


How a Stop in a 
German Shoe Store 
Ended a Lifetime 

of Foot Pain... 
Allows freedom 

“W We were in Germany 
on the very first day of our 
vacation but my feet were 
killing me already. I thought 
a pair of more comfortable 
shoes might help and I fell 
in love with a pair in a shoe 
store in Wiesbaden, 
Germany. 

But when I tried them 
on, they hurt too. I ex¬ 
plained my problem of sore 
aching feet to a friendly 
clerk and she pointed to a 
counter display and said, 
maybe I needed a pair of 
special Leather Insoles. 

I took her advice and was I 
glad I did . . . the instant I 
slipped them into my shoes, 
my foot pain vanished! I’ve 
worn them ever since and my 
painful foot problems are a 
thing of the past.” 

Over the last 15 years more 
than 8,000,000 pairs of these 
Leather Insoles have been sold 
in German shoe stores. They’ve 
relieved all types of foot prob¬ 
lems for folks of all ages and if 
your feet are killing you, we urge 
you to try them. 

We brought them to America 
and call them Luxis Leather 
Insoles. Wear them for 30 days. 
If at the end of that time you’re 
not completely delighted, just 
return them for a prompt, no- 
questions-asked refund. What 
could be fairer? 

LUXIS Leather Insoles 
Luxis’ scientifically designed metatarsal sup¬ 
port allows your feet to assume their proper pos¬ 
ture and balance. They redistribute body weight 
naturally, eliminating painful, uneven pressures 
that cause Sore Feet, Burning Feet, Corns, Cal¬ 
luses, Bunions, Sore Heels, ankle and foot prob¬ 
lems of all types. 

• Resilient, cushiony • Mold themselves to your 
feet • Long-wearing, genuine sheep leather 
• Wear in any style shoe, including high heels. 

■ 30-Day, No-Risk TRIAL OFFER ■ 
LUXIS INTERNATIONAL 
712 N. 34th St., Dept. XIR085 
Seattle, WA 98103 

Enclosed is $ for . . pair(s) of 

30-Day TRIAL OFFER 
Order a pair of Luxis Leather Insoles and wear 
them for 30 days. If at the end of that time you’re 
not completely delighted, just return them for a 
prompt, no-questions asked refund. What could be 
fairer? 

Luxis Insoles. If I am not completely satisfied, I can return them 
within 30 days for a full, no-questions asked refund. 

Important: Indicate shoe size(s) below. 

Women’s size(s) Men’s size(s)  

 ONE pair only $7.95 add $1.50 p. & h. 

 TWO pairs only $13.90 (save $2) add $1.75 p. & h. 

 FOUR pairs only $27.80 (save $4) Postage FREE 

Washington residents please add 7.9% state sales tax. 

Charge my: Q VISA □ MASTERCARD. 

Exp. Date 

City 

1985 Luxis International 
State 

Dealer Inquiries Invited 
Zip 

DELUXE FOLDING SCISSORS 79c 
An open & shut case ol convenience Quality steel Places, cushionec 
plastic nancies ingeniously engmeerec to fold to absolutely sate 3" size 
to slip easily into pocket, purse sewing kit. first aiO kit glove compart 
ment. tackle box etc Great tor in-store coupon clipping Vinyl case 
mclucec A great value at only 79c Pr.. 2 Pr. Si 50 6 Pr. $4 25 
1 Dz $7.95 ppc. Fund Raisers write tor quantity prices Money-back 
guarantee Pis allow up to 6 weeks tor delivery 

TWO BROTHERS, INC. Dept. FS-626 
1602 Locust St. St. Louis, M0 63103 

DID YOU KNOW? 
That old stock tank, water reser¬ 
voirs, etc., coated with Virden 
Tank Coat, are better than new 
ones! Fix it and forget it! Let us 
send you complete information. 
Serving Farm & Ranch Since 
1950 VIRDEN PERMA-BILT 
CO., 2821 Mays St., P.O. Box 
7160IN, Phone: 806/352-2761, 
Amarillo, Texas 79114-7160 

40 BRAND NEW 

TOWELS m 
UNWOVEN COHON OR RAYON - Assorted beautiful Pastel Colors. 
BRAND NEW - NOT Seconds - 40 Towels for $1 75 or 80 for only 
S3 35 120 |ust $4 95 Super Quality Pis include 50c extra tor pstfl 
and tiding witti EACH set of 40 Towels you buy. We know Towels - 
we ve sold 70,000,000 already Fund Raisers write for quantity 
prices Money-Back Guarantee No C 0 D s Pis allow up to 6 wks. 
tor delivery 

40 Towel Co. Dept. 0-88 
1602 Locust St. St. Louis, M0 63103 

LIFT YOURSELF 
TO INDEPENDENCE 

TOLL 1-800-334-0854 OPERATOR 

FREE NX. 1-800-672-0101 1000 

HEALTH AID 
115 Gilmer Street Reidsville, N. C. 27320 

with the “Help Chair” 
• FREE Home Trial 
• Medicare Coverage 
• Electric Recliners Available 
• Lowest Comparable Price 

Helps you slowly to 
your feet at the touch of 
a button. Eliminates 
pulling, straining and 
pain while getting up. 

FREE 
Catalog 

Call Now 
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Illinois Rural Electric News 
Electric cooperative member power use up 

Rural electricity sales last year made a strong rebound 
from three successive slow-growth years as kilowatt-hours 
sold by rural electric systems increased 6.6 percent, accord¬ 
ing to preliminary data available prior to publication of 
REA’s annual statistical report. 

The pick up in 1984 kilowatt-hour sales comes after 
feeble increases averaging less than 2 percent annually over 
the past three years, according to Richard Larochelle, 
National Rural Electric Cooperative Association economic 
and rate specialist, and is more than three times the weak 
growth performances turned in over the 1981-1983 period. 
Larochelle cautioned against judging the hefty 1984 sales 
jump as a resumption of the double-digit rural electric 
growth rates of the early 1970s. 

The sales increases of last year are the highest since 
1977, he said, but noted that it is unlikely that the upsurge 
from the 1981-1983 lull indicates a firm future pattern of 
strong and sustained growth for the rest of the decade. 
Larochelle said one signal that the jump may be an aberra¬ 
tion was an Edison Electric Institute (EEI) report of elec¬ 
trical output industry-wide which shows only 1.2 percent 
growth for the 52-week period ending this July 6. Two 
factors, particularly, he noted, accounted for last year’s 
upsurge: significant upturns in kilowatt-hour sales in the 
commercial and industrial sectors and weather extremes in 
the 1984 summer and winter seasons. 

The 6.6 percent rural electric increase significantly out¬ 
paces EETs 1984 growth estimate of 5.6 percent for the 
total electric power industry. In 1983, kilowatt-hour 
growth across the power industry was ahead of rural elec¬ 

tric systems’ growth for the first time since 1955. The 
industry registered a 2.8 percent increase compared to the 
rural electric systems’ 1.9 percent growth, according to 
Larochelle. 

Rural electric kilowatt-hour sales to commercial and 
industrial users showed a significant increase of 9.3 percent 
over 1983. Dry conditions in the reclamation states of the 
West were the main contributor to the large increase in sales 
to irrigators, an up-again, down-again indicator from year 
to year, which showed a 15.5 percent increase last year. 
Residential sales increased 4.7 percent. The overall 6.6 per¬ 
cent increase in sales by rural electric distribution systems 
in 1984 reflects 167.4 billion kilowatt-hours marketed, 
10.4 billion more sold over the 1983 figure of 157 billion, 
according to REA’s compilations. 

Larochelle cited completion of power construction pro¬ 
grams in some regions as a major factor in the slowdown of 
electric costs passed onto consumers in areas there. He 
cautioned that because of a number of REA-financed 
power construction projects still being built and because 
consumer density ratios still place rural ratepayers at a dis¬ 
advantage — fewer than five families per mile of line — the 
current higher rural electric rates are likely to continue. 

In 1984, the number of consumers served by rural elec¬ 
tric systems increased by 2.8 percent. This was an increase 
from the 2.65 percent rate of 1983, but it was the third 
straight year in which rural electric consumer growth con¬ 
tinued to languish below 3 percent. In the 1970s, the 
average rate for consumer growth hovered above 4 percent. 
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The Mann for the job 
Cooperative-served lake areas benefit 

from Roy Mann's conservation practices 
When members of the newly 

organized Illinois Lake Manage¬ 
ment Association (ILMA) elected Roy 
Mann as president, they knew what 
they were doing. That’s because Mann 
knows what he’s doing. 

Mann is manager and secretary of 
Apple Canyon Lake Property Owners 
Association and has spent a lot of his 
time preserving the large lake that 
supports the growing development in 
Jo Daviess County. Electric service to 
all 352 homes and 2,722 lots on the 
lake is provided by Jo-Carroll Electric 
Cooperative, based in Elizabeth, 

He can discuss all the intricacies of 
soil conservation: dry dams, check 
dams, debris basins, spoil ponds, 
grassed waterways, decantation, and 
much more. 

But he does more than talk. He has 
worked over the past 10 years since he 
has been at Apple Canyon Lake to 
keep the lake at its optimum quality 

to meet the needs of the property 
owners. For years, the association has 
used dredging equipment to remove 
nutrient-laden soil that has washed 
into the lake from nearby farmland 
and the immediate lake shore areas. 

The dredging involves removal of 
silt, sometimes six feet in depth, from 
the lake floor, generally in parts of the 
lake where natural waterways empty 
into the lake. Silt is pumped, in ratio 
of 80 percent water and 20 percent 
soil, into “spoil” ponds where the soil 
settles and the clear water is slowly 
drained off the pond and placed back 
into the lake. 

Without the dredging over the 
years, the silting would have signifi¬ 
cantly reduced the amount of water in 
the lake, and weed and algae growth 
would create plant and fish life bal¬ 
ance problems. 

Mann says he knew the dredging 
could not continue as the primary 

method of keeping the lake free from 
silting. The surrounding farmland, part 
of the watershed for the lake, was a 
critical factor. Working closely with 
soil conservationists in the area, Mann 
and the association entered into cost¬ 
sharing arrangements with owners of 
adjacent property to develop soil 
conservation practices outside the 
development to help both the farmer 
and lake property owner. 

“If we don’t implement good con¬ 
servation practices on the nearby 
farms, we can be dredging silt out of 
the lake forever,” Mann says. The cost¬ 
sharing programs reflect the property 
owners’ interests in stabilizing the 
entire area, he points out. 

A drive around the perimeter of the 
lake indicates the work and coopera¬ 
tion. There’s much evidence of 
increased soil conservation practice. 

The ILMA was born, Mann says, 
(Continued on page 8) 

Opposite page: Roy Mann explains the value of ground cover in controlling erosion. Above: Silt dredged from the lake was 
used to construct a parking lot. 
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work in the time between the agree¬ 
ment to tear down the old school- 
house and the move into the new 
building, and community members 
were helpful, too, Rev. Green says. “It 
was really a phenomenal feat,” he says 
of his congregations’s accomplishment. 

A native of Golconda, Rev. Green 
worked for several years in construc¬ 
tion and carpentry, and spent eight 
years working for a paint company in 
Chicago. Those experiences, and the 
varied skills of other members of the 
congregation, were to prove useful in 
the job of changing an old schoolhouse 
in town into a house of worship a 
couple of miles away. 

“A couple of our members are 
engineers and were able to draw up 
the plans for the building,” Rev. Green 
says, “and others are equipment 
operators. Essentially, we had about 
all the skills we needed to get the job 
done, except that we did contract out 
the bricklaying.” 

Much of the work, though, involved 
plain manual labor, and that was 

willingly given, too. The church young 
people tore into the old bricks that 
were hauled in, cleaning them care¬ 
fully for the new structure. Bricks that 

School razed, church raised 

Many congregations worship in old 
schools, and for some changing 

the building from a school to a sanc¬ 
tuary simply involves making a few 
cosmetic changes and adding a cross. 

The Gospel Mission Tabernacle at 
Golconda was converted from an old 
school building, too, but the process 
was much more complex. The church 
members were given an old school 
building on the condition that they 
raze and relocate it, according to Billy 
E. Green, pastor. 

Years ago, the structure was a high 
school, then it was given over to the 
younger grades when the new high 
school was built west of town on 
Route 146. Not long ago, a new 
elementary school went up across the 
road, and the old structure in town 
stood vacant. The land it was on was 
needed for a senior citizens center, 
and the building, or what could be 
salvaged from it, was needed by the 
Gospel Mission Tabernacle. 

The church had long since out¬ 
grown its small storefront building 
downtown, and was ready to build. A 
member had five acres of land he 
agreed to donate, and willing and able 
hands were ready to work. The church 

Rev. Green 

put up a $500 performance bond to 
ensure that the demolition job would 
be completed as promised, and mem¬ 
bers rolled up their sleeves and pitched 
in. 

That was in 1980. In October 1983, 
the congregation was able to move 
into the new 9,300 square foot build¬ 
ing, and the last brick was re-laid on 
November 26. The building is served 
by Southeastern Illinois Electric Coop¬ 
erative, Eldorado. 

Congregation members did a lot of 



couldn’t be salvaged were used for fill 
in the parking lot, and those not 
needed for the building were put on 
the market. “We sold about 150,000 
bricks,” Rev. Green says, “and plowed 
the money back into the building 
fund.” 

Much of the lumber, such as the 
oak flooring in the school, was not 
needed in the new building, and 
was sold to help finance construction. 
A lot of the wood consisted of 2 x 
12s, and most of the called-for mate¬ 
rials were 2 x 4s. The solution was 
simple if somewhat labor-intensive 
— members simply sawed the larger 
lumber to the size needed. 

There was a lot of community sup¬ 
port, Rev. Green notes, and some of 
the work was performed by equipment 
borrowed for short periods of time 
from the city, and a local lumber com¬ 
pany was very helpful, too. A local 
excavation company lent the congre¬ 
gation four pieces of equipment to 
prepare the land and threw in two 
days of operator labor, too. After that, 
members of the congregation ran the 
machinery. 

“A contractor was up near town 
working on a road project right at the 
time we needed a good-sized hoist to 
get the I-beams out of the old school,” 
Rev. Green says, “and they came 
down and did that job for us. It was a 
big help and we really appreciated it. 
The help we had speaks well of the 
community.” 

Surprisingly, not all the support 
came from the community. “Total 
strangers would go by, see all the 
activity and stop,” he says, “and 
they’d ask us what we were doing. 
When we told them, many would 
give us a donation right there. These 
weren’t local people, but people from 
all over Illinois and from a lot of other 
states too. It was very gratifying.” 

Piiiilii 

HMECOLD? 
i NEVER! 

There are some people who love the cold and the wind—but I’m 
certainly not one of them. I used to try just about everything to 
stay warm—big coats, bulky sweaters, thermal underwear, the 
works. Somehow I still was cold or worse yet, 
sweating under layers of heavy clothing. 

Then a friend told me about Damart Ther- 
molactyl and I haven’t been cold since! Indoors 
or out, this super-soft and lightweight un¬ 
derwear is a real miracle, as far as I’m 
concerned. In fact, you can turn your 
thermostat into the 60’s without 
sacrificing any comfort. 

The secret is the fabric. It retains 
and reflects my own natural body 
warmth. And lets perspiration out! 
Nothing does this like Damart—not 
wool, not cotton, not silk or any of your 
“super” synthetics. 

I’m convinced Damart is the best cold 
weather wear there is. So are Mt. Everest 
climbing expeditions. And, to fight the cold, 
Damart is worn by the Pittsburgh Steelers, 
Green Bay Packers, New York Jets and Chi¬ 
cago Bears Footballs Clubs. It’s the official 
cold-weather underwear of the Ladies’ 
Professional Golf Association. 

You can have an exciting free color cata¬ 
log that tells the full Damart Thermolactyl 
story and displays the whole line for men, 
women and children, including tall sizes. 
Send for your FREE copy now! 
Thermolactyl is available only from Damart. 

mmmm, 
lousekeepingq 
PROMISES 

OR REEIIRD 

VISIT OUR STORES IN ALBANY AND 
BUFFALO, N.Y. AND PORTSMOUTH, N.H. (603) 431-4700 

THERE IS NO WARMER UNDERWEAR MADE! 
Fill out and send to: 
DAMART, DEPT. 10985 
1811 Woodbury Avenue 
Portsmouth, N.H. 03805 
YES! Rush me your FREE DAMART CATALOG . . 
I want to enjoy the fantastic warmth of Thermolactyl 
Underwear, a DAMART® exclusive. (I understand there 
is no obligation.) 

At left: The sanctuary in the new building 
" PRINT NAME 1 1 

belies its humble origins. Above: The 

Golconda Community High School as it 

■ ADDRESS 1 1 
" CITY STATE ZIP © 1985, Damart ■ 

looked in 1951. L. 
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Mann for job 
(Continued from page 5) 
“Because it is vitally important to have 
a state organization that would include 
every interest, everyone working 
toward erosion control in the state as 
a member.” 

“The lake is no better than the land 
around it and the way it’s treated and 
handled. If it’s cared for properly then 
the lake will be healthy. 

“We are committed to include all of 
the best management practices in 
erosion control within a given water¬ 
shed, be it a pond of one acre or a 
lake of several thousand acres and we 
as members all those who have any 
concern about good lake manage¬ 
ment,” he says. 

Working with adjacent land owners 
is but part of the conservation effort 
at Apple Canyon, he notes. Lake prop¬ 
erty owners have responsibilities, too. 

There are many activities that can 
damage the lake and make it unfit for 
use. 

To keep the lake clean, it is impor¬ 
tant to think about the consequences 
before you make any changes to lake- 
front property, Mann says. Be careful 
when siting your house, altering the 
waterfront, caring for your yard and 
disposing of wastes. When siting a 
house on a lake, avoid construction 
that will increase the potential for 
sediment movement into the lake, he 
says. 

Natural vegetation should be left 
undisturbed for a distance of 50 feet 
from the lake, according to Mann, 

because, “If this natural vegetation is 
uprooted, erosion often occurs 
because the roots no longer help hold 
the soil together.” 

If the natural vegetation has been 
damaged, Mann recommends planting 
a vegetative buffer. He says this will 
hold the soil in place and prevent 
erosion. 

Mann suggests that you avoid mak¬ 
ing a road or wide path down to the 
lake. “If you do construct a path,” 
he says, “make sure it is curved or 
serpentine-shaped. This will decrease 
the chances of forming gullies.” 

Mann says it is also important that 
you prevent shoreline erosion because 
there are all kinds of activities done on 
the lakefront, including swimming, 
fishing and water skiing. 

He has three suggestions if you are 
planning to alter the waterfront in any 
way: 
• On the waterfront, place rocks and 
plant shrubs and grasses that are native 
and adapt well to a wave-impacted 
shoreline. These additions decrease 
shoreline erosion by breaking up wave 
action and helping stabilize the shore¬ 
line. 
• Stake fabric wire along steep slopes 
to keep them from eroding away. 
• Be wary of dumping sand on the 
waterfront. This can become an eye¬ 
sore and will often smother the eggs of 
fish, insects and frogs. 
• Avoid building permanent struc¬ 
tures that require shoreline alterations, 
tree clearing and filling. 

How you take care of your yard 

will also have an important influence 
on the quality of the lake, Mann says. 

Although many lakefront home- 
owners like to plant their own grass 
and trees, he strongly recommends 
keeping the natural groundcover. 
“When you disturb the soil, you are 
increasing the erosion potential,” 
Mann says. 

Mann also sees several disadvantages 
in planting a lawn, such as the time 
consumed and noise produced by 
mowing. In addition, fertilizer applied 
to your lawn can make its way into 
the water. “Keep your lawn at least 50 
feet away from the lake,” he advises. 

“Burning leaves also can harm the 
lake,” Mann says. “Ashes from the 
burned leaves can wash into the lake 
and encourage the growth of algae and 
weeds.” 

The improper disposal of wastes 
is another problem that can be 
extremely damaging to the lake, 
according to Mann. 

Mann says, “Wastes, such as efflu¬ 
ents from septic systems, can cause the 
lake to explode with algae and weeds. 
Then, you will not be able to enjoy 
what you came there for.” 

Mann makes the following recom¬ 
mendations about waste disposal; 
• Make sure that the required perco¬ 
lation tests have been made. 
• Place your septic tank drain field as 
far from the lake as possible. (County 
codes require at least 50 feet between 
the lake and the end of the drain field. 
However, Mann recommends placing 
the septic drain field no closer than 
300 feet from the lake.) 
• Have the septic tank pumped every 
three years if you are a year-round 
resident. If you are a seasonal resident 
and your tank is inactive for most of 
the year, pump it out in the fall and in 
the spring. Mann says that this will 
avoid problems later on. 
• If a conventional septic system is 
unsuited for your lot, you may have to 
install a holding tank or an approved 
alternative such as a mound or self¬ 
cleaning system. 
• Garbage disposals clog up septic 
systems, so they should be avoided. 
• Use nonphosphate detergents and 
keep solvents, plastics and paper 
diapers out of the system. 
• Conserve water to avoid stressing 
your septic system. 

ILLINOIS RURAL ELECTRIC NEWS 

In his Apple Canyon Lake office, Mann talks about the reasons for the lake 
management group. 
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Mastitis? 
Stray Voltage? 

RONK 
BLOCKER™! 

What is stray voltage? 
What can be done about 
it? In the past there was 
no help ... but now 
the RONK BLOCKER 
has eliminated this 
problem in every¬ 
place where it has 
been installed. 
Allegedly stray volt¬ 
age contributes to 
mastitis and loss of 
milk in dairy herds, < 
loss of weight in 
livestock and poul¬ 
try when fed or watered 
by electric automatic systems. The Blocker, 
when installed between primary and 
secondary neutrals of electric service 
transformers, ‘‘blocks” any primary neutral 
voltage from entering the secondary neutral 
circuit and the system grounding conductors 
. . . thus maintaining electric service safety 
while eliminating any ‘‘off-farm” stray volt¬ 
age. Send for complete details. 

“The Power Behind Rural America’’ 

^RONK 
1 ELECTRICAL INDUSTRIES, INC. 

1114 E. State St * Nokomis. IL62075 ‘Ph. 217/563-8333, Ext.114 

“Off-Season” Savings now in effect! Right now is 
the best time ever to learn abooi the amazing 
TROY-BILT Roto Tiller-Power Composter...the 
machine that allows anyone — of any age — with 
any soil — to easily have a fabulously fertile, pro¬ 
ductive garden! For free complete details, prices, 
write today to: 

TROY-BILT 102nd St. & 9th Ave., Troy, NY 12180 

TROY-BILT® Roto Tiller-Power Composters I Dept. A2487 
102nd St£ 9th Ave., Troy, N.Y. 12180 

I Please send the whole wonderful story of TROY-BILT' 
Roto Tillers including prices and OFF-SEASON-SAVINGS 
now in effect for a limited time. 

Name_ 

Address 

City  

State. 

Save 20% 
on a famous 
TROY-BILT® 

Tiller! 

WANT TO KNOW 
when a vehicle 

enters your drive? 
• Master-Control with 

“whistler” (mounted in 
any enclosed space) 

• Insulated cable (just 
below ground level) 

• Vehicle Sensor (buried 6 
inches deep) 

Yes, I’d like more information 

Name   

Address  

City  

State Zip 
This multi purpose alarm system is designed to detect 

vehicle traffic in driveways, farm lanes, plant intersec¬ 
tions. any area where » knowledge of vehicle movement 
is desired. 

You’ll find the DRIVE ALERT to be reliable and ver¬ 
satile with solid state electronics hidden detection sen¬ 
sor which can be located up to 5000 feet away and op¬ 
tional accessories. 

Joe Paxton Enterprises 
R.1,Box313 Fortville, IN 46040 

317-326-2838 

Healthy, Wealthy 
and Wise! 
It makes good sense to 
protect your assets, and your 
health is one of your most 
valuable assets of all. Your 
good health enables you to 
work and provide all the 
things you and your family 
need. 

Now, while you’re healthy, is the time to 
make sure that you’re properly insured. 

By planning ahead, you can help provide 
a financially secure future for your family, even when serious 
illness or injury strikes. 

The following plans are available for electric cooperative and 
telephone cooperative members: 

• Disability Income Protection • Major Medical Protection 

• Cancer Cost Supplement • Mutual Care (for those 65 and over) 

• Catastrophic Hospital Coverage • Life Insurance 

• Basic Hospital Coverage with Maternity Coverage 

These plans are underwritten by Mutual of Omaha and United of 
Omaha and available at Association Group rates. 

If you’d like to know more, just fill out and mail this coupon. 

Illinois Rural Electric Cooperative Insurance Plan 
Mutual of Omaha Insurance Company 
Mutual of Omaha Plaza, Omaha, NE 68131 

Please see that I receive full details on the plans 
available to me as an Illinois Electric Co-op 
member. 
□ Income Protection □ Hospital □ Life 
□ Mutual Care □ Cancer □ Major Medical 

Name ——- 

Address   

City  ZIP  

Phone   

Name of Coop   

Mutual 
2tff)malia5iiL/ 

People you con count on... 

Life Insurance Affiliate: 
United of Omaha 

Mutual of Omaha 
Insurance Company 

Home Office: 
Omaha, Nebraska 
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In 1935, the investor-owned utilities 
could not see profit in rural areas 

Meters per mile Before 1935, less than 11 percent 
of the farms in this country had 

central-station electric service. Most 
rural Americans could not get electric 
service — at least, not at a price they 
could afford. 

Investor-owned electric utilities 
would not, or could not, extend their 
electric lines into rural areas. Their 
reasons: “It would require too much 
investment on their part.” They con¬ 
tended rural Americans were not ready 
for electric service, stating in a nation¬ 
wide report, “Farmers are interested 
only in getting lights. They go to 
bed so early they would have a hard 
time using even 25 to 30 kilowatt- 
hours per month. We never would 
make any money selling power to that 
kind of customer.” 

Those few farms in the early 1930s 
that could get electric service had to 
pay as much as nine cents a kilowatt- 
hour for their electricity. 

The answer for rural America came 
May 11, 1935, with the creation of the 
Rural Electrification Administration 
(REA). The investor-owned power 
companies were offered funds and the 
cooperation of REA to begin the task 
of getting electricity into these homes. 
The response of a national committee 
of the investor-owned utilities was: 
“There are very few farms requiring 
electricity for major farm purposes 
that are not now served ...” and 
“. . . the utilities consider the imme¬ 
diate urge for rural electrification as 
a social rather than an economic 
problem.” 

By the end of 1935, it was apparent 
the commercial electric companies 
were not going to take the initiative 
in applying for loans with which to 
extend electric service to all rural 
people. And, if there were going to be 
lights in rural America, the farmer and 
other rural residents would have to do 
it themselves. 

By the time the Rural Electrifica¬ 
tion Administration was authorized by 
Congress to make loans to electrify 
rural America in 1936, urban residents 
had enjoyed electric service for up to 
50 years. Cooperatives were formed 

because other utilities didn’t see a 
profit in servicing rural areas — even 
with the encouragement of REA loans. 
The disparity between urban and rural 
areas continues, mainly because rural 
residents are few and far between com¬ 
pared with urban/suburban residents 
served by investor-owned utilities. 

Where we serve 
In Illinois, 27 electric distribution 

cooperatives and three generation and 
transmission (G&T) cooperatives serve 
approximately 500,000 Illinois citi¬ 
zens in rural areas covering all or parts 

of 86 counties or about three-fifths of 
the state’s land area. The effect of 
serving sparsely populated areas shows 
up dramatically in revenue per mile of 
line: Urban utilities, with their high 
density and many industrial loads, 
average 12 times more revenue per 
mile of line than cooperatives. 

The extensive systems required to 
serve rural users scattered over wide 
areas and rough terrain involve an 
average investment of $1,765 per 
cooperative consumer. This compares 
with $825 per customer for investor- 
owned utilities. 

Electric 
Cooperatives 
of Illinois 

r 

T.* 1    r r ^ 
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Of course it’s 
worth it! 
For the price of a $7.99/ 

record album you can 

buy enough electricity 

to operate your stereo 

about 815 hours.* Or play 

your favorite album once 
each day for nearly three years. 

Electricity is really a tremendous value. One that we often take for 
granted. So much, in fact, that we don’t realize that for the price of 
that album, we can buy enough electricity to nearly wear it out. 

That’s the kind of value electricity really is. It lets us use all our 
modern conveniences so we can enjoy life a little bit more. All around 
the home and farm. 

The power that we often take for granted helps us complete our 
daily tasks in a safe, quick and efficient manner. It gives us more time 
to enjoy the good life. Of course it’s worth it! Just for the record, we 
don’t think you would have bought your stereo and albums if you 
didn’t think so too! 

* Based on a 109-watt radio/record player and electricity at 9 cents per 
kilowatt-hour. 

Electric Cooperatives of Illinois 

Good for ALL Illinois 
©NRECA 
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CUSTOM 
BUILD! 

ANY SIZE! 
ANY SHAPE! 
ANY STYLE! 
ANYWHERE! 

CLEARANCE ON THE BARN OF YOUR 
CHOICE! NO ONE ANYWHERE CAN SELL YOU A 
BARN FOR LESS. CALL FOR FREE QUOTE. 

CAII Toll Free 1-800-331-2276 
For Free Estimate 

Colors Available 
At Additional 
Cost. 

Makes Ideal Storage for Boats, Machinery, Grains and Feeds. 
FARM STRUCTURES. OIL EQUIPMENT WAREHOUSES 

HANGARS & RIDING ARENAS 
SAVE WITH OUR PRICE NOW! 

TURN KEY . . . SEE ME . . . 

Al Burris General Contractor, Inc. 
1429 E. 41st St...Phone (9181 743-9232 or 743-2814 

TULSA, OKLAHOMA 74105-WORKMEN FULLY INSURED 

I 
I    

ILLINOIS SPECIAL 
30'x50'x10' Total Labor And 

Haybarn Material! 3495 

1 

J 

Grow Full Size Apples, 
Peaches, Cherries & 
More ... on Stark Bro’s 
dwarf size trees! 

1 FREE STARK BRO’S CATALOG! 
DWARF FRUIT TREES 
Nothing compares with the 
sweet, juicy taste of fruit 
picked fresh from the tree. 
With Stark Bro’s dwarf fruit 
trees (only 8 to 10 ft. tall), 
you can grow delicious, 
full-size fruit even in the 
smallest yards. 

FREE CATALOG 
All-new, 60-page, full-color 
catalog offers hundreds of 
varieties of fruit, shade and 
nut trees, berries, shrubs, 
roses and more. All items 
covered by exclusive 1-year 
Promise of Satisfaction. 

Mail to: Stark Bro’s, Dept. 
A1038E, Louisiana, MO 63353 

EXCLUSIVE VARIETIES 
Since 1816, Stark Bro’s has 
offered fruit growers the best 
fruit tree varieties available. 
Many of Stark Bro’s 
varieties are so unique 
they’re protected by a U.S. 
Plant Patent. Our exclusives 
beat all others hands down! 

PLANT THIS FALL 
Most fruit trees can be fall 
planted in many parts of the 
country, often bearing a year 
earlier than those planted 
the following spring. Check 
our valuable zone map. 
Plus ... SAVE 20% when 
you order this Fall! 

YES! Please send me, at no obligation, your 
FREE full-color Fall 1985 Fruit Tree and 
Landscaping Catalog. A1038E 

State Zip 

(Home phone no.   
(Area Code) 

| Mail to: Stark Bro’s Nurseries, Dept. A1038E, Louisiana. MO 63353 

Jim Hinman 

Jim Hinman 
new manager 
at Tri-County 
Jim Hinman has been selected by the 

board of directors of Tri-County 
Electric Cooperative to succeed Alan 
Sisk as manager. Sisk resigned his posi¬ 
tion with the Mt. Vernon-based coop¬ 
erative March 29 to accept a position 
with the National Rural Electric Coop¬ 
erative Finance Corporation (CFG), 
and Hinman became acting manager at 
that time. He was elevated to manager 
on July 1. 

Hinman came to the 13,000-mem¬ 
ber cooperative in 1973 as office 
manager and became assistant manager 
in 1981. He has worked closely with 
the board in both positions. 

A graduate of Murray State Univer¬ 
sity in Kentucky, the new manager 
served as a first lieutenant in the Viet¬ 
nam conflict, where he was awarded 
two Bronze Stars and the Combat 
Medal. He worked for Rockwell 
International in Columbus, Ohio, 
before coming to Tri-County. He was 
born in Evansville, Indiana, and raised 
in Flora. 

Hinman and his wife, Elizabeth, a 
Salem native, have two sons, Robbie, 
5, and Steven, VA. They are expecting 
a third child in September. 

Their hobby is raising thoroughbred 
horses. 
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GARLIC SAUCE A LA GREC FOR SAUSAGE 
8 garlic cloves, cooked (grilled or V* cup vinegar 
baked) V* cup water 

2 cups cooked potatoes, sliced or Vi teaspoon salt 
mashed VA teaspoon white pepper 
1 cup olive oil 

Process garlic and potatoes until smooth. Slowly add oil, vinegar 
and water in thirds. Blend thoroughly after each addition. Season 
with salt and pepper. If oil separates, stir briskly before serving. 
Use as dipping sauce for grilled sausages or mix with butter for 
garlic bread or to season salad dressings. Makes 2 cups sauce. 

SPANISH STYLE ONIONS AND PEPPERS WITH PEPPERONI 
3 medium sized onions, grilled 1 lb. pepperoni, thinly sliced 
4 medium sized sweet red peppers, VA cup dry sherry vinegar 
grilled VA cup olive oil 

1 medium sized green pepper, grilled Salt, pepper to taste 

Grill onions and peppers until skins are blackened on all sides. 
Peel, seed and slice. Combine vinegar, oil, salt and pepper. Pour 
over vegetables, let marinate for 30 minutes. Toss with sliced 
pepperoni before serving. Makes 6 servings. 

FRENCH STYLE POTATO SALAD WITH SMOKED SAUSAGE 
2 lbs. small red potatoes Vo cup sliced green onions, including 
3 tablespoons white wine vinegar tops 
6 tablespoons olive oil 2 tablespoons capers 

Vi teaspoon salt Lettuce leaves 
VA teaspoon pepper 

IVi lbs. smoked grilled sausage, sliced 
into Vi-inch slices 

Cook potatoes in water until done, approximately 20-30 minutes. 
Drain,- cool. Slice potatoes, toss gently with vinegar, oil, salt and 
pepper. Add sausage to potatoes. Sprinkle with green onions and 
capers. Serve on lettuce leaves. Makes 6 servings. 

ITALIAN STYLE ANTIPASTO 
1 cup sliced raw fennel, white only 6 artichoke hearts, halved 

(substitute celery if no fennel is Vi cup pimiento strips 
available) Vi cup sliced radishes 

6 green onions 1 tablespoon lemon juice 
Vi cup sliced red onions 2 tablespoons olive oil 
8 black olives 1 lb. salami, sliced 
4 green olives 

Line a small platter with lettuce leaves. Arrange cut vegetables 
and salami evenly on platter. Sprinkle with lemon juice and olive 
oil. Makes 6 servings. 

SEAFOOD GUMBO 
Vi cup all-purpose flour Vi teaspoon bottled hot pepper sauce 
Vi cup cooking oil 1 lb. fresh or frozen crabmeat, thawed 
2 medium onions, finely chopped (1 cup) 1 lb. cleaned raw shrimp 

Vi cup finely chopped green pepper 1 pint fresh oysters 
2 stalks celery, finely chopped (1 cup) VA cup sliced green onion tops 
2 cloves garlic, minced VA cup snipped parsley 
8 cups water 1 tablespoon file powder 
1 Vi teaspoons salt Hot cooked rice 

In large kettle or Dutch oven, blend together flour and oil. Cook 
over medium heat 15 minutes, stirring frequently for the first 10 
minutes and stirring constantly for the last 5 minutes or until mix¬ 
ture is a dark reddish brown color. Add onion, green pepper, celery 
and garlic. Cook, stirring frequently, till vegetables are lightly 
browned, about 8 minutes. Add water, salt and hot pepper sauce. 
Bring to boil; reduce heat and simmer, covered, 1 hour. Add crab- 
meat and shrimp, simmer, uncovered, for 15 minutes more. Add 
oysters and oyster liquid; simmer just till edges of oysters curl, 
about 5 minutes. Stir in onion tops and parsley. Blend a small 
amount of the hot liquid into file powder,- return all to kettle. 
Season to taste with salt and pepper. Ladle into serving bowls over 
mounds of hot cooked rice. Makes 8 to 10 servings. 

PARMESAN TACO SALAD 
1 lb. ground beef 2 cups chopped tomatoes 

Vfe cup chopped onion VA cup dairy sour cream 
VA cup barbecue sauce 4 ounce can chopped green chili 
Vb cup (2 oz.) Parmesan cheese, peppers, drained 
grated VA cup (1 oz.) grated Parmesan cheese 
3 cups shredded lettuce Tortilla chips 

Brown meat; drain. Add onion,- cook until tender. Stir in barbe¬ 
cue sauce and V2 cup cheese. Cover,- simmer 10 minutes over low 
heat, stirring occasionally. Combine lettuce and tomatoes,- mix 
lightly. Combine sour cream, chili peppers and VA cup cheese,- mix 
well. For each salad, top tortilla chips with lettuce mixture, meat 
mixture and sour cream mixture. Makes 4 servings. 

MEXICAN DIP 
1 can refried beans 1 tablespoon mayonnaise 
1 carton avocado dip, frozen 1 bunch green onions, chopped 
I pkg. taco seasoning Chopped ripe olives 
1 carton (8 oz.) sour cream Chopped fresh tomatoes 

Cheddar cheese, grated 

Layer beans and avocado dip. Mix taco seasoning, sour cream and 
mayonnaise. Top with grated cheese. 

EGGS ESTRADA 
8 slices of bread V/A cups milk 

VA lb. grated sharp cheese VA tablespoon dry mustard 
1 Vi lbs. sausage, fried and drained 1 can mushrooms 

8 eggs 1 can cream of mushroom soup 

Cut crust off bread and cube, arrange on bottom of 8x10 greased 
pan. Layer sausage and cheese. Beat eggs, milk and mustard 
together and pour over mixture. Let stand overnight in refriger¬ 
ator. Spread mushrooms and soup on top before baking. Bake 
at 300 to 325 degrees for 1 Vi hours. Serves 8. If you want to 
serve 4, cut recipe in half and you use whole can of soup on top. 
Nice to serve with blueberry muffins. 

SUMM€R €NT€RTRINING 
WITH RN 

INT€RNRTIONRl FLAIR 

FROSTED CRANBERRY SQUARES 
1 13Vz-oz. can (1% cups) crushed y2 cup chopped pecans 

pineapple 1 I-lb. can (2 cups) jellied cranberry 
2 3-oz. packages or 1 6-oz. package sauce 

lemon-flavored gelatin 1 2-oz. pkg. dessert topping mix 
1 7-oz. bottle (about T cup) ginger ale 1 8-oz. pkg. cream cheese, softened 

Drain pineapple, reserving syrup. Add water to syrup to make 1 
cup,- heat until mixture is boiling. Dissolve gelatin in hot liquid,- 
cool. Gently stir in ginger ale,- chill till partially set. Meanwhile, 
blend drained pineapple and cranberry sauce,- fold into gelatin 
mixture. Turn into 9"x9"x2" dish; chill till firm. Prepare dessert 
topping according to package directions. Fold in cream cheese,- 
spread over gelatin. Toast pecans in 1 tablespoon butter or mar¬ 
garine in 350 degree oven about 10 minutes,- sprinkle over top 
of salad. Chill. Makes 9 servings. 

BLACKBERRY WINE CAKE 
1 white cake mix Vi cup cooking oil 
1 pkg. (3 oz.) blackberry gelatin 1 cup blackberry wine 
4 eggs Vi cup chopped pecans 

Combine cake mix and gelatin, add eggs, oil and wine. Beat with 
mixer on low speed until moistened. Beat on medium speed 2 min¬ 
utes, scraping bowl frequently. Grease and heavily flour bundt 
cake pan. Sprinkle Vi cup chopped pecans in bottom of pan. Pour 
in batter and bake in 325 degree pre-heated oven for 45 to 50 
minutes. When done, take cake from oven and pour all of glaze 
except 3 tablespoons over warm cake while still in pan. Let cool 
30 minutes, turn cake out of pan and cool. Then add more pow¬ 
dered sugar to glaze until thickened, and pour glaze over cake. 
GLAZE: 

1 cup powdered sugar Vi cup blackberry wine 
Vi cup butter or oleo 

Mix ingredients together and bring to a good boil. 

FUDGE CAKE 
3 ounces chocolate, cut very fine VA teaspoon soda 

VA cup boiling water Vi cup shortening 
13/4 cups sifted cake flour Vi cup buttermilk or sour cream 
1 Va cups sugar 1 teaspoon vanilla 

3/4 teaspoon salt 2 unbeaten eggs 
Vi teaspoon baking powder 

Pour boiling water over chocolate that has been placed in mixing 
bowl. Stir until melted. Cool. Sift flour, sugar, salt, baking powder 
and soda into chocolate mixture. Add shortening. Beat with mixer 
at low speed for about 2 minutes. Add buttermilk, vanilla and 
eggs and beat same as above. Bake in greased 8xl2x2-inch pan 
for 50 to 60 minutes in a 350-degree oven. Frost with Minute-Boil 
Fudge Frosting into which Vi cup chopped nuts have been added 
just before spreading. 

MINUTE-BOIL FUDGE FROSTING 
2 ounces chocolate, finely cut 1 tablespoon corn syrup 

IVz cups sugar VA teaspoon salt 
7 tablespoons milk 1 teaspoon vanilla 
2 tablespoons butter or margarine 

Place all ingredients except vanilla in sauce pan. Slowly bring to 
a full rolling boil, stirring constantly. Boil briskly for 1 minute. 
Cool to lukewarm. Add vanilla. Beat until thick enoua" to spread. 
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Bill and Deborah Damron of Villas 
took a couple of statues for back 

pain and now they have a thriving 
business. The Norris Electric Coop¬ 
erative members work out of a 5,000 
square foot building near Flat Rock, in 
Crawford County, and they are look¬ 
ing for even more room. 

It seems that Bill, who’d had back 
surgery, and Debbie, who’d broken her 
back, had some spare time on their 
hands, to say the least. While looking 
around for somthing to do, Debbie 
bought a piece of plaster statuary to 
paint. She enjoyed working the statue 
to completion and saw a magazine ad 
from a place in Cleveland, Ohio, that 
sold molds to make statues. 

“We drove over to buy two or three 

molds,” Bill says with a laugh, “and 
before we knew it, we’d spent $300, 
and the molds are still coming in. 
We’ve bought rights to a service, and 
they send us pieces a couple of times a 
month, to add to our line.” 

Bill Damron 

And it is quite a line. Bill, who 
works for Marathon Petroleum, and 
Jerry Holm, a full-time worker, pour 
their statuary plaster into about 2,000 
molds on a regular basis, and the firm 

has another 5,000-6,000 that they use 
only occasionally. 

“We’ll pull a mold off a piece of 
statuary or something a customer 
might bring in, too,” Bill says, “if they 
just can’t possibly find another one 
like it anywhere, and if they really 
want a duplicate. We tell people that 
some of them will be pretty difficult 
to do, though.” 

Many of the larger pieces are cast 
hollow, so their weight won’t get out 
of hand, and because the use of more 
plaster would do no good anyway. In 
this case, the mold sections are pre¬ 
pared and strapped together carefully, 

then placed in a machine that will 
rotate them as it tumbles them end 
over end. This provides an even 
coating of plaster over the inside of 
the mold. Simpler pieces are laid on a 
flat surface and poured, with perhaps a 
hook or two added as the plaster 
hardens so the piece can be hung on a 
wall. 

Back problems lead to statuary business 

KtIHUSi&s 
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Debbie works on the pieces after 
they come from the molds and 
smooths off any rough edges, and they 
go from her hands into a wood-heated 
drying room. Naturally, Debbie, who 
got the business started by painting 
statuary, does some painting. Daughter 
Julie, 15, helps during the summers, 
when school activities don’t get in the 
way. 

The Damrons sell their plaster 
wares in a small store at their building, 
and they also wholesale over a wide 
area. The wares are sold about any 
way the customer wants them — dried, 
or completely painted. The dried — 
not fired — pieces, incidentally, are 
called “whiteware.” 

Many pieces are designed simply to 
be used as wall hangings, but others 
are more elaborate. Some are used as 
planters, some as lamps, and a few are 
designed to serve both those functions. 

The business, Bill notes, is still 
expanding, so, while you can pretty 
well assume that some of the statuary 
you see in homes and yards in the Mid¬ 
west came from Debbie’s Plaster Barn, 
you can bet there will be even more in 
the future! 

Far left: Boy and girl statues, made to 
look like children dressed in the late 
1800s, sell well. A fawn near the base 
of a stump makes up part of a lamp. A 
few products combine lamp and ash¬ 
tray, or some other utilitarian device. 
Above: A complicated mold may 
come in a dozen or more pieces, 
with some providing support for the 
mold. 

WATER WELLS FOR EVERYONE! 

Easy 

use 

Our little drills go EVERYWHERE, 
drill EVERYTHING! 

Homeowners! Drill your 
own water well! 

Drill water, monitor 
or heat pump wells 

for less than 25C per ft.! 

iJeepRock 

For 
FREE 

brochures 
and prices 

CALL TOLL-FREE 
1-800-633-8774 

(Ask for Operator 5843) 
Or Write 

5843 Anderson Rd., Opelika, AL 36802 

"Worid's leading manufacturer of low-cost drills since 1962." 

FOR AS LITTLE AS 

$18,000 COMBINED INCOME 

THE MADISON 

President Homes can show you howr you can 
become the proud owner of a pre-cut custom 
built home! Here’s how: 
• Low, fixed 11.4% annual percentage 

rate financing on everything we furnish 
and do 

• President Homes will rough-erect your 
home on your lot and foundation 

• You do the easy finishing work—and save 
thousands of dollars 

• All finishing materials per plan are included, 
delivered to your site 
No hidden costs, closing costs, 
or prepayment penalties 
We’ll build from our plans or 
your plan. 
Write for your local 
representative. 

Become a homeowner right now. Send for our 
FREE color catalog. Fill in the coupon below: 

PRESIDENT HOMES 
DIVISION OF HARVEY BUILDERS, INC. 

4808 N. Lilac Dr, Minneapolis, MN 55429 • (612) 537-3622 

r 
1 NAMF. 1 1 
1 ' 1 ADDRFSS 1 
1 
| CITY STATF  ZIP  

1 
| 

1 
| PHONE ( > IL-30 | 

L_ 

11.4% 
FINANCING 

APR FIXED RATE 
MORTGAGE 

I CUSTOM BUILT PRE-CUT HOMES-OUR ONLY BUSINESS SINCE 1952.1 
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Joe Cribelar takes a form out of the oven. Originally shaped in wax, which is then baked out, the form will be filled with a 

molten chrome-cobalt alloy. The electric oven has a 1,700 degree F temperature. 

Custom-made smiles 
While many businesses promise to 

“greet you with a smile,” or 
“serve you with a smile,” Joe Cribelar 
does not do that. Instead, he will pro¬ 
vide you with a smile if the one you 

A set of teeth, as prescribed by a 

dentist, is ready to be carefully placed 
in a dental mold. 

have is broken or completely gone. 
And, throughout the entire process, 
you probably will not see him at all. 

Joe, a Navy-trained dental techni¬ 
cian, makes and repairs dentures and 

After pressing denture material into a 

mold under high pressure, Joe trims 

away the excess. 
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partial plates at Fox Valley Dental 
Labs. 

An Edgar Electric Co-operative 
Association member, he works out of 
a small but well-equipped one-man 
shop just north of Martinsville. 

“These days,” Joe says, “many den¬ 
tists don’t have the time to make 
dentures themselves, so they send 
them out to shops that specialize in 
that kind of work, like mine.” Work¬ 
ing for half a dozen area dentists, Joe 
will produce 50-60 dentures a month. 
Dental labs work a lot like a phar¬ 
macy, in that they cannot do anything 
until the dentist sends an impression 
and a prescription. With the impres¬ 
sion and instructions from the dentist, 
Joe can make the necessary denture. 
Since all people are different, each set 
has to be custom made. 

The entire process is done by hand, 
Joe says, and the fit is checked three 
times before the final product is “cast 
in acrylic.” He starts with the impres¬ 
sion he gets from the dentist and 
makes a “custom-fitted tray,” which 
he sends back to the dentist, who 
takes another impression in the tray, 
then Joe makes another model. 

This model goes back to the den¬ 
tist, who checks the “bite” of the 
patient, and picks the type and color 
of the teeth that are to go into the 
denture. 

This information, along with the 
model, is returned to the lab, where 
Joe builds a wax model of the denture. 
This model, with the teeth in place, is 
sent back for the last time. It will 

give the dentist — and the patient — a 
good look at what the finished den¬ 
tures will look like, and provides an 
opportunity to makes changes in 
“bite” or color of teeth. Such changes 
are easy at the wax model stage. 

“All the teeth I use are manufac¬ 
tured,” Joe says, “and they come in 
different shapes and sizes, just like 
people’s natural teeth. And, like 
people’s natural teeth, they also come 

in several natural-looking colors. I can 
order them out of St. Louis one even¬ 
ing and have them here the next morn¬ 
ing. The teeth are the only part of the 
denture that I don’t make here in the 
lab.” 

With the wax model in its final 
form and the proper color teeth in 
place, Joe starts the process of actually 
making the denture. He casts the 
entire model in plaster of Paris, which 
he places in an oven to burn the wax 
out, leaving a void. 

“I put the denture material in and 
put the unit in a special holder which 
goes into a press,” Joe says, “and I 
apply 4,000 pounds of pressure. I 
cure it in a hot water bath for eight 
hours, to draw out the moisture. Then 
I break it out of the mold, trim and 
polish it and package it in a sealed 
plastic bag and return it to the den¬ 
tist.” 

While the denture side of Fox 
Valley Dental Labs is all gleaming 
countertop and clean equipment, the 
metal working side, used to make 
partial plates, resembles nothing so 
much as a blacksmith shop, with 1,700 

Perfect fit and "bite" are both impor¬ 
tant to good dentures, and are inter¬ 
related. Here, Joe checks the bite. 

Good fit and careful polishing are 
imporant in the metal work, too. Here, 
Joe works on a casting. 

degree F furnaces, carbon arcs and 
oxy-acetylene torches. Everything 
either melts, sparks or glowers a dull 
red. 

“I use a chrome-cobalt alloy to 
make partial plates from,” Joe says, 
“and it’s a very tough alloy. I make a 
void in a mold, much like for dentures, 
only I fill it with molten metal, which 
is centrifuged into the mold to make 
sure all the tiny voids are filled. 

“Many people think the metal will 
come out of the mold bright and 
shiny,” he laughs, “but it doesn’t. 
Actually, it’s scaly and ugly. I grind 
and polish it quite a bit, and sandblast 
it, too. Then I electropolish it, which 
is the opposite of electroplating. 
Instead of putting on a fine coating of 
metal, it takes a micro-thin layer off. 
When I get done with it, you’d think 
it was a piece of jewelry.” 

Joe notes that he enjoys his work, 
which requires fine eyesight and finger 
dexterity. Like all work that involves 
close tolerances, it also requires a good 
deal of patience. 

While his business involves the 
manufacture of dentures, Joe notes 
that they are not as good as natural 
teeth. “The biggest problem with den¬ 
tures,” he notes, “is getting used to 
them. Dentures are the best answer for 
a lack of real teeth, but they’re not the 
‘real thing.’ The body will try to reject 
dentures until the mind accepts them. 
Natural teeth are best, and I think 
they should be kept as long as pos¬ 

sible, but for those who need dentures 
I do my best to make them just right.” 

Fine detail is an important part of 
Joe's work. Here, he tries a casting on 
a plaster impression. 
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• No. 9341 is cut in Children's Sizes 2,4,6, 8. 
• No. 4580 is cut in sizes (6, 8,10,12); (14,16,18, 20). Order 
regular size. 
• No. 4772 is cut in sizes 8,10,12,14,16,18, 20. 

• No. 617 - North Star Quilt - is patches in 3 fabrics, single 
and double quilt directions. 
• No. 4800 is cut in Women's Sizes 34, 36, 38, 40,42, 44, 46, 
48,50. 
• No. 4631 is cut in half sizes lO1/*, 1TA, 14y2,161/2,18’/2, 20%, 
22%, 24%. 

• No. 413 — Historic Quilt — is transfer of 24 cars, 2 each of 
12 models. 
• No. 9438 is cut in sizes 8, 10, 12, 14, 16, 18, 20. Size 12 
(bust 34) jumper 1-3/4 yards 60-inch; blouse 1-5/8 yards. 
• No. 9355 is cut in half sizes 10%, 12%, 14%, 16%, 18%, 20%, 
22%, 24%. 

• No. 640 — Baby Softy — is patterns for baby doll and ward¬ 
robe including dress, cap, undies and shoes. 
• No. 4765 is cut in sizes 8,10, 12, 14, 16, 18, 20. Size 12 
(bust 34) takes 2-3/4 yards 45-inch. 
• No. 9304 is cut in half sizes 12%, 14%, 16%, 18%, 20%, 22%, 
24%. 

PATTERNS 
I have enclosed $ ($2.7 5 per pattern — cash, 
check or money order accepted) for the following 
patterns (please allow four weeks for delivery): 

Pattern No. Size Pattern No. Size 
I Print Name    
I 
| Address   

| City   

| TO: PATTERNS 
j Illinois Rural Electric News 
| P.O. Box 3787 

Springfield, 111. 62708 
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TRADING POST 
BEAUTIFUL HAWAII — Vacation rentals. 
Free brochures. Paradise Management, 50 
South Beretania Street, Suite C2 07, Hono¬ 
lulu 9 6 813. Toll Free 1 (8 0 0 )3 6 7 -5 2 0 5 . 

PLAY GOSPEL SONGS BY EAR! Add 
Chords, Piano, Organ. 10 easy lessons $ 6 .9 8 . 
Guaranteed. Davidson’s, 67 27RI Metcalf, 
Shawnee Mission, Kansas 6 6 2 0 4 . 

FREE CATALOG - Wholesale 
Animal Health products for dogs, 
horses, cows and chickens. Vaccines, 
wormer, dog collars, hunting supplies 
and other items. Call 1-800-647-6760 
or write: Natchez Animal Supply, 
P.O. Box 1528-S. Natchez, MS 39120 

WORK CLOTHES by Oshkosh B’gosh. Send 
for free mail-order catalog — Men’s and 
boys’. Strauss’, 10 0 George St., Alton, 
Illinois 6 2 0 0 2 . 

FREE STARK ERG’S CATALOG. Hun¬ 
dreds of varieties — fruit, nut and shade 
trees, berries, roses and more. Quality prod¬ 
ucts since 1816! Full color catalog. Stark 
Bro’s., Dept. D10 3 8E, Louisiana, Mo. 
63353. 

Stratified Ginseng Seed — Giant Northern 
Origin. $6 5.00 lb. Approximately 7,000 
seeds make small acreage or woodland 
profitable. Ph: 217-2 85-6 022. John Batz, 
RR 2 , Box 2 61, Pittsfield, 111. 6 2 3 6 3 

ALWAYS FRESH, finest quality herbs and 
spices at wholesale. Send stamp for Free 
catalog. “The Spicery”, Box 4 87-K, Hunter- 
town, Ind.46748 

WILL FORMS — Make your own will easily! 
Ready to fill in. Mail $3 .9 5 (2 for $ 5.9 5) to: 
Forms, Box 360 9 , New Haven, CT 0 6 525 

ORDER FORM Illinois Rural Electric News 

P.O. Box 3787 

Springfield, Illinois 62708 

address 

zip 

Please enter my name as a sub¬ 
scriber to IREN magazine. I am 
enclosing $3 for each one-year 
subscription. 

DRIVEWAY ALARMS 
Know when friends, strangers enter your 
driveway. FREE BROCHURE. Paxton 
Enterprises, Rt. IE, Fortville, In. 4 604 0. 
317-326-2838 

Used meat saws, slicers, grinders, tenderizers 
and other butchering equipment. 2615 
South 1st, Springfield, Illinois. Phone (217) 
522-3934. 

TRENCHERS 
New and Used — $ 7 5 0 and up 
OZARK TRENCHER SALES 
10 7 Troy Road, Collinsville, 

Illinois 62 234. Phone 618-345-6262 

Guaranteed Heavy Breeds — $19.95-100. 
Pullets $ 3 2 .9 5 . Super Savings on popular 
breeds. Free Catalog. Atlas Chicks, 26 51 
Chouteau, St. Louis, Mo. 6 310 3. 

Used and new restaurant and concession 
equipment. Ice machines, grills, fryers, 
sinks, poppers, ice cream machines, etc. 
Erio Sales, 2615 So. 1st., Springfield (217) 
522-39 34 . 

“SATELLITE ANTENNA BROKERS 
NEEDED — NO EXPERIENCE REQUIRED 
— BUY DIRECT FROM DISTRIBUTOR — 
BYPASS MIDDLEMEN — WHOLESALE 
$ 4 9 9 .0 0 — RETAIL $ 1,1 9 5 .0 0 . Call day or 
night: 303-636-0663 or write: ANTENNAS, 
Box 15 2 3 6 , Colorado Springs, Colorado 
80935.” 

GENERATE S-PHASE POWER 
from SINGLE-PHASE! 

Arco ROTO-PHASE is proven dependability to 
operate any type of 3-phase equipment on a 
single-phase line. Field experience since 1963 
has proven ROTO-PHASE to dependably operate 
nearly any 3-phase application imaginable, and 
at 100% HP ratings. Only one ROTO-PHASE is 
required for multi-motor installations. 
For complete information and specifications, 
request Arco Catalog 7310 
•As advertised in National Trade Publications* 

AllCC ELECTRIC 
Box 278 ■ Shetoy vide, Indiana 46176 

Area Cod# 317-398-9713 
 / 

CALL OUR TOLL FREE NO. 800-428-4370 
IN INDIANA CALL 317-398-9713 
KENNY HEIM 217-787-6340 

NEED HELP GETTING 
GET A CUSHION-LIFT CHAIR 

• Stand Easy 
• Sit Slowly 
• Be Comfortable 
• Stay Independent 

RELIEF OF PAIN FOR ARTHRITICS 
WE FILE MEDICARE 

Buy or Rent 
CALL TOLL FREE 

1 800 428-9234 
IN INDIANA CALL 
1 800 382-2003 

Ask for FREE Catalog 

LIFT CHAIRS INC. 5602 Elmwood Ave. 
Indianapolis, IN 46203 

TUNE IN TO HOME 
IT TAKES QUALITY 

SERVICE 
As important as any fine prod¬ 

uct is the service behind it. For us, 
that means fast delivery, depend¬ 
able professional maintenance and 
quick attention to your individual 
needs. 

COMPETITIVE PRICING 
We have systems and terms for every budget, systems for sale or with 

low monthly payments, for qualified buyers. 

INDEPENDENT TELCOM ASSOCIATES, INC. 
Subsidiary of Wabash Telephone Coop. & 

Hamilton County Telephone Coop. 
618/665-4200 
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Experts Report... Once Established... Water Just Once A Week... Be Absolutely Amazed As All Growing Season 
Long—Week In, Week Out...Compared To Even The Majestic Black Spruce... WONDER SHADE TREE 

ZOOMS TO THE SIZE OF A 
15 YEAR OLD TREE 

IN JUST ONE SINGLE YEAR! 
YES, ROOF-HIGH IN JUST ONE YEAR! 
and keeps on skyrocketing 30-40-50 EVEN UP TO 
60 FEET HIGH OR MORE in less time than most 

trees nudge themselves a few feet off the ground. 

IT’S ALMOST LIKE 
GROWING 

INSTANT SHADE 

i MAIL NO-RISK COUPON TODAY  

Spring River Nurseries, Dept IRE-885 
Spring River Road, Hartford, Michigan 49057 

Yes, please send me for proper planting time in my area the SUPER 
GROWING HYBRID(S) indicated below: 

□ (#001) 1 for only $3.95 plus 75c postage and handling. 
□ (#002) 2 for only $6.95 (SAVE OVER $1) plus $1.00 postage and 

handling. 
□ (#004) 4 for only $10.00 (SAVE OVER $7.00) plus $1.50 postage and 

handling. 
□ (#010) 10 for only $20.00 (SAVE OVER $20.00) plus $3.00 postage 

and handling. 
□ (#020) 20 for only $30.00 (SAVE OVER $55.00) plus $5.00 postage 

and handling. 
If after receiving my order I am not fully delighted, I may return anytime 
within 90 days and you will refund my purchase price in full (less postage 
and handling, of course). 

Total amount enclosed $ (Mich, residents add sales tax.) No 
C.O.D.'s please. 

Name    

Address  

City  
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Grows More in One Month Than Most Other Shade Trees Grow in An Entire 
Year—More in One Season Than Ordinary Shade Trees Grow in 2 Years, 3 
Years or Even 5 Years! (Illustration shows magnificent size, spread and 
beauty of mature Populus hybrid-fam. Salicaceae.) 

Here's a luxurious sight you don't 
have to wait half a lifetime grow¬ 
ing—a matched pair of these tow¬ 
ering show-pieces. 

Picture your patio bathed in the 
cool beauty of this show-stopping 
miracle tree from early spring to 
the first snows of winter. 

Just a few minutes planting 
time—a few seasons' growing 
time, rewards you with twin tow¬ 
ers of beauty. 

Actually Soars Into A Magnificent Tree 
IN JUST ONE YEAR! 

Ytes! Based on amazing growth rates reported by plant 
scientists—it grows SO FAST. . .arches out SO WIDE 
... you can actually take a ruler and measure the 
incredible difference in height every 2 to 3 days! OR, to 
really leave your neighbors gasping in awe and wonder, 
give them a yardstick and let them measure the dif¬ 
ference IN FEET every 2 to 3 weeks! 

Yes, goes on to thrust itself so high, so fast that it 
actually towers over even a Japanese Red Maple, 
Cherry Tree or even the most graceful silky willow in 
such a ridiculously short time you will simply refuse to 
believe your eyes! Think of it! 

GROWS MORE IN JUST ONE MONTH THAN MOST 
TREES GROW IN AN ENTIRE YEAR! 

Because according to plant experts, Govt, scientists 
and Botanical Gardens who researched this wonder- 
hybrid. . . once established, you merely water it once- 
a-week, and be absolutely floored as, during its 

SUPER-SOARING growing season, it GROWS AS 
MUCH AS A FULL Vt>-FOOT WEEKLY AFTER EVERY 
TIME YOU WATER IT! 

That’s right! Grows higher than even a full grown 
Flowering Dogwood IN JUST ONE SINGLE SEASON! 
Grows higher than even a full-grown Star Magnolia IN 
JUST ONE SINGLE YEAR! 

PLANT NOW—REACH OUT AND TOUCH ITS LUSH, 
THICK BRANCHES FROM YOUR SECOND STORY 

BEDROOM WINDOW BY THE NEXT SUMMER! 

No doubt about it. There's just not another “instant” 
Shade Tree like it on this planet! Because thanks to this 
miracle of plant science, instead of spending a small 
fortune on a tree and then waiting half a lifetime for it to 
grow ... get set for the garden-wonder of your life as 
this super-soaring hybrid rockets forth from a prize 
nursery-grown plant to a tower of roof-high beauty in 
less time than you ever dreamed possible 

GROWS IN VIRTUALLY ANY SOIL—REQUIRES NO 
SPECIAL CARE—SOARS INTO A MASTERPIECE OF 

BEAUTY IN JUST A MAHER OF MONTHS! 
Best of all, unlike most trees that demand constant 
care, constant pampering . . . about the only thing you 
do after you plant this super-growing wonder-hybrid is 
water it and enjoy it! That’s why leading botanical 
gardens. . . landscape artists. . . garden editors. . . 
can't stop raving about its indescribable beauty... its 
trouble-free care... its surging, towering growth. 

Small wonder that leading experts hail it in the most 
glowing terms ... recommended it again and again for 

homeowners who want a stunning display of beauty... 
both a wind and privacy screen and deep, cool shade 

... and with practically no more work than a thorough 
watering each week! 

VITAL STATISTICS FROM LEADING EXPERTS 

MATURE GROWTH SIZE: as much as 40 to 65 feet 

MATURE SPREAD: as much as 30 to 35 feet 

ZONE OF HARDINESS: Hardy from the deepest South 
to as far North as Vermont, Minn., Quebec, British 
Columbia. Winter Hardy in areas where temp, drops as 
low as 30 degrees below zero. 

LIGHT NEEDS: Grows beautifully in Sunny location. 

DECORATIVE MERITS: Highly recommended by land¬ 
scape architects as beautiful decorative specimens for 
homes, parks, highways, etc., where exceptional fast 
growth and beauty are required. Perfect for fast screen¬ 
ing and privacy. 

RAPID RATE OF GROWTH: Experts report growth rates 
on specimen trees that measure up to 8 FEET THE 
VERY FIRST YEAR ALONE. That’s more than most 
shade trees grow in 3... 4... 5.. . even 7 years. 
Yes, once established will grow ranch-house-roof high 
IN JUST ONE SINGLE YEAR, that's right—The very 
next year after planting! Experts also report it soars an 
amazing 5 to 8 feet each year for YEARS thereafter. 
Naturally results are based on optimum growing condi¬ 
tions. Takes but 10 minutes to plant and normal care 
rewards you with a lifetime of beauty starting this very 
year. 

CARE: Nothing special—just normal garden care. 
Water fully once weekly. Naturally resistant to most 
diseases, pests or insects. 

WE HAVE AT THIS MOMENT ONLY A LIMITED 
SUPPLY AVAILABLE FOR RELEASE TO THE 

PUBLIC-FULL SUPPLY WON’T BE READY UNTIL 
1985 SO ACT NOW! 

Now the price of this super growing shade tree is not 
S20 or $30 as you might expect, but a mere $3.95! 

That's right, only $3.95 for this magnificent Beauty 
that rewards you with such a glorious display of growth 
IN JUST ONE SINGLE YEAR. However, our supply is 
limited! Full supplies from the growing fields will not be 
ready until late 1984 or early 1985. Therefore, all orders 
must be shipped on a first-come, first-shipped basis. 
To make sure you don’t miss out. . . ACT NOW! 

SATISFACTION GUARANTEED 
OR MONEY BACK! 

Remember: Satisfaction is fully guaranteed. 
You must be thrilled in every way with this 
spectacular f-a-s-t growing shade tree or RE¬ 
TURN AT ANYTIME within 90 days for a full 
refund of purchase price. . ANYTIME within 
1 year for free replacement. Could anything be 
fairer? Now is the time to order and replant— 
so send no-risk coupon today! 
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