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A quiet place for a boy to fish 

and to day-dream, and to reflect, 
dejectedly perhaps, that the free¬ 
dom of warm summer days will 
soon be over. Those of us who 
must fill our days with the hustle 
and bustle of earning a living, look 
on this scene with a longing to 
share its peacefulness. 

Co-ops, democracy 
in business 

□ In essence, cooperatives are de¬ 
mocracy in business. They represent 
the highest degree of free, private 
enterprise that our civilization 
knows. 

Because they are owned and con¬ 
trolled locally by their members, all 
of whom enjoy equal voting power, 
their member-customers exercise a 
great deal of influence as to the 
quality and cost of co-op products 
and services. 

The sole motive of cooperatives is 
to provide the best quality at the 
lowest prices. This motive has been 
one of the principal reasons why 
rural electric cooperatives exist and 
why they are subject to vicious and 
unrelenting attacks by the commer¬ 
cial utilities. 

Electric co-op members should nev¬ 
er forget that if the power compan¬ 
ies are successful in destroying their 
co-ops, many of them will no longer 
be able to obtain electricity, and 
those that the commercial utilities 
would consider profitable enough to 
serve, will pay exhorbitant prices for 
their kilowatts and will have little 
voice in what kind of service they 
receive. 

Power company 
claims not true 

□ Despite millions of dollars spent 
by the commercial utility companies 
to discredit this nation’s river devel¬ 
opment program, the facts show that 
Federal power projects pay for them¬ 
selves. They don’t cost the taxpayer 
anything. 

As an example, consider Hoover 
Dam, which is now nearly 25-years- 
old. Its excellent record of achieve¬ 
ments demonstrates its value to the 
country. 

To date, lands irrigated by water 
stored in Lake Mead, the Hoover 
Dam reservoir, have produced $2- 
billion in crops since 1935. Hoover 
turbines have generated 96-billion 
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kilowatt-hours of electricity. There 
has not been any flooding below the 
Dam since water storage started. And 
the Colorado River, which has been 
cleared up because of the Dam, fur¬ 
nishes one of the finest recreation, 
fish, and wildlife areas in the nation. 

As to cost, Hoover Dam will have 
an investment of $ 175-million by the 
end of this year. Has this taxpayer 
money gone down the drain as the 
power company ads claim? Hardly. 
The project has grossed $ 1821/2-mil¬ 
lion so far. That’s $6i/2-million more 
than the cost of the project. 
• Over $ 100-million of the $ 1821/2- 
million has been returned to the 
U. S- Treasury. Another $10i/2-mil- 
lion has been paid to the Colorado 
River Development Fund, and both 
Arizona and Nevada, have received 
$6.3-million. The rest of the gross 
has been absorbed by operating ex¬ 
penses. 

In addition, the Dam has prevent¬ 
ed yearly flooding which has saved 
many times its cost in property and 
lives. 

Hoover Dam is another example 
of how Federal multipurpose projects 
serve the public and pay for them¬ 
selves at the same time, refuting the 
power company charges to the con¬ 
trary. They are profitable invest¬ 
ments for America, not a subsidy like 
the billions of dollars in fast tax- 
writeoffs granted to the commercial 
utilities in recent years. 

Box 1180, Springfield, III. Please do not 

clip off key number. Advertising and 

editorial inquiries should be directed to 

the Illinois Rural Electric News, Box 1180, 

Springfield, III. 

Advertising representative: Richard M. 

Hausler, director. Rural Electric Consumer 

Publications, Shoreham Building, 15th and 

H Streets, Washington 5, D.C. Member, 

Illinois Press Association. 

2 
ILLINOIS RURAL ELECTRIC NEWS 



» 

* 

* 

L. C. Groat, manager of Spoon River 
Electric Co-op of Canton, has been in 
the electric utility business since he 
was 11 years old. He studied elec¬ 
trical engineering at the University of 
Illinois. He helped organize Spoon 
River Electric Co-op and has served as 
its manager since its inception In 1938. 

The Vital 

Importance of 

Interconnection 

by L. C. Groat 

Co-op manager discusses advantages of rural 
electrics having their own transmission lines 

■ One of the serious weaknesses of 
Illinois rural electric cooperatives 
is that their substations are not 
tied together by their own trans¬ 
mission lines. 

Distribution substations are the 
delivery points for the electricity 
that co-ops purchase from the 
power companies and re-distribute 
over their own lower voltage lines 
to their members in rural areas. 

As the situation generally exists 
today, each substation is operated 
independently of the other substa¬ 
tions that a co-op may own. Most 
co-ops have several of these dis¬ 
tribution substations or delivery 
points. 

The efficiency, or more techni¬ 
cally, the load factor of each sub¬ 
station significantly affects the 
price which a co-op must pay for 
its wholesale electricity. The term 
load factor simply means the rela¬ 
tion between the number of kilo¬ 
watt hours used during the month, 
and the number of kilowatt hours 
which would have been used if 
the highest rate of use had been 
maintained throughout each hour 
of each day of the month. For 
example, if the highest rate of 
use or the maximum demand were 
1,000, and if there were 30 days in 
the month, then the use of 720,000 
kilowatt-hours in the month would 
constitute 100 per cent load factor, 
while if 360,000 kilowatt-hours 
were delivered, this would consti¬ 
tute 50 per cent load factor. 

Good load factor, that is, a high 
load factor, can save a cooperative 
from one to three mills per kilo¬ 
watt-hour, dr even more in extreme 
cases. This can amount to a lot of 
money when multiplied by the 
millions of kilowatt-hours that 
hum through the wholesale ppWer 
meters each year. 

Approximately 30 to 35 cents of 
every dollar a co-op takes in goes 
to pay the power companies for 
the wholesale electricity which they 
supply. Just as a chain of grocery 
stores can be run more economical¬ 
ly and efficiently than a single 
store, so too can a group of sub¬ 
stations. 

I believe it is essential that Illi¬ 
nois co-ops take the necessary steps 
to integrate their substations. To 
do this, they will have to connect 
their substations together with 
their own high voltage transmis¬ 

sion lines. That is what is meant 
by the term interconnection. 

Here at Spoon River Electric 
Cooperative we have had our sys¬ 
tem interconnected for approxi¬ 
mately 12 years now. Our experi¬ 
ence shows that our wholesale elec¬ 
tricity costs us about 20 per cent 
less than it would if we took de¬ 
livery of our wholesale electricity 
at each of our five substations 
rather than at only one point. 

We connect onto the power com¬ 
pany’s 69,000 volt transmission line 
with our own line of the same volt¬ 
age and then transmit the power to 
our various substations. Each sub¬ 
station of the co-op serves a certain 
area. In many cases, types of farm¬ 
ing and the habits of tne residents 
in various areas differ to some ex¬ 
tent and as a result, the maximum 
rate of use of electric service, or 
the maximum demand on the var¬ 
ious substations, is reached at 
slightly different times of the day. 

People may get up slightly ear¬ 
lier or retire slightly later, or be¬ 
cause of differences in types of 
farming, will do their chores at 
slightly different hours, or the 
chores take a longer period of time. 
Because of this, if all substations 
are being fed from one transmis¬ 
sion line, then the maximum rate 
of use, or maximum demand of all 
the co-op substations, will be less 
than the total of the demands of 
the different substations added to¬ 
gether. This creates a better load 
factor and reduces the cost of the 
electric energy which the co-op 
must purchase at wholesale. 

We are billed as if we had only 
one substation, but the billing in¬ 
cludes the electric energy deliv¬ 
ered to all five substations and 
gives us the benefit of the slight 
difference in the timing of the 
maximum demand on each substa¬ 
tion. This is commonly referred 
to as the diversity factor. 

There are many other important 
advantages to interconnection be¬ 
sides economy. It permits better 
service to cooperative members. 
Because this cooperative purchases 
all of its electric service at one 
point, and provides the power 
company with the protection which 
it requires at this one point, the 
cooperative is free to transfer loads 
between [Continued on page i5] 
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Somewhere in America this week, a 
small-town newspaper editor will 

hurriedly sort through the vast pile of 
sales letters, publications, advertise¬ 
ments, publicity blurbs and other un¬ 
solicited material delivered to him 
daily by the United States Post Office. 

He will open an envelope contain¬ 
ing several sheets of paper. At the top 
of the first page will be the words, 
“Industrial News Review. Owned, ed¬ 
ited and published continuously since 
1913 by E. Hofer & Sons, 1405 S.W. 
Harbor Dr., Portland 1, Oregon.” 

Directly below this, a note reads: 
“TO THE EDITOR: The aim of 

the Industrial News Review is to ad¬ 
vocate and encourage policies which 
it believes essential to the well-being 
of our country, the development of 
industry, the sound investment of sav¬ 
ings, and steady employment of Amer¬ 
ican workers. ... Its weekly distribu¬ 
tion of comment herewith is supported 
financially by industry, business and 
professions, including public utilities, 
retailers, railroads, mines, manufactur¬ 
ers, food processors, petroleum, finan¬ 
cial institutions and others who be¬ 
lieve that community prosperity and 
growth, sound government and reason¬ 

able taxation, must accompany indi¬ 
vidual and corporate prosperity . . .” 

Barely glancing at the rest of the 
note, the editor thinks, “Well, I'm in 
favor of the well-being of our country, 
the development of industry, the 
sound investment of savings, and 
steady employment of American work¬ 
ers. This stuff looks okay.” 

Below, the first editorial is titled: 
“Hope Springs Eternal—But” 
It begins: 
“As the old saying has it, hope 

springs eternal in the human breast. 
All of history is an affirmation of that. 
However, no matter what the age or 
what the situation, hope must have 
some positive basis if it is to live.” 

Just then the telephone rings, and 
the editor answers it with, “Bugle 
office, Johnson speaking.” 

“Ed,” the sheriff’s secretary says, 
“there’s been a bad wreck out near the 
depot. Sheriff’s on his way over there 
now. Thought you’d want to know. 
Sounds pretty bad.” 

“Thanks, Helen. I’m on my way. 
See you later.” 

He hangs up the phone, and yells 
for the linotype operator. 

“John, set this editorial, will you? 

The one titled ‘Hope springs eternal.’ 
It looks as though it ought to just A 
about fill the hole on the editorial ^ 
page. I’ve got to get over to the depot. 
Bad wreck. And press time is right on 
us. Hold down the fort.” 

Off goes the editor to take pictures 
of the wreck. And off goes the lino¬ 
type operator to set the editorial which 
will appear in tomorrow’s paper, look¬ 
ing for all the world as though it were 
written by the editor himself. 

When it is read by the town’s citi¬ 
zens, they—thinking this is the opin- £ 
ion of their editor—believe what it 
says, unless they have a pretty sound 
reason for doubting it. Such is the 
magic of the printed word. 

Happily, the above *cene never oc¬ 
curs in most newspaper offices. 

An editorial is the personal opinion 
of the editor, in line, of course, with 
the policies of the paper. Most editors 
refuse to print anything else under 
the guise of an editorial. % 

For the editor knows that his read- 

The 
by Prank C. Strunk 

ers respect his opinions. While they 
may not agree with him 100 per cent 
of the time, they nevertheless seldom 
completely ignore his opinions, his ad¬ 
vice, or his ideas. Unless they have 
good reason to think otherwise, they 
place a lot of faith in what the editor 
has to say. 

And so the typical editor would 
never think of printing someone else’s 
ideas as his own, any more than he 
would think of deliberately printing 
something to mislead his readers. The 
ethics of responsible journalism do not 
allow for such slipshod methods. 

But with the keen perception of 
professional propagandists, the E. 
Hofer organization has taken advan¬ 
tage of the typical small-town editor’s 
being overworked. The Hofer outfit 
knows that the small-town editor often 
performs as an advertising salesman, 
reporter, re-write man, photographer, 
printer, and public speaker, as well as 
editor. He also does just about any¬ 
thing else than can come up in pub¬ 
lishing a small newspaper—and that’s 
plenty. 

So the Hofer people simply sit down 
and crank out editorials with nice, 
general titles and nice philosophical 
lead paragraphs, and ship them off 
regularly to America’s small-town 
newspaper editors. They know that, 
invariably, a certain percentage of 
this material will find its way into 
print. And they know, too, that most 

« 
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of the editors who print it will be too 
^ busy to read and think about what the 

editorial is really about. 

The Hofers, after starting their “edi¬ 
torials” innocently, take careful aim at 
their target and let go with both bar¬ 
rels. They aren’t bothered by the ab¬ 
sence of facts. They don’t have to be. 
Their stuff will be printed by the busy 
editor and will be taken by his read¬ 
ers to be local “grass-roots” opinion. 

And frequently, Hofer’s target is 
^ your consumer-owned electric system 

and the Federal power program which 
supplies electricity to 450 such systems 
in America. 

For the Hofer organization is one 
of the “fronts” which the commercial 
power companies pay to try to smear 
and discredit non-profit power pro¬ 
grams in this country. There are other 
organizations, which we will mention 
a little later, but E. Hofer 8c Sons is 
one of the most devious—taking ad- 
vantage of the busy editor, and, 

. through him, feeding you a sickening 

views. The record shows that this 
propaganda has for its objective the 
disparagement of all forms of public 
ownership and operation of utilities 
and the preachment of economy, suf¬ 
ficiency and general excellence of the 
privately owned utilities.” 

In addition to E. Hofer 8c Sons, 
other front organizations for the 

power companies’ propaganda efforts 
include: 

“Public Information Program” 
(PIP), the power companies’ public 
relations organization. 

“Electric Companies Advertising 
Program” (ECAP), the organization 
responsible for the disparaging adver¬ 
tisements found in many national 
magazines and newspapers today. 

“Edison Electric Institute” (EEI), 
the power companies’ national trade 
association, which makes use of the 
name of a great American in an at¬ 
tempt to lend dignity and credibility 
to its propaganda efforts. 

“National Association of Electric 

ABOUT THE AUTHOR 
I 

Frank C. Strunk is feature editor j 
of “Rural Electrification Maga¬ 
zine.” He served his apprenticeship 
in journalism on a weekly news- i 
paper in Kentucky. His first-hand 

; experience with a community news- i 
; paper in addition to his original j 

research through extensive files of | 
“ready-made opinion” and other 
types of propaganda, serve as the 
basis for this article. 

Revenue Service decided that such 
propaganda was not a legitimate oper¬ 
ating cost, and ordered the power 
companies to pay for such advertising 
out of their profits. Naturally, they 
set up a howl, but, so far, it has done 
them no good, despite the introduc¬ 
tion of bills in Congress which would 
do away with the Revenue Service 
ruling. 

Opinion Peddlers 
» the truth about how they operate . . . 

mess of half-truths, distortions and big 
doses of deception. 

Since 1913, this has been the job of 
the Hofer organization. And for their 
master—the power companies—they 
have performed well. In 1935, a Con¬ 
gressional Investigating Committee 
headed by Hugo Black, now a Supreme 
Court Justice, labeled the Hofer group 
a private utility propaganda outfit, fi¬ 
nanced by utilities but operating un¬ 
der the guise of a news service. 

In the big power scandals during the 
1920’s, Samuel Insull discussed ar¬ 

rangements for national coverage by 
Hofer at a meeting of the National 
Electric Light Association. Hofer him¬ 
self testified about his propaganda ac¬ 
tivities before the Federal Trade Com¬ 
mission. 

In 1934, in its summary report to 
the Senate, the FTC said in regard 
to the efforts by associations and agen¬ 
cies of the electric and gas utilities to 
influence public opinion: 

“The record in this investigation 
establishes conclusively that the elec¬ 
tric and gas utilities, since about 1919, 
have carried on an aggressive country¬ 
wide propaganda campaign. In it they 
have made use not only of their own 
agencies, but have enlisted outside or¬ 
ganizations in active, and often seoret, 
aid. In it they have literally employed 
all forms of publicity except ‘sky writ¬ 
ing’, and frequently engaged in efforts 
to block full expression of opposing 

Companies” (NAEC), the power com¬ 
panies’ Washington lobbying organ¬ 
ization, which tries to influence your 
representatives in Congress to pass 
laws to give them added economic ad¬ 
vantages, such as elimination of all 
Federal power, special tax privileges, 
etc. 

All these organizations are powerful 
and all are effective. Millions of 
dollars are spent each year in an at¬ 
tempt to vilify government-owned 
power, rural electric systems, and other 
programs in the people’s interest. 

No place is off-limits to these 
people, and no area sacred. 

They associate their arguments with 
the Holy Bible, the love of family, the 
sense of fair play, the traditional 
American belief in property rights— 
in short, they use any means, and they 
stop at nothing in their fantastically 
expensive smear campaign. 

Until December, 1958, these organ¬ 
izations were able to pay for their 
dirty work with money collected from 
their customers. By law, power com¬ 
panies are allowed to make a certain 
percentage of profit, over and above 
operating expense. By charging the 
costs of their vilification campaign off 
as operating expense, they were al¬ 
lowed to adjust their power rates to 
their customers, so the customers had 
to bear the cost of advertising. 

However, the United States Internal 

Too many people in America are 
getting wise to the tactics of the power 
companies. Senator Estes Kefauver 
(Tenn.) said that the American peo¬ 
ple had been “paying for their own 
brainwashing.” 

But regardless of how much it costs 
them, the utilities continue to spread 
their malicious lies about Federal 
power and the rural electrics. Nothing 
will really stop them, because they 
know that, if they should ever succeed 
in destroying such non-profit pro¬ 
grams, they would reap incalculable 
fortunes in profits as a reward for 
their efforts. 

So they will go on. But as Amer¬ 
icans everywhere get familiar with the 
true picture, their influence will di¬ 
minish. 

And as America’s small-town news¬ 
paper editors become familiar with the 
objectives and techniques of this prop¬ 
aganda, they will refuse to be used by 
such unscrupulous promoters who 
would corrupt the integrity of our na¬ 
tion’s journalism, and take advantage 
of hardworking editors in order to get 
free space for telling their one-sided 
story—and making it look like the 
editor’s own views. 

Small-town journalism is a vital part 
of the American way of life, and those 
interests which would twist its pur¬ 
poses to their own selfish ends do not 
deserve to remain anonymous. They 
must be known for what they are. 
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Edward Timpnar, of near Pinckneyville, is in egg business in a big way. His 6,000 layers, housed 
in a 225-foot long quonset-type building, have produced as many as 420 dozens of eggs a day. 

Mrs. Timpner gathers eggs brought into the egg 
room on a five-inch canvas belt from roll-type nests. 

RAISES EGGS ON CONTRACT < 
After nearly a year's trial, this farmer 
finds he likes working on contract basis 

Time controls replace manpower in poultry 
house. Clocks turn feeders, ventilators on, off. 

EDWARD Timpner of near 
Pinckneyville, in Perry County, 

will complete his first year of con¬ 
tract farming next month. So far 
he is satisfied with the results. 

Last September he signed an 
agreement with a hatchery and 
feed dealer in Clinton County to 
provide housing, equipment and 
labor for 6,000 laying hens in re¬ 
turn for a six-cent guaranteed gross 
profit on each dozen of Grade A 
eggs produced, and three-cents per 
dozen for all other eggs. 

The contract is based on a mar¬ 
ket price of 35 cents per dozen or 
less. Should the price go above 35 
cents, Timpner and his dealer 
share the extra revenue equally. 
Moreover, the dealer furnishes 18- 
week-old, started layers, the feed, 
any medication needed, and, of 
course, the market for the eggs. 

Timpner points to several obvi¬ 
ous advantages of his contractual 

€ 

arrangement. First, he doesn’t 
have to worry about a market. 
Second, he is sure of a profit re¬ 
gardless of whether eggs drop be¬ 
low 35 cents or not. And third, he 
was able to get into volume egg 
jroduction for an investment of 
>6,000, much less than it would 

have cost him were he completely 
on his own. 

“I would have lost money this 
year if I hadn’t had a contract,” 
he points out. “Eggs were bring¬ 
ing less than 35 cents most of the 
time.” 

Biggest disadvantage to contract 
farming is that his agreement must 
be renegotiated each year, Timp¬ 
ner explains. But he isn’t worried. 
“I’ll cross that bridge when I get 
to it. I can always handle the 
whole business if I have to,” he 
declares. 

Another drawback is that he 
must produce top quality eggs in 
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For added insurance against storm-caused power failure, 
he installed standby generator with double-throw switch. 

Bulk feed is augured into feed room, then gravity-fed into troughs of four shaker- 
type feeders which distribute feed to two sections of metal-covered poultry house. 

order to make his efforts worth¬ 
while. By good management, he’s 

^ been able to average 75 per cent 
™ Grade A eggs, while at the same 

time, maintaining the amazing lay¬ 
ing average of nearly 80 per cent. 

The motive for Timpner’s egg 
venture was a desire to provide an 
opportunity for his 20-year-old son, 
Gary, to stay on the farm when he 
returns from the Army next Febru¬ 
ary. 

Timpner explains: “I wanted to 
® find a place for my son, and this 

was the best way to do it, I felt. 
It’s almost impossible to buy more 
land around here. We’re practical¬ 
ly surrounded by strip mines. What 
land there is for sale, is priced too 
high.” 

The southern Illinois farmer 
owns 500 acres, much of which is 
in pasture. He keeps 25 sows, a 

£ small beef herd, and 40 to 50 sheep. 
“But this wasn’t a big enough op¬ 
eration to provide a living for my 
family and a future in farming for 
my oldest son.” 

Another consideration that led 
Timpner to decide in favor of a 
large-scale poultry enterprise, was 
his many years of experience with 
chickens. He has raised them since 

£ he was a freshman in high school 
34 years ago. And at one time he 
worked for a hatchery. 

Timpner houses the layers in a 
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225-foot by 32-foot quonset-type, 
metal building, which is divided 
in the center by an egg room and 
cooler. The center section also 
holds the bulk feed, which is grav¬ 
ity fed into four automatic feeders, 
two to each section of the build¬ 
ing. Clock controls turn the feed¬ 
ers on three times a day. 

Roll-type nests, arranged against 
the north wall of the building, per¬ 
mit freshly laid eggs to gently roll 
onto a continuous, four-inch can¬ 
vas belt, which, when turned on, 
brings the eggs into the egg room. 
There, Timpner, or his wife, sorts 
and cleans the eggs. This chore is 
done four times a day. 

After the eggs are cleaned and 
cooled they are crated and stored 
in an air-conditioned room until 
shipped to market. A single, win¬ 
dow model air conditioner keeps 
the egg room temperature at be¬ 
tween 58 and 60 degrees, protect¬ 
ing the quality of the eggs until 
they are picked up by truck once 
a week. 

In comparing his past smaller 
poultry setup with the present op¬ 
eration, Timpner says, “There’s 
not nearly as much work raising 
6,000 layers as there was with 1500. 
Our biggest job is washing and 
cleaning eggs. Two of us can do 
that in 45 minutes. We can take 

- *> * *** . t.,, 

Cleaning house of manure is easy, since Timp¬ 
ner uses electric cleaner to do chore for him. 

care of all the chores in less than 
four hours a day.” 

The metal poultry house is win¬ 
dowless. Therefore dependable 
electricity to power 20 ventilating 
fans and electric lights, plus other 
electrical equipment, is essential. 
Timpner installed a standby gen¬ 
erator as insurance against outages, 
although he points out that his 
co-op electricity has been excellent. 

He’s a member and a director of 
Egyptian Electric Co-op of Steele- 
ville. 

At present, his 6,000 hens are 
laying over 5,000 eggs a day, or 
roughly 420 dozens, of which about 
315 dozens are Grade A. He nets 
between $20 and $22 a day. He 
believes he will be able to pay off 
his $6,000 investment in five years. 

He will replace his flock when 
its production falls off to 50 per 
cent. The dealer furnishes 18-week- 
old layers which reach full pro¬ 
duction at 24 weeks. 



Robert Hoult and wife work as a team. He takes pictures and she tints 
them. The Moults run a photo shop in their rural home, near Chrisman. 

This farmer’s 

hobby 

now a full time 

business 

Robert J. Hoult started taking pictures 15 years 
ago as a hobby. His business was farming. Today, 

the reverse is true. Hoult is a professional photogra¬ 
pher. He rents out his 300-acre farm. However, he 
does raise a few chickens as a sideline. 

Hoult operates his photography business from his 
farm home, located near Chrisman, Edgar County. 
The living room of the two-story house serves as his 
studio. The old, converted coal bin in the basement 
is Hoult’s dark room. A former bedroom is his office. 

The hobbyist-turned-professional is helped by his 
wife, who tints the finished portraits, and also man¬ 
ages the business. And when Hoult added another 
sideline to his ever-expanding occupation—catering 
weddings—Mrs. Hoult increased her activities too. 
She bakes and decorates cakes. 

The Hoults specialize in offering a complete 
service to brides-to-be. The service includes sending 
out invitations, decorating the church and serving 
the reception. The Hoults advertise this wedding 
service as: “Weddings the Worry-Less Way.” 

Hoult says, “No wedding is too large or too small 
for us to handle. We can take care of all the de¬ 
tails, or we can supply just what the couple wants. 
We aim to satisfy our customers.” The Hoults are 
averaging better than a wedding a week now. 

Hoult handles all the picture taking. He says he 
takes as many as 50 pictures at some weddings. He 
uses two press cameras. “I made the mistake once of 

8 

having only one camera. I had trouble with it and 
I missed several pictures. And at weddings you 
usually have only one chance for a picture. The sec¬ 
ond camera is my insurance.” 

Mrs. Hoult’s ability to bake and decorate cakes ^ 
grew out of a hobby, much like her husband’s. One • 
year Hoult bought his wife a cake decorating set. She 
practiced on cakes she baked for friends. They liked 
her handicraft and before long orders came in for 
her cakes for weddings, anniversaries and birthdays. 

But there was on drawback. Mrs. Hoult found out 
that during hot humid weather, her attractive cake 
icings just wouldn’t set right. Her husband came to 
her aid. He installed a central air conditioner in the 
home. No more does Mrs. Hoult have trouble with 
soggy icing during summer months. w 

Hoult, besides taking pictures of weddings, snaps 
all of the pictures for the local high school yearbook. 
He also does portrait work in his home studio, whose 
walls are covered with some of his photo-art. “I ve 
never had a bit of training in this work, either,” 
explains the ex-farmer. “What I know I have learned 
from experience.” 

Hoult says both his wife and he are very happy 
with their present occupations. For one thing, it 
means a closer family tie with both of us working £ 
together. “I don’t think we could be happier doing 
anything else,” he adds. The Hoults are members 
of Edgar Electric Co-op, Paris. 
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GEE WHIZ 
Johnny was learning the alphabet. 

"A,” said his mother. 
"A,” said Johnny. 
“B,” said his mother. 
“B,” repeated Johnny, disinter¬ 

estedly. 
And so the letters came and went 

while Johnny grew more and more 
bored as each new one made its ap¬ 
pearance. 

“This is G,” said his mother, rather 
discouragedly. 

Johnny was suddently interested. 
“G?” he questioned excitedly. Is it 

G, mama?” 
“Yes, it is G.” 
“Well, where’s whiz?” 

SORTA SUDSY 
A newly-wed bride was showing a 

friend the kitchen of her new, seven- 
room house. 

“We furnished the kitchen with 
soap coupons,” the bride said. 

“With soap coupons!” the friend 
exclaimed. “What about the other 
six rooms?” 

“Oh, them,” the bride replied, 
they’re filled with soap.” 

TOO HELPFUL? 
The charitable minister stopped his 

car, picked up a staggering drunk on 
the street, drove him home. “I guess 
you can make it into your house, all 
right, my good man,” he said solici¬ 
tously. The drunk staggered around, 
protested at the curb, “Oh, no you 
don’t. I want you to come in with 
me. It’ll help a lot if my wife sees 
what kind of man I’ve been out with 
tonight.” 

SPEED COUNTS 
On his way to visit relatives in the 

swamp country, the stranger asked 
directions of a native. 

“Is it true that if you carry a lighted 
torch through the swamp, the alliga¬ 
tors will not bother you?” 

“We-el, depends on how fast you 
carry the torch,” the native replied. 

KINDA MOUSY 
“Look here,” said the angry hard¬ 

ware dealer to the salesman, “you told 
me that those mouse traps you sold 
me were wonderful for mice but my 
customers are complaining that they 
haven’t caught a single mouse in 
them!” 

“Well,” was the salesman’s calm 
reply, “isn’t that wonderful for the 
mice?” 
DEFLATED 

A rather stout schoolmistress was 
talking about birds and their habits. 
“Now,” she said, “at home I have a 
canary, and it can do something that 
I cannot do. I wonder if any of you 
know just what that thing is?” 

Little Eric raised his hand. “I know 
teacher. Take a bath in a saucer.” 
NOW WE KNOW 

The candidate for mayor promised 
a friend he would have some election¬ 
eering material for him and asked him 
to stop in at campaign headquarters 
to pick it up. The man was unable 
to find a parking space in front of the 
headquarters, so he double-parked, 
then dashed into the office, and called 
to the candidate’s secretary: “I’m in a 
hurry. Where’s that, political dope?” 

“He’s out to lunch,” replied the sec¬ 
retary. “Can I help you?” 
WATERLOGGED? 

The story is told about the farmer 
who was approached to become a mem¬ 
ber of a county watershed group. 
“Watershed,” exclaimed the farmer, 
“What do I want with a watershed? 
I don’t even have a machine shed.” 
INTERCOMMUNICATIONS 

A woman in the back seat of a car 
was haranguing her husband who sat 
behind the wheel. “And furthermore, 
Henry,” she finished, “when we are 
driving, it is not necessary to preface 
every remark you make with ‘Pilot to 
Navigator’.” 
MARRIAGE COUNSELING. 

“You must realize, my boy,” the 
father said to his son, about to be 
married. “You will have not only an¬ 
other mouth to feed, but a great big 
one to listen to.” 

WASHES, RINSES 
AND SANITIZES 

ITSELF1 

humt ROUND DESION 
and VACUUM 

—THf mm, MODIRN WAT 
TO AUTOMATION 

3i 

DON’T GET CAUGHT WITH AN OLD-FASHIONED TANK! 
Some farm bulk milk coolers can be as obsolete the day they 
are installed as your can cooler! Here are three, sure ways to 
tell an old-fashioned tank — so you won’t get stuck with one: 
(1) An old-fashioned tank, usually rectangular-shaped, re¬ 
quires water and ice to meet the cooling code, practically 
ioubling your cooling expense. (2) When cleaning equipment 

is installed and used in an old-fashioned tank — the large, 
loose, awkward lids leak water all over your floor; and the corners are 
practically impossible to clean properly. (3) When you go pipeline with an 
old-fashioned tank — you have to shell out a lot of cash for an expensive, 
hard-to-clean releaser or pump. 

SEND FOR FREE BOOKLET 
— about the truly-modern, round- 

shaped ZERO T-20 Vacuum Auto¬ 
matic Bulk Milk Cooler, that cleans 
itself, today! 

ZA/IDk T-2° VACUUM 

AUTOMATIC 

BULK MILK COOLER 
-with BUILT-IN'.%PAMVR-SPRAY 

AUTOMATIC WASHER 

MAM COUPON FOR FREE BOOKLET 

ABOUT A TRULY MODERN TANK! 

ZERO Corporation 
757-H Duncan Ave.; Washington, Mo. 
Please send me your FREE Booklet about 
the ZERO T-20 Vacuum Automatic Bulk 
Milk Cooler — the truly-modern tank — 
and name of my nearest ZERO Dealer. 

NAME  

ADDRESS. 

CITY  .STATE. 
ill 
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Illinois Commerce Commission 

sets 11.25 mill rate for 

three southern cooperatives 

New wholesale rate lower than one asked for by 
power companies but it will cost three southern Illinois 

co-ops an additional $400,000 a year 

The Illinois Commerce Commis¬ 
sion, August 2, .set 11.25 mills 
(1.125 cents) per kilowatt-hour as 
the wholesale rate two commercial 
power companies can charge three 
southern Illinois electric cooper¬ 
atives. 

The decision was a result of a 
protracted hearing before the 
Commission which began last Jan¬ 
uary, when the three co-ops re¬ 
fused to sign 10-year service con¬ 
tracts with the two utilities that 
supply them with wholesale elec¬ 
tricity. The co-ops, Egyptian Elec¬ 
tric of Steeleville, Southern Illinois 
Electric of Dongola, and Southeast¬ 
ern Illinois Electric of Eldorado, 
are building their own power plant 
and expect to be supplying their 
own electricity in three years. 

The power companies, Central 
Illinois Public Service Company 
and Illinois Power Company, 
asked the Commission to approve 
a rate of 13.5 mills. The co-ops 
called this rate unreasonable, dis¬ 
criminatory and retaliatory, and 
requested the rate be the same as 
that granted by the power com¬ 
panies to the 22 other co-ops in 
the state of between S1/^ and 9 
mills. 

$400,000 More Annually 
Under the new rate, the three 

co-ops, which serve some 23,000 
farms and rural establishments, 
will pay approximately $400,000 
more a year for wholesale power 
than they paid under their old 
contracts with the power compan-. 
ies which expired December 31, 
and about $300,000 more than 
what they would have paid had 
Che Commission approved the same 
rate as the other 22 co-ops in the 
state are charged. 

In its order the Commission 

called the 13.5 rate which the pow¬ 
er companies sought to impose on 
the co-ops, “unjust, unreasonable 
and excessive.” It pointed out that 
the rate was 12 times what the 
power companies would accept 
were the co-ops able to sign 10- 
year contracts. The new rate will 
be retroactive to January 1. 

On August 1, Central Illinois 
Public Service Company and Illi¬ 
nois Power Company filed a com¬ 
plaint with the Illinois Commerce 
Commission charging that the 
three cooperatives are violating the 
Illinois Public Utilities Act. The 
companies asked the I.C.C. to clas¬ 
sify the co-ops as public utilities 
and to force them to operate un¬ 
der the jurisdiction of the Com¬ 
mission. 

In addition, the two utilities re¬ 
quested the Commission to de¬ 
termine whether or not the three 
co-ops should build their own gen¬ 
erating and transmission plant for 
which they have received a $25,- 
800,000 loan from the Rural Elec¬ 
trification Administration. 

Joint Statement 
On August 5 the managers of 

the three distribution cooperatives, 
and the manager of the power co¬ 
operative, issued the following 
joint statement regarding the 
Commission order and the com¬ 
plaint filed by the power compan¬ 
ies. The managers are: R. T. 
Reeves, Southern Illinois Electric, 
Dongola; R. S. Holt, Egyptian 
Electric, Steeleville; Roger Lentz, 
Southeastern Illinois Electric, Eldo¬ 
rado; and L. T. Clevenger, South¬ 
ern Illinois Power Cooperative, 
Marion. 

The statement follows: 
“The Illinois Commerce Com¬ 

mission entered an order on Au¬ 
gust 2, fixing the rate that Central 
Illinois Public Service Company 
and Illinois Power Company will 
be allowed to charge our cooper¬ 
atives at 1.125 cents per kilowatt- 
hour. 

“Although the new rate is con¬ 
siderably below the 1.35 cents per 
kilowatt-hour rate which the Com¬ 
mission f ound ‘unjust, unreason¬ 
able, and excessive,’ it is a far cry 
from what the cooperatives had 
hoped would be established as a 
just and reasonable rate. 

40% Increase 
“During the first six months of 

1960, the 1.125 cent per kilowatt- 
hour rate resulted in an increase 
of about 40 per cent in power 
costs to the three southern co¬ 
operatives over the rate in effect 
in 1959. The dollar amount of the 
increase is estimated to run in ex¬ 
cess of $400,000 during the year 
1960. 

“The Commission order stated, 
‘it is not the contention of Central 
Illinois Public Service Co. that the 
added revenue from the three 
southern cooperatives is required 
by Central Illinois to provide a 
just and reasonable return.’ 

“The order further stated, ‘the 
rate contained in the agreement 
and collateral agreement with 16 
cooperatives was designed, among 
other things, to forestall competi¬ 
tion but that elimination of com¬ 
petition was not a factor in de¬ 
signing Rate 12 for the three 
southern cooperatives.' 

“We believe that the results of 
this hearing provide conclusive 
proof to other cooperatives that 
unless they can keep the door open 
for establishing their own power 
source, they cannot hope that the 
rates charged by the utility com¬ 
panies will be kept at a reasonable 
level. 

Complaint Filed 
“On August 1, Illinois Power 

Company and Central Illinois Pub¬ 
lic Service Company filed a com¬ 
plaint that the three southern co¬ 
operatives and Southern Illinois 
Power Cooperative were operating 
as utilities and were in violation 
of the Illinois Public Utilities Act. 

“It appears to be the contention 
of the utility companies that the 
three distribution cooperatives be¬ 
came utilities on January 1, 1960, 
when they refused to sign the con¬ 
tract proffered by the utilities. 

“The complaint charges that by 
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virtue of the availability of two 
per cent REA loan funds and in¬ 
come tax exemption, the cooper¬ 
atives are able to* engage in ‘un¬ 
regulated, cut-throat competition.’ 
This is not true. 

“Presumably, the utilities are of 
the opinion that the Commission 
has delegated to them authority to 
regulate the cooperatives which 
have signed the 10-year contract 
with the utility companies and that 
only cooperatives which have re¬ 
fused to sign this contract operate 
as utilities. 

“The power contract which ex¬ 
pired January 1, 1960, provided 
that respecting service to new cus¬ 
tomers located in an area where 
either power company or the co¬ 
op could provide service by reason¬ 
able extensions of existing lines, 
the party which could provide 
service with the least capital ex¬ 
penditure should accept the cus¬ 
tomer. 

Principle Still Applied 
“Although the contract contain¬ 

ing this provision is no longer in 
effect, the cooperatives have con¬ 
tinued to apply the principle in¬ 
volved. 

“The power companies appar¬ 
ently are contending that this prin¬ 
ciple does not apply to areas where 
they have a certificate of conven¬ 
ience and necessity, but that such 
areas are the exclusive domain of 
the power companies. 

“There is considerable evidence 
that certificated areas are consid¬ 
ered by the power companies to 
include not only franchised cities 
and villages, but all of the rural 
areas surrounding them which the 
utilities may now or in the future 
find it profitable to serve. 

“The complaint charges that the 
three cooperatives and Southern 
Illinois Power Cooperative have 
obtained REA loans without first 
obtaining certificates of conven¬ 
ience and necessity from the Com¬ 
mission and that the REA Admin¬ 
istrator acted illegally in granting 
these loans. As member-owned co¬ 
operatives, we are not subject to 
Commission regulation and never 
have been. 

“Although the complaint is ob¬ 
viously aimed at the Southern Illi¬ 
nois Power Cooperative’s generat¬ 
ing plant, many of the issues raised 
point up to the need for state leg¬ 
islation which will protect the 
rights of Illinois rural electric co¬ 
operatives.” 

• PORTABLE GRILJL, • SMALL OVEN 

The home handyman, like the 
golfer with matched clubs, can also 
have a matched set of three portable 
electric shop tools—drill, sander, and 
jig saw—neatly stored in a special 
container. This innovation in 
small tools is the product of Thor 
Power Tool Company, La Grange 
Park, 111. It is called SpeedPak, and is 
designed to retail from between $40 
to $50. All tools in the set are UL- 
approved. 

• ELECTRIC SHEARER 
For close trimming work of shrubs, 

and grasses, this two-purpose electric 
grass and shrub clipper can be hand¬ 
held, or used with a handle-roller at¬ 
tachment. UL-approved the Skill 
grass and shrub shear, retails for 
$39.95- The roller handle costs an ad¬ 
ditional $5. Made by Skill Corp., 
5033 Elston Ave., Chicago 30, Illinois, 
the shear is available at all Skil 

dealers. 

This small oven bakes potatoes, ap¬ 
ples, and many other food items. It 
does the work of a large oven, 
yet it uses only a fraction of the heat. 
The portable oven sells for $6.95. It is 
made of steel, finished in chrome and 
is 10 inches in diameter. It can be 
plugged into any household circuit of 
115 volts. Called the Silv-A-King Elec¬ 
tric Plata Baker, the oven is marketed 
by International Appliances Corpora¬ 
tion, 918-940 Stanley Ave., Brooklyn 
8, New York. 

Outdoors or inside, this portable 
grill makes homecooking an easy 
chore. Featuring a calrod heating ele¬ 
ment the small grill can broil, barbe- 
que, toast, or heat meat and food 
items quickly. The windshield hood 
guards against splattering. It can also 
be tilted back out of the way, or 
removed completely. There’s a “keep 
warm” area to one side of the grill, 
especially suited for keeping baked 
beans, vegetables or rolls, hot while 
the meat is cooked. The grill is made 
by General Electric- The suggested re¬ 
tail price is $24.95. 

• MATCHED TOOL SET 

" Ksr „i(i . MATCfiED SET 

»IWHII 
SQmdWay KLUE UNE Si TOOL imOTAK 
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Shelby 
We sometimes think of August as 

the month in which we can rest be¬ 
fore we start with the fall harvest. 
But do we rest? Hardly, for now we 
realize that summer is almost over 

and we have not 
finished with the 
many jobs we had 
planned to do, back 
in the spring. 

It is true, that the 
heavy rains delayed 
us for a time and 
there are many jobs 
which we cannot 
complete. Still, 
there is time to fin¬ 

ish some of them, especially those 
which concern grain drying. 

If you are planning on drying your 
crops with heated, or forced air dry¬ 
ers and need some help and advice, 
call your co-op’s power use adviser. 
His service is free to you. 

Electric Heat 
One of the best features of elec¬ 

tric heat is its flexibility. Electric 
heat can be used in any type of old, 
or new home, if the proper insula¬ 
tion is used. Also, electric heat is 
clean. There are no fumes, no 
smudges, and no smoke. Walls, furni¬ 
ture and draperies stay cleaner. 

Electric heat is convenient. You en¬ 
joy complete push button operation. 
You don’t have to store fuel. There 
are no registers or ducts to take up 
wall space. 

Electric heat is durable. There isn’t 
a single moving part to wear out, if 
you install cable heat. There is prac¬ 
tically no maintenance or replacement 
expense. 

Electric heat is safe too. You can 
leave your home anytime without 
worrying about it. Flameless, odorless 
electricity eliminates fire hazards. 

Electric cable heat is silent. There 
just isn’t any noise because there are 
no motors or blowers to rumble and 
roar. 

Stop for a moment and think about 
the problems you had with your heat¬ 
ing system last winter. Ask yourself 
these questions: 

1. Does my heating system overheat 
some rooms? 

2. Are other rooms too cold? 
3. Can I control the temperature 

at the comfort level desired for dif¬ 
ferent rooms? 

4. Does my present heating system 
waste fuel because of the distance 
heat has to travel? 

5. Are there any fumes? Smoke? 
Soot? Ashes? 

6. Do I have to worry about order¬ 
ing, and storing fuel? 

7. Does my present system detract 
from the appearance of my home be¬ 
cause of bulky radiators, open floor 
or wall registers? 

Remember, electric heat is suited 

W. L. Walker 
Manager 

A/k*/S I FROM 
for any room or any home in this 
area. If you are interested in chang¬ 
ing your present heating system, or 

are building a new home, think about 
heating it electrically. 

Call or write the Shelby Electric 
office and Len W. Seaman, your 
power use adviser, will be glad to dis¬ 
cuss electric heat with you. Remem¬ 
ber, we have nothing to sell in the 
heat line. All power use services are 
free to the members of this coopera¬ 
tive. Ask for your free copy of our 
new booklet on home comfort heat¬ 
ing. 

Jo-Carroll 
Dear member: In the past several 

months we have received many in¬ 
quiries as to whether the co-op has 
special rates for the use of automatic 
washers, dryers, fry pans and many 
other smaller appliances. 

We wish to take this opportunity to 
inform you that we do not have spe¬ 

cial rates on those 
items. However, we 
do have a special 
rate for electric hot 
water heaters. If you 
have an electric hot 
water heater, please 
notify our office. We 
cannot give a special 

till rate for electric 
ranges. 

If you are plan¬ 
ning on buying a new electric hot 
water heater, or are installing an 
electric range, please call our office 
in Elizabeth and our power use adviser 
will help you in selecting the proper 
size that will fit your needs. At pres¬ 
ent, over 50 per cent of our members 
are heating their water electrically. 

★ * ★ 

July was vacation month for many 
cooperative employees. Charles D. Mc- 
Clave, work-order clerk, spent two 
weeks in Denver, Colo., where he at¬ 
tended the Shrine convention. 

Manager Charles C. Youtzy, spent a 
week at Eagle Lake, Wis., where he 
did a great deal of fishing. 

★ ★ ★ 
The employees of the cooperative 

would like to say "Hello” to 10 new 
members of the cooperative. These 
members have cottage sites on Govern¬ 
ment Island Number 239, in the Mis¬ 
sissippi River, near Galena. 

For years these people cooked with 
bottled gas and lighted their cottages 
with kerosene lamps. Some of the cot¬ 
tages on this island were built in 1895 
and are still in use today. The cooper¬ 
ative is very happy that it has been 
able to extend electric service to these 
new members. 

C. C. Youtey 

Manager 

MJ.M. Electric 
On June 28, a severe windstorm 

swept through the MJ.M. area, dam¬ 
aging the Bunker Hill area severely 
and leaving scattered damage in other 
parts of the cooperative’s lines. On 
June 29, following approximately the 
same path as the previous storm, an¬ 
other storm struck. This time Jersey 
County was also hit. Trees and build¬ 
ings were torn down and demolished 
along with the lines of the cooperative. 

Immediately, a call was put through 
to the Association of Illinois Electric 

Cooperatives’ office 
in Springfield, to the 
disaster plan coordi¬ 
nator for help. In a 
matter of minutes, 
help was on the way. 

In our next issue 
of the special section 
of the News, we 
hope to have a com- 

Ora Snider plete pictorial cover- 
Manager age of the storm 

damaged areas. Our members’ cooper¬ 
ation in reporting outages according 
to name and location number was of 
great value in relaying the messages 
to linemen in the field and resulted in 
an earlier restoration of service. We 
ask our members to continue reporting 
outages to our office by name and lo¬ 
cation number. Location number 
should also be given on a request for 
reconnection of any service. 

Give Thanks 
To our own crews and to the crews 

from Edgar Electric Cooperative, 
Paris; Rural Electric Convenience Co¬ 
operative, Auburn; Egyptian Electric 
Cooperative, Steeleville; Norris Elec¬ 
tric Cooperative, Newton, and the 
Shelby Electric Cooperative, Shelby- 
ville we would like to say thanks 
again for a job well done. 

Our spraying operation is in high 
gear at this time. The response to 
letters mailed to members recently in 
regard to spraying along our right-of- 
ways was good. The information re¬ 
ceived is being processed and chan¬ 
neled through the forestry department. 
The chemicals used in the spray are 
harmless to livestock and people but 
will kill brush and trees, which are 
the source of trouble to your, coopera¬ 
tive in its effort to maintain uninter¬ 
rupted service to its members. 

Employee Retires 
On July 29, of this year, John 

Allen retired as a full-time employee 
of this cooperative after 15 years of 
service. Allen became associated with 
the cooperative while he was “on loan” 
by the United States Employment Serv¬ 
ice, where he held the rank of senior 
interviewer to the extension service of 
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planning on drying corn, please let 
us know ahead of time, in order that 
we may plan for the heavy increase 
in service. It takes some planning on 
your part, as well as ours, to get 
plenty of power where you need it, 
when you need it. 

We will supply the larger trans¬ 
formers. But, you members must have 
adequate wiring. Drop us a card if 
you think you might have to use a 
corn dryer. We will ask our power 
use adviser to visit you and to advise 
you on your electric needs. 

* ★ * 

Let us remind all you members 
that if you or any of your animals 
receive an electrical shock from any 
equipment, then something is wrong, 
and should be corrected at once. 

Two members recently complained 
of higher than normal electric bills. 
Our power use adviser, after talking 
with them, learned that the people 
in one case, and cows in the other, 
had been receiving electric shocks 
from some of the equipment. 

must be of a 40-gallon capacity or 
larger. 

The purchase must be made before 
January 1, 1961, and must be installed 
to meet specifications by January 31, 
1961. 

The $15 cash bonus is to help defray 
the wiring costs and a statement of 
wiring must be presented to the co¬ 
operative representative who will call 
on you. In the event the cost of elec¬ 
trical wiring is less than $15, the lesser 
amount will be paid. 

Exchange Users Bonus 
Members who are now using elec¬ 

tric ranges or water heaters, and who 
exchange them for new ranges or wa¬ 
ter heaters are entitled to an award, 
according to a recent program adopted 
by your Board of Directors. 

If you have been using an electric 
range or water heater, and exchange 
it for a new electric model, your co¬ 
operative will give you your choice of 

an automatic electric toaster or food 
mixer. 

25 Years of Progress 
Only one family in 10 had elec¬ 

tricity 25 years ago. Because power 
companies were not willing or able to 
serve rural areas, farmers in this area 
and throughout the country formed 
their own member-owned, non-profit 
electric cooperatives to serve them¬ 
selves. Now, virtually every rural fam¬ 
ily has access to electricity and prac¬ 
tically 100 per cent of the rural people 
in this area have this low-cost, depend¬ 
able electric co-op power. 

This year marks the 25 th anniver¬ 
sary of REA, an agency of the Federal 
Government set up to loan money for 
rural electrification. Twenty-five years 
of progress has proved that rural elec¬ 
trification is good for all Americans. 

Home Electric Heating 
The cold winter months are coming 

soon. Why not call on your coopera¬ 
tive now to discuss how you can enjoy 
this year the finest heat available. 
Electric heat is the cleanest, safest, 
quietest, most efficient heat you can 
have. Electric heat can’t be beat! 

Adams Members Enjoy Barbecue 

Two 50-foot long grills were used to barbecue 7,000 pork chops for 3,500 members 
at the annual meeting of Adams Electric Cooperative of Camp Point. 

A barbecued pork chop lunch was 
served to 3500 persons in 30 minutes 
at Adams Electrical Co-op annual 
meeting held July 26 at Camp Point. 

Each person was given a paper plate 
filled with two barbecued chops, two 
slices of bread, generous servings of 
apple sauce and baked beans, pickles, 
a half pint of milk and a cup of ice 
cream. 

The chops were prepared by 15 
male employees of the co-op, who char¬ 
coal-cooked them over two 50-foot long 
grills. Ninety women on 10 serving 
lines filled the plates and gave them 
to people at the rate of 100 per min¬ 
ute. 

According to Robert McMillen, 
groundman for the co-op, and chief 
cook, 100 hogs were butchered to sup¬ 
ply the 7,000 pork chops consumed. 
In addition, 186 large size cans of 
apple sauce were used to feed the 
annual meeting crowd, second largest 
in the co-op’s history. 

Walter Harrison, president of Na¬ 
tional Rural Electric Cooperative As¬ 
sociation, gave the principal address 
at the caravan-type of meeting. Miss 
Judy Leenert, 16 years old, of Camp 
Point, was crowned Miss Adams Elec¬ 
trical Co-op, and will represent the 
co-op in the state contest to be held 
next month in Springfield. 

This indicates that a partial short 
circuit exists, which means that elec¬ 
tricity is being wasted to the ground, 
just as gasolene would be wasted from 
a leaking barrel. The sooner the leak 
is stopped the less waste in dollars 
and the safer everyone will be. 

Your cooperative is conducting a 
brand new kind of an appliance cam¬ 
paign. This campaign gives a bonus 
to new users of electric ranges and 
water heaters, and it also provides 
that members who sell or trade their 
older electric ranges or water heaters 
and replace them with new models 
will also receive bonuses from your 
rural electric cooperative. 

If you are a member of this co¬ 
operative and you are not a user of 

an electric range or 
water heater, switch 
now and receive a 
big cash bonus from 
your electric cooper¬ 
ative. 

Your cooperative 
will pay you $15 
toward the electrical 
installation of an 

Ralph While electric range or wa- 
Manager ter heater. The 

range must be a late model (not neces¬ 
sarily new), four-burner with oven 
range. A table-top range and built-in 
oven also qualify. 

The water heater must be a two- 
element, 240-volt conventional or 
quick recovery model used in conjunc¬ 
tion with a pressure water system and 

Convenience 
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Gauges, which may be set for sawing several lengths of wood 
at the same time, are made out of welded right angles of flat 
iron mounted freely on a rod. They can be pre-set by tighten¬ 
ing a set screw in metal collar to keep the gauge from slipping. 

HANDY 
HOME-MADE 
FARMING AIDS 
You may be able to use some 

of these helpful ideas which 

other practical farmers devised 

Photos by A. M. Wettach 

This picture shows how chopped hay storage and self-feeder was arranged for forced air dry¬ 
ing and with exterior plywood panels lap-edge bolted to make a waste-proof manger. A ply¬ 
wood tunnel of panels carries air into slatted cone in the center of the structure. The cone 
forces chopped hay outward into manger, preventing bridging. The fan is electrically-powered. 

A homemade hack saw, built from odds and ends, is mounted on table made out of a car's run¬ 
ning board, then fitted on a frame with truck wheels in rear with swivel caster wheel in front. 

This farmer installed alt barn 
light switches conveniently by 
the door. Thus, he can turn on 
or off every light from one spot. 

This electric, suspended feed auger was built 
to move feed away from window or door of 
bin, feed wagon, etc. It eliminates scooping. 

This hog waterer,% mounted straddling house 
foundation, permits hogs to drink from either 
in or out of house. Heavy flap keeps cold out. 

# 

+ 

4 

# 

14 
ILLINOIS RURAL ELECTRIC NEWS 



The vital importance 
of interconnection 

\Continued from Page 5] substa¬ 
tions and to interconnect its sub¬ 
stations on the low voltage side in 
any manner that will provide the 
best service and the fewest in¬ 
terruptions for its members. 

If trouble should develop at any 
one substation, we can connect this 
substation in parallel with two or 
more other substations, then cut 
out the substation where the trou¬ 
ble exists and go ahead and make 
the repairs, while the load that is 
normally served by that substation 
is served by the other substations 
with which it has been connected 
in parallel. When the necessary 
repairs have been made, the sub¬ 
station can be again connected to 
pick up the load which it normal¬ 
ly serves, and the other substations 
are taken out of parallel so that 
each again serves its normal load. 
All this with no interruption what¬ 
ever to members’ service in the 
area. 

When a cooperative owns its 
own transmission line, it is nor¬ 
mally true that a point of connec¬ 
tion with the power company lines 
can be chosen so that service to the 
cooperative depends only on the 
power company’s heavy duty trans¬ 
mission lines, and during storms 
we do not have to worry about 
what happens to the small and less 
reliable power company transmis¬ 
sion lines. 

There have been many occasions 
during severe storms when coop¬ 
eratives have been almost helpless 
to repair storm damage until the 
power company had restored serv¬ 
ice first to substations. A co-op 
cannot readily determine who has 
service and who does not when its 
source of power is off. 

The most important advantages 
of interconnection, however, can¬ 
not be realized until several neigh¬ 
boring systems in an area have 
their own substations connected 
together, and then form an inte¬ 
grated system of a group of coop¬ 
eratives with their own transmis¬ 
sion lines. After a group of neigh¬ 
boring systems have interconnected 
their own substations, then it 
would be a simple matter to inter¬ 
connect the group of co-ops as one 
unit. 

If 10 or 15 co-ops were tied to¬ 
gether by one transmission line, 
they would be in a position to pool 
their purchasing power and buy 
from the source that would give 
them the best price. This source 
could be the present power com- 

any suppliers, or one, or a com- 
ination of several other sources, 

such as co-op, federal, municipal, 
and private power producers, both 
in and outside of Illinois. ^ 

Since the two power companies, 
which serve 25 of the 27 Illinois 
electric co-ops, own the transmis¬ 
sion lines that connect co-op sub¬ 
stations, all of the co-ops, with 
three exceptions, of necessity buy 

ower). company electricity and 
ave no effective bargaining power 

in purchasing this electric energy. 
Interconnection, first of the in¬ 

dividual co-op substations, and 

then of several co-op systems, would 
free the rural electric co-ops from 
complete dependence on a single 
source of wholesale electricity, and, 
in turn, would improve their bar¬ 
gaining position tremendously. 

The power companies have long 
since understood the benefits of 
interconnection. They have been 
exchanging power among them¬ 
selves for many years and in so 
doing, they have been saving mil¬ 
lions of dollars. 

Integration of power systems 
helps keep capital investment 
down and helps promote efficien¬ 
cy. I believe that cooperatives in 
Illinois have been slow to recog¬ 
nize this basic reality about the 
electric utility business; namely, 
that interconnection is vital to 
their survival. Co-ops, too, must 
take advantage of the cost-saving 
techniques that only interconnec¬ 
tion can make possible, if they ex¬ 
pect to be able to furnish their 
members with an adequate supply 
of reasonably-priced electricity for 
future use. 

pm 
LAND BANK LOANS 

on good productive forms 
New appraisal standards permit larger 

loans on good productive farms. This 
means more farmers can now benefit 
from a LAND BANK LOAN. 

“A cooperative system wholly owned by farmers” 

SEE OR WRITE YOUR NEAREST FEDERAL LAND BANK ASSOCIATION 

AMBOY EUREKA MORRISON 
BELLEVILLE FREEPORT MT. VERNON 
BLOOMINGTON GALESBURG OREGON 
CARLINVILLE HARRISBURG OTTAWA 
CARROLLTON HILLSBORO PITTSFIELD 
CHAMPAIGN JOLIET PRINCETON 
CHARLESTON KEWANEE QUINCY 
DANVILLE LINCOLN SPRINGFIELD 
DECATUR MACOMB WATSEKA 
DEKALB MONMOUTH WOODSTOCK 
EFFINGHAM 
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lly I t youngsters get toste 

of life in the great outdoors 

at Boy Scout camp co-op serves 

Swimming pool is one of main attractions at 
Boy Scout camp located in Jo-Daviess County. 

Scouts live in tents during week's stay at 
camp which serves 1500 boys each summer. 

120,000 gallons of water which is con¬ 
tinuously filtered and treated by a 
chemical process, electrically oper¬ 
ated. 

A typical camp week for a scout is 
something like this: The camper ar¬ 
rives Sunday afternoon around 2 p.m. 
with his troop and scout master. The 
scout changes into swimming trunks 
and then receives a medical checkup. 
Next on the agenda is a swimming pro¬ 
ficiency test conducted in the pool. 

The scout returns to his assigned 
tent site. Retreat is held at 6:45 p.m., 
followed by supper, and a tour of the 
entire camping area. Later, at an open 
campfire, the boys are acquainted with 
the routine of camping. Bedtime 
comes around 10 or 10:30 p.m. 

Up early Monday morning, by 6:30 
a.m., the scout finds a full schedule 
planned for him. Some boys go to the 
archery range, others try their hand at 
making leather belts. There are 
classes in outdoor cooking, in nature 
lore, and in other merit badge activi¬ 
ties of scouting. 

For beginners, swimming lessons are 
given in the morning hours. After 
dinner more time is spent on the scout 
craft lessons. A general swim for every¬ 
one is held from three to five p.m. 

A staff hunt highlights Monday 
night for the new campers. Staff per¬ 
sonnel hide. The campers search for 
them. They receive a point, or scalp, 
for each staffer they find. The scout 
with the most scalps (pieces of rib¬ 
bon) is awarded a watermelon. 

Tuesday’s routine is the same as 
Monday’s with one minor change. In 
the afternoon, at 4 p.m. a demonstra¬ 
tion in the proper handling of a canoe 
is held on the creek which meanders 
through the camp. That evening the 
boys are free [Continued on Page 22] 

ILLINOIS RURAL ELECTRIC NEWS 

Rifle practice is another popular part of the scouting program which also includes archery 
boating, swimming, craft work, hiking and many other activities which the youngsters enjoy 

■ Life in the great outdoors a 
week at summer camp—is an import¬ 
ant part of the whole Boy Scout pro¬ 
gram. The camp provides overnight 
hiking, swimming, boating, archery 
and numerous other activities for the 
scouts. 

And though the camp is the training 
grounds for “roughing it,” it still re¬ 
tains a semblance of modern living. 
Several rural electric co-ops serve Boy 
Scout camps. They supply electricity 
for lighting, for cooking, for pumping 
and for many other chores. 

Jo-Carroll Electric Co-op, Elizabeth, 
serves Canyon Camp, near Woodbine, 
Jo-Daviess County. The 286-acre camp 
is owned and operated by the U.S. 

Grant Boy Scout Council and handles 
the camping needs of 125 troops, or 
around 1,500 boys each year. During 
an average summer week 150 boys at¬ 
tend the camp. 

Camping period extends from the 
second week in June until the second 
week in August. A permanent camp 
staff of 25 persons is on duty during 
this time. They are housed in four 
small wooden cabins. There are also 
buildings for the mess hall, and for 
craft work. The youngsters are housed 
in tents. 

A concrete swimming pool was 
built in 1955. It is 75 feet long and 
37 feet wide with a depth ranging 
from two to Sy2 feet. The pool holds 



Excerpts from 

DEMOCRATIC and REPUBLICAN 

platforms on rural electrification 
and related issues 

. V' . '' 11 Hi 

Democratic Platform Planks 
Rural Electrification: “The rural electric cooperatives 

celebrate this year the 25th anniversary of the creation 
of the Rural Electrification Administration under Presi¬ 
dent Tranklin D. Roosevelt. 

“The Democratic Congress has successfully fought the 
efforts of the Republican administration to cut off REA 
loans and force its high interest rate policies on this 
great rural enterprise. 

“We will maintain interest rates for REA co-ops and 
public power districts at the levels provided in present 
law. 

“We deplore administration failure to provide the dy¬ 
namic leadership necessary to encourage loans to rural 
users for generation of power where necessary. 

“We promise the co-ops active support in meeting the 
ever-growing demand for electric power and telephone 
service to be filled on a complete area-coverage basis, with¬ 
out requiring benefits for special interest power groups.” 

Energy: “The Republican administration would turn 
the clock back to the days before the New Deal, in an 
effort to divert the benefits of the great natural energy 
resources from all the people to a favored few. It has 
followed for many years a ’no new starts’ policy. 

“It has installed atomic energy development; it has 
sought to cripple rural electrification. 

“It has closed the pilot plant on getting oil from shale. 

“It has harassed and hampered the TVA. 

“We reject this philosophy and these policies. The peo¬ 
ple are entitled to use profitably what they already own. 

“The Democratic administration instead will foster the 
development of efficient regional giant power systems 
from all sources, including water, tidal, and nuclear, to 
supply low-cost electricity to all retail electric systems, 
public, private, and cooperative. 

“The Democratic administration will continue to de¬ 
velop ‘yardsticks’ for measuring the rates of private 
utility systems. This means meeting the needs of rural 
electric cooperatives for low interest loans for distribu¬ 
tion, transmission and generation facilities; federal trans¬ 
mission facilities, where appropriate, to provide efficient 
low-cost power supply; and the strict enforcement of the 
public-preference clause in power marketing.” 

High-Interest, Tight-Money Policy: “As the first step 
in speeding economic growth, a Democratic President will 
put an end to the present high interest, tight money policy. 

“This policy has failed in its stated purpose—to keep 
prices down. It has given us two recessions within five 
years, bankrupted many of our farmers, produced a record 
number of business failures, and added billions of dollars 
in unnecessary higher interest charges to government 
budgets and the cost of living.” 
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Republican Platform Planks 
Rural Electrification: “To assure steady balanced growth 

and agricultural progress we pledge . . . Encouragement of 
farmer owned and operated cooperatives including rural 
electric and telephone facilities.” 

Natural Resources: “A strong and growing economy re¬ 
quires vigorous and persistent attention to wise conserva¬ 
tion and sound development of all our resources. Team¬ 
work between Federal, State, and private entities is 
essential and should be continued. It has resulted in 
sustained conservation and resource development pro¬ 
grams on a scale unmatched in our history. 

“The past seven years of Republican leadership have 
seen the development of more power capacity, flood 
control, irrigation, fish and wildlife projects, recreational 
facilities, and associated multipurpose benefits than during 
any previous administration in history. 

“Our objective is for further growth, greater 
strength, and increased utilization in each great area of 
resource use and development. 

“We pledge: Use of the community watershed as the 
basic natural unit through which water resource, soil, and 
forest management programs may best be developed, with 
interstate compacts encouraged to handle regional aspects 
without Federal domination. 

“Development of new water resource projects through¬ 
out the Nation. 

“Support of the historic policy of Congress in preserv¬ 
ing the integrity of the several States to govern water 
rights. 

“Observe the ‘preference clause’ in marketing Federal 
power. 

“Support of the basic principles of reclamation.” 

Government Finance: “To build a better America with 
broad national purposes such as high employment, vigor¬ 
ous and steady economic growth, and a dependable cur¬ 
rency, responsible management of our Federal finances is 
essential. 

Even more important, a sound economy is vital to na¬ 
tional security. While leading Democrats charge us with 
a ‘budget-balancing’ mentality, their taunts really reflect 
their frustration over the people’s recognition that as a 
nation we must live within our means. 

“Government that is careless with the money of its 
citizens is careless with their future. 

“We must resist assaults upon the independence of the 
Federal Reserve System. 

“We must strengthen, not weaken, the ability of the 
Federal Reserve System and Treasury Department to exer¬ 
cise effective control over money and credit in order better 
to combat both deflation and inflation that retard 
economic growth and shrink people’s savings and 
earnings.” 
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How 
to 
build 

charcoal 
fire 
THERE IS NO TRICK to building 
a charcoal fire if you pour about one- 
half cup odorless kindling fluid over 
the coals, allow to stand a few min¬ 
utes and then light. Otherwise crush 
newspapers or small sticks to serve as 
kindling. 

Begin with a single layer of briquets, 
adding enough to make the fire deep 
enough to last through the cooking 
period without refueling. Wood char¬ 
coal is a good fuel but not as economi¬ 
cal as charcoal briquets. Be sure to 
keep briquets in a dry place because 
damp, moist charcoal is slow to ignite, 
produces sparks and smoke. The lat¬ 
ter affects the delicate “charcoal fla¬ 
vor" outdoor cooks wish for their food. 

Remember that a charcoal fire will 
take from 30 minutes to an hour to 
be ready for cooking. Wait until all 
flames have died down and the coals 
look ash-gray in the daytime or have 
a red glow after dark. Spread the fire 
evenly so that it extends just beyond 
the food you are cooking. To get more 
heat for quick cooking, tap ashes off 
the burning coals with tongs. Ashes 
tend to retard heat. 

If you are cooking a roast on a ro- 
tisserie and need more heat, add new 
briquets around the edge of the fire. 
They will ignite from those already 
burning. To reduce heat, raise the 
grill higher above the coals, or move 
the food to edge of grill where there 
is less heat. 

Keep a sprinkler of water nearby. In 
case spilling fat starts a sudden blaze 
you can douse it with a fine sprinkle 
of water (a clothes sprinkler is just 
dandy). An emergency blaze can also 
quickly be smothered with handfuls of 
salt. 

When meal is over, sprinkle coals 
with water to stop burning or dunk 
into a pail of water. Allow to dry and 
use them another time. Remove ashes 
and clean fuel bowl thoroughly to 
prevent corrosion caused by long¬ 
standing wet ashes. Clean cooking 
grill before food particles are dry and 
cling. 

Here are some cues for easy outdoor cooking ■ 

CHICK-N-QUE SAUCE 
CUE: To insure delectable chicken every 
time, cook slowly over glowing coals (not 
flame) 12 or more inches from heat. Al¬ 
low an hour total cooking time, turning 
chicken frequently, basting with sauce 
each time you turn. 

% cup com oil 
% cup lemon juice or vinegar 
% cup water 
2 teaspoons salt 

% teaspoon pepper 
1 clove garlic, minced 
1 teaspoon paprika 

% teaspoon thyme 
1 tablespoon minced onion 

Mix all ingredients in a bowl, let stand 
an hour to blend flavors. To use as a 
marinade, arrange chicken pieces in shal¬ 
low baking dish. Pour sauce over all, let 
stand one hour or more. Turn chicken 
occasionally to season evenly. To use as a 
basting sauce, brush pieces with sauce 
before grilling. Enough for three chickens. 

CHICK-N-QUE TOMATO SAUCE 
CUE: For chicken as pretty as a picture 
to taste as good as it looks, brush with 
corn oil, broil over coals 30 minutes 
slowly, turning frequently. Then brush 
with sauce and continue cooking 30-45 
minutes, basting and turning. 

2 tablespoons com oil 
% cup chopped onion 
1 tablespoon Worcestershire 
1 tablespoon brown sugar 

% teaspoon salt 
Vt teaspoon paprika 
2 tablespoons lemon juice or vinegar 

% cup water 
1 cup chili sauce or catsup 

Place oil and onion in saucepan. Cook 
over low heat, stirring, about 10 minutes. 
Add remaining ingredients, simmer 15 
minutes, stirring. Remove from heat. 
Enough for three chickens. 

OVEN BARBECUED CHICKEN 
CUE: When rain makes your outdoor 
party an indoor affair, don’t despair! 
Barbecue chickens in your oven. Place 
chicken pieces skin side down in shallow 
baking pan. (When using Chick-n-que 
Sauce, base with sauce from beginning. 
When using Tomato Sauce, brush chicken 
with oil.) Bake at 400 degrees 30 minutes. 
Turn chicken, pour either sauce over 
chicken and continue baking another 30 
minutes, basting frequently. 

HAMBURGER-HOTDOG SAUCE 

CUE: Keep this sauce warm in a pan on 
grill while broiling franks or hamburgers. 
Brush toasted rolls generously with sauce, 
place pickle slices on meat, and spoon on 
more sauce. 

Vi cup minced onion 
Vi cup com oil 
Vt cup tomato catsup 
V4 cup chili sauce 

1 teaspoon Worcestershire 
Vt teaspoon salt 

Dash of pepper 
1 tablespoon vinegar 
1 tablespoon flour 

Vi cup water 

Saute onion in oil. Add catsup, chili 
sauce, Worcestershire, salt, pepper, vine¬ 
gar. Blend flour and water, stir in rest 
of ingredients. Bring to boil and boil one 
minute, stirring constantly. 

SPANISH CORN AND ZUCCHINI 
CUE: Prepare this in your kitchen and 
heat in saucepan over coals while steaks 
are cooking. Potato chips, chilled pickles 
and French bread make your meal com¬ 
plete. 

Vt cup chopped onion 
Vi cup chopped green pepper 
1 clove garlic, minced 

Vi cup com oil 
1 lb. zucchini or yellow summer squash 
1 small can whole kernel com, drained 
1 8-oz. can tomato puree 
1 teaspoon sugar 

% teaspoon salt 
% teaspoon pepper 
Vt teaspoon chili powder (optional) 

Saute onion, pepper and garlic in oil 
for five minutes. Thinly slice squash and 
add to onion. Saute over low heat 10 min¬ 
utes. Add remaining ingredients, simmer 
20 minutes. 

GREEN BEANS AND CHEESE 
CUE: Cook celery, onion, green pepper 
in oil at home. Add beans, refrigerate. 
At suppertime reheat in saucepan on 
grill while meat or fish is cooking. Good 
with barbecue chicken, too. 

1 cup diced celery 
1 teaspoon minced onion 
1 tablespoon minced green pepper 

Vi cup com oil 
% teaspoon salt 
1 lb. fresh or 2 pkgs. frozen green 

beans or 1 No. 2 can green beans 
Vi cup grated Cheddar cheese 

Cook celery, onion and green pepper in 
oil until tender. Add green beans and 
salt, heat thoroughly. Sprinkle with 
grated cheese, mix lightly. Serve imme¬ 
diately. 

FAVORITE FRENCH DRESSING 
CUE: Perfect for tossed green or vegetable 
salads. For interesting flavor variation 
use Cider, Malt, Tarragon or Wine vine¬ 
gar or a combination of vinegars. 

1 cup salad oil 
14 cup vinegar 

IVt teaspoons salt 
V4 teaspoon paprika 
% teaspoon mustard 
1 clove garlic, if desired 
1 teaspoon sugar, if desired 

Measure all ingredients into a bottle or 
jar. Cover tightly and shake well. Chill 
several hours. Shake thoroughly before 
serving. 

PICTURE POTATO SALAD 
CUE: The secret of flavorful potato salad 
is to add onion and seasonings while 
potatoes are still warm. Then cool pota¬ 
toes before adding rest of ingredients. 

6-8 medium size potatoes 
4-5 green onions, cut fine or 

2 tablespoons minced onions 
2 teaspoons salt 

Dash pepper 
V< teaspoon chervil (optional) 
2 tablespoons vinegar 
2 tablespoons hot water 

% cup mayonnaise 
V6 cup chopped green pepper 
Vi cup chopped pimiento 
V4 cup diced celery 
Vt cup mayonnaise 

Cook unpeeled potatoes until tender. 
Peel and slice or dice while still hot. Add 
onion, pepper and chervil. Combine vine¬ 
gar, hot water and third cup mayonnaise. 
Combine with warm potatoes, allow to 
cool. When cool, mix in rest of ingre¬ 
dients. Chill. 
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CARROT AND RAISIN SALAD 

CUE: For delightful eating, chill grated 
carrot thoroughly and make sure lettuce 
is cold and crisp. 

V> cup raisins 
3 cups grated carrots 
1 tablespoon orange juice 
1 teaspoon grated orange rind 
1 teaspoon lemon juice 

Salad greens 

Let raisins stand in warm water until 
plump. Drain. Mix with grated carrot. 
Mix mayonnaise with fruit juices and 
rind. Add to carrot, toss lightly. Serve 
on salad greens. 

SNOW-CAPPED TOMATOES 

CUE: Serve juicy sliced tomatoes on salad 
greens and pass the dressing. Or dispense 
with greens, arrange tomato slices on 
platter and spoon dressing over. 

'/2 cup mayonnaise 
14 cup sour cream 
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V* cup chopped cucumber 
14 teaspoon, minced onion 

Salt and pepper 
4 tomatoes, peeled and sliced 

Blend ingredients. Allow to stand 15 
minutes in refrigerator for flavors to 
blend. Spoon on tomatoes. 

COLE SLAW FOR BARBECUES 

CUE: Crispness is what you want, so let 
shredded cabbage stand 15 minutes in ice 
water, drain thoroughly. Chill other 
greens until serving time. 

3 cups shredded cabbage 
3 cups shredded salad greens 
1 carrot, thinly sliced 

% green pepper, stripped 
1 cup mayonnaise 
4 green onions, chopped 
1 tablespoon tomato catsup 
2 teaspoons vinegar 

14 teaspoon Worcestershire 
14 teaspoon salt 
H teaspoon pepper 

Arrange cabbage, greens, carrot and 
green pepper in salad bowl. Blend mayon¬ 
naise with rest of ingredients. Pour over 
vegetables at serving time, toss lightly. 

RICH FUDGE BROWNIES 
CUE: Serve these with fruit, if desired, 
but they are a dessert unto themselves. 

1 cup sugar 
14 cup cooking oil 
2 eggs 

Vi teaspoon vanilla 
2 sq. unsweetened chocolate, melted 

14 cup chopped walnuts 
% cup sifted cake flour 
14 teaspoon salt 

Combine sugar and oil. Add eggs, beat 
until light and smooth. Stir in vanilla, 
melted chocolate and nuts. Sift cake flour 
and salt, add gradually to chocolate mix¬ 
ture. Beat until smooth. Turn into 
greased pan (8x8x2). Bake at 350 de¬ 
grees 30-35 minutes. Cut in squares. 



■ A new countertop oven with a drop-down 
surface unit has graduated from the experimental 
stage to production after 24 months approval by. women 
in 34 cities. Pushbuttons control surface units. Oven 
features rotisserie, new mirror window, oven door slides 
off for reach-in cleaning. Unit measures 28 inches when closed, 
50 inches with surface units open. By Hotpoint. 

■ If you prefer the style of built-ins, the new ones supply all 
the conveniences of free-standing ranges. This one has roast 
sentry, a precision control which cooks meat to degree 
selected, then buzzes when meat is ready. Raised 
edges eliminates spill-over on surface units, 
thin-top design permits installing above drawers, a 
real space-saving convenience. By RCA Whirlpool. 

They’re 
building 

ranges 
differently 

this 
year 
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■ New double-oven 
built-in is operated 
by single control 
panel at counter height. 
The panel features 
a simplified clock 
control that makes the 
top oven fully 
automatic. (The user 
sets one small 
clock for "start" and 
the other for the 
time she wishes the 
oven turned off.) 
Both 17-inch ovens 
are miracle sealed for 
baking and roasting, 
feature plug-out 
heaters for easy 
cleaning and each has 
its own broiler pan. 
A non-fog look-in 
window also is a 
feature of the top oven. 
Cabinet was designed 
to contain the ovens. 
By Westinghouse. 
| Drop-down oven door 
on built-in oven 
permits easy access 
for quickly removing 
and replacing 
throw-away foil oven 
linings when they 
become spattered by 
grease and it's 
easier to load and 
remove food for baking 
and broiling. Release 
buttons on either side 
allow door to glide 
down on cables. 
By Kelvinator. 
■ Space-saving, 
this new one-piece 
built-in range 
combines four surface 
units and oven in a 
single unit. Only 
takes 27 inches of 
wall space, can save 
up to five square feet 
over building in of 
separate oven and 
surface units. It can 
fit snugly into a 
work counter and rests 
on a single-drawer 
cabinet. Control 
panel with automatic 
timer and push buttons 
for surface units 
can be mounted 
wherever it is handy. 
By General Electric. 
■ Newest concept in 
free-standing range 
design is model which 
presents a built-in 
appearance but can 
be mounted on a 
base cabinet of any 
desired height, thus 
eliminating costly 
installation. The unit 
combines a single 
or double oven with 
unique oven doors that 
glide up out of the 
way for loading, 
unloading or cleaning, 
pulls out just like 
a drawer. Heating 
units are concealed 
when not in use. 
By Frigidaire. 

» 
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1. Heraldic Tablecloth is shortest route to 
elegance we know. Crocheted in motifs, it 
has a delicate chain loop border. Designed 
to blend tastefully with any dining decor. 

MHX' 
4. Apron Edging. An apron edging requiring 
only four rows of crochet. Start to fashion 
the edging now so that it'll be ready by 
the time the next shower invitation arrives. 

6. Rose Motif Tablecloth. A filet rose 
rambles around edge. Work design in six- 
inch squares, sew together to fit tea or 
tablecloth. Picot edging adds final touch. 

8. Baby Set. Everybody loves a baby and 
every baby's mama will love the crocheter 
of this gift set which includes sacque, bon¬ 
net, booties, mittens, trimmed with lace. 

AUGUST, 1960 

2. Diadem Doily. Whether you crochet this 
doily flat, or add a ruffle, this design 
will add a touch of elegance to any table. 
The doily measures 18 inches in diameter. 
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5. Barbary Coast Bedspread. Each hexagonal 
motif is worked separately in fairly thick, 
fast-working crochet cotton. This is a house¬ 
hold accessory any woman would treasure. 

7. Striped Bag and Purse. Go places all 
year long with this gay set. The firm body 
and novel styling are achieved by crocheting 
over six strands of brilliant rug yarn. 

9. Place Mats. Make these mats easily in 
motifs. Gives your dining room a fresh moun¬ 
tain greenery look. The center is a love¬ 
ly Hunter Green; the edge a cool chartreuse. 
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3. Match-Mate Italian Shirts. Fun to sew 
are these matching Italian shirts fashioned 
of gay gingham. All you need to follow our 
simple instructions is a tape measure. . . . 

FREEo PATTERNS 

Yours 

making 
ILLINOIS RURAL ELECTRIC NEWS 
Judy Parker 
Box 1180 
Springfield, Illinois 

Please send me without charge the 
pattern leaflets which I have checked 
below. I am enclosing a STAMPED, 
SELF-ADDRESSED envelope for every 
THREE patterns requested. (If pos¬ 
sible, the envelope which MUST ac¬ 
company all pattern orders, should be 
of the larger size): 

1  Heraldic Tablecloth 
2  Diadem Dolly 
3  Italian Shirts 
4  Apron Edging 
5  Barbary Coast Bedspread 
6  Rose Motif Tablecloth 
7  Bag and Purse 
8  Baby Set 
9  Place Mats 

My name is  

Address * — 

Comment (if any)     

This coupon expires Sept. 20, 1960. 
Orders must be postmarked by that 
date. ' 
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LIKES TO READ 
I am 11 years old and in the sixth 

grade at Rosiclare Grade School. My 
birthday is September 13. I have brown 
hair and brown eyes. I am five feet, two 
inches tall. My hobbies are reading and 
knitting. I would like to hear from boys 
and girls from nine to 17 years of age. 
—Claudine Sandefur, Box 519, Rosiclare, 

Hi Pen Pals, 
This month we received a “long-dis¬ 

tance” letter from Hartmut Schmcisser of 
West Germany. The letter we are re¬ 
ferring to is included below along with 
his picture. Hartmut wrote a note along 
with his letter informing us that he hap¬ 
pened to get a copy of our publication 
from a friend of his who lives in Alex¬ 
ander, 111. How about dropping Hartmut 
a few lines? He would probably be able 
to write interesting things about his coun¬ 
try and you could do likewise about our 
U.S. Send any letters for publication to: 
Judy Parker, Jr. Rural Electric News, Box 
1180, Springfield, 111. 

* * * 

WATCHES TV 
I am in the eighth grade at Metropolis 

Junior High School: I am 13 years old. 
My birthday is November 17. I have 
brown hair and brown eyes. I like to 
dance, listen to music and watch TV. I 
would like to hear from all ages.—Jeanette 
Parsons, 413 East 7th Street, Metropolis, 
111. 

* ★ ★ 

LIKES TO READ BOOKS 
I am' a little boy. My birthday is 

January 3. I like to dance and read books. 
I have one sister, Marla. I would like to 
hear from kids of all ages.—Russel Clardy, 
413 East Seventh St., Metropolis, 111. 

* * 

AUGUST BIRTHDAY 

111. 

★ ★ ★ 
PLAYS PIANO 

I am 11 years old. My birthday is 
March 16. I am four 
feet and a half-inch 
tall. I weigh 83 
pounds. I have light 
brown hair and 
brown eyes. My hob¬ 
bies are playing the 
piano, watching TV 
and dancing. I am in 
the fifth grade and 
go to Rockford 
School. I would like 
to hear from boys 
and girls of all ages. 

I will answer every letter I receive. — 
Dianne Schmitt, R.F.D. No. 2, Warsaw, 
111. 

- * * * 

HORSEBACK RIDER 
I am 13 years old. My birthday is 

March 31. I am in the seventh grade and 
go to the St. John’s Grade School. I am 
five feet, three inches tall and weigh 100 
pounds. I have brown hair and blue 
eyes. I like to go horseback riding 
roller skating, play softball and listen 
to Rock ’n’ Roll music. I would like 
to hear from Pen Pals between the 
ages of 13 and 15.—Janet Ruth Schoen- 
beck, R.R. No. 1, Evansville, 111. 

★ * * 

I am 11 years old. I am four feet, 11 
inches tall. My hair is blonde. My birth¬ 
day is August 31. My hobbies are listen¬ 
ing to rock ‘n’ roll music. I am in the 
sixth grade. I go to St. Joseph School. I 
would like to hear from girls and boys 
between the ages of 11 and 14. Will 
try to answer all letters I receive.—Mary 
Ellen Pohlman, Meppen, 111. 

★ * * 

WANTS AMERICAN PEN PALS 
I am 15 years old and have brown hair 

and greenish-blue 
eyes. My hobbies are 
playing Ping Pong 
and watching TV. I 
also like to read 
crime-fiction and to 
dance to records, 
especially Elvis Pres¬ 
ley’s songs. I visit 
the high school here 
in Sulzbach-Rosen- 
berg in Bavaria. I 
would like to hear 
from boys and girls 

between 14 and 16 years of age.—Hartmut 
Schmeisser, Sulzbach-Rosenberg, Buehl- 
gasse 5, Bavaria, West Germany. 

WANTS PEN PALS 
I would like to have some Pen Pals. I 

am 10 years old and my birthday is 
January 31. I am four feet, four inches 

,tall. I have brown hair and blue eyes. 
I am in the fourth grade at Mt. Pleasant 
School. My hobbies are getting jewelry 
I love jewelry very much. I have three 
dogs and three puppies. I would like to 
hear from boys and girls of all ages.— 
Linda Sue Sadler, R.R. No. 1, Dongola, 
111. 

★ ★ ★ 
LIKES POPULAR MUSIC 

I am 11 years old 
and my birthday is 
July 31. I like popu¬ 
lar music. I have 
three ponies and one 
colt. They are named 
as follows, in order: 
Linda, Misty, Smokey 
and Barney. My hob¬ 
bies are writing let¬ 
ters, riding horses, 
swimming and riding 
bicycles. — Cheryl 
Robinson, R. R. No. 

1, Tallula, 111. 

ENJOYS DANCING 
I am 14 years old. My birthday is 

December 27. I am 
a Freshman at Kin- 
mundy Alma High 
School. I have brown 
hair and matching 
eyes. My hobbies are 
listening to KXOK 
and dancing. I would 
like to hear from 
boys and girls be¬ 
tween the ages of 13 
and 17.—Nancy Jane 
Thomas, R. R. No. 
1, Alma, 111. 

★ * * 

WANTS PEN PALS 
I am 12 years old and in the seventh 

grade at Dow School. My birthday is 
July 18. I have blonde hair, blue eyes 
and weigh 90 pounds. I am five feet, 
two inches taH. I collect napkins and 
also pictures of movie stars. I would 
like to have my mailbox filled with let¬ 
ters. I would like to hear from boys and 
girls of all ages. I will try to answer 
all letters.—Sandra McDonald, R.R. No. 
1, Dow, 111. 

★ * * 

LIKES ROCK 'N' ROLL 
I am 15 years old. I am in the ninth 

grade. My birthday 
is April 6. I have 
brown hair and 
brown eyes. I enjoy 
rock ‘n’ roll, cooking, 
and sewing. I would 
like to hear from 
boys and girls be¬ 
tween 14 and 17. I 
would like to have 
pictures, if possible. 
— Rita Winans, R. 
R. No. 1, Chrisman, 
111. 

Roughing. It 0 
[Continued from Page 16] to swim, 
play games, or do whatever they want. 
Many take time to write letters home. 

A water carnival is conducted on 
Wednesday afternoon for all the swim¬ 
mers. A colorful Indian-type pageant 
is held in the evening. There’s a full 
scouting program on Thursday, after 
which the evening is open for the 
scouts to amuse themselves. 

Friday’s camping schedule is the ^ 
same as Thursday’s except in the eve¬ 
ning, when a closing camp fire pro¬ 
gram is held. The campers present 
short skits for the amusement of the 
staff personnel and other campers. 
Merit badges for the week’s work are 
presented. 

Another water carnival in the 
camp’s pool is given Saturday morning. 
After lunch the camp sites are cleaned. 
The campers pack their gear. They ^ 
are homeward bound. The camp per¬ 
sonnel relax, and prepare to receive 
another group of scouts on Sunday. 
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ammmMiiimimMmmimimiimiimimmimimimiMmiimmimmiiimiimmmiii: 

(Rural Exchange! 
| Reaching Over 430,000 Rural People Each Month | 
niiiiiiiimiimiiiimmiimiiimMimiiiiiiiiiiimiiimmimimimMimmimimimmiiiif: 

• Auction Schools 

LEARN AUCTIONEERING. Two week term, 
or home study. Nationally recognized, diploma. 
Free catalog! Missouri Auction School, Box 
9252X45, Kansas City, Missouri. 

• Business Opportunities 

FOR SALE: Old established general merchan¬ 
dise business, 8 room modern home, 2 acres.. 
Clark County. $18,000 takes all. Elmer Real 
Estate, 604 South Cross Street, Robinson, Illi¬ 
nois. 

MINK FOR Early Delivery. Almost all types. 
Complete raising informaion free. Lake Supe¬ 
rior Mink Farm, Superior, E E, Wisconsin. 

• Farm Machinery, Equipment 

MECHANICAL FEEDING will save you time 
and hard work. Send for free pictures and 
plans. Built for years of dependable service, 
the proven Silo-Matic Unloader and Scru- 
Feed’r Bunk Conveyor will feed your cattle in 
a matter of minutes. Write Van Dusen and 
Company, Inc., Wayzata, Minnesota. 

SCRAPERS, EVERSMAN 2-3 yard for 3-4 plow 
tractors. Landlevelers, from $325. World’s 
largest sales service. Rex Farm Stores, Taylor- 
ville, Illinois. 

CYLINDER HEADS Rebuilt. Trucks, tractors, 
Diesels. Cracks welded, pressure-tested, ma¬ 
chined, factory guaranteed. Chapin Cylinder 
Head Co., in Chapin, 111. (Morgan County) 
(Phone 3). 

FARMS FOR Sale: 160 Acres, 145 tillable, 8 
room brick home, 50x80 barn, excellent fence 
and buildings, Quincy area, $32,000. Terms. 
Other farms and acreages, some with oil pro¬ 
duction. Country homes at $3,000, and up. 
Businesses, large and small. Elmer Realty, 
604 South Cross, Robinson, Illinois. Phone 951. 

• Livestock 

REGISTERED SUFFOLK ram lambs. Sell or 
trade for ewe lambs. Want unrelated ram. 
Vivian Hoard, Clay City, Illinois. 

REGISTERED SUFFOLK Sheep. Ewe lambs 
and yearling rams. William Derryl Pikesh, 
Strasburg, Illinois. 

BELTSVILLE NO. 1, Minn. No. 2 Incross 
Gilts. Bred or open—Superior meat type—litter 
feed test. Clarence Campbell, R.R. No. 2, 
Carmi, Illinois. 

WISCONSIN HIGH production and top quality 
Holstein and Guernsey dairy cows and heifers 
due to freshen soon. Also younger heifers and 
heifer calves—all ages. Will deliver any size 
order by truck to your farm subject to your 
inspection. Ross Blott, P. O. Box 168, Muk- 
wonago, Wisconsin. 

WISCONSIN’S FINEST Holstein and Guernsey 
dairy calves shipped to you on approval. Write 
for free price list. Otto Vanderburg, Box RE, 
North Prairie, Wisconsin. 

REGISTERED LANDRACE serviceable age 
boars and open gilts with Official Test Station 
records. Melvin Graves, Dundas, Illinois. 
Phone: Express 3-5333, Olney, Illinois. 

• Miscellaneous 

KILL SUBMERSED Water Weeds which foul 
up motor propellers, tangle fishing gear, with 
R-H Weed Rhap-20, Granular 2, 4-D. Inex¬ 
pensive, easy to use, sure results. For free in¬ 
formation write Reasor-Hill Corporation, 
Box 36E, Jacksonville, Arkansas. 

KILL BITTERWEEDS, wild onions and dog 
fennel with R-H Weed Rhap. Low cost. Will 
not injure grass, grains; not poisonous. For 
free information write Reasor-Hill Corporation, 
Box 36E, Jacksonville, Arkansas. 

SEPTIC TANKS, Cesspools, outdoor toilets. 
Keep clean and odorless with Northel Septic 
Tank Reactivator. Bacterial concentrate breaks 
up solids and grease—prevents overflow, back¬ 
up, odors. Regular use saves costly pumping 
or digging. Simply mix dry powder in water— 
flush down toilet. Non-poisonous, non-caustic. 
Six months supply only $2.95, postpaid (money- 
back guarantee of satisfaction), or rush post¬ 
card for free details. Northel, IR-8, Box 1103, 
Minneapolis 40, Minnesota. 

• Of Interest to Women 

STAMPED LINENS for embroidery or paint¬ 
ing. Buy direct from manufacturer and save. 
Send for Free catalog. Merribee, 16 West 19th 
Street, Dept. 789, New York 11, New York. 

FREE CATALOG: Unusual Items for home and 
Personal use. Satisfaction guaranteed. Myco 
Enterprises, Dept. REN, Runnemede, New 
Jersey. 

PEARL SNAPS for Western Wear. All styles 
and colors. Free catalog. Bee Lee Company, 
Dept. REN, Box 13464, Dallas 20, Texas. 

SEW APRONS :it home for stores. No charge 
for material to fill orders. In our fifth suc¬ 
cessful year. Write: Adco Mfg. Co., Bastrop 
15, Ixjuisiana. 

$2.00 HOURLY POSSIBLE sewing our ready 
cut aprons at home. Spare or full time. Expe¬ 
rience unnecessary. Write A & B Enterprises, 
Caldwell 13, Arkansas. 

• Pet:, 

FOR SALE: Stylish, healthy, registered Eng¬ 
lish Setter and Pointer Puppies and Started 
youngsters. Dwight Eaton’s Store, Chauncey, 
Illinois. 

NEW 3-POINT Tractor Hitcn—Modernize your 
present tractor—install new Heberlein 3-point 
Hitch—use any 3-point machine with older- 
model tractors—immediate delivery for IHC H, 
M, 300, 400, John Deere A, B, G, Massey- 
Harris 44, 444, Oliver 66, 77, 88, Moline ZB. 
Satisfaction guaranteed. See your local imple¬ 
ment dealer or write Bridgeport Equipment 
Company, Bridgeport, Nebraska. 

• Farms, Real Estate 

FOR SALE: Good dairy farms—many com¬ 
pletely furnished. 80’s and up. Immediate 
possession on many. Guy Steams, Broker, 
Ladysmith, Wisconsin. 

Rural Exchange 
Rates 

Regular Rates: 30 cents per word. Mini¬ 
mum ad—$5.40 for 18 words or less. 

Rates for Illinois Co-op Members Only: 
25 cents per word. Minimum ad—$4.50 for 
18 words or less. 

Display Advertising Rates: $1.00 per 
agate line, $14.00 per inch. Minimum ad— 
$7.00. 

Payment must accompany all ads. 
Deadline is 24th of month preceding pub¬ 

lication. 
The Illinois Rural Electric News goes 

into 109,000 farm homes in Illinois each 
month—actually over 430,000 readers, rep¬ 
resenting one of the most prosperous farm 
markets in the nation. 

Payment must accompany your order. 
Make checks or money orders payable to 
Illinois Rural Electric NeWs. Ad will be 
started in earliest possible issue. 

Advertisers may deduct a discount of 
10% on six month orders: 16% may be 
deducted on 12 month orders. 

Mail ad and remittance to RURAL EX¬ 
CHANGE, Illinois Rural Electric News, 
Box 1180, Springfield, Illinois. 

FREE—80 PAGE garden guide, catalog, alma¬ 
nac. Money making plans. All for 25c postage. 
Sheill L-3, Southfield, Michigan. 

KILL BRUSH at low cost with amazing R-H 
Brush Rhap. Will not injure grasses, grains; 
not poisonous. For free information write 
Reasor-Hill Corporation, Box 36E, Jackson¬ 
ville, Arkansas. 

FISH FOR Ponds. Large mouth bass, bluegill, 
crappie, channel catfish and bullheads; guaran¬ 
teed live truck delivery. Ruth Fish Hatchery, 
R.R. No. 2, Marshalltown, Iowa. 

S0 CHEAP YOU 
CAN AFFORD 
THE BEST! ftt*| 

Rates Below For Co-op Members Only 
■ Tear Off and Mail Promptly ■ 
PLEASE PRINT CAREFULLY 
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Figure out the proposition you want to make, whether it is something you want to buy, 
sell or swap. 

Write the words in the spaces above. If you fill all the spaces that will be 18 words. Price 
for 18 words (or less) is $4.50 for each time you want your ad run. 

If your message takes more than 18 words, add 25 cents for each additional word. Remem¬ 
ber, each initial or group of figures count as one word. (Don’t forget to count your name and 
address in the ad.) 

Fill in your name and address below, attach correct amount for ad and mail to RURAL 
EXCHANGE. Illinois Rural Electric News, Box 1180, Springfield, III. Your ad will appear in 
the earliest issue possible. 

YOUR NAME      

YOUR ADDRESS     
mmmmmmmmmmmmmmmm Tear Off and Mall Promptly 
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Especially for farm families! 

3 New Frigidaire Food Freezers 

Here is big farm family roominess, farm family thriftiness! And now—all the wonders of Freezing without Frost, 
that you get in Frigidaire FROST-PROOF Refrigerators, are yours in 3 new Frigidaire FROST-PROOF Food Freezers! 
Choose any one of the Frigidaire Food Freezers illustrated—or from 7 other upright and chest-type models. 

0 WONDERFUL FROST-PROOF 
IMPERIAL UFPI-16-60. No frost to 

defrost—ever! 15.95 ou. ft. 558-lb. cap¬ 
acity. Jet-freezes everywhere—even in 
the door! Available in 5 colors or 
white. Height: 69%"; Width: 32"; 
Depth: 30 As little as $5.51 a 
week l* 

♦After small down payment 

® DELUXE UPRIGHT UFD-21-60. 
20.59 cu. ft. Mammoth 720-lb. 

capacity. Twin Basket-Drawers. Juice 
can rack. Height: 70"; Width: 36'/^"; 
Depth: 32I/s". Price: As little as $4.59 
a week!* 

(D ROOMY CHEST-TYPE CFB-20. 
19.55 cu. ft. 684-lb. capacity. 

Quick-freezing shelf. Built-in lock. 2 
Slide-Aside Storage baskets. Height: 
353/4"; Width: 70%"; Depth: 291/2". A 
really big buy for as little as $4.25 
a week!* 

You'll find Frigidaire factory-trained servicemen everywhere 

FRIGIDAIRE 
PRODUCT OF GENERAL MOTORS 

ADVANCED APPLIANCES 

DESIGNED WITH YOU IN MIND 

No matter what size your family, 
home, or budget, there’s a Frigidaire 

Food Freezer for you! 

Choose from 10 different models—8 
uprights, 2 chest types. Get a freezer 
built with the same quality and the 
same forty-year know-how that you 
get in Frigidaire Refrigerators. Get the 
famous economy and dependability of 
the Frigidaire Meter-Miser cold maker. 
And—get a price that is right on any 
model you choose! 


