
Time-of-Day Rate is money-saver 
Energy cost is a prime concern to all. Everyone looks 

for ways to lower the cost of the energy they use in the 
home and on the farm. There are not many ways to 
limit the cost. The one big way is to use the Time-of- 
Day Rate from Edgar Electric. 

The Time-of-Day Rate provides that all of the 
kilowatt-hours used during the month are billed at 5 
cents each. There is also a demand charge for the peak 
demand created during the month, and that is $14.50 
per kw of demand. 

The rate requires that some management of your 
usage be done. You must shift the use of your large ap¬ 
pliances to the off-peak hours unless you are willing 
to pay for the large demand costs that are associated 
with this rate. If you are able to shift this usage to the 
off-peak time, you will find that the savings can be quite 
substantial. 

There is no secret to the rate. The cooperative is bill¬ 
ed in relation to the amount of peak demand it has on 
the system. Reducing this demand reduces the largest 
cost associated with the wholesale cost of electricity. In 
an effort to reduce this cost, the cooperative is passing 
these savings to the members who are able to reduce 
their demands and lower the cooperative cost. 

Lowering energy cost takes both the cooperative and 

Ground water heat pump: 
Springtime in the east-central Illinois area is a 

beautiful time. It is a good time to think about the past 
winter and to decide what to do about that heating 
system that either cost you too much or did not do a 
good job of heating. 

The heating system of the future is here today with 
the ground water heat pump. This heating system of¬ 
fers the best of two worlds. It matches the low cost of 
any fuel and at the same time offers the safety and 

cleanliness of electric heating. 
The system uses the heat stored in the ground to heat 

the house. It moves this heat, compresses it and 
distributes it to the house. It is less expensive to move 
this heat than it is to produce it. Ground temperature 
in this area stays around 50 degrees year-round. This 
provides more than enough heat to heat the home with 

the member working together. The cooperative role is 
to educate the membership on how this can be ac¬ 
complished. Wholesale cost amounts to almost 70 per¬ 
cent of your total cost of electricity. Since this is the 

Innovative rate 
allows members 
to save by 
lowering 
demand costs 

major part of the cost, it is only reasonable to start at 
that point to control cost. Your help is important. If 
you do not feel that you can always control your heavy 
usage you can still help by controlling it when you can. 
The savings will still be passed on to you through lower 
WPCA cost. The more our members control peak, the 
greater the savings. 

We urge you to stop in at the office and see what 
the Time-of-Day Rate can save you. We have a com¬ 
puter program that will take 12 months of your bills 
and figure the savings you could have had if you had 
been on the Time-of-Day Rate. Only then will you know 
if it is worth considering. 

the future is here today 
this system. This system also takes the heat from the 
house during air conditioning and dumps it into the 
ground. It is much easier to dump the heat in 50 degree 
ground than in the 95 degree air. This reduces the 
operating cost of air conditioning. 

Domestic hot water is also produced with the system. 
The hot water is a by-product of the air conditioning 
in the summertime and it is produced at the same effi¬ 
ciency as the heat in the wintertime. Better than 40 per¬ 
cent of the hot water needs of the family can be pro¬ 
vided this way. 

To encourage our members to install ground water 
heat pumps, we provide a $1,000 rebate direct to the 
member after the heat pump is installed and operating. 
We will also provide an 80-gallon water heater to the 
member. 
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New communications 
system working 
for Edgar members 

The new communication service offered by Edgar 
Electric is off and running. Several units have been sold 
and many people are now using this service provided 
by Edgar Electric. 

The 800-megahertz trunking system installed by the 
cooperative provides communication for the 
cooperative and on a subscriber system to the general 
public. The trunking system provides for private com¬ 
munication between groups of users. A farm operation 
can purchase several units, and these units will com¬ 
municate with only the units of that operation. Three 
conversations can be carried on through the tower at 
the same time without affecting each other. A computer 
assigns the frequencies and controls the conversations. 
If someone wants to use the tower when it is at capaci¬ 
ty, the computer will store the unit identity in memory 
and call back when the tower has an opening. This 
reduces the need for a user to continue to monitor the 
channel and try to be the first to call when a conversa¬ 
tion is over. 

The trunking system also offers telephone intercon¬ 
nection. This is a completely private communication 
over the airways and the telephone lines running from 
the tower. Incoming calls can also be received through 
this interconnect system. A push-button phone is used 
to call the tower. A beep is heard and the four-digit 
number that is assigned to the unit being called is 
entered. The unit must be one with an interconnect 
option. 

William and John Brengle, along with Keith Kenney, 
were two of the first operations to have the new system. 
They have now used the system through the planting 

season and are well satisfied. They both like the privacy 
of the system and the ease of operation. Kenney has 
a unit with an interconnect and one that is only for 
two-way communication. Both units communicate with 
each other through a two-way radio. Keith keeps the 
unit with the interconnect and his hired man has the 
one without. They can communicate with each other, 
and Keith in addition can stay in connection with his 
wife and anyone else through the interconnect. 

The Brengles have six units, none with interconnect. 
They can communicate among themselves without 
anyone else hearing the conversation. Bill feels that it 
has already saved them a lot of time during the plan¬ 
ting season. He used citizens band radios to com¬ 
municate with before. Since he has used this system he 
finds that it works much better than CBs. 

The ranges of these units that both farming opera¬ 
tions have experienced is around 35 miles from the 
tower. Since each unit must be relayed through the 
tower, the distance between the units is not a factor. 
As long as both units can reach the tower, communica¬ 
tion can occur. This can greatly increase the range of 
the units between each other. 

We want to urge you to stop in and check out these 
units. The quality is built-in so that the units will last 
for a long time, and the price is right. There is no bet¬ 
ter communication system today. The system used is 
the same system the cooperative is using for the critical 
communication between the office and trucks and bet¬ 
ween trucks. It is reliable and it fits the needs of the 
people in the area. 
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Left: Tom Hentz, Edgar Electric manager, checks the 
computer that controls the communications system. 
Just below: John and Bill Brengle show the new hand¬ 
held unit they use for communications. Bottom: Keith 
Kenney takes his hand-held unit on the tractor with 
him. 



Operating statement — March 1988 

Account Description Last Year 
Year-to-Date 
Current Year Current Month 

Operating Revenue & Patronage Capital $t,561,082.14CR $1,559,288.66CR $491,754.87CR 
Cost of Purchased Power 1,096,771.00 1,162,828.00 363,769.00 
Transmission Expense 676.52 99.00CR -0- 
Distribution Expense - Operation 29,325.70 26,022.64 9,769.10 
Distribution Expense - Maintenance 45,660.11 129,945.71 94,365.48 
Consumer Accounts Expense 45,529.63 52,315.52 12,423.90 
Customer Service and Informational Expense 13,694.15 14,171.59 4,520.57 
Administrative & General Expense 103,200.06 90,177.95 34,214.66 
Operation & Maintenance Expense 1,334,857.17 1,475,362.41 519,062.71 
Depreciation & Amortization Expense 49,096.63 53,757.53 18,038.89 
Tax Expense - Property 12,127.97 10,835.02 3,821.20 
Tax Expense - Other 14,091.75 16,314.44 5,898.21 
Interest on Long-Term Debt 30,752.91 51,150.17 15,573.05 
Other Deductions 2,386.68 1,790.91 596.97 
Cost of Electric Service 1,443,313.11 1,609,210.48 562,991.03 
Patronage Capital & Operating Margins 117,769.03CR 49,921.82 71,236.16 
Nonoperating Margins - Interest 21,524.78CR 39,264.31 CR 12.170.01CR 
Patronage Capital or Margins 139,293.8 ICR 10,657.51 59,066.15 

Manager's report to the board — March 1988 
Statistics and Revenue Data March 1987 February 1988 March 1988 
Number Connected Consumers 4,900 4,873 4,871 

Average kwh Used 876.5 1,136.5 975.6 

Average Bill $90.80 $112.87 $99.88 

No. kwh Purchased 4,865,991 6,031,308 5,454,502 

No. kwh Sold and Used by Cooperative 4,295,065 5,538,050 4,752,163 

Line Loss Percent 11.7% 8.2% 12.9% 

Cost Per kwh Purchased $0.06384 $0.06969 $0.06669 

Cost Per kwh Delivered $0.07232 $0.07590 $0.07655 
Member Cost Per kwh $0.10498 $0.10052 $0.10386 
Miles Energized 1,471 1,473 1,474 

Revenue Per Mile ($310.45) ($384.67) ($341.88) 

Total Expense Per Mile $285.11 $378.37 $381.95 

Low-temp drying and TOD Rate good combination 
The planting season is now passed, and before long 

it will be time to harvest and dry the crops. 
Corn is a major product of the east-central Illinois 

area. Hundreds of thousands of bushels of corn are 
harvested, dried and stored each year in this area. The 
majority of the grain is dried fast with high heat. This 
type of drying damages the corn and makes it harder 
to mill. The time is fast approaching when a premium 
will be paid for grain that is dried slower and at lower 
temperature. 

The Time-of-Day Rate offered by Edgar Electric 
blends itself well with low-temperature drying. During 
the drying months of September, October, and 
November, all kilowatt-hours used cost 5 cents. This is 
about one-half of the regular cost of a kilowatt-hour 
and greatly reduces the cost of drying. 
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Low-temperature drying utilizes a small amount of 
heat or no heat at all. Larger amounts of air are used 
over a longer period of time to dry the grain to the 
desired moisture level. It is less expensive to move air 
and heat than it is to produce heat. The cost of pro¬ 
ducing this heat was once justified by the additional 
bushels the farmer was able to dry with the same dry¬ 
ing set-up. With the changes coming in tomorrow’s 
markets and the higher cost of heating fuel, this will 
no longer be the case. Many farmers have found, or 
will soon find, that they can save money drying their 
grain with lower temperatures and by using Edgar Elec¬ 
tric’s Time-of-Day Rate. 

Please stop in and check the savings that can be yours 
on the Time-of-Day Rate. We have a computer program 
that will figure your savings on your kwh usage. 
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Peak shaving means 
cost savings 

During July and August, from 2-10 p.m. on 
the warmest days, Edgar Electric will 
establish its summer peak load demand. This 
peak level helps to establish the rates that 
cooperative members will pay for energy 
year-round. Your cooperative must have 
enough energy available to supply all 
members during their highest level of energy 
consumption — the late afternoon and early 
evening hours of July and August, and the 
early morning and evening hours on cold 
days in December, January and February. By 
conserving during these periods, all members 
can save on their energy costs year-round. 

Changing times 
Throughout the years there have always been 

changes. Changes are necessary as technology improves 
and ways are found to do things better. Changes are 
not all bad; in fact, most are good. They offer more op¬ 
portunities for growth development and better living 
conditions for the masses of people in the country. 

Rural electrification is a case in point. It was born 
out of the depression of the 1930s and designed to pro¬ 
vide a better way of life for the people of the rural area 
who did not have central station electric service. Rural 
electrification brought to the rural areas a better way 
of life and a better economy. It also provided the en¬ 
tire country with an improved economy and an abun¬ 
dant food supply. This food supply became an impor¬ 
tant export product, one that pushes this nation into 
the international market. 

Changes are again in the air. As the international 
market has become glutted with farm products, it has 
become harder and harder to sell our excess produc¬ 
tion. Exporters will soon be looking at the quality of 
grain and offering premiums for grain of higher quali¬ 
ty. This will bring about changes as to how the farmer 
will harvest and dry his grain. The old way of drying 
with high heat will be a thing of the past. He will pur¬ 
chase additional storage so that he can dry the grain 
slowly with low heat or no heat at all. This in itself will 

greatly improve the quality of the grain and lower the 
energy cost to the farmer. 

Edgar Electric is changing also. We are looking, and 
will continue to look, for ways to market electric energy 
at lower cost. We have a Time-of-Day Rate that has now 
been in effect for two years. Many of the grain farmers 
have found this rate is ideal for drying corn. The off- 
peak months correspond with the drying times of the 
corn. By using this rate the farmer can dry his grain 
for about one-half of the normal cost of electrical 
energy. 

The reasoning behind the Time-of-Day Rate is sim¬ 
ple. If the members control the time they use their large 
appliances and motors, peak demands of the system 
are reduced. If these peak demands are reduced, the 
wholesale cost is reduced. The Time-of-Day Rate passes 
these savings to the member through lower rates. At 
the same time the Time-of-Day Rate will increase the 
cost if the large loads are used during the peak times. 

We want every member to check out this rate and 
see how it can lower their energy cost. Stop in and see 
the Member Service Department. We can sit down and 
take a 12-month usage and run it through a computer. 
This will show the savings that you can achieve over 
the year on the Time-of-Day Rate. 
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Water heater program benefits all 
The new water heater program offered by Edgar 

Electric is fast becoming a favorite of the members. 
Many members have installed these new heaters. These 
heaters offer the member a quality heater that is inex¬ 
pensive to operate. The entire cooperative benefits 
from reduced demand charges with the use of the pro¬ 
grammable timer included with each heater. 

These quality heaters are available to the members 
of Edgar Electric at a special price of $125. The use 
of a spray-on insulation reduces energy loss to the out¬ 
side of the heater. A special trap installed on the heater 
prevents the heated water from rising up the hot water 
pipes. The attached timer keeps the heating elements 
off during our peak demand time. The large, 80-gallon 
capacity provides plenty of hot water during these 
times. The tank is rock-lined for long life. 

The member can place this water heater anywhere 
without concern for outside venting: in the basement, 
in a closet, or under a stairs, anywhere close to the 

center of usage. This will reduce the operating cost of 
the water heater. Hot water will reach the point of 
usage quicker, wasting less energy. The electric water 
heater is safer. It gives off no poisonous fumes, and it 
brings no explosive fuel into the home. There is no 
open flame to ignite dust or dirt particles that can col¬ 
lect on any surface. 

Burning fossil fuels produce carbon dioxide, water 
vapor, and other impurities that form a dark, oily film. 
This oily film deposits itself on the walls and ceilings 
of the home. This necessitates frequent redecoration. 
Adding this cost of redecoration and its inconvenience 
to the yearly operating cost is the true cost of operation. 

Stop in and see this quality water heater at the 

cooperative office. We will be happy to explain the 
features of this heater. The $125 cost is a real value for 
our members. We will explain the contract and how 
the timer works. This heater benefits both the member 
and the cooperative. 

Check with us before installing generators 
In the aftermath of last March’s ice storm there has 

been a lot of interest in backup sources of electricity. 
This is well and good. There is no way that Edgar Elec¬ 
tric or any power supplier can assure its customers that 
another ice storm will not happen. The nature of an 
ice storm creates the worst conditions for a power 
company. 

Even without the ice storms there are some members 
who should have a backup system. Members with con¬ 
fined feeding, dairy cattle, or anyone whose operation 
depends upon a continuous supply of electricity should 
have a backup system. 

There are many factors to take into consideration 
when purchasing a backup power system. The most 
important one is the connection to the main service. 
A double-throw switch is necessary to connect a 
generator to the electrical system properly. The double- 
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throw switch makes it impossible to connect the 
generator to the cooperative’s wiring. A generator con¬ 
nected to the cooperative’s wiring will feed back 
through the transformer, producing 7200 volts on the 
lines. This is very dangerous for the linemen working 
on the lines. At the same time damage could occur to 
the generator from the large load created by the line 
outage. 

It is the policy of Edgar Electric that a double-throw 
switch must connect a generator to the electrical 
system. The switch is to be installed so it is impossible 
for the generator to feed back on the cooperative’s 
lines. We want to take this time to offer our help in 
sizing and laying out the generator service. If you have 
a generator or plan to buy one, please stop in an let 
us help. We want to protect your safety as well as that 
of the linemen who maintain the service to you. 



Ground source heat pump uses earth to heat and cool. 

Energy efficient heating and cooling for the home 
One of the largest costs homeowners face is the 

heating and cooling costs of their homes. Heating is 
the largest energy expense of the home, and air condi¬ 
tioning is not far behind. 

It is then very important that the homeowner has all 
the facts on home heating before deciding on the 
heating system and fuel for the home. Today it is not 
wise to leave the heating system to chance. This is not 
the place to cut cost. 

In earlier times many believed that the heating 
system was not important. It was not seen and did not 
add to the eye appeal of the home. It was installed with 
the least thought and concern. Today it is known that 
the heating system can add value to the home and im¬ 
prove the comfort of the people living in it. 

The most important consideration is comfort. This 
includes insulation values, the duct system and the type 
of heat. The second consideration is the operating cost. 
This consideration must take into account the present 
operating cost as well as the future cost of the energy. 
The third is safety. The system must be safe to operate 
even when no one is home and especially at night when 
everyone is sleeping. The fourth is cleanliness. No one 
wants a heating system that adds to the normal dust 
and dirt found in the home. 

The question now is how can an individual pick a 
heating system that meets all of these considerations 
without having a masters degree in heating systems. It 

is not easy and a lot depends upon a heating contrac¬ 
tor. He must know the value and advantages of the dif¬ 
ferent heating systems. The ground source heat pump 
is one of the systems that has to be considered. This 
heating system uses the heat stored in the ground to 
heat the home. The heat pump collects the heat, com¬ 
presses it to heating temperatures and delivers it to the 
home. The system does this without the use of explosive 
fuels. There are no fire hazards from open flames. The 
energy used is clean and there are no outside pollutants 
introduced into the home. 

Cost is a big concern and one that must be con¬ 
sidered for the present and the future. Electricity has 
seen a decade of increasing prices but has now reach¬ 
ed a point where there is stability. Edgar Electric has 
had the same problems as any utility. The plant is now 
in place and there should be very little increase for the 
foreseeable future. The power plants that supply the 
power to the cooperative do not depend upon fuels 
that are in short supply. The energy supplies that are 
being used are abundant and not affected by political 
upheaval. Other fuel supplies are limited and can be 
affected by wars and the desires of other countries. 

The heating system you install is going to last a long 
time. The expected life of any heating system is 20 to 
30 years. It is important that you consider the different 
heating systems and determine the one best suited to 
your needs. 
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Operating Statement — April 1988 

Account Description *Last Year 

Year-to-Date 

Current Year Current Month 

Operating Revenue & 
Patronage Capital $2,009,784.68CR $ 1,998,689.22CR i $439,400.56CR 

Cost of Purchased Power 1,405,834.00 1,481,580.00 318,752.00 
Transmission Expense 676.52 99.00CR -0- 
Distribution Expense — Operation 40,074.77 38,239.51 12,216.87 
Distribution Expense — Maintenance 59,369.74 169,588.31 39,642.60 
Consumer Accounts Expense 55,967.51 64,150.73 11,835.21 
Customer Service and 

Informational Expense 17,190.63 19,175.94 5,004.35 
Administrative & General Expense 126,121.63 123,007.71 32,829.76 
Operation & Maintenance Expense 1,705,234.80 1,895,643.20 420,280.79 
Depreciation & 

Amortization Expense 65,587.44 71,796.42 18,038.89 
Tax Expense — Property 15,635.19 14,656.22 3,821.20 
Tax Expense — Other 16,808.55 19,995.13 3,680.69 
Interest on Long-Term Debt 41,268.44 66,336.98 15,186.81 
Other Deductions 2,983.35 2,387.88 596.97 
Cost of Electric Service 1,847,517.77 2,070,815.83 461,605.35 
Patronage Capital & 

Operating Margins 162,266.91CR 72,126.61 22,204.79 
Nonoperating Margins — Interest 29,526.02CR 53,107.56CR 13,843.25CR 
Patronage Capital or Margins 191,792.93CR 19,019.05 8,361.54 

Manager's Report to the Board - April 1988 
Statistics and Revenue Data April 1987 March 1988 April 1988 

Number Connected Consumers 4,895 4,871 4,874 
Average kwh Used 875.2 975.6 842.9 
Average Bill $90.89 $99.88 $89.34 
No. kwh Purchased 4,841,448 5,454,502 4,693,486 
No. kwh Sold and Used by Cooperative 4,284,231 4,752,163 4,108,393 
Line Loss Percent 11.5% 12.9% 12.5% 
Cost Per kwh Purchased $0.06384 $0.06669 $0.06791 
Cost Per kwh Delivered $0.07214 $0.07655 $0.07759 
Member Cost Per kwh $0.10491 $0.10386 $0.10740 
Miles Energized 1,471 1,474 1,474 
Revenue Per Mile ($310.47) ($341.88) ($307.49) 
Total Expense Per Mile $274.78 $381.95 $313.16 

'But I've been away. Why isn't my bill less?' 
Here is a typical case: A family 

decides to take a vacation and one 
thing they plan on is a lower elec¬ 
tric bill when they return. But they 
find out it isn’t any or much lower. 
Why? 

It could be any number of 
reasons: 

• Major appliances. If you did 
not adjust your electric water heater 
before you left, it would have con¬ 
tinued to run, even with no one at 
home. The same with your 
refrigerator and freezer. 

• Split billing periods. The time 

that you were away may have been 
split between two billing periods. So 
even if there would be some 
decrease in electrical usage, it pro¬ 
bably would not be noticeable on 
either bill. 

• Extra before and after the trip. 
This might be laundry or air 
conditioning. 

What can you do while you are 
away to help control electricity 
usage in your home? You might 
start by turning the thermostat 
down on your electric water heater. 
Unless you completely empty the 

refrigerator and freezer, you will 
probably need to leave them 
running. 

If you like to leave a light on for 
security, an automatic timer might 
be useful. One of these timers will 
periodically turn a light on and off, 
giving the “lived in” look. And it 
wouldn’t be necessary to burn a 
light all the time. 

We want you to enjoy your vaca¬ 
tion this summer, but remember: 
the electricity is working even while 
you are away. 
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Wholesale power cost 
Each month Edgar Electric talks about wholesale 

power cost, peak demands, fixed cost, and generating 
capacity. What are these about and why are they 
important? 

The largest operational expense of Edgar Electric is 
for the wholesale power that we purchase to supply our 
members. The cost of the wholesale power includes two 
costs: the cost of generating and the capital cost of the 
generator and support structures. 

The second of these costs is the most expensive. This 
cost is charged to the members of the generating 
cooperative according to the generation capacity they 
need at peak time. This is the only fair way. The cost 
of the generator and support equipment divided by the 
total peak demand of the generating cooperative pro¬ 
duces a cost per peak kw demand and is charged to 
the individual cooperative according to its peak de¬ 
mand. The peak demand is the total capacity that the 
system will need to handle the demands of its members. 
Adding the peak demands of all the cooperatives will 
match the needs of the generating cooperative. 

Reducing the demands of the individual system 
means that there will be less capital or fixed cost bill¬ 
ed. This reduction in cost means lower cost per 
kilowatt-hour for the same number of kwh. Further¬ 

more, an increase in the number of kwh sold without 
an increase in the demand charges reduces the cost per 
kwh. 

The cost for each kw of demand that Edgar Electric 
pays now is more than than $100 per year. It is helpful 
to reduce this cost whenever possible. The special pro¬ 
grams the cooperative has designed reduce this cost 
without reducing the number of kilowatt-hours sold. 
The Time-of-Day Rate, the water heater special, and the 
ground source heat pump rebates are all designed to 
do this — to use more kilowatt-hours without increas¬ 
ing the peak demands. 

The cooperative cannot achieve results by itself. It 
must have the help of the members. The members must 
support the efforts of the cooperative to reduce the 
energy cost to all members. The more members we 
have involved in the program the better the results will 
be. 

We will continue to design ways to reduce our peak 
demands. We will also design ways for the members 
to use more kilowatt-hours at less cost. These are the 
only two things that will reduce the cost of electricity 
to all members. The other cooperatives are doing the 
same thing. This will also help as we are able to spread 
the cost of the plant over more kwhs. 

Water heater and timer can save you money 
Edgar Electric has a great water heater value available 

to the members. The Sepco water heater is one of the 
best water heaters available and we have it priced right. 

The Sepco water heater has foam insulation around 
the tank and a special heat trap. The heat trap reduces 
the heat that moves through the home water pipe when 
hot water is not being used. Water heaters that have 
a straight outlet out of the top of the tank allow the 
heat, by natural convection, to travel up into the piping. 

The programmable timer also saves money. The most 
important function of the timer is reducing the 
cooperative peak demand. The timer turns off the 
heating elements during the cooperative’s peak times. 
By restricting the water heater operation during these 
times the water heater does not add to the peak 
demands of the system. 

These peak demands determine the amount of 
generating plant investment the cooperative must pay. 

Peak demands means lower wholesale cost of power. 
The members receives these reduction in the form of 
lower wholesale power cost adjustments. 

Stop in and take a look at this great water heater 
value. See if you don’t agree it is just that. The water 
heater is available to any of our members for new 
homes or for replacement of an old water heater. The 
only requirements are that you install the water heater 
on the system for five years and use the timer. We know 
that once you have the heater in you will not want to 
remove it. The heater will provide hot water for a long 
time, it has a 10-year warranty. It needs no outside ven¬ 
ting so you can locate it anywhere. It does not bring 
in explosive fuels and it gives off no fumes, soot or dirt. 
It is easy to install and it has no outside tank to install 
or paint. The heater has no open flames reducing that 
fire hazard. The heater is a safe, quiet, efficient heater 
that will provide years of trouble-free operation. 
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Up-to-date hom 
Peggy and Wes Veach have now enjoyed a full year 

in their new home. Now they have a good idea of how 
the heating and cooling system will function. 

The Veaches are extremely pleased with the cost and 
the comfort of their heating and cooling system. They 
picked the ground source heat pump to heat and cool 
their 2,850 sq. ft. home, a two-level home with high ceil¬ 
ings in the living area. It is spacious and open, pro¬ 
viding the family with a sense of togetherness no mat¬ 
ter where they are in the home. 

The home is located one mile north of Oakland. It 
is well placed on a one-acre lot. The new landscaping 
is starting to take hold. 

Wes farms with his dad. They farm 750 acres along 
with handling both hogs and cattle. Peggy works at Sara 
Bush Lincoln hospital between Charleston and 
Mattoon. 

The Veaches have a busy life and they need the con¬ 
venience and comfort that this home provides. The 
heating system is one of the most convenient ones 
available today. The only upkeep needed is the chang¬ 
ing of the air filter. Other conveniences in the home 

include a built-in range top and oven, dishwasher, 
disposal, and a built-in vac system. 

The operational cost of this system is quite low. The 
highest winter bill was $260. The highest bill for last 
summer was $130. This is very good for full heat for 
a 2,850 sq.ft, house. They kept the house heated to 75 
degrees during the winter as they had a small baby. Of 
course, the house is well insulated and well constructed. 

This not only reduces the heating cost but improv 
the comfort for the people in it. 

Wes said it took a lot of work to build the hom< 
There were times he wondered if he was going to finis 
the home. They did a lot of work themselves. The pla 
for the home was found in an issue of “Farm Progress. 
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Clockwise from above: The closed loop for the ground source heat 
pump is located out of sight in the Veaches' yard. Peggy Veach in 
her modern kitchen. Wes and Peggy in their den with daughter Rachel. 
The Veaches' attractive home sits on a one-acre lot. We show's how 
the home incorporates openness. 

spent about eight months planning for the home, 
did so some changes in the plan before they 

ed. Now that they are finished with the home they 
ell satisfied. They have not found anything they 
to change. 

Veaches have a beautiful home, one that will 

continue to serve them for many years to come. Edgar 
Electric is proud to have this home on the system and 
appreciates the opportunity to visit with them about 
their new home. It is gratifying to see young people 
making an investment in the area, making it a place 
they want to raise a family. 



Operating Statement - - May 1988 
Year-to-Date 

Account Description *Last Year Current Year Current Month 
Operating Revenue & Patronage Capital $2,411,950.58CR $2,401,976.52CR $403,287.30CR 
Cost of Purchased Power 1,678,065.00 1,760,466.00 278,886.00 
Transmission Expense 676.52 763.85CR 664.85CR 
Distribution Expense - Operation 51,800.48 50,988.30 12,749.39 
Distribution Expense - Maintenance 97,114.71 189,939.31 20,351.00 
Consumer Accounts Expense 68,174.82 75,477.85 11,327.12 
Customer Service and Informational Expense 22,446.00 23,237.20 4,061.26 
Administrative & General Expense 156,225.68 150,247.23 27,239.52 
Operation & Maintenance Expense 2,074,503.21 2,249,592.64 353,949.44 
Depreciation & Amortization Expense 82,101.85 89,955.55 18,159.13 
Tax Expense - Property 19,142.41 18,477.42 3,821.20 
Tax Expense - Other 19,831.49 23,310.14 3,315.01 
Interest on Long-Term Debt 51,640.14 81,935.89 15,598.91 
Other Deductions 3,580.02 2,984.85 596.97 
Cost of Electric Service 2,250,799.12 2,466,256.49 395,440.66 
Patronage Capital & Operating Margins 161,151.46CR 64,279.97 7,846.64CR 
Nonoperating Margins - Interest 37,476.34CR 66,558.04CR 13,450.48CR 
Nonoperating Margins - Other 141.49CR -0- -0- 
Patronage Capital or Margins 198,769.29CR 2,278.07CR 21,297.12CR 

Manager's Report to the Board - May 1988 
Statistics and Revenue Data May 1987 April 1988 May 1988 

Number Connected Consumers 4,911 4,874 4,902 
Average kwh Used 748.8 842.9 751.5 
Average Bill $ 81.12 $ 89.34 $ 81.46 
No. kwh Purchased 4,291,414 4,693,486 4,127,039 
No. kwh Sold and Used by Cooperative 3,677,312 4,108,393 3,683,784 
Line Loss Percent 14.3% 12.5% 10.7% 
Cost Per kwh Purchased $ 0.06344 $ 0.06791 $ 0.06758 
Cost Per kwh Delivered $ 0.07403 $ 0.07759 $ 0.07571 
Member Cost Per kwh $ 0.10960 $ 0.10740 $ 0.10991 
Miles Energized 1,472 1,474 1,474 
Revenue Per Mile ($278.71) ($307.49) ($282.73) 
Total Expense Per Mile $ 273.97 $ 313.16 $ 268.28 

The long, hot summer 
The year 1988 will go down in history books as one 

of the hottest and driest summers ever. Edgar Electric 
will sell many more kilowatt-hours this summer than 
last year. To this point, we have not experienced any 
problems with the supply or delivery of the extra 
energy. We have been able to do this because we have 
the line and wholesale capacity needed. It will not be 
cheap. The extra kilowatt-hours used to run the air con¬ 
ditioners, the freezers, and the refrigerator will add to 
the normal billing. 

What would have happened if we did not have the 
capacity or the wholesale supply? Our members would 
have been uncomfortable. There could have been some 
food loss as we would have had to turn electricity on 
and off throughout the days to provide some service 
to the members. The most important concern of your 
cooperative is to be able to supply dependable electric 
power to the members. The cost is not important when 
it is not available. We know there are many members 
who because of medical reasons would be in serious 
condition if they were not able to stay cool. 

We also know that water supplies depend on our 
electrical energy to provide fire protection and sanitary 
service. We know there are many freezers and 

refrigerators that protect the food that our members 
eat. Without a dependable source of electricity these 
services to our members would not be. 

Cost is important and we do everything in our power 
to control it. There is no way we can control the 
weather and how many kilowatt-hours you use. The 
weather will determine how much your bill will in¬ 
crease during a season like this. The hot, humid 
weather makes refrigerators and freezers as well as the 
air conditioners run longer. It will be very unusual if 
the bills for July and August are not some of the highest 
bills ever paid by the members. 

The secret of understanding this is to look at the 
number of kilowatt-hours used during this time. The 
more kwhs used the higher the bills will be. There is 
one consolation and that is when the overall usage in¬ 
creases there is normally a reduction in the wholesale 
cost. This is because there are more kwhs to spread the 
fixed cost. This will reduce the cost per kwh a bit, but 
will not offset the increase in kwhs. 

Look for higher bills these two months and 
remember that the service you received was important 
during the hot, humid weather. We were able to supp¬ 
ly the service and we will continue to do so. 
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Peak shaving means 
cost savings 

Your cooperative must have enough 
energy available to supply all 
members during their highest level of 
energy consumption — the late 
afternoon and early evening hours of 
July and August, and the early 
morning and evening hours on cold 
days in December, January and 
February. By conserving during these 
periods, all members can save on 
their energy costs year-round. 

Lowering energy bills 
There are two components of the energy bill. The 

first one is the amount of the energy used, and the se¬ 
cond is the cost per unit. The supplier sets the cost per 
unit and the member sets the energy used. The number 
and types of appliances used by the member, weather 
and the lifestyle of the family controls the amount of 
energy used. The energy amount can be quite different 
between any two members. The age of the appliances, 
the size of the family, whether the wife works, and many 
other factors can effect the amount of energy used. 

The other factor that affects the cost of energy is a 
bit more complicated. The cost set by your Edgar Elec¬ 
tric represents about 70 percent wholesale cost. The 
local cooperative uses the other 30 percent to carry on 
its normal function. Even if the cooperative could cut 
it cost 10 percent it would mean only a 3 percent reduc¬ 
tion to the members. 

There are things that the cooperative can do to lower 
energy cost. These things take both the cooperative and 
the members working together. Since the wholesale 
cost is the largest cost, it is important that we start there. 
The peak demands of the system set the fixed cost the 
cooperative must pay. This is the most expensive part 
of the wholesale cost. By reducing this peak demand 
Edgar Electric can save a substantial amount. The 

cooperative has designed several programs to reduce 
this peak demand. The Time-of-Day Rate, the water 
heater program and the ground water heat rebate pro¬ 

gram are all designed to bring on additional load and 
reduce the peak demand. The staff and management 
are always looking at ways to further reduce these peak 
demands. If there are new programs brought on they 
will be the type that will add or keep load without in¬ 
creasing the peak demands. 

Your help is important in this endeavor. The more 
of the peak load you can remove from the system 
through these programs or by conserving energy dur¬ 
ing the peak times, the greater the reduction in 
wholesale power cost. These savings will be passed on 
in the form of lower WPCA charges. Please help us to 
save you money on your energy bill. Know the peak 
periods and conserve the use of your larger appliances 
during these times. 

The peak time for your cooperative is: 
During December, January and February 

6 a.m. to 10 a.m. 
5 p.m. to 9 p.m. 

During July and August 
2 p.m. to 10 p.m. 

The rest of the time, use whatever you want. The 
demands created do not affect the peak demands. This 
is the best way to save money on your energy bill. You 
do not have to do without your favorite appliance. It 
will not happen overnight, it will take time, but in the 
long run the members will be the winners. 
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Satellite TV programming available 
At the July board meeting the directors with the 

recommendation of the management approved adding 
satellite programming to the service offered by Edgar 
Electric. The cooperative has been watching the 
development of this business for over a year. Over the 
last several months we have had a number members 
ask if we were going to offer this service. 

The programming package that we had to offer un¬ 
til July was not of the quality needed to make it worth 
the members’ while. This has changed. We now have 
the package that will make the program work at a price 
that is compatible with the cable TV companies. 

Why do we offer this service to the members? Edgar 
Electric is a service organization that has grown out of 
a commitment to the rural area. The cooperative has 
worked for better the 40 years to improve the quality 
of life in the rural area. We brought central station elec¬ 
tricity to rural people when no one else would. This 
improved the living standards and the quality of life 
for these people. These are the same people we serve 
today. Anything we can do to improve the way of life 
in the rural community will make the rural area a bet¬ 
ter place to live and raise a family. The rural area is 
already a good place to raise a family and with this ser¬ 
vice it will be approaching the convenience offered in 
the cities within the area. Our primary business will, 
as always, providing dependable electric service. The 
addition of the satellite TV business will in no way af¬ 
fect the operation of the electric system. The satellite 
business will be operated as a separate business from 
the electric business. This business will not affect elec¬ 
trical rates. 

The convenience of this offer is that you will be able 
to tend to all of your satellite TV needs at the Edgar 
Electric office. You will have someone to answer your 
questions and someone who can advise you as to what 
is best for you. You can pick and choose the program¬ 
ming you want here in the office. If you need some 
hardware to build or complete your satellite installa¬ 
tion we will have it for sale. We will also be setting up 
installers and service people to maintain and install the 
equipment needed to receive this programming. 

Included in the basic program package are the 
following: 
CNN 
ESPN 
Nickelodeon 
WGN 
KTVT 
Weather Channel 

Headline News 
USA 
CBN 
WPIX 
Lifetime 
Nashville Network 

Also part of the basic package when scrambled at a later 
date: 
Nostalgia Channel Learning Channel 
Country Music TV Travel Channel 
The cost of the basic package is $9.95 

Optional Programming 
Prime Time 24 $4.00 
Skyline Silver: 
WWOR (Mets) WSBK (Red Sox) 
KTLA (Angels) $3.00 
WTBS Yearly Charge $19.95 
Select TV $9.95 
Starion Premier Theatre 9.95 

HBO 7.95 
Cinemax 7.95 
Disney 7.95 

Special any two for $14.95 

Special all three 20.95 

As you can see, we do now have a good package. There 

are a lot of choices and the system can be combined 
to meet your needs. If you have further questions, 
please contact Edgar Electric office. We will be happy 
to explain the packages to you. We will also have equip¬ 
ment for purchase to start you off receiving the satellite 
programs. Let us serve you. 
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Ground source heat pump uses earth to heat and cool. 

Heating and cooling your home efficiently 
The ground source heat pump is again this year a 

very popular heating and cooling system for the 
homeowners of Edgar Electric. Several have been or 
are in the process of being installed. 

Why has this system become so popular with the 
homeowners? 

The ground source heat pump uses less energy than 
other types of units. It saves energy during the winter¬ 
time on heating; during the summertime on cooling 
and all year long on water heating. The ground source 
heat pump uses the constant temperature of the 
ground as a source of heat and cooling. It is much 
easier to move heat from higher temperatures than 
from colder temperatures during the heating season. 
It is also easier to move the heat from the home to the 
lower temperature of the ground during the summer¬ 
time. The heat removed from the home during the sum¬ 
mertime goes first to the water heater to heat water. 
During the wintertime the water is heated with the 
same efficiency as the home. 

The ground source heat pump provides safe clean 
heating and cooling for the home. There are no ex¬ 
plosive fuels used in the home, and no dirt and fumes 
are produced in the home. There is less of a concern 

of allergies from products introduced from outside 
sources. There are no open flames to increase the fire 
hazard in the home, the system is convenient. There 
are no tanks to paint or fuel to order. It does not take 
a pickup and chain saw to provide the fuel for the 
system. The homeowner only has to change the filter. 

To help the members install these heat pumps, Edgar 
Electric has a $1,000 rebate. The member receives this 
rebate as soon as the heat pump is installed and in¬ 
spected. In addition the cooperative will provide a new 
water heater for the home. The back up heat on the 
ground source heat pump must be connected through 
the timer included with the water heater. This will 
restrict the operation of the back up heater during the 
peak demand time. The members’ comfort will not 
notice this restriction as the heat pump will continue 
to work and produce the heat. Edgar Electric will pro¬ 
vide help with the heat loss, estimated operating cost, 
and finding dealers to bid and install the system. This 
is the beat heating value for our members and Edgar 
Electric wants to make it easy for the members to in¬ 
stall this system. Please stop in and talk with the 
member service representative about the system. We 

will be happy to answer any questions you might have. 
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Operating statement — June 1988 

Account Description *Last Year 
Year-to-date 

Current Year Current Month 
Operating Revenue & Patronage Capital $2,815,049.3(0 $2,809,967.81CR $407,991.29CR 
Cost of Purchased Power 1,935,237.00 2,022,043.00 261,577.00 
Transmission Expense 709.75 -0- 763.85 
Distribution Expense - Operation 64,208.59 67,052.81 16,063.91 
Distribution Expense - Maintenance 143,704.59 218,312.00 28,372.69 
Consumer Accounts Expense 78,021.99 86,579.61 11,101.76 
Customer Service and Informational Expense 26,768.55 29,460.14 6,222.94 
Administrative & General Expense 184,502.82 193,296.73 43,049.50 
Operation & Maintenance Expense 2,433,153.29 2,616,744.29 367,151.65 
Depreciation & Amortization Expense 98,679.24 108,254.02 18,298.47 
Tax Expense - Property 22,649.63 22,298.62 3,821.20 
Tax Expense - Other 23,530.17 27,156.67 3,846.53 
Interest on Long-Term Debt 61,996.13 97,168.57 15,232.68 
Other Deductions 4,176.69 3,581.82 596.97 
Cost of Electric Service 2,644,185.15 2,875,203.99 408,947.50 
Patronage Capital & Operating Margins 170,864.15CR 65,236.18 956.21 
Nonoperating Margins - Interest 45,489.32CR 80,128.22CR 13,570.18CR 
Nonoperating Margins - Other 141.49CR -0- -0- 
Patronage Capital or Margins 216,494.96CR 14,892.04CR 12,613.97CR j 

Manager's report to the board — June 1988 
Statistics and Revenue Data June 1987 May 1988 June 1988 
Number Connected Consumers 4,920 4,902 4,917 
Average kwh Used 794.0 751.5 728.8 
Average Bill $ 81.21 $ 81.46 $ 81.21 
No. kwh Purchased 4,285,700 4,127,039 3,957,815 
No. kwh Sold and Used by Cooperative 3,906,553 3,683,784 3,583,506 
Line Loss Percent 7.2% 10.7% 9.5% 
Cost Per kwh Purchased $ 0.06001 $ 0.06758 $ 0.06609 
Cost Per kwh Delivered $ 0.06583 $ 0.07571 $ 0.07299 
Member Cost Per kwh $ 0.10338 $ 0.10991 $ 0.11419 
Miles Energized 1,472 1,474 1,473 
Revenue Per Mile ($ 279.29) ($ 282.73) ($ 286.19) 
Total Expense Per Mile $ 267.25 $ 268.28 $ 277.63 

Special water heater value for members 
The Sepco water heater available at Edgar Electric 

office is an exceptional value. The cost for an 80-gallon 
heater is only $125. It is fully insulated with a sprayed 
on insulation. A special trap in the hot water line 
eliminates the circulation of the heated water through 
the water piping. The tank has a 10-year warranty. This 
is one of the most efficient electric water heaters on 
today’s market. 

Edgar Electric makes this value available to the 
membership so they can have electric water heating at 
the lowest cost. Electricity is the preferred fuel to heat 
water. It is safe, clean and convenient to use. The elec¬ 
tric water heater does not require a vent to take the 
poison gas out of doors. It uses no open flame, thus 
it does not increase the fire hazard in the home. Locate 
it anywhere without regard to outside venting. 
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This value is a special and limited to Edgar Electric 
members only. The water heater must be installed on 
Edgar Electric lines and remain for five years. The 
water heater comes equipped with a timer. This timer 
restricts the operation of the heating elements during 
the peak demand times. The large size will provide 
enough storage that the average family will have plen¬ 
ty of hot water during the peak times. This timer helps 
all members by reducing the peak demands created by 
the water heaters. The largest wholesale costs are 
distributed according to the peak demands of the 
system. This timer reduces the wholesale cost paid by 
the cooperative. We urge all members to stop in an see 
this water heater value. Check it out and see if it isn’t 
for you. 



Energy conservation grants again available 
Edgar Electric Co-operative members who would like 

to make some home weatherization improvements this 
year or replace a heating system might get some help 
from the State of Illinois. 

The Illinois Department of Energy and Natural 
Resources (ENR) is making available grants of up to 
$1,500 for qualifying Illinois electric cooperative 
members. This is the second year that funding is be¬ 
ing provided for projects meant to result in long-term 
home energy savings. The Illinois General Assembly 
this spring allocated approximately $2.5 million for the 
program. A proportionate share has been set aside for 
Edgar members. 

INCOME GUIDELINES 
A grant of up to $1,500 is available to any Edgar Elec¬ 

tric Cooperative members whose household income is 
80 percent or less of the cooperative service area’s me¬ 
dian income. This is a total grant, without any matching 
funds required by the applicant. 

For members whose household income is 80 to 120 
percent of the area’s median income, a grant of up to 
$1,000 is available. This is a 50 percent matching grant. 
The consumer-member pays 50 percent of the project’s 
cost. 

QUALIFYING AND NON-QUALIFYING 
PROJECTS 

This year, the list of projects eligible for funding 
under the program has been changed. On some items, 

there is a dollar limit on the amount of subsidy 
available. In no case is the subsidy offered for more 
than the cost of the work, or $1,500. 

Eligible projects include: 
• Insulation projects for walls, ceilings, attics, foun¬ 

dations, crawlspaces, floors, basement walls or ceiling, 
water pipes, air ducts, underpinning, and mobile home 
undercarriages 

• Water-saving shower heads 
• New, energy-efficient water heaters (must meet 

ASHRAE 90 Standards as required by Illinois law) 
• Water heater jackets (blankets) 
• Set-back thermostats 
• Central air-conditioners with a SEER greater than 

10.0 (or room air conditioners with an EER greater 
than 8.6) only for medical reasons. (A medical doctor’s 
certification is required) 

• Water and ground source heat pumps with a SEER 
rating of greater than 8.6 (Maximum grant is $1,000 
for these types of systems) 

• Electric heat pumps with SEER ratings of greater 
than 8.6 

• Furnace load management systems and furnace ef¬ 
ficiency modifications 

• Furnace flue modifications and electronic ignition 
systems 

• Furnaces with an AFUE rating of 90 or better 
(Under certain circumstances, and with prior approval 

FAMILY SIZE: 
TOTAL FAMILY 
INCOME: 

Income guidelines 
1 2 3 4 5 6 

$15,600 $17,825 $20,050 $22,288 $23,675 $25,075 

100% Subsidy If the applicant’s family income is less than the figure listed above, 
up to $1,500 he/she is less than 80% of the median income for this service area. 

Therefore, the family is eligible for a grant up to $1,500 for energy con¬ 
servation measures in their home. The applicant will not be required 
to provide any matching funds. 

FAMILY SIZE: 

50% Subsidy 
up to $1,000 

1 2 3 4 5 6 
$15,600- $17,825- $20,050- $22,288- $23,675- $25,075- 

23,400 26,738 30,075 33,431 35,531 37,613 
If the applicant’s family income is between the two figures listed above, 
he/she is eligible for a grant of 50% of the cost of eligible conservation 
measures up to a total of $1,000. 

ILLINOIS RURAL ELECTRIC NEWS/October 1988 12a 



from ENR, other heating systems with lower ratings 
may be eligible. Call ENR for details) 

• Storm doors and thermal doors for a grant of up 
to $150 maximum per entrance 

• Storm windows and thermal replacement windows 
are eligible for a grant of up to $150 maximum per en¬ 
tire window unit 

• Caulking and weatherstripping 
• Energy-saving fluorescent lighting 
All projects must demonstrate a 10-year pay back to 

the member in energy savings. 
Contact your cooperative or ENR if you are in¬ 

terested in applying for a rural home energy grant. 
Before being considered for the grant, applicants must 
have an energy audit completed on their home and 
have a written bid from at least two contractors for pro¬ 
posed projects. These bids must contain model 
numbers and efficiency ratings for heating system and 

cost estimates. 
Applications must be submitted to the cooperative. 

After it is reviewed by the cooperative, the application 
will be forwarded to the ENR for final review and ap¬ 
proval. ENR has the final decision on all Rural Home 
Energy Program applications. 

Once the application gets approval, a check is 
prepared payable to the consumer-member and the 
cooperative. The cooperative then endorses the check 
and presents it to the member for payment. ENR may 
inspect the completed work and each approved appli¬ 
cant must also certify to ENR that the installation of 
materials or equipment funded through the grant pro¬ 
gram is complete. 

For more information, contact the cooperative or the 
Illinois Department of Energy and Natural Resources 
at (217) 785-2800. 

The ground water heat pump 
As the weather changes to winter, keep in mind your 

heating system. Compare the heating cost of your 
system to the lower cost you could have from the 
ground water heat pump. 

The ground water heat pump heats for less because 
it moves heat from the ground to the home instead of 
making heat. This is important since it is less expen¬ 
sive to move the heat than it is to produce the heat. 

The constant temperature of the ground makes it an 
excellent source of heat. The temperature of the 
ground is not warm enough to heat the home but the 
ground source heat pump compresses the heat to the 
point where it is warm enough. The ground source 
system provides excellent comfort for the homeowner. 
This system also provides air conditioning. It provides 
it for less cost than conventional methods. This means 

that the system saves money both on the air condition¬ 
ing cost and the heating cost. It also provides domestic 
hot water for the home. This hot water is free during 
the air conditioning season and provides at the same 
efficiency as the heat during the heating season. 

On top of all of this Edgar Electric offers a $1,000 
rebate for the installation of the ground water source 
heat pump and a new 80-gallon water heater. We do 
this because we are convinced of the value of this 
system for our members. Stop in and get the details 
from the cooperative. We will be happy to answer any 
of your questions. We will provide estimates on the 
operational costs of the units as well as place you in 
contact with qualified contractors. The ground source 
system is a long term answer to your heating needs, one 
that will pay dividends far into the future. 

High quality water heaters available 
The water heater is one appliance the homeowner 

does not think about — until it does not work or leaks 
water all over the floor. 

The water heater is a very reliable appliance and re¬ 
quires very little maintenance. The problem is that 
most water heaters today will not last much longer than 
10 years, some less than that. If your water heater is 
close to or beyond 10 years old, save yourself some trou¬ 
ble; change it out. 

Edgar Electric has a special deal on a quality water 
heater. This water heater is rock-lined for long life and 
warranted for 10 years against leaks. It is energy- 
efficient with extra insulation and a special heat trap. 
The heat trap prevents the hot water from circulating 
through the water pipes. These features will save you 
money on the monthly operating cost. 

This quality water heater is available at the 
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cooperative for $125. To qualify for this special price, 
the member must install the water heater on the system. 
It must remain on the system for five years. A program¬ 
mable timer included with the water heater must be 
used. The member must sign a five-year contract to that 
affect. 

The cooperative is making this water heater available 
to the members at this special price because of the 
timer. This timer controls the heating elements dur¬ 
ing our peak demand periods. This reduces the 
wholesale power cost we must pay and the energy cost 
our member pays. The more of these heaters we have 
on the system the lower our peak demands and the 
lower the wholesale cost will be. Stop in and check out 
this value for yourself. Don’t wait until your old heater 
quits. Replace it with this high quality heater and you 
could also save some money on your electric bill. 



Edgar offers 
satellite TV 
equipment 

Last month Edgar Electric announced the availability 
of Rural TV, a satellite television programming package 
for residents of the rural area. This cost-effective ser¬ 
vice is available through a satellite dish receiver and 
descrambler only. 

The combination of receiver dishes and Rural TV 
is very appropriate, because the rural area is difficult 
to cover with any other type of television service. The 
distance between houses makes the use of cable unac¬ 
ceptable. The satellite dish is the only way to offer rural 
residents this coverage. The service from the various 
producers must also be brought to the rural area. The 
best way to do this is to have a representative negotiate 
with these producers and find an acceptable price for 
both the producer and the viewer. NRECA, our na¬ 
tional organization, has done this. This service is now 
available to all the people in the rural area at a fair 
price. 

To make this service available to its members, Edgar 
Electric has available complete satellite dish packages. 
These are high-quality dishes and receivers that are easy 
to install. These complete packages run from $1,538 
to $1,826 plus tax and $350 to $400 for installation. 
These packages include the dish, the receiver and 

Manager Tom Hentz shows the satellite receiver dish 
and descrambling equipment available through Edgar 
Electric Cooperative. With such equipment, con¬ 
sumers are able to receive the Rural TV package of 
subscription television channels. 

descrambler. The units are easy to program and a 
remote unit controls all operations of the dish and 
receiver. 

For the members who already have a dish, we have 
the programming that will provide excellent TV view¬ 
ing. This programming can be received through any 
VideoCipher II. If you do have a dish but do not have 

a VideoCipher II, we have one available for $350 when 
subscribing to any of our programs. The VideoCipher 
II is $400 without subscribing. This VideoCipher II will 
work with many of the receivers presently installed on 
dishes. We also have service and installation available 
through an outside contractor. We intend to be your 
headquarters for the exciting home video field. 

Edgar Electric has installed this equipment at the 
headquarters. There are two reasons we installed this 
equipment. 

First, it offers us many educational programs for the 
employees. It is much less expensive to participate in 
these programs in the office than traveling to faraway 
places. It saves time and travel expense. 

Second, we want to show and demonstrate the equip¬ 
ment for you to see the advantage of home video for 
yourself. The future of home video is immense. The 
possibility of two-way video communication is not too 
far down the road. The satellite will be one of the main 
ways that this will be accomplished. There is a possibili¬ 
ty that communications between your cooperative, 
your bank, your doctor, your law enforcement office, 
and you may be through the satellite. 

Stop in and check out the home video system we have 
to offer. See if it does not have something for you. 

The satellite business is a separate business from our 
main business of supplying electric power. The satellite 
business will in no way affect the cost or operation of 
the electrical service. You will be dealing with the same 
friendly people as always. We will strive to provide you 
with the same good service we have with the electric 
service. 
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Operating statement — July 1988 

Account Description Last Year 
Year-to-date 
Current Year Current Month 

Operating Revenue & Patronage Capital $3,245,815.27CR $3,277,974.32CR $468,006.51CR 
Cost of Purchased Power 2,226,491.00 2,323,245.00 301,202.00 
Transmission Expense 841.25CR -0- -0- 
Distribution Expense — Operation 78,480.35 85,659.99 18,607.18 
Distribution Expense — Maintenance 182,111.10 248,788.37 30,476.37 
Consumer Accounts Expense 89,179.38 99,071.31 12,491.70 
Customer Service and Informational Expense 30,964.21 34,158.03 4,697.89 
Administrative & General Expense 211,645.02 231,786.52 38,489.79 
Operation & Maintenance Expense 2,818,029.81 3,022,709.22 405,964.93 
Depreciation & Amortization Expense 115,271.96 126,694.58 18,440.56 
Tax Expense — Property 26,156.85 26,119.82 3,821.20 

Tax Expense — Other 28,997.45 33,816.10 6,659.43 
Interest on Long-Term Debt 72,697.32 112,771.48 15,602.91 
Other Deductions 4,773.36 4,178.79 596.97 
Cost of Electric Service 3,065,926.75 3,326,289.99 451,086.00 
Patronage Capital & Operating Margins 179,888.52CR 48,315.67 16,920.51CR 
Nonoperating Margins — Interest 53,019.62CR 93,208.56CR 13,080.34CR 
Nonoperating Margins — Other 141.49CR -0- -0- 
Patronage Capital or Margins 233,049.63CR 44,892.89CR 30,000.85CR 

Manager's report to the board - July 1988 
Statistics and Revenue Data July 1987 June 1988 July 1988 
Number Connected Consumers 4,912 4,917 4,902 
Average kwh Used 867.2 728.8 874.3 
Average Bill $86.95 $81.21 $94.75 
No. kwh Purchased 4,808,467 3,957,815 4,658,615 
No. kwh Sold and Used by Cooperative 4,259,502 3,583,506 4,286,062 
Line Loss Percent 11.4% 9.5% 8.0% 
Cost Per kwh Purchased $0.06057 $0.06609 $0.06465 
Cost Per kwh Delivered $0.06838 $0.07299 $0.07027 
Member Cost Per kwh $0.10132 $0.11419 $0.10946 
Miles Energized 1,472 1,473 1,473 
Revenue Per Mile ($297.76) ($286.19) ($326.60) 
Total Expense Per Mile $286.51 $277.63 $306.24 

Make it a safe harvest season 
Farming by its very nature is a hazardous business. 

The large machines, the chemicals, the fast pace all con¬ 
tribute to make farming the most hazardous profession 
known. In the harvest season, Edgar Electric wants to 
remind our friends of the danger they face. 

Harvest is the time that the entire year points to. It 
is the time when you see the fruits of the year’s labor. 
It is hard to slow down when you are anticipating 
results, but safety is best served when you take extra 
time. Many farm accidents are the results of doing 
things without proper preparations. 

The simple task of moving an auger can be quite 
dangerous. The extra time taken to realize where you 
are will reduce the likelihood of an accident. It is im¬ 
portant to realize where the overhead electrical lines 
are and how to best avoid them. An auger should never 
be moved in the up position around electric lines. 
There is always a chance that it will get away and end 
up coming in contact with the overhead lines. If you 
are in contact with the auger at the same time or after 
it comes into contact with the overhead line, the 

chances of survival are small. 
Another hazard to avoid is temporary wiring. There 

are good reasons for the rules and guides to install all 
wiring. The short cuts taken with temporary wiring are 
not as safe. It takes very little additional time to do the 
job right. Check electrical equipment daily to see if it 
is still adequate for the job. Run extension cords in the 
shop so they do not rub on sharp edges. These edges 
will cut and damage the cord. If a cord is damaged, 

replace it with a new one or cut off the damaged piece 
and shorten the cord. 

Check all overhead wiring on the farm and know 
where it is. A tractor cab or antenna that comes into 
contact with a 120-volt wire can cause serious conse¬ 
quences for someone who is on the ground. With the 
large equipment of today some of the wiring on the 
farmstead is not high enough for the free movement 
of this equipment. 

Edgar Electric wants this harvest season to be a safe 
one for our members. 
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Ground source heat pump 
You can't beat if for comfort, efficiency 

Winter in the east-central area will test the design 
of most heating systems. The temperature can drop to 
20 below. Even though it does not stay there for long, 
it tests the heating system while it is there. Heating costs 
can also test the family income during the winter time. 

These are the reasons the home heating system is one 
of the most important investments a family can make. 
The heating system must be one that provides comfort 
and at the same time operates as inexpensively as possi¬ 
ble. Comfort comes from many factors. The amount 
and quality of the insulation in the home and the 
design of the heating and duct system in the home. The 
unit must operate at a high enough temperature to pro¬ 
vide comfortable heat for the home. Many times the 
same factors that make for comfort also make for the 
lowest operating cost. The major cause of high 
operating cost is the lack of insulation in the home. 
The second reason is the infiltration around the win¬ 
dows, doors and other openings in the house. 

The ground source heat pump is one of the best in¬ 
vestments a homeowner can make, because of the high 
efficiency of the system and the comfort the family 
receives from the system. The efficiency of the system 
is due to the closed loop design. This is in conjunction 
with the heat pump produces three times the heat that 
it takes to operate it. Comfort is also a plus for the 

ground source heat pump. The higher temperature of 
the ground raises the output temperature over the stan¬ 
dard air-to-air heat pump. This increases the comfort 
in the home. There is no defrost cycle with the ground 
source heat pump. This eliminates the blast of cold air 
that happens with many air-to-air heat pumps during 
the defrost cycle. One other important consideration 
with the ground source heat pump is the long life of 
the unit. The expected life of the unit is 20 years. This 
reduces the inconvenience of changing out the unit as 
often. 

Edgar Electric will pay the homeowner a $1,000 
rebate with the installation of the ground source heat 
pump. In addition the cooperative will furnish at no 
charge an 80-gallon water heater. The ground water 
heat pump will supply 40 percent of the domestic hot 
water used in the home. During the cooling cycle the 
waste heat removed from the home heats the water. 
During the heating cycle the unit produces hot water 
at the same efficiency as the heat to the home. These 
two items will lower your energy bill. Stop in and check 
out this heating system soon. Be ready for the heating 
season next year. We will be happy to provide an 
estimate of the operating cost. We will also line up con¬ 
tractors who are capable of installing this system. It can 
make a 40 to 50 percent difference in your energy costs. 

Providing the rural services you need 
Edgar Electric formed a subsidiary corporation dur¬ 

ing the first part of the year. This allows us to provide 
other services to the rural area in addition to electrical 
service. Edgar Electric did this to fulfill its commitment 
to the people in the rural area and to improve the quali¬ 
ty of life. 

The first service offered by the subsidiary was two- 
way communication. This system developed from a 
necessary change to the cooperative communication 
system. We knew there was a need for the service. We 
looked at the cooperative communication needs, and 
it then became quite clear that we could offer the ser¬ 
vice for very little more than the cost of the basic needs 
of the cooperative. 

We decided to do this knowing that it would pay for 

itself and maybe provide a little for the maintenance 
of the system. This service offers the people of the rural 
area private two-way communication for their farming 
or other business. They can also have mobile telephone 

service through this same system. 
We have the individual units for sale that are need¬ 

ed to provide this service. The people of the rural area 
have supported this service. In fact, we have more de¬ 
mand for the service than we expected. Many farmers 
have changed to the new service and are well pleased. 
We continue to receive inquiries and sign up new users. 

The second service offered was satellite programm¬ 
ing. This service is offered through our national 
organization and contains a complete package of pro- 

(Continued on page Wd) 
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Injury leads to 
hobby business 

Some people turn a tragedy into an opportunity. 
Take the case of Albert Schneider of Route 1, Kansas. 

Albert had farmed all his life. He loved the life and 
had every intention to continue that way. Then a 
snowmobile accident badly damaged one of his legs. 
The leg healed but was never right. He tried to con¬ 
tinue to farm but the leg would not allow him to do so. 

Before his injury he was involved in model building 
and flying radio-controlled models. He enjoyed the 
business and was good at it. When he found that he 
couldn’t continue with the farming he decided that he 
would go full time in the hobby business. He was afraid 
that he might miss farming, but he has been so busy 
that he hasn’t. 

A1 participates in various meets around the country. 
He competes in the radio-controlled helicopter class 
and has helped design some of the equipment used. 
He has a complete parts and service shop, which also 
keeps him busy. He has designed a way to weight 
helicopter blades. He has many requests for these 
blades. He ships parts all over the United States and 
has sold helicopters and parts as far away as South 
America. People from as far away as Lafayette, Indiana, 
and Rock Island visit the shop for repairs and parts. 

Five tiny electric motors control the helicopter. 
These motors receive commands from a transmitter 
that the flier holds in his hand. The secret to controll¬ 
ing the helicopter is good eye-hand coordination and 
practice. A1 says that the most difficult part of flying 
these models is flying them toward yourself. The five 
tiny motors change the pitch of the 55-inch rotor blades 
and operate the other functions of the helicopter. Bat¬ 
teries supply the power for these motors. A small glow 
plug engine supplies the power for the actual flying. 
A load of fuel lasts for about 20 minutes. A1 has several 
of these helicopters and flies almost every day to stay 
in top shape for the meets he attends. 

Several airplanes are included in Al’s collection. 
These planes have wing spans from 40 inches to 10 feet. 
The airplanes use the same engines as the helicopter. 
The same tiny electric motors control the direction and 
height of the model. A1 says that most people start with 

In large photo, Al Schneider is ready for 
helicopter take off. In the far right small 
photo, Al shows the receiver and one of the 
small motors. On the left is a helicopter 
with the fiberglass cone removed. 
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the radio-controlled airplane because it is easier to fly 
and more stable. 

Albert’s main interest is the helicopters. He was in 
the business when they first came available and still has 
one of the original kits. A1 was one of the first to fly 
a model helicopter upside down. This is very difficult 
and something that the models can do that the real 
helicopters cannot do. He taught himself how to fly the 
helicopter. He has had a, fixed wing license since he 
was 16. This gave him the basis to start into the model 
business with airplanes. Many people are now in¬ 

terested in radio-controlled cars, and he has expand¬ 
ed his shop to handle these. 

The farm is still an important part of his business. 
He has a field where he can fly his helicopters and teach 
the technique to others. He has many customers who 
use the field to fly their planes after they have built 
them. He also has a track where the cars can be run. 
He has many fathers and sons involved in the hobby. 

Stop and see the SS Hobby shop and meet A1 
Schneider. You will enjoy it and you may find a new 
hobby that will last a lifetime. 
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Manager's report to the board — August 1988 
Statistics and Revenue Data August 1987 July 1988 August 1988 
Number Connected Consumers 4,919 4,902 4,903 
Average kwh Used 1,010.0 874.3 1,075.9 
Average Bill $97.03 $94.75 $109.61 
No. kwh Purchased 
No. kwh Sold and 

5,451,268 4,658,615 5,522,870 

Used by Cooperative 4,968,330 4,286,062 5,275,003 
Line Loss Percent 8.9% 8.0% 4.5% 
Cost Per kwh Purchased $0.06006 $0.06465 $0.06213 
Cost Per kwh Delivered $0.06590 $0.07027 $0.06505 
Member Cost Per kwh $0.09696 $0.10946 $0.10275 
Miles Energized 1,472 1,473 1,474 
Revenue Per Mile ($331.66) ($326.60) ($376.03) 
Total Expense Per Mile $302.02 $306.24 $331.80 

Operating statement — August 1988 
Year-to-date 

Account Description *Last Year Current Year Current Month 
Operating Revenue & Patronage Capital $3,726,785.74CR $3,819,090.51CR $541,116.19CR 
Cost of Purchased Power 2,553,889.00 2,666,393.00 343,148.00 
Transmission Expense 841.25CR -0- -0- 
Distribution Expense — Operation 89,898.49 104,636.47 18,976.48 
Distribution Expense — Maintenance 203,940.47 277,241.93 28,453.56 
Consumer Accounts Expense 
Customer Service and 

96,963.75 110,681.95 11,610.64 

Informational Expense 37,530.08 38,709.61 4,551.58 
Administrative & General Expense 246,706.81 271,249.24 39,462.72 
Operation & Maintenance Expense 3,228,087.35 3,468,912.20 446,202.98 
Depreciation & Amortization Expense 131,906.76 145,078.35 18,383.77 
Tax Expense — Property 29,664.07 29,941.02 3,821.20 
Tax Expense — Other 32,151.19 38,288.08 4,471.98 
Interest on Long-Term Debt 83,319.09 128,374.39 15,602.91 
Other Deductions 5,370.03 4,775.76 596.97 
Cost of Electric Service 3,510,498.49 3,815,369.80 489,079.81 
Patronage Capital & Operating Margins 216,287.25CR 3,720.71 52,036.38CR 
Nonoperating Margins — Interest 60,167.14CR 106,366.66CR 13,158.1 OCR 
Nonoperating Margins — Other 222.36CR 39.93CR 39.93CR 
Patronage Capital or Margins 276,676.75CR 110,127.30CR 65,234.41CR 

(Continued from page 10a) 
grams that can be obtained at one place. The service 

is quite reasonable. There is a real need for this ser¬ 

vice in the rural area. TV service is difficult to receive 

in the rural area. 

Edgar Electric has satellite equipment available for 

the member to purchase if needed. This is good equip¬ 

ment and will provide years of service to the member. 

The programming package can be used through any 

satellite equipment that is compatible with the 

Videocipher II. This is the only decipher equipment 
that will work with today’s satellite station. 

The satellite is the best way to receive the TV shows 

that you want to watch. This system makes the TV a 

true home entertainment center. There are all kinds 

of shows that the member can receive through the pro¬ 
gramming package available from Edgar Electric. 

Movies, sports, family viewing, educational program¬ 
ming and weather are just some of the variety that is 

available with the package. 
These two services are being offered without affec¬ 

ting the cost of electrical service. The most important 

service we have to offer is the electrical service that you 

receive. We will continue to do all in our power to pro¬ 

vide this at the lowest possible cost. We want to con¬ 

tinue to offer new services that the members want 
through this new subsidiary. The better we make the 

rural area the more people will want to live there. The 

more people we serve the easier it will be to control 

electrical cost and that will benefit all. 

Office closing 
The office of Edgar Electric Co-operative will 

be closed Thursday, November 24, and Friday, 

November 25, in observance of Thanksgiving. We 

wish you a happy Thanksgiving, and may your 
blessings be many. 
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Rent a new security light from Edgar Electric 
and receive two months of FREE lighting! 
Put a little light in your night. 

Sign up today for a new security light during 
January and February and get two months of FREE 
lighting. 

Special limited time offer 
Here’s an excellent opportunity to get the security 

light you’ve always wanted and needed. Sign up for a 
new or additional security light and get two months 
of free lighting. This special introductory offer expires 
on March 1, 1989. No payment for Two Months. 

Take advantage of Edgar Electric’s special offer and 
make no payments for two months. At the end of your 
free service period, pay just $5.50 a month to keep the 
benefits of your new light. Members must agree to keep 
the security light for at least 12 months. 

No maintenance headaches 
Security lights are the most convenient way to light 

your home or business. Check these advantages: 
There is no purchase cost. Edgar Electric provides 

the light fixture and bulb, (100-watt sodium vapor) for 
as long as you rent the light. 

There is no additional electrical usage. Power for the 
light does not go through your meter. Security lights 
use about 40 kilowatt-hours a month. The monthly 
charge includes all electricity needed to operate the 

light. 

There is free bulb replacements. Have you ever 
wondered how you would reach the bulb to change it? 
You receive free installation and service. All reported 
security light problems are repaired the following day. 
There is no light switch to remember. The automatic 
eye tells the light to come on at dusk and go off at dawn. 

Safe and Secure 
A new security light from Edgar Electric gives you 

the peace of mind that comes with a bright, dependable 
light. Many people consider it a silent sentry watching 
over their home and property. 

Metered security lights 
Occasionally a member will rent a security light from 

Edgar Electric and run the usage through their meter. 
An example could be hanging a light on a barn or a 
pole owned by the member. The maintenance charge 
for a metered security light is $2.50 a month. 

Order it today 
Fill out and mail the following form to begin your 

new security light service. Remember, you will receive 
two months of free light from the installation date of 
your security light. Contact the Member Service Depart¬ 
ment at (217)463-1002 if you have further questions. 

r  
| Clip and mail to: Edgar Electric, P.O. Box 190, Paris, IL 61944 

j Name  Date   

I Address  

I Home Phone Work Phone  

| Location Account Number  
(Listed on your bill) 

Security Light Installation: Meter Pole  Transformer pole  

| Face the Light: South  West  North  East  

I would like Edgar Electric to install a new 100-watt sodium vapor security light at the above location for a period 
of one year. Service will continue at the end of the time period unless either party gives written notice for disconti- 

j nuance. Edgar Electric will install, service, maintain and provide electricity to operate the light from dusk to dawn, 
j I agree to pay $5.50 for the light after the two-month free introductory period. I understand the light remains the 
j property of Edgar Electric. I also understand that if I terminate this agreement before the 12 month contract ends, 
{ the prorated retirement cost will be added to my electric bill. 

Signature of member 

J 
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Time-of-Day rate 
saves him money 

Dave Daugherty of Route 4, Paris, has found that the 
Time-of-Day rate does save him money on his home 
energy bill. Dave has been on the rate since March of 
1987. He invested $216 in equipment to control his 
equipment, and in the first 10 months he figured that 
he saved $494. He has paid back his investment and 
saved an additional $275 in the 10-month period. The 
savings from now on will be additional money over and 
above our regular rate. 

How has Dave done this? He has wired relays into 
the wiring going to some of his appliances. The time- 
of-day meter we set for Dave controls these relays. The 
meter then turns these appliances off during our peak 
time and back on during the off peak time. This is 
automatic. He still has to control some of his appliances 
manually. These appliances include the range and the 
clothes dryer. The refrigerator, freezer and air condi¬ 
tioner are automatically controlled. Daugherty has 
found, for the rate to work, he must remain aware of 
the cost of using the various appliances. He thinks 
about the Time-of-Day rate all the time. 

Dave is the first to admit that the dme-of-day rate 
is not for everyone. For those who are willing and able 
to control the time they use their appliances, the sav¬ 
ings can be worthwhile. The projected yearly savings 
for Dave is about $600. This will approach one-half of 
what his bill would be on the regular rate. The savings 
to each member will vary. The best way to estimate the 
savings is to stop in the office and have a computer 
run your past year’s bills. The computer allows us to 
input the control of various appliances and see the sav¬ 
ings for the member. There is no obligation to see what 
the savings could be. If you decide to go on the time- 
of-day rate you will be required to remain on it for 18 
months. After that time, you can go back on the regular 
rate at any time. 

We want to thank Dave for sharing his experience 
with us. It is important that the members see what this 
rate can do for them. He is willing to talk with anyone 
interested in this rate. If you would like to talk with 
him, contact the office and we will set it up. 

Left: The Time-of-Day meter. Right: Dave Daugherty. 
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Manager's report to the board — September 1988 
Statistics and Revenue Data September 1987 August 1988 September 1988 
Number Connected Consumers 4,914 4,903 4,910 
Average kwh Used 965.5 1,075.9 1,000.0 
Average Bill $89.40 $109.61 $107.93 
No. kwh Purchased 5,337,362 5,522,870 5,823,241 
No. kwh Sold and Used by Cooperative 4,744,558 5,275,003 4,909,929 
Line Loss Percent 11.1% 4.5% 15.7% 
Cost Per kwh Purchased $0.05667 $0.06213 $0.05486 
Cost Per kwh Delivered $0.06375 $0.06505 $0.06506 
Member Cost Per kwh $0.09368 $0.10275 $0.10914 
Miles Energized 1,472 1,474 1,473 
Revenue Per Mile ($308.62) ($376.03) ($371.87) 
Total Expense Per Mile $282.00 $331.80 $311.82 

Operating statement — September 
Year-to-date 

1988 
Account Description *Last Year Current Year Current Month 
Operating Revenue & Patronage Capital $4,170,603.66CR $4,354,023.1 SCR $534,932.62CR 
Cost of Purchased Power 2,856,356.22 2,985,850.00 319,457.00 
Transmission Expense 1,084.47CR -0- -0- 
Distribution Expense - Operation 100,351.71 118,438.92 13,802.45 
Distribution Expense — Maintenance 222,056.69 302,696.58 25,454.65 
Consumer Accounts Expense 110,775.81 124,289.43 13,607.48 
Customer Service and Informational Expense 42,541.59 44,836.02 6,126.41 
Administrative & General Expense 273,117.02 309,450.41 38,201.17 
Operation & Maintenance Expense 3,604,114.57 3,885,561.36 416,649.16 
Depreciation & Amortization Expense 148,951.88 163,557.83 18,479.48 
Tax Expense — Property 34,357.96 33,520.67 3,579.65 

Tax Expense - Other 35,266.41 41,959.67 3,671.59 
Interest on Long-Term Debt 96,249.04 144,712.17 16,337.78 
Interest Expense — Other 700.68 -0- -0- 
Other Deductions 5,966.70 5,372.73 596.97 
Cost of Electric Service 3,925,607.24 4,274,684.43 459,314.63 
Patronage Capital & Operating Margins 244,996.42CR 79,338.70CR 75,617.99CR 
Nonoperating Margins — Interest 70,637.66CR 119,191.75CR 12,825.09CR 
Nonoperating Margins — Other 222.36CR 40.02CR .09CR 
Other Capital Credits & Patronage Dividends 1,813.32CR -0- -0- 
Patronage Capital or Margins 317,669.76CR 198,570.47CR 88,443.17CR 

50th annual meeting 
Plans for this year’s annual meeting are being made. 

This is a special meeting in that it marks 50 years of 
service for your Edgar Electric. 

Fifty years is a long time for any business to exist. 
The secret to the longevity of the cooperative is that 
it is in touch with the members. The members receiv¬ 
ing service from the cooperative own the cooperative. 
As owners of the cooperative, they have a say through 
the board of directors they elect. They also share in any 
margins produced by the cooperative. There are no 
other owners of the cooperative. 

The members formed the cooperative to provide 
themselves with electric service when no one else 
would. It was the only way that they could receive cen- 
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tral station electric service. They hired a manager who 
then hired employees to operate the cooperative. This 
truly defined the line of authority for the employees 
working at the cooperative. This then makes the 
employees responsive to the needs and the desires of 
the members. It has provided the needed impetus to 
provide the quality of service that the members have 
come to expect from the cooperative. 

We want to take this opportunity to extend an invit¬ 
ation to the members of Edgar Electric to attend this 
special annual meeting. Mark your calendar now for 
Saturday, February 25, 1989. Plan now to attend your 
meeting. There will be special prizes and programs for 
the members who attend this meeting. 


