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Our Cover 
There’s a certain indescribable 

beauty about this scene which adorns 
the cover this month. Perhaps watch¬ 
ing the cows go home is no longer a 
typical boyhood experience even for 
farm lads, but this rural portrait seems 
to speak eloquently in favor of the 
joys of quiet contentment and pre¬ 
sents a sharp contrast to the preoccu¬ 
pation of present day youth for super¬ 
ficial, nerve-jarring entertainment. 

Photo by Harold M. Lambert 

Should be thankful 
When the REA program began 22 years ago, only about 10 per cent 

of the farms of America had electricity. Today over 95 per cent 
have power. Most of the credit for this tremendous accomplishment 
goes to rural electric cooperatives, organized by farmers for the sole 
purpose of providing themselves and their rural neighbors, with the 
benefits of modern living, so long denied them because power com¬ 
panies refused to do the job. Over 414 million farms and rural 
homes are now hooked on to the lines of electric co-ops. 

But it is apparent that the success of rural electric cooperatives 
has created a great deal of envy among many groups. The list of 
powerful organizations dedicated to seeing co-ops destroyed, grows 
each year. A few of the more vociferous of these are, the LP Gas in¬ 
dustry, the power company lobby, the U. S. Chamber of Commerce, 
the National Tax Equality Association, and the National Association 
of Manufacturers. 

The envy of anti-co-op forces leads them to make all sorts of 
absurd charges including the one that the electric co-ops of the na¬ 
tion are engaged in some sub rosa conspiracy to socialize the power 
industry. Look at who’s making the charges and it isn’t difficult 
to understand that selfishness and spite are the motives for them. 

Actually rural electric cooperatives have helped to prevent the 
socialization of the electric industry. This was brought out quite 
forcefully by Dr. Clifton B. Cox, professor of economics at Purdue 
and Harvard Universities, when he testified at a Congressional hear¬ 
ing in Washington a few months ago. 

Said Dr. Cox: 
“One responsible man who has traveled this country and many 

foreign countries states that the electric cooperatives preserved the 
free enterprise system in the U.S.A. 

“The existing electric companies had not and did not provide 
power for the rural areas. The rural people bound themselves togeth¬ 
er and with the aid of REA loans, provided themselves with this serv¬ 
ice. 

“This service would have been provided sooner or later. If these 
people had not done the job, the government probably would have. 
This is the reason that many believe that the REA Act prevented 
socialization of the rural distribution of electrical energy.” 

Despite the excellent financial record established by co-ops—they 
have repaid $1-billion to the government—most co-ops are marginal 
businesses. Here in Illinois, for example, co-ops serve an average of 
21/2 consumers to the mile. It is a safe bet that power companies 
would refuse to serve thousands of co-op members should they take 
over the co-ops. And it is also a safe assumption that they would 
substantially increase the rates of those co-op customers who they chose 
to serve. Such a situation would undoubtedly bring down the wrath 
of the people and Congress on the power companies and would 
probably result in socialized electricity. 

Instead of criticizing and slandering electric co-ops, the power 
company lobby and their allies, should be thankful to co-ops for 
helping to preserve private enterprise. 
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Model RC-601 

Full-Family 39 in. size 

New Hotpoint Electric Ranges feature Time 
AND Temperature controls for automatic 
range-top cooking on the Supermatic unit — 
and for both ovens! You’re AUTOMATICALLY 

assured of “just-right” results —no more wor¬ 
ries about scorching, burning, boil-overs. 

And with the two wide ovens, you can cook 
meals for 30 people! See your Hotpoint 
Dealer today. You’ll be glad you did! 

You can own this Hotpoint Range 
for only pennies a day! 

Here’s automatic, accurate cooking at a low 
budget price! Pushbutton flavor control... 
Super-Oven . . . big Crisper-Stor and Full 
Width touch-open Storage drawer. 

See your Hotpoint Dealer for his prices and terms 

LOOK FOR THAT HOTPOINT DIFFERENCE 

HOTPOINT CO. ■ (A Division of General Electric Company), CHICAGO 44 

Model RC-141 

Full-Family 39 in. size 





Mr. and Mrs. Virgil Kleinlein of near Mt. Sterling 
are convinced that their 13 year old daughter, 

^ Carol, literally owes her good health to co-op elec- 
™ tricity. And the facts seem to bear out their conten¬ 

tion. 

Carol, from the time she was 14 months old until 
just two years ago, had an allergic condition that on 
occasions resembled attacks of either asthma or pneu¬ 
monia. “We rushed her to a hospital one night, think¬ 
ing she had pneumonia,” Mrs. Kleinlein recalls. 

“Carol would wake at night, coughing. Her eyes 
would water and almost swell shut. Little sores some- 

^ times broke out in her throat,” Mrs. Kleinlein ex- 
^ plains. 

“We took her to several doctors and each one gave 
her allergy tests. But none of them agreed on the 
cause of the trouble.” The youngster took vitamins 
and pills by the dozen, but nothing helped. 

And though the spells occurred at almost any time 
of the year, they increased notably during the winter 
months. Carol seldom got a full night’s sleep, and as 
a consequence she failed to gain weight and was al- 

^ ways tired and listless. Also, she missed a lot of school 
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because of her illness. One year she was absent 52 
days. 

“We were all completely baffled as to the cause of 
her sickness. 

“Finally, in 1956, one doctor recommended that we 
take Carol to a different climate to see if that would 
help. We agreed and decided to move to Arizona,” 
Mrs. Kleinlein says. 

“My husband, a dairyman, sold his herd and his 
equipment and put our 100-acre farm up for rent. 
While we were in the midst of getting ready to move, 
we sent Carol to visit her grandmother, who lives 
close by. 

“For some unknown reason, Carol didn’t have an 
attack while she was at her grandmother’s. Moreover, 
she slept soundly, had a good appetite, and was full of 
pep. It was the first time she had been away from 
home for many years. 

“As soon as Carol returned from her grandmother’s, 
her symptoms recurred. It seemed certain that the 
cause of her allergy was something present in our 
house, but not in her grandmother’s house. 

“We listed everything we could think of, and still 
couldn’t find a reasonable answer. About the only dif¬ 
ference between our two homes was that we had 
bottled gas appliances while Carol’s grandmother had 
electric ones. This seemed rather far-fetched, but in 
our desperation we asked a doctor whether gas fumes 
might be behind Carol’s trouble. The doctor told us 
that it might be possible, but could give us no as¬ 
surance.” 

Since the Kleinleins had already completed their 
plans to move, and had no definite assurance 

from the doctor, they left for Arizona. During the 
trip, they noticed that whenever their car was behind 
a diesel truck, Carol would begin to cough and 
wheeze. And when they went through the oil field 
country in Texas, she was very ill. 

Almost to their destination, the Kleinleins stopped 
overnight at a motel in New Mexico which happened 
to be heated by gas. Carol had a severe attack during 
their night there. 

“Suspicious as we were of gas fumes being at the 
root of Carol’s allergic condition, this was enough to 
convince us that a change of climate was not what 
was needed. So the next morning we headed back to 
the farm in Illinois, much to [Continued on page 23] 

l#iirte<‘ii-ycar-old girl suffered from asthmatic condition 

until her parents replaced their bottled gas appliances 

MMLTH TO ELECTRICITY 
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Good solution to 
ceiling problem 

Sagging or badly damaged ceiling should first be covered with furring 
strips and then the tile can be stapled or nailed to the wooden strips. 

■ Ceiling tiles provide an easy, inexpensive way 
of repairing cracked and unsightly ceilings. These 
tiles come in several different forms. Here are some 
that are suitable for “do-it-yourself” installation: 

ACOUSTICAL TILE 
• Random perforated wood-fiber acoustical tile— 

characterized by small holes scattered over the face 
of the tile in a modern, casual effect. 

• Straight row perforated wood-fiber acoustical 
tile—drilled with holes aligned in precise, even rows. 

REGULAR TILE 
• Plain ceiling tile—offers a smooth, plain sur¬ 

face, usually white. 
• Decorated ceiling tile—available in several de¬ 

signs such as a homespun fabric pattern, a diamond 
effect or a star-sprinkled styling. 

The new types of ceiling tile designed for instal¬ 
lation over cracked or stained ceilings are easily in¬ 
stalled by the average home handyman. They can be 
stapled or nailed to a framework of furring strips, 
or cemented to the existing ceiling with a special 
adhesive. 

To determine whether stapling or cementing is the 
best method, the ceiling should be checked carefully. 
If the plaster is cracked, but still firm and sound, 
cementing will probably be most economical. 

In this case, small blobs of adhesive are placed in 
each corner of the back of the tile, and the tile is 
then pressed firmly against the ceiling to insure a 
close bond with the plaster. Cementing a new ceiling 
in place can become a family project, with one mem¬ 
ber placing the adhesive on the tile with a putty 
knife, and another family handyman cementing the 
tile to the ceiling. 

Either the solid edge material, or the tiles with a 
tongue-and-groove joint may be used for cementing. 

Where plaster ceilings are still firm and sound, though cracked, the new 
tiles can be applied by cementing them right to the existing ceiling. 

The tongue-and-groove helps to level each tile as it’s f 
installed. 

If the ceiling is badly cracked and the plaster is 
falling or sagging, it is best to take the precaution of 
nailing up a framework of furring strips and attach¬ 
ing the tile to them. Furring strips are inexpensive, 
light, wooden boards and for this purpose, they 
should be of 1 x 3 inch soft lumber. This method is 
also used for finishing attic and basement rooms, and 
is preferred by most builders for installing acoustical 
ceilings in new construction. 

When the condition of the existing ceiling calls for ™ 
furring strips, the average home mechanic finds 
that stapling the tongue-and-groove type of tile to 
them is easier than nailing. There’s usually no need 
to buy a stapling gun, since they are generally avail¬ 
able on a rental or loan basis, frequently from the 
same dealer who sells the ceiling tile. 

The dealer is also a good source of practical advice 
for the handyman who’s new at this sort of thing. 
Chances are, he has a supply of “how-to” literature 
available. Manufacturers, too, are more than willing 0 
to advise the handyman. 

For the homeowner who has no knack with tools, 
or lacks the time to tackle a new ceiling installation, 
the dealer will usually be glad to recommend a 
remodelling contractor or carpenter to do the job. 
Some dealers even have their own installation crews. 

Acoustical contractors, of course, can supply the 
whole package, including material and expert in¬ 
stallation. 

With the typical job taking less than a weekend 0 
to complete, whether it’s done by professionals or 
the spare-time handyman, homeowners find that 
installing a new ceiling is not only a step toward 
freshening a drab room, but a fast one, as well. 

6 ILLINOIS RURAL ELECTRIC NEWS 



pounds, and adds the straight 
market price tor anything over 
that. 

For example, if the top market 
price is 22 cents, and a feeder 
weighs 50 pounds, Stafford gets 
$19.80 for the animal—-44 cents for 
40 pounds, or $17.60, plus 22 cents 
for 10 pounds, $2.20, a total of 
$19.80. 

One of the musts in the hatchery 
business is careful management, he 
asserts. That means a lot of record 
keeping. The . history and per¬ 
formance of each sow is noted and 
only gilts from the top producers 
are retained as herd replacements. 

Another essential in his business, 
is sanitation. “You’ve got to watch 
out for [Continued on Page 23] 

He raises 2,000 
. pigs on 10 acres 

Bob Stafford switched from truck farming to pig 
hatchery and is netting more than $6,000 a year 

Five years ago, Bob Stafford bare¬ 
ly made a living from his 10- 

acre truck farm near Grafton, 
along the bluffs of the Mississippi 
River. Today he’s netting between 
$6,000 and $7,000 a year. 

Stafford is one of a few suc¬ 
cessful pig hatchery operators in 
the state. Numerous farmers have 
tried their hand at the business 
only to go broke. 

He credits his success to a gen¬ 
erous portion of luck, hard work, 
good management and the help of 
his wife. 

He attributes the failure of many 
hatchery proprietors to over-capi¬ 
talization. “I think they spent too 
much money for buildings and 
equipment. Then they found they 
couldn’t raise enough pigs to pay 
off their investments.” 

Stafford kept his outlay for a 
farrowing house, pens, automatic 
waterers, livestock, and feeding 
equipment, below $35,000. Many 
pig hatchery operators have' three 
times that amount tied up, he 
points out. 

Despite the never-ending work 
and problems involved in his en¬ 
terprise, the 58-year-old farmer 
likes the business. He sells 2,000 
feeder pigs a year. He could sell 
a lot more if he had them, but he 
doesn’t want to expand because he 
has all the work he can handle 
right now. 

There is a brisk demand for 
feeder pigs, he points out. He has 
to turn down many orders. In 
fact, a good portion of his pigs are 
sold before they are even farrowed. 

He got his start five years ago 
with four sows and a boar. He kept 
the best gilts out of the first year’s 

litters and by the end of the sec¬ 
ond year, had some piglets for sale. 
But it wasn’t until his-third year 
that he had sufficient production 
to make some money. By then he 
had built his sow herd up to 30. 
He sold 500 young hogs. Presently 
he has 115 sows and he markets 
about 170 pigs a month. 

From 18 to 20 of the sows far¬ 
row each month with an average 
litter of nine or better. The pig¬ 
lets are weaned at four weeks and 
sold at nine when they weigh 
around 50 pounds. 

Stafford bases his charges on 
the top market quotation for 150 
to 170 pound hogs at the National 
Stockyards on the day of the sale. 
He doubles this for the first 40 
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Here are vital points 
• to consider in protecting 

your farm from the 

ever-constant danger 
of a fire. Now is a good 

time to make sure that 

you will be ready to save 
property and lives should a 

sudden emergency strike 

■ A cry of “Fire!” strikes terror 
into anyone’s heart, but perhaps 
even more so for the farmer or 
rural homeowner beyond the water 
mains and immediate help from 
the fire department. 

Any fire is a serious matter that 
demands the best and fastest think¬ 
ing of those running to fight it. 
Yet preparation for this emergency 
can prevent panic and help the 
fire-fighters get off to the best 
start in putting it out. 

The best preparation is to have 
ample water available to fight the 
fire. This can mean the differ¬ 
ence between minor damage and 
complete loss or even injury or 
death. The chances for disaster are 
strongest when there is inadequate 
water for fighting a fire. 

National Fire Prevention Week, 
being observed from October 5 to 
11, is a good time to reappraise 
the fire-fighting capacity of your 
water system—and to increase it if 
it won’t do the fire-fighting job 
you might suddenly be desperate 
for. 

Fire destroys 3,500 lives and an 
estimated $110 million worth of 
property each year in the rural 
areas of the United States. In a 
farm fire, a man’s home, his liveli¬ 
hood and his own life or the pre¬ 
cious lives of his family may be 
snuffed out. 

The modern electric water sys¬ 
tem is the basis of good fire protec¬ 
tion on the farm or for a country 
horrie. The factors that determine 
the capacity of a water system are 
the amount of water in the well it¬ 
self and its ability to replace water 
rapidly, the power of the motor 
and capacity of the pump, and the 
size of the pressure tank that is 
part of every complete water sys¬ 
tem. The National Association of 
Domestic and Farm Pump Manu¬ 
facturers recommends as a mini¬ 
mum that the water system provide 
500 gallons an hour for fire-fight- 
in&- 

Additional protection in the 
private water system is a pressure 
or gravity storage tank of 1,500 or 
more gallons capacity. The water 
system and storage tank, together 
with properly sized piping and 
adequate hose outlets, serve as the 
best insurance against loss of life 
and property by fire. 

A vital point to remember—or 
to correct—is that the wiring of 
your water system must be pro¬ 
tected from the possibility of 
burning out during a fire. The 
pump should be placed on an en¬ 
tirely separate circuit from other 

equipment. It’s a good idea to run 
the wiring connected to the pump 
underground rather than alongside 
a building where it could be 
burned. If the pump is located in 
one of the buildings, it should be 
fed by an individual circuit with 
a separate switch clearly marked 
as the pump switch only. 

The wiring for the pump is your 
lifeline as far as fire-fighting is 
concerned. If it gets knocked out, 
you might just as well stand and 
watch the fire take its course. 

Hydrants for fire-fighting, which 
will ordinarily be used for other 
purposes around the farm, should 
be located so you can reach any 
part of a building, inside or out, 
with the hose, adding about 15 feet 
for the spray. Hydrants should be 
non-freezing so they’ll be available 
for fighting fires even in sub-zero 
weather. 

Adequate hoses should be im¬ 
mediately available for emergency 
use. They should be kept in 50 
and 100-foot lengths,on reels lo¬ 
cated in one central place. This 
way they will always be ready for 
use and everyone will always know 
exactly where they are, a vital 
thing when quick thinking is es¬ 
sential. 

Though a hose that delivers 
seven or eight gallons of water a 
minute can help put out an ordi¬ 
nary fire that’s spotted in time, it’s 
well to remember that a %-inch 
hose will deliver about 50 per cent 
more water than a %-inch hose 
and that a one-inch hose will de¬ 
liver about 2j/2 times as much. 

The farmer or country home- 
owner should be prepared for all 
the types of fires he might be 
forced to fight. The most common 
cause of fire is the burning of wood 
or paper or some other com¬ 
bustible material. Since all fires 
must have fuel, heat and air to 
burn, controlling these three fac¬ 
tors controls the fire. Water cools 
and shuts off the oxygen supply 
from an ordinary fire. For this 
reason, it is highly effective as a 
fire-fighting agent. 

For a fire staring in grease, oil 
or electricity, water should not be 
used. Water spreads an oil fire be¬ 
cause oil floats and continues to 
burn. Electrical fires are. spread 
by water, too, since it is an excel¬ 
lent conductor of electricity. For 
these special types of fires, a chem¬ 
ical smothering agent should be 
used. Some of these are carbon 
dioxide, vaporizing liquid, foam, 
or even bicarbonate of soda. Any 
fire extin- [Continued on Page 25] 
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Clinton Wendell, left, and Dean Wills started an "on-the-farm" feed milling business last year and 
serve 190 customers and employ two men. In addition, they sell their own brand of concentrates. 

Despite the widespread talk of 
recession, two young men in 

DeWitt County, chose last year to 
launch a joint business venture. 
And in less than 12 months they 
had a booming milling enterprise. 

A The partners, Clinton Wendell, 
33, and Dean Wills, 36, both of 
Dewtt, based their venture on the 
idea that farmers needed an on- 
the-farm feed grinding service. 
Their reasoning proved correct. 
Today they have a route of 190 
farm customers for whom they 
grind feed on the farm each week. 

As a profitable sideline to the 
^ “home-service” milling, the part- 
™ ners added a line of their own 

concentrates for beef cattle, dairy 
cows, hogs and chickens. They mix, 
sack and sell about 40 tons of con¬ 
centrates a week. They expect to 
increase this to 100 tons a week 
this fall. 

Before they joined forces, Wen¬ 
dell was a cattle farmer feeding 
150 head a year, while Wills 

£ worked in a feed mill. 
The idea for the custom, on-the- 

farm milling service, was mainly 
Wendell’s. He was buying feed for 
his cattle, but wished he could 
grind and mix. his own. He felt it 
would be cheaper and more effi¬ 
cient. “But when I priced mixing 
and grinding equipment, I dis¬ 
covered it. came high—too high 

^ to pay for itself unless I could get 
^ a lot of use out of it.” 

The thought struck him that 
maybe other farmers in the area 
might want to use the equipment, 
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particularly tenant-farmers who 
could not afford to buy a mixer 
and grinder. So he purchased a 
mobile feed processing unit and 
took it on a demonstration tour of 
the farms in the vicinity. Farmers 
welcomed the service and soon 
Wendell had a sizable clientele. 

Meanwhile, Wendell invited his 
friend Wills to join him as a part¬ 
ner in the project. Wills accepted 
and brought with him 17 years of 
experience in the feed milling 
business. It was his suggestion that 
they develop and sell their .own 
concentrates. Wills formulated the 
mixtures, which so far have proved 
quite successful, although they are 
still being tested. 

‘ The business is housed in a con¬ 
verted barn on a 520-acre farm be¬ 
longing to Wendell’s father. 

The partners now employ two 
men. One operates the mobile 
grinding unit which visits cus¬ 
tomers every week. The other em¬ 
ployee is a salesman who sells con¬ 
centrates and also signs up new cus¬ 
tomers for the grinding-mixing 
service. 

Wendell says they will have to 
buy another mobile unit if the 
number of customers keeps in¬ 
creasing. They are very optimistic 
about the prospects for expanding 
their business. Also they point out 
that without co-op electricity on 
the farms in the area, their busi¬ 
ness probably would not be prac¬ 
tical or even possible. They are 
members of Corn Belt Electric of 
Bloomington. 
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Wendell checks map of customers who sub¬ 
scribe for service. The business is expanding. 

Wills made formulas for firm's supplements 
which are mixed at plant, formerly a bam. 



• ELECTRIC BED WARMER 

Here’s a bed warmer you sleep on, 
instead of under. Designed on the 
theory that your body absorbs warmth 
as you sleep, the appliance supplies 
radiant energy. In addition, this 
warmer has been commended by users 
for relief of pain of arthritis, cramps 

and poor circulation, where the appli¬ 
cation of heat has been recognized as 
beneficial. Called Electro-Warmth, the 
bed warmer is made by Patented Prod¬ 
ucts Corp., Danville, Ohio. It sells for 
$24.95. It has been approved by in- . 
surance underwriters against fire, 
shock, or burns. 

MU® 
LONG TERM LOANS • NO RENEWAL COSTS 
NO FEES • FULL PREPAYMENT PRIVILEGES 

<W /a* ttu FREE BOOK ^ 
"ANSWERS TO YOUR QUESTIONS ABOUT 

FEDERAL LAND BANK LOANS" 

Contact Your Nearest ■' 

NATIONAL FARM LOAN ASSOCIATION 

AMBOY DEKALB JOLIET MT. VERNON 
BELLEVILLE EFFINGHAM KANKAKEE OREGON 
BLOOMINGTON EUREKA KEWANEE OTTAWA 
CARLINVILLE FREEPORT LINCOLN PITTSFIELD 
CARROLLTON GALESBURG MACOMB PRINCETON 
CHAMPAIGN GENEVA MONMOUTH QUINCY 
CHARLESTON HARRISBURG MORRIS SPRINGFIELD 
DANVILLE HILLSBORO MORRISON WATSEKA 
DECATUR WOODSTOCK 

• RUG CLEANER 

This rug cleaning attachment for 
tank and canister-type vacuum clean¬ 
ers has a powerful rotating brush, 
which eliminates picking up of lint, 
thread and pet hairs by hand. The 
brush operates entirely on air power, 
and slips easily on the ends of exten¬ 
sion wands. Power Brush sells for 
$19.95 and is made by Power Brush 
Division, Preco Inc., 6300 E. Slauson 
Ave., Los Angeles 22, Calif. 

• BUFFET SETS 
Thermostatically controlled electric 

food warming trays and aluminum 
covered serving dishes constitute these 
new buffet sets, made by Cornwall 
Corp., Boston, Mass. They are avail¬ 
able in two sizes and retail for, from 
$14.95 to $28.95. They are also avail- £. 
able in a variety of surface colors with 
a choice of silver or black anodized 
aluminum frames. 

• MILK COOLER 

♦ 

This bulk milk cooler features a 
low silhouette for easier cleaning and 
pouring. It is available in two models, 
415-gallons, or 255-gallons. The larger 
model is 3814 inches high, while the 
smaller model is less than 35 inches 
high. Additional information is avail¬ 
able from Sunset Equipment Co., P.O. 
Box 3536, St. Paul 1, Minn. 

10 ILLINOIS RURAL ELECTRIC NEWS 



Washington Roundup 
• The fate of legislation relative to the rural elec¬ 

trification program in the 85th Congress was a mix¬ 
ture of both good and bad. 

A mixture of The bills that did not pass 
good and bad were more important than 

those which did. 
HUMPH RE Y-PRICE BILL: This measure would 

have given the REA Administrator final authority 
over the approval of loans. Under a policy instituted 
by the Secretary of Agriculture Ezra T. Benson, loans 
over $500,000 must be cleared first by a Benson as¬ 
sistant. This bill would have eliminated this policy. 

The bill was favorably reported by the full House 
Committee on Government Operations, but failed to 
get out of the House Rules Committee in the dying 
days of Congress. It is expected to be re-introduced 
when the new Congress convenes in January. 

TV A SELF-FINANCING BILL: This measure 
passed the Senate, and also the House Public Works 
Committee, but thanks to Rep. Howard Smith (Va.), 
chairman of the House Rules Committee, this bill 
failed to get a green light for floor action. This bill 
would have authorized TVA to sell revenue bonds to 
finance future expansion. 

And though the bill was stopped at this Congress 
by Rep. Smith, along with members of the Eisenhower 
Administration, commercial power companies, U.S. 
Chamber of Commerce and some coal producers, it 
still has a chance of passing in the new Congress, 
since its supporters are many and include the three 
directors of TVA, all appointees of Eisenhower, and 
all apparently opposed to their ‘boss’ about this TVA 
measure. 

REA LOAN FUNDS: On the plus side of the 
ledger, favoring rural electrification, was the loan 
funds voted by both Houses of Congress. A total of 
$342-million in electric funds, and $92-million in 
telephone funds was approved. The Administration 
had asked for only $ 150-million in electric funds in 
an attempt to send rural electrics to Wall Street for 
their loans, and $56-million in phone funds. 

Members of the Verde Rural Electric Cooperative 
at Cottonwood, Ariz., still own their co-op, since a 
sell-out proposal failed to pass at a special meeting 

last month. Verde’s bylaws 
Co-op Votes provide that a majority of 

Against Sell-out the members must approve 
any offer to sell the co-op 

property and assets. The co-op has 513 members; 239 
voted to accept Arizona public Service’s offer to buy 
the co-op for $600,000. The affirmative votes were 
18 short 5f the necessary 257—a majority. 

This was the third attempt in 10 years to get the 
co-op to sell out. The strategy was obvious. The pow¬ 
er company ran ads in the local paper saying the 
proposal had been made only at the request of co-op 
members. The company claimed that the co-op wasn’t 
worth* its indebtedness, but that nevertheless Arizona 
Public Service would be willing to take it over and 
pay off the mortgage. 

On another page in the paper, the tone changed. 

There the power company front, a 19-man “member¬ 
ship committee” questioned the integrity of the co-op 
directors and tossed off a number of false statements. 

The co-op directors also ran an ad, in which they 
urged the members to keep their co-op, or at least not 
to sell it at the ridiculous price offered by Arizona 
Public Service Co. The directors offered a resolution 
to have the property appraised, if a sell-out was called 
for. However, both resolutions failed, so the next 
moves are unpredictable. 

As the sell-out fight in Arizona headed into its 
final stages, another attempt by a power company to 
take over a co-op cropped up this time on the east 

coast in New Jersey. There 
Another sell-out the giant Jersey Central Pow- 

offer in N.J. er and Light Company is try¬ 
ing to take over Tri-County 

Rural Electric Cooperative at Freehold. The power 
company has unofficially proposed to take over the 
system by paying off the REA mortgage of some 
$800,000, or by paying the original cost of the system 
less depreciation. The co-op’s real worth is estimated 
at $5-million. 

The attempt began in January with a suggestion 
by the power company that the co-op sell. Then after 
a blizzard hit the area in March, 40 power company 
employees along with 18 co-op members, began soli¬ 
citing signatures to a petition calling for a special 
meeting. They also gathered proxies, which they cast 
in favor of a resolution calling for the sell-out. 

A formal proposal will be made by the power com¬ 
pany. Then sometime this fall the Tri-County mem¬ 
bership, (2400) will meet to vote on it. 

Glenn Martz, editor of a Washington newsletter 
called Lowdown, faces a libel charge filed by Rep. 
George McGovern (S. Dak.) last month. The suit is 

the congressman’s reply to a 
Martz faces printed charge by Martz that 
libel charge McGovern had sponsored a 

“communist front known as 
the American Peace Crusade” in 1951. McGovern 
termed the attack as . . besmirching a man’s patri¬ 
otism and loyalty to his country and is one of the most 
cowardly and un-American tactics that any human 
being can employ.” McGovern has been praised by 
the chairman of the Un-American Activities Subcom¬ 
mittee as “an able and outstanding member of Con¬ 
gress.” 

Martz based his attack on the congressman on a 
Daily Worker report reprinted in a 1951 House 
Un-American Activities Subcommittee report. The 
committee report warned that many names (such as 
McGovern’s) appeared on the rolls of front organi¬ 
zations without the knowledge or permission of the 
persons involved. 

Martz has also bitterly attacked National Rural 
Electric Cooperative Association officers and em¬ 
ployees, as well as the whole rural electrification pro¬ 
gram. He has sent his newsletter to farmers and 
others in the Middlewest. 
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M.J.M. Electric 
'I'he annual meeting of your co¬ 

operative will be held on Saturday. 
November 1, beginning at 10:30 a.m. 
at the Carlinville High School Gvm 
nasium. Carlinville. 

The morning ses¬ 
sion will consist of 
the reports of offi¬ 
cers. election of di¬ 
rectors and the busi¬ 
ness of the coopera¬ 
tive. You will hear 
the report on the 
financial condition 
of your cooperative. 
The election of the 
directors is very im¬ 

portant to all members. This coopera¬ 
tive is your business and you should 
take an active interest in its business 
and the election of its directors. Be 
sure to attend the morning business 
session. 

As usual, lunch will be served by 
the Future Homemakers class of the 
high school. This group has always 
been known for the fine food which 
it serves. 

Arrangements are being made for 
an outstanding entertainment pro- 
glam in the afternoon. Full details of 
this program will be announced in 
this column in the next issue. 

At the close of the meeting many 
valuable electrical awards will be 
presented to members. Mark the date 
on your calendar now and plan to 
attend the one big day of the year of 
your cooperative. 

PIG-PARLORS 
There’s a brand new pig in the. 

parlor. Quite often we have heard the 
old party rhyme without giving it con¬ 
sideration. but in travelling through 
this cooperative area, we find that a 
new pig in the parlor is literally true. 
Recently, we h a d occasion to visit 
some pig parlor installations with 
Adolph Monke and son. Roy. of Mt. 
Olive. 

Me found that the present trend is 
toward farrowing pigs in a new type 
farrowing house w i t h electrically 
heated floors and automatic air 
changes. Electric cable laid in the con¬ 
crete. which forms the floor for the 
farrowing crates, is thermostatically 
controlled and keeps the floor tem¬ 
perature regulated within fairly close 
limits. 

Wall thermostats control the tem¬ 
peratures of three to five pens. An au¬ 
tomatic time switch controls an ex¬ 
haust fan which changes the air in 
the "brooding parlor a minimum of 
every 30 minutes. 

Some of the newer designs call for 
flushing the floor into a cistern or 
septic tank. Odors arc thereby held 
to a minimum and sanitation stand- 
aids are properly maintained. 

From the farrowing parlor the pig 
is transferred to a brooding pen. where 
he is fed a special feed for his brood¬ 
ing stage. From the brooding pens, he 
graduates to a different pen and a 
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A. C. Barnes 
Manager 

• Afe MS 
different feed. Eventually, he comes 
out of one of these pens, and is ready 
for market. 

Illinois Valley 
Mailinp: Address—-RFD No. 5, Princeton, 

Illinois. Telephone 3-1331. 
Your headqu-irters buildiny is located at 
the west edye of Princeton on U.S. 
Hiyhways 6-34, one mile west of Prince¬ 
ton Post Office on South Side of hiyh- 
way. 

Note: The office will be on Dayliyht Sav- 
iny Time, till October 26th, 1958. 

Office hours — 8:00 A.M. — 5:00 P.M. 
Monday throuyh Friday. Closed all day 
Saturday and Holidays. 

Reportiny interruptions in service: 
Princeton Area—Monday throuyh Friday 
8:00 A.M.—5:00 P.M. Phone 3-1331. 
After hours Milford Jontz. Line Supt., 
phone 2-2072; Floyd Christiansen, Main¬ 
tenance Foreman. 3-3291 ; Leonard Sif- 
ford 3-3753; Leslie Noe 3-2501. and 
William Greenbach 2-5134. 
Galva area—Stanley Ballard, telephone. 
Webster 2-3432: Robert Lewis, phone 
Webster 2-3693. Call local members be¬ 
fore calliny Princeton. 
Ottawa area — Jack Lewis, telephone 
2987-R3. and Farrell Brooks telephone 
2423L. 

CALL LOCAL NUMBERS BEFORE 
CALLING PRINCETON. 

Dear member: Your Board of Di 
rectors have found it necessary to 
change the annual meeting date from 
September 30, to October 7. This meet¬ 

ing will be held at 
the Apollo Theater, 
Princeton, on Tues¬ 
day, October 7, start¬ 
ing at 1 p.m. (day¬ 
light saving time). 

The meeting is 
held for the trans¬ 
action of necessary 
business, election of 

F. I. Ruble three members to 
Manager b e c o m e directors, 

each for a term of three years, to hear 
reports, and to vote on decisions to 
come before the meeting. 

A number of attendance awards 
will be presented at the close of the 
meeting. 

Following adjournment, the mem- 
bers will go to Clary’s Cafeteria, 419 
South Main street for refreshments. 
This custom has been followed for 
several years, and has proved quite 
satisfactory. 

This annual meeting is for the pur¬ 
pose of bringing to the membership 
facts and details about the successful 
operation of their cooperative, and a 
full attendance is desired. It is your 
meeting, please plan to attend. Co¬ 
operatively yours. Upton Craig, presi¬ 
dent. 

AN INVITATION 
A most cordial invitation is ex¬ 

tended to all members, and friends of 
the Illinois Valley Electric Coopera¬ 
tive to visit the new headquarters 
building, one mile west of the Prince¬ 
ton Post Office, on U.S. Highways 
6-34. 

I'he building is open from 8 a.m. to 

I 
5 p.m. D.S.T.. Monday through Fri¬ 
day. Daylight Saving Time will pre¬ 
vail until October 28, after which, the 
time will be C.S.T. 

You will feel proud that this is your 
cooperative headquarters, and that it 
is one of the nicest office buildings in 
the middle west. 

ON LEAVE OF ABSENCE 
The Board of Directors of your Illi 

nois Valley Electric Cooperative have 
voted a leave of absence to Manager 
F. I. Ruble to give him an oppor¬ 
tunity to regain his health. Manager 
Ruble has been under doctor’s care 
since October 16. 1957, following a 
serious operation. The operation fol¬ 
lowed nearly a year of treatments. 

Milford Jontz, who has served so 
efficiently as your line superintendent, 
has been promoted to assistant man¬ 
ager, and assumed the duties of Ruble. 

Jontz has been with your coopera¬ 
tive for 18 years, and is well qualified 
for the responsibilities that have been 
assigned to him. He also has the ap¬ 
proval of the Rural Electrification 
Administration. 

Your Board of Directors feel that 
each member will give Jontz his full 
cooperation. Jontz assumed his new 
duties on August 11. 

BULLETIN 
Kenneth N. Hardy, REA head of 

operations in Region 5 has been in¬ 
vited to be the guest speaker at your 
19th annual meeting of members. 
Hardy has been a member of the 
Rural Electrification Administration 
staff for nearly 18 years, except for 
time spent in the service. 

Hardy has advised he will make 
every effort to attend your annual 
meeting this year, and is looking for¬ 
ward to it. Information has just been 
received confirming this announce¬ 
ment. 

PROGRAM-SERVICE 
At the beginning of each school 

year, an announcement is made to 
let program chairmen for P.T.A., and 
other organizations know that a pro¬ 
gram service is available from this 
cooperative to provide talks, and 
sound films for meetings. 

These programs make it possible for 
the cooperative to conduct the entire 
meeting following the business ses¬ 
sion. They include talks on “Care and 
Use of Electrical Equipment,” “What’s 
New in Appliances,” “Adequate Wir¬ 
ing,” and other related topics on the 
intelligent use of electricity. 

A variety of film subjects, in sound, 
are also available for these program?. 
In writing, please give two dates, and 
an immediate reply will be sent ad¬ 
vising which date will be accepted. 
Programs will be presented at 
churches, schools or home groups, 
which are attended by some of our 
cooperative members. It is a service 
where any part of the program may 
be provided. Let us be of help to you 
with vour fall and winter programs. 
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stapled to the rock lath of your ceil 
ing and plastered over, and the warm 
rays from this type of heat warms 
you first. One of the odd things about 
it is that you will be kept comfortable 
and cozy at a much lower temperature 
than the other types of heat. 

You hear a lot of “yakity yak” about 
units of heat and BTU rate. A simple 
formula to remember is that a unit 
of heat is a BTU and heat loss is 
usually figured by the BTU method. 
In other words, a heat engineer figures 
the heat loss for each room and suf¬ 
ficient heat is then put back into the 
room to compensate for heat loss, by 
installing watts of electricity. 

A 1,000 watts of electricity will pro¬ 
duce about 3400 BTU’s of heat and 
our electrification adviser can figure 
the total number of BTU’s and reduce 
it to kilowatt-hours and figure pretty 
close the operating cost of heat this 
way. This, of course, is simplified, and 
much more is figured into it, such as 
insulation, storm doors and windows, 
etc. 

HEATS 26 HOMES 
On our system now, we have ap- 

proximatelv 26 homes that are being 
heated by electricity. Most of them are 
using the radiant principle. Some of 
them are using a heat pump which, 
incidentally, cools your home as well 
as heats it. 

The management of this coopera¬ 
tive sincerely invites any of you, who 
have questions about electric heat, to 
feel free to contact our office at any 
time. We will do our level best to give 
you an honest appraisal that would 
applv to your installation. 

Corn Belt 
We don’t want to use any names 

for this little report but will just 
ask our members a question. What 
would you think of an electric co-op 
lineman who had the current cut off 

to make a change 
in the service to 
the farm, who in the 
middle of the job 
got thirsty and went 
to the electric pump 
to get a drink? 

Yes, we all get so 
used to having elec¬ 
tricity available any 
time at the flip of a 
switch it’s hard to 

realize that it still is man-made and 
subject to interruption by either man 
or God. 

4-H FAIR AGAIN 
We want to again congratulate our 

4-H members on their fine work in 
electric projects and thank the leaders 
for their assistance. Many of our mem¬ 

bers probably saw the exhibits of 
fans, lamps, brooders, and other elec¬ 
tric items made by 4-H members. 

Your co-op power use adviser, Joe 
Crosno, has helped the 4-H members 
in McLean and DeWitt Counties. We 
know that other power suppliers have 
taken care of this electric instruction 
in our other counties. Earl Raney, of 
Illinois Power Company, also helped 
in McLean County. 

Your co-op had three major items 
on exhibit at the McLean County 
Fair: (1) A heat pump available for 
heating a house with electric power. 
(2) An Add-A-Phase showing how 
single phase current can be used for 
a three-phase motor. (3) The auto¬ 
matic yard light which comes on 
at dark and goes off at daylight. 
There was a lot of interest by the 
fair goers in these three items. If 
you are interested in any of them 
just drop a line to or call your co-op 
office. 

WELCOME TO NEW MEMBERS 
We always welcome new members 

to the co-op service. We are not a 
fraternity but are a group of mem¬ 
bers banded together to get the elec¬ 
tric service which we need and which 
was not available in our area previous 
to the organization of the co-op. 
Most of us use our service in homes 
and on farms but a few are com¬ 
mercial users. 

This month we want to welcome our 
largest single commercial member, 
the McGrath Sand and Gravel Com¬ 
pany at Mackinaw. We believe that 
it is the co-op’s responsibility as well 
as opportunity, to serve all the elec¬ 
tric power needs in the territory cov¬ 
ered by our lines, therefore, we are 
serving these commercial enterprises 
as well as farm and homes. 

TELEPHONE NUMBERS 
Bond County—Office, Greenville, Tel. 1025. 

Office Hours: 8:00 a.m. to 5:00 p.m. ex¬ 
cept Sundays or Holidays. Before or 
after office hours call: Paul G. Morgan, 
Greenville 706 ; Jack Compton, 984. 

Fayette County W. E. Jones, St. Elmo 
826. If no answer use Greenville num- 
be rs. 

Madison County Ed Barnes. Edwardsville 
1087. If no answer use Greenville num¬ 
bers. 

You will notice from the telephone 

listings and office hours above, the 

office at Greenville, is now open on 

Saturdays. Your Board of Directors 
has taken this step 
in order to better 
serve you members, 
who are unable to 
come to the office 
during the week. It 
is also hoped that a 
maintenance crew 
will be on hand to 
take care of service 
calls on Saturdays. ★ ★ ★ 

By the time you members read this, 

the annual meeting will be over. A 

full report of the annual meeting will 

be printed in the September issue of 

the SOUTHWESTERN. 

NEW SUBSTATION 
Construction work had been going 

on for several months when on August 
20, the new substation near Bethalto, 
was put in service. This new substa¬ 
tion should provide much better 
service for YOU members in the vi¬ 
cinity of Meadowbrook. 

It still isn’t too late to have the 
advantages of heating with electricity 
this winter. Your cooperative can 
give you figures on installation and 
operating costs. Contact the coopera¬ 
tive headquarters for information on 
electric heating. 

Itll 
T. H. Hafer 

Manager 

Clarence Smith 
Manager 
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rt Gale Williams of Carmi usual¬ 
ly harvests and sells watermelons 
from his farm around the first of 
July every year. This is about four 
weeks ahead of most melon-grow¬ 
ers. How does he do it? 

It’s no secret, he says. Like most 
growers, Williams plants seeds in 
hot beds either in late January, or 
early February. But, there the 
similarity ends. Williams supple¬ 
ments the sun’s heat with electric 
heating cable, which he embeds in 
the sand around the plants. 

That’s why on dull, overcast 
spring days, Williams always dis¬ 
plays a sunny disposition. “As 
long as the sun doesn’t show, I 
know I’m getting ahead of the com¬ 
petition,” he points out. 

Idea Not Original 
According to Williams this idea 

wasn’t original. He read about it 
10 years ago in a trade publication. 
“I can’t understand why more 
growers don’t do the same thing.” 

Williams uses 11, 60-foot heat 
cables in his 250 by 10-foot hot bed. 
He first plants the seed in indi¬ 
vidual boxes, which are then 
placed in the hot bed. The cable 
is put on top of these boxes and 
covered with sand. 

It only takes four or five days 
for seeds to sprout this way com¬ 
pared to a week or two without 
the cable, Williams explains. 

When the weather is too cold 
for outside plantings in the beds, 
Williams says he can pre-sprout 
some plants indoors in just 24 
hours. Here again, he uses elec¬ 
tricity. He puts the seed in an elec¬ 
tric incubator. 

Because Williams gets his crop 
on the market ahead of competi¬ 
tors, he averages more for every 
melon sold. He says he gets as 
much as 50 cents more per melon 
from early sales. He figures the 
electric hot beds increase his earn¬ 
ings over 30 per cent. 

Williams sets 22,000 melon 
plants a year on 40 acres. Each 
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Heat cable enables Gale 
Williams to have melons 
like this ready for sale 
by first week of July. 

plant produces from five to 10 
melons, which are then sold at a 
roadside stand for from 50 cents 
to $1.25. He sells watermelons 
from July until September. Last 
year he grossed $16,000. 

In addition to the watermelons, 
Williams raises sweet corn, musk 
melons and tomatoes on the 80- 
acre farm owned by his mother. 

However, watermelons have al¬ 
ways been Williams’ principal 
crop. Besides sprouting the plants, 
there are other problems in grow¬ 
ing this member of the cucumber 
family, Williams explains. For one 
thing, field mice can wipe out a 
whole seed bed in short order. 

It seems that the little mice look 
upon melon seeds with particular 
fondness. Williams solves this prob¬ 
lem by scattering extra seeds on 
top of the sand. This satisfies the 
mice’s appetites. 

More Formidable Foe 
On the other hand the striped 

cucumber beetle is probably a 
more formidable foe than the 
mouse. He attacks the young vines, 
and can wipe out a whole patch 
in a few days. He is fought with 
sprays. 

When the sprouts are big 
enough for transplanting to the 
fields, which is. usually in March, 
Williams plants around 1800 of 
them a day, 600 to the acre. They 
are spaced 10 feet apart to pro¬ 
vide growing room. 

Williams grows a Japanese seed¬ 
less melon. But for cross pollina¬ 
tion, he plants one seed variety 
with every four seedless. “Home 
gardeners sometimes forget that, 
and then wonder why they don’t 
get melons,” he adds. He is a mem¬ 
ber of Wayne-White Counties Elec¬ 
tric Cooperative of Fairfield. 
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Refrigerated storage coolers pay 

off for this fruit grower 

■ In 1954 peaches were plentiful. 
The market was flooded. The best 
Don Doll could get for his crop 
was 75 cents a bushel, if he sold 
his 400 bushels at picking time. 

But, Doll put the peaches in¬ 
stead in cold storage, and a week 
later sold them for $2.75 a bushel. 
“That was enough to convince me 
that it paid to put fruit in cold 
storage,” the young orchardman 
points out. 

Doll had prepared for just such 
an emergency by building a 10 
by 30 foot cooler on his farm, 
near Pocahontas. Today, he has 
added another cooler for storage. 
Both have a storage capacity of 
around 1400 bushels. 

Besides storing peaches, Doll 
uses the coolers to keep some of 
his apple crop. However, last year 
was the first year that apple stor¬ 
age paid, he points out. He made 
$1 more per bushel by keeping the 
apples under refrigeration and sell¬ 
ing them out of season. 

Only One Drawback 
The coolers are kept at temper¬ 

atures between 33 and 34 degrees 
by two electric refrigeration units. 
“There were a couple of months 
this past winter when I didn’t have 
to turn the units on though. In 
fact, I had to run lights to keep 
them above freezing,” Doll ex¬ 
plains. 

According to Doll there’s only 
one drawback to this whole process 
of storage. “Refrigeration causes a 
loss of moisture,” he says. 

To overcome this, Doll puts wa¬ 
ter trays under the floors in each 
unit. Then he soaks the apples 
every few days. He believes the 
porous wood of the apple crates 
serves as humidifiers. 

Doll could store his fruit har¬ 
vest in Hillsboro, only 20 miles 
away for 35 cents a bushel. “But, 
I believe that it is more profitable 
to own my own equipment,” he 
explains. Then, too, it’s very con¬ 
venient to have around. 

“I sell most of the crop right 
on the farm. My customers come 
to me. It’s so easy to open the 
cooler door and get them a bushel.” 
In addition, Doll appreciates the 

flavor of apple cider. He says he 
now can enjoy it the year round. 

Besides his fruit business Doll 
farms 432 acres, and maintains a 
small dairy herd. He is a member 
of Southwestern Electric Coopera¬ 
tive of Greenville. 

^1 
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Don Doll of Greenville can refrigerate his 
peach and apple crops and hold them 
for sale during off-season, high markets. 

DOLPHIN SUBMERSIBiE 
• A pump you can’t see or hear 
• can’t freeze • never needs oil 

• gives more water, more pressure 
The pump of the future-today. A pump that will 

supply more water, in more places, and under much 
greater pressure—to meet all needs of the most modern 

farm. The Rapidayton Dolphin* submersible goes 
down into the well, where it operates completely 

submersed. Easy to install. For shallow or deep wells 
to 500 ft. Fully automatic, rugged, dependable. 

Priced low—in same range as deluxe jet pumps. Gives 
more water for your dollar. See it at your dealer’s 

or rush coupon for free booklet. 

Convertible Champion* Jet 
The Rapidayton Convertible Champion 
has the same outstanding high quality 
construction as the Dolphin. It is a 
single-stage system which can be con¬ 
verted from a shallow well to one 80 
feet deep without additional pump 
parts. Capacities to 740 g.p.h. Meets 
FHA requirements. See it at your 
dealer’s. 

get valuable book 

Rapidayton Division, Tait Manufacturing Company 
Established 1908 as Dayton Pump and Manufacturing Co. 
Rural Sales Dept. 533 Dayton 1, Ohio 
Please rush valuable book, "What Kind of 
Water Pump Do You Need?’' 

NAME. 

ADDRESS OR RED. 

CITY  -COUNTY. 

m sure 
i 

fC: 

STATF 

TRADEMARK (PAT. PENDING ON DOLPHIN) 
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by Judy Parker 

Some 
The season offers a wealth of in¬ 

gredients to make into pantry- 
shelf specialties; relishes, mince¬ 
meat, sauces, jellies and pickles. 
Whatever the meal, whatever the 
occasion, the addition of any one 
of these or several of them is pleas¬ 
ing to palates. All arc easy to make 
and real reputation builders for 
any hostess. If you’d like to add 
more jars to your pickle array, 
now’s the time to do it before the 
frost beats you to the vegetables. 

Quick Alum Pickles 
% cup salt 

2 quarts boiling water 
2 quarts tiny cucumbers 
2 teaspoons alum 
3 quarts water 
1 cup sugar 
2 cups vinegar 
1 stick cinnamon 
2 teaspoons mustard seed 
1 teaspoon celery seed 

Dissolve salt in boiling water and 
cool. Dump in scrubbed unpeeled 
cucumbers, cover and let stand 24 
hours. Now drain and rinse. Dis¬ 
solve alum in three quarts of wa¬ 
ter, add cucumbers and soak two 
hours longer. Drain, rinse well and 
pack in jars. Cook sugar, vinegar 
and spices to a boil and pour over 
cucumbers. Seal. 

Hot Chili Sauce 
14 lbs. tomatoes, 1 peck 

• 2 hot red peppers, % cup , 
2 large white onions, 3 cups 
2 tablespoons salt 
1 tablespoon salt 
1 tablespoon celery seed 

% cup light brown sugar 
1 quart cider vinegar 

Use firm, red-ripe tomatoes in 
good color. Wash, dip in boiling 
water to loosen skins. Cut fine 
and place in colander to drain. 
Save juice. Chop peppers and on¬ 
ion fine, add to tomatoes. Put 
drain juice in large kettle and 
boil rapidly about 30 minutes until 
reduced half. Add tomato mixture, 
heat to boiling, add other ingredi- 

ILLINOIS RURAL ELECTRIC NEWS 

.1. Use tart, firm apples. After sorting and 
washing, remove stems and blossom ends, 
and cut apples into small pieces. Do not pare 
or core. It takes approximately 3 pounds of 
apples to make 4 to 5 six-ounce glasses. 

2. Add 1 cup of water per pound of apples. 
Cover and bring fruit to boil on high heat. 
Reduce heat and simmer until apples are ten¬ 
der—20 to 25 minutes, depending upon the 
firmness or ripeness of fruit. 

3. Pour cooked apples into a jelly bag or 
cheesecloth. Let juice drip, or press it through. 
Then strain juice through 2 thicknesses of 
damp cheesecloth to clarify it. 

4. Measure 4 cups of apple juice into a large 
kettle. Add 2 tablespoons lemon juice and 3 
cups of sugar; stir to dissolve the sugar. 
Place on high heat and boil rapidly to 8° 
Fahrenheit above the boiling point of water 
or until jelly mixture sheets from a spoon. 

5. After skimming off foam, pour jelly im¬ 
mediately into hot glasses to V2 inch of top, 
cover with Vs inch layer of parafin. If all¬ 
purpose jars with two-piece metal screw top 
lids are used, as shown here, fill to top; 
wipe rims of jars. 

6. Place clean, hot metal lid on jar. Screw 
metal band on firmly. Cool jars, label, store. 

APPLE JELLY . . . made without pectin 



pleasing additions . . . 
£ enis and cook moderately, stirring 

frequently until desired consisten¬ 
cy (214 hrs.). Pour into clean hot 
jars and seal. This is good to use 
as cocktail sauce on shrimp. Use 
half-pints. 

Pepper Relish 
12 red sweet peppers 
12 green sweet peppers 

1 pod hot pepper 
6 medium-sized onions 

, 1 cup sugar r • 1 tablespoon salt 
1 tablespoon mixed spices 
2 cups vinegar 

Wash and drain vegetables. Re¬ 
move seed from peppers; peel on¬ 
ions. Chop all vegetables. Cover 
with boiling water. Let stand five 
minutes. Drain. Cover again with 
boiling water. Let stand 10 min¬ 
utes. Drain. Add sugar, salt and 
spices (tied in bag) to vinegar. Sim¬ 
mer 15 minutes. Bring to boil. 

® Pour boiling hot into hot jars; 
seal at once. 

Green Tomato Relish 
1 gallon green tomatoes, chopped 

% cup salt 
2 medium onions 

% medium head cabbage 
4 large green peppers 
2 large sweet red peppers 
3 cups vinegar 
2 cups good molasses 
2 teaspoons celery seed 
2 teaspoons mustard seed 
1 teaspoon whole cloves (in bag) 

£ Mix tomatoes with salt and let 
stand overnight. Drain. Put on¬ 
ions, cabbage, peppers through 
food chopper, using coarse knife. 
Place tomatoes and chopped vege¬ 
tables in large kettle. Add vinegar, 
molasses and spiceS. Cook until 
mixture is tender and quite thick, 
about 35 minutes. Remove cloves. 
Pour at once into sterilized jars 
and seal. 

Corn Relish 
20 ears fresh corn 

1 quart chopped cabbage 
1 cup chopped sweet red peppers 

1 cup chopped green peppers 
1 cup thinly sliced onions 
1 cup chopped celery 

1% cups sugar 
1 tablespoon salt 
2 tablespoons dry mustard 
1 tablespoon mustard seed 
1 teaspoon celery seed 
1 teaspoon tumeric 
1 medium hot pepper chopped 
3 cups white vinegar 
2 cups water 

Husk torn and boil covered with 
water live minutes. Cut corn from 
cob. Combine chopped vegetables 
in preserving kettle, add corn and 
toss. Add remaining ingredients 
and simmer for 20 minutes, then 
bring to boil. Pack boiling hot in 
hot jars. Makes eight pints. 

Pear Mincemeat 
1 gallon pears 
1 pkg. seedless raisins 
6 large apples 
2 oranges 
2 lemons 
3 cups dark corn syrup 
3 cups sugar 
1 tablespoon each of cloves, cinnamon, 

nutmeg 

Put first five ingredients through 
‘food chopper, add remaining items 
and cook on low until blended. 
Pack into hot jars and process in 
boiling water 20 minutes for 
quarts and 15 minutes for pints. 

Pickled Peaches 
6 pounds peaches (Clingstones best) 

(about 30 medium-small) 
1 cup water 

1% cups vinegar 
4 cups sugar 

244 teaspoons grated orange rind 
6 1-inch sticks cinnamon 

Whole cloves 

Pare thinly. Combine water with 
vinegar, sugar, rind and cinnamon. 
Bring to boil, stirring until sugar 
is dissolved. Stick two cloves in 
about one-third of peaches; drop 
in syrup. Boil gently until just 
tender (10 minutes). Pack tightly 
in jars; add stick of cinnamon. 
Cook and pack two more batches. 
Fill jars with hot syrup. Seal. 

Watermelon Pickles 
4 quarts watermelon rind 
3 quarts cold water 

% cup salt 
1% quarts boiling water 

3 cups cider vinegar 
6 cups sugar 
3 tablespoons whole allspice 
2 tablespoons whole cloves 
5 3-inch sticks cinnamon 

Peel of 1 lemon 

Remove all pink meat and hard 
green skin from rind of firm 
melon,. cover and let stand over¬ 
night. Next day drain, rinse well. 
Cover with fresh water, bring to 
boil; simmer until tender, about 
10 minutes, drain. Combine boil¬ 
ing water, vinegar, sugar, spices 
and lemon peel. Bring to boil, add 
rind. Boil gently until rind is trans¬ 
lucent, about 45 minutes. Pour in¬ 
to hot jars, seal. Makes six pints. 

Pumpkin Pickles 
6 lbs. pumpkin 
5 lbs. sugar 
2 cups white vinegar 
2 tablespoons whole cloves 
6 sticks cinnamon 

Peel pumpkin and scrape away all 
seeds and stringy matter from cen¬ 
ter. Cut pumpkin into thin slices. 
Cover with sugar and let stand 
overnight. Next morning add vine¬ 
gar, cloves and cinnamon to 
sugared pumpkin and cook to¬ 
gether over medium heat until 
pumpkin is transparent and the 
syrup is thick—about one hour. 
Pack into six pint jars, pour in 
any remaining syrup and seal. 

Pear Honey 
4 quarts ground pears 
3 quarts sugar 
1 quart pineapple 

Peel, core and put pears through 
food chopper to make 4 quarts. 
Add sugar. Cook over medium heat 
until clear and pears are tender. 
Add pineapple. Cook for 10 min¬ 
utes and pour into clean hot jars 
and seal. 

SEPTEMBER, 1958 17 



THE LAUNDRY SHELF 

What you have on it, how you use it 

are just as important as washer and dryer 

Proper selection and use of laun¬ 
dry supplies are highly im¬ 

portant in home laundering. The 
finest laundry equipment made 
cannot prevent clothes from be¬ 
coming streaked, harsh or gray if 
a hard-water problem has been ig¬ 
nored, the wrong washing com¬ 
pound used, or too much bluing 
and bleach dumped in. On the 
supermarket shelves there are not 
only many different brands but 
different types of each of these 
basic supplies. Maybe this brief 
summary will be useful to you in 
selecting the correct one to solve 
your laundry problem: 

DETERGENTS 
A detergent is defined as any 

product which loosens and carries 
away soil from fabric and sur¬ 
faces. Soap is one kind of deter¬ 
gent and synthetic or artificial 
compounds are another. 

Soap is probably the most famil¬ 
iar to everyone made from fat and 
lye. It does a fine job of cleaning 
but will often combine with min¬ 
erals in untreated hard water and 
tend to form curd. The light duty 
or unbuilt soaps contain equal 
amounts of fat and alkali and are 
recommended for hand washing 
fine fabrics or garments of deli¬ 
cate construction. Some of these 
are Chiffon Flakes, Ivory Flakes, 
Ivory Snow, Kirkman Flakes and 
Lux Flakes. General purpose or 
built soaps are more alkali and 
used for the family wash and heavy 
duty jobs. Be sure to read package 
directions. They include American 
Family Flakes, Duz, Fels Naptha, 
and Rinso. 

Synthetic detergents (often 
called “syndets”) are made from 
such materials as petroleum, ani¬ 
mal and vegetable oils and fats 
and are especially adaptable for 
use with hard water since they do 
not react much with minerals in 
the water and hence do not form 
excess curd or scum. Some synthe¬ 
tics come in colors. Like soaps, they 
are packaged in two types. The 

light duty or unbuilt ones are in¬ 
tended for washing delicate and 
lightly soiled fabrics. These are 
a sudsing product and include 
granules or powder type such as 
Dreft, Trend, Vel; and liquids 
which include Chiffon, Fels, Glim, 
Lux, Vel, Joy, Shina Dish, Trend 
and White King. The general- 
purpose or built synthetic deter¬ 
gents are recommended for heavy 
soil removal. 

Both high-sudsing and low-sud¬ 
sing products are available. The 
high-sudsing ones are not recom¬ 
mended for tumble-type machines 
or combination washer-dryers and 
include American Family, Oxydol, 
Breeze, Rinso Blue, Cheer, Silver 
Dust Blue, Duz, Blue Dot, Surf, 
Fab, Felso, Kirkman, Kirkham 
Blue, White King D, Tide, Super 
Suds, Super Suds Blue and a 
liquid, Wisk. The low-sudsing syn¬ 
thetics are for any type washing 
machine and include All, Ad, 
Dash, and a liquid, Hum. 

What’s the best detergent to use 
for home laundering by machine? 
It depends somewhat on the kind 
of washer. Some machines, because 
of their washing action, give much 
better results with low-sudsing 
than high-sudsing detergents. The 
manufacturer’s directions that 
come with your washer may be 
consulted for the detergent recom¬ 
mended for your machine. 

How much detergent to use de¬ 
pends on the size of the “washing”, 
the amount of water used, also 
the hardness and the temperature 
of the water, how soiled the 
clothes are and the type of deter¬ 
gent. Because soap has always 
sudsed in the past, the right 
amount of soap was generally 
judged by the amount of suds. But 
actually suds themselves have no 
cleaning power. It’s what is in the 

/Water that does the job. Suds often 
slow down or “cushion” the water 
action and keep the water from 
doing the job. 

When washing with soap, use 

enough to hold a good suds. The 
more soiled the clothes, the more 
soap is needed. Hot water requires 
less soap than warm water for the 
same cleaning results. When wash¬ 
ing with synthetic detergents, the 
suds are not necessarily the guide 
to the amount to use. Some syn¬ 
thetic detergents get clothes clean 
with little or no suds. Other de¬ 
tergents form suds readily—even 
when the quantity of detergent is 
too small to clean well. Usually the 
manufacturer recommends the 
amount to use. Less is needed gen¬ 
erally in hot than in warm water. 

As far as home laundering is 
concerned, the significant differ¬ 
ence between soaps and synthetics 
(syndets) is that in hard water 
soap reacts with the minerals to 
form a sticky curd or scum while 
synthetics do not. 

There are a number of specialty 
detergents manufactured for a spe¬ 
cific job. You will find cold water 
soap for delicate wools and woven 
fabrics; “special garment” deter¬ 
gents for elasticized fabrics and 
“optical whiteners” and detergents 
for synthetic fabrics. Some have 
antistatic qualities. These include 
Angel Rinse, Woolite, Nylast, Ny¬ 
lon Brite, Woolfoam, Wool Kare, 
Kol-Sope, Lastic Life, Nylonu, 
Wool Brite and Yarn-Glo. 

WATER SOFTENERS 
In a hard-water area, packaged 

softeners meet a definite need in 
homes not equipped with mechan¬ 
ical water softeners. There are two 
types: one type precipitates or set¬ 
tles the water hardness minerals. 
Thorough rinsing is necessary to 
remove these particles. Besides use 
as a water softener for laundering 
some of these products are used for 
other household duties such as 
Arm 8c Hammer Sal Soda, Clima- 
lene, Mel’o, Noctil, Oakite, 20 
Mule Team Borax and White 
King. The other type, called really 
a water conditioner, keeps miner¬ 
als in solution but cannot cause 
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Stores offer a confusing array of laundry products. Be sure to read the labels and look at the pictures before you buy. 

soap scum. Besides helping prevent 
tattle-tale gray, use this alone to 
recondition clothes already yellow 
or gray. An example of this type 
is Calgon and is always recom- 

Q mended when soap is used in a 
hard water area in both wash and 
rinse cycles. 

BLEACHES 
Products which help to whiten 

or brighten materials that are yel¬ 
lowed or grayed are called bleach¬ 
es. Bleaches will not help if the 
condition is due to soap curd or 
scum. Remove this scum with a 

£ conditioned rinse using a water 
conditioning compound. 

Bleaches also help disinfect. 
There are two main types: The 
chlorine type is used mainly for 
cottons and linens, also general 
household cleaning. This type may 
yellow resin-finished (drip-dry) 
fabrics. Be sure u> follow direc¬ 
tions. These bleaches include 

M liquid Clorox, Purex, Dazzle, 
Vano, Roman Cleaner and Fleecy 
White and dry form Beads-O- 
Bleach and Sage. If used in excess, 
even the sun, will weaken fabrics. 

The other type bleach, per¬ 
borate, is a dry, milder one and 
used mainly for synthetic man¬ 
made fibers. Incidentally, studies 
show that 90 per cent of women 

^ who do their own laundering use 
^ bleaches. These include Dexol, 

Sage Safety, Snowy and Vano. 

BLUINGS 
Bluing is a dye which makes 

clothes “appear whiter.” Some¬ 
times bluing is included by the 
maker in liquid starches, in some 
syndets and a fabric softener. As 
a separate additive, they come in 
four different forms, solid, liquid, 
flake, and bead. Some are added to 
the rinse water—others to the 
wash water. Follow directions. 
Those which go into the wash wa¬ 
ter are Blu-White which has a soap 
base and La France which has a 
syndet base. 

Solid bluing should be used in 
the last rinse water and liquid 
should be placed in fresh rinse wa¬ 
ter after the clothes are thoroughly 
rinsed. Those which generally go 
into the rinse water are liquids, 
Bleachette, Bull Dog, Mrs. Stew¬ 
arts, Bright Sail and Little Boy 
Blue and dry types are Bleachette 
and Reckittes. 

FABRIC SOFTENERS 
Relatively new in the field of 

laundry supplies are fabric soften¬ 
ers (not to be confused with water 
softeners) often called fluffing 
agents, which when added to the 
last rinse, help to soften and re¬ 
duce wrinkles in all washables. 
Their softening and germicidal 
effects make them wonderful for 
infants’ clothing. They help make 
ironing easier, reduce static elec¬ 
tricity in man-made fibers, and 
brighten colors when bluing is in¬ 
cluded in the product. They must 
be repeated with each wash and 
new mothers take note, the brand 
names are Nu-soft and Sta-Puf. 

STARCHES 
Starches are made to give body 

and crispness to fabrics — both 
man-made and natural. In most 
cases starch helps to coat fabric 
fibers and retards quick soiling. 
Some niust be cooked, some are un¬ 
cooked, some mixed with hot wa¬ 
ter, some with cold. 

There are two main classes of 
starches, vegetable and plastic. 
True vegetable starches come out 
with each wash and include hot 
water types (the most economical) 
such as Argo Gloss, Faultless, 
Staley Cube, Bright Soil, Linit, and 
Quick Elastic; a cold water type, 
Niagara (many hot-water types are 
recommended for use with cold 
water also), and liquid starches 
like Dazzle, Linit Liquid, Quick 
Elastic, Easy Monday, Bright Sail, 
Sta-Flo, Vano and Zippy. 

Some plastic starches last for sev¬ 
eral washings. They are not really 
starches but special finishes which 
when diluted and used as liquid 
starches give a so-called permanent 
finish. Some of these are resinous 
finished so read directions, espe¬ 
cially if using chlorine bleaches. 
These include Perma, All, Vano 
Dura, and Gloss Tex. 

After reading all this, you prob¬ 
ably realize that home laundering 
is no longer just a matter of soap 
are syndet. All of these separate 
laundry aids have a specific job 
to do, and should be used in the 
right combination with each other 
to get the desired result. 
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SEVEN APPLIANCES IN ONE 
t 

THE CONTROLLED 

EVEN HEAT 

ALL PURPOSE 

COOKER 

Easy-to-Set 
Simmer Safe 
Control 

• Water-sealed unit makes washing easy. 

• Double wall construction holds heat inside 
for greater cooking efficiency. 

• Simmer-Safe Controlled Heat eliminates pot 
watching—prevents burning—reduces meat 
shrinkage up to 23%. 

DOUBLE BOILER DUTCH OVEN CORN POPPER CASSEROLE BUN WARMER 

# 

THE SENSATIONAL 
CONTROLLED 

EVEN HEAT 

FRYPAN 

DE LUXE 
AUTOMATIC 

MIXMASTER 
MIXER 

AUTOMATIC 

TOASTER 

PERFECT CONTROtLEO EVEN HEAT 
COOKING COMPANION 

Cs. C. ©SUNBEAM, MIXMASTER SUNBEAM CORPORATION, Dept. REA, Chicago 50, Illinois • Canada: Toronto 18 

VALUE THRU QUALITY 



« Patterns for Handiwork Fans 

* 

Fall probably spells lots more leisure 
time for most of you readers—club and 
other community activity moves at a 
slower pace—children are off at school 
and cooking is less ambitious. Most home¬ 
makers certainly try to cut heavy house¬ 
keeping projects to a minimum. So, for 
a change, a woman has some time each 
day to relax with her favorite type needle¬ 
work. These patterns are yours just for 
the asking. Send a stamped, self-addressed 
envelope for every three patterns that you 
wish. 

1. LIGHT-WEIGHT STOLE —What¬ 
ever the season, you’ll find stoles to be 
graceful and practical additions to your 
wardrobe. The one shown is knitted of 
soft, light-weight nylon or wool in a loose 

^ and attractive pattern stitch. Without 
the fringe, it measures 22 inches by 68 
inches. ♦ 

2. WOVEN CROCHET SET—In this 
set of rug and basket cover, strands of 
black rug yarn and white metallic are 
woven through a watermelon-color cro¬ 
cheted background. Complete instruc¬ 
tions are given for making the 24 by 36 
inch rug and a cover for a round scrap 
basket 12 inches deep. 

3. “TULIP GARDEN” DOILY—The 
central feature of the doily is a tulip 
pattern which is repeated 16 times to 
give an attractive garden effect. The 
doily measures 19 inches in diameter. 

4. PILLOW AND CHAIR SEAT COV¬ 
ERS—Pillow and chair seat covers can be 
crocheted quickly and inexpensively. The 
set shown, with its contrasting stripes, re¬ 
flects the modem mood which is so popu- 

£ lar in home decoration. 

5. DUO DOILY—Make it flat or with 
a ruffle—this doily will be a happy accent 
for any table. It may also be made in 
whatever size you prefer. As shown here, 
without ruffle, the doily measures 18 
inches in diameter. 

6. HANDBAG—Suggestions to brighten 
up your wardrobe—for anyone, a gay 
open-work handbag, and for those with 
an appropriate hairstyle, a matching chig¬ 
non cap. Both are crocheted of black 
metallic thread. On each end of the bag 
and also on the cap is a red-shaded 
flower with green leaves. 

7. FAN CHAIR SET—Easy to make 
and very pretty when completed per¬ 
fectly describes this chair set. When com¬ 
pleted the chair back measured about 
UYz inches by 16 inches and the arm rests 
measure about seven inthes by 1034 
inches. 

8. ROUND FILET DOILY — This 
handsome filet doily, measuring 1134 
inches in diameter, is sure to top one of 
your end tables with just the right touch 
of elegance. 

1. Light-Weight Stole 

3. "Tulip Garden" Doily 

4. Pillow & Chair Seat Covers 

2. Woven Crochet Set 6. Handbag 

8. Round Filet Doily 

r 
■ 
■ 
■ 
■ 

■ 
■ 
■ 
i 

■ 

■ 
i 

■ 

ILLINOIS RURAL ELECTRIC NEWS 
Judy Parker 
Box 1180 
Springfield, Illinois 

Please send me without charge the pattern leaflets which I have 
checked below. I am enclosing a STAMPED, SELF-ADDRESSED 
envelope for every THREE patterns requested. (If possible, the 
envelope which MUST accompany all pattern orders should be of 
the larger size.) 
1   Light-weight Stole 
2   Woven Crochet Set 
3   “Tulip Garden” Doily 
4   Pillow & Chair Seat Covers 

My name is    

5   Duo Doily 
6  Handbag 
7   Fan Chair Set 
8   Round Filet Doily 

Address   ’  
Comment (if any)    

This coupon expires October 20, 1958. Orders must be postmarked by that date. 
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jRural Exchangel 
= Reaching Over 430,000 Rural People Each Month = 
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# Business Opportunities 

MODERN DRIVE-IN Restaurant doinpr a 
flourishing business. Situated on State High¬ 
way on outskirts of town near new Modern 
Motel. Equipped to serve customers in dining 
room and outside. Dining room seats 34. 
$15,000 will handle. Faye Elmer, Real Estate 
Broker, 604 Stouth Cross, Robinson, Illinois. 

MINK FOR Early Delivery. Almost all types. 
Unconditionally guaranteed. Complete litera¬ 
ture and pen plans free. Lake Superior Mink 
Farm, Superior E. E., Wisconsin. 

JOHN DEERE Tractor Cushions—$8.95 post¬ 
paid—141/^ x 19%. Verethene Foam Fill, 
Won’t crack, chip or peel. Money back guar¬ 
antee. Neuts Supply, Slayton, Minnesota. 

FOR SALE: W.C. Allis-Chalmers with 
mounted picker: General Implement two-row 
picker, picked 100 acres, like new. Eugene 
Miller, Thompsonville, Illinois. 

ELEVATOR EXTENSION for John Deere 227 
Pickers. Manufacturers of power corn rake. 
Phone or write: Puzey Brothers, Inc., Fair- 
mount, Illinois. 

WE LIST and sell various businesses. Faye 
Elmer, Real Estate Broker, 604 South Cross 
Street, Robinson, Illinois. 

MODERN MOTEL, five units with seven room 
modern bungalow on State Highway. Price, 
$15,000. Faye Elmer, Real Estate Broker, 604 
South Cross, Robinson, Illinois. 

$35 WEEKLY addressing- envelopes. Instruc¬ 
tions $1.00. Refundable. Adservice, Spring 
Valley, 39EA, New York. 

EARN WHILE you learn auto and diesel me¬ 
chanics. Master this top paying trade. Many 
graduates earn $100 a week and up. Approved 
for Korean veterans. For free information 
write Dept. No. 264, Nashville Auto-Diesel 
College, Nashville 3, Tennessee. 

GOING HARDWARE business can be bought 
at 75% of wholesale inventory. Faye Elmer, 
Real Estate Broker, 604 South Cross, Robin¬ 
son, Illinois. 

GOOD OPPORTUNITY open for dealers in 
Super-Gro organic fertilizers. Select territo¬ 
ries are available. Contact Dean Preston, 1006 
Lawndale, Pekin, Illinois. 

• Buyers 

DUCK AND Goose Feathers Wanted, new or 
used. Best prices. Sell at home. James St. 
John, 1112 Edgar Avenue, Mattoon, Illinois. 

• Farm Machinery, Equipment 

TREE POLE climbers belts; Polaroid goggles 
$1.00 , two sets 100’ metallic tapes, reg. $18.75 
our price $8.75 prepaid. Merchandise guaran¬ 
teed. Gasoline generators. Thomson’s Sur¬ 
plus, Newington, Connecticut. 

SILO-MATIC SILO Un loaders and Scru- 
Feed’r Auger Bunk Conveyors feed cattle me¬ 
chanically. Save time and labor. Send for 
free literature. Built for years of dependable 
service by Van Dusen & Company, Inc., Way- 
zata, Minnesota. 

FEED SILAGE mechanically with P & D silo 
unloader and auger bunk feeder. With this 
unloader, a boy can easily feed from 8 to 15 
tons an hour the push button way. Hard 
packed or frozen silage no problem. Guaran¬ 
teed. 30 days free trial. Three years to pay. 
Plastic silo and stack covers at 3c per sq. ft. 
Good dealers wanted. Write—P & D Sales 
Company, Plainfield 5, Illinois. 

FLEXIBLE PLASTIC Pipe, nationally known 
brand. Used for water lines, etc. Low as 
6%c foot, prepaid. New low prices on all 
sizes. Folder with prices that’ll save you 
money. The "Wettschuracks,” factory dis¬ 
tributors, Montmorenci, Indiana. 

• Farms, Real Estate 

FOR SALE small house 7 acres, electricity, 
well, young orchard, . home market on State 
Route 1. Arthur Turner, Route 4, Carmi, Illi¬ 
nois. 

FOR SALE 160 acre farm; good improve¬ 
ments, good location, mostly tillable and level. 
M. O. Wood, Route 2, McLeansboro, Illinois. 

EIGHTY ACRE farm, half wooded, new three 
bedroom ranch type home with bath and at¬ 
tached garage. Barn and shed. One-half mile 
off Highway No. 1. Price $12,500. Faye El¬ 
mer, Real Estate Broker, 604 South Cross, 
Robinson, Illinois. 

296 ACRE FARM, 250 tillable on Highway No. 
1, $47,500. Faye Elmer, Real Estate Broker, 
604 South Cross, Robinson, Illinois. 

180 ACRES, THREE bedroom home with base¬ 
ment and bath, barn, garage, chicken house. 
Price $18,000. Faye Elmer, Real Estate 
Broker, 604 South Cross, Robinson, Illinois. 

16 ACRES, 4 ROOM house, barn, garage, 
brooder house, henhouse, springs, fruit trees. 
Buildings in good condition. Price $3,500. 
Faye Elmer, Real Estate Broker, 604 South 
Cross, Robinson, Illinois. 

BLACK’S LAKE for sale, including 40 acres, 
five room house, orchard and alfalfa patch. 
Reason for selling, husband’s death. Want to 
live in Decatur near my children. Mrs. Onia 
Mae Black, R. R. No. 1, Box 24, Cowden, Illi¬ 
nois. 

WE HAVE a listing of farms and acreage up 
to 1,200 acres. See us to buy or sell a farm. 
Faye Elmer, Real Estate Broker, 604 South 
Cross Street, Robinson, Illinois. 

• Livestock 

BELTSVILLE NO. 1. The Super Meat Type 
Hog. Young boars and gilts for sale. Belts- 
ville boars will increase the vigor and rate of 
growth when used for cross breeding. Staf¬ 
ford Pig Hatchery, Grafton, Illinois. 

FOR SALE: Polled Herefords, Hampshire 
Rams, Cheviot Rams and Hampshire Boars 
and Gilts. All eligible for registry. Wm. 
McDowell, Mt. Erie, Illinois. 

REGISTERED POLLED Hereford bulls. Four, 
17 months old. These are extra nice popular 
blood lines. Harold Thurness, seven miles 
south Centralia, Illinois. 

REGISTERED HAMPSHIRE Rams. Regis¬ 
tered Suffolk Rams, all ages. Forty registered 
Hampshire ewes. E. D. Shanks, Loraine, Illi¬ 
nois. 

HAMPSHIRES, 20 sound, healthy, meaty 
boars. Littermates to 1st prize barrows. Gold 
top breeding. Harlan Lebegue, 2 miles E., 
Alhambra, Illinois. 

FOR SALE Suffolk ewes, rams; black cows 
and heifers. All eligible for registry. Mrs. 
Norris Phelps, Simpson, Illinois. 

BERKSHIRES — SERVICEABLE age boars 
and open gilts. Reasonably priced. Black 
Diamond Stock Farm, Marion L. Shupbach, 
Sparta, Illinois, Phone 6F3. 

THREE ABERDEEN Angus heifers. Prize 
bloodlines, fine stock, open, ready to breed. 
E. F. Boeker, 806 Maple St., Collinsville, Illi¬ 
nois. 

LIVESTOCK FOR Sale: Registered Angus 
and Brangus Bulls. Both bulls herd tested. 
Guaranteed. Also Brangus blooded bull calves. 
George Endicott, Villa Ridge, Illinois. 

• Miscellaneous 

MAILBOX NAMEPLATES. Four colors. Any 
lettering. Free catalogs. Name and address 
stencil $1.00. Moore Sales, 14008 Tacoma 
Avenue, Detroit 5, Michigan. 

KILL BRUSH at low cost with amazing R-H 
Brush Rhap. Will not injure grasses, grains, 
cattle or other animals. See your dealer or 
write Reasor-Hill Corporation, Box 36E, Jack 
sonville, Arkansas. 

SEPTIC TANKS, Cesspools, outdoor toilets 
cleaned, deodorized. Amazing new powder 
saves digging, pumping, moving. Harmless. 
Circular free. Solvex, Monticello 7, Iowa. 

STOP WASTING gasoline today 1 Replace 
sparkplugs with fuel igniters. Guaranteed for 
life of engine. Use regular gasoline, give 
better mileage, power, pickup. Cost only a few 
cents more than sparkplugs. Send make, year, 
cylinders and $2.10 for each igniter to Crest 
Associates, Box 183, Robinson, Illinois. 

SEW APRONS at home for stores. No charge 
for material to fill orders. In our fourth suc¬ 
cessful year. Write: Adco Mfg. Co., Bastrop 
8, Louisiana. 

ELIJAH COMING Before Christ 1 World’s 
next great Event! Wonderful Book Free. 
Dept. IR, Megiddo Mission, Rochester 19, New 
York. 

KILL SUBMERSED water weeds which foul 
up motor propellers, tangle fishing gear and 
choke irrigation ditches with R-H Granular 
Weed Rhap. Inexpensive, easy to use, sure 
results. For details write Reasor-Hill Corpo¬ 
ration, Box 36E, Jacksonville, Arkansas. 

• Of Interest to Women 

STAMPED LINENS for embroidery or paint¬ 
ing. Buy direct from manufacturer and save. 
Send for Free catalog. Merribee, 16 West 19th 
Street, Dept. 759, New York 11, New York. 

$25.00 WEEKLY MAKING Orchids at home. 
Easy. Flo-Art, Sharon, Pennsylvania. 

• Pets 

FOR SALE AKC registered Cocker Spaniel 
puppies. Red, golden, buff, parti-colored. 
Ernest Shepard, Thompsonville, Illinois. 

ENGLISH SHEPHERD pups. Guaranteed 
heelers. Males or spayed females. Nicely 
marked. Elmer B. Scherbring, Route 2, Earl- 
ville, Iowa. 

BASSET AND Beagle hound puppies. A.K.C. 
Registered. Mrs. Henry Riggs, Bonnie, Illi¬ 
nois. Telephone Mt. Vernon 3979-W4. 
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ONE DALMATIAN male dog eight months 
old. Mrs. Henry Riggs, Bonnie, Illinois. Tele¬ 
phone Mt. Vernon 3979-W4. 

• Sellers 

SELLING 100,000 INDIAN relics, 100 nice an¬ 
cient arrowheads $25.00. Small grooved stone 
tomahawk $2.00. Large grooved stone toma¬ 
hawk $3.00. Perfect spearhead over 9 inches 
long $20.00. Flint scalping knife, $1.00. Indi¬ 
ana skull $25.00. Ancient water bottle from 
grave $7.00. List free. Lear’s. Glenwood, 
Ax-kansas. 

• Seeds, Plants, Trees 

EVERGREEN SEEDLINGS and transplants. 
Send for free price list. Neuner’s Evergreen 
Nursery, Dept. IE, 368 Eicher Road, Pitts¬ 
burgh 2, Pennsylvania. 

FOR SALE: 2 yr. old Ginseng Roots. Nice to 
replant in woods. Need 70% shade. Clarence 
Elzey, Monroe, Indiana. 

IRIS: 200 NEWER varieties. Dwarfs, Me¬ 
dians, Tall Bearded. Free Price List. 20, my 
choice, labeled, $4.00. Mx-s. Paul S. Knight, 
Norris City, Illinois. 

• Services 

SPECIAL TRIAL Offer: Roll developed, 8 
Jumbo prints 25c, 12—35c. Same day service, 
satisfaction guaranteed. Tops Photo Service, 
Box 229, Lyons, New York. 

# Classified Display 

ILLINOIS BRAHMAN ASSOCIATION 
Affiliated with ABBA 

Write: Gilbert G. Zollinger, Secretary-Treas. 
CULLOM ILLINOIS 

POLLED HEREFORDS by 
EER Victor Tone 76th 

586601-7683533 
McH Domestic N. 7th 

526834-7165423 
Real Plato Demand 

484028-6734137 
Gil Kollo 28th—681816-8142097 

FARM, TROY, ILLINOIS 
O. E. LINSIN, INC. 

8465 Halls Ferry Rd. St. Louis 15, Mo. 

Rural Exchange 
New Rates 

Effective September 1, 1958 
Due to increased costs of production and 

a change to smaller magazine format, it is 
necessary at this time to adjust classified 
advertising rates. The present rates were 
designed for a page size of more than 
double the space. The NEWS used a tab¬ 
loid format until last March. 

Regular Rates: 30 cents per word. Mini¬ 
mum ad—$5.40 for 18 words or less. 

Rates for Illinois Co-op Members Only: 
25 cents per word. Minimum ad—$4.50 for 
18 words or less. 

Display Advertising Rates: $1.00 per 
agate line, $14.00 per inch. Minimum ad— 
$7.00. 

Payment must accompany all ads. 
Deadline is 24th of month preceding pub¬ 

lication. 
The Illinois Rural Electric News goes 

into 109,000 farm homes in Illinois each 
month—^actually over 430,000 readers, rep- 
x-esenting one of the most prosperous farm 
markets in the nation. 

Payment must accompany your order. 
Make checks or money orders payable to 
Illinois Rural Electric News. Ad will be 
started in earliest possible issue. 

Advertisers may deduct a discount of 
10% on six month orders: 15% may be 
deducted on 12 month orders. 

Mail ad and remittance to RURAL EX¬ 
CHANGE, Illinois Rural Electric News, 
Box 1180, Springfield, Illinois. 

Be prepared 
for a fire 

(From Page Eight) 

guishers maintained for this pur¬ 
pose should be approved by the 
Underwriters’ Laboratory and 
should be checked once each year 
to see if the chemical needs re¬ 
placement. 

Even with the best of fire-fight¬ 
ing equipment on hand, it will be 
useless unless persons who will 
fight the fire know what to do. 
There should be occasional fire 
drills on the farm so the whole 
family and all hired hands know 
what duties to take over if the cry 
should ever come. 

Here are some pointers on what 
to do to prevent loss of farm 
property or life when fire strikes: 

1. Stay calm—don’t panic. Pre¬ 
vious fire drills should have made 
it clear to everyone what to do 
when a fire is discovered. 

2. Get to a safe place and give 
the alarm. Call the neighbors and, 
if there is one, the town fire de¬ 
partment. 

3. Start fighting the fire with 
the equipment you have. If it’s an 
oil or electric fire, smother it with 
chemicals or dirt or sand—don’t 
use water on it. 

4. Protect your other buildings 
by wetting them down thoroughly. 

5. When help arrives, direct it 
where it will do the most good. 
Knowing your property, you’ll 
know where the greatest danger 
is—and each minute counts. 

If you’re replacing an inade¬ 
quate system to keep up with 
present and future demands—or if 
you’re installing a water system for 
the first time—it’s important to 
select a system that will give ample 
water for both immediate and 
future requirements. 

Along with the necessity of hav¬ 
ing adequate water for fire protec¬ 
tion, remember the regular require¬ 
ments for water your family will 
have every day. Each bathtub or 

Camera For Sale 
4x5 Press Camera 
Deluxe Crown Graphic 

Complete outfit including 
carrying case, flash gun, 
solenoid, range finder, etc. 
Good condition. Cost over 
$450 new. Asking $200. 

ILLINOIS RURAL ELECTRIC NEWS 
416 S. 7th Street, Springfield, III. 

Telephone 3-4554 

shower requires from 25 to 30 gal¬ 
lons of water. Flushing the water 
closet takes 6 gallons. Filling a 
lavatory takes l1/^ gallons. Outside, 
modern lawn sprinklers, use about 
120 gallons of water an hour. At 
least 50 gallons of water a day for 
each person is recommended as 
minimum supply. 

He raises 
2,000 pigs 
on 10 acres 

(From Page Seven) 

disease all the time, otherwise you 
can lose your shirt,” Stafford com¬ 
ments. He lost $5,000 worth of 
hogs a few years ago before he 
could check a disease that had 
broken out in his herd. 

Stafford sold his first pigs 
through an ad in the Illinois Rural 
Electric News, which he has used 
consistently throughout the years. 
He couldn’t come close to supply¬ 
ing the orders he received from 
the ad. He had replies from all 
over the state. “I'm still getting 
business from that first ad. It was 
the best investment I ever made.” 
Stafford is a member of M.J.M. 
Electric Cooperative of Carlinville. 

Carol owes 
health to 
electricity 

(F>om Page Five) 
the delight of the whole family,” 
Mrs. Kleinlein explains. 

“Fortunately, our farm had not 
been rented. As soon as we got 
home we bought an electric range 
and refrigerator to replace our gas 
appliances, and Carol made what 
seemed to us a remarkable recov¬ 
ery. 

“She has been in good health 
ever since. In less than a year she 
gained 18 pounds, and for the first 
time in 10 years has a healthy com¬ 
plexion. She only missed four days 
of school last year,” Carol’s mother 
adds. 

It’s little wonder that the Klein- 
leins are so appreciative of co-op 
electricity since it appears to have 
made it possible for their daughter 
to recover her health. -They are 
members of Adams Electrical Co¬ 
operative of Camp Point. 
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Now You Can Afford 
LIFE INSURANCE 
You Need to Protect Your Loved Ones 

ALL the 

 Because the Cost of Farm and 
Home's Charter Life Policy is LOWER! 
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You Need the Farmer’s Plan of 

INCOME PROTECTION 
It Can’t Be Cancelled by the Company 

Monthly Loss of Time Benefits 

Pays $50-$200 per month for loss of time due to accident, even 
for life. Pays $100-$400 per month while confined in licensed 
hospital, up to 3 months in any one case. Pays half benefits even 
for partial disability caused by accident. Pays $50-$200 per month 
for loss of work time due to illness (1 or 2 years, your choice). 
Pays 1 month first 2 years, 2 months next 3 years, full benefits 
after 5 years, for time-loss due to pre-existing condition, if such 
condition noted on application, and applicant is not under doc¬ 
tor's care at the time of application, and policy is in effect 6 
months. All premiums waived if total disability continues after 
90 days, for length of claim. 

Accident Benefits 
Pays $10,000 for accidental death anywhere. Pays $10,000 for 
loss of any 2 or combination of 2 members in ordinary accidents. 
Pays $5,000 for loss of 1 foot or 1 hand. Pays $3,333 for loss 
of sight of 1 eye. Policy Form No. 5125. 

■—.i... ■ 

Now every farmer can afford enough protection so that his family 
won't have to suffer in case he is not here in years to come. Everyone 
who is a policyholder of the Farmer's Plan is now eligible to buy 
this special Charter Life Policy and enjoy these unequalled low rates. 
Don't be confused. This is NOT term insurance, which is on a year- 
to-year basis and which can be lost when you need it most. This IS 
full legal reserve life insurance which you OWN. It builds valuable 
cash and loan values, and it participates in the profits of the company. 
You can't afford to let another day go by without getting complete 
details. Mail the coupon. Do it TODAY. You'll always be glad you did. 
You Are Invited to COMPARE! 

Listed here are examples of insurance policies offered 
by six well-known companies. All are participating- 
type policies, and the cost is on a per thousand basis, 
before dividend, computed at age 35. Because of the 
extremely lotv cost, it is being sold only in amounts 
from S10,000 to $25,000. 

Company A   $27.64 
Company B   27.67 
Company C   25.61 
Company D   25.35 
Company E    25.39 
Company F   23.46 
FARM AND HOME  $18.63 
If you need life insurance, you can now qualify for this net 
cost Charter Life Policy by becoming a Farmer’s Plan policy¬ 
holder. For full details, and for your free gift, mail the coupon 
below. 
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THE FARMERS'PLAtl 

Non-CasceilalilB 
Haaltli & Accident 

liserance 

H 
THE 

FARM & HOME 
INSURANCE CO. 

fL,] 2050 N. Meridian St. 
Indianapolis, Indiana 

it 

Gauge FREE 
Just for letting us tell you 

more about 

The Farmer's Plan 
This rain gauge, which actually records the 
amount of rainfall, is a sturdily constructed 
device that will last for years and years. And, 
it's an item that you'll find to be very use¬ 
ful. If you are a farmer, and over 18 years 
of age, simply clip and fill in the coupon, 
mail it to us, and you will receive your rain 
gauge . . . FREE OF CHARGE. 

MAIL THIS COUPON 
0 I am a farmer over 18 years old and wish to receive informa¬ 

tion about the Farmers' Plan, along with my free gift, without 
obligation. 

H I am a Farmers' Plan policyholder and wish to receive infor¬ 
mation about your Charter net cost Life Insurance policy. 

Name - -  -    

Address -  

City 1  S*a»e  

Detach and Mail to: Dept. IREN-29, Farm & Home Insurance Co., 
2050 N. Meridian St., Indianapolis, Ind. 

NOTICE: The insurance policies described above are sponsored by—and 
6NLY by—The Farm and Home Insurance Company of Indianapolis. 
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