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Fiscal 1971 was 
'historic year' 
for REA co-ops 

■ Fiscal 1971 was one of the most eventful years in the history of the Rural 
Electrification Administration, Everett C. Weitzell, a top REA official, said recently 

in Washington. 
“If we were to consider only such accomplishments as organization of the Na¬ 

tional Rural Utilities Cooperative Finance Corporation (CFG) and its first loans,” 
Weitzell asserted, “creation of the Rural Telephone Bank and return of the Hoosier 
generation and transmission project to the people of Indiana, fiscal 1971 would in¬ 
deed be a special year. 

“In addition to these major accomplishments, there were certain program 
achievements during the year which give new vitality and greater promise than 
ever to the REA rural electric and telephone programs.” 

Wholesale rate 
boosts show need 
for loan funds 

■ Indiana rural electric cooperatives were jolted recently by an announce¬ 
ment from Public Service Company of Indiana that it will seek a 47 to 55 percent 
increase in the wholesale rate charged its non-Hoosier Energy cooperative customers. 

Announcement of the huge increase proposal came shortly after the Public 

Service Commission of Indiana had authorized Indiana Statewide Rural Electric 
Cooperative, Inc., to resume operation of the big Hoosier Energy generation plant 
at Petersburg, Indiana. 

Robert D. Partridge, National Rural Electric Cooperative Association general 
manager, said the Public Service Company action is “just one more concrete ex¬ 
ample of how important the power supply loan program is to the bargaining posi¬ 
tion of rural electrics when they deal with the investor-owned companies on whole¬ 
sale rates. 

“Without adequate loan funds and without strong congressional and ad¬ 
ministrative backing, or where the power companies are able to legally or otherwise ; 
thwart the ability of rural electrics to provide their own power, the cooperatives are 
virtually at the mercy of the companies.” 

Adequate power 
concerns world 

B John N. Nassikas, chairman of the Federal Power Commission, has told the 
Eighth World Energy Conference in Bucharest, Rumania, that a healthy social and 
economic environment, to which an abundant supply of energy is crucial, are as 
indispensable to man as a pollution-free physical environment. 

He said the suggestion that only a curtailment or cessation of economic growth 
can provide an ultimate solution to the environmental dilemma is technologically 
naive and “cruelly unresponsive to the energy-dependent needs of the world’s people, 
especially those in less developed areas that must rely on massive energy develop¬ 
ment to upgrade their standard of living.” 

Banker says 
nothing is 
'cost-free' 

B “If improvement of the environment is actually the high national priority 

that recent polls suggest, then we should expect to find a general willingness to share 
the cost,” said David Rockfeller, chairman of the Chase National Bank, New York, 
in a recent address. 

“Unfortunately,” he continued, “this is not the case. Upwards of 85 percent 

of the Americans interviewed in one recent poll expressed the opinion that pollution 
is our country’s No. 1 problem. But, of the same sampling, fewer than one in four 
were realistic enough to face the clean-up cost, if any part of it had to come out of 
their own pockets ... 

“A well-known Asian economist has calculated that it adds 30 percent to the 
installed cost of a power plant to remove 98 percent of the air particles emitted. ; 
For an area with limited resources, it is a hard choice whether to spend the money 
for pollution control or for 30 percent more power. 

“In a very real sense, a nation must be able to afford pollution controls.” 
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OUR COVER—AIEC staff member Bob Patton 
took this picture of Illinois Youth to Wash¬ 
ington trip winners on the steps of the 
nation's Capitol. With them in the right 
foreground is their friend, U. 5. Congress¬ 
man George E. Shipley. He was their host 
at a luncheon. Other congressmen also 
entertained the young people. 
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Cooperative Teams at Work 
There’s a quiet, wonderful revolution taking place in the rural areas 

of Illinois—so quiet and unobtrusive that it can readily be overlooked. 
We’re talking of the gradual development of our spacious rural 

areas. 
They’ve always been beautiful, green, serene, silent for the most 

part, save for the singing of birds or the occasional roar of thunder 
rocketing across the sky, and the sound of pounding, driving rain re¬ 
freshing the land. 

BUT MAJOR CHANGES have been under way for years, and 
their pace is intensifying. Almost impreceptively, factories have been ris¬ 
ing from the earth. Some are giant chemical plants, owned by great 
corporations that ship their products around the world. 

Some are small, family owned ventures that go almost unnoticed, 
giving employment to a handful of men and women, enriching their lives, 
enabling them to live better in their home areas, rather than face an un¬ 
certain existence in the concrete jungles called cities. 

RENDERING YEOMAN service in this new, highly significant 
revolution, are the electric cooperatives in Illinois, their boards of di¬ 
rectors, their vigorous and skilled employees and their more than 155,000 
member-owners. 

Electric cooperatives are used to change. 
They pioneered the bringing of electricity to remote areas, as well 

as areas adjacent to towns and cities, but neglected by commercial 
utilities. (It was only a half-dozen years ago that one southern Illinois 
electric cooperative stretched its lines to serve several farms for which 
such commonplace items as air conditioning, refrigerators, television, 
washing machines—and even electric clocks and blankets—had been im¬ 
possible dreams.) 

Now, that has changed. 
But the organizational skill, the talents of the cooperatives and their 

members, the ability to get things done, even to accomplish the seemingly 
impossible, all are being put more and more effectively to the task of what 
we call rural development. 

JACK A. COMPTON, manager of Southwestern Electric Coopera¬ 
tive, Inc., of Greenville, could have been speaking for all Illinois co¬ 
operative members when he said recently . . . (Cooperative) “service in¬ 
volves help in the well-rounded development of our entire areas. We’re 
interested in helping to the best of our ability to make our areas even 
finer places in which to work and play and live. We’re community 
minded. . . .” (Our) “entire team is concerned with helping build the 
cooperative area, and the towns in and near this area.” 

Illinois Rural Electric News is convinced the electric cooperative 
movement is a tremendous force for good in Illinois, and throughout the 
nation. 

These service organizations, 988 of them, operate electric systems in 
46 states. They supply central station electric service to some 24 million 
farm and rural people. Their lines serve in 2,600 of the nation’s 3,100 
counties, an area making up about 70 percent of the continental United 
States. 

SO OUR NATION is possessed of a vast network of cooperatives, 
dedicated first and last to the betterment of the areas they serve, to all 
the people, businesses and institutions within these areas. 

Together they have a combined service experience of more than 
25,000 years. This is important. It means they have remarkable know¬ 
how in getting things done, in getting along with people, in working 
harmoniously with others—for this nation’s cooperatives were built 
through cooperative efforts. 

AUGUST, 1971 



51 Illinois Youths Tour W 
That was the beginning of the 1971 “Youth to 

Washington” tour for 51 select students representing 21 
of Illinois electric cooperatives. 

Leaving the State Capitol, they were on their way 
to Washington, D. C., via Gettysburg, Va., where they 
stopped and toured the Civil War battlefield. 

Finally they arrived at the Marriott Twin Bridges 
Motor Flotel, their home during the week-long visit, 
June 12-19. 

Monday they would begin a jam-packed schedule 
of touring national buildings and shrines, visiting with 
congressmen and senators and hopefully seeing the 
President. 

And tour Washington they did! They visited the 
Supreme Court, the headquarters of the National Rural 
Electric Cooperative Association (NRECA), the Library 
of Congress, watched money being printed at the Bureau 
of Engraving and Printing, walked down the 898 steps 
of the Washington Monument, paid tribute to the late 
President Kennedy at Arlington National Cemetery, 
visited Washington’s home at Mt. Vernon and, of 
course, the U.S. Capitol Building. 

At the Capitol they were greeted by Congressman 
George Shipley of Olney who explained the working of 
the Congress, followed by a discussion with the group 
on the Capitol lawn before hosting them at a Congres¬ 
sional luncheon. 

CONGRESSMAN SHIPLEY called upon the 
group to help untangle the many problems plaguing 
government. “Substandard housing has become an acute 
problem today and is going to be even a greater prob¬ 
lem tomorrow as our population continues to expand. 

“This is not just a problem for the cities, and 
tomorrow it’s not going to be George Shipley’s problem. 
It’s going to be your problem. And I believe your gen¬ 
eration will do a better job than we have done today,” 
Shipley said. 

They also dined with Congressmen Paul Findley of 
Pittsfield and Abner J. Mikva of Chicago. Each legislator 
listened with interest to the questions posed by the 
group. 

“What do you think about the War? . . . Do 
you think Lt. Galley is guilty? . . . What do you see in 
the future for rural America? . . . What about the 
population problem? . . .” were some of the more com¬ 
mon questions directed to the Congressmen and Sen¬ 
ators Charles H. Percy and Adlai E. Stevenson who 
met with them in a Senate hearing room. 

THEY WERE CONCERNED about their country 
and the Congressmen and Senators lauded them for 
their interest. 

Following a hearty breakfast Wednesday morning, 
the Illinois group joined young people representing 25 
other states and four foreign countries for the Rural 
Youth Day Rally in one of the motel’s ballrooms. 

There they enthusiastically received Senator George 
McGovern of South Dakota, who spoke briefly to the 
group. 

“I am proud and honored to be part of this fine 
ILLINOIS RURAL ELECTRIC NEWS 

By Bob Patton 

“Mr. Speaker!” Rep. James D. Nowlan’s voice rang 
out above the low rustle of voices on the House Floor. 
“I would like to ask that we take a few minutes to 
recognize some special visitors with us today. 

“In the gallery are some 50 outstanding high school 
students who will leave Springfield, Illinois today for a 
week touring the nation’s Capitol, sponsored by the 
Illinois electric cooperatives.” 

A boisterous round of applause followed as mem¬ 
bers of the 77th Illinois General Assembly rose to recog¬ 
nize their guests. 



WHITE HOUSE GREETING—Illinois youngsters greeted 
President Nixon on the White House lawn with smiling 
faces during their visit to the nation's No. 1 home. The 
President spoke briefly to the group before inviting them 
on a special tour of the White House. 

tour of the “city of lights.” 
Climbing the stairs to the Lincoln Monument as the 

spectacularly lighted monuments and buildings began 
to glow in the summer darkness, the group quietly as¬ 
sembled in front of the white marble statute of Illinois’ 
most famous son. 

Lifting their vocies in song, the young people sent 
the soft and beautiful tones of “Illinois” echoing within 
the walls of the great, silent shrine and out to the nearby 
reflecting pool. The sight and sound brought new 
visitors to the monument to listen and watch in reverent 
silence. 

The air was quiet as the group slowly descended 
the stairs, with an occasional bystander praising the 
group for their singing tribute. “That’s the most beauti¬ 
ful sight I’ve seen since I’ve been here,” one lady re¬ 
marked. 

It had been a long busy but enjoyable week. To¬ 
morrow they would board their buses for the long trip 
home, taking with them many fond memories of Wash¬ 
ington, the people and places they had seen. 

BUT WASHINGTON would also remember them. 
Typical of the comments heard again and again during 
the trip was best summed up by a Capitol policeman. 
After helping the group across the street, the police¬ 
man remarked to one of the chaperones, “You’ve got a 
nice group of young people to be proud of. And they 
are a welcome sight here in Washington.” 
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ington, D. C. 
group of outstanding young people representing rural 
America here today,” the Senator said. 

McGovern assured them that with the caliber of 
young people today, the future of America will be 
bright and prosperous. 

During the day’s entertainment, the group also 
heard NRECA General Manager Robert D. Partridge 
and NRECA President Louis Strong speak concerning 
the role of the rural electric system in the future, fol¬ 
lowed by a quiz show entitled, “It’s a Challenge,” which 
tested their knowledge of the rural electrification pro¬ 
gram. 

Following the morning activities, the group piled 
into buses which paraded the 1,000 youngsters to the 
White House. Escorted by Washington police, the 
caravan unloaded at the South Lawn of the White 
House where they were welcomed by Secretary of Agri¬ 
culture Clifford M. Hardin. 

THE HIGHLIGHT of the afternoon was a sur¬ 
prise visit from President Richard M. Nixon, who left a 
White House luncheon to greet the special group. 

After speaking briefly, the President assured them 
that he had confidence in their ability to meet the chal¬ 
lenges facing the nation in the future. The President 
then invited the group on a “special” tour of the White 
House. “I don’t want you to think of the White House 
as my house,” the President told the group, “it’s your 
house and I want you to think of it as belonging, to all 
Americans.” 

Touring Washington and seeing the many sights 
was exciting and interesting. But some days it was a hot 
and tiring trek. After one long, hot march on Capitol 
Hill one afternoon, the group found their visit to the 
Department of Agriculture a welcome relief to their 
hot and tired feet. They were greeted by Doug Nollson 
of the Rural Electrification Administration (REA) 
Informational Services Department, who spoke to the 
group on behalf of REA administrator David A. Hamil. 

“Today there are over 53-million rural Americans 
and over 20-million are served by rural electrics,” 
Nollson told the group. 

As the nation’s population continues to expand, 
more and more people are turning to the rural areas for 
housing and jobs. “Today and in the future, industry 
is looking to the suburbs and on to the rural areas for 
expansion. They are asking the rural areas to help solve 
the communications, labor and generation needs,” Noll¬ 
son said. 

“THE YOUTH of our country have a greater re¬ 
sponsibility than ever before and will take on unsur- 
mountable problems facing the expansion of rural Amer¬ 
ica. 

“We hope that you will look to the areas you grew 
up in and see the possibilities for the future,” Nollson 
concluded, “and together continue to make the nation’s 
rural electrics serve the needs of the new rural America.” 

During their last night in Washington, the group 
went out on the town. Wearing large red and white bibs, 
some of the youngsters tackled giant lobsters at a sea¬ 
food dinner at the Flagship Restaurant, followed by a 
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Golf Course 
Boosts Rural 
Area Growth 
Two years ago you could have 

mentioned the word “golf” in 
the rural areas of St. Elmo and the 
response wouldn’t have been too 
great. But thanks to rural develop¬ 
ment that isn’t the story today. 

Rural development means more 
than additional housing on indus¬ 
trial sites. It also includes recreation¬ 
al facilities such as picnic areas, 
lakes for fishing and boating, camp¬ 
grounds for vacations or weekend 
enjoyment—and golf courses. 

THE IDEA for a golf course in 
the St. Elmo area started in 1967 
when J. D. Johnson, a member of 
Southwestern Electric Cooperative, 
Inc., Greenville, thought that 80 
acres of timberland could be con¬ 
verted to a nine-hole course. He 
shared his idea with other com¬ 
munity leaders and a plan to ac¬ 
complish the goal developed. 

“At the time,” Johnson said, “the 
Farmers Home Administration would 
grant a loan for recreational fa¬ 
cilities in rural areas providing cer¬ 
tain provisions were met. For ex¬ 
ample, 80 percent of our member¬ 
ship must come from rural areas 
within a 20-mile radius of St. Elmo. 
We’re allowed 20 percent from 
communities with more than 5,000 
population. Before getting our $132,- 
000 FHA loan we had to have $10,- 
000 of local financing, 125 members 
for the club, an attorney and an 
architect to plan the construction of 
the golf course which must meet 
MFA approval. 

“It was 27 months,” Johnson 
added, “before the loan was ap¬ 
proved. And shortly after this, FHA 
discontinued loans for golf course 
development. We were real fortunate 
that our approval came through.” 

AND FORTUNATE indeed. W. 
L. Belden, president of the St. Elmo 
Country Club, has nothing but 
praise for the areas newest asset: 
“Golf is rewarding in various ways,” 
he said. “It’s a form of relaxation— 
that is if you don’t hit the ball in 
the woods—and it’s a personal chal¬ 
lenge for self improvement. 

“Not only are you playing against 
the course’s 36-par, but you’re also 
playing your last score and the 
scores of the group you’re with. In 
addition, no golf game is ever the 
same. You may have a good game 
one time and the next you’re won¬ 

Gary Smith, right, greens supervisor at the St. Elmo Country Club, discusses greens 
maintenance with, from left, W. L. Belden, club president, and J. D. Johnson, 
a club director. The beautiful nine-hole course was completed recently and is 
served by Southwestern Electric Cooperative, Inc., of Greenville. 

dering what happened. All around 
it’s a good sport and is a game that 
can be played by young and old. 
In fact, a man can play golf until 
the day he dies. It’s not a sport that 
has to be given up when a person 
reaches an older age.” 

REGARDING community assets 
the country club provides, Beldon 
cited several factors: “The golf 
course provides a form of entertain¬ 
ment many rural areas lack. More 
people from surrounding commun¬ 
ities are attracted to the St. Elmo 
area because of the golf course. 
Each month we have a potluck sup¬ 
per for members and guests. You’ll 
find as many young people out here 
playing golf on a weekend as you 
will older people.” 

But to really understand the 
growth of the St. Elmo Country 
Club, which receives its electrical 
power from Southwestern Electric 
Cooperative, one has only to talk 
with Gary Smith, greens supervisor 
and golfing instructor. 

“WHEN I CAME here 15 months 
ago,” Smith said, “construction 
wasn’t completed. There was little 
interest in golfing. Now I’m kept 
busy managing the course and giv¬ 
ing instruction. To see the interest 
and the growth in this country club 
has given me a better insight toward 
my work. I feel that the whole pic¬ 
ture of golfing is beneficial to St. 

(Continued on page 8) Gary Smith demonstrates equipment. 
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Co-ops Are Facing 

Rural Housing Uptrend 
By Richard D. Haney New housing developments are springing up through¬ 

out areas served by Illinois electric cooperatives. 
Lakeside residences, apartment complexes, modular 
housing and mobile home parks are setting the trend 
in rural housing. 

The greatest and fastest growth appears in mobile 
home housing. A typical example of what is taking 
place can be illustrated by what is happening in the 
service area of Coles-Moultrie Electric Cooperative, 
based at Mattoon. 

“Three mobile home developments are underway 
and one was recently completed in our area,” explained 
C. E. Ferguson, cooperative manager, “When fully oc¬ 
cupied they will account for a 23 percent increase in 
power use. 

“Our cooperative’s engineers have spent much time 
in planning proper electric facilities to meet the pow¬ 
er needs of these developments,” he added, “and we 
stand 100 percent behind their efforts. They are pro¬ 
viding low cost housing in a well-organized and sys¬ 
tematic pattern of growth. And this in itself means 
a lot to our area.” 

Ferguson was talking about the people associated 
with Herman Development Corporation, a 544-unit 
mobile home subdivision at Areola; Decker Springs 
Mobile Park, a 247-unit operation at Charleston; Her¬ 
man’s Mobile Park, a 419-unit undertaking at Mat- 
toon, and Francis Mobile Home Park, a 40-unit de¬ 
velopment recently completed at Charleston. 

“Coles-Moultrie Electric Cooperative,” pointed out 
James L. Leming, public affairs representative for the 
the cooperative, “is located in an area that has indus¬ 
trial expansion as well as growth from universities and 
junior colleges. Additional housing is needed and this 
depiand is being met by some of our cooperative 
members.” 

PRAIRIE MEADOWS MOBILE ESTATES at 
Areola is one of the many developments which is meet¬ 
ing the demand for more housing. Operated by Her¬ 
man Development Corporation (HDC) it is a $2,000,- 
000 subdivision which has been annexed to the city 
of Areola. When filled to capacity Prairie Meadows 
will have doubled the size of Areola. 

“We’re making our mobile home park different 
from others by having the home owner buy the lot,” 
explained Charles W. Boyer, general manager of HDC, 
“to build up property equity instead of throwing away 
rent money.” 

“We went on a large scale operation,” explained 
Bert Herman, Jr., HDC’s president, “because FHA 
figures indicated that we. were in a growth area which 
needed housing. Our own research survey showed that 
this area could use 10,000 homes. We believe that 
we’ll have this subdivision filled to capacity before the 
estimated five year period.” 

“What he means,” said Joe Homann, the firm’s 
vice president, “is that if we work hard enough we 
could have it filled in two-and-a-half years. Already, 
several lots are spoken for. In fact one man bought a 
lot on Saturday and started the foundation for a mod¬ 
ular home on the following Monday.” 

THE OUTLOOK TOWARD mobile home de¬ 
velopment as shown by HDC’s personnel is also shared 

Housing developers discuss location of mercury-vapor lights 
with C. E. Ferguson, manager of Coles-Moultrie Electric Co¬ 
operative. From left are Bert Herman, Jr., president of 
Herman Development Corporation (HDC); Charles W. Boyer, 
HDC’s general manager; Ferguson, and Joe Homann, HDC's 
vice president. 

by other developers. And the reasons are many. A major 
factor is a rapid return on the investment. Also the 
lower cost per lot, normally $2200 to $2500, of the 
mobile park development which has an average of six 
mobile homes per acre. Short-term financing, usually 
seven years, is an added attraction to buyers. Other 
enhancements include the low per-unit cost to own a 
mobile home and its low maintenance feature. 

William P. Hancock, president of Decker Springs 
Mobile Park at Charleston, said, “Mobile home de¬ 
velopment looks so good that about two-thirds of our 
investors were from Chicago and could see that our 
development would help meet the housing needs in 
this area.” 

Harold Francis, owner of Francis Mobile Home 
Park near Charleston, has this to say about mobile 
homes: “We’ve seen a demand for more mobile home 
facilities in this area for quite some time. As I see it 
there are two principle groups making up the largest 
segment of mobile home residents—the people who have 
reached retirement age and the young married couples 
who are just starting up housekeeping. 

“MORE AND MORE PEOPLE are looking to 
mobile home living as the solution to their housing 
needs.” 

And Francis, as well as other mobile home develop¬ 
ers, is probably right. After all, more than 1,000 new 
mobile home lots are being built just in the Coles- 
Moultrie area. And many more are cropping up through¬ 
out the rest of Illinois. Recent ones have been Gordon 
Smith’s Beaver Creek Mobile Village west of Papineau, 
which is served by Eastern Illinois Power Cooperative 
at Paxton, and Sherman Montgomery’s Pleasant Plains 
Mobile Court near Tolono, an area served by Illini 
Electric Cooperative, Champaign. 

It seems as though the era of mobile home living 
has arrived. And Coles-Moultrie Electric Cooperative, 
like other Illinois electric cooperatives, is planning and 
adjusting to meet the growing power needs created by 
the new trends in housing development. 
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Get rid 
of roaches 
ONCE AND 
FOR ALL' 

SURE-KILL 
WIPES OUT 
ROACH NESTS 
OR YOU 
PAY NOTHING! 

GUARANTEED ROACH-FREE FOR 5 YEARS 

Sure-Kiil roach killer is 
guaranteed by the man¬ 
ufacturer to prevent re¬ 
infestation for up to 5 
years when used as di¬ 
rected and left in place. 

Roaches can’t resist Sure-KIII. They de¬ 
vour its odorless white powder and crawl 
to their nests, where they die. Then, a 
deadly chain reaction starts, that wipes 
out every roach and every egg in the 
nest. Sure-Kill is safe to use, and never 
loses its killing power — even after years. 
A single can cleans out 6 to 8 rooms. 

• Wipes out Oriental Roaches 
• German Roaches • American Roaches 

• Waterbugs! 

SURE-KILL 5-YEAR TREATMENT 
only $3.98 (enough for 6 to 8 rooms) 

2 for $7.35 (12 to 16 rooms), plus 
60< Postage & Handling 

III. Residents Add Sales Tax 
Send Check or Money Order 

NAN BAR, INC. 
Mfgs. & Distrs. 

Barry, III. 62312 
Buy with Confidence 

30 Day Money Back Guarantee 

Please rush me the toliowing: 
□ 1 SURE-KILL 5-YEAR TREATMENT @ $3.98 

plus 60p postage & handling. 
□ 2 SURE-KILL 5-YEAR TREATMENTS @ $7.35 

plus 60# postage & handling. 
Enclosed is □ check or Q money order for 
S  
III. residents add sales tax. 

Name (print). 

Address  

City  

State  -Zip. 

There you are, you little rascal! That St. Elmo Country Club nine-hole course is 
great—but if those little white balls would only stay where they’re supposed to, 
golfers would have fewer problems. 

Golf Course 
(Continued from page 6) 

Elmo and its surrounding com¬ 
munities.” 

“Normally a person can play golf 
after six hours of instruction,” Smith 
pointed out, and gave some quick 
pointers: “A good golfer never hits 
the golf ball—he just lets the ball 
get in the way of the club. The most 
important thing in golfing is the 
swing. If a person doesn’t concen¬ 
trate on the proper swing, he’ll 
never be a good golfer.” 

And Smith should know what 
he’s talking about. He’s now 27 
years old and has been golfing since 
he was ten. And he’s proud of the 
business. 

“Our greens consist of a special 
grass, Pencross Bent, which can be 
mowed to 3/16 of an inch,” Smith 
said. “Also the holes on the green 
have to be moved from time to time 
so that the players won’t kill the 
grass around the cup. In addition 
the grass has to be sprayed some¬ 
times to eliminate weeds or crab 
grass. And if the chemicals aren’t 
right you can kill the grass.” 

Overall there’s a lot to learn 
about golfing—and a lot to learn 
about rural development. 

JACK A COMPTON, manager 
of Southwestern Electric, pointed out 
recently that Southwestern and all 
of the 27 distribution cooperates in 
Illinois are vitally concerned over 
the problem of serving their areas in 
the best possible manner. 

“Service,” he said, “involves not 

only the providing of adequate de¬ 
pendable, electric energy at the low¬ 
est possible cost. We’re always work¬ 
ing and planning to do that, at all 
times. 

“But services involves also help 
in the well-rounded development of 
our entire areas. We’re interested in 
helping to the best of our ability in 
making our areas even finer places 
in which to work and play and 
live. We’re community minded. 

“We can and do help. 
“We at Southwestern have a 

great organization, with about 50 
fine, public spirited workers. We 
have a great nine-member board of 
directors, headed by N. E. Wells of 
near Vandalia. And our coopera¬ 
tive has a membership of more than 
9,000, living in nine counties. 

“The entire team is concerned 
with helping build the cooperative 
area, and the towns in and near 
this area. 

“The same thing is true of all the 
cooperatives of Illinois. They have 
had years of leadership experience, 
years of problem-solving experience.” 

Conservation Show 
The 1971 Soil and Water Con¬ 

servation Show, sponsored by the 
Illinois Land Improvement Con¬ 
tractors’ Association, will be held 
near Monticello August 24, 25 and 
26 from 9 a.m. until 5 p.m. 

Purpose of the show is to demon¬ 
strate up-to-date practices of soil 
and water conservation and annual¬ 
ly it attracts visitors from through¬ 
out Illinois and nearby states. 

ILLINOIS RURAL ELECTRIC NEWS 



FFA Builds Leaders, Citizens 

Biggest Towel Bargain In U.S. 
UNWOVEN COTTON AND RAYON—Assorted beautiful Pastel 
Colors. BRAND NEW—NOT Seconds—50 Towels for $1.00, or 
100 for only $1.89! Deluxe Quality. Pis. Include 25c extra for 
pstg. Sc hdlg. with EACH set of 50 Towels you buy. Make good 
money selling these Towels. We’ve sold W.OOO.OOO already and 
Include sure-fire MONEY-MAXING Plans with your order. 
Money-Back Guarantee. No C.O.D.’s Order NOWI 

50 TOWEL C0.,Dept. CR 158,Bo* 662, St. Louis, Mo. 

Wanted: Franchised Dealers 
In Every County. Write Today. 

For further information and 
free water analysis, 
MAIL TODAY TO: 

James M. Lowry 
P. O. Box 605 
Springfield, III. 62705 
Phone (217)522-8762 

Name  

Street or RFD  

Town  

State Zip Code  

County   

Phone  

State FFA officers for 1971-72 are, from left, Dennis Dazey, president, son of 
Mr. and Mrs. Doyle Dazey, Paxton; Logan Patton, vice president, son of Mr. and 
Mrs. Jim Patton, Glenarm; Joel Schneider, secretary-treasurer, son of Mr. and 
Mrs. Duane Schneider, Red Oak and Gary Beck, reporter, son of Mr. and Mrs. 
Warren Beck, Henning. 

the LOWRY way 

Eliminates 
Water Problems 

Youth with a purpose. 
So said the slogan of the 1971 

Illinois FFA convention. And it 
couldn’t have been more right as 
FFA members convened recently in 
the University of Illinois’ Assembly 
Hall and conducted themselves in 
an orderly display of citizenship and 
leadership. 

“The FFA is a success story sec¬ 
ond to none in developing leaders 
and we must remember that it is a 
story that is happening every day,” 
said Dan Lehmann, national FFA 
president from Pleasant Plains. “And 
we must tell the story to the right 
people as we serve agriculture in all 
its aspects,” he pointed out. 

Paul Simon, lieutenant governor 
of Illinois, spoke highly of the FFA: 
“You will be better citizens be¬ 
cause of your experiences in the 
FFA. As FFA members you are 
going to have to work to build 
rural areas. Our problem today is 
not to get men to the moon but 
to get enough food to feed the 
world. 

“The FFA is a youth organization 
with a good purpose. It is an or¬ 
ganization that has given members 
leadership experiences. And these 
former FFA members have gone on 
to give a lot to society.” 

A highlight of the FFA conven¬ 
tion is the election of state officers 
as nominations are made, campaign 
speeches are given and ballots are 
marked by chapter delegates from 
throughout Illinois. 

As one* veteran vocational agri¬ 
cultural instructor said to another, 

Overall height 
34 inches. 
Width including 
filter attached 
24 inches. 

“It’s too bad there isn’t nation¬ 
wide TV coverage to show how 
orderly these FFA members are dur¬ 
ing their business session. They show 
the highest and finest traits of true 
citizenship.” 

The organization’s new leader, 
Dennis Dazey of Paxton, spoke with 
pride as he complimented the FFA. 
“During my FFA activities,” he 
said, “I’ve watched many young 
people take advantage of the char¬ 
acter building opportunities offered 
by the FFA. By so doing they have 
completed that first big step on the 
road to success in life. I believe that 
the FFA is a part of that intricate 
road to success.” 

Vernon Rohrscheib of Sidel was 
named 1971 Star State Farmer. He 
earned the award through his spe¬ 
cialization in crop farming. 

Thomas A. Bauer, Dorchester, receives 
the state FFA foundation award for 
electrification. 

The Unit They Are 
All Talking About 

And Buying 

Deluxe 
Stainless Steel Unit 

$349.00 

50 BRAND NEW 

TOWELS m 

STANDARD STAINLESS 
STEEL UNIT WITH NO 
FILTERS—$229.00. 

AUGUST, 1971 9 



Now-$l Enrolls You In The Doctors Hospital Plan 
To Safeguard Your Income and Savings If Sickness 

Or Accident Puts You In The Hospital 
MAXIMUM BENEFIT UP TO $10,000 - TAX-FREE! PLAN PAYS EXTRA CASH DIRECT TO YOU-IN ADDITION TO 

ANY OTHER INSURANCE-INDIVIDUAL, GROUP OR MEDICARE... TAX-FREE EXTRA CASH TO USE AS YOU PLEASE! 

PAYS $428.40 
A MONTH 

EXTRA 
when you are hospitalized 
(See all plans below) 

PAYS $321.30 
A MONTH 

EXTRA 
when your wife is hospitalized (See 
All-Family and Husband-Wife plans 
below) 

PAYS $214.20 

A MONTH 
EXTRA 

when a covered child is hospitalized 
(See All-Family and One-Parent 
Family plans below) 

PAYS $1,499.40 
A MONTH 

EXTRA 
when you and your wife are both injured 
and hospitalized (See All-Family and 
Husband-Wife plans below) 

Pll/S INCREASED 
EXTRA CASH FOR 

CANCER. HEART 
ATTACK OR 

STROKE 

REGARDLESS OF YOUR AGE OR THE SIZE OF YOUR FAMILY, YOU CAN ENROLL FOR ONLY $1.00 
Then, after the first month, continue this “extra cash" coverage at Physicians' low rates. 

CHOOSE THE PLAN THAT SUITS YOU BEST 

INDIVIDUAL 
$5,000 MAXIMUM 
PAYS YOU: $428.40 
monthly ($14.28 dai¬ 
ly) extra cash when 

you are hospitalized. 

If you are living by yourself, or 
if you wish to cover only yourself 
or one family member, choose the 
Individual Plan. 
You pay only $3.95 a month and 
you get your first month for 
only $1,001 

ALLFAMILY 
$10,000 MAXIMUM 

■>■/• * PAYS YOU: $428.40 
/( monthly ($14.28 dai- 
v Ijr) extra cash when 

you are hospitalized. $321.30 mon¬ 
thly ($10.71 daily) when your wife is 
hospitalized. $214.20 monthly ($7.14 
daily) for each eligible child hospi¬ 
talized. 

If yours is a young, growing 
family, we recommend the All- 
Family Plan. All your children (in¬ 
cluding future additions) between 
3 months of age and under 21 are 
included at no extra cost as long 
as they are unmarried and live at 
home. 
You pay only $7.95 a month and 
you get your first month for 
only $1.00! 

HUSBAND-WIFE 
$7,500 MAXIMUM 

.. - PAYS YOU: $428.40 
monthly ($14.28 dai¬ 
ly) extra cash when 

you are hospitalized. $321.30 mon¬ 
thly ($10.71 daily) when your wife is 
hospitalized. 

If you have no children, or if 
your children are grown and no 
longer dependent on you, you will 
want the Husband-Wife Plan. 
You pay only $6.45 a month and 
you get your first month for 
only $1,001 

l-PARENT FAMILY 
$7,500 MAXIMUM 
PAYS YOU: $428.40 
monthly ($14.28 dai¬ 
ly) extra cash when 

you are hospitalized. $214.20 mon¬ 
thly ($7.14 daily) for each eligible 
child hospitalized. 

If you are the only parent living 
with your children, we suggest the 
One-Parent Family Plan. This plan 
has been tailored to help meet your 
particular needs. It covers you and 
all unmarried children living at 
home between 3 months of age and 
under 21. 
You pay only $5.95 a month and 
you get your first month for 
only $1.00! 

SPECIAL EXTRA BENEFITS! 

AH plans provide: 
50% INCREASE IN YOUR 

CASH BENEFITS ... if you or 
any member of your family is hos¬ 
pitalized for cancer (including 
Leukemia and Hodgkin’s Disease), 
heart attack (acute myocardial in¬ 
farction, coronary thrombosis and 
coronary occulsion), or stroke 
(apoplexy). 

In addition, the All-Family and 
Husband-Wife Plans provide: 

DOUBLE CASH BENEFITS if 
both you and your wife are injured 
and hospitalized at the same time: 
You get twice the amount— 
$1,499.40 A MONTH. 

Important: Here is another real 
“plus”—if you have been told that 
anyone in your family is “uninsur- 
able”! Even if one of your covered 
family members has suffered from 
chronic ailments in the past—ail¬ 
ments that come back again and 

again, or are likely to recur—you 
will be covered for these pre-existing 
conditions after your policy has been 
in force for one year! 

On all plans, your “extra cash” 
benefits are paid from the very first 
day you enter the hospital, for as 
long—and for as many times—as 
you are hospitalized, right up to the 
maximum (Aggregate of Benefits) 
of the plan you select. 

Naturally, The Doctors Hospital 
Plan will cover any new accident 
or sickness. New accidents are cov¬ 
ered immediately. After your policy 
is 30 days old, you are covered for 
new sicknesses which begin there¬ 
after. There are only these mini¬ 
mum necessary exceptions: preg¬ 
nancy or any consequence thereof 
(unless you have the All-Family 
Plan or the Husband-Wife Plan 
each of which covers maternity af¬ 
ter the policy is in force for 10 
months), war, military service, 
mental disorder, alcoholism or drug 
addiction, or conditions covered 
by Workmen’s Compensation or 
Employers Liability Laws. 

You are free to go to any law¬ 
fully operated hospital of your 
choice, with these exceptions only: 
nursing homes; convalescent, ex¬ 
tended-care, or self-care units of 
hospitals; or Federal hospitals. 

IF YOU ARE OVER 65 

Folks over 65 do go to the hospital 
more and have larger bills. That’s 
why some plans won’t accept them. 
Or charge extra high rates. Or re¬ 
duce cash benefits. 

But THE DOCTORS HOSPI¬ 
TAL PLAN accepts you regardless 
of age. It gives you easy-to-carry 
protection that is within your 
means, and pays full benefits, always. 
If you are over 65 now, or when 
you become 65, the following mod¬ 
est monthly additional rate applies 
and should be added to the low pre¬ 
mium of the coverage you choose: 
female on All-Family or Husband- 
Wife Plan, $2.50; female on One- 
Parent Family or Individual Plan, 
$3.50; male on any Plan, $3.50. 

During this Limited Enrollment 
Period, you eon enroll yourself 
and all eligible members of 
your family simply by mailing 
the Enrollment Form below 
with $1. There's nothing else to 
do—but you must mail your 
Enrollment no later than Mid> 
night, September 11, 1971! 

Now . . . with a stroke of your 
pen, you can have tax-free 

expense-free extra cash paid direct 
to you when a sudden accident or 
illness hospitalizes you or a covered 
member of your family! And you 
may enroll during this offer with¬ 
out having to see a company rep¬ 
resentative and without any red 
tape whatsoever. Simply mail the 
Enrollment Form on the next page, 
with just $1 before the expiration 
date. It’s that easy! 
Why You Need Extra Cash In Addition 

To Ordinary Hospital Insurance 
Anyone who has been in the hos¬ 
pital recently knows ordinary 
hospital insurance — even Medicare 
— simply will not cover every¬ 
thing. You have to pay many 
“extras” out of your own pocket— 
and it can add up to hundreds of 
dollars in a frighteningly short time. 

But even if your ordinary hospi¬ 
tal insurance covers most of your 
medical bills, what about the bills 
that keep piling up at home? 

If you, as husband, father and 
breadwinner are suddenly hos¬ 
pitalized, your income stops, your 
expenses go up. Even if you have 
some kind of “salary insurance” 
it probably won’t come close to 
replacing your full-time pay. 

If your wife is suddenly hos¬ 
pitalized, who will look after the 
family, do the laundry, the market¬ 
ing, the cleaning? You may have to 
take time off from your job—or 
hire full-time domestic help—to 
take care of things at home. 

If one of your children is sud¬ 
denly hospitalized, you will cer¬ 
tainly spare no expense. You 
wouldn’t even think of the cost. 

If you’re over 65 and are sud¬ 
denly hospitalized, Medicare, fine 
as it is, won’t pay all of your hos¬ 
pital expenses or any household 
expenses. Most senior citizens 

won’t want to use up savings it 
may have taken a lifetime to ac¬ 
cumulate . . . they want to retain 
their independence and not become 
a “burden” to anyone. 

Without “extra cash” protec¬ 
tion, a hospital emergency may 
leave you with savings gone, debts 
you can’t pay, peace of mind 
shattered — even delayed recovery 
due to money worries! 

How The Plan Protects You 
And Your Family 

Now, with the unique “extra cash” 
protection of The Doctors Hos¬ 
pital Plan you can avoid these 
worries because you can be as¬ 
sured of extra cash income when 
you or any covered member of 
your family goes to the hospital. 
No matter how large your family, 
no matter what your age or occu¬ 

pation and without any qualifica¬ 
tions whatsoever, you can choose 
any of the four low-cost plans 
shown above to meet your family’s 
special needs. 

In addition, you get all these 
valuable “extra” features: 

Enjoy Life-Long Security 
As long as you live and pay your 
premiums, we will never cancel or 
refuse to renew your policy for 



health reasons—and we guarantee 
that we will never cancel, modify 
or terminate your policy or change 
your rates unless we do so on all 
policies of this type in your entire 
state or until the maximum (Ag¬ 
gregate of Benefits) of your policy 
has been paid to you. Of course, 
you may have only one like policy 
with Physicians Mutual. 

Enroll For Only $1 
Regardless of your age, the size of 
your family, or the plan you select, 
you get your first month for only 
$1.00. If you choose the All-Family 
Plan—all your eligible children (in¬ 
cluding future additions) are in¬ 
cluded at no extra cost. (See box at 
left for low rates.) 

Surprisingly Low Cost 
How can a hospital plan offer so 
much for so little? Because we have 
lower total sales costs. This is a 
mass enrollment plan. All business 
is conducted between you and the 
company by mail. No salesmen will 
call. It all adds up to real savings 
we share with you by giving you 
high-quality protection at low cost. 

Offered By Physicians Mutual 
“The Doctors Company”! 

Your policy is backed by the re¬ 
sources, integrity and reputation of 
the Physicians Mutual Insurance 
Company, “the doctors company,” 
specializing in health and accident 
protection for physicians, surgeons 
and dentists for more than 69 
years. Dunne’s Insurance Reports, 
one of the leading insurance indus¬ 
try authorities in the nation, gives 
Physicians Mutual its highest pol¬ 
icyholders’ rating of “A Plus (Ex¬ 
cellent).” Serving over 600,000 
policyholders in the U. S. direct- 
by-mail, Physicians Mutual has its 
headquarters in Omaha, Nebraska, 
and is licensed to do business in 
your state. Its Board of Directors is 
composed entirely of respected 
members of the medical and insur¬ 
ance professions. 

Easy To Enroll! 
No Salesman Will Call! 

During this limited offer there are 
no qualifications other than to com¬ 
plete and mail the Enrollment 
Form below. We will issue your 
Doctors Hospital Policy (Form 
P322 Series) immediately—the same 
day we receive your form. This 
automatically puts your policy in 
force. With your policy you will 
receive a simple, easy-to-use Claim 
Form. When you need your bene¬ 
fits, you can be sure that your 
claim will be handled promptly. 

Protect Your Family—Enroll Now. 
Your $1 Back If Not Satisfied 

Take a moment now to fill out 
your Enrollment Form and mail it 
with only $1.00 for your first month. 
If for any reason you change your 
mind you may return your policy 
within 10 days and we will prompt¬ 
ly refund your dollar. IMPOR¬ 
TANT: We can only accept your 
enrollment if it is postmarked on or 
before the date shown at right. 
Mail to: 

PHYSICIANS MUTUAL 
INSURANCE COMPANY 

115 South 42nd Street 

OMAHA, NEBRASKA 68131 

13 Important Questions Answered 
1. How much can I be paid? 
Each plan has its own “Aggregate 
of Benefits,” or maximum. 

Under the Individual Plan, the 
maximum is $5,000—$428.40 
monthly ($14.28 daily) when you 
are hospitalized. 

Under the Husband-Wife Plan, 
the maximum is $7,500 — $428.40 
monthly ($14.28 daily) when you 
are hospitalized; $321.30 monthly 
($10.71 daily) when your wife is 
hospitalized. 

Under the All-Family Plan, the 
maximum is $10,000—$428.40 
monthly ($14.28 daily) when you 
are hospitalized; $321.30 monthly 
($10.71 daily) when your wife is 
hospitalized; $214.20 monthly 
($7.14 daily) for each eligible 
child hospitalized. 

Under the One-Parent Family 
Plan, the maximum is $7,500— 
$428.40 monthly ($14.28 daily) 
when you are hospitalized; $214.20 
($7.14 daily) for each eligible 
child hospitalized. 

2. When do my benefits begin? 
On all plans, your cash benefits 
are paid from the very first day 
of covered hospital confinement, 
for as long—and for as many 
times—as you are hospitalized, up 
to the maximum (Aggregate of 
Benefits) of the plan you choose. 

3. Can I collect even if I carry 
other health insurance? 

Yes, The Doctors Hospital Plan 
pays you in addition to any health 
insurance you carry, whether in¬ 
dividual or group—even in addi¬ 
tion to Medicare! And all your 
benefits are tax-free! Of course, 
you may have only one like policy 
with Physicians Mutual. 

4. Are there any other benefits? 
Yes. You receive a 50% increase 
in cash benefits if you or any 
covered family member is hos¬ 
pitalized for cancer (including 

Leukemia and Hodgkin’s Disease), 
heart attack (acute myocardial 
infarction, coronary thrombosis 
and coronary occlusion), or stroke 
(apoplexy). 

5. What are the “double” cash 
benefits? 

If you and your wife are both in¬ 
jured and hospitalized at the same 
time and have the ALL-FAMILY 
or HUSBAND-WIFE PLAN, you 
get twice the amount—$1,499.40 
A MONTH! 

6. Can I go to any hospital? 
You will be covered in any law¬ 
fully operated hospital except: 
nursing homes; convalescent, ex¬ 
tended-care, or self-care units of 
hospitals; or Federal hospitals. 

7. When does my policy go into 
force? 

The very same day we receive your 
Enrollment Form. New accidents 
are covered on that date. After 
your policy is 30 days old, new 
sicknesses which begin thereafter 
are covered. Under the ALL¬ 
FAMILY PLAN and the HUS¬ 
BAND-WIFE PLAN, childbirth 
or pregnancy or any consequence 
thereof is covered after your policy 
is in force for 10 months. 

8. What if someone in my fam¬ 
ily has had a health problem 
that may occur again? 

Even if one of your covered fam¬ 
ily members has suffered from 
chronic ailments in the past, pre¬ 
existing conditions are covered af¬ 
ter the policy has been in force 
for one year. 

9. What conditions aren't 
covered? 

Only these minimum necessary 
exceptions: pregnancy or any con¬ 
sequence thereof (unless you have 
the ALL-FAMILY PLAN or the 
HUSBAND-WIFE PLAN), war, 
military service, mental disorder, 

alcoholism or drug addiction, or 
if something happens “on the job” 
and is covered by Workmen's 
Compensation or Employers Lia¬ 
bility Laws. 
10. Can you drop me? 
We will never cancel or refuse to 
renew your policy for health 
reasons—for as long as you live 
and continue to pay your premi¬ 
ums. We guarantee that we will 
never cancel, modify or terminate 
your policy or change your rates 
unless we do so on all policies of 
this type in your entire state or 
until the maximum (Aggregate of 
Benefits) of your policy has been 
paid. You, of course, can drop 
your policy on any renewal date. 
11. How do I claim my cash 

benefits? 
With your policy, you will receive 
a simple, easy-to-use Claim Form, 
which you send directly to the 
company when you want to claim 
your cash benefits. 
12. How much does my first 

month cost? 
Only $1.00, regardless of your age, 
the size of your family or the plan 
you select. After the first month, 
if you are under 65, you pay only 
these low monthly rates: only 
$3.95 a month for the Individual 
Plan; only $6.45 a month for the 
Husband-Wife Plan; only $7.95 a 
month for the All-Family Plan; 
only $5.95 a month for the One- 
Parent Family Plan. (When you 
are over 65, premiums increase. 
See modest increase in box on 
preceding page.) 
13. Why should I enroll now? 
An unexpected sickness or acci¬ 
dent could strike without warning 
—and you will not be covered until 
your policy is in force. Remember, 
if for any reason you change your 
mind, you may return your policy 
within 10 days and your $1.00 will 
be refunded immediately. 

LICENSED BY THE STATE OF ILLINOIS 

ENROLLMENT EXPIRES SEPT.11,1971 

Q)oc/o^ eP/cm 

LIMITED ENROLLMENT FORM NO. 5822 

INSURED’S NAME— 
(Please Print) 

ADDRESS  

First Middle Initial Last 

Street 

City 

AGE: 

SEX: £ 
Male 
Female 

DATE OF BIRTH 

Month Day Year 

State 

SELECT PLAN DESIRED: 

Check one only 

Zip No. 

If All-Family or Husband-Wife Plan 
is selected, give following informa¬ 
tion on wife: 

□ INDIVIDUAL-PLAN 4 
□ Husband-Wife-Plan 3 
□ All Family-Plan 1 
□ One Parent Family-Plan 2 

I have enclosed my first monthly premium of $1.00 and hereby apply to Physicians Mutual Insurance Company, 
Omaha, Nebraska, for The Doctors Hospital Policy, Form P322 Series and Plan thereunder as selected above. 
I understand the policy is not in force until actually issued. 

Wife’s First Name Middle Initial 

DATE OF BIRTH: 

Month Day Year 

Date  

Form E-322 
-Signed- 

Insured’s Signature. Sign-do not print. 

PHYSICIANS MUTUAL INSURANCE COMPANY 
115 SOUTH 42nd STREET, OMAHA, NEBRASKA 68131 

Make check or money order payable to Physicians Mutual 



Places 
Historical landmarks, buildings and monuments (such 
as the Lincoln Memorial in photo at right) caught the 
eyes of students on the 1971 “Youth to Washington’’ 
tour. Above John Smith of Keysport looks with deep 
thought at one of the battlefield markers at Gettys¬ 
burg which marks the site where Lincoln gave his 
Gettysburg Address. Below Diane Brockhorn of Steele- 
ville braved a drizzling rain so Jeannie Webster of Col¬ 
chester (right) could snap a picture of Washington’s 
home at Mt. Vernon. 

Youth to Was 

And the 
President 



Congressional 
Leaders 

While in Washington, the Illinois youngsters met with 
several Congressmen and Senators. Congressman 
Paul Findley of Pittsfield (photo above) didn’t let a 
pulled leg muscle interfere with a chance to talk to 
the group during a breakfast for the group. The 
youngsters also dined with Congressman Abner J. 
Mikva of Chicago and George Shipley of Olney. Illinois 
Senators Charles H. Percy (photo at left) and Adlai 
E. Stevenson III (photo bottom right) took time out 
of their busy schedules to speak briefly with the 
group in one of the Senate Hearing rooms. 

After speaking to members of the rural youth group 
on the White House Lawn, President Richard M. 
Nixon shook hands and talked with several members 
of the group. Anita Hart of New Berlin( wearing white 
glove in center of photo below) receives a memorable 
handshake from the President. 

gton Visit... 



A home stereo system by Westing- 
house features a low-profile tuner 
amplifier with a full-sized four-speed 
turntable built into its upper deck. 
Rotary controls include volume, 
balance, bass, treble and selector 
switch for AM, FM, FM stereo, 
phono and tape positions. It retails 
from $200 to $270, depending on 
system selected. 

* Automatic Timers 
The Toastmaster Division of Mc- 

Graw-Edison Company has intro¬ 
duced its line of timers for lamps 
and appliances. Most can be set for 
a time cycle from 30 minutes to 23/2 
hours. All models repeat the pre¬ 
sent time schedule every' 24 hours 
without resetting and each has a 
control for automatic or manual 
operation. Prices range from $7 to 
$14 according to model selected. 

* Stand-Type Mixmaster 
The new stand-type Mixmaster by 

Sunbeam’s Vista Division has 12 
speed guide settings, deluxe bowl 
shift lever, a removable cord and a 
closed safety-grip handle. Designed 
for stand or hand-held use, it retails 
for $29.94. The mixer features a 
governor-controlled motor with in¬ 
finite speed dial. It has a convenient 
heel rest on the handle and is styled 
in avocado and wood-grain finish. 

* Blender Also Cooks 
Ronson Corporation has a multi¬ 

purpose blender that cooks. Its posi¬ 
tive contact heat sensing probe as¬ 
sures the accuracy of Cook ‘N’ Stir’s 
thermostatically controlled tempera¬ 
tures up to 375 degrees throughout 
its 10 push button speed settings. 
It’ll even pop corn. In the blend 
range it purees vegetables without 
pre-slicing or pre-dicing. Priced at 
$89.95, the blender will boil and 
whip potatoes to snowflake fluff¬ 
iness. Its advanced engineering per¬ 
mits certain meals to be served with¬ 
out the use of additional pots or 
pans. 

More Power 

For Indiana 

Cooperatives 
Return of the Hoosier generation 

and transmission project to the 
Indiana Statewide Rural Electric 
Cooperative has “opened the way 
to far-reaching benefits for every¬ 
one involved,” a high Rural Elec¬ 
trification official said recently in 
Indianapolis. 

Everett C. Weitzell, deputy REA 
administrator, said REA took title to 
the Hoosier Energy system by mutual 
agreement in December, 1968 and 
directed its operation. This came 
after the Indiana Supreme Court 
held that the Indiana Statewide sys¬ 
tem needed a certificate of con¬ 
venience and necessity in order to 
operate the facilities it had built 
through an REA loan. 

THIS CERTIFICATE was 
granted by the Indiana Public Serv¬ 
ice Commission last June 25. Three 
days later Hoosier Energy was re¬ 
turned to the Indiana Statewide 
Rural Electric Cooperative. 

Clearing the way for the title 
transfer was a March 9 agreement 
between Indiana Statewide, the 
Public Service Company of Indiana 
and the Southern Indiana Gas and 
Electric Company. 

Weitzell said this agreement “rec¬ 
ognizes Hoosier Energy as power 
supplier for all its 17 member dis¬ 
tribution cooperatives, serving some 
95,000 consumers in a 47-county 
area of southern Indiana. 

“THE AGREEMENT, together 
with the certificate Hoosier has now 
received, removed the cloud which 
existed over Hoosier’s right to own 
and operate its existing generation 
and transmission facilities for the 
benefit of its cooperatives.” 

“Beyond this,” Weitzell continued, 
“this agreement should result in a 
more reliable power supply for 
Hoosier members . . . Our engineers 
tell us that the interconnection ar¬ 
rangement between Hoosier and the 
two power companies will improve 
the transmission voltage reliability 
and strengthen service reliability for 
all parties of the agreement.” 

Weitzell said settlement of the 
Hoosier dispute would strengthen 
the entire national rural electrifica¬ 
tion program. REA, he added, has 
been proud of its remarkable record 
of lending more than $7 billion to 
nearly 1,100 borrowers in 35 years. 
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Cooperatives 
Adjusting to 
Changed Rule 
Anew steppingstone for Illinois 

electric cooperatives is at hand 
as part of an effort to assure ade¬ 
quate future financing. Menard 
Electric Cooperative, Petersburg, re¬ 
cently held a special meeting to im¬ 
plement this financing program. 
Many other rural electric systems in 
Illinois and the United States have 
taken similar action, and this move 
is continuing. 

Menard members adopted a by¬ 
laws amendment and also a resolu¬ 
tion enabling the cooperative’s prop¬ 
erty to be used to secure any in¬ 
debtedness of the cooperative to the 
National Rural Utilities Cooperative 
Finance Corporation (CFG), Wash¬ 
ington, D.C. CFG is a financial in¬ 
stitution established and operated by 
the great majority of rural electric 
systems in the United States. It was 
established to supplement REA 
loans for capital improvements by 
cooperatives that were in a financial 
position to borrow some of their 
funds from non-government sources. 

AFTER THE CFG was organized 
and began operations, the Rural 
Electrification Administration re¬ 
quired that certain cooperatives with 
sufficient financial strength supple¬ 
ment REA loans with capital from 
sources other than the federal 
government. Most such cooperatives 
ultimately will seek supplemental 
funds from CFG. 

Such is the case with Menard 
Electric Cooperative. 

Upon applying for a loan to cover 
two years of capital expenditures 
the cooperative was advised that 
REA would provide only 90 per¬ 
cent and that the additional 10 per¬ 
cent would have to be obtained 
elsewhere. The cooperative elected 
to obtain the additional 10 per¬ 
cent by applying for a loan from the 
CFG. Before the loan could be ap¬ 
proved, the cooperative’s by-laws 
had to be changed to permit the 
cooperative to use its property to 
secure a loan from a source other 
than the REA and a resolution had 
to be adopted authorizing the co¬ 
operative to obtain loans from CFG. 

Thus a new steppingstone creates 
a historic milestone in the growth 
of electric cooperatives. Cooperative 
experts say cooperatives that have 
not yet acted should consider doing 
so soon. 

Jessie Fricke, Evelyn McLaughlin and Connie Bless, from left, tally proxy votes 
mailed by members. 

Casting ballots are Homer T. Brown, left, New Holland, 
and Charles Suddeth, Middletown. Brown, who has been a 
Menard Electric director for 31 years, said: “Our loan for 
additional funding could not be approved until our by¬ 
laws were changed so that the property of the cooperative 
can be used to secure a CFC loan. This vote was neces¬ 
sary." 
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'lAu/hcfe' 

»•««»<*■ •• i x i bottles 

Each week, more than 74,000 
COLLECTOR’S WEEKLY subscribers play 
the game with us. It’s just one of our regular 
features on all types of antiques and 
collectables. Fun reading fare like this has 
made CW the leader in its field. Pictures 
galore, show and auction prices, keep readers 
current. Nostalgia features carry you back. 
Glass, china, furniture, autos, coins, stamps, 

and dolls are among the more 
frequently collected items covered. Unusual 
collections such as elephant hairs and ice 
skates have made varied reading in past issues, 
too. Currently produced collectables such as 
Christmas plates, medals and limited issue 
bottles also get attention. Wide ranging, varied 
reporting on collecting has earned collector 
and dealer acclaim. Why not join us? Try 10 
issues, only $1. (Year $6; 2 Years $11; 3 

1* Years $15) 
•ja^rns a6esnes :J9MSU\/ 

Hit ^ UIJ 

u l~ I I 
■UCIOKS 

Wi-ma 

i s> 

Collector's Weekly 
Boxing Kermit, Texas 79745 

Enclosed please find $  
for Collector’s Weekly for the period circled 

3Yr. $15 2Yr. $11 

Year $6 10 Weeks $1 

IMame 

Address 

City State Zip 
Irea 

QUOTABLE QUIPS 

The successful sausage packer 
makes the wurst of a good thing. 

* * * 

I liked the sign I saw on a garbage 
truck in our town: “We guarantee 
satisfaction or double your garbage 
back.” 

* * * 

Irate husband—light bill, gas bill, 
water bill, milk bill—you’ve got to 
quit this wild spending! 

* * * 

If you fail to find your place in 
the sun, at least you’ll save on lotion. 

* * * 
And then there was the man who 

crossed a Mustang with a Thunder- 
bird. He got a horsefly. 

* •» * 

A bathing beauty is a girl worth 
wading for. 

* * * 

It’s easy to have a balanced per¬ 
sonality. Just forget your troubles as 
easily as you do your blessings. 

* * * 

HERE COMES THE JUDGE 

Judge: “It seems to me you’ve 
been coming up before me in this 
court for the past 20 years.” 

Prisoner: “Yes, Judge, you’ve 
been a big disappointment to me. I 
thought by now you’d be governor.” 

* * * 
FIRST THINGS FIRST 

A small boy rushed into a drug¬ 
store. He said to the clerk. “My 
father slipped from the ladder. He’s 
hanging by his pants from the roof.” 

“What can I do about it?” asked 
the clerk. 

“You can put a new roll of film 
in my camera,” the little boy said. 

* * * 

ONCE IS ENOUGH 

The lady was visiting a mink farm 
and wishing to display her interest 
in the fur business, she asked bright¬ 
ly. “And how many mink skins do 
you get from each animal?” 

“Only one, lady,” replied the own¬ 
er. “If we try to skin ’em twice it 
makes ’em nervous.” 
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FISH STORY 
Tom’s fishing expedition had been 

a total failure, and on his way home 
he stopped at the local fish market. 
The dealer asked him what he 
wanted and Tom told him, “Just 
stand over there and throw me five 
of the biggest trout you’ve got.” 

“Throw ’em?” asked the dealer. 
“What for?” 

“So I can tell my wife I caught 
them,” Tom snapped. “I may be a 
poor fisherman, but I’m no liar.” 

* * * 

A PROVEN MONEY MAKER 
pHlI FOR CHURCHES 

AND CLUBS 

Make $82 With 
Happy Home Dish Cloths 

Unusually heavy, special weave for 
extra scrubbing power. Make big profits 
— plus free prizes and big bonuses. 
No money needed! No risk! 

CDKC Sample of the finest dish cloth r K. mm you’ve ever used. 

Your group spends no money — not one penny! 
Send name and address and name of your organization 
today for full information and free samples. 

SOUTHERN FLAVORING 
PASS THE BUCK 

One night rather late, my little 
cousin spilled a glass of- milk. When 
his mother asked him to step out¬ 
side and get the mop, he said he was 
scared. His mother assured him that 
Jesus was out there to watch over 
him, so he stuck his head out of the 
door and said meekly, “Lord, if 
you’re out there, hand me the mop.” 

* * * 
WE ALL ACCEPT! 

A young woman of a Western 
town desired to show some kindness 
to a young officer of the militia to 
whom she had taken a fancy. She 
therefore dispatched a note: “Mrs. 
Smythe requests the pleasure of 
Capt. White’s company at a recep¬ 
tion Friday evening at 7 o’clock.” 

A prompt reply arrived. It read: 
“With the exception of two men who 
are indisposed, Capt. White’s com¬ 
pany accepts your kind invitation and 
will come with pleasure to your re¬ 
ception on Friday evening.” 

* * * 

PROBLEM SOLVER 
Lady in a body and fender shop 

to owner: “Can you fix this fender 
so that my husband won’t know it 
was ever damaged?” 

“No, but I can fix it so that in a 
few days you can ask your husband 
how he did it.” 

* * * 

NO PROBLEM 
An attorney and his client were 

conferring in the client’s cell. “No, 
Jake,” the lawyer told the accused, 
“to help me in getting you acquitted, 
your wife will have to put on a good 
act in the courtroom. She should 
dress somberly, look worried and sad, 
and perhaps cry a little.” 

“That ought to be easy,” Jack re¬ 
plied. “All you have to do is tell her 
I’m going to be acquitted.” 

* * * 

OH, COME NOW! 
The coy young miss had been hint¬ 

ing about marriage to her current 
gentleman friend. “Do you think,” 
she asked sweetly, “that it’s unlucky 
to be married on Friday?” 

“Yes, indeed,” he replied. “Why 
should Friday be an exception?” 

DEPT. HAOl 6 BEDFORD. VIRGINIA 24523 

FREE 
everything you need to start your 
own shoe and clothing business 

New Catalog 
We’ll rush you our 
new catalog and com¬ 
plete starting outfit 
absolutely free if 
you'll send us the 
coupon below. No in¬ 
vestment. No exper¬ 
ience Represent us 
full-time or part-time 
and profit 6 ways. 
Earn immediate cash 
commissions on every 
order. 
Your Own Shoes 
and Clothing Free 
As our representative 
you can qualify for 
free shoes and cloth¬ 
ing. Order your fa¬ 
mily's clothing at big 
discounts. Use this 
coupon now. Make mo¬ 
ney and save money. 

f" “SEND ME MY FREE STARTING OUTFIT’ 
I Rush me the new Stuart McGuire catalog. I 

To: Cabell Brand, President 
• Stuart McGuire Company 

I Miss 115 Brand Rd. Salem, Virginia 24153 I 
I Mrs. 
j Mr —  j 

j Address  —  ^Apt j 

j City —   j 

• State— —Zip   J 
j^JVIy shoe size is 1 110108 J 

PHOTO FINISHING 

BIACK AND WHI« 

ns Upii™ 

 3.2® J Exposure 35'Ja
r^atic ygsj 

gllper 8 —  

o, FRESH Film. 

MARS PHOTO OVER _______ 
50 YEARS oept. RE, P.0. Box 2040 ] 
SERVICE ^ Springfield, III. 

aiiiiiitiiiiiiiiiiiiiiiiiiiiiiiiiimmummiu 

Rural 
]Exchange[ 

Reaching Over 430,000 
E Rural People Each Month E 
niiiiiiiiliiiimiimiiiiiiiiiiiiiiiliiiiiiiimr: 

• Farms, Real Estate 

FREE . . . BIG 240-page CATALOG! Describes 
and pictures hundreds of farms, ranches, 
town and country homes, businesses coast 
to coast! Specify type property and location 
preferred. Zip Code. Please. UNITED FARM 
AGENCY, 1304-RN Consumers Bldg., 220 So. 
State St., Chicago, 111 60604. 

• Water Filters 

STOP RUSTY WATER From Ruining Wash, 
Staining Fixtures. Proven filter keeps water 
free from rust, sand, odors, tastes, other 
impurities. Low cost, reusable replacements. 
30 Day Trial Offer. Write Samcor, 836-LL 
West 79th, Minneapolis, Minn. 55420. 

* Fishing and Hunting 

COLLAPSIBLE FARM-Pond-Fish-Traps: Ani¬ 
mal traps. Postpaid. Free pictures. Shawnee 
39340 Buena Vista, Dallas 4, Texas 75204. 

SOUTHERN CHANNEL CATFISH. Fastest grow¬ 
ing gamefish, gain 4 lbs. yearly. 7"-10", 
15f each. Larger sizes available. Large 
orders free delivery. Special prices—5,000 
or more. Live delivery guaranteed. Sulik, 
Route 3, Shelbyville, Ky. 40065. Phone 502- 
633-1800.  

Rural Exchange 
Rates 

Regular Rates: 30 cents per word. Mini¬ 
mum ad—$5.40 for 18 words or less. 

Rates for Illinois Co-op Members Only: 
25 cents per word. Minimum ad—-$4.50 
for 18 words or less. 

Display Advertising Rates: $1.11 per 
agate line. $15.54 per inch. Minimum 
display ad—one inch. 

Payment must accompany all ads. 

Deadline is 8th of month preceding 
publication. 

Advertisers may deduct a discount of 
5% on six month orders; 10% may be 
deducted on 12 month orders. 

Mail ad and remittance to RURAL 
EXCHANGE. Illinois Rural Electric News, 
Box 3787, Springfield, Illinois 62708. 

In Springfield Make the 

ST. NICHOLAS 
Your Headquarters 

• 
Air Conditioned—Free Parking 

TV and Radio in Every Room 

• 

ST. NICHOLAS HOTEL 
4th and Jefferson 
Phone 525-1800 

(More Ads on Page 23) 
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I The submarine is a whale of a sandwich. Shaped like 
the underwater craft from which it got its name, the 
sub dwarfs other members of the sandwich family. They 
create a gay and carefree mood for teenagers. The young 
at heart will enjoy the Kraut and Frankfurter special. 
Our Mini-Pizzas give you real Italian flavor with little 
effort. The Empress of India are two of the 
“Top 20” innovative ideas in the 1971 National 
Sandwich Idea Contest. The contest annually recognizes 
outstanding food service professionals for their contribu¬ 
tion in making the sandwich a popular and infinitely 
varying menu item . . . August is Sandwich Month . . . 
Now, try our meringues to top off a summer meal. 
Meringues may be made long in advance. They will keep 
fresh and crisp at room temperature sealed in a foil pack¬ 
age for two weeks, or they may be frozen and stored for 
six months. 

ILLINOIS RURAL ELECTRIC NEWS 

There’s nothing modest about a submarine sandwich. Brash 
and hearty, it soon attracts sub chasers bent on its demo¬ 
lition. 

'VITha.t a. 
sand'wich ! 



ITALIAN SUBMARINE SANDWICH 
8 slices hard or Genoa % cup butter or margarine 
salami teaspoon oregano 

4 slices Mortadella or iz teaspoon basil 
bologna Lettuce 

4 slices summer sausage, 3 sIjces Mozzarei|a 
minced roll or cotto cheese cut jn ha|f 

4 sficeTWw Eneland diagonally 
liyle sausage 8 J to 8 onion rings 
1 small zucchini squash ^ fr®®0. PePPer rings 

V2 cup Italian salad dress- thick) 
ing 4 tomato slices (1/4") 
1 long loaf French bread 4 stuffed olives, sliced 

Cut zucchini squash in thin slices and marinate in Ital¬ 
ian dressing while preparing sandwich. Slice loaf of bread 
in half lengthwise, separating top and bottom of loaf. 
Blend butter with oregano and basil and spread on cut 
surfaces of bread. Cover bottom half with lettuce. Ar¬ 
range half slices cheese and onion rings on lettuce. 
Alternate folded slices of sausage on top, folding two 
overlapping slices salami together and alternating with 
3 slices of the other meats. Arrange green pepper rings 
and tomato slices over meat. Drain zucchini and overlap 
slices over tomatoes. Garnish with sliced stuffed olives. 
Cover with buttered top of loaf. Slice loaf from top 
through bottom into serving-size pieces. Serves 4. 

FRANK AND KRAUT SANDWICHES 

EMPRESS OF INDIA 

drained 
8 frankfurter buns, split 

Butter 
8 slices Swiss cheese, 

cut 5x1 V2" 
8 frankfurters, cut length¬ 

wise 

y3 cup dairy sour cream 
1 tablespoon chili sauce 
1 tablespoon sweet pickle 

relish 
1 tablespoon minced 

onion 
1 cup sauerkarut, well 

In a bowl combine sour cream, chili sauce, relish and 
onion; add sauerkraut and toss to blend. Butter bottom 
half of buns; stack slice of cheese, one-half frankfurter, 
2 tablespoons sauerkraut and remaining frankfurter half. 
Cover with top of bun. Wrap in aluminum foil. Heat 
over charcoal, iturning occasionally, for 20-30 minutes. 

MINI-PIZZA SANDWICHES 
6 brown & serve sausage 

links 
Leaf oregano 
Grated Parmesan 
cheese 

6 small English muffins 
12 slices Cheddar cheese 
% cup chili sauce OR 1 

can (8-oz.) pizza sauce 
Split muffins and place on baking sheet. Top each with 
a slice of Cheddar cheese and 1 tablespoon chili sauce. 
Cut each sausage into 10 crosswise slices; place 5 on 
each muffin. Sprinkle each with oregano and Parmesan 
cheese. Bake at 400 degrees 10-12 minutes or until heated 
through. NOTE: Three frankfurters may be substituted 
for sausages. Cut each into 16 slices, place 4 slices on 
each muffin. Makes 12 sandwiches. 

6 slices white bread, 
toasted 
Butter 

6 slices (1-oz. each) 
cooked turkey 

6 slices pineapple 
6 tablespoons chopped 

chutney 
*Curry Sauce 

2 tablespoons flaked 
coconut 
2 tablespoons sliced 

green onions 
2 tablespoons chopped 

salted peanuts 
4 slices bacon, crisply 

cooked and crumbled 
18 Mandarin orange 

segments 
Butter toast. Top each toast slice with one slice turkey 
and one slice pineapple. Spread with one tablespoon 
chutney. Spoon Curry Sauce over sandwiches. Sprinkle 
one teaspoon each coconut, onions, peanuts and bacon 
over top. Arrange three orange segments on each sand¬ 
wich. Serve immediately. 

"Curry Sauce: 
1 chicken bouillon cube 

V2 cup boiling water 
3 tablespoons minced 

onion 
3 tablespoons butter 
3 tablespoons flour 

IV2 teaspoons curry 
powder 

% teaspoon salt 
% teaspoon sugar 

1/8 teaspoon ground ginger 
1 cup milk 

Dissolve bouillon cube in water. In saucepan cook onion 
in butter until tender. Stir in flour and seasonings. Grad¬ 
ually stir in milk and chicken bouillon. Cook over med¬ 
ium heat, stirring constantly, until thickened. 

LEMON DELIGHT MERINGUES 
3 egg whites teaspoon lemon juice 

1/8 teaspoon salt or vinegar 
1 cup granulated sugar Vz teaspoon vanilla 

Have egg whites at room temperature in a large bowl. 
Add the salt and beat with an electric mixer until soft 
peaks can be formed. Start adding sugar gradually and 
beat continually until all the sugar has been added and 
the meringue is very stiff. Add the lemon juice or vin¬ 
egar and vanilla beating it in at last. Drop by spoon¬ 
fuls about 2" in diameter on a cookie sheet lined with a 
sheet of heavy duty foil—no need to grease. Hollow out 
the centers of each with a spoon, shaping up the sides 
as high as possible. Bake at 250 degrees one hour. Me¬ 
ringues should not brown, but should be crisp and firm 
when done. Remove them to a rack and cool. Fill with 
the following filling, chill for 30 minutes before serving. 

LEMON FILLING 
3 egg yolks iy2 teaspoons grated 

1/ ,r, lemon rind A cup sugar i£ pint heavy cream, 
4 tablespoons lemon juice whipped 

Combine the first four ingredients in saucepan and cook 
over low heat until thick. Cool and chill. Fold into the 
cream. 

LEMON DELIGHT MERINGUES FRANK AND KRAUT SANDWICHES EMPRESS OF INDIA— 



WHO SINGS ABOUT MELONS? The list is long. The 
leaders are clever young homemakers who freeze jars of 
cantaloupe, honey dew and watermelon balls and use them 
to give a touch of elegance to budget meals. Although con¬ 
sidered a luxury item, melon balls are easy and inexpen¬ 
sive to prepare and freeze. And now is the time to do it. 
All you will need is melons, sugar, lemon juice, ordinary 
plastic wrap, tapered glass jars with two-piece metal caps 
and a melon or potato ball cutter. The inexpensive cutters 
can be found in well stocked housewares departments. 
HOW ARE MELON BALLS USED? When the picture 
was being set up, the stylist insisted that melon balls are 
best served on a bed of water cress, drenched with vinegar 
and oil and sprinkled with poppy seed. The photographer 
thought a mixed fruit salad the place for them. Someone 
else said the balls should be used as a first course or with 
a tart fruit sherbert for dessert. A bright young bride 
recommended heaping them in the center of halves of avo¬ 
cado and garnishing with wedges of lemon or lime. Use 
them any way you choose, but please remember to serve 
before completely defrosted. As do most other frozen 
fruits, melon balls become flabby shortly after defrosting. 
WHAT VARIETY OF MELONS SHOULD BE USED? 
Cantaloupe and honey dew are the more popular ones, but 
use whatever you like and do as you please about mixing 
two or more varieties. A melon is right for freezing when 
you and your husband are unable to agree whether it is 
perfect or a bit too firm for immediate table use. 
SHOULD MELON BALLS BE FROZEN WITH OR 
WITHOUT SUGAR? Most of the experts seem to agree 
that the balls are best when frozen in a light sugar syrup. 
Make it by boiling 2 cups sugar in 41/2 cups water until 
sugar is thoroughly dissolved. The syrup should be ice 
cold when used. About % cup syrup is needed for each 
11/2 pint tapered jar. 
WHY SHOULD TAPERED JARS BE USED? Because 
they are wider at the top than at the bottom and have no 
shoulders. They are made this way so food can be re¬ 
moved before it is defrosted, and also to prevent breakage 
while food is freezing. All you have to do to remove frozen 
food is stand the jar in the sink and let cool water run 
over it for a few minutes. However, it is best to leave 
melon balls in the jar until partially defrosted. These jars, 
called can or freez, are made to be used for both home 
canning and freezing. 
HOW SHOULD A JAR BE FILLED FOR FREEZING? 
1. Wash jars and lids in hot soapy water. Rinse and drain. 
If there is room, put the drained and cooled jars in the 
refrigerator. 2. Thoroughly wash, rinse and dry melon 
before cutting in halves. 3. Discard seed and scoop out 
seed pockets of all melons except watermelon. Only the 
seed free “heart” of the watermelon is used for making 
balls. 4. Pour about I/3 cup of cold syrup and 11/2 table¬ 
spoons lemon juice into a II4 pint tapered jar. 5. As you 
cut a ball from the melon, drop it into the jar. Fill jar to 
within % inch °f top. Shake jar to settle balls close to¬ 
gether. Add more syrup if needed to cover balls. 6. Place 
a wad of plastic wrap in top of jar to keep melon under 
20 

syrup. The lid will push it down. Put dome lid on jar; 
screw band tight. Put jar in freezer as promptly as pos¬ 
sible. 
CAN WATERMELON JUICE BE FROZEN? Yes, this 
is a good way to use the leftover melon. All you do is press 
out the juice, strain and pour it into the jars; close air tight 
and freeze. Watermelon juice does not hold flavor well 
enough to please most tastes, but is nice to use in fruit 
punch. If the watermelon is blessed with a thick, blemish 
free rind, it will pay you to make a big batch of water¬ 
melon rind pickle. 
HOW ABOUT CANNING MELON BALLS? Canta¬ 
loupe balls canned in a tart syrup add interest to fruit 
salads. Other melons are likely to have little flavor and 
poor texture when canned. Select hard-ripe cantaloupes 
for canning. Make a syrup by boiling 2 cups sugar with 
5 cups water until sugar dissolves. Keep hot, but do not 
let boil. Cut balls or cubes, and drop them into salt-vinegar 
water. (Use 1 tablespoon of each to 1 quart cold water.) 
When all have been prepared, fill jar about ^4 full with 
hot canning syrup. Then, add lemon juice (IV2 table¬ 
spoonfuls for pints, and three tablespoons for quarts). 
Fill jars to within Y2 inch °f top with the melon. Add 
more syrup if needed to cover melon. Put dome lid on 
jar; screw band tight. Process pints and quarts 20 minutes 
in boiling water. 
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■ If your basement feels like a tropical rain forest or 
your dresser drawers are sticking . . . then perhaps you’d 
better wring some of that extra moisture out of the air. 
And that’s exactly what a dehumidifier can do for you. 
By removing excess moisture from the air, a dehumidifier 
helps to maintain a more comfortable humidity level in 
your home and to eliminate such annoying problems as 
mildew, rust, sweating pipes and sticking drawers and 
doors. But before you buy, here are some helpful hints 
to guide you in choosing the best one suited to your needs. 

Size or capacity — this is the most important decision 
you will need to make. Dehumidifier capacity normally 
ranges from 11 to 28 pints, which is the amount of mois¬ 
ture removed from the air in a 24 hour period. 

The capacity rating of most U. S. manufactured de¬ 
humidifiers is certified by the Assoc, of Home Appliance 
Manufacturers (AHAM), so if the unit you select bears 
their emblem, you can be sure it will perform right up 
to the rated capacity. 

What capacity will do the best job in your home? Un¬ 
fortunately there’s no simple formula for that. It depends 
on several factors, such as the size and location of the 
area you want to dehumidify; the type of construction 
and insulation used in your home; the humidity condi¬ 
tions in your part of the country. Here’s where a good 
salesman can be helpful; you tell him about your house 
and the specific area to be dehumidified and he should 
be able to take it from there. One note of caution: unless 
your home is very, very small, you won’t be able to de¬ 
humidify it with a single unit. Dehumidifiers are de¬ 
signed to handle specific areas in a house, such as the 
basement, one or two rooms, or a closet. 

Once you’ve decided the capacity needed, it’s time to 
start comparing brands, prices and features. Prices gen¬ 
erally range from about $70 to $130, with higher capacity 
and the more highly featured models at the top of the scale. 
Here are some things to look for: 

Water storage and disposal—Dehumidification is ac¬ 
complished by blowing moisture-laden air over chilled 
coils. The moisture condenses into liquid which drips into 
a storage pan below the coils. Look for a pan that is large 
and deep, hard to tip over, and easy to remove and empty. 
Some models have a pan with a lid to prevent spilling. 

How often you need to empty the pan varies with the 
model . . . sometimes it’s as often as twice a day. How¬ 
ever, many models have an automatic shut-off value that 
stops the unit when the pan is full. With that feature you 
won’t find water running all over the floor if you forget 
to empty the pan. But remember, the dehumidifer will 
not operate until you empty it. If there is no drain where 
the dehumidifier will be operating, models with storage 
pans are a “must”. On the other hand, if there is a drain 
nearby, you’ll want to purchase a model with a drain 
hose connection. These units let you run the water right 
to the drain through a length of standard drain hose, 
completely eliminating pan emptying. (Incidentally, some 
of these units come with a pan, too ... so they can be used 
either way.) 

A humidistat — This device lets you select the level of 
moisture you want, and then automatically cycles the 
dehumidifier on and off to maintain it. Keeps air from 
becoming drier than you like, too. Not all dehumidifiers 
have humidistats, so if you want this feature, check before 
you buy. 

Appearance — Some models are more attractive than 
others; some even have decorative wood-grain cabinets 
so they could be placed in a rec room for instance. You’ll 
have to decide how important “good looks” are to you. 
but be prepared to pay a little extra for the trimmings. 

Portability — Most dehumidifiers come equipped with 
wheels. Check to see that the unit you choose moves about 
easily. At 50 to 60 pounds, they’re a bit heavy for the 
average housewife to move about without good wheels. 

Cleanability — For the most efficient, economical op¬ 
eration, the cooling coils should be cleaned once or twice 
a year so be sure they can be easily reached. (And don’t 
forget to unplug the unit when cleaning the coils.) 

Operating noise — This can be an important factor, de¬ 
pending on where you plan to run your dehumidifier. 
Some dehumidifiers are quieter than others, so if noise 
is a factor in your case, compare before you buy. 

With some knowledge of your needs and particular 
circumstances, and help from a salesman, you should have 
no trouble choosing a dehumidifier that’s just right for 
you. And believe me, if excess moisture is a problem at 
your house, you’ll be glad you did. 

How to get the most 

from a 

A DEHUMIDIFIER 
HELPS ELIMIWATE 
THESE PROBLEMS. 

dehumidifier 
hi 
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ILLINOIS RURAL ELECTRIC 
NEWS 
Box 3787 
Springfield, Illinois 62708 

Please send me without charge the 
pattern leaflets which I have checked 
below. I am enclosing a STAMPED, 
SELF-ADDRESSED envelope for ev¬ 
ery THREE patterns requested. (The 
envelope which MUST accompany all 
pattern orders, should be of the larger 
size) : 

1  Gloves 

2  School Tote 

3  0. Pullover 

4  Hat 

5  T-Shirt 

6  Hat & Scarf 

7  Scarf-Hood 

8    Pullover 

Name  .-.  

Address   

Comment (if any)   

This coupon expires Sept. 20, 1971. 

Orders must be postmarked by that 
date. 

1. Two-Tone Crocheted Gloves 

2. Zippered School Tote 

With 

school 

in 

view 

3. Orange Pullover 4. Crocheted Hat 5. Tweed T-Shirt 

1. Great gloves! Make now to give your hands a warm-up later—a two-toned pair. 
The gloves are made in the single crochet stitch, nicely cuffed and buttoned. 

2. Everyone needs an "everything” bag. A young student carries his books in one; 
three little pockets stitched on the outside hold money and school supplies. A 
girl totes one to the beach; a plastic lining takes care of wet bathing suits. 
A new mother needs one for outings with the baby. The 14xl71

/^-inch bag is made 
of white canvas with each pocket a different size and color. All openings are 
securely zippered closed and a long strap lets you shoulder the load. 

3. On a bicycle built for two this marvelous sport-minded pullover in warm 
tangerine is a cycler’s dream. One look at its unique fashion stitch and raglan 
sleeves and it's clear cycling ahead. Paired with your favorite jeans, 
it makes an excellent partner even on a bicycle built for one. 

4. Inside a helmet, your head looks small and neat. It’s right with the citypants 
silhouette. A small peak and snug chin strap add styling dividends—crocheted. 

5. Sugar and spice and everything nice . . . are the main ingredients of this ter¬ 
rific cotton T-shirt. Using cotton, one part spice and one part white work up to 
a fabulous new tweedy look. A slight twist of the hand and basic stockinette 
and garter stitch are transposed into fashion worthy variations—boat neckline. 

6. It’s a shaggy yarn story. Save the wildlife and crochet your own warm fur. 
Done in the loop stitch, such opulent accessories are meant for new styles. 

7. M-m-m, M-m-m, great. That’s what this candy strip scarf-hood is. It’s cro¬ 
cheted in snappy red and white combination. You make one long piece, fold it in 
half, sew edges together for 7" to form a hood. Add pompon, fringe the ends. 

8. Here is a creamy white crew-neck sweater to slip on over pants. It is dec¬ 
orated with a bright jacquard yoke and sleeve trimming. The sweater is knit in the 
stockinette stitch with ribbed borders. The sizes are misses' 6 to 16. 

6. Hat & Scarf Set 7. Candy-Striper 8. Pullover 
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Rural 
| Exchange j 

Reaching Over 430,000 = 
E Rural People Each Month E 
nmiiiiiiiiiiiiiiiiiiimimiimmimiiiiiiiR 

(More Ads on Page 17) 

• Vacations 

• Plants, Trees 

GINSENG SEEDS, For Planting. $6,000 pos¬ 
sible Growing 14 acre. Full information, price 
list. Write: Blueridge Ginseng, Route 1, Box 
425-A, McDonald, Tennessee 37353. 

WILD GINSENG WANTED: Snake Roots, May 
Apple, Miscellaneous Roots. Highest Prices 
Paid. MAGEE FUR COMPANY, Eolia, Mo., 
63344 

Stratified Ginseng Seed, giant. Canadian 
origin—$5.00 thousand. $25.00—pound. 
Planting information free with order. Small 
acreage or woodland could become your 
goldfield. John Batz, Pittsfield, 111. 62363. 

WILD GINSENG WANTED, other roots. Squir¬ 
rel tails, 365 page book on Ginseng and 
other roots $2.00, Special Summer Prices 
on traps and supplies. SOUTHEASTERN FUR 
CO. Route #4, Sumner, 111. 62466. 

• Baby Chicks 

ARAUCANAS- 

Chickens that lay Easter Eggs 
Egg shells are Blue, Pink, Green, 
and/or Olive drab. Their eggs are 
low in cholesterol and have 10% 
more nutrition value than ordinary 
eggs. Write for FREE picture cata¬ 
log showing all kinds of Rare and 
Fancy breeds and laying breeds. 

GRAIN BELT HATCHERY 
Box 125-AM Windsor, Mo. 65360 - 

Heiman Hatchery, Box 187-WR, Clinton, Mo. 64735 

• Livestock 
FREE COLOR BROCHURE on lakeside vaca¬ 
tion relaxation! Write Anthony Acres Re¬ 
sort, Lake Sara, Effingham, 111. 62401 or 
phone (217) 868-2950. 

• Business Opportunities 

FARROWING STALLS—Complete $26.75. Deal¬ 
erships available. Free literature DOLLY EN¬ 
TERPRISES, 183 Main, Colchester, 111. 62326. 

• Rabbits 

RAISE THE WORLD’S LARGEST RABBITS. 
FLEMISH GIANTS FROM CHAMPIONSHIP 
STOCK IN ALL SEVEN COLORS. VISITORS 
ALWAYS WELCOME. SHARON THORP, r.r. 1, 
Beardstown, III. 62618. 

RAISE RABBITS on $500 month home plan. 
Plenty cash markets. Free details. White’s 
Rabbitry, R. 2, Mt. Vernon, Ohio 43050. 

WISCONSIN TOP QUALITY HOLSTEIN AND 
CROSS-BRED CALVES, 1-6 weeks old (90- 
150#) All Calves guaranteed farm fresh. 
Delivered on approval. Call or write IKE 
ZEITLER, Route 1, Box 204 Shawano. Wise. 
54166. Ph. 715-526-2896. 

SAVE BABY PIGS—Electric heat brooding, 
prefabricated pads embedded in concrete. 
Buy direct at lower prices. Send plans. Free 
—Design layout, sample. Raehco, Box 488ILL. 
Centerville, Iowa 52544. 

EARN MONEY raising fish worms for us! Ex¬ 
citing details free! Oakhaven-99, Cedar Hill. 
Texas. 75104. 

CALF CREEP FEEDERS—30 Bushel capacity 
$92.50. Dealerships available. Free literature. 
DOLLY ENTERPRISES, 183 Main, Colchester, 
111. 62326. 

HOMEWORKERS WANTED. $100.00 weekly 
addressing envelopes. For details send 25( 
and large stamped self-addressed envelope 
to W.J.R. Enterprises Box 44068, Dept. 1-4, 
Cincinnati. Ohio 45244. 

MAKE BIG MONEY raising chinchillas, rab¬ 
bits, guinea pigs for us. Catalog 50#. Keeney 
Brothers Farms, New Freedom, Pa. 17349 

SPARE TIME INCOME 
Own your own profitable vending business. 
$175 to $450 monthly earnings possible in 
your spare time (day or eve.) Dispensing 
NABISCO and AUSTIN snack products. No 
Selling—just service established locations. 
We supply product, dispensers, locations 
and continous guidance. Income starts im¬ 
mediately. If you are interested in apply¬ 
ing for this genuine opportunity toward 
financial success, you must be able to 
make a cash investment of $895 to $3,500, 
have good character, dependable auto and 
some spare time weekly. For personal in¬ 
terview in your area call or write to: 

Mr. P. H. Kennedy Sr. 
AUTOMATIC MERCHANDISERS of AMERICA 

4002 Meadows Drive 
Indianapolis, Indiana 46205 

Telephone 317 545-7861 

$25.00 PER HUNDRED Addressing. Mailing 
Possible! Work from Your Home, Any Hours 
YOU Choose. Sample and Instructions 25# 
and Stamped, Self-Addressed Envelope. Jay- 
MAR, 638L1 Cypress, Vandalia, Illinois 62471. 

• Photo Finishing 

BILLFOLD 
TEN COLOR BILLFOLD Photos only $1.60. 
From your favorite color photo or negative. 
Twenty for $2.95. Your photo or negative 
returned unharmed. Black and White Bill¬ 
folds, 20 for $1.25—Color negative reprints 
6 for $100 (17# each). Service takes four 
days in our plant. P. D. Q. Photofinishers, 
Lock Box 15050-11 St. Louis, Missouri 63110. 

REPLACEMENT KODACOLOR FILM AT NO 
CHARGE. 8 or 12 exposure Kodacolor Film 
developed and Jumbo Color Prints, plus re¬ 
placement Kodacolor Film, only $2.49. 20 
exposure Kodacolor, plus new Kodacolor 
Film, only $3.69. Trial Offer with this Ad. 
Lifetime Film Company, Dept. IRN-1, La 
Crosse, Wisconsin 54601. 

Kodacolor Film Developed and Deluxe Jumbo 
Color Prints. 12 exposure $1.69, 20 ex¬ 
posure $2.98. (With this Ad.) American 
Studios, Dept. IRN-2, La Crosse, Wisconsin 
54601. 

• Farm Machinery, Equipment 

PICK-UP TRUCK STOCK RACKS—All steel con¬ 
struction $109.50. Dealerships available. Free 
literature. DOLLY ENTERPRISES, 183 Main, 
Colchester, 111. 62326. 

DITCH WITCH TRENCHERS—NEW—USED— 
REBUILT. USED MACHINES FROM $300 FOR 
TRENCHING WATER LINES. OZARK TRENCHER 
SALES, 107 TROY RD„ COLLINSVILLE, ILL. 
62234. PHONE 618-344-0817. 

• Of Interest To Women 

MAKE MONEY AT HOME . . . Addressing and 
mailing our sales letters. Everything fur¬ 
nished! Details 25#. Smith, Box 2469-BB11, 
Newark. New Jersey 07114. 

$25.00 HUNDRED ADDRESSING Possible! 
Year ’round. Complete instructions. 25# for 
registration, postage. Cove, Box 1348-R, 
Clearwater, Florida 33517 

GUARANTEED, $20.00 EVERY 80 ENVELOPES 
YOU STUFF. No postage, addressing, re¬ 
quired. Information send 30# with stamped, 
self-addressed envelope. ECONOMY “DM”, 
629 Franklin, Clearwater, Florida 33517 

BASKET SHOP Danville, Indiana. Wicker- 
Chairs, Tables, Settees, Headboards, Stools, 
Chests, Hampers, Tea-Carts, 6000 Baskets, 
Lamps, Totes. 

$6.00 PROFIT PER DOZEN LACING BEAUTI¬ 
FUL BABY BOOTS, BABY MOKS, Cowboy, 
Warsaw 27, Indiana 46580. 

KNOW THE VALUE OF ANTIQUES—You 
might have a hidden treasure in your attic. 
Write for free information. HELOTIE COM¬ 
PANY, Dept. 96-177 Box 18196, Indianapolis, 
Indiana 46218. 

$100.00 WEEKLY POSSIBLE!! Home Typing 
or Addressing. Details 30# and stamped, self- 
addressed envelope. Radcliffe Publishers. Box 
56REN3, Clinton, Iowa 52732. 

COLDWATE ; DILL PICKLES! Can in minutes! 
No hot brine. Delicious, Crisp. Factory 
secrets! Recipe $1.00 Hamiltons Box 233- 
418, New Ulm, Minn. 56073. 

• Decals-Signs-Badges 

DECALS, NAMEPLATES, Badges, Trucksigns. 
Hard-hat labels. All kinds. Seton Name¬ 
plate Corp. Dept. IR, New Haven, Conn. 
06505. 

• Auction Schools 

REISCH AUCTION COLLEGE, 38 years World’s 
Largest. Term soon. Free Catalog. Also 
Home Study Course. Mason City 17, Iowa. 

DAIRY AND BEEF CALVES 

2 to 10 weeks old. All calves ages checked 
by veterinarian. Delivered directly to your 
farm, subject to your approval on arrival. 
You must take 25 head or more. Finest 
quality, best selection. Prices include free 
delivery. 
Holstein Bull Calves—Two weeks old $55.00, 
Four weeks old $65.00, Six weeks old $75.00, 
Eight weeks old $85.00, Ten weeks old 
$100.00. 
Angus Holstein Cross Calves. Your choice of 
Heifers or Bulls—Two weeks old $65.00, 
Four weeks old $75.00, Six weeks old $85.00, 
Eight weeks old $95.00, Ten weeks old 
$105.00. 
Holstein Heifers—Two weeks old $65.00, 
Four weeks old $75.00, Six weeks old $85.00, 
Eight weeks old $95.00, Ten weeks old 
$105.00. 
Gurnsey Heifers $10.00 each less than 
Holstein Heifers. 

Free Illustrated Booklet On The Art Of 
Calf Raising And Care With Your Order. 
Collect calls accepted on definite orders only. 

BILL NOLAN LIVESTOCK, INC. 
Bnoduel, Wis. 54107 

Phone Area Code 715 758-8484 

• Miscellaneous 

“INCREASE YOUR Learning Power” Most 
astute, exciting book on learning ever writ¬ 
ten. Explains theories of memory, learning 
mechanisms. Tremendous help to slow 
learners. Only $2.00 postpaid. Guaranteed. 
Modern World, 56B Parade Hill, New Canaan, 
CT. 06840. 

“BOTTLE PRICING GUIDE.” NEW! Accurate 
prices, lists over 3,400 old. new bottles. 18 
Categories. Over 1,000 sharp, detailed photo¬ 
graphs. Helps you buy, sell for fun, profit. 
274 pages. Only $5.95 postpaid. Guaranteed. 
Cleveland Book Supply, 320AAG Main, San 
Angelo, Texas 76901. 

CHRISTMAS GIFTS—Easy Homemade Method. 
Brandied Fruit. Wines, Liquers, Cordials. 
$1.00. PACE, P.O. Box 3962, Jennings, Mo. 
63136. 

• For Sale 

FERTILIZER in 50 lb. bags, 8-23-16 G, 
$69.30, 7-28-14 G, $63.90, 6-24-24 G, $63.90, 
5-30-15 G, $63.90, 15-15-15 G, $63.90, 
5-20-20 G, $58.50, 12-12-12 G, $54.00, 
Michel Fertilizer, Farina, Illinois 618 245- 
2061 and Alma, Illinois 618 547-3222. 

McGUFFEY READERS FOR SALE. For prices 
and information write to Rev. Bedford Spear, 
Dept. IL. 227 West Circle Avenue, Wash¬ 
ington Court House. Ohio 43160. 
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Three way protection 
that covers you both IN and our of the hospital 

UP TO 

*5,000.00 
FOR DOCTOR CALLS AND 

HOME CARE 

Doctor Calls and Home Care—Pays 
up to $5,000.00 on a scheduled basis 
for out-of-hospital doctor bills, drugs, 
medicines, X-rays and lab tests, private 
duty nursing care, plus much, much 
more. Even includes benefits for charges 
made by a hospital for a planned pro¬ 
gram of continued home care following 
hospital confinement. Covers the whole 
family. 

PLUS UP TO 
$15,000.00 
FOR IN-HOSPITAL, SURGICAL- 

MEDICAL BILLS 

Hospital-Surgical-Medical — Pays up 
to $15,000.00 on a scheduled basis for 
in-hospital doctor calls, medicines, 
drugs, lab tests, operating room costs, 
surgical fees and much, much more. In 
addition, pays from $10.00 to $60.00 
a day (depending on the plan you qual¬ 
ify for) for hospital room and board... 
pays DOUBLE the daily benefit selected 
when confined in an intensive care unit. 

PLUS UP TO 

*800.00 
A MONTH 
FOR REGULAR 

LIVING EXPENSES 

Living Expenses—Pays from $100.00 
to $800.00 a month (depending on the 
plan you qualify for) to help take care 
of regular living expenses when the 
family breadwinner is disabled and can’t 
work. As explained in your policy, these 
tax-free benefits are payable for dis¬ 
abilities that start before retirement or 
age 65. Special benefits are payable for 
disabilities that start thereafter. 

FOR MORE INFORMATION CONTACT THESE GENERAL AGENTS 

L. Earl Cutler 
7600 West Main Street 
P.O. Box 965 
Belleville, Illinois 62223 
Phone AC6I 8-398-1950 

S. B. Stottrup 
111 East Decatur 
Decatur, Illinois 62525 
Phone AC217-429-5495 

Jack B. Williams 
Jack Williams Division 
285 South Plazaway 
Cape Girardeau, Missouri 63701 
Phone: AC314-334-2841 

R. L. Thomas 
309-10 Bondi Building 
Galesburg, Illinois 61401 

A. H. Harris 
1119 South Sixth Street 
Springfield, Illinois 62705 
Phone AC217-528-3434 

W. C. Hayes 
407 Rockford Trust Building 
P.O. Box 419 
Rorkford. Illinois 61105 

Free Facts about how you 
can get more for your money 

Mutual of Omaha will furnish money-sav¬ 
ing facts about its comprehensive new 
health insurance coverage that protects 
you until you become eligible for Medi¬ 
care at age 65. After 65, benefits are modi¬ 
fied to supplement Medicare. 

Mutual IT'S 
^OmahaSL/ 

The Company that pays 

Life Insurance Affiliate: 
United of Omaha 

MAIL THIS COUPON TODAY! 

Mutual of Omaha Dept. 2R 
Omaha, Nebraska 68131 

□ Please rush free facts □ Also rush FREE infor- □ I am over 63. Please 
about Mutual of 
Omaha’s new “Three- 
way” protection plans 
that are now available 
in my state. 

mation about fine, 
modern low-cost life in¬ 
surance programs avail¬ 
able to my family from 
United of Omaha. 

furnish me FREE facts 
about new “Extra Secu¬ 
rity” hospital income 
plans available in my 
state. 
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