
the economic development busi¬ 
ness, but exists to help the peo¬ 
ple in small towns whose job it is 
to attract industry. “One com¬ 
munity took a good, hard look at 
its image as a possible site for 
economic development and 
decided it needed to change,” 
she says. “They asked us to help, 
and we set up a special economic 
development training course for 
their leaders. It dealt with how 
to market your community, how 
to put together a development 

board and how to set up a reten¬ 
tion team, to keep the businesses 
they already had. It’s taking time 
and a lot of work, but they’re 
turning things around.” 

Pat King, Jim Layton and Curt 
Murton, also from EICC, spoke 
briefly during the panel session, 
and emphasized that their efforts 
are geared toward facilitating 
efforts, rather than acting as eco¬ 
nomic development people them¬ 
selves. “We can help prospective 
business people find legal, book¬ 

keeping and financial help, and 
work with them to help set up 
customized training programs,” 
Chillson says. 

The four pointed out that local 
community colleges throughout 
the state have programs geared to 
helping community development 
efforts, and stressed that the near¬ 
est community college would be 
a good starting place for those 
seeking to start a new business, 
expand an existing one or to get 
community development help. 

WANT TO KNOW 
when a vehicle 

enters your drive? 
• Maste]>Control with 

“whistler” (mounted in 
any enclosed space) 

• Insulated cable (just 
below ground level) 

• Vehicle Sensor (buried 6 
inches deep) 

Yes, I’d like more information 

Name   

Address  

City  

State  Zip   
This multi purpose alarm system is designed to detect 

vehicle traffic in driveways, farm lanes, plant intersec¬ 
tions. any area where » knowledge ofvehicle movement 
is desired. 

You'll find the DRIVE ALERT to be reliable and ver¬ 
satile with solid state electronics hidden detection sen¬ 
sor which can be located up to 5000 feet away and op¬ 
tional accessories. 

Joe Paxton Enterprises 
R. 1,Box313 Fortville, IN 46040 

317-326-2838 

DELUXE FOLDING SCISSORS 79c 
An open & shut case of convenience Quality steel blades, cushioned 
plastic handies ingeniously engineered to fold to absolutely safe 3" size 
to slip easily into pocket, purse sewing kit. first aid kit glove compart 
ment. tackle box etc Great for in-store coupon dipping Vinyl case 
included A great value at only 79c Pr. 2 Pr. $1 50 6 Pr S-f 25 
1 Dz S7 95 ppo Fund Raisers write for quantity prices Money-back 
guarantee Pis allow up to 6 weeks tor delivery 

TWO BROTHERS, INC. Dept. FS 691 
1602 Locust St. St. Louis, M0 63103 

BACKYARD GARDENERS! 

Don’t Buy 
Tiller... 
For a 
Small Job! 

a Big 

— Buy A Mantis! 
The exciting Mantis Tiller/Cultivator is 
changing the way Americans garden. It 
weighs just 20 pounds, so anyone can use 
it. It starts with a flick of the wrist. .. cuts 
through tough soils .. . turns on a dime . .. 
weeds in and around plants, between 
narrow rows and along fence lines . . . and 
runs all day on a gallon of gas! 

3-Week In-Your-Garden Trial 

ON SALE FOR LESS THAN $300! 
Free Bonus Gift, Too! 

Mantis Manufacturing Co. 
1458 County Line Rd., Dept. 1063 
Huntingdon Valley, PA 19006 
(215) 355-9700 ID Please send information on the Mantis 

Tiller/Cultivator and 3-Week Home Trial! 

Name  

Address  

State Zip. d 

Mobile Home Owners 

ROOF BLANKET 
From Tremco, a subsidiary of 

The BFGoodrich Co. 

Call for FREE LITERATURE 

Want To Cut The Cost 
of Keeping Cool? 
Stop Roof Rumble & 
Leaks With Our New 
ROOF BLANKET® 

• 10 Year B.F. Goodrich 
Factory Warranty 

• Financing Available 

Our ROOF BLANKET®’s synthetic rubber 
membrane is fire-resistant, weather-resistant and 
requires no maintenance. 
Made of Hypalon, a synthetic rubber developed by 
DuPont, our ROOF BLANKET® is installed in 
combination with Owens-Corning R-14 Fiberglas 
Insulation 4’/2 inches thick that’s rolled on your 
existing roof. 
Our one piece roof system is custom-made just for 
your mobile home in our warehouse. In a hail 
storm with 2-inch hail and with winds at 90 MPH, 
no damage was reported. It carries a 10-year BF 
Goodrich factory warranty. It eliminates yearly 
painting, coating or resealing. A no maintenance 
roof system. 

MM, Horizon Products, Inc. 

1-800-821-7700 =! 

ext. 705 

9301 E 47th St . K C . MO 64133 

Providing all the comforts of home tor t3 years 

August 1986 11 



SPOON RIVER 
ELECTRIC 
COOPERATIVE 

W Spoon River Electric News 
SPOON RIVER ELECTRIC CO-OPERATIVE, INC. 309-647-2700 CANTON, ILLINOIS 

Local effort key to RE legislation 
In the general edition of this month’s Illinois Rural Elec¬ 

tric News (page 6) is an article concerning new federal 
legislation expected to have a positive effect on Spoon 
River members’ electric bills. Congress, with strong support 
from the Illinois delegation, passed legislation that should 
give our power supplier, Western Illinois Power Cooperative 
(WIPCO), the option of prepaying its loans on its share of 
the Clinton Power Station and refinancing at a lower inter¬ 
est rate. The other generation and transmission cooperative 
in Illinois that has a share in Clinton, Soyland Power Coop¬ 
erative, also is affected by the legislation. 

The two cooperatives contracted for portions of the 
plant in the late 1970s. Loans made to finance the WIPCO 
and Soyland ownership were obtained through the Federal 
Financing Bank, an agency of the U.S. Treasury. Before this 
important legislation, borrowers faced stiff prepayment 
penalties that virtually wiped out any savings of refinanc¬ 
ing. 

In May, Spoon River directors and the manager were 
among scores of electric cooperative leaders from across 
Illinois and thousands from across the nation to participate 
in the annual Legislative Conference of the National Rural 
Electric Cooperative Association. One of the primary objec¬ 
tives of that Conference was to bring this prepayment 
inequity to Congress’ attention and seek legislative change 
in the prepayment regulations. 

“Thanks to a concerted effort of Spoon River Electric 
Co-operative, WIPCO, Soyland, the Association of Illinois 

Electric Cooperatives and NRECA and the strong support 
of our elected officials in Washington, this legislation was 
approved by Congress and signed by President Reagan,” 
C. Lee Duncan of Lewistown, Spoon River board president, 
said. “Your local board was an integral part of this effort 
that should have a positive effect on our present and future 
wholesale electric rates. 

“Through all of these efforts and achievements we hope 
to be able to offer rate relief for Spoon River Electric mem¬ 
bers in the near future. However, since we are not sure of 
the timetable for implementation of the legislation, we are 
not able at this time to say exactly when such relief will 
come about. This legislation does not forgive any coopera¬ 
tive debt; it simply allows cooperatives the opportunity to 
refinance their loans at today’s interest rates. 

“Even with the passing of this legislation, your Spoon 
River board is not satisfied with what potential rate relief 
will be provided by refinancing. The board still has as its 
no. 1 priority additional work with the Rural Electrifica¬ 
tion Administration (REA) for more rate relief and contin¬ 
ues its effort on behalf of members to bring competitive 
electric rates to Spoon River. 

Many of you have read and heard about the power pool¬ 
ing arrangements between WIPCO and Soyland. At the 
bottom of this page is an article that explains the pooling 
and how it affects the generation and transmission coopera¬ 
tives and the distribution cooperatives. 

The pooling arrangement involving Spoon River’s power 

*************************** 

Power pooling for WIPCO/Soyland 
Since January 1, 1985, Western Illinois Power Coopera¬ 

tive and Soyland Power Cooperative have operated as a 
single power supply organization, combining personnel and 
energy requirements to gain economies of scale. WIPCO/ 
Soyland have entered into a Power Coordination Agree¬ 
ment with Illinois Power Company under which the coop¬ 
eratives are receiving 400 megawatts of capacity from IP’s 
fossil-fueled generating plants and the right to use the 
company’s transmission and subtransmission system. All 
capacity owned by the three participants, including the 
WIPCO Pearl Station, the IP fossil facilities and the Clinton 
Station, upon its completion, are being operated as a single 
power pool and dispatched out of IP’s modern dispatching 
center in Decatur. 

12 

WIPCO and Soyland also negotiated with Central Illinois 
Public Service Company for 260 megawatts of capacity 
from that utility’s system. 

Other provisions of the agreement between WIPCO/Soy¬ 
land and IP limit the cooperatives’ total direct construction 
cost of the Clinton Power Station to $450 million. Should 
their share of the cost of the plant exceed that limit, the 
cooperatives’ combined 20 percent ownership share will be 
reduced proportionately. WIPCO/Soyland have also been 
relieved of their responsibility to construct a portion of a 
transmission line to connect Clinton to the statewide power 
transmission grid. That obligation could have required 
WIPCO/Soyland to invest another $70 million on top of 
Clinton’s capital costs. 

ILLINOIS RURAL ELECTRIC NEWS 



supplier has had a significant impact on the electric rates of 
your electric cooperative. Before the agreements Spoon 
River’s rate outlook was dismal. Management and board 
foresaw rates for 1986 as high as 18 cents per kilowatt-hour 
in projections done in the fall of 1984. This was of major 
concern to the board and management. Today, because of 
this pooling arrangement, Spoon River rates are just above 
12 cents per kilowatt-hour, not low, but well below what 
Spoon River faced less than two years ago. 

The refinancing legislation is the third of four major 
objectives Spoon River and WIPCO have to achieve rate 
competitiveness. Two were part of the pooling nego¬ 
tiations: (1) the actual pooling agreement including the 
contracting for electric power from two investor-owned 
utilities’ plants on an “as-if-owned” basis and (2) the 
capping of the WIPCO-Soyland costs for the Clinton plant. 

The fourth goal is the rate relief that REA may be able 
to assist the cooperatives with. The following is part of the 
text of a letter to WIPCO from Harold Hunter, REA admin¬ 
istrator. Your board is working to assure that Mr. Hunter’s 
agency will provide the help the consumers need. 

“/ am well aware of the distressed condition of many of 
the Illinois electric cooperatives, a condition exacerbated 
by consumer unrest over current and anticipated future rate 
disparities vis-a-vis adjoining electric utilities. It is clear that 
REA, the cooperatives, and the consumers must work 

together to develop a viable and fair plan to assure reason¬ 
able long-term rural electric rates in Illinois. 

“I believe that such solutions are available and attainable. 
REA, Soy land and WIPCO have been working together to 
create a plan which keeps wholesale power costs competi¬ 
tive with those of adjacent lOU’s. We hope to have the first 
components of that plan — designed to provide competitive 
wholesale rates throughout the 1980’s — available by this 

summer. Additional components affording wholesale rate 
competitiveness into the next century can then be fash¬ 
ioned. 

“At the same time, REA will be working with the indivi¬ 
dual member systems to assure that competitive wholesale 
power is delivered to consumers at competitive retail rates. 
For several systems, this will require additional belt-tighten¬ 
ing and economies which I am also certain can be achieved. 

“The process of envolving a workable plan is a challeng¬ 
ing one. Current problems have developed over several 
years, so we should recognize that solutions will take time. 
Nonetheless, I have every confidence that the reasonable 
long-term needs of Illinois consumers can be met without 
unnecessarily depleting Revolving Fund assets or expending 
taxpayer dollars. 

“Be assured that REA is committed to help Illinois dis¬ 
tribution and G&T cooperatives provide reasonably priced 
power to their consumers. 

Electric heat survey under way 
Some of you may have received earlier this month a 

letter from Spoon River Electric Co-operative manager 
Gregory A. Campbell concerning electric heat installations. 

In that letter, members whose headquarters records indi¬ 
cate they have electric heat were asked to provide Spoon 
River with information about the type of heat installed, 
their past year’s use and the coming year’s use plans. 

Your electric cooperative is investigating the possibility 
of implementing a program for electric space heating. The 
information requested in the letter is vital if the cooperative 
is to make an accurate determination of the feasibility of 
such a space heating program. 

We are trying to obtain as much information as possible 

about how many members have electric heat and how many 
are using it. Without this vital information, your coopera¬ 
tive’s board and staff will not be able to make an accurate 
decision. 

If you did not receive the letter mailed, please take a 
minute or so and complete the survey questionnaire below 
and either mail the information to Spoon River Electric 
Co-operative, P.O. Box 340, Canton, IL 61520 or call the 

cooperative at AC 309-647-2700. We also request that you 
return this survey form or call the office as soon as possible. 
This will further aid in the evaluation. 

Complete and return to Spoon River Electric Cooperative 

Name: Account No.: 

Address: 

I have whole house, permanently installed electric heat. The electric heat installed is: 
(check those applicable) 

DHeat pump □Electric furnace □ Ceiling cable, baseboard, cove 

I did □ 
Ido □ 
I do □ 

did not 
do not 
do not 

□ Gas (natural) 

use the electric heat during the last heating season, 
have an automatic alternative heating system installed, 
plan to use my electric heat in winter of 1986. 

Check Type 
□ Gas (L.P.) □ Wood 

□ Boiler 

□ Fuel Oil 
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Experts Report... Once Established... Water Just Once A Week... Be Absolutely Amazed As All Growing Season 
Long—Week In, Week Out... Compared To Even The Majestic Black Spruce... WONDER SHADE TREE... 

ZOOMS TO THE SIZE OF A 
15 YEAR OLD TREE 

IN JUST ONE SINGLE YEAR! 
YES, ROOF-HIGH IN JUST ONE YEAR! 
and keeps on skyrocketing 30-40-50 EVEN UP TO 
60 FEET HIGH OR MORE in less time than most 

trees nudge themselves a few feet off the ground. 

IT’S ALMOST LIKE 
GROWING 

INSTANT SHADE 

Actually Soars Into A Magnificent Tree 
IN JUST ONE YEAR! 

Yes! Based on amazing growth rates reported by plant 
scientists—it grows SO FAST. . . arches out SO WIDE 
... you can actually take a ruler and measure the 
incredible difference in height every 2 to 3 days! OR, to 
really leave your neighbors gasping in awe and wonder, 
give them a yardstick and let them measure the dif¬ 
ference IN FEET every 2 to 3 weeks! 

Yes, goes on to thrust itself so high, so fast that it 
actually towers over even a Japanese Red Maple, 
Cherry Tree or even the most graceful silky willow in 
such a ridiculously short time you will simply refuse to 
believe your eyes! Think of it! 

GROWS MORE IN JUST ONE MONTH THAN MOST 
TREES GROW IN AN ENTIRE YEAR! 

Because according to plant experts, Govt, scientists 
and Botanical Gardens who researched this wonder- 
hybrid . . . once established, you merely water it once- 
a-week, and be absolutely floored as, during its 
SUPER-SOARING growing season, it GROWS AS 
MUCH AS A FULL tt-FOOT WEEKLY AFTER EVERY 
TIME YOU WATER IT! 

That’s right! Grows higher than even a full grown 
Flowering Dogwood IN JUST ONE SINGLE SEASON! 
Grows higher than even a full-grown Star Magnolia IN 
JUST ONE SINGLE YEAR! 

PLANT NOW—REACH OUT AND TOUCH ITS LUSH, 
THICK BRANCHES FROM YOUR SECOND STORY 

BEDROOM WINDOW BY THE NEXT SUMMER! 

No doubt about it. There's just not another “instant” 
Shade Tree like it on this planet! Because thanks to this 
miracle of plant science, instead of spending a small 
fortune on a tree and then waiting half a lifetime for it to 
grow ... get set for the garden-wonder of your life as 
this super-soaring hybrid rockets forth from a prize 
nursery-grown plant to a tower of roof-high beauty in 
less time than you ever dreamed possible. 

GROWS IN VIRTUALLY ANY SOIL—REQUIRES NO 
SPECIAL CARE—SOARS INTO A MASTERPIECE OF 

BEAUTY IN JUST A MATTER OF MONTHS! 

Best of all, unlike most trees that demand constant 
care, constant pampering. . . about the only thing you 
do after you plant this super-growing wonder-hybrid is 
water it and enjoy it! That’s why leading botanical 
gardens. . . landscape artists. . . garden editors. . . 
can’t stop raving about its indescribable beauty... its 
trouble-free care . . . its surging, towering growth. 

Small wonder that leading experts hail it in the most 
glowing terms ... recommended it again and again for 
homeowners who want a stunning display of beauty... 
both a wind and privacy screen and deep, cool shade 
... and with practically no more work than a thorough 
watering each week! 

VITAL STATISTICS FROM LEADING EXPERTS 

MATURE GROWTH SIZE: as much as 40 to 65 feet 

MATURE SPREAD: as much as 30 to 35 feet 

ZONE OF HARDINESS: Hardy from the deepest South 
to as far North as Vermont, Minn., Quebec, British 
Columbia. Winter Hardy in areas where temp, drops as 
low as 30 degrees below zero. 

LIGHT NEEDS: Grows beautifully in Sunny location. 

DECORATIVE MERITS: Highly recommended by land¬ 
scape architects as beautiful decorative specimens for 
homes, parks, highways, etc., where exceptional fast 
growth and beauty are required. Perfect for fast screen¬ 
ing and privacy. 

RAPID RATE OF GROWTH: Experts report growth rates 
on specimen trees that measure up to 8 FEET THE 
VERY FIRST YEAR ALONE. That’s more than most 
shade trees grow in 3 ... 4 ... 5 .. . even 7 years. 
Yes, once established will grow ranch-house-roof high 
IN JUST ONE SINGLE YEAR, that’s right—The very 
next year after planting! Experts also report it soars an 
amazing 5 to 8 feet each year for YEARS thereafter. 
Naturally results are based on optimum growing condi¬ 
tions. Takes but 10 minutes to plant and normal care 
rewards you with a lifetime of beauty starting this very 
year. 

CARE: Nothing special—just normal garden care. 
Water fully once weekly. Naturally resistant to most 
diseases, pests or insects. 

WE HAVE AT THIS MOMENT ONLY A LIMITED 
SUPPLY AVAILABLE FOR RELEASE TO THE 
PUBLIC—FULL SUPPLY WON’T BE READY 

UNTIL 1987 SO ACT NOW! 

Now the price of this super growing shade tree is not 
$20 or $30 as you might expect, but a mere $3.95! 

That's right, only $3.95 for this magnificent Beauty 
that rewards you with such a glorious display of growth 
IN JUST ONE SINGLE YEAR. However, our supply is 
limited! Full supplies from the growing fields will not be 
ready until late l986or early 1987 Therefore, all orders 
must be shipped on a first-come, first-shipped basis. 
To make sure you don’t miss out. . . ACT NOW! 

SATISFACTION GUARANTEED 
OR MONEY BACK! 

Remember: Satisfaction is fully guaranteed. 
You must be thrilled in every way with this 
spectacular f-a-s-t growing shade tree or RE¬ 
TURN AT ANYTIME within 90 days for a full 
refund of purchase price . . ANYTIME within 
1 year for free replacement. Could anything be 
fairer? Now is the time to order and replant— 
so send no-risk coupon today! 

JUST MINUTES TO PLANT-REWARDS YOU WITH A LIFETIME OF BEAUTY! 

Here's a luxurious sight you don't 
have to wait half a lifetime grow¬ 
ing—a matched pair of these tow- 
enng show-pieces. 

Picture your patio bathed in the 
cool beauty of this show-stopping 
miracle tree from early spring to 
the first snows of winter. • 

Just a few minutes planting 
time—a few seasons’ growing 
time, rewards you with twin tow¬ 
ers of beauty. 

MAIL NO-RISK COUPON TODAY- 

Spring River Nurseries, Dept. IRE-886 
Spring River Road, Hartford, Michigan 49057 

Yes, please send me for proper planting time in my area the SUPER 
GROWING HYBRID(S) indicated below: 

□ (#001) 1 for only $3.95 plus 75c postage and handling. 
□ (#002) 2 for only $6.95 (SAVE OVER $1) plus $1.00 postage and 

handling. 
□ (#004) 4 for only $10.00 (SAVE OVER $7.00) plus $1.50 postage and 

handling. 
□ (#010) 10 for only $20.00 (SAVE OVER $20.00) plus $3.00 postage 

and handling. 
□ (#020) 20 for only $30.00 (SAVE OVER $55.00) plus $5.00 postage 

and handling. 

If after receiving my order I am not fully delighted, I may return anytime 
within 90 days and you will refund my purchase price in full (less postage 
and handling, of course). 

Total amount enclosed $ (Mich, residents add sales tax.) No 
C.O.D.'s please. 

Name 

Address 

State Zip 

14 ILLINOIS RURAL ELECTRIC NEWS 



FACTS 
Members 

Should Know 
About 

Spoon River Electric 
Co-operative, Inc. 

FACT: No Power Company Wanted You 
You Finance the Cooperative 
You Control Power Supply 
Your Directors Act on Facts 
Your Cooperative Is Different 
Your Cooperative Serves Anyone, Anywhere 
Your Best Interest Is First 



FACT: No Power Company Wanted You 

Power Companies 
Refuse To Serve 

Before 1935, only about 10% of the farms in the United States were receiving central- 
station electricity. In 1923 there were only 2,201 Illinois fanners listed as customers 
of power companies. This was about one percent of the total number of Illinois farmers. 

Bringing electricity to rural homes was a modem day "miracle." Before 1935, most 
people in rural Illinois couldn't get electricity—at least not at a price they could afford. 
They were thwarted in their attempts to have their homes electrified. The utilities which 
should have been working to extend electric service into rural areas believed rural 
people were not ready for electricity. 

As a result, rural electrification prior to 1935 was restricted to a select group of farm 
people. For the most part, these farmers were receiving electric service from the utilities 
where they were located along the main highways leading out from cities and towns. 
The power company people preferred areas where large power loads were available 
on short line extensions. In Illinois, line extensions usually were short ones. They rarely 
were more than a few miles in length and were limited to a handful of customers in 
the more prosperous and densely settled communities. 

The utilities tried to defend their stand by claiming that farmers did not want or need 
electricity and did not know how to use it effectively. They further argued that farmers 
were unable or unwilling to pay for electricity and that the cost of supplying electricity 
would be prohibitive. Some of the power companies went so far as to say that supply¬ 
ing electricity at rates farmers were able and willing to pay would either bankrupt the 
companies or force them to discriminate against city consumers. 

Government Offers Incentive 
President Franklin D. Roosevelt sought to make electricity available to all rural 

Americans. On May 11, 1935, he issued Executive Order 7037 which established the 
Rural Electrification Administration (REA). Its function was to be a lending agency 
built on an interest-bearing, self-liquidating basis. The intent of the program was to 
provide money to commercial power companies and to other groups to help finance 
the construction of power lines into rural areas. 

Conferences of power company executives were called to offer them the funds and 
the cooperation of the new agency. The conferences ended in assurances of considera¬ 
tion, but not action. The power companies insisted that their existing facilities should 
meet the demand. They issued a report which stated: "There are very few farmers re¬ 
quiring electricity for major farm purposes that are not now served. . ." and ". . .the 
utilities consider the immediate urge for rural electrification as a social rather than 
an economic problem." This was an interesting conclusion in view of the fact that at 
the time of the statement, 89% of the farms in the U. S. were without electricity. 

With the private utilities holding back, it was apparent that farm cooperatives would 
have to be organized to build the lines into rural areas. As a result, some utilities adopted 
harassing tactics. They built "spite" lines, cutting into areas to be served by the 



cooperative. They often refused to sell wholesale power at reasonable prices. They spread 
propaganda which made the organizing efforts of the electric cooperatives very dif¬ 
ficult. "A bunch of farmers never will be able to run an electric system," they claimed. 

FACT: You Finance the Cooperative 

People Organize Cooperative 
Electricity lifted the blanket of darkness from the rural areas of Fulton County in 

1939. Officially, the first 800 members received service on December 20, 1939, when 
the Co-operative purchased power from Central State Colleries at St. David, Illinois. 
This current came from the mine's turbines. That day in 1939 was a major highlight 
in the Co-operative's history. It was made possible only through concerted efforts by 
scores of people during this time. The Co-operative adopted its bylaws on November 
25, 1938. On February 28,1939, the Co-operative's first loan of $440,000 was approved 
by REA and August 10, 1939, work actually started to build the lines. None of these 
early pioneers understood the magnitude of the task in front of them. Most of the sign¬ 
up work was done by volunteer workers who solicited $5 membership fees from each 
family. The membership fee for today remains $5. These fees were the initial equity 
required in order for the Co-operative to organize and borrow funds from the REA. 

Members Are Buying Cooperative 
As owners of the cooperative, members have a responsibility to help finance their 

business. Building to meet the load growth of expanding rural areas and to ensure ade¬ 
quate, reliable power for present consumer needs requires ever-increasing amounts 
of capital. This means that your electric cooperative must charge members rates high 
enough to repay all loans and to build and maintain reserves, in addition to paying 
the increasing costs for building new power generation facilities, fuel and the expenses 
of providing service, twenty-four hours a day, seven days a week. The revenue 
requirements must therefore be greater than actual operating costs. 

Your cooperative must produce a minimal margin at the end of the year to stay in 
business and to continue to provide you service. Margins are used to repay debt. They 
constitute the members' investment of capital in the system and are not a profit to the 
cooperative or to its members. 

This payment in excess of costs is represented by what is termed "margins" in elec¬ 
tric cooperative operations. This margin of payments over operating cost is shown on 
the cooperative's balance sheet as an item called "equity." Equity represents the member- 
consumers' contributions of capital to the cooperative business. This equity in Spoon 
River Electric Co-operative, Inc. is used to reduce the cooperative's debt, lower retail 
electric rates to the member-owners, and keep the cooperative system and operations 
in top condition. 



Member Capital Supplemented 
by Outside Financing 

When major construction projects must be undertaken, member capital is ingntfiniont 
to meet the projected needs. Additional funds must then be borrowed from outside 
sources. Spoon River Electric Co-operative, Inc. presently obtains its financing from 
REA. The remaining 30% is obtained through the cooperative's own financing institu¬ 
tion, the National Rural Utilities Cooperative Finance Corporation (CFC). The money 
Spoon River Electric Co-operative, Inc. borrows from REA and CFC is repaid with 
interest from the revenues received as members pay their electric bills. Members are 
not only buying electricity, they are also buying their cooperative facilities. 

During 1985, your cooperative was able to pay $294,606 in principal and interest 
on long-term loans from REA and CPC. 

FACTh You Control Power Supply 

Obtaining Bulk Power 
and a Fair Rate 
for Your Use 

Your electric distribution cooperative is responsible for obtaining bulk power supplies 
needed by the members. One of the first tasks upon being organized that faced the 
cooperative pioneers in the late 1930s was to find a source of bulk power for the 
cooperative members. Many midwestem cooperatives had a major problem in securing 
a reliable source of wholesale power. Spoon River Electric Co-operative, Inc. was an 
exception. Instead of securing its power from an investor-owned utility or a municipal 
power plant, it entered into an agreement with the Central State Colleries of St. David. 
The Colleries had been formed in 1936, and may be better known as Little Sister Coal 
Company. 



Power needs grew to the point where additional generating capacity was required. 
A 5,000-kilowatt turbine was purchased to beef up the Little Sister plant. This led to 
creation of the Little Sister Electric Corporation, and when Spoon River Electric was 
energized on December 20, 1939, the power from the mine's turbines made it possible 
to light up homes. 

The older people can remember what a thrill it was to get electric lights. The younger 
generation takes it for granted. Mention kerosene lamps, ice boxes, heating flat-irons 
on stoves, hauling ashes from a coal burning stove — it's something they do not know 
about. 

Once the first section of line was energized, the Co-operative grew by leaps and 
bounds. On October 15, 1940, REA allocated $213,000 with which to build 212 additional 
miles of line. In the meantime, the band of volunteers were still out traveling up and 
down the roads to get memberships and right-of-way easements. It is unknown how 
many dollars were donated in the form of gasoline burned up in their cars as they traveled 
the roads. Without those volunteers, the Co-operative could not have happened. It was 
strictly a team effort that allowed the Co-operative to happen. 

Today, Spoon River Electric Co-operative, Inc. has approximately 4,100 members, 
and 1,185 miles of lines energized. Originally, Spoon River Electric was designed to 
serve Fulton County farm people. However, groups of farmers in Schuyler, Knox, and 
Peoria Counties asked to be served, and they were included in the Co-operative's service 
area. 

Cooperatives Work Together 
On January 15, 1960, Western Illinois Power Cooperative (WIPCO) came into 

existence. WIPCO was a result of a series of conferences held among several electric 
distribution cooperatives in west-central Illinois. The creation of WIPCO was to help 
solve many of the distribution cooperative's financial problems associated with obtain¬ 
ing reasonable priced wholesale power. WIPCO's purpose was to collectively plan for 
an adequate and dependable long-term supply of power, and to gain economies of scale 
by obtaining a large supply of power for several distribution cooperatives, rather than 
each cooperative negotiating for its individual needs separately. 

The WIPCO member cooperatives requested REA to initiate a power supply survey 
for the growing needs of the distribution cooperatives. The purpose of the survey was 
to study edl practical means of meeting the future power supply requirements of each 
of the seven distribution member cooperatives of WIPCO, so that the best plan could 
be determined. 

In addition to studying the feasibility of building their own generation and transmis¬ 
sion facilities, the cooperatives were urged to investigate other possible arrangements 
to determine if other arrangements would maximize any predicted savings in the 
cooperatives' ownership of their own power supply sources. To provide for adequate, 
reliable bulk power supplies for their members, your cooperative and the other six 
cooperatives in WIPCO signed long-term wholesale power supply contracts with WIPCO 
on January 7, 1963. 

Democracy in Action 
A unique system of democratic control governs the operations of the electric distribu¬ 

tion cooperatives and generation and transmission (G&T) cooperatives. Member-owners 



control their cooperatives through the election of directors to represent their interests 
on the cooperative's board of directors. The members delegate governing of the 
cooperative to the board of directors. Each electric distribution cooperative board of 
directors in turn elects two directors from the cooperative to serve on the WEPCO board 
of directors. 

Local control through a locally-elected board of directors ensures all members a 
voice in the operation of their electric supply system. Ownership of the generation and 
transmission cooperative by the distribution cooperatives also ensures that the local 
member-owners will participate in power supply decisions through the local distribu¬ 
tion cooperative. 

TACT: Your Directors Act on Facts 

Planning for 
Your Power Needs 

The actions taken by your Spoon River Electric Co-operative, Inc. board of direc¬ 
tors are based on facts presented by management, consultants and other industry-related 
experts and officieds. The decisions regarding your cooperative's involvement in WIPCO 
and its subsequent ownership in the nuclear Qinton Power Station were based upon 
information and facts derived more than 20 years ago. The following facts led to your 
board of directors decision to join WIPCO and to support its efforts to purchase 9.5% 
of the nuclear Clinton Power Station: 

• In the late 1950s and '60s, it became obvious that the cooperatives would have to 
look beyond CIPS for future wholesale power supplies. CIPS served notice that 
wholesale power contracts to the cooperatives would be terminated effective Jan. 1, 
1960. While new contracts were being negotiated, the cooperatives began looking 
elsewhere for long-term power supplies. 

• In the early 1970s, electric energy loads were growing at 7% to 8% annually and 
the cost of wholesale power from investor-owned utilities was skyrocketing. 

• Fossil fuels were increasingly in short supply and environmental fears about the air 
and water pollution made it appear unlikely new large-scale, coal-fired plants could 
be constructed that could meet new environmental standards. 

• It was apparent that to guarantee an adequate supply of electric power when you, 
the members needed it, and at a fair and equitable price your cooperative could 
afford, SREC needed to own and control its own power generation sources. Realiz¬ 
ing that no single cooperative could reasonably afford such a project individually, 
it was determined that working as a group with other cooperatives would be the best 
means for studying their members' future power supply needs. 

• The cooperatives requested the Rural Electrification Administration (REA) to initiate 



a power supply survey covering the growing needs of your cooperative and others 
in central Illinois. The purpose of the survey was to study all practical means of 
meeting the total power supply requirements for each of the cooperatives and their 
members so that the best plan could be determined. In addition to studying the 
feasibility of building their own generation and transmission facilities, they were 
urged by REA to investigate other possible arrangements to determine if other 
arrangements would maximize any predicted savings in the cooperative's owner¬ 
ship of their own power supply sources. 

• In a letter dated Nov. 5, 1973, the Chief of the Power Planning Branch of REA's North 
Central Area Office wrote the cooperatives advising them. . ."From our standpoint 
(REA's) it appears that a practical and possible alternative would be cooperative 
ownership and participation arrangements in large scale nuclear and/or fossil plants 
and bulk transmission facilities planned by the Illinois companies used to deliver 
power throughout the state. . ." 

• A complete study of the power supply needs of each electric cooperative in central 
Illinois was undertaken. At the same time discussions and negotiations were held 
with a number of Illinois investor-owned power companies regarding possible joint 
ownership in generating facilities. Among the companies contacted were 
Commonwealth Edison Company, Centred Illinois Light Company (CILCO), Cen¬ 
tral Illinois Public Service Company (CEPS) and Illinois Power Company (IP). 

• A study completed for Soyland Power Cooperative in 1976 revealed two alternatives: 
(1) continue to purchase power on a wholesede contractual basis with the investor- 
owned companies or (2) join in the ownership of Illinois Power Company's Clinton 
Power Station. A summary statement from the report at the time concluded: "The 
economics of owning part of the Clinton station represented a $66-million or 20% 
savings when compared to continuing to purchase wholesale power over a 10-year 
period. . /' 

• At the time WIPCO decided to participate in the Clinton project, it was an excel¬ 
lent and logical business decision. However, the Nuclear Regulatory Commission 
(NRC) has made many changes in the regulations and rules governing the design 
and construction of Clinton that have resulted in numerous delays. Over the past 
decade, high inflation and high interest rates have also caused construction costs 
to escalate. The total direct construction cost of the plant, not including interest 
expense, is projected to be $3.8-billion when the plant enters commercial service 
in the first quarter of 1987. 

• As the Clinton costs mounted and legal experts could not see any way in which the 
cooperatives could feasibly and reasonably forego their contract agreement with 
Illinois Power to be part-owners, WIPCO began seeking alternatives to lessen the 
impact of the plant's high capital cost on rates paid by you, the members. Of the 
many options considered, the concept of joint operations and pooling with Soyland 
Power Cooperative offered the greatest promise of control, secure power supply and 
a way to stabilize rates. Soyland was organized as a cooperative-owned power sup¬ 
plier for 105,000 cooperative members located in central Illinois. Its headquarters 
are in Decatur. 

• Since Jan. 1, 1985, WIPCO and Soyland have operated as a single power supply 
organization, combining personnel and energy requirements to gain economies of 
scale. They have entered into a power coordination agreement with Illinois Power 
Company under which the cooperatives are receiving 400 megawatts of capacity 
from IP's fossil-fueled plants and the right to use the company's transmission and 
subtransmission system. Other provisions of the agreement between WTPCO/Soyland 
and IP limit the cooperative's total direct construction cost of the Clinton Power Station 
to $450-million. WIPCO and Soyland also were successful in negotiating with CIPS 
for 250-300 megawatts of capacity to add to their pool to meet their remaining power 
supply requirements. 
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FACT: Your Cooperative Is Different 

When You Compare Rates, 
Remember What it Costs 
to Serve You 

Even though all utilities face common problems, there cue still major differences between elec¬ 
tric cooperatives and investor-owned utilities. These differences also account for why electric 
rates charged by cooperatives and investor-owned companies are different. 

Your electric cooperative provides service in sparsely populated areas where investor-owned 
utilities could not or would not extend service. Because of the vast difference in population density 
between rural and urban areas, electricity is generally more costly to provide in rural areas. 
The reason for this is relatively simple. The rate of return on system investment is less where 
fewer consumers (members) exist. 

The following chart demonstrates the significant differences in consumer makeup and the 
costs associated with providing service between your cooperative and the two investor-owned 
companies which serve near your cooperative service area. 

Average Member- 
Consumers per Mile 

SREC 3.47 
IP 27.00 
CIPS 26.00 

Revenue Miles of 
Received per Mile Line 

$ 4,395.00 1,160 
32,933.96 19,487 
31,642.74 11,752 

Lower consumer density means higher investment per consumer served by an electric 
cooperative. This is a built-in handicap which electric cooperatives have had to overcome as 
they seek to achieve rate parity between their members and the consumers of investor-owned 
utilities. 

Cooperatives Differ from Each Other, Too 
It is also important to note that no two electric cooperatives are exactly alike. Each electric 

cooperative, though similar in business structure and overall operating practices, has different 



operating costs. For example, one cooperative might serve an area that is relatively flat and 
open farm country while another cooperative might serve in an area that has rough terrain and 
is heavily forested. The cooperative with the heavily forested area will probably have higher 
line operation costs due to brush and tree clearance costs in order to assure uninterrupted service. 
The fact that the cooperative also serves a rougher terrain will result in higher maintenance 
cost due to the extra wear and tear on equipment needed to operate in such a terrain. 

One cooperative might also have members who place a high priority on quality and continuity 
of service and who are willing to pay for a top-notch maintenance program to ensure the strength 
and reliability of the system. Another cooperative might be willing to sacrifice such high quality 
service in order to temporarily hold down the costs of operation. The result will be that each 
cooperative will have its individual financial identity no matter what. 

The types of loads each cooperative serves also greatly affects the operating cost and revenues 
of a cooperative. A cooperative which derives a large percentage of its revenue from power 
sales to commercial or industrial members will generally be able to minimize the cost of service 
to individual residences because the larger loads are absorbing a larger part of the operating 
costs. 

POOLED OPERATIONS GENERATION CAPACITY MIX 
AVAILABLE TO WIPCO/SOYLAND MEMBER-SYSTEMS 

WIPCO Fossil Fuel Units 56 MW 
IP Fossil Fuel Units 400 MW 
CIPS Fossil Fuel Units 263 MW 
Clinton* Nuclear Fueled Units 143 MW 

* Based on 14.85% ownership 

TACT. Your Cooperative Serves Anyone, Anywhere 

Quality Rival Life 
Means Energy and Jobs 

One of the conditions agreed upon before REA would provide the financing needed to help 
build and expand electric service facilities to all rural residents was that Spoon River Electric 
Co-operative, Inc. would provide "area coverage." Extension of adequate reliable service to every 
home, farm and business located within its service area is a pledge of your electric cooperative. 

When your electric cooperative was formed in the late 1930s, its objective was to enhance 



the quality of life by helping rural residents who were refused electric service by investor-owned 
companies to electrify their homes, farms and businesses. That remains our primary concern 
today. With the emphasis on quality of life for every member-owner, your cooperative is also 
concerned about the overall community environment in which members live, work and play. 

Your electric cooperative has made electric energy available throughout all rural areas of 
the 4 counties in which it provides service. As an energy supplier, your cooperative is a major 
part of the infra-structure of rural Illinois and a key ingredient in the development of any business 
or industry. We know that new development in rural areas will expand local tax bases, increase 
employment, hold down welfare and unemployment costs and reduce the need for increased 
tax levies to provide good schools and other essential services. Retail service businesses in rural 
communities also benefit from rural development through buying power of those employed in 
new or expanded enterprises. It is also important to note that if your cooperative was not allowed 
to serve the cross-roads communities, the more thickly settled outlying areas, as well as those 
areas annexed to cities and towns, and the businesses and industries located in the areas they 
were organized to serve, the lines along the county roads and lands wouldn't be there today. 

Your cooperative is actively involved in a comprehensive area development program that will 
enhance the quality of life of all citizens and result in strengthening the economic growth of 
all rural areas it serves. We are committed to helping free enterprise flourish throughout the 
state and the success of your cooperative over the past 49 years is a reflection of that effort and 
our commitment. 

The Electric Suppher Act was enacted by the Illinois General Assembly to ensure that electric 
cooperatives and public utilities would have the right to provide electric service in the territories 
each has developed and in which each has invested its financial resources to serve. The act 
is economically advantageous to all citizens, in that it helps to prevent duplication of lines and 
other facilities and minimizes territorial disputes between electric cooperatives and investor- 
owned utilities. The act enables your cooperative and investor-owned companies to define and 
delineate areas in which each is to provide service. Under provisions of the act, service area 
agreements have been executed between most electric cooperatives and investor-owned utilities 
with adjoining or intermingling service areas. 

Your cooperative has worked throughout the years to assure that it maintains the right to pro¬ 
vide service to all those within its service area. The results are that local communities and 
cooperative consumers have benefited in jobs. These efforts have paid off in the form of new 
commercial and community facility projects being developed within your cooperative service 
area. Not only have jobs and additional income been generated, but your cooperative has 
benefited. In 1985, of the total $5,098,302 in revenue your cooperative generated from power 
sales, 8.46% or $431,366 of the total was from sales to large power consumers and 4.86% or 
$247,478 was from sales of power to smaller loads. Since 1961, REA borrowers from throughout 
the nation have collectively helped start and expand more than 20,500 new commercial, industrial 
and community facility projects, producing nearly a million new jobs. During 1983 alone, 
community development projects in which REA borrowers took part resulted in more than 39,032 
new jobs. 

Had your cooperative not served these large and small power loads, other member/consumers 
would have had to bear the brunt of the cooperative's operating costs alone. The loss of commercial 
loads would have resulted in a 13.3% ($678,844) reduction in total revenue dollars. 



FACT: Your Best Interest Is First 

Pooling of Resources 
Will Stabilize Cost 

Providing the members of Spoon River Electric Co-operative, Inc. with a reliable and 
dependable supply of power when the members need it is a continuing objective of your 
cooperative. Faced with increased costs due to inflation and high interest rates, your cooperative 
has worked diligently during recent years to find ways to provide for the power needs of its 
members, while at the same time attempting to stabilize costs. 

In January of 1985, your cooperative power supplier, Western Illinois Power Cooperative 
(WIPCO), and Soyland Power Cooperative began operating as a single power supply organiza¬ 
tion, providing all the electrical energy requirements for your cooperative and other distribu¬ 
tion cooperatives which serve in central Illinois. Under this pooling arrangement, WIPCO and 
Soyland have entered into long-term power supply contracts to purchase on an "as-if-owned" 
basis fossil-fueled generating capacity from Illinois Power Company and Central Illinois Public 
Service Company (CIPS). This capacity, combined with our ownership interest in the nuclear 
Clinton Power Station and the 56 megawatts of cooperative-owned generation WIPCO is con¬ 
tributing to the pool from its Pearl Plant operations will meet our power supply needs into the 
1990s. 

The contracts with Illinois Power and CIPS allow for optimum use of existing and future genera¬ 
tion and transmission facilities. We are able to utilize this existing capacity for a much lower 
cost than if we would have built a power plant on our own or continue under wholesale purchase 
arrangements with the investor-owned companies. 

Under the pooling arrangement, the cooperatives will receive a percentage of their capacity 
from each of the Illinois Power and CIPS fossil-fueled plants. 

These power supply contracts also provide for pooled dispatching of cooperative generation 
into the Illinois Power and CIPS service areas to promote the maximum use of the lowest cost, 
most economical generation available. The pooling of IP, CIPS and cooperative energy demands 
allows us to take advantage of the differing load patterns and generation costs of each system. 
This will provide for optimum use of generating plants, resulting in lower cost than could be 
achieved if WIPCO and Soyland operated independently. Pooled generation will also allow for 
the greatest possible use of the low-cost energy which will be available from the Clinton Power 
Station beginning in 1987. 

Provisions of the power supply agreement which was signed in October, 1984, between 
WIPCO/Soyland and Illinois Power Company limit the cooperatives' construction costs of the 
Clinton station to a cap of $450-million. Should our share of the cost of the plant exceed the 
cap, our 14.85% combined ownership share will be reduced proportionately. This will result 
in a reduction in our capacity but through our joint economic dispatch agreement with Illinois 
Power, the energy costs will remain low and the lost capacity will still provide some benefit to 
cooperative members. 

With our ownership interest in the Clinton Power Station, approximately 30% of the 
WIPCO/Soyland energy requirements will be met. Combined with the coal-fired generating 
capacity we have available, we will have two sources of fuel for our base load capacity, not just 
nuclear. Such fuel diversity has proven beneficial to other utilities during coal supply interrup¬ 
tions due to work stoppages or weather. 

With the power supply agreements between WIPCO/Soyland and Illinois Power Company and 



CEPS, we have achieved broad generating plant diversity. The transition of WIPCO from a G&T 
and bulk power purchaser to participating on an "as-if-owned" basis in a mix of electric generating 
capacity presents our cooperative members with many unique opportunities. Before January, 
1985, cooperatives purchased bulk energy at wholesale under short-term contracts for resale 
to members. There were few opportunities that your cooperative could use to help member- 
consumers through design of rates. Now, these new agreements present an opportunity for 
cooperative members to control their power supply destiny and to stabilize their power costs 
which formerly were escalating every few years as investor-owned companies terminated con¬ 
tracts and forced cooperatives to agree to higher priced, short-term contracts. 

V 

Spoon River Electric Co-operative, Inc. 
P.O. Box 340 

930 South Fifth Ave. 
Canton, Illinois 61520 

Telephone: 309/647-2700 



Stark Bro’s FREE Catalog 
Start growing your own full-size fruit on dwarf-size trees. 

Nothing compares with the sweet juicy taste of home-grown fruit 
picked fresh from your own trees. Imagine the scrumptious pies, 
cobblers, jams, jellies and just plain good eatin’ you’ll enjoy. 

$S°o 
11 REASONS WHY 
Stark Bro’s is for you: 
• $5.00 Discount towards your first purchase. 
• Order early...SAVE additional 10%. 
• Highest quality nursery stock available. 
• Largest number of exclusive varieties. 
• No-risk buying — inspect your order before 

you pay. 
• Easy-on-the-budget credit-card buying. 
• Convenient telephone ordering. 
• Daily phone specials. 
• FREE 40-page Growing Guide with order. 
• Shop-at-home convenience. 
• Guaranteed satisfaction on all orders. 
Stark Bro's has all your growing needs! 

Send for your FREE catalog & $5 coupon today! C-wH 

Address. 

City  

State Zip. 

Phone 
(area code) 

Stark Trees Bear Fruit Since 1816. 

Stark Bro s 56-page, full-color catalog offers 
hundreds of varieties of fruit, shade and nut 
trees, berries, shrubs and growing aids too- 
plus everything you need to grow bushels of 
flavorful fruit. 

Send to: Stark Bro’s Nurseries, Dept. A103CF, Louisiana, MO 63353 

Planning to weatherize? The booklet 

HOME WEATHERIZATION 
FOR LOWER-COST LIVING COMFORT 

Can help. 
For a copy, send $2 to: Association of Illinois 
Electric Cooperatives, P.O. Box 3787, 
Springfield, IL 62708. 

DID YOU KNOW? 
That old stock tank, water reser¬ 
voirs, etc., coated with Virden 
Tank Coat, are better than new 
ones! Fix it and forget it! Let us 
send you complete information. 
Serving Farm & Ranch Since 
1950. VIRDEN PERMA-BILT 
CO., 2821 Mays St., P.O. Box 
7160IN, Phone: 806/352-2761, 
Amarillo, Texas 79114-7160 

SAVE 
25% 

WATER WELL 

PUMPS 
ALL TYPES 

1/3 HP to 15 HP 
BIG DISCOUNTS! 

For Free Information: 

1-800-633-8774 
OR WRITE: 

2200 Anderson Rd. 
Opelika, AL 36802 

CALL 
TOLL-FREE a OR WRITE: 

eepRock 

ENERGY PRODUCTS TO SAVE YOU MONEY! 
AIRTIGHT BARREL STOVE KIT 

(barrels not 
included) '\si (all cast iron) 

Our Stove Kjt converts a 55 or 30 
gal. drum into a highly efficient wood 
burning heater producing over 
150,000 BTU/hr. Our Double Barrel 
Kit burns secondary gases as they 
recirculate through the top chamber 
producing over 240,000 BTU/hr. 
Uses 6" pipe, nuts and bolts included. 
Our kits carry a lifetime guarantee 
to the original purchaser. 

VGXiElZAlW 

CATALYTIC COMBUSTOR 
“THE BEST YOUR MONEY CAN BUY” 

!*. AIM.. % 

i ★ Full IVh" catalist 

★ Adapts to any wood 
burning stove 

★ Reduce creosote by 80- 

90% 

★ Cut wood consumption 

by 30% 
★ Increase burn time by 30% 

★ 6 yr. prorated warranty 

★ Includes 22 ga. flue pipe 

★ Available in 6" & 8'' 

Our Catalytic Combustor burns the smoke that 
would normally escape out the chimney. This 
“Re-Burn” increases heat output by as much 
as 30% and reduces creosote by 80-90%. You 
save by burning less wood! 

 ORDER FORM  
DELIVEREDTO 

QUANTITY MODEL DESCRIPTION 
YOUR DOOR 

PRICE 
FACTORY 
PICK-UP 

BK150 Stove Kit S38.88 $28.88 

BK50 Adaptor Kit S20.88 17.88 

6" Catalytic Combustor 99.88 89.88 

8" Catalytic Combustor 109.88 99.88 

16 lb. Magic Splitter 23.88 19.88 

121b. Outdoorsman 21.88 14.88 

Add for Cusion Grip 3.12 3.12 

THE MAGIC SPLITTER 
OUR 16 LB. WOODSPLITTER 

vWV^Vl^ 

•f" “AREAL 
' PROFESSIONAL 
7 MAUL” 

TAKES THE 
WORK OUT OF 

WOODSPLITTING 

• Flame hardened 
edge won’t break 
down 

• Shape of head 
eliminates stuck 
axes 

• High strength 
steel handle won 
bend 

• Lifetime Warranty 

Also Available 
12 lb. Outdoorsman Maul 

• All shipments made within 48 hrs. upon receipt 
of order. 

• Visa, Mastercard & COD’S accepted 
• Full cash refund if not delighted UHHI 

Name      

Address 

City State Zip 

FOR RUSH ORDERS CALL TOLL FREE 1-800-367-0666 

OR 1-(616) 396-1911 COLLECT 

CREDITCARDNO. VISA/MC (circle one) EXPIRATION DATE 

CORP. DEPT. RL12, 415 WEST 21ST STREET, HOLLAND, MICHIGAN 49423 • 1-800-367-0666 

December 1986 9 



Above left, members wait to cast their ballots while Ed Cox, energy conservation and member services advisor, colle 

ballots. At right, Cassie Roudebush helps with the prize drawing. 

Three new directors elected at 
SREC's 49th annual meeting 
Three area leaders have been 

elected to the board of directors of 
Spoon River Electric Co-operative. 
In voting conducted during your 
cooperative’s 49th annual meeting 
November 20 at Canton High 
School, members selected the 
following to serve three-year terms 
on the governing board: John W. 
Butler, James L. Sosey and Marshall 
Tippey, all of rural Lewistown. 

Butler is a corn, beans, hay, wheat 
and cattle farmer, a graduate of 
Lewistown High School and a 
n ember of Farm Bureau. He and 

10 

wife Kathy have two children: Jared, 
5, and Benjamin, 3. 

Sosey is a contractor, a graduate 
of Bradley University and is active 
in several community organizations. 
He and wife Jo have one son, Chuck, 
23. 

Tippey is a retired general 
superintendent from the Havana 
Coal Transfer Plant and a retired 
farmer. He is on the Isabel Township 
Board and a member of the Farm 
Bureau. He and wife Dorothy have 
one son, Norman. 

Butler represents District 5, Sosey, 

District 6, and Tippey, District 9. 
The three new directors fill 

vacancies created by the resignation 
of Warren E. Wolf in District 5 and 
the completion of bylaw-limited 
tenures of Donald Sill, Jr., in District 
6 and C. Lee Duncan in District 9. 
All three former directors live in 
rural areas near Lewistown. 
Cooperative bylaws limit board 
service to three consecutive three- 
year terms. Sill and Duncan were 
first elected to the board in 1977. 
Wolf was appointed to the board 
earlier this year and chose not to 

ILLINOIS RURAL ELECTRIC NEWS 

SPOON RIVER 
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COOPERATIVE W Spoon River Electric News 

SPOON RIVER ELECTRIC CO-OPERATIVE, INC. 309-647-2700 CANTON, ILLINOIS 



New directors are pictured with 
Gregory A. Campbell, manager, right. 
From left are: John W. Butler, James L. 
Sosey and Marshall Tippey, all of rural 
Lewiston. 

costs,” Campbell said. 
Board president Duncan said, 

“We have been deeply involved with 
the problems associated with the 
nuclear Clinton Power Station and 
the attempt to restructure the 
Clinton debt, seeking to control 

costs and stabilize our power bill for 
years to come. Clinton has not yet 
generated any electricity, but fuel 
loading has begun and indications 
are it should be in low power 
operation. 

“The pooling of power costs 
agreement between Soyland and 
WIPCO has been in place through¬ 
out the past year and is working 
very well; the contract with CIPS is 
in place; and the economical 
dispatch network between Soyland, 
WIPCO, Illinois Power and CIPS is 
now in operation. This allows us to 
use the lowest cost generating units 
system as required. All these factors 
have helped to stop the rate spiral 
we have experienced over the past 
few years. Our best projections are 
that rates should remain stable 
throughout the next and beyond.” 

Treasurer Allen Blout of rural 
Ellisville reported that total revenue 
for 1985 was $5,148,150, but that 
expenses were $5,688,371, creating a 
negative margin of $540,221 for the 
year. Wholesale power took 77.17 
cents of each revenue dollar, Blout 
said. Taxes paid during the year 
totaled $309,670. 

Following the members’ meeting, 
the board reorganized and elected 
officers: Wayne Bollinger of Brown¬ 
ing, president; Dennis A. Turner of 
Lewistown, vice president; William 
P. Carlberg of Canton, secretary; 
Blout, treasurer, and Gary L. 
Bowman of Maquon, assistant 
treasurer. 

Left to right: C. Lee Duncan, outgoing president; Allen F. Blout, treasurer, and 
Gene Burton, nominating committee chairman. 

Entertainment was provided by the Dennis Stremmel Trio. 

seek election to the board. 
Manager Gregory A. Campbell, in 

his annual report, said 1985 “was 
another good year with respect to 
weather and system operations. 
Total power outage time averaged 
.43 hours per member and our own 
outage time — outages caused by 
storms on our distribution system, 
accidents and hardware failures — 
amounted to only 1.55 outage hours 
per member.” 

Campbell added that the year was 
also good for Spoon River and its 
power supplier, Western Illinois 
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Power Cooperative. “We saw 
negotiations finalized between 
Soyland Power Cooperative and 
WIPCO and Illinois Power that 
limited WIPCO’s and Soyland’s 
direct construction costs in the 
Clinton Power Station to $450 
million,” he added. 

“Currently. Soyland/WIPCO and 
the distribution cooperatives are 
continuing efforts to allow the 
refinancing of the Clinton debt at 
today’s lower interest rates. Efforts 
also continue to gain additional 
relief from REA to help lower more 



FMEC selects Delp 
Robert L. Delp of Geneseo has 

been selected manager of Farmers 
Mutual Electric Company. 

Delp, who has served as acting 
manager of the Geneseo-based 
utility since August, replaces Edgar 
G. Arnn, who took early retirement 
to enter a family business in 
Indiana. 

A graduate of J. D. Darnell High 
School in Geneseo, Delp studied at 
Black Hawk Junior College in 

Moline, Northern Illinois University 
in DeKalb and Illinois State Univer¬ 
sity at Normal. He is a graduate of 
the US. Army Infantry Leadership 
Course and attained the rank of 
sergeant. 

After summer employment with 
Farmers Mutual in 1972, Delp 
worked as an engineering techni¬ 
cian for General Telephone Com¬ 
pany of Illinois in Bloomington. 
After three years there, he returned 

to FMEC and became office 
manager in 1976. 

Delp has completed numerous 
courses provided by the National 
Rural Electric Cooperative Associa- 

Delp 

tion to help employees improve 
their working and management 
skills. 

Delp and his wife. Sue, live in 
Geneseo with their three-year-old 
daughter, Jessica. 

For co-op members only 
There’s a new name for an old 

feature in the Illinois Rural Electric 
News, and it can mean money in 
your pocket. 

Beginning this month, the small 
ad section of the IREN will be the 
Illinois Marketplace, replacing the 
Trading Post. The best news, though, 
is the special, members-only adver¬ 
tising rate. 

Members of the Illinois electric 
cooperatives will pay only one-third 
the standard cost for a 20-word ad 
in the Illinois Marketplace. That’s $8 
for an ad that reaches into the 
homes of 157,000 member-owners of 
electric cooperatives across the state. 

Non-members will continue to 
pay the standard rate, $24 for a 
20-word advertisement. 

The new rate provides members 
with an excellent way to supplement 
their local advertising, whether they 

are a farmer wanting to sell off a 
piece of used equipment or a mer¬ 
chant wanting to expand the com¬ 
pany’s reach into neighboring 
counties. For the $8 your ad will go 
into thousands of homes in adjacent 
counties and have the bonus benefit 
of statewide circulation just in case 
what you have for sale appeals to a 
buyer all the way across Illinois. 

There are some easy-to-follow 
rules for this type of advertising. 
You must be a member and send the 
mailing label of the magazine with 
your order. Payment in advance is 
required, and you must have the 
advertising material to the Illinois 
Rural Electric News office no later 
than the first of the month 
preceding publication. 

On page 14 of this issue, you will 
find an advertising order form and 
all the details and rules. 

MISSING 

ILENE REBECCA SCOTT 

LAST SEEN: 12/20/80 EYES: Blue 
FROM: Corson, CA HEIGHT: 3' 
DOB: 12/19/74 WEIGHT: 40 
WHITE FEMALE HAIR: Brown 

FRANCILL0N PIERRE 

LAST SEEN: 8/2/86 EYES: Brown 
FROM: North LosVegos, NV HEIGHT: 3'6" 
DOB: 10/1/82 WEIGHT: 35 
BLACK MALE HAIR: Black 

If you can identify these or 
any other missing children, 
call The National Center for 

Missing and Exploited 
Children at: 

1-800-843-5678 
(sittings only) 

This message is brought to you as a public 
service by Association of Illinois Electric 
Cooperatives, in cooperation with National Child 
Safety Council. 

-Safety Tip of the Month- 
Teach your child your telephone number, area 
code, your full address, and how to use the 
telephone to call home, a law enforcement of¬ 
ficer, or dial "0" for operator in an emregency. 
© Notional Child Safety Council 1985 • All Rights Reserved • LITHO USA 

If you want to personally help 
end this national tragedy, or 
need additional information, 
please call: 

1-800-222-1464 
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