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Need help with 
winter heat bills? 

Members who could use help paying their 
electric bills this winter should know that we 
once again have some programs in place to give 
income-eligible households some assistance with 
their winter energy bills. 

The primary program available to our members 
is LIHEAP, or Low Income Housing Energy 
Assistance Program, which replaces the REAPP 
program. LIHEAP began two years ago with state 
and federal funding. Assistance is based on the 
number of people in your household and your 
gross income. To see if your household qualifies, 

please refer to the “Income Eligibility” chart that 
accompanies this article. 

LIHEAP is coordinated by several organizations 
in the IREC service area. The areas served by each 
of these agencies, addresses and phone numbers 
accompany this story. If the income chart shows 
you are eligible for assistance under LIHEAP, 
you should contact the agency that serves your 
geographic area to apply. 

The guidelines for the 1993 LIHEAP program 
are as follows: 

1. Grants are being awarded on a first-come, 
first-served basis as long as the funding holds out. 
You should apply immediately. 

2. To apply, you will need Social Security cards 
for each member of your household and proof of 
income (check stubs, unemployment records or 
employer verification). If you are on welfare, 
please take your green card. Also, take your cur¬ 
rent energy bill, if paid directly, or your current 
rent receipt if energy costs are included in your 
rent. An overdue bill or cut-off notice is not 
required. 

More details on the LIHEAP program are avail¬ 
able from the coordinating agencies, or call Illinois 
Rural Electric Co. at 1-800-HOT-IREC. 

Income eligibility: 
Family Size 30-day Income Family Size 30-day Income 

1 $ 625 5 1,497 
2 843 6 1,715 
3 1,061 7 1,933 
4 1,279 8 2,151 

County Office Locations Phone 
Adams Two Rivers Regional Council Franklin Sq., Quincy 217-224-8171 

Brown Two Rivers Regional Council Mt. Sterling 217-773-2422 

Calhoun 111. Valley Econ. Dev. Corp. P.O. Box 553 Hardin 618-576-2218 

Cass MCS Jacksonville, Beardstown 217-243-9404 

Greene 111. Valley Econ. Dev. Corp. Courthouse Carrollton 217-942-6824 

Jersey 111. Valley Econ. Dev. Corp. Courthouse Jerseyville 618-498-3210 

Macoupin 111. Valley Econ. Dev. Corp. Gillespie 217-839-4431 

Morgan MCS 345 E. State Jacksonville 217-243-9404 

Pike Two Rivers Regional Council Pittsfield 217-285-5424 

Scott MCS Jacksonville, Winchester 217-243-9404 
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DEPENDABLE 
JETCLEAN™ 

DISHWASHERS 

Maytag. • Nobody 
else builds 
dishwashers like 
Maytag. 

■ extra large capacity washer with energy¬ 
saving HANDWASH® System for small loads 
and delicates ■ variable water level selections 
■ 3 wash-rinse temperatures ■ 2 wash/spin 
speeds ■ 5 wash cycles ■ bleach and fabric 
softener dispenser. Mode| WLW3700B 

■ 18.2 cu. ft. no-frost refrigerator ■ adjustable 
split-level shelves ■ equipped for optional 
icemaker ■ door shelf holds six-pack ■ energy- 
saver switch ■ twin vegetable pans ■ meat pan 
■ rolls out on wheels. .... rTY. „„ 

Complete Line of 
Hotpoint & Maytag Appliances 

Coping with winter outages 
It is easy to become accustomed to a con¬ 

tinuous, uninterrupted supply of electricity. 
However, the supply can be cut off by storms, 
weather, or other accidents, and when there is an 
interruption we often find ourselves unprepared. 

If your power goes off, there are several steps to 
follow to prepare yourself for this situation. 

Check your main fuse or resetting a circuit 
breaker may restore your electricity. After check¬ 
ing these and determining that the problem is not 
at your home, check to see if your neighbors have 
electricity, if possible. Next, call the Cooperative 
office to report the outage. 

We can serve our members quickly if they have 
their account number and pole location available. 
Having this information before placing your call 
helps to promptly untie our telephone lines. The 
office will dispatch a crew as quickly as possible 
to locate the trouble area. 

Unplug appliances with electronic components, 
such as microwaves, televisions, and VCR’s. This 
will eliminate damage to appliances from voltage 
fTuctuations due to this problem. Also, appliances 
with electrical motors — freezers, refrigerators, 
air conditioners and water pumps —should be 
unplugged. 

To make an outage easier to cope with, always 
keep an adequate supply of the following on hand. 
Keep these items in a cool, dry place. All members 
of the family should know where to find these 
supplies: 
• flashlights • extra batteries 
• battery-operated radio • basic first-aid supplies 
• candles and matches • small supply of water 

Never go near downed power lines; let qualified 

people from the Cooperative office handle these 
situations. 

When the electrical outage occurs in the winter, 
you should take certain precautions. Dress warmly 
by wearing several layers of clothing, which pro¬ 
vides better insulation than a single layer. 

Have your family move to a single room as 
much as possible, preferably one with few win¬ 
dows. Ideally, this room should be on the south 
side of the house to gain the maximum heat 
from sunlight. Shut off this room from the rest 
of the house. It could be a room with a fireplace, 
wood stove, or an alternate heat source. Follow 
operating instructions if another heat source 
is used. For example, if you use a kerosene heater, 
adequate ventilation is a must. Store all fuels 
outside the home for safety reasons. Properly 
maintain wood stoves and fireplaces throughout 
the year to prevent problems when emergencies 
arise. 

If it has been determined that the power outage 
will be extended, other measures will need to be 
taken as well. Unplug everything in your home. 
Turn off breakers or remove fuses. You may want 
to leave one lighting circuit on so you will know 
when the electricity returns. Be sure to keep doors 
on refrigerators and freezers closed as much as 
possible to prevent air loss. Keep curtains closed 
on all windows except the south windows when 
the sun is shining. This will supply some passive 
solar heat in the daytime hours. Keep draperies 
closed at night. 

Following these suggestions will make it easier 
to cope with a power outage. Prepare for an 
emergency by having a plan in your household. 
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Dirty humidifiers may cause health problems 
Consumers should be alert to possible health 

hazards resulting from dirty room humidifiers, 
according to the U.S. Consumer Product Safety 
Commission (CPSC). The CPSC has found that 
bacteria and fungi often grow in the tanks of port¬ 
able and console room humidifiers and can be 
released in the mist. Breathing dirty mist may 
cause lung problems ranging from flue-like symp¬ 
toms to serious infection. This information is of 
special concern to allergy or asthma sufferers 
whose symptoms may be increased. 

Film or scum appearing on the water surface, 
on the sides or bottom of the tank, or on exposed 
motor parts may indicate that the humidifier tank 
contains bacteria or fungi. A crusty deposit or 
scale may also form within the tank or on parts 
in the water. This scale is composed of minerals 
that have settled out of the water, creating a sur¬ 
face on which bacteria or fungi may grow. 

Minerals can also be released in the mist and set¬ 
tle as fine white dust. This white dust may con¬ 
tain particles that are small enough to enter 
the lungs. The health effects from inhaling this 
humidifier dust are not clear; any impact on 
human health will depend upon the types and 
cunounts of minerals found in the water used. 

To reduce the possibility of health hazards 
from dirty room humidifiers, the staff of the 
CPSC recommends that you take the following 
precautions: 

• Do not allow film and scale to develop in your 
humidifier. If possible, change the water in your 

room humidifier daily. Empty the tank before you 
fill it. If the tank is not removable, clean it often 
according to manufacturer’s instructions. 

• Use distilled or demineralized water in your 
room humidifier to reduce the buildup of scale and 
the release of dust; tap water contains more 
minerals. Use demineralization cartridges or 
filters if supplied or recommended for use with 
your humidifier. 

• Drain and clean the tank of your room 
humidifier before you store it. Clean it after sum¬ 
mer storage. Remove dust on the outside of your 
unit. 

• Clean your room humidifier well and often 
during the heating season. Be sure to unplug the 
humidifier before cleaning. Following the manu¬ 
facturer’s suggested cleaning methods. If chlorine 
bleach or other cleaning product or disinfectant 
is used, make sure to rinse the tank well to avoid 
breathing harmful chemicals. Use a brush or other 
scrubber to clean the tank. Be careful not to 
damage the motor or scratch the inner surface. 
Clean or replace sponge filters or belts when 
needed. 

• Maintain the relative humidity in your home 
between 30 and 50 percent if possible. Humidity 
levels above 60 percent may allow moisture to 
build up indoors and condense on surfaces, where 
bacteria and fungi can settle and grow. You can 
measure humidity with an instrument called a 
hygrometer, available at your local hardware 
store. 

Water Heaters For Sale 
80-gallon Mor-Flo electric water heaters 

$125.00 plus tax 
to IREC members 

Price includes delivery Installation available 
e R-20 insulation O Built-in lime fighter 
e 10-year tank warranty e T/P valve included 

Call 1-800-HOT-IREC 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, December 7, 
1992, at 1:30 p.m. Nine directors were present, 
along with the general manager, the office 
manager, the chief engineer, the director of mem¬ 
ber and public relations, and the cooperative’s 
attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the previous meeting were 
reviewed and approved as mailed with the agenda. 

2. The general manager gave the financial 
report. The report was approved following 
discussion. 

3. The accounts paid report was reviewed and 
approved. 

4. The chief engineer reported on the load 
management program, his progress on checking 
work orders, and a transmission and distribution 
expo he had attended. 

5. The director of member and public relations 
gave the appliance sales report, the Member 
Service Department report, and the marketing 
and economic development report. 

6. J.M. Sapp, chairman of the rates and board 
policy committee, reported on a meeting of 
his committee to discuss an irrigation rate. A 
proposed rate schedule was presented and dis¬ 
cussed. A motion was made and seconded to 
approve the irrigation rate schedule as presented. 

The motion carried. 
7. A subordinate easement was approved to 

allow the Illinois Department of Transportation to 
complete some road work near Summer Hill. 

8. The board gave approval to a Soy land Power 
requirements study that was presented. 

9. The general manager reported on the regular 
Soyland board meeting. 

10. Plans were discussed for the board/ 
management retreat in January 1993. 

11. The cooperative’s attorney updated the 
board on a couple of unfinished court cases. 

12. The general manager told the board he is 
still waiting on some needed information before 
proceeding with the establishment of the sub¬ 
sidiary for the Direct Broadcast Satellite TV 
project. 

13. Vice president Jeral Miller reported on the 
regular Association of Illinois Electric Coopera¬ 
tives board meeting. 

14. Plans were discussed for the National Rural 
Electric Cooperative Association’s annual meeting 
in February 1993. 

15. The general manager reported on one 
accident in November. 

16. There was no other business. 
17. 47 applications for membership into the 

cooperative were approved. 
18. There being no further business to come 

before the board, the meeting was adjourned. 

Learn To Recognize Hypothermia Symptoms. 
Older people are especially susceptible to hypother¬ 

mia — a reduced body temperature that can be life- 
threatening. But anyone, regardless of age, can suffer 
from hypothermia. 

Watch for these symptoms in others: 
• Poor coordination and slowing of pace 
• Thickness of speech 
• Blueness of skin; dilated pupils 
• Weak or irregular pulse 
And, in yourself: 
• Intense shivering; fatigue 
• Feeling of deep cold 
• Intense thirst 
• Poor articulation and coordination 
Check with a health-care expert or agency to find out 

more about hypothermia and the proper first-aid tips you 
should follow. Or, check with us on how to get additional 
information on becoming hypothermia-smart. 

A health message from Illinois Rural Electric Co. 
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WINCHESTER, ILLINOIS 

Here's what our 
members are saying 

During the Spring of 1992, our statewide 
association (AIEC) contracted with Sangamon 
State University to conduct a statewide market 
study of consumer-members served by electric 
cooperatives. Similar studies were done three 
years before and six years before. 

These surveys were done to find out what the 
consumer-members think about their electric 
cooperative. Members were asked to evaluate their 
service-related experiences, the co-op’s electric 
rates, and the sources from which they obtain 
information about the co-op. Questions were also 
asked which will help the cooperative determine 
what kind of people are being served, how they 
use energy, and what products and services they 
are interested in using. 

Illinois Rural Electric Co. received two reports. 
One has results which were obtained from all 
over the state. The other report contains results 
obtained specifically from people served by IREC. 
This report is about 160 pages in length and 
is quite informative. While it is not feasible to 
reproduce the survey report in this space, I would 
like to pass along some of the results so you can 
see what types of information we are learning. 

382 Illinois Rural Electric Co. members re¬ 
turned a completed survey for a 34.8 percent 
response rate. This was up from 23.4 percent in 
1989 and 27.7 percent in 1986. 

Most IREC members who responded live in 
a rural area (87.0 percent) in a single family 

dwelling (89.8 percent) that they own (88.5 
percent) and have lived in for seven years or more 
(73.0 percent). 34.2 percent of those responding 
listed farming as a principal source of household 
income, followed by Social Security (28.5 percent), 
factory/industrial (16.7 percent), retirement pen¬ 
sion (14.4 percent) and professional (14.1 percent). 

53.6 percent of the respondents gave the major 
use of electricity as home use while 38.6 percent 
said home and farm use. 52.4 percent heat their 
homes primarily with propane while 14.6 percent 
use wood, 12.7 percent natural gas and 12.1 per¬ 
cent electricity as their primary type of heating 
fuel. 

Among those responding who have hot running 
water, 46.3 percent heat it with electricity, 41.4 
percent with propane and 11.0 percent with 
natural gas. 

On air conditioning, 38.0 percent said they had 
window/wall units and 27.5 percent said they had 
central electric while 27.8 percent said they did 
not have air conditioning. Of those with window/ 
wall units 73.4 percent have one unit, 24.0 per¬ 
cent have two units and 2.5 percent have three or 
more units. 

Other types of questions asked included mem¬ 
bers’ willingness to install load control equipment 
for water heaters, air conditioners and electric 
heat. Members were also surveyed regarding their 
interest in satellite TV, backup generators and 
security systems. 

Finally, there was a section devoted to learning 
what people’s attitudes are related to living in 
rural Illinois as well as a section asking members 
about contact with and participation in their elec¬ 
tric cooperative. That section showed that 94.2 
percent of those responding said they get the 
information they receive about the cooperative 
from co-op publications such as this one. We will 
continue to try to provide our members with 
information about co-op programs that we develop 
based on what our members are telling us they 
want. Let us hear from you. 

Illinois Rural Electric Co. Annual Meeting 
• July 14 • Scott County 4-H Fairgrounds • Winchester 

ILLINOIS RURAL ELECTRIC NEWS/February 1993 12a 



Rural television 
viewers poised 
for giant leap 

Do big things come in small 
packages? If you are talking 
about the latest advancement in 
satellite TV technology, the 
answer is a resounding yes. 

“Imagine attaching a home 
satellite dish to your window sill 
or the corner of your deck ... a 
dish so small it virtually blends 
into the scenery,” says Bob 
Phillips, who heads the National 
Rural Telecommunications Co¬ 
operative (NRTC). Phillips isn’t 
engaging in wishful thinking 
or offering a sci-fi view of the 
future. He is talking about direct 
broadcast satellite television 
(DBS-TV), a technology already 
available in Europe and Japan 
but now ready for introduction 
in the United States. 

Phillips, whose non-profit 
group works to improve tele¬ 
communications services for 
rural consumers, says DBS-TV 
will be a dream come true for 
those who have longed for 
convenient, affordable, crystal- 
clear television viewing. “There’s 
no need for a giant dish, no need 
for a big cash outlay, no need to 
adjust and readjust the dish 
depending on the satellite trans¬ 
ponder location, no need to put 
up with poor picture quality and 
no need to settle for a limited 

range of television viewing 
options,” says Phillips. “It all 
sounds too good to be true, but 
it’s real.” 

But what is it? 
According to Phillips, DBS-TV 

is the most advanced direct-to- 
home satellite technology ever 
developed. Using high-powered 
digital signals, a new generation 
of satellites is set to beam more 
than 150 channels of program¬ 
ming directly to an 18-inch 
diameter home receiving dish. 
The dish, which has no moving 
parts and is installed in a fixed 
position, is connected to an 
in-home decoder box on the 
television set. 

Hughes Communications, an 
international satellite firm, will 
launch the nation’s first DBS 
satellite in late 1993 and begin 
transmission early the following 
year. Hughes calls the DBS ser¬ 
vice DirecTv. “The remarkable 
thing about DBS is that it works 
flawlessly no matter where you 
live in the continental U.S.,” 
says Phillips. “People who have 
had to contend with a snowy 
television picture — or no pic¬ 
ture at all — through their vin¬ 
tage antennas will now be able 
to get picture-perfect reception.” 

NRTC is actively promoting 

The DBS receiver dish 

DBS, says Phillips, because the 
new technology advances rural 
telecommunications services by 
giant leaps rather than baby 
steps. “Our member utilities are 
interested in improving the 
quality of life for all rural resi¬ 
dents and DBS is a dramatic way 
to deliver on that commitment,” 
he adds. 

The Hughes/NRTC basic pro¬ 
gramming package features 17 
channels with formats such as 
24-hour national and interna¬ 
tional news, entertainment and 
the arts, children and young 
adult programming, music 
videos, movie classics, weather 
and home shopping as well as 
public affairs, sports and other 
special events telecasts. DBS 
also gives viewers the option 
to choose from a variety of 
subscription-only programs, in¬ 
cluding movies selected by 
viewers from a “video library,” 
sporting events such as profes¬ 
sional boxing which may not be 
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inches in diameter, easy to install and less expensive than conventional satellite receiver dishes. 

available over regular broadcast 
channels; other limited-telecast 
programs such as live concerts; 
and premium channels. 

“DBS will ultimately deliver 
more than 150 channels of 
entertainment programming 
and a number of other extras,” 
says Phillips. Those “extras” 
will likely include the ability to 
view high definition television 
(HDTV), a breakthrough for 
the U.S. viewing public. Also 
planned are graphic weather 
services, stock market and agri¬ 
cultural data services. Plus the 
technology is so advanced that 
subscribers will eventually be 
able to receive personal mes¬ 
sages through DBS and select 
teletexts of specific news and 
other information tailored to 
their individual needs. 

“We’re also developing plans 
to use DBS as a way to reduce 
consumer energy bills,” adds 
Phillips. “Through DBS, we 
could offer an electric load 

management program in which 
a remote device could be placed 
in the consumer’s home to 
automatically adjust heating, air 
conditioning and other appli¬ 
ances during periods of peak 

fees for DBS programming are 
expected to be comparable to 
monthly fees paid by cable 
subscribers. 

Phillips, who says television 
options for rural households 

Illinois Rural Electric Co. is among electric 
cooperatives across the nation that have 
signed up to offer direct broadcast 
television. Area residents — EREC members 
and non-members alike — will be able to 
subscribe to the service through IREC. For 
more information, contact IREC 
(1-800-HOT-IREC). 

energy use, substantially re¬ 
ducing energy bills.” 

The projected retail cost for 
the 18-inch DBS dish is approxi¬ 
mately $700 —several times 
below the cost of current large 
dish systems. Monthly service 

have advanced only marginally 
since the 1960s, believes DBS 
offers an opportunity to fast- 
forward rural viewers into the 
21st century. “Big things really 
do come in small packages,” he 
adds. 
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Board meeting report 

The board of directors met at the cooperative’s 
office in Winchester on Monday, January 4, 1993, 
at 1:30 p.m. All directors were present, along with 
the general manager, the office manager, the chief 
engineer, the director of member and public rela¬ 
tions and the Cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the previous meeting were 
reviewed and approved with one correction 
and one addition. 

2. The general manager gave the financial 
report, answering questions as he went. The 
report was approved as presented. 

3. The accounts paid report was approved after 
all questions were answered. 

4. The chief engineer reported on the SC AD A 
systems for IREC and Soy land. He also dis¬ 
cussed the Choose and Save program and 
noted that the transmitter at the Sangamon 
State University radio tower is operational. 

5. The director of member and public relations 
gave the appliance sales report, the Member 
Service Department report and the Marketing 
and Economic Development report. 

6. The 1993 operating budget was presented by 
the general manager. There followed a good 
deal of discussion and several questions. 
When all questions were answered, the 
operating budget was approved unanimously. 

7. The Member Service Department budget for 
1993 was presented. Approval had already 
been given as part of the operating budget. 

8. The energy conservation budget was pre¬ 
sented as part of the operating budget. 

9. The marketing budget was also presented, 
again with approval as part of the 1993 
operating budget. 

10. The board approved writing off six months of 
delinquent accounts that were more than one 
year old. 

11. The cooperative’s attorney reported on three 
court cases that were pertinent to IREC. 

12. The board was updated on the status of the 
Direct Broadcast Satellite TV project. No 
action was taken. 

13. The president reported on the December 17, 
1992, meeting of the AIEC board. 

14. An agenda was distributed and plans were 
discussed for the upcoming board/manager 
retreat. 

15. The general manager reported on the 
December 16, 1992, meeting of the Soyland 
board. 

16. Plans were discussed for attending the 
NRECA annual meeting in February, 1993. 

17. Jeral Miller was selected as delegate and Ron 
Myers was selected as alternate delegate for 
the NRECA annual meeting. 

18. Jeral Miller was selected as delegate and Ron 
Myers was selected as alternate delegate for 
the CFC annual meeting. 

19. July 14, 1993, was set as this year’s date for 
Illinois Rural Electric Co.’s annual meeting. 

20. There were no accidents to report. 
21. Under other business, 38 applications for 

membership in the cooperative were approved. 
22. There being no further business to come 

before the board, the meeting was adjourned. 

Tune Up For Spring Safety! 
No musical talent required —just use your 

common sense and follow a few guidelines to enjoy 
the coming spring season safely. For example: 

• When you use electrical appliances and tools 
outdoors, make sure they’re properly grounded 
and that your work area is dry. 

• Remind your children never to climb utility poles 
or play near substations, ground-level transform¬ 
ers, or any fence, building or equipment marked 
“Danger: High Voltage.” 

• Don’t post or attach signs or announcements to 
utility poles. They create a safety hazard for 
personnel who need to climb poles for routine 
maintenance and repair. 

And there’s more you can do to tune in to a safe 
spring season. Simply contact us with your questions. 

We’ll be happy to advise you. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Thinking of building 
or remodeling soon? 

If you have been thinking about building a new 
home, purchasing an existing one or would like 
some information on how to maintain the home 
you live in, the Building Research Council — 
Small Homes Council has several publications 
which may be of interest to you. 

For example, their Council Notes can help you 
build a new home, plan a room addition or re¬ 
model. You’ll learn how to save energy, obtain fi¬ 
nancing or choose the right building materials for 
your home improvement projects. Whether you’re 
buying your first home or maintaining one you al¬ 
ready own, you’ll be better informed about home 
maintenance and home buying. There are cur¬ 

Microwave clothes drying? 
Field testing of a microwave clothes dryer is 

scheduled for sometime this year. 
The Electric Power Research Institute (EPRI) 

recently completed the prototype of a microwave 
clothes dryer. The machine will dry clothes faster, 
and it saves some 20 percent or more of electricity 
used by conventional dryers. It is also designed 
to cause less wear and shrinkage on fabrics. 

The microwave dryer targets water molecules 
attached to the clothes rather than targeting the 
fabric. Unheated air is directed to the water; the 
fabric stays cool. Temperature inside the ex¬ 
perimental dryer is normally no higher than 110 
degrees; air in the drum of a conventional dryer 
often gets as hot as 350 degrees. 

What does the contraption look like? Reports 
say it looks and feels like the dryer you have now. 

rently 45 of the Council Notes available ranging 
in price from 50 cents to $1.50. Some of the topics 
included are: Inspecting the Home; Energy Con¬ 
servation in the Home; Bathroom Planning 
Standards; Insulating Materials; Replacement 
Windows; and Heat Pumps, just to name a few. 

Also available is an Old House Restoration 
publication which can help you maintain repair 
and restore older houses. Plaster, dry wall and 
floors are the topics which are covered. There are 
reports and technical notes available that are 
geared toward contractors and architects. 

The Building Research Council — Small Homes 
Council was established by the University of 
Illinois as an agency for research, publication, 
education and public service in the area of housing 
and building. The Council is a member of the 
National Association of Home Builders (NAHB) 
“National Consortium of University — Based 
Housing Research Centers”. The Council con¬ 
ducts research sponsored by government agen¬ 
cies, trade associations and individual companies. 
Unless research findings reach the people who 
can use them, research is of little value. The 
sale of those publications helps support further 
research. For more information about available 
publications and how you can receive them, 
call 217/333-1801. 

Please plan to attend the 

Illinois Rural Electric Co. 

Annual Meeting 
Wednesday, July 14 

Scott County 4-H Fairgrounds 
Winchester 

It's YOUR business 
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DirecTv coming in early 1994 
Early in 1994, rural homes equipped with 

DirecTv’s 18 inch satellite dishes will be able to 
watch, when complete, more than 150 channels 
of crystal clear digital television. This includes a 
20 channel package of the most popular cable 
programming, made available exclusively through 
Illinois Rural Telecommunications Company 
(IRTC), a subsidiary of Illinois Rural Electric Co. 
IRTC will serve Calhoun, Cass, Greene, Morgan, 
Pike and Scott Counties in west-central Illinois. 

Large-dish satellite television has provided a few 
rural users with entertainment, information and 
education but does so at great expense. Through 
the efforts of the National Rural Telecommunica¬ 
tions Cooperative and Hughes Communication’s, 
Direct Broadcast Satellite (DBS) program, rural 
consumers are being offered a low-cost alternative 
to large-dish satellite service. 

Features: 
First of its kind, 120 watt output 
Low cost 18 inch fixed dish 
Digital-compression technology 
150 channels or more in 1994 
High quality video 
C.D. quality stereo audio 
On-screen program guide with 2 priority menus 
Impulse per-pay-view 
Video library 
Hollywood’s top releases replayed every 30 

minutes 
Electronic message capability 
On-screen information and services 
User locks and protection 
High definition T.V. capability 
Programming package through IRTC 
Local service through IRTC, Winchester, Illinois 

Future Services: 
Enhanced services, survey participation, home 

shopping, game show participation, etc. 
TeleText transmissions. Agri-business, Stock 

market, etc. 
Computer down-line loading capability 
Interrogation of residential and commercial 

security systems 

Hardware 
Antenna: 
Lightweight 18 inch satellite antenna. 
Conveniently installed at windowsill, roof line, 

deck railing or side of your home. 
Twin outputs to operate more than one receiver. 
Simple connections using RG-6 coaxial cable. 
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Powered amplifiers for coaxial cable lengths over 
100 feet are available. 

Never has to rotate. 150-plus channels in one 
location. 

Integrated Receiver Decoder: 
1. Front panel L.E.D. is utilized as an “ON” and 

“Message Waiting” indicator. 
2. Local keyboard allows operation without 

remote control. 
3. Smart card provides conditional access. 

Insertion slot on front panel. 
4. ON screen display using multi-colored graphics. 
5. Simple connections: 

“Satellite IN” from dish. 
“In from Antenna” provides connection to 

your present antenna or cable. (May switch 
antennas with remote). 

“Out to TV” self explanatory. 
“S-Video” connection provides Y/C output to 

compatible televisions. 
“Video, R/L Audio” provides direct video and 

audio signals to television receivers, VCR’s 
and audio components. 

“Wideband Data” enables reception of digital 
information for future services. 

“Low Speed Data” enables reception of digital 
information. 

“Phone” provides connection to telephone 
lines for program initiation and billing. 

Remote control 
1. 30-button keypad. 
2. Comfortable design. 
3. Provides complete receiver operation. 
4. Large color-coded buttons are clearly marked 

for easy operation. 
5. Pre-programmed codes control the primary 

functions of most television brands manufac¬ 
tured after 1984 utilizing infrared technology. 

Equipment "Made-in-America", using 
over 70% American parts: 

You’re getting the most modern, up-to-date 
technology available with vast future capabilities. 
DirecTv will provide more variety than broadcast 
television and many more channels than most 
cable systems. 

The digital satellite system 
Two high powered KU-band Direct Broadcast 

Satellites are scheduled to be co-located at the 101 
degree West longitude position approximately 
22,300 miles above the equator to provide pro¬ 
gramming distribution for national, regional or 



demographically targeted markets. 
The system is capable of receiving more than 

150 channels of premium programming and 
information through a small, lightweight, 18- 
inch diameter satellite antenna. This is possible 
because of the high-powered satellites, new DBS 
frequencies, wider orbital spacing of the satellites 
and Thompson’s digital compression technology. 

Thompson’s digital compression technology, 
based upon MPEG (Motion Picture Experts Group) 
standards, offers the best balance between com¬ 
pression rate and video image quality. 

Picture quality will be similar to super VHS tape 
and will be accompanied by audio that compares 
to that of compact disc recordings. 

A removable “Smart Card” designed to prevent 
unauthorized reception provides an innovative 
way of supplying the most popular programming 
to the consumer in the most cost-effective way. 
This flexible security easily adapts to changing 
programming opportunities. 

Features 
Format compatibility — With widescreen 16x9 

transmissions is accomplished by processing pan 
and scan commands from the video data for 
viewing on a 4x3 television. 

Program guide —Is capable of displaying an 
electronically updated matrix of current and 
future programs by programmer and time. 
Additional guides dedicated for future or specific 
purposes are supported by the system. Additional 
capabilities include the ability to display in¬ 
dividual categories of programming such as 
movies, sports, news, music, etc. 

Favorite (multiple) channel — Lists provides 
easy selection to all, full or up to two favorite 
groups of channels when utilizing the channel 
up/down buttons. The “all” list is a list of all chan¬ 
nels in the program guide. The “full” list can be 
any number from all to zero. The two “favorite” 
lists are limited to 10 channels each. 

Alternate audio — Selection capability provides 
access of up to 31 audio channels with each video 
channel. 

User locks — Provide ability to limit access to 
certain features, select the rating and spending 
limits of the system and furnish the means to 
password-protect those limits with a four-digit PIN 
(Personalized Identification Number). 

Electronic message — Capability is provided by 
an electronic serial number that is unique to each 
Smart Card and satellite receiver. The message 
screen displays electronic messages received from 
the communications center. 

Additional menus — Provides hookup informa¬ 
tion, dish positioning and adjustment, diagnos¬ 
tics, access to context-sensitive help screens, 
ability to setup and customize operation and to 
review/cancel purchases and services. 

DirecTv 
Early Bird Special 

Good through 12/31/93 

Cash sale 
Tuner and dish $700.00 
“Special" discount —50.00 

650.00 
Plus tax 40.63 

$690.63* 
* Installation not included 

Payment plan 
Tuner & dish $700.00 
Tax 43.75 

$743.75* 

36 months financing, 6% add-on, 11% A.P.R. 

Down payment of $113.75 
36 monthly payments of $20.63 plus programming 

* Installation not included 

Lease-purchase 
Tuner & dish $700.00 
Tax 43.75 

$743.75* 

36 months lease-purchase agreement, 6% add-on, 11% 
A.P.R. 

Down payment of $113.75* 
36 monthly rent payments $17.02plus programming 
Final payment $129.80 

* Installation not included 

Rental 
Rental is available at $25.00 per month. A security deposit of 
$ 100.00 is required and 1 month of rental paid in advance. The 
security deposit will be returned at the termination of the ren¬ 
tal if the equipment is returned in good condition, less normal 
wear and tear. If the rental continues past 30 months, your 
security deposit will be returned at that time, provided all ren¬ 
tal payments have been received by their due date. A minimum 
of 3 months rental is required. There will also be an installa¬ 
tion charge of $25.00* plus materials. 

* This is a current estimate of a simple installation and may 
be subject to change. 

Rental option 
If you should desire to purchase the equipment after a short 
rental period of   * months or less, the 
deposit and  % of the rental payments may be 
applied toward the purchase price. 

* 3 months — 75% of rental 
* 6 months —.50% of rental 

After 6 months, none of the rental, past or present, will apply 
towards purchase. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, February 1, 
1993 at 1:30 p.m. Nine directors were present, 
along with the general manager, the office 
manager, the chief engineer, the director of 
member and public relations and the cooperative 
attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the previous meeting were 
reviewed and approved. 

2. The general manager gave the financial 
report and answered any questions. The report 
was approved as presented. 

3. The accounts paid report was approved after 
all questions were answered. 

4. The chief engineer talked about the SCADA 
system and load control for water heaters. He also 
discussed a rate study being done at Soyland. The 
chief engineer asked about installing SCADA 
equipment in additional substations. The board 
decided not to spend the money at this time for 
the equipment in question. Mr. Coultas also 
reported on an engineering seminar he had 
recently attended. 

5. The director of member and public relations 
gave the appliance sales report and the Member 
Service Department report. He also informed the 
board that they would be receiving invitations to 
attend the Pike County Chamber of Commerce’s 
annual meeting. 

6. The DirecTv program was discussed. Kent 
Carnes has been hired as sales manager for this 
project. He will be an employee of the subsidiary 
Illinois Rural Telecommunications Co. 

7. Bids were considered for the purchase of 
three new vehicles, with the low bids being 
accepted. 

8. The board-manager retreat was received 
with comments heard from each of the directors. 

9. The general manager gave the report of the 
regular Soyland board meeting. 

10. The board president gave the report of the 
regular Association of Illinois Electric Coopera¬ 
tives board meeting. 

11. Final plans were made for those directors 
planning to attend the National Rural Electric 
Cooperative Association’s (NRECA) annual 
meeting. 

12. The member relation and member meeting 
committee set a date to meet and discuss plans 
for IREC’s annual meeting on July 14. 

13. The general manager gave the accident 
report. 

14. 31 applications for membership in the 
cooperative were approved. 

15. Under other business, the board approved 
refunding capital credits to settle an estate. The 
NRECA legislative planning conference was 
discussed. 

16. There being no further business to come 
before the board, the meeting was adjourned. 

Electricity usage up during the winter? 
As the winter winds down 

(finally!) and spring shows signs 
of making a welcome arrival, do 
you look back on your winter 
electricity bills and think that 
they might be higher than they 
should have been? Many people 
do. As a matter of fact, many of 
our members comment on the 
size of their winter bills. 

While we have some idea of 
why members’ bills are higher 
during the winter — ours are 
too — we do not know specifi¬ 
cally why a particular indi¬ 
vidual’s electricity usage is up. 
We do not know because we 
are not the ones who used the 
power. 

It is sometimes difficult to 
determine where all that power 
went, because we use electricity 
12d 

for so many things, so many 
times a day, that we take it for 
granted and are not really con¬ 
scious of the fact that we are 
using it. 

For those who may be ques¬ 
tioning why their electric energy 
usage is up in the winter months, 
here is a list of some of the easily 
overlooked uses for electricity 
during the cold, dark season: 

1. Holidays — Thanksgiving, 
Christmas and New *Year’s 
Day — cooking and baking. 

2. More use of lighting because 
days are shorter. 

3. Most heating systems re¬ 
quire the use of electric 
power and run almost con¬ 
tinuously during extremely 
cold periods. 

4. Many use space heaters 

here and their in their 
homes and buildings. 

5. Stock tank heaters and 
fountains are in use. 

6. Engine heaters are being 
used for cars and trucks. 

7. Electric blankets and heat¬ 
ing pads are being used 
more. 

8. Clothes dryers are used 
more, and those in un¬ 
heated rooms use more 
energy. 

9. Forgetting to shut off a light 
or turn an oven off and 
noticing several hours — or 
a day or two — later. 
10. Christmas tree lights and 

outdoor decorations are left 
on during the evening. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Thinking about buying 
an air conditioner? 

An important way to use energy efficiently and 
wisely, as well as minimize cooling costs, is to pur¬ 
chase a more energy-efficient air conditioner. 
Before buying an air conditioner, you should be 
able to answer these questions for the dealer: 

How large is the area to be cooled? 
Is it well insulated? 
How many windows (including sizes) are there 

and are they weather stripped? 
Remember, when buying an air conditioner, 

the secret is to spend less on the purchase, get 
maximum comfort for your dollar and spend less 
to operate the unit. 

What do efficiency ratings mean? The purpose 

of rating the efficiency of an air conditioner is to 
indicate the relative amount of energy needed to 
provide a specific cooling output. The more effi¬ 
cient the equipment, the less energy used for 
equivalent cooling requirements. 

The energy efficiency ratio (EER) is a mathe¬ 
matical ratio involving the cooling output meas¬ 
ured in British thermal units per hour (BTU/hr.) 
divided by the electrical power input (watts). The 
greater the EER, the more efficient the unit, the 
more cooling capacity available for each kilowatt- 
hour (kwh) of electricity. For example, a window 
air conditioner unit with an 8,000-BTU/hr. ca¬ 
pacity rating and an EER of 8.0 will cost about 33 
percent less to operate than a model with an EER 
of 6.0. 

The Member Service Department at Illinois 
Rural Electric Co. has new air conditioners for 
sale. These Hotpoint and Fedders models range in 
size from 5,000 BTU/hr. to 22,500 BTU/hr. with 
EERs from 8.0 to 9.2. Prices start at under $300, 
and that includes delivery. All appliances, in¬ 
cluding air conditioners, will be on sale during the 
annual meeting on July 14, 1993. So if you’re not 
sure your unit will make it through another 
summer, stop by the Member Service Department 
or call 1-800-HOT-IREC for a hot deal on a new air 
conditioner. 

Illinois Rural Electric Co. Annual Meeting 
• July 14 • Scott County 4-H Fairgrounds • Winchester 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest 
rates that will assure the financial 
soundness of the cooperative. 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph: (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m.-4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July, Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas. 
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When you think about electric utilities, remember... 

There Is a Difference! 
Even though all electric utilities face common problems—and often arrive at the 

same, or similar, solutions to those problems—there are still major differences be¬ 
tween electric cooperatives and investor-owned and municipal electric utilities. 

Illinois electric cooperatives serve only 5% of the state’s electric con¬ 
sumers. Cooperatives receive 4% of the electric revenues, yet they 
maintain 34% of the total miles of electric distribution lines 
serving consumers in Illinois. System investment and main¬ 
tenance costs are primarily related to miles of distribution 
line; ability to pay increased cost is primarily a function 
of consumer density, or meters per mile of line. 

Electric cooperatives are working closely with other 
electric suppliers to meet their common problems. 
At the same time, when urbanized areas grow into 
cooperative service areas or new commercial or 
industrial loads offer potential to increase a 
system’s revenue density, electric coopera¬ 
tives are capable of serving those loads 
and stand ready to use all legiti¬ 
mate avenues to maintain the 
territorial integrity of service 
areas they have developed. 
To do less would be to 
abandon the interests of 
member-owners of the 
electric cooperatives. 

Consumers (Per Mile Of Line) 

Distribution 
Cooperatives 

Investor-Owned 
Utilities 

Municipal 
Utilities 

4 43 83 

Revenue (Per Mile of Line) 

Distribution 
Cooperatives 

Investor-Owned 
Utilities 

Municipal 
Utilities 

$6,066 $80,474 $119,732 

Consumers per Mile of Line 
Z-oiv consumer density means high investment per consumer served by an electric distribution 

system. This is a built-in handicap which electric cooperatives have had to overcome as they seek 
to achieve rate parity between their members and the customers of investor-owned and municipal 
electric utilities. 

Revenue per Mile of Line 
With about 10 times the consumer density, investor-owned public utilities receive approxi¬ 

mately 13 times the revenue per mile received by electric cooperatives. Municipal electric utilities 
have approximately 21 times the consumer density of electric cooperatives, according to published 
reports, and receive approximately 20 times the revenue per mile of line. 

Density Compared with Size of 
Distribution System 

While serving 5% of electric consumers and receiving 
only 4% of electric energy revenues, electric distribution 
cooperatives have constructed and maintain 34% of the 
electric lines spread over approximately 80% of the land 
mass of Illinois. These numbers demonstrate dramatically 
the handicap electric cooperatives face as they seek to 
improve the quality of life within their service areas. 

Consumers Pole Miles 

Served Revenue of Line 

5% 4% 34% 
Electric Cooperatives of Illinois 

Good for ALL Illinois 
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DirecTv coming to IREC area 
Illinois Rural Electric Co. is involved with a 

superb new nationwide satellite television system 
called DirecTv. IREC has formed a new company 
called Illinois Rural Telecommunication Co. to 
provide a low-cost alternative to large-dish 
satellite service. IRTC will serve Calhoun, Cass, 
Greene, Morgan, Pike and Scott counties in west- 
central Illinois. 

DirecTv will be received on an 18-inch, fixed 
position satellite dish. Please don’t confuse this 
system with other so-called small dish systems 
using four, five- or six-foot dishes. The 18-inch 
dish, receiver-decoder and remote control will 
retail for $700 with a $650 early bird price offered 
by IRTC. Monthly financing, rental and a lease- 
purchase agreement will be available for the 
equipment purchase. Installation is not included 
but should be a minimal charge. Do-it-yourself 
installation will be easily accomplished. More 
sophisticated equipment will also be available, 
retailing for up to $900. 

IRTC will offer a 17-channel basic package 
which will include sports, 24 hour news, music 
video, educational, variety, superstations and 
country music programming. This 17-channel 
“best of cable” programming will cost $12.95 per 
month. Basic plus one premium movie channel is 
$18.95 per month. More than 150 channels, 
including agriculture news and business teletext 
transmissions, will be available to satisfy any 
viewers needs for education or entertainment. 

Important to the conscientious parents in the 
Midwest is the parental locks and protection 
feature. Parents may limit the type of program¬ 
ming viewed by their children and lock-out movie 
ratings you don’t want your children to view. 
Personal codes will allow parents to make changes 

or override these protections at any time. 
High definition television will soon be coming 

to the United States and this will be the first 
system capable of transmitting the signals. 

Features like impulse pay-per-view offer special 
sporting events and a movie video library in¬ 
cluding Hollywood’s top releases. Using your 
remote control commands, the equipment will 
initiate the programming and billing for these 
impulse purchases. This system has the capacity 
to re-start movies every 30 minutes instead of 
waiting another two to three hours for the movie 
to start over. 

At the center of this new system are two Hughes 
Communications satellites, with the first to be 
launched in December of 1993 and operational by 
April of 1994. These new satellites will have 120 
watts of output, which is eight to 30 times more 
powerful than current satellites. These high- 
powered satellites will feature new digital com¬ 
pression technology and provide more than 150 
channels of crystal clear video and C.D. quality 
stereo sound. 

If you’re one of the millions of people nationwide 
desiring this service, IRTC would like you to 
sign-on early. IRTC projects a potential equipment 
shortage as the in-service date approaches. We 
are tracking customer’s sign-up dates and will 
provide the equipment to customers based on 
your application date. A $35 deposit is all that 
is required at application time. This deposit will 
be applied towards your programming. The cus¬ 
tomer will not pay for or finance equipment 
until it is received by the customer. This will be 
in the late fall of ‘93 or early ‘94. Don’t be left 
waiting for equipment, sign-up now. 

□ Yes, I am interested. Enclosed is my $35 deposit check made payable to IRTC. 

D Yes, I am interested. Please contact me with more information. 

Name    

Address  

City, State, Zip  

Phone  

Mail to: IRTC, 2-12 S. Main, Winchester, IL 62694 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, March 1, 1993, 
at 1:30 p.m. Ten directors were present, along 
with the general manager, the office manager, the 
chief engineer, the special services manager, the 
sales and promotion manager for Illinois Rural 
Telecommunication Co. and the cooperative’s 
attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the previous meeting were 
reviewed and approved. 

2. The general manager gave the financial 
report going through the revenues and expenses. 
After all questions were answered, the report was 
approved as presented. 

3. The accounts paid report was approved after 
all questions were answered. 

4. The chief engineer reported on the SCADA 
system, the Choose and Save program and some 
letters that had been sent out relative to the irriga¬ 
tion rate. 

5. The special services manager gave the mar¬ 
keting report and the Member Services Depart¬ 
ment report. 

6. The sales manager for IRTC was introduced. 
A brief discussion about the formation of the sub¬ 
sidiary followed. Then, Mr. Carnes reviewed the 
DirecTv equipment and programming services 
that will be available. The board adopted an 
application-for-service form. 

7. The board directed the general manager to 
draw down sufficient CFC funds to get the DirecTv 
program started. 

8. The recently held board/manager retreat 

was discussed. 
9. Regional member meetings were discussed. 

Directors Brown and Pond volunteered to host a 
member meeting on March 23, 1993. 

10. The annual meeting of NRECA was re¬ 
capped for those who were unable to attend. 

11. The board directed the general manager to 
submit the annual certification of compliance to 
CFC. 

12. The general manager reported on the 
February 24, 1993, Soyland board meeting. 

13. The annual meeting planning committee 
meeting was postponed due to inclement weather 
but was rescheduled for March 4, 1993. 

14. The board appointed Silas Lemons, August 
Nolte, Robert Pembrook, Ed VanBebber and 
Norman Vortman to serve on the nominating 
committee. They will meet in May. 

15. Plans were made to attend the Legislative 
Planning Conference in May. 

16. The attorney gave the legal report. 
17. A report was given on the recently held 

annual meeting of the RELCO credit union. 
18. There were no loss of time accidents to 

report. 
19. Under other business, the board approved 

the refund of capital credits to settle six estates, 
a large power service agreement was approved. 
Application will be made so IREC can continue 
to make Energy Resource Conservation (ERC) 
loans. 

20. 28 applications for membership in the 
cooperative were approved. 

21. There being no further business to come 
before the board, the meeting was adjourned. 

Celebrate "Electrical Safety Month" In May! 

The calendar tells us it’s 
the month to observe and 
learn about electrical safety 

rules. Here are some tips to 
follow any month of the year. 

• Don’t restrict air flow 
around a TV set. It can 
overheat without proper 
ventilation. 

• Don’t put materials that 
can burn, such as cloth¬ 
ing, curtains, paper and 
flammable liquids, near 
lamps, heating appliances 
and hot surfaces. 

• Plug in portable appli¬ 
ances only when you 
intend to use them. 

• Keep motors or their 
protective covers free 
from lint, dust and dirt so 
they don’t overheat. 

There are many more tips 
to add to the list. Just contact 
us for additional information 
on how to make every day 
and every month time to 
follow electrical safety rules. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Water heater savings 
program in second year 

Illinois Rural Electric Co. plans to begin the 
second year of its “Choose and Save” program 
July 1. A large number of members signed up to 
participate last year, and the cooperative an¬ 
ticipates another successful program in 1993. The 
program involves installing radio-control switches 
on electric water heaters. July is one of the peak 
demand months, and beginning the first of July, 
it is possible that participating members’ electrical 
supply to water heaters could be temporarily 
interrupted as part of this program. 

The program last year proved beneficial to both 
the participating members and the cooperative as 
a whole. We believe it will continue to do so this 
year. 

As the temperature and relative humidity 

increase, so does the demand for electricity. When 
we see that demand approach a certain point, we 
will begin to activate the switches and turn off the 
water heaters. Then, when the demand starts to 
go back down, we will deactivate the switches and 
the water heaters will come back on. 

You’ll probably never even realize that the 
switch has been working, but if you are concerned 
about your hot water supply, here’s what you can 
do. Simply avoid using excessive amounts of hot 
water on very hot days. We anticipate that any 
controlling that would be necessary will take place 
between late afternoon and early evening, or 
during the hottest part of the day. 

Those members who are participating in the 
Choose and Save program are providing a benefit 
to the entire membership by helping to contain 
the cost for electricity. In return, they are receiving 
the lowest rate for water heating, five years of free 
maintenance on their elements and thermostats, 
and free installation and maintenance of the 
switch. 

It’s not too late to sign up for the Choose and 
Save program. And members can still purchase 
an 80-gallon, energy-efficient water heater from 
IREC for $125 plus tax. To find out more, call 
1-800-HOT-IREC. Information will also be avail¬ 
able at the annual meeting in Winchester on 
July 14. 

Illinois Rural Electric Co. Annual Meeting 
• July 14 • Scott County 4-H Fairgrounds • Winchester 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest 
rates that will assure the financial 
soundness of the cooperative. 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph: (217)742-3128—1-800-468-4732 

Main office hours: 7:30 a.m.-4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas. 
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Area students participate in Youth Day 
Twenty-one area students got a first-hand look at state government in action on Wednes¬ 
day, April 21, when they met with Senator Laura Kent Donahue and Representatives Bill 
Edley and Art Tenhouse at the State Capitol in Springfield. The group, which represented 
Illinois Rural Electric Co., was part of a contingent of more than 200 students from downstate 
Illinois who participated in “Illinois Rural Electric and Telephone Youth Day.” In addition 
to meeting with their area legislators, the students also met with Illinois Comptroller Dawn 
Clark Netsch, who delivered the noon keynote address to the group. The students also toured 
many of the historic sites of Springfield, including the Old State Capitol, Lincoln’s Home and 
Neighborhood, Lincoln’s Tomb and the Illinois Vietnam Veteran’s Memorial. Representing 
Illinois Rural Electric Co. were, front row, from left: Representatives Tenhouse and Edley, 
Tracey Snyder of Meredosia, Danielle Dunn and Amelia Baugher of Barry, Cassie Elliott of 
Winchester, Kristen Eberlin of Brussels, Jennifer Stinebaker of Winchester, Dawn Woods 
of Greenfield and Senator Donahue. Center row, from left: Matt Bangert of Bluffs, Claire Kamp 
of Golden Eagle, Beth Albrecht of Carrollton, Jesse Krusemark of Griggsville and Mike Day 
of Winchester. Back row, from left: Paul Zarello of Pleasant Hill, Brad Schone of Bluffs, Sheila 
Dawn Ham of Meredosia, Christopher Martin of Kinderhook, Tenille Bushmeyer of Hull, Rebec¬ 
ca Liehr of Chambersburg, Jill Holcomb of Pleasant Hill, Holly Baldwin of Griggsville and 
Tad Blacketer of Pittsfield. The day-long activities were sponsored by the electric and telephone 
cooperatives of Illinois. Jennifer Stinebaker of Winchester and Tad Blacketer of Pittsfield are 
the winners of the Youth to Washington tour June 18-25. 

Notice of Closing 
We will be closed Monday, July 5, in observance of Independence Day. We 

wish you a safe and happy holiday. 
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Services offered by the 
Member Service Department 
1. Complete line of Hotpoint, Maytag, and Jenn-Air appliances, and Fedders 

air conditioners. 
2. Craftmaster Service Saver electric water heaters. $125 plus tax, delivered. 

(Installation available). 
3. Complete home and farmstead wiring. 
4. Computer sizing of WaterFumace heating, central air conditioning and water 

heating systems. 
5. Installation and repair of underground wiring. 
6. Repairs on all major appliances. 
7. Electric baseboard heat installations. 
8. Recommendation of proper insulation and ventilation. Also, sale of insulation. 
9. All service calls in our service area include 30 minutes of work and “no 

mileage charge.” $25 for one-man service call, $35 for two-man service call. 
After first 30 minutes, $15 per hour per man. 

10. Repair of inoperable equipment and wiring. 
11. Complete electric installation for grain drying and grain and feed handling 

equipment. 
12. Satellite TV programming and equipment sales. 
13. Over-the-counter sales of wiring equipment to IREC members. 
14. Sale of portable electric space heaters. 
15. Special sale on all major appliances at our annual meeting. 
16. Financing available to qualified members. 
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Board meeting report 

The board of directors met at the cooperative’s 
office in Winchester on Monday, April 5, 1993, 
at 1:30 p.m. Ten directors were present, along 
with the general manager, office manager, chief 
engineer, director of member and public relations, 
sales manager for IRTC and the cooperative’s 
attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the previous meeting were 
reviewed and approved. 

2. The general manager gave the financial 
report. After all questions were answered, the 
report was approved. 

3. The accounts paid report was reviewed and 
approved. 

4. The chief engineer talked about cogeneration, 
the SC AD A system’s radio signals and the 
controlled irrigation rate. 

5. The director of member and public relations 
gave the appliance sales report and the 
Member Service Department report. He also 
talked about the trade show he had recently 
attended and the Youth to Washington 
program. 

6. Bill Crompton and Paul Usherwood with 
Clifton, Gunderson and Co. gave the audit 
report. They answered several questions after 
which the audit report was approved. 

7. Directors Brown and Pond reported on the 
recently held district member meeting. 

8. A cost-of-service study was discussed. It was 
decided that the rates committee will meet 
after the May board meeting to discuss it 
further. 

9. The general manager reported on the March 
17, 1993, Soyland board meeting. 

10. The chairman reported on the March 18, 
1993, AIEC board meeting. 

11. Final plans were made for attending the 
Legislative Planning Conference in May. 

12. The date for the next meeting was set for May 
11, 1993, due to the Legislative Planning 
Conference. 

13. The sales manager for IRTC reported on his 
efforts to sell the DirecTv equipment and pro¬ 
gramming. There was also some discussion 
of IRTC’s bylaws, which may be amended if 
necessary. 

14. There was one accident to report with no loss 
of time. 

15. Under other business, approved was given to 
pay capital credits to settle several estates. 
Insurance bids were discussed with Federated 
(the low bid) being chosen. 

16. 31 applications for membership in the coop¬ 
erative were approved. 

17. The board went into executive session. 
18. Upon returning to the regular session, and 

with no further business to discuss, the 
meeting was adjourned. 

'Fan' 
tastic 
Ideas 
for 

Summer 

That good old stand-by, the electric fan, can help you save money on 
air conditioning. 

Whole House Fans 
In the heat of the night when temperatures are at or below 82 degrees, 

whole house fans can be the ticket to savings of up to 50 percent on your 
cooling costs. Exhaust the warm, stale air by putting one in your attic 
(if you have good attic ventilation), or the central hall or stairway. 

Ceiling Fans 
A ceiling fan can help too. By moving air, the effect of evaporation makes 

you feel more comfortable at warmer temperatures. And, it only uses 
about the same amount of electricity it takes to light a 15-watt light bulb. 

Window and Exhaust Fans 
In an open area, window fans are very effective, or use your fan for 

exhausting moist air from the bathroom or kitchen. 

Portable Fans 
Place a portable fan facing away from your window air conditioning unit 

to help spread the cool air around. The fan helps move cool air into other 
rooms and down hallways. Just as hot air rises, cool air sinks to the floor, 
so put the portable fan on the floor for best results. 
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Your invitation to the 55th annual meeting 
Dear Member: 

Your Board of Directors joins me in 
extending to you an invitation to attend 
our big 55th Annual Meeting and Elec¬ 
trical Fair to be held at the Scott County 
4-H Fair Association Building, Win¬ 
chester, starting at 9:30 a.m., D.S.T., 
July 14, 1993. 

Registration will start at 8 a.m. and end 
at noon. 

There will be musical entertainment on 
stage throughout the day, in which our 
members have always displayed much 
interest. 

We hope that each of you will find time 
to come to our Annual Meeting this year, 
so that by your interest and cooperation 

we directors, who have tried in the past 
year to guide your cooperative, will find 
that you are backing us up. It will be a 
chance to meet old friends and acquain¬ 
tances and, in general, have a good time. 

Around July 1, you will receive the pro¬ 
gram of the meeting. On the back cover, 
youTl find a registration card, which will 
save you time and possibly eliminate 
standing in line to register Annual 
Meeting Day. 

We*re hoping to see you! 

William Griswold, President 

Mississippi Pearl is annual meeting entertainment 
The band Mississippi Pearl consists of five Lee—guitar, keyboards, harmonica and vocals; 

members on stage, and a support crew of two. The and Neil Moore—bass guitar and vocals, 
band is fully self contained with sound and The bands support staff include Bill Swartz— 
lighting. sound and lighting and an assistant. 

Band members are David Bradshaw—drums; Mississippi Pearl performs songs from the early 
Gene Street—guitar and vocals; Jeff Allwood— fiftys through current hits, focusing on today’s 
keyboards, guitar, banjo, fiddle and vocals; Larry Top Forty Country. 

Health screening tests to be available 
Blood pressure testing and cholesterol screen- special services will be available to all IREC 

ing will be available at your annual meeting this members, so we hope you will take advantage of 
year through Baker’s Pharmacy in Winchester them, 
and Illini Community Hospital of Pittsfield. These 

LUNCH 
available on the grounds 

Office closing 
Illinois Rural Electric Co. offices will close 

Monday, July 5, to observe Independence Day. 

Members' Bargain Table 
Once again, there will be bargains galore at the be available at special prices. The annual report 

Members’ Bargain Table during the annual meeting, booklet you will receive just ahead of the meeting 
Things like box fans, ice cream freezers, 130V light will contain a more complete listing of items that 
bulbs, curly fry cutters, and surge suppressors will will be available. 
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ALL MAJOR APP 

CHEST FREEZER! 

■ 15.0 cu. ft. food freezer 
■ built-in lock Hgliding wire, 
basket ■ defrost water drain 
■ adjustable temperature 
control ■ textured lid. 

Model FH15CK 

30" self-cleaning oven 

electric range 

Mode! RB767GN 

■ easy to clean upswept cooktop 
■ electronic oven touch pad controls 
with clock and timer, displays both time 
and temperature ■ two 8" and two 6“ 
surface heating units ■ black glass oven 
door with window ■ storage drawer 
■ cooktop night light ■ oven light. 

CENTENNIAL WASHER/DRYER PAIRS 

Last longer, needs 
fewer repairs 

1 Heavy duty, 
large capacity 

110 year transmission 
warranty 

America’s No.1 
preferred brand* 

Large door opening 

Porcelain enamel top 

* Based on consumer brand preference surveys 

■ extra large capacity washer with energy¬ 
saving HANDWASH® system for small 
loads and delicates ■ variable water 
level selections ■ 3 wash/rinse temper¬ 
atures ■ 2 wash/spin speeds ■ 6 wash 
cycles ■ bleach and fabric softener 
dispenser. 

FEDDERS 
WORLD CLASS 
ROOM AIR CONDITIONERS 

5-year limited warranty 
on compressor 
Adjustable automatic 
thermostat 
Air Exchanger 

ANNUAL 
WEDNESDA 

DRAWINGS FOR PRIZES from Exhibitors & IRE 
For Co-op Members Only 

Early Bird Award Fedders AIR CONDITIONER 
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CES ON SALE 

large capacity 

dryer 

Model DLB/DLL2650R 

■ heavy-duty automatic dryer with 
Sensi-Dry automatic dryness control 
■ 5 cycles ■ timed cycle up to 50 
minutes ■ end-of-cycle signal ■ press 
guard option ■ up-front lint filter 
■ porcelain enamel finish drum with 
interior light ■ 4 drying selections. 

built-in 

dishwasher 

Model HDA750SBA 

■ 4 cycles and 14 options: Pots and 
Pans, Normal, Water Saver and Rinse 
& hold cycles. ■ heated dry on/off 
option ■ water heat option ■ Super 
upper rack ■ 3-level wash action 
■ 6-hour delay start. 

high-efficiency 

refrigerator 

HOTPOINT 

Model CT HI SEAS 

■ 18.2 cu. ft. capacity; 5.13 cu. ft. freezer 
■ adjustable shelves ■ snack pan ■ twin 
vegetable/fruit pans ■ energy saver switch 
■ deep door shelves hold gallon containers 
in fresh food and freezer ■ equipped for 
optional automatic icemaker. 

CENTENNIAL 
MAYTAG 

$>>feZ//K>RANGES 
• Easy-clean upswept top 

• Large capacity oven 

CENTENNIAL 
MAYTAG 

DISHWASHERS 
• No pre-washing with Maytag 

• Dependably Quiet™ 
• 3-level wash system 

TING DAY 
ULY 14, 1993 

II Day Long! 

• No pre-washing 
• Unsurpassed capacity 

MONEY-BACK 
GUARANTEE* 

plus. . . 

SAVE M 
CENTENNIAL 

MAYTAG 
REFRIGERATORS 

• The Dependability Line 
• Heavy duty shelves 

Illinois Rural Electric 
Co. is a Jenn-Air 
dealer, and the 

cooperative also sells 
Admiral products. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Tuesday, May 11, 1993, 
at 5 p.m. Ten directors were present, along with 
the general manager, the office manager, the chief 
engineer, the data processing manager, the direc¬ 
tor of member and public relations, the sales 
manager for IRTC and the cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the previous meeting were 
reviewed and approved. 

2. The general manager gave the financial 
report. After explaining the overages and under¬ 
ages and all questions were answered the report 
was approved. 

3. The accounts paid report was reviewed and 
approved. 

4. The director of member and public relations 
gave the appliance sales report and the Member 
Service Department report. He also discussed the 
Youth to Washington program and the Rural 
Partners program. 

5. The chief engineer discussed the office 
remodeling bids, the SC AD A system, the Choose 
and Save program and the new Soyland rate 
structure. 

6. The sales manager for DirecTv reported on 
the number of sale he had made and presented 
and discussed his marketing plan. 

7. A report was given on the Youth to 
Washington program. A letter was read from one 
of the runners up asking if IREC might be willing 
to pay half of the fare for the trip to Washington, 
D.C. After some discussion, the board voted to 
offer the four runners-up half-fare trips to 
Washington, D.C. 

8. The board approved a bid to remodel a por¬ 
tion of the main office. 

9. The board also approved a bid to make some 
roof repairs. 

10. The data processing manager reported on 
some of the features and the costs for a proposed 
upgrade to the business’s computer system. After 
all questions were answered, the board passed a 
resolution authorizing the general manager to 
purchase the IBM System AS400, a new printer 
and software, with the system to be phased in over 
two years. 

11. The general manager gave the report of the 
April 21, 1993, regular meeting of the Soyland 
board. 

12. With the passage of Soyland’s new whole¬ 
sale rate structure, IREC has been studying dif¬ 
ferent rate scenarios. The rates committee will 
meet in June and hopefully be able to inform 
the members of any rate changes at the annual 
meeting in July. 

13. The president reported on the April 20, 
1993, regular meeting of the AIEC board. 

14. A report was given by those who attended 
the recently held legislative planning conference. 

15. The attorney gave the legal report. 
16. There was one work-related accident to 

report. 
17. The board approved the refunding of capital 

credits to settle 10 estates. 
18. 31 applications for membership in the 

cooperative were approved. 
19. Under other business, three memberships 

were refunded, the board president was given 
approval to attend the board officers conference. 

20. The board went into executive session. 
21. Upon returning to the general session, and 

there being no further business to discuss, the 
meeting was adjourned. 

Big Things Really Do 

Come In Small Packages 
In eariy 1994, the face of sat¬ 
ellite television will change for¬ 
ever. That's when DirecTv 
will start bringing approxi¬ 
mately 150 channels of quality entertain¬ 
ment, cable and specialty programming 
directly to consumer homes over an 18-inch 
dish antenna. The dish-receiving system, 
priced at about $700, will be easy to install and use. Once the dish is locked 
and use. Once the dish is locked in place. 

You've waited until now for the best deal in television service. Doesn't it make 
sense to wait just a little longer for the biggest deal in the smallest, most 
affordable package? DirecTv. It's worth waiting for. 

The RCA-brand Digital SateSte System™ includes an 
18-inch dish, integrated receiver/decoder and remote 
control unit. 

A member/affiliate of NRTC, 
an authorized DirecTv Distributor. 

DirecTv and Digital Satellite System are registered trademarks of Hughes Communications, Inc., a unit of GM Hughes Electronics. Installation may be required. Prices subject to change without notice. 
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Standby power: Insurance 
against Mother Nature 

Purchasing a standby generator is comparable 
to buying fire insurance — you may never need it, 
but it is invaluable when trouble arrives. 

Although our electrical system is highly de¬ 
pendable and reliable, it is subject to the whims 
of Mother Nature — tornadoes, ice storms or 
destructive high winds. 

How well are you prepared to handle a pro¬ 
longed outage? Now is the time to take inventory 
of your home and farm. Determine how you would 
pump water, milk cows, handle feed, keep pipes 
from freezing, as well as provide heat and ventila¬ 
tion for livestock. How will you heat your own 
home, keep frozen and perishable foods from 
spoiling and operate sump pumps and other 
necessary equipment? 

Now is the time to sit down and carefully inven¬ 
tory your electrical needs. Assume that you will 
experience extended outages that could cause you 
not only inconvenience, but also financial loss. 
The cooperative does not sell standby generators, 

Illinois Rural Electric Co. 
Mission Statement 

We want to provide, market and 
maintain good electric services and 
other services that meet the needs 
and expectations of all members and 
that enhance the welfare and eco¬ 
nomic development of the coopera¬ 
tive’s service area at the lowest 
rates that will assure the financial 
soundness of the cooperative. 

but we do have personnel available to help you 
analyze your load and make proper recommenda¬ 
tions. And also remember, that standby genera¬ 
tors are not normally stocked in any quantity, so 
don’t plan on purchasing one after an outage 
occurs. 

Remember, too, the installation of any standby 
equipment requires a positive double-throw type 
of switch. Operating a standby generator without 
a properly installed double-throw switch is ex¬ 
tremely dangerous and could result in financial 
liability. 

Let us help you guard against any of those “acts 
of God” no one can foresee. 

Illinois Rural Electric Co. 
Mailing address: 

2-12 South Main 
Winchester, Illinois 62694 
Ph: (217)742-3128-1-800-468-4732 

Main office hours: 7:30 a.m.-4:30 p.m. 
Closed all day Saturday, Sunday and Holidays 

Holidays observed: 
New Year’s Day, Good Friday, 
Memorial Day, July Fourth, Labor Day, 
Veteran’s Day, Thanksgiving and Christmas. 

Across the 
Manager’s Desk 

by Robert E. Gant 
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Five students representing Illinois Rural Electric Co. on the 1993 Youth to Washington Tour witnessed their 
government in action during the week of June 18, meeting with Congressman Dick Durbin of Springfield 
in the nation's capital. The students were part of a contingent of 66 outstanding rural youth leaders from 
downstate Illinois who participated in the annual tour of Washington, D.C., sponsored by the electric and 
telephone cooperatives of Illinois. From left are Tad Blacketer of Pittsfield, Jennifer Stinebaker of Winchester, 
Congressman Durbin, Michael Day of Winchester, Rebecca Lynn Liehr of Chambersburg and Kristen Eberlin 
of Brussels. During the week-long trip to the nation's capital the students visited the National Cathedral, 
U.S. Capitol, Smithsonian museums, George Washington's home at Mount Vernon, the Supreme Court, the 
Bureau of Engraving, the Kennedy Center for the Performing Arts, National Geographic Society headquarters 
and a host of memorials and monuments. They also attended a performance at Ford's Theatre and were 
greeted by foreign diplomats during a reception at the Royal Embassy of Saudi Arabia. En route to Washington, 
D.C., they toured the Civil War battlefields at Gettysburg, Pennsylvania. 

Waterlogged pumps can produce unnecessarily high electric bills 
Does the pump on your pressure water system 

start almost every time you run water? If it does, 
then the pressure tank is probably suffering from 
a common ailment known as “waterlogging.” In 
other words, it is too full of water. 

It is necessary to have a cushion of air above the 
water. The air is compressed as water is pumped 
into the tank and expands as water is withdrawn. 
The larger the air cushion, the more water the 
tank can deliver between any given extremes of 
pressure. 

Most farm water systems have pressure switches 
adjusted to start the pump when the pressure 
drops to 20 pounds and stop it when it reaches 40 
pounds. A 42-gallon pressure tank, the size used 
in many farm water systems, can deliver about 
seven gallons of water between pressures of 40 
and 20 pounds. 

The size of the air cushion will not remain 
constant. Water absorbs the air, so eventually 

the air cushion becomes so small that, by even 
drawing a very small amount of water, it will 
cause the pump motor to start and stop. 

Manufacturers have devised various methods to 
solve this problem. One method is to have an air 
valve controlled by a float inside the pressure 
tank. 

When the water level in the tank rises too high, 
the float opens an air valve and permits the pump 
to “sniff’ the air, which is carried into the tank 
with the water. 

Should the valve core begin to leak, do not 
replace it with an auto tire valve core. The auto 
tire core has a much stronger spring and the pump 
cannot suck air through the water. 

Frequent starting and stopping also causes 
undue wear on the pump and motor. 

Allowing the water pump to operate in a water¬ 
logged condition means an unnecessary main¬ 
tenance expense and a much higher electric bill. 
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DBS: Top-quality TV from IREC 
Rural families have long been shortchanged 

when it comes to telephone reception. City 
residents enjoy clear pictures and a multitude of 
new channels. Sometimes the rural or small-town 
family is lucky if a couple of snowy local stations 
flicker on the screen. 

But a big technological revolution is coming. 
And this time, state-of-the-art TV will be coming 
to rural residents. 

You can sign up now for DirectTv — direct 
broadcast satellite (DBS). By 1994, non-cable TV 
households in Calhoun, Cass, Greene, Morgan, 
Pike and Scott counties will be able to get the 
entertainment, news, sports and other program¬ 
ming that much of the country already enjoys on 
cable. 

You won’t have to read anymore about the great 
shows you missed last night because you don’t 
have cable. 

With DirecTv, you won’t need to pay a few 
thousand dollars to plant a big satellite dish 
in your yard. You won’t even NEED a big satellite 
dish. 

Big servings from a small dish 
Before DirecTv, most home satellite dish owners 

received TV signals from C-band satellites whose 
signals are so weak that the big dishes are needed 
to catch and amplify the signals. 

DirecTV signals are sent digitally by Ku-band, 
which means you get a superior picture and 
sound. The signal is so strong that it can be 
received by an antenna dish only 18 inches in 
diameter — about the size of a large pizza pan. The 
antenna can be installed on a window sill, roof or 
railing. 

With this equipment, 
DirecTV will bring to your home: 

• 24-hour national and international news 
• entertainment and arts • country music 
• children’s programming • classic movies 
• superstation broadcasts • special events 
• weather around the clock 

The cost to you 
For the 17 channels of satellite program¬ 

ming . . . $12.95 per month. 
For the 18-inch satellite dish and compact 

digital decoder box . . . $700, which in our special 
leasing arrangement can be broken down to a total 
monthly cost of around $30 for equipment and 
programming. 

DirecTV™ opens the door . . . 
... to other services that are in the planning 

stages, such as remote meter reading, high- 
definition TV, severe weather bulletins, home 
shopping, interactive games and surveys, teletext 
for date such as commodity prices, and CD-quality 
radio programming. 

DirecTv is being made available to you through 
a landmark agreement between the National 
Rural Telecommunications Cooperative and 
Hughes Communications, Inc., the world’s largest 
private commercial satellite-owner and operator. 

It’s a tradition 
Illinois Rural Telecommunication Co. (IRTC), a 

wholly owned subsidiary of Illinois Rural Electric 
Co. (IREC), is providing this special television 
opportunity to IREC members AND non-members 
in the six-county area. 

IRTC projects equipment shortages through the 
summer of 1994. We are tracking customers sign 
up dates and will provide equipment to customers 
based on their application date. Don’t be left 
waiting for equipment, call or send for informa¬ 
tion today. 

By offering this first-rate TV service, Illinois 
Rural Electric Co. is only following the tradition 
established when its first power lines went up in 
1938. Back then, cooperatives brought electricity 
to rural areas that power companies did not con¬ 
sider economical to serve. Soon, DirecTv will 
provide quality television to regions that have not 
been economically attractive to cable companies. 

The mission is to bring you the services that 
improve your lifestyle — at a reasonable cost. 

□ Yes, I am interested. Enclosed is my $35 deposit check made payable to IRTC. 
□ Yes, I am interested. Please contact me with more information. 

Name  

Address  

City, State, Zip  

Day phone  Evening phone  

Mail to: IRTC, 2-12 S. Main , Winchester, IL 62694 
Phone 800-468-4732 or 217-742-3128. 
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Board meeting report 

The board of directors met at the cooperative’s 
office in Winchester on Monday, June 7, 1993, at 
5 p.m. Ten directors were present, along with the 
general manager, the office manager, the chief 
engineer, the data processing manager, the direc¬ 
tor of member and public relations, the sales 
manager for IRTC and the cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the May board meeting were 
reviewed and approved. 

2. The general manager gave the financial 
report, which was approved after all questions 
were answered. 

3. The accounts paid report was reviewed and 
approved. 

4. The general manager gave the appliance 
sales report, the Member Service Department 
report and the marketing and economic develop¬ 
ment report. 

5. The sales manager for IRTC reported on 
DirecTv sales and programming. He also reported 
on a change in FCC law that allowed DirecTv pro¬ 
gramming to be sold to consumers who presently 
have access to cable service. 

6. The chief engineer reported on some light¬ 
ning protection measures he was taking in regard 
to the SCADA and load management equipment. 
He further reported on a computer programming 
change relative to the water heater switches 
as well as progress being made in getting the 
switches installed. 

7. A member of the rates and board policy 
committee reported that group’s June 2, 1993, 

meeting. This item was tabled until the July board 
meeting. 

8. The board met with the Greene County 
Economic Development Committee to discuss 
potential development in the industrial park 
between Roodhouse and White Hall. 

9. A report was given of the nominating com¬ 
mittee meeting held May 17, 1993. The nomi¬ 
nating committee nominated Glen Pulliam of New 
Canton, Merton Pond of Bluffs and Alan Heaton 
of Murrayville to run for districts 1, 3 and 7, 
respectively. 

10. The general manager gave the report of the 
May 19, 1993, Soy land board meeting. 

11. The board selected William Griswold and 
Robert E. Gant to serve as delegates and Jeral 
Miller as alternate delegate at the Soyland annual 
meeting. 

12. The general manager reported on the 
May 20, 1993, meeting of the AIEC board. 

13. The attorney gave the legal report. 
14. Approval was given to refund capital credits 

to settle four estates. 
15. There were no accidents to reprot for May 

1993. 
16. Under other business, two memberships 

were refunded in accordance with the bylaws. 
17. 41 applications for membership in the 

cooperative were approved. 
18. The board went into executive session. 
19. Upon returning to the general session, and 

there being no further business to come before the 
board, the meeting was adjourned. 

Beat the heat. 
When temperatures start to soar this summer, 

these techniques will help you keep cool. 

• Keep windows and doors closed when cooling 

equipment is operating. 

• If possible, locate air conditioning units on the 

shady side of the house; clean filters regularly. 

• Make use of portable, ceiling or attic fans. 

• Install awnings or other shading devices over 

windows exposed to direct sunlight. 

And for more tips on keeping your cool, 

contact us - we’ll be happy to help you. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Member responsibilities, 
rights and advantages 

We hate to admit it, but sometimes we have a 
tendency to forget that all of our members haven’t 
always received their electricity from an electric 
cooperative. You may not all know about the 
advantages of receiving electricity from an elec¬ 
tric cooperative — your rights, your privileges and 
your responsibilities. 

If you receive your electric service from an elec¬ 
tric cooperative, you should know: 

• You are a member of the cooperative and as 
a member your are legally part-owner of it. , 

• You have a right to attend your annual 
members’ meeting and to vote for co-op directors. 

• You have a responsibility to keep up with 
developments affecting your cooperative. 

• Your cooperative was established by local 
activists at a time when existing utilities refused 
or neglected to serve the area where you live now. 

• Most electric cooperatives have received 
loans from the federal government to build and 
extend their systems. Some subsidy is involved, 
but this is not unique in the utility business. All 
types of electric utilities, including the investor- 
owned utilities (IOU) and municipally owned 
utilities, benefit in one way or another. In fact, 
studies show that federal subsidies to electric 
cooperatives are not as large as those to the lOUs 
and municipal utilities. 

Why do I receive REN magazine? 
Electric cooperatives began publishing periodi¬ 

cals such as this in the 1940s to communicate 
with their members when the cooperatives were 
being attacked in extensive advertising and pub¬ 
licity campaigns. Today, distorted and otherwise 
inaccurate information is still a problem and the 
attacks by our competition continue. 

Your electric cooperative relies on the REN 

magazine, not only to relay information about 
your business, but also to encourage you to use 
electricity wisely and safely. Promoting electrical 
safety can help save the lives of cooperative 
members and can save money. 

Promoting wise use of energy can benefit you 
in a number of ways, including these: 

• Helping shave electricity use during peak 
periods of the day or season. Lowering peak 
demand helps hold the line on everyone’s rates. 
We here at Illinois Rural Electric Co. and par¬ 
ticipating members will be doing that by using 
load management controls on electric water 
heaters, and possibly air conditioners. 

• Helping our members make informed deci¬ 
sions in purchasing new, efficient technology, 
such as the ground source heat pump and the 
new energy efficient air source heat pump. These 
two comfort conditioning systems operate three 
to four times more efficiently than the highest 
efficiency fossil fuel furnace. Both systems can 
do this because instead of burning a fuel to make 
heat, they simply move existing heat from one 
place to another. In the case of the ground source 
heat pump; it moves heat from the earth, where 
the temperature is a constant 50 degrees year 
round, into your home. The air source heat pump 
moves heat molecules from the air into your 
home. 
When something comes up, 
IREC won’t let you down 

Wind, rain, summer or winter storms are just 
a few things that can cause damage and interrupt 
your electric service. Our professional and ex¬ 
perienced crews are trained to put things back 
in order as fast as possible. As your locally owned 
electric cooperative, we take pride in serving 
our members. Our commitment to you and our 
community is to never let you down, no matter 
what. In fact, every member of the co-op staff — 
from linemen to receptionists and managers — 
are there to assist you. So when trouble pops 
up, so do we. It’s all part of being a co-op. And 
we wouldn’t have it any other way! 

Office closing 
Illinois Rural Electric Co. offices will close 

Monday, September 6, to observe Labor Day. 
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Three area men were reelected to the Illinois Rural Electric Co. board of directors at the co-op's annual meeting 
July 14. Being congratulated by Robert E. Gant (left), manager, are, from left, Glen Pulliam of New Canton, 
F. Alan Heaton of Murrayville and Merton L. Pond of Bluffs. They will serve three-year terms. 

Your annual meeting 

Cost control programs 
Members of Illinois Rural Electric Co. (IREC) 

heard at their 55th annual meeting July 14 at the 
Scott County 4-H Fairgrounds that their electric 
utility is working hard to diversify into other fields 
to keep electricity rates reasonable. 

Robert E. Gant, manager, reported that IREC 
recently launched programs designed to spread 
the cost of service around, thus keeping costs 
lower. 

“This past year,” Gant said, “our sales were 
down about six million kilowatt-hours, even 
though our membership is climbing. The year 
1992 had a warmer than usual winter and a cooler 
than usual summer, and those conditions are not 
conducive to kilowatt-hour sales. 

“Your board of directors and management share 
your concern about electric rates,” he said, “and 
we are doing several things to keep them as low 
as possible consistent with sound business prac¬ 
tices, especially since our power supplier, Soyland 
Power Cooperative, anticipates a rate change in 

1994; this will have an impact on our retail rates. 
We have been controlling water heaters for some 
time, shutting them off automatically during 
times of high electricity usage. This ‘peak 
shaving,’ as we call it, helps reduce our costs, 
since our overall electricity costs are based on our 
times of high use.” 

Since the program to control water heater use 
has proven successful, the co-op is now looking 
at the possibility of controlling air conditioners 
too, he said. 

“We cut our 1992 expenses lower than our 1991 
expenses were,” Gant continued, “while still 
being careful to maintain and upgrade our system. 
Another way of increasing revenues has been to 
diversify and add other services. An example of 
this is the provision of television programming 
through C band dishes. In addition to that, we’re 
getting into new television programming called 
direct broadcast satellite, or DBS.” 

He explained that the co-op had formed a wholly 
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owned subsidiary, Illinois Rural Telecommunica¬ 
tions Co., to market the new system, which offers 
several benefits: a small 18-inch fixed dish, sim¬ 
plicity of operation, better reception and low cost. 
It is expected to be in operation by next spring. 

“In addition to those programs,” he said, “we 
are also involved in another effort to build load — 
through economic development. We hope to bring 
industry into our area, and thus increase elec¬ 
tricity sales. That will benefit all of us.” 

William Griswold of Rockbridge, president, 
noted that IREC, along with all the other electric 
co-ops in the U.S., is part of a framework in rural 
areas that can provide opportunities to enhance 
rural life. 

“Stretching north, south, east and west, the 
Illinois electric cooperatives are already in place, 
ready to serve their members’ growing needs in 
the 1990s and beyond,” he said. 

Griswold told his audience that co-ops are 
facing another threat, in addition to the shrinking 
population. “Some areas near towns are gaining 

residents and their boundaries are growing into 
land that has been electric co-op territory since the 
1930s. When no other power companies were 
willing to build lines, we were there, serving what 
few residents there were. Now, subdivisions are 
sprouting, and many city-owned and investor- 
owned utilities are trying to claim those customers 
as their own. 

“We’re certainly not opposed to the growth of 
those communities,” he concluded, “but we think 
it’s unfair of them to demand the right now to 
serve areas we got into because they wouldn’t, 
back when there was little revenue there.” 

In his treasurer’s report, Robert A. Brown of 
Winchester said total operating revenue for 1992 
was $11,756,154, up from 1991’s revenues of 
$11,608,600. Wholesale power purchases, he 
said, came to $7,906,345, or 67 percent of 
revenue. Net margins for the year were $360,000. 
Local, state and national taxes paid in 1992 
totalled $512,508. 

Eleven employees and directors of Illinois Rural Electric Co. were recognized for length of service and safety 
at the 55th annual meeting. James L. Bettis, accountant, David E. McKinney, stores supervisor; and Lucien 
Nash, office manager; were recognized for 25 years of service. Melvin L. Funk, journeyman lineman; J.M. 
Sapp, director; and Steven L. Wisdom, special services manager, were recognized for 20 years. Walter D. 
Lewis, automotive mechanic, was recognized for 10. Robert E. Gant received his fifth safety award, while 
Bettis, Funk and Herbert Long, serviceman lineman, received their fourth. Donald L. Long, line superinten¬ 
dent, received his third, and Timothy G. Vasilko, data processing manager, received his second. Front row 
from left are: Nash, Sapp, Bettis, Lewis and Donald Long. Back row from left are: Gant, Herb Long, Wisdom, 
Funk and Vasilko. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Tuesday, July 6, 1993, at 
5 p.m. All directors were present, along with the 
general manager, the office manager, the chief 
engineer, the director of member and public 
relations, the sales manager for IRTC and the 
cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. After discussing and approving the agenda, 
the minutes of the previous meeting were approved. 

2. The general manager gave the financial 
report. Following some discussion, and after all 
questions were answered, the financial report was 
approved. 

3. The accounts paid report was reviewed and 
approved after all questions were answered. 

4. The director of member and public relations 
reported on the number of appliances sold, dis¬ 
cussed the Member Service Department report 
and reviewed the marketing and economic de¬ 
velopment report. 

5. The chief engineer reported on an REA 
workshop herhad attended and on some discus¬ 
sions he had been having with the Hillview Levee 
and Drainage District. 

6. The sales manager for IRTC reported 
that 308 people had singed up for DirecTv 
programming. 

7. Bob Brown, Tom Camerer, John Early, Alan 
Heaton and Jeral miller were chosen as directors 
for Illinois Rural Telecommunication Co. 

8. A group from Greene County met with the 
board to give a progress report on their efforts to 
get a business to locate in the industrial park be¬ 
tween Roodhouse and White Hall. 

9. The board decided on a new rate structure 
for 1994, subject to approval by REA. It will be 

discussed at the annual meeting and additional 
information will be made available prior to 
January 1994. 

10. Approval was given to write off six months 
worth of delinquent accounts that were more than 
one year old. 

11. The written report of the June 17, 1993, 
AIEC board meeting was reviewed and discussed. 

12. Approval was given to pay the 1993-1994 
AIEC dues. 

13. Plans were made to attend the 1993 AIEC 
annual meeting in August. 

14. The written report of the June 16, 1993, 
Soyland board meeting was reviewed and 
discussed. 

15. Plans were made to attend the July 21, 
1993, annual meeting of Soyland Power Coopera¬ 
tive, Inc. 

16. Plans were made to attend the 1993 Region 
V meeting in September. 

17. The cooperative’s attorney gave the legal 
report. 

18. There were no accidents to report. 
19. 46 applications for membership in the 

cooperative were approved. 
20. Under other business, approval was given 

for the general manager to attend the National 
Managers’ Conference. The manager was directed 
to respond to a request to support the territorial 
integrity portion of a bill that is now in conference. 
The board president reported on the National 
Chairman of the Board Conference he had 
attended. 

21. The board went into executive session. 
22. Upon returning to the general session, and 

there being no further business to discuss, the 
meeting was adjourned. 

Get Ready 
For Labor Day! 

Play ball, eat outdoors, go swimming, march 
in the parade, take pictures of the kids. In other 
words, have fim, and celebrate the day safely and 
sanely! 

To help “make your day,” here are some 
reminders: 

• When you cook outdoors, keep away from 
bushes and dry grass; avoid the wind. 

• Make sure someone is always in charge of the 
grill, barbecue or campfire. 

• Appoint an adult or responsible teenager to 
oversee the youngsters’ fun and games, 
especially swimming. 

• And, of course, don’t drink and drive. 

Reflect for a moment on the meaning of this 
special day, and enjoy it — safely and happily — 
with your family and friends. 
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and introduced other cost-reduction programs, it 
is because of the overall increase in costs that we 
need the additional revenues. 

Our new rates, which will be coming out to you 
in early October, will be the same basic type of 
retail rates that will have a reducing block pro¬ 
moting the idea that the more you use, the 
cheaper per kilowatt-hour that it is. The actual 
cents per kilowatt-hour in each block will be 
increased, along with some kilowatt-hour block 
changes. We will still be offering controlled and 
uncontrolled water heater rates and we will also 
offer residential electric heat rates for space 
heating. Our three-phase residential and commer¬ 
cial rate will also offer water heating (both con¬ 
trolled and uncontrolled) and all-electric rates for 
that class of customer. The large power service 
will continue to be a demand and energy rate with 
the continued use of the time-of-day rate for ser¬ 
vices that can qualify. Other special rates being 
offered are the grain-drying rate in the fall months 
and a special controlled irrigation rate, which we 
introduced last year. We will continue to rent 
security lights to members as requested and 
will offer a more energy-efficient, high-pressure 
sodium light as well as the mercury vapor. 

Our new rate schedule will increase revenues by 
about 7 percent for operations and maintenance. 
With the new restructured debt at Soyland Power, 
we hope to stabilize the cost on out to 1997.before 
needing additional revenue to offset power costs. 
We will continue to monitor our expenses and cut 
costs in every area possible. We will be sending 
out to you the new rate schedule as soon as it 
comes from the printer. A retail rate increase is 
never good news, but I hope that you will ap¬ 
preciate being able to hold the line on retail rates 
over the past seven years. 

Look up ^T^ein^eT^wire 
and live . . . 
safely! 

Across the 
Manager’s Desk 

by Robert E. Gant 

Cooperative will increase retail 
rates beginning January 1994 

At our 1993 annual meeting, I addressed the 
cooperative’s financial condition and had in¬ 
dicated that the 1992 year had not been a good 
financial year for the cooperative. The kilowatt- 
hour sales were down about 5 percent over 1991. 
This, then, did not produce the needed revenue 
in 1992 to maintain our financial plans for 1993 
and 1994 without having a retail rate increase. So 
far, in 1993, it has been a better year, but looking 
at the long term cost of power and other operating 
costs continuing to inflate, we will need to have 
an increase of retail rates beginning in January 
of 1994. Be assured that we have taken steps to 
reduce operating costs and Soyland is currently 
trying to restructure its financial debt relative to 
the Clinton plant in order to stabilize the power 
costs at the current level. We have not had a 
change in retail rates since June of 1986 and at 
that point in time we actually reduced the retail 
rate by 1.7 cents due to the restructuring of 
Soyland Power Cooperative’s debt. In looking at 
the overall financial need of the cooperative, it is 
determined that all other expenses other than the 
cost of power have been inflating at a rate of 3 per¬ 
cent to 4 percent compounded over the seven-year 
period and even though we have cut employment 
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Efficiency improvements 
for farm motor loads 

Electric motors are so essential to farm and 
agribusiness operations that they deserve special 
consideration during farmstead energy audits. By 
helping farmers pinpoint the amount of electricity 
used by motor-driven equipment and suggesting 
simple maintenance and equipment adjustments, 
power suppliers can enable their rural customers 
to save energy and money. 

Motors are vital to farm activities, whether they 
involve poultry, livestock, dairy, or crops. They 
are used in feed processing and transport; air 
movement for ventilation of animal buildings and 
for crop drying; refrigeration of milk, eggs, and 
other perishables; and water pumping for irriga¬ 
tion, livestock watering, or wash-down operations. 

To begin analyzing electric motor use, make a 
list of all motors on the farmstead, including sizes, 
locations, and dates of installation. This inventory 
will be valuable in comparing the percentage of 
energy consumed by motors with other end-uses 
on the farm. Concentrate on larger horsepower 
motors or those with run times averaging six or 
more hours per day. 

Simple lubrication and cleaning can improve 
efficiency and add years to the life of a motor. 
Changing motors to high-efficiency models is 
another option, but it’s more important to look at 
the equipment being driven by the motors. High- 
efficiency motors can reduce consumption by only 

3 percent to 8 percent and should be considered 
only for higher horsepower motors that operate 
2,500 hours or more per year. Simple main¬ 
tenance and proper selection of efficient motor- 
driven equipment can yield much higher savings. 

For example, tests of two ventilation fans 
showed that an efficient 36-inch model operating 
for 120 days at 10 cents/kwh costs about $150 to 
operate. To move the same amount of air, an 
inefficient model used over $300 worth of elec¬ 
tricity. Thus, over the life of the fan, the efficient 
model more than pays for itself from its energy 
savings alone. 

Motor efficiency tips 
Farmers might overlook routine maintenance, 

especially if motors seem to be operating ade¬ 
quately. However, the fact that a motor is running 
doesn’t mean it is running efficiently. For exam¬ 
ple, dirty fan blades can reduce air flow by up to 
40 percent. Other trouble spots that can cause 
motor loads to run at less them optimum efficiency 
include: 
• Rusty or corroded moving parts; 
• Clogged condenser coils on refrigeration 

systems; 
• Dry or worn bearings; 
• Belt drives that are too loose or too tight; 
• Incorrect tolerances on irrigation pump 

impellers; 
• Improper modifications made after installation. 

JHMEMW 
HOMEPBODOCn 

SMOKE 
ALARM 

3-year limited warranty 
Battery included 
$6.60 plus tax 

Available at Member Service Dept. 
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Cornered by the high cost of 
heating and cooling? 

System:GT is the 
efficient alternative. 

Geothermal Heating, Cooling and 
Water Heating. We call it System:GT. 

In the winter, an underground system 
of pipes collects heat from the soil and 
brings it into your home—a method 
four times more efficient than gas or oil 
furnaces. 

In the summer, the system is reversed, 
providing a 30% gain in air conditioning In short, System:GT . . . 
efficiency compared to other methods. has low operating cost 

SystemrGT can heat your water, too — provides comfort all year 
for significant savings on your year- uses energy resources wisely 
round energy bill. it’s safe, clean, convenient. 

and 

It’s the latest in heating and cooling technology. To find out more about System:GT, 
contact your electric cooperative or your local heating and air conditioning contractor. 

South Side Hardware 
Greenfield 
(217) 368-2705 

WaterFumace dealers serving 
Pro-Em-Tech 
New Berlin 
1-800-458-9330 

Kaiser Plumbing & Heating 
Carrollton 
(217) 942-5258 

Hurt Plumbing & Heating 
Manchester 
(217) 587-2921 

Winters Energy Systems 
Alton 
(618) 463-7799 

Little's Heating & 
Air Conditioning 

Winchester 
(217) 742-9251 

Peters Heating & 
Air Conditioning, Inc. 

Quincy 
(217) 222-1368 

1 -SOO-HOT-IREC 

IREC area 
Kansteiner Mechanical 
Pittsfield 
(217) 285-4753 

Mel’s Refrigeration 
Hardin 
(618) 576-9318 

Peters Heating & 
Air Conditioning, Inc. 

Hannibal, MO 
(314) 221-0093 

October is Co-op Month 
Cooperatives — any kind, every kind, big or small —are all around you. 
The food you eat, your credit union, your telephone and electric service, 

insurance and health care — 47,000 cooperatives throughout the United States 
might be providing you goods and services the co-op way. Housing, florists, 
day care, farm marketing and supply, and news services are on the co-op list too. 

Whether co-ops are urban, suburban or rural, they work hard to meet people’s 
needs as efficiently and economically as possible. Local control and local owner¬ 
ship make co-ops a special kind of business; and they not only benefit their 
member-owners but also their communities. 

So if you’re one of the 120 million Americans served by a co-op, consider 
yourself lucky because you’ve got a good thing going right now and for the 
future — and so do your neighbors and the entire nation. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, August 2, 1993, 
at 5 p.m. Nine directors were present, along with 
the general manager, the office manager, the chief 
engineer, the director of member and public rela¬ 
tions and the cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the July 6, 1993, regular 
board meeting were reviewed and approved with 
one revision. 

2. The minutes of the July 14, 1993, reorgani- 
zational meeting were reviewed and approved. 

3. The general manager gave the financial 
report which was approved after all questions 
were answered. 

4. The accounts paid report was reviewed and 
approved. 

5. The director of member and public relations 
gave the appliance sales report, the member ser¬ 
vice department report and reminded the direc¬ 
tors of the upcoming WaterFurnace Field Day. 

6. The chief engineer reported on the effects of 
the flood relative to the SCADA system, some 
other situations in relation to the flood, the present 
time-of-day rate and the office remodeling. 

7. The board reviewed the 1993 annual 
meeting. 

8. Tom Camerer, president of the IRTC board, 
reported on that board’s recent meeting. A resolu¬ 
tion was adopted to enter into a member mar¬ 
keting agrement with NRTC. The board will meet 
again on August 16, 1993. 

9. Extension of the Section 12 loan program 
was approved. This program allows energy 

resource conservation loans of up to $6,000 at 5 
percent interest to members who install energy 
efficiency measures. 

10. The written report of the July 21, 1993, 
meeting of the Soyland board was reviewed and 
discussed. 

11. The general manager reported on the 
July 21, 1993, annual meeting of Soyland Power 
Cooperative. 

12. The written report of the July 15, 1993, 
meeting of the AIEC board was reviewed and 
discussed. 

13. Plans were made to attend the AIEC annual 
meeting in Springfield on August 24-26, 1993. 

14. Plans were made to attend the NRECA 
Region V meeting in Des Moines, Iowa, on 
September 13-16, 1993. 

15. The cooperative’s attorney gave the legal 
report. 

16. Capital credits were refunded to settle an 
estate. 

17. One membership fee was refunded in 
accordance with the bylaws. 

18. 41 applications for membership in the 
cooperative were approved. 

19. Under other business, there was one acci¬ 
dent to report with no lost time. Also under other 
business, the cooperative’s attorney was given 
approval to attend Legal Seminar 33 in St. Louis, 
Mo., on September 20-21, 1993. 

20. The board went into executive session. 
21. Upon returning to the general session, and 

there being no further business to come before the 
board, the meeting was adjourned. 

Our Reputation Is On The Line. 
It’s always been that way because our com¬ 

mitment to you, our consumer-owners, is to 
provide the best electric service possible through 
that all-important line. 

But that’s just part of our commitment. We 
look for your suggestions and ideas that can 
enhance oUr service to you and the community. 
That’s our line of communication. 

So, whether the lines are visible or invisible, 
they’re equally important. Good electric service, 
open lines of communication — our lines are 
working hard for everyone’s benefit. 
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Across the 
Manager’s Desk 

by Robert E. Gant 

Check your heating system 
Furnaces: Read the owner’s manual; it will 

help in understanding your heating system. All 
belt-driven models should be checked for belt wear 
and proper belt tension. Oil the motor if it has cups 
or plugs over the bearing on each end of the motor. 
Caution! Do not over-oil. On belt models, oil the 
shaft bearing of the fan. Vacuum fan blades with 
care. The frames of the furnaces and-many other 
heating systems are grounded. Therefore, a faulty 
vacuum cleaner could cause you to receive an 
electrical shock. On fossil fuel furnaces, check all 
flues and chimneys for leaves and bird nests. 
Check brick and rock chimneys for faulty mortar 
joints. Make sure ignitable items, such as clothing, 
cobwebs, and paper are not too close to flues. 
Check all supply and return openings to be sure 
they are not blocked by furniture, drapes, and 
other items. 

Wood- or coal-burning equipment: These 
vary greatly in type and design, but a good inspec¬ 
tion of grates, fireboxes and chimneys should turn 
up possible trouble spots. Acquaint yourself with 
the danger of creosote deposits, especially in the 
chimneys. 

Individual room heaters: Check for foreign 
matter such as lint, paper and hair. Vacuum and 
turn them on while you can open the doors and 
windows. Burning the dust off can be extremely 
irritating to the nose, eyes and throat. Lint should 
be blown out of thermostats. A hand hair dryer. 

on cool setting, can be used for this. 
Word of warning: If you attempt to service any 

heating system, be aware of the possible hazards. 
If you fail to get the proper flame color, or have 
doubts about your ability to service your equip¬ 
ment, call an experienced serviceman. 

More energy-saving tips 
* Double-pane glass 

Use double-pane glass throughout the house. 
Windows with double-pane, heat-reflecting or 
heat-absorbing glass provide additional energy 
savings, especially in south and west exposures. 
*Read labels 

When buying appliances, read labels carefully. 
Compare energy-use information and operating 
costs of similar models by the same and different 
manufacturers. The retailer should be able to help 
you find the wattage of the appliance. 
* Steam ‘em smooth 

Save energy needed for ironing by hanging 
clothes in the bathroom while you’re bathing or 
showering. The steam often removes the wrinkles 
for you. 

* A fluorescent idea 
Consider fluorescent lighting for the kitchen 

sink and counter-top areas. These lights set under 
kitchen cabinets or over countertops are pleasant 
and energy efficient. 
♦Refrigerate right 

Don’t keep your refrigerator or freezer too cold. 
Recommended temperatures: 38 to 40 degrees for 
the fresh food compartment of the refrigerator; 5 
degrees for the freezer section. If you have a 
separate freezer for long-term storage, it should be 
kept at 0 degrees, however. 
♦Plant trees 

Plant deciduous trees and vines on south and 
west sides of the home to provide shade in the 
summer and sunshine in the winter. 

Illinois Rural Electric Co. members can now call 
the Cooperative toll free by using our new hot line. 

In Illinois, call 1-800-HOT-IREC (1-800-468-4732) 
You may also still call (217)742-3128. 
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NRTC/Hughes DirecTv™ Project 
Describe DirecTv 

DirecTv is Hughes Communications’ high power direct broadcast satellite (DBS) program distribu¬ 
tion service. DirecTv is the registered trademark of Hughes Communications Inc., a unit of G.M. Hughes 
Electronics. 
Who is Illinois Rural Telecommunication Company (IRTC)? 

IRTC is a newly formed, wholly owned subsidiary of Illinois Rural Electric Co. which has been serving 
rural electric customers since 1938. 
Do I have to live in Illinois Rural Electric’s territory or be their customer to receive DirecTv 
service? 

No. DirecTv will serve anyone in the 48 contiguous states. IRTC is serving six counties in West- 
central Illinois as a member/affiliate of the National Rural Telecommunications Cooperative, an 
authorized DirecTv distributor. This service is available to city and rural residents, with or without 
cable service. 
How can an IS-inch dish provide good reception? 

The new technology developed for DirecTv will provide high quality video and CD-quality stereo 
audio due to the new digital transmission format and the truly high powered (120 watts) model HS 
601 satellites developed by Hughes Communications. 
Why use a digital format? 

Digital signals will be a dramatic improvement in quality over analog signals and will ensure that 
direct broadcast satellites will be the first to carry high definition television (HDTV). Digital signals 
will also allow DirecTv “compression” technology making possible the delivery of four to eight chan¬ 
nels on one satellite channel (or “transponder”). This digital compression technology is what will 
enable DirecTv to offer more than 150 channels in 1994. 
What does the $699 list price include? 

Included is the 18-inch fixed position satellite dish, remote control and the integrated receiver- 
decoder (IRD). Coaxial cable and installation are not included. Optional equipment and do-it-yourself 
installation kits will also be available. The equipment is designed for do-it-yourself installation but 
professional installation will be available and may be recommended in some cases. Financing for 
approved applicants will be available for equipment purchases along with rental agreements through 
Illinois Rural Telecommunication Company. Equipment will also be available from RCA dealers, 
national retailers and other satellite dealers. 
Is there a monthly charge on programming received? 

Yes. We anticipate at least three price tiers of programming such as economy basic, basic and 
expanded basic. The “basic” package has been under negotiation for some time but plans for exact 
programming and pricing have not been firmed up as of this writing (October 15). IRTC believes this 

12b ILLINOIS RURAL ELECTRIC NEWS/November .1993 



basic package will contain approximately 17 to 19 “best of cable” programs and cost approximately 
$12 to $15 per month. With over 150 channels available, the customer will have many programs 
to choose from including premium movie channels, pay-per-view, sporting events and information 
programs. 
Will the customer be required to install new descrambling equipment every year or two like 
customers with larger dishes? 

No. Any possible future changes in descrambling modes will be accomplished by simply replacing 
a credit card size piece of plastic incorporating the new descrambling codes. This card is supplied 
free of charge in the event it is needed. 
Is a second receiver available so control of satellite programming is available to other family 
members at a second television location? 

Yes. Prices are estimated around $1,299 for the twin output dish, two integrated receiver-decoders 

DirecTv Birecl Broadcast Satellite 

•J Programming 
■ ‘uplinked" to 

satellites at 
national 
DireeTe 

satellites beam 

Service starts Spring '94. 
Dig-tal picture and sound Dish'receiver costs start at 5700 H^gh definition TV read/ 

and two remote controls. 
How soon will DirecTv be available? 

Arianespace is scheduled to launch the first Hughes 
Communications HS 601 satellite in December 1993. 
The second satellite is scheduled for launch in 1994. 
Once the first satellite is in place, service should begin 
in the spring of 1994. 
What is impulse pay-per-view? 

Impulse pay-per-view movies, sports and other major 
events will be available simply by using your remote 
control. The equipment will activate the program, 
report billing once per month to the national billing 
center and provide the customer with on-screen 
billing information anytime the customer desires. “Parental locks” will provide for a dollar limit to 
be established on pay-per-view and the ability to lock out undesirable programming. 
Can I change my programming from time to time? 

Yes. Select one premium one month, add another premium the next month or change to a different 
specific package the following month. 
Since DirecTv won't be available before the middle of March or the 1st of April 1994, why 
should I concern myself today? 

IRTC anticipates critical shortage in equipment for several months after the DirecTv service begins; 
therefore, IRTC is providing a “waiting list” for equipment on a first-come, first-serve basis. IRTC 
is asking for a $35 no-risk, refundable deposit at this time. By sending your deposit early, you will 
receive a $50 discount on the outright purchase of equipment. At this time (October 15) we have more 
than 460 early deposits and feel that any customer signing up at this time will wait for equipment 
60 to 90 days after the DirecTv service begins. This will provide plenty of time for new applicants 
to view DirecTv in operation at certain locations around the area where we will have demonstration 
units installed. Once on the waiting list IRTC will keep you informed of programming information 
and other developments. 
Where can I receive additional information? 

Call or write to Illinois Rural Telecommunication Company (IRTC) at 2-12 S. Main, Winchester, 
IL 62694. Phone (217) 742-3128 or 1-800-468-4732 during business hours. You may contact Kent 
Carnes, sales manager, at his home by phoning (217) 285-4573 evenings and weekends. 
All prices are subject to change. 

□ Yes, I am interested. Enclosed is my $35 deposit check made payable to 
IRTC. 

D Yes, I am interested. Please contact me with more information. 

Name    

Address  

City, State, Zip    

Day phone   Evening phone  
Mail to: IRTC, 2-12 S. Main , Winchester, IL 62694 
Phone 800-468-4732 or 217-742-3128. 
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Board meeting report 

The board of directors met at the cooperative’s 
office in Winchester on Tuesday, September 7, 
1993, at 5:00 p.m. All directors were present, 
along with the general manager, the office 
manager, the chief engineer, the director of mem¬ 
ber and public relations and the cooperative’s 
attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the August 2, 1993, regular 
board meeting were reviewed and approved. 

2. The minutes of the August 24, 1993, special 
board meeting were reviewed and approved. 

3. The general manager gave the financial 
report, which was approved after all questions 
were answered. 

4. The accounts paid report was reviewed and 
approved. 

5. The director of member and public relations 
gave the appliance sales report, the Member 
Service Department report and discussed a cou¬ 
ple of WaterFurnace jobs. 

6. The chief engineer reported on the SCADA 
system, the load control program, the irrigation 
rate and the office remodeling. 

7. The board met with Bob Walters of the 
Greene County Economic Development Corpora¬ 
tion to discuss the status of the Corporation and 
the industrial park. 

8. Tom Camerer reported on the IRTC board 
meeting. They plan to make application to pur¬ 
chase the cabled territory in their franchise 
area and they are working on a dealer mar¬ 

keting service network. 
9. The board passed a motion to employ 

NRECA to upgrade the cooperative’s wage and 
salary plan. 

10. The written report of the August 18, 
1993, Soy land board meeting was reviewed and 
discussed. 

11. The 1993 AIEC annual meeting was re¬ 
viewed and discussed. 

12. The written report of the August 26, 1993, 
AIEC reorganizational meeting was reviewed and 
discussed. 

13. The general manager reported on the 
National Manager’s Conference he had attended 
in August. 

14. Final plans were made for attending the 
NRECA Region V meeting from September 14-16, 
1993. 

15. The cooperative’s attorney gave the legal 
report. 

16. The general manager reported on two 
accidents in August. 

17. Under other business, the board authorized 
the president, treasurer and general manager to 
sign Form 595 in connection with the requisition 
and accounting for loan funds. 

Also under other business, the manager gave 
the board an update of the flood situation as it 
relates to IREC. 

18. The board approved 14 applications for 
membership in the cooperative. 

19. There being no further business to come 
before the board, the meeting was adjourned. 

Shopping For New Appliances? 
Think “energy efficiency” as you start out on 

your appliance shopping. For instance: 

• Read labels carefully; compare energy use 
information and operating costs of similar 
models by the same and different manufacturers. 

• Before buying an appliance with a special 
feature find out how much energy it uses 
compared with other, perhaps less convenient, 
models. 

• Buy power tools with the lowest horsepower 
adequate for the work you want to do. 

Contact us for more tips about buying new 
appliances. We’ll be happy to advise you on how 
to get the best bargains for your energy-efficient 
dollars. 
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Need help with 
winter heat bills? 

Members who could use help paying their elec¬ 
tric bills this winter should know that we once 
again have some programs in place to give 
income-eligible household some assistance with 
their winter energy bills. 

The primary program available to our members 
is LIHEAP, or Low Income Housing Energy 
Assistance Program. This program began in 1990 
with state and federal funding. Assistance is based 
on the number of people in your household and 
your gross income. To see if your household 
qualifies, please refer to the “Income Eligibility” 
chart that accompanies this article. 

LIHEAP is coordinated by several organizations 
in the IREC service area. The areas served by each 
of these agencies, addresses and phone numbers 
accompany this story. If the income chart shows 
you are eligible for assistance under LIHEAP, 

you should contact the agency that serves your 
geographic area to apply. 

The guidelines for the 1993 LIHEAP program 
are as follows: 

1. Grants are being awarded on a first-come, 
first-served basis as long as the funding holds out. 
You should apply immediately. 

2. To apply, you will need Social Security cards 
for each member of your household and proof of 
income (check stubs, unemployment records or 
employer verification). If you are on welfare, 
please take your green card. Also, take your cur¬ 
rent energy bill, if paid directly, or your current 
rent receipt if energy costs are included in your 
rent. An overdue bill or cut-off notice is not 
required. 

More details on the LIHEAP program are 
available from the coordinating agencies, or call 
Illinois Rural Electric Co. at 1-800-HOT-IREC. 

Income eligibility: 
Family Size 

1 
2 
3 
4 
5 
6 
7 
8 

30-day Income 
$ 726 

982 
1,239 
1,495 
1,751 
2,007 
2,264 
2,520 

County Office Locations Phone 
Adams Two Rivers Regional Council Franklin Sq., Quincy 217-224-8171 
Brown Two Rivers Regional Council Mt. Sterling 217-773-2422 
Calhoun 111. Valley Econ. Dev. Corp. P.O. Box 553 Hardin 618-576-2218 
Cass MCS Jacksonville, Beardstown 217-243-9404 
Greene 111. Valley Econ. Dev. Corp. Courthouse Carrollton 217-942-6824 
Jersey 111. Valley Econ. Dev. Corp. Courthouse Jerseyville 618-498-3210 
Macoupin 111.-Valley Econ. Dev. Corp. Gillespie 217-839-4431 
Morgan MCS 345 E. State Jacksonville 217-243-9404 
Pike Two Rivers Regional Council Pittsfield 217-285-5424 
Scott MCS Jacksonville, Winchester 217-243-9404 

Holiday 
office 

closing 

The offices of Illinois Rural Electric Co. will 
be closed Friday, December 24, and Friday, 
December 31. The board and employees wish 
you the best of holidays. 
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Electric heat tapes: potential fire hazard 
People who use electric heat tapes to prevent 

exposed water pipes from freezing are being 
cautioned by government safety experts to inspect 
the tapes for possible fire hazards. 

According to the U.S. Consumer Product Safety 
Commission (CPSC), 500 house fires in the last 
seven years are believed to have been caused by 
electric heat tapes. Also known as pipe heating 
cables, heat tapes consist of two wires enclosed in 
molded plastic insulation that emit heat due to 
electrical current passing through the wires when 
the cable is plugged into an outlet. 

The tapes are commonly used in crawl spaces 
and in the substructure of homes and mobile 
homes and are usually energized after the first 
freezing temperatures. Some heat tapes are plugged 
in year-round and a thermostat located in the power 
supply cord of the heat tape turns on the tape 
whenever the outdoor temperature approaches 
freezing. CPSC reports that improper installation 
by consumers is a frequent cause of home fires. 

In one study of 35 fires, agency investigators 
learned that 40 percent of the heat tapes were 
“overwrapped,” that is, the tape was lapped 
over itself when the consumer installed the tape 

around the pipe. 
The agency offered these suggestions: 
• Inspect all heat tapes now or have a licensed 

electrician check them for proper installation or 
deteriorated electrical insulation. Refer to any 
installation instructions that accompanied the 
heat tape when you bought it. 

• If you are purchasing new heat tapes or 
cables, know the diameter of the pipe you are 
protecting as well as the total length of the pipe. 
Manufacturers normally suggest specific lengths 
of tape for certain pipe lengths and diameters. 
Match your needs to the heat tape you are buying. 

• Older heat tapes should be checked for bare 
wires or for cracks in the plastic insulation; in such 
cases, replace the heat tape immediately. 

• Not all heat tapes may be used on plastic 
pipes; check to make certain the heat tape you are 
using is recommended specifically for the plastic 
pipe in question. 

• Finally, manufacturers emphasize that heat 
tapes should never be used over the thermal 
insulation on a pipe or near flammable objects. 
Inspect previously installed tapes to make certain 
these fire hazards to not exist in your home. 

Dirty humidifiers may cause health problems 
Consumers should be alert to possible hazards 

resulting from dirty room humidifiers, according 
to the U.S. Consumer Product Safety Commission 
(CPSC). The CPSC has found that bacteria and 
fungi often growing the tanks of portable and con¬ 
sole room humidifiers and can be released in the 
mist. Breathing dirty mist may cause lung prob¬ 
lems ranging from flue-like symptoms to serious 
infection. This information is of special concern 
to allergy or asthma sufferers whose symptoms 
may be increased. 

Film or scum appearing on the water surface, 
on the sides or bottom of the tank, or on exposed 
motor parts may indicate that the humidifier tank 
contains bacteria or fungi. A crusty deposit or 
scale may also form with the tank or on parts in 
the water. This scale is composed of minerals that 
have settled out of the water creating a surface on 
which bacteria or fungi may grow. 

Minerals can also be released in the mist and set¬ 
tle as fine white dust. This white dust may con¬ 
tain particles that are small enough to enter 
the lungs. The health effects from inhaling this 
humidifier dust are not clear; any impact on 
human health will depend upon the types and 
amounts of minerals found in the water used. 

The staff of the CPSC recommends that you take 
the following precautions: 

• Do not allow film and scale to develop in your 
humidifier. If possible, change the water in your 
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room humidifier daily. Empty the tank before you 
fill it. If the tank is not removable, clean it often 
according to manufacturer’s instructions. 

• Use distilled or demineralized water in your 
room humidifier to reduce the buildup of scale and 
the release of dust; tap water contains more 
minerals. Use demineralization cartridges or 
filters if supplied or recommended for use with 
your humidifier. 

• Drain and clean the tank of your room 
humidifier before you store it. Clean it after sum¬ 
mer storage. Remove dust on the outside of your 
unit. 

• Clean your room humidifier well and often 
during the heating season. Be sure to unplug the 
humidifier before cleaning. Following the manu¬ 
facturer’s suggested cleaning methods. If chlorine 
bleach or other cleaning product or disinfectant 
is used, make sure to rinse the tank well to avoid 
breathing harmful chemicals. Use a brush or other 
scrubber for cleaning. Be careful not to damage 
the motor or scratch the inner surface. Clean or 
replace sponge filters or belts when needed. 

• Maintain the relative humidity in your home 
between 30 and 50 percent if possible. Humidity 
levels above 60 percent may allow moisture to 
build up and condense on surfaces, where bacteria 
and fungi can settle and grow. You can measure 
humidity with an instrument called a hygrometer, 
available at your local hardware store. 



(Hewtij Ctofwuw 
(stewt tkc dviedm and mpOoifm 

OMUUM Rtvurt £Mdc Ca. 
DIRECTORS 

William Griswold, president 
Jeral A. Miller, vice president 

Robert A. Brown, treasurer 
Ronald K. Myers, assistant treasurer 

John T. Early, secretary 
F. Alan Heaton, assistant secretary 

Thomas H. Camerer 
Merton L. Pond 
Glen R. Pulliam 

J.M. Sapp 
Francis J. Toppmeyer 

EMPLOYEES 

Ronald K. Coultas 
Donald L. Long 
Mark E. Martin 
Lucien Nash 
Timothy G. Vasilko 
Steven L. Wisdom 
Dwight A. Ala 
Thomas H. Anders 
Kevin E. Baird 
Terry S. Barnard 
James L. Bettis 
James V. Bigelow 
James D. Booker 
Kent Carnes 

Robert E. Gant, 

Matthew J. Clayton 
Julie A. Day 
Clayton E. DeHart 
C. Robert Dolen 
Edward L. Dolen 
Jerry R. Faulkner 
Melvin L. Funk 
Gary L. Furniss 
D. David Gant 
Gary L. Harbison 
Herman J. Holford 
Charles W. Jefferson 
Louis D. Kemper 
Jamie P. Killday 

general manager 

Joseph M. Killday 
Albert W. Kirchner 
Donna J. Lawson 
Walter D. Lewis 
Ronald D. Little 
Craig S. Long 
Herbert L. Long 
Randall B. Long 
Timothy S. Mason 
David E. McKinney 
Perry L. Moore 
Marilyn B. Neff 
Russell D. Neff 
William R. Pattoij 

Lynn E. Rimbey 
David J. Roth 
Kenneth C. Roundcount 
Sabrina K. Schnake 
Charles L. Settles 
Danny E. Smith 
Joann Stice 
Ronnie T. Stice 
Dennis W. Taylor 
Larry C. Weder 
Sandra J. Wynn 

Hurry! Sign up today to 

DirecTv” 
Early sign up discount ends in December 

Call 1-800-468-4732 or 217-742-3128 and ask for details. Or write: 
Illinois Rural Telecommunications Co., 2-12 S. Main, Winchester, IL 62694. 

Subsidiary of Illinois Rural Electric Co. 

Big Things Really Do 

Come In Small Packages 
In early 1994, the face of satellite television will 
change forever. That's when DirecTv will start 
bringing approximately 150 channels of quality 
entertainment, cable and specialty programming 
directly to consumer homes over an 18-inch dish 
antenna. The dish-receiving system, priced at about 
$700, will be easy to install and use. Once the dish 
is locked in place, you'll never need to adjust It. 

You've waited until now for the best deal in television service. Doesn't it make sense to wait just a little longer 
for the biggest deal in the smallest, most affordable package? DirecTv. It's worth waiting for. 

DirecTv and Digital Satellite System are registered trademarks of Hughes Communications, Inc., a unit of GM Hughes Electronics. Installation may be required. Prices subject to change without notice. 

A member/affiliate of NRTC, an authorized DirecTv Distributor. 
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Board meeting report 
The board of directors met at the cooperative’s 

office in Winchester on Monday, October 4, 1993, 
at 5 p.m. Ten directors were present, along with 
the general manager, the office manager, the chief 
engineer, the director of member and public 
relations and the cooperative’s attorney. 

The following agenda items were discussed 
and/or acted upon: 

1. The minutes of the September 7, 1993, 
regular board meeting were reviewed and approved. 

2. The general manager gave the financial 

report which was approved after all questions 
were answered. 

3. The accounts paid report was reviewed and 
approved. 

4. The director of member and public relations 
gave the appliance sales report, the member ser¬ 
vice department report and the marketing and 
economic development report. 

5. The chief engineer analyzed some of the load 
control benefits from using the SCADA system 
and received approval to purchase computer soft¬ 
ware and hardware necessary to upgrade the load 

management system. 
6. The general manager reported on informa¬ 

tion gathered about the Direct Broadcast Satellite 
TV project at a recent NRTC update meeting. 
A resolution was passed to order dishes and 
receivers for March, 1994 delivery. 

7. The general manager then reported on 
some correspondence with the City of Roodhouse 
regarding the development of the industrial park 
in Greene County. 

8. A report was then given on the effects of the 

flood and the efforts being made to restore elec¬ 
tric services. 

9. The office manager led a discussion re¬ 
garding the group health insurance plan for IREC 
employees. After requesting additional informa¬ 
tion, the board tabled the issue until the next 
board meeting. 

10. Those who attended discussed the recently 
held NRECA Region V meeting for the benefit of 
those who were unable to attend. 

11. The board reviewed the report of the 
September 22, 1993 regular Soyland board 
meeting. 

12. The attorney reported on a legal seminar for 
rural electric distribution cooperatives’ attorneys 
he had attended. 

13. There were no accidents to report for 
September. The board suggested that a letter be 
written to the employees praising them for this 

accomplishment. 
14. 65 applications for membership in the 

cooperative were approved. 
15. Under other business, the manager re¬ 

viewed the Continuing Education Program for 
1993-1994 for the directors. Capital credits were 
refunded to settle one estate. The Finance Com¬ 
mittee will meet prior to the November board 
meeting. 

16. The board went into executive session to 
discuss the attorney’s contract. 

17. Upon returning to the general session, and 
there being no further business to discuss, the 
meeting was adjourned. 

Are You Ready For Winter? 
No denying, the cold months are on their way. 

And it’s never too soon to plan what you can do to 
make the most of your home heating. 

Here are some helpful suggestions: 

• Lower your thermostat to 55 degrees if every¬ 
one is out of the house for four or more hours. 

• Close off unused space such as the attic and 
rooms that are not in use. 

• Open shades and drapes during the day to let 
your house absorb the sun’s heat. 

• Dress more warmly; set the thermostat as low 
as is comfortable for your family. But, remem¬ 
ber that infants and older people need a 
warmer environment for good health. 

Contact us for more tips on how to prepare for 
winter. WeTl be glad to help you ease into the 
winter season as easy as possible. 
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