative were approved. 

The board went into executive session. Upon 
returning to the general session, and there being 
no further business to conduct, the meeting was 
adjourned. 

Waterlogged pumps can cost you money 
Does the pump on your pressure water sys¬ 

tem start almost every time you run water? If it 
does, then the pressure tank is probably suffering 
from a common ailment known as “waterlogging.” 
In other words, it is too full of water. 

It is necessary to have a cushion of air above 
the water. The air is compressed as water is 
pumped into the tank and expands as water is 
withdrawn. The larger the air cushion, the more 
water the tank can deliver between any given ex¬ 
tremes of pressure. 

Most farm water systems have pressure 
switches adjusted to start the pump when the pres¬ 
sure drops to 20 pounds and stop it when it reaches 
40 pounds. A 42-gallon pressure tank, the size 
used in many farm water systems, can deliver 
about seven gallons of water between pressures of 
40 and 20 pounds. 

The size of the air cushion will not remain con¬ 
stant. Water absorbs the air, so eventually the air 

cushion becomes so small that, by even drawing a 
very small amount of water, it will cause the pump 
motor to start and stop. 

Manufacturers have devised various methods 
to solve this problem. One method is to have an 
air valve controlled by a float inside the pressure 
tank. 

When the water level in the tank rises too high, 
the float opens an air valve and permits the pump 
to “sniff” the air, which is carried into the tank with 
the water. 

Should the valve core begin to leak, do not re¬ 
place it with an auto tire valve core. The auto tire 
core has a much stronger spring and the pump 
cannot suck air through the water. 

Frequent starting and stopping also causes 
undue wear on the pump and motor. 

Allowing the water pump to operate in a wa¬ 
terlogged condition means an unnecessary main¬ 
tenance expense and a much higher electric bill. 

Illinois Rural Electric Co. 

Mailing address: 
2-12 South Main 
Winchester, Illinois 62694 
Ph. (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m. -4:30 p.m. 
Closed all day Saturday, Sunday and Holi¬ 

days 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest rates 
that will assure the financial sound¬ 
ness of the cooperative. 
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ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

1994 Year of the Cooperative 
The logo with this article represents the 150 

year history of the modern cooperative concept. It 
all began in Rochdale, England, in 1844 when a 
group of 28 impoverished weavers founded a mu¬ 
tual-aid association they called the Rochdale So¬ 
ciety of Equitable Pioneers. Rochdale is located in 
Lancashire County about 10 miles northeast of 
Manchester. Even today, the main industries are 
for the manufacture of flannels and calicoes. 

As its initial project, the Society organized a 
grocery store which rapidly prospered. This was 
followed in short order by a flour mill, a shoe fac¬ 
tory, and a textile plant. The Pioneers’ success was 
quickly emulated throughout the country. By 1863 
more than 400 British cooperative associations 
were in operation, all modeled after the Rochdale 
Society. The idea and the concept were copied for 
similar movements throughout the world. 

The principles that were developed by the Pio¬ 
neers have served, with modifications in empha¬ 
sis, as the basic code of the consumer cooperative 
movement since that time. Briefly, the Rochdale 
principles are: 

1. Democratic control with each member en¬ 
titled to only one vote, regardless of the number of 
his total shares. 

2. Membership open to all, irrespective of race, 
creed, class, occupation or political affiliation. 

3. Payment of limited interest on invested capi¬ 
tal. 

4. Distribution of net profits to cooperative 
members in proportion to the amount of their pa¬ 
tronage. 

These and a number of supplemental principles 
established by the Society are still an integral part 
of the operations of successful cooperatives today: 
part of the earnings are utilized to expand opera¬ 
tions; reserve funds are regularly accumulated for 
the purpose of covering depreciation and meeting 
possible emergencies; educational activities, de¬ 

signed to inform the membership, are systemati¬ 
cally sponsored and conducted; labor should be 
fairly treated; and cooperatives should work to¬ 
gether. 

In the U.S. a number of consumer cooperative 
ventures were undertaken during the 19th cen¬ 
tury, but not always successfully. The most no¬ 
table failures were the national Grange, an orga¬ 
nization of farmers, founded in 1867; the Sover¬ 
eigns of Industry, a secret order of workmen in 
1874; and the Knights of Labor, a labor organiza¬ 
tion. 

The modern consumer cooperative movement 
was introduced in the U.S. early in the 20th cen¬ 
tury, mainly by Finnish and Bohemian immigrants. 
They established flourishing societies in 
Massachusetts, ^ r«|, Wisconsin, Min¬ 
nesota, Michi- gan, Ohio and 
other parts of -‘>^1844-1994the nation. 
With these ^ groups as a 
nucleus, the ^ I ■ American 
movement ^ jp expanded 
rapidly in the ^COSHON ^ PeI‘iJ

od
; 

be‘ 
tween the two World Wars. 

Since 1920 the Rochdale 
methods of coop- eration have been 
successfully applied in consumer co-ops such as 
grocery stores, buying clubs, bakeries, cafeterias, 
eating clubs, family and student housing, insur¬ 
ance, funeral service, rural electrification, news 
gathering, banking and credit unions, rural com¬ 
munications, dry cleaning, day nurseries, medi¬ 
cal services, bookstores, lumberyards, automobile 
service stations and the fishing industry. 

The cooperative movement in the U.S. has been 
strongest in rural areas. Farmers have formed co¬ 
operatives for many purposes, including market¬ 
ing of produce, purchasing of production and home 
supplies, and provision of credit. 

Many of the commodities distributed through 
these co-ops are tested for quality and value be¬ 
fore being placed on sale and bear the “CO-OP” 
label — a circular device inscribed with two pine 
trees. Look for it at the supermarket. 

The cooperative concept established by those 
28 impoverished weavers of Rochdale has been 
proven for 150 years and it is doubtful that any 
other arrangement could supplant the idea that, 
by working together, people can provide themselves 
with a service that others can’t, or won’t, provide. 

1994 — the year of the cooperative. 
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Four area men were reelected to the Illinois Rural Electric Co. board of directors at the co-op’s 56th 
annual meeting Wednesday, July 13, at the Scott County 4-H Fairgrounds in Winchester. Being congratu¬ 
lated by Robert E. Gant (left), manager, are, from left, Francis Toppmeyer of Golden Eagle, Thomas Camerer 
of Eldred, William Griswold of Rockbridge and Jeral Miller of Pittsfield. They were elected to three-year 
terms. 

Flood’s effect will linger 
Members of Illinois Rural Electric Co. (IREC) 

learned at their 56th annual meeting July 13 at 
the Scott County 4-H Fairgrounds that the flood 
of ’93 will be affecting them for some time. 

Speaking to some 1,200 members and guests, 
Robert E. Gant, manager, noted that the flood that 
lasted the better part of last summer had forced 
many people out of their homes. “Some people are 
moving back,” he said, “and we’re restoring their 
services. Others are relocating to higher ground, 
and we’re having to build new services to them.” 

Gant added that some of the maintenance pro¬ 
grams that had been planned were put on hold so 
IREC crews could concentrate on cleaning up flood 
damage and helping as much as possible with 
cleanup in the affected area. 

“We had some 9,802 members being served in 
July, and we had 9,386 in December, a loss of 
about 430 services. Even so, we sold a record 
104,152,881 kilowatt-hours (kwh) in 1993,” he 
said, “and that was an 8.8 percent increase over 
the previous year. Of course, we had to buy more, 
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too. We purchased 114,531,489 kwh from Soyland 
Power Cooperative, our sole supplier.” 

Noting that electricity is more or less expen¬ 
sive depending on when it’s used, Gant added that 
IREC is trying to cut costs by reducing usage dur¬ 
ing those few times when the cost is really high— 
when everyone else is also using a lot of current. 

Since the program to control water heater use 
has proven successful, the co-op is beginning to 
control air conditioners, too, he said. 

“We want to cut our expenses when we can,” 
Gant continued, “while still being careful to main¬ 
tain and upgrade our system. Another way of in¬ 
creasing revenues has been to diversify and add 
other services. An example of this is the provision 
of television programming through C band dishes. 
In addition to that, we also got into new television 
programming called direct broadcast satellite, or 
DBS.” 

He explained that the co-op had formed a 
wholly owned subsidiary, Illinois Rural Telecom¬ 
munications Co., to market the new system, which 



offers several benefits: a small 18-inch fixed dish, 
simplicity of operation, better reception and low 
cost. It is now in operation. 

William Griswold of Rockbridge, president, dis¬ 
cussed the role of electric cooperatives and eco¬ 
nomic development. “The electric co-ops were set 
up in the 1930s to provide power when nobody 
else would,” he said, “but electricity is only part of 
what they were about. There were really about 
improving life in rural America, and electricity was 
the first major step. Since then, we’ve gotten into 
satellite TV. 

“Some critics have misunderstood what elec¬ 
tric cooperatives are all about,” he said, “in their 
assumption that they were about electricity. They 
argue that everyone has electricity now, so why 
not drop the program? That’s like saying the high¬ 
ways have been built, so we don’t need highway 
departments any more. 

“Those people are missing the point. Your co¬ 
operative was created to make life more comfort¬ 
able and more fulfilling for you, your family and 
friends. As long as there are people living in areas 
like this, there will be a need for an organization 
like this one.” 

During the business session, members re¬ 
elected four area men to the member-owned 
utility’s governing board. They are Jeral Miller of 
Pittsfield, Francis Toppmeyer of Golden Eagle, 
Thomas Camerer of Eldred and Griswold. 

In his treasurer’s report, Robert A. Brown of 
Winchester said total operating revenue for 1993 
was $12,252,263, up from 1992’s revenues of 
$11,756,154. Wholesale power purchases, he said, 
came to $8,101,834, or about 67 percent of rev¬ 
enue. Net margins for the year were $357,000. 
Local, state and national taxes paid in 1993 to¬ 
talled $516,214. 

Employees and directors of Illinois Rural Electric Co. were recognized for length of service and safety at 
the annual meeting. Thomas H. Anders, meter serviceman, was recognized for 45 years of service, while 
Donna J. Lawson, cashier/receptionist/ switchboard operator, and Berniece Neff, administrative secre¬ 
tary, were each recognized for 30 years. Jerry R. Faulkner, Herbert L. Long, and Larry C. Weder, all 
serviceman linemen, received 25-year recognition, while Sabrina K. Schnake, EDP computer operator, 
was recognized for 20 years. Julie A. Day, adjustment clerk; Bob Dolen, engineering technician; John 
Early, director, Craig Long, serviceman lineman; and Kenneth Roundcount, line foreman; received rec¬ 
ognition for 15 years of service. Thomas H. Camerer, director; Jamie Killday, apprentice lineman; and 
Perry Moore, apprentice lineman; were recognized for five years of service to IREC. Lawson and Neff 
received their fifth safety awards, while Terry S. Barnard, field engineer, received his fourth. Schnake 
received her third, Day her second, and Killday, Moore and Mark Martin, director of member and public 
relations, each received their first. Front row from left are Neff, Weder, Dolen, Day, Schnake, Faulkner, 
Craig Long, Killday and Anders. Back row from left are manager Robert E. Gant, Early, Lawson, Barnard, 
Roundcount, Herbert Long, Moore, Martin ,and Camerer. 
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Board meeting report 
The IREC board held its monthly meeting on 

Tuesday, July 5, 1994, at the office in Winchester. 
All directors were present, along with four staff 
members and the cooperative’s attorney. 

Guests Robin Hendley, economic development 
director for the City of Pittsfield and Joe Somerset, 
assistant director of economic development for 
Soyland Power Cooperative, were present to bring 
the board up to date on some economic develop¬ 
ment activities in the Pittsfield area. 

After the minutes were approved, the financial 
reports and the accounts paid report were ap¬ 
proved. The new bill forms were reviewed and ap¬ 
proved. The marketing report, which included a 

It’s important to 
As a condition of receiving electric service from 

Illinois Rural Electric Co., it is your responsibility 
as a member to read your meter at regular inter¬ 
vals and submit accurate readings to the 
Cooperative’s office. 

If, for some reason, you fail to submit a read¬ 
ing for one month, an estimated bill will be pre¬ 
pared and sent. If a member fails to submit an 
accurate reading of his/her meter for two consecu¬ 
tive billing periods, the general manager is autho¬ 
rized and directed to have the meter read by a Co¬ 
operative employee. The member will be charged 
$10 to help defray the expense of having the meter 
read. If the same member still fails to submit ac¬ 
curate readings, a second visit will be made and 
the member will be charged another $10. 

After a second visit by a Cooperative employee 

review of the Youth to Washington Tour, and the 
engineering report were then given. 

Reports were heard on the DBS board meet¬ 
ing, the Soyland board meeting and the AIEC board 
meeting. Plans were then made to attend the AIEC 
annual meeting and the NRECA Region V meet¬ 
ing. 

The legal report and accident report were given, 
and 46 applications for membership were ap¬ 
proved. 

The board went into executive session. Follow¬ 
ing the return to the general session, and there 
being no further business to discuss, the meeting 
was adjourned. 

read your meter 
to read a meter, a security deposit may be required, 
which will be applied to the cost of having an em¬ 
ployee read the meter. In some cases, the service 
may be disconnected as provided in the 
Cooperative’s Right to Discontinue Service Policy. 
If the service is disconnected, the member will be 
charged a $25 disconnection/ reconnection fee be¬ 
fore the service will be reconnected. 

As you can see, it is important that you, as a 
member, submit regular and accurate meter read¬ 
ings to the Cooperative’s office. It is also impor¬ 
tant to the Cooperative as a whole because it helps 
keep the charges made to members in line with 
the power costs incurred by IREC. In other words, 
it helps keep your rates down. Now you know a 
few reasons why it is important to keep sending in 
your meter readings on a timely basis. 

3-year limited warranty 
Battery included 
$7.99 plus tax 

Available at Member Service Dept, 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Efficiency improvements 
for farm motor loads 

Motors are vital to farm activities, whether they 
involve poultry, livestock, dairy, or crops. They are 
used in feed processing and transport; air move¬ 
ment for ventilation of animal buildings and for 
crop drying; refrigeration of milk, eggs, and other 
perishables; and water pumping for irrigation, live¬ 
stock watering, or wash-down operations. 

To begin analyzing electric motor use, make a 
list of all motors on the farmstead, including sizes, 
locations, and dates of installation. This inventory 
will be valuable in comparing the percentage of 
energy consumed by motors with other end-uses 
on the farm. Concentrate on larger horsepower 
motors or those with run times averaging six or 
more hours per day. 

Simple lubrication and cleaning can improve 
efficiency and add years to the life of a motor. 
Changing motors to high-efficiency models is an¬ 
other option, but it’s more important to look at the 
equipment being driven by the motors. High-effi¬ 
ciency motors can reduce consumption by only 3 
percent to 8 percent and should be considered only 
for higher horsepower motors that operate 2,500 
hours or more per year. Simple maintenance and 
proper selection of efficient motor-driven equip¬ 
ment can yield much higher savings. 

Farmers might overlook routine maintenance, 
especially if motors seem to be operating ad¬ 
equately. However, the fact that a motor is run¬ 
ning doesn’t mean it is running efficiently. For ex¬ 
ample, dirty fan blades can reduce air flow by up 
to 40 percent. Other trouble spots that can cause 
motor loads to run at less than optimum efficiency 
include: 

* Rusty or corroded moving parts; 
* Clogged condenser coils on refrigeration sys¬ 

tems; 
* Dry or worn bearings; 
* Belt drives that are too loose or too tight; 
* Incorrect tolerances on irrigation pump im¬ 

pellers; 
* Improper modifications made after installa¬ 

tion. 

Water Heaters For Sale 
40-, 50- & 80-gallon Mor-Flo electric water heaters 

$125.00 plus tax to IREC members 

Price includes delivery • Installation available 
• R-16.7 insulation • Built-in lime fighter 
• 10-year tank warranty • T/P valve included 

Call 1-800-HOT-IREC 

ILLINOIS RURAL ELECTRIC NEWS/October 1994 12a 



Cornered by the high cost of 
heating and cooling? 

System:GT is the efficient alternative. 

Geothermal Heating, Cooling and Water 
Heating. We call it System:GT. 

In the winter, an underground system of 
pipes collects heat from the soil and brings it 
into your home—a method four times more effi¬ 
cient than gas or oil furnaces. 

In the summer, the system is reversed, pro¬ 
viding a 30% gain in air conditioning efficiency 
compared to other methods. 

System:GT can heat your water, too—for sig¬ 
nificant savings on your year-round energy bill. 

It’s the latest in heating and cooling tech¬ 
nology. To find out more about System:GT, con¬ 
tact your electric cooperative or your local heat¬ 
ing and air conditioning contractor. 

In short, SystemzGT... 

• has low operating cost 
• provides comfort all year 
• uses energy resources wisely ... and it’s 

safe, clean, convenient. 

WaterFurnace dealers serving IREC area 
South Side Hardware Pro-Em-Tech 
Greenfield New Berlin 
(217)368-2705 1-800-458-9330 

Mel’s Refrigeration 
Hardin 
(618) 576-9318 

Kaiser Plumbing & Heating Little’s Heating & Air Conditioning 
Carrollton Winchester 
(217)942-5258 (217)742-9251 

Peters Heating & Air Conditioning, Inc. 
Hannibal, MO 
(314) 221-0093 

Manchester Plumbing & Heating Peters Heating & Air Conditioning, Inc. 
Manchester Quincy 
(217)587-2921 (217)222-1368 

1 -800-HOT-IREC 

Winters Energy Systems 
Alton 
(618) 463-7799 

Kansteiner Mechanical 
Pittsfield 
(217) 285-4753 

Common-sense health tips 
can ease harvest-time stress 

Harvest time is one of the most dangerous 
times of the year for one of the country’s most dan¬ 
gerous occupations—farming. 

“Increased pressure to get crops out of the fields 
may cause additional stress to farmers and in¬ 
crease the risk for injuries caused by carelessness,” 
says Paul Gunderson, a safety specialist at the 
National Farm Medicine Center. 

American farmers have to cope with more 
stress than an average worker, according to the 
National Safety Council. Droughts, floods, pests, 
long hours, money problems and other complica¬ 
tions can lead to frustration for farmers and their 
families and contribute to agriculture-related work 
accidents and illness. In 1991, U.S. farmers suf¬ 
fered 1,400 deaths and 140,000 disabling injuries, 
according to the Council. These statistics place 
farming among the three most dangerous occupa¬ 
tions. 

Here are some tips from the National Farm 
Medicine Center and National Safety Council that 
may help ward off unnecessary problems: 

* Acknowledge that stress exists in your life. 
That’s your first line of defense. 

* Don’t minimize your reactions to stress. Bur¬ 
ied stress can cause problems. 

* Discuss problems with family, friends, clergy 
or a professional counselor to help reduce anxi¬ 
ety. 

* East a well-balanced diet and limit caffeine, 
alcohol and tobacco. 

* Get enough sleep. 
* Keep machinery in good condition to reduce 

breakdown that can result in stressful days. 

—Rural Electric News Service 
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Cooperative idea is 150 years old 
Illinois Rural Electric Co. is one of 47,000 co¬ 

operative businesses throughout the nation that 
will participate in the annual Cooperative Month 
observance held every October. This year’s obser¬ 
vance is especially noteworthy because it marks 
the 150th anniversary of the birth of cooperative 
business. In 1844, a small group of laborers in 
Rochdale, England, set up a general store oper¬ 
ated under a set of principles that also drive mod¬ 
ern-day co-ops. 

This is really Cooperative Year because of the 
milestone anniversary, and with the theme, “Time 
Tested-Member Approved,” cooperatives through¬ 
out the United States can rightfully claim that they 
provide a standard for measuring all other busi¬ 
nesses. 

Cooperative principles are non-discriminatory 
membership, democratic control, limited return on 
capital, return of surplus to members, education 
about cooperatives and cooperation among 
cooperatives. 

There are 1,000 electric cooperatives in the U.S. 
When electric co-ops first got started, about 60 

years ago, detractors said that they would never 
succeed; but, obviously, the will of people to join 
together to bring electricity to remote and rural 
areas was greatly underestimated and proved them 
wrong. 

Electric co-ops are locally owned and controlled 
by the people they serve, 25 million in 46 states. 
In Illinois, there are 26 electric co-ops, serving 
600,000 customers. 

Examples of cooperative business include 
credit unions, farm marketing and farm supply op¬ 
erations, housing co-ops, florists, and telephone 
and news services. Approximately 120 million 
people in the nation are member-owners of these 
businesses. 

Cooperatives everywhere epitomize America’s 
“can-do” spirit. And the rural electrification pro¬ 
gram over the years has earned recognition as one 
of the nation’s great success stories. What’s par¬ 
ticularly unique about co-ops is that they are truly 
examples of democracy in action since every mem¬ 
ber-owner has a vote and voice concerning coop¬ 
erative matters. 

Illinois 
would be 

in the dark 
without us 

In 86 of the state’s 102 counties, electric 
cooperatives are faithfully serving more than 
600,000 citizens. They were formed years ago 
by people who united to improve their lives. 
Though the first mission was to bring electric¬ 
ity to remote areas, today the role of these not- 
for-profit utilities has expanded to improve the 
quality of life in many other ways. Now an es¬ 
tablished part of their communities, the elec¬ 
tric cooperatives are working to attract and 
keep local businesses, to provide safe water 
supplies, to provide up-to-date TV and telecom¬ 
munications, to support civic, social and youth 
activities. They are good neighbors, and they 
still have a lot of work to do. As long as there 
are people living in that three-fourths of Illi¬ 
nois, the electric cooperatives will be there to 
serve them. 
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Board meeting report 
The IREC board held its monthly meeting on 

August 1, 1994, at the office in Winchester, All di¬ 
rectors were present, along with four staff mem¬ 
bers and the cooperative’s attorney. 

After the minutes of the previous regular meet¬ 
ing and the reorganization meeting were approved, 
the financial report, engineering report and mar¬ 
keting report were given. A report was then heard 
on a recently held meeting with some of the City of 
Pittsfield council members. 

The 1994 annual meeting was reviewed and a 
report was given on the DBS board meeting. Policy 

309 was reviewed and reports were heard on the 
Soyland board meeting and the AIEC board meet¬ 
ing. 

Plans for the AIEC annual meeting and the 
NRECA Region V meeting were discussed. The le¬ 
gal report was given and 44 applications for mem¬ 
bership in the cooperative were approved. 

Under other business, a resolution was passed 
to allow a subordination of surface rights for pub¬ 
lic road purposes in Morgan County. There being 
no further business to discuss, the meeting was 
adjourned. 

Make it a safe hunting season 
For many members the cool autumn air brings 

a renewed interest in the excitement and thrill of 
the hunting season. Unfortunately, in their enthu¬ 
siasm to enjoy the outdoors, some hunters cause 
life-threatening situations by interfering with 
power lines. Over-zealous hunters are responsible 
for breaking insulators on power lines and creat¬ 
ing other dangerous conditions each year. 

Taking target practice on insulators or birds 
sitting on power lines is not very sporting and many 
even be fatal if the line is damaged or broken. Dam¬ 
aged lines can snap and fall to the ground while 
still energized, crating a hazardous situation to the 
hunter and anyone or anything walking through 
the area. Random pot shots can crack an insula¬ 

tor on the line, leaving damage that may not be 
noticeable from the ground. Over time, the crack 
can fill with moisture and cause a short, leaving 
members without service until the insulator is re¬ 
placed. In some cases where the insulator is se¬ 
verely damaged, the line may become detached 
from the pole and drop to within a few feet of the 
ground. 

Shooting insulators and other electrical equip¬ 
ment is illegal and expensive and adds to the 
Cooperative’s operating expense. However, the cost 
is minimal compared to the potential for personal 
injury or death. So this year, we encourage every¬ 
one to play it safe and enjoy the hunting season. 

Our Reputation 
Is On The Line. 

It’s always been that way because our 
commitment to you, our consumer-owners, 
is to provide the best electric service possible 
through that all-important line. 

But that’s just part of our commitment. 
We look for your suggestions and ideas that 
can enhance our service to you and the com¬ 
munity. That’s our line of communication. 

So, whether the lines are visible or invis¬ 
ible, they’re equally important. Good electric 
service, open lines of communication — our 
lines are working hard for everyone’s benefit. 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Check your heating system 
Furnaces: Read the owner’s manual; it will help 
in understanding you heating system. All belt- 
driven models should be checked for belt wear and 
proper belt tension. Oil the motor if it has cups or 
plugs over the bearing on each end of the motor. 
Caution! Do not over-oil. On belt models, oil the 
shaft bearing of the fan. Vacuum fan blades with 
care. The frames of the furnaces and many other 
heating systems are grounded. Therefore, a faulty 
vacuum cleaner could cause you to receive an elec¬ 
trical shock. On fossil fuel furnaces, check all flues 
and chimneys for leaves and bird nests. Check 
brick and rock chimneys for faulty mortar joints. 
Make sure ignitable items, such as clothing, cob¬ 
webs, and paper are not too close to flues. Check 
all supply and return openings to be sure they are 
not blocked by furniture, drapes, and other items. 
Wood- or coal-burning equipment: These vary 
greatly in type and design, but a good inspection 
of grates, fireboxes and chimneys should turn up 
possible trouble spots. Acquaint yourself with the 
danger of creosote deposits, especially in the chim¬ 
neys. 
Individual room heaters: Check for foreign mat¬ 
ter such as lint, paper and hair. Vacuum and turn 
them on while you can open the doors and win¬ 
dows. Burning the dust off can be extremely irri¬ 
tating to the nose, eyes and throat. Lint should be 
blown out of thermostats. A hand hair dryer can 
be used for this, with the dryer on the cool setting. 

Word of warning: If you attempt to service any 
heating system, be aware of the possible hazards. 
If you fail to get the proper flame color, or have 
doubts about your ability to service your equip¬ 
ment, call an experienced serviceman. 

More energy-saving tips 
* Double-pane glass 

Use double-pane glass throughout the house. 
Windows with double-pane, heat-reflecting or heat¬ 
absorbing glass provide additional energy savings, 
especially in south and west exposures. 
* Read labels 

When buying appliances, read labels carefully. 
Compare energy use information and operating 
costs of similar models by the same and different 
manufacturers. The retailer should be able to help 
you find the wattage of the appliance. 
* Steam ‘em smooth 

Save energy needed for ironing by hanging 
clothes in the bathroom while you’re bathing or 
showering. The steam often removes the wrinkles 
for you. 
* A fluorescent idea 

Consider fluorescent lighting for the kitchen 
sink and counter-top areas. These lights set un¬ 
der kitchen cabinets or over countertops are pleas¬ 
ant and energy efficient. 
* Refrigerate right 

Don’t keep your refrigerator or freezer too cold. 
Recommended temperatures: 38 to 40 degrees for 
the fresh food compartment of the refrigerator; 5 
degrees for the freezer section. If you have a sepa¬ 
rate freezer for long-term storage, it should be kept 
at 0 degrees, however. 
* Plant trees 

Plant deciduous trees and vines on south and 
west sides of the home to provide shade in the sum¬ 
mer and sunshine in the winter. 

Illinois Rural Electric Co. members can now call 
the Cooperative by using our toll free hot line. 

In Illinois, call 1-800-HOT-IREC (1-800-468-4732) 
You may also still call (217)742-3128. 

ILLINOIS RURAL ELECTRIC NEWS/November 1994 12a 



Often-overlooked 
energy-saving measures 

Some ways to protect the environment—recy¬ 
cling, composting, switching to environmentally 
safe products—have become popular choices for 
home owners. The following home energy-saving 
tips—even though they’re often overlooked—help 
protect the environment too, because they help you 
use your energy more efficiently, according to the 
National Rural Electric Cooperative Association 
and the Edison Electric Institute, two national elec¬ 
tric utility trade associations. 

Insulating doors and windows 
Start with your home’s biggest energy wast¬ 

ers—the windows and exterior doors. You lose more 
of your heating and cooling dollars through these— 
per square inch—than through any other part of 
your home. For instance, heat passes through a 
window with a single pane of glass 14 times faster 
than through a well-insulated wall. So, even with 
an attic full of insulation, you still can be wasting 
money and energy through your windows and 
doors. 

Install storm or double-pane windows to cut 
this energy drain in half. Add storm doors to cre¬ 
ate the same insulation effect there. 

Caulking and weatherstripping 
After insulating your windows and doors, don’t 

overlook their caulking and weatherstripping 
needs. Almost 40 percent of your monthly heating 
and cooling bill could be going through cracks due 
to poorly caulked and weatherstripped doors and 
windows. 

Caulking is a rubber-like material that can 
expand or contract and seals air leaks around each 
pane of window glass and between the door and 
window frames and the house. Weatherstripping 
is a flexible material (foam rubber, felt, or alumi¬ 
num) that helps to assure a snug fit between the 
parts of windows and doors that open and close. 
Caulking and weatherstripping keep outside air 
out, and inside air in. 

Duct sealing 
These are the ducts that carry heated or cooled 

air to the registers in each room of your house. 
Doing a checkup here can save 10 to 15 percent 
on your energy bill. All ductwork should be sealed 

at the joints to prevent leakage. Ducts located in 
unconditioned areas of your home (attic or 
crawlspaces) should be insulated. 

Water heating 
In the average American house, water heating 

is the second largest energy user. Save water and 
the energy needed to keep it hot by maintaining 
an energy-efficient water heating system and con¬ 
serving hot water. 

Start with the water heating tank itself: 
* Get the right size water heater. Keeping more 

hot water on hand than you need can waste en¬ 
ergy. 

* For every 10 degrees you can lower the tem¬ 
perature, you can save about 6 percent of your 
water heating energy. 

* If the sides of your water heater feel warm to 
the touch, you may need more insulation. Wrap a 
water heater blanket around the water heater, es¬ 
pecially if the water heater is located in an un¬ 
heated area of your home. 

* In addition to insulating the water heater, you 
will also save money by insulating the hot water 
pipes leaving the water heater. 

Low-flow shower heads and faucet aerators 
reduce water flow, saving both water and energy. 
Aerated showerheads and faucets mix air with 
water to maintain pressure, and low-flow 
showerheads pulse the water flow. These simple 
devices are easily installed, and can reduce the 
amount of water and energy used by 50 percent. 

Thermostat set-back 
A set-back thermostat allows you to change 

the temperature setting or turn off you heating or 
cooling system at preset times. Each morning when 
you leave and each evening when you return, the 
temperature changes to save energy, automati¬ 
cally. Heating or cooling is done only when some¬ 
one is home. 

By using these easy and cost-effective, energy¬ 
saving guidelines, you can stay comfortable all 
year-round and still save money. 

For more information on saving energy all 
around your house, call your electric utility’s resi¬ 
dential marketing department. 

Office closings 
Our office will be closed on Friday, November 11, in observance of Veteran’s Day and Thurs¬ 

day, November 24, in observance of Thanksgiving. 
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Safety tips for rural residents 

Ground-fault circuit interrupters instantly detect shorts and shut off 
electricity before anyone is injured. 

If you’re a rural resident who 
maintains a few acres beyond 
city limits, there are important 
safety tips that can make your 
use of electricity safer and more 
efficient. While electricity is one 
of the safest forms of energy, the 
absence of electrical codes and 
inspections in rural areas means 
that homeowners must take 
greater responsibility for recog¬ 
nizing unsafe wiring and other 
hazardous conditions. Here are 
a few guidelines that can save 
lives, property and money: 

Use ground-fault circuit 
interrupters (GFCI) 

Use wherever electricity, wa¬ 
ter, and you come together. GFCI’s are electrical 
protection devices that sense a ground-fault, or 
short, and instantly disconnect the circuit. Unlike 
fuses and circuit breakers that depend on heavy 
overloads or shorts to function. GFCI’s sense even 
small electrical faults and disconnect the circuit 
before anyone is injured. This is particularly im¬ 
portant for outdoor and farmstead electric use in 
operating power tools, lawn trimmers, hedge clip¬ 
pers, power spray washers, and all electric use 
around swimming pools and hot tubs. Some GFCFs 
are designed to replace standard outlets; other 
portable units simply plug into existing outlets and 
can be moved from one location to another. For 
new homes and additions, the National Electrical 
Code requires the use of GFCFs in garages, bath¬ 
rooms, and on outdoor receptacles. Around pools, 
use GFCFs on lighting fixtures, recirculating 
pumps and on all receptacles within 20 feet of the 
pool. 

Ground-fault circuit interrupters can be pur¬ 
chased at any major hardware and electric supply 
store. 
Check wiring in barns and outbuildings 

If you have a detached shop, storage building, 
or even a barn for horses or other livestock, spe¬ 
cific wiring materials and methods must be used, 
especially where dusty or moist conditions exist, 
or where heat lamps will be used. Typical hazards 
include improper grounding, residential-type fix¬ 
tures that are not designed for use in barns, and 
undersized heat lamp circuits. 

To learn more about proper wiring around ru¬ 
ral homes and farmsteads, check with your elec¬ 
tric power supplier or obtain a copy of the Agricul¬ 
tural Wiring Handbook. This 88-page illustrated 
handbook contains wiring plans for 14 types of 
farm structures, along with specifications for light¬ 
ing and motor use. The handbook is updated ev¬ 
ery three years to conform to the latest National 
Electrical Code. 

To order the Agricultural Wiring Handbook, 
contact the National Food and Energy Council, 409 
Vandiver West, Bldg. 4, Suite 202, Columbia, MO 
65202 or call 314-875-7155. The cost is $7.80 per 
copy, including postage and handling. It’s impor¬ 
tant to know the latest requirements for proper 
wiring. 

Faucet aerator easy to install 
and saves money 

A simple, low-cost gadget that can cut power 
costs is the faucet aerator. 

It is easy to install on a kitchen or bathroom 
faucet. The principle is a simple one. By mixing 
the water flow with air (aerating), this little device 
can conserve surprising amounts of the energy 
used to heat hot water. 

At a cost of from $3 to $8, these devices can 

pay for themselves in as little as 30 to 60 days. 
To install an aerator, you need only a few min¬ 

utes and a wrench. 
How about the water flow? Aerators produce a 

fine, even spray. It may be a little less forceful, but 
as the gadgets themselves improve, the flow of 
water they produce now over earlier models is 
much more pleasing. 
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Board meeting report 
The IREC board held its monthly meeting on 

September 6, 1994, at the office in Winchester. All 
directors were present, along with four staff mem¬ 
bers and the cooperative’s attorney. 

Following approval of the minutes of the previ¬ 
ous meeting, Jim Kaufman from the National Ru¬ 
ral Utilities Cooperative Finance Corporation (CFC) 
made a presentation to the board giving several 
alternatives for refinancing IREC’s REA debt with 
CFC. As a great deal of information was presented 
and several questions followed, the board decided 
to further consider the options and took no action 
at this time. 

The financial report, accounts paid report, 

marketing report and engineering report were 
given. Approval was given to upgrade the wage and 
salary plan. 

The Soyland board meeting was reviewed, as 
were the AIEC annual meeting and regular board 
meeting. Plans were finalized for attending the 
NRECA Region V meeting. 

Under other business, it was reported that the 
group health insurance premiums will be going up 
again. Fifty-four applications for membership in 
the cooperative were approved. 

There being no further business to come be¬ 
fore the board, the meeting was adjourned. 

A Guide to Energy Efficient 
Construction Standards 

That’s the name of the book that is now avail¬ 
able to IREC members who might be building a 
new home. It gives tips for construction standards 
for walls, ceilings, floors, windows and doors. It 
also discusses moisture control in the home, heat¬ 
ing, ventilation and air-conditioning systems and 
domestic hot water. 

The intent of the book is to provide the new 
home builder with some alternatives to conven¬ 
tional construction methods that are designed to 
make the home more energy efficient. In many 
cases, these alternative methods add little or noth¬ 
ing to the cost of building the home, but they can 
significantly reduce energy consumption once the 
home is built. For example, by making sure there 
is adequate insulation and that it is properly in¬ 
stalled, you can reduce air infiltration, which helps 
lower heating and cooling costs. 

These construction-standard guides are avail¬ 
able to IREC members at no charge. So if you are 
considering building a house, you really should 

look at this book. A little time well-spent now could 
mean a lot of savings in your pocket later. 

Special Pricing On Select 
MAYTAG 
JETCLEAN™ 

DISHWASHERS 
• No prewashing with Maytag 
• Dependably Quiet™ 
• Unsurpassed capacity 
• Full 20 Year Tub™ Warranty 

Models DWU7400 DWU7500 DWU9200 

With the Holiday Season coming up, 

there will be lots of dishes to wash. Take 

advantage of these prices so you’ll have 

more time to enjoy the holidays. 

SAVE 
UP TO $35.00 

Installation available 
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High Line News 
ILLINOIS RURAL ELECTRIC CO. WINCHESTER, ILLINOIS 

Across the 
Manager’s Desk 

by Robert E. Gant 

Need help with 
winter heat bills? 

Members who could use help paying their elec¬ 
tric bills this winter should know that we once 
again have some programs in place to give income- 
eligible households some assistance with their 
winter energy bills. 

The primary program available to our mem¬ 
bers is LIHEAP, or Low Income Housing Energy 
Assistance Program. LIHEAP began four years ago 
with state and federal funding. Assistance is based 
on the number of people in your household and 
your gross income. To see if your household 
qualifies, please refer to the “Income Eligibility” 
chart that accompanies this article. 

LIHEAP is coordinated by several organizations 
in the IREC service area. The areas served by each 
of these agencies, addresses and phone numbers 
accompany this story. If the income chart shows 

you are eligible for assistance under LIHEAP, you 
should contact the agency that serves your geo¬ 
graphic area to apply. 

The guidelines for the 1994-95 LIHEAP pro¬ 
gram are as follows: 

1. Grants are being awarded on a first-come, 
first-served basis as long as the funding holds out. 
You should apply immediately. 

2. To apply, you will need Social Security cards 
for each member of your household and proof of 
income (check stubs, unemployment records or 
employer verification). If you are on welfare, please 
take your green card. Also, take your current 
energy bill, if paid directly, or your current rent 
receipt if energy costs are included in your rent. 
An overdue bill or cut-off notice is not required. 

More details on the LIHEAP program are avail¬ 
able from the coordinating agencies, or call Illinois 
Rural Electric Co. at 1-800-HOT-IREC. 

Income Eligibility: 

Family Size 

1 
2 
3 

4 

5 

6 
7 

8 

30-day Income 

$ 767 

1,025 

1,283 

1,541 

1,799 

2,057 

2,315 

2,573 

County Office Locations Phone 
Adams TwoRivers Regional Council Franklin Sq., Quincy 217-224-8171 
Brown Two Rivers Regional Council Mt. Sterling 217-773-2422 
Calhoun 111. Valley Econ. Dev. Corp. P.O. Box 553 Hardin 618-576-2218 
Cass MCS Jacksonville, Beardstown 217-243-9404 
Greene 111. Valley Econ. Dev. Corp. Courthouse Carrollton 217-942-6824 
Jersey 111. Valley Econ. Dev. Corp. Courthouse Jerseyville 618-498-3210 
Macoupin 111. Valley Econ. Dev. Corp. Gillespie 217-839-4431 
Morgan MCS 345 E. State Jacksonville 217-243-9404 
Pike Two Rivers Regional Council Pittsfield 217-285-5424 
Scott MCS Jacksonville, Winchester 217-243-9404 
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Portable heaters? - Use care 
Portable heaters, whatever the fuel used, are 

fine for taking the chill off those spaces or rooms 
that the central heating system just can’t keep 
quite comfortable enough. However, they all pose 
some danger to the user. First of all, parts of any 
portable heater are HOT! So they shouldn’t 
be touching anything that will burn — including 
human skin. Keep flammable materials like 
curtains, draperies or cardboard boxes at least two 
feet away from them. And (need it be said?) portable 
electric heaters should be kept away from water in 
any form. As we all know, water and electricity are 
a lethal combination when a human gets in 
between. 

Otherwise, review the following checklist when 
preparing to use one of these useful appliances: 

Do inspect the last year’s heater inside and out 

before using it 
Do choose a certified heater 
Do make sure it is properly connected 
Do read labels, follow instructions and heed 

all warnings 
Do keep clear space around heater 
Do keep a window or door partially open at all 

times when using a portable fossil fuel heater 
Do store flammable liquids outside the living 

space and certainly not around a heat source 
Do Not attempt to dry clothing by draping it 

over a portable heater 
Do Not stand close to a kerosene heater while 

wearing long nightgowns or robes 
Do Not let children play around the heater 
Do Not place the heater in a traffic pattern 

where someone can bump into it and tip it over 

IREC 
Member Services 

Department 
Make sure you are ready for holiday cooking 

Great gi« W®a 

availa«»,e 
financing 

MAYTAG 

StyleLine RANGES 

• Oven window, oven light 
• Clock and timer 
• Easy-clean lift-up cooktop 
• Super capacity oven 

SAVE 

Special pricing on all ranges in stock 
through December 31, 1994. 

30" self-cleaning oven 

electric range 

■ easy to clean upswept cooktop . 
■ automatic oven timer, clock and 
minute timer ■ two 8“ and two 6" 
surface heating units ■ black glass oven 
door with window, matching full-width 
storage drawer ■ interior oven light. 

We service what we sell and do our best with the rest 
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Merry Christmas 
from the directors and employees 
of Illinois Rural Electric Co. 

DIRECTORS 
William Griswold, president 
Jeral A. Miller, vice president 
John T. Early, secretary 
Robert A. Brown, treasurer 
F. Alan Heaton, assistant secretary 
Ronald K. Myers, assistant treasurer 

Thomas H. Camerer 
Merton L. Pond 
Glen Pulliam 
J.M. Sapp 
Francis J. Toppmeyer 

EMPLOYEES 
Robert E. Gant, general manager 

Mark E. Aeilts 
Ronald K. Coultas 
Donald L. Long 
Mark E. Martin 
Lucien Nash 
Steven L. Wisdom 
Dwight Ala 
Thomas H. Anders 
Kevin E. Baird 
Terry S. Barnard 
James L. Bettis 
James V. Bigelow 
Larry Black 
James D. Booker 

Kent Carnes 
Matthew J. Clayton 
Julie A. Day 
Clayton E. DeHart 
C. Robert Dolen 
Edward L. Dolen 
Jerry R. Faulkner 
Melvin L. Funk 
Gary L. Furniss 
D. David Gant 
Gary L. Harbison 
Darrell R. Harshman 
Charles W. Jefferson 
Louis D. Kemper 

Jamie P. Killday 
Joseph M. Killday 
Albert W. Kirchner 
Donna J. Lawson 
Walter D. Lewis 
Ronald D. Little 
Craig S. Long 
Herbert L. Long 
Randall B. Long 
Timothy S. Mason 
David E. McKinney 
Perry L. Moore 
Marilyn B. Neff 

Russell D. Neff 
William R. Patton 
Lynn E. Rimbey 
David J. Roth 
Kenneth C. Roundcount 
Sabrina K. Schnake 
Charles L. Settles 
Danny E. Smith 
Joann Stice 
Ronnie T. Stice 
Dennis W. Taylor 
Larry C. Weder 
Sandra J. Pittman 

Services offered by the 
Member Service Department 

1. Complete line of Hotpoint, Maytag, and Admiral appliances. 
2. Craftmaster Service Saver electric water heaters. $125 plus tax, delivered. (Installation 

available). 
3. Complete home and farmstead wiring. 
4. Computer sizing of WaterFurnace heating, central air conditioning and water heating sys¬ 

tems. 
5. Installation and repair of underground wiring. 
6. Repairs on all major appliances. 
7. Electric baseboard heat installations. 
8. Recommendation of proper insulation and ventilation. Also, sale of insulation. 
9. All service calls in our service area include 30 minutes of work and “no mileage charge.” 

$25 for one-man service call, $35 for two-man service call. After first 30 minutes, $15 per hour 
per man. 

10. Repair of inoperable equipment and wiring. 
11. Complete electric installation for grain drying and grain and feed handling equipment. 
12. Over-the-counter sales of wiring equipment to IREC members. 
13. Special sale on all major appliances at our annual meeting. 
14. Financing available to qualified members. 
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Board meeting report 
The IREC board held its monthly meeting on 

October 3, 1994, at the office in Winchester. Ten 
directors were present, along with four staff mem¬ 
bers and the cooperative’s attorney. 

After the minutes of the previous meeting were 
approved, the financial report was given. The mar¬ 
keting report was given with the board passing a 
resolution to participate in the 1995 Youth to 
Washington program. The engineering report was 
then given, in which it was noted that the Pittsfield 
Economic Development Agreement has been ap¬ 
proved by the Pittsfield City Council. 

The board then continued with its study of al¬ 
ternatives for refinancing IREC’s REA debt with 
CFC. After much discussion, it was decided that if 

financial conditions change, these alternatives 
could be reconsidered. 

A report was given on the September 19, 1994, 
IRTC board meeting, where Larry Black was in¬ 
troduced as the newest IRTC employee. Reports 
were then given on the Soyland regular board meet¬ 
ing and the NRECA Region V meeting, the policy 
committee will meet in the near future. The legal 
report was given. There were no accidents to re¬ 
port for September. 63 applications for member¬ 
ship in the cooperative were approved. 

Under other business, plans were discussed 
for attending the NRECA annual meeting in Feb¬ 
ruary 1995. There being no further business to 
come before the board, the meeting was adjourned. 

Holiday office closing 
The offices of Illinois Rural Electric Co. 

will be closed Monday, December 26, and 
Monday, January 2. The board and 
employees wish you the best of holidays. 

Are you ready for winter? 
No denying, the cold months are on their 

way. And it’s never too soon to plan what you 
can do to make the most of your home heat¬ 
ing. 

Here are some helpful suggestions: 
• Lower your thermostat to 55 degrees if 

everyone is out of the house for four or more 
hours. 

• Close off unused space such as the attic 
and rooms that are not in use. 

• Open shades and drapes during the day 
to let your house absorb the sun’s heat. 

• Dress more warmly; set the thermostat 
as low as is comfortable for your family. But, 
remember that infants and older people need 
a warmer environment for good health. 

Contact us for more tips on how to pre¬ 
pare for winter. We’ll be glad to help you ease 
into the winter season as easily as possible. 
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