
the worlds first 

DESTROYS ALL ODORS 
FOR 366 DOTS/jT* 

EVEN ELIMINATES THE ODOR OF A SKUNK. 
* Nothing to Push, Pull or Refill 
► Leaves No Tell-Tale “Cover Up” Smell 
» Hangs Like a Small Picture 
* Self Activating 
» Rest It On Shelf 
» Mount On Any Clean, Dry Surface 

Kills odors in bathrooms, kitchens, 
office, pet areas, automobiles, 
basements, trucks anywhere! 

Now . . . get a year’s worth of fresh, odor- 
free air—for just about a day! This 
amazing new cake air freshener that hangs 
anywhere, works miraculously to clear the 
air and destroy odors from smoking, rest¬ 
rooms, cooking, garbage, pets, spilled foods, 
chemicals, perspiration, crowds, staleness, 
mustiness, sinks—anything. 
Dazie Disk, deodorizer cake is not a cover- 
up; it gives off no odor of its own! Its spe¬ 
cial formula works to kill ALL unpleasant 
odors and does it so completely and so 
swiftly that even if a skunk were to spray 
your room, the smell would be gone. 

Works without, the inconvenience and un¬ 
certainties of canned sprays, or the heavy 
“medicated” aroma of other deodorant disks. 
It actually makes stale air “come alive!” 
Hurry, order now . . . Dazie Disk costs only 
$1.99 . . . Put a'Dazie Disk in every room 
in the house. Order them in sets of two for 
just $3.50, 6 for $9.00. (Please add 500 
postage and handling with each individual 
order.) 

25 W. Merrick Rd., Dept. SEO 65, Freeport, N.Y. 11520 
Serving Satisfied Customers 

for over 25 Years 

_ ORDER BY MAIL WITH CONFIDENCE  
30-DAY MONEY-BACK GUARANTEE 

Jay Norris Corp. 25 W. Merrick Rd., 
Dept. SEO-65, Freeport, N.Y. 11520 

Please rush me Dazie Disk(s) 
@ $1.99 plus 500 shipping and handling. 
□ SAVE! Order TWO for only $3.50 plus 
600 shipping and handling. 
□ SAVE MORE! Order SIX for only 
$9.00 plus $1.00 shipping and handling. 
Enclosed is □ check or □ money order 
for $  
(N.Y. residents add sales tax.) 

PRINT NAME  

ADDRESS. 

CITY. 

STATE. _ZIP. 
J   © Jay Norris Corp., 1973  _l 



Wayne-White News 
Phone: 842-2196 Wayne-White Counties Electric Cooperative Fairfield, III. 

Across the 
manager's 
desk 

by S. J. Miller 

What a wonderful new year we are 

in. We have been challenged to help in 

conserving our natural resources. 

Therefore, we urge you to use the 

electricity you 

need but not to be 

wasteful. There are 

many ways we can 

assist in solving our 

national problem if 

we all cooperate. 

Cooperative is our 
S. J. Miller r 

Manager name and your 
rural electric 

system has come this far as a result of 

cooperation. Now, what we need to do 

is continue in this spirit. 

Many consumers and other 

interested people are asking what is in 

store for Wayne-White Electric 
Cooperative and will we have 

sufficient electrical power? Again we 

remind you that Wayne-White Electric 

is a distribution system and not a 

generating system. Although, we have 

assurance from our power supplier 

that our present needs will be supplied 

plus additional power for normal 

growth. Each year we submit a three 

year projection of our anticipated 

needs. Revisions and adjustments are 

made on an annual basis. Previously, 

we have promoted to increase the sale 

of electricity. Now that our nation is 

striving to build conservation into the 

living habits of the American citizen, 

our views are to cooperate. People ask 

about the dawn to dusk lights. 

Fortunately we can continue to enjoy 

the security of these lights. They are 

on during the off peak load and do not 

contribute to the demand on the 

system. Generators must continue to 

operate for the peak loads the next 

day and the small amount of fuel 

required for the lights is negligible. 

We plan to fully cooperate with 

State and Federal regulations. We hope 

Some people cuss a lot on a cold 

winter morning. 

Some people bum a ride from a 

friendly neighbor. 

And, some just ignore the futile 

attempts to get a cold motor started 

and stay inside where it’s warm. This is 

frowned on by some employers, or 

wives who need something from 

downtown. 

The easy way of overcoming the 

headaches and long walks that might 
result from an engine that won't start 

is to install an electric heater. With the 

shortage and higher cost of gasoline, 

you will, also. Enjoy the new year by 

living better electrically, but make it 

count. 

you may realize quite a savings by 

warming your engine electrically. Your 

engine heater can be turned on about 

two hours before you are ready to 

leave for work. This can be done with 

a timer or a manual switch. Total cost 

for warm-up, about two cents. Less 

than a warm-up with gasoline and 

much easier on your engine. 

There are many kinds of units 

available and the first below zero 

morning that you can hop in your 

vehicle, turn the switch, and take right 

off will more than pay the cost in calm 

tempers. 

Don’t Let Cold Weather Get You Down 
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Thinking About Electric Heat? 

Over 125 electric home heating systems were installed 

on Wayne-White Counties Electric Cooperative’s lines in 

1973. A good indication of the confidence people have in 

the reliability of electric power. 

If you are thinking about the economy and comfort of 

your home, keep these thoughts in mind when you consider 

building or converting your present home to anelectricaliy 

heated home. 

Proper insulation of ceilings, walls and floors prevent 

excessive heat loss and also helps keep your home cooler on 

hot summer days. For example, a 1,200 square foot home 

located in our service area under the old FHA minimum 

property standards on insulation would cost about $200 

annually. With full insulation the annual heating cost will 

be cut to about $130. 

Many conventional homes and mobile homes are being 

converted to electric heat without attempting to install 

adequate insulation. It is difficult for some homeowners to 

realize that possibly their home is not insulated properly 
and they must find out through costly experiences. This 

certainly is not a desirable situation. 

We urge you to deal with an expert.Equippinga home 

for electric living is no job for an amateur. Deal with a 

reputable electrical contractor and consult your 

Wayne-White Counties Electric Cooperative office. A power 
use representative will work with you in designing your 

system. In existing homes with no insulation or a limited 

amount, it is usually wood fiber that is blown into the wall 

cavities and attics with an insulating machine. This has 

proven to be very satisfactory in providing the resistance 

required to cut the heat loss to a desired level even in 

sub-zero weather. Usually, this type of insulation is fire 

resistant with self extinguishing characteristics. It can be, 

and usually is, treated to be vermin and rodent resistant. 

Other types of insulation materials are desirable as well 

and We would encourage you to contact your cooperative 

personnel in the power use department for advice 

concerning your application. 

Also, be sure you have insulated glass or storm doors 

and windows. This will reduce the heat loss through the 

glass about 50 percent. An easy and inexpensive method of 

reducing heat loss is the extensive use of weather stripping. 

This aids in reducing the infiltration, or the number of air 

changes in a given amount of time in your home. 

Homeowners who have made the additions in insulation 

to cut fuel bills have discovered that once they have 

properly insulated their dwellings, they can make the 

conversion to electric heat at a modest investment, with 

monthly bills comparable to oil or gas heating. 

Even in a time when our nation finds it has plunged 

into an energy crisis, we stand ready to serve your needs 

with adequate dependable electric service. 
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-what’s 
new o 

Vinyl-Clad Freezer 
Kelvinator offers a wood grain 

vinyl-clad food freezer. The 8.27 
cubic-foot unit is especially suit¬ 
able for use in apartments, mo¬ 
bile homes, family rooms or in 
other areas where space is at a 
premium. The freezer features 
Trimwall construction, a foam 
insulation that takes up less space. 
The unit has a capacity of 289 
pounds of frozen foods, and is 
only 35 inches by 23 13/16 inches 
deep, including handles and 
hinges. 

Dial-A-Matic 
The Hoover Automatic Power Drive Vacuum Cleaner is self-pro¬ 

pelled by an “action grip.” A light touch on the handle moves the unit 
forward or to the rear. Standard features include a lockout button for 
manual control, wide angle headlight, a power dial to regulate suction, 
a signal that lights up when the bag is full and the automatic floating 
rug adjustment adapts to shag, low pile or anything in between. The 

Price Controls 

Asked 
WASHINGTON, D.C. (CNS) — 

Three leaders of consumer groups 
asked in a press conference here for 
price controls on fuel supplies to 
prevent the poor from being left out 
and oil companies from getting ex¬ 
cess profits. 

Speaking in behalf of the con¬ 
sumer were Ralph Nader, the na¬ 
tion’s best known consumer advo¬ 
cate; Lee White, chairman of the 
Energy Policy Task Force of the 
Consumer Federation of America, 
and the Rev. Jesse Jackson, director 
of the Chicago-based PUSH (People 
United to Save Humanity). 

Nader said that industry, which 
uses 70 percent of the fuel in the 
nation, could trim consumption by 
30 to 40 percent simply by not be¬ 
ing wasteful. He mentioned General 
Motors, International Telephone and 
Telegraph and Radio Corporation 
of America as examples of large in¬ 
dustries which might save from 10 
to 25 percent on fuel without spend¬ 
ing a cent. 

“They simply apply thrift factors 
—so as to not use unnecessary 
amounts of fuel,” said Nader. He 
listed these as cutting down boilers 
when not needed, trimming electri¬ 
cal use and shutting off machinery 
when not in use, among other things. 

All three charged that oil com¬ 
panies withhold large amounts of 
oil reserves from the market. They 
said oil companies could obtain vast 
amounts of oil through secondary 
and tertiary recovery methods. They 
charged that oil firms take only about 
one-third of the oil from a field be¬ 
cause it’s cheaper to do so. They 
then move on to other fields, includ¬ 
ing overseas, where the drilling costs 
are much lower than in the U.S. 
One estimate is that the drilling cost 
per barrel in the U.S. is $2.40 com¬ 
pared to 64 a barrel in some Mideast 
nations. 

Nader said he will ask the nation’s 
top 100 firms what they are doing 
to save fuel and will ask teams of 
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Full Color 
Linen WALL 
HANGING 
Makes 
Charming 
Decoration 

Mix 4 cups of love, 2 cups of loyalty, 3 cups of forgiveness 
, , . Here’s a recipe for everyone in the family ... a 
recipe that anyone can try and is guaranteed to come out 
beautifully as long as you follow the instructions! It’s a recipe 
for happiness . . . it’s a recipe that will make your life 
deeper and more profound. Yet it’s told so simply and directly, 
no one can fail to appreciate its message. In fact it’s all 
the wisdom you’ll ever need to keep your home full of joy . . . 
help you over the rough spots . . . and remind you of the 
contributions you must make to keep love alive 
and make it grow. 
But this piece is more than a message, it’s a beautiful 
decorator piece printed in full color on fine linen and finished 
with hardwood rods top and bottom. Just to look at it will 
lift your spirits. An ideal gift ... a homey reminder that all 
life expects is for you to put in as much as you’d like to 
take out. A full 14" x 17" it’s yours for only $1.99, and since it 
has such universal appeal, why not order another as a 
thoughtful gift, two for just $3.50 (please add 50c postage and 
handling with each order). 

CORE 

25 W. Merrick Rd., Freeport, N.Y. 11520 
Serving Satisfied Customers tor over 25 Years 

BUY WITH CONFIDENCE— 
— 30-DAY MONEY-BACK GUARANTEE 

Jay Norris Corp., 25 W. Merrick Rd., 
Dept. SEO-113 Freeport, N.Y. 11520 

Please rush me Wall Hanging(s) 
$1.99 plus 50c shipping and handling. 
□ SAVE! Order TWO for only $3.50 plus 50c 
for shipping and handling. 
□ SAVE More! Order SIX for only $9.00 plus 
$1.00 for shipping and handling. 
□ SAVE More! Order TWELVE for $18.00 
plus $1.50 for shipping and handling. 
Enclosed is □ check or □ money order for 
$  
(N.Y. residents add sales tax.) 

PRINT NAME   

ADDRESS. 

CITY  

STATE. ZIP 
,© Jay Norris Corp., 1973 
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Wayne-White News 
Phone: 842-2196 Wayne-White Counties Electric Cooperative Fairfield, III. 

FOR DETAILED INFORMATION 

CHECK THE MARCH ISSUE 

OF THE WAYNE-WHITE NEWS 

ILLINOIS BEAUTY 

TO COMPETE IN 

NATIONAL CONTEST 
By the time you read this, Miss 

Kathy Harriss, below, “Miss Illinois 

Electric Cooperative, 1973” who also 

reigns as “Miss Wayne-White Electric,” 

will have competed in the “Miss Rural 

Electrification of 1974” contest in San 

Francisco. 

The national pageant, which will 

be held during the annual meeting of 

the National Rural Electric 

Cooperative Association, will feature 

more than a dozen beauties from as 

many states. Each of the girls is from a 

family whose home is : :ved by an 

electric cooperative and each has won 

in local and state competitions. 

The winner is selected through a 

point system, with points awarded for 

scholarship, poise and achievements as 

well as beauty. 
All of us at Wayne-White Counties 

Electric Cooperative would like to give 
Kathy our best wishes for success in 

the contest and pledge her our 

support. We truly believe we do have a 
queen representing us. 
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EARN TO READ 
Over 800 corrections are made 

each month as the result of incorrect 
meter readings. This is an additional 
expense for your cooperative, and is 
passed on to you. You may help to 
reduce this expense by being sure you 
write the correct reading of your 
meter on the return card. 

You are billed by a computer and 
this computer is programmed for 
examination of bills with over 100 
percent variance. This means if your 
bill doubles from the previous month, 
or is less than half, the computer will 
call for an examination of this 
account. Some of the most common 
mistakes made in reading meters are: 

1. Members with a five digit 

meter fail to send in all five 

numbers. 

2. One or more numbers is 

misread. 

3. Numbers are transposed 

(example: meter reads 6953, 

member records 9653, results 

in a 2700 KWH overcharge.) 

4. Members with more than one 

account sometimes read meter 

and record on wrong card. 

(Always check serial number 

on meter with meter number 

on card.) 

YOUR METER 
5. Failure to return card or 

returned without reading. 

Sometimes other mistakes or 

omissions are made and an incorrect 

bill will be mailed out. If readings are 

not mailed to the office, the computer 
will estimate the bill. If the consumer 

continues to fail to read the meter for 

three consecutive months, an 

employee will go out for the reading. 

Again, we point out this additional 

expense for your cooperative. 

If you have some question about 

your bill, please call, or better still, 

come to the cooperative headquarters 

at Fairfield. A delay may create more 

expense for you. All bills are mailed 

out at the end of each month. This 

means you should receive your 

statement with attached return card 

on the first or second of the month. 

Read your meter the day you receive 

your bill. If you practice this, your 

cost will be closer to the actual energy 

used each month. We also remind you 

that your bill is due at this time. If not 

paid by the 10th of the month, a 10 

percent penalty charge is added. If not 

paid by the 20th, a final notice is 

mailed informing the consumer that if 

not paid within seven days, this may 

vary with the weekend or holidays, a 

collection trip will be made and a 

collection fee of $5 will be added to 

your bill. This $5 fee will be added 

even though you have your payment 

in the mail, unless you notify the 

Fairfield office. If the bill is not paid 

at the time of collection, service may 

be disconnected. 

For your convenience and to keep 

you informed about your billing, a 

code chart is printed on the back of 

each bill. When a letter appears in the 

CR, CD, and/or BC columns (see 

example below) refer to the code chart 

on the back. We suggest that all 

members become familiar with the 

code system. This will help our billing 

department and better inform you for 

your records. 

This may seem like a small item 

when it comes to operating expense. 

Yet, with cooperation from all 

consumers, this can mean a substantial 

savings in time and expense. 

1 CODES 
i Item Code 

06 Meter Changed 
09 

i 
Penalty Charge 

| Bill Code 
M Minimum Bill 
E Estimated Bill 

1 P Prorated Bill 

1 F Final Bill 
B Line R etention 

Minimum 
N New Account 
A Bills Added 

T ogether 
L Security Light only 
1 Inactive Balance Bill 

"C" n Credit Column 
denotes a credit or a credit 
balance. 

WAYNE-WHITE COUNTIES ELECTRIC COOPERATIVE 
Drawer E FAIRFIE LD, ILLINOIS Tel. 842-2196 

62837 
“Electricity for better farming, better living" 

Return Postage Guaranteed 

FIRST CLASS MAIL 
U. S. POSTAGE 

PAID 1 oz. 
Permit No. 35 

Fairfield, III. 62837 

Doe John 

Fairfield II 62837 

Account No. 

03-259-00 
Total Amt. Due 

15 7 

19751419 03-259-00 
KEEP FOR YOUR RECORDS 

STM 
Mo. 

NT DATE 

Dv.lYr, 
RATE 
CLAS 

LAST METER 
READING 

ENTER METER READING 

ol Ol 74 or 02165 

RETURN THIS PORTION 
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what’s o new?-^ 

Microwave Oven 

Trimatron 
Trimatrontm, a new compact 

dimmer device is available from 
the L e v i t o n Manufacturing 
Company. The compactness of 
the switch allows for maximum 
space inside switch boxes, mak¬ 
ing installation faster and easier 
and thin enough for any wall 
system including mobile/modu- 
lar structures. Trimatrontm fea¬ 
tures a full dimming range 
with clockwise rotary action for 
reliable switch action. The 600- 
watt dimmer is backed by a 
full-year factory warranty. 

Hard Work 

And Long Hours 

(continued from page 14) 

Schewe pointed out that it is im¬ 
portant for the consumer to under¬ 
stand the dairymen’s side. 

“There are other risks to which 
the dairyman is subjected, such 
as medical care,” Schewe said. 
“Any cow receiving medical treat¬ 
ment which is necessary to maintain 
a quality herd, is essentially out of 
production. Medicine affects the milk 
and it can’t be sold. So, for several 
days a dairyman is losing money.” 

Schewe does see a future in dairy 
farming, particularly, on a larger 
scale. But the investment for such an 
operation is complex, too. 

“Eventually I’d like to have a 
facility which would handle a 125- 
cow milking herd,” Schewe said. 
“And to comply with new ideas in 
environmental protection, it would 
be a deodorized unit so the wind 
wouldn’t carry the scent of the barn¬ 
yard. But to set up such an operation, 
it would require an additional invest¬ 
ment in equipment, buildings and an 
extra silo, which would cost about 
$95,000.” 

Schewe’s wife, Joy, was raised in 
St. Louis. But since her marriage, she 
has adapted to the dairy life quite 
well. 

“I love the farm,” she said. “At 
first it was hard to get used to 
getting up at 5 a.m. every morning, 
but now I don’t mind at all. We milk 
twice a day but the only time I’m on 
duty is in the mornings. It takes us 
from about 5:30 to 9 a.m. to get the 
cows fed and milked, even with three 
of us working full time, Ron, myself 
and a helper.” 

Joy doesn’t work during the even¬ 
ing’s milking. A part-time employee 
joins with Ron and the full-time 
helper. It’s not an easy job, although 
it may be enjoyable. It’s also a seven- 
day-a-week, 52-weeks a year job, 
which doesn’t leave much time for a 
vacation. 

But thanks to the use of modern, 
electrically operated milking parlor, 
the Schewes do find their time to 
take a break from the yearly work. 

A new “dual-power” microwave oven that allows greater cooking 
flexibility, as well as improved browning and defrosting, has been 
introduced by Sears, Roebuck and Co. The unit uses two energy levels, 
the “high” setting is perfect for fast cooking and the “low” level per¬ 
mits defrosting. There are no temperature controls to set because the 
oven cooks by time, not temperature. To operate the unit, only the 
power buttons and the timer is needed. The oven automatically shuts 
itself off and a bell signals the end of the cooking time. The unit 
operates on a standard 120-volt household current; no special wiring is 
needed. 
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IN AMERICA TODAY 

• This gorgeous tree is known as the scarlet maple, the 
red maple, or the EVER CHANGING MAPLE. 

• Beautiful Red Scarlet leaves in the fall of the year, 
and beautiful deep dark green leaves in the spring 
of the year. 

• Grows approximately 25-30 feet over a five year period, 
which makes it one of the fastest growing shade trees 
in America today. 

• Many landscape architects, nursery men, and 
gardening experts refer to this tree as the “2 in 1” 
tree, because of its dual qualities of beauty and speed. 

• Now is the ideal time to plant this tree. 

■STIONABLY THE MOST 

IF 
LT 

_ri 

Actual unretouched photograph of a five year scarlet maple. 
• Shipped at 4 to 6 feet — all shipping cost paid. 

Beauty — This beautiful shade tree blazes a brilliant red 
color in the fall and an olive green color in the springtime. 
Yes, recognized tree experts agree it is the one tree that 
delivers beauty throughout the year. 

• Due to the tremendous demand for this tree please 
allow two weeks for delivery. 

OUR CHALLENGE TO YOU 
Height — This magnificent tree grows approximately 25 
to 30 feet over a five year period (see photograph) and 
eventually soars to a height of eighty feet or more. 

Hardiness — This tree is very hardy as the wood from 
maple trees is recognized as one of the hardiest. 

Adaptability — “The scarlet maple has one of the widest 
ranges of our native trees, growing from eastern central 
Canada to Florida, and because of its ease of transplanting 
it adapts to any type of soil.” (From All About Trees by 
E. Johnson). The one tree experts agree will grow anywhere 
in the U.S.A. 

It's almost too good to be true, but we feel so sure that 
these native collected trees are some of nature’s most 
prized possessions that we are making you an outstanding 
offer. Our knowledge and experience of many years and our 
own research about this tree gives us confidence in the 
following challenge. If you can find just one negative com¬ 
ment by an expert printed in any magazine, periodical, or 
gardening book, we will give you any item from our cata¬ 
logue of over 400 varieties absolutely free of charge. We 
send a catalogue with every order. This offer is hard to 
beat! We are sure that anything you read anywhere about 
this beautiful scarlet maple will have nothing but praise 
and acclaim. 

TO BEAUTIFY YOUR HOME NOW ORDER 
TODAY ON A TWO WAY GUARANTEE 

Imagine! This beautiful tree shading your front yard and the looks 
of admiration and words of praise it will bring to your house and 
home. You’ll agree it lends lovely contrasts to its surroundings. 
Now the retail price of this tree is $4.98, but during this spring 
planting season our price is only $4.49. Yes, just a mere $4.49 for 
this beautiful shade tree. ORDER TODAY-YOU WILL BE PLEASED. 

^TTTTTYTTTTTTTTTTTTTTTTTTTTTTTTTTTTTT^ 

► TWO WAY GUARANTEE ^ 
►We are so sure that this is the most incredible shade tree that you’ve^ 
►ever seen, here is our 2-way, ironclad guarantee: (1) If, upon arrival, ^ 
►you are not completely satisfied, then return for a full refund: (2) Free^ 
►replacement, for any reason, up to one full year. When have you ever^ 
^seen a stronger guarantee? ^ 

kAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAJi 

NURSERY BARN 
P.O. Box 712-C McMinnville, Tenn. 37110 
Please send us these beautiful shade trees, on a two-way guarantee, the trees 
indicated below. HI Shade Tree $ 4.49 □ 4 Shade Trees (Save $6) $11.98 

2 Shade Trees (Save $2) $ 6.98 □ 8 Shade Trees (Save $12) $21.98 
□ 16 Shade Trees (Save $16) $39.98 

I enclose $  in □ cash □ check □ money order 

Name  

Address  

City State Zip  
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Wayne-White News 
Phone: 842-2196 Wayne-White Counties Electric Cooperative Fairfield, 

1974 BEAUTY CONTEST 

Entrant must be a member of a 
family residing in a home served with 
electric service from an Electric 
Cooperative. 

Unmarried girls between the ages of 
16 and 21. 

Entered only in the contest at the 
Annual Meeting held by the Electric 
Cooperative supplying electricity to 
the entrant's home. 

Previous 
Eligible. 

1st Place Winners Not 

.fudging 

Beauty Face 25% 
Figure 25% 

Poise Posture 10% 
Grooming 10% 

Personality ' Charm 15% 
Grace 5% 

Ability Past Achievements 5% 
Talent or Domestic Ability 5% 

Dress-Informal clothing. Charm school 
experts recommend a dress to be simple yet 
flattering to the face and figure. No hat, 
medium or high heels. Appearance in 
bathing suit may be required—Contact local 
contest manager. Note: At State Finals, 
contestants will be judged in bathing suits 
and evening dresses. 
Your Electric Cooperative Does Not bear the 
winner's clothing expenses. 

Instructions—Contestants will appear on 
stage. Complete details about order and 
appearance, etc., will be given before contest 
time. 

Registration—Entrants must report to 
Cooperative prior to the annual meeting date 
to receive instructions. 

Time of Contest—Contest Committee of 
Local Cooperative will advise you as to what 
hour of day contest will be held at time of 
your entry 

Engraved Trophy, sash emblematic of title 
and the honor of representing your 
Cooperative in Statewide Finals at the 
Annual Meeting of the Association of Illinois 
Electric Cooperatives in Springfield 
during August of 1974. 

Matched Set of Costume Jewelry, Runner-up 
ribbon and to serve as alternate for State 
Finals. 

Miss Kathy Harriss 
Fairfield 

"Miss Illinois Electric 
Cooperative" 

rotate 

Third place ribbon, Ladies Billfold 
serves as 2nd alternate for State Finals. 

and 

yeatuled 'jdt fycu/i 

folev/Mc 

All expense paid trip to the Annual Meeting 
of the National Rural Electric Cooperative 
Association, representing the Electric 
Cooperatives of Illinois in the 1975 "Miss 
Rural Electrification" contest; Trophy and 
Winner's Sash. 

Set of Silverware with Chest, Runner-up 
Sash and Alternate for National Contest. 

Two-Piece Luggage Set, Third Place Sash and 
Alternate for National Contest 

Please Cut Along Line-Attach Photo if Possible and Return to Your Cooperative Office. 

Name 

TO BEAUTY CONTEST COMMITTEE: 

Please accept my entry in the ELECTRIC COOPERA TIVE BEAUTY CONTEST 

/ agree to abide by the rules set forth herein and / herewith give my permission for the committee to 
use my picture and name for any publicity purposes in connection with the contest. / understand that if / 

should win the contest and be unable to serve in the State Finals, an alternate may be selected in the 

manner described. 

Address 

Date of Birth • Electric Coop. Name 

Sponsored By 

I certify that this information is true to the best of my knowledge. 

Signed  
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ANNUAL MEETING 
WAYNE WHITE COUNTIES 

ELECTRIC COOPERATIVE 

Friday 
March 15, 1974 

6:45 p.m. 

FAIRFIELD 

HIGH SCHOOL GYM 

ggp 
n0L 

Exercise your 

voting right in 

the election of directors 

© NRECA 

Over 60 Attendance Prizes 

Electric Drills 

Hedge Trimmers 

Socket Sets 

Bun Warmers 

Electric Ovens 

Electric Skillets 

Electric Knives 

Deep Fryers 

Coffee Makers 

Can Openers 

GRAND PRIZE 
225 AMP 

LINCOLN WELDER 

Many other prizes 

BE AN 
EARLY 
BIRD 

Enjoy the sound of 
“The Shiloh’s” in 

action. 
Contemporary and Sacred 
Gospel music for all ages. 
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’Over $17,000.00 
total protection 

for less than $15.00/month 
In an insurance plan. Dad needs the most protec¬ 

tion. But Mom should be protected, too, especially 
while the children are young. And the kids need some 
insurance to start with ... protection they can always 
be sure of having, regardless of later health problems. 

All of these are combined in Congressional's Life 
Plan - an excellent, low-cost, starting plan for any 
family, and an equally good supplement for the 
family who needs added protection. 

The total amount of coverage and the monthly 
premium will depend, of course, on Dad and Mom's 
age and the number of children in your family. Just 
send us the information on the form below and we'll 
tell you exactly how much protection your family 
would have and what it would cost. 

Remember, you're not buying a thing. . .just getting 
the facts to make a decision. So clip the form below 
and mail now, while it's handy. Then, when you get 
the details, talk it over with your wife (or husband) 
and let us know if you're both interested. Fair 
enough? 

*The above plan is based on family group of husband, age 30; 
wife, age 28; and four children. Similar coverage available at 
comparable rates for ages 21 to 55. 

Husband's Name  Age  

Address  

City  State Zip  

Wife's Age  No. of dependent children  

IQR/Cl Congressional Life Insurance Company 
GOLDEN RULE BUILDING • LAWRENC6VILLE. ILLINOIS 62439 

’’You cain’t use it for a few minutes — it’s busy 
mixin’ up a batch of biscuits." 

If Ruptured 
TRY THIS OUT 

Modern Protection Provides Great 
Comfort and Holding' Security 

An “eye-opening” revelation in sensi¬ 
ble and comfortable reducible rupture 
protection may be yours for the asking, 
without cost or obligation. Full details 
of the new and different Itice Support 
will he sent you Free. Here’s a Support 
that has brought joy and comfort to 
thousands—by releasing them from 
Trusses that bind and cut. Designed to 
securely hold a rupture up and in where 
it belongs and yet give freedom of body 
and genuine comfort. For full informa¬ 
tion-write today! WILLIAM S. KICK, 
Ina, ADAMS, N. Y., 13605 DLPT. np 

Clip-On Magnifiers 

Clip MAGNIFIERS on regular glasses. 
SEE CLEARER INSTANTLY. Read 
fine print. Do close work. Neat, metal 
frame. 10 day trial. SATISFACTION 
GUARANTEED. Send age, sex. On 
arrival pay postman $4.95 plus C.O.D. 
or send only $4.95 and we pay postage. 
PRECISION OPTICAL CO., Dept.109 HRoch«ll«, III. 61068 

Get rid of all ROACHES 
and WATERBUGS with 

SURE KILL 
Or You Pay Nothing f 

Roaches eat Sure Kill greedily and 
return to their nests which they 
contaminate, starting a chain re¬ 
action that wipes out all other 
roaches and eggs. 
Sure Kill never wears out, is abso¬ 
lutely odorless and safe to use. 
It contains no D.D.T. A single can 
cleans out six rooms and keeps 
them free of roaches and waterbugs 
for years. Money back guarantee. 
Send’ just $3.98 for one can, two 
for $6.98 postpaid. 

FOX ENTERPRISES 
Box 211 

MARION, KY. 42064 
Mir. and Disti¬ 
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IN AMERICA TODAY 

Actual unretouched photograph of a five year scarlet maple. 

• This gorgeous tree is known as the scarlet maple, the 
red maple, or the EVER CHANGING MAPLE. 

• Beautiful Red Scarlet leaves in the fall of the year, 
and beautiful deep dark green leaves in the spring 
of the year. 

• Grows approximately 25-30 feet over a five year period, 
which makes it one of the fastest growing shade trees 
in America today. 

• Many landscape architects, nursery men, and 
gardening experts refer to this tree as the “2 in 1” 
tree, because of its dual qualities of beauty and speed. 

• Now is the ideal time to plant this tree. 

• Shipped at 4 to 6 feet — all shipping cost paid. 

Beauty — This beautiful shade tree blazes a brilliant red 
color in the fall and an olive green color in the springtime. 
Yes, recognized tree experts agree it is the one tree that 
delivers beauty throughout the year. 
Height — This magnificent tree grows approximately 25 
to 30 feet over a five year period (see photograph) and 
eventually soars to a height of eighty feet or more. 
Hardiness — This tree is very hardy as the wood from 
maple trees is recognized as one of the hardiest. 
Adaptability — “The scarlet maple has one of the widest 
ranges of our native trees, growing from eastern central 
Canada to Florida, and because of its ease of transplanting 
it adapts to any type of soil.’’ (From All About Trees by 
E. Johnson). The one tree experts agree will grow anywhere 
in the U.S.A. 

• Due to the tremendous demand for this tree please 
allow two weeks for delivery. 

OUR CHALLENGE TO YOU 
It's almost too good to be true, but we feel so sure that 
these native collected trees are some of nature’s most 
prized possessions that we are making you an outstanding 
offer. Our knowledge and experience of many years and our 
own research about this tree gives us confidence in the 
following challenge. If you can find just one negative com¬ 
ment by an expert printed in any magazine, periodical, or 
gardening book, we will give you any item from our cata¬ 
logue of over 400 varieties absolutely free of charge. We 
send a catalogue with every order. This offer is hard to 
beat! We are sure that anything you read anywhere about 
this beautiful scarlet maple will have nothing but praise 
and acclaim. 

TO BEAUTIFY YOUR HOME NOW ORDER 
TODAY ON A TWO WAY GUARANTEE 

Imagine! This beautiful tree shading your front yard and the looks 
of admiration and words of praise it will bring to your house and 
home. You’ll agree it lends lovely contrasts to its surroundings. 
Now the retail price of this tree is $4.98, but during this spring 
planting season our price is only $4.49. Yes, just a mere $4.49 for 
this beautiful shade tree. ORDER TODAY-YOU WILL BE PLEASED. 

^TTTTTTTTTTTTTTTTTTTTTTTTTTVYTTTTTTTT^ 

► TWO WAY GUARANTEE t 
►We are so sure that this is the most incredible shade tree that you’ve^ 
►ever seen, here is our 2-way, ironclad guarantee: (1) If, upon arrival, ^ 
►you are not completely satisfied, then return for a full refund: (2) Free-^ 
► replacement, for any reason, up to one full year. When have you ever^ 
£seen a stronger guarantee? < 
►AAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAA^ 

NURSERY BARN 
P.O. Box 712-C McMinnville, Tenn. 37110 

Please send us these beautiful shade trees, on a two-way guarantee, the trees 
indicated below. 
□ 1 Shade Tree $ 4.49 □ 4 Shade Trees (Save $6) $11.98 
□ 2 Shade Trees (Save $2) $ 6.98 □ 8 Shade Trees (Save $12) $21.98 

□ 16 Shade Trees (Save $16) $39.98 
I enclose $  in □ cash □ check □ money order 

Name  

Address  

City State Zip  
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Wayne-White News 
Phone: 842-2196 Wayne-White Counties Electric Cooperative Fairfield, III. 

Essay Contest 

Winners Chosen 

Judy K. Pansier of Fairfield and Jim 
Whetstone of Crossville are this year’s 
winners of the “Youth to Washington” 
essay contest. Judy and Jim will join 
some 50 other lucky Illinois students 
on June 8, 1974, for a week long 
all-expense paid trip to Washington, 
D.C. 
The following are the winning essays. 
Judy’s and Jim’s essays are an example 
of the many fine essays we received. 

Judy and Jim are congratulated at the essay finalists’ banquet on January 28 by 
Wayne-White President Stanley Greathouse of Johnsonville, left, and Manager S. J. 
Miller. 

by Jim Whetstone 

Wayne-White Counties Electric Cooperative is owned by 
the people they serve. There are three different types of 
cooperatives, Wayne-White is a service cooperative. It has 
what is called a patronage capital, which is a profit sharing 
program where the customers have a refund coming after so 
many years as a customer. 

The whole story began back in 1936 when, by an order 
of Franklin D. Roosevelt, the Rural Electrification Act was 
passed. This act was set up to furnish electricity to the rural 
areas. When the act first passed, only 10 percent of the rural 
areas had electricity. Today 98 percent do. The act was set 
up to be a cooperative because it helped in providing 
electricity in such a large quantity and at the cheapest 
price. 

Agriculture is what keeps America going. It provides 
grain and meat to feed the people. Because of electricity, 
the farms have modernized to a great extent. Electricity has 
made it so the farm house can be the same as one in the 
city. This has helped to keep people on the farms. Rural 
electric people buy more than a billion and a quarter dollars 
worth of electrical appliances and equipment each year. But 
electricity helps in producing the grain. Farmers can put an 
electric blower on a grain bin and can dry their grain before 
taking it to market. This way they can get more money for 
grain. Electricity helps in producing meat also. If a sow is 
having pigs on a cold winter night, electricity saves the pigs 
by producing the energy to run a heat lamp. Also farmers 
can have such things as electric welders. This way they can 
build their own gates to use around the farm. Also they can 
do much of their repair work and can save money by not 
taking it to a welding shop to get it fixed. 

The Rural Electrification Administration was set up as a 
loan program with the Federal government. Money is 
loaned out at five percent interest to establishments in rural 
areas, and it is to be paid back within thirty-five years. The 
repayment record is excellent. REA has made a total of 
over six billion dollars worth of loans. Because REA is a 

non-profit organization, when they come out ahead, they 
divide the money up between their customers. 

Although the cooperative is owned by the customers, it 
is run by a board of directors. The board of directors are 
elected by the members. This is done in the Wayne-White 
Cooperative each year at its annual meeting. The board of 
directors know what the people want. A lot of them are 
farmers, and they know what kind of service they would 
want on their farm. You are usually familiar with at least 
one of the directors, because he comes from your own 
community. This way, if you have any complaints about 
your service, he can take care of it. Usually the board of 
directors hire a manager. The manager is to run the 
every-day business. The manager is responsible to the board 
of directors, but the board of directors are responsible to 
the owners, which are the customers. 

To me, Wayne-White is more than a cooperative that 
only furnishes electricity. I know that they are one of the 
big supporters of the 4-H program in our county. They 
sponser electric schools and also give away awards in the 
electric activity. Also each 4-H member receives a calendar 
each year from Wayne-White. So, they not only furnish 
electricity, but they are teaching people about it and how 
to use it. 

Rural electrics is what keeps our farm running. It 
creates a tremendous handicap when after a storm or 
something our electricity is off. Although it may be off for 
only a few hours, you just can not function the same way. 
When this happens, the old kerosene lamps are gotten 
down, and then dusted off. You then have to carry this 
with you anytime you want to go to a different part of the 
house. So you can see that without electricity, our lives 
would be greatly changed. Another one of the good factors 

« about Wayne-White is that when the electricity does go off, 
you can call, and the electricity will be back on within a 
few hours. No matter if it’s pouring rain or snowing a 
blizzard, the repairman always come and gets the electricity 
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back on. 
The advantages of the REA are too many to number. 

But during this time when our country is going through an 
energy crisis, the greatest advantage is the fact that 
Wayne-White has assured its members that they will be able 
to furnish enough electricity. Even though all the big plants 

in the big cities are running short, a rural cooperative has 
enough. I think that this tells the whole story of the 
cooperative. It shows that not only Wayne-White 
Cooperative but the entire REA electrical system, has 
helped make our country the strongest and most advanced 
in the world. 

by Judy K. Pansier 

Homework by kerosene lamplight, no television to 
entertain or help educate, doing the family laundry by hand 
and keeping warm in winter only by wood or coal stoves 
were all everyday events in rural America of the 1930’s. 
From 1882 until 1935, when the first central station 
generating system went into service, only 10.9 percent of 
the farms in the U.S. had electricity. In no time at all, these 
farmers could report that life was happier and healthier 
with electricity. The news was spread to other farmers of 
how to put electricity to work. The problem, however, 
remained one of getting electric service at rates they could 
afford without help from the Federal Government. As a 
result, the Rural Electrification Administration (REA) was 
created. It brought about an orderly program of loans on an 
interest bearing basis making rural electrification a national 
business investment. Many rural people believed they not 
only needed electric service, but also needed service under 
rates and conditions that permitted full and productive use. 
They saw in nonprofit cooperative organization one way of 
accomplishing their objective. As a result, Rural Electric 
Cooperatives were formed and were given ample powers to 
organize and build. Rural electrics were and still are today 
financed by REA. The loans are repaid with interest on a 
fixed schedule. REA also provides technical assistance in 
engineering, accounting and management improvement for 
its borrowers, so they may learn how to properly use and 
repay the loans. Before REA loans were available, only 10 
percent of America’s rural areas had central station electric 
service. Today the figure is over 98 percent. Because of 
REA and its borrowers, new businesses and enterprises have 
been started and expanded, creating many new jobs. 

The vast majority of rural electric systems are consumer 
cooperatives, while some are organized as public entities. 
The Wayne-White Cooperative is owned by the people it 
serves, and generally, there is a small membership fee. To 
insure democratic control, each member has one vote 
regardless of his investment or use of the facilities. Not only 
do the people own a share in the business, but they also 
control it. They have more say about the way the 
cooperative operates, and they decide what policies will 
guide their business. In short, the future of the 
Wayne-White Cooperative is in its people’s hands. 

There is more than meets the eye when one talks about 
the function of Wayne-White Electric Cooperative. It is true 
that the primary function is to provide dependable electric 
power to the communities which it has pledged to serve. 
Think first of all the electrical appliances and devices used 
in rural homes and farms. Mixers, blenders, toaster, electric 
ranges and dishwashers are almost all found in every 
kitchen. Because of these, homemaking is made easier and 
leaves more leisure time for the lady of the house. Also, 
many families are now enjoying electric heat in their 
homes. Not only are the newer houses equipped with it, but 
also the owners of older houses are updating their homes 
with electric heat and are enjoying tremendously its 
comfort and economy. Only because of Wayne-White 
Cooperative can the people of the community use and 
enjoy these electrical powered devices safely and 
efficiently, making life so much easier and more 
comfortable for everyone. 

Consider now the benefits of rural electrics to our 
nation’s farmers. The use of modern heat lamps, grain 
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augers, ventilating equipment and electric milkers all aid 
tremendously in completing the task and meeting the 
challenge of feeding our nation. 

But rural electrics goes beyond providing dependable 
electricity. Rural electrics is a form of business more 
interested in service to its people than in making dollars. 
For instance, every year Wayne-White Cooperative sponsors 
the 4-H Electric Program. Through this project, many 
youth discover the excitement of electricity. They learn 
how electricity creates heat, light and sound and they learn 
safeguards included in the electric system. With this 
knowledge they have gained, they are able to check their 
home wiring, repair small appliances and even make their 
own electrical devices. Wayne-White Cooperative also 
sponsors the Youth to Washington Essay Contest for high 
schools in the area it serves. Through this contest, the girls 
and boys entering have an opportunity to win a trip to 
Washington, D.C., while at the same time, they gain 
knowledge of the rural electrification organization through 
their research. Only because of Wayne-White’s 
committment to community service and leadership is this 
educational program and trip made possible. 

Electricity is no longer considered almost “magic” as it 
was in the 1930’s, but there are still challenges that rural 
electrics face, new challenges as well as old ones. For 
instance, at the present time our country is facing its most 
critical power shortage since World War II. Rural electrics 
are very aware of it, and most important, they are 
determined to do everything they can to keep it from 
worsening. Their first order of business is to mobilize the 
national will to solve the problems. To meet the shortage of 
power, they are pressing regional and national pooling of 
power resources and for expanded and additional 
generation. They are actively seeking to bring about 
solutions which they believe to be workable. 

Last, but certainly not least, is rural electrics’ great 
concern for protecting our environment. They are faced 
with the task of supplying more and more services with less 
and less environmental impact. They are meeting reasonable 
standards with respect to air and water pollution and to the 
preservation of rural beauty and historic sites. One example 
of what rural electrics are doing to preserve the natural 
beauty of the countryside is the complete undergrounding 
of electric distribution systems. Once underground, not 
only does little evidence remain of poles and wires, but 
hazards for people and livestock decrease, too. By working 
together in the future as they have so successfully done in 
the past, rural electrics can both meet the demand for 
power and preserve the rural environment. It will not be 
easy, but the odds are no greater than those which faced 
the pioneers of this great program. 

Rural electric cooperatives all over the nation, including 
Wayne-White Cooperative, are proud to lead the way, 
translating ideas into action, and spearheading cooperative 
programs for housing, colleges and industrial expansion. 
They’re using their skill and know-how to help meet 
America’s need for balanced rural-urban growth. People in 
rural America are keenly aware that without basic electric 
service, no area can grow or prosper, just as Rural Electrics 
know that thriving rural communities are important to 
everyone-to rural America-to our nation. 
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they go on to college. . . 

if you aren’t around 
to help pay the costs? 

In less time than you think, your grade-schoolers will 
be ready for college. But college costs come high these 
days...even higher in the future. 

So if you have college plans for your son or daughter, 
let Congressional show you how life insurance can help. 

Life insurance can GUARANTEE the financial help 
you'd provide...even if you aren't around to pay tuition 
and monthly costs yourself. 

Life insurance can GUARANTEE cash values in a 
program that will help both you and your children meet 
the financial costs of a college education. 

Congressional Life offers a handy, 48-page booklet of 
current, up-to-date costs at over 1,200 colleges through¬ 
out the nation. It's free, yours for the asking. Just 
complete and clip the form below, then tape or paste 
to a postcard, or insert in an envelope. Mail it to "College 
Costs Booklet", Congressional Life Insurance Company, 
Golden Rule Building, Lawrenceville, Illinois, 62439. 

Yes, I'd like to have a free copy of the 
"College Costs Booklet” 

Name — —  

Address  ....  

City  State  Zip  

&R/C 

Congressional Life Insurance Company 

GOLDEN RULE BUILDING • LAWRENCEVILLE. ILLINOIS 62439 
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Whittling away on his retirement 
(continued from page 8) 

gether, not put together after the 
links are made. 

“A lot of people are always won¬ 
dering how I make them,” Day said. 
“It really isn’t that hard after you 
make the first one. One boy who 
saw them kept looking at them and 
wondering where the cuts were to 
glue them together.” 

None of Day’s work is for sale, 
because as he puts it, “I really can’t 
put a value on it, so I don’t sell my 
work. I just like making them.” 

There are a lot of people who 
have heard about Day’s craftsman¬ 
ship in making wooden objects. A 
local teacher has made tapes explain¬ 
ing Day’s hobby for members of the 
United States Army overseas. 

Day doesn’t advocate whittling 
for everyone who retires. It takes a 
lot of time and a good deal of 
ability. If you are as good at it as he 
is, however, it might be worth the 
effort. 

Get rid of all ROACHES 
and WATERBUGS with 

SURE KILL 
Or You Pay Nothing 

f 
Roaches eat Sure Kill greedily and 
return to their nests which they 
contaminate, starting a chain re¬ 
action that wipes out all other 
roaches and eggs. 
Sure Kill never wears out, is abso¬ 
lutely odorless and safe to use. 
It contains no D.D.T. A single can 
cleans out six rooms and keeps 
them free of roaches and waterbugs 
for years. Money back guarantee. 
Send" just $3.98 "for one can, two 
for $6.98 postpaid. 

FOX ENTERPRISES 
Box 211 

MARION, KY. 42064 
Mtr and Distr. 

If Ruptured 
TRY THIS OUT 

Modern Protection Provides Great 
Comfort and Holding’ Security 

An “eye-opening” revelation in sensi¬ 
ble and comfortable reducible rupture 
protection may be yours for the asking, 
•without cost or obligation. Full details 
of the new and different Itice Support 
will he sent you Free. Here’s a Support 
that has brought joy and comfort to 
thousands—by releasing them from 
Trusses that bind and cut. Designed to 
securely hold a rupture up and in where 
it belongs and yet give freedom of body 
and genuine comfort. For full informa¬ 
tion—write today! WILLIAM S. KICK, 
luc., ADAMS, N. Y., 13605 DKI’T. q p 
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A farm sale is a little bit of Americana reminiscent 

of quilting bees and roof-raising parties a century 
ago. It is a time for people getting together in rural 
areas, which is perhaps more important than the actual 
sale of goods. 

A farm and household goods sale is a sad time 
also. Another man who tilled the soil and raised beef 
for others is leaving for the city or retiring to enjoy his 
later years. For the people at the sale who know him, 
it’s almost a way of saying goodbye; we are glad to have 
known you. 

Few farmers go through life without collecting a 
lot of household goods, antiques and assorted memora¬ 
bilia, in addition to farm machinery and equipment. 
James Monti and his wife of rural Carlinville were no 
exceptions. 

Monti, a member of M.J.M. Electric Cooperative, 
Inc., Carlinville, held a sale recently to divest himself 
of articles he no longer needed and to accumulate some 
cash for his retirement. 

You could see the site of the sale a couple of miles 
away. Cars and trucks lined the county road several 
hundred yards in either direction. Easily 200 people 

walked the grounds looking over the items for sale, de¬ 
ciding how much they would bid for a choice article and 
wondering if their bid would take home the prize. 

Inside one of the sheds, area ladies started brewing 
the coffee, making the sandwiches and slicing the pie. 
Farm sales are all-day affairs and bidding tends to make 

one hungry. 
Roy Weller, an auctioneer from Carlinville, started 

the sale with small household items such as clothes, 
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kitchenware and lamps. The bids didn’t range too high, 
but they weren’t expected to. The larger, more expen¬ 
sive items would come later. An antique wall telephone 
brought over $50—a set of pictures only $1. 

Bidding itself is an art. For the uninitiated it often 
looks like no bid has been made, yet the auctioneer goes 
higher in his asking. A raised finger, a muffled voice 
from deep in the crowd and another item has been sold. 

A sale moves quickly. The auctioneer seems never 
to cease his chatter. A pair of wine presses, wooden 
barrels, two antique stoves, a rifle and other items move 
quickly. Later in the day, the farm machinery—tractors, 
truck, plows and a combine—all go up for sale. 

Underneath the exterior of the sale is a current of 
rural friendliness, where everyone is a neighbor and 
everyone wants to have a good time. People form in 
little groups around the yard, talking about the crops, 
the weather or maybe just about the people they’ve seen 
at the sale. 

A farm sale isn’t limited to farmers, nor to men 
or those over 40. Half the people are women, some com¬ 
ing to help with the food, others to bid. People you 
would automatically label “city” blend in and are made 
to feel welcome. Ages of the people range from babies 
in their mother’s arms through teenagers to older people. 

Late in the afternoon the last item goes up for bid 
and is sold. The auctioneer lays down his microphone, 
the ladies pick up their baked goods, the crowd trickles 
slowly home and the line of vehicles disappears. 

For Jim Monti the sale was a successful venture. 
For his neighbors, it was a good way of saying goodbye. 

11 



Wayne-White News 
®)r© NRECA 

Phone: 842-2196 Wayne-White Counties Electric Cooperative 

A lot of time and effort go into an 

annual meeting, from arranging for 

entertainment and planning the beauty 

contest to preparing refreshments and 

prizes. 

We would like to take this 

opportunity to thank all of the people 

who put in some long hours and gave 

freely of their time to make our 36th 

annual meeting the success we feel 

that it was. To our employees, their 

families and just to our many friends 

who came by to give a hand, we thank 

you! Without you, the meeting would 

have been less than it was. 

As for the meeting itself, it came 

off without a hitch. “The Shiloh’s,” 

our featured entertainers, were well 

received, as was Steve Lee, who played 

the organ during the meeting. 

We were quite proud when Miss 

Kathy Harriss of Fairfield received her 

award of $3,000 in college scholarship 

checks for winning the National Rural 

Electric Cooperative Association’s 

beauty pageant. Though she is “Miss 

Rural Electrification of 1974,” 

somehow we will always think of her 

as our own “Miss Wayne-White 

Counties Electric Cooperative of 

1973.” 

There is a new queen on the 

horizon for our cooperative, too. Miss 

Leah Coston, 17, of Crossville was 

crowned “Miss Wayne-White Counties 

Electric Cooperative.” We wish her 

success in the state contest and are 

very pleased she will be representing us 

there. 

We were pleased with the turnout 

and the participation at the meeting. 

We think this proves why the 

cooperative system is so strong 

today—our members care. 

There isn’t space to show every 

aspect of the meeting, but here are a 

few scenes: 

FROM RIGHT: President Stanley E. Greathouse presented 25-year 
service awards to Director Willard Ban non of Grayville and Dale Warren, 
who handles materials and work orders for the cooperative. 

Fairfield 

Kathy Harriss receives her scholarship ch 
certificate from Bob Patton, administrative a 
of Illinois Electric Cooperatives, Springfield, 
a matching check from General Electric. 

Not everyone can select prize 
winners. It sometimes takes a little 
girl with just a little help from a 
friend. 
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VIEWS FROM 
AYNE-WMTE’S 38th ANNUAL MEETING 

and a 
sociation 
received 

Seventeen-year-old Leah Coston of CrossviHe, seated, was 
crowned "Miss Wayne-White Counties Electric Cooperative, 
1974." STANDING, from left, are second runner-up Jackie 
Spence of Norris City; Kathy Harriss, "Miss Rural Electrification 
of 1974" and first runner-up Rhonda Withrow of Fairfield. 

MAY 1974 

Everett Phillips, Norris City Outpost, 
received a watch from President Greathouse in 
recognition of his 30 year service to 
Wayne-White Counties Electric Cooperative. 

Over 1,000 members filled the 
Fairfield High School gymnasium to 
hear reports, crown a new queen and 
be entertained by "The Shiloh's." 



Electric Range 
A new 30 inch eye-level 

Connoisseur electric range is 
now available from the Whirl¬ 
pool Corporation. The smooth- 
top is designed to provide heat 
distribution through the ceram¬ 
ic glass top. It features con¬ 
tinuous cleaning ovens, con¬ 
trols under glass fluorescent 
light illuminate work areas 
and a digital clock controls the 
automatic oven and appliance 
outlet. 

Energy Saver Decals 
Whirlpool Corporation is offering free energy saver decals 

with consumer tips for conserving energy on major home ap¬ 
pliances. Included in the set are energy stickers for ranges, 
dishwashers, washers, dryers, refrigerators and room air condi¬ 
tioners. Interested homemakers can get a set of the six energy 
saver stickers by writing: Whirlpool Corporation, Energy, Ben¬ 
ton Harbor, Mich., 49022. 

(continued from page 5) 
sulphur made at the meeting. 

“This fixation with sulphur,” 
Bagge claimed, “is impeding the 
coal industry’s expansion and hurt¬ 
ing the nation’s chances of ever at¬ 
taining energy self-sufficiency.” 

Bagge also warned against putting 
too much faith in the development 
of synthetic fuels from coal. 

“If coal is to contribute to meet¬ 
ing short to mid-term energy needs, 
its largest contribution will have to 
come from coal burned as coal,” 
Bagge said. “Illinois coal can be 
burned in many locations in this 
state without damage to public 
health, property or state air stan¬ 
dards.” 

Charles Schulze, senior fellow with 
the Brookings Institution in Wash¬ 
ington, said the public should not be 
locked into paying “artifically high” 
prices for energy. He said the idea 
that higher energy prices should be 
welcomed is “just nonsense.” 

“The American consumer is pay¬ 
ing $19 or $20-million more for his 
energy and getting less,” Schulze 
said. “Forty percent of that went 
abroad and 50 percent goes into the 
domestic profits of the oil com¬ 
panies.” 

Attending the two-day conference 
from the Illinois electric coopera¬ 
tives were: John Adkisson, Norris 
Electric Cooperative, Newton; Roy 
E. Horton and M. M. Jontz, Illinois 
Valley Electric Cooperative, Prince¬ 
ton; Maurice Johnson, Edgar Elec¬ 
tric Co-operative, Paris; Wayne Lan- 
ing, Adams Electric Co-Operative, 
Camp Point; Stanley Otten, Rural 
Electric Convenience Cooperative, 
Auburn; Arthur Peyton, McDonough 
Power Cooperative, Macomb; Dale 
Smith and James Holloway, Egyp¬ 
tian Electric Cooperative, Steeleville; 
Charles Witt, M. J. M. Electric Co¬ 
operative, Carlinville, and William 
Dean, Joe Spivey and Jim Pottorf, 
Association of Illinois Electric Co¬ 
operatives, Springfield. 

14 ILLINOIS RURAL ELECTRIC NEWS 



Governor Dan Walker thought it 
important enough to proclaim a spe¬ 
cial day for it to be held . . . Lt. 
Governor Neil Hartigan took time 
from his busy schedule to talk about 
it . . . and Illinois electric coopera¬ 
tives were extremely pleased to spon¬ 
sor it. 

IT was the first “Illinois Rural 
Electric Youth Day” and the second 
year of the “Youth to Springfield” 
tour. Over 110 essay finalists and 
chaperones from 10 Illinois electric 
cooperatives met in Springfield on 
May 8 to participate. 

Cooperatives sponsoring the youth 
tour were Adams Electrical Co- 
Operative, Camp Point; Clinton 
County Electric Cooperative, Inc., 
Breese; Coles-Moultrie Electric Co¬ 
operative, Mattoon; Eastern Illinois 
Power Cooperative, Paxton; Egyp¬ 
tian Electric Cooperative Association, 
Steeleville; Illinois Rural Electric 
Co., Winchester; Monroe County 
Electric Co-Operative, Inc., Water¬ 
loo; Southwestern Electric Coopera¬ 
tive, Inc., Greenville; Wayne-White 
Counties Electric Cooperative, Fair- 
field and Western Illinois Electrical 
Coop., Carthage. 

This year, 19 
electric coopera¬ 
tives in Illinois 
sponsored an es¬ 
say contest in their 
area to select ru¬ 
ral students to 
represent the co¬ 
operative in the 
annual “Youth to 
Washington” tour. 
This is the second 
year where final¬ 
ists from many of 
the cooperatives 
have been hon¬ 
ored and reward¬ 
ed for their par¬ 
ticipation with an 
all-expense, full- 
day trip to the 
State Capital. 

IT was the 
VIP’s- tour, too. 

Governor Walk¬ 
er, although per¬ 
sonally unable to 
attend, welcomed 
the students with 

JUNE, 1974 

a proclamation which praised the 
young people for “their interest and 
achievements in rural electric youth 
activities, for taking advantage of 
the educational experience they are 
offered and for the responsible lead¬ 
ership they are developing.” The 
Governor also wished them a most 
enjoyable and profitable visit. 

After assembling at the Associa¬ 
tion of Illinois Electric Cooperatives, 
Springfield, for a tour of the state¬ 
wide facilities, the students boarded 
three buses and were whisked away 
for a tour of the Illinois House and 
Senate Chambers at the State Capi¬ 
tol Building. 

While at the Capitol, the delega¬ 
tion was recognized on the floor of 
the Senate and given a round of 
applause by their legislators. 

One of the day’s highlights was 
an address from Lt. Governor Harti¬ 
gan at a noon luncheon held in the 
students’ honor at the Ramada Inn 
Forum XXX, Springfield’s newest 
hotel and banquet center. 

The Lt. Governor praised the stu¬ 
dents for their “outstanding achieve¬ 
ments” as leaders in their respective 

Illinois Rural Electric 
Youth Day 

schools and for their willingness to 
participate when others have shrank 
from responsibilities and duty. 

“You are the people who will 
lead this state and this country in 
future years,” Hartigan said. “It is 
never too early to start thinking 
about what you want to do with 
your life. Take part. Participate. Get 
involved in the running of your 
state government. I have been in 
government for the past 12 years 
and I believe it is one of the most 
responsible and rewarding things 
one can do with their life.” 

During the luncheon, Miss Kathy 
Harriss of Fairfield, who is present¬ 
ly reigning as “Miss Illinois Electric 
Cooperative” and “Miss Rural Elec¬ 
trification, 1974” was presented a 
$1,500 scholarship check by W. J. 
Shields, District Manager, Apparatus 
Distribution Sales Division, General 
Electric Co., St. Louis, Missouri. The 
check was presented to Miss Harriss 
on behalf of the General Electric 
Company for having been selected 
“Miss Rural Electrification” at the 
NRECA Annual Meeting held in 
February. 

Other activities 
during the day 
included a tour of 
the Illinois State 
Museum, the Old 
State Capitol 
Building and the 
Lincoln Home 
and Tomb. 

While students 
from seven of the 
cooperatives re¬ 
turned home in 
the late afternoon, 
more was in store 
for essay finalists 
from Adams, Illi¬ 
nois Rural and 
Western Illinois 
electric coopera¬ 
tives. The group 
had the singular 
opportunity to 
meet with nine 
legislators, repre¬ 
senting the 47th, 
48th and 49th 
Legislative Dis- 

(continued on 

page 15) 
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MATERIAL 
SHORTAGE 

By Dale Warren, Purchasing Agent 

After many years, as growth in 

demand outstripped growth in supply, 

the United States finds itself in a 

shortage of materials. 

Shortages now exist in almost 

every industry. Long delays and higher 

prices are the 

pattern of today. 

Scarcities in several 

industries have had 

an effect like a 

ripple on a pond 

that has spread 

throughout the 

economy. Dale Warren 
Purchasing Agent The inabi|ity of 

the steel industry to produce and ship 

as much metal as demand calls for has 

put a crimp in operations of many 

companies across the United States. 
Many suppliers do not have the 

inventory; therefore, we keep building 

up a backlog of orders. 
Another response has been for 

companies to prune their product lines 

by making the most profitable items. 

The result is that lower profit margin 

items are dropped, creating more 

shortages. 

Unemployment due to shortages 

and the fuel problem is estimated at 

240,000. 

HOW HAS THIS AFFECTED 

YOUR ELECTRIC COOP? 

The shortages have shown up in 

everything-bolts, transformers, poles, 

crossarms, conductor and hardware. 

Constantly changing prices and the 

supply situation make it very difficult 

to plan. A careful analysis of the 

market as we watch trends, 

developments and opportunities 

enables us to realize significant savings 
in our purchasing. However, our cost 
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of construction is going up rapidly due 

to material costs in the past few 

months. 

For example: Poles have increased 

in price 75 percent. Bare copper soft 

drawn, used in grounding, has 

increased 94 percent. Tri-plex service 

conductor has increased, in some sizes, 

185 percent. Distribution crossarms, 

used in primary construction, has 

increased 200 percent. This has all 

happened in a period of six months. 

Along with higher prices, deliveries on 

some items are delayed for one year. 

Your electric cooperative is trying 

to hold operating costs to a minimum. 

We are dedicated to making the best 

out of a very difficult situation. 

Through quality workmanship, sound 

management, good productivity and 

wise purchasing, we are bringing you, 

our members, dependable electrical 

power at the lowest possible cost. 

HOW LONG WILL 

SHORTAGES CONTINUE? 

Many of the shortages will not 
disappear soon. There appears to be no 

easy solution to the supply problem. 

Competition for raw materials from 

other countries is severe. The reason 

for many shortages is that we do not 

have the production capacity in the 

U. S. to meet the demands of a 

growing market. The demand for steel 

exceeds the industry’s ability to 

supply it. Thus, steel customers are 

concerned over the prospect of the 

greatest supply pinch they have ever 

experienced. Most of our material 

supplies are made of steel. The price of 

scrap steel is almost three times what 

it was a year ago. Prices will continue 

to be higher. 

The petrochemical industry cannot 

keep up with the demand. The 

insulation on our service conductor is 

dependent upon the producers of 

plastic resins. It will probably be 1976 

or 1977 before new plants under 
construction can boost capacity 

enough to catch up with demand. The 

price of polyvinyl chloride will be 

much higher due to our own 

petroleum shortage and the Arab oil 

embargo. 

We share this information to keep 

you informed and to let you know 

how the shortage is affecting your 

cooperative. However, we are 

confident in the future of our country 

and your cooperative as we work to 

meet the challenge of our economy. 

You can depend on Wayne-White 

Electric Cooperative for low cost, 

dependable electric power to meet 

your growing needs. 

THE MAN who invented the alarm 
clock certainly helped to arouse the 
working classes. 

5j>: i|c 5|c 5|c 

I HAD rather have a fool to make me 
merry than experience to make me 
sad. 

—Shakespeare 

THE FIRST bicycle ever propelled on 
New York City streets — May 21, 
1819 — was imported from England. 

Judy Pansier at Lincoln's Tomb 

ILLINOIS RURAL ELECTRIC NEWS 



YOUTH DAY 

Hey Guys! Look what Jim Whetstone won by writing an 
essay. From left, Karen Basinger, Velinda Blackman and 
Leah Coston at the Lincoln Home in Springfield. Good 
catch, Jim. 
JUNE 1974 

Luncheon was at the Ramada Forum XXX 

A proclamation issued by Governor Dan Walker 

proclaimed May 8, 1974, Illinois Rural Youth Day and 

welcomed about 125 students to Springfield. 

From Wayne-White Counties Electric Cooperative were 

seven finalists in the Youth to Washington Essay Contest: 

Velinda Blackman, Norris City; Karen Basinger, Enfield; 

Judy Pansier and Leslie Montgomery, Fairfield; Mark 

Baker, Wayne City; Jim Whetstone and Leah Coston of 

Crossville. Leah is also Miss Wayne-White Electric, 1974. 

Kathy Harriss and her mother, Mrs. Plarriss; S. J. Miller, 

manager of Wayne-White Electric; Dale Harris and Ivan 

Holler, employees, were also on the tour. 

Departure time from Fairfield was 5:00 a.m. After a 

brief stop at Salem for breakfast we arrived at the 

Association of Illinois Electric Cooperatives (AIEC) in 

Springfield on time at 9:00 a.m. 

We were greeted by Thomas Moore, general manager, 

and Robert Patton, administrative assistant, both of the 

AIEC. Patton had planned the program and was tour 
director for the day. 

The next 30 minutes were spent in a get-acquainted 

session and a briefing on the agenda. 

Three buses were chartered for the day’s activities. Our 

first stop was for a guided tour of the Illinois State Capitol 

Building. Visits were made to the House of Representatives, 

Senate and other state offices. An educational tour of the 
Illinois State Museum focused on the early days of 

Illinois. 

Luncheon at the Ramada Forum XXX highlighted the 

tour with guest speaker Lt. Governor Neil F. Hartigan 

encouraging the youth to get acquainted and become 

involved with rural electric programs and to assist in the 

further development of rural America. He said we have the 

capacity to lead America in agriculture technology and we 

can’t afford to waste our abilities. He further added “If ever 

there was a time that we need your help, it is right now.” 

After the luncheon, a scholarship presentation was 

made to Kathy Harriss by General Electric District 

Manager, W. J. Shields. This presentation resulted from the 

honors bestowed upon Kathy in San Francisco in February 

when she was crowned Miss Rural Electrification, 1974. 

The afternoon brought tours of Lincoln’s home, the 

Old State Capitol Building and Lincoln Monument in Oak 

Ridge Cemetery. 

Our return to Fairfield included a stop in Vandalia for 

the evening meal and to celebrate Leah Coston’s 18th 

birthday. 
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What if your 
INCOME 

should suddenly 

Could you live WITHOUT your income? 
Income is your biggest asset worth more than all the property you have 
now the source of all the property that you may have in the future. 
But income can be stopped by accident or illness. What then? Costs of 
medical care increase your monthly expenses. Will you be forced to spend 
your savings? Go into debt? Become dependent on others? 
Congressional's Income Protection plans solve this problem, easily and 
economically providing income when you are disabled, preserving your 
family's standard of living, paying you money when you need it most. 

For full details, or for other information, check the appropriate box below, 
complete the form, and mail today. 

Health Plans 
□ HOSPITAL-SURGICAL-MEDICAL PLAN 

(for individuals and families) 

□ INCOME PROTECTION PLAN 
(income when disabled) 

□ MEDICARE SUPPLEMENT PLAN 
(covers expenses not covered by Medicare) 

□ SUPPLEMENTARY COVERAGE 
(in addition to your present plan) 

Name  
Rural Route 
or Address _ 

City  

Life Plans 
□ FAMILY PLAN 

(protection for Dad, Mom, and all children) 

□ RETIREMENT INCOME PLAN 
(available to age 55) 

□ BALANCED INVESTMENT PLAN 
(mutual funds plus life insurance) 

□ EDUCATION PLAN 
(assures funds for a college education) 

 Age 
Rural Route 

  Box Number  

State Zip. 

PR/C Congressional Life Insurance Company 

GOLDEN RULE BUILDING • LAWRENCEVILLE. ILLINOIS 62439 



■NE DROP 
IDS 2 TONS! 

• Set In Seconds! 

• No Mixing. No Clamping, No Mess! 

• Bonds rubber, plastic, metal, 
ceramic, glass, porcelain! 

• Replaces nails, screws, bolts! 

• 132 Bonds to the Tube! 

• One Square Inch Will Stand 
5,000 lbs. pull! 

New Space Age Adhesive was developed to replace 
nuts and bolts in American industry. It is used everyday to 
hold parts of planes, cars, tractors, derricks together! Now 
you can use it to hold almost everything and anything! 

LOOK WHAT YOU CAN REPAIR 
INSTANTLY: 

• Repair a bike. 
• Permanently seal garden hose. 

Imagine just one drop of Space Age Adhesive holds 
with up to 2 tons of tensile strength holding power. Not an 
ordinary epoxy, it can be used instantly without com¬ 
pounding—NO WAITING ... NO CLAMPING or TIEING 
. . . NO MESSY MIXING! Dries to an invisible bond in 
seconds. 

Proven In Industry—Use It 1,000 Ways In Your Home 
Your Space Age Adhesive applicator tube dispenses 

clear, colorless formula drop by drop. Use it everywhere. 
It’s non-toxic. Resists chemicals, weather, moisture ... in- 
defnitely. The repair will be many times stronger than the 
original piece. 

Now In Handy Drop-by-Drop Applicator For Home Use! 
Now for the first time Space Age Adhesive is available 

for home use in a Single-Drop Tube Dispenser. (132 
bonds) for only $2.50. It is ideal for use in your home or 
shop. You’ll find it useful in 1,000 ways. It must bond 
anything stronger, tighter, neater instantly or your money 
refunded immediately. 

• Join cracked floor tiles. 
• Repair broken dentures. 
• Fix pots, pans, mixers, appliances. 
• Make broken china and porcelain new 

again. 
• Mend furniture. 
• Watertight cracked rubber boots. 
• Repair broken panes of glass. 
• Splice film, audio tapes. 
• Bond a broken golf club, baseball bat. 
p - - —BUY WITH CONFIDENCE - - — 

30-DAY MONEY-BACK GUARANTEE 
2 Jay Norris Corp., 25 W. Merrick Rd. I 
J Dept. SEO-289, Freeport, N.Y. 11520 I 

J Please rush me dispenser(s) ■ 
■ Space Age Adhesive @ $2.50 each plus 50c I 
1 shipping and handling. | 
| □ SAVE! Order TWO for only $4.50 plus 50c ■ 
■ shipping and handling. 
2 □ SAVE MORE! Order6 for $11.50 plus $1.00 1 

1 shipping and handling. I 
I □ SAVE MORE! Order 12 for $20.00 plus | 
| $1.25 shipping and handling. 
■ Enclosed is □ check or □ money order for J J $ (N.Y. residents add sales tax.) ^ 

I PRINT NAME  ! 

'5*rEEnn&coM 25 W. Merrick Rd., Dept. SEO-289 
Freeport, N.Y. 11520 

Serving Satisfied Customers for over 25 Years 

ADDRESS  I 

CITY I 

STATE    ZIP | 
""■■■© Jay Norris Corp., 1974 — 
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Across the 
manager's 
desk 

by S. J. Miller 

Many changes have occurred since 

the beginning of our cooperative in 

1937. The membership has changed 

considerably, with only a few of the 

charter members that received service 

on that November day still connected. 

We have made the transition from 

setting poles by hand 

to our mechanized 

method of today. We 

have grown from one 

connection in our 

purchase of 

wholesale power to 

our present nineteen 

substations located 

thro ughout our 

service area. Four of these are along 

Central Illinois Service Company’s 

(ClPS) 69,000 volt transmission line. 

The other substations are connected 

by cooperative-owned transmission 

lines to CIPS. The number of member 
service connections is now 

approaching 10,900. This is a density 

of over three and one-half member 

connections per mile of energized line. 

This continues to increase each year. 

Costs of line construction continues to 
increase also. Presently, this cost is 

about three times greater than in 

1937. At that time, line construction 

cost the cooperative less than 

$1,000.00 per mile. Today, we are 

lucky even with good conditions and 

modern equipment to get the same 

type of construction for $3,000.00 per 

mile. 
In the past year, prices of most 

material have doubled. Another major 

problem is the availability of this 
material. For example, some orders for 

conductors cannot be delivered until 

1975. As of this date, we have been 

able to supply the service when 

requested by the consumer. Under 

present conditions, this may not 

always be possible. Delays in material 
delivery directly affect the time 

element in construction. 

All energy distributed by your 

cooperative is purchased at wholesale 

cost from CIPS. Their cost of 

generation has increased due to greater 

costs in fuel and other expenses. 

Operation and maintenance costs 

continue to climb and this cost is 

being reflected in the wholesale charge 

to your cooperative. The cost of 

wholesale power in the past six years 

has increased 41 percent. In 1968, the 

financial condition of the cooperative 

permitted a rate reduction. This has 

been a considerable saving to the 

members since that time. In 1972, it 

became necessary for the cooperative 

to collect the State Utility Tax from 
the consumer. The cooperative has 

been paying this tax from revenue 

received. In order to compensate for 

this situation, the management and 

board of directors find it necessary to 

have an upward rate adjustment to 

cover this increased cost in operation, 

maintenance and wholesale power 

cost. This adjustment will be included 

in the electric bill that you receive on 

August 1, 1974. We plan to keep you 

informed to give assurance that we will 

continue to give the best possible 

service at the lowest possible cost. 

EMPLOYEE ID s 
Your cooperative has announced a 

new employee identification program 

to provide instant identification of 

cooperative personnel to all consumers 

of the cooperative. 

The ID card, which has a colored 

photo of the employee on the front, 

includes the name of the employee, 

name of the cooperative, employee’s 

social security number and age. On the 

reverse side of the card, laminated in 

clear plastic, is the signature of 

S. J. Miller, manager of Wayne-White 

Counties Electric Cooperative. 

This new ID program is designed as 

a method to protect unsuspecting 

cooperative members and consumers 

from “fake” employees. 

Numerous ruses have been reported 

across the state during the past several 

months used by persons to gain access 

to homeowners premises to survey the 
location for further unknown 

“activities.” 

Cooperative personnel involved in 

member contacts at Wayne-White 

Electric are now carrying a cooperative 

ID card. The employee will present the 

card at the request of a member. If an 

individual identifies himself as a 

cooperative “employee” but refuses to 

show his ID card, the member is 

requested to report the incident to the 

Wayne-White Counties Electric 

Cooperative headquarters in Fairfield 

immediately. Our phone number is 

842-2196. 
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TYPES OF VENTS 

ATTIC 
We are aware of the need to 

conserve energy. The wise and 

intelligent use and conservation of 

energy is everyone’s duty. This 

becomes a matter of economics, as 

well as conserving our natural 

resources. I’m sure you have been in 

an attic on a sunny day where, 

without proper ventilation, the 

temperature will soar to 150 or 160 

degrees. This is hotter than the highest 

recorded temperature in Death Valley, 

which was only 1 34 degrees. 

Insulation is important and is 

needed, but insulation is only a time 

deterrent, not a barrier. If attic 

temperatures continue to run 

extremely high for long periods of 

time, the ceiling within the structure 

will begin to radiate. This undesirable 

heat not only creates uncomfortable 

conditions, but places an additional 

load on the air conditioning system as 

well. 

The solution to this problem seems 

simple enough. Just change the air 

often enough to keep the attic 

temperature to within five or 10 

degrees of ambient. This will remove 

most of the heat that penetrates the 

roof of the building. 
Our next step would be to 

VENTS 
determine the type, size and number 

of vents needed. There are many 

different types of vents that will do a 

highly satisfactory job and blend in 

with any type of architecture. It is 

recommended for a minimum of attic 

ventilation that one square foot of 

inlet arid one square foot of outlet is 

used for each 300 square feet of 

ceiling area. Always provide at least 

two vent openings. If possible, place 

them so air can flow in one, over the 

insulated area and out the other. These 

recommended vent sizes are based on a 

completely open vent with no screens 

or rain louvers, the recommended size 

of vent should be increased as per 

chart listing. Add 15 percent 

additional capacity for black or real 

dark roofs. In areas which are difficult 

to ventilate naturally, power 

ventilators should be installed. The 

main thing to remember with any of 

them is that vents should be large 

enough and they should be kept open. 

Attics must be ventilated if the 

insulation is to perform at its best. It is 

just as necessary in winter as in 

summer. Don’t close the vents in 

winter. The insulation will keep the 

heat in while the open vents let 

unwanted moisture vapor escape. 

ROOF VENT 

JUL2JL5LJUULA1 JLSJL0_0_0A5JL0JUL0JLiLJL0JUUL0JLJUUL0JUL2JL8. 

TYPE OF COVERING SIZE OF OPENING 

VA " hardware cloth 

V4 " hardware cloth and rain louvers 

8-mesh screen 

8-mesh screen and rain louvers 

16-mesh screen 

16-mesh screen and rain louvers 

1 times net vent area 

2 times net vent area 

11/4 times net vent area 

2% times net vent area 

2 times net vent area 

3 times net vent area 

nrmnnr 
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THOMAS EXTRUDED PLASTICS CO., INC. 
p.O Box 145, Oklahoma City. Okla 73101 

Tf all the land used 
for farming in the 

United States 
divided equally 
among U.S. fami¬ 
lies, what would be 
your family’s share? 

The answ 
slightly less than 24 
acres. To the city dweller or 
suburbanite this would seem like 
room to roam. But the average 
farmer, accustomed to 385 acres, 
might feel a bit cramped. 

About 20 of your 24 acres would 
be actually in your farm. Nearly 7.5 
acres of your farm would be crop¬ 
land ; 9.5 would be grassland or 
range. You also would have about 
three acres of woodland which you 
use for grazing, and less than an 
acre in farmstead, roads and non¬ 
farm uses. 

In addition to land in your farm, 
you would run livestock on about 
four acres of land rented or leased 
from the Government. About half 
would be grassland, pasture and 
range, and the rest would be wood¬ 
lands—mostly lands administered by 
the Forest Service. 

Although your farm contains near¬ 
ly 7.5 acres of cropland, you planted 
less than five acres to crops in 1973. 
The rest of it was in farrow used for 
pasture, held out of production un¬ 
der Government programs, or idled 
for one reason or another. You had 
over an acre in corn and in hay, 
and soybean and wheat fields of nine- 
tenths of an acre. Most other crops 
were on garden-sized plots. 

Your herds and flocks present 
some puzzling biological problems. 
You had only one-fifth of a dairy 
cow, but she managed to produce 
2,150 pounds or 250 gallons of milk 
in the year. The beef cattle herd of 
2.0 head dropped nine-tenths of a 
calf, while your lone hog had a litter 

of 1.6 pigs. Only one- 
third of a sheep 
roamed your pasture. 

You had 5.6 hens 
’ 1973. They 

laid 103 dozen 
eggs. You also pro¬ 

duced 56 broilers, but 
only 2.5 turkeys. 
Your family farm was 

valued at $4,814 on the 
i973 real estate market. As the 

year began, you had $638 worth 
of livestock and poultry on hand 
and $262 worth of crops. Investment 
in machinery and motor vehicles 
amounted to $726. 

If you are a city man, this farm 
may give you more elbow room than 
you are accustomed to, and perhaps 
something of the spirit of agrarian 
living. But, as every farmer knows, 
it won’t make you rich. 

Your 24 acres grossed $1,684 in 

A NEW INOVATION IN DIGGING WHICH UTILIZES YOUR PRESENT TRACTOR 

The powerful BACKHOE simply and quickly field 
mounts to three point hitch farm and industrial tractors and 
other prime movers, such as skid loaders. A built in compen¬ 
sating valve allows successful operation from either an open or 

closed center hydraulic system. An optional hydraulic pump kit 
is available for prime movers without center hydraulics. 

For more information see you 

III. rep., Bob Dickey — P. O. Box 826 — 

Whatever your field of endeavor, be it contracting, farming, 

ranching, trenching, landscaping, irrigation work, cemetery 
openings, etc., the G&/ZztV BACKHOE allows FULL use of 
your tractor for hook up of a rear mounted or mid mounted tool 
after your digging and ditching chores are finished. Get the most 
from your investment with this detachable excavator. 

r Grizzly (I mpl.) dealer or contact the 

Chatham, III. 62629, Ph. 217-483-3324. 

See the Grizzly at the 

III. State Fair 

1973. Production expenses took $1,- 
198 of that, leaving you a net in¬ 
come of only $486. 

QUICK HITCH BACKHOE 
A TRULY RUGGED AND DEPENDABLE 

FARM AND INDUSTRIAL EXCAVATOR 

World's Fastest, 
Easiest Fencing! 

t€p-POSTS 
66" PLASTIC LINE POSTS 

New 72" Line Posts, Heavier & Larger 
• Strong, Durable, Attractive 
• Non-Conductive, Non-Corrosive 
• Drive-In Easily with Tepco Driver 
• No Digging, Setting, Filling 

Build your fences the easy way with 
TEPCO Line Posts—just like hundreds 
of ranchers and farmers throughout the 
nation are doing. Tep-Posts are strong, 
light weight and durable. Easy to carry 
in quantity. Weighted steel driver is 
necessary to drive in the Tepco posts. 
Wire clip fasteners and postdriver 
furnished at nominal costs. 

Get literature on line fence posts and 
48" electric posts 

See your dealer or contact us 
Write or Call 405 424-2222 

(TEPCO, INC.)  
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Cut off the electricHy 
and your life can 
be drastically 
affected for 
several hours. 

Cut off your earning power and your life 
can be drastically affected for years. 
Like electricity, good health is something 
we often take for granted. But just as light¬ 
ning can suddenly cut off the electrical 
power, disability can just as quickly cut 
off your earnings. At a time when medical 
bills are added to the cost of everyday 
living, the loss of your income can be 
especially serious. 

Your Disability Income Protection Plan can 
help see to it that you will have money to 
live on when you are unable to work be¬ 
cause of a covered illness or injury. 
Underwritten by Mutual of Omaha, this 
plan can pay you from $100 to $800 a month 
depending upon the plan you choose and 
qualify for. These are tax-free benefits to 
help replace your paycheck. You use it on 
your family's needs as you see fit. 

For more information regarding this Dis¬ 
ability Income Protection Plan, just mail 
in the coupon below. Or contact your local 
Mutual of Omaha representative. 

L. Earl Cutler 
7600 West Main Street • P.O. Box 965 
Belleville, Illinois 62223 
Phone: (618) 398-1950 

S. B. Stottrup 
111 East Decatur • Decatur, Illinois 62525 
Phone: (217) 429-5495 

A. H. Harris 
1119 South Sixth Street 
Springfield, Illinois 62705 
Phone: (217) 528-3434 

W. C. Hayes 
407 Rockford Trust Building • P.O. Box 419 
Rockford, Illinois 61105 

Jack B. Williams 
Jack Williams Division Office 
285 South Plazaway 
Cape Girardeau, Missouri 63701 
Phone: (314) 334-2841 

R. L. Thomas 
309-10 Bondi Building 
Galesburg, Illinois 61401 

UNDERWRITTEN BY 

Mutual IT'S 
^OmahaSL' 

The people who pay... 

Life Insurance Affiliafe: United of Omaha 

MUTUAL Of OMAHA INSURANCE COMPANY 

HOME OffICE: OMAHA. NEBRASKA 

Dept. 2R ^ 
Disability Income Protection Plan 
Mutual of Omaha • Dodge at 33rd Street 
Omaha, Nebraska 68131 

Please rush me the complete facts on the Disability Income Protection Plan that can i 
pay me up to $800 a month in tax-free benefits. 

NAME-       < 

ADDRESS   

CITY „ STATE ZIP  I 

FILL OUT AND MAIL TODAY. NO OBLIGATION! I 
   J 
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Across the 
manager's 

desk 
by S. J. Miller 

By the time you receive this 

article, you will have been billed on 

the new rate for a couple of months. 

We hope the 

members will 

understand the rising 

cost of supplying 

service, as our 

President, Mr. 

Greathouse 

explained in a letter 

some time ago. 

Everything we 

purchase today has a higher price tag. 

We have operated on the same rate as 

long as possible. The cost of power 

and the price of production keeps 

increasing. This cost now must pass on 

to you, the user. 

We have a general rate increase to 

create enough revenue to operate at 

the present day costs. You will note 

on your present bill an added charge 

called “Power Cost Adjustment.” This 

will fluctuate as our cost from the 

power company fluctuates on our 

wholesale bill. 

Elsewhere in this issue you will 

find the rates that are now in effect in 

the various classifications we have. 

Thank you. 1 

COURAGE IS grace under pressure. 
—Ernest Hemingway 

COMMON sense is not common. 
ije ijc ijc i(e 

14,000 SIT-UPS in 6 hours and 10 
minutes won the world sit-up record 
for John Greenshields, 28, of the 
Federal Bureau of Investigation, at 
Tampa, Florida, on October 24, 1964. 

Ideas for Cutting 

Home Heating Costs 
It’s time to prepare your home for 

the next heating season. There are a 

number of items to check out for peak 

efficiency in electric home heating. 

With the rising cost of electrical 

energy, it is even more urgent to 

conserve as much electrical power as 

possible. 

There’s no need to heat all the 

great outdoors. Insulation can be 

installed in most homes very 

reasonably and can cut the heat loss to 

a minimum. Contact your 
Wayne-White Cooperative office 

concerning recommendations. Also, 

keep in mind insulation works equally 

well for cooling your home in the 
summer heat. 

Your greatest heat loss per square 

foot is in the windows and glass doors. 

It’s necessary to have glass for the 
environment you want but single 

glazing will loose approximately 26 

watts per square foot with an 80 

degree temperature difference. This is 

why it is important to use either 

double-glazed windows or storm 

windows and doors. Caulking and 

weather stripping helps to keep the 

heat in. Closing the draperies during 

the night adds an insulation effect for 

the windows. 

Don’t let furniture or drapes block 

off a radiation or supply register. Be 

sure they are clean and free of dust or 

obstructions so warm air can circulate 

freely. 

If you have unused rooms and 

areas, keep them closed off. Also make 

sure all doors leading to unheated 

areas are kept closed. 

Once you have found a 

comfortable setting on your 

thermostat, leave it there. Raising it 

doesn’t cause the house to heat up any 

faster. It just causes the temperature 

to continue to rise beyond a 

comfortable point which results in 

higher heat bills. 

Never turn your thermostat 

extremely low for brief periods or 

overnight. It takes almost as much to 

restore the heat in a cold house in the 

morning as it would take to keep it 

warm. A reduction of about five to 

eight degrees will result in some 

savings. It also affords people more 
comfortable sleeping conditions. 

Be aware of the humidity level and 

try to maintain a 40 percent 

minimum. A home that’s too dry must 

be Kept warmer than one with the 

proper humidity level to give the same 

comfort. 

If you have a central heating 

system, filters in the ducted system 

should be cleaned and periodically 

replaced during the heating season. 

Check the duct work to make sure it’s 

tight and not leaking air. Lubricate 

pumps, motors and adjust belts. 

Be careful and avoid wasting the 

heat your system produces. Careful 

attention to these details of home 

heating will pay off for the 

homeowner in savings on his energy 

bill and will make a vital contribution 

toward conserving our nation’s supply 

of energy. 
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New Rate Schedule 
RATE SCHEDULE 1 

RURAL RESIDENTIAL, TOWNS & VILLAGES AND PUBLIC BUILDING SERVICE 

First 20 @ 7.54; per kwh = $1.50 Minimum Rate Class Rate Class Rate Class 

Next 80 @ 5.04: per kwh = 4.00 01 05 20 30 63 

Next 100 @ 3.54: per kwh = 3.50 02 06 21 60 64 

Next 300 @ 2.04 per kwh = 6.00 = $15.00 03 07 22 61 65 

Over 500 @ 1.54 per kwh 04 09 23 62 70 

First 20 @ 

RATE SCHEDULE 2 

COMMERCIAL AND INDUSTRIAL-50 KVA OR LESS 

7.54 per kwh - $ 1.50 Minimum Rate Class Rate Class 

Next 80 @ 6.04 per kwh = 4.80 40 43 

Next 200 @ 4.04 per kwh = 8.00 41 44 

Next 400 @ 2.54 per kwh = 10.00 =$24.30 42 

Over 700 @ 1.84 per kwh 

RATE SCHEDULE 4 

THREE-PHASE COMMERCIAL AND INDUSTRIAL 

Demand Charge $1.65 per KW 

First 1,000 @ 3.504 per kwh = $ 35.00 Rate 

Next 2,000 @ 2.504 per kwh = 50.00 50 

Next 22,000 @ 1.904 per kwh = 418.00 51 

Next 75,000 @ 1.504 per kwh = 1,125.00 52 

Next 300,000 @ 1.304 per kwh = 3,900.00 

Next 600,000 @ 1.154 per kwh = 6,900.00 = $12,428.00 

Over 1,000,000 @ 1.10$ per kwh 

RATE SCHEDULE 6 

THREE-PHASE FARM POWER 

Demand Charge — In excess of 50 KW, $1.65 per KW 

First 20 @ 7.54 per kwh = $ 1.50 

Next 80 @ 6.04 per kwh = 4.80 

Next 200 @ 4.04 per kwh = 8.00 

Next 400 @ 2.54 per kwh = 10.00 = $24.30 

Over 700 @ 1.84 per kwh 

WHOLESALE PURCHASED 
POWER COST ADJUSTMENT 

The energy charges in the above 

rate shall be increased or 

decreased by 0.11 mill per KWH 

for each 0.10 mill, or major 

fraction thereof, whenever the 

wholesale power cost purchased 

for the preceding month exceeds 

or is less than 9.8 mills per KWH. 

5% State Utility Tax. 

SEPTEMBER 1974 
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rience needed We show y 
supply all tools and furniture kits to f 

get started! Fascinating, creative. .. j 
ideal for spare or full time business. ! 

MODERN UPHOLSTERY INSTITUTE ' 
Box 899 JAR Orange, Calif. 92669 

110 VOLT 
A.C. GENERATORS 

60 cycles. 3000 watts. Wt. 27 pounds. 
5"xl0". Fanbelt driven from car or pick¬ 
up. Operates T.V. all power tools. Over 
13,000 in service. This is our 24th year. 
Guaranteed 6 months. $115.50 Postpaid 
while supply lasts. 
Our X1200-watt generator needs no 
battery. Special price: $95.00 Postpaid. 
Tool Power® 500 watts D.C. Installs 15 
minutes on any car with alternator. Op¬ 
erates all power tools, charges batteries 
fast. No belts. $25.00 Postpaid. 

VIRDEN PERMA-BILT COMPANY 
P.O. Box 7160IN. 

2821 Mays, Amarillo, Texas 79109 

If Ruptured 
TRY THIS OUT 

Modern Protection Provides Great 
Comfort and Holding Security 

An “eye-opening” revelation in sensi¬ 
ble and comfortable reducible rupture 
protection may be yours for the asking, 
without cost or obligation. Full details 
of the new and different Rice Support 
wi 11 be sent you Free. Here’s a Support 
that has brought joy and comfort to 
thousands—by releasing them from 
Trusses that bind and cut. Designed to 
securely hold a rupture up and in where 
it belongs and yet give freedom of body 
and genuine comfort. For full informa¬ 
tion—write today! YVIDLIAM S. RICE, 
In a, ADAMS, N. Y„ 116U5 DEPT. 

Puts PainTo 

Now for the first time, overnight temporary 
relief from the pain of arthritis, bursitis, 
rheumatism, soreness, stiffness. Just rub 
Icy Hot’s creamy balm over the affected 
joints or muscles, and you can actually fee/ 
the pain start lessening. Begin to sleep 
peacefully again. If you don’t have relief 
in 24 hours we’ll refund your money. Not 
available in stores. 

SEND $3 PER JAR 
j. W. Gibson Co., 

Dept. 132 
2000 N. Illinois St. 

Indpls., Ind. 46202 

© J. W. GIBSON CO., 1973 

(For SVz oz. Jar.) 

foiBSoir 

LOOK 
WHAT 

*1 
GETS 
YOU: 

Aldens new 
786-pg. Fall/ 

Winter Catalog 
plus a $5 

Merchandise 
Discount 

Certificate 

Clip coupon and see what’s new in fashion 
for 1974. Great new money-saving ideas in 
furnishings, appliances, outdoor needs too. 
To get you started shopping you’ll also get a 
$5 Merchandise Discount Certificate (good 
with your first order of $15 or more). 

1 RLDEnS 
ACT NOW! 

Quantities limited. Offer 
good for new customers only. 

Offer expires Oct. 15,1974. 

Take this $4.50 bottle 
of Spray Perfume 

for, oprtfe 
only^eJ 

Discover how easy it is to earn $25, $50, even more a week 
in your spare time as a Blair Lady. No experience needed 
. . . you don’t invest a penny. Just send us 250 in coin and 
we’ll send you your spray perfume plus Blair’s money-mak¬ 
ing kit. Six complete product lines give you something for 
everyone so profits pile up fast. Save money, too, by buy¬ 
ing your own beauty aids and home products at special 
dealers' prices. Mail coupon today. 

BLsMRj* Dept. 500 B.T., Lynchburg, Va. 24505 
I enclose 250 in coin for shipping and handling. Please send my I spray perfume and Blair money-making kit—containing four other 
Blair products—on approval for 30 days. If I decide this oppor- Itunity is not for me, I will return the kit and keep my Spray Per¬ 
fume plus one other product from the kit . . . absolutely FREE. 
Or when I send in my first order within 30 days, I keep the entire 
kit FREE. There's no further obligation, of course. 

Print Name  Age 

Address. 

City  

140-31-1275 

.State Zip 
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Wayne-White News 
WAYNE-WHITE COUNTIES ELECTRIC COOPERATIVE 618-842-2196 FAIRFIELD, ILLINOISJ 

Across the 
managers 
desk 

by S. J. Miller 

Recently, we have had several 

members inquiring at the cooperative 

office about the power adjustment 
clause charge 

which is added on 

to members’ bills 

and about the 

supply of power 

for the near 

future. 

Our bulk 

power supplier, 

Central Illinois 

Public Service Company (ClPS), from 

which we purchase our power for 

distribution to members of 

Wayne-White Counties Electric 
Cooperative, Inc., informs us it has 

ample capacity to supply all of our 

needs now and in the near future. 
However, with the critical shortage 

of energy nationwide, we feel we need 

to encourage you to use your electrical 

service to your best advantage. In 

other words, use all you need and 

deem necessary, but conserve as much 

as you possibly can. We all know that 

we do not have an unlimited supply of 

electricity and, in the long-run, it may 

be better to turn that thermostat 

down a few degrees this winter and 

run your air-conditioner a few degrees 

higher in the summer. 

You might think, “how is the little 

amount of energy I use going to affect 

anything?” But when that small 

amount is added up with your 

neighbors, his neighbors and the rest 

of the nation's people, you can see the 

amount of energy that is saved. An 

immeasurable amount of energy could 

be saved nationwide with just a little 

conservation effort on everyone’s part. 

Even though our power supplier 

does supply us with all that we need, 

the cost for supplying this power has 

increased immeasurably over the past 

few years. 
Under our present contract with 

Cl PS, this increase in the cost of 

power purchased by your cooperative 

is passed on to us by a fuel adjustment 

clause. For many years, the 

cooperative absorbed the expense 

without additional cost to our 

members. 

Recently, however, our costs have 

increased so rapidly that it became 

necessary to raise our rates July 1, 

1974 We did this to supply sufficient 

operation capital to maintain the 

cooperative’s sound financial 

condition. 

At the same time as the rate 

increase, in order that there would not 

have to be a rate increase each time 

our supplier adjusted for its power 

cost increases, we included a power 

adjustment clause to each member’s 

bill. Because it is necessary for the 

financial well-being of the cooperative, 

we believed that this was the best way 

to handle the increasing costs. 

This power adjustment clause will 

allow for fluctuation of power costs 

without making it necessary to have a 

general rate increase in the near future. 

This factor will fluctuate either higher 

or lower depending on the price of our 
power purchased for Cl PS. 

We regretted having to make any 

increase in our rates, but an increase, 

or at least this adjustment, was 

necessary if your cooperative was to 

continue in the utility business. 

WATER FOR THE RURAL AREA? 
EDITORS NOTE: Although 

Wayne-White Counties Electric 
Cooperative, Inc., has no direct 
connection with the plan to form a 
water district in Wayne, White, 
Edwards and Wabash Counties, we feel 
that our member-owners, the people 
who would be affected by this 
decision, should be informed before 
the vote on the issue is taken in 
November. 

Enquiries concerning the proposed 
system should be addressed to Dale 
McLaren, HO South Middle Street, 
Grayvil/e, Illinois 62844, (618) 
375-2281. 

This article is written, then, to 
inform our readers that there is a plan, 
to help explain it and because the 
cooperative is always interested in the 
well-being and future of the rural area. 

On November 5, election day, 

I974, voters in Wayne, White, Edwards 

and Wabash Counties will have a 

chance to vote on the formation of a 

four-county water district, along with 

supporting the candidates of their 

choice. 

According to Dale McLaren, 

executive director of the Greater 

Wabash Regional Planning 
Commission, there is a need for a 

regional water and sewage system to 

provide adequate facilities for the area. 

“The initial effort in bringing an 

adequate water supply to the area is to 

establish a governing authority,” 

McLaren said. “Only after we have a 

Board of Trustees, can the real work 

begin.” 

According to McLaren, any future 

plans for a water system depend on a 

yes vote on whether or not to create a 

water district. The board, which would 

not be a taxing body, would manage 

the system when it was completed, but 

would also be the body responsible for 
applying for grants and supervising 
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construction. 

“Presently, there is no board or 

group which can make application for 

federal or state grants, or administer 

the system when it is completed,” 

McLaren said. “Without it, the 

construction of a system is almost 

impossible.” 

A survey done by McLaren’s office 

in 1971 shows, according to McLaren, 

a definite need for the system. 

Projections show the existing facilities 

in the area are presently archaic and 

will soon become obsolete. 

“Every town in the four-county 

area has a need for an adequate, 

dependable supply of water,” McLaren 

said. “And farmers need water when 

the capacity and water pressure is the 

lowest. The capacity of the water 

treatment plants in the area are 

inadequate,” McLaren added. 

The Regional Planning 

Commission organized a series of 

hearings in towns in the four-county 

area to explain the advantages of the 

project. Turnout at the informational 

meetings was spotty. McLaren said, 

however, that those who did attend 

were generally community leaders and 

that they supported the project. 

“In straw votes, the tally is 

running about 180-3 for the formation 

of the district,” McLaren said. “If we 

lose, it will be because people don’t 

understand as much about this as they 

should.” 

According to McLaren, the 

regional water system, when 

completed, would offer the potential 
of low-cost water to both rural and 
urban areas, rural fire prevention, 

industrial development, coal 

gasification development and 

irrigation. The ultimate goal, McLaren 

said, would be to provide treated 
water to the rural areas, now without 

water service, and to provide increased 

capacity and consistently high quality 

treated water to all municipalities with 

existing systems which wish to 

participate in the project. 

How bad is the water supply in the 

four county area? McLaren says that 

within the next 15 years, the 

minimum need of the area will 

substantially surpass the ability of 

existing facilities to provide it. 

By using the water from the 

Wabash River and constructing water 

mains throughout the four-county 

OCTOBER 1974 

area, an adequate water supply could 

be provided which would meet 

existing needs and could be enlarged 

to meet future needs. 

“We believe the regional system, if 

not the only way, is at least the 

cheapest and best way to meet the 

needs of the people in the district,” 

McLaren said. 

What is always a concern of people 

voting on a referendum is the cost 

involved. According to McLaren, no 

price for the water has yet been 

estimated. And none will be until the 
district has been established and 

financial aid can be determined. “The 
figure we are shooting for is between 

$1.50 and $2.50 for 1,000 gallons,” 

McLaren said. 

The estimated $22-million system 
will not be funded by taxes, however. 

McLaren said that it is illegal to use 

money to repay revenue bonds. The 

system would be financed by a 

combination of federal and state 

grants and revenue bonds. 

“And only those people who obtain 

water from the system will pay for it,” 

McLaren added. “Existing municipal 

systems and others could purchase 

water at wholesale costs which would 
help pay for the system. 

Besides providing an adequate 

water supply for the rural area, the 

system would also provide the surplus 

ABOVE: S. J. Miller (left), manager 
of Wayne-White Counties Electric 

Cooperative, discusses the proposed 

water/sewage system with Date 

McLaren, executive director of the 

Greater Wabash Regional Planning 

Commission. 

water that industry needs to develop. 

“Without an adequate water 

supply, industry, a major use of water, 

won’t build in or near a city.” 

McLaren said. “We have had several 

hundred requests by industries over 
the past few years about locating in 

our area, but many have seen the 

water problem and located elsewhere.” 

“If industry does have the water 

supply, and moves into our area, then 

people should understand that there 

would be less taxes for everyone, plus 

substantial gains in the economy,” 

McLaren added. 

McLaren said the proposed system, 

even if the water district was created 

and grants were available in the next 

few months, would take between three 

and five years to complete. 

“The need is established and 

existing facilities will be worn thin in 

the time needed to complete the 

system,” McLaren said. “If we are 

going to have an adequate, dependable 

system in the future, the voters must 

act now.” 
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Leo Goleman of Di- 
vernon is a person 

who enjoys people, seeks to 
understand problems and, 
above all, likes to be in¬ 
volved. These are probably 
only a few of the attributes 
which led to his selection as 
president of the Association 
of Illinois Electric Coopera¬ 
tives (AIEC). 

How he became involved 
with the work of electric 
cooperatives, and the organ¬ 
ization he now heads, is a 
different story. In the be¬ 
ginning, at least, it was due 
to embarrassment. 

Goleman was selected as 
president by directors of the 
AIEC during the recent an¬ 
nual meeting of the organi¬ 
zation. The AIEC is a state¬ 
wide organization which 
provides services to the 27 
distribution cooperatives and 
two generation and trans¬ 
mission cooperatives in Illinois. Gole¬ 
man is also vice president of Rural 
Electric Convenience Cooperative 
Co., Auburn. 

‘T guess I was like a lot of people 
who take their electrical service for 
granted,” Goleman said. “I had nev¬ 
er attended an annual meeting of 
our local cooperative or even went 
inside the office except maybe to 
pay a bill. When the board asked 
me to serve, I felt a certain amount 
of real embarrassment.” 

And because he is the type of 
person who doesn’t like to settle for 
just a little knowledge, after he be¬ 
came a director, Goleman set about 
to learn all he could about the elec¬ 
tric business. “We are able to re¬ 
spond as we understand,” Goleman 
said. 

That understanding, over a five- 
year period, led to his selection as 
only the 12th president of the AIEC. 
He succeeded Robert Zook of Athens. 

At one time in his life, however, 
Coleman would have been an un¬ 
likely candidate to even belong to 
a rural-oriented organization, much 
less be its president. He was much 
more at home in the classroom or 
with his paintbrush and easel. 

ABOVE: Goleman farms 760 acres near 
Divernon and maintains an interest in the 
problems of the rural area. RIGHT: Goleman 
is married and has four children. Front, from 
left are: Anne, 19, and Goleman. Back row, 
from left are: John, 21; Andy, 12, Mrs. Gole¬ 
man, and Melinda, 16. 

The son of a minister, Goleman 
was born in the small town of Oak¬ 
land in Coles County. His first am¬ 
bition was to become an athletic 
coach. When illness prevented the 
realization of that dream, he turned 
to his second love—art. 

“I didn’t take my first art course 
until I was in college, so it took me 
quite a while to develop my style,” 
Goleman said. “I used to sit at the 
kitchen table and paint for hours 
working on my technique. 

“I wanted to paint things that 
people could laugh at and under¬ 
stand . . . things people might en¬ 
joy,” Goleman added. “I guess my 
paintings reflect my philosophy of 
life. They are my way of express¬ 
ing what I feel.” 

After receiving his Bachelor’s De¬ 
gree in Education and his Master’s 
Degree in Fine Arts, Goleman taught 
art in the Springfield public school 
system for four years. He left teach¬ 
ing to become a farmer. 

Goleman did not start farming 
until he was 27 years old. He and 
his wife, Dorothy, moved into a 
house near Divernon, owned by her 
father, and rented 120 acres to farm. 
Goleman, 21 years later, now farms 

aiec’s new 



Festival 

Thousands recently stepped back 
into yesteryear for a few hours 

and enjoyed the sights and sounds 
of their forefathers. 

The scene was the Land of Lin¬ 
coln Crafts Festival, held annually 
each fall at the New Salem Car¬ 
riage Museum, one-half mile south 
of New Salem State Park. Because 
of the central location, the festival 
has become popular with visitors 
from all corners of Illinois and 
neighboring states. 

More than 160 local people, many 
of them electric cooperative mem¬ 
bers, demonstrated 60 crafts which 
our ancestors took for granted in 

their everyday lives, but today have 
been forgotten by most people. 

The annual event was sponsored 
by Petersburg Town and County 
Women’s Club. Electric power for 
the site was provided by Menard 
Electric Cooperative, Petersburg. 

Much of the festival was a gour¬ 
met’s delight with fresh smoked 
ham, sassafras tea, bittersweet, 
paw-paws, pumpkin bread, cottage 
cheese, kraut, hominy, sorghum and 
sweet cider. 

There was something for all ages. 
And although it only lasted a week¬ 
end, it brought back many fond 
memories of days gone by. 

BELOW: Chester Petitt of Springfield (left) and Homer Louns- 
berry of Oakford, a member of Menard Electric Cooperative, 
set their team to work. BOTTOM: Dell Price of Petersburg, 
also a cooperative member, slowly stirs a fresh batch of 
sorghum. CENTER: The fine art of rail splitting was handled 
by several hearty young men. FAR LEFT, BELOW: Mary 
Hurie of Petersburg demonstrated chair caning. FAR LEFT, 
ABOVE: According to Mrs. Ernest Ayers of Pawnee, a mem¬ 
ber of Rural Electric Convenience Cooperative Co., Auburn, 
goose plucking really doesn’t hurt the pluckee. 

I Mh. \ 
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Across the 
manager's 

desk 
by S. J. Miller 

Manager 

S. J. Miller 

Thanksgiving is a time set aside 
each year, started by our forefathers. 

They were people grateful for their 

mere existence. We 

forget sometimes 

what they endured 

to make it possible 

for us to have what 

we have today. At 

this time each year 

we need to pause 

and count our 

blessings. As 

members of our cooperative, we have 

many things to be thankful for. 

First and most important are all 

of our good members, understanding 

members who know and appreciate 

what their cooperative means to them. 

Members who permit us to construct 

lines to serve their neighbors. Members 

who notify us about service 

interruptions so we can restore service 

as quickly as possible. Members who 

assist by reading their meters and 

paying their bills on time. Members 

who realize the rising cost of providing 

service and are willing to help by 

accepting increased power costs. 

For all of our good members we 

are grateful for their cooperation 

during the past years and hope that 

every one has a blessed and happy 

Thanksgiving. 

Not only now, but each day, let us 

remember our Creator who has made 

us in His own image and likeness and 

has promised us if we serve Him, He 
will not forsake us. For this, and all 

blessings, let’s be thankful every day. 
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Meet a Friend... 
THE AMERICAN FARMER 

made possible, in large part, through 

an abundant supply of low-cost 

electric power, when and where he 

needs it. . .no matter how remote his 

farm or ranch. 

Supplying that power in more than 

80 percent of our nation’s counties is 

the job of America’s nearly 1,000 

consumer-owned rural electric 

systems. They’re proud to help the 
American farmer. . .proud to be a vital 

part of one of our most vital 

industries. . .agriculture. 

Today, he’s one of fewer than 

three million. . .yet an integral part of 

America’s largest industry, agriculture. 

He’s a friend of the American 
consumer. He sets our tables with an 

unequaled variety and quality of food 

at a smaller proportion of take-home 

pay than at any time in history 

anywhere. . .all through a miracle of 

efficiency. 

His investment is higher per 

worker than the rest of industry. His 

rate of productivity in recent years has 

been double that of nonfarm industry. 

He has to be good. He’s squeezed 

between soaring operating costs and a 

marginal return for his products. Even 

though food prices have risen, his 

share of your dollar is steadily 

declining. 

His efficiency and productivity are 

Ht'CM ••• 
and iro'd 

like to 
express 
our thanks 
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High School Students . . . 

Win a Free Trip 
to Washington, D.C. 

ELIGIBILITY: 

Any high school sophomore, junior or 

senior living within the Wayne-White 

Counties Electric Cooperative service area is 

eligible. They need not live in a home 

receiving electricity from the cooperative. 

Members of the immediate family of the 

board of directors, employees and winners 

of previous Washington, D.C. trips are not 

eligible. 

AWARDS: 

The winning boy and girl will receive an 

eight-day, all-expense paid trip to 

Washington, D.C., June 7—14, 1975. 

All contestants selected for the final 

judging, five boys and five girls, will receive 

a one day, all-expense paid trip to the state 

capital at Springfield. 

From each school submitting four or 

more essays, a boy and a girl will receive 

$25 to be presented to the class or club of 
their choice. 

RULES 

TOPIC: 

The Role of Rural Electric Power Today 

FORM: 

Length—not less than 600 nor more 

than 1,000 words. Typed on SVi x 11 inch 

paper, double spaced and on one side only. 

Number each page. Do not type your name 

on the essay; type it on a separate sheet. 

Preliminary judging will be made by 

number. 

INFORMATION 

May be obtained from Wayne-White 

Counties Electric Cooperative office, 

Fairfield, Illinois or the schools in the 

cooperative area. 

ENTRY: 

Deliver the essay to the school office or 

mail to Wayne-White Counties Electric 

Cooperative, Drawer E, Fairfield, Illinois 

62837, no later than December 20, 1974. 

NOVEMBER 1974 





It’s easy to get along with Harry Davidson—just don’t 
make fun of his mules. According to him, you could 

do a lot worse than having a mule for a pet. You could 
have a horse for instance. 

Davidson, who lives on a small farm south of 
Nashville, has one of the best team of mules in the 
state—maybe the nation, considering the declining mule 
population. At least, when he took his team to the Na¬ 
tional Mule and Donkey Jubilee in Indiana recently, 
they were good enough to win the half-mile chariot race 
and place fifth overall in the halter or show class from 
among 1,400 animals. 

The mules’ home is located 27 miles west of Mt. 
Vernon, headquarters of Tri-County Electric Coopera¬ 
tive, Inc., which supplies electric power for the farm. 

Davidson doesn’t exaggerate about his mules’ 
capabilities. In fact, he has a tendency to understate 
them—which often leads the interviewer to ask one 
question too many. 

“I got a stallion out in the pasture,” Davidson 
said, “but he hasn’t got much of a bloodline.” 

The first mistake. “How far back can his bloodline 
be traced?” 

“Well, he is a great-great grandson of General 
Ulysses S. Grant’s horse, Leopard,” Davidson said. 
“Guess he does go back a ways, doesn’t he?” 

Or, “Got me a mule across the road, but he can’t 
jump very high and he’s pretty slow, too.” 

Haven’t you learned. “How high and how slow?” 
“Well, he once cleared a four-foot fence and did a 

quarter mile in 26 seconds,” Davidson said. “Never seen 
any other mule jump that high. And the speed is up to 
a quarterhorse’s.” 

When Davidson talks about his mules in a serious 
vein though—listen. He probably knows as much about 
them as any self-proclaimed expert. He has been around 
mules most of his 58 years. Davidson’s father spent his 
life breaking mules he had purchased and Davidson 
picked up his father’s habit early. 

“I had my first mule when I was six,” Davidson 
said. “When I was 12, I traded a heifer for a mule and 
the mule for an old car. Been swapping ever since 
then.” 

Davidson now has only four mules. A heart 
attack in 1971 forced him to sell most of the 13 
head he had. Eventually though, the heart attack 

H UIIZY DA I TDSON IS BASICALLY JUST AN . . . 

also forced him to give up his job as a railroad switch¬ 
man in St. Louis, so he’s back in the mule-raising busi¬ 
ness again—if on a much smaller scale. 

“Before I had the heart problems, I used to do 
some serious swapping,” Davidson said. “Figure I prob¬ 
ably traded more than 300 in the years I been around 
them. Anymore though, it’s just a hobby with me.” 

Davidson only recently has begun entering his 
mules in competitions. And they have done exception¬ 
ally well, even though his mules are considerably small¬ 
er than most of the mules and ponies they compete 
against. 

“These are ‘mini-mules,’ Davidson said. “They 
are a cross between a donkey and a pony instead of a 
donkey and a regular-sized horse. The biggest one stands 
an inch under four-feet high, the smallest is only 45 
inches tall.” 

In another era and area, the mules Davidson 
breeds would be called cotton mules, bred in the Old 
South to do work in cotton rows that a large horse 
could not negotiate. 

Which brings us rather obliquely to the horse. In 
many ways, Davidson feels the mule is maligned when 
compared to his larger cousin, the horse. According to 
him, it should be the other way around. 

“The mule is superior to the horse, intelligence- 
wise and most other ways,” Davidson said. “For one 
thing, they are easier to train than a horse. I can train 
a mule to do things in one year it will take a horse three 
years to figure out. 

“That’s why you mostly see trick mules in rodeos 
instead of trick horses. Same thing with being used as 
a pack animal. Mules are just more surefooted going 
up a mountain slope, and they are about half-again as 
strong as a horse of the same size.” 

“Mules aren’t stupid, but the people that own them 
can be,” Davidson said. One story he uses to illustrate 
the point is about a mule pulling a load of hay. 

“The mule pulled until it couldn’t pull anymore, 
which made the farmer mad. He lit a fire under the 
mule to get it going. Well, the mule moved alright. It 

moved until the fire was under the wagon and 
the hay was blazing. 

“Same way with hurting a mule,” David¬ 
son added. “Besides showing how dumb some 

people are, it also proves how intelligent the 
(continued on page 16) 
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EMPLOYEES 

Robert D. Allison 
Roger Ash 
Leo Atteberry 
Robert Atteberry 
Jesse Baker 
Vera Beard 
Terrence V. Bell 
William Bennett 
Ellis Burgess 
Paul L. Carter 
Gerald L. Clements 
Luther Dunn 

Evelyn Edwards 
Maurice Edwards 
Leo Elliott 
Bobby R. Flechs 
Weldon Galiher 
Verlee Gregory 

DIRECTORS 

Willard Bannon 
G. O. Deem 
D. M. Detroy 

Dale Harris 
John Headley 
Ivan Holler 
Richard Hubele 
Lowell Jamerson 
Karen Y. Johnson 
Alice Jones 
Donald Jones 
James R. Lane 
Howard L. Lee 
William A. Lydick 
Charles Mann 

Melvin Maricle 
Leland E. McConnell 
Joyce McCormick 
Carl Merritt 
S. J. Miller 
Robert Mitchell 

John H. Fechter 
Kenneth Gray 
Stanley E. Greathouse 

Joe Molt 
Charles Moore 
Alice Musgrave 
Kenneth Nordmann 
Eugene Obrecht 
Everett Phillips 
James E. Powell 
Bill Richards 

William R. Simpson 
Henry C. Smith 
Doris Stull 
Glen Stull 
Voris G. Thomason 
Wilburn Vaughan 

William A. Venters 
Dale Warren 
Howard Weaver 
Donald E. Wheat 
Carolyn S. Wheeler 

John G. Irvin 
Harold Shepherd 
Evans Williams 
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Across the 
manager's 
desk 

by S. J. Miller 

And Joseph also went up from 

Galilee, out of the city of Nazareth, 

into Judea, unto the city of David, 

which is called 

Bethlehem; (because 

he was of the house 

and lineage of 

David:) to be taxed 

with Mary his 

espoused wife. And 

so it was, that, while 

they were there, the 

days were 

accomplished that she should be 

delivered. And she brought forth her 

first-born son, and wrapped him in 

swaddling clothes, and laid him in a 

manger; because there was no room 

for them in the inn. And there were in 

the same country shepherds abiding in 

the field, keeping watch over their 

flocks by night. And, lo, the angel of 

the Lord came upon them, and they 

were sore afraid. And the angel said 

unto them, “Fear not, for, behold, I 

bring you good tidings of great joy, 

which shall be to all people.” 

And because of this joy to all 

people, we find ourselves entering into 

the joyous season of Christmas, a 

season to be jolly, to be jolly in our 

greetings to all our members and 
friends everywhere. Joyous because 
there is gratitude for a year in which 
we have been working together for 

common goals and joy in the 

attainment of those goals. Joyous 
because there is boundless enthusiasm 
and deep faith in the future. Faith in 

our fellowman that we can receive the 

bountiful blessings promised to us, if 

we will but serve the God and this 

land. 

There is something about this time 

of the year, when Christmas comes, 

that makes it easy to think of others. 

Our thoughts are naturally turned 

toward good will and good cheer. We 

remember that “it is more blessed to 
give than to receive,” and we find 

happiness in making others happy. It is 

the natural thing to do at Christmas. 

But how about the remainder of 

the year, will we have the same spirit 

six months from now? Will we be as 
thoughtful of others? The mere season 

really shouldn't make any difference. 
Cooperative venture, to a great 

degree, shows this type of interest for 

others. People working together to 
make life better for themselves and 

others, working to meet peoples’ needs, 

solving problems and helping our 

community thrive. 

This challenge is before us 

(members, employees, directors) the 

year around and the joy of serving 

others can also be with us the year 

around. 

With this in mind, are we all 

willing to make a resolution now not 

to let the Christmas spirit pass as the 
season will pass, but carry it 

throughout the new year? 

A warm colorful glow covers the 

countryside at this time of the year. 
The brightness of lighted Christmas 

decorations reminds us of the great 

gift from God and the joy that comes 

as a result of this gift. Whitter sums it 

us when he wrote, “For somehow, not 

only at Christmas but all the long year 

through, the joy that you give to 

others is the joy that comes back to 

you.” 

Power Cost Adjustment 
Power cost increase per 1000 

kilowatt-hour is pictured in the chart 

below. This was experienced by your 

cooperative under the present contract 

that went into effect January 1, 1967. 

The chart does not include the KWFI 

purchased charge during this period of 

time. 

The contract has provisions for a 

fuel clause adjustment that allows 

Central Illinois Public Service 

Company (ClPS), our wholesale power 

supplier, to pass on any change in their 

cost of fuel. Their cost of generation 

has increased tremendously due to the 

increased fuel prices and ecology 

requirements. 

The effect of the fuel clause in 

January, 1 967, increased the 
cooperative’s cost of electricity 11 

cents per KWH. By October, 1974, 

this cost had risen to $3.30 per 1000 

KWH. This is 30 times higher in eight 

years. In October, 1974, the 

cooperative purchased over 15 million 

KWH and the Fuel Cost Adjustment, 

alone, amounted to $51,004.80. 

A new power contract with CIPS is 

to become effective January 1, 1975, 

and will increase the cooperative’s 

power costs over 30 percent. 

The cost of power and the rising 

cost of labor and material made it 

necessary for the rate increase in July 

of 1974. At that time, the Wholesale 

Power Cost Adjustment was, for the 

first time, passed on to the 

cooperative’s members with the hope 

of maintaining the same KWH rate 

schedule as long as possible. 

KWH JAN 
1967 

JAN 
1968 

JAN 
1969 

JAN JAN 
1970 1971 

JAN 
1972 

JAN JAN 
1973 1974 

OCT 
1974 

Manager 

S. J. Milter 
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Is it true that Santa Claus lives on 
Bannon Hill near Grayville rath¬ 

er than the North Pole? 
Not really, but one of his helpers 

who has portrayed the jolly old gent 
for the past 49 years does live there. 
And from time to time he receives 
mail addressed: Santa Claus, Route 
1, Bannon Hill, Grayville, Illinois. 

Santa’s helper is Willard Bannon. 
And with almost a half century of 
ho-ho-hoing, one might say he has 
quite a bit of experience under his 
wide, black belt. 

Bannon, a director of Wayne- 
White Counties Electric Coopera¬ 
tive, started as Santa’s Grayville area 
representative in 1925. He enjoyed 
it so much he hasn’t been able to 
resist donning that fancy red suit 
since. 

Bannon’s interest in portraying 
Santa came after seeing an uninter¬ 
esting portrayal by another of Santa’s 
helpers. 

“What bothered me,” Bannon 
said, “was the person, not wanting 
to give away his identity, wouldn’t 
speak. A Santa without a voice isn’t 
worth a hoot—I felt I could do a 
better job so I gave it a try. 

“I soon realized it wasn’t an easy 
job to be an interesting Santa. I 
remember waiting to make one 
of my first appearances and I no¬ 
ticed an elderly couple walking out. 
Asking where they were going, they 

replied ‘Santa Claus is not for old 
folks.’ 

“Since then I’ve tried to make my 
program interesting to young and 
old alike. I’ve found out the red suit 
alone fascinates children, but the 
older people tend to listen to what 
you say.” 

Bannon works out a special pro¬ 
gram for every appearance. His rep¬ 
ertoire includes stories, joke gifts and 
various types of letters to Santa. 

“As far as Santa’s concerned,” 
Bannon said, “everyone’s a child— 
men are boys and ladies are little 
girls. Just referring to an elderly 
lady as a little girl creates a jovial 
atmosphere. 

“Whatever I do, I just try to keep 
the program interesting,” Bannon 
said. 

And interesting his programs must 
be, for he has played the role many 
times in an area from Fairfield to as 
far away as Evansville, Indiana. 

He counted 10 churches and eight 
schools he has played many times. 
Sometimes he plays as many as three 
different engagements in one night. 

“Santa, like a mailman, has to 
go rain, ice or snow,” Bannon said. 
His wife does the driving when he 
is in costume and she keeps track of 
his engagements. She also makes, re¬ 
pairs and maintains his fancy red 
suit. He has worn out several over 
the years. 

Bannon proud¬ 
ly says he has nev¬ 
er missed a year 
in nearby Fortney. 
His endless list of 
other engagements 
include the Ed¬ 
wards County 
Fair, Grayville 
Christmas festivi¬ 
ties, service organ¬ 
ization parties and 
many private par¬ 
ties. Bannon has 
been Santa to five 
generations of one 
area family. 

He is also proud 
of the times he has 
been able to bring Christmas to less 
fortunate families because of the 
generosity of many people in the 
Grayville area. 

The years have provided many 
memorable experiences, some hu¬ 
morous. He recalled one school pro¬ 
gram where he was supposed to ap¬ 
pear, and when dressing found the 
pants to his costume had been left 
at home. “Luckily, it was a short 
drive and I had enough time,” Ban¬ 
non said. 

“Children can be mischievous at 
times,” he said recalling an incident 
after another school program. “Three 
12-year-old boys decided they would 
disrobe Santa and were waiting for 
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